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Your Vision,
Our Expertise

Transforming homes and businesses 
throughout the Treasure Valley with 

exceptional painting solutions.
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CALL
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What is a Mindset & Confidence Life Coach?
I speak and coach on creating transformative experiences by helping individuals improve various aspects of their 
personal and professional lives. I guide my clients on how to overcome their own obstacles and become the 
incredible person they were born to be by developing the right mindset!

 Don't wish it was easier, wish you were better.

I work with people to break through their barriers and self-limiting beliefs so they can enjoy a fulfilled life. 
Here’s how:
� BUILD SELF-ESTEEM & OVERCOME SELF DOUBT

� BUILD RESILIENCE TO OVERCOME SETBACKS & ADVERSITY

� FINDING & MAINTAINING MOTIVATION & DRIVE

� MANAGE STRESS & MAINTAIN A BALANCED LIFE

� UNDERSTANDING & MANAGING EMOTIONS

� OVERCOMING PROCRASTINATION

� ADDRESSING & REDUCING FEARS & ANXIETIES

Join the Roxstar Rollcall Today at 
roxyfeller

roxyfeller

www.roxyfeller.com

Roxy@RoxyFeller.com

208-713-2949

Change your Mindset
Change your Life
Increase your personal and professional success now!

“Roxy’s message translates 
to both business and everyday 
life. I would recommend Roxy to 
anyone looking for a quality 
speaker.”
— Jeff E. Collins | Vice President Internal 
Operations of Hayden Beverage

M I N D S E T  &  C O N F I D E N C E  L I F E  C O A C H
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Capture more than an image; capture the emotion

Most media professionals don't understand branding, meaning your audience 
misses what you are communicating 90% of the time. We capture 100%.

Results come from actions, actions come from results.

Luxury Branding & Marketing • Quality Customer Generation & Qualification
International Media Production & Services
Specializing in Luxury, Development, Commercial, Ranch & Private Equity Sales 

Jordan Mikal Reich • (208) 761-7298 • Entrepreneur of the Year 2023
High Level Branding & Marketing Luxury, Development, Commercial, Ranch & Private Equity Sales
International Published & Accredited Fine Artist • www.keytoelevate.com • info@keytoelevate.com

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

M E E T  T H E  B O I S E  R E A L  P R O D U C E R S  T E A M

Tim Ganley 
Owner/Publisher

Robbyn Moore  
Writer

Jordan Reich  
Photographer  

Luxury Portfolio International

Cy Gilbert 
Photographer 
Syringa Media Co

Garret Leo  
Photographer 

Lux Real Estate Media

If you are interest in contributing or nominating Agents for certain stories, please email us at tim.ganley@realproducersmag.com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

If you are interest in contributing or nominating Agents for certain stories, please 
email us at tim.ganley@realproducersmag.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CLOSING GIFTS

Gifts With an Edge

(509) 701-2130
www.giftswithanedge.com

COACHING

Roxy Feller Mindset & 

Confidence Life Coach

(208) 713-2949
roxyfeller.com/

Sharon Ozuna LLC

(206) 300-9577
www.sharonozuna.com

FLOORING - HARDWOOD

Phillips Hardwood

(208) 608-1228
phillipshardwoodid.com/

HOME BUILDER

Taylor Jene Homes

(208) 501-2626
www.taylorjenehomes.com/

HOME INSPECTION

Boise Home Inspections

(208) 794-3483
www.boisehome 
inspections.com

HOME RENOVATIONS

Home Enhancement Co

(208) 282-2792
www.jimmeadows 
designs.com/

HOME STAGING

Creative Touch 

Staging & Design

(208) 292-7715
www.homestagingboise.com

LANDSCAPE CURBING

Border Magic

(986) 213-5767

LANDSCAPE DESIGNER/

LANDSCAPE CONTRACTOR

Legacy Landscape Design

(208) 906-6237

MOLD REMEDIATION

Boise Mold Removal

(208) 971-8888
boise-moldremoval.com

MORTGAGE / LENDER

Castle & Cooke 

Mortgage LLC

(208) 859-3303
www.castlecookemortgage.
com/suzi-boyle

Summit Mortgage 

Corporation

(208) 939-0002
www.summitmortgage 
idaho.com

PAINTING

Cruz Painting LLC

(208) 617-6999
www.cruzpaintingid.com/

Right Choice Painting

(208) 477-8835
www.rightchoicepainting 
idaho.com

PHOTOGRAPHY

Jordan Mikal Photo & Film

(208) 761-7298

Lux Real Estate Media

(208) 912-4984
www.luxrealestatemedia.com

Syringa Media Co

(208) 353-6300
www.syringamedia.co/

POWER WASHING/

HOUSE WASH

Martian Power Washing

(208) 440-9180
none

PROPERTY MANAGEMENT

24k Property Management

(208) 696-1292
www.24kproperties.com/

ROOFING

Summers Roofing

(208) 908-3536
www.summersroofing-
construction.com/

SOLAR

Native Solar

(208) 447-7921
www.mynativesolar.com

TRANSACTION 

COORDINATOR

Kugler & Co Real 

Estate Services

(208) 629-9712

AUSTIN SUMMERS

“WE
LOVE

10+ YEARS
EXPERIENCE

www.summersroofing-construction.com  |  (208) 908-3536

 Full Roof Replacement
 Repairs and Restoration
 Custom waterproofing
 Chimney Repairs
 Leak and Damage repairs

Call Idaho’s most trusted professional today for a free estimate! 

ROOFING!”
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T H E  P O W E R  O F  R E A L  P R O D U C E R S

THE POWER OF RELATIONSHIPS

www.sharonozuna.com
206-300-9577

sharon@sharonozuna.com

Coach, Consultant & Trainer

Need help with hiring? 
Adding systems or processes?

Coaching administrative staff?

I CAN HELP!

Schedule time with me.

Maximize your listing 
value today with our all 

inclusive services! 

BEFORE

AFTER

www.jimmeadowsdesigns.com
Spencer Bingham  | spencer@homenhancmentco.com

Our seamless and transparent process with guarantee
you a higher listing price, maximizing your profit! 

Call today for a FREE consultation! 208.283.2792

From Design, Renovations, to Staging
WE TAKE CARE OF IT ALL!

When I meet with REALTORS, I like to 
ask one specific question: “Do you have 
REALTOR® friends that you do transac-
tions with? And how do those transac-
tions compare to others?”

The answer is always the same: “It’s night 
and day, much more seamless and easy.”

So, what is preventing every interaction 
from being seamless and easy? What 
needs to change to make each process 
smooth and straightforward?

I believe the answer lies in the 
profound power of relationships. 
Establishing a genuine connection and 
truly understanding the person on 
the other end of a deal can transform 
the entire process. When trust and 
rapport are built, transactions become 
collaborative rather than combative, 
turning challenges into shared goals.

Our industry is filled with remarkable 
individuals with rich, diverse back-
grounds. My mission is to highlight 
these stories, foster connections, and 
UNITE the industry. By cultivating 
relationships, we can make every trans-
action feel like working with a trusted 
friend, creating a more harmonious and 
efficient real estate landscape.

I invite you to dedicate just 10 min-
utes each month to read about the 
REALTOR® being highlighted. Discover 
their unique stories, learn about their 
contributions to the industry, and 
understand their approach to real estate. 
This simple act can transform your next 
transaction. Imagine the ease and trust of 
working with someone familiar, someone 
whose values and methods you already 
know. Let’s turn every deal into a part-
nership, fostering a community where 
every transaction feels like working with 
a trusted friend.

Who knows, your very next deal could be 
with one of them.

QUICK FACTS ABOUT  

REAL PRODUCERS:

DISTRIBUTION: This magazine will 
arrive in the mailboxes of the TOP 500 
agents in Boise each month. These 500 
agents are determined through compiled 
MLS data from 2023. Across Ada County, 
we have approximately 3500 licensees, 
but if you are receiving a hard copy of the 
publication, it is because you belong to 
the elite group of top performers. 

CONTENT: This publication is all about 
YOU, the Boise real estate community. 
We will be writing personal and unique 
stories on members of this community, 
giving you a platform to inspire greatness 
in others. As we grow, we will continue 
to add fresh content focused entirely on 
the top 500 and our Preferred Partners. 
We have NOTHING to sell to real estate 
agents as it is absolutely FREE to be 
featured in this publication. To be fea-
tured, the agents must be nominated by 
a peer, leader or influencer in the Boise 
real estate market. We always encour-
age nominations and love to hear about 
agents that are making a huge impact in 
our market.

PREFERRED PARTNERS: Anyone listed 
as a “Preferred Partner” in the index 
of this publication will also be a 
part of this exclusive community. 
You will see them advertised in 
every issue, attending our private 
events and being a part of our 
online community. We do not cold call 
businesses off the street to join us, nor do 
we allow any business that approaches 
us to be a part. One or many of you have 
recommended every single one of these 
Preferred Partners that you see in this 
publication. Our goal is to give you as 
many resources as possible to add to 

your arsenal so that you always remain 
that trusted referral source to your cli-
ents and customers. 

EVENTS: Along with our monthly publi-
cation, we will be hosting various social 
and educational events throughout the 
year. Our goal is to bring the best of the 
best together while supporting our local 
communities. And we fully intend to have 
a good time doing it! We will be commu-
nicating information on upcoming events 
through the publication, monthly emailed 
newsletter and social media. 

CONTRIBUTION: If you are interested 
in contributing, nominating REALTORS 
for certain features, know of additional 
top-notch affiliate partners who would 
be a great fit for our community, or 
would simply like to learn more, please 
reach out to me anytime. I look forward 
to meeting with every one of you in the 
future. I would also like to give a HUGE 
THANK YOU to the Preferred Partners 
who jumped on board with us so that we 
could bring Boise Real Producers to life. 
Also, a huge shout-out to my team that 
pulled this together without much guid-
ance. You all are incredible and this first 
issue is dedicated to you!

I appreciate you all and I look forward to 
seeing you all at our launch party 

coming soon!

TIM GANLEY

Owner/Publisher
Boise Real Producers

tim.ganley@
RealProducersMag.com

Providing a platform to celebrate and 
unite the top real estate professionals 
across the Treasure Valley!

By Tim Ganleypublisher’s note
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Prior to embarking on his real 
estate career, Tyler gained exten-
sive experience in sales within the 
pharmaceutical industry. During 
this period, he honed his skills 
in relationship building, face-to-
face interactions and maintaining 
constant communication. After 
his time in pharmaceutical sales, 
Tyler was ready for a change. 
He was naturally drawn to real 
estate, influenced significantly 
by his desires to offer a more 

personalized experience in the 
real estate Industry. “I viewed real 
estate as the platform to trans-
form lives and create a meaningful 
impact on others,” he shared. “I am 
passionate about identifying the 
hidden opportunities that enhance 
a person’s life.”

The journey to launching his career 
was marked by humility, hard work 
and perseverance. “At the begin-
ning of my career, my bank account 

was negative…literally,” Tyler 
explained. “I felt like it was time to 
man up and make a change. It was 
a humbling experience, as I did not 
want to disappoint my family, so 
I did what any man would do and 
sought out every opportunity to 
help families here in Idaho, doing 
over 135 open houses that first 
year. I placed my faith in Christ and 
responded to every challenge with 
effort and determination.”

T H E  J O U R N E Y  O F  A  G O D - C E N T E R E D  R E A L  E S T A T E  E N T R E P R E N E U R

TYLER SMITH is a man of strong faith that serves Jesus, his family and his real estate clients. With eight years of 
experience in the real estate industry, specializing in helping buyers and sellers find real estate solutions in Ada 
County. Tyler is the owner of Realty Wise LLC, a firm brokered by Boise Premier Real Estate. He was originally 
drawn to real estate because of the unique blend of relationships, finance and market knowledge. “Each client 
has much at stake, and there is a tremendous opportunity to impact someone’s life,” Tyler remarked. “I prioritize 
relationships over transactions and strive to establish long-term connections, while overseeing the value of their 
most significant asset while keeping them informed about market conditions, economic shifts and future growth.”

Written by Robbyn Moore

cover story
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Tyler has helped over 80 families accom-
plish their real estate goals. To date, he 
is on track to sell over $50 million in real 
estate within his first three years in Idaho 
as a solo agent.

Tyler’s motivation is deeply rooted in his 
passion for providing for his family and his 
aspiration to build a business that reflects 
his faith in Jesus. “If I can help your family 
buy or sell and share the good news of Jesus 
Christ during our time together then I have 
accomplished my mission,” he said. “I define 
success as a leader by the ability to serve 
others over self. I see parallels between the 
principles in the Bible and my work in real 
estate everyday. Personally, I believe the 
words, ‘Don’t be selfish; don’t try to impress 
others. Be humble, thinking of others as 
better than yourselves. Don’t look out only 
for your own interests, but take an interest 
in others, too. You must have the same atti-
tude that Christ Jesus had.’ This is from the 
scripture in Philippians 2:3-5.”

Tyler is inherently competitive and utilizes 
his skills to guide his clients effectively. “I 
serve as their professional negotiator and 

protector in every deal or transaction,” 
he stated. “I care more about my clients 
and their purchases than they do – that’s 
my job! I understand the significance of 
reputation and how it can impact some-
one for life, so I do not take this respon-
sibility lightly.” 

Beyond his professional life in real 
estate, Tyler is supported by his incred-
ible wife and two remarkable children. 
He finds great joy in watching his four-
year-old son at the BMX bike track and 
cherishes moments spent with his two-
year-old daughter. Additionally, Tyler 
enjoys working out, boxing and spending 
quality time with his family, whether 
traveling or at home.

“My most rewarding experience as a 
REALTOR® and leader in this industry 
is when clients feel that I have exceeded 
their expectations as their agent and 
friend,” Tyler shared. “My advice to 
aspiring agents entering the business 
is to avoid getting distracted by the 
multitude of tasks. Choose one area to 
focus on and strive for excellence in 
that domain. Stay in your lane, remain 
consistent, and above all, place your 
faith in Jesus.”

I  A M  P A S S I O N A T E  A B O U T 

I D E N T I F Y I N G  T H E  H I D D E N 

O P P O R T U N I T I E S  T H A T 

E N H A N C E  A  P E R S O N ' S  L I F E .



Boise Real Producers • 1514 • September 2024 @realproducers realproducersmag.com

Suzi’s story started in Tokyo, 
Japan, where she was born 
to a unique family. Her father, 
a writer and cartoonist from 
Gloucester, Massachusetts, 
and her mother, a pure-blood 
Samurai from Japan, over-
came significant challenges 
to be together. When Suzi 
was one year old, her family 
moved to the Treasure Valley 
in Idaho, where she has lived 
ever since. Growing up in a 
rural agricultural town, with 
influences from both Eastern 
and Western cultures, shaped 
Suzi into a goal-driven 
and ambitious person. She 
attended Payette schools all 
her life and graduated her 
senior year of high school at 
Moscow High, while simul-
taneously attending the 
University of Idaho. She later 
earned a bachelor’s degree 
in public accounting from 
Boise State University. This 
blend of cultures and values 
instilled in her a sense of 
humility and self-sacrifice, 
qualities that have guided her 
throughout her career.

With 33 years of experience 
in the mortgage industry, 
Suzi has become a trusted 
name in Boise and beyond. 
She started her professional 
journey as a tax accountant 
but soon realized that her 
true calling was in a field that 
allowed her to interact with 
people and make a tangible 
difference in their lives. At 
the age of 25, she received 
her real estate license, and 
by 31, she had transitioned 
into mortgage lending, a 
profession that perfectly 
balanced her analytical 
skills with her passion for 
helping others. Specializing 
in self-employed borrowers 

and VA loans, Suzi has been 
recognized as the No. 1 VA 
loan originator in Idaho. Her 
expertise and dedication 
have also earned her a place 
among the top 200 mortgage 
originators in the United 
States ten times throughout 
her career.

Outside of her professional 
achievements, Suzi is deeply 
committed to her community. 
She has chaired or served on 
committees for over 100 non-
profit events, raising millions 
for philanthropic organiza-
tions. Her passion for giving 
back is rooted in the values 
instilled by her parents, 
who led lives of service and 
self-sacrifice. Despite per-
sonal tragedies, including the 
violent loss of her parents, 
Suzi has continued to honor 
their legacy by dedicating 
herself to helping others.

At Castle & Cooke Mortgage 
of Boise, Suzi is known for 
her relationship-oriented 
approach. She believes in 
challenging the status quo 
by prioritizing service over 
transactions. Her clients 
benefit from quick and easy 
pre-qualification, light-
ning-fast approval and turn-
around, and expert advice 
tailored to their future goals. 
With more than 8,000 happy 
homeowners and a reputa-
tion for excellence, Suzi is a 
trusted advisor in the home 
financing process.

The history of Castle & 
Cooke Mortgage is as rich 
and varied as Suzi’s own 
story. Founded by the 
descendants of Captain Cook, 
the company has evolved 
from land development in 

A Journe y o f 
R e s ilie nc e  a nd 

D e d icatio n

In the heart of Boise, Idaho, 
you’ll find a woman whose life 
story is as remarkable as her 

professional achievements. Suzi 
Boyle, Branch Manager at Castle 

& Cooke Mortgage, embodies 
dedication, resilience, and a deep 

commitment to her community. Her 
journey from a modest beginning 

to a distinguished career in the 
mortgage industry is a testament to 

her tenacity and passion.

B
O
Y
L
E 

S
U
Z
I 
Castle 

& Cooke 
Mortgage

partner spotlight
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We specialize in investment property 
management, we're not Realtors!
We'll send your clients back to you when 
it comes time to sell!!

Professional Photography

Site Inspection Reports

Highly Responsive Team

Flat Fee Managment

Thorough Tenant Screening

Owner Portal Access

Maintenance Coordination

Monthly Statements

'Peace of mind is worth its weight in gold'

www.24kProperties.com

(208)696-1292

info@24kproperties.com

Hawaii to a dominant 
mortgage lender in the 
Bay Area and beyond. 
Today, under the leader-
ship of CEO Rick Cardillo, 
Castle & Cooke Mortgage 
operates in 42 states, 
maintaining a boutique, 
family-owned approach 
that emphasizes quality 
over quantity.

When she’s not working, 
Suzi enjoys a range of 
activities that keep her 
grounded and balanced. 
She loves listening to 
smooth jazz, golfing, 
traveling, and spending time near the 
water with her family. Her personal 
experiences, including overcoming a 
turbulent divorce and the tragic loss 
of her parents, have shaped her into a 
compassionate and resilient individual, 
always ready to support others in their 
times of need.

Suzi faced a turbulent divorce at 30 and 
chose to leave a successful real estate 
business she had built with her husband. 
Her father’s advice guided her through 
this tough time. In 1998, both of Suzi’s 
parents were tragically murdered. 
Despite overwhelming grief, she chose 
to honor her parents’ legacy by focus-
ing on the positive impact they had on 
their community, celebrating their lives 
through memorials and dedications.

Suzi’s experiences have made her a 
beacon for other women facing simi-
lar challenges. Drawing from her own 
journey, she has empowered hundreds 
of women navigating divorce, offer-
ing support on emotional, physical, 
financial, and legal fronts. Her story 
of overcoming adversity and finding 
strength in the face of hardship serves 
as an inspiration to many, demonstrat-
ing the power of resilience and the 
importance of community support.

Throughout her illustrious career, Suzi 
has achieved numerous professional 

milestones that underscore her expertise and dedication. 
She has served on dozens of nonprofit boards, is a grad-
uate of Boise Chamber Leadership, and has received the 
TWIN Award in 2000, the Women in Business Award 
in 2003, and the Women of the Year Award in 2006 & 
2024. Suzi was also President of Mortgage Bankers/
NAPMW for 4.5 years, served on the Department 
of Finance Board, and received the IBR Financial 
Excellence Award in 2021 and the ICON Lifetime 
Achievement Award in 2022. These accolades reflect not 

only her skill in navigating the complexities of the mortgage industry but also 
her unwavering commitment to serving her clients with integrity and care.

As a branch manager, Suzi has brought innovation and a personal touch to 
Castle & Cooke Mortgage. She has been instrumental in fostering a culture 
that prioritizes relationships over transactions. This approach ensures 
that clients receive personalized service tailored to their unique needs 
and goals. Her ability to simplify the mortgage process, combined with her 
deep knowledge of the industry, has earned her the trust and respect of her 
clients and peers alike.

Whether you’re a first-time homebuyer, looking to refinance, or seeking 
expert advice on VA loans, Suzi Boyle and her team at Castle & Cooke 
Mortgage of Boise are ready to guide you every step 
of the way. Suzi’s blend of professional expertise 
and personal dedication ensures that every 
client receives the best possible experience. 
In a world where the mortgage industry 
can often seem impersonal, Suzi Boyle 
stands out as a beacon of trust, compas-
sion, and excellence. Her life’s work is 
a testament to the power of persever-
ance, the importance of community, 
and the impact one person can 
have on countless lives.

For more information 

or to get in touch with 

Suzi Boyle, you can 

reach her at Castle & 

Cooke Mortgage: Email: 

suzirboyle@gmail.

com, Phone: 208-

859-3303, Website: 

castlecookemortgage.

com/suzi-boyle

AS A BRANCH MANAGER, 

SUZI HAS BROUGHT  INNOVATION 
AND  A PERSONAL TOUCH 
TO CASTLE & COOKE MORTGAGE.

We Put Mold
to Shame.

Services:
Thorough Inspections & Assessments
Effective Mold Removal & Remediation  |  Preventative Treatments
Residential & Commercial Solutions  |  Veteran Discounts

3 Year Warranty on ALL remediation jobs
ASK about our new build limited LIFETIME warranty program!

Our Commitment:
Honesty: Transparent assessments and processes
Communication: Keeping you informed every step of the way
Drive: Dedicated to delivering top-notch results with warrantied solutions

Schedule your FREE
assessment today!
(208) 412-0899
boise-moldremoval.com

info@boise-moldremoval.comBEFORE AFTER

www.boisehomeinspections.com

DANNY 
HAMMOCK

Master Certied

(208) 794-3483(208) 794-3483

Radon • Sewer Scope • Air Quality • Well & Water Testing

KNOW BEFORE YOU BUY OR SELL

Request an 
inspection today!
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Seamless. Fast.
TRANSPARENT.

H e l p i n g  y o u r  c l i e n t s  w i t h  t h e i r  s o l a r  n e e d s .

V O T E D  I D A H O ' S  B E S T  S O L A R  C O M P A N Y  2  Y E A R S  I N  A  R O W

BOB DAVIS // (208) 477- 7921 // Bob@mynativesolar.com

FREE
CONSULTATIONS!FREE
CONSULTATIONS!

Do you need a trusted solar contact?
How about the top rep at the top company in Idaho?

Maximize the sales

with solar!

Dan Phillips | (208) 608-1228 | phillipshardwoodid.com

COMMERCIAL AND RESIDENTIAL

BOOK A FREE IN HOME CONSULTATION NOW!

Flooring Service · Hardwood Floor Repair Service
Hardwood Refinishing · Solid Hardwood Flooring

Engineered Hardwood Flooring · Flooring Installation

INSTALLATION. REFINISH. REPAIR.

Installation. Refinish. Repair.
HARDWOOD

PHILLIPS

Just the Flooring Service
Provider for You!

5% DISCOUNTTO VETERANS& MILITARY.

FAQFAQ
ALL ABOUT BOISE REAL PRODUCERS

Q: WHO RECEIVES REAL 

PRODUCERS MAGAZINES? 

A: The top 500 real estate agents 
across Boise Idaho. 

Q: WHAT IS THE GOAL OF THIS MAGAZINE? 

A: We believe that we are better together. When 
we surround ourselves with other successful, 
like-minded people, we grow to new heights. Real 
Producers is a platform that brings together the most 
elite individuals in the Boise real estate industry.

We take the top 500 real estate agents and 
RP-vetted businesses in every market, and we 
build an exclusive community around that group. 
We share their stories, successes, market trends, 
and upcoming events — really, anything that 
will connect, inform and inspire, we put in our 
monthly publication.

Q: DOES REAL PRODUCERS HAVE EVENTS? 

A: Yes! We will have specific networking events 
throughout the year.

Q: WHAT IS THE PROCESS FOR BEING FEATURED 

IN THIS MAGAZINE? 

A: It’s really simple. You have to be on the top 500 
list, and we take nominations seriously. You can 
nominate other real estate agents, businesses, 
brokers, owners or even yourself! Office leaders can 
also nominate real estate agents. We will consider 
anyone brought to our attention who is in the top 
500 because we don’t know everyone’s story, so 
we need your help to learn about them. We cannot 
guarantee a feature, but we encourage you to meet 

with one of our team members, 
support Real Producers and 
attend our private events to 
increase your chances.

To submit a nomination, 
please email: Tim.Ganley@
realproducersmag.com

Q: WHAT DOES IT COST A 

REAL ESTATE AGENT/TEAM TO 

BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. It costs nothing to 
agents, so nominate away! We are not a pay-to-play 
model. We share REAL stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES? 

A: They are one of the best businesses in Boise in their 
category, and you can find them listed in our index! 
We don’t just find these businesses off the street, 
nor do we work with all businesses that approach 
us. Many of the top agents have recommended every 
single business you see in this publication. We will not 
even meet with a business that has not been vetted 
by one of you and “stamped for approval,” in a sense. 
Our team will further vet every business to make sure 
they are a good fit and bring value to our community. 
Our goal is to create a powerhouse network, not only 
for the best real estate agents in the area but the best 
businesses so we can grow stronger together.

Q: HOW CAN I RECOMMEND A BUSINESS? 

A: If you want to recommend a business that works 
with top real estate agents, please email or message us!
Email: tim.ganley@realproducersmag.com 

B O I S E 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 
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A BEACON OF 

INSPIRATION 

& EXCELLENCE 

IN BOISE 

REAL ESTATE

LAUREL

rising star

A M H E R S T  M A D I S O N

Laurel Hamblin’s path to 

real estate began somewhat 

unexpectedly. As a young 

mother, she found herself at a 

crossroads, uncertain about her 

future and hesitant to pursue 

a traditional college education 

with an infant to care for. It 

was then that a real estate 

coach introduced her to the 

possibilities within the industry. 

The flexibility and potential for 

personal growth and financial 

independence resonated with 

her, prompting her to dive into 

real estate. Five years later, 

Laurel has not only carved out 

a successful career but also 

emerged as a rising leader 

within her brokerage.

HAMBLIN

Laurel stands out not just for her impres-
sive sales record but for her leadership, 
passion, and dedication to making a dif-
ference in her community. As a real estate 
agent with Amherst Madison, Laurel’s 
journey into the industry is a testament to 
her resilience, ambition, and unwavering 
commitment to her clients and her team.

From the beginning, Laurel recognized 
a shortage of young, powerful leaders in 
the real estate industry who could relate 
to her goals and aspirations. Rather than 
waiting for someone to fill that void, she 
decided to step up and be that leader her-
self. Her drive and determination quickly 
set her apart, earning her the Rising Star 
Award at Amherst Madison and a ranking 
in Gold Production. With $14 million 
pending and sold right now, encompass-
ing 33 transactions, these accolades are 
a testament to her hard work, strategic 
thinking, and dedication to excellence.
Laurel’s journey has been shaped by 
her experiences as a young mother and 
an independent entrepreneur. Growing 
up in a split family instilled in her the 
importance of independence and self-re-
liance. These qualities have been crucial 
in her real estate career, where she has 
had to navigate challenges and seize 
opportunities with confidence and poise. 
Her ability to balance her professional 
responsibilities with her role as a mother 
to her six-year-old child is a testament to 
her exceptional organizational skills and 
commitment to maintaining a healthy 
work-life balance.

One of the key aspects that sets Laurel 
apart from her peers is her unwavering 
commitment to professionalism and 
ethical standards. She strives to “keep it 
classy and ethical from all perspectives.” 
This dedication to integrity has earned 
her the trust and respect of her clients 
and colleagues alike. Laurel is particularly 
passionate about new construction devel-
opments and design, finding joy in sharing 
these experiences with others and helping 
them achieve their real estate goals.

Outside of real estate, Laurel is a devoted 
mother who cherishes quality time with 
her family. She loves exploring everything 
Boise has to offer, from its vibrant cultural 
scene to its beautiful outdoor spaces. 
Traveling is another passion of hers, and 
she looks forward to embarking on more 
adventures in the future. Her ability to 
manage a successful career while also pri-
oritizing her personal life is a testament 
to the strong support system she has built 
around her, including a dedicated team 
that shares her vision and values.

As a leader, Laurel has faced her share 
of challenges, the most significant being 
finding authentic people to surround 
herself with in the industry at her age. 
Despite these challenges, she has achieved 
remarkable milestones, such as selling out 
her first new construction development 
and securing a $4 million listing. These 
achievements highlight her strategic 
acumen and ability to deliver exceptional 
results for her clients.

Laurel is most grateful for the opportunity 
to help others achieve their real estate 
dreams. Whether it’s guiding a first-
time homebuyer through the process or 
assisting a family in finding their forever 
home, she finds immense satisfaction 
in making a positive impact on people’s 
lives. Her success is defined not just by 
her sales volume but by the consistent 
flow of clients and referrals she receives, 
a testament to her professionalism and 
client satisfaction.

Beyond her professional achievements, 
Laurel’s legacy in the real estate industry 
is one of inspiration and empowerment. 
She wants to be a role model for others, 
proving that with determination and 
hard work, you can achieve anything you 
set your mind to. Her advice to aspiring 
agents is straightforward and bold: “You 
can truly achieve anything that you set 
your mind too. Make a plan. Write is 
down, and work on it. EVERY. SINGLE. 
DAY.” This reflects her competitive, 
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FAMILY-OWNED COMPANY
CREATING A NEW

Standard of excellence
CUSTOM HOME BUILDERS

TREASURE VALLEY'S AWARD
WINNING MODERN HOME EXPERTS

Whether your clients are looking to build a custom 
home, or elevate their existing home we will provide 

a distinct style with unmatched craftsmanship.

Remodels/Renovations
Whether for small, straightforward or larger, complex 
projects, we create original living spaces, where nothing 
is a compromise and everything realizes your peak of 
perfection.

Optimize Equity
UNDERSTAND VALUE BUILDING

CALL TODAY AND LEARN HOW WE CAN HELP YOUR
CLIENTS ACHIEVE THEIR HIGHEST DREAMS OF LIVING.

Luxury New Builds
Never settle for ordinary when you can have 
extraordinary. Our award winning premium new builds set 
a tone for a better quality of life.

Custom Builds
Create your dream home, imagine a home designed just for 
you! Your vision, our expertise.

208.501.2626  |  www.taylorjenehomes.com

Ask about out agent referral program!

JACKIE KUGLER
jkulger.re@gmail.com

208.629.9712
Certified Transaction
Coordinator

SERVICES PROVIDED:
· Contract to Close
· Listing Prep and
  Maintenance
· Misc. Document
  Generation
· A la Carte Services
  as Needed

For more information or to get in touch with Laurel Hamblin, you can reach 
her at laurelhamblinrealestate@gmail.com or 208-830-5881

BE THE 

WOMAN 

YOU 

WOULD 

LOOK UP 

TO.

caring, and relentless nature, qualities 
that have driven her success.

Laurel draws inspiration from figures 
like Mel Robbins, admiring her achieve-
ments and the traits she embodies. 
However, she also recognizes the impor-
tance of self-inspiration, often remind-
ing herself to “be the woman you would 
look up to.” This quote encapsulates 
her philosophy of leading by example 
and striving to be a person of integrity, 
strength, and compassion.

In conclusion, Laurel Hamblin’s 
journey in real estate is marked 
by determination, passion, and a 
deep commitment to excellence. 
Her story is one of overcoming 
challenges, seizing opportunities, 
and making a lasting impact on the 
Boise community. As she contin-
ues to grow her career and inspire 
others, Laurel remains a beacon of 
what it means to be a successful, 
ethical, and compassionate real 
estate professional. 
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Common Fears  F A C E D  B Y 
REAL ESTATE AGENTS

roxy feller coaching

As we embark on this new journey, 

let’s provoke some simple thoughts 

to better help you (REALTORS®) 

with your business. Each month, we 

will discuss topics and issues I am 

seeing with my current clients within 

the Real Estate Industry. It all starts 

with a conversation, it all starts here.

THINK ABOUT LAST YEAR:
• Did you reach your goals, or did  

they slip by?
• What held you back?
• What are you actively doing to  

not just hit your goals but blow right 
by them?

• What are you afraid of?

One thing that I have learned is that real 
estate agents face a range of FEARS and 
challenges when building their business.

4 Competition
The FEAR is standing out in a 

crowded market and staying ahead 
of competitors. Competition in the 
real estate market can be fierce, but 
embracing it as a motivator (mindset) 
rather than a FEAR can help you thrive. 
Strengthen your unique selling point, 
identify and highlight your strengths, 
and develop a strong personal brand that 
reflects your values, skills, and area of 
expertise. Provide exceptional customer 
service, adapt quickly, and build your 
confidence by focusing on your accom-
plishments and strengths. Practice 
self-affirmations and visualize success. It 
works! It’s why Olympic athletes do it.

5 Negotiation Skills 
The FEAR of negotiation. 

Negotiation skills are crucial in real 
estate, as ineffective negotiations can 
lead to lost deals and client dissatisfac-
tion. Preparation is key: conduct thor-
ough market analysis, understand both 
client and seller/buyer needs, motiva-
tions, and priorities. Strong listening 
skills are essential for effective communi-
cation. Maintaining a calm, professional 
demeanor in tense situations fosters 
constructive dialogue. Focus on win-
win solutions to secure favorable terms 
and prices for your clients. Continuous 
improvement in negotiation techniques 
enhances your advocacy and success in 
real estate transactions.

6 Client Expectations
The FEAR is the failure to meet or 

manage the expectations of demanding 
clients. Dissatisfied clients can damage 
reputations and lead to loss of referrals. 
Dealing with demanding clients can be 
challenging, but with the right approach, 
you can meet and even exceed their 
expectations. Establish clear communi-
cation. I sometimes have to remind my 
clients that most everyday people do not 
understand “real estate lingo”; clear com-
munication is so important. Set expecta-
tions early, provide regular updates, be 
proactive and organized, and anticipate 
your clients’ needs. Turn challenges into 
opportunities, and build a reputation for 
exceptional service.

7 Time Management
The FEAR is balancing multiple respon-

sibilities, including showings, paperwork, and 
personal time. Poor time management can lead 
to burnout and reduced productivity. Prioritize 
and plan. Use the Eisenhower Matrix to classify 
tasks into four categories: urgent and important, 
important but not urgent, urgent but not import-
ant, and neither urgent nor important. This can 
be a game-changer. It’s about being intentional 
with your time and creating a life by “design,” not 
by “default.”

8 Work-Life Balance
The FEAR is struggling to balance profes-

sional responsibilities with personal life found 
common in real estate, with potential for stress 
and burnout. Setting personal boundaries is 
essential. It involves unplugging from work to 
be fully present with family—a crucial choice. 
Delegation is beneficial; involve your family in 
goal-setting and celebrations. Achieving work-
life balance is ongoing, requiring daily mindful 
choices to prioritize both personal and pro-
fessional fulfillment. Balancing these aspects 
enhances success and overall happiness in the 
real estate profession.

Believe in what is possible, believe that there is no 
FEAR large enough to hold you back from your 
goals. You are the answer to your own success 
story. DO NOT let FEARS get in your way.

I helped a past client conquer her FEARS and 
reach nearly $11 Millions in sales. Over twice 
the amount that she had originally set a 
goal for!

As we navigate these challenges, 
remember that as a mindset and 
confidence coach, I, Roxy Feller, 
don’t just identify the obstacles; 
I show you how to overcome 
them. I create winners and turn 
potential into reality.

TAKE ACTION: If you’re ready 
to confront your FEARS head-on, 
forge a path of unstoppable 
progress, and conquer your 
challenges, seize the moment. 
Schedule a call with me to see if I’m the 
right coach for you. 
Visit www.roxyfeller.com.

THE 8 MOST COMMON FEARS AND 
HOW TO FACE THEM HEAD-ON

1 Finding & Retaining Clients
The FEAR of attracting and main-

taining clients is a common challenge. 
Regular check-ins with past clients are 
vital. Implement cross-marketing cam-
paigns with local businesses specializing 
in seasonal needs. For instance, collab-
orate with a fall sprinkler blowout com-
pany to offer clients mutual discounts, 
enhancing client-agent relationships and 
facilitating follow-up calls.

2 Market Volatility
The FEAR of economic downturns, 

interest rate hikes, or market changes 
impacting housing demand and prices is 
common. Overcoming this fear involves 
mindset—focusing on what agents can 
control. Increase client engagement, 
transparency in market conditions, and 
expertise in distressed properties like 
foreclosures or short sales to mitigate 
risks during downturns.

3 Income Inconsistency
The FEAR of irregular 

income due to the com-
mission-based nature of 

real estate can create 
financial instability. 

Effective strategies 
include financial 
management, budget-
ing, saving, building 
emergency funds, 
setting up auto-
matic transfers, and 

diversifying income 
with rental properties. 

Offering additional 
services like rental 

property management can 
stabilize finances despite the 

commission-based structure of 
the industry.
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Free Estimate

Top quality workmanship, 
professionalism, and customer satisfaction.

interior/exterior paint  |  cabinet refinish/stain  |  stucco/drywall/texture repair

www.cruzpaintingid.com 

(208) 617-6999

BEFORE AFTER BEFORE AFTER

Cy Gilbert
(208) 353-6300

www.syringamedia.co

Headshots
Real Estate Photography
Social Media & Branding Consulting

'Digital Media for Aspiring Professionals'
'World Class Marketing Materials'
'Award Winning Photographer'

elevate your listing
with award winning photos

call now for free consultation




