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Classic Quality. Classic Service.
Classic Roofing.

Avoid Delays

Partner with Classic Roofing for Fast, Reliable Service

20+ Years of Experience | GAF Certified Contractor

Lifetime Warranty

Ask About Roofs for Troops
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We Offer Solutions, & NO Nonsense

NO NO
Dishonesty Gimmicks
NO NO
Problems Headaches

Meet Toby & Lucy,
Your Roof's Best Friends

A
classic

ROOFING

Partner Today!
803.590.7870

Modern Techniques with a Classic Approach cla ssicroofingsc.com




ATTORNEYS AT LAW

Jabber & Isaac, PA

Elevating Realtor
Success Through
Expert Legal Support!

« Decades of Legal Excellence
« Efficient Closings, Every Time
« Dedicated Support

for First-Time Homebuyers
« Refinancing Expertise -
- Lifetime Relationships

Gail Jabber and Tameika Isaac Devine
803-254-8868 | jilawfirm.com
€ 1419Richland Street, Columbia, SC

JABBER INYAVAN G

is Your Hometown ortgage Banker

Mark worked really Mark is exceptional!
hard to get us ‘ v s aE He s extremely
approved! Even with patient. He got
us both owning our and always called everything done for a
& 1 £€ mebackextremely 39 (1 yeung

own businesses and quick closing and was

quickly. Great

all the documents — always positive about
. . communication! . .
required, he made it getting everything
as easy as possible! done on time.
Jeremy T. of Chapin, SC Sandra H. of Clinton, SC Marleah G. of Lexington, SC
Via Experience.com Via Experience.com Via Experience.com

Delivering The Peace of Mind All Homebuyers Deserve

Mark Smith

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

A Atlantic Bay.

/ ~\ Mortgage Group

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial
professionals only and not intended for distribution to the general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at

600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.



¥ Fabulous Realtors! ¥

Wanting to help more clients, close more deals and grow
your business?

Scan the QR code below to unlock a treasure trove of
valuable resources designed to make you an even better
realtor.

From market insights and negotiation tips to helpful scripts
and more, these resources are tailored to boost your success
and make your job easier and more fun. £

Let's embark on this journey
together and elevate your real
estate game!

.

I'm here to help you shine! #
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LOCALLY
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&
OPERATED

I\;Iary Gervais Brantley

‘ | = % 803.908.7131 803 i 862"7220 E;rti-i;i:ﬁi:;g;tzgaage Al
M agMI l a, & MAGNOLIAROOFSSC.COM marygervais@nfmlending.com

© FREE ESTIMATES g NFM Lending’ www.nfmlending.com/mbrantley

RO'Oﬁ ng &. R€m0d€1lng Shake cure youl uredersiand (he fealies associzted wirh Be Ioan program yoo chogse, and (Bl [e meet your Unloe fmaniad neets, Subjed {0 Debi-o-licame ad Undersriting requirementy, Thia
FE5i04 3 fredet decliion or a commarment to Jend, Elipibstity is subiect to completion at an Spphcatan and werdication of home awnprshi, norspangy, title, incomss, employment, credit, ome walue
colkaeral, and underwriting réquicements. Mot all programs are dvailable m all areat. Odfers mayvary and e subbect S0'Change at dny time withoot natite: MLG Sate Uensng inlormaton GA

<4 MAGNOLIAROOFINGSC@GMAIL.COM
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[wwan nmisgen- sumeracoess orgl. NFM, Inc. is not affiliated with, or an agont or division of, & gavernmental agency or a depostiary Institation. Copyrmgh © 2033
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PARTNER WITHAN
INSURANCE AGENCY THAT
SHARES YOUR PASSION
FOR QUALITY SERVICE

ARLTO® @M

® (803)451-0094 (@ choosepie.com
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HANDOFF to Us for a Winning Mortgage Drive
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"Travis and his Palmetto Mortgage
team are my go to lender. They are
friendly and easy to work with as a
buyer and as an agent. They are great
at keeping everyone informed as to
the status of the loan and getting the
loans closed on time. | highly
recommend them."
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dfﬁoﬁessmnal durmg our process of
fd’ﬂfng and selllng our homes They were
very prompt and paid careful attentlon :
to deta|I We felt mformed thrOUghout ~

: the Pprocess-and confldent that’ h|s team

“~would make sure we had the best” -

p055|ble_lc_>an for us. Travis and his team
were thrown a few curveballs during our
process but made sure we got to'closing'

on time. If you have the chance to use

Travis to'close your loan, you'd-be

making a mistake by using anyone €lse."
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Don't Just Take Our Word
Take It From
One of Our Partners

N\ - <=
N N _ A -
Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
commuhication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

ﬂﬂsﬁ"‘ I
"Travis and jAiS" té‘aﬂ?’ﬁ not have been_ =

= _"Tr'a'Vis' Blayton

: “NMLS #1493984
s : _,' Branch Manager:

“Let's Connect Today| :
tblayton@palmettomtg.com
803.360.3796 |.travisblayton.com
426 S Lake Drive, Lexington, SC.29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION
& REPAIR

Classic Roofing

(803) 590-7870
classicroofingsc.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

PREFERRED PARTNERS

DON'T

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Alistate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

CMG Home Loans
Travis Wright
(803) 413-5669
travis-wright.com

them for supporting the REALTOR® community!

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

MOVING / STORAGE
Pro Help Moving
and Storage

(803) 776-4357
prohelpmovers.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
jilawfirm.com

TRANSACTION
COORDINATOR
Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

TREE SERVICE
MW Landscaping
and Tree Service
(803) 386-5824

S

Our Binder Department Will Update Any Changes Within The Ho

The Hurd Johnson Agency

2 ooosehead’

INSURANCE

THE HOME CLOSING SPECIALISTS

TheHurdJohnsonAgency.com

e -

Jermaine Johnson

l

803.402.6323

Barrett Hurd
803.616.7999

High Networth Homes - Multifamily - Rentals - Manufactured Homes - EVERYTHING In Between
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FAS] WINS.

ELIVERS.

KEVIN KUEER

Contact me to
get started!

Send us the requested
paperworkmﬁneight hours

KEVIN KUPER
NMLS ID: 756797; SC - MLO - 756797 g uaran teed

(803)361 '8249 MMLSID #2611
homeloansbykevin.com

Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a
mortgage loan the opportunity to receive a loan approval within 1 business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after T pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot
guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial
condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and
Intent to Proceed must be signed within 24 bus ours of receipt. Not eligible for all loan t r residence types. Minimum down payment requireme pply. Self-employed borrowers are not eligible.
; stics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who suc

1 may not be combined with any other Lender promotions,
ce Guaranteed Rate cannot guarantee that an applic
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed
Rate for more information.
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MEET THE COLUMBIA REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Amy Porter Andrea Hoffman Sheena Summers Your c I ients are one EtEP closer to turni ng thEI §
Co-Owner & Publisher Co- Owner & Publisher Director of Director of Client Account Executive d re_a m hﬂme Expe_rien ce_ i nto a rea I i ty Com E ] ive

Advertising Sales sierra.nelson@n2co.com Content/Relations Experiences, sheena.summers@n2co.com : i y b z

robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com sc.ads@n2co.com 843-560-2681 amaon g th eilm p ressive 1 2'.3(: re scenic Ia ke vViews
843-560-6278 -
and lush greenery of Grand Arbor, located in

Blythewood. Extensive planned amenites include
a pool, pavilion, pickleball, basketball courts,

and a youth soccer field.

Chelsea Marne Shayla Tabor Tres Dabney Beth McCabe
Photographer Photographer Photographer Writer
Chelsea Marne Photography hello@staborstudios.com tres.dabney@truenorthprod.com
chelseamarnephotography@gmail.com 713-402-8989 803-427-0150
724-289-6179

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

Grand Arbor by Centex Grand Arbor by Pulte Homes
st Deds 4-5 Beds

& HaLns 2.5 - 4 Baths

1,779 sqit 2,842+ sqft

centex.com/grandarbor

803.769.0051 pulte.com/grandarbor

treycantey@allstate.com

The Developer may change home design, materials, features and methods of construction and pricing without

. . . . . . . rior notice, Photographs deplct models containing features, designs, optlons and/for upgrades thot rmay nat
Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a 24 h = F P 9 i - .r_\ i . Fg 4
be avallable on all hames or that may be avallable for an additional cost. The photos and descriptions are for

non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company & Hlustration purposes anly. Models also display many decorator items and furniture which dre not available for @
affiliates: 2775 Sanders Rd NOI‘tth’OOk, IL. ©2016 Allstate Insurance Co. purchase. Please see your Sales Associote for detalls. 2024 Pulte Home Campany, LLC. All r:ghts, rasarved, m
4/23/524
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Dear Columbia Real Producers

As the vibrant hues of autumn begin to
color our beautiful city, we are thrilled
to bring you the September edition of
Columbia Real Producers Magazine.
This month, we are celebrating the
extraordinary achievements and
unwavering dedication of our top
real estate professionals who con-
tinue to set the bar higher with

each passing season.

Our Cover Feature Realtor

this month is none other than
Shannon McNulty. With a career
marked by impressive mile-

stones and a commitment

to excellence, Shannon has

made an indelible mark on the
Columbia real estate landscape.
Her innovative approach and cli-
ent-first mentality have not only earned
her a place on our cover but also in the

hearts of countless satisfied clients.

We are also proud to highlight our Top
Producer of the month, Corie Minico.
Her relentless drive, expert knowl-
edge, and exceptional service have led
to record-breaking sales and a repu-

tation for outstanding results. Corie

MO <MmMm=-TVTmwm

Minico exemplifies what it means to be
aleader in our industry, consistently
pushing the envelope and inspiring

others along the way.

In addition to individual achievements,
we recognize our Celebrating Leader,
Jason King. His visionary leadership

and steadfast dedication to mentoring

}} p u b | |S h e r’S n Ote By Robert Smith, Area Director/Publisher

and guiding others have created a ripple
effect of success within our community.
Jason’s ability to cultivate talent and
foster growth is truly commendable
and has played a crucial role in shaping

the future of real estate in Columbia.

This month, we are also honored to
feature an Amazing Preferred Partner,
Sign Perks. Their exceptional ser-
vice and unwavering support to the
real estate community make them an
invaluable asset. Sign Perks has gone
above and beyond to ensure seamless
transactions and provide unparalleled
expertise, making them a cornerstone

of our network.

As we celebrate these remarkable indi-
viduals and their contributions, we are
reminded of the strength and vibrancy
of the Columbia real estate community.
Each story, achievement, and milestone
highlights the passion and dedication

that drive us all forward.

Thank you for being a part of this jour-
ney with us. Here’s to another month of

success, collaboration, and inspiration.

Robert Smith Sierra Nelson

Warm regards,

Robert Smith- Co-Owner/
Advertising Sales

Sierra Smith- Co-Owner/ Publisher

CURB APPEAL STARTS WITH A
PROFESSIONALLY CLEANED EXTERIOR

Soft Washing | Presoure Washing | Planl- ﬁ'mr.dlg
Homes | Decks | Tences | Driveways | Concrele | More

SERVICING GREATER

COLUMBIA, SC

803-567-1150

WASHEDSC@GMAIL COM

ANDOON

Would you like to be featured in Columbia Real Producers? Please reach out to us at Robert.Smith@n2co.com

%

CONTRACT TO CLOSE
Transaction Coordinators

Integrity | Professionalism | Spirit of Excellence

YOUR TIME,
YOUR PRODUCTIVITY,
YOUR BUSINESS

©@ 9 ADNIDV IVNA | 3SO1D OL LOVIINOD

Let Us Master Your Transactions!

Set Your Business Apart by Adding Us fo Your Team

S@m Loevine

803.302.8039
shayna@levinecontracttoclose.com
levinecontracttoclose.com

| Enhance Your

Property Listings

| with Stunning
Curb Appeal!

NN

MICHAEL WAYNE"S

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE STETE S

BEST

The? State

¢) (803) 386-5824

Columbia Real Producers - 15
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P R I N I REAL PRODUCERS

ME MORE!

Were you, your broker, or the team featured in an issue of Real Producers?

Work with a {} § A
TOP LENDING TEAM,

now with the Backing
of a TOP LENDER

Want a copy of your article or full magazines that you were featured in?

REPRINTS!
What the heck is a reprint? A reprint is a four- or eight-
page bound, printed piece on magazine-grade paper with

your full article — and you on the cover.

TRAVIS WRIGHT

8034135669

travisw@cmghomeloans.com

WHY DO | NEED THOSE?

These reprints are a professional marketing tool that can
help brand you, your team, and/or your business.

* Use on listing appointments

+ Send out to friends and family

* Send to clients with your holiday greetings

* Brokers, use as recruiting tools for capturing new talent

* Use when farming your favorite neighborhood WHO CAN BUY THESE?
The REALTOR® that was featured, the

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED broker, our partner, or family. Anyone who

CLIHT HAMMOHD

ON MY ARTICLE? wants to promote you. M £ Nl

No worries! We can make any changes needed. We send you a .

proof, you approve, and then they are sent to you via FedEx. HOW DO | ORDER? 803 598 4810
https://columbiarealproducers.com/promos chammond @cm Q homeloans.com

ENHANGE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS et us heij 1! Stay ahead of your competition Create local community impact.

\/Moving \/Storage v Packing Let s grow our busmass together!
v'Designer Services

PRO-HELP

MOVERS
ok A
VI ZHOME LOANS
803.776.4357
Brandon & Parker PrOHelpMovers.com 3300 MILLWOOD AVE, COLUMBIA, 5C 29205 | BRANCH NMLS® 2622842
owners DOT#3304870 | MC#1048763 | PSC#9838

x Mo By e dlba MG Home Leans MMLSE 1820 1 oousl housrg lbndie Ceorgis Bendenitial Moirtgane Lic i 15438 To venfy our complals

it of state licenses, pleasevisit www Cringflcomdcarparatedicensing and http thwwi ninlsconsumeracoess org {JME 1452545254)
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with dedication,

exceptional service in the real estate
industry. As a veteran who served in
the Navy for seven years, a devoted
wife of nearly three decades, and a
loving mother of four, Shannon brings
a wealth of experience and a unique
perspective to her role as a Realtor at
Coldwell Banker Realty in Columbia, SC.

From Ohio to South Carolina: A Path of

Service and Growth

Originally hailing from Ohio, Shannon has
called South Carolina home for the past 11

years. Her journey from the Navy to real

estate is marked by her commitment to

service and her unwavering support for her

family. After her military service, where

she served as a counselor and earned a

Bachelor’s degree in Psychology, Shannon

devoted 15 years to being a stay-at-home

mother and a group fitness instructor while

homeschooling her children. This period

was not only about nurturing her family but

also about developing skills in organization,

patience, and leadership—qualities that

would later define her real estate career.

Entering Real Estate: A Seamless Transition

In 2014, Shannon transitioned into real
estate, inspired by the positive experience
she had with the Realtor who sold her
family their home in South Carolina. The

flexibility of the profession allowed her to

18 - September 2024

McNULTY

Shannon McNulty is a name synonymous
resilience, and

balance her professional aspirations

with her family responsibilities. She

began her career with ERA Wilder

before moving to Real Estate Partners

from 2015 to 2018. Since 2018, she

has been with Coldwell Banker Realty,

drawn by their robust systems and -
long-standing industry reputation.

Shannon also achieved her Broker’s

license in 2017, a testament to her dedica-

tion to continuous professional growth.

Leadership and Team Building

In January 2023, Shannon took on a new
challenge by forming The McNulty Team. As
team leader, she oversees a dynamic group
comprising a marketing specialist and six

agents, including a transaction coordinator.

Shannon’s leadership is characterized by
her commitment to mentoring her

team and fostering a culture

of integrity, diligence, and

client-focused service.

Achievements
& Mentorship

With a career

ADEDICATED
REALTOR AND
COMMUNITY

volume of approxi-
mately 300 transac-
tions, Shannon has
established herself
as a trusted and suc-
cessful Realtor. Last
year alone, she achieved
a total volume of 60 trans-

actions, amounting to



over $16,000,000. Her

success is further under-

scored by the mentorship

THE TIME

- I S ALW AYS Welsh of Austin, Texas,
i who inspired her to start

she received from Linda

her own team. Shannon

RIGHT TO

admires Linda’s wisdom

and continuous learning
D O WHAT approach, traits she emu-

IS RIGHT.

lates in her own career.

Overcoming Challenges

- MARTIN LUTHER KING JR. with Integrity

Shannon’s journey has not
been without challenges.
Relocating frequently as a

military family meant con-
stantly adapting to new envi-
ronments. Establishing herself
as a Realtor in Columbia, SC,
after only a year of residence
was particularly challenging.
However, Shannon’s resilience,
coupled with her commitment to
treating others with respect and
integrity, helped her overcome
these obstacles and build a suc-

cessful career.
Passion and Future Goals

Currently, Shannon is passion-
ate about growing her team
and mentoring her agents to
deliver exceptional service.
The most rewarding aspect
of her job is helping
clients achieve their
real estate dreams,
especially when
overcoming
challenging
deals. Looking
to the future,
Shannon envi-
sions continu-
ing to grow The
McNulty Team and
possibly establishing

e R — [ S——

her own brokerage. She dreams of
seeing her son, Seth, who is part

of her team, carry on her legacy.
Community Involvement

Beyond her professional
responsibilities, Shannon is
deeply committed to giving back
to her community. She sup-
ports organizations like the Big
Red Barn and Victory Ranch,
both of which provide crucial
support and retreat opportuni-
ties for veterans. This cause is
particularly close to her heart
as a veteran herself, and she
understands the importance

of serving those who have
served the nation. Additionally,
Shannon is a staunch supporter
of the Harvest Hope Food Bank,
an organization dedicated to
alleviating hunger. Her involve-
ment in these charities reflects
her belief in community service
and her desire to make a posi-

tive impact on those in need.

Family and Hobbies: The Heart

of Shannon’s Life

Shannon’s family is the corner-
stone of her life. She has been
married to her husband, Michael,
for nearly 29 years. Michael
enjoys golf and fishing with their
sons, and the couple loves taking
long walks together, a cherished
time for connection and reflec-
tion. Their eldest son, Seth, 24,
has a passion for basketball and
boardgames, often engaging in
spirited matches with Shannon.
Sydney, their 22-year-old daugh-
ter, is a fitness enthusiast, and
she and Shannon enjoy shop-
ping and playing board games
together as well. Sean, their
17-year-old son, is interested in
fishing, hunting, and football;

he and Shannon frequently bond
over cooking and more board
games. The youngest, Silas,
14, loves soccer, cooking,
and shopping, and their time
together is filled with joy

and fun as they engage in

these activities.

Shannon’s hobbies reflect her
love for her family and her com-
munity. Board games are a favorite
pastime, fostering both family bond-
ing and friendly competition. Traveling
is another passion, allowing Shannon to create

lasting memories with her family while exploring new places.
Additionally, she is actively involved in her church’s women’s
ministry, providing support and guidance to her fellow con-
gregants. In her quieter moments, Shannon enjoys reading,

finding solace and inspiration in a good book.
Defining Success and Legacy ,
For Shannon, success is about perseverance, learning | |

from failures, and implementing those lessons to achieve
greater heights. She attributes her success to her faith in

—maie

God, believing that her consistent business and personal

ERAbO T T 01

referrals are blessings. Shannon wants to be remem-

bered as someone who loved the Lord and served Him

»

well in every aspect of her life. Her favorite quote, “The

time is always right to do what is right” by Martin
Luther King Jr., encapsulates her philosophy both in

Snrocdor

life and business.

I ST

Advice for Aspiring Realtors

Shannon emphasizes the importance of communi-

crccnoene

cation in real estate. She advises up-and-coming
Realtors to prioritize clear and proactive commu-
nication with clients and colleagues, which builds
trust and fosters strong professional relation-
ships. Her success story is a powerful testament
to the impact of integrity, dedication, and faith in

achieving one’s goals.

In summary, Shannon Frances McNulty’s journey
from Navy veteran to leading Realtor is marked by
her commitment to service, her passion for helping
others, and her unwavering faith. Her story is an
inspiration to anyone looking to make a meaning-

ful impact in their profession and community.



preferred partner spotlight
REDEFINING REAL ESTATE
SIGNAGE AND MARKETING

_",1 - % wop - WriueWPorter with the help of Steven Palmer
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EN PERKS

Nestled in the heart of  Steven Palmer, who lives on Lake Murray
Lexington, SC, Sign Perks has quickly  and enjoys traveling, has built a career
become a staple in the local real in real estate that spans almost ten
estate community since its inception ~ years. His prior firsthand experience as

in September 2023. Founded by a licensed real estate agent for six years
and a Real Estate Marketing Director

Steven Palmer, a Lexington native
with nearly a decade of experience in
real estate and a passion

for entrepreneurship, Sign Perks

for nearly eight years, has given him
unique insights into the daily challenges
faced by agents. This understanding,

combined with his creative marketing

offers a refreshing approach to real
estate sign installations &
marketing services.

skills, inspired him to create Sign Perks, a
business that not only meets but exceeds

the needs of real estate professionals.

Sign Perks is renowned for its fast, reliable
sign installations using high-quality 6ft white
woodgrain PVC sign posts, guaranteed to
remain upright in even the toughest weather
and soil conditions. The company also offers an
array of upgrades, such as brochure boxes, sign
riders, and complimentary solar lighting with
every installation. Their comprehensive open
house packages include directional signs and
feather flags to maximize property exposure,
with various upgrade options like bottled water,
snack packs and printed marketing materials,

just to name a few.

With a growing dedicated team- Sign Perks
prides itself on top-notch customer service
and quick turnaround times, often completing
installations within 24 hours. Their dedica-
tion to quality and efficiency has made them a
preferred choice among local real estate agents

and brokerages.

The company’s success can be attributed

to Steven’s ability to listen and strategize
actionable plans tailored to the needs of his
clients. His background in marketing and his
creative approach to problem-solving have
allowed Sign Perks to stand out in a market
that desperately needed a quality, respon-

sive sign installation service. The company’s
location in Lexington, SC, was strategically
chosen to address the challenges faced by local
agents, providing them with superior prod-
ucts and services. Agents from other markets
quickly took notice of the impact Sign Perks
was having on the Columbia market, therefore
Sign Perks locations were established in not
only Columbia, but Greenville, Charleston,
Charlotte, and Augusta markets - becoming
the fastest growing real estate sign installation

company in the southeast.

Sign Perks is not only committed to business
success but also to community engagement. As
active members of the Lexington Chamber and
Visitors Center, Building Industry Association
of South Carolina (BIA), Business Network
International (BNI), and Central Carolina
REALTORS® Association (CCRA), they partic-
ipate in various activities throughout the year,

fostering a sense of community and support.
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COMPARE YOURSELF TO WHO
YOU WERE YESTERDAY, NOT TO
WHO SOMEONE ELSE IS TODAY.

-JORDAN PETERSON

Steven’s favorite story highlights the impact
Sign Perks has had on the local real estate
industry. When discussing the outdated and
damaging sign installation methods of com-
petitors with a local real estate company

owner, Steven realized the significant need

for a high-quality alternative. This conversa-
tion fueled his drive to spread the word about
Sign Perks, a company now celebrated for its
excellent products, reliable service, and friendly

customer support.

Success, for Steven, is measured not by mate-
rial wealth but by the positive impact he has on
others. This philosophy is encapsulated in his
favorite quote by Jordan Peterson: “Compare
yourself to who you were yesterday, not to who
someone else is today,” reflecting his commit-

ment to continuous improvement and kindness.

Sign Perks caters to real estate agents, broker-
ages, and vendors who seek the best quality
and maximum exposure for their clients. With
an easy-to-use dashboard for placing orders
and transparent pricing, Sign Perks offers

an unparalleled service experience. Since its
formation, Sign Perks now is composed of even
more products and services that agents have
grown to enjoy, such as: Printing Perks, Photo
Perks, Social Post, and The Pop By Club. The
entire Sign Perks family is dedicated to fueling
agents’ success, and creating a one-stop-shop
for real estate professionals. For more informa-
tion or to experience the perks firsthand, visit
their website at www.signperks.com, or follow
them on social media at Facebook, Instagram,
and Twitter.

Contact Steven Palmer (Sales and Marketing
Director) and the Sign Perks team today at
(844) 476-7887 or via email at info@signperks.
com to discover how they can help elevate your
real estate marketing efforts.
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SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

Our BuNDLE TR Effortlessly Schedule Your

EEFSEER iTQTTT( PAackaGges OFFER | }‘L}Mﬁfﬁ Client's Inspection with
INSPECTIONS LLC SAVINGS FOR E our Convenient

%A
YouR CLIENTS!

S
Eimd  One-Stop-Shop Service

H]’M‘ﬂ' A et pATN
Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one |
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!
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Contact Us
803.345.3353
harrellmartinpeace.com
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Growing A Family and A Business

Jason E. King

ason King stands as a
J seasoned negotiator

and respected real
estate broker, dedicated to
providing honest agents and
genuine service through his
own brokerage, J. King Real
Estate. With over 20 years in
the industry, Jason’s journey
into real estate began in 2004
driven by his innate love for
social interaction and a desire
to transition from a career in
bartending. When a couple
of Jason’s regular customers
convinced him to help them
with real estate investing, he
was intrigued. Today Jason
is a licensed Broker through
the state of South Carolina,
distinguishing himself with a

deep commitment to profes-

sionalism and ethical practice.

After a few years of successful
real estate investing, Jason
formalized his role as an agent
the same year his daughter,
Elliot, was born. His early
career saw him thrive at Real
Estate Advocates (2007 -
2015), navigating through

industry shifts from

to the digital era

of marketing

the real estate crash

and real estate sales. In 2015,
with the birth of his son,
Bennet, Jason earned his
Broker’s License and founded
J. King Real Estate. The
brokerage has since grown to
include ten agents renowned
for their honesty and cli-

ent-centric relationships.

Jason’s success is measured
not just by his transaction
volumes - having personally
sold over six hundred homes
totaling $125 million - but by
the enduring relationships he
cultivates with clients. His phi-
losophy centers on the belief
that real estate is fundamen-
tally a relationship business,
where effective communica-
tion and genuine service set

the foundation for success.

Whether assisting clients in
finding their dream home,
guiding them through invest-
ment decisions or major life
changes, Jason’s expertise,
and dedication shine through.
Jason considers the friend-
ships he has developed with
clients to be his biggest mea-

sure of success.

Despite his professional
achievements, Jason remains
grounded by his personal val-
ues and experiences. A major
heart attack in 2022 reshaped
his perspective, emphasizing
the importance of family

and community support

v
X
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Jason defines success not merely by financial
accomplishments, but by the respect and trust
he garners from peers and clients alike. He
views success as embodying honesty, knowl-
edge, and a deep commitment to his family and
community. His advice to emerging real estate
professionals emphasizes integrity over expe-
dience, advocating for long-term relationships,

and collaboration in the industry.

In essence, Jason King epitomizes the qualities
of a leader in real estate — dedicated, compas-
sionate, and unwavering in his pursuit of excel-
lence. His legacy will be one of honesty, care,

and a profound impact on those he serves and

) \ 1 & “ e 3 the community he cherishes.

GROW YOU a ‘:" ARDENO I. -. ) Favorite Quote: “Be quick to make decisions, but slow
/;".”/ / | | I : |7 \ - to change.” — Napoleon Hill

Favorite Saying: “Grow your garden.”

Legacy: To be remembered as an honest and

knowledgeable agent, businessperson, and family man.

during his recovery. This
period reinforced his com-
mitment to maintaining and
exacting standards within his
brokerage while nurturing

and mentoring new agents.

As an Eagle Scout, Jason
learned the value of honesty
and character and to be
deeply involved in charita-
ble endeavors. He supports
local organizations such as
Epworth’s Children’s Home,
Oliver Gospel, American
Red Cross, Salvation Army,
the Irmo Police, the Irmo
Fire Department, and vari-
ous local public services. His
commitment to community
service mirrors his approach

to business - focused on

making a positive impact in
the community and building

lasting relationships.

Family is central in Jason’s
life, with his wife, Stefni,
and children, Elliot and
Bennet, providing constant
support and inspiration.
They enjoy activities like
attending concerts, boating
on Lake Murray, swimming,
playing very loud rounds

of Uno, and cheering for
various sports teams.
Jason’s personal interest
also include watching the
Gamecocks, golfing, talking
anything real estate, and
spending time with his fam-

ily and friends.

PRINT IS STILL ALIVE.

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

- % “5 COMPANY. —
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BUILDING DREAMS, ONE HOME AT A TIME

In the heart of South Carolina’s real estate landscape, Corie Minico is a beacon of passion, dedication,
and community spirit. Her journey into the industry transcends the mere pursuit of a career; it’s a deeply
personal odyssey fueled by her own experiences of loss and a profound desire to uplift others. Corie’s path to
becoming a real estate professional was anything but conventional. Having spent years in the medical field,
she initially believed that her calling lay solely in healing and caregiving. However, it was the encouragement

of her real estate agent, Belle Piccolo, and her then-husband that ignited the spark of possibility within her.

Recalling those pivotal moments, Corie Corie’s career trajectory has been

shares, “I experienced alot of lossinmy  marked by resilience, adaptability,

teenage years. I thought the only way to and an unwavering commitment to

help someone was when they were sick, excellence. She began her journey

lost a loved one, medically, etc. My Real at Russell and Jeffcoat, immersing

Estate Agent, Belle Piccolo, and my hus- herself in the intricacies of the

band at the time told me you would make  industry and honing her skills

a great Real Estate agent and I needed as a Realtor. However, it

to pursue it. I left the medical field and I wasn’t until she discovered

found joy in Real Estate helping people the vibrant culture and

and giving back to my community!” And supportive community at —

s0, in 2014, armed with determination Re/Max at the Lake that e
and a heart full of compassion, Corie she truly felt at home. ,
embarked on a new chapter as a real Reflecting on her journey, g
estate professional. Corie shares, “I was still




missing something though. I was missing that

fire and office vibe. I worked independently, but I
wanted to GO TO WORK and have work friends,
support, and then one day I was asked to help
another local office where my friend Kelly worked
(ReMax at the Lake) with their Halloween make-up
for CCRA charity event. I went and I fell in love
with their office vibe that night and knew that was
my Real Estate Home! I will be celebrating the start
of my 5th year at Re/Max at the Lake this month.”

Corie’s professional accolades speak volumes
about her dedication and prowess in the real estate
arena. With a career volume totaling an impressive
$62,000,000.00, Corie has established herself as

a formidable force in the industry. Yet, for Corie,
success isn’t just about numbers; it’s about the lives
she touches and the connections she cultivates.
“The most rewarding part of my business is the
friendships that have developed! Some of MY BEST
friends were clients that have become family and
post divorce I was able to meet the love of my life!

I am forever grateful for the people I have met and
walked alongside! That’s what I am most thankful
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for and it allows me to be present for my daughter as much as

possible!” she enthuses.

Beyond her professional endeavors, Corie is deeply committed

to giving back to her community and making a positive impact on

the lives of others. She lends her sup-
port to charities such as Children’s
Miracle Network and Chapin We
Care Center, embodying the spirit

of compassion
and generosity
that defines her
character. When
asked about her
passions and
vision for the
future, Corie’s
answer is simple
yet profound:
“Building
Relationships!
What is the
second decade of
my career going
to look like? Who

can I help in their

real estate journeys!”

In Corie’s world, success isn’t just

Y 4 S

Building
Relationships! What
is the second decade
of my career going to
look like? Who can
I help in their real

estate journeys!

— gy —

lives she touches, the relationships
she cultivates, and the legacy she
leaves behind. As she looks ahead

to the future, her vision is clear: to

continue build-
ing dreams, one
home at a time,
and to inspire
others to do

the same. Corie
Minico isn’t just
areal estate pro-
fessional; she’s a
testament to the
power of perse-
verance, passion,
and unwavering
integrity. In a
world that often
prioritizes profits

over people,

Corie reminds us all of the true

essence of success: making a differ-

about the bottom line; it’s about the

‘ lendingpath

MY NAME IS

JOHN HINKS, JR.

and | love the mortgage business!

Big John's

Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

N

ence in the lives of others.

L
[

Columbia Real Producers - 33



<

T ELEVATE YOUR REAL ESTATE BUSINESS

PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!

RESIDENTIAL - COMMERCIAL - WATERPROOFING

JOIN USTO LEARN:

YOUR PARTNER FOR % {;\_jr O
R EA I- E STAT E The LatestinRoofing  Thelmpact of Roofing  Tips for:pjn; Roofing

' Materials & Technologies on Property Valuations  Issues During Showings
u c c E s s || CONTACT US AT 803-884-3148

T0 SCHEDULE YOUR COMPLIMENTARY LUNCH & LEARN.

i
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3 EE ROOFTEAM.COM
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YEARS OF
Rp ‘ % THE N2 COMPANY

fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.
hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

@" FE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVIGES, INC. 803.215.1715 | mwalker@uhlsinc.com

NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



