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(= PREMIERBANK

EXPECT MORE

Every Great Listing

Starts With a Solid Foundation!

[ D5AM

DRIVEWAYS . PATIOS . WALKWAYS

CHANGE THE WAY YOUR CLIENTS DO MORTGAGE! \ \

A Full-Service Bank with In-House Financing

Specialty Loan Options Available!
Bridge Loans | Low Down Payment Loans
Mortgages for Self-Employed Clients & More!

BRIAN HART

Mortgage Manager | NMLS #494732
bhart@premierbankne.com
C: (319) 538-8968

: e
Jgl ACCREDITED = -~ - "
3 BUSINESS L

CHRIS ELLIS

Mortgage Financing | NMLS #1482248
Cel I IS@ prem Ierbankne com professional, easy to communicate with,
C: (402) 641_0906 ti‘mely, and the price was fair! | would

highly recommend them!"

"Sam the Concrete Man was very

- STACEY PENROD

Call or Text for a free estimate.

PremierBankNE.com
Member aksarben.samtheconcreteman.com

=) 16802 Burke St.
LENDER Omaha, NE 68118 FDIC



PARTNER WITH OMAHA'’S ,
HEATING & COOLING EXPERTS! | TOOLS YOU DIDN'T KNOW

YOU NEEDED

We strive ts /mﬂw&/& the best /me/e service U0 your clients

Heating & Cooling Installation & Repair * 24/7 Emergency Services ¢ Financing Available >‘—Q
e N
»1 SIMPLENEXUS {s TotalExpert
Mobile co-branded app As a preferred Realtor Partner you will
You will have the ability to monitor have access to:
the loan status.
You will have the ability to see who - Create professional-quality Single
i 2 has applied or sent documentation. Property Sites in less than 10 minutes
AN You will have the ability to share a using your MLS#.
- u:'(ﬁ;“ . cobranded application link to the - Open House and program flyers.
e i borrower to complete an application - Create your own lead capture sign-in
T, RS and get pre-qualified with me. forms for your open houses and
ph, IRLRA S -"-”. & L— Every potential borrower will see your events.
!5‘ ;"‘ N\ B B i e, ; e N Ay logo and headshot - keeping buyers - Contact management.
Iy e o ' - L ] tied to you!

O homebot |

Empowers customers to build wealth through homeownership.
An easy way to stay connected with your past clients and prospects.
A personalized monthly email that helps homeowners make educated
home wealth decisions about their investment.
Branded to you so that you stay top of mind.
They can track their current home value, understand their equity
position, calculate the trade-up potential, and so much more.

HAINES

CLIMATE CONTROL

[=] [=] Ouwre revicws J/’&eaé
fa/é themselres!

=

EL JEREMY HAINES, OWNER

STREAMLINE

SERVICES $25 per month with a one time set up fee of $50.

UNLOCK THE POTENTIAL
OF YOUR LISTINGS

YOUR ONE STOP SOLUTION FOR: SCAN HERE [FE&mai:: EMILY ZACH
Handyman Repairs TO START CO-BRANDING 1. t .-_,f 4 Residential Mortgage Loan Originator
Electrical & Plumbing ON SIMPLENEXUS NOW! gt e L 402 403 321 3
Carpentry & Drywall h@. I * t .
. 2 = T o= ezac eoplesmortgage.com
& s Flooring & Painting ﬁpeoples é}w/éy/ Zﬁ’&% Peop 9a9 A
CONNECT WITH US v ] S|d|ng & Gutters MORTGAGE COMPANY = =/ T e
~ Decks & Fences
Concrete & Driveway Caulking 17330 WRIGHT ST. SUITE 200, OMAHA, NE 68130

402.690.6154 | streamline370.com

4 . October 2024



TABLE OF

CONTEN

08 10

Index of e - il " Meet the
Preferred L < Omaha "l _
Partners X g N ] Real e ] i October—
\ I »  Producers g . Setting the
Team R g | Stage for
Year-End
Success

16 - 20

Letter from b A Cover ’ 4 PARTNER
the 2025 - « Story: - .- | SPOTLIGHT:
OABR ' . Travis ' ' FLAT
President: . Taylor . \ BRANCH

A Season HoME LOANS
of Change i '

42

Rising . . ) 2] " Special
Star: b i " Property P . Events:
Brooke | J e e Spotlight: ! e i Photos from
Bies e T " Farmhouse- ol ph Our Selling
; Inspired i i Sunset III
Estate in Ba Event

Elkhorn

Cover photo courtesy of Natalie Jensen Photography.

6 - October 2024

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Stacey.Penrod@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Omaha Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

JAFFERY INSURANCE -

& FINANCIAL SERVICES

> iy J::I_: ;:':ﬁ:ii‘h neip

: : = :"‘* u;“:if A, ' '
PROTECTING YOUR MOST VALUABLE ASSETS:
HOME | AUTO | LIFE
CYRUS JAFFERY BOBBY JAFFERY
FOUNDER & CEO " " VP OF SALES
CYRUS@TEAMCYRUS.COM . BOBBY@JAFFERYINSURANCE.COM
402.213.9890 402.718.5206

JAFFERYINSURANCE.COM



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

AUTO DETAILING
Owner’s Pride

(402) 715-9749
ownersprideclub.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES

Graze Craze

(531) 999-1293
grazecraze.com/
omaha-ne-midtowncrossing

CLOSETS & STORAGE
The Closet Factory
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.samtheconcrete
man.com

CUSTOM CABINETS
Cabinet Design Studio
(531) 301-9550
cabinetsomaha.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

EXERCISE / PERSONAL
TRAINER

The Exercise Coach
(402) 875-6596
exercisecoach.com

EXERCISE/FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

8 - October 2024

GENERAL CONTRACTOR
Streamline Services
(402) 690-6154
streamline370.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

HVAC

Haines Climate Control
(402) 981-4131
hainesclimatecontrol.com

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MORTGAGE LENDING
Barrett Financial Group
(402) 316-8176
LizSchreiber.com

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

CMG Home Loans
Stacy Thorne

(402) 871-8128
cmghomeloans.com

Core Bank
(402) 898-3328
corebank.com

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Northwest Bank
(402) 334-0300
bank-northwest.com

Peoples Mortgage
Emily Zach

(402) 403-3213
ezach.loans.
peoplesmortgage.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

U.S. Bank
Brittany Green
(402) 289-9021
USBank.com

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

PHOTOGRAPHER

Natalie Jensen Photography
(402) 505-0522
nataliejensen
photography.com

PRINTING / PROMOTIONAL
Digital Express

(402) 614-0047
digxprint.com

PROPERTY MANAGEMENT
NHS Commercial

Property Management
(402) 512-3525
heartlandforrent.com

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Amoura Productions
(402) 991-2095
amouraproductions.com

ROOFING

Glory Visuals
(402) 216-4830
gloryvisuals.com

ROOFING & EXTERIORS
Red Rhino Roofs

(402) 502-4270
redrhinoroofs.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

TERMITE & PEST CONTROL
Lien Termite & Pest

(402) 397-8884
lienpestcontrol.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WINDOW TREATMENTS/
CUSTOM

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

Flat Branc

HOME LOANS

" READY TO ELEVATE
N YOUR CLIENTS'
EXPERIENCE?

Brad Dombrosky

Senior Mortgage
Banker

NMLS: 404109
brad.dombrosky@fbhl.com
402.512.0041

Gabe Kopun

Senior Mortgage
Banker

NMLS: 1049369
gkopun@fbhl.com
402.250.9530

Adaron Onufrock

Senior Mortgage
Banker

NMLS: 623661
aonufrock@fbhl.com
402.960.0346

402.581.9283 | FlatBranchHomelLoans.com | 541 N 155th Plaza

A division of Flat Branch Mortgage, Inc. Equal Housing Lender. NMLS: 224149 (nmlsconsumeraccess.org)

ONUSTO
ENSURE YOUR
CLIENT IS THE
ONLY ONE
MOVING IN!

Residential & Commercial
Extermination

Specialists in Rodents,
Ants, Termites,
Fleas & More! E

Contact us today &E

for a free estimate!

43 Years Of Experience
402.397.8884

LienPestControl.com

Does Not &

Fit All...

hr%aa;mets‘.

HEALTH INSURANCE

Let Me Find Your Family the
Perfect Healthcare Solution

ANDS OF INSURANCE PLAN
NAE‘I:‘( RECOGNIZED BRANDS

JON JACOBI, LUTCTF, FSS
LICENSED INSURANCE CONSULTANT

402.517.0732

Jonathan.Jacobi@HealthMarkets.com

ealthMarkets Insurance Agency, Inc. is
Service and product availability varie
compensated based on

e
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MEET THE OMAHA REAL PRODUCERS TEAM

STACEY PENROD

Stacey.Penrod@
n2co.com
402-677-7744

JESS WELLAR NATALIE JENSEN
Writer Photographer
NatalieJensen

Photography.com

AUSTIN HALL

Videographer
GloryVisuals.com

ILONA POREBSKI
Publisher Editor Ad Strategist
OmahaNE.ads@n2co.com

I

MARGARET WOLF
Social Media Manager
mwolfphotography.com

DARREN CLAUSEN
Videographer

GloryVisuals.com

hello@gloryvisuals.com hello@gloryvisuals.com

October 2024

DAVE DANIELSON
Writer

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts
LISTEN ON e Spotify:

Listen on .

amazon music

SN~—"7

REAL

PRODUCERS

BRI RGO TN WITH
FOF &k ESTATL AGEWTE

T REMINGTON RAMSEY

Your Senses

* Personalized and professionally
packaged gifts

* Large variety of packaging sizes

* Customized for any group size

* Using only premium ingredients

* Delivery services to the Omaha area

Omaha’s Only
Full-Time,
Full-Service
Charcuterie
Restaurant!

GrazeCraze.com
531.999.1293
220 S. 3lst Ave.,

#3109, Omaha, NE

Leadership of a national lender.
Dedication of a local partner.

Geat the personalized mortgage service and
step-by-step guidance you deserve, backed by the
strength and solutions U.5. Bank offers:

— LLS. Bank lending available in all 50 states
- Loan options for your needs to buy, build or borrow
- Conventional fixed- and adjustable-rate mortgages

- Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Mortgage Loan Officer
office; 402-963-2152
cell: 402-T14-6280
soott.hove@usbank.com
MMLS # 502086

Summer Franco

Mortgage Sales Supervisor
office: 402-289-3021
call: 402-850-9899
summer franco@usbank.com
MMLS # 992463

Loan approval is subject 1o credit approval and program guidelines.

Mot all ioan programs are avallable in all states for all loan amounts

Interest rates and program terms are subject to change without natice

Visit usbank com to fearn more about 1.5, Bank products and services.
Mortgage, home equity and credit products are offered by
U.5. Bank National Association. Deposit producis are offered

w1y U.5, Bank National Association, Member FDIC
LEwoER B2022 LS. Bank

Omaha Real Producers -
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OCTOBER

Setting the Stage for Year-End Success

Dear Real Producers of Omaha,

As October arrives and the bustling summer real
estate season slows down in Greater Omaha, we’re
not just winding down; we’re strategically preparing
for the critical fourth quarter of 2024. This month
offers a pivotal opportunity for reflection and strategic
planning — an essential step as we aim to finish the

year strong.

For every standout Real Producer in our vibrant
Omabha real estate community, October is a time

to consolidate achievements, refine strategies, and

energize for a successful year-end. It’s our final

push of the year, where renewed focus and strategic
positioning become crucial for both professional and

personal success.

12 - October 2024

In the spirit of celebrating progress and community,

we recently gathered for our third Selling Sunset event
on September 19th at Kim Hoffart’s luxury listing in
Bennington. It was fantastic to see everyone coming
together to mark the success of our collective efforts. Be
sure to check out the event photos in this issue and stay

tuned for details on our 2024 holiday event!

As we approach the end of another busy year, let October

be your moment to reflect on your progress and embrace

the momentum needed to achieve a fulfilling finish to 2024.

Warm regards,

Stacey Penrod
Owner/Publisher
Omaha Real Producers
402-677-7744
Stacey.Penrod@n2co.com

m Insura nce. PROGRESSIVE

!

insurance

OO

Choice of Top Producers

-~ y o §| FOREMOST
TRAVELERS ] @ MODERN. ‘3 INSLRANCE GROUP



100%

é e Winning Contracts in This Competitive Market is

TOP PRODUCERS, /A A ; WIHIAT WE DOX
TOP RESULTS: 7% .# | W|LHELM

Guaranteeing Your - oSS - o =

Clients' Financial I.'I -I T ' . 'd | v p A 1974080, 10197
Success | y ! : =, &\

X, ;'-__
Jeremy Wilhelm

. Sty.Hemphill-Wilson, Branch Manager . « 1% Down Conventional Loans. (@) 402‘2] 0-8352
READY TO ELEVATE I ?MLS) #324285 BT e T Jeremy@JeremyWilhelm.com
1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976 * below IViarket Interest Rates -
YOUR MORTGAGE misty.hemphillwilson@rate.com | rate.com . ' : - : ) JeremyWilhelm.com
GAME? 760 W Gold Coast Rd #1089, / « Efficient & Quick Turnaround Times for You & Your Clients. NIVIESRI Y,
Papillion, Nebraska 68046 i

Make A Lasting Impression...

Auto Wash ¢ Detailing ¢ Protection Services & more!

Scan to book Vour T
appointment today! -5

OWNER’S PRIDE 402.715.9749 - OwnersPrideOma.com ¢ 13730 P St, Omaha

14 - October 2024 Omaha Real Producers - 15
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A Season of Change

Every year, the lush green hues of summer fade into the col-

ors of fall, marking the beginning of a new season.

September starts a new season at the Omaha Area Board

of REALTORS®. This year, I will be honored to serve as the
2025 OABR President. I’ve met many incredible people along
this journey. Over the last 15 years, I served with colleagues
on committees, volunteered at events, and worked with so
many amazing people who helped make the REALTOR®
association the outstanding organization that it is, one that

provides many benefits for those in the profession.

A recent “Face the REALTORS®” event, directed by our
Governmental Affairs Committee, is a prime example of what
OABR offers. It’s an outstanding event where local leaders
present their visions for the community. Leaders in the com-
munity, such as Leslie Smith of the Omaha Municipal Land
Bank, Greater Omaha Chamber of Commerce CEO Heath
Mello, and most recently, Omaha Mayor Jean Stothert, have
graced the OABR podium. “Face the REALTORS®” provides
an opportunity to hear from our local leaders and for those
leaders to listen to concerns and answer questions from
members of the Omaha Area Board of REALTORS®.

The Accredited Buyer Representative (ABR) designation course
was another recent opportunity that helped REALTORS®
navigate buyer agency agreements. One key takeaway from

the class was this: Master the art of explaining your value as a
REALTOR®. Facts.realtor is a great resource for everyone, and

it’s time to articulate our value in more ways.

Recent civil lawsuits are changing how we conduct our busi-
ness, but one thing remains constant: REALTORS® organize
the market and make the industry what it is. We are profes-
sionals — leaders who thrive in difficult times. I encourage
everyone to stand tall in the face of change to strengthen the
real estate community by investing in your industry today.
Working together is our strength, and our advocacy efforts

have never been more important!

16 - October 2024

In the words of Benjamin Franklin, “Energy and persistence

conquer all things.”

Ilook forward to what the year ahead will offer, and I am
honored to serve in this capacity for our community. We
are already communicating at the next level, and it will only
get better.

May you always walk in sunshine, my friend!

Jessica Sawyer
2025 President
Omaha Area Board of REALTORS®

Jessica Sawyer, 2025 President of the
Omaha Board of REALTORSE®, is a sea-
soned agent with Nebraska Realty and a

dynamic force in shaping REALTORS®, com-
munities, and organizations. Her real estate journey began
as a second mortgage representative at First National
Bank, where she quickly transitioned to a successful
REALTORE®. Inspired by industry leaders, Jessica continually
invests in her professional growth through her business
coach, podcasts, audiobooks, and conferences. She
excels in team building and collaboration, enhancing team
dynamics through her extensive leadership experience.
Jessica has served in various roles, including past regional
vice president of the Women’s Council of REALTORS® and
National Association of REALTORS® RPAC Major Investor
Committee representative for Nebraska. Currently, she
is a committee member of the Federal Financing and
Housing Policy Committee at the National Association
of REALTORS® and a Nebraska REALTORS® Association
director for the Omaha region. Jessica and her husband
Johnny actively follow their two school-aged children, Mya
and Myles, with their busy sports schedules.

NOV.

Code of Ethics
Training Course .o

MEET YOUR CODE OF ETHICS REQUIREMENT

The Mational Association of REALTORS® requires
completion ofethics training by all members every
three years.

The next deadline is December 31, 2024,

$25 MEMBERS / 550 NONMEMBERS (Procesds to RPAC)
8:00 AM - 12:00 PM

Register at omaharealtors.com/code_of_sthics_training

Contributions are not deductible for federad income Lax purpeses. Contributions to RPAL are woluntany arsd ae used lor political purposes. The National Association of
REALTORS 1 its state and local associations will ot favor or disadvantage ang membser because of the amount contributed or decision nat to contribute. You may
refuse Lo contribute without regprisal

RPAC [CE DAY

OABR EDUCATION CENTER
11830 ST. OMAHA, NE 68102

$25 / CLASS OCTOBER 17
$40 / BOTH 2024

COMMUNICATING WITH TODAY'S
TECH-SAVY CONSUMER ( #1503 )

1:00 PM - 4:00 PM
INSTRUCTED BY: JOHN MAYFIELD

TECHNOLOGY RISK
MANAGEMENT ( #1504 )

9:00 AM - 12:00 PM
INSTRUCTED BY: JOHN MAYFIELD

Learn more at: omaharealtors.com/CE_DAY

Investmants e nat deductitide log fed

ﬂ ﬂ“n“ﬂ udfelines ant yuou imis ineest mare o

. isadvamlage amy mambed becalise
# REA “nns RPALC fo support state and lochl positic



YOU ARE THE FACE OF YOUR BUSINESS.

Hmpp U Gowr Wlarkefingy Game This %W/

THE
':..QII SERRANO _
] TEAM ..

P L _} e - - " AR |
SUIECRUSE St FE goie “‘liu n!" 'HIHM T —

Ju}f':!uﬂll IEAm Wy Sa v’ fréve] i
'Il LS . - j_l_._

Why Pre-Inspect?

e

1. Allows for the 2. Reduces time to

Save Time,
More Money,
Less Stress.

We offer reduced rates for bU')I'EFS to seller to make closing by reducing/ repaire/improvements
walk them back through the home, put repairs before listing.  eliminating inspection  per inspection, list for
report and warranty in their name and contigency. more moneay!

stand behind it for 1 year from date of
inspection. E
g 15 | o
& W

Headshots
Branding
Lifestyle
Editorial

& Morel

3. Seller can make

5. It shows the sellers 4. Eliminates ‘buyer
are being proactive inspection' surprises,

and the home is which are often costly,
1 =T * ready to sall. time consuming and
etressful.

John Wanninger, Keith Helson,
. r

NEBRASKA'S MOST EXPERIENCED INSPECTION TEAM

402-506-5711

INSPECTIXUSA.COM
OEERC MBI S M HOME INSP EJE_T H:I N-s.

1] grespectisusa fin] i i | M e

Natahe]ensen photography 4
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>> cover St 0 ry From the moment young Travis Taylor

rolled his first dice in Monopoly, he was
By Jess Wellar

hooked — not just on the game, but on
Photos by Natalie Jensen

the idea of building an empire. That
childhood obsession became the founda-

tion for what would later become a thriv-

ing career in real estate. Today, Travis
is the number 5-ranked REALTOR®

in Nebraska, a position that speaks
volumes about his relentless drive and
passion for the business.

While Travis’s name has become syn-
onymous with success in Omaha’s real
estate world, his entrepreneurial spirit
extends far beyond just buying and sell-

ing homes. As the co-owner of Prairie

W | N N | N G T H E G A M E Homes, one of Omaha’s largest cus-
tom-home builders, and Vinton Homes, a
leading SPEC-specializing home builder
in the area, Travis has made signifi-

cant contributions to the local housing

market. These ventures are just a part of

his expansive Monopoly-inspired empire
that includes everything from land devel-

opment to cabinet companies.

“I'm a second-generation Realtor,”

Travis shares. “With the help of my

partners, we’ve turned the game of

Monopoly into a career in real estate,
new construction, land development, and

property management.”

Entrepreneurial Roots

Born in Sioux City, lowa, Travis moved to
Omaha in the fourth grade and attended
Ralston Schools. His early dreams leaned

toward medicine, but the entrepreneurial

itch was too strong to ignore.

“I wanted to be a doctor, but I couldn’t
wait that long to make money,” he admits

with a laugh.

So Travis dropped out of college and
embarked on a business adventure that
would see him own and manage a string of
businesses from senior living communities
to hair salons, fast food restaurants, and

telemarketing call centers.

But it was in 2006 that Travis found his
true calling. He followed his mother,
Jackie Taylor, into the world of real

estate, initially focusing on commercial

20 - October 2024




ventures and senior living commu-
nities. Meanwhile, Travis was also
dabbling in residential real estate on
the side, developing lots and building
houses, with Teresa Elliott and Jackie

Taylor selling the properties.

The partnership with Teresa would
soon blossom into something more
substantial as the two took a bold leap
and launched NextHome Signature Real
Estate together in 2018, a boutique bro-
kerage in Omaha. The decision proved
to be a wise one, setting the stage for

incredible success in the years to come.

A True Powerhouse

Travis’s rise in the real estate industry
has been nothing short of incredible.
As a solo agent, he’s built an impres-
sive portfolio, consistently ranking
among the top producers in the state.
Last year alone, he closed 67 transac-
tions, totaling $28.8 million in volume.
This year, he’s on track to hit $35 mil-
lion, not including the many off-market
deals and new construction listings he

gives to his agents at NextHome.

It’s not just about the numbers for
Travis, though; it’s about the rela-
tionships he builds along the way.
His passion for the business and the
people he works with is evident in

every aspect of his career.

“Doing what I love, with whom I love
every day — that’s how I define suc-

cess,” he affirms.

NextHome Signature Real Estate has
been a consistent performer, as well,
ranking in the top 10 of all NextHome
brokerages nationwide every year.

On an individual level, Travis was

the number 3 producer out of all
NextHome agents nationwide last year,
out of 620 offices and 5,800 agents.

But Travis is quick to credit his soar-
ing success to his partners, Teresa

Elliott and Jeff Hubby.

“I'm fortunate to have amazing busi-

ness partners like Teresa and Jeff,” he

22 . October 2024

asserts. “Jeff'is my perfect counter-
balance and partner in homebuilding;
I do sales and financing, and he runs

the construction of the homes.”

Together, Travis and Teresa have
created a powerhouse brokerage that

thrives on a culture of collaboration.

“We are a big family; we are all very
connected,” Travis smiles. “Most of
my potential volume I give to other

agents to help them succeed.”

A Legacy in the Making

After 18 years in the business, Travis
says he is now more focused on pav-
ing the way for the next generation of
agents. His leadership style is rooted
in mentorship, and he’s committed

to helping younger agents find their
footing in the ever-changing industry.

“When you’re the leader, you’re in the
back of the line,” he explains. “It’s my
job to ensure that the young people
are able to be full-time in real estate

with a clear path to success.”

Travis is known for focusing on
win-win outcomes, a philosophy that
extends to every corner of his business.
It’s this kind of practical wisdom that
has earned Travis the respect and admi-

ration of his peers and proteges alike.

“If you consistently do the right
things for the right reasons, good

6

HINGS FOR
THE RIGHT
REASONS,
GOOD THINGS
WILL COME.

Travis Taylor (left) with Teresa Elliott (center), his partner at
NextHome Signature Real Estate, and Jeff Hubby (right), his
partner at Prairie Homes Omaha.

things will come,” he advises. “Don’t stop,

12

just keep moving

Beyond the Business Ventures
Despite his busy workday, Travis finds time

to enjoy life outside of real estate. His partner,
Josh Brink, plays a significant role in helping
him have plenty of fun in his downtime. The
pair share their home with two beloved dogs,
Ryder, a Blue Heeler, and Triumph, a Bernese

mountain dog/poodle mix.

“Josh specializes in strategic planning

for nonprofits and charitable events with



Brink Ventures, and is actively involved
in real estate as well,“ Travis shares.
“We love to be out and about, and enjoy

entertaining others.”

The couple also has a shared passion for
travel and spending quality time with
friends and family. But their commit-
ment to giving back is just as strong as

their love for adventure.

“We attend plenty of charity events,
and our office also sponsors Canine
Companions, an amazing organization
that trains dogs for people with disabili-

ties,” Travis offers.

As for the future, Travis has no plans to
slow down. His short-term goals include
finishing the construction of a new home
for him and Josh at Bluewater. Looking
further down the road, Travis aims to
continue building relationships with

his partners, both professionally and
personally, and to achieve continued suc-

cess while helping guide newer agents.
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GABE KOPUN, RAD DOMBROSKY, AND AARON ONUFROCK

FLAT BRANCH HOME LOANS

FINDING A WAY TO SAY

REALTORS® know closing dates can make or break
dreams, and consistency and reliability are gold stan-
dards. So when you have a mortgage lending dream
team with 40 years of combined experience that does

not miss closing dates, it’s time to sit up and take notice.

This is precisely the proven track record Gabe Kopun
and his partners at Flat Branch Home Loans (FBHL)
bring to the closing table with their newly-launched
Omabha office.

“We’ve built our careers on delivering white-glove ser-
vice, coupled with cutting-edge technology and finding
a way to make a loan happen to win together,” Gabe
shares with pride. “Real estate is a fast-paced business
that not just anybody can do; my partners and I enjoy
working with motivated professionals who thrive

during change.”

The Perfect Partnership
Gabe, Brad Dombrosky, and Aaron Onufrock’s partner-

ship was born out of mutual respect and a shared vision.

The trio were the top lenders at FNBO (First National

Bank of Omaha) before recently deciding to make the leap together
to FBHL. “We all figured if we were going to break off, we wanted

to partner with like-minded people,” Gabe explains.

So how did each of them get started in the business? For Gabe,
the mortgage industry is in his blood. “I'm a second-generation
mortgage professional,” he notes. “My father has been in the

industry for 25 years.”

With 14 years in banking and nine years as a mortgage lender,
Gabe has firmly established himself as a top producer, earning

that distinction for six out of the last nine years.

Brad’s mortgage roots were a bit more serendipitous. Originally
from South Florida, Brad graduated from the University of
Florida with a business degree in 2000. “In 2002, by the recom-
mendation of a friend, I stumbled into the mortgage business,”

Brad recounts.

Now with over 22 years of experience, Brad prides himself on
delivering a world-class experience from start to finish, making
the process as stress-free as possible for his clients while calming

plenty of nerves along the way.
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From left to right: Aaron Onufrock,
Brad Dombrosky, Gabe Kopun

Originally from the Twin Cities in Minnesota, Aaron came to
Omaha in 2001 to pursue an aviation degree, hoping to work in
the mission field overseas. However, God had other plans for his
life. “I started working at a bank and found myself in the mort-
gage field in 2012,” Aaron recounts.

Quickly discovering his passion for helping people through one
of the biggest financial decisions of their lives, Aaron has not
only enjoyed his work but also found great success over the past

dozen years.

A Company with Heart

The power trio’s decision to bring FBHL to Omaha wasn’t made
lightly. The choice came down to core values, with FBHL’s commit-
ment to community aligning with their shared ethos. “We actually
interviewed with 12 different lenders before ultimately deciding to
bring the Flat Branch brand to Omaha,” Gabe points out.

Founded in Columbia, Missouri, FBHL has grown impressively

over the years. Today, it’s located in 12 states, licensed in 38, and
boasts 85 office locations. FBHL is also the number one purchase
lender in Missouri and ranks as the #2 USDA lender in the coun-

try — proof of the company’s consistent growth and success.

But it’s not just the numbers that make FBHL stand out; it’s the
culture. “Everybody that works at FBHL is trying to do their best
for the greater good of the company,” Gabe emphasizes. “It’s an
employee-owned company, so you're surrounded by genuinely

good people who care about more than just production.”
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Flat Branch’s.commitment to

community involvement was

a huge factor in our decision
to-join. < Gabe Kopun

This supportive, warm environment is one of the rea-
sons Gabe and his partners felt so at home right away
at FBHL.

“Buying a home isn’t just a transaction; it’s fulfilling a
personal dream or a real milestone in an individual’s
life,” Gabe reflects. “That’s why we strive to set proper
expectations, ask the right questions, and ensure every

approval leads to a successful closing.”

FBHL remains serious about making a difference at
the local level as well. The company is deeply involved
in giving back through its charity, the Giving Branch,
which has donated over $5 million since its incep-
tion in 2018. FBHL also offers a special “Community
Champions” discount program, which provides finan-
cial benefits to first responders, active-duty military,
and K-12 public school employees. “Flat Branch’s com-
mitment to community involvement was a huge factor

in our decision to join,” Gabe adds.

Beyond the Business

When they’re not working hard to secure mortgage
loans, Gabe, Brad, and Aaron are all focused on family
life. Gabe has been married to his wife, Lyndsey, for
seven years. Together, they have two energetic chil-
dren who keep them on their toes. “We love going on
electric scooter rides, bike rides, visiting new places,

and swimming a lot in the summer,” Gabe shares.

Brad, too, treasures family time. He’s been married to his wife,
also named Lyndsey, for 18 years. The couple has four children,
and they enjoy traveling to places where life can slow down just
a bit. Whether it’s coaching kids’ sports, swimming at the pool,
or catching a football game, Brad makes the most of his time with
his brood during his off hours.

Aaron’s life revolves around his family and faith. Married to
Kaela for 17 years, they have four children and stay as active as
possible, no matter the season — though they especially love vis-
iting different national parks to check off their list. The Onufrock
family is also deeply involved in their local church community,

which remains a top priority for them.

With a strong team, exceptional track record, and a company
like FBHL behind them, Gabe and his partners are ready to face

whatever future challenges come their way.

“We do not miss closing dates,” Gabe concludes. “We’ve seen reg-
ulations change, technology impact the personal experience, and
inventory problems create affordability issues, but I believe and
expect that consumers will always value a personal touch and the

desire to be led throughout a stressful process.”

For those looking to secure their dream home with a team they
can trust, contact Gabe, Brad, or Aaron at Flat Branch Home
Loans at 402-581-9283, or visit

www.flatbranchhomeloans.com Flat Branch
to learn more. " HOME LDANS
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Formerly a personal trainer, Brooke Bies’ transition into real estate several years ago was more than

just a career shift; it aligned with her deep appreciation for every opportunity that comes her way.

“There’s a lot of great agents in this
industry, so I feel very grateful when
clients choose to work with me,” Brooke
says with sincerity. That sense of grati-
tude is what fuels her success and keeps
her grounded as she continues to build
momentum on the exceptional Metro
Pros team at Berkshire Hathaway in
West Omaha.

Rooted in Faith and Determination
Born and raised in Fremont, Nebraska,
Brooke pursued a degree in exercise
science at the University of Nebraska at
Omaha (UNO) after graduating from high
school. Initially, she embarked on a career
as a personal trainer, a role that matched

her passion for fitness but conflicted with

r .rf " 7
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her desire for a more adaptive lifestyle

as she eyed her future.

“The early mornings and late eve-
nings were not sustainable because I
knew I wanted to have children and
wanted more flexibility in my sched-

ule,” Brooke explains.

Brooke’s career pivot happened when
she joined Berkshire Hathaway’s
admin department, processing real
estate paperwork and communicating
with agents. It wasn’t long before the
real estate bug bit her. But making the
leap to a full-time real estate career

wasn’t an easy decision.

“Working in Berkshire’s admin just
grew my love for the business, and

I decided to pursue getting my real
estate license,” Brooke recalls. “But I
really prayed on this for a long time,

and God opened doors for me.”

A timely email from her future team
leader, Mike Pettid, served as the
sign from above that she needed to
take the plunge into real estate full-
time with Metro Pros after a meeting
with Mike.

“I knew in my heart at that moment it

was going to be the right fit for me,”
Brooke affirms.

Omaha Real Producers - 35




GOD
®  CONTINUES
TO
PROVIDE.

T
I i 'l_
4 o
£ u .
']
- E oS,
" vl
e .-_." in
e 455
— '-.-. :-'-‘: >
" s
2o aed b
- % ." *

“ oy

Photo by Natalie Jensen

36 - October 2024

TEAM EFFORT

When Brooke took the plunge in
2021, she joined one of the top-
ranked teams in the country, Metro
Pros. With mentors like Mike and Jill
Lewis-Harris, Brooke quickly found

her footing in the industry.

“Our team is great, and I've had so
much mentorship come from it,”

she acknowledges. “The team has
definitely helped me; the fact that I
have 20 other agents to reach out to
and get advice from has been invalu-
able. Moreover, we’ve been ranked
nationally as one of the top 20 teams
in the country, based on sales volume,

for over the past 10 years.”

Brooke has already more than dou-
bled her sales from last year and she’s
projected to surpass her sales volume
goal for 2024. Brooke attributes this
leap in production to being able to
dedicate more time to her business
now that her son is a bit older, cou-
pled with the blessings of unexpected
client referrals and the seeds planted

from previous years paying off.

“God continues to provide,” she

reflects with a smile.

For Brooke, the fulfillment comes

not just from closing deals but from
building lasting relationships with
her clients. “If we’re not friends in the
beginning, we often become friends in
the end, and that relationship contin-

ues on,” she emphasizes.

What sets Brooke apart in a sea of
real estate agents is her joyful spirit,
integrity, and relentless advocacy
for her clients. But she’s not just
about having a good time — Brooke
is a staunch advocate for her clients,
ensuring that their needs are always
front and center. Every transaction,
whether for a friend, family mem-
ber, or a new client, is close to her
heart. She treats all her clients with
care, listening to their concerns and
guiding them through every step of

the process.

Photos by Natalie Jensen

DON’T LET
ANYBODY
TELL YOU
YOU CAN’T
DO IT.

“Don’t let anybody tell you you can’t
do it,” Brooke advises new agents.
“This industry is hard and can be
discouraging at times, especially
starting out. It’s important to remain
confident in your ability, stay true

to who you are, and keep pushing

N N s 2
towards your goals.

LIFE BEYOND THE OFFICE

In her off hours, Brooke’s world
revolves around her son, Barrett. At
just 2-1/2 years old, Barrett is her
“little best friend” and the driving
force behind her ambition. Balancing
her demanding career with family
life is a priority for Brooke, and real
estate allows her the flexibility to be
present in her son’s life. “He is what
pushes me to continue to excel in my
career to provide the best I can for

him,” Brooke shares.

The mother-son duo loves spending

time outdoors, whether it’s going

on runs together, visiting different
parks around town, or even attending
showings — where Barrett doubles as

a “pretty great showing assistant.”

Looking ahead, Brooke is excited
about the endless opportunities that
await in her fledgling career while
one thing remains constant: her
gratitude for the journey. Her goals
include purchasing her first invest-
ment property to renovate in the
next several years and traveling with
her son, with Europe high on her

personal bucket list.
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Brooke Bies' young son, Barrett, is
the center of her world and often
accompanies her to showings.

“My career wouldn’t be where it is “I want to compound my business

today without God’s guidance and the year after year to help as many
support and trust from my family, people as possible while continuing
friends and clients; and I can’t wait to balance work and my family.”
to see what the next few years look
like for the growth of my business,”

Brooke concludes.
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DISCOVER LUXURIOUS LIVINGIN ELKHORN

A FARMHOUSE-INSPIRED ESTATE AT 4960 SOUTH 224TH PLAZA

Welcome to 4960 South 224th Plaza, a stunning luxury property
located in the sought-after Legend Trails community of Elkhorn,
Nebraska. This exquisite farmhouse-inspired residence, built by
Nathan Homes, is set on over 1-Y acres of private, beautifully
treed land, offering a perfect blend of rustic charm and modern
elegance. With more than 7,000 square feet of luxurious living
space, this nearly new construction is an ideal retreat for those

seeking tranquility, privacy, and unparalleled comfort.

As you step through the grand entryway, you are greeted by
soaring ceilings adorned with rustic wood beams, creating an
immediate sense of warmth and grandeur. The open-concept
design flows seamlessly throughout the home, allowing for effort-
less entertaining and everyday living. The expansive great room,
flooded with natural light from oversized windows, provides a
breathtaking view of the lush, wooded surroundings, making it an

inviting space to relax with family and friends.

The heart of this home is the gourmet kitchen, a chef’s dream
that combines both beauty and functionality. Outfitted with
top-of-the-line Wolf appliances, this kitchen is perfect for pre-
paring both casual family meals and elaborate feasts for guests.

Quartz countertops provide ample workspace, while the custom
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cabinetry offers an abundance of storage. The
kitchen also features a walk-in butler’s pantry that
ensures you're always well-stocked and organized,

enhancing both convenience and efficiency.

The main floor also boasts a spacious primary suite
that serves as a true sanctuary for relaxation. The
primary bathroom is a spa-like oasis, featuring an
oversized shower that invites you to unwind and
rejuvenate after a long day. The generous walk-in
closet provides plenty of storage space for your
wardrobe, ensuring your belongings are elegantly

displayed and easily accessible.

For those with creative inclinations, the home
includes a dedicated craft room — a perfect space for
artistic endeavors, hobbies, or even a private home
office. This unique feature allows residents to explore

their passions in a space tailored to their needs.
Entertainment options abound in this luxurious prop-

erty. The lower level is an entertainer’s paradise, com-
plete with a full wet bar, a full-sized beverage fridge,

@realproducers

£ ot T L
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realproducersmag.com
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and a stylish brick backsplash
and floor that add character and
charm to the space. Whether you're
hosting a gathering of friends or
enjoying a quiet evening, this lower
level provides the perfect backdrop

for relaxation and fun.

Car enthusiasts will find the six-car
heated garage to be an extraordi-
nary feature. This expansive garage
provides ample room for vehicles,
storage, and even a workshop area,
catering to those who appreciate

both practicality and luxury.

Located in the prestigious Legend

Trails community, this home offers the perfect
blend of seclusion and convenience. Residents
enjoy easy access to the vibrant offerings of
Elkhorn and nearby Omaha, from shopping and

dining to parks and top-rated schools.

This exceptional property in Elkhorn truly em-
bodies luxury living. With its thoughtful design,
high-end finishes, and expansive spaces for both
relaxation and entertainment, this farmhouse-in-
spired estate is more than just a home —it’s a
lifestyle. If you’re seeking a residence that offers
privacy, elegance, and unparalleled comfort,

look no further than this masterpiece by Nathan
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Homes. Don’t miss the opportunity to make this

extraordinary property your own and experience
the very best of Nebraska living.

4960 S 224th Plaza, Elkhorn, NE 68022
$2,700,000

For more information, call Sallie
Elliott at 402-630-5953 or email
her at salliemelliott@gmail.com.
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*Minimum purchase of $2,000 required. Must be presented at time of consultation.
Cannot be combined with any other offer or existing contract.

closetfactory.com

402-697-3600

VISIT YOUR LOCAL SHOWROOM AT:

14639 Grover St
Omaha, NE 68144

Omaha Real Producers - 45




For just $550, protect yourself

and your clients with our
12-Month

Ready to Order:

(402) 597-2169 Home
Questions:
APPLIANCES (402) 306-6319 Wa rra nty. / 2

- f‘: / | =

GLORY VISUALS

EXCELLENCE DELIVERED EVERY TIME

HEATING & COOLING

Cody Bousema

SERVICEONE
e ¥

vyvd

PLUMBING

12M HW_Ad.7.5x4.875.0MA. HW.7.23 |

corE B ANk WSS S

Yowr Fhusted Local Meripage Resowrce
YOUR PREMIER

Property Management Company

DEBBIE LEBBERT

MORTGAGE LOAN ORIGINATOR

HHMLS 15395474 DIRECT 402 B94 7016

Proudly serving the Greater Omaha,
Lincoln, York and Surrounding Areas 2

e
Al B = 2]
bl )

SRUH  ofean lo pel alanted wilh Debbie!

WWW.HEARTLANDFORRENT.COM
4£02-512-3525

EXCELLENCE DELIVERED
EVERY TIME

s candilions may aoely | DE-::-AH n F o nn:h-
t to change without notice. HMLSE 401393 ltroen MEMBER FDIC L Cniner /
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P> special events

Photos by Natalie Jensen,

»

Margaret Wolf, and Kaleb Duncan SEPTEMBER 19, 2024

Please enjoy our party pictures from our Selling Sunset III
event held Thursday, September 19th, at a fabulous $2.75
million dollar listing at 20220 Sheffield Circle in Bennington.
Thank you to everyone who braved the heat to join us in
networking with the best, but more importantly, just taking a

moment to celebrate and see friends we often don’t get to see.

We are especially grateful to our sponsors of this event

who made it possible! Premier Sponsor Flat Branch Home
Loans; Spirits Sponsor Jaffery Insurance; Gold Sponsors
10 Men Movers, Level Countertops, Cabinets & Flooring,
and Ideal Construction; our Silver Sponsors Streamline
Services, Results Mortgage, and My Insurance; Bronze
Sponsors Brand Brewers and Digital Express. Additional
thanks and gratitude to the homeowners of this amazing list-
ing, Kim Hoffart, the listing REALTOR®, our caterer, Dan
Benigno with Chef Around the Block, DJ Devon Dupree,
Margaret Wolf Photography, and Zeal Helps.

i 18 Hen Hovere
Flat Branch NV YOUPACKIT mmmiLEV L Foondns
- HOME LOANS JAFFERY INSURANCE wE STHEK IT - e e

m LTRSS FLODHRING | TGS - B TS -

] |
STREAMLINE '

s
FRVICES Results Mortgage
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Lastly, but never least, many of you have gotten to know
members of my team by now. Immense gratitude and
appreciation for Austin Hall and Darren Claussen,
owners of Glory Visuals, who create our awesome
videos and create an environment of lightheartedness
and joy, and my dear friend and photographer, Natalie
Jensen, who always makes our photo sessions a special
experience. We also extend a warm welcome to Kaleb
Duncan of Kaleb Duncan Photography, who many of
you already knew or met at our event and will be joining

our team! Welcome, Kaleb!

Our team at Real Producers loves creating an environ-
ment of inspiration, celebration, and connection for you.
‘We hope you enjoy our monthly publication, as well as
the events to bring us all together. Thank you for your
ongoing support, and cheers to all of you who are in a

community of the “best of the best”!

SELLING SUNSET III

EST, 2001

% BREWERS

insurance . 3%/.*9 %5 E%S

PROT

IDEAI_

M
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PRINT ME MORE!

Were you, the team, or your business
featured in an issue of Real Producers?

Want a copy of your article or
full magazines that you were
featured in?

REPRINTS!

‘What the heck is a reprint? A reprint is a four- or eight-
page, magazine-quality-grade paper with your full article
and photos, and you on the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that can
help brand you, your team and/or your business.
* Use on listing appointments
+ Send out to friends and family
+ Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent

+ Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?
No worries! We can make any changes needed. We send

you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our part-

ner or family. Anyone who wants to promote you!

HOW DO | ORDER?
Email stacey.penrod@realproducersmag.com or _
give us a call at 402-677-7744. o P=
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LET US HANDLE YOUR CLIENTS" HVAC NEEDS!

EST. 1951

We Can Help Your
Buyer/Seller Clients With:

- Air Conditioner Clean & Checks

- Furnace Clean & Checks

- Air Conditioner Repair & Installation
- Furnace Repair & Installation

- Heat Pump Repair & Installation

- Indoor Air Quality

Family Owned & Opérated for 70+ Years!

& PRO

PARTNER

402.858.0734 - HeatOmaha.com

Residential | Commercial | Patio

ACCENT

(Wi oW
=) We Can

CUSTOM
BLINDE

- Transform
— M5 . Your Clients
Locally own;(.l andl.'lop!eF < .- & - New Home

Call or visit today!
2611 N 204th St, Ste. 105, Elkhorn (402) 39022667 OmahaWindowCovering.com
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YEARS OF
THE N2 COMPANY

WATER. FURE AND SIMPLE®

@ cleanwaterguys s

WATER SOLUTIONS
YOUR CLIENTS %
CAN TRUST
40+ Years of Experience
B2B/Office Solutions /7

New Construction
Home Solutions & More

402-330-6440 - 800-727-0707 - CleanWaterGuys.com - 13336 Industrial Road, Suite #106 f ¥ @ =




