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Commitment to YOU.

Baltimore Office:
1500 Whetstone Way, Suite T-100
Baltimore, MD 21230 

( 410)  401-3500 
bal-pro@communitytn.com

Kevin Yungmann, Esq.
Managing Branch Attorney

Columbia Office

Tina Cho
Business Development

Columbia Office

Hal Resnick
Branch Manager
Baltimore Office

James Schroeder
Business Development

Baltimore Office

SMOOTH CLOSINGS. 
HAPPY CLIENTS.

Our team of highly experienced real estate settlement attorneys and dedicated title
professionals prioritize customer care by adhering to our core values, which shape our

commitment to an exceptional customer experience reinforcing our commitment to you.

No portal login

Why Agents Choose
Community Title:

Proactive Communication

Updates across major
milestones

Local expertise

Columbia Office:
5950 Symphony Woods Road, Suite 418
Columbia, MD 21044

( 410)  884-1160
columbia@communitytn.com
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Mike Bendebba 4550 Crain Hwy, Ste 200, White Plains, MD 20695 | DC-MLO483853, DE-MLO-483853, FL-LO25832, GA-483853, MD-483853, ME, NC-I-168252, PA-61749, TX, WV-
LO-35700, VA-MLO-13963VA | Charlie Hall 635 N Bestgate Rd, Annapolis, MD 21401 |  CA-DBO187257, DC-MLO187257, DE-MLO-187257, FL-LO100784, MD-187257, NC-I-218349,
VA-MLO-8891VA | Joseph Whilden DC-MLO1993450, FL-LO89049, MD-1993450, PA-104175, TX, VA-MLO-46187VA | Nicole Fiscella DC-MLO2265049, Fl-LO117997, MD-2265049,
NC-I-218347, PA-106143, VA-MLO-66017VA Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmlsconsumeraccess.org).
Additional information available at movement.com/legal. Interest rates and products are subject to change without notice and may or may not be available at the time of loan
commitment or lock-in. Borrowers must qualify at closing for all benefits.

62
Standings: 

Top 150 
by Units & 

Volume

TO
P

If you are interested in contributing or nominating agents for a story in future issues, 
please email us at hannah@rpmags.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers 
but remain solely those of the author(s). The paid advertisements contained within the Baltimore Real Producers magazine are not endorsed or recommended by The 
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Offering Custom Shutters, 
Shades and Blinds from best
in industry manufacturers.

Hyper-Focused on Customer 
Service and Satisfaction

Over 15 Yrs. Experience in 
Residential and Commercial 
Work

Hands on From Start to
Finish by Owner, a life long 
Baltimore Resident

Never a Cost for
Consultations & Installations

Jeff Kief, Owner, 410.960.9313
www.thewindowtailor.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ACCOUNTING SERVICES

Zone Accounting

(410) 526-3980
zoneaccounting.net

ARCHITECTURE & 

ENGINEERING

Geoterra Engineering & 

Construction Consultants

Richard A. Negri, PE

(410) 814-8747

BUILDERS & REMODELERS

Byrd Design and Build

(410) 937-1213
byrddesignandbuild.com

BUSINESS COACHING

Manifest Network

(443) 797-7678
themanifestnetwork.com

CARPET CLEANING

Oxi Fresh Carpet Cleaning

(240) 460-8170
oxifresh.com

CARPET CLEANING & 

FLOOD RESTORATION

Healthy Home Restorations

(410) 877-0100
HealthyHome
Restorations.com

CLEANING

The Tidy Coop

Julie Miltenberger

(240) 285-2159

COMMERCIAL 

REAL ESTATE

Cogent Properties

(410) 929-5291
PeteTheCommercialGuy.com

WIN Commercial 

Group of KWRC

Helen Dellheim

(410) 258-4136

COUNTERTOPS

GranitePro

(443) 474-8980
GraniteProRemodeling.com

CREDIT REPAIR

Rising Culture 

Consulting Group 

(443) 898-9755
info@risingccgroup.org

DATA AND LIST PROVIDER

Pinpoint Skip

faisal@pinpointskip.com
pinpointskip.com

ELECTRICAL SERVICES

Dynamo Electric

(410) 296-8887
Dynamoelectricllc.com

Testerman Electrical

(410) 877-0545
Testermanelectric.com

ESTATE SALES

Caring Transitions of 

Baltimore Metro

(443) 965-9834
CaringTransitions 
BaltimoreMetro.com

FINANCIAL PLANNING

Equitable Advisors

Aaron LeKarz

(443) 538-4228

FLOORING

Floors Etc.

(410) 329-9680
Floors-etc.com

GENERAL CONTRACTOR

M&C Global Construction

(443) 277-7998
mcglobalconstruction.com

GENERAL CONTRACTOR 

/ REMODELING

Frame House

Maria Schulze

(410) 404-3664

R&G Remodeling

Rhyan Gamet

(757) 374-5560

HARD MONEY LENDER

Beltway Lending

(443) 845-2273
beltwaylending.com

Kaine Investments

Keiry Martinez

(443) 226-9097

HOME BUILDER

DRB Homes

Drbhomes.com
(301) 696-5632

HOME IMPROVEMENT

ABC Home Improvements

(410) 357-1769
ABChomeimprove.com

KIMBERLY KRUK, Local Owner

410-215-5413
kim.kruk@nextdoorphotos.com

baltimorenortheast.nextdoorphotos.com

BALTIMORE 
REAL ESTATE 
PHOTOGRAPHY 
AND MEDIA
Publish listings faster with Next Door Photos!

• PHOTOS 
• VIDEO 

• FLOOR PLANS 
• 3D TOURS 
• AERIALS 
& MORE
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HOME INSPECTION

Blue Crab Inspections

(888) 256-1287
BlueCrabInspections.com

Briarwood Home Inpections

Tyler Armstrong

(443) 900-0873

Certified  

Property Inspection

(410) 818-0088
CertifiedProperty.us

Lodestar 

Inspection Services

Rachel Oslund

(301) 512-5641

Pro-Spect  

Inspection Services

(302) 381-0110
pro-spectde.com

ProTec Inspection Services

(301) 972-8531
ProTec-Inspections.com

HOME WARRANTY

First American 

Home Warranty

Anna Coleman

(301) 335-4461

HVAC, PLUMBING, 

& ELECTRIC

SM Mechanical

(410) 365-5013
Smmechanicalhvac.com

INSURANCE

Barrett Insurance Group

Matt Barrett

(410) 979-7711

Baystate Insurance Group

(410) 419-6273
savewithbig.com

Farm Creek Insurance

Alex Penduck / 

Brooks Zentgraf

(800) 931-7484

Goosehead Insurance 

- Bisker Agency

Jeff Bisker 

(443) 836-5609

Next Level Insurance

Dana Temple

(443) 841-4150

JUNK REMOVAL

BumbleJunk

(888) 286-2535
bumblejunk.com

KITCHEN & HOME DESIGN

Kitchen Design By Idan

Idan Tzameret

(443) 621-3502

LAW FIRM

DK Law Group

Diana Khan

(443) 739-6724

LAW FIRM &  

TITLE COMPANY

Community Title Network

Hal Resnick /  

Kevin Yungmann

(443) 745-2754 
(443) 722-7347

Greenspring Title Company

(443) 307-3797
GreenSpringTitle.com

LTX Companies

Mark Wittstadt

(410) 303-0086

Micasa Title Group

Mark Gheiler

(410) 753-3500

MAKEUP ARTIST

Ashley Callaway Beauty

Ashley Callaway

(443) 248-2192

MOLD REMEDIATION

Green Home Solutions

Jason Toliver

(410) 982-6340

MORTGAGE LENDING

All Financial Services

Ron Thomas

(443) 851-0231

Allied Mortgage Group

Beth Wood

(410) 935-0269

CMG Home Loans

Stuart Epstein

(443) 798-6115

CrossCountry Mortgage

Troy Thomas

(443) 521-3688

Direct Mortgage Loans

Blake Hyatt

(443) 421-8412

Direct Mortgage Loans

Jeff Dobrzykowski

(443) 722-1680

Fairway Independent 

Mortgage Corp

Malcolm Crane

(917) 207-2789

First Home Mortgage

Ryan Paquin

(301) 332-1589

First Home Mortgage

Jason Nader

(240) 882-4830

Fulton Mortgage Company

Brooks Grasso

(410) 608-4255

HMA Mortgage

Tom Mills

(443) 309-9346

Main Street Home Loans

Kyndle Quinones

(443) 254-0381
Alicia Harkowa

(443) 250-5489

Main Street Home Loans

Jon Wald

(914) 629-1278
Brian Coleman

(443) 986-1432

Movement Mortgage

Justin Kozera

(443) 789-4140
Ashley Ball-Crist

(443) 799-4455

Movement Mortgage

Mike Bendebba

(240) 682-1050

NFM Lending

Mary Sirico Levinson

(443) 527-3452
Jason McLaughlin

(410) 977-4445

Primary Residential 

Mortgage Inc

Joe Wandishin

(443) 413-4174

Total Mortgage

Samson Doyle

(443) 864-2391

USA Mortgage

Sam Rosenblatt / 

Jamison Mullen

(410) 375-4447 /  
(443) 852-0519
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MOVING SERVICES

Moyer & Sons  

Moving & Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC

(410) 799-0022
perrymoving.com

Venable Pro Moving 

Solutions

(410) 450-4374
Venablepromoving.com 

Von Paris Moving & Storage

Link Lingenfelder

(443) 831-3647

PEST CONTROL

Black Tie Termite 

& Pest Control

(888) 909-3561
BlackTieTermite.com

PHOTOGRAPHY

Next Door  

Photos - Baltimore

Kimberly Kruk

(410) 215-5413

YRN Photography

(443) 432-9932
yrnphotography.com

PORTABLE STORAGE

UNITS Portable Storage 

of Baltimore

(443) 801-7984
unitsbaltimore.com

PROMOTIONAL PRODUCTS

Fully Promoted Towson

Jessica Joyce

(410) 842-0820

PROPERTY MANAGEMENT

Peace of Mind  

Property Management

(410) 925-8372
peaceofmindproperty
management.net

UTZ Property Management

Jenni Utz

(410) 984-4436 

RENO / HOME SERVICES 

/ NEW CONSTRUCTION

Werrlein Services

Justin Granzow

(443) 610-4000

ROOFING CONTRACTOR

Four Twelve Roofing

(410) 989-7343
fourtwelveroofing.com

Pinpoint Innovations

Jon Parsons

(240) 538-4637

ROOFING/SIDING/GUTTERS

Tar Heel Construction 

Group LLC

(410) 638-7021
tarheelconstruction
group.com

SHORT SALE  

NEGOTIATION COMPANY

Capital Short Sale Group

Rebecca Ravera

(443) 927-9170

STAGING

AJ Designs Staging

Ashley Schiff

(443) 840-0441

Kate Wunder Interiors

(410) 870-4688
Katewunderinteriors.com

Realestaged

(443) 909-9982
Realestaged.com

Shamrock Hill Design

(410) 474-5523
ShamrockHillDesign.com

TITLE & ESCROW

Advantage Title Group

Jessica Patterson

(410) 795-5105

Black Oak Title

Steven Sokolov

(410) 344-7925

Certified Title Corporation

(888) 486-5511
certifiedtitlecorp.com

Definitive Title

Bret Devich

(410) 627-0407

Eagle Title

(410) 266-9500
eagletitle.com

Endeavor Title

Tim Eichhorn

(410) 300-7968

In-House Title

Bob Flynn/ Stella Vavas

(410) 908-9089

Lakeside Title Company

(410) 992-1070
lakesidetitle.com

Legacy Settlement Services

Michael Ruder

(443) 834-2431

R&P Settlement Group

(410) 821-1401
RPSettlement.com

TS Executive Abstract 

Maryland

Jennifer Fox

(443) 630-0446

TRANSACTION 

COORDINATOR

My Transaction Co.

Anita Kestel

(443) 655-7776

Relief Leverage

(240) 344-2973
Reliefleverage.com

Rest Easy

(443) 845-4983
RestEasySupport.com

VIDEO SERVICES

HD Bros

(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT

Aeros Virtual Specialists

Analyn Roque

(512) 710-7906

Cyberbacker Maryland

(443) 517-8944
cyberbackermaryland.com

WATER TREATMENT

Atlantic Blue Water Services

(443) 240-7734
atlanticblue.net

WATERPROOFING

Anchor Waterproofing

(410) 918-2400
AnchorWaterproofing.com

Thompson & Sons 

Waterproofing

Matt Thompson

(443) 202-2429

WATERPROOFING / 

FOUNDATION REPAIR

Worldwide Waterproofing 

& Foundation Repair Inc.

(410) 437-0360
worldwidewater
proofinginc.com

WINDOW COVERINGS

The Window Tailor

(410) 960-9313
thewindowtailor.com
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By Jilleien Franquelli

editor’s note

I finally caught her gaze. I smiled, 
and she immediately said, “I love 
the tattoos on your shin. I call my 
granddaughter ladybug and my 
grandson honeybee, and I’m their 
mama butterfly.” All three are 
beautifully tattooed on my shin. She 
shared with me how much she loves 
them, even showing me her text 
conversations that are labeled with 
bees, ladybugs, and butterflies.

While she was telling me all about 
her family, she began to look sad. She 
paused for a moment and told me she 
had just been diagnosed with breast 
cancer two days before. She told me 
how seeing my tattoos brought her 
comfort that day. She believed it was 
a sign. She said she couldn’t wait to 
tell her daughter about the tattoo. 
She made a cute statement that was 
more of a request, “I would never 
ask to take a picture of your tattoos.” 
My name was called, and as I walked 
by, I had her snap a few pictures. I 
touched her shoulder as I walked by 
and wished her good health.

You are so much more than the 
answer to someone’s next home! 

Eyes up and smile!

Always,
Jill
Editor-in-Chief
jill@rpmags.com

My mom spoke to everyone all the time. 
By the end of the grocery line, she had 
made new friends, and everyone was 
laughing. It was not uncommon that 
during those conversations, there was 
some exchange of humanity. Perhaps it 
was someone’s birthday and no one had 
mentioned it yet, or someone had just 
lost someone close to them and needed 
to share. There were many instances 
where I watched how my mom was an 
answer to someone’s need.

As a kid, I watched her and tried very 
much to emulate that special gift.

When I was 16 years old, I went with 
my dad to a doctor’s appointment. I was 
sitting in the waiting room trying to 
focus and read “To Kill a Mockingbird.” 
I had a report due in a few days, and of 
course, I hadn’t finished reading it yet. 
About 10 feet away, a man was sitting 
in a wheelchair. All the chairs around 
him were empty as most of the waiting 
room chose to sit away from him.

Learning from my mom, I made eye 
contact and said hi. Then I pulled out 
my book and started to read. I could 
feel eyes staring at me. When I looked 
up, the gentleman was wide-eyed 
and smiling. I engaged him, asking 
if he liked this book, and his reply 
was enlightening. He was an English 
teacher, and that was his favorite book. 
For 30 minutes, this man shared all of 
his knowledge and passion with me.

I walked out of there with a newfound 
love of literature and an amazing out-
line for my paper.

You can’t walk away from an exchange 
like that and not realize how con-
nected we all are.

As the years have passed and life has 
become busier and louder, I don’t take as 
much time to just look around and make 
eye contact. I now use those moments 
to respond to an email, text someone, or 
occupy myself in some other way.

A few weeks ago, I had a reminder that 
we are an answer. I was in an elevator 
and for whatever reason, my phone 
was put away. I was standing there and 
noticed a woman staring at me. I had 
mirrored sunglasses on, so she didn’t 
see me watching her.

For a moment, I felt judged. When you 
present a little more uniquely than the 
standard human, you get used to people 
staring. As I was caught up in my 
thoughts, trying to figure out why she 
was staring, she pointed to my right 
arm, where my continuous glucose 
monitor is placed. Her husband had just 
gotten one, and she asked if she could 
ask me a few questions. We walked 
into the parking lot together, where she 
thanked me. I felt some shame and very 
humbled, as I thought she was standing 
there judging me, when she was just 
gathering the courage to ask a question.

But the universe was not finished driv-
ing the point home for me.

A few days later, sitting in the derma-
tologist’s office, an elderly woman kept 
staring at me. After a few moments, 

are the answer
BALTIMORE REAL PRODUCERS

2024 EVENTS CALENDAR

Visit https://baltimorerealproducers.com/agents to get your tickets and stay updated on all upcoming events! 

events calendar

Thursday, October 10 
11 a.m. - 3 p.m. 

Fall Mastermind 

Location: Owen Brown Interfaith Center — 7246 

Cradlerock Way, Columbia, MD 21045 

The perfect combination of collaboration, learning, and 
connecting with top producers on a deeper level. 

Wednesday, November 20 
Time TBD 

Fall Fête 

Location TBD 

Our final party of the year. Join us as we bid farewell 
to 2024 and ring in the start of the holiday season!



Baltimore Real Producers • 1918 • September 2024 @realproducers realproducersmag.com

410-918-2400  •  www.aNchorwaterproofing.com |

Choose
  

Partner with Maryland's Most Established 
& Honest Waterproofing Company

Family owned & operated |Been in business since 1997 | Licensed, Bonded & Insured | Lifetime Transferrable Warranties | Free Estimates | Free advice

Basement Waterproofing • Draintile Installation
Sump Pump Installation  • Crawlspace Encapsulation
Vapor Barriers • Stairwell Drains
Outside field drains • Outside digs
Foundation Repairs • Crack Repairs
Window Well Drains • & more

&Trust 
Longevity

Discounts for: Realtors, Seniors, Law enforcement, Military, First Responders, Repeat Customers

MHIC # 51315

Dan Radebaugh, Esq.
Managing Member

Attorney-owned and operated 

Licensed in MD, VA and DC 

Online Calculator for quotes anytime 

1407 York Road, Suite 300, Lutherville, MD 21093
www.RPSettlement.com
info@rpsettlement.com

R&P Settlement Group
410-821-1401
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Lead with Gratitude

Pete Maheridis
Pete Maheridis jokes that he still doesn’t know 
what he wants to do with his life. Pete, an 
attorney, owns and operates Cogent Properties, 
a successful real estate firm specializing in 
commercial properties—but he took a circuitous 
route to get there. A high school assessment test 
revealed a predilection for the law profession 
(although his handwriting was so poor he was 
often told he should be a doctor). Gifted in math, 
science, and physics, Pete was accepted into the 
highly competitive University of Maryland School of 
Engineering, on his way to becoming an aerospace 
engineer. He changed direction, eventually 
making his way through several top Baltimore area 
colleges, earning degrees from Towson University 
(BS in Accounting), Loyola University (MBA with 
a concentration in Finance), and University of 
Baltimore School of Law (JD). And he might not be 
done yet. “I’m always learning; I’m never going to 
know everything,” he says, adding that his goal is 
to “be a better person every day.” 

Pete spoke with me from his home office that might as well be 
a future recording studio—containing a drum kit, guitars, and 
keyboard. He’s also built a podcast center, and uses his math 
and computer skills to do most of his own tech work. He spent 
a decade in the wireless tech industry (think antennas, zoning, 
and construction sites), which eventually led him to commer-
cial real estate, using the handle petethecommercialguy.com. 
He’s been a licensed agent since 2012, enlisting marketing 
support from his wife, Nicole, who is a Graphic Designer/Art 
Director. He lives with Nicole and his three children, Aiden, 
Ethan, and Scarlett, in a home he describes as a piece of para-
dise, situated next to a golf course with a soccer field he built 
on the property. He and Nicole have been married two years, 
and serial dating app swipers will be reassured to know they 
met online—the only internet date he ever went on—but it 
stuck. When you find the one, you know.

By Pat Rippey
Photos by Melanie Hassler

partner spotlight

of Cogent Properties

Pete and his wife, Nicole
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PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

A Relationship Business 

I asked what gets him most 
excited about what he does, and 
Pete said he loves helping people 
realize the vision of what their 
business could be. “I’m helping 
them fulfill their mission, and I 
become part of their mission.” 
He describes himself as a gener-
alist, with his work spanning the 
medical, retail, and industrial 
sectors. Sometimes it’s about 
helping people get to that next 
step, such as the retiring doctor 
selling the building that housed 
his long-time medical practice. 
Pete often does multiple deals 
with clients, leading him to be 
even more invested in their 
business goals. “You get to 
build a lot of relationships,” he 
reflects. “Real estate is a rela-
tionship business, but life is all 
about relationships, too. If you 
cultivate relationships and you 
realize how precious time is, you 
want to spend it wisely.” 

Although Pete projects a certain 
professionalism, he thinks 
people may be surprised at 
how much of a regular guy and 
family man he is. He recalled 
a favorite moment during a 
conversation with a residential 
real estate agent, when she 
remarked, “Wow, you’re one of 
us.” He spends what little free 
time he has working outside, 
enjoying the garden, exercis-
ing, and playing sports. Pete 
has a fondness for sayings, and 
he likes to tell his children “If 
you can be anything in life, be 
kind.” He takes to heart the 
mantra “lead with gratitude,” 
and tries to practice it every 
day. Pete loves what he does, 
but says if he won the lottery, 
he’d sing and play music all day. 
“Sometimes I still think I can be 
a rockstar,” he admits, and with 
all he’s accomplished, it might 
just be the next thing he does.

Pete, his wife Nicole, 
and his children Ethan, 
Aiden and Scarlett
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Nancy Gowan defines herself the way 
she likes her coffee: strong and sweet. 
Carving out a niche as a highly successful 
real estate advisor with Engel & Völkers 
Annapolis, she is the prime example 
of resilience and determination. Her 
journey from the world of classical 
music to the role of a military spouse, 
and finally into the dynamic field of real 
estate has taught her to embrace life’s 
surprises and celebrate the present.

Gowan

ancy
ag

en
t t

o 
w

at
ch

By Abby Isaacs
Photos by Keith Robinson

From Concert 
Halls to Closing 
Deals in Heels

“This year has been the best year to date. But it’s 
not about the numbers anymore. It’s about how 
many lives I can impact and the people that I’m 
helping,” Nancy said.

Born in Indonesia, she moved to the United States 
with her family at two years old, ultimately 
settling in California. From a young age, Nancy 
exhibited a prodigious talent. “I was a concert 
pianist, played piano my whole entire life,” she 
recalled. She attended University of California, 
Santa Barbara on a full scholarship but questioned 
if it was the right path for her.

After graduation, she moved back home to map out 
her next move in music. But life had other plans 
when she met her soon-to-be husband, Caleb, who 
was training to become a Marine Corps officer. The 
transition into military life was a challenging adjust-
ment. “I had no idea what being a military spouse 
was going to be like,” Nancy admitted. Her husband’s 
deployments, including four overseas tours in five 
years, tested her strength. During this period, Nancy 
experienced the loneliness and struggles common 
among military spouses. “I have a lot of compassion 
and understanding of the military spouse’s journey.”

In 2016, Nancy, her husband, and daughter moved 
to Maryland, a shift that would set the stage for 
her entry into real estate. With her desire to build 
something of her own professionally, Nancy’s hus-
band encouraged her to pursue her natural talent for 
sales and a budding passion for residential homes. 
His faith in her abilities paid off: in her first year, 
she achieved nearly $5 million in sales, primarily by 
assisting military families and friends.

She joined a team in 2017 and started to see her 
success grow. By 2019, she was closing nearly $10 
million in sales. However, the pandemic years were a 

pivotal moment in Nancy’s career. During this time, she 
had a surprise pregnancy and welcomed their second 
child. Meanwhile, her husband was medically retired 
from the Marine Corps, leading Nancy to become the 
sole financial provider for the first time. Juggling the 
demands of motherhood with a new baby and an eight-
year-old, this period marked a significant transforma-
tion in Nancy’s mindset. “I get to prove myself, because 
now my family is relying on me for the first time, and I 
was feeling so many different emotions: fear, anxiety, 
pressure.” Yet, she embraced the challenge, doubling 
her income, securing her family’s financial stability and 
coining her slogan “#closingdealsinheels.”

Now as a solo agent with Engel & Völkers Annapolis, she 
continues to branch out and grow her business, already 
at $16.4M through July, while remaining focused on 
serving military families. “These are my people and I 
love being able to serve them.”

Beyond her professional achievements, Nancy and her 
family are dedicated to giving back to the community. 
They support nonprofits such as Invisible Angels, which 
provides immediate air rescue and transport to victims 
of human trafficking, and organizations aiding impov-
erished children in Indonesia. Her and her husband’s 
commitment is to eventually give more than they keep.
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Protecting your Client’s 
Property Rights and

Insuring they Buy their 
Home with Con�dence

STRESS FREE

ACCURATE

FRIENDLY

ATTORNEY OWNED

Today, Nancy continues to balance her 
roles as a wife, mother to two daughters, 
real estate advisor, and philanthropist. She 
finds joy in simple pleasures: playing the 
piano at her local church and boating with 
her family. Her husband has also ventured 
into real estate investing, and has expanded 
their real estate portfolio to six properties, 
including two successful short term rentals 
in Massanutten, Virginia. 

Nancy’s journey from music to real 
estate advisor is a testament to the 
power of adaptability. She hopes to 
inspire others to embrace life’s unpre-
dictable paths and recognize the value 
in every experience. “Celebrate the 
process of where you’re at. It’s never 
going to be perfect,” she said. “Just be 
proud of yourself!”

Celebrate 
the process 
of where 
you’re at. 
It’s never 
going to be 
perfect.
Just be 
proud of 
yourself!
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"Kate is an integral part of the home selling experience I 
o�er my clients and makes it a positive one to remember. 

She o�ers a wide range of services that allow me to 
utilize her knowledge and expertise, and her staging 

brings the home to life!"-Realtor Partner

Home Staging | Interior Design

410-870-4688

kate@katewunderinteriors.com @katewunderinteriors

www.katewunderinteriors.com

A Title Company with
Service You Deserve,

People You Trust
TS Executive Abstract o�ers

an extensive list of real estate
closing services for both residential

and commercial properties.

Jennifer T. Fox, Esq. General Counsel
410-853-7341 •  www.tsexecutive.com 

57 W. Timonium Road, Suite 109,
Timonium, Maryland 21093 

jennifer@tsexecutive.com 
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local expertise and outreach

By Lauren Stevens
Photos by Alex Krebs

partner spotlight

Brad Walsh and Betsy Jiranek both love the water. As an avid fisherman, Brad’s 
patience and adaptability are crucial in the ever-changing world of real estate. Betsy 
is an experienced swimmer who knows the value of strength and determination – 
especially in choppy waters. Together with the rest of their leadership team, Betsy and 
Brad captain Eagle Title’s crew in helping clients navigate the ebbs and flows of life. 
Their philosophy “focus on moving forward in situations you can’t control” is key to 
their consistently exceptional service to clients, even in challenging times.

BETSY

& 
OF EAGLE TITLE

JIRANEK

BRAD
WALSH

Founded in 2007, Eagle Title’s business model centers 
on the importance of local expertise. They began 
branch operations in 2020 and acquired Betsy’s 
company, American Land Title, in 2022. The result: 
branches in Towson, Annapolis, and Severna Park 
– all part of a larger growth strategy dedicated to serv-
ing the Baltimore-Washington metro area while main-
taining their focus on localized knowledge and strong 
connections. Brad shares, “We know that real estate is 
local. And we want to have local specialists that know 
the ins and outs of those communities…There are so 
many companies out there that are national organiza-
tions, and they want to run [based on] what’s going on 
a spreadsheet and a P&L…The unique thing about not 
being affiliated with any brokerage in particular is…
having that localized knowledge.” 

Outside of the office, the Eagle Title team is 
dedicated to giving back to their communities 
through charitable efforts. Swim Across America – 
Baltimore, which Betsy founded in 2010, has raised 

over $5 million to support the Sidney Kimmel 
Comprehensive Cancer Center at Johns Hopkins. 
Across the Bay, Brad has been instrumental in 
fundraising for cancer care at Luminis Health Anne 
Arundel Medical Center through the fishing fund-
raiser Fish For A Cure. Brad’s team, Reel Counsel, 
will reach more than $500,000 raised this fall.

Eagle Title’s reputation is built on a foundation of 
ethics, hard work, and exceptional service. Coupled 
with their localized approach, this allows them to 
foster excellent relationships – a resource they can 
leverage to overcome obstacles. As Betsy explains, 
“By having local offices, post-closing and proces-
sors and underwriters actually can call people in 
land records, or the Clerk of the Court office, and 
they know people and names…You can have those 
local relationships which I think our clients benefit 
from, because the transaction can be that much 
smoother when we have people that can assist us 
with questions or issues or bumps in the road.”
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Eagle Title’s community-based model 
is also key to their ability to provide 
consistently excellent service while 
also giving each client’s needs the 
unique and individualized attention 
they require. Much like no two waves 
are the same, no two transactions are 
identical. According to Brad, “Every 
single piece of real estate is special…
If you try and do a one-size-fits-all 
answer on any question within our 
business, it’s not going to work.”

Brad lives in Arnold with his wife 
Stephanie and their three children, Dean 
(10), Blair (7), and Henley (4). While 
pursuing a law degree at University 
of Baltimore, Brad took a job at a title 
company where he fell in love with 
real estate. Starting as a receptionist, 
Brad worked his way through various 
company roles, gaining a comprehensive 

understanding of the business. When 
he passed the bar in 2014, he took 
over the day-to-day operations of the 
company, and today is the President 
of Eagle Title. His brother, Jay, and 
uncle, Terry, are also members of the 
Eagle Title leadership team. When he’s 
not working, you can find Brad on the 
water, and he hasn’t totally abandoned 
his childhood aspiration to be a marina 
owner – something he says he’ll con-
sider pursuing as his “retirement job.”

Betsy resides in the Homeland 
neighborhood of Baltimore City with 
her husband, Drew. She started out 
in architecture, earning an under-
graduate degree from Princeton and 
a Master’s from the University of 
Virginia. In the mid-1990s, she ran her 
own construction management com-
pany. After having three kids in four 

years – Alice (31), Frannie (28), and 
Jay (26) – she closed her company and 
took a year off. When Drew shared his 
idea to start a title company, she got 
licensed, and they founded American 
Land Title in 1999. She has been on 
the master swim team at Coppermine 
Meadowbrook Club for 31 years and 
her family – led by her grandson, 
Graham (2 ½) – cheers her on.

The undercurrent of Eagle Title’s 
success is their commitment to excep-
tional service, investment in local com-
munities, and a culture of resilience 
and creativity – all of which make 
the company a trusted name in their 
industry. Above all, what the leaders 
at Eagle Title understand is that each 
transaction is unique and, while they 
offer consistent service, they are per-
sonally invested in every interaction.
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Real estate investing is a tried-and-true path to generating 
long-term wealth. While many aspiring investors are eager 
to dive into the market, lack of funds or uncertainty keeps 
them on the sidelines. For those looking to take their first 
leap, an often-overlooked but effective strategy is leveraging 
your primary residence to kickstart your investment journey.

Financial Leverage 
Your home is not just a place to live; it’s an asset that can 
serve as the foundation for your investment portfolio. By 
leveraging your primary residence—be it through a home 
equity line of credit (HELOC) or cash-out refinancing—you 
can unlock the capital needed to invest in additional real 
estate properties. Leveraging in this way allows you to use 
existing equity to achieve greater financial gains.

Lower Barriers to Entry 
Since you’re already familiar with your primary residence, 
you have a deep understanding of the home’s condition, 
the neighborhood, and the local market. This knowledge 
can reduce the risks associated with your first investment. 
Familiarity with local market dynamics and property specif-
ics significantly lowers the entry barrier, making it a more 
accessible and less intimidating investment opportunity.

Strategies for Leveraging Your Primary Residence 
Home Equity Line of Credit (HELOC) 
A HELOC allows you to borrow against the equity in your 
home at a relatively low interest rate. The credit line works 
much like a credit card, where you can draw funds up to a 
certain limit and only pay interest on the amount borrowed. 
This flexibility allows you to invest in additional properties 
without depleting your cash reserves. For instance, if your 

home has appreciated significantly since purchase, a HELOC 
can provide the funds needed for down payments on rental 
properties or renovations to increase rental income.

Cash-Out Refinance 
Another option is to refinance your existing mortgage for a 
higher amount and use the difference to invest in real estate. 
This strategy can offer the advantage of lower interest 
rates than a HELOC, though it typically comes with closing 
costs. For example, if your home is valued at $400,000 and 
your mortgage balance is $200,000, you might refinance to 
a $300,000 mortgage, accessing $100,000 for investment 
purposes. This approach can provide significant capital for 
acquiring income-generating properties.

Renting out a Portion of Your Home 
For those not wanting to borrow against their home, an 
alternative is to convert a portion of your home (like a 
basement or spare room) into a rental space. This gener-
ates additional income that can be used to invest in other 
properties. Renting out part of your home, such as a base-
ment apartment, not only provides extra income but also 
offers a taste of property management on a smaller scale. 
This incremental approach helps build your experience and 
confidence as a landlord.

The Two-Year Strategy: From Primary 
Residence to Rental Property 
This strategy involves living in the home as your primary 
residence for at least two years before converting it into a 
rental property. This approach has several distinct advan-
tages that can ease your journey into becoming a seasoned 
real estate investor. Living in the home allows you to build 

Unlocking 
Real Estate 
Success: 

community contribution
By Jenni Utz of UTZ Property Management

Jenni Utz is a seasoned real estate professional with over 20 years of experience, renowned 
for her expertise in property management, remodeling, and investment strategies. Jenni has 
been recognized by the National Association of Realtors’ 30 Under 30 and the Baltimore 
Business Journal’s 40 Under 40 for her exceptional leadership and industry contributions. 

Leveraging Your Primary Residence

equity, gain thorough understanding of the property, and 
potentially secure favorable owner-occupied financing rates. 
After two years, you can convert the property to a rental, 
using the rental income to support further investments.

Considerations and Risks 
While leveraging your primary residence offers numerous 
advantages, it’s crucial to consider the risks and respon-
sibilities involved. You’re using your home as collateral, 
meaning failure to repay borrowed amounts could result 
in foreclosure. It’s essential to do a thorough financial 
analysis to ensure the investment properties you acquire 
will generate sufficient returns. Consider potential market 
fluctuations, maintenance costs, and vacancy rates when 
planning your investment strategy. A comprehensive risk 
assessment will help ensure that your leveraged invest-
ments are sustainable and profitable.

The Road Ahead 
Investing in real estate is more than a mere transaction; it’s 
a long-term commitment that can significantly impact your 
financial well-being and legacy. Leveraging your primary 
residence as your first investment property offers an excel-
lent launchpad for aspiring investors. By using the equity in 
your home wisely, you can create a diversified portfolio that 
generates steady income and appreciates over time.

Conclusion 
Your home is more than four walls; it’s a stepping stone to 
financial freedom and generational wealth. Leveraging your 
primary residence can be a solid investment strategy, pro-
viding you with the capital and experience needed to grow a 
diversified real estate portfolio. So, if you’re ready to trans-
form your aspirations into tangible investments, perhaps it’s 
time to look at your home as your first—but certainly not 
your last—investment property.
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WE TREAT YOUR
LISTING LIKE
IT’S OUR OWN

LICENSED & INSURED
PLUMBING
HEATING
AC
ELECTRICAL
ENERGY AUDITS

"I was referred for a humidifier and 
heating/AC service by a local real 
estate investor and fellow military 
veteran in Baltimore. Very 
impressed from call #1. Just as my 
referral said, SM Mechanical is the 
"best of the best" -Wyatt E.

Serving Baltimore Metropolitan and surrounding areas
24 HOURS EMERGENCY CALL AVAILABLE

www.smmechanicalhvac.com  |  (443) 559-5314
7110 Golden Ring RD suite 116  |  Essex, MD 21221
    smmechanicalllc
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GENUINE,  UNORTHODOX, AND A LOT OF FUN

By Joya Fields
Photos by Alex Krebs

agent to watch
Scott Stulich has been known to 

show up for last-minute real estate 

appointments wearing shorts, a 

Harley t-shirt, and his wife on the 

back of his bike when a client needs 

him. To some, he might seem a little 

unorthodox for a realtor. He loves to 

have fun, but he’s always willing to 

be adaptable when his clients call.

Scott has been in real estate since 2007 and is 
with Signature Realty Group. He covers all areas 
of Maryland, handling deals from small rentals 
to large commercial buildings, investment prop-
erties, relocation, and buying and selling houses.

“There’s no façade with me. It’s me, my tattoos. 
I’m not a stuffed shirt,” Scott said. He’s been 
known to handle deals from red light to red 
light while riding his Harley in the middle of 
Daytona Bike Week.

With 96% of his business coming from refer-
rals, his clients obviously agree that Scott’s 
no-frills approach works well for them. His 
clients love his genuine, helpful nature and he 
works hard to make them happy. “Hard work 
doesn’t scare me. I don’t consider it work when 
I love what I do,” he said.

Scott, who was born and raised in Dundalk, 
lives with his wife of 37 years, Jamie, on Bear 
Creek in Dundalk. His daughter Brooke, and her 
finance Terry, are also integral parts of Scott’s 
team. Jamie handles their renovations and flips, 
Brooke and Terry help with everyday details.

When Scott began his real estate career in 2007, 
many dissuaded him from entering the field ask-
ing why he was starting during a bad real estate 
year. He’d had enough of his desk job, though, 
and had always wanted to be in real estate.

At the time, he said, “I don’t know what a bad 
market is, so if I can make it in this market, I’ll 
make it in any market,” he said. His instructor 
shared that most agents close on 5 deals their 
first year. Scott closed 13 deals that first year.

He tends to ignore conventional methods and seek out ones that 
work for him and his clients. That first year in the industry, he 
didn’t wait for the phone to ring. He got out there, met people, 
and educated them about how he could help. “Just be you!” he 
said. He believes it’s a misnomer when realtors think they can 
only succeed at big brokerages, believing that working at a bou-
tique agency has helped make him successful.

“I’m the most unorthodox realtor out there. My reward is seeing 
my client happy,” Scott said. He loves working with other agents, 
too. “We’re not on opposite sides of the fence. We’re here to get 
our clients to the finish line.”

One of Scott’s biggest goals is to forge relationships with his 
clients. “I’ll take the relationship over the business any time,” he 
said. Many former clients and friends reach out to him to find 
good service providers and other resources, and Scott stays in 
touch with them through these interactions.

In 2024, Scott has already closed 16 deals for 3.7 M and he proj-
ects to hit at least 40 deals this year with 9-10 M in gross sales. In 
2023, he closed 38 deals for 7.5 M in gross sales.

He credits his wife, Jamie (whom he calls “The Boss”) and his 
broker, Jimmy Gay, with much of his success. Jimmy is one 
of Scott’s biggest fans. “Scott has always had the mind of an 
entrepreneur. He understood early on that there are many fac-
ets of real estate. He will list, sell, manage, develop, renovate, 
restore, and rent properties. Scott understands (ROI) ‘return 
on investment,’” Jimmy said.



Baltimore Real Producers • 4544 • September 2024 @realproducers realproducersmag.com

• TRANSACTION COORDINATION
• LISTING COORDINATION
• OFFER PREPARATION
• LISTING AGREEMENT PREPARATION

ADMINISTRATIVE SUPPORT
FOR REAL ESTATE PROFESSIONALS La��

St�m

240-344-2973
LAUREN@RELIEFLEVERAGE.COM

OWNER

Scan here to 
connect with me!

In-House
Settlement Solutions
for You and Your Client

Education. Processing.
Consultation. Settlements.

(410) 777-5311 | info@ihtitle.com
www.IHTitle.com

Baltimore | Millersville | Severna Park
Arbutus | Ocean City | Chester | Timonium

Now licensed in Maryland, Delaware, Pennsylvania, and the District of Columbia.

Stella Vavas
Sabracos

Bob Flynn

Scott’s passion is people. His favorite 
part of the job is meeting different 
people every day. “When I make a 
connection with someone new, there 
may never be anything that comes of 
it,” Scott said. One positive connection 
can also grow into several. “One con-
nection can grow into five real quick. 
It might be a week, a month, or a year, 
but they remember me,” he said.

With all of the work involved in keep-
ing on top of his business, he makes 
time for the things he loves as he and 
Jamie watch their 3-year-old grand-
daughter, Alani (Bitty, as Scott calls 

her), most weekdays. “She’s my little 
assistant,” he said.

Motors are one of the ways Scott 
loves to spend his spare time, too. He 
owns an all-original C5 2000 Corvette 
convertible, a 2005 Boss Hoss trike 
with a Chevy V8 motor, and a 2007 
Harley Davidson trike.

Whether Scott shows up in a t-shirt 
and shorts, or shocks everyone by 
wearing a suit, his priority is making 
people feel comfortable, being genu-
ine, and forming lasting relationships.

One connection can 

grow into five real 

quick. It might be 

a week, a month, 

or a year, but they 

remember me.
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From Chemistry to Construction

Growing up in Chesapeake, Virginia, Rhyan didn’t 
dream of being a contractor. But she did want to 
help people, which inspired her to pursue a degree 
in chemistry. After completing her undergradu-
ate studies at Towson University, she began her 
pharmaceutical degree at University of Maryland, 
aiming to go into computer-aided drug design. She 
realized it wasn’t a fit and decided to investigate 
flipping properties instead. After attending a three-
day seminar, she was sold.

In 2014, she bought her first investment property. 
Her dad flew out to help her get started and stayed 
for three weeks to get the work underway. Once he 
left, Rhyan hired subcontractors for the finishing 
touches like drywall and painting – a decision that 
turned out to be a pivotal moment for her. The indi-
viduals she hired were dishonest, destructive, and 
created an array of issues for Rhyan, which got her 
thinking. “If I was experiencing this personally, and I 
was only hiring subcontractors…I could only imagine 
kind of what everybody else was going through.”

Rhyan found a mentor who “showed her the ropes,” 
and taught her the skills she needed to get started 
out as a contractor. At the time, she was around 
25 years old, things were going great, and she was 
managing upwards of 20 projects on her own. 
When a subcontractor she had worked with several 
times started asking for multiple payments in quick 

Rhyan Gamet is the Owner and CEO of R&G Remodeling, LLC. For over a decade, Rhyan and 
her associate, Charlie Beall, have been bringing their clients’ visions to life through quality work 
and exceptional customer service. It’s important to Rhyan that clients know what to expect – a 

commitment that stems from her personal experience.

of R&G Remodeling

By Lauren Stevens 
Photos by Alex Krebs

partner spotlight

succession, it raised a red flag for 
her. So, she turned to someone 
she had hired for consultation: 
Charlie. She’d met him when he 
hired her to complete drywall 
jobs after experiencing issues 
with other subcontractors, and 
they had developed a dynamic 
professional alliance. Charlie 
helped her figure out that that 

subcontractor had been over-
paid – by a huge margin. With 
Charlie’s mentorship and a lot 
of hard work, Rhyan recovered, 
and learned some valuable 
lessons. “That was my con-
struction school…University of 
Construction.” Eventually, Rhyan 
and Charlie decided to collabo-
rate and guide R&G Remodeling.

I’m big on 
accountability and 

communication.
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Through their personal experi-
ences, Rhyan and Charlie know 
all too well that accountability 
and communication aren’t a given 
in the construction industry. So, 
at R&G Remodeling, these values 
are central to the business model. 
“I’m big on accountability and 
communication. With my workers, 
if I have them do a job, they’re not 
getting paid until I’m personally 
checking to make sure that this 
is done…And communication as 
well. If you tell me you’re going to 
do something, you better do it.” 
But this also extends to clients. 
Rhyan says R&G Remodeling 
always follows through on their 
commitments, no excuses. “We 
always finish the job, no matter 
what…[Let’s say our worker’s] 
truck broke down. Okay, well, 
we’ll have somebody else in there 
the next day. We always finish a 
job, no matter what problems.”

R&G Remodeling is a one-stop 
shop that serves Central Maryland. 
With their “no dream is too big, 
and no detail is too small” philos-
ophy, their top priority is bringing 
a client’s vision to life. “We do 
everything…on a residential scale; 
demo, new construction, framing. 
All those different little things that 
you need, a drywaller or a painter. 
We do everything.” They also take 
a lot of pride in their reputation 
for trustworthiness and are often 
called in to finish – or redo – jobs 
that other contractors have failed. 
But regardless of whether they’re 
starting from scratch or swooping 
in to fix a project, they treat every 
job with the same attention to 
detail and individualized approach.

When Rhyan’s not working, she’s 
spending time with her five-year-
old daughter, Harper, or playing 
competitive beach volleyball. She 
also loves being on the water (boat-
ing and jet skiing are her preferred 

aquatic activities) and, when she 
needs a break, she “disappears to her 
parents’” lake-side home. Her lifelong 
passion for helping others is still what 
drives her. “I [chose this line of work] 
to help people. I’ve had my own fair 
share of struggles, and at the end of the 
day, I still finish everybody’s project.”

Transformation has been a theme in 

Rhyan’s journey, so it’s no surprise that 
it’s also what she loves most about her 
job. “My favorite thing is walking into the 
house and seeing it in the condition that 
we’re starting the renovation at and then 
seeing the transformation after it’s done. 
If it’s a homeowner, you know, seeing the 
smile on their face when their dream has 
become their reality.”

My favorite thing is walking into the house 
and seeing it in the condition that we’re 

starting the renovation at and then seeing 
the transformation after it’s done. 

Rhyan Gamet and 
Charlie Beall
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Bright, Bold & Vibrant

Catherine Miller’s Lutherville-Timonium home 
is a vivid reflection of her journey in real estate. 
The bright colors radiate positivity, the second-

floor addition showcases her construction 
expertise and vision, the many pictures of 
family and friends reflect her extroverted 

personality, and the occasional mess highlights 
her ability to adapt and thrive in chaos. As a 

REALTOR® with The Balcerzak Group of AB & 
Co Realtors, Catherine, known affectionately as 
Kitty, epitomizes dedication, hard work, and an 

unwavering commitment to her clients and team.

MillerCatherine

cover story

By Abby Isaacs
Photos by Roy Cox
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I love to live 
life on the go. 

The busier I 
am, the better. 
The nature of 

this job fits so 
well with my 

personality.

“I strive to run my business by creating meaningful con-
nections with clients by exuding positivity and poise in 
every interaction,” Catherine said.

With her upbringing in the Lutherville-Timonium area, 
Catherine possesses an intimate knowledge of the 
region. “My sweet spot is Baltimore County, especially 
the northern pocket. I am well-connected and have deep 
roots in these communities. I offer a well-rounded, bal-
anced perspective that extends beyond the transactional 
part of buying and selling a house. I want my clients 
to lean on me to paint the full picture about neighbor-
hoods, schools, micro-market trends, and proximity to 
important establishments.”

The urgency and dynamic nature of real estate is one of 
the many things that drew her to the business. “I love to 
live life on the go. The busier I am, the better. In residen-
tial real estate, every deal is different, and every client 
needs to be approached differently. The nature of this job 
fits so well with my personality.”

Obtaining her real estate license in 2015, Catherine 
made the significant transition from teaching high school 
English in Baltimore City after serving as a Teach for 
America corps member to becoming one of the first hires 
of The Balcerzak Group. A meeting with Annie Balcerzak, 
facilitated by a mutual friend, set her on this new path.

“We instantly connected and I’ve never looked back. I’ve 
been with Annie my entire career. For me to find a brand 
so closely aligned to my personal values and goals, down to 
the color pink as the brand color, still feels serendipitous.”

Thanks to strong mentorship and support from her 
team, Catherine’s career has flourished. “I was lucky to 
have strong mentorship from the beginning. If I hadn’t 
started on a team, I wouldn’t have lasted in this indus-
try. The momentum I’ve gained year over year has been 
incredible and now I am able to provide the same men-
torship to our newer agents.”

Today, The Balcerzak Group is a robust team of 25 
agents and six full-time administrative staff. They have 
their own brokerage—AB & Co Realtors—and a dedi-
cated location in Baltimore.

“Annie purchased a Tudor house on York Road and trans-
formed it into a stunning office complete with a hot pink 
door. We help people buy and sell houses from inside our 
home-turned-office,” Catherine shared.

Catherine played sports her entire adolescent life, often 
serving as team captain and receiving awards for being 
“most spirited” so it is no surprise that professionally, 
her team is crucial to her success. “There is so much 
more strength in numbers. If you know our team, you 
know that we take pride in helping each other to be the 
best versions of ourselves both professionally and per-
sonally. It is very important to me that if I can’t be there 
for a client, I can connect them with someone on the team 
who is just as high quality in service.”

With nearly a decade in the business, the deals that 
stand out the most are when her first clients reach out 
to her for help selling their homes. “I am flattered and 
honored that after our first experience together on the 
buy side, they immediately think to call me for help on 
the sell side. The repeat clientele piece affirms that I’m 
doing something right.”

Along with transactional help, Catherine offers a vision. 
Her experience renovating her forever home enables her to 
help clients see the potential in properties. “The experi-
ence taught me so much about building and design. Now, I 
help clients see the potential in homes that aren’t turnkey.”

Her ‘secret sauce’ is a true commitment to service that 
often means going above and beyond to keep a deal 
together or to help clients through challenging aspects of 
a transaction. “The biggest compliment I can hear from a 
client is when they tell me they have no idea how I do what 
I do – I want all my clients to know that not only will I go 
the extra mile for them, but that I truly enjoy doing so.”

In their forever home, Catherine and husband Alex are 
raising their four young children, with lots of extended 
family nearby. This strong family bond is a corner-
stone of her life. “We are so lucky to be raising our 
kids less than ten minutes from all of their cousins and 
grandparents. We are also a couple who considers our 
close friends to be more like family. We love entertain-
ing and hosting in our home.”
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These strong relationships extend 
beyond her family, as she is 
deeply involved with the One Love 
Foundation, started in memory of 
her best friend, Yeardley Love, who 
was killed by her ex-boyfriend. 
“The foundation aims to educate 
young people about healthy and 
unhealthy relationships to prevent 
tragedies like what happened to 
Yeardley. I feel it’s a way to keep 

her legacy alive and ensure no one 
else has to experience such loss.”

In her free time, Catherine is a 
spin instructor and group fitness 
enthusiast, which aligns with her 
energetic and leadership-oriented 
personality. “Losing your best friend 
at a young age forever changes your 
perspective on life. Every year I live 
after Yeardley is a gift, and I strive 
not to take it for granted.”

Catherine’s strength and positiv-
ity have made her an unstoppable 
force in real estate, balancing her 
professional success with a rich 
personal life and a commitment to 
community service. Her journey 
is a testament to the power of pas-
sion, perseverance, and the impact 
of positive connections.

The biggest compliment I can hear from a client is 
when they tell me they have no idea how I do what I do 
– I want all my clients to know that not only will I go 

the extra mile for them, but that I truly enjoy doing so.

Catherine, her husband Alex 
and their children Maeve, 
Paige, Nolan and Max



Baltimore Real Producers • 6160 • September 2024 @realproducers realproducersmag.com



Baltimore Real Producers • 6362 • September 2024 @realproducers realproducersmag.com

RANK NAME OFFICE SALES TOTAL

1 Adam M Shpritz Ashland Auction Group LLC 549.5 $27,673,334 

2 Kathleen Cassidy DRH Realty Capital, LLC. 391 $206,559,882 

3 Tineshia R. Johnson NVR Services, Inc. 331.5 $174,873,623 

4 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 190.5 $94,831,750 

5 Lee M Shpritz Ashland Auction Group LLC 188.5 $9,957,645 

6 Joseph A Petrone Monument Sotheby's International Realty 155.5 $101,576,855 

7 Robert J Lucido Keller Williams Lucido Agency 129 $95,073,341 

8 Lois Margaret Alberti Alberti Realty, LLC 117 $34,652,600 

9 Shawn M Evans Monument Sotheby's International Realty 111 $84,905,441 

10 Nickolaus B Waldner Keller Williams Realty Centre 99.5 $45,852,773 

11 Gina M Gargeu Century 21 Downtown 97.5 $17,162,802 

12 Tracy M Jennings DRH Realty Capital, LLC. 82.5 $46,666,985 

13 Daniel McGhee Homeowners Real Estate 82 $33,972,961 

14 Matthew D Rhine Keller Williams Legacy 78 $33,536,837 

15 Lee R. Tessier EXP Realty, LLC 75.5 $33,029,193 

16 Jeremy Michael McDonough Mr. Lister Realty 71 $29,413,585 

RANK NAME OFFICE SALES TOTAL

17 Creig E Northrop III Northrop Realty 70 $63,196,489 

18 David Orso Berkshire Hathaway HomeServices PenFed Realty 66 $65,184,125 

19 Gina L White Lofgren-Sargent Real Estate 64 $29,688,820 

20 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 63.5 $24,412,380 

21 Daniel B Register IV Northrop Realty 63 $16,254,801 

22 Charlotte Savoy Keller Williams Integrity 60 $28,437,250 

23 Bob Simon Long & Foster Real Estate, Inc. 59 $6,188,545 

24 Jeannette A Westcott Keller Williams Realty Centre 52 $28,452,029 

25 James T Weiskerger Next Step Realty 52 $28,656,912 

26 Gavriel Khoshkheraman Pickwick Realty 51.5 $10,195,045 

27 Un H McAdory Realty 1 Maryland, LLC 49.5 $28,505,690 

28 Bradley R Kappel TTR Sotheby's International Realty 47.5 $115,755,481 

29 Larry E Cooper Alex Cooper Auctioneers, Inc. 47.5 $8,253,405 

30 Sunna Ahmad Cummings & Co. Realtors 46 $34,110,863 

31 Laura M Snyder American Premier Realty, LLC 46 $22,803,480 

32 Yevgeny Drubetskoy EXP Realty, LLC 45.5 $16,615,750 

33 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 44.5 $16,056,540 

34 Daniel M Billig A.J. Billig & Company 43 $9,255,950 

35 Michael J Schiff EXP Realty, LLC 43 $18,324,875 

36 Tracy J. Lucido Keller Williams Lucido Agency 43 $34,536,043 

37 Raj Singh Sidhu Your Realty Inc. 42 $12,351,324 

38 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 41.5 $12,403,975 

39 STEPHEN PIPICH Jr. VYBE Realty 41 $11,469,700 

40 Deric S Beckett Berkshire Hathaway HomeServices PenFed Realty 40 $9,847,002 

41 Gregory A Cullison Jr. EXP Realty, LLC 39.5 $12,276,745 

42 Jonathan Scheffenacker Redfin Corp 38.5 $18,560,918 

43 Pamela A Terry EXP Realty, LLC 38 $4,757,500 

44 Kim Barton Keller Williams Legacy 38 $17,357,001 

45 Mark D Simone Keller Williams Legacy 37.5 $15,941,920 

46 Tom Atwood Keller Williams Legacy 37.5 $13,775,114 

47 Jeremy S Walsh Coldwell Banker Realty 37 $18,771,400 

48 Daniel Borowy Redfin Corp 37 $23,742,800 

49 Timothy Langhauser Compass Home Group, LLC 37 $16,245,480 

50 Michael Soper Next Step Realty 36.5 $13,556,400 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to July 31, 2024 
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1966 Greenspring Drive, Suite LL2, Timonium, MD 21093 • 410-238-2840 • www.ltxcompanies.com
To contact Mark or Justin directly, please e-mail: atty@ltxcompanies.com

LTX Companies is comprised of legal, real estate, and 
business professionals dedicated to the satisfaction 
of their clients.

410.238.2840 www.ltxcompanies.com
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RANK NAME OFFICE SALES TOTAL

51 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 36.5 $16,298,400 

52 Mitchell J Toland Jr. Redfin Corp 36 $14,558,750 

53 Enoch P Moon Realty 1 Maryland, LLC 36 $18,972,880 

54 Carley R. Cooper Alex Cooper Auctioneers, Inc. 35.5 $5,587,125 

55 Adam Chubbuck Douglas Realty, LLC 35.5 $14,163,075 

56 Bill Franklin Long & Foster Real Estate, Inc. 35.5 $17,609,288 

57 Kimberly A Lally EXP Realty, LLC 35 $14,550,390 

58 Liz A. Ancel Cummings & Co. Realtors 35 $13,720,450 

59 Kelly Schuit Next Step Realty 35 $17,967,055 

60 Anthony M Friedman Northrop Realty 35 $28,944,348 

61 Louis Chirgott Real Broker, LLC 34 $16,327,137 

62 Francis R Mudd III Schwartz Realty, Inc. 34 $17,766,999 

63 Brian I Leibowitz Maryland Realty Company 34 $10,045,943 

64 Veronica A Sniscak Compass 33.5 $19,076,726 

65 Jenn Schneider Neighborhood Assistance Corporation of America 33 $10,691,900 

66 Mark Richa Cummings & Co. Realtors 33 $13,578,470 

67 Nancy A Hulsman Coldwell Banker Realty 33 $16,064,910 

68 Bob A Mikelskas Rosario Realty 32.5 $13,265,395 

69 Diana Pham EXP Realty, LLC 32.5 $6,916,625 

70 Ira Klein Pickwick Realty 32 $4,381,400 

71 Charles N Billig A.J. Billig & Company 32 $7,334,188 

72 William C Featherstone Featherstone & Co.,LLC. 32 $7,982,400 

73 Robert A Commodari EXP Realty, LLC 32 $10,763,610 

74 Bryan G Schafer Next Step Realty 32 $16,149,568 

75 Jessica DuLaney (Nonn) Next Step Realty 32 $15,875,950 

76 Jessica L Young-Stewart RE/MAX Executive 31.5 $14,061,540 

77 James F Ferguson EXIT Preferred Realty, LLC 31.5 $11,161,125 

78 Tyler Ell Keller Williams Realty Centre 31.5 $14,752,214 

79 Allen J Stanton RE/MAX Executive 31.5 $13,907,700 

80 Missy A Aldave Northrop Realty 31.5 $19,861,750 

81 Tony Migliaccio Long & Foster Real Estate, Inc. 31 $13,368,990 

82 Sandra E Echenique Keller Williams Gateway LLC 31 $6,792,500 

83 Colleen M Smith Long & Foster Real Estate, Inc. 31 $26,313,180 

84 Montaz Maurice McCray Keller Williams Realty Centre 31 $11,289,498 

RANK NAME OFFICE SALES TOTAL

85 Julia H. Neal Next Step Realty 31 $13,810,100 

86 Anne Marie M Balcerzak AB & Co Realtors, Inc. 30.5 $15,005,125 

87 Keiry Martinez ExecuHome Realty 30.5 $7,176,295 

88 Vincent M Caropreso Keller Williams Flagship of Maryland 30.5 $14,261,828 

89 Brian M Pakulla RE/MAX Advantage Realty 30.5 $19,546,400 

90 Robert D Kaetzel Real Estate Professionals, Inc. 30.5 $7,820,084 

91 Christopher W Palazzi Cummings & Co. Realtors 30.5 $7,416,134 

92 Vincent J. Steo Your Home Sold Guaranteed Realty 30 $11,470,940 

93 Krissy Doherty Northrop Realty 30 $12,475,340 

94 Scott M. Schuetter Berkshire Hathaway HomeServices PenFed Realty 30 $22,959,511 

95 Melissa Menning Alberti Realty, LLC 30 $6,342,500 

96 Brian D Saver Long & Foster Real Estate, Inc. 30 $31,586,030 

97 Brendan Butler Cummings & Co. Realtors 30 $13,615,650 

98 Nancy Gowan Engel & Volkers Annapolis 30 $16,636,680 

99 Mary C Gatton Redfin Corp 30 $15,575,500 

100 Phillippe Gerdes Real Broker, LLC - Annapolis 29.5 $15,961,790 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to July 31, 2024 
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RANK NAME OFFICE SALES TOTAL

101 Tiffany S Domneys ExecuHome Realty 29 $5,284,695 

102 David Marc Niedzialkowski Redfin Corp 29 $11,966,991 

103 Edward S Treadwell VYBE Realty 29 $13,859,200 

104 Anne Y Herrera-Franklin Monument Sotheby's International Realty 29 $25,223,756 

105 Andrew Johns III Keller Williams Gateway LLC 28.5 $11,130,970 

106 Jennifer A Bayne Long & Foster Real Estate, Inc. 28.5 $10,532,597 

107 Jared T Block Alex Cooper Auctioneers, Inc. 28.5 $7,699,575 

108 Wendy Slaughter VYBE Realty 28.5 $17,928,500 

109 Peter J Klebenow RE/MAX Advantage Realty 28.5 $5,522,531 

110 Barbara A Ayd Cummings & Co. Realtors 28 $5,531,800 

111 Dariusz Bogacki Cummings & Co. Realtors 28 $7,606,900 

112 Deepak Nathani EXP Realty, LLC 28 $14,118,441 

113 Susan Shterengarts Long & Foster Real Estate, Inc. 28 $6,453,200 

114 Sharon Y Daugherty Keller Williams Select Realtors 28 $15,121,900 

115 Kathy A Banaszewski Real Estate Professionals, Inc. 27.5 $7,935,558 

116 Donald L Beecher Redfin Corp 27 $11,006,000 

RANK NAME OFFICE SALES TOTAL

117 Jose A Rivas Keller Williams Gateway LLC 26 $3,435,400 

118 Marta Lopushanska Berkshire Hathaway HomeServices Homesale Realty 26 $8,869,100 

119 Michael Lopez RE/MAX Distinctive Real Estate, Inc. 26 $6,328,050 

120 CINTIA M VALLADARES HERNANDEZ EXP Realty, LLC 26 $5,458,900 

121 Jessica N Sauls VYBE Realty 26 $11,263,800 

122 Eric J Figurelle Cummings & Co. Realtors 26 $9,516,965 

123 Prabin Bhandari Keller Williams Gateway LLC 26 $10,994,000 

124 Ronald W. Howard RE/MAX Advantage Realty 26 $9,941,050 

125 Dassi Lazar Lazar Real Estate 26 $8,380,200 

126 Michael Myslinski Next Step Realty 25.5 $13,058,050 

127 Terence P Brennan Long & Foster Real Estate, Inc. 25.5 $8,869,900 

128 Raymond S Werking CENTURY 21 New Millennium 25.5 $10,064,549 

129 Nicholas W Bogardus Compass 25.5 $10,501,350 

130 Dimitrios Lynch ExecuHome Realty 25.5 $5,242,986 

131 Jennifer Schaub Long & Foster Real Estate, Inc. 25 $16,634,500 

132 Timothy Lee Joseph Dominick Coldwell Banker Realty 25 $5,738,250 

133 Kyriacos P. Papaleonti Academy Realty Inc. 25 $12,098,246 

134 Sergey A taksis Long & Foster Real Estate, Inc. 25 $12,532,500 

135 Barry J Nabozny RE/MAX Premier Associates 25 $10,492,100 

136 Shannon Smith Next Step Realty 25 $10,959,150 

137 cory andrew willems Keller Williams Gateway LLC 25 $7,708,800 

138 Igor Maltsev Keller Williams Legacy 25 $8,768,180 

139 Aimee C O'Neill O'Neill Enterprises Realty 25 $11,126,879 

140 Megan Manzari Cummings & Co. Realtors 25 $9,162,000 

141 Julie Singer Northrop Realty 25 $19,919,970 

142 Carol Snyder Monument Sotheby's International Realty 25 $27,957,778 

143 Ashton L Drummond Cummings & Co. Realtors 25 $11,269,247 

144 Michael Green Witz Realty, LLC 24.5 $7,991,848 

145 Matthew Mindel Next Step Realty 24.5 $12,644,250 

146 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 24.5 $11,103,615 

147 Jay J Fischetti Keller Williams Realty Centre 24.5 $11,795,000 

148 Bob Kimball Redfin Corp 24 $9,284,499 

149 Tina C Beliveau EXP Realty, LLC 24 $6,412,725 

150 Kate A Barnhart Keller Williams Gateway LLC 24 $7,132,400 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to July 31, 2024 
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RANK NAME OFFICE SALES TOTAL

1 Kathleen Cassidy DRH Realty Capital, LLC. 391 $206,559,882 

2 Tineshia R. Johnson NVR Services, Inc. 331.5 $174,873,623 

3 Bradley R Kappel TTR Sotheby's International Realty 47.5 $115,755,481 

4 Joseph A Petrone Monument Sotheby's International Realty 155.5 $101,576,855 

5 Robert J Lucido Keller Williams Lucido Agency 129 $95,073,341 

6 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 190.5 $94,831,750 

7 Shawn M Evans Monument Sotheby's International Realty 111 $84,905,441 

8 David Orso Berkshire Hathaway HomeServices PenFed Realty 66 $65,184,125 

9 Creig E Northrop III Northrop Realty 70 $63,196,489 

10 Tracy M Jennings DRH Realty Capital, LLC. 82.5 $46,666,985 

11 Nickolaus B Waldner Keller Williams Realty Centre 99.5 $45,852,773 

12 Lois Margaret Alberti Alberti Realty, LLC 117 $34,652,600 

13 Tracy J. Lucido Keller Williams Lucido Agency 43 $34,536,043 

14 Sunna Ahmad Cummings & Co. Realtors 46 $34,110,863 

15 Daniel McGhee Homeowners Real Estate 82 $33,972,961 

16 Matthew D Rhine Keller Williams Legacy 78 $33,536,837 

17 Lee R. Tessier EXP Realty, LLC 75.5 $33,029,193 

18 Brian D Saver Long & Foster Real Estate, Inc. 30 $31,586,030 

19 Gina L White Lofgren-Sargent Real Estate 64 $29,688,820 

20 Jeremy Michael McDonough Mr. Lister Realty 71 $29,413,585 

21 Anthony M Friedman Northrop Realty 35 $28,944,348 

22 James T Weiskerger Next Step Realty 52 $28,656,912 

23 Un H McAdory Realty 1 Maryland, LLC 49.5 $28,505,690 

24 Jeannette A Westcott Keller Williams Realty Centre 52 $28,452,029 

25 Charlotte Savoy Keller Williams Integrity 60 $28,437,250 

26 Georgeann A Berkinshaw Coldwell Banker Realty 10 $28,306,200 

27 Heidi S Krauss Krauss Real  Property Brokerage 19 $27,968,997 

28 Carol Snyder Monument Sotheby's International Realty 25 $27,957,778 

29 Adam M Shpritz Ashland Auction Group LLC 549.5 $27,673,334 

30 Colleen M Smith Long & Foster Real Estate, Inc. 31 $26,313,180 

31 Anne Y Herrera-Franklin Monument Sotheby's International Realty 29 $25,223,756 

32 Karen Hubble Bisbee Hubble Bisbee Christie's International Real Estate 23 $24,673,610 

33 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 63.5 $24,412,380 

34 Daniel Borowy Redfin Corp 37 $23,742,800 

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

RANK NAME OFFICE SALES TOTAL

35 Scott M. Schuetter Berkshire Hathaway HomeServices PenFed Realty 30 $22,959,511 

36 Laura M Snyder American Premier Realty, LLC 46 $22,803,480 

37 Ricky Cantore III RE/MAX Advantage Realty 23.5 $21,068,500 

38 Shun Lu Keller Williams Realty Centre 20 $20,404,160 

39 Julie Singer Northrop Realty 25 $19,919,970 

40 Missy A Aldave Northrop Realty 31.5 $19,861,750 

41 Brian M Pakulla RE/MAX Advantage Realty 30.5 $19,546,400 

42 Charlie Hatter Monument Sotheby's International Realty 14.5 $19,311,500 

43 Veronica A Sniscak Compass 33.5 $19,076,726 

44 Enoch P Moon Realty 1 Maryland, LLC 36 $18,972,880 

45 Jeremy S Walsh Coldwell Banker Realty 37 $18,771,400 

46 Jonathan Scheffenacker Redfin Corp 38.5 $18,560,918 

47 Michael J Schiff EXP Realty, LLC 43 $18,324,875 

48 Kelly Schuit Next Step Realty 35 $17,967,055 

49 Wendy Slaughter VYBE Realty 28.5 $17,928,500 

50 Francis R Mudd III Schwartz Realty, Inc. 34 $17,766,999 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford CountyIndividual MLS ID Closed date from  Jan. 1 to July 31, 2024 
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RANK NAME OFFICE SALES TOTAL

51 Bill Franklin Long & Foster Real Estate, Inc. 35.5 $17,609,288 

52 Travis O Gray Engel & Volkers Annapolis 11.5 $17,411,113 

53 Kim Barton Keller Williams Legacy 38 $17,357,001 

54 Gina M Gargeu Century 21 Downtown 97.5 $17,162,802 

55 Melanie F Wood Berkshire Hathaway HomeServices PenFed Realty 19 $17,038,700 

56 Nancy Gowan Engel & Volkers Annapolis 30 $16,636,680 

57 Jennifer Schaub Long & Foster Real Estate, Inc. 25 $16,634,500 

58 Yevgeny Drubetskoy EXP Realty, LLC 45.5 $16,615,750 

59 Robert A Kinnear RE/MAX Advantage Realty 19 $16,381,500 

60 Louis Chirgott Real Broker, LLC 34 $16,327,137 

61 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 36.5 $16,298,400 

62 Daniel B Register IV Northrop Realty 63 $16,254,801 

63 Timothy Langhauser Compass Home Group, LLC 37 $16,245,480 

64 Bryan G Schafer Next Step Realty 32 $16,149,568 

65 Nancy A Hulsman Coldwell Banker Realty 33 $16,064,910 

66 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 44.5 $16,056,540 

RANK NAME OFFICE SALES TOTAL

67 Phillippe Gerdes Real Broker, LLC - Annapolis 29.5 $15,961,790 

68 Mark D Simone Keller Williams Legacy 37.5 $15,941,920 

69 Jessica DuLaney (Nonn) Next Step Realty 32 $15,875,950 

70 June M Steinweg Long & Foster Real Estate, Inc. 17 $15,760,999 

71 Elizabeth C Dooner Coldwell Banker Realty 14 $15,715,000 

72 Mary C Gatton Redfin Corp 30 $15,575,500 

73 Jennifer A Klarman Long & Foster Real Estate, Inc. 22 $15,434,193 

74 Jennifer Holden Compass 20 $15,376,330 

75 Kristi C Neidhardt Northrop Realty 17.5 $15,236,000 

76 Sharon Y Daugherty Keller Williams Select Realtors 28 $15,121,900 

77 Ashley B Richardson Monument Sotheby's International Realty 23 $15,023,500 

78 Anne Marie M Balcerzak AB & Co Realtors, Inc. 30.5 $15,005,125 

79 Jean Berkinshaw Dixon Coldwell Banker Realty 6 $15,002,500 

80 Tyler Ell Keller Williams Realty Centre 31.5 $14,752,214 

81 Mitchell J Toland Jr. Redfin Corp 36 $14,558,750 

82 Kimberly A Lally EXP Realty, LLC 35 $14,550,390 

83 Catherine Barthelme Miller AB & Co Realtors, Inc. 19 $14,463,400 

84 Vincent M Caropreso Keller Williams Flagship of Maryland 30.5 $14,261,828 

85 Wendy T Oliver Coldwell Banker Realty 19 $14,176,500 

86 Adam Chubbuck Douglas Realty, LLC 35.5 $14,163,075 

87 Deepak Nathani EXP Realty, LLC 28 $14,118,441 

88 Jessica L Young-Stewart RE/MAX Executive 31.5 $14,061,540 

89 Matthew P Wyble Next Step Realty 23 $14,048,897 

90 Lisa E Kittleman Keller Williams Integrity 22.5 $13,976,742 

91 Allen J Stanton RE/MAX Executive 31.5 $13,907,700 

92 Edward S Treadwell VYBE Realty 29 $13,859,200 

93 Betty P Batty Compass 12.5 $13,859,085 

94 Jason W Perlow Monument Sotheby's International Realty 23 $13,813,160 

95 Julia H. Neal Next Step Realty 31 $13,810,100 

96 Tom Atwood Keller Williams Legacy 37.5 $13,775,114 

97 Sarah Greenlee Morse TTR Sotheby's International Realty 11 $13,743,500 

98 Liz A. Ancel Cummings & Co. Realtors 35 $13,720,450 

99 Marina Yousefian Long & Foster Real Estate, Inc. 23 $13,711,758 

100 Brendan Butler Cummings & Co. Realtors 30 $13,615,650 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to July 31, 2024 
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DEFINITIVE TITLE offers title insurance and settlement services for the purchase 
and refinance of residential and commercial real estate in Maryland, the District 
of Columbia, Virginia, Pennsylvania, Florida, New Jersey and Delaware. Located in 
Baltimore, Maryland, we provide the staff and technology to get your settlements 
done efficiently and right the first time. We pride ourselves upon our superior 
service and our commitment to innovative technology solutions that improve the 
speed, efficiency and accuracy of title transactions.

Owner, Definitive Title LLC
754 Washington Blvd., Baltimore, MD 21230
443-874-5900 (phone)  •  443-874-5904 (fax)
bretd@definitivetitle.com  •  www.definitivetitle.com

Bret Devich

Present this coupon for 
any purchase or 

refinance transaction 
and you will receive a

towards your
settlements services!

$300 CREDIT
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RANK NAME OFFICE SALES TOTAL

101 Mark Richa Cummings & Co. Realtors 33 $13,578,470 

102 Michael Soper Next Step Realty 36.5 $13,556,400 

103 James M. Baldwin Compass 22 $13,556,020 

104 Michelle K Pappas Berkshire Hathaway HomeServices Homesale Realty 14 $13,430,000 

105 Sarah E Kanne Gibson Island Corporation Real Estate 4 $13,382,500 

106 Tony Migliaccio Long & Foster Real Estate, Inc. 31 $13,368,990 

107 Carla H Viviano Viviano Realty 23 $13,346,500 

108 Bob A Mikelskas Rosario Realty 32.5 $13,265,395 

109 Michael Myslinski Next Step Realty 25.5 $13,058,050 

110 Jason P Donovan RE/MAX Leading Edge 20 $13,025,250 

111 Melissa L Murray Compass 17.5 $13,014,900 

112 Sarah E Garza Keller Williams Flagship of Maryland 21.5 $12,944,990 

113 Din A Khaled Keller Williams Integrity 21 $12,923,700 

114 Donna J Yocum Keller Williams Realty Centre 19.5 $12,815,915 

115 Arian Sargent Lucas Lofgren-Sargent Real Estate 12 $12,810,220 

116 Matthew Mindel Next Step Realty 24.5 $12,644,250 

117 Sergey A taksis Long & Foster Real Estate, Inc. 25 $12,532,500 

118 Krissy Doherty Northrop Realty 30 $12,475,340 

119 Andrea G Griffin Compass 16 $12,420,020 

120 Nicki Palermo RE/MAX One 20 $12,405,630 

121 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 41.5 $12,403,975 

122 Blair Kennedy Keller Williams Realty Centre 20.5 $12,381,696 

123 Reid Buckley Long & Foster Real Estate, Inc. 11 $12,370,000 

124 Raj Singh Sidhu Your Realty Inc. 42 $12,351,324 

125 O'Mara Dunnigan Keller Williams Flagship of Maryland 22 $12,284,390 

126 Gregory A Cullison Jr. EXP Realty, LLC 39.5 $12,276,745 

127 Erica K Baker TTR Sotheby's International Realty 18 $12,267,500 

128 Jeff D Washo Compass 23.5 $12,204,220 

129 Steve Allnutt RE/MAX Advantage Realty 17.5 $12,182,000 

130 Nataliya Lutsiv RE/MAX Executive 21 $12,177,520 

131 James P Schaecher Keller Williams Flagship of Maryland 16.5 $12,102,000 

132 Kyriacos P. Papaleonti Academy Realty Inc. 25 $12,098,246 

133 Kathryn Liscinsky Compass 12 $12,056,500 

134 Leslie Ikle Redfin Corp 21 $12,040,990 

RANK NAME OFFICE SALES TOTAL

135 Rachel Best RE/MAX Leading Edge 17 $12,009,999 

136 David Marc Niedzialkowski Redfin Corp 29 $11,966,991 

137 Zugell Jamison Cummings & Co. Realtors 19 $11,952,500 

138 Anne L Henslee Cummings & Co. Realtors 14 $11,824,700 

139 Jay J Fischetti Keller Williams Realty Centre 24.5 $11,795,000 

140 F. Aidan Surlis Jr. RE/MAX Leading Edge 21.5 $11,777,250 

141 Alisa Goldsmith Next Step Realty 15 $11,757,767 

142 Linda Ridenour Taylor Properties 2 $11,750,000 

143 Carlos A Espinoza Jason Mitchell Group 22.5 $11,741,400 

144 Elisheva Ashman Pickwick Realty 22.5 $11,665,500 

145 Lauren Shapiro Long & Foster Real Estate, Inc. 21 $11,591,615 

146 Jason F. Rubenstein Cummings & Co. Realtors 18 $11,589,000 

147 Nicholas Cintron APEX Realty, LLC 18 $11,511,752 

148 Karla Pinato Northrop Realty 10.5 $11,488,500 

149 Lisa Alatis-Hapney Samson Properties 14 $11,486,949 

150 Vincent J. Steo Your Home Sold Guaranteed Realty 30 $11,470,940 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on August 6th, 2024, and based on reported numbers to MLS. This is closed sales in 
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to July 31, 2024 
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nmlsconsumeraccess.org. The content in this advertisement is for informational purposes only. This is not an offer for extension of credit or a commitment to lend. All loans are subject to underwriting 

PRODUCING BRANCH MANAGER  
NMLS#: 323001
c:  410.935.0269 
e:  bwood@alliedmg.com  
w: bethwood.alliedmg.com

Beth Wood

IN THIS MARKET, SOMETIMES WE HAVE TO MOVE FAST  
TO STAY ON TOP OF THE CHANGES.

My commitment to this community and offering  
the best service for our clients will never change.


