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: HAND YOUR CLIENT
Meritage  THE KEYS TO
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they
want on a timeline that works for them.

SACRAMENTO

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved

Meritage! |

M‘g

KABI

Customized Cabinets
Made In USA

(669) 298-1888
www.la-kabi.com
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CALPRO

INSPECTION GROUP - o T AN

YOUR ONE-STOP SHOP FOR
INSPECTIONS & PEST CONTROL

o RESIDENTIAL o PEST CONTROL
o TERMITE o SEWER
o REPAIRS o MOLD

CALL OUR TEAM TODAY! (800) 474-3540 | CALPROGROUP.COM
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PASSION,

at your

SERVIC

Book a shoot at evokemediare.com!
408 337 239 | hello@evokemediara com Jaricho and Clarissa | Ownars

Kery Worden

President

Direct/Text: 510-999-0539
Office Main: 877-234-0820
Fax: 877-334-9662

Real Retirement Strategies
4695 Chabot Dr., Suite 200
Pleasanton, CA 94588
Cal DRE Broker #01055855

Leadership of a national lender.
Dedication of a local partner.

Get the personalized mortgage service and
step-by-step guidance you deserve, backed by
the strength and solutions U.5. Bank offers:

— Loan options to buy, build or borrow

- Fixed- and adjustable-rate mortgages

- Jumbo loans with increased lending limits
— FHA and VA mortgages available

Liz Park

WMortgage Loan Officer
650-627-2318 office
650-906-4121 cell
liz.park@usbank.com

NMLS # 675039
Egbank

L, WL i o
LENDER FDIC. €024 L5 Bank

Silicon Valley Real Producers -
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CUSTOM CABINETRY
All Best Cabinet

(669) 298-1888
abcabinet.shop

HOME & TERMITE
INSPECTION

CalPro Inspection Group
Andrea Quyn

(800) 474-3540

HOME BUILDER
Meritage Homes
(916) 206-1005
meritagehomes.com

INSURANCE AGENCY
Mark Landis
Insurance Agency
Mark Landis

(408) 910-6225

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

PREFERRED PARTNERS

William Beyer
Insurance Agency
William “Billy” Beyer
(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION
SERVICES

Freemodel

Laura Klein

(650) 740-1228

MORTGAGE / LENDER
US Bank

(408) 398-2267
mortgage.usbank.com

US Bank

(650) 906-4121
mortgage.usbank.com/
ca-los-altos-liz-park

MORTGAGE LENDING

Real Retirement Strategies
(510) 999-0539
realretirementstrategies.com

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

Nevarez Moving
Company, LLC

(408) 859-1106
nevarezmovingco.com

them for supporting the REALTOR® community!

PROFESSIONAL
ORGANIZING
Home Method Co.
(916) 533-3315
homemethodco.com

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

REAL ESTATE MEDIA
Evoke Media

(408) 337-2391
evokemediare.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini

(707) 449-4988
jonedwardssalon
andspa.com/

STAGING

Coco Home

Coco Silver

(650) 714-0637
lovecocohome.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

XO Staging
(408) 561-0585
xostaging.com

TAX STRATEGY

Real Retirement Strategies
(510) 999-0539
realretirementstrategies.com

TITLE & ESCROW
COMPANY

First American
Title Company
(408) 504-5596
firstam.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
Chicagotitle.com

Cornerstone Title
Suzanne Borg
(408) 601-9708

(W) CHICAGO TITLE

dboul;? gwﬁawsadims?
COME

The e of el estate is...

Tmb&hﬁﬁwwgh evnail rnessdges

inHere

Tor more unfordlion, please conlac; -~ KEVIN BARRETT, VP sales/Marketing (408) 4973444 KB@ctt.com

Congratulations
4892 Jane Street

Thank you and Congratulations on your Sales
cantiact To ek our préliminary work starled

Closing Statement
723 Pinewood

Ploase sow the atisched closing statement. Tha
Buynr will eSign thelr decument. bul
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PE"CHIAL[ZII‘*JG IN FULL SERVICEECONCIERGE MOVES

Serving the Silicon Valley Region
© @homemethodco * 916.234.3975

HOME

METHOD C?

——

____ California's Premier Home Organizing Ce

pany

Scan here to see what
our clients have to say!

leferral Bonuses Paid

HELLO@LOVECOCOHOME.COM

ot

%
1

o

PRESENTING A
LIFESTYLE WILL
MAKE A LASTING
IMPACT ON BUYERS

COCOHOME

LOVE.COCOHOME.COM

—
f‘m—ﬂ
-NevaAREZ B
T A U RAL M A |

TOP 10 REASONS WHY YOU SHOULD
CHOOSE NEVAREZ MOVING COMPANY, LLC

. Most Preferred by Family & Friends

. FREE Estimates No Obligation

. NO Hidden Fees

. Family Owned and Operated

. 5-Star Moving Company on Google and Yelp

. Courteous Quality Trained Professional Movers
. NO Extra Charge On Weekends

. Licensed and Insured

. Guaranteed On-Time Arrival

0. Professional Uniformed Movers

SCAN HERE

| FOR A FREE
" s ’ QUOTE!
Orlando and Ada Nevarez
Owners/Founders

nevarezmovingco.com | info@nevarezmovingco.com

Silicon Valley Real Producers - 7



MEET THE

This fall, we think you are

SILICON VALLEY the pick of the patch.

We are committed to providing you with
superior service along with the very best
products and services in the business. Our
team partners with real estate professionals
to offer top tier support in utilizing our
resource tools.

REAL PRODUCERS TEAM

- ' - : Contact us today: 408-504-5596
Katie MacDiarmid Sandra Magana Michele Jerrell Lauren Bell

Owner/Publisher Co- publisher Content Coordinator Ad Strategist o 2 ) Scan here to to

3 a b g . d zﬁi learn more about

J % Ll 3 . =

’ | & . = 7 : FirstAm IgniteRE™
S — 1.-.-% = g

Jack Lin Kristy Bourdet Lucy Grezde Ryan Sloan Jennifer Cortez

SR | First American Title™
4"::\; irst American Title

i i i . Ii.'«-n..n.."
Jericho and Clarissa Nicole Sepulveda Ashley Maxwell Olha Melokhina
Corpuz Photographer Photographer Photographer Free m 0 d e I

Media/Marketing Team

You make
Nick Ingrisani Zach Cohen Dave Danielson
Writer Writer Writer

the sale

Fully managed renovations that help

Luxury and Contemporary clients sell for more.

Home Staging that will WOW
your clients and buyers!

- Laura Klein fresmodel com
- . CALL OR EMAIL TODAY TO ‘ @ ‘. Director of Partnerships 1
Brandon Jerrell David Cornwell Chris Menezes SET AN APPOINTMENT © =% ¥ 8 (650)740-1228 =
Writer Writer Writer 408.561.0585 info@Xostaging.com I Iklein@freemodel.com
xostaging.com

8 - October 2024 Silicon Valley Real Producers - 9



P> welcome mat —

ELCOME

TO OUR NEWEST PARTNERS!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source. THE WORLD OF TITLE AND ESCROW IS OFTEN

b k US Bank
a n «  Liz Park
p— As atop local Mortgage
Originator with over 30 years
|

experience, I can help you find

purchase or refinance financing
that meets your clients’ needs.
I provide best in class service
with a smile. With 17 years of
in-house lending experience,
and a mother who is a retired local REALTOR®, I know
what agents are looking for in a lender. Regular com-
munication, truthful analysis of a customer’s ability to
purchase, and advice on how to structure a deal to work

best for your buyers.

Our wide array of products can help your sellers, too!

Evoke Media
Jericho and Clarissa Corpuz

evokemediare.com

Clarissa and I

love what we do.

J
EUOKE/MEDIA

From solo agents
to large teams,
we become an extension of you and your business as your
media team for listings. Visual Arts is a big passion of ours,
and we are privileged to own a business that uses those skills
for our clients. What I believe sets us apart is our approach to
business. We want to be more than just house-picture-takers.
‘We want to be your invaluable partner that you can count on
for every shoot. We provide full service real estate media with

a smooth and positive experience!

At the core of how we do business is a heart for service,

PERCEIVED AS SERIOUS AND COMPLEX, BUT
IT'S ALSO FULL OF SURPRISING AND
ENTERTAINING FACTS. HERE ARE A FEW FUN
TIDBITS TO RAISE YOUR TITLE 1Q:

Fon Focf) 1

The term 'escrow' originates from the
French word 'escroue,' meaning a
piece of paper.** This refers to the
ancient practice of using a written
document to hold funds in trust until a
certain event occurs.

Fon Focf 7

The average American spends about
$4,000 on title insurance** While this

and our team looks for ways to serve you in any way we may seem like a lot, it's a small price to
pay for peace of mind knowing that
your property is protected from

potential ownership disputes.

Fon Focl 3

The oldest surviving title insurance
policy in the United States dates back
to 1818.** This policy was issued by the
Philadelphia Contributionship for the
Insurance of Houses from Loss by Fire,
and it's still in effect today!

can. Our team is here for you!

There's a big difference
between HAVING insurance

SR

and BE/NG insured.

Refer Vanessa & Give Your Clients Peace Of Mind

As an agent experienced in Real Estate
transactions, | can help you & your clients with:

Vanessa Sisemore

* Evidence of Insurance forms on short notice & timely (el T Fegrest o Bete .
Sisemore Insurance Agency « Fast, dependable service @ 506 N Santa Cruz, Ave. Los Gatos, CA 6
» Broad & tailored coverage options m . 408.799.8708
925-899-7926 » Competitive rates & a variety of discounts ' . .
Vanessa@sisemoreagency.com » Extensive experience & creative policy options F A R_ M E R S @ www.cornerstonetitleco.com CO R N E RSTO N E
www.farmersagent.com/vsisemore * Hard to place homes INSURANCE << suzanne.borg@cstitleco.com TITLE

10 - October 2024



»» announcement

Common Questions About

Silicon Valley

5 ) i,

PRINT IS STILL ALIVE.

Protect what matters most
with Farmers®

Get covered with a home insurance policy you can
tailor to your life.

Homeawners ingurance is there to help you ease the financial burden of repaiting or
rebaliding your home and replacing your belangings after commonplace disasters — a fire,
lighitning strike, tornado or even a break-in. [talso can help cover your costsin a ewsuit over
an injury — if, Say, your dog bites a guest o your iree damages your neighlar’s car,

Real Producers

Real Producers is a national concept currently What does it cost to be featured?

open in 125 markets across the country. While Zero, zilch, zip, nada, nil. It costs absolutely nothing! We
Silicon Valley Real Producers has been around for  are not a pay-to-play model whatsoever. We write real
years now, we wanted to take the time to answer  stories about Real Producers, so nominate away, friends!

some pretty common questions.

What is the purpose of Real Producers magazine?

The mission of Silicon Valley Real Producers is simple. We strive
to inform and inspire the top-producing real estate agents in the
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed.
What drives them to achieve year in and year out. Where do they
spend their time when they are not working and what are they
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they

have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-

ers on a level that they might not be able to achieve on their own.

Who receives this magazine?

This magazine is mailed to the top 500 producing agents in the San
Mateo and Santa Clara Counties according to personal closed vol-
ume each year. This is based on the 2023 MLS; the ranking is annual
and resets every year to include the top 1-2% of performing agents
in the region. Just to be included in this group is an accomplishment

that testifies to your hard work, dedication and proficiency.

What is the process for being featured in the magazine?

It’s really simple — you can nominate other REALTORS® (or
yourselves!). We will consider anyone brought to our attention;
we don’t know everyone’s story, so we need your help to learn
about them! A nomination currently looks like this: You email us at
svrealproducers@n2co.com with the subject “Nomination: (Name
of Nominee).” Please explain why you are nominating them to be
featured. It could be that they have an amazing story that needs

to be told; perhaps they overcame extreme obstacles, they are an
exceptional leader, have the best customer service, or they give
back to the community in a big way. The next step is an interview
with us to ensure it’s a good fit. If it all works out, then we put the
wheels in motion for our writer to conduct an interview and write

an article and for our photographers to schedule a photo shoot.

12 - October 2024

Who are the preferred partners?

Anyone listed as a “preferred partner” in the front of
the magazine is a part of this community and a top
professional in their industry. They will have an ad

in every issue of the magazine, attend our events and
be a part of our online community. We don’t just find
these businesses off the street, nor do we work with all
businesses that approach us. One or many of you have
recommended every single preferred partner you see
in this publication. We won’t even meet with a business
that has not been vetted by one of you and “stamped for
approval.” Our goal is to create a powerhouse network,
not only for the best REALTORS® in the area but the

best affiliates, as well, so we can grow stronger together.

How can | refer a preferred partner?
If you know and want to recommend a local business
that works with top REALTORS®, please email us to let

us know at katie.macdiarmid@n2co.com.
Still have questions? Don’t hesitate to reach out!

Katie MacDiarmid
Silicon Valley Real Producers
katie.macdiarmid@
realproducersmag.com
916-402-5662

Sandra Magana
svrealproducers@n2co.com
408-607-5928

0 @ facebook.com/SiliconValleyCARealProducers
@siliconvalleyrealproducers

Farmers is here to help as you plan for your life needs.
mie b B Home T} Ousiess flUmoosiln e Bost R Motorcyce

Personal attention. Great rates. Call now!

510-527-4640

William “Billy” Beyer

Yaur Local Agent | License # 1821005 m

367 Colusa Avwe, Kenai A .
s . EARMERS
agents.farmers com, wheyer INSURANCE

say helloto your favorite movens...

- & ~ £
- &

¥ LOCAL. LONG DISTANCE. STORAGE. SEMIOR MOVES. 1

'* .

-:. . J jll

MOVING

NORTHERN CALIFORNIA
LOEATIONS Docklin. & Brenturood

call ws (925)316-1532
fullermoving.com

HATHAN FULLER
OWNER

JUMBO LOANS
LOWER RATE.
MORE MONEY,

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

THE
- % N2 COMPANY. —

TYPES OF LENDING WE SPECIALIZE IN:

NO MATTER [kt ro e b you 1od th ight morgage for youe
WHERE YOUARE 0 e e
TCAN HELP! e e e e e 015 B st

jom cin Irust ma 10 da whit's right for pou,

Eddie Garcia
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By Zachary Cohen
Photos by Ashley Maxwell Photography

66

Success is living life on your terms,
pursuing your passions, and being
surrounded by those you love.

Silicon Valley is a unique and wonderful
place to live. With year-round comfortable
weather, countless amenities, top schools,
and ample professional opportunities, in
many ways, it’s a paradise. However, there
is one major challenge: housing costs

are astronomical, meaning the dream of
homeownership is out of reach for many.

Years ago, Julia Wixted found herself steeped in

this predicament.

“Newly married with our young son, [my husband
and I] were both working and building careers. There
was a point where we seriously considered relocating
to another state to purchase a home,” Julia explains.
“It was a difficult possibility we found ourselves torn
about; we wanted to stay close to family and recog-
nized the unparalleled opportunities our children

would have growing up here if we stayed.”

Instead of leaving, Julia and her husband got creative.
After much self-education and dedication, they were
able to turn their dream into a reality, purchasing a
condo in 2017.

“I often share this experience in my business because
I want others to know that anything is possible,” Julia
continues. “After purchasing our first home, I wit-
nessed firsthand how empowering homeownership

is for families. It was then that I decided I wanted to
help others achieve the same financial security and
generational wealth building through real estate here

in Silicon Valley.”

The Road to Real Estate

Growing up in a military family, Julia lived in sev-
eral places, but Santa Clara always felt like home.
It’s where the foundational years of her childhood

unfolded and where her parents still live today.

“My parents kept me busy and instilled in me, from a young age,

the belief that anything is possible if you work hard, approach
the world with a good heart and intentions, and contribute to
positively impacting the community you are part of,” Julia says.
“These values are still deeply ingrained in me today, and I strive

to pass them down to my children and those around me.”

Julia graduated from Santa Clara High School and earned

a degree in finance from San Jose State University. Before
beginning her career in real estate in 2021, she worked in the
banking industry. During that time, she held various positions,
including Senior Loan Specialist, underwriting and processing

residential mortgages.

In 2017, Julia’s condo purchase inspired her to consider a career
in real estate. She finally had the chance to experience the ben-
efits of homeownership and wanted to share that with others.
Simultaneously, she recognized she lacked professional guidance
while purchasing her condo and wanted to help others avoid the

same experience.

Silicon Valley Real Producers - 15



Every client | work with is more than just

a client to me.

“We didn’t realize at the time that we could have had our own
representation involved in the purchase... we were just working
directly with the builder,” Julia explains. “Navigating the pur-
chase without the knowledge and expertise of a real estate pro-
fessional was extremely stressful. I knew I had the background to
bring value to clients in real estate and wanted to prioritize

and personalize the experience in the best way possible.”

Making it Personal

Julia has been selling real estate for three years. Her
business has steadily grown, making her one of the
fastest-rising agents in the Bay area. She’s currently
with Rainmaker Real Estate with Side.

Julia is especially grateful for the chance to posi-
tively impact the lives of others. She hopes that her
work can make positive ripples in the community

she lives in and serves.

“I have the opportunity to assist individuals and

families during some of the most significant and
challenging moments in their lives as they nav-
igate buying and selling real estate. Witnessing
the impact this has on their lives, I never take

for granted the trust my clients place in me,” she
shares. “Every client I work with is more than just
a client to me. I take immense pride in getting to
know and understand the people and families I

work with on a personal level.”

When she’s not working, you’ll find Julia with
her family. She and her husband, Erik, have two
children, Ryan and Elyse. Her parents and sister
also live locally.

“Everything I have gone through and experienced
has shaped me into who I am today,” Julia shares.
“This encompasses all the successes, failures,
and pivotal moments. As I navigate life, raise
my family, and develop my real estate business
while contributing to the community, I acknowl-
edge that all that lies ahead will further mold me into
the person I am meant to be. I am eager and excited
for the journey ahead.”
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Kim with her Lead Organizers

Revolutionizing Real Estate Sales & Changing Lives with

Professional Organizing

Kim was born and raised in Sacramento, and her chil-

dren are the fourth generation of her family to call Land
Park home. Her family’s legacy and deep roots in the
Sacramento area are intertwined with its architectural his-
tory, as her grandfather owned Stafford King Architecture,
a firm that designed many schools in Sacramento, includ-

ing the iconic Sacramento City College.

Kim attended Cal Poly San Luis Obispo, earning her
bachelor’s degree in psychology. She didn’t know it at
the time, but her education would serve her well in her
future career. After college, she and her husband settled
in San Luis Obispo, where they lived for two decades as
her career in radio advertising sales took off. Then when
their daughter was just two years old, they decided to
move back to Land Park to be closer to family. The expe-
rience of getting their home ready for sale set the stage

for the next phase of Kim’s career.

“Not only did we sell our house when no one else could,
we made a profit on it after only 3 years. It was the end

of"2007, and our home was the first house to sell in our

area in four months. All of the agents who saw it said it
was only because of how I'd organized and staged it. So I

thought, ‘why don’t I have my own business?””

Kim realized that she’d been doing professional orga-
nizing for years without realizing it. While pregnant
with her second child she was ready to leave her radio
advertising career behind to step into entrepreneur-
ship. She launched Kim’s Closets Plus in 2008 and her
work quickly started gaining a reputation in the real
estate industry. She recalls, “I immediately started
organizing for friends and family, and the feedback
was incredible. Real estate agents would ask what
staging company was used because they hadn’t seen

houses organized like this before.”

Back then, she was the only professional organizer in
the area. For 10 years, Kim ran her organizing business
as a sole proprietor, organizing whole houses, garages,
closets, and pantries... even traveling across the state to
help clients move and get set up in their new homes. And
she did it all by herself.

Silicon Valley Real Producers - 19




As the demand for her services grew,
Kim recognized the need to expand
her business and bring on a team. In
late 2019, she rebranded her company
as Home Method Co., and hosted a
grand event for the launch that was

attended by over 200 people.

Her expertise also caught the attention
of the media, leading to a monthly
segment with Walt Gray on ABC10

and regular appearances on Good Day
Sacramento and KCRA3 with anchor
Diedre Fitzpatrick. Kim’s ability to
share her insights on live TV only
further solidified her reputation as an

industry expert.

Home Method Co. has grown to focus
on four tiers of service: professional
home organizing, concierge moving
services, senior relocation services,
and custom closets and storage solu-
tions. Most importantly, she’s built a
team of experts who are specialized
in partnering with real estate agents
to ensure their clients have a seam-
less transaction every time. Their
comprehensive services extend far
beyond traditional staging to help
clients declutter, pack, and get their
homes ready to hit the market.

With an almost 17-year strong foot-
hold in the Sacramento, El Dorado,
and Placer County regions, Kim has
built an additional team of experts
to service the Silicon Valley market.
This expansion allows her to fill a
need by partnering with agents to
help them get homes listed and their
clients moved, organized, and set up

in their new homes.

“The teams of organizers that

we’re putting together are simply
unmatched. Every person weve
worked for — agents, someone mov-
ing, or an organizing client — every
single one has said the experience has
been life-changing. Our expansion
into Silicon Valley was a natural pro-
gression. Weve been servicing clients
there for so long that it just made

sense to have boots on the ground.”

Hands down the most fulfilling part of this career

is changing people’s lives and creating calm
where there was chaos. What’s better than that?

Kim’s expertise and dedication to helping people goes beyond mere
business; it’s her life’s passion. She thrives in building and maintain-

ing great relationships with everyone she works with.

“Hands down the most fulfilling part of this career is changing peo-
ple’s lives and creating calm where there was chaos. What's better
than that? Organizing can be a very personal and intimate experi-
ence. The connection that we make with clients is unparalleled and

the trust they put in us is something we don’t take lightly.”

In her spare time, Kim enjoys spending time with her family and
friends, volunteering at her kids’ schools and sporting events, and
traveling. You can almost always find her at her kids’ baseball game,
swim meet, or water polo match. Her roots in Sacramento remain a
source of pride, as is her unwavering commitment to helping others
and serving her community. As Kim continues to grow her business,
she looks forward to expanding her reach and making a positive
impact on the lives of countless individuals and families across the

state of California.
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TAKING EVERY OPPORTUNITY
As for David, he was born and raised in San
Francisco. He earned a Bachelor’s Degree in Biology | ‘ ‘ =

and greatly considered going to med school, but he ONCE#ESTABLISH A RELATION-

SHIP, I'M EXTREMEY'DEDICATED, . % &
ABSOLUTELY LOYALJAND | GO .
ABOVE AND BEYONDIFOR THE %
PEOPLE INMY LIFE/CIRC LE

WHETHER THEY AREMY FAMILY,
FRIENDS, OR CLIENIS:= SUNNY

ultimately decided against it. Since his mother was
a real estate broker, he decided to give a career in
real estate a try. Before that, he was working in the
restaurant industry in a management position. As
David puts it, “Everything happens for a reason and
when one door closes another one opens.” He shares
that at the time that he was laid off from the restau-
rant business, “I got a letter in the mail stating that I

had passed my real estate license exam.”

COMMITMENT AND DEDICATION
Sunny’s life experience in numerous places has
enabled her to work seamlessly with people of var-
ious backgrounds. “Being in real estate, 'm con-
stantly interacting with people from different
backgrounds, ethnicities, cultures, etc.” In
addition, she ties in her experience as an

attorney to further elevate her service.

David takes pride in his patience
and persistence. “I am a very good
listener and also am very patient
and very persistent. I will work
tirelessly until I get results. Never
give up and always work towards
the goal.”

Most real estate teams consist

of husband-wife or parent-child
teams. David and Sunny take pride
in that they have successfully
maintained their business partner-
ship for 15 years. As a great partner-
ship with a combined total of over 40
years of experience, they exemplify
their business’ tagline: “Changing Lives
Through Homes.”

They are both very committed and dedi-
cated, going above and beyond for each and
every one of their clients. As such, Sunny
places loyalty as her highest priority. “Once
I establish a relationship, I'm extremely
dedicated, absolutely loyal, and I go above and
beyond for the people in my life/circle whether
they are my family, friends, or clients.” As for
David’s greatest advice, he shares the wisdom
that “no matter how successful you become, always

- .
- 'l'-:r’ d
remember where you came from and be humble.” 1 o

= —
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LIVING WITHOUT REGRET

Sunny makes sure to live life with a “no regrets”
attitude. Sadly, she learned to live this way greatly
due to a tragic, pivotal moment in her life. “My father
passed away from pancreatic cancer when he was only
55 years old. It was the most traumatizing event for
my family. He passed away 3 months after his diag-
nosis so we were not prepared in any way or form.

It’s been almost 25 years and our family is still in the
healing process.” From this, she learned to never take
anything for granted and to live life to the fullest. She
shares, “If I want to do something, I just do it. Through
this tragedy, I learned that life is short and it can be

taken away from you anytime.”

David, also experienced tragedy early in life, losing his
younger sister to cancer when she was only 18 and his
father also passed away from cancer. David believes in
living life to the fullest and to not “wait” for the next time.
He further believes in being truly grateful for everything
in life and he considers all that has been given to him

a blessing. As already stated, David always looks for

the next opportunity. “We pride ourselves in giving our
clients the best experience when either purchasing or

selling a home and making it a successful one.”

Both David and Sunny define success as “accomplishing
goals that you set out to do,” and both also expand on

the definition to include forging a goal at every success.

FAMILY FOCUS

David and his wife have two daughters and a senior
Maltese named Biscuit. Together, they love to travel,
ski, and try nice restaurants. “We also like to volun-
teer for church activities to help the less fortunate.”
Outside the office, he likes motorcycle riding and
playing poker and basketball with friends.

As her greatest achievement in life, Sunny lists
“becoming a mom.” She and her husband have a son
and a daughter. In addition, they also have a mini
Golden Doodle named Leo who is six years old. “Every
Friday, we order pizza and have a family movie night,”
shares Sunny. In her spare time, Sunny enjoys hip

hop dancing and performs regularly with various local

dance groups.

It is abundantly clear that Team David & Sunny have
and continue to fulfill their definition of success.

With every day, every moment, and every interaction
lived to the fullest, it is without a doubt that she will
continue to find success in her own life and continue to

bring that success into the lives of others.

WEBSITE: DAVIDANDSUNNY.COM

WE SPECIALIZE IN
HOME INSURANCE
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Katy

THIELKE
STRASER

“Talent wins games, but teamwork wins championships.”

— Michael Jordan

Ten days into her real estate career,
Katy Thielke Straser hosted an open
house for a seasoned agent. The
fourth person who walked in the door
that day became her first client — a
sign of the immense success that was

to come over the next 20+ years.

“Ever since then, I have had the con-
fidence and mentality that anything
is possible in the real estate business
and that having a positive mindset
and a can-do attitude is the key to

success,” Katy shares.

In the 23 years since Katy began her
real estate career, her business has
grown tremendously. She spent many
years as a solo agent, leveraging her
sales, customer service, and market-
ing background. In 2019, she founded
the Straser Silicon Valley team,

quickly creating a seven-member

26 - October 2024

group alongside Virginia Nicoletti, the
team’s Operations Executive. Since
then, the Straser Silicon Valley team
has built a vast portfolio of sales,
from modest homes to luxury estates,

with nearly $500m in sales.

Now, Katy and her team are taking
the next big step in their evolution.
They are starting a new chapter as
the new NorCal Luxury Division for
Jones Fridman International, a $25

billion global real estate powerhouse.

“We are spearheading the company’s
expansion into one of the nation’s most
affluent markets,” Katy says proudly. “I
look forward to sharing this expanded
global network of opportunities with
our clientele. My team manages prop-
erties in prestigious locales such as
Atherton, Menlo Park, Palo Alto, and

the greater Silicon Valley region.”
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Katy was hand-selected to lead Jones
Fridman International’s Northern
California team. Her energy, the culture
she built at Straser Silicon Valley, and
her enthusiasm for the luxury real estate

sector made her the perfect fit.

“I've been doing a ton of business up and
down the Peninsula and working in and
around luxury markets,” Katy explains.
“I'm frequently recruited by other broker-
ages, however, I've never been interested
in making a lateral move. The extensive
network at Jones Fridman International
will propel us into the high-end luxury
market, making this an exciting and strate-

gic step forward for us,” Katy shares.

As Katy and her team take the next big
step in the evolution of their business,
they aspire to focus on higher-end luxury
transactions, more affluent relationships,
and strong partnerships with other top
agents — all with the goal of better serving

their clients.

Katy and her team at Straser Silicon Valley
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have long stood above the rest due to their e ""4.'_"_

resourcefulness, creativity, and massive -

network of clients from all walks of life. o3

They have a strong work ethic and provide :

white glove concierge service to their cli- “[My success is due to] my passion, positivity, energy, and ‘make it happen’ et

ents. In a relationship-driven business, they mantra. I believe in being creative, thinking big, collaboration, teamwork, _ - J siwiet b o= S

pride themselves on knowing they will be in and feeding off others’ energy. That’s one of the reasons why I built my 7 . §7 ! s ;.--...;l -”_:: “_'-'_ 11

their clients’ real estate lives forever. team. It truly takes a village,” Katy says. p- . hy .I : i ! Xt o S e wl
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“My energy and enthusi- o8 : -

asm now partnered with a
$25B team gives other top
agents and our clients in the
Valley more opportunity and
resources for us to work
together,” Katy says. “We

are known for luxury, and
now we have Jones Fridman
International’s team to

back us up with even more
resources and support in that
arena. I am excited to con-
tinue to build the team and
for the Jones Fridman Norcal
Luxury Division to be the #1

team in Silicon Valley.”
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Why Settle for Ordinary
When You Can Have

Ertastdinary !

We have everything you need
to look and feel your best.

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP
BODY CONTOURING

Let our experts take care of it all--
schedule an appointment today!

536 East Main Street | Vacaville, CA 95688
R ADE S (707) 449-4988
JON EDWARDS jonedwardssalonandspa@gmail.com
P www.jonedwardssalonandspa.com



