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helplng famllles | NuBlue is Redefining Service Excellence

h . t . " » across the Charlotte metro region!
a leve e lr ' A full-service, one-stop shop for all your Electric, Plumbing, and HVAC needs.

ey '

&
Marina Moren R TS
¥ I | QELECTRIC-PLUMBING - AIR [ 15"~ S =2 A
| el 0 - I ol ;
VP Branch Manager | NMLS ID 1234481 . & = . - | s 12 o \ ' H ::1 ! '!'
(704) 352-5436 | Marina.Moreno@fcmhomeloans.com ' : ; é.____i___’z_______
L . o ! e TR
. . J ey g if i | . III. "-‘. _.-“-i:-g "II
homeownership begins here 1, .. L) ol
At First Community Mortgage, we understand that achieving homeownership is a significant ' — : el Y oA =
milestone in everyone's life. That's why we stand by your side, ready to turn your dreams into

reality with our tailored mortgage solutions. Whether you're a first-time buyer embarking on
this journey for the first time or someone looking to refinance to better align with your
evolving needs, our dedicoted team ensures a seamless and stress-free process. With
expertise and reliability at the core of our service, we work tirelessly to find the perfect
financing sclution that fits your future plans.

Since our inception in 2002, First Community Mortgage has been on a mission to empower our
neighbors to secure their piece of the American Dream. We understand that having a place to
call home is more than just shelter; it's the cornerstone upon which individuals and families
build their lives. It's a foundation for growth, enabling people to pursue their aspirations and
contribute to the strength of their communities. With operations and retail offices spanning
the United States, we're proud to extend our support to individuals in 46 states, offering
guidance and assistance every step of the way. Take the first step toward the home of your
dreams with First Community Mortgage - where your vision becomes our mission.

WHAT WE DO:

g2 EV Charger Installation

g2 Drain Cleaning

g2 Electrical Panels

22 Electrical & Plumbing Home Inspections

Call me for your next home loan or to refinance your existing home! 22 HVAC Installation and Repair

@ first community mortgage @ (855) 560-9997 = CallNuBlue.com = hello@callnublue.com




Unlock Efficiency and Growth With
Our Expert Virtual Assistants

Are you passionate about the success of
your business, but you're

= drowning in tasks?
= lack structure and processes?
= losing valuable time and money?

OIPHTY

the Mortgage Experience

We can help! ‘

o
—T s )
Our VIRTUAL ASSISTANT SERVICES are designed to /JVW’“ 7 %M‘”ﬁ/"ﬁ%m

streamline your operations Licensed | Experienced | Bi-lingual

v provide efficiency 443.306.2961

v free up your time and mind ) g
management@jordyluxetransactions.com
jordyluxetransactions.com

OAL ,
/

S o Our Services
_ l‘[» — FOLLOW US ON SOCIAL!
‘o Gt o° @jordyluxetransactions
[WMZ&% o /:»Mo‘wof& frwmeg where gow
caw work less, achiele more, and foous

oW gt pagsions. Admin Support

agraphics

PEACE .
OF MIND Connect with our team to get started today!
JOE GARON * KAREL THUWIS - TYLER BULLOCK

NMLS 940790 NMLS 1377921 NMLS 1304179

MOTIVATION-

WE SPECIALIZE IN:

Print Direct Mail
Signs Graphic Design

Promotional Vehicle Graphics
Products

GIVE ME A CALL TODAY!

-_‘..';" _I : Dimitri J. Apostle, Agency Owner
= M 704-218-6000 M ORTG A GE
i ! ‘T‘.."“ g Dok -E‘-;::# Dimitri.Apostle@Brightway.com
iy g T o il W BrightwayInsuranceCharlotte.com (704) 746-0300 - MOtiVGtionMOrthge.Com

© @BrightwayDimitriApostle

@ agCLT.com | 704.541.3678 info@motivationmortgage.com « 9140 Arrowpoint Blvd, Suite 130, Charlotte

Ll -
10100 Park Cedar Dr, Suite 178, Charlotte, NC 28210 Home o A':‘to ¢ FIOOd B r |g h t_way NMLS 2228345 - For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are
Located in the Pineville area Commercial o Life INSURANCE

subject to change without notice. All loans are subject to credit approval. (www.nmisconsumeraccess.org) UENDER
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CHARLOTTE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A — _ - i L —

R ISI N G STAR? ST SEEGARS AND TOWNSEND, PLLC

Attorneyvs at Law
OR KNOW SOMEONE WE SHOULD FEATURE? :

Schedule a FREE consultation with a real estate closing attorney today.
‘k Five years or less in the business P (704) 561-1750 e stlawnc.com

For more information, to nominate or

At least $3 million in sales in one calendar year to request to be featured, please email : - 1
* info@charlotterealproducers.com. 5457-A Monroe Rd. e Charlotte

- 145 Union St. South, Suite 106 e« Concord
211 North Main St., Suite C ¢ Monroe

Juwaun Seegars Otha B. Townsend
Attorney Attorney

‘k Active on social media

6 - September 2024




ATTORNEY
Costner Law Office
(980) 322-0703
CostnerLaw.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Paladin Law
(980) 216-8750
PaladinLawNC.com

Seegars and
Townsend, PLLC
(704) 561-1750
STLawNC.com

BUILDER

Brookline Homes
(973) 418-9801
MyBrooklineHome.com

Epcon Communities -
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

PREFERRED PARTNERS

CLEANING SERVICES
Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

CLIENT ENGAGEMENT
Leads Event Planning
(801) 598-5767
LeadsByMandi.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

EDUCATION

Superior School

Of Real Estate

(704) 944-4260
SuperiorSchoolNC.com

8 - September 2024

FOUNDATIONS &
WATERPROOFING
M&M Foundation
and Waterproofing
(704) 650-1910
CharlotteCrawlSpace
Waterproofing.com

HOME INSPECTION
Home Inspection Carolina
(704) 542-6575
Homelnspection
Carolina.com

National

Property Inspections
(980) 722-1506
NPIweb.com/Lauterer

Southern Magnolia
Home Inspections
(803) 899-0504
SouthernMagnolia
Inspections.com

T. A. Hill Inspections
(704) 293-5973
TAHilllnspect.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY
First American

Home Warranty

(704) 244-0648
FirstAmRealEstate.com

HVAC

Dave Barch Heating and
Air Conditioning Inc.
(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance

Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

them for supporting the REALTOR® community!

Community One Insurance
Zach Ligon

(704) 246-6500
CommunityOne
Insurance.com

Monica Burke - NC Farm
Bureau Insurance

(704) 841-8700
NCFBIns.com/Monica.Burke

JUNK REMOVAL
Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

MOLD REMEDIATION
Clean Air Carolinas
(704) 628-6887
CleanAirCarolinas.com

MORTGAGE
CrossCountry Mortgage
Chad Lubben

(704) 280-4909
TheLubbenGroup.com

First Community Mortgage
Marina Moreno

(704) 352-5436
FirstCommunityMortgage.
com/Loan-Officer/
MarinaMoreno/

#lo-contact

Motivation Mortgage
Tyler Bullock

(704) 746-0300
MotivationMortgage.com

TruLoan Mortgage
Daniel Jacobs

(704) 703-6864
TruLoanMortgage.com

MOVING / STORAGE
JD Johnson Moving
Company, LLC

(704) 746-4444
JDJohnsonMoving.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

PHOTOGRAPHY
Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PLUMBING, HVAC
& ELECTRICAL
NuBlue

(704) 709-3549
CallNublue.com

PRINTING/MARKETING/
DESIGN/SHIPPING
AlphaGraphics CLT
Adam Rutkowski

(704) 798-5974
agCLT.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals
(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.Next
DoorPhotos.com

Velet Media
(704) 712-0197
VeletMedia.com

STAGING

Avenues Stage & Design
Mary Beth Francisco
(704) 661-9397
AvenuesStageand
Design.com

TRANSACTION
COORDINATOR

Jordy Luxe Transactions
(433) 306-2961
JordyLuxeTransactions.com

High-Quality Media
For Events, Real Estate
& Personal Branding

DON ELROD
- Owner & Photographer

elrodportraits.com - 803.367.3478
Don@elroddigital.com

Schedule an estimate, or book our services today!

‘Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready

appearance. We receive so many positive comments from potential buyers who see houses she has staged.

e are comfortable taking the list price to the maximum if Mary Beth has staged the house because we
know the house will show to its best advantage. As a real estate agent, | know | can count on Mary Beth to
respond quickly and deliver beyond expectations for the benefit of my clients." Jane Grosse

\VENVES

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP® , LHS ™

(704) 661-9397
avenuesstageanddesign.com

Charlotte Real Producers - 9



MEET THE CHARLOTTE REAL PRODUCERS TEAM

Kristin Brindley Mandi Jackson Wendy Ross Lexy Broussard Don Elrod
Publisher Associate Publisher Operations Manager Client Relations Photographer

If you are interested in nominating REALTORS® to be featured in the
magazine, please email Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not

endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N
the publisher may be held liable or responsible for business practices of these companies.

necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the
author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not

To view our magazine online,
visit charlotterealproducers.com
and look for “magazine”
or scan this QR code.
(Password: connecthere@crp)

2 Company nor

THIS FALL JonusFor IN-CIDER iNFORMATION
SATISFYING YOUR CE ELECTIVE & NAR ETHICS REQUIREMENT IN ONE!

Our newly updated Ethics in the Age of
Disruption course satisfies your North
Carolina Elective requirement, as well as
the NAR Ethics requirement! Classes are
open now! You can choose between
livestream or i ciassrooms.

SUPERIOR

SCHOOL oF REAL ESTATE

SuperiorSchoolNC.com
877.944.4260

THE LENDING
EXPERIENCE
YOU LOVE
HAS GROWN

Every Inspection s
Stress-Free with HIC

Home
Inspection
Carolina

viaT,

Matt Wise Let's Coameth!
Truloan Mortgage has expanded to offer 60+ additional mortogage

products and lower interest rates to help you serve the Charlotte Real
Estate community and provide a smooth, flawless on time dlosing.

TrulLoan Mortgage

The lending experience you'll love.

www. TruLoanMortgage.com

704.578.5211
EHL | NMLS #68684

10 - September 2024

Your comfort
is our top priority

» Real estate inspections
» Expertly trained technicians
» Fair, professional and fast

"Dave Barch and his team are top
notch. | will never call another HVAC
professional in the Charlotte area
again. You can expect great service,
communication, professionalism and
a fair price. Very happy we called
them!" -- Cody Caulder, Google
review

dave barch

704-777-9981

HVAC installation, repair and maintenance

Charlotte Real Producers - 11



PUBLISHER®

As we transition from the lazy, hazy days of summer
into the crisp, invigorating days of autumn, there’s

a sense of renewal in the air. September is a time of
new beginnings, fresh starts, and the perfect oppor-

tunity to set new goals and embrace change.

September is also a time for reflection as we look
back on the memories made over the summer and
the growth we’ve experienced. It’s a chance to
appreciate the journey so far and to plan for the
exciting months ahead. Let’s take this moment to
reassess our goals, reignite our passions, and pre-

pare for the opportunities that lie ahead.

Mark your calendars for our big event, the Glitter
& Gold Gala, on October 24th! We can not wait to

12 - September 2024

see you in your finest; it’s going to be an amazing

way to kick off the fall season.

As we step into September, let’s keep this quote in
mind: “Autumn shows us how beautiful it is to let
things go.” Here’s to embracing change and making

the most of this transformative season.

Cheers to a September filled with new beginnings,

fresh perspectives, and endless possibilities!

Your publisher,

Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

CHARLOTTE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

October 24, 2024 | 7 -
LOCATION TBD

For information on all Charlotte Real Producers events, email info@charlotterealproducers.com.

PRINT IS STILL ALIVE.

Celebrating two decades of print excellence,

now 800 niche magazines strong (and counting).

THE
N2 COMPANY.

STROLL € grect [EIREALPRODUCERS BHOENL Be hyport

*Southern Farm Bureau® Life Insurance Co., Jackson, MS *An independent licensee of the Blue Cross and Blue Shield Association

Monica Burke

336.345.1482 %

534 West John St Auto-Home- Life- Health - Bank ©
Mathews, NC 28105 ncfbins.com

An Authorized Agency for

BlueCross BlueShield
of North Carolina

ncfbins.com/monica.burke

NCSVBB44174 *North Carolina Farm Bureau® Mutual Insurance Co. *Farm Bureau® Insurance of North Carolina, Inc.

Charlotte Real Producers - 13



DY partner spotlight

By George Paul Thomas
Photos by Don Elrod

Blending Passion
With Precision

Tyler Bullock is the dynamic Founder and Principal of

Motivation Mortgage. His firm is dedicated to making home-
ownership dreams a reality. Tyler’s innovative and custom-
er-focused approach to mortgage financing has established

his firm as a trusted name in the industry.

A Journey Fueled by Passion and Vision

Tyler Bullock’s path into the mortgage industry is a story

of ambition and strategic foresight. After graduating from
the University of North Carolina Wilmington in 2014, Tyler
sought a career that combined his enthusiasm for sales with
financial success. The mortgage industry’s promise of high

earnings and personal growth immediately captivated him.

“The potential for success in the mortgage industry was
clear to me from the start,” Tyler recalls. “I knew I could
leverage my skills to build a rewarding career.” His aptitude
for numbers and personable nature quickly led him to suc-
cess. By the age of 24, Tyler led a team, igniting his passion
for leadership and professional development. This journey
ultimately led him to co-found Motivation Mortgage with

trusted partners Joe Garon and Karel Thuwis.

Charlotte Real Producers -




A Legacy of Dedicated Mortgage Services

Located in Charlotte, near the original Top Golf, Motivation
Mortgage operates with a close-knit team of 12 profes-
sionals. The brokerage’s strength lies in its personalized
approach to residential property financing. Tyler focuses
on Business Development and Recruiting; Joe Garon
manages Sales and Compliance; and Karel Thuwis over-
sees Operations. Together with their team of nine skilled
loan officers, they ensure every client receives outstanding

service.

“Our smaller size allows us to provide individualized
attention to each loan,” Tyler explains. “We are involved in
every aspect of the process, from initial consultation to final

approval, ensuring a seamless experience for our clients.”

&

The company differentiates itself through its personal
approach. “One of the major things that sets us apart
from other mortgage companies is our small size. We
truly care about every loan that comes through our
doors,” Tyler says. He emphasizes their hands-on
involvement, stating, “We have an owner with their
hands in the files from start to finish.” This personal
touch, combined with their commitment to building a

strong reputation, drives their success.

Embracing Life and Business

Tyler draws inspiration from a blend of influential books
and quotes that resonate with his business philoso-

phy. “My favorite book for business is The Compound
Effect by Darren Hardy,” he shares. “It shows how

small actions add up over time and create sig-
nificant results.” Another influential read, The
Go-Giver, has shaped his perspective on business
interactions. Tyler also embraces innovation, often
reflecting on the quote attributed to Henry Ford: “If
I had asked people what they wanted, they would
have said faster horses.” While there is debate
about whether Ford actually said this, Tyler finds

its message about innovation compelling.

Tyler’s family is central to his life. He is happily
married to his wife, Allison, and they are eagerly
anticipating the arrival of their first child, a boy, in
October 2024. The couple lives on Lake Wylie with
their Catahoula Leopard Dog, Bayou. They enjoy
spending time on the lake and traveling to new des-
tinations. Tyler’s personal interests include staying
active through wake surfing, playing basketball, and
working out. While he enjoys relaxing on the beach,
he and Allison prefer adventurous trips that offer

excitement and new experiences.

Future Aspirations

Looking ahead, Tyler is enthusiastic about both his
personal and professional future. “Personally, 'm
excited about the family Allison and I are building,”
he says. “We are looking forward to raising our son
and, if God allows it, hopefully having a daughter in

the future.” Professionally, Tyler is committed to grow-
ing Motivation Mortgage into a distinguished company.
He aims to make a positive impact on the community,
clients, and employees, ensuring that everyone associ-

ated with the company feels proud and valued.

Tyler’s approach to business reflects his desire to create
a positive and enjoyable work environment. “I want
people to have fun working with us,” he asserts. “I am
very easy-going, but I get the job done. Real estate is
stressful enough, so let’s try to enjoy it.” He emphasizes
the importance of making the work experience pleasant

while maintaining high standards of professionalism.
For more information or to discuss how Tyler and his

team can assist you, please call or text him at 704-618-
3480 or email Tyler at Tyler@motivationmortgage.com.

DTIV - TION

MORTGAGE



Stress Ball

if move-in madness is worrying your
clients, home warranty coverage

is a great de-stressor — offering
soothing relief from costly expenses
when covered household items
unexpectedly break.

Contact me for details.

firstamrealestate.com | Phone Orders: 800.444.9030

SO
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Mon is to do the right thing, no matter w
be different from other crawlspace companies by al

% Michael Messana
"I' Owner/Operator

L
FOUNDATION & WATERPROOFING €@
» Foundation Repair = Structural Repair
= Vapor Barrier Install = Crawlspace Encapsulation

= Internal/External French Drains = Moisture Control
= Basement Waterproofing = Air Systems

Reach out to us! (704) 650-1910
CharlotteCrawlspaceWaterproofing.com

0

A
18 - September 2024

“I handle home repair stress, so agents can be their best!”

MIRACLE

Your Property Is Our Priority

First American
Home Warranty™

Your Local Resource

Martinez Livingston
704.244 0648

AN INDUSTRY-LEADING HOME
INSPECTION fora
Confident Property Transaction

T.A.Hill

IHSPECTIOMNS LLC

The Charlotte Observer

CHARLOTTE'S
BEST

Home Inspections « New Construction Inspections
Radon Testing « Commercial Property Inspections
Water Testing « Mold Testing & Sampling « Detached
Structure Inspections - Irrigation System Testing

TODD HILL ELCL Y :

NEE 5c Lisanas oms mapactor’ ﬁﬁi 33t Full-Service Move ¢ Professional Packing Services ~ Movg
Tochmicin - Contiad Commercil Radon Et""-hg; Climate-Controlled Storage runger
Technician « Certified Master Inspector = e

SCHEDULE ONLINE
CALL, TEXT, OR EMAIL

(704) 293-5973
admin@tahillinspect.com

3 A+
LEARN MORE --f Rating

tahillinspectcom

Call Today! 704-275-3053 * MiracleMoversUSA.com )



DY rising star

By George Paul Thomas
Photos by Don Elrod

Not all dreams come true, but for
Rhonda Brown-Lawrence, hers did—
and then some. Her journey into real
estate began with a bold vision of
entrepreneurship and a quest for a more
balanced life. Seeking a career that
would provide both flexibility and the
opportunity to spend quality time with
her family, Rhonda found her calling in
the world of real estate.

Path to Success

Rhonda’s journey into real estate is a testament
to seizing opportunities and leveraging diverse
skills gained from her past careers. After gradu-
ating from Winthrop University with a Master’s
in Accounting, Rhonda moved to Charlotte, NC,
in 2004. There, she embarked on a successful
career in accounting and financial services, con-
tributing her expertise to several Fortune 500
companies such as the Hearst Corporation and

Sysco Food Service.

With a foundation rooted in accounting and a
decade-long tenure as a dental hygienist, Rhonda
embodies a unique blend of analytical prowess,
meticulous attention to detail, and a deep com-

mitment to confidentiality and trust-building.

Rhonda’s transition into real estate was
driven not only by financial aspirations but
also by a desire for flexibility and autonomy.
“Initially, I became a real estate agent because
I thought that becoming a real estate agent
would allow me more freedom, an increased
salary, and more time with my family,” she
explains. This initial attraction to the indus-
try has evolved into a deep-seated passion

for guiding clients through homeowner-

ship and building lasting relationships.

Since committing to real estate full-time in
2020, Rhonda has made significant strides
and has been coined “Rhonda B” by her clients
and colleagues. Her sales volume has consis-
tently grown, with impressive milestones like
closing over $5 million in 2021 and reach-

ing $6.5 million across 20 transactions in

2023. Her ambition is palpable

as she aims to surpass $10

million in sales this year.

One of Rhonda’s strengths is her
love of learning. Her pursuit of
knowledge has not only estab-
lished her as a trusted advisor
and area expert but has also
contributed to her accolades
within Keller Williams, where
she consistently ranks in the top

20% based on sales volume.

Personal Passions

Rhonda Brown-Lawrence leads
arich and fulfilling life outside

her thriving real estate career,
centered around family, travel, and
shared interests with her husband,
Mr. Guy Lawrence. With a blended

family of five children—there is
always something to embrace,
understand, celebrate, and sup-
port. Rhonda and Guy cherish
their time together exploring
tropical destinations, indulging
in culinary delights, and enjoying

leisurely shopping excursions.

‘When not immersed in real
estate, Rhonda unwinds by
exploring her passion for tast-
ing bourbon and whiskey—a
distinctive hobby she embraces
enthusiastically. “I am a bourbon
and whiskey drinker, which is
uncommon among women, but I
love it,” she shares. Additionally,
Rhonda enjoys visiting wineries
and savoring wine tastings, fur-

ther enriching her leisure time.

Charlotte Real Producers - 21



Beyond her public persona, Rhonda is pursuing her
fourth degree at the University of North Carolina
Charlotte (UNCC)—a Master’s in Real Estate
Development and Real Estate Finance, scheduled
for completion in 2025. This academic pursuit
reflects her commitment to continuous learning
and professional growth in the real estate industry.
Since 2022, Rhonda has set her eyes on becoming a
land specialist and is a member of several organiza-

tions pertaining to land real estate.

Rhonda’s dedication to the community extends
through her involvement with the Alpha Kappa
Alpha Sorority, Inc., where she contributes to local
charities supporting causes like domestic violence
survivors. At Keller Williams Realty, Rhonda par-
ticipates annually in “Red Day,” a community ser-
vice initiative that supports local charities through

hands-on efforts and donations.

Vision for the Future

Rhonda Brown-Lawrence’s outlook on success is
deeply rooted in personal achievement and client sat-
isfaction. “I define success as accomplishing what you
dream of, what you would want to do in your wildest
dreams,” she explains. “You define your success. And
when you do what you imagined to do in your wildest

dreams, I believe that you have achieved success.”

With a keen focus on making lasting impressions
and prioritizing client experience, Rhonda empha-
sizes the importance of emotional impact in her
business philosophy. “People remember how you

make them feel,” she asserts. “In my business, it’s

1 i |'
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22 - September 2024

crucial to me that I leave a
positive impression and ensure
my clients have the ultimate
experience. It won’t be per-
fect; we’ll have ups and downs
and stressful times, but I want
people to know that I genu-
inely care about how they feel
throughout the process.”

Looking into the future, per-
sonally and professionally,
Rhonda is driven by a commit-
ment to continuous growth and
accomplishment. “My goal is to
complete the master’s program
I'm currently pursuing in real
estate,” she notes. Beyond
academia, Rhonda envisions
expanding her portfolio and
leaving a tangible mark on com-

mercial real estate in Charlotte.

As the broker-owner of
Rhonda B Property Group LLC,

/l

affiliated with Keller Williams
Realty, Rhonda is setting her
sights on expanding her influ-
ence. With plans to establish
her team, the True Team, by
the end of 2024, she envi-
sions creating a collaborative
environment where expertise

and client dedication thrive.

As she concludes her narrative,
she leaves invaluable advice

to up-and-coming top produc-
ers, “I would say early in your
career, seek out relatives or
mentors you admire who excel
in your industry. Connect with
them as soon as possible to gain
mentorship. In this business,
success often hinges on aligning
yourself with those already
achieving what you aspire to
do,” Rhonda reflects, under-
scoring the pivotal role of men-

torship in her career trajectory.

B BROOKLINE ! Cramer Mountain, this community features single family,
HOMES

THE TERRACES AT CRAMERTON MILLS
NOW SELLING! Nestled in the trees on the side of

craftsman-style homes with large front porches set
amidst a beautifully landscaped, park-like setting

P www.MyBrooklineHome.com » 980-277-1306, Ext. 1

| HANDLE ALL OF YOUR CLIENTS'
NEW CONSTRUCTION NEEDS!

From pre-drywall to final to the one-year warranty inspection.

00O

ﬁoﬂﬁ«mgﬂ (37% o,

'

HOME INSPECTIONS x‘;

MEGAN GEYER Business Owner
» Same Day Reports
- Drone Roof Inspections
- Maintenance Tips - ALL Included!

803-899-0540

megan@southernmagnoliainspections.com
SouthernMagnolialnspections.com

At Community One
Insurance, it is personal.
We helieve in lifelong
relationships and ﬁndin;—__-, the
best insurance for che spd:l.'iﬁc
needs of everyone we serve.

INSURANCE

‘” COMMUNITY ONE

]

Zach Ligon

Hoey Zanch, e & b
- ‘ dunmmqlplv'
,’jj- ¥ou heip vk the hom
Jsm—— AE

:L @Ejmmﬂ-ﬂlnmmm e
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SHINING THE LIGHT ON YOUR LISTINGS HEG QTS A EPCON'
WE PREPARE HOMES FOR THE MARKET THROUGH OUR SHOV:/—AND—SELL SERVICE .v. LZ‘Z)Q Wezz E‘Z)ery Day V

T
T L LT
feaadadianeh

L b T with Epcon Communities

— - ——

. Book Your Cleaning with Nicole! T (of-1] tdday for Junk Removal services!

(980) 298-5942 6© Nicole Jaronte
SpunkyCleaning.com - info@spunkycleaning.com (980) 298-5942 (910) 964-5591

Now Is the Time For

PROVIDING ' . : / THE COURTYARDS AT HODGES FARM
SUPERI OR | - 4100 Back Creek Church Road, Charlotte, NC 28213

ot . Discover
MOVING SERVICES e 4 AR THE COURTYARDS AT ROBINSON CHURCH Low-Maintenance
y Ll i 58+ Actiee Lifestvle Connmenity
7800 Robinson Church Road, Harrisburg, NC 28215 Charlotte-Area
= Communities
| Insulation Damage On THE COURTYARDS AT LAKE DAVIDSON
- 95% referral rate Your InSPection Report? 35+ Acrive Lifestyle Communiiy
« 14+ years in business 145 Bridges Farm Road. Mooresville, NC 28115 o e
« Locally owned & — CAVIOEOH
family operated Danny Johnson " HAHNABOLYS
- Licensed and insured | (704) 746-4444 THE COURTYARDS AT QUAIL PARK * g
clean nir 554 Active Lifesivie Convmnenity - FaneoRn
8412 Fairview Road, Mint Hill, NC 28227 -

by the North Carolina DannyJohnson@JDJohnsonMoving.com
s . JDJohnsonMoving.com
Mover’s Association

Carolinas Inc . g &
' 09
‘ : : ! i Have r clients visit an Epcon community t 3 " - N ok 2
n'fﬁf,?r',‘;ec?;fn/f* : e ! @ Warranty Backed Solutions @ Top Work Places 2023 ave you s visit p o y today .
*For Travel & Labor 5 2 ™ :. il Li . ? .-;\ .
(;n/y. Vzlzf/id tg uset/r;or & (i) '©‘ 24+ Years Experience Q 2022 Super Service Award EP CO'I"'IC hﬂl’lﬂttE. CCIIT! ? [-_- Z 5 3 8 84 CHARLDTTE " o
ourself, or pass the 4
savings to your
client. CONTACT US!
(704) 628-6887 - CleanAircarolinds.com (e e L i o e i 0 e Nl A Ao et s et
wvatiang suleciad, Th iiformation is fof ilastrat e purposas anky and not part of a jegal conltact S04 GG, |
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BLENDING EXPERTISE WITH EMPATHY

Michelle Peck brings a unique perspective to the world of real estate at Opulence Group Real Estate
Powered by Epique. Raised in diverse environments and having lived across the United States and abroad,

Michelle’s multicultural background allows her to connect deeply with clients. Her experiences have

shaped her outlook on the world, enhancing her ability to understand and relate to people from various
cultures. With a commitment to professionalism and empathy, Michelle navigates real estate transactions

with a global perspective, ensuring clients find not just a property but a place they can truly call home.

Journey and Professional Path

Michelle’s path to becoming a successful REALTOR® is a
testament to resilience, dedication, and a deep-rooted passion
for helping others achieve their dreams. Born near Boston
and raised in the sun-kissed shores of Ormond Beach, FL,
Michelle’s early years were marked by a strong work ethic
instilled by her close-knit family of four siblings. Her journey
took a pivotal turn when she met her future husband, Matt, at
a Wendy’s restaurant—a serendipitous encounter that blos-

somed into a lasting partnership spanning over three decades.

Their life together unfolded across continents and cultures,
from Texas to Las Vegas and even Italy, where they lived for
four years while Matt worked at an Air Force base. Michelle’s
experiences as a military spouse, adapting to
new environments, and supporting her family
laid the groundwork for her future career

in real estate. “I always wanted to be a
Realtor,” she reflects, “but couldn’t pursue

it due to my husband’s career. When he

retired, I finally had the opportunity to

Before transitioning to real estate, Michelle spent 25 years
managing multi-unit restaurants, honing her leadership

and customer service skills. Her background in construc-
tion, nurtured through her father’s career as a plumber and
building inspector, further fueled her interest in the housing
market. “Selling real estate gives people the opportunity to
live the American Dream—a belief deeply ingrained in me

since childhood,” Michelle shares.

As a Realtor, Michelle finds profound fulfillment in guiding
clients through one of life’s most significant decisions—buy-
ing or selling a home. “The impact we make in people’s lives

is incredible,” she remarks. “From helping first-generation
Americans buy their first home to assisting clients in lucrative

investments, every transaction is uniquely rewarding.”

Michelle’s approach to real estate is distinguished by
her global perspective, cultivated through living in
diverse locales both in the U.S. and abroad. This
perspective not only enriches her understanding

of client’s needs but also strengthens her ability to

chase my dream.” navigate the complexities of the real estate market.
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Today, as a Broker-in-Charge and Team
Leader at Opulence Group Real Estate,
Michelle continues to thrive. She founded
her firm with a vision to provide agents
with superior benefits and later aligned
with Epique Realty to expand her impact
on a larger scale. Her achievements are
reflected in her impressive track record,
with nearly $20 million in transactions
last year and a projected volume of $25
million this year. Michelle’s accolades
include being named among the Top 50
LKN Women for three consecutive years,
as well as earning spots in the Top 100
LKN and Top 500 rankings.

Life Beyond Real Estate

For Michelle, family and adventure are at
the heart of her life outside real estate.
Despite the geographical distance that
separates her from her husband, Matt,
who resides in Italy working at an Air
Force base, the Peck family makes every
moment count when they reunite. “Since
my husband lives abroad, travel is huge for
us,” Michelle shares. “We all lived in Italy
for years, so we make it a point to meet
for vacations together.” Recent destina-
tions have included Ireland, France, and
Germany, each trip adding to their trea-

sure trove of shared experiences.

Back home in Mooresville, North Carolina,

Michelle cherishes downtime with her

28 - September 2024

children. Her son, Matthew, recently

graduated from the University of
Tennessee, while her daughter,
Chelsea, following her father’s foot-
steps, is set to join the Air Force after
a gap year spent in Italy. “When we
are all home, BBQs and hanging out
by the pool are our favorite pastimes,”
Michelle notes, highlighting their love

for relaxed family gatherings.

Pets have also been a part of the Peck
household, although their numbers
have dwindled over the years due to
frequent travel. “At one point, I had

three golden retrievers and four cats,”

Michelle recalls with a hint of nostal-
gia. “Nowadays, we have three cats,

who still keep us company.”

Beyond her family and real estate
endeavors, Michelle finds joy in
community involvement and leisure
activities. Her passion for commu-
nity service extends to her involve-
ment with exchange student hosting
and her five-year service on the
Board of Adjustment for the Town
of Troutman. She also supports the
South Iredell High School JROTC
program, embodying her commit-

ment to giving back.

Navigating Success

Michelle’s journey through real
estate is defined by her commit-
ment to guiding clients through
pivotal decisions, encapsulated in
her business motto: “Your Dream,
Your Home, Our Commitment.”
Rooted in a philosophy of dream-
ing big and working hard, Michelle
defines success as surpassing
expectations—particularly those
of her parents. Her vision extends
beyond financial achievements,
emphasizing the importance of
raising children who contribute
meaningfully to the world and fos-

tering strong relationships.

Looking ahead, Michelle envisions
her husband retiring to join her

in real estate in the short term.
Leveraging his own license, he plans
to pursue his career goals along-
side her. In the long term, Michelle
hopes to see her children in healthy
relationships and cherishes the
prospect of being close enough to
help raise their children, nurturing

family bonds across generations.

In both her professional and per-
sonal life, Michelle’s core value is
service. She strives to empower
others to achieve their dreams,
whether guiding clients through
real estate decisions or nurturing
agents to grow professionally.
Michelle’s dedication extends
beyond professional achievements
to encompass her commitment to
supporting her family and friends,
ensuring they lead fulfilling lives.

Michelle offers candid advice for
those looking to follow in her foot-
steps: “In real estate, expect long
hours and hard work, but know it’s
worth it. This job is challenging,
and nothing comes easily. However,
the satisfaction of helping clients
make important life decisions and
seeing their happiness makes every
effort worthwhile. Stay dedicated,

and success will follow.”

IN REAL ESTATE, EXPECT LONG

HOURS AND HARD WORK,

BUT KNOW IT'S WORTH IT.
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N ATIONAL At NPI, we truly value the relationships we create with
PROPERTY our customers and agents. You can expect high-quality

: inspections and exceptional customer service!
INSPECTIONS S

(3" &-MONTH LIMITED WARRANTY
@" HOME INSPECTIONS

o MOLD TESTING

(ﬂ' INDOOR AIR QUALITY TESTING
g PRE-DRYWALL INSPECTIONS

£ @" MAMNUFACTURED HOME, HUD/FHA
. FOUNDATION CERTIFICATIONS

oA A

= ST-A QUOTE!
g : v - Pete Laut
88, vas referred®s Pote by my realtor and he did not disappeint.He-and his ete erer
assistant did a thorough walkthrough of my home prior to the drywall phase (980) 722-1506

Inspectors@NPICharlotte.com
the builder (and corrected). Would definitely use NPl again.” - Renee C. NPIWeb.com/Lauterer

and they caught some inconsistencies: These were brought to the attention of

. . i.l.
- 2 -~ 3 100F
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* QUICK LEAD TIMES
- EASY ONLINE BOOKING
* RELIABLE NEXT DAY TURN AROUND

PHOTOGRAPHY, FLOOR PLANS, VIDEOGRAPHY, il [=] E@

3D TOURS, AERIALS, WEBSITES
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A NEW WAY TO DO
HOME IMPROVEMENT

Fix Now, —
Pay When You Sell

Curbio is the pre-sale home improvement
company that completes pre-listing
updates quickly and without the hassle,
stress, or upfront costs of working with a
traditional home improvement company.

With Curbio, your listing will be
transformed into the move-in-ready home
buyers are looking for, and sellers don't
pay anything until the home sells!

TECH FIXNOW, PAY

TURNKEY

FORWARD AT CLOSING

Your dedicated A modern home From quick fixes to
Curbio team will take improvement full renovations, your
care of everything experience that gets clients pay $0 up
from proposal to you from proposal to front. No fees, no
beautifully finished listing 50% faster than interest, no credit
product. the average GC. checks.

OFrH0 B |
- E Let us do the work so you can maximize your profit.

: fgﬁ LEARN MORE

=] CuUrbio
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Jul. 31, 2024

HERE TO SERVE

Specmllzmg in Realty Legal Services, Residential
and Commercial Closings and More!

Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying$)  Units

Rank Name

RSy r e

My mom has always said to me, even from a young age, "You are
blessed fo be a blessing unfo others." | never knew what that
meant until a few years ago. Hejirika Law, PLLC is here to use the
skills and knowledge obtained over the years to help guide your
client through the legal side of their residential fransaction.

SOLOMON HEJIRIKA JR.  [g]Hi[gE]
(980) 580-2260

Please send conftracts to: o
contracts@hejirikalaw.com [ |
1100 Kenilworth Ave., Ste. 215

WEBSITE Disclaimer: Information based on Canopy MLS closed data as of Aug 6, 2024, for residential sales from January 1, 2024, to July 31, 2024, in the Charlotte
Charlotte H EJ l RI I<A LAW metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
©) @TheClosingAttorney data. Some teams may report data under an individual agent’s MLS ID.

Philippians 2:3-4
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Jul. 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying$) Units

Disclaimer: Information based on Canopy MLS closed data as of Aug 6, 2024, for residential sales from January 1, 2024, to July 31, 2024, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report data under an individual agent’s MLS ID.
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Jul. 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of Aug 6, 2024, for residential sales from January 1, 2024, to July 31, 2024, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report data under an individual agent’s MLS ID.

Let's Bring Your Client Home

Costner Law has 6 locations in the Charlotte Metro area. Our branch teams strive to
build authentic relationships with Realtors. We are here to be a resource for all of your
residential real estate needs.

COSTNER

LAW

Give us a call to learn more about how
we will provide a great closing experience
for you and your clients.

(980) 219-7637
info@CLOsource.com
CostnerLaw.com

Access Instant Title Quotes, (=] 5, =]
Seller Net Sheets, 'E
Buyer Estimates & More =
\/

South Charlotte — University — Belmont — Concord — Mooresville — Indian Trail
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Jul. 31, 2024

Rank Name Office List ListVolume Sold SellVolume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units Units  (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of Aug 6, 2024, for residential sales from January 1, 2024, to July 31, 2024, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report data under an individual agent’s MLS ID.

PALADIN LAW

Committed to conducting smooth and
hassle-free real estate transactions, our
experienced team is here to efficiently and
effectively handle all of your real estate needs.

Angela D. Berland M. Brien Bowlin, Jr.

Partner Partner

980.216.8750 » PaladinLawNC.com

Our personalized service ensures a seamless
closing experience every step of the way.
Let us assist with your next transaction!

8015 West Kenton Circle, Suite 110, Huntersville

Closings@PaladinLawNC.com
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PRINT ME MORE!

Were you, the team or your business featured in an issue of Real Producers?
Want a copy of your article or full magazines that you were featured in?

Ko

“REAL PRODUCERS.

1‘c,,ONNI-:c #N G . ELEVtAT‘INl I'N $ .1 RAMIG

REPRINTS!

What the heck is a reprint? A reprint is
a 4- page, magazine-quality-grade paper
with your full article and photos, and

you on the cover of the publication.

WHY DO | NEED THOSE?
« These reprints are a professional
marketing tool that can help brand you,
your team and/or your business.
- Use on listing appointments
- Send out to friends and family
- Send to clients with your holiday greetings
- Brokers, use as recruiting tools
for capturing new talent
« Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?
No worries! We can make any changes
needed. We send you a proof, you approve,
and then they are sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the
broker, our partner or family. Anyone

who wants to promote you!

HOW DO | ORDER?

Email us at info@charlotterealproducers.com.
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Velet Media is now Carolina Dream House.
Offering the same great photos and videos!

Online booking is available.

A RQ I_ I N A carolinadreamhouse.com

DREAM HOUSE Michael Velet & Nate Kaine

704.712.0197 | hello@carolinadreamhouse.com



YEARS OF
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REAL FRODUCERS

SPECIAL

© HDR PHOTOS © VIDEOGRAPHY () MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

& www.lighthousevisuals.com &) 704-251-6422

FREE FLOOOR PLAMN




