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13660 W INTERSTATE 10  •  SAN ANTONIO, TX 78249
Visit Our Websites: www.landroversanantonio.com & www.JaguarSanAntonio.com

Jaguar Land Rover San Antonio
GIVE US A CALL TODAY AT (210) 306-4999

Jaguar Land Rover San Antonio

a    Auto Group dealership

JAGUAR LAND ROVER
SAN ANTONIO

JAGUAR F-PACE
Our luxury performance SUV brings 
together design, Jaguar performance
and intuitive technologies to make
every journey feel extraordinary.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. All 

of these businesses have been recommended by other top agents in our great city. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community! If you are interested in becoming a preferred vendor, please 

reach out to us at jason.smith@n2co.com.

BANK / MORTGAGE / 

FINANCIAL SERVICES

Amarillo National 

Bank - (San Antonio)

(210) 536-5500

BANKING - MORTGAGE

First United Bank

(210) 667-3699

CARPET/FLOORING

Carpet Now

(512) 514-3755
CarpetNow.com

CPA/ESTATE PLANNING/

WEALTH MGT

ED Guerrero CPA

(210) 490-7100

HOME INSPECTION

GreenWorks Inspections

(972) 802-8385
GreenWorksInspections.com

HOME RENOVATIONS

Renovation Sells SA

(210) 593-8401
renovationsells.com/
san-antonio

LUXURY AUTO DEALER

Land Rover

(210) 561-4900

MORTGAGE

Austin Elder - Rapid 

Mortgage

(210) 294-4223
Aelends.com 

MORTGAGE / BANKING

Neighborhood Loans

(210) 364-1178

MORTGAGE LENDER

J Charles Lending

(210) 209-6792

MOVING & STORAGE

Arrow Moving and Storage

arrowmoving.net

TITLE ATTORNEY

Smaistrla Title & Law

(210) 901-8112

TITLE COMPANY

Stewart Title Company

(210) 764-0800
Stewart.com/SanAntonio

VIP Title

(210) 495-0396
viptitle.com

TITLE INSURANCE

Chicago Title

(210) 482-3600
sanantonio.ctic.com

TITLE SERVICES

Succession Title

(210) 591-5646
successiontitle.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Jason.Smith@n2co.com.
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The Unemployed Mindset
publisher’s note

In the world of real estate, success hinges not just on mar-
ket knowledge or negotiation skills, but on adopting the 
right mindset. One powerful concept for entrepreneurial 
real estate agents is cultivating an “unemployed mindset.” 
This may sound counterintuitive at first—who wants to 
think like someone without a job? But in reality, embrac-
ing this mentality can be the key to driving your motiva-
tion, productivity, and ultimately, your success.

An “unemployed mindset” doesn’t mean thinking like 
you have nothing to offer. Instead, it means approaching 
each day with the hunger and urgency of someone who is 
relentlessly pursuing their next opportunity. When you’re 
“unemployed,” you’re focused, driven, and determined to 
make something happen. There’s no safety net, no fallback 
plan—only the necessity to create value, generate leads, 
and close deals. This mindset pushes you to take action 
every day, knowing that the only thing standing between 
you and your goals is your willingness to work for them.

For a real estate agent, this mindset can transform the 
way you view your business. Rather than waiting for 
opportunities to come your way, you create them. You 
understand that no one owes you a paycheck; it’s up to you 
to earn it. With this perspective, you become more pro-
active in building relationships, networking, and finding 
creative ways to reach potential clients. You start seeing 
every conversation as a potential lead, every setback as 
a chance to learn, and every rejection as a stepping stone 
toward eventual success.

An “unemployed mindset” also fosters resilience. In 
real estate, the road to success is often paved with 
challenges—deals that fall through, clients who 
change their minds, or markets that fluctuate unex-
pectedly. When you adopt the mentality of someone 
who is tirelessly searching for their next opportunity, 
you become less daunted by these obstacles. Instead, 
you develop the resilience to bounce back, adapt, and 
keep moving forward.

Furthermore, this mindset nurtures a sense of humil-
ity and gratitude. It reminds you to stay grounded, 
focused, and grateful for every opportunity that 
comes your way. You don’t take success for granted 
because you know it’s something you have to earn 
every single day.

Ultimately, embracing an “unemployed mindset” 
means you never get too comfortable. You remain 
driven, innovative, and focused on growth, always 
looking for new ways to create value and expand your 
reach. In the fast-paced and competitive world of real 

estate, this mindset could be your 
most valuable asset, keeping you 
sharp, motivated, and ready for 
whatever challenges lie ahead.

All the best,
JASON SMITH
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Offering Home and Commercial 
Inspections, Engineering, 
Environmental & Concierge Services.

Next-Day  Appointments Available.

Open 7 Days/Week.

Over 24,000 Inspections
Performed Annually

100% Satisfaction Guaranteed!

Serving All of Texas  with a
Team of 140+ Strong

Texas’ Best Inspection Company
Dedicated to Houston Real Producers

ONE CALL DOES IT ALL  

Contact Us! 
Brad Caldwell
VP of Business Development

972-802-8385

brad.caldwell@greenworksinspections.com

SCAN ME TO VIEW
OUR PACKAGES

Jeff Marquardt
Market Leader 

855-349-6757

jeff rey.marquardt@greenworksinspections.com

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).
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1 .  NEXT DAY INSTALLATIONS

2.  MOBILE SHOWROOM

3.  SELLING? PAY AT CLOSE!

1-888-4AFREEQUOTE
(210) 469-3950

Send Us an Email
contact@carpetnow.com

Business Hours
7am – 7pm – 7 days a week

Call or text Tanya today! 210-330-5049

Sponsored by 
First United Mortgage and 
Smaistrla Title and Law

REAL PRODUCERS PICKLEBALL MIXER
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REAL Brokerage

Tirado 
top agentMartin

TO HEAR THE PRIDE IN MARTIN TIRADO’S VOICE WHEN HE 
SPEAKS OF SAN ANTONIO, YOU CAN TELL IT’S MORE THAN A 

CITY TO HIM, IT ’S A PIECE OF HIS HEART. 

Like many of the city’s true natives, Martin was born 
at the CHRISTUS Santa Rosa Hospital downtown. 
Raised on the northside, his parents exemplified a 
strong work ethic, integrity, and an entrepreneurial 
spirit. They owned and operated a custom build busi-
ness, mostly ranches and the occasional urban build, 
and since 4 years old, Martin 
grew up on job sites. 

Just prior to Martin begin-
ning his education at UTSA 
in pursuit of a business 
degree, the housing market 
crashed. With the banks no 
longer providing loans and 
funding, his parents used 
their personal credit to com-
plete all the projects they’d 
already started, ensuring 
they fulfilled their promises 
and obligations. Seeing that 
level of integrity stuck with 
Martin, and it’s a standard 
to which he holds himself to 
this day. 

In 2013, as business began 
to return to usual, a loan 
officer suggested to the Tirado’s that someone ought 
to get their real estate license as a way to leverage 
opportunity and get a leg up on the competition. 
Martin took it upon himself to be that individual, 

and in November 2013, while still in college, he 
obtained his license. 

For those initial six months in real estate, Martin 
floundered. On the advice of a senior agent, he met 
with a local builder and asked if he could sit in on 

their days off or just gener-
ally help out. Recognizing 
his hunger, the builder 
agreed and thus began 
Martin’s true education into 
the business. Already well 
versed in the construction 
side of the industry, it was 
the salesmanship side where 
he needed improvement. By 
volunteering his time, he 
soon began to understand 
how to read people and 
gained an eye for true buy-
ers. From there, he started 
gaining momentum. 

A true believer in the power 
of mentorship, Martin 
continued to learn from 
those with more experi-
ence. Not only did he want 

to understand the business side on a deeper level, 
but as Martin’s clout grew, he wanted to understand 
how to balance life to promote efficiency, prosperity, 
and most importantly, joy. He dedicated himself to 

SEEING 

THAT 

LEVEL OF 

INTEGRITY 

STUCK WITH 

MARTIN, 

AND IT’S A 

STANDARD 

TO WHICH 

HE HOLDS 

HIMSELF TO 

THIS DAY. 
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self-improvement and, in doing so, 
began making a name for himself.. 

In 2015, he was named the BHHS 
Rookie of the Year before making 
RE/MAX’s Hall of Fame for reaching 
$1 million in GCI in the shortest time 
frame on record. He was ranked #1 in 
the city at RE/MAX from 2019-2021 
and has consistently been named  
Top 10 by NAHREP for the past 8 
years. Now with Real Brokerage,  
he’s continually earning their Elite 
Agent Reward. 

With all the accolades, it would 
appear that Martin’s time is com-
pletely wrapped up in work, but 
that isn’t the case. Beyond being a 
successful part of his clients’ lives, 
Martin is dedicated to promoting the 
success of San Antonio and is con-
stantly finding ways to give back. For 
years, Martin and his wife have been 
supporting scholarships and back to 
school drives. Recently, they part-
nered with the McKinney program to 
provide the city’s at-risk youth expe-
riencing homelessness with meals, 
school supplies, and after-school 
care. Martin also recently partnered 
with Ferrari Kids, an inspiring 
program that finds ways to empower 
terminally ill children with joy and 
excitement, whether that’s by pick-
ing them up in Ferraris to take them 
to and from the hospital, or bringing 
them to concerts, movie premieres, 
or on shopping sprees. The city’s ill 
and struggling youth are near and 
dear to Martin, and he does what’s 
within his power to support them 
and improve their circumstances. 

From a business perspective, Martin 
is proud of what he’s accomplished, 
but he knows there’s always room for 
growth. He’s part of a joint venture 
partnership with a ONE REAL title 
company, and his goal in the coming 
years is to reach a million in revenue 
per month. Invested in promoting and 

protecting his clients investments, 
he’s in development of a property 
management company that will 
oversee clients’ assets to aid in their 
journeys of building wealth and leav-
ing legacies. Martin also recognizes 
that there’s so many new agents still 
fumbling with blank stares the way he 
once did, and he promises to always 
be a source of knowledge and to con-
tinue paying it forward. 

Wellness- that’s all that Martin wants 
for all within his sphere of influence. 
Whether it’s a client, a fellow agent, or 
the city itself. “San Antonio is big, but 
it’s intimate,” he says in an interview, 
“I come from Hispanic heritage, but I 
feel like San Antonio itself is its own 
heritage, and the people here feel that. 
There is no color here and I love that. 
Here, we take care of each other.”

I  COME FROM HISPANIC 

HERITAGE, BUT I  FEEL 

LIKE SAN ANTONIO 

ITSELF IS ITS OWN 

HERITAGE, AND THE 

PEOPLE HERE FEEL 

THAT. THERE IS NO 

COLOR HERE AND I  LOVE 

THAT. HERE, WE TAKE 

CARE OF EACH OTHER.
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D e s i g n  •  C o n s t r u c t i o n  •  F i n a n c i n g

Call Katie to 
Increase Your Sales!

Stylish, Fast & Affordable
Updates To Maximize Your ROI! 

Renovations Simplified

katie@renovationsells.com • 210.593.8401

Katie Edge

Photo by: Bright &
Early Productions

Austin Elder
Senior Loan Originator

Contact Austin 
today to lead your 

clients home!

210.294.4223
Austin@MyRapidMortgage.com

@AELENDS

Whether your client is buying, selling, refinancing, or 

building their dream home, Austin is here to help! With 

excellent customer service, unmatched market expertise, 

attention to detail, and superior negotiating skills to offer 

them a first-class experience, you won't find a better 

mortgage broker to partner with!

Your Partner in
L  ghtning-Fast 
Closings!

Refinancing      Home Loans: Conv., FHA, VA, and more!      Fast Pre-Approvals and Financing Solutions

MLO-NMLS 1937462

Call us or visit our website for a quote

210.359.1386
www.arrowmoving.net

Residential Moving  •  O�ce Moving  •  Corporate Moving

International Moving  •  Specialized Moving

Warehousing Distribution and Storage
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T
his three-story Craftsman 
home, constructed in 1922, 
nestles seamlessly into the 

heart of Alamo Heights, surrounded 
by extensive landscaping and gardens 
that create a private, park-like oasis.

The front patio ushers into a freshly 
painted interior where original oak 
floors lay a warm, inviting founda-
tion, complemented by high-end 
details throughout. The great room, 
bathed in natural light from large 
windows, features an untouched 
oak coffered ceiling and French 
doors with Phantom screens that 
open to an expansive patio, seam-
lessly blending indoor comfort 
with outdoor allure. A charming 
den offers tranquil garden vistas, 
while the kitchen, a vibrant culinary 
workspace, boasts Shaker-style 
cabinets, a quartzite island with a 
copper sink, and a “Grand View” of 
the private deck and meticulously 
landscaped backyard. The secluded 
upstairs primary suite includes dual 
walk-in closets, an en suite bath 
with stone countertops, Kohler 
crystal raised-basin sinks, a luxuri-
ous steam shower, and extends to 
a large porch for a private retreat. 
Secondary bedrooms capture “tree-
house like” views of the yard, and 
the third floor features a versatile 
bonus room with a closet, adding 
extra space for various needs.

Outdoors, the property extends into 
a sprawling back deck and a private 
yard with mature landscaping, 
including a walk-through bamboo 
garden, completing this sanctuary 
of tranquility.

Listed by: 

Andrea Wollenzin 

210.325.5840 

REALTOR® 

Jason Glast Group 

@PhyllisBrowningCo

luxury home tour

115GRANDVIEW PLACE

0.33 Acre

2,692 Sq.Ft.

3 Bed  |  2.5 Bath

Den   |  Bonus room 

Immaculate Landscaping
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Listed by:

Andrea Wollenzin 

210.325.5840

REALTOR® 

Jason Glast Group

@PhyllisBrowningCo

Charlie Braden
Broker/Owner

NMLS #2409480
210.209.6792

charlie@jcharleslending.com

J. Charles Lending was started in 2022 by 
Charlie Braden after almost two decades in 
the mortgage industry.  We built JCL to give 
clients the best financial value without 
sacrificing service.  We are highly 
experienced mortgage brokers who 
give top level customer service at 
very competitive rates for our clients.  
Knowledge. Service. Value.

MORTGAGE MINUTE
We may be finally turning the corner 
moving from a seller’s market to a more 
neutral market. We consider this to be the 
last best time to buy, and we feel it’s pretty 
urgent. How so? We all remember the 
“feeding frenzy” of 2021 where the worst of 
us had no problems selling homes, and 
then 2022 quickly shifted to the exact oppo-
site where builders are literally paying people 
to buy their homes. The value add right now are 
seller concessions. This may be the best time 
since 2008 to get a great deal on a home and 
have the seller pay all closing costs. Could some-
one wait another year for a 1% lower rate? Sure, 
but you’ll have to pay the $10k in closing costs 
out of your own pocket.  That’s why JCL is cover-
ing refinance costs for our clients.  Buy now, get 
the seller to pay closing costs, and time the 
market with your refinance later. If rates contin-
ue to trend downward and we have a booming 
economy the next two years, then we’ll look 
back at those who bought in 2024 as the ones 
who really timed the market well.

Joyce AsSadiq
619.829.0778
joyce@jcharleslending.com
NMLS #1995039

Patrick Krawietz
210.232.0833

patrick@jcharleslending.com
NMLS # 1796957

JCHARLESLENDING.COM  |  13750 SAN PEDRO AVE. SUITE 730  |  SAN ANTONIO, TX 78232
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Nurturing Your
Financial Growth,

Every Step
of the Way

Accounting • Taxation • Incorporation
Tax Strategies • IRS Representation • Advisory

Ed Guerrero, CPA
210.490.7100 • GuerreroCPA.com
508 W. Rhapsody

Your Title Experience
Elevated, Our Service

Unmatched!

FOR UNMATCHED SERVICE, PARTNER WITH
SMAISTRLA TITLE & LAW - CHICAGO TITLE BRANCH

Simplify the
closing process.

More than a typical title company.

210.901.8112 | 200 Concord Plaza Dr, Ste 750 | San Antonio, Texas 78216

A  C H I C A G O  T I T L E  B R A N C H

From le� to right:
Steven Fry, Erica Rios, Stacy Smaistrla, Clayton Smaistrla, Randee Akers, Barb Tomlin, Scott Nattinger




