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Amplify Your Organizations
Brand With High-Quality
Content & Grow Your
Business Today

Photography
Videography
Graphic Design
Web Design

Let CRC Creative Show You The Impact
You Can Make, Connect with Us Today!
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Call today for your free quote!

(205) 201-4972

" Karen Morse
Licensed Insurance Agent
I’ (205) 201-4972
Kmorse@healthmarkets.com@HealthMarkets.com
7001 Crestwood Blvd. Ste 610, Birmingham, AL -
35210 ©

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide exceptin MA. Not all agents are licensed to sell all products. Service and product
availability varies by state. Sales agents may be compensated based on enrollment. No obligation to enroll.

©2024 HealthMarkets 50712-HM-0324

WE DELIVER THE
EFFORTLESS MORTGAGE™

AND BACK IT UP WITH -
THE FRINCETON FROMISE: k.

If our customer is unhappy for any
reason, they can get 51,000 at
closing. No strings attached.

JJJJJJ

CAHABA VALLEY
ROOFING M

MELANIE SANDERS
MORTGAGE LOAN ORIGINATOR
BG5-202-9082

msaAnderso prlnc4'1c rmnrr_r;:_\gn com
melanlesanders princelonmortgage com

LOCALLY OWNED, PERSONABLE CUSTOMER SERVICE HMLS 1133946 e
+ Roof Replacement + Emergency Tarping E PRINERYOR, n?é, —
+ Storm Damage + Gutter Replacement

205.796.8755 - CahabaValleyRoofing.com
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REAL PRODUCERS. PODCAST
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: _fqr-pm ESTATE AGENT!

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify' amazon music

4 . September 2024

SPECIALIZED

PROPERTY MANAGEMENT"

YOU SELL HOMES
WE MANAGE HOMES

Ask about our Realtor Referral Program.
Partner with Specialized to create a seamless
experience for rental home investors
and gain an even stronger advantage
over your competition!

Call 205.767.8821 or email
jarrod@specialized247.com today!

Specialized247.com
2320 Highland Ave. S. | Suite 175 | Birmingham

Integrity is Our First Priorty.

Offer Your Clients Peace of Mind with

aranteed Comfort from Our Locally
ned Family Operated Company!

Strategic Partnerships,
Seamless Transactions

THE

HEL Join Forces with The Real Moms

AR

-
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NG AMERICAPITAL

CARISSA RICKMAN | NMLS 1591415
Americapital Funding Corp

Mortgage Loan Originator

(205) 705-0881 | carissarickman.com
Carissa@realmomsmortgage.com
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Priority Provides

pest & termite PROPERTY INSPECTIONS

prioritypestandtermite.com | allypropertyinspections.com
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PREFERRED PARTNERS

BAKERY/CATERING/
CLOSING GIFTS
Rolls Bakery

Katie Cornutt

(205) 490-111
rollsbakery.com/

BANKING &

MORTGAGE LENDING
SouthPoint Bank The
Petrusson Mortgage Team
Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

CLEANING - RESIDENTIAL
Southern Bio Clean

(205) 960-1423
southernbiollc.net/

HEALTH MARKETS

Karen Morse

Insurance Agency

Karen Morse

(256) 426-0368
healthmarkets.com/kmorse

HEATING & COOLING
Veterans Heating & Cooling
Brian Green

(205) 535-5533
veteranshvacal.com

HOME & PROPERTY
INSPECTIONS

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten

(205) 213-1821
cottenhomeinspections.com

Timberline Inspections
(205) 545-2050
timberlineinspections.com/

8 - September 2024

HVAC SERVICES

Nick’s Heating and Cooling
(601) 917-2238
callnicksheatingand
cooling.com/

INSURANCE: PROPERTY
& CASUALTY

Alfa Insurance -

The Vail Agency

Jacob Vail

(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert

(205) 979-4331
lambertagency.com

LENDER

MortgageRight

(205) 335-4400
birmingham.mortgageright.
com/lincoln-smith/

MORTGAGE BROKER
AmeriCapital

Carissa Rickman
(205) 705-0881
carissarickman.com

MORTGAGE LENDERS
Gagliano Mortgage
Andy Gagliano

(205) 236-5667
birminghammortgage
company.com

Princeton Mortgage
Melanie Sanders

(865) 202-9082
www.melaniesanders.
princetonmortgage.com/

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell

(205) 675-7147
prioritypestandtermite.com

them for supporting the REALTOR® community!

PHOTOGRAPHY-
REAL ESTATE
Brendon Pinola
Photography
(205) 607-0031
brendonpinola
photography.com

PHOTOGRAPHY/
VIDEO PRODUCTION
CRC Creative

Ryan Campbell

(205) 381-9801
crc-creative.com

PORTRAITURE/
PHOTOGRAPHY

David Graves Photography
David Graves

(205) 422-8610
davidgravesphotography.
mypixieset.com/

PROPERTY MANAGEMENT
Real Property
Management Victory

Mary & Bud Ussery

(205) 793-0700
victoryrpm.com

Specialized Property
Management

Jarrod Cook

(205) 767-8821

RESIDENTIAL MORTGAGE
Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

ROOFING CONTRACTOR
Cahaba Valley Roofing
Cayleb Coker

(205) 796-8755
cahabavalleyroofing.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

SECURITY & HOME
DEFENSE TRAINING
Timberline Security Services
Amandalyn Barr

(205) 834-6983
timberlinesecurity
solutions.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Talking Social
Logan McCabe
(205) 901-1895
talkingsocialllc.com/

TITLE & CLOSING SERVICES
Reli Title & Closing

Hannah Lewis

(205) 970-2200

reli.us

WINDOW TREATMENT:
BLINDS/SHUTTERS/
SHADES

Bumble Bee Blinds

of Birmingham

Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/
birmingham-al

DAVID GRAVES PHOTOGRAPHY

PORTRAITS THAT FEEL PERSONAL

Let’s Talk About A Headshot
Event for Your Team!

—— AND SET YOU APART. —

‘David is an exceptional photographer who brought a unique
blend of creativity and professionalism to our collaboration. His
keen eye for detail and ability to capture the perfect moments

made the entire experience seamless and enjoyable.”
- Kulsum Budhwani

Your Partner in
Property Management!

REAL

PROPERTY froust
MANAGEMENT:
VICTORY
a heighborly company

Scan to learn more
about our Realtor
Referral Program!
Bud & Mary Ussery
205.793.0700 e VictoryRPM.com A
4625 Valleydale Rd, Birmingham

Relationship Focused ¢ Professional & Trustworthy
30+ Years Experience ® Exceptional Service

David Graves

205.422.8610 | (o) @DavidGraves _

professionals who understand the
intricacies of the local market and can

provide your clients with seamless,
personalized service? Look no further.

oy

DavidGravesPhotography.com

S

STOCKTON

MORTGAGE
Elevate Your Listings
with Stockton Tailored
Mortgage Solutions!

Are you looking for mortgage

Thomas Dickinson

Branch Manager NMLS 40424
2059074721
thomas.dickinson@stockton.com

Equal Housing Lender | nmisconsumaraccess.org | For industry Use Only

Craig Jemison

Branch Manager NMLS 40427
205.516.0751
craig.jemison@stockton.com

Stockton Mortgage NMLS 8259

1 Riverchasa Office Plaza, Sulte 204, Hoover, AL 35244
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»» partner spotlight

Written by Zachary Cohen
Photos by Brendon Pinola Photography

TANNER STEWART

RELI TITLE & CLOSING

25 Years and Counting

In 2023, Reli Title & Closing celebrated its 25th year
in business. It was a big milestone for the company,
which was an industry disruptor when it launched in
the late ‘90s and continues to be one of the most inno-

vative title and closing companies in the South.

Reli Title & Closing was founded in Birmingham but
has since expanded its footprint throughout the metro
area and beyond. Today, the organization has 22

offices across four states.

President Tanner Stewart explains, “Reli was the first
company to centralize the title division, which allowed
branch offices to focus on facilitating the closing. That
helps us know that the title work is done properly by
a core team here in Birmingham, who does the title

work for the entire footprint.”

=

12 .- September 2024

Reli still operates by this model, ensuring quality and
connectedness across all of its locations. As a result,
the company has grown organically and hopes to con-

tinue expanding its reach in the years to come.

Problem Solvers at Heart

Tanner is most proud of the culture at Reli Title &
Closing. About half the team is made up of experienced
title industry veterans, and the other half has been
hired from outside industries, giving Reli a big advan-

tage in innovation.

“This is a group that I don’t think competitors would
have really hired,” Tanner shares. “They are really
smart people who didn’t have experience in the
industry, but they are super smart and willing to

learn. We’ll pluck people from wherever if they are

relititle




smart and have the drive, and that gives

us this incredible raw problem-solving
ability. We’re able to handle any situa-

tion without getting flustered.”

Closing a real estate transaction requires
teamwork from multiple parties—buyer,
seller, both real estate agents, and others.
One of Reli’s strengths is its ability to
juggle the varying needs across different
groups. By valuing the relational aspect of
the business as well as the technical one,
Reli continually comes through for clients

and partners.

“The goal is for everyone in the office

to be relational, to be a client services
expert,” Tanner continues. “Understand
that everyone you communicate with
cares. Everybody is motivated. Our
goals are aligned. We want, just like
you want, a smooth, successful closing
every time. Everyone at Reli is driven to

meet that standard.”

REALTORS® have a lot to track during a
transaction—negotiations, inspections,
lending challenges, and more—so it’s

no wonder an agent often picks a title
company to refer to and then sticks

with it. Tanner, however, encourages

14 - September 2024

agents to step out of their norm and
give Reli Title & Closing a shot.

“I don’t think people understand how
obsessed we are with getting better, with
continuing to do a better job and grow.
One thing I really like about Reli and this
team is that we have a weird underdog
mentality. We’re always pushing to get
better,” Tanner says. “If you don’t love us,
or maybe it’s been a while since you have
had a transaction here, come on down
and give it a try. We’ve brought in a whole
wave of people who are new and ready

to solve problems. We have the smartest,
most capable team. We have a back office
system, and the organization is set up so
everyone can rally around everyone else.
We operate as one team with a positive
culture, and we’re trying to have the most

fun we can while doing it.”

Looking ahead, the Reli team’s goals are
simple: to continue providing standout
service while expanding their footprint.
They’ve already launched a few joint ven-
ture title companies and continue picking

up market share.

“We are going to keep staying on it and
doing what we’re doing, winning over new

clients one at a time,” Tanner closes.

Employee Spotlight:

MACI GARDNER,
Pre-closer/Post-closer and
Transaction Coordinator
After years in the property
and casualty insurance busi-
ness, Maci Gardener joined
the Reli team two years ago.
“My experience working
here has been amazing,” she
beams. “It’s been nothing
but an opportunity to grow
and learn and expand—per-
sonally and professionally.
Personally, I have made so
many connections and built
a support system of amazing
people within this company.
Professionally, I've been able

to grow so much, mainly

because everyone I work with

is so thorough, knowledge-
able, and experienced.”

I don’t think people
understand how
obsessed we are with
getting better, with
continuing to do a better
job and grow. One thing
Ireally like about Reli
and this team is that we
have a weird underdog
mentality. We’re always
pushing to get better.

Your Partner for Residential & Commercial Inspections

WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

Chris Cotten
Founder & President of
Cotten Home Inspections Inc.

CHIl is the home of FLAT FEE INSPECTIONS.
The fee is $380 on ALL inspections for homes under
3,000 square feet. All homes 3,000 + square feet will
be priced at the normal inspection rate.

CottenHomelnspections.com

(A
5 2052131821

RADON
[LESTER

TRUSTED EXPERTISE FOR
YOUR CLIENTS' COMFORT

Your Dependable HVAC Partner
&. for Real Estate Success

VETERANS

WEATING

INSTALLATION
REPAIR « AIR QUALITY

Satisfaction Guaranteed * 24/7 HVAC Service

Brian Green, SCAN TO REQUEST
A FREE QUOTE

Owner E.'

UNITED STATES u H

AIR FORCE VETERAN }i;;lﬁ
oL

st (205) 535-5533
AL#21006  VETERANSHVACAL.com LH F:"ill:';:

CURRENT

CHARCOAL GRILL

LINCOLN LIKES IT!

Experience:
Food:

Price:

205.335.4400
LincolnsMortgage.com

MORTGAGE

RIGHT

NMLS# 351964
NMLS# 2239

(ENSER
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P> REALTOR® on the rise

Written by Elizabeth McCabe

Photos by Brendon Pinola Photography
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Competitive Drive & Determination

Competitive swimmer Matt Rudak
has made waves in real estate.
Little did he know that a new future
awaited him miles away from his

original homeland of Poland.

“I was born in Poland and spent the
first 11 years of my life there,” he
says. “We moved to Ireland when

I was 11 because of my dad’s job.
Learning English at that age was
challenging, and 5th grade was
especially difficult.” However, Matt

persevered in the classroom.

Matt attended high school in Ireland
from 7th to 12th grade and found
solace in swimming. “I competed in
the Polish National Championships
and eventually joined a swimming
club in Ireland. At 13, I won two
national championships in Ireland.”
By 16, Matt had grown to 6’6”

(now 6’7”), and by 17, he was in a
semi-professional basketball league,
competing alongside professional
players. In 2013, he won the Irish
National Championship with the pro
team. He was also the captain of his
high school team and led them to a
National Championship victory that

same year.

His athletic ability caught
the attention of Davidson
College in the United
States, known for its pres-
tigious sports programs.
However, an unfortunate
foot injury during training
dashed his scholarship

ARC Realty

he got a call from his
high school room-
mate’s family, who
decided to cover the
difference between his
scholarship and tuition
costs at Birmingham-
Southern College.

During his freshman
year, Matt was the first
player to come off the

hopes. Despite this setback,
a Davidson College assis-
tant coach helped him secure a place
at a New York prep school on a full-
ride scholarship.

“In 2013, I packed two suitcases
and went to New York,” he recalls.
He was the recipient of a $57,000
scholarship. “It was a culture
shock, being surrounded by New
York City kids whose parents
were billionaires,” he admits.

He attended school Monday -
Saturday, with Wednesdays and
Saturdays being half days for trav-
eling and competitions. While on
the prep school campus, he quickly
got recruited to also play on their
soccer team, which had a rich his-

tory of winning.

However, when Division I schools
didn’t recruit him, Matt packed his
bags and went home. That’s when

bench. He shares, “I
won my first confer-
ence championship and made it to the
NCAA Division III second round, missing
the Sweet 16 by losing to Emory College
by 6 in overtime. We were so good that
year, but we didn’t have the best starts of
the season.”

As he started the season 1-5, they came
together as a team and had a meeting
without any coach present. “We quickly
realized that we were all on the same
mission,” says Matt. “Soon, everyone

just started clicking and was all in.

“We then went on a second-longest
winning streak in the country across

all divisions, with 19 straight wins.

‘We won the conference regular season
without losing a single game and hosted
the conference tournament, where we
lifted the Tournament Championship
trophy in front of our home crowd.” It

was a moment to remember.

—
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‘With his talent, Matt has been a volunteer

coach in local high schools in Birmingham
since his sophomore year. During his senior
year, he became the head basketball coach at
Indian Springs School. In the meantime, Matt
won the 6A Girls Soccer State Championship
with John Carroll Catholic High School as an
assistant coach. “My brother came to the US
during my senior year,” says Matt. “That’s why
I started working—to help pay for his educa-
tion.” Matt’s brother attended John Carroll.

Finding His Passion

Matt’s journey into real estate began seren-
dipitously. “The summer before I became a
teacher, my ex-wife and I bought a house. Our
agent kept calling me for a year to become a
REALTOR®. Finally, in 2020, I decided to give
it a try.” Just two months later, the COVID-19
pandemic hit, delaying his plans. Undeterred,
Matt sold $4 million worth of properties in
his first five months despite having no prior
experience. “I picked up the phone and called

everyone, chasing every deal.”

18 - September 2024

He was motivated by his brother.
“He was graduating from high
school, and he wanted to go to
UAB to study mechanical engineer-
ing,” he explains. The tuition was
$40,000, and Matt wanted to help
in any way that he could. His effort
paid off. “There was a span of four
weeks where I made $40,000 and
immediately wrote a check to UAB
for my brother’s full first year of

education,” he says.

Matt’s initial success was followed
by personal challenges, including a
divorce and custody battle. “I had
to sell my own house, which was
the worst sale of my life. I under-
stand now how people are so emo-

tionally connected to their homes.”

Despite these hardships, Matt’s
resilience shone through. In May
2023, he joined ARC Realty and
immediately thrived, closing 10
transactions in August alone. In
2023, he sold a total of 36 homes,
and in May of 2024, he launched
the Matt Rudak Group with ARC
Realty. “My dream was to always
own a team, and I set a goal to hire
my first agent by the time I turned
30. Six months before my goal
deadline, I now have three agents

working with me,” he comments.

Matt attributes his success to his
athletic background and team-
work. “Athletics taught me the
importance of working together
and connecting with people. I
don’t just sell to clients; I serve
them. Understanding their needs

is crucial.”

Matt’s passion for real estate is
evident. “I'm enjoying real estate.
Ilove what I do. I like connecting
with people, learning about other
cultures and languages. The future
is bright,” he says. He plans to
expand his team and continue serv-

ing his clients with dedication.

Fun, Friends, and Family

Outside of work, Matt stays
active. He enjoys working out,
spending time with friends,

and playing basketball in local
leagues. Most importantly, he
cherishes time with his 4-year-
old daughter, Claire. “When
Claire is in town, she is my num-
ber one priority. We ride bikes,
go to the pool, and have date
nights.” Claire is also hard-work-
ing. He jokes, “She sells more
houses than I do.” They also have
a lot of fun together. Whether
biking together, eating dinner

at Longhorn (which Claire calls
“Moo Moo”), or simply jumping
on their trampoline, it’s all about

quality time with Claire.

“She has melted my heart and
made it soft from the day she was
born. She is my WHY. She is the
reason I wake up every morning
ready to take on another chal-
lenge,” says Matt. He loves his
daughter dearly.

As for Matt’s parents, they still

live in Ireland today.

Leading with Impact

Reflecting on his career, Matt is
grateful for his experiences. “I
want to help people succeed. My
goal is to continue growing in
real estate and giving back to my
community. Although I have lived
in many cities and countries,
Birmingham is home, and I want

to make a positive impact here.”

With his competitive drive,
determination, and genuine care
for others, Matt Rudak is truly a
REALTOR® on the Rise. Stay tuned

for what he accomplishes next!

Ensure Your
Listings Shine:
Partner with Us for

Spotless Homes

Pre-Showing Home Cleanings
Post Construction/Remodel
Move-In/Move-Out Cleanings

On Call
247

and make your
property shine!

205-960-1423 or 205-388-2242
southernbiollc.net

Home Insurance
Built For You

AUTO « HOME -« LIFE « BUSINESS

Jacob Vail
The Vail Agency

2815 Greystone Commercial Blvd.
Ste. 200
Hoover, AL 35242-2662

(205) 980-9933

JVail@alfains.com

A ACOALICA I

PAY AT

CLOSE

Now You Can Pay Your Home
Inspection Costs At Closing!

F Residential

b Commercial # Mold Testing
b Multi-Family P Radon Testing

TIMBERLINE
INSPECTIONS

OUR INSPECTION SERVICES

¥ Sewer/SepticLine # Thermography
P Mew Construction

P Pre-Drywall Phase

CFTAHC

il .
“H
Dpfes

=
il
™

205.545.2050
SCHEDULE ONLINE!

timberlineinspections.com
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Contact us today to
schedule a cleaning




YOUR BIRMINGHAM REAL PRODUCERS

You now have your own badge to  Using your badge? We’d love m m
use however you’d like to show to see how! Show us how ﬁ.F ER m

that you’ve made it a part of this  you are using your badge, o *ﬂ\

exclusive community of the top and you may just find a Q * * * O 300
1-2% in real estate! picture of what you shared in PARTNER

the magazine! Social media,

L1

FEAL PRODUCERS REAL PRODUCERS
Missing your badge? email signatures, web, list-
Email Meredith.Jones@ ings, marketing material... 20 24 20 24
realproducersmag.com nothing’s off limits!

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as well!
They have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses.

Look for this badge to know that you are working with one of the best, recommended by the best!

Gagliano
Mortgage,
Inc.

Two Events Per Month
Focused On Helping You
Grow Your Business

Our Lunch and Learns focus on mortgage and real estate
based tools and strategies that you can immediately
implement in your business.

Master Fundamentals
Confidentally handle the
firearm in a defensive
engagement.

Work Toward Armed Cltizen
Defence Certification.

Our Masterminds feature a guest speaker who will teach a
topic focused on helping you or your business grow.

Also offering: Tactical
Training and CE training
for Realtors

to register to attend, scan the QR code!
We look forward to meeting you!

Came thain with ua!

205.834.6893
TimberlineSecuritySolutions.com

(205) 979-4412 | BirminghamMortgageCompany.com .
4500 Valleydale Road, Ste F | NMLS #204149
Andy Gagliano | NMLS #208486
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LAMBERT AGENCY
THE PREFERRED CHOICE FOR
HOME INSURANCE

DIGITAL AND SOCIAL MEDIA MARKETING

THEIR GOAL: TO HELP SMALL BUSINESSES REACH NEW HEIGHTS AND GDALS
THROUGH THE USE OF SOCIAL MEDIA AND DIGITAL ADVERTISING.

he

r any platform as w
i i

%= SCAN FOR MORE
:|=_,'| INFORMATION!
|

LAMBERT AGENCY 205.871.9101
INSURANCE LambertAgency.com
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P> featured agent

Written-by Nick Ingrisani
Photos by David Graves Photography
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“Success is knowing that I've served others well and helped make their life
better in some way, and being able to give back in a positive way to the

community around me, my family, and friends.”

Kim grew up in Alabaster, Alabama. She graduated witha  Around 2005, Kim chose to become a stay-at-home mom
degree in communications at the University of Montevallo, to their two children and help her husband with his
where she discovered her love for connecting with people.  business, a decision she cherished. She also spent eight
“I love people! I enjoy getting to know others, learning years as a children’s pastor at their family’s local church.
from them, and finding out what they are passionate Ministry has always been something Kim is passionate
about!” This ethos has been the driving force behind about and it was a good fit for this season of her life
her personal and professional life. with small children. As her children grew

older, Kim reignited her passion for real
Kim originally got into real estate in estate in 2019, bringing a wealth of life
1999, inspired by a good friend of Itry to use the br idge- experience to her career.

g : * = - ok by T o 5 - . hers who was in the industry. building concept to hezp
B iy 2 =z ¥ oted g _ ; : 1 “With my background in communi-
BUILDING BRIDGES ; o = AT ) “I always enjoyed looking at evelyon; C(;ze toge erz cations, 'm comfortable commu-
< : . z 7 : i el o e . houses and learning about the to get a aeal done. Inrea nicating with people and helping
& PASSIONATELY i, SR gl ; i =S real estate market;git was always estate, it is important to me peopleindersltang each othei. I?Ve
SERVING HER £y — S ; . : something I was really interested always looked at myself as a bridge

- . : to have a win-win
COMMUNITY h 2 s v in. I also really enjoy helping and W builder. At church, I'd often be the

serving others, so it was kind of the for every b Ody : bridge between people disagreeing

perfect fit.” on something. I always tried to help

people see things from other people’s
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perspectives and come to a place
where they could respect oth-
ers’ ideas and opinions to
achieve a common goal.
When I'm working
with other agents,
Itry to use the
bridge-building
concept to help
everyone come
together to get

a deal done. In

real estate, it is
important to me

to have a win-

win for every-

body. It is just who

I am as a person and

how I want to live my

Company. Ashlyn Aldrich and Debbie
Turnbloom are the two agents on
her team. As a team, they pro-
vide concierge-level service
to clients and continually
go above and beyond.
They have a reputable
vendor list to help
clients with staging,
painting, remodels...
anything they need
to get their home

“We aim to do more
than our clients could

ever imagine we’ll do.”

Looking ahead, Kim

life building bridges.” envisions adding a full-time
. concierge person to further
Kim now works We aim to do enhance their service offerings.
out of Keller She’s also developed a passion for men-
e more than our . pec e P
Williams toring fellow agents and helping them grow.
Metro South clients could ever

in Alabaster,

where she quickly
ramped up her
business in her first
few years back. Her
commitment to excel-
lence and her ability to adapt

to the ever-changing market dynamics propelled her

to success. Within the last few years, she has achieved
the prestigious status of a KW Luxury Agent and later a
Luxury Pro Agent, a distinction held by only around 256
agents worldwide. Specializing in lakes, land, and luxury
properties, Kim’s expertise in these niches reflects her

dedication to mastering her craft.

One example of this dedication to excellence is how Kim

approaches her land listings.

“For land, it’s important for me to know every part of the
land. I explore it, ride it or walk ALL of it to make sure
I know every detail about the land in order to market it

well and sell it. I go over and above for my clients.”

One day, Kim’s team leader looked at her and told her
she was doing the job of five people and encouraged her
to build a team. After learning how beneficial it can be

for everyone involved, Kim created Kim Scherer and
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imagine we’'ll do.

“I enjoy pouring energy into other agents and
helping them grow their businesses, encourag-
ing them, and making a positive impact on their

lives, both professionally and personally.”

For Kim, success in real estate hinges on integrity, pas-
sion, and perseverance. Her commitment to giving back
to the community is also a cornerstone of her business
philosophy. From sponsoring local school sports to
giving back to local nonprofits, Kim’s altruism is evident
in her actions. “We’re big on giving back to the commu-
nity,” she affirms. Her involvement with her local church
and children’s ministry further exemplifies her dedica-

tion to making a positive impact.

Outside of work, Kim finds solace in spending time with
her family in the great outdoors, particularly their lake
lifestyle. She’s been married to her husband, Lucky, for
28 years and has lived on Lay Lake ever since their kids
were two and five years old. They are now 19 and 22
years old. Living on the lake has been a cherished aspect
of raising her family, and activities like boating, wake-
boarding, fishing, kayaking, and hiking in the Blue Ridge

Mountains are favorite pastimes.

“Why wait until retirement to live the life you want?”

ready for the market.
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“My father always told me to work hard and not to
postpone what you can do today. Finish your work and

then go to sleep,” says Julie Kim. This invaluable lesson
has guided Julie’s life and career, propelling her to
remarkable success in residential real estate.

Originally from Seoul, South Korea, Julie moved to the
United States when her husband took an internship

in radiation oncology at the University of Alabama at
Birmingham (UAB). “I went to school while he was doing
his training,” Julie recalls. During this time, she earned
her Master’s degree of Early Childhood Education.

Julie initially didn’t have time to work, balancing her
studies with raising two young children. “I got the
degree because I loved learning,” she explains. Later,
she pursued a degree in interior design at the Southern
Institute in Five Points South. Julie’s insatiable love
for learning was evident even then. “I wanted to know
all about the house, so if someone asked a question, I

could describe it.”

Her educational background, including her undergradu-
ate degree in psychology, has been instrumental in her
real estate career, allowing her to build strong relation-

ships with clients. “I tell my buyers, ‘Take your time

STAGING

EACH HOME AT ALL PRICE RANGES
TURNS A REGULAR HOME INTO A

MAGICAL PLACE.

and never hurry. There is no pressure. We keep

looking until you say, ‘This is it.”

Julie received her real estate license in 1978 and
has been passionate about her work ever since.
“Age is just a number,” she is quick to point out.
“It depends on your level of passion and energy,”
she says. Her deep faith and gratitude shape her
daily life and career. “Every day, I am thankful
when I get up. God has been there for me from
day one of my real estate journey until now.” She

has a heart of gratitude for where she is today.
RISING IN REAL ESTATE

Julie’s journey in real estate began with the sale
of a $47,500 house to a Korean pastor in 1978.
Today, she handles properties in all price ranges
up to $6 million. She is quick to give glory to
God. “I haven’t done anything. God has led

me the right way,” she humbly acknowledges.
Julie’s commitment to hard work and constant
communication with customers and clients has

led to her success.

What’s the secret to her success? “There is no
secret. Just work hard and build relationships,”
she advises. Her expertise in interior design
allows her to stage homes beautifully, calling her-
self the “house doctor,” resulting in quick sales.
One notable success involved an 81-year-old
client’s home, which received a full-price offer on
the first night due to Julie’s effective marketing.

“Staging each home at all price ranges turns a

regular home into a magical place,” she says.
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Working at the RealtySouth-
Inverness office, Julie emphasizes
the importance of hard work and
relationship-building. “Whether
it’s a small house or a big house,
always take care of clients with
care, kindness, and heart,” she
advises. Julie’s philosophy is
simple but effective. She believes
in treating every client with the
same level of care and dedication,
whether they are buying a tiny
home or a multimillion-dollar
property. Her efforts have paid
off, as many of her clients return
as repeat customers and often

become friends.

Julie takes great joy in matching
the right people with their dream
homes. “It’s not work when you
love what you are doing,” she
says. She is passionate about real

estate and helping others.
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FAMILY + FUN

To recharge, Julie savors time
with her family. Julie and her
husband, Dr. Robert Kim, have
two daughters, Sara and Nancy,
and three grandchildren. Despite
their busy schedules, they cherish

»

family time, often taking midnight
flights to visit their loved ones in Los
Angeles. “Every hour is worth it with

family,” Julie affirms.

Julie’s family is a significant part of
her life. Her daughter, Sara, a radi-

ation oncologist, is married to Jeff

Wiezorek, also a radiation oncologist.

They have two children, Alex and
Zachary. Her other daughter, Nancy,
is a physical therapist, and her hus-
band, Tuck, is a computer engineer,
and they have a son named James.
Julie beams with pride when talking
about her grandchildren and the joy
they bring into her life.

When she’s not working, Julie enjoys
playing golf and tennis, traveling, and
relaxing with friends. Her Instagram,
@juliekimsellsbham, offers a glimpse
into her life and work. She jokes, “If
you're having a stressful day, just
look at my Instagram.” It’s always
good for laughs.

GIVING BACK

Julie’s dedication extends beyond
real estate. She raises funds for the
University of Alabama Radiation
Oncology Department that bene-
fits cancer. She also chairs ROAR
(Radiation Oncology Accelerated
Research) each January. This event
draws over 500 doctors and cancer
supporters, featuring live and silent
auctions. Julie’s commitment to giv-
ing back to the community showcases

her generous spirit.
PERSEVERANCE PAYS OFF

From Seoul, Korea, to becoming

a Top Producer in Birmingham,
Alabama, Julie’s perseverance has
paid off. Her hard work, building of
relationships, and genuine care for
clients have helped her stand the test
of time in real estate. She’s a local
legend in the world of real estate,
helping countless clients through the

years and many more to come.
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