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CHELSEA'S
CHIMNEY.
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Chimney Inspections
Chimney Sweeps
Chimney Restoration
Masonry Repairs
Dryer Vent Cleanings
Patios & Walkways

We're a Proud Partner of the Montgomery County Humane Society.

You can help make a difference!

c

Hllljiﬂlﬂ'l' COUNTY
DONATE : SOCIETY
TODAY E H. gy 4 Let's be humane together®
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100% UP TO
$1 MILLION
MEDICAL
PROFESSIONAL
& ATTORNEY
LOAN PROGRAM

&1

Program highlights include:
e Up to 100% Loan for Single Family Homes & Condos 1

e Available for purchase or rate/term refinance
89.99% to $2 million and 100% to $1 million

¢ Medical school debt that is deferred or in forbearance
is not a prohibitive factor for loan qualification 2

* Employment for the Doctor may begin up to 90
days after loan closing

* All holders of JD (Juris Doctorate) degrees who
are actively practicing licensed attorneys

* No mortgage insurance required
* Primary residence only

» Special terms for medical residents

1 Lower LTVs available for loans above $1,000,000.

2 Medical school debt at least 12 months deferred or in
forbearance after loan application date.

j‘ Sandy Spring Tina Del Casale [E:i0

WASHINGTONIAN

S = C:301.523.1893 HLL
I_l_ABOR DAY_| Mortgage Banker | nmis# 191852 B3

A & TDelCasale@sandyspringbank.com [

APPLY NOW at SSBTina.com

Loan programs subject to change without notice and cancellation atany time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or

commitment.to lend. Actual loan qualification is subject to verification and approval of income, credit. property appraisal, and other factors. Additional fees, terms, and conditions may

apply. Adequate property insurance required. Sandy.Spring Bank is a' Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender
we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender.
NMLS#406382. Sandy Spring Bank, the SSB Logo, and From here. For here: are registered tracLemarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.
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Cover photo courtesy of Ryan Corvello Photography.

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore,
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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@realproducersdcmetro

To view our magazine online, visit
dcmetrorealproducers.com and look
for “magazine” or scan this QR code.

(Password: connectheredcrp!)

E Bank When your clients find their dream
home, we’ll help them find the right loan.

TD Bank has several affordable mortgage programs with low down
payment options—so whether your client is a first-time home buyer or
looking for their next home, we have mortgage options unigque to TD.

TD Right Step Mortgage' TD Home Access Mortgage'

Term 30-vear fixed-rate Term 30-vear fixed-rate
Minimum Down - Minimum Down I
Payment _ 3% minimum down payment | Payment _ 3% minimum down payment
Mortgage Mo borrower-paid insurance Mortgage Mo borrower-paid insurance
Insurance (MI) (lender-paid PMI) _ Insurance (MI) (lender-paid PMI)
Low Down .. Low Down -

’ Minimum of f r . nimum of f r
Payment Options  Minimurm of $500 of you Payment Options | M inimum of $500 of you

client's own funds client's own funds

(1-unit properties)? ‘ (1-unit properties)? |

Additional lNcr |n¢¢mel limits for properties Additional $1D,_t|JG? Lfndpnar C}:ednt
Product Features _ocuted in low-to-moderate Product Features ovailah SHOFTURGROSE
| income census tracts | Transactions only

== Additional home loan options are
available to suit your clients' needs.

Contoct one of our Loan Officers to talk about
how we can turn your clients into homeowners.

Amit Desai NMLS 142848 Eddie Willis NMLS 21502

410-905-9638 856-979-5943

Amit.desai@td.com Eddie.willis@td.com

Andres Pareja NMLS 448104 Vipin Raj NMLS 1392977

703-501-6949 703-307-8445

Andres.pareja@td.com Vipin.raj@td.com

Rick Eul NMLS 483769 Dennis Waskiewicz Maoame Bolton NMLS 4840572

703-967-8845 NMLS 205216 301-273-5399

Rick.eul@td.com 443-255-6546 Maame.bolton@td.com
Dennis.waskiewicz@td.com

Fernando Rodriguez

NMLS 455573 Kevin Claggett NMLS 1601018

703-798-5133 443-532-5838

Fernando.rodriguez@td.com Kevin.claggett@td.com

1TD Right Step Mortgage product requires satisfoction of Low-to-Moderate income requirements, or the Subject property must be located in
o Low-to-Moderate income census tract, TD Home Access Mortgage product requires satisfaction of geographic and income requirements.
Lender Credit of $10,000 iz availoble for purchose transoctions only. The maximum cash bock to borrower at closing is $2,000, Homebuyer
education may be required; please speak with your Mortgage Loan Officer for details.

All home lending products are subject to credit approval and property approval, Program terms and conditions are subject to change without
notice. Not all products are availoble in all states or for all amounts. Other restrictions or limitations may apply.

* Minimum borrower contribution vories for properties with 2 or more units. See your Mortgoge Loan Officer for details.

Member FDIC, TD Bank, NLA. | Loans subject to credit approval | Equal Housing Lender ‘IE‘
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CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Chelsea’s Chimney

(301) 583-6501
ChelseasChimney.com

CLEANING SERVICE
All Neat Inc.

(202) 413-0643
AlINeat.com

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

FINANCIAL PLANNING
Socium Advisors

(203) 848-4870
Tripp-Kelly.com

FLOORING
AG Floors
(301) 984-7469
AGFloors.com

Floormax
(301) 206-2200
FloormaxFloors.com

6 - September 2024

HOME BUILDER
Mid Atlantic
Custom Builders
(301) 231-0009 x302
MidAtlanticCustom
Homes.com

HOME INSPECTION
DS Home
Inspection Services
(240) 910-0896
DSInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHl.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME REPAIR &
RENOVATION

BOSSCAT

Wes Poole

(615) 445-7480
wes.poole@bosscathome.com

HOME WARRANTY
Cinch Home Services
(410) 562-6695
CinchRealEstate.com

INSURANCE
Goosehead Insurance
Jennifer Lindsay
(202) 558-0530
JenniferLindsay
Insurance.com

INTERNATIONAL & LOCAL
MOVING/SHIPPING
Shipping Solutions
Worldwide

(301) 926-3600
ShippingSolutions
Worldwide.com

them for supporting the REALTOR® community!

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property
Maintenance

(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

MORTGAGE
LoanSteady
Melissa Rich
(703) 927-2626
LoanSteady.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank

Scott Lindner
(856) 533-1807
TD.com/US/EN/
Personal-Banking

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise

(703) 243-5982
www.gardenwise.co

PAINTING SERVICE

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PROPERTY MANAGEMENT
Streamline Property
Management

(301) 237-4950
StreamlineManagement.com

RELOCATION SERVICES
FOR SENIORS

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

REMODELER
Renovation Sells
(202) 705-0766
renovationsells.com/
dc-metro

SENIOR MOVE MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

= EmEE

| FLOORMAX

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE COMPANY
Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

| ‘

SPEEDY RENOVATIONS,
STELLAR SALES

Introducing Floors4Realtors

Are you looking to elevate your real
estate game and sell homes faster?
Look no further than Floorsd4Realtors —

Floormax's new dedicated division for real

estate agents and Realtors®! Our team

offers the largest in-stock inventory of

flooring options in the area, ensuring fast
turnaround on flooring and painting

services to enhance your listings’ appeal.

Partner with Floors4Realtors to expedite

sales without compromising quality.

Don't let subpar services hold you back —

trust Floors4Realtors for prompt solutions.

www.Floors4Realtors.com
(301) 206-2200

MHIC F47575
Fully Licensed and Insursd

DC Metro Real Producers - 7




MEET THE

DC METRO

REAL PRODUCERS TEAM

Scan the QR
code to view the
rest of the Kristin
Brindley Team.

v 1]

s

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Client Relations Photographer

Make Sure
Your Buyers ¢
Dream Home s '

] Mark White

— WML —
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GARDEN % WISE

@ FINE gappen DES'EN

100/ o MILITARY e Hhos 7l
DISCOUNT - 240-

oL
We appreciate our heroes and would \ L IR @moldgone et

like to offer a special discount to all active 08 Lo w PI, Silve ,Sprin ai MIKE MULIERI
; vdILY-CO

SCAN TO EXPLORE OUR

Expoil” Sowices!

/703.243.6982 * GARDENWISE CO

-
duty and veteran armed forces members. De J -[ f S President
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Hello September, the Season of Change! Stay tuned for our upcoming event schedule for next year! S

We can’t wait to share more details and look forward to an

As we transition from the lazy, hazy days of sum- amazing lineup of events in 2025.

mer into the crisp, invigorating days of autumn,

there’s a sense of renewal in the air. September As we step into September, let’s keep this quote in mind:
is a time of new beginnings, fresh starts, and “Autumn shows us how beautiful it is to let things go.”
the perfect opportunity to set new goals and Here’s to embracing change and making the most of this

embrace change. transformative season.

September is also a time for reflection as we Cheers to a September filled with new beginnings, fresh

look back on the memories made over the perspectives, and endless possibilities!

summer and the growth we’ve experienced. It’s

Kristin Brindley
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

a chance to appreciate the journey so far and to

plan for the exciting months ahead. Let’s take

this moment to reassess our goals, reignite our

passions, and prepare for the opportunities that
lie ahead.

DCMetroRealProducers.com

- e A Mid-Atlantic o ra.
S LSS Custom Builders™ | "oorgiae

888 Rating: A% Chevy Chase

Moyer s. sons FROD (301) 321-8323 eam ore

MOVING & STORAGE, INC moyerandsons.com . ) .
midatlanticbuilders.com/custom-homes

10 - September 2024



ROTHSCHILD

TOWN & COUNTRY MOVERS, INC.

P> partner spotlight

By George Paul Thomas
Photos by Ryan Corvello

Creativity, innovation, and out-of-
the-box thinking make a person stand
out in any career. These qualities

set Lynda Rothschild apart from
everyone else. These strengths as a
Director of Business Development at
Town & Country Movers made her an

influential business strategist.

SETTING ROOTS

Before becoming a stellar director,
Lynda’s journey as a sales executive
was exceptional. Armed with four
years of college from the University
of Maryland, Lynda embarked on a
sales marketing career right after col-

lege, joining Cellar Door Concerts in

Washington, DC, fulfilling her dream

of working in the music industry.

In 1979, Lynda continued her career
at Schwartz Brothers Distributors as
a Sales & Marketing manager. She
managed the $50 million Record,
Tape, & Video Division’s Sales &
Promotion Department in the Mid-
Atlantic Region. “I was also respon-
sible for revenue from major and
independent music labels and the
sales of blank recording media like
cassettes and video tapes from brands
such as Maxell, TDK, and Memorex.
Additionally, I oversaw the Radio
Promotion Department from 1984 to
1985,” Lynda recalls.

After her six adventurous years as

a sales manager, Lynda became the
president of Home Run Promotional
Products in 1987 for 16 years. “I was
in charge of all aspects of running

a promotional products company,
including sales, marketing, account-
ing, and advertising,” Lynda shares.
However, fate had more plans for

Lynda’s remarkable career and skills.

In 2004, Lynda joined Town &
Country Movers as Director of
Marketing. “A family-owned business
brought me to Town & Country,” she
notes. For three and a half years,
Lynda created a marketing and
advertising strategy to expand the
brand in the marketplace, increas-
ing its market share in long-dis-
tance and international relocations.
Additionally, she established
in-house standards for Town &

Country Movers’ salesforce.

Lynda’s superb skills didn’t stop
there. While being a marketing direc-
tor, she was promoted to Director

of Business Development in 2006.
She created and implemented sales
and marketing initiatives for Town &
Country Movers, aiming to identify

opportunities to provide moving and

DC Metro Real Producers - 13



storage services to developers, property management

firms, and residential real estate brokers.

And in 2017, she helped start
Town & Country Staging, a
Town & Country Movers divi-
sion. Within just four years,

this division exceeded revenue
expectations and now oversees a
staff of ten.

“I love working with people and
marketing our wonderful moving

services,” Liynda notes.

A LEGACY OF EXCELLENCE
Town & Country Movers, based
in Gaithersburg, MD, offers
many moving services, includ-
ing local, long-distance, and
international moves, as well as
short—and long-term storage,

staging, and home organization.

The company operates from three locations and has over

175 employees. Kayla Pereira, director of marketing, and

14 - September 2024
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THE REAL ESTATE
COMMUNITY HAS
SUPPORTED US FOR
OVER 47 YEARS. OUR

COMMITMENT TO QUALITY
AND RELIABILITY HAS
BEEN THE CORNERSTONE
OF OUR PARTNERSHIPS
WITH ALL REALTORS IN
THE DMV AND BEYOND.

Lee Depont, outreach coordinator, are leading the market-
ing efforts with Lynda.

“Since 1977, Town & Country
Movers has been known for its
exceptional service and integrity.
This commitment has earned us
the highest ratings and a loyal
customer base, with repeat
customers being their leading
source of referrals,” Lynda
asserts. “And the real estate
community has supported us

for over 47 years. Our commit-
ment to quality and reliability
has been the cornerstone of our
partnerships with all Realtors in
the DMV and beyond,” she adds.

Over the years, Town & Country
Movers has expanded its ser-
vices to include international

moving, comprehensive staging,

and home organization. “We have experienced signifi-

cant growth over the last 25 years as we have opened

International moving services,
full-service Staging Services, Home
Organization, and Move Management
Services. As the population ages,

we evolve to meet the community’s

ever-changing needs,” Lynda reflects.

Town & Country Movers has received
several prestigious accolades,
including the Super Service Award
from Angie’s List for exemplary
customer service, the Best Storage
Facility in the DMV as voted by

the readers of The City Paper, Top
Mover from Arlington Magazine,

and recognition as one of the Top
Movers in the January 2013 edition of
Washingtonian Magazine.

THE PERSONAL SIDE OF SUCCESS
For Lynda, a favorite quote from
Bruce Springsteen’s song “Rosalita”
(1974) captures her perspective on
life: “Someday we’ll look back on this,

and it will all seem funny.”

Family is a central joy, with Lynda
being happily married to Rich

for almost 43 years. They have a
daughter, Lindsay, and two beloved
grandchildren, Adeline and August,
affectionately known as “the A team.”

When not working, Lynda enjoys
traveling to Aruba every couple of
years for a special retreat and e-bik-
ing around the DMV, which adds a
delightful touch to her leisure time.
Although retirement occasionally
crosses her mind at 68, Lynda is
passionate about continuing to
enhance the services at Town &

Country Movers.

Lynda hopes to be remembered for
her steadfast commitment to Town &
Country Movers, always prioritizing
fairness and integrity. This dedica-
tion shapes her values and profes-
sional life, guiding her journey and

the company’s success.

Visit townandcountrymovers.com to
learn how Town & Country Movers can
assist with your needs. Or reach out
today to experience their exceptional
service by emailing Lynda Rothschild at
Lynda@townandcountrymovers.com or
calling her directly at (301) 613-3716.

TOWN & COUNTRY
MOVERS, INC. &%

DC Metro Real Producers - 15



TOWN & COUNTRY
MOVERS, INC. 4

Are you ready to take your marketing to new heights? Unlock the

REAL ESTATE MARKETING potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity T H E RO AD H 0 M E
MADE EASY and media strategy today! Connect with our team to discuss branding

strategies and elevate your social media presence for exponential growth.

ol
S

SAVE $100 ON LISTING CONTENT!
>

Set up a call using the QR
2 I .Q Local, Long Distance & International Specialist
code to redeem credits.

VIDEO PRODUCTION. gkt l We also offer short & long-term storage.
el MER. e townandcountrymovers.com

W H O A R E Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties! 7]

Y O U 7 Landscaping - Construction « Snow Removal « Propérty Maintenance

BE THE ONLY NAME THEY REMEMBER

With area and product exclusivity, you can dominate
your neighborhood by being the only agent sending
one-of-a-kind mailers, directly to clients’ homes.

-

i icar;tiere 'r.55" :: _ ﬁ
(my)marketingmatters Cca ot a5 I CALL US OR BOOK ONLINE! I | ] I*‘

design | print | mail Call us by Hunter Fagan (301) 579_8763 HUNTER'S

HPM Owner

Licensed, Insured & Bonded

MHIC #:145173 ’ HPMMaintenance.com ﬁ yelp-}:

mymarketingmatters.com | 301.590.9700 and get your second mailer o e e

16 - September 2024 DC Metro Real Producers - 17




Real estate not only provided Simon
with professional fulfillment but
also offered the flexibility he needed

for his personal life. This balance

DY agent spotlight C e

By Amelia Rosewood
Photos by Ryan Corvello

is crucial to his ability to deliver

EMBRACING RESILIENCE & AMBITION

Simon Sarver’s journey is a quint-
essential tale of resilience and
ambition. Born in the former Soviet
Union, Simon’s early life was marked
by modest beginnings and a relent-
less drive to forge a better future.
Through sheer determination and an
unwavering commitment to excel-
lence, Simon navigated the com-
plexities of the American market,
transforming obstacles into opportu-
nities. Today, he stands as a testa-
ment to the power of perseverance,
having risen from humble origins

to become a successful REALTOR®
known for his integrity, expertise,

and client-centric approach.

ONWARD AND UPWARD

Simon’s journey began in the former
Soviet Union, where he was born,
with Russian as his first language. His
deep connection to his past shapes
much of who he is today. His family
escaped the USSR and arrived in the
United States as political refugees in
1990, a pivotal moment in his life that
underscores his resilience and drive.
Reflecting on his early life, Simon

states, “Being a refugee has shaped

everything about who I am, from
resilience to work ethic to empathy.”
These qualities would later become
foundational in his successful real

estate career.

When Simon’s family immigrated to
the United States, they arrived with
no generational wealth or under-
standing of how the American system
operated. “It wasn’t until I started
purchasing real estate and building
wealth for my family that I realized
how much of a disadvantage that can
be,” Simon recalls. This realization
ignited a passion in him to help others
achieve financial stability and the

benefits of homeownership.

Before entering the real estate indus-
try, Simon worked as an analyst with
the Department of Energy, a position
that sharpened his analytical skills and
attention to detail. However, finding a
career where his input directly influ-
enced his success led him to a career
change. The industry’s dynamic nature
and the meaningful relationships he
built along the way have kept him
engaged for over a decade.

exceptional service and maintain a

thriving business.

Since starting his real estate career
in 2014, Simon has consistently
averaged $20 to $30 million in sales
volume annually. As of June this year,
he has already surpassed $26 million
in transactions, setting the stage for

his best year yet.

Simon’s achievements include being
named to Washingtonian’s “Best Of”
list from 2017 to 2024, Compass
Top Agent from 2020 to 2022, and
DC Real Producers’ “40 Under

40.” In 2023, he was listed among
RealTrends Top Agents and humor-
ously awarded the Kartie for “Best
Dad Jokes.”

Today, he is the founder and team
lead of Karta Properties, a boutique
brokerage established in 2023. The
team works across the DC metro
area. Simon leads a team of three
agents, a Marketing and Operations
Director, and an Operations Manager,

with plans to expand.

LIVING AND LOVING

Simon’s personal life is as vibrant
and dynamic as his professional one.
His wife, Kathryn, is at the heart of
his world, whom he affectionately
describes as “the motor that keeps
our family running.” Simon expresses
his gratitude for having Kathryn in
his life, emphasizing her pivotal role
in their family. They have two young
children, Solly (4) and Beau (2).

“My kids are my everything,” Simon
shares, highlighting the joy and full-
ness they bring to his life. The Sarver
household is also home to Ziggy, a

rescue hound mutt fond of cheese.

DC Metro Real Producers - 19



When Simon isn’t immersed in real
estate, he cherishes spending time
with family and friends. His favorite
activities include hiking, reading, and
discovering new music. A dedicated
music enthusiast, Simon has been
collecting vinyl records for over 20
years, a passion few might know
about. He is also a self-proclaimed
personal finance nerd, avidly con-
suming podcasts, blogs, and all of the

books he can get his hands on.

Additionally, Simon is an ardent

local sports fan. He jokes that his
sports nerddom is vast and somewhat
embarrassing, to the point that he
could dissect the Washington Wizards
front office, the Commanders’ fourth
quarterback, or the Capitals’ third-
line center from 1996 (it’s Andrei

Nikolishin, by the way).

Beyond his personal interests, Simon is
committed to giving back to the commu-
nity. Over the years, he has dedicated

time and resources to various charities,

from animal rescues like City Dogs

and HRA to political causes and local

community volunteering. Currently,

20 - September 2024

Karta Properties hosts
an annual event to raise
funds for the Capital
Area Food Bank, reflect-
ing Simon’s ongoing
dedication to making a

positive impact.

GAZING INTO

THE FUTURE

Simon’s clear guiding
principle is: “The buck
stops with me.” This
daily affirmation reflects
his commitment to per-
sonal responsibility and
excellence in his work.
As he looks to the future,
Simon defines success
through a dual lens.

For his clients, suc-

cess means delivering

white-glove, A+ service and creating
exceptional outcomes. From a lead-
ership perspective, success involves
fostering a positive work environ-
ment for his team. He envisions

a workplace where professional
achievements and personal well-be-

ing coexist harmoniously.

Simon’s highest hope is to continue
growing Karta Properties with smart,
hardworking individuals who empha-

size organic growth.

His approach to business is encap-
sulated in his desire to “lead with
value” and “put people first.” This
ethos drives his efforts to ensure that
Karta Properties remains a beacon
of integrity and excellence in the real
estate industry, serving both clients

and team members with dedication.

BN

tive coverg

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Discounts for HOME & AUTO Bundle

WY

competi

Jennifer

=~y goosehead BRLlios

INSURANCE Agency
202-558-0530

7200 Wisconsin Avenue, Suite 500 | Bethesda, MD

(202) 558-0888 | JenniferLindsaylnsurance.com

Jennifer Lindsay, CPCU 2 E‘#
Jennifer.Lindsay@Goosehead.com

l’i'H J,r
Steve Lindsay, CPCU "ﬁ'

Steve.Lindsay@Goosehead.com

Get A Quote!

Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States.
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Junk Removal ¢ Furniture Removal
Appliance Removal « Cleanout Services

Proudly Serving MD, DC & VA

A Local DMV Small Business

Over 60,000
Successful
Pickups
Completed

A Local, Small
Business Serving
MD, DC & VA for
Over 16 Years

_- 70% of business
comes from
referrals

Over 1000
5-Star Reviews!

Collin Wheeler
Founder

Call Collin directly.
703-956-1415 A

cwheeler@123junk.com

Neat, Inc enough A
realtor, their a

consistently dell
sparkling results,

become an invaluable

of my feam, ensuring'every. e
showing is a success!"

- Rochelle Ruffin

Satisfaction Guaranteed * Hassle-Free Experience * Professional Crew
High-Quality Solutions * Flexible Scheduling « Customer Support

AlINeatIncAds@gmail.com
www.AlINeat.com

CALLTO BOOK!
(301) 949-2499 (o) | (202) 413-0643 (c) Elisa Breeden, Owner
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IS YOUR CLIENT LOOKING FOR
IN THEIR HOME
PURCHASE AND INSPECTOR?

Choose the
Package!

e Full Home Inspection * Repair Pricer Report
e Sewer Scope * 120 Day Home Warranty
* Radon Testing * Home Energy Report
* Termite/WDI Inspection  * Home Maintenance
* HomeBinder & Manual
HomeBinder Assistant

info@dsinspects.com
Serving DC, MD & Northern VA

S Ditanyan Sye
0_ www.dsinspects.com | 240.910.0896

ELEVATE YOUR LISTINGS WITH
SUPERIOR HARDWOOD FLOORS!

il AG Floors

\H

Questions? Reach out to us!
301-984-7469 / info@agfloors.com / agfloors.com / Servicing the DMV
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COMPASSION & COMMITMENT

In the competitive world of real estate, Anthony Salinas
of TTR Sotheby’s International Realty sets himself apart
with a unique approach. Unlike many agents, Anthony
isn’t focused on transactions. He believes in creating
personalized experiences for each client, listening to their
needs, and offering thoughtful advice. For Anthony, it’s
about more than just the price; it’s about helping clients
find a place where they can build lasting memories. This
commitment to seeing the bigger picture makes him a
standout REALTOR®.

EMBARKING ON A JOURNEY
Anthony’s journey to becoming a top Realtor at TTR
Sotheby’s International Realty is as unique as it is inspir-
ing. “I was born in southwest Louisiana, in what is called
Cajun Country. The whole idea of living near a bayou was
basically my lifestyle,” Anthony shares. “I have a funny
story of getting out of my car to visit a friend but couldn’t
get out of the car because there was an alligator. I had to
wait till the alligator moved before I could actually get
out of the car, which wasn’t that uncom-
mon,” he quips. Anthony earned his
bachelor’s degree from McNeese

State University in his hometown.

His adventurous spirit soon led him

far beyond Louisiana, starting with

a job on a cruise line that sailed

from Germany around the United

States and eventually to Hawaii. He

also spent time working with Walt
Disney World, which further broad-

ened his horizons.

Anthony’s diverse experiences culti-
vated a deep appreciation for differ-
ent cultures and perspectives.
His travels and exposure

to various ways of life
instilled in him a profound
respect for diversity,

shaping his inclusive and
empathetic approach to

real estate.

Before becoming a real
estate agent, Anthony

was the marketing

director for a real estate development company that built
luxury apartment communities in the Southeast. His role
involved creating identities for new apartment buildings

and integrating them into their communities. This experi-

ence sparked his fascination with real estate.

In 2018, Anthony’s career took a significant turn when

he was scouted by a real estate agent to help create a
brokerage. This opportunity gave him a deep dive into the
daily operations of real estate, from home inspections to
preparing homes for the market. By 2020, he transitioned
from a focus on marketing and operations to becoming a

full-time agent.

Despite a challenging environment, Anthony showcases
his skills with 11 transactions totaling nearly $11.9 million
in 2023. This year, he projects $17 million in sales.

His success stems from a strong network of relationships
and referrals, which help him exceed his business goals.
Anthony’s achievements earned him the “40 Under 40”
award by Real Producers in 2023, marking him as a
top Realtor known for personalized client experi-

ences and impressive results.

LIFE BEYOND REAL ESTATE
Anthony’s personal life is as vibrant and
engaging as his professional one. He lives with
his partner, Nor Vartanian, and their six-year-
old labradoodle, Archie. Known for his infec-
tious smile and friendly demeanor, Archie is a
beloved fixture in their neighborhood.

In their free time, Anthony and
Nora enjoy exploring the
district. “We absolutely
love D.C. We spend
our time just explor-
ing the city, hiking,
and checking out
new restaurants,”

Anthony shares.

Volunteering is a
significant part
of Anthony’s life.

He has been a



dedicated volunteer at the White

House Visitor Center, managed by
the National Park Service, for three
years. He participates in various
events, such as the Easter Egg Roll,
Christmas tree lighting, and garden
tours, and helps visitors navigate and

learn about the city.

Anthony is driven by a philosophy
rooted in Gandhi’s words: “Your
beliefs become your thoughts. Your

thoughts become your words. Your
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words become your actions. Your
actions become your habits. Your
habits become your values. Your val-
ues become your destiny.” This quote,
displayed in his office, serves as a
daily reminder to keep his thoughts,
beliefs, words, actions, and habits

positive and genuine.

For Anthony, success is not merely
about professional achievements but
about finding a true work-life balance
and cherishing moments with loved

ones. “Life is short, and making sure

that you’re spending your time with
the people you love is what makes you
happy,” he explains. Embracing these
moments and living fully is where he

finds true success.

Looking ahead, Anthony envisions a

bright future in real estate. He aims

g

to create his own real estate team and

ultimately become a real estate busi-
ness coach, sharing his knowledge
and helping others build a strong net-
work. His long-term dream includes
traveling and teaching others how to

achieve a fulfilling work-life balance.

Before concluding his story, Anthony
offers sage advice to aspiring top pro-
ducers: “Just be your true, authentic,
and genuine self. Don’t try to conform
to what people want you to be. This

is an industry where people choose
their agents based on whether they
like them, not just professionally but
also personally. They need to relate to
you, confide in you, and trust that the
experience is not just transactional.
At the end of the day, you are more
than just a real estate agent; you're
aresource, a friend, and eventually,

part of their family.”

DESIGN o REINVENT o INSPIRE

A recent Moyer Staging
Design project showcases
the principles of staging:

repainting. rethinking
furniture placement, and
revitalizing the look
of a room,
*home sold in less than o week!

Learn more at moyermovemanagement.com/staging © 301-685-7900

Exceptional Home Inspection Services

including Asbestos, Mold, and Radon Inspections

P= -
oy ¢

L3

* Digital Reports Delivered Same Day

. * We don't just send one inspector to your home, we
. send multiple. Each expert focuses on a specific area.

Ready to E’Eﬁ

. /
.':f' #

AMAL HAMPTON
:)’wner, Licensed Master Inspg:for SENTINEL

Reg #: 32914 INSPECTIONS
‘ ‘ -\

QUESTIONS? GIVE US A CALL!
301-832-2682 | sentinelhi.com
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AS A REALTOR, WE OFFER YOU!

Pay at closing
Quick, easy, cost effective
Strengthens your client relationship Turn-key service

Listing sells quicker and for more value

Real Estate & Lifestyle Photographer
i T in Maryland, D.C., and Virginia
Fusion Photography
A 2D and 3D Floor Plans

Agent and Team Portrais

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077
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Full integration with Town & Country Movers, Inc.

[l

TOWN & COUNTRY
STAGING

m— SEACE & SOOE & MO ——

———————

I
il

R

Our Mission:

|
‘ Transform Each

Space into an

— .
g

Unforgettable

Experience.

800-683-6683

Increase your listing potential

Virtual Tour and Open House ready E .
b B E

" [; Request a
iy J = staging

consultation!

YOUR HOME
WARRANTY
EXPERTS

“cinch

When things
break down,
we step up.

Contact your lecal account executive and scan QR
code to download their brochure: @tl: -@
Donna Baker -ﬂ'ﬂ‘%’-lﬁ
=g

(470) 562-6695 . o
dobaker@cinchhs.com @L.:, =1
cinchrealestate.com (BO0) 247-34680

A NEW WAY TO DO
HOME IMPROVEMENT

e
e
S
o

Fix Now, =

Pay When You Sell

Curbio is the pre-sale home improvement
company that completes pre-listing
updates quickly and without the hassle,
stress, or upfront costs of working with a
traditional home improvement company.

With Curbio, your listing will be
transformed into the move-in-ready home
buyers are looking for, and sellers don't
pay anything until the home sells!

TECH

TURNKEY
FORWARD

Your dedicated A modern home

Curbio team will take improvement
care of everything experience that gets
from proposal to you from proposal to
beautifully finished listing 50% faster than
product. the average GC. checks.

OFrH0 B |
- E Let us do the work so you can maximize your profit.

&
St EAR E
E!‘ﬁLANMOR

AT CLOSING

FIXNOW, PAY

From quick fixes to
full renovations, your
clients pay $0 up
front. No fees, no
interest, no credit

=

curbio



Moyer

MOVE MANAGEMENT > < Full Service Move
Simplicity ® Comfort ® Serenity | . Management 30|utions

o

= Senior Move Management

= Space Planning
= Downsizing & Organizing
= Packing, Unpacking & Settling In

= Professional Moving & Storage

= Donation, Disposal, & Dispersal
= Staging + Design

e — -

CALL US TODAY: THE

301-685-7900 Maryland/DC BO‘ET.""H-;I'
703-740-9912 Virginia BEST

moyermovemanagement.com “ASMMef

0Q

"We understand that every home is found or left in
. different conditions; that is why putting together a
.J custom cleaning plan for each home is important to us.”
- Alejandra Zelaya, Owner

(301) 519-8035 | FRESH-HOMECLEANING.COM
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ZESTIMATES
ARE ALWAYS
RIGHT! L

Now that we have your attention,
contact Scott with Streamline Management
for all your residential property management
heeds in MD, DC, & VA.

STREAMLINE

PROPERTY MANAGEMENT

Life is turbulent.
Caring for your home shouldn’t be.

i' CEO SCOTT GOLDBERG
= (301) 237-4950

' Scott@StreamlineManagement.com
streamlinemanagement.com




HD EI:eS

EMPOWERED SERVICES

EVER SINCE CHRIS SMITH
AND PARTNERS FOUNDED
HD BROS, ITS CORE VALUES
HAVE REMAINED THE
SAME: HELPING CLIENTS
AND PARTNERS WIN MORE
LISTINGS. THEY’RE ALL
ABOUT HELPING THEIR
CLIENTS SUCCEED BY
PROVIDING SERVICES THAT
GO ABOVE AND BEYOND
THE INDUSTRY STANDARDS.
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A LEGACY OF EXCELLENCE
For over a decade, HD Bros has transcended the role of tradi-
tional listing photography, focusing instead on comprehensive

support for real estate professionals.

HD Bros offers more than just listing photos and videos. Their
range of services ensures that real estate agents have access to
everything necessary for effective marketing. Their services
include listing photos, 3D Matterport, Zillow 3D, drone services,

Twilight Media, agent intros, and more.

HD Bros prides itself on providing the best products and an even
better customer experience, even if it means they aren’t the cheap-
est option. They adapt quickly to challenges, such as rescheduling

shoots due to bad weather or swiftly editing photos when required.

This flexibility is crucial in the fast-paced real estate market.

Integrity is at the core of HD Bros’ operations.
“If we didn’t quite get the job done, if we deliver
a less-than-perfect experience, part of the HD
Bros guarantee is that if, at any point, we are not
achieving the goal, we’ll do whatever it takes to
make things right.

In the D.C., Maryland, and Virginia (DMV) areas,
HD Bros has become a trusted name. With over
35 photographers and a complete in-house staff,
the team takes on 5,000 appointments a year and

works with hundreds of agents.

A SYNERGY OF SERVICE AND GROWTH

The HD Bros team blends the personalized service
of a small business with the efficiency of a large
corporation. The media, scheduling, and partner-
ship teams are with you every step of the way to
ensure you are getting the best media and support

for your brand.

As HD Bros looks to the future, they envision continued growth
alongside their REALTOR® partners in the Northern Virginia/
D.C. metro area. “We want to grow together. Whether it’s a solo
agent, their first day on the job, or an agent with a team doing a
thousand listings in a year, we want to be there to mastermind
and grow with you. We want to know what you’re looking for-

ward to this year and how we can help you achieve that goal.”
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ONE OF THE BROS

Chris Smith is a driven business
professional with a passion for
relationship building. With over
a decade of experience helping
lead a successful media company,
HD Bros, he has become a prom-
inent figure in the DC, Maryland,

and Virginia real estate markets.

Chris’s journey into the world of
media began with a simple video
camera inspired by his love for
skateboarding. This early inter-
est in capturing action sports led
him to film professional paintball
events across the country, honing
his skills in the process. Despite
missing an opportunity to be on
MTV’s “Scared” pilot episode due
to a broken arm, Chris’s determi-

nation never wavered.

After graduating from Virginia
Commonwealth University
(VCU) in Richmond, VA, Chris
began freelancing with his
roommates. This collaborative
spirit and entrepreneurial drive
led him to co-found HD Bros in
2012 with his childhood best
friends. Since then, the company
has grown into a trusted name in
real estate media, known for its
high-quality visuals and innova-

tive marketing strategies.

Beyond his professional achieve-
ments, Chris is a devoted family
man. He shares his life with

his wife, Kaleigh, their three-

year-old son, Baker, and their
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one-year-old daughter, Chandler.
In his free time, Chris enjoys
skateboarding with his son,
watching “House of Dragons” and
“Bravo Betches” with his wife,
and spending cherished moments
with his daughter, Chandler.

Chris is also an avid golfer,
though he humorously admits
he is more about having fun
than achieving perfection on the
greens. His diverse interests and
dedication to both his family and
career make him a well-rounded
and relatable figure in the real

estate media industry.

s

Through his work with HD Bros,
Chris Smith continues to set
new standards in real estate
marketing, leveraging his pas-
sion for storytelling to elevate
properties and connect with

clients in meaningful ways.

Want to experience high-quality
services from HD Bros? Visit
www.hdbros.com and book a
shoot today!

HDEES

THROUGH HIS WORK WITH HD
BROS, CHRIS SMITH CONTINUES
TO SET NEW STANDARDS IN REAL
ESTATE MARKETING, LEVERAGING

HIS PASSION FOR STORYTELLING
TO ELEVATE PROPERTIES AND
CONNECT WITH CLIENTS IN
MEANINGFUL WAYS.

DC Metro Real Producers - 35



y OWNED AND opp
1?-'-““" : RA}FE"

BARGAIN MOVERS

EST. 1982
MARYLAND + WASHINGTON DC - VIRGINIA

‘***i
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Preferred Staging

We create spa(,es that
v / buyf:r s!

MONICA MURPHY, OWNER
703.851.2690

PREFERREDSTAGING.COM

LET’S MOVE

YOUR CLIENT HOME!

BARGAIN MOVERS has been making real
estate agents look great for over 40 years!
Customer satisfaction is our #1 priority!

* Residential & Commercial K Last Minute Specialists
% Packing & Materials % Free In-Home Estimates

% Custom Requests % Local & Long Distance

GIFT YOUR CLIENT

$150 OFF

WITH THIS COUPON

BARGAINMOVERSINC.COM

7579 RICKENBACKER DR
GAITHERSBURG, MD

Northwestern Mutual

PARTNER. PLAN. PROTECT. PROSPER.

Learn how we offer customized solutions designed
for DC Metro Real Producers like you.

Herbert Valentine Kelly, IlI
Financial Advisor

8484 Westpark Dr. Suite 700
McLean, VA 22102

703-848-4870

trippkelly@nm.com | tripp-kelly.com

© 2018 Northwestern Mutual is the marketing name for The Northwestern Mutual Life
Insurance Company (NM), Milwaukee, WI (life and disability insurance, annuities, and
life insurance with long-term care benefits) and its subsidiaries.Herbert Kelly is an
Insurance Agent of NM
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Design, Construction,
Financing U/

No budget, no
problem.

Your clients can renovate

Philip Popo &
Michael Washington
Renovation Sells DC Metro

fast without writing a check.

renovationsells.com/dc-metro
(240) 521-4634
ppopo@rencvationsells.com

mwashington@renovationsells.com
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Perseverance often separates the
successful from the overwhelmed in
the real estate industry. This core
message drives Jonathan, known as
Jon, Lahey’s business ethos: never
give up. While it’s common to hear
industry figures boast about achieving
million-dollar milestones, he focuses
on a more fundamental principle—

authenticity and resilience.

A Journey of Transformation

Before making his mark in real estate,
Jon’s career was firmly rooted in the
LT. sector. He began in high-tech sup-
port, addressing technical issues and
providing solutions. As he advanced,
he took on a role as a trend coordi-
nator, analyzing industry trends to
steer technological advancements.
Eventually, Jon moved into the
position of account manager, where
he managed client relationships and

ensured their satisfaction.

A key turning point came when

Jon recognized the need for a new
financial strategy. After a year in
tech support, he sought alternative
methods to save and invest. Inspired
by Robert Allen’s book on leveraging
other people’s money for investment,
Jon’s interest in real estate was
ignited. His initial success with prop-
erty investments led him to obtain his
real estate license and delve deeper
into the field.

By 2004 or 2005, Jon tran-
sitioned into real estate,
driven by his investment
experience and passion

for the industry. Securing

his real estate license was
strategic, allowing him to fully

engage with his new career.

For Jon, real estate is more than a

profession; it is a platform for making

a significant impact. “It’s not just about

selling houses; it’s about seeing the
smile on someone’s face when their

dream home becomes a reality. As a

DC Metro Real Producers - 39



team leader, I also find great satisfaction in helping my agents
achieve their dreams, whether buying a house, acquiring a
car, or building something meaningful like an orphanage.”

Jon operates under eXp Realty. His team extends its
reach across the DMV area, including locations in Tysons
Corner, the Wharf in D.C., and National Harbor. As the
CEO and team leader of Fine Living, Jon oversees a
well-structured team that he established in 2013. The
team now includes 30 agents and various support roles,

such as coordinators and an inside sales department.

In 2022, his team put 293 homes under contract and
closed 153 transactions for a total volume of $70.1 million.
For 2024, Jon projects a return to previous high levels,

aiming for a volume between $90 and $100 million.

Throughout his career, Jon has garnered numerous
accolades. He has been recognized with the RISMedia

Newsmaker Awards and achieved Icon Agent status from

eXp Realty for four consecutive years. Before joining eXp
Realty, he received several honors from RE/MAX, includ-
ing the Hall of Fame Award, Lifetime Achievement Award,
Diamond Club Award for six consecutive years, and the
Pinnacle Club Award, the highest club level at RE/MAX.

Up Close and Personal

When not immersed in closing deals, Jon prioritizes time
with his family and fitness. His journey toward health
began with a life-changing realization following the birth
of his daughter. “At that time, I was not in the healthiest
part of my life,” Jon reflects. “I was about 30 pounds
heavier than I am now. I wanted to be alive and healthy
for my kids as they grew up.” This epiphany led Jon to
adopt a healthier lifestyle, starting with cleaner eating

and consistent gym workouts.

Jon’s commitment to fitness underscores his broader
philosophy: “It’s not about that one time doing the right

thing. It’s about consistent execution over time. The key to

OUR NUMBER ONE
CORE VALUE IS WE
LOVE, CARE, WE SERVE.

4

consistency is pushing through even when you don’t want
to. That’s where the greatest gains are made.” This mind-
set, forged through personal transformation, seamlessly
translates to his professional life, where he emphasizes

perseverance and steady effort to his team.

Balancing his professional drive, Jon also cherishes
quality time with his kids. “Spending time with my family
is a top priority,” he says. His focus has shifted while he
was an avid foodie—an interest reflected in his Instagram
handle, “foodierealtor.” “Food is now more of a secondary
interest. My priority is to be the best version of myself, to

have the right energy, and to inspire those around me.”

In addition to family and fitness, Jon’s passion for travel

adds another dimension to his life. Exploring new places

offers him relaxation and adventure, perfectly comple-

menting his active lifestyle.

Few know Jon is also a musician, adept at playing several
instruments, including the guitar, bass, and piano. His
upbringing as a pastor’s child is another personal detail not
widely known, and these facets of his life shape his charac-

ter and approach to personal and professional pursuits.

A Vision for Impact and Success

Jon’s vision for the future is grounded in core values
and a mission to create meaningful change through real
estate. His team’s slogan, “Our number one core value

is we love, care, we serve,” reflects their approach’s
foundational principles. These values shape their hiring,

management practices, and mission to make a difference.
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HEED TO CI.OSE IN 2 WEEKS?

ONE PART OF SUCCESS FOR ME

IS BEING ABLE TO DO WHAT |
WANT WHEN | WANT WITH THE

PEOPLE | LOVE.
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Another guiding slogan,
“Changing lives, making

a difference,” emphasizes
Jon’s belief in real estate as a

platform for profound impact

rather than mere transactions.

Jon’s approach to success is
deeply rooted in giving back.
“If I can change one person’s
life in the same way that
people poured into my life
when I needed to learn how to
become a successful realtor,
then I have fulfilled my mis-
sion,” he says. This perspec-
tive extends to his leadership
style, where he strives to give
his agents the same support
and guidance. His goal is for
each agent to make a sig-
nificant impact, potentially
transforming communities or

even entire generations.

Jon’s outlook on success is
multifaceted. “One part of
success for me is being able to
do what I want when I want
with the people I love,” he
explains. However, he under-
scores that success involves
more than personal freedom

and financial stability.

Before concluding his narra-
tive, Jon offers this invaluable
advice for aspiring top pro-
ducers: “Assess your circle of
friends—are they lifting you or
holding you back? Find a men-
tor outside your circle if you
lack someone to help you level
up. Many successful individuals
may require payment for their
time, and that’s okay. Investing
in their guidance is a valuable

step towards your growth.”

COMPETING WITH ONLINE

RIGHT IN YOUR BACKYAHD

LENDER RATES?

LOANSTEADY IS THE
LOCAL LENDER -

emil || i"‘! :

—

T

T

Loa nsteady e

SVP OF RESIDENTIAL LENDING | NMLs #: 1124764
703.927.2626 (ceLL) | Melissa.Rich@loansteady.com

8401 GREENSBORO DR | SUITE 950 | MCLEAN, VA



WE'LL HELP YOU BE A
REALTOR SUPERHERO

When you work with the experts at Caring Transitions,
you'll look like a superhero to your real estate clients.

CLOSE
BETTER
WITH

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

« Downsizing « Liquidations
» Space Plans o Clear Outs
» Senior Move Management « Estate Sales

rorerly PYNCHLIST
CTBIDS ONLINE AUCTIONS! usa
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

John Moreira
Rockville@CaringTransitions.com

301.683.7363

CaringTransitionsRockville.com

ransztzons

Senior Relocation * Downsizing « Estate Sales

DED . OCAMNIAAC M A
No more hunting for handymen or coordinating with contractors.
The Professional Realtors’ We have the Pros you need for any project and manage everything

Referred Mover of Choice for you from start to finish.

Perry Moving & Storage understands that a referral is
the highest compliment. So you can feel confident your
clients will be treated with the same professionalism,

= L'.‘
care and attentiveness that you provide. n =
Ahn ut Perry
100 years in the business, family-owned & operated
* Local, long distance & international moving ONLINE PRE-LIST INSPECTION
=  Full-service packing and cratl'ng services ESTIMATES IM FROVEM ENTS REPAI Rs

= Long & Short Term climate-monitored storage
=  Mobile storage units for staging + small shipments

h

<> No Deposits <> Payat Closing

w

On projects under $10,000

Call today about our special Realtor Program

888.290.2233 B
7247 Matlonal Drive | Manover, MD 21076 | 4107990022 | wwwperrymovingcom info@perrymaving com . G ET A F R E E EST' M AT E

BosscatHome.com e 1-877-4-BOSSCAT
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $

RANK NAME OFFICE
# $ # $ $

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2024, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report data under an individual agent’s MLS ID.

Interstate has hassle-free storage
solutions for your clients’ smooth
transitions between homes.

Contact us about our
one FREE month storage offer.

N €—] northAmerican

l | 7 INTERSTATE

=0 D 1R e

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $
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Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2024, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report data under an individual agent’s MLS ID.

September is T Stewart
Realtor Safety Month ey §

Your well-being and safety are of the utmost
importance to us — not just this month, but every
single day. For more information on why your
safety is paramount, visit stewart.com/safety

Stewart Title & Escrow, Inc,
Chris Saabye

Attorney

1707 LS5t NW, Ste 240
Washington DC 20036 \
2028382053 direct - . b
chrissaabye@stewart.com | Ly E i
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Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2024, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report data under an individual agent’s MLS ID.

REAL PRODUCERS. PODCAST

REAL

PRODUCERS

PRFFIR NG COMYERSATIDNI WITH
TOPAEAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on Listen on

Apple Podcasts U G % Spotify amazon music
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2024, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report data under an individual agent’s MLS ID.

DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

‘k 5 years or less in the business

For more information, to nominate, or

onns . . to request to be featured, please email
* At least $5 million in sales in one calendar year info@dcmetrorealproducers.com or visit

www.dcmetrorealproducers.com!

‘k Active on social media
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Individual Closed Data as reported to MLS from Jan. 1to July 31, 2024

RANK  NAME oFice SEuNe  sEuNe  suvNe Buvie  swss Toma u TOWN & COU NTRY

MOVE MANAGEMENT
*A Division of Town & Country Movers

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2024, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince
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r SOLUTIONS
'Jn'w O RLDWIDE LOCAL & INTERNATIONAL

MOVING
78 COMPANY

Professional Transparent
Team Pricing

1@ S

Timely and Licensed ABOUT US

.
'."'-L‘

Efficient and Insured
Established in 1982, we are a reputable moving
5 '1_. k. company dedicated to providing secure and
e o » e 301-926-3600 reliable services to families, companies, and

embassies in the DMV area. Our commitment to

transparency and accountability at every step

W '
L » ‘ A ensures that you and your clients receive the

Luxuwrious Evenls

SC H E D U L E TO DAY A N D L ETIS M A K E YO U R A=, ] laal:n-g' ' _- -.'-" Residential Moving International Moving
EVENT THE TALK OF THE TOWN B 3

OUR SERVICES

We're committed to delivering peace of mind,
exceptional service, and a seamless transition to
your new chapter.

Commercial Moving Storage Solutions

Packing Services Specialty Items & More!

(301) 613-1676
GoldEventGroup.com

8926 Bonanza Way, Gaitherbsurg, MD & shippingsolutionsworldwide.com % kath@shippingsolutionsworldwide.com



YEARS OF
Rp ‘ % THE N2 COMPANY

HELP YOUR BUYER
GET THE KEYS TO
THEIR DREAM HOME.

Our mortgage team offers loans with

MORTGAGES MADE SIMPLE

competitive rates, programs for every
budget and personalized service to help
your buyer find a loan that fits their
unique needs.

ﬁdjustab!e Rate Mortgages

Jumbo mortgages

Loan options for first-time homebuyers
Federal H:}using Administration (FHA) loans
Down payment assistance programs

Bridge, Construction and Lot Loans

Shore
United

Bank

240.651.6955 | NMLS#607844
5291 Corporate Drive, Suite 202
Frederick, MD

—_— e il



