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YOUR TRUSTED
ADVOCATE

for Off-Market
Injuries

Personal Injury Lawyer

$437B+Funded 2nd Largest Extensive Suite
in Loans Since 2010 Nonbank Retail Mortgage Lender of Mortgage Products

can be acon

of home buying and making the experience the best it can be is one of my daily goals

Call, text, email, or scan the code for any of your home financing needs!

Every person counts, every

situation is different, and | am

NCIthtl n here to offer the best options

= ’ P 0 ON Sibbet available for YOU while making
H G U \W Senior Loan Consultant this process smooth.

NMLS #450926

Get Help @ [ (916) 320-3952

Now!

=« nsibbet@loanDepot.com

ANH PHOONG
(866) GOT- PAIN
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This fall, we think you are
the

For over 130+ years,

First American has put you
first by delivering certainty
and trust to power seamless
real estate transactions. We
are committed to providing
you with superior service
along with the very best
products and services in

the business.

é /'
to \
learn more. { s

L. ™

Shelly Gantenbein

Investor Sales & Marketing

DIRECT 916-708-2603
shellyg@firstam.com

FirstAm IgniteRE™
Discover opportunities with Farming

A reinvented farming tool* that provides 24/7 access to the
newest way to prospect from home or on the go.

Find contact information on property owners, allowing you to contact by phone or email, in addition to mail.

Identify potential sellers based on important life events such as divorce, death, defaults, or other characteristics such as
length of ownership, mailing address, etc., that lead to higher rates of sale.

Search attributes that may point to potential sellers in a market such as likely empty nesters or those who purchased at
the peak of the market.

View market trends and frequency of property sales or turnover rate, to identify potential hot spots for market activity.

Target your farming area by tract, zip code, city, radius, or even postal carrier route.

Neighbors
Much more!

Owner name Phone number and email address Mortgage and transfer history

Site and mailing address Daily updates on assessor info Comparable sales

*Farming services are provided by Benutech Inc, a third party not affiliated with First American Title. Fees may apply.

Want to learn more and schedule a demo of FirstAm IgniteRE™?

today.

™

First American Title

First American Title Insurance Company, and the operating divisions thereof, make no express or implied warranty respecting the
information presented and assume no responsibility for errors or omissions. First American, the eagle logo, First American Title, and firstam.
com are registered trademarks or trademarks of First American Financial Corporation and/or its affiliates.

Scan for more info ©2024 First American Financial Corporation and/or its affiliates. All rights reserved. | NYSE: FAF | 24DID1661AD_CA_08
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=B AY = *=R Ditchthe boxed content

Home
Method Co.

- 1 Build your brand.

Making a Industry
Difference: Expert

Marisol
Tovar

Story: Bill

If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.

Solution

YOU CALL, WE HAUL

KALE'S

JUNK & TRASH HAULING

E-Waste Removal - Product Deliveries & Moves
Furniture & Appliance Removal
Storage, Foreclosure & Garage Clean Outs

Chris Kale
Owner & Founder

MortgageRight Folsom | 785 Orchard D, #275 | Folsom, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS 1D #2239 | nmisconsumeracgess.ong
TIC Mirboaee, Ime. dibs MorigageRight (NMLSE 2230 i an reved e rafing institution. interest rate, program terms, and commiitions ane subsect to change based on
916.295.2622 ¢ KAIESI”NM”DTMS"”””””G@GMAILCOM @ Ef'-‘li"n:’-l-- _::J'ul:nhl;.l_'\"d l:\J.':r-EJrI-.‘.'nr.:: Shoiny C:"_l-r\j'&'.l' .“..:I:I: s r::ﬂluil-l-'-r]\\. will appily and :l'-'.' AH B J_:nl'. il ::_._||-:': Mortgan rl-’h |:-‘I- refinanced :l'lu','.! :: nsured
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L) Fidelity National Title

We are no strangers to
the challenges in our industry.

Yet, like the bison, we are determined
and equped to face obstacles head on
to get through first,
paving a path for our partners

Join us as we

CHARGE
THE STORM

SCAN TO PLAY

L) Fidelity National Title

When it's time to
choose your title company,

(heose wis

Choose superior customer service.

Choose premium tools & technology.

¢!
o ow

Choose leading industry expertise.

Choose convenient office locations.

S

Choose proven financial strength.

BRYAN SHANK DONNA MARIE NOWLIN COLIN ROE
Regional Manager County Manager Regional Sales Manager

®Fidelity National Title® 916-730-5505 707-326-5552 916-521-5355

Visit Us Online at NorCalRealEstate.com




PREFERRED PARTNERS

1031 EXCHANGE
Asset Preservation Inc
Donalee Hamm

(916) 945-3532

ADU BUILDER
Nonna Homes
(720) 244-3567

AGENT SUPPORT
WGE
(916) 519-1564

ARCHITECT
Greyscale Homes
(916) 384-0595
Greyscaleinc.com

ATTORNEY/LAW FIRM
Phoong Law
(916) 475-6466

BLINDS/SHADES
Made in the Shade
Brando Guerrero
(515) 720-7042

BRAND PHOTOGRAPHER
Olha Melokhina
Photography

(916) 288-5839
OlhaStudio.com

CABINET PAINTING
Wet Paint

Rick Orbea

(916) 439-2049

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado

(916) 410-4740

COMMERCIAL
INSPECTIONS
Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

CONSTRUCTION &
REMODELING

Good Life Construction
(916) 833-1379
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Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM CLOSETS,
OFFICES & GARAGES
California Closets
(510) 763-2033
californiaclosets.com

ELECTRICIAN

Hunts Electrical

(209) 366-4791
huntselectrical.com
valleywashsystems.com

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

The Flooring Station
(916) 526-2925
theflooringstation.com

GIFT BOUTIQUE
The Shop

(916) 260-6454
Theshopbydsi.com

HOME & TERMITE
INSPECTION

CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Capital Valley Termite
(916) 949-6911
capitalvalleytermite.com

them for supporting the Sacramento Real Producers REALTOR® community!

Finley Home Services
(916) 741-2847

Good Dog Inspections
(916) 420-9853
gooddoginspections.com

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

Trifecta Home
Services Corp.
(800) 610-3457
trifectahomeservices.com

HOME BUILDER
Meritage Homes
(916) 206-1005
meritagehomes.com

Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

Justin Turner -
Goosehead Insurance
(951) 965-4651
Goosehead
insurance.com\justinturner

T.D. McNeil Insurance
Services

Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN
COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

INTERIOR DESIGN STUDIO
Design Shop Interiors

(916) 260-6454
DesignShoplnteriors.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

JUNK REMOVAL
Junk King
(510) 316-3229

Kale’s Trash & Junk Hauling
(916) 295-2622
kalesjunkand
trashhauling.com

Longs Trash Hauling
Jim Long

(916) 206-7072
longstrashhauling.com

LISTING PREPARATION
SERVICES

Freemodel

Laura Klein

(650) 740-1228

MORTGAGE / LENDER

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

Catalyst Mortgage
(916) 287-7777

Empire Home Loans
Heather Hunter-Jackson
& Leo Whitton

(916) 952-1686
Empirehomeloans.com

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Fordy Realty + Lending
(510) 846-6415
fordyrealty.com

Masters Team Mortgage
Krista Watson

(916) 988-5858
mastersteammortgage.com

Mortgage Right
Brandon Kleker
(916) 396-5250

Nathan Sibbet - Loan Depot
(916) 320-3952

Premier Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

Street Home Lending
Nick Street

(916) 705-8282
StreetHomeLending.com

Sumer

(916) 813-2243
Sumer@sumer
homeloans.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

West Shore Mortgage
(530) 682-4092
ilendsac.com

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES
Notary Matters
(916) 990-6220

PHOTOGRAPHY/REAL ESTATE

Top Notch 360
(916) 807-3573
Topnotch360.com

POOLS & SPAS

Premier Pools & Spas
(916) 852-0223
premierpoolsandspas.com

PROFESSIONAL ORGANIZING
2B Organized - Sacramento
(530) 520-7323
2B-organized.com

Amazing Spaces Organizing
Karen Silva
(916) 502-7092

Home Method Co.
(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT
Expert Property Management
Barry Mathis

(916) 813-7653
ExpertPropMgmt.com

Keyrenter Folsom
Property Management
(916) 790-3300
keyrenterfolsom.com

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

REAL ESTATE TRANSACTION

COORDINATOR
ClipDocs Transaction
Coordination

(818) 262-3225
clipdocs.net

REMODELING KITCHEN/BATH

Top Notch Tile
Carlos Navarro
(209) 400-5287

REVERSE MORTGAGE
American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

SECURITY SOLUTIONS -
HOME & COMMERCIAL
Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES
Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Lucas Home Studio
(916) 426-8241
lucashomestudio.com

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

The Staging Connection
Kimberly Lane
(530) 713-5384

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR

Mercedes Natad, Co.
(916) 402-4486

VIRTUAL ASSISTANT
CyberBacker NorCal
(530) 285-3470
www.cyberbacker.com

WEALTH MANAGEMENT
Sutter Wealth Management
Matthew Nadeau

CFP®, CIMA®, MBA

(916) 757-6001
sutterwealthmanagement.com

WINDOW SERVICES
Window Screen Solutions
Rich Downing

(916) 906-2033
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We do the work. \._/
You make the sale.

Fully managed renovations that help clients sell for more.

FARM EFFECTIVELY

YOUR BUSINESS IS UNIQUE & YOUR
FARMING EFFORTS SHOULD BE TOO

Concierge service designs,
manages, and pays upfront for
pre-sale renovations and
preparation.

r @ a
— (%)
No cash required - No

arbitrary caps on Through PTCLiveFarm.com we can design a personalized farming package
funding.
for you that maximizes your impact:

Targeted Farming « Real Time List Updates « Farm Statistics in Graphs & Table Format -
Various Exports for CRM’s and Printing Companies « Facebook and Instagram Audience Ad
Integration « Live Annotation Available for Graphs « Live Farm includes Life Event Updates

Local project manager
ensures the job's
done right.

from Public Records, i.e., Marriage, Birth, Divorce, etc.

CONTACT YOUR SALES REP TODAY TO
LEARN MORE!

Laura Klein
Director of Partnerships

(650) 740-1228

g A , _ ' & | p— I I T~
lklein@freemodel.com = °F freemodel.com ¥ P (_,
{ Ll — — -

I S PLACER TITLE COMPANY

JR Longee Michelle Anapolsky Kerrie Hill Chelsey Mowbray Jack Souza @ o ®
Natomas & Land Park  Midtown & Sierra Oaks Elk Grove Branch Folsom Branch Sunrise Branch

916.410.1250 916.284.1626 916.202.5563 916.353.1953 916.966.8934  Www.PlacerTitle.com



Skateboard Your Way to Financial Freedom:

Let's Plan Your Mortgage Ride!

71 FAIRWAY |

INDEPENDENT MORTGAGE CORPORATION

= RETTY

NICHOLAS M. LUCIA 2 g

Certified Mortgage Planner i 7

NMLS# 489401

Fairway Mortgage

NMLS# 2289

3400 Douglas Blvd., Suite 260, Roseville, CA 95661
916-730-6339

nick.lucia@fairwaymc.com | www.lucialendingteam.com



MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Katie MacDiarmid Michele Jerrell Lauren Bell Maryssa Lappen
Publisher Content Coordinator Ad Strategist Event Coordinator

Olha Melokhina Nicole Sepulveda Rachel Lesiw
Photographer Photographer Photographer

Dave Daniel Chris M David Cornwell :
N eeen TS enenes e Sr. Mortgage Advisor/Real Estate Agent

916.813.2243

SumerHomel.oans.com

9401 E Stockton Blvd,
Suite 200

NMLS 1098154

Nick Ingrisani Zachary Cohen Brandon Jerrell
Writer Writer Writer

16 - October 2024




‘Kevin Oto is an outstanding
professional and an exceptional
person. | honestly cannot say
enough about his integrity, his
in-depth understanding of the
entire loan process, and his

willingness to work for the best ; ° H A N D YO U R C Ll E N T
possible outcome. Kevin is ' Mer“'age -|- H E K E Y S -|- O

quick to respond to all issues

and continuously works as a
strong advocate for his clients : I'I F E — B U I I'T‘ B ETT E R’
needs. He provides honest and '

transparent answers. Thank
you so much to Kevin and his

great team! We highly
recommend Green Haven
Capital.”-Angela C.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they
want on a timeline that works for them.

200+ Five Star

Google

Reviews

Expert Mortgage Advice
for Homebuyers

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

Begin your home loan process today!

. . WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
Our mortgage advisors are standing by.

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

Request a free personalized
rate quote.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage

Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith

can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any .
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without

prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation
KEVI N oTo — to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered

P id t/ Brok trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved
resiaen roker . . .
TP ELEN AV R
NMLS#: 62641 GREEN HAVEN
— C A PI TAL | N C —

(800) 618-9508 ext. 1001
koto@greenhavencap.com MORTGAGE LOANS
greenhavencap.com

Meriiagé
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Leading with integrity, keeping our promise

Call us about our Buy Before You Sell program!

Krista Watson
Sr. Mortgage Advisor

kwatson@mastersteammortgage.com
NMLS 1402351 | DRE 01928145

Rochelle Lara
Sr. Mortgage Advisor

rlara@mastersteammortgage.com
NMLS 1504846 | DRE 02059277

Apartments - Houses « Offices

@ FORDY
REALTY
Deveene By Porpae!

Let's Help Your Clients Together!

Randy MastersBroker/President
NMLS 316188 | DRE 01073465

916-988-5858 | www.mastersteammortgage.com
50 Iron Point Circle #140 Folsom CA 95630

(5 10 ) 846-6415 - fo rdyrea |ty.C0m LYNEL FORD NMLS# 1892203 Local Top Mortgage Broker In Folsom For Over 35 years!




LOCAL MORTGAGE EXPERTS

FIND THE RIGHT
FIT FOR YOU.

The benefit to working with a local,
72% women run company,
is that you have experts in your

corner with decades of direct
lending experience.

TO OUR NEWEST PARTNER! ]

We take a lot of pride in the businesses we partner with. Our partners are highly

P> welcome mat

“Karin Kwong
(516) 834-1915

kﬂrin@"cufﬂhﬁ!m?g.cﬁm
NMLSH 448184

recommended referrals from top agents, so you can trust us as a fantastic referral source.

Nonna Homes
Il Melissa Cline
MONBA HOMES nonnahomes.com

s f T
MORTGAGE

Igniting a difference"

cortorhuct

At Nonna Homes, we make our client the first priority. We are veteran owned and our goal
is to build housing that matters. Creating flexible living space in your own backyard should
be easy and hassle free. Dealing with all the moving parts with contractors, budgets, local 1 Wl
Erica Newberry
(916) 6129978
erica@catall stm gcom
NMLS# 13209520

municipalities, however, can make it uneasy and stressful. As a full-service ADU/Casita company, we believe that
safe, affordable, and comfortable housing shouldn’t be so hard to come by. g

"~ . Patty Tarling

- Y V.P. of Underwriting

Al

y

SEE HOW HUNT'S ELECTRICAL CAN
POWER YOUR SALES AND LISTINGS

¢ ELECTRICAL INSTALLATION 3
& REPAIR In-House Underwriting

# LIGHTING INSTALLATION
AND REPAIR

4 SAFETY INSPECTIONS Close Purchases in 9-14 Days

]II’JL 916.287.7777

HUNTS ELECTRICALI CATALYSTMORTGAGE.COM % _Pqi_g'erne Kleer
INTRACTING P L (916) 390-3272
_ California DFF license #60DBOA46307 NMLS # 236492 - : " pdekleer@cotalystmfg.com
(916) 237-7308 Californio DRE License # 01795233 An Approved Equal Housing Lendar ' | NMLS# 138 1,{{‘

Superior Pricing

REO\UIISST q]( -

i
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Curaling beauliful homes, b STREET + gl clear e

selling made easy. e

DOWN PAYMENT ASSISTANCE GRANT
FOR FIRST TIME HOME BUYERS.

National Grant Program provides Forgivable 3.5% Grant, No
up to 3.5% down payment for FHA ’

Financing.

Repayment, No Second Lien.

ELIGIBILITY & QUALIFICATIONS:
LUCAS

HOME STUDIO

First Time Home Buyer

Minimum FICO 620

1- and 2-Unit Properties

Manufactured Home (Single, Double and Triple Wide)
o Excludes homes with land lease agreement or space rent

PUD’s, Townhomes and FHA Approved Condominiums

N= o
e Nick Street

Mortgage Loan Originator NMLS# 996713

(916) 426-8241 \ 916.705.8282 | Nick.Street@StreetHomelLending.com

hello@lucashomestudio.com y www.StreetHomelLending.com

At Lucas Home Studio we specialize in staging and interior design,

perfecting the art of home presentation. By aligning closely with the
realtor's brand, we transform homes into spaces that are not only
welcoming but also relatable. We create settings that go beyond the

typical staged look, offering a genuinely livable feel that resonates with IUCaShome StUdIO-Com @
potential buyers. We are excited to partner with you on your next listing! = C|EAR MORTGAGE & STREET HOME LENDING ARE POWERED BY CITY FIRST MORTGAGE SERVICES NMLS #3117

rrrrrr



THE

g | ‘ O p DESIGN SHOP
“ PR R Furniture, Home Décor, Interior Design, Gifts

Saturday, November 2
Holiday Collection Launch Party

Sip seasonal cocktails by The Horseshoe Bar

Shop our 2024 Holiday Collection

Our biggest
event of the

inspection through our
knowledge, highly rated
customer service, and our
modern reporting software.

HOME INSPECTIONS
TERMITE INSPECTIONS

PEST CONTROL

(800) 610-3457
TRIFECTA Frifectahomeservices.com

HOME SERVICES CORP. info@trifectahomeservices.com

OVER 50 COMBINED YEARS OF EXPERIENCE




Custom ADU S M
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Get A Estimate!

NONNA HOMES e Custom Design

Simple Planning &

N NONNA HOMES Permitting Process
Site Visit
1.800.734.7238 m Satisfaction Guarantee

NonnaHomes.com et Sl

Full Insurance Coverage

CREATE VALUE
WITH CONTENT.

So much of our success at United Wholesale
Lending is because of the VALUE we create
and put out, by way of content.

| post frequently on Instagram with helpful
information, | am a regular guest on KSAC
RAD RADIO and podcasts to answer frequent-
ly asked questions about real estate investing
and mortgages, and | have a monthly feature
in Real Producers to provide value through
content for REALTORS. Consistent content
helps your audience build trust with you,
developing relationships and sparking
conversations, it lends credibility.

Our referral partners are also direct i - L
beneficiaries of our relationships as we give  (left) Rob, from RAD Radio and (right) Shelby Elias,
the leads to others in the real estate space! If Wiised Wiiolssale [Nod0%)

Mr& @ real estate agent looking to build a team, hit me up. When real estate agents
we work with see success, we know that we are going to see success.

We'd love to connect with You and share our enthusiasm for great connection through

content, let us help youl 5!-@‘ng3 an email and let us know how we can help bring value
to your business. =]

H|
F QJMJ'LU’

|
Shelby@UWLmortgage.com @shelbyelias | Follow me for tips on investment properties

Call Today! (209) 456-4896

UnitedWholesaleLending.com

NMLS #279051 DRE #01864354




Reasons to choose to A

partner with

Mortgage Resd(lm

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Cut
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

We offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

EERESOURCES

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as
a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

Cailey Murschel

LOAN OFFICER | NMLS 1593464

- MAKE ROOM FOR ALL

CALL, VISIT A SHOWROOM, OR FIND US ONLINE TO SCHEDULE YOUR COMPLIMENTARY DESIGN CONSULTATION

Roseville 1017 Galleria Blvd, Ste 150 800.274.6754

CALIFORNIACLOSETS.COM CALIFORNIA CLOSETSO



P> profile

By Brandon Jerrell
Photo by Olha Melokhina Photography

DEDICATED TO
EXCELLENCE

For some agents when they first get into real
estate, their motivation is all about the money
and being the next big star. This is not how
John Kellogg, Broker Associate with EXP
Realty, views success. John loves the com-
missions, but his main motivation is helping
others and giving them the best experience
possible. He measures success by the quality
of the transaction and how he impacted his

client’s life.

PASSION FOR EXCELLENCE

John was born in Sacramento and lived in the
area his whole life. He attributes his strong
work ethic to his father and grandfather.

“My grandfather was very impacted by going
through the Great Depression, and many of
these hard life lessons transferred through the
generations of my family. My dad was a hard
worker who showed up early and left late.

He taught me the value of working hard and
providing for your family.” John adds that his
mother also had a large influence on his life
by being a great role model and shaping his
Christian faith.

John comes from a long line of entrepreneurs.
Directly after high school, he went to college,
but he was unsure what he wanted to do.
Shortly after, he opened an auto restoration
and performance shop restoring old Mustangs
and doing performance upgrades on the new
ones. “I guess you could say it was like Fast
and the Furious. I have always been an adren-
aline junkie with race cars, and my passion

eventually became my business.”

For several years, John owned one of the top
performance shops in Northern California for
Mustang performance. “It was so much fun,
and when your work is your passion, it is never
a bad day. I learned a lot about business and
how a customer should be treated. Providing

a great service and truly serving your client’s

needs brought me many customers.”




PIVOTING TO REAL ESTATE

John got his real estate license in 2004 and
initially only did a few deals on the side.
However, after those few deals, he fell in love
with the profession, and a new passion was
born. “I loved helping people out and also
loved the freedom I had.” He shares how the
upkeep and maintenance of such an auto shop

was comparatively very expensive.

“Real estate gave me low overhead and a great
way to make money, so I sold my shop to my
partner and got into real estate full-time. In
2005 I did great like everyone, and closed

several deals for my first year.”

In 2007, he sought to further his independence
in the industry and got his broker’s license.

However, soon came the housing market crash.

OVERCOMING HARDSHIP

It was around the time of the housing market
crash that John’s daughter was born. “Having
your career completely collapse while having a
family was one of the worst experiences. Real
estate was completely dead for a while. Deals
that were in escrow completely fell apart
because the lender just went out of business. It

was really rough for a while.”

“The birth of my daughter was a pivotal
moment in my life. When she was born it made
me want to be the best I could be for her as

a father and a role model. I saw everything
through the eyes of being a dad. It made me

take notice of who I wanted to be for her.”

“If you pour water into a glass, it becomes the
shape of the glass. So that’s what I did. The
market had changed so I had to change with
it. After struggling for a while I got connected
with a big asset management company and

started selling foreclosures for Chase.”

DEDICATED TO EXCELLENCE

As a great father and role model for his
daughter, John has become an exceptional
REALTORE®. As already stated, John loves
helping people, and being a REALTOR®
enables him to assist clients with what is
very well one of their greatest life decisions.
“Owning a home can add so much happiness

and security to a family. It can build wealth
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and be a great investment, or put your kids in a better

school district, or just give a better standard of living.”

“A house can also be a source of stress as well, if it’s
breaking down and becoming a financial burden, or the
neighborhood has gone downhill, a home can also play a

major role in impacting a life for the worst.”

“When I work with a buyer or seller, I look the house
over really well to make sure it is in good condition.” John
shares that he would rather lose a sale than put his buyer
into a bad house. “With sellers, I can address issues ahead
of time before their house hits the market. I also try to do
my best to make the transaction as stress-free and seam-

less as possible.”

As it was in his automotive business, providing a great
experience is vital to making his clients feel good and

building future business.

FAMILY FOCUSED

As made clear already, John’s greatest motivator is his
daughter. He shares that his daughter, who is now 16, is
involved in theater at her high school and loves to go to

plays. “I'm going to take her to Hamilton this fall. She also

loves to dance as well, so sometimes we
will take different dance lessons together.
Not my thing, but I will stand on my head to
make her happy.”

When he is not working, and besides the
time that he spends with his daughter,
John loves going to the gym. “Weight lifting
helps me to get rid of stress and I love being
healthy. I am also a big UFC fan. After
watching my first one I was hooked and got
into Jiu Jitsu.” He is also a big racing fan
and follows Formula 1 and “anything that

goes fast.”

Overall, it is clear that John Kellogg is
dedicated to every aspect of his life and
dedicated to placing his client’s needs first

through honesty and transparency.

Website: kelloggrealtors.com
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From Concept to E\A\
Creation, We’re with You! 1

2 Your buyers need plans before they
% can build, call us for a FREE phone
\ “ consultation today. G R EYSCALE

RCHITECTURE

ADDITIONS &
REMODELS

S Rnain <

() 916.384.0595
O) greyscale.architecture

www.Greyscaleinc.com
735 Sunrise Ave | Suite 106 | Roseville

IN-LAW UNITS

.

premiere e

OME STAGING & DESIGN (=

Preparlng your home to s’randou’r in the Real Estate Mque’r

www.premierehomestaginglic.com | 916.300.0402
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Our Disinfection
fogging kills
influenza, as well as
99.9% of all other
microorganisms for
up to 60 days!
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Everything will be taken care of, from the top to the bottom of each room, we will dust,
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We

SPECIALIZING IN BOTH COMMERCIAL
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS,
DEEP CLEANS, GENERAL CLEANING,
AND RECURRING MAINTENANCE.

know how pernickety house hunters can be when they are looking for their next home.

(916) 410-4740 ¢ meticulositycleaning.com

NEED INSPECTIONS"
CALL US.

F|nI I_.,

HOME SERVICES
\  Termite, Pest Control

%ﬁg \ .& Home Inspections
® @ W \ .
Tl
@ SCAM ME-
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1.+ HEATHER HUNTER JACKSON

Heather Hunter Jackson began her career in the mortgage
industry in 2002. She has spent nearly half of her career in the
mortgage broker space, helping homebuyers achieve their
dream of homeownership. Putting honesty, ethics, and
transparent communication back into mortgage lending has
been the cornerstone of Heather's career, and educating
consumers and her referral partners is her passion. Operating
from a place of integrity as a top producer in her field, she has
employed out-of-the-box thinking to help over a thousand
borrowers achieve their hormeownership dreams and closed
over $200 million in business in the past five years alone.

Local, Long Distance, and International Moves

Call us for a free quote!

(800) 350-0065 // (916) 635-8262 // meemoving.com
Veteran Family Owned and Operated

i ¥
y 4 2
Heather Hunter Jackson
NMLS# 129963 | DRE# 01402583
Senior Mortgage Advisor Join me on the Loan Hunter Podcast! Covering all things real estate
and finance in the greater Sacramento area. Whether you are an
916-952-1686 industry professional, first-time homebuyer, or a hemeowner looking

to learn more, my goal of this podcast is to take the complicated
language and conflicting information you find online and make it
simple and easy to understand.

= Listen on
K

S Apple Podcasts

heather@empirehomeloans.com

JEFF OSTERBACK 016) 848- 6577
NEW POOL DESIGNER ( l* ey
NASH HANDLE‘I"

1 ._ (916) 776'8655 POOL REMODEL DESIGNER

TopNotch360 - 2

2251 Hallwood PI, Grass Valley
REAL ESTATE MEDIA

B U I L D Y Q{jR E M PI R E INDEPENDENT MORTGAGE BROKER

Working with TopNotch360 has been Ay 1 et . _ o Lt )
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estate business. Their expertise in e el \ ' Heorns Lozins Ine:
capturing the essence of each property N A R g We are con Rt e

has truly elevated my listings, making

every home shine. | couldn’t imagine ol A BT i : B a8
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customers ané S pa tners at Iarge 916-804-4768 @

-Dawn Reddoch e AR R G e S OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

Asplre Real Estate Gruup‘rGulde RE‘HI Estate 4401 HAZEL AVE,, #135 | FAIR OAKS, CA 95628 | 816.804.4768 | WWW.EMPIREHOMELOANS.COM
CA DRE #020B6583 | NMLS F1838243 | CA CFL #60DBO-38315

topnotch360.com
Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging 916.807.3573
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Kim with her Lead Organizers

Revolutionizing Real Estate Sales & Changing Lives with

Professional Organizing

Kim was born and raised in Sacramento, and her chil-

dren are the fourth generation of her family to call Land
Park home. Her family’s legacy and deep roots in the
Sacramento area are intertwined with its architectural his-
tory, as her grandfather owned Stafford King Architecture,
a firm that designed many schools in Sacramento, includ-

ing the iconic Sacramento City College.

Kim attended Cal Poly San Luis Obispo, earning her
bachelor’s degree in psychology. She didn’t know it at
the time, but her education would serve her well in her
future career. After college, she and her husband settled
in San Luis Obispo, where they lived for two decades as
her career in radio advertising sales took off. Then when
their daughter was just two years old, they decided to
move back to Land Park to be closer to family. The expe-
rience of getting their home ready for sale set the stage

for the next phase of Kim’s career.

“Not only did we sell our house when no one else could,
we made a profit on it after only 3 years. It was the end

of"2007, and our home was the first house to sell in our

area in four months. All of the agents who saw it said it
was only because of how I'd organized and staged it. So I

thought, ‘why don’t I have my own business?””

Kim realized that she’d been doing professional orga-
nizing for years without realizing it. While pregnant
with her second child she was ready to leave her radio
advertising career behind to step into entrepreneur-
ship. She launched Kim’s Closets Plus in 2008 and her
work quickly started gaining a reputation in the real
estate industry. She recalls, “I immediately started
organizing for friends and family, and the feedback
was incredible. Real estate agents would ask what
staging company was used because they hadn’t seen

houses organized like this before.”

Back then, she was the only professional organizer in
the area. For 10 years, Kim ran her organizing business
as a sole proprietor, organizing whole houses, garages,
closets, and pantries... even traveling across the state to
help clients move and get set up in their new homes. And
she did it all by herself.
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As the demand for her services grew,
Kim recognized the need to expand
her business and bring on a team. In
late 2019, she rebranded her company
as Home Method Co., and hosted a
grand event for the launch that was

attended by over 200 people.

Her expertise also caught the attention
of the media, leading to a monthly
segment with Walt Gray on ABC10

and regular appearances on Good Day
Sacramento and KCRA3 with anchor
Diedre Fitzpatrick. Kim’s ability to
share her insights on live TV only
further solidified her reputation as an

industry expert.

Home Method Co. has grown to focus
on four tiers of service: professional
home organizing, concierge moving
services, senior relocation services,
and custom closets and storage solu-
tions. Most importantly, she’s built a
team of experts who are specialized
in partnering with real estate agents
to ensure their clients have a seam-
less transaction every time. Their
comprehensive services extend far
beyond traditional staging to help
clients declutter, pack, and get their
homes ready to hit the market.

With an almost 17-year strong foot-
hold in the Sacramento, El Dorado,
and Placer County regions, Kim has
built an additional team of experts
to service the Silicon Valley market.
This expansion allows her to fill a
need by partnering with agents to
help them get homes listed and their
clients moved, organized, and set up

in their new homes.

“The teams of organizers that

we’re putting together are simply
unmatched. Every person weve
worked for — agents, someone mov-
ing, or an organizing client — every
single one has said the experience has
been life-changing. Our expansion
into Silicon Valley was a natural pro-
gression. Weve been servicing clients
there for so long that it just made

sense to have boots on the ground.”

Hands down the most fulfilling part of this career

is changing people’s lives and creating calm
where there was chaos. What’s better than that?

Kim’s expertise and dedication to helping people goes beyond mere
business; it’s her life’s passion. She thrives in building and maintain-

ing great relationships with everyone she works with.

“Hands down the most fulfilling part of this career is changing peo-
ple’s lives and creating calm where there was chaos. What's better
than that? Organizing can be a very personal and intimate experi-
ence. The connection that we make with clients is unparalleled and

the trust they put in us is something we don’t take lightly.”

In her spare time, Kim enjoys spending time with her family and
friends, volunteering at her kids’ schools and sporting events, and
traveling. You can almost always find her at her kids’ baseball game,
swim meet, or water polo match. Her roots in Sacramento remain a
source of pride, as is her unwavering commitment to helping others
and serving her community. As Kim continues to grow her business,
she looks forward to expanding her reach and making a positive
impact on the lives of countless individuals and families across the

state of California.
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CALL ME WHEN YOU
HAVE A REVERSE

MORTGAGE

| do Reverse Mortgages and | speak Spanish.

Your eligible buyers can purchase a home or clients may
want to stay in their current home and have no monthly

P&| payment*!

Call Me for all of your Reverse Mortgage

Needs! 916.223.8869

LIZ ANDERSEN  3000LavaRidge Court
MMLS# 1263245 Suite #103
Account Executive  Roseville, CA95661 /150590

@ * Qther condifions for reverse mortgages apply

WET PAINT COMPANY

Rick Orbea
WetPaincCompany@Comcast.Net | 916.439.2049

Q AMERICAN PACIFIC
\ REVERSE MORTGAGE GROUP
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BARRY MATHIS
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CONTACT ME
e m @expertpropmgmt

(916) 225_7777 m www.linkedin.com/company/
o BARRY@BROKERBARRY.COM expertpropmgmt/
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" BEING A LANDLORD IS SCARY

You Should Call BARRY!
A- AN

ROKER OF RECORD

WWW.EXPERTPROPMGMT.COM

LET’S CONNECT

Expert Property Management
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Are taxes on capital gains holding

your clients back from selling?
— SNl B OEE S
Are your clients tired of the hassles

of property management?
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Let us help you with our tax
deferral solutions for the sale
of investment/rental properties.
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Matthew Nadeau, crpe, cimae, MBA
Partner — Wealth Advisor

(916) 757-6001

sutterwealthmanagement.com
mnadeau@sutterwm.com
3500 Douglas Blvd #150, Roseville

Securities offered through Kingswood Capital Partners LLC member FINRA/SIPC.

NEED SCREENS OR REPAIRS?

Call Rich Downing For A WOW

I oA

Experience Today

EtLIII

\/ Re-Screen/New Screens

V Sliding Screen Doors .
T HE S TA G | N G v 80-90% SunScreens .f.‘

' Pet Tuff Screens WMJ gm

\/ S/Idlng Glass Door/?epa/'r SﬁLUTIUNs AND MORE
' Window Washing

916.906.2033. | windowscreensolutions.com
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TheStagingConnectioncom * 530-7/13-5384

CHECK OUT OUR WORKI @TheStagingConnection
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Your Clients wnth

QREEER,

Rental Homes?’

T.D. McNeil

Insurance Services

www.tdmins.com

Your Partner in Providing the Best Rate for Your Clients

Auto - Home : Commercial - Boat - Classic Car - Condo
Events - Flood . Life - Motor Home - Renters - RV - Umbrella

Call teday to enaure the
beat hate for youn clients!

916-833-6990

michael@tdmins.com 4} ’
LS

CA License #0H05099 «#

-

Mike Colenzo
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STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

We're an integral partner helping facilitate the
ever-changing complexities of real estate. With extensive
knowledge and continued education, we ensure your file

is complete and compliant.

1 S0Lp!

/n’)/r ecfes&CO

PROFESSIONAL TC SERVICES

FOR MY TIPS
TO HELP YOU
SUCCEED!

Gver 20 Uears of Ruality Experience

PRESIDENT & OWNER

916.402.4486
E LI MercedesTheTC.com

House to Home Moving is a full-service moving company dedicated to providing
top quality direct shipment moving services at an affordable price.

YOUR STRESS FREE MOVING SOLUTION
LOCAL & LONG DISTANCE » PACKING & UNPACKING

| i CALL US FOR A FREE
é‘-- 5 IN-HOME OR VIRTUAL ESTIMATE g]ﬁ
FWw, HuuaeTﬂHurnPMuw@nm-: v B

S t¥puc_T 190786
PROFESSIONAL « COURTEOUS « FRIENDLY = CAREFUL = DETAIL ORIENTED = TRAINED = EXPERIENCED

G00DDOG

HOME INSPECTIONS

72 e
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TERMITE

L]
Our Promise
We will not be alarmists.
We will explain what we observe.

We will respect you and your client’s time.
We will provide great service.

WL Crormite Inspections, Treatments, Repairs, and Monitoring
. A

I:hns Abar
916.889.4377 - capitalvalleytermite.com

Locally Owned and Operated

PETER KIRCHGESSNER | 916.420.9853

gooddoginspections.com
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Honest

NMLS #302159°
VioDIe 910, ‘3}:};’.&.}

Sointequity

sherene@pPoOINtEqUILy.com
DointEquity.cor rleam
MORTGAGE MADE HUMAN m_uf.wu‘_mu,&“‘f' 30 il

Fast and accurate Pre-Approvals, available evenings and weekends.

child Wate 4 Difference

Eld‘& 0OC lt es IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

of Placer County VOLU NTEER TODAY!

Learn more at casaplacer.org | 530-887-1006

IE m A Full-Service
WE mm Move Management
SO YOU CANSELL  GOODLIFE

= pre-market prep, packing,
decluttering + styling

miove day coordination ORGANIZED"

* unpacking, organizing +
new home set-up &

Repairs v

Remodels «

Pest Exclusions «
Dry Rot & Termite «

General construction

Home & Termite Insp. «

Water & Fire Restoration , [a

QUHEI'HUEDMESI:NJMHI]H - INSPECTIONS - PEST SOLUTIONS

GlLinspections.com 916.481.0268
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TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

e Our property managers are the Single Point of Contac
for our owners and tenants, eliminating the need to
speak to different staff members for different situations!
This means accountability!

< All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
our owners!

* We pay $500 for an owner referral wh beco
property management client. )

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901

G REATER ADT Authnnzed

Eﬁ SECURITY .':::-ngr_l-uzr.‘-ir_l-. i

PROTECT
YOUR CLIENTS'
INVESTMENTS

CUSTOMIZED HOME SECURITY SOLUTIONS
FOR EVERY DREAM HOME

HOME SECURITY SECURITY SMART HOME LIFE SAFETY

TNT

TOP MOTCH TILE

DON'T SETTLE FOR LESS THAN

THE BEST.

SYSTEMS CAMERAS AUTOMATION DEVICES

CONTACT US TODAY FOR NEXT-LEVEL SECURITY

916.730.7133

JOHH JACKSON

PHYSICAL SECURITY ADVISOR

®(209) 400-5287
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OPPORTUNITY AND TRIUMPH

“View mistakes as opportunities for learn-
ing and growth. Identify your strengths
and weaknesses, and always seek help

when needed.”

These are the wise words of Marisol Tovar,
Broker and Owner of TerraNova Realty.
Although these are easy words to claim,
Marisol has proven these words true by
overcoming every challenge that has come

her way and living the American Dream.

GOING FOR SUCCESS

Marisol was born in Zacatecas, Mexico, and
immigrated to the United States at 15 with
her parents and three brothers. “Attending

High School in a different country was
extremely difficult as I did not speak
English, so I was placed in ESL classes
and a very basic class curriculum. I was so
eager to learn the language that within a

year I had moved up to AP Classes.”

“While in High School, I asked my
counselor for college applications,
and she said there was no need
as all students from Mexico
“a.  or any other country at my
. age don’t attend a 4-year
: college because of lack
of English. I remember
being disappointed as I
had worked so hard. I
remember my parents
always encouraged me
to follow my dreams
and if one door
closes another

one opens.”

-

P> making a difference

By Brandon Jerrell
Photos by Ashley Maxwell Photography




She shares that from that point, she decided that nothing would stop

her: “If I really wanted to become successful, I just had to go for it.”

Through a great support system of her parents and teachers,
she not only graduated with honors but obtained a full scholar-
ship. She earned her B.S. in Biological Science with minors in

Chemistry and Spanish at the University of the Pacific.

PIVOTING TO REAL ESTATE

Marisol shares how she was exposed to real estate through her
father. “He would buy vacant land to develop and sell it. This not
only sparked my interest in investment but also instilled in me a

deeper appreciation of real estate.”

“My parents wanted a better life for me and my brothers, so when
they chose to move to this country, their priority was to purchase

a home.” She shares how her parents faced many challenges along
the process greatly due to the complications of being an immigrant

family. “I knew then I wanted to obtain my real estate license.”

52 . October 2024

Before going into real estate, Marisol worked for a
biotech company. However, she decided to pivot her
career when her father had a stroke and her mother

needed help managing the family furniture business.

“In 2004, my family entered the mortgage world
and the demand for Spanish-speaking REALTORS®
and lenders exploded,” she explains. “I enrolled at
American River College and took the required real
estate courses. By 2005, I obtained my real estate
license and achieved the American Dream by pur-
chasing not only my first home but helped almost 90

families do the same.”

In 2010, Marisol obtained her broker’s license and
opened her own brokerage. “Along with my family, we
also started buying homes and started flipping homes.
As of today, I have helped more than 1000 families

with their real estate needs.”

PROVIDING THE BEST

As stated, since obtaining her real estate
license in 2005, Marisol has helped
many families with their needs. She
shares how she finds especially immense
enjoyment when she has the opportunity
to help first-time homebuyers achieve
their dream of homeownership. “Guiding
them and explaining the process of find-
ing their perfect home and witnessing
the joy and excitement they experience
upon handling over the keys is truly

rewarding for me.”

“Over the years, I have had the privilege
of working with clients who have not
only entrusted me with their real estate
needs, but also referred their children,
extended family, and friends to me. It is
a true testament to the trust they place
in my expertise and the value I bring.
This motivates me to continue serving

my clients with dedication and passion.”

Marisol ensures that she provides the best
for her clients through continuous educa-
tion in the real estate market. “By staying
up to date with the latest market dynam-
ics and regulations, I have demonstrated
commitment to providing my clients with

informed and valuable insights.”

She also takes pride in being a one-stop-
shop service for her clients by offering

a comprehensive range of services. She
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explains that this is essential in providing a seamless
and convenient experience. “In my 20 years in real
estate, I have a vast network of preferred professionals
that I trust and know will take care of my clients and

their needs.”

BEYOND THE TRANSACTION

Throughout her real estate career, Marisol has been an
active member of various organizations and associ-
ations. In her local association, she currently serves
as the chair of the Internship Program, Diversity,
Equity, Inclusion & Fair Housing Committee Member.
“Through organizations such as NHORA (National
Hispanic Organization of Real Estate Associates)
where I serve as Chapter President, AAREA, and
Masters Club, I'm able to give back to our community
by volunteering throughout the year. In 2024, I was
honored to receive the Sacramento Association of
REALTORS® Community Award.”

“When I'm asked how I met my husband, people

are shocked to find out I met him on New Year’s in
Paris, France under the Eiffel Tower. I was vaca-
tioning with my best friend, and he worked in Paris.
Six months later we were married in Paris. When
our daughter was born, we named her Paris. We
also have a son named London as it’s also one of our
favorite cities in Europe. My children inherited the
love of traveling, and from an early age, they loved
to travel. My husband is originally from Egypt and

I’'m from Mexico so we travel there often.”

Marisol Tovar is an inspiration to all. Despite the
many challenges she faced and the doubts of others,
she made sure to only listen to the support of oth-

ers and overcome everything with confidence.
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FREE $500 Gift Certificates for Your Clients

Realtors, boost client satisfaction by giving them a FREE $500 to The Flooring Station.

Sacramento's Premier Home Organizing Company
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Scan the QR Code
to get signed up
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PECIALIZING TN FULL SERVICE CONCIERGE MOVES

Scan here to see what

916.638.5563 T H R E E S H o W R o o M S : = : SerVing the Greater Sacramento Region our clients have to say!
TheFlooringStation.com GOLD RIVER  FOLSOM  SACRAMENTO @homemethodco ¢ 916.234.3975

Time is Money. We'll Save You Both.
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Smarter Insurance. By Design.

SERVICES

« HOME INSPECTIONS
 TERMITE INSPECTIONS
 TERMITE TREATMENTS
W & DRY ROT REPAIRS
N| + RODENT EXCLUSIONS
L “W '« GENERAL PEST CONTROL
|+ POOL/SPA INSPECTIONS
 SEWER LATERAL INSPECTIONS
« MOLD TESTING
« THERMAL IMAGING
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Let Us Help You Google
TAKE BACK YOUR TIME

. ) e
expertise, an y of func : JUNKSKING Watch our

Committed t

' Trusted by high vorth investors and Corporate America, a neighberly company TV SPOt

A I.I Justin dossthelEE We Take Just About Everything! .
searching that fits your i o =

nna Rioye ; ll II ey budget and needs from Furnl.ture Removal L =
INSPECTION GROUP VP . By Jopmen * i Auto to Life Insurance Appliance Removal =T "
10k and everything in between. Foreclosure Cleanouts =y H N

Television Disposal & Recycling

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley

(800) 474-3540 | WWW.CALPROGROUP.COM

www.Junk-King.com 916-536-7871
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SacPro Home Inspections

(916) 333-0540

Inspection Options

Home Inspection
Pre-Offer Inspection
Pre-Listing Inspection
Commercial Inspection
Thermal, Pool /Spa, Deck, Roof

Repairs Request Tool

Included with every report
Click on the items you want.
Add prices and notes
E-mail the list

CERTIFIED CERTIFIED

2

Easy Scheduling

Inspections every day
Call ateam member,
24-7 online scheduling,
or contact the inspector.

GoSacPro.com

Same or Next Day Reports Color C

"lr

-ﬁnmzi.ng Sptu:ea

l|' r|JI'|_l wsing

* We Pack

* We Declutter
* We Downsize
* We Unpack

* We Organize

30 Your Clients
Don’'t Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

We aim to make the listing,
selling and moving experience
stress free for your clients!

916.502.7092

amaZIngspacesprofeSSIonalorganizers COm &
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‘ed Findings 7 Days a Week

( CYBERBACKER

As a
business

OWnNer,
You are
busy!

Highlighted
Service

Efficient Booking
Management
Criberbackers are assemtial in
Boaking managerient. handling
appaintment scheduling, travel
arrangements, ovent planning,
and resource allocation

W coordinate cabendars,
O CuFLEmEr

DL.II' appointments. maintain

- datshases, handie billing. snd
Promise intagrate boaking svatima with
CRM seftware for impraved
operational efficiency

Partnering witha ¥
Cyberbacker, anables you to Getin
frae-up your schadula and Touch

focus on MORE IMPORTANT
TASKS THAT OMLY YOU CAN + (530) 285-3470 B

1o} cyberbockemarcolcom &

Y N

WOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com
VIEW SOME OF OUR PROJECTS!

@wolffconstruction } @wolff construction

%&

SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Tusted Since 1968.

— 5, :«(

Ouwn Teckmicians Aro Stauding By.
Call Now!
Placer, Sacramento, & el Dorado Counties.

OuUT WITH THE OLD

0& TODAY for a FREE on-site consultation!

¥ facebook.com/mitsnorcal
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P» industry expert

Written by Don Erik & Jocelyn Wolff

UNLOCKING SUCCESS:
What You're Missing in
Client Construction Projects

When embarking on a construction
project, the role of a real estate

agent extends beyond just facilitating
property transactions. As a trusted
advisor, it’s essential to guide clients
through the entire process, includ-
ing selecting the right contractor for
the job. However, one critical aspect
agents must remember is to avoid
discussing specific construction costs
with clients. The construction market
is dynamic, with prices fluctuating
frequently based on various factors.
Instead of guessing or offering esti-
mates, it’s far more prudent to say,
“Let’s ask the expert,” ensuring your
clients receive accurate, up-to-date
information from professionals who

specialize in this area.

This approach not only protects your
credibility but also underscores the
importance of relying on expert opin-
ions when it comes to the complexities
of construction costs. As you help your
clients navigate the process, this step
by step guide that we thoughtfully
constructed will play a crucial role in

ensuring a successful project outcome.

Conduct Thorough Research

Begin your search for the right
contractor by seeking referrals from
trusted sources, such as Sacramento
Real Producers, friends, family, or
colleagues who have recently com-
pleted similar projects. Personal rec-
ommendations often provide the most
reliable leads, as they come from
individuals with firsthand experience.
Instagram, Facebook, and Google,
these platforms not only allow you

to evaluate potential contractors by

showcasing their past work through
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portfolios and project galleries, but
they also provide a space for client
reviews and testimonials. Reading
through these reviews gives you
insight into the contractor’s reliabil-
ity, quality of work, and client satis-
faction. Be thorough in your research,
as this step forms the foundation for a

successful project.

Initiate Contact

The next step is to initiate contact.
Most reputable companies have a
“Contact Us” form on their websites,
which you should utilize to describe
your project in detail. This step is
crucial for establishing initial com-
munication and gauging their respon-
siveness. Pay attention to how quickly
and professionally they respond to
your inquiry. A prompt and detailed
reply can be an early indicator of
their level of customer service and
organizational skills. This initial
interaction is your first opportunity
to assess whether the contractor is
genuinely interested in your client’s
project and capable of delivering the

results you and your client expect.

Have an Open Dialogue
Transparency is the cornerstone of
a successful working relationship
with any contractor. It’s essential

to discuss a budget upfront, as it
influences every aspect of the project,
from feasibility to scope of work
and quality of materials. A clear and
honest conversation about finances
ensures that both your client and
the contractor have aligned expecta-
tions and can work collaboratively
toward achieving their objectives.

Additionally, discussing their vision,

Photo Credit Nicole Dianne

timeline, and any potential challenges at
this stage will help the contractor under-
stand the client’s needs better, allowing
them to propose solutions that are both

creative and practical.

Understand Their Process

Every contractor has a unique approach to
managing projects. At Wolff Construction,
for example, we have developed a process
designed to ensure that every project pro-
gresses smoothly from start to finish. Our
approach may differ from others, but it is
tailored to minimize stress and enhance
the overall experience. We prioritize close
collaboration with clients, designers, and
architects, which allows us to make the
construction process not only efficient
but also enjoyable for everyone involved.
Understanding your contractor’s process
will give you confidence in their ability to
handle your client’s project and provide
you both with peace of mind that every-

thing is under control.

Ask Questions, Do Not Make Assumptions
Construction projects can be complex,
involving numerous stages, regulations,
and potential challenges. It’s natural to
have questions, and your client should
never hesitate to ask them. Whether
they’re unsure about timelines, material
choices, or the implications of design
decisions, the contractor should be able to
provide clear and concise explanations. A
good contractor welcomes questions and
takes the time to ensure your client under-
stands every aspect of the process. This
transparency not only builds trust but also
helps you and your client make informed

decisions regarding the project.

Make an Informed Decision

Selecting the right contractor is a decision
that can significantly impact the success of
your client’s project. Beyond just consider-
ing the budget and timelines, it’s important
to assess how comfortable your client
feels with the contractor. Do they listen

to your concerns? Do they demonstrate

a deep understanding of your vision? Are
they proactive in suggesting solutions and
alternatives? Additionally, evaluate their

experience and track record. A contractor

Photo Credit Whitney DiJ'-me

with a solid history of completed

projects similar to your clients is
more likely to deliver satisfactory
results. By taking the time to carefully
consider these factors, you can make
an informed decision and choose a
contractor who is well-suited to meet
your client’s needs and help them

achieve their project goals efficiently.

Final Thoughts

Choosing a contractor is more than
just finding someone to execute your
client’s vision — it’s about forming

a partnership that will lead to the
successful realization of the project.
By conducting thorough research, ini-
tiating open communication, under-
standing the contractor’s process, and
asking the right questions, you’ll be

well-equipped to assist your client in

selecting a contractor who aligns with
their expectations. This thoughtful
approach ensures that the project

will be managed professionally and
delivered to a level of satisfaction you

would also provide to your client.

Should you be interested in starting a
conversation regarding a project for
one of your clients, connect with us at
www.wolffconstruction.com.

You can also find us on Instagram:

@wolffconstruction

WOLFF

BUILT WITH INTEGRITY
CELE 155636
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THE EASIEST & MOST;Z\FFORDABLE
WAY TO GO SOLAR - G725

i1 90% = PG&E

SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

Don't believe it? Compare our quote to traditional
solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

—
4

)

How much traditional How much Solarwise
solar costs. solar costs.
(60% less)

Greenview Dr. El Dorado Hills  Photo: Peppertack

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning
Custom Furnishings

PEPPERJACK
i

esto | (hJeVilve

MOVING SERVICES

HATHAN FULLER
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AGENT
SERVICES

NICOLE SCOTT

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We
arenota TC. We are a

white glove service
for you and your
clients!

PRINT IS STILL ALIVE.

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

- % “5 COMPANY. —

STROLL € grect [EIREALPRODUCERS BHOENL Be hyport

Volary

L

S/ zf& Lt e‘i&'.-,.r“u_"i‘
5 .

When you need a notary,
quality counts!

Providing quality 24/7 notary
services.

Contact me for a quote or to schedule an
r.rlr':pf.i.r'J':h.l.re'-'.i.rf."
Carrie Edwards

£® 916-990-6220
s carrie@notarymatters.net

Certified | 20+ years signing experience
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Custom transaction solutions
to streamline success

Transaction Coardination

® Brand & Customize your Transaction Processes

» Add Video Updates to Increase Client Engagement

® Free Agent & Client Portal with Live Timelines

"

« and much more

m .eount on elipdoes for o greal client
L3 ) BXPEFI’EI".ICB‘ anda timB]}" transaction...

‘ Connee Van Beal Edtote Group
f_u 2

i - Ready to Elevate Your
Real Estate Transactions?
¢ Scan the QR code to get started!

clipdocs.net  [(B18) 281-3225 julian@clipdocs.net

Vacant Home E-!‘-rjglr'ug Shart-Term Rental

| i W e s L B

HERE FOR YOUR TRASH HAULING AND

DUMPSTER RENTAL NEEDS SRR
ARE YOU READY T0. [rapmygfovmg

YOUR NEXT LISTING?

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook wml)y

LONGS TRASH HAULING

(916) 206-7072 | longstrashhauling.com

O (916) 477.1167
® |”F|Jlfu|f"F'LriH|P TAGINGDESIGNS.COM
@5 SIMPLYCHICSTAGINGDESIGNS.COM
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@ clipdocs

Family-owned
and operated
for over 40 years

PROPERTY MANAGEMENT

Your Investment,
Our Expertise

litan Property Management - Tenant Sereening
Where Success Begins Rent Collection

Inspections Maintenance
Financial Reporting

Ryan@titanrei.com
Dominique@titanrei.com

916-745-3385 | SacramentoPropertyManagement.co

*OFFER VALID AS AN ADD ON
SERVICE. CONTACT US @
(916) 750-1792

*"W

MAKING SENSE OF YOUR
INSURANCE NEEDS

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

Cristi Rodda
916.428.4520

crodda(@farmersagent.com
We Are Farmers

Edward Jones

Linda Sobon

Financial Advisor
(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC
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Bill Sadek has been selling real estate for an impressive 35 years.
He began his career in 1989, owned an independent brokerage for

30 years, and has spent the past five years as the Engel & Volkers

Roseville franchise owner and Broker. Bill has seen a tremendous

amount of change over the past three and a half decades, but one

thing remains steady: his commitment to excellence.

NEW BEGINNINGS
Born in Beirut, Lebanon, Bill and his family relocated to
Sacramento in the wake of the country’s civil war. At the time,

Bill was just entering high school.

ENGELAVOLKERS

OLKERS
1

l

ENGELAV

P 'cover story

By¥achary Cohen
Photgs and Cover Photo by Olha Melokhina Photography

BILL SADEK

)
=

BUILDING A LEGACY
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IT’'S A TOTALLY
DIFFERENT
APPROACH TO
REAL ESTATE,
AND IT WORKS.

“Because of the civil war, my dad put the family in

boarding schools in London for four years, then we
immigrated to Sacramento in ‘79 so we could be back
together. He was traveling and finding work around
the world and was ready to get back to family living,”
Bill reflects.

Bill remembers his transition to life in the United
States as easeful and fluid. His father, who worked in
real estate development, inspired him with the possi-

bilities of creative entrepreneurship.

“I watched my dad deal with agents during land devel-
opment and sales, and that was very intriguing to me. I

knew I wanted to follow in his footsteps,” Bill explains.

After graduating from Sacramento State University
with a degree in business and finance, Bill began his
real estate sales career. After a year with another bro-
kerage, he founded Sadek Real Estate in 1990.

THE NEXT LEG OF THE JOURNEY

Over the ensuing decades, Bill’s business soared. He
successfully ran his small, independent brokerage while
solidifying his standing as one of California’s top agents.

In 2020, Bill was approached by Engel & Vélkers. Excited by the
opportunity to provide his agents and clients with world-class

luxury brokerage services, he purchased the local franchise.

“Having your own business, you are limited in growth. By joining
a franchise, you have networking, which can lead to referrals
from other Engel & Vélkers agents. You can sell globally in places
like Italy, Spain, and France. This move gave our agents more
reach and more tools,” Bill explains.

The move to Engel & Volkers has proved to be a boon to Bill’s
business. The brokerage, which was around ten agents before the
move, has ballooned to nearly 40 agents. As a result, the compa-
ny’s sales have seen substantial growth.

“Engel & Volkers emphasizes luxury, but it’s not about a price
point. It’s about the luxury experience we provide to our clients.
We are providing luxury service at every price point, whether it’s
a $1 million home, a $3 million home, or a $100,000 condo. It’s
the service that makes it luxury,” Bill says. “We call our salespeo-
ple advisors, not agents. We are in an advisory role to our clients.
We have a beautiful office in a high-end retail location in The
Fountains. We don’t call it an office but a shop. We have window
displays in a retail location. It’s a totally different approach to
real estate, and it works.”
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SEEKING BALANCE

When he’s not selling real estate, you’ll
find Bill with his family or working out.
Bill and his wife, Souna, have two adult
children, Tima and Ramzi. Staying
healthy has become one of his top
priorities. In fact, he works out twice

a day — once in the early morning and

again around 5:00 pm.

After 35 years, Bill has mastered the
art of balance. While real estate has
the potential to be a flexible career, few
agents actualize that flexibility. Bill is
one of the lucky few.

“I don’t book any appointments before 10:00 am,
and then I block out time for myself after 5:00
pm when I go to the gym for two hours and lift
weights,” Bill explains. “If you block the time out
and someone wants to look at a house, I can ask
them if they are available at a different time. You
have to dictate your time, otherwise, buyers will

dictate your time, and you'll go crazy.”

“My dad always said, ‘Life ends, but work never
ends.” There is always work. But eventually life

ends, so know your priorities.”

UPGRADE TO

) DELUXE

Elevate Your Space
with Style and Quality

WESTSHORE
MORTGAGE

ESTASLH-DE 3O

Matthew Cole

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

530-682-4092

matthew.cole@westshoremtg.com
ilendsac.com

Wholesale mortgage broker with internet rates and extremely fast
turn times. We do the pre-approval right so there is no mistakes!

DID YOU KNOW

If you're self employed and write off most of your
income we can still look at “outside the box" options

to qualify you or your buyer. Call me to learn how.

“Despite the two challenging obstacles we were faced with our credit,
Matthews unwavering commitment and belief in our ability to overcome

those hurdles truly impressed us!” -Joseph and Stacy C., Buyers (2023)

West Shore Mortgage is a DBA of Capitol City Real Estate

This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to
underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083
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CERTIFIED PUBLIC
= ACCOUNTANTS

Dona L. Riolo, CPA

For ideal personal and
business financial planning,
contact us today!

(916) 771-4134
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