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Double, double, toil and trouble, let TheSmithGroup burst
your martgage bubblel I Wheth r-ynur rates are brewing

L]

A spel I, we'

Thrs Halloween, don't let your mortgage
®\J with high rates give you the creeps—fly on over
X to our cauldron of savings! With
TheSmithGroup, it's all hocus pocus and no
focus on the scary stuff.

o TheSmnthGroup
' (949)535-1821

thesrnjthgrﬂup@gomnngagenne,com

Branch Manager Christopher Smith
A-DBO, UT-DRE, WA
OPFORTUNITY NMLS #898076 | Corporate NMLS #B98812. | Branch NMLS #1512295

Applicant smject to credit and underwriting approval. I’{utaﬂ applmants will be approved for flnanmng Receipt of application does not
represent an approval for financing or interest rate guarantee. Réstrictions may apply, contact TheSmithGroup for current rates and for more
information ‘as rates, fees and programs are subject to change without notice,

Trusted Escrow

Solutions for Your
Clients Every
Challenge.

IRVINE

LAGUNA BEACH
LAGUNA NIGUEL
CARLSBAD
MURRIETA
BEVERLY HILLS
LAGUNA WOODS
TUSTIN

Katie DiCaprio
Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

JC Southwell

Account Executive
949.324.5251
je.southwell@cornerescrow.com

CORNERESCROW.COM
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LET US HELP YOU!

We Have

Solutions QUALIFIED

HOME LOANS

For Your Buyers! -

Specialize in Self Employed

We understand Business Tax Returns

We offer :

@ Bank Statement Loans

® P+L Loans

© Low Fico Scores

We help raise clients FICO SCORES

We have 5% Down Loans for 2-4 units owner
occupied loans

We make loans from other lenders that were
turned down

B Why You Choose Us?

Why Qualified? The fact is... many loan-seekers are declined when they try
to deal with people who lack expertise. We're exceptionally knowledgeable
and resourceful. This is why we close almost every loan we start. We know

the best options and terms available for your unique needs.

90 CLIENT @ KNOWLEDGEABLE E E_
@s PRIORITIZATION SOLUTIONS

-

AMAZING EXPERIENCED E -
Al an Ku nski CLIENT TESTIMONIALS COMMUNICATIONS
SENIOR LOAN BROKER oo
. FHA VA Jumbo Conforming Stated - Full Doc
alan@qualifiedhomeloans.com .
DRE # 10103782 www.QualifiedHomeLoans.com

NMLS # 309425

23330 Mill Creek Dr #150,
Laguna Hills, CA 92653

Applicant subject to credit and underwriting approvai. Not ali applicants wiil be approved for financing.
Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Qualified Home Loans for current rates and for more information as rates,
fees and programs are subject to change without notice.

QUALIFIED HOME LOANS | CA DRE #01910455 | NMLS #884457 | Licensed in CA, TX, FL, ID, TN

EQUAL HOUSING
OPPORTUNITY




This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

ELECTRICIAN
The Electrician
Chris Le

(949) 423-3894

ESCROW SERVICES
Corner Escrow
Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
James Tullio
(714) 600-4801

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

FINANCIAL PLANNER
Edward Jones
Derick Roberts
(574) 327-5334

HOME INSPECTION
Preferred
Inspection Services
Jerry Stonger

(949) 234-7125

HOME WARRANTY

Home Warranty of America
Cortney Keller

(714) 707-0149
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HVAC SERVICES
AARD Mechanical
Rose Rivera

(949) 610-9966

INSURANCE AGENT
Mundell Insurance Agency
Garrett Mundell

(949) 269-7860

JUNK REMOVAL SERVICES
The Junkluggers of
Orange County

Joe Sandoval

(949) 632-2123

LISTING PREPARATION
SERVICES

Freemodel

Michael Hermany

(215) 870-6485

MEDICAL SPA

Complete Care Medical Spa
Allison Gracom

(949) 861-4177

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo

(877) 237-9694

Guaranteed Rate
Frank Blakeley
(949) 433-0539

MortgageOne, Inc.
Christopher Smith
(949) 292-9292

them for supporting the REALTOR® community!

Movement Mortgage
Leigh McMahon
(949) 239-4252

Qualified Home Loans
Alan Kunski
(714) 397-1349

U.S. Bank
Erica Dose
(949) 355-2851

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes

(714) 2411673

King Relocation
Steve Komorous
(562) 677-3130

PHOTOGRAPHER
Tony Lattimore Photography
(949) 378-8991

WASIO faces
Yaneck Wasiek
(949) 529-0512

PHOTOGRAPHY
& VIDEOGRAPHY/
REAL ESTATE
Antis Media
Jenny McMasters
(949) 285-6373

Beach Cities Media
Will Meredith
(949) 257-5661

PROFESSIONAL
ORGANIZING
ChoreChicks
Renee and Traci
(949) 441-0330

Sorted Bliss
Priscilla Yocum
(949) 280-6960

SOLAR
Sunrun
Matthew Rock
(909) 510-0061

STAGING & HOME DESIGN
Intuitive Staging

Andrea Young

(714) 287-5399

TITLE SERVICES
Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title Company
Jeff Tiss
(949) 422-1301

WFG Title
Andrew Walsh
(949) 300-9101

Edward Jones

MAKING SENSE OF INVESTING

Let's

THE DEFERRED SALES TRUST

80l O ®

RETURN OF CASH

FLOMW FROM TAX
DEFERRED
INVESTMENTS
RE‘::;Z‘.LTD ACCORDING TO
Mommuusmy ARAISE CONTRACT
' INSTALLMENT TRUST
B CONTRACT* INVESTMENT

TRUST
ACCORDING
o
@ @ CONTRACT
s \:! /I TRUST
RELINGUISHID
BUYER SCASH
[(TAK-DEFERRED

FROPERTY/BUSINESS
SALE PROCEEDS)

ol

Derick Roberts, Financial Advisor

Office: 714.543.9632
derick.roberts@edwardjones.com
EdwardJones.com/Derick-Roberts

SOLAR PROFESSIONAL

THE STORIES AND EXPERIENCES OF MY CLIENTS. | MET MATTHEW
AND SET UP AMEETING FOR MY HUSBAND AND |. WE SIGNED THAT
NIGHT. MATTHEW HAS A UNIQUE SKILL SETAND WAS PROMPT TO
ANSWER QUESTIONS THROUGHOUT. | CONTINUE TO REFER HIM
TO MY CLIENTS SINCE THEN."

FRANCES (REALTOR)

SOLAR PPA

$0 ENROLLMENT | INSTALLATION COST
FULL SERVICE INCLUDED
NO LIEN, LEASE, OR LOAN

19+ YEARS

BUSINESS & SALES EXPERIENCE

5+ YEARS

SOLAR SALES MANAGER

Portfolio mortgage options for your
buyers’ unique financing needs.

Erica Dose,

Mortgage Loan Officer,
Irvine

NMLS # 400582
0:949.863.2422

C: 949.355.2851
erica.dose@usbank.com

available in all states for all loan amounts. Interest rates and program terms are subject to

change without notice. Visit usbank.com to learn more about U.S. Bank products and services.
=L HILMH:  Mortgage, home equity and credit products are offered by U.S. Bank National Association.
LENDER Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank

@ Loan approval is subject to credit approval and program guidelines. Not all loan programs are

REFERRALS | LUNCH
COFFEE
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MEET THE

SOUTH ORANGE COUNTY

REAL PRODUCERS TEAM

Michele Kader Jena Cool
Owner/Publisher Editor Ad Strategist

949-280-3245
michele kader@n2co.com

4

Dave Danielson Yaneck Wasiek Jenny McMasters Alex Regueiro

Writer Photographer Photographer Social Media Manager
WASIO faces

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at OCRealProducers@n2co.com.

REAL PRODUCERS. PODCAST

REAL

PRODUCERS

PRFFIR NG COMYERSATIDNI WITH
TOPAEAL ESTATE AGINTS

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

. Listen on .
Apple Podcasts Leneae % Spotify amazon music
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) A\
zEscrow Source

Orange County’s Finest Escrow Agency

Terri has been working in the escrow industry since 2002 when she
retired from her career as a Flight Attendant. She has so much pas-
sion and an abundance of energy for her job, and that shines
through when you meet her. She loves helping The Escrow Source
grow their business and helping their clients have a smooth trans-
action.

Terri’s goal is to make sure that all of The Escrow Source’s client’s
needs are always taken care of quickly and as efficiently as possible.
She is available to them 24/7and truly prides herself on being a

phone call away.

Contact one of the top escrow companies in Orange County today!

949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677



The Homebuyers
Winning Formula

rl

(@)
COMPLE [E CARE

ErSoroe

ien rates drop

Your Confidence with
Personalized Care
Homeownership is possible with

: . IPL | Skin Tightening
America's #1 Retail Lender.

Fillers & Botox | Tone & Texture
Body Sculpting
Facials and Much More...

Contact us to Pre-Approve your clients.

@) MazzoGROUP  871.237.9694

CompleteCareMedicalSpa.com E E

- Ready to Radiate Confidence? .E I

049.861.4177 E&E

Irvine, CA

I/ CROSSCOUNTRY MORTGAGE™

COSTA MESA MOVING

\ YILE freemodel i 4 o
FI}'SIA;I;;I;;-:’?}'UEW MOVI NG IS S -!- E E %3; §'E F lél I=_
s wreamre N emvice Leave the Heavy Lifting to Us!

Licensed & Insured - Expertly Trained - Packing & Crating Services

Referred by interior designers, antique dealers, property managers,
and real estate agents throughout Southern California

Excellent Reputation - Low-Cost Packing Materials - Modern Equipment & Trucks
Storage Available - FREE Estimates

”"'// /[ Jeals 7S
WYOUR PATH TO SUCCESS
_ STARTS WITH THE #1 TITLE
~ TEAM IN SOUTH OC

You make

the sale

Fully managed renovations that help
clients sell for more.

1Z NOy

Scan for |
E # Reclaim your time rzglur; c;lirﬁ:'i;
== o & book your . L G s COMmpg A
E'_.I.FL.‘.IE-'&‘[E consultation today. YOUF.COHCIEI'QG . . ] Y quomJt?dayiL
"l-'.:tﬂ Services for Organization #1 TITLE TEAM IN SOUTH ORANGE COUNTY Mike H‘Eﬂﬂﬂﬂ? "
EEH 9/ Dectutyor to Prapare for Showing. R Rupuel Al Hewander  Doplwe At Llao Muswell Director of Partnerships (=] 714°24l'1673_ HE ol

Home & Office Organizing 949.482.9428  714.376.5752  949.295.0828  714.425.5960 (215) 870-6485 : CostaMesaMoving.com
949.441.0330 gﬁf'c?:f Bii?s'.iispﬁ;':ﬁ.'ﬁ; Hanegement rra_;i,j:;ﬁzsz;nC:To:’:;:::fﬁzzn;m; _;a:r nesah@lﬁrstt?mmm @;axw:”@ﬁrmm'com michael@freemodel.com info@costamesamoving.com
. . . i uti . itleSolutions@firstam.com

ChoreChicks.com | info@ChoreChicks.com 30110 CROWN VALLEY, SUITE 203 | LAGUNA NIGUEL, CA 2614 S Oak St, Santa Ana, CA 92707 E
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P> publisher’s note

“You will eat the fruit of your labor;
blessings and prosperity will be
yours.” — Psalm 128:2 (NIV)

Dear Real Producers of South OC,

As October arrives and the bustling
summer real estate season slows
down in South Orange County, we’re
not just shifting gears; we’re entering

the critical fourth quarter of 2024.

This month offers a chance for
reflection and anticipation, much
like the journey of every standout
Real Producer in our vibrant South
OC real estate community. It marks
our final push of the year, bringing

renewed focus and energy as we

review our progress and prepare for

12 - October 2024

a strong finish. October is a crucial
time to consolidate our achievements
and strategically position ourselves
for end-of-year success, both profes-

sionally and personally.

Let’s take this moment to reflect on
the outstanding efforts and results
that define our industry and the
dedication and perseverance that
inspire us to excel in all areas of our
lives. In this special issue, we are
proud to honor our Class of

2024 40 Under 40 honorees,

who exemplify this excellence
through their remarkable
performance in the real estate
industry. We invite you to explore
the stories of these outstanding young

professionals throughout this issue

and, if you have the opportunity, take
a moment to congratulate them on

their impressive achievements.

As we celebrate our 40 Under 40
honorees and enter the final quar-
ter of 2024, let October be a time to
reflect on our progress and embrace
the season’s energy as we work

towards a fulfilling end to the year.
Warm regards,

MICHELE KADER
Owner/Publisher
South OC Real Producers
949-280-3245
michele kader@n2co.com

MEET CHRISTOPHER & JAMES
YOUR ESCROW PARTNERS

James Tullio
Business Development
Cell: 714-600-4801
JTullio@glenoaksescrow.com

Christopher Arce-Dale
Branch Manager
Cell: 714-906-7131
CDale@glenoaksescrow.com

» 28,000 career-closed transactions
« $8,500,000,000 in career-closed residential real estate
« Highest and Most-Rated Escrow Team in California
« Over 500 5-Star reviews on Yelp
« 16 Exclusive Concierge Services

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677



ESCROW = %
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PR' ERRED SCROWPARTNER FOR &

BY ESCROW OPTIONS GROUP
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, STAND OUT IN YOUR INDUSTARY. s
SELLERNOTARY SERVICES, WIRED COMMISSIONS, s _

AEL%ESRMNAFI@ETY REEPROVFQTS, UPFRONT HOA ASSISTANCE, § EOG UNIVERSITY'S EXPERT TRAININGS HAVE
Bl PRE-ESCROW SERVICES AND MANY MORE N BEEN CAREFULLY DESIGNED TO PROVID
COMPREHENSIVE COVERAGE OF A WID

(IR

RANGE  OF TOPIGS DEALING  WITH
OUR ESCROW TEAMS SPEAK OVER 10 LANGUAGES TO — TECHNOLOGY AND BUSINESS' STRATEGIES
ENSURE YOUR CLIENTS FEEL COMFORTABLE AND T PROVEN TO WORK IN ANY INDUSTRY.
INFORMED THROUGHOUT THE ESCROW PROCESS AVAILABLE T0 EVERYONE AT NO CHARGE. &

il VICE PRESIDENT OF MARKETING & BUSINESS DEVELOPMENT
P.7143484/18
E. BERNADETTE@ESCROWOPTIONS.COM

WWW.ESCROWOPTIONS.COM




South Orange County Real Producers

PROUDLY PRES EQFFS T HeE

40 UNDER 40

CLASS OF 2024

We are thrilled to bring you this special edition of
South Orange County Real Producers, spotlighting
our exceptional 40 Under 40 honorees in the

local real estate community. These dynamic
professionals are the rising stars, innovators, and
trailblazers to watch in the years ahead.

These South OC real estate professionals, aged 40
and under, were nominated by their industry peers,
which was heavily weighted. They were selected
not just for their impressive sales achievements,
but for their professionalism, dedication, creativity,

community involvement, and exemplary character.

Ahrens

True North SoCal
Compass

They are true leaders, generously sharing their
knowledge, time, and mentorship with the next
generation of REALTORS®.

Many of these standout agents have been honored
with industry awards and are actively engaged in
charitable initiatives and causes. Some have graced
the pages of previous issues, and we’re thrilled to

celebrate them again in this special feature.

We proudly present the 2024 South Orange County
Real Producers’40 Under 40 honorees—remarkable

agents and even more extraordinary individuals.

Sean A

Anvil Real Estate

An exceptional REALTOR® with
Anvil Real Estate, Sean Allen
brings a wealth of experience and
knowledge to his clients. With a
career that began in 2016, Sean
has consistently demonstrated
excellence in the field, winning
Top Sales by Volume and Top
Transactions by Units at his previ-

ous brokerage.

Born in Fullerton, California, and raised in
Temecula, Sean is a Cal State Fullerton liberal arts graduate
who leverages his background in roofing and construction
to offer unique insights and value to his clients. His exper-

tise in real estate transactions, combined with his strong

erl

communication skills and dedication, sets him

apart in the competitive market.

Sean’s passion for real estate is matched by his
commitment to his clients and family. Married to
Tawney, with two children, Carter and Blair, Sean
enjoys golfing, cooking, baking, and coaching his
childrens’ sports teams. He is actively involved
with community organizations, such as NEGU and
CHOC Hospital, and values his connections with
his church, Harbor Point Church.

Guided by Zig Ziglar’s belief that “You don’t have to
be great to start, but you have to start to be great,”
Sean continues to build his business and enrich the

lives of those he serves.

Eric Babcock

The Babcock Team
Real Broker

Eric Babcock, the dynamic team lead of The church, football,
Babcock Team at Real Broker, has been a promi- basketball, and

Nick Ahrens is a senior partner at Compass, leading
the True North Socal team with exceptional skill and
passion. Starting his real estate career in 2013, Nick
quickly established himself as a top performer. His
impressive accolades include being named in the Top
40 Under 40 and ranking in the Top 1% of REALTORS®
nationally, along with receiving Pinnacle, Chairman,

Titan, and Diamond awards.

A San Clemente native and USC graduate with a degree
in American history, Nick originally entered real estate
with a passion for flipping houses. However, he soon
discovered a greater joy in helping families find homes

that enhance their lives and achieve their wealth goals.

Nick’s approach is
grounded in hon-
esty, integrity, and

a deep commitment
to understanding and
addressing clients’ needs

from their perspective.

Outside of work, Nick enjoys surfing,

hiking, and playing guitar. He is supported by his spouse,
Jen Hood, and their daughter, Vivian. Nick’s short-term
goal is to assist others in achieving success through real
estate, while his long-term vision is centered on creating

meaningful impact for families and communities.

40 UNDER 40: SHAPING THE FUTURE OF REAL ESTATE
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nent force in real estate for the last six years. Eric’s
success is driven by innovative marketing strategies

and a commitment to authenticity.

Raised in Rancho Santa Margarita, Eric’s deep-
rooted values of transparency and communication
shine through his personalized approach, ensuring
clients know exactly who they’re working with.
Eric’s real estate career was inspired by his mother,
Nancy Babcock, a longtime industry professional.
His passion for helping people and building lasting
connections fuels his work.

In his spare time, Eric enjoys a range of activities

from weightlifting and snowboarding to attending

supporting char-

ities like Tunnels

to Towers, OUR
Rescue, Wounded
Warrior Project, and the

Tim Tebow Foundation.

With a family-oriented
focus, Eric cherishes time with his high school
sweetheart and wife, Staci, and their three

children, Bennett, Rory, and Jameson.

Looking ahead, Eric aims to achieve $100 million in
annual sales and contribute to global housing needs
by building 20 homes a year, reflecting his devotion

to both personal and professional growth.

40 UNDER 40: SHAPING THE FUTURE OF REAL ESTATE




Baker Mitchel Bohi

The Forum Group

Arbor Real Estate

A talented REALTOR® at Arbor Real With accolades like the Arbor Real Estate Combass
Estate, Andrew Baker has built a Rookie of the Year and Most Dependable P
stellar reputation since starting in awards, Andrew’s mission is to help clients . . . . . .
. . . . L Mitchel Bohi has been a stand- his love of architecture and hands-on experience in
the business in 2017. Known for achieve their dreams through significant finan- . . i . .
o . . . . . . out figure in real estate for seven buying, selling, and flipping items from a young age,
his integrity and ethical approach, cial transactions. Looking ahead, he aspires . . i
. . . years and counting. A top-notch he transitioned seamlessly into real estate. Known
Andrew’s success is driven by strong  to reach $500 million in sales over the next . . X . .
. . . i REALTOR® with The Forum Group, for his consistency, honesty, and solutions-driven
mentorship from industry leaders two years, guided by his motto, “The Power Of . . . . . . . ..
. L. Mitchel continues to impress while approach, Mitchel is always accessible to his cli-
Scott Singer, Matt Perry, and Kristin Deep Roots.” . . . . . . .
his numbers underscore his commit- ents, ensuring their needs are met with integrity.

Barry, combined with his commitment .
L . . . . ment and expertise. As a member of the
to honesty and community involvement. His community engagement, including coach-

. . second-largest producing team in Dana Point at ~ Off the clock, Mitchel enjoys golf, beach outings,
ing football at Newport Harbor and serving . . . o . L . .
Compass, Mitchel’s accolades include Rookie of the Year and and family time with his wife, Cambria, and their

Andrew’s passion for real estate began early, the Highest GCI award from 2019 to 2021

as a youth group leader at Grace Fellowshi
Y group P sweet daughter, Cadence. He is also involved in

charities like BILY and Art for Healing. His per-
Growing up in Orange County and educated in Switzerland with a  sonal and professional goals focus on helping peo-

fueled by childhood visits on his bike to open houses. His educa- Church, underscores his commitment to mak-
tional background in communication and marketing from Auburn ing a positive impact.

University complements his professional endeavors, allowing him

degree in international design management and project manage- le, reflecting his belief that success is measured b
to connect deeply with clients and build lasting relationships. 8 8 8 Pro) 8 e 8 Y

ment, Mitchel’s passion for real estate began early. Inspired by the positive impact he makes.

Jordan Bennett

Jordan Bennett & Associates
Regency Real Estate Brokers

Bowman

Bowman Luxury Homes Group

Jordan Bennett, associate broker at Regency surfing, and spending time with

Real Estate Brokers and leader of Jordan Bennett his family, which includes his Compass
&Associates, has been a powerhouse in real estate wife, Kayleigh, their 16-year-old o ) )
A principal at Compass and leader of the Bowman real estate, blending his
for over 15 years. son, Theo, and 13-year-old daugh- ]
. . Luxury Homes Group, Tyler Bowman has wasted marketing acumen with a
ter, Emma. Jordan is also dedi-
no time, rapidly rising through the ranks in less client-centered strategy, sets him

Jordan’s success stems from his meticulous follow-  cated to his faith and his community . o . .
than three years in real estate. His diligence earned  apart in a competitive market.

him a spot in the South OC Real Producers’ Top 40
Under 40 in 2023 as well.

up skills, a commitment to treating others well, and  involvement through charities like Global

a unique listing approach involving remodel strat- Christian Relief, Pacific Justice Institute, Novo,

B k, Tyl j h
egies. Recognized as one of Realtor Magazine’s 30 and Compassion International. eyond work, Tyler enjoys beac

. . vacations with his wife, Alise, and their
Under 30 and a top agent at his previous firm, KW ’ ’

Born and raised in coastal Orange County, Tyler two children, Brixton and Banks, as well as family out-

Mission Viejo, Jordan is known for his strong work  Jordan’s long-term plan is to own 100 doors in Orange

ethic and innovative solutions.

throughout his semi-retirement, although he has no plans

Originally from Toronto, Jordan now calls Orange to ever truly stop working.

County home, where he enjoys beach volleyball,

County and give back by gradually giving his portfolio away

40 UNDER 40: SHAPING THE FUTURE OF REAL ESTATE
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leverages his deep local knowledge and a Bachelor of
Arts in Communication from Concordia University to
provide unparalleled service. His success stems from
hard work, transparent communication, and a genuine

connection with clients. Tyler’s unique approach to

ings to Disneyland and golf rounds. With a steadfast
commitment to integrity and community, including
support for Bullies and Buddies and the Wounded
Warrior Project, Tyler Bowman is dedicated to build-

ing a lasting legacy of excellence in real estate.

40 UNDER 40: SHAPING THE FUTURE OF REAL ESTATE



Tyler Brown & Associates
Compass

Tyler Brown, a standout in
Southern California’s real
estate scene, leads Tyler
Brown & Associates with a
blend of finesse and integ-
rity that has earned him an
exemplary reputation. Based in
Newport Beach, California, Tyler
and his team excel in the coastal
Orange County market, specializing in
luxury waterfront properties, new con-

struction, investment opportunities, and value-added ventures.

With a deep understanding of both residential and commer-

cial real estate, Tyler’s personal management of a substantial
portfolio adds a layer of authenticity to his approach. His lifelong
residency in Laguna Beach and Newport Beach enhances his
local market expertise, enabling him to offer nuanced insights

and passionate service.

Tyler Brown

The Oppenheim Group

Tyler’s dual degrees in business administra- o . .
A distinguished REALTOR® with The

tion and hospitality management from Cal Poly Ovpenheim G Kavla Card
ppenheim Group, Kayla Cardona

Pomona underpin his strategic acumen and com- : ) )
is also a prominent reality TV

mitment to outstanding client service. His ability ¢ Netflix’s “Selling th
star on Netflix’s “Selling the

to navigate the competitive Orange County mar- . .
OC.” Since entering real estate

in 2019, Kayla has achieved

remarkable success; her

ket with exceptional skill has fostered a loyal
client base and a robust referral network. Tyler’s

meticulous attention to detail and dedication lades includ .
accolades include snagging an
to exceeding client expectations highlight his . gsing .
Executive Award and recognition

relentless drive and integrity. Top 1% Agent on Zill
as a Top 1% Agent on Zillow.

Recognized for his expertise in new construction, .
. Originally from South Orange County,
luxury sales, and off-market properties, Tyler also .
. i K . Kayla transitioned from a decade-long career
excels in relocation services, leveraging a vast . . .
. .. in the beauty industry to real estate, driven by encouragement
national network to ensure seamless transitions. . . . .

from clients and her own drive. Her success is anchored in her

Cardona

Kayla’s standout qualities include her strategic per-

sonal branding and innovative marketing approach.

As a single mother to 17-year-old Jordan, Kayla
is dedicated to building a better future for her
family while balancing her thriving career and
personal endeavors. Outside of real estate, Kayla
is a dynamic life coach, media podcast host, and
speaker. She is also deeply involved with her
church, Oceans, and proudly serves as a mis-
sionary in the Philippines, focusing on children’s
education, Bible study, and feeding programs.
Passionate about community support, she con-

tributes to Foster Love and envisions creating

His stellar performance and unwavering commit-
ment make him a deserving honoree on the 40
Under 40 list.

women’s shelters and orphanages.

faith, persistence, a strong work ethic, and impeccable integrity.

Paul Brutoco

Engel & Volkers

Paul Brutoco has made it his personal mission to
create a positive impact on his clients and commu-
nity as a remarkable real estate advisor with Engel &
Volkers. He graduated from the University of Notre
Dame with a degree in business management with an
emphasis on IT, and had a lengthy career in market-
ing with Fortune 500 companies, enabling him to
cultivate his talents in communication, client-rela-
tionship management, negotiation, and networking

before launching his real estate career in 2021.

while also spending more time with his loved ones. In the long

Paul is a family man, married to his wife, Caitlin,
for 13 years. They have two daughters, Isabella and

Coralina, as well as a son, Leo. Paul enjoys cooking,

traveling, playing and watching

sports, and spending quality time

with his loved ones. He is also involved
in his neighborhood and the ever-grow-
ing list of children’s school activities as his
children get older. His business mantra is “Keep
making the name better,” passed down from his Italian grandfa-
ther, which motivates him to always do right by people.

Paul’s short-term goal is to help at least 25 families each year
run, he aspires to develop a sustainable and reliable business

and have several real estate investments of his own while being

present for all his children’s milestones.

Max Carr

First Team Real Estate

Max Carr is a distinguished real estate professional
renowned for his deep passion for the OC coast-

line and his transparent, client-focused approach.
Leading his team with a commitment to excellence,
Max’s expertise spans the entire home-buying and
selling process, providing clients with comprehensive

education and unparalleled service. His dedication to

building wealth through real estate investment and
fostering value-driven relationships has solidified his

reputation in the industry.

With annual production in the tens of millions and

a 100 percent five-star rating from more than 50
reviews, Max’s exceptional concierge service extends
well beyond the closing of a transaction. Supported
by a superior team, he ensures that every client’s

experience is seamless and rewarding. His approach
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has garnered a loyal
client base, with

over 70 percent of

his sales originating
from repeat and referral

business.

Max’s skillful negotiation and
meticulous attention to detail have consistently delivered
impressive results, including substantial savings for cli-
ents and maximized returns on property sales. His ded-
ication to exceeding client expectations is evident in his
impressive track record and the high praise he receives
for his comprehensive service and outstanding results.
Max Carr’s unwavering commitment to his clients and
the real estate industry makes him a standout honoree
for the 40 Under 40 award.
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Ann Clinton

Bullock Russell Real Estate

Laura Ann Clinton embarked on her real
estate career in 2021 after relocating

from New Hampshire to California.

Despite beginning with no local

¥ il
w network, Laura’s relentless drive and
p proactive approach have quickly pro-
R pelled her to success as a REALTOR®

with Bullock Russell Real Estate.

-
|

Y Laura’s transition from a labor and deliv-
ery nurse to real estate was inspired by her
desire for a new challenge and her passion for
helping others through major life transitions. Her unique blend of
genuine care, honesty, and exceptional service distinguishes her in
the industry. Laura takes pride in building strong client relationships
and delivering thoughtful, personalized strategies to achieve the best

possible outcomes.

Laura is diligently working towards several
brokerage awards this year and aspires to build

a team in the future. Inspired by her husband,
Jesse, who also works in sales, she remains
focused on maximizing her potential in every
aspect of her life. The couple are the proud par-
ents of Joelle (14), Aria (11), Justus (9), and share

their lives and home with two rescue dogs.

In her free time, Laura enjoys beach walks,
paddle boarding, whale watching, and
practicing aerial silks, an acrobatic art form
performed on suspended fabric. She is also
deeply committed to giving back, donating 10
percent of commission from each transaction

to local nonprofits.

Hunter Crane

Crane Group
Coldwell Banker Realty

Leading the Crane Group since 2016, Hunter Crane  fulfillment in the daily interactions with diverse

is a phenomenal REALTOR® with Coldwell Banker clients and embraces the ever-evolving

Realty. Recognized with the Coldwell Banker

International Presidential Elite award, Hunter’s

success stems from his commitment to authenticity =~ Outside of real estate, Hunter

and a full-service approach. This approach is exem-  enjoys surfing, snowboarding,

plified by his business’s comprehensive solutions, and playing guitar. He recently
which include decluttering, staging, and access toa  married his fiancée, Shelby,

network of painters and contractors who complete this month. His personal goals
projects with deferred payments through escrow. focus on creating a supportive

and enriching environment for his
Raised in San Clemente, Hunter attended Northern  future children, mirroring the posi-
Arizona University before becoming inspired, at age  tive childhood he cherished. Hunter’s
21, to venture into the real estate business by his motto, “Be curious, not judgmental,”

mother, Katrina Crane, a longtime Realtor. He finds  reflects his approach to both business and life.

nature of the industry.
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Douglas Elliman Real Estate

Mark Elmasry exemplifies dedica-
tion and passion in both his real
estate career and his personal life. A
graduate of Cal State Fullerton, Mark
initially pursued a path in physical

therapy while excelling as a profes-
sional mixed martial arts (MMA) fighter.
His journey took an unexpected turn
when he discovered his true calling in real

estate — a field his family has long been involved in.

Embracing this new direction in 2013, Mark quickly transitioned
into a full-time real estate professional, driven by a relentless
commitment to achieving the best results for his clients and

building lasting relationships.

With nearly 11 years in the industry, Mark’s approach mirrors
the discipline he honed through MMA training. He channels this

Mark Elmasry

self-discipline into delivering exceptional service,
helping clients enhance their quality of life through
strategic real estate investments. His enthusiasm
for transforming clients’ dreams into reality —
whether it’s finding the perfect home or securing a

lucrative investment — fuels his success.

Mark’s success is also attributed to his high level of
personal engagement. Fluent in Arabic and English,
he provides personalized service and maintains

a strong network of repeat and referral clients.
Balancing his professional achievements with fam-
ily life, Mark enjoys spending time with his wife,
Leah, and their young son, Ezra. His journey from
MMA to real estate showcases his ability to adapt
and thrive, making him a standout recipient of the
40 Under 40 award.

oryan

The Floryan Group
Legacy 15 Real Estate Brokers

A talented broker with The Floryan Group at
Legacy 15 Real Estate Brokers, Kaylyn Floryan

is driven by a deep passion for helping others. A
native of Rancho Santa Margarita with a business
degree in finance from Cal State Fullerton, Kaylyn
started her real estate career in 2013 part-time
while still in college, guided by her mentor. A
strong start and helpful collaboration at such a
young age has paved the way for her continued suc-
cess in the industry while snagging her brokerage’s

top producer award.

Kaylyn’s innovative approach to social media mar-
keting and her expansive network set her apartin a

competitive market. Her commitment to collaboration

and mentorship has not only
fueled her growth but also

helped nurture new talent in

the industry.

Outside the office, Kaylyn enjoys
traveling, hiking, and working out.
She and her husband, John, along with

their one-month-old son, Christian, love exploring new

destinations. Their family dog, Fabio, a social media-
savvy shih tzu, adds much entertainment and joy to their
lives. Actively involved with her church, Calvary South
OC, Kaylyn is passionate about community outreach and
looks forward to furthering her impact at the local level

in her hometown of San Juan Capistrano.
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Right Guy Real Estate
Keller Williams Realty

With over 17 years in the real
estate industry, Simon Guy
of Right Guy Real Estate
stands out as a leading force
at Keller Williams. Starting
his career at age 18, Simon’s
work ethic and integrity have
driven remarkable results,
culminating in consistent success

year after year.

Raised in Dana Point and a graduate of Fresno Pacific with
a degree in business organizational leadership, Simon
blends local expertise with strategic insight. His com-
mitment to hard work and doing right by clients sets him

apart. Simon’s unique approach is grounded in his focus on

Simon Guy

client satisfaction and integrity, reflecting the
values instilled by mentors like Gary Keller and
Josh Stern. What Simon finds most fulfilling
about his work is using his skills and knowledge
of the real estate market to better his clients’
lives by creating opportunities for building
wealth through real estate investing and improv-

ing their living environment.

In his spare time, Simon enjoys surfing, snow-
boarding, and wake surfing while actively sup-
porting South Shores Church. Alongside his wife,
Daisy, Simon keeps quite busy with their three
young children, John (7), James (5), and Jet (1). He
is also focused on his fast-growing house-flipping

venture, aiming to flip a dozen houses this year.

Anvil Real Estate

Brandon Halperin is a distinguished

real estate professional at Anvil
Real Estate, making an impact
in the Orange County market
since 2022. Originally from
Brooklyn, New York, and raised
in Thornton, Colorado, he
brings a diverse background and
fresh perspective to the Southern
California real estate landscape.
His proactive, client-first approach
and commitment to excellence have
earned him notable accolades, including the
Anvil Real Estate Rising Star Award.

A former football player, Brandon graduated with a degree in
business management from Metropolitan State University of
Denver. His transition to real estate has been guided by hard

work, discipline, and integrity, which he carries into every

Halperin

client interaction. Known for his honesty, trans-
parency, and strong relationship-building skills,
Brandon has cultivated a loyal clientele primarily

through referrals.

Brandon’s family, including his mother, two older
sisters, and three nieces, remains in Colorado,
while he has made San Clemente his home with
his girlfriend, Rachel, and their two dogs, Molly
and Jackson. An avid powerlifter and passionate
fantasy football enthusiast, he actively supports

animal rescue organizations like Paws 4 Pets.

Looking ahead, Brandon aspires to rank among

the top 1% of agents in the country, with plans to
mentor new agents and further his contributions to
the real estate industry. His long-term goals include

purchasing a home and traveling to Europe.

Dana Halden

Eric Hudes

The Hudes Group

The Forum Group
Compass

Dana Halden is a dedicated REALTOR® with
Compass and member of The Forum Group. Since
starting his real estate career in 2021, he has
quickly established himself by focusing on client
needs and delivering exceptional service. Born

in Montana and raised in Oregon, Dana moved to
Orange County in 2004, where his passion for real

estate blossomed.

Dana holds a business degree from Concordia
University, Irvine. After a successful career in tech-
nology sales, he transitioned into real estate, applying
his corporate skills to solve clients’ challenges and

enhance their experience. His approach is defined by

honesty and a genuine desire to help

clients achieve their dreams.

Outside of work, Dana is devoted
to his family, including his wife,

Julie, and their two children,

Jackson (7) and Alivia (4). He enjoys
golf, family vacations, and coaching his
son’s sports teams. Active in his commu-

nity, Dana supports South County Outreach by

organizing holiday food drives. Looking ahead to 2025, he aims
to be more intentional about taking family vacations, coach
more childrens’ sports, and take time to enjoy all facets of life

while balancing his growing business.
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Keller Williams Realty

Eric Hudes, president of The Hudes Group at
Keller Williams Realty, is a dedicated REALTOR®
committed to client success. Since launching his
real estate career in 2014, Eric has built a strong
reputation for excellence, focusing on delivering

exceptional results for his clients.

An Irvine, California, native and San Diego State
University graduate with a Bachelor of Science in
Marketing and Advertising, Eric transitioned from
the corporate world to real estate in search of a
more impactful career. He specializes in crafting
tailored real estate plans that help clients achieve
their goals while building and protecting their
wealth. His “Burn the Boats” mentality empha-
sizes that there is no Plan B, driving him to work

extremely hard to ensure his business thrives.

Eric and his wife, Kristina,
have been a dynamic
team in real estate

for nearly a decade,
balancing their
professional success
with parenting their
children, Isabelle

and Dominic, and
caring for their rescue
dog, Zoey. Passionate
about family, pickleball,
and fantasy football, Eric aims
to build his real estate and investment portfolio
to generate enough passive income to dedicate
more time to family, friends, and personal enjoy-

ment of life.
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The Hudes Group
Keller Williams Realty

State University and East China Normal
University in Shanghai, she pivoted to embrace

real estate, driven by a passion for meeting new people and a

desire for self-employment.

Kristina’s success is attributed to a client-focused approach,

innovative systems, and a relentless drive for results. Recognized = 90 percent how you react.”

Kristina Hudes is the dynamic CEO of

Keller Williams Realty’s The Hudes
Group, where she has been turning
dreams into reality since 2014.
Growing up in Orange County and
Santa Cruz, Kristina’s journey in
real estate was inspired by her

r"l - . parents, although it wasn’t her initial =~ Dominic, and their pitbull, Zoey. She enjoys

\ \\' :,,: _; fr career choice. With a background

in business marketing from San Diego

Hudes

again this year as one of South Orange County
Real Producers’ Top 40 Under 40, her unique
qualities include creativity, enthusiasm, and

exceptional problem-solving skills.

Outside of work, Kristina treasures time with
her husband Eric, their children, Isabelle and

swimming with them, traveling, using her
Peloton, and car karaoke with her daughter.
Actively involved in supporting OC Parent
Guide, Fit4Mom, and senior communities,
Kristina aims to double community and client
events in 2025 while growing her team and
real estate portfolio. Her guiding philosophy

is, “Life is 10 percent what happens to you, and

Steven & Samira Hur

Hurd Homes
eXp Realty

A powerful husband-and-wife pair with a passion
for real estate and community service, Steven and
Samira Hurd are the co-founders of Hurd Homes
at eXp Realty. With combined industry experience
spanning over 28 years, the couple’s expertise has

earned them numerous accolades along the way.

Steven’s knack for creating efficient systems and
Samira’s exceptional problem-solving skills make
them stand out in the real estate market. Their
emphasis on delivering unparalleled client service
and their proactive approach have been key to their
continued success. Growing up in Orange County,
both Steven and Samira were inspired to enter real
estate by their personal experiences and observa-
tions of witnessing the positive impact of home-

ownership on people’s lives.

Beyond their working hours, Steven
and Samira are deeply involved in
their local community, contributing
over $10,000 annually and holding
active roles with the Rancho

Santa Margarita Chamber of
Commerce and Diamond Partners
of the local homeowners associ-
ation, SAMLARC. Steven enjoys a
nice cigar and a glass of whiskey or
time at the beach, and Samira is into all
things related to design. Together, the Hurds

enjoy exploring new restaurants, traveling, and look forward to
welcoming their daughter, Charlotte Grace, this month. Their
vision is to build a team that mirrors their high standards and to
continue making meaningful contributions to their local commu-

nity and to the lives around them.
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The Immel Team

A luxury REALTOR® with The
Immel Team at Pacific Sotheby’s
International Realty, Ryan Immel has
been a formidable figure in the real
estate industry since 2015. Based in
Dana Point, Ryan’s deep local knowledge
has propelled his career as he continues to set

ambitious goals and exceed them.

A Northern Arizona University graduate with a degree in business
marketing, Ryan was inspired to enter real estate by his father, Phil
Immel, a respected broker. Ryan’s approach to real estate is defined
by his high attention to detail and commitment to delivering a white-

glove service experience. His expertise in marketing — spanning

Ryan Imme

Pacific Sotheby’s International Realty

print, video, and social media — ensures that every
listing receives maximum visibility. Growing up

in Dana Point and Mission Viejo, he possesses an
intimate understanding of the local market, offering

invaluable insights to both buyers and sellers.

Outside of real estate, Ryan enjoys spending quality
time with family and his wonderful girlfriend, Julia,
DJ’ing with his brother, body surfing, and explor-
ing his creative side through painting and video
production. Gazing into the future, Ryan hopes to
get married and start a family while maintaining a
healthy lifestyle, traveling more, and obtaining his

broker’s license in the near term.

X Real Estate

An inspiring broker with X Real Estate, Brittany
Leighton has been building a solid reputation for
savvy negotiations since 2005. Also known for her
meticulous attention to detail, community outreach,
and passionate drive, Brittany continues to crush

expectations year after year.

Brittany was raised by a Marine father and a
determined, focused mother who instilled in her a
strong work ethic and the importance of giving back
while growing up. Brittany set her sights on selling
coastal real estate when she was in grade school,
her path into real estate sparked by the admiration
she had at age 7 for a neighborhood REALTOR®.

Brittany’s approach combines organizational prow-

ess, innovative marketing, and a deep commitment

eighton

to community involvement. With a

strong spirit of giving back, she
sponsors a child in need with
every transaction she com-
pletes, something she says she
finds incredibly rewarding

and which reflects her com-

mitment to helping others.

Brittany balances her profes-
sional success with personal
fulfillment, including coaching
soccer for AYSO and enjoying escape

rooms with her children. Brittany’s short-term

goal is to inspire the next generation of Realtors, while
her long-term vision is to provide her children with a

beautiful and comfortable home in Orange County.
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The Leisz Team
Century 21 Affiliated

A motivated partner with The
Leisz Team at Century 21
Afhiliated, Joey Leisz has been
steadily making a name for
himselfin real estate since
2016. A San Clemente native,
Joey blends his background in
communications and political
science from CSU Channel Islands
with over 40 years of family experi-

ence in real estate.

Joey remains passionate about connecting sellers with the
perfect buyers and guiding first-time homeowners through
the daunting process. His business merges traditional real

estate techniques with innovative marketing strategies,

Joey Leisz

Nura Motal Real Estate Group
Compass

President of the Nura Motal Real

including social media and hosting unique events.
Estate Group at Compass, Nura

This approach, coupled with Joey’s commitment

- . h iving f th
to transparency and authenticity, has set The Leisz as been a driving force on the

Orange County real estate scene
Team apart. 8 Y

since 2007. Nura is known for

Joey lives in San Juan Capistrano with his wife, her deep understanding of the

Sydney, their daughter, Wren, and their soon-to- local market and her innovative

arrive baby boy. Outside of the office, Joey enjoys approach to the business. Her

. t ’ i listing services
surfing, golfing, and photography. He actively con- e;lam s unique listing service
. . . . it tt imizi

tributes to his community through volunteering and commitment to maximizing

with A Walk on Water and serving as the publicity home values have set new pricing

standards and earned accolades such
as being named one of the 2023 Real Trends
Top Professionals and Orange Coast Magazine’s All Stars.

chair for the San Clemente Rotary. Looking down
the road, Joey aspires to continue growing The
Leisz Team and giving back to his San Clemente

community as much as possible.

Mota

Growing up in Laguna Niguel and Dana Point, Nura
has a lifelong connection to the area, which fuels
her passion for showcasing its unique charm. Her
educational background in psychology and social
behavior from the University of Irvine complements

her instinctive grasp of aesthetics and buyer appeal.

When she’s not working, Nura enjoys tennis, hik-
ing, surfing, improving her golf game, and spending
time with her cat, Harry, “who thinks he’s a dog.”
Motivated by her favorite quote, “Whatever your
life’s work is, do it well!” Nura’s long-term goal is to
further expand her reach in luxury coastal mar-
kets and grow her team while continuing to deliver

exceptional service.

Thomas Morle

The Right Guy Real Estate Group
Keller Williams OC

Thomas Morley, a devoted REALTOR® with Keller
Williams OC Coastal and a key member of The
Right Guy Real Estate Group, began his real estate
journey in 2021. Having quickly made a mark,
Thomas was recognized as a Rising Star at his

brokerage last February. Thomas attributes his

success to early mentorship from Karyn Sontag and  Thomas shares his life with her

values honesty and transparency
above all else, while always going

the extra mile for his clients.

Recently married to his high

school sweetheart, Lauren,

The Pace Team
Harcourts Signature Properties

An associate broker with Harcourts Signature
Properties, Christian Pace leads The Pace Team
with great gusto. Raised in Riverside, and inspired
by a high school recommendation from his best
friend’s mother, Christian found his calling in real
estate in 2018.

Since launching his career, Christian has quickly

risen to prominence, known for his confidence,

Christian Pace

and reading. Christian is
also passionate about
supporting youth

sports programs,
particularly in
underserved areas.
Professionally, his
short-term goal is to
exceed $100 mil-

ongoing guidance from Simon Guy.

Originally from the United Kingdom and now
based in Orange County, Thomas holds a bach-
elor’s degree in anthropology from UC Santa
Barbara. His passion for real estate was sparked
by an interest in investing and a desire to assist

people through significant life transitions. He

and their beautiful English cream
golden retriever, Moseley. An active
individual, Thomas enjoys running,
has a love-hate relationship with golf,
and loves cheering on his favorite soccer

team, Leeds United. His ambitious life goals include doubling
his sales volume next year, increasing his reading from 24

books annually to 48, and achieving fluency in Hebrew.
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style, and exceptional kindness. Christian also
excels in blending art and strategy to create suc-
cessful outcomes for clients. He finds his work
deeply rewarding as he views each transaction as a

creative process, akin to crafting art and music.

Outside of work, Christian treasures quality time
with his wife, Jasmin, and their two sons, Carter

and Crue. He enjoys hitting the gym, boxing,

lion in annual sales,

with a long-term vision

of becoming one of the
world’s few Black billionaires.
Guided by his favorite quote, “If you look good, you
feel good. If you feel good, you play good. If you
play good, they pay good,” Christian continues to

thrive and inspire.
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Anvil Real Estate

Wyyatt Parker, known as “The Big Agent”
at Anvil Real Estate, has quickly made a

mark in the industry since starting in

2023. His dedication and innovative
strategies earned him the Anvil team’s

s Growth Partner of the Year award.

‘*, A graduate of Fort Hays State
University with a degree in exer-
cise science, Wyatt sought fulfillment
beyond traditional career paths. His

unique approach to real estate blends relentless

improvement with a strong personal connection to clients. The

“30-10 rule” of daily calls (30 cold calls with homeowners and

10 follow-up calls each day, five days a week) Wyatt employs
has significantly contributed to the growth of the listing side of

Parker

his business, while an emphasis on genuine
relationships sets him apart in a competitive
field. Originally from Kansas City, he brings the
same energy to real estate that he applies to
his competitive powerlifting and adventurous

hikes around California.

Wyatt is passionate about mental health advo-
cacy and community service, volunteering at
local food banks. In the short term, he aims to
grow his business and win more powerlifting
medals each year. Long-term, he envisions
starting a family and further scaling his busi-
ness. He also plans to assist his family in build-
ing a home in Hawaii and to lead by example in

all his endeavors.

Stephanie Feterson

Stephanie Peterson Group

Arbor Real Estate

Stephanie Peterson is a distinguished REALTOR®
with Arbor Real Estate, where she leads the
Stephanie Peterson Group. A native of Corona del
Mar, she embarked on her real estate career in

2015 and quickly established herself as a prominent

figure in the industry.

providing exceptional service to

high-net-worth clients.

‘With a B.S. in international business from the

University of San Francisco, Stephanie combines her
academic background with a deep-seated passion for
real estate, honed from growing up in a real estate
development family. Her success is rooted in her
commitment to empowering her team and fostering

a culture of collaboration, innovation, and customer

satisfaction, and her agile marketing strategies and family and friends.

compelling social media presence resonate with

today’s connected clients, setting her apart in the

competitive coastal Orange County market.

Stephanie finds fulfillment in helping clients
achieve their dreams and aims to become

the top agent in coastal Orange County
by expanding her market knowl-

edge, leveraging her network, and

Active in her community,
Stephanie supports Make-A-
Wish® Orange County and the Rob
Machado Foundation. In her free
time, she enjoys pilates, tennis, and

pickleball, as well as spending time with
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Anvil Real Estate

Crystal Schantzen, an accom-
plished REALTOR® with Anvil

commitment and professional
expertise to serve her clients.
After starting her real estate

career in 2007, she re-entered the

Originally from Calgary, Alberta, Crystal now enjoys

the sunny climate and vibrant lifestyle of Orange

County. Her academic background in speech pathology

from the University of Texas at Dallas has enriched
her approach, empowering her to build trusting rela-

tionships with clients and prioritize their needs.

Real Estate, combines personal

field in 2021 with renewed energy and

a focus on delivering exceptional results.

Crystal Schantzen

Outside of work, Crystal treasures family time with her
husband, Sean, their two sons, Isaiah and Ethan, and the
family’s dog, Ranger, and enjoys paddleboarding, moun-
tain biking, and snowboarding. She also loves traveling
and making meals for family and friends. Deeply commit-
ted to helping improve the lives of others, Crystal is an
active member of the Relief Society, a global lay ministry
offering vital support to individuals and families, and was

a foster parent for several years in Texas.

Looking ahead, Crystal is committed to continually
learning and staying engaged with changes in the real
estate industry. She strives to provide the best version of
herself to her family, clients, and community. Her man-
tra, “The harder you work, the luckier you get,” drives

her relentless pursuit of excellence in real estate.

Schatz

Compass

A local REALTOR® with Compass, Nicole Schatz has
made a remarkable impact since starting her career
in 2020. Specializing as a San Juan Capistrano
expert, Nicole’s personalized approach and white-

glove service set her apart in the industry.

Originally from Orange County and a California
State University Long Beach alumna with a
Bachelor of Fine Arts, Nicole’s local knowledge and
genuine relationships with clients are key to her
growth. Her proactive strategies, such as finding
off-market properties and offering comprehensive
support to sellers, showcase her passion for her

role as a trusted guide.

Outside of her busy work schedule, Nicole enjoys
playing tennis, exploring the outdoors, and travel-

ing with her husband, Yannick, and their two young

daughters, Indigo and Kilana. She is also
actively involved with the charity
event Marbella on a Mission,
which supports the American
Cancer Society and Family

Assistance Ministries.

Nicole’s favorite quote,
“Happiness is the key to
success,” reflects her philos-
ophy that joy in work leads to

success. Short-term, Nicole is

working on growing her real estate
business while enhancing client expe-

riences. Long-term, she aims to contribute more

to community causes and achieve a balanced life that

allows her to enjoy quality time with her loved ones.
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Coldwell Banker Realty

Known for his integrity and
high-touch client service,
Jeremy Schultheiss is a
first-class REALTOR® with
Coldwell Banker Realty.
Starting his real estate career
in 2019, Jeremy has quickly
made a name for himself,
earning accolades such as Real
Producers’Rising Star and being
listed among Orange Coast Magazine’s top

real estate agents the last several years.

Jeremy Schultheiss

driven by a desire to provide a better life for his
family. Jeremy prides himself on treating clients
like family, a personalized approach that fosters

plenty of repeat business and appreciated referrals.

In his spare time, Jeremy enjoys running, surfing,
and playing golf, all while being a devoted family
man to his wife, Elyssa, and their young daughter,
Kaia. He also dedicates time to his community
through active involvement with Young Life and
Harbor Point Church. Jeremy’s short-term goals

include building a successful real estate team,

Sidlow

EQTY | Forbes Global Properties

eXp Realty

ality, and dedication.

com, where he honed his real estate acu-

A personable REALTOR® who recently  strangers into lifelong clients. His strategy includes
joined forces with EQTY | Forbes
Global Properties at eXp Realty,
Chris Sidlow launched his
impressive real estate career
in 2017. Since then, Chris has

become a prominent figure in

effective lead generation and engaging open houses,
and his relatability and sense of humor distinguish

him in a tight market.

A Mission Viejo native now residing in Huntington

Beach with his wife, Guita, and their young son,

the industry, thanks to his inno- Kian, Chris is passionate about surfing, mountain

vative approach, likeable person-  biking, and exploring new hobbies like auto racing.

He also has a soft spot for charities and commu-

nity events that take on racism and marginalized

Chris’s real estate days began at Zillow. =~ communities, completing the Leadership Tomorrow

program to gain a profound understanding of the

Raised in Grass Valley, California, Jeremy holds a bach-
elor’s degree in English literature from Point Loma

Nazarene University. His transition to real estate was

obtaining his broker associate’s license, and creat-
ing a financial legacy for his children. Throughout
it all, he is guided by his motto: “Do the right thing,
no matter what.”

men before transitioning into a full-time Realtor, a decision

inner workings of the city government. Chris’s five-

he describes as transformative. His success is rooted in his
exceptional ability to connect with clients, leveraging his online $40 million in sales.

real estate background to build lasting relationships and turn

Darren Shepherd

Compass

Hailing from Reno, Nevada, Darren Shepherd has
been busy making his mark in South OC real estate
since 2014. As a respected principal at Compass,
Darren’s expertise and dedication are evident. His
consistently impressive sales volume underscores
his growing influence in the industry. Recognized
with numerous accolades, including his former
brokerage’s Diamond, Chairman, and Hall of Fame
awards, Darren attributes his achievements to his

focus on transparency, hard work, and collaboration.

Darren’s passion for real estate stems from his love of
guiding clients through complex processes and achiev-
ing their audacious goals. He finds fulfillment in turn-

ing ambitious visions into reality, driven by a desire to

help clients reach what they once thought impossible.

His approach to the business is characterized
by putting clients first, seeking innova-
tive solutions, and being exceptionally

coachable and collaborative.

Beyond working hours, Darren
enjoys traveling with his wife,
Chely, and their children, Darren
Jr. and Layla, as well as all things
sports and aviation-related. He

is also committed to philanthropic
endeavors, actively supporting the
Kidney Foundation. Darren’s short-term
goal is to enhance his team’s effectiveness,
while his long-term vision includes world travel and sharing

unforgettable experiences with his family.
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Brittany Soroud

The Soroudi Team | Keller Williams OC Coastal Realty

year plan is to own 25 rental units and achieve

Brittany Soroudi is a distinguished REALTOR® at
Keller Williams OC Coastal Realty, where she leads
The Soroudi Team. Since launching her real estate
career in 2014, Brittany has excelled in the luxury
market, driven by professionalism, extensive net-

working, and a commitment to exceptional results.

Brittany’s deep-rooted knowledge of high-end real
estate, combined with her personalized, con-
cierge-style service, sets her apart. She offers a
tailored client experience and expert negotiation

skills, ensuring the best outcomes for her clients.

Raised in Laguna Beach and an alumna of the
University of Nevada, Las Vegas, Brittany transi-
tioned from a background in broadcast journalism
and entertainment management to real estate with

a vision of impactful client service.

Married to her business partner,
Benjamin, and mother to two
wonderful children, Sophia

and Wylder, Brittany values
family and community.

In the short term, they /"
aim to build a business ( 4
that supports a lifestyle
focused on quality time
together and giving

back. Long-term, they
aspire to grow a team that

delivers exceptional service.

With a commitment to helping clients
achieve their dream lifestyles, Brittany proudly rep-
resents her brand with the slogan, “Sold by Soroudi!”
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Suarez

Anvil Real Estate

An experienced REALTOR® and men-
tor with Anvil Real Estate, Bryan
Suarez has been a driving force in
the industry since 2013. Bryan’s
background in business market-
ing from the University of Nevada
and hands-on experience in his
family’s flooring business fuel his
passion for helping clients achieve

their dream of homeownership.

Bryan’s focus on continuous improvement truly
sets him apart. His obsession with refining his skills — whether
through scripting, networking, or open houses — demonstrates

his drive to be one percent better every day. This discipline,

combined with strong mentorship and a keen
understanding of market dynamics, has been

key to his ongoing success.

Beyond work, Bryan enjoys spending time with
his wife, Roya, and their two young children,
Beckham and Lyla. An avid golf enthusiast

and sports fan, he loves cheering on the USC
Trojans, Chargers, and Angels. Bryan is also
involved in charities like Promise 4 Paws and
Toys for Tots. Looking ahead, he aspires to
become a broker, build his own team, and delve
into property investment and development

down the road.

indy Vu

Anvil Real Estate

A dedicated REALTOR® at Anvil
Real Estate, Stephania Weisz is also
a passionate mentor who combines
her nursing background with a
strong commitment to her clients and
support for new agents. Since starting
her real estate career in 2018, her suc-
cess has been driven by her consistency,
client-focused approach, and a reputation for
honesty and integrity.

A native of Los Angeles and now an Orange County resident,
Stephania’s pivot to real estate was driven by her desire to
support her family more directly. With a bachelor’s degree in
nursing from Loma Linda University, she brings a compassionate
perspective to her real estate practice, emphasizing education

and patience over quick sales.

Married to Adrian for 13 years, Stephania is the
proud mother of three children that keep her quite
busy — Danielle (11), Alexander (8), and Joshua
(5). Balancing family life with a love for reading,
CrossFit, and community involvement, including
PTA sponsorships and organizing local events,
Stephania exemplifies balance, both at home and in
her career. Her guiding motto, “Just keep swim-
ming,” reflects her resilient spirit and ongoing drive

to exceed expectations.

This year, Stephania’s short-term goal is to surpass
$10 million in sales volume, which she is on track
to achieve. She is also currently studying for her
broker’s license to provide even more value to her
clients. Personally, she strives to be a great wife,

mother, and friend.

Wootan

Davin Emmons & Associates | HomeSmart Evergreen Realty

A promising REALTOR® with HomeSmart
Evergreen Realty, Cindy Vu is a key member
of the Davin Emmons & Associates team.
Since starting her real estate career in 2022,
Cindy has achieved remarkable success, and
her attentiveness to clients is unmatched, as
she often makes herself available around the

clock to meet their needs.

Cindy’s innovative approach and fresh per-
spective set her apart in the competitive real
estate market. Her ability to blend creative
strategies with a personal touch helps her
clients stand out and achieve their homeown-
ership dreams. Recognized for her outstand-

ing performance, Cindy was honored with the

HomeSmart National Diamond Award in 2023 and named one
of the Top Producers at HomeSmart Evergreen

Realty last year.

A Vietnam native who grew up in
Orange County, Cindy holds a bache-
lor’s degree in international studies
from UC Irvine. In her off hours, she
enjoys cooking, traveling, and horror
films. With a supportive partner,

John, and her Maltese, Tobi, Cindy is
looking forward to growing her family
and her business. Her personal mantra,
“Do more than just exist,” drives her motiva-
tion to make a meaningful impact in the lives of

everyone she meets.
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The Ward Team | CENTURY 21 Affiliated

A prominent member of The Ward Team at
CENTURY 21 Affiliated, Casey Wootan continues to
make significant strides in the real estate industry.
Since starting his career in 2015, Casey has built a
reputation for innovation and client-focused service

in San Clemente and Garden Grove.

A Cal State University San Marcos graduate with
a bachelor’s degree in history, Casey hails from a
family deeply entrenched in real estate; his father
spent over 30 years as a commercial broker at

CB Richard Ellis. Casey finds deep fulfillment in
guiding clients to achieve their real estate goals
and always strives to make the process as seam-
less as possible.

In addition to his professional endeav-

ors, Casey enjoys life with his
spouse and 11-year-old Labrador
retriever. His personal inter-
ests include snowboarding,
surfing, and golfing, and he
remains dedicated to giving
back to his community. Casey
actively supports organiza-
tions such as Trout Unlimited,
the Alzheimer’s Association,
and California State University
San Marcos (CSUSM) sports. On the
horizon, Casey’s goals include expanding his

real estate investments and starting a family.
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HALLIE PACKARD

Sales Representative

. 949.500.3501

Hallie.Packard@ltic.com
O www.ocltic.com/halliepackard
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Why partner with The Junkiuggers?

7 Relable, Eco-Friendly Service
Residential and Commercial
Same-Day and Next-Day Jobs

A Fully Insured, Friendly Crew
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Receipts for Any Donations

Same Brand, New Reach —
Tune in for free today

We'll donate, recycle, & rehome your items
to minimize what ends up in landfills,
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Listen on
Apple Podcasts o

Let Priscilla and her Team add LISTEN ON @Spotify'

to your listings! Call today!

949.280.6960

Priscilla@sortedbliss.com

sortedin

Listen on 3
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Book now for a free onsite estimate

AT REMINGTOMN RAMSEY

1-800-LUG-JUNK
junkluggers.com
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LICENSE #1047926

AN ELECTRICAL CONTRACTING CO.

Frank Blakeley

Branch Managon SVP of Mortgage Lending
NMLS & 2TTE20

O (949) 359-7105  C(949) 433-0539

1.949.423.3894

@THE.ELECTRICIAN.CO

Rate.com/FrankBlakeley frankb#rate.com

27261 Las Rambdas, Sulte 270 Mission Viejo, Ch 82691

WWW.THEELECTRICIANCO.COM

ENSURING

YOUR CLIENTS iy
MAKE THE eyier - OCAR Oruis Ilrll’;?r’ Iéjscc;gation of Realtors
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in-house
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10%, OFF = inspections!
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Safe, Clean,
and Secure
Storage
Available!

| Book with a Reliable Movin
g
B Team You Can Count On : , YOE\/AERRSﬁg
I( I N G 562.921.0555 Preferredinspectsicom HOME
KingC iesUSA. —— — == -
ng-ompanies com Call'Today\lo Schedule AnInspection. INSPECTION
Worry Free Moves Since 1955 (714)323-1345 or(9219)23-7125 — EXPERIENCE

United F  Moyflower & k preferredinspects.com:
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Bringing Experience & Education
To Serve You

Commercial

‘ Residential
Vacant Land

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

Maximize Listings, [ i
Maximize Profits

Elite Staging
for Top Producers

INTUITIVE
DESIGN STUDIOI

REAL ESTATE STAGING ' R

Owner/Lead Designer

-

= 714.287.5399 * Intuitive-Staging.com™&.
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YEARS OF
Rp ‘ % THE N2 COMPANY

Humbled and honored to receive this
award as one of the top title reps in all of
WFG National Title nationwide! | couldn’t
have gotten this far without God'’s grace
and mercy, my wife Jemma pouring into
me and believing in me, my family for
praying over me, my friends who inspired
me to level up, my team at WFG who
make me look like a rockstar with their
amazing service, and all the wonderful |
clients who invested into me and chose!
to support me. Thank you, legends!

WFG
Connect with

FG

Andrew Walsh
today!
: : 'lk‘ c WFG G
WEFG National Title Company V 72
. / a Williston Financial Group company
Andrew Walsh ¢ VP of Sales & Marketing — -

949.300.9101 ¢ awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/



