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CHANGING PLACES

You Got Them to Closing...
Let Changing Places Get Them Moved!

CVED #21897

248-674-3937 ‘ o

CHANGINGPLACESMOVERS.COM
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&LANDSCAPING

Member of: Certified By: &k
. ] Bulld
MMAS f -
Wk B b o - Find us on @

A,

MEET OUR

PEOPLE! e

" TROY BRANCH - OAKLAND

Our Expertise. Your Success.

Devon Title maintains a team of experienced,
highly knowledgeable Account Executives
committed to the needs of our realtor, lender,
attorney and builder customers.

But what really sets our Account Executives apart
is the passion they bring to the real estate process.

To learn more about the "Devon Title Difference,”

visit www.DevonTitle.com or call 248-273-4300.

WITHDEVON, [T DONE.

ATEAM OF
HOME INSPECTORS
YOU CAN TRUST.

/6 HomeTeam
INEP ECTION SERVICE

Contact us for a private showing of our NEW Model in Bloomfield Hills.

warrenmichigan@hometeam.com
nometEam.Ccomywarmen=mid :'lil_l.lll

All iights



THE PERFECT HOMESITE
DESERVES THE PERFECT HOME.

Find a mortgage
that works for you

You’ve found the right home. Let us find the right mortgage loan
for your needs. That’s what makes us a Fifth Third better®.

Call me today to learn more.

Sandi Frith - 586-749-8355

mortgageadvisors.53.com/sandi.frith
NMLS# 564023

JEN :
i
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FIFTH THIRD BANK

Loans subject to credit review and approval. Fifth Third Bank, National Association, 38 Fountain Square Plaza, Cincinnati, OH 45263, NMLS# 403245, Equal Housing Lender.
Fifth Third and Fifth Third Bank are registered service marks of Fifth Third Bancorp.
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YOUR CLIENTS HAVE THEIR DREAM HOMESITE.
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o n q no : 2> ‘ . : ‘ ‘£ I' ; NOW LET'S BUILD THEIR DREAM HOME.
-4 -' .y - . Ry - . the process from s L _~ : around, finsncial

Your Shingle Saver Partner:
Providing your clients with a safe and
easy roof replacement alternative.

Protects Against Hail, High Winds,
Extreme Heat, and Water & Ice

Extends Roof Lifespan by 10-15 Years
10-15 Year Warranty

Contact us today to schedule
a Free roof inspection!

586.488.4002
DetroitGoNano.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

PREFERRED PARTNERS

RP

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY AT LAW
Galloway & Hommel, LLP
(248) 574-4450
gallowayhommel.com

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560
yourconnextion.com

CABINET REFINISHING
Ellison Painting

(248) 817-1761
ellisonpainting.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrook
customhomes.com

Sapphire Luxury Homes
& Landscaping

(248) 930-9300
www.sapphire
luxuryhomes.com

DRONES

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

ESTATE SALES
Action Estate Sales
(586) 228-9090
www.actionestate.com

EXTERIOR PAINTING
Ellison Painting

(248) 817-1761
ellisonpainting.com

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Graphic Takeover

Jimmy Johnson

(248) 894-4464
graphictakeover.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION
Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

HHI Hodge Home
Inspections

(248) 388-4783
www.hhiservices.org

HomeTeam
Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehome
solutions.com

Points North
Home Inspections
(248) 808-3822
pointsnorthhome
inspections.com

Total House Inspection

them for supporting the real estate community!

WIN Home Inspection
(248) 621-0400
waterford.wini.com

HOME STAGING
Impact Home
Staging Experts
(248) 591-4290
www.impacthome
stagingexperts.com

MNC Home Staging
(248) 710-2288
www.mncpropertylines.com

INSURANCE

State Farm

Mike Bashore

(248) 606-4150
www.bashoreservices.com

INTERIOR PAINTING
Ellison Painting
(248) 817-1761
ellisonpainting.com

INVESTMENT PROPERTY
Investment

Property Solutions
Steven Unruh

(248) 891-5240
investorproperty
specialist.com/

JUNK REMOVAL
Burly Guys

(248) 224-2188
burlyguys.com

Going Going Gone
(248) 561-6232
goinggoinggone.biz

JUNK REMOVAL/
DEMOLITION
Junkluggers

(989) 395-4086
www.junkluggersof
midmichigan.com

LANDSCAPING
Sapphire Luxury Homes
& Landscaping

(248) 930-9300
www.sapphire
luxuryhomes.com

MORTGAGE

Capital Mortgage Funding
(248) 569-7283
www.capital
mortgagefunding.com

Clear2 Mortgage
(248) 970-0040
clear2mortgage.com

Silverline Lending
Brent Wilson

(810) 275-2728
silverlinelending.com

MORTGAGE LENDER
Better Rate Mortgage
Jon Wojtowicz

(248) 225-6728
www.mybetterrate.com

Brick Financial
(248) 274-4748
www.brickfg.com

CrossCountry Mortgage
Amanda Leonard

(248) 895-2278
crosscountrymortgage.com/
amanda-leonard

DFCU Financial
(313) 216-3400
www.dfcufinancial.com

Extreme Loans
(248) 860-2049
extremeloans.com

Fifth Third Bank
Sandi Frith
(586) 871-8002

Horizon Financial Group
Joshua Rubin

(248) 538-7162
Istsecuritiesmortgage.com/
horizon-financial-group-inc

Lake Michigan Credit Union
Brent Green

(586) 697-0199
www.Imcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

Union Home Mortgage
James Taveggia

(586) 722-8800
teamtaveggia.com

MOVING & STORAGE
Changing Places Moving
Johnna Struck

(248) 674-3937

www.changingplacesmovers.com

Morse Moving & Storage
(734) 4841717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE

Fifth Third Bank

Sandi Frith

(586) 871-8002
mortgageadvisors.53.com/
sandi.frith

U.S. Bank Home Mortgage
Ted Edginton

(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

PHOTO BOOTH RENTAL

Ooh Snap! Mobile Photo Booth

Chelsea Krejci
(313) 671-2997

oohsnapmobilephotobooth.com

PHOTOGRAPHY &
VIDEOGRAPHY

Great Lakes Aerial Video
Services & Photography
(586) 246-4203
www.greatlakesaerial
videoservices.com

Inlay Digital
(248) 560-7090
www.inlaydigital.com

PRINT IS STILL ALIVE.

Celebrating two decades of print

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/BRANDING
Renae Frances Photography

(818) 209-9509
renaefrancesphotography.
mypixieset.com

PLUMBING/SEWER
Delta Plumbing
(586) 918-9197

PROMOTIONAL PRODUCTS

Winning Imprints
(248) 681-3191
winningimprints.com

RENOVATIONS

Renovation Sells Northwest
Metro Detroit

Mary Neumann

(248) 983-1626
www.renovationsells.com/
northwest-metro-detroit

RENTAL REHAB

DB Industrial Services
(248) 773-4329
dbindustrialservices.com

ROOFING/RESTORATION
Detroit GoNano

(586) 488-4002
detroit.gonano.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Devon Title
(248) 273-4300
www.devontitle.com

Old Woodward Title
(248) 988-0000
owtitle.com

Titleocity
(877) 209-3618
titleocity.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

excellence, now 800 niche

Stylish Detroit (248) 550-9492 magazines strong (and counting).

(313) 799-3686 totalhouseinspection.com sandi.frith - B R

. ,.' “
stylishdetroit.com E ﬁn ﬁ

mortgageadvisors.53.com/

— N N2 COMPANY.
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If you are interested in contributing or nominating someone for a feature, please email us
at Chris.csotty@realproducersmag.com or Terra.csotty@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers

but remain solely those of the author(s). The paid advertisements contained within the Oakland County Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

WE TRANSFORM BUSINESSES

We handle the details so business owners can spend ‘/
their time doing what they do best. %

O Web Design O SEM/ Paid Search
Acquisition Email Campaigns Mobile and Display Advertising
Search Engine Optimization OTT / CTV Streaming Advertising

o
© |
O Live Chat Paid Social Media Qm IE I
O Reputation Management Yelp Partnership

-

Reach out to the publisher of this magazine for more information.

( HYPORTDIGITAL.COM Jéf hgpnort d fcu The Cash Back

IGITAL ae) FINANCIAL Credit Union
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+ 15 business day closing
- Lender for Life

+ Delivering a 5 star
experience “everytime™”

ANOTHER LEVEL?

- =

90 S Washington Street Oxford Ml 48371
info@brickfg.com

NMLS #1928780 [

CLOSING IS
STRESSFUL ENOUGH.

At Old Woodward Title, we bring “old school” and
“new school” techniques together, producing
un-paralleled products and services in both the
residential and commercial real estate marketplace.

TAKE A DEEP BREATH

AND CALL US.
248.988.0000 1!, OLD WOODWARD TITLE

Closing With Confidence

10 - October 2024

MEET THE OAKLAND COUNTY REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne Ashley Streight Elena Filimon
Owner/Publisher Owner/Publisher Subiera Content Coordinator Relationship Manager

Publishing Assistant
= §-1,

v

i

Kevin Jurvis Holly Garrish Shenia Schlosser Amanda
Event Coordinator/ Relationship Manager Ad Strategist Matkowski
Relationship Manager Editor

Robbyn Moore Andy Schwartz Jay Dunbar Renae Smith
Writer Stylish Detroit Great Lakes Aerial Renae Frances
Photographer/ Video Services Photography
Videographer Photographer Branding Photographer

CONFIDENCE CAPTURED,

PROFESSIONALISM DEFINED!

5 Star Rated Plumbers
Serving All Of Metro Detroit.

(586) 918-9197 [/ sales@deltadetroit.com
deltadetroit.com

Oakland County Real Producers - 11
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OAKLAND COUNTY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

Thank you for joining us for our Denim & Diamonds
event at Stoney Creek Stables for Real Producers!

See photos from this event in the November issue!

Special thanks to Cranbrook Custom Homes /
Lombardo Homes for hosting and sponsoring us
as well as ATA National Title Group, Changing
Places Moving, Michigan Schools & Government

Credit Union, Berkshire Hathaway Home Services

lnmll irdo

@ Cranbrak

BERKSHIRE
HATHAWAY

HOMESERVICES

KEE REALTY

MICHIGAN

4 Brhools & Governeend
CREDIT UNION

Real Producers Event at Stoney Creek Stables

Mational
Title Group

+ ATA

+> & Digmonds EVEN

MACOMB COUNTY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

Kee Realty, Capital Mortgage Funding, Ooh Snap!
Mobile Photo Booths, and Andy Schwartz with
Stylish Detroit.

Thank you for attending our last big event of the year,

and we look forward to seeing you in early 2025!

BE SURE TO FILL OUT THE POST-EVENT SURVEY
AT WWW.RPEVENTSURVEY.COM.

CAPITAL
ML}}lm.u.E

ARWY

STYLISHDETROIT

T°'

..  CHANGING PLACES .

Reach out to Terra Csotty to sponsor a future event at Terra.Csotty@n2co.com.
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Partner with Michigan’s
#1 construction lender.”

\;

‘B‘-.-r

When your client is finally ready to build their one-in-a-million dream home,

a bunch of numbers shouldn’t get in the way. With our low rates, low down payments,
one-time closing costs, and a streamlined builder activation process, we'll work with
you to keep things moving.

Contact me today to get started.
Brent Green

Mortgage Sales Manager

(248) 848-7117

Brent.Green@LMCU.org

NMLS #709719

LMCU

*Marketrac, January 2023.
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)

Remove discarded items before & after the sale a |nte r|or . Exte r|or ~ Cab| net Ref|n|sh|ng
Angi award winner '

Recycle
Insured Donate

Send us a picture, we send you a quote
Servicing the Tri County area

10% discount for Seniors and Veterans

PHOTO = VWIDEQ = DROME = MATTERPORT

FLOORPLANS = VIRTUAL TOURS » HEADSHOTS

Stunning photography, cutting edge
video, and every tool you need to

guickly sell your next listing is just s

click or call away. With the largest & , ; ) : C s ; - . ;
We're a bit unusual. We're an actual, professional painting business. We show up on time, we finish on time
et Talamrasd o e fFroasl actara r 5 o - 0
most Talented team of real eslale media (and on budget!), and we simply do what we say we will do.

professionals in Michigan, we create

And we know your issues: you've found the PERFECT home for them, but your clients just can’t see the

potential - the colors are wrong, the curb appeal is lacking, and they just don't feel the excitement they

wish they felt when they pull up to a listing. We've solved this by providing a free color consultation to each

Find out why Stylish Detroit is the of our customers, including a digital rendering of their new home with their new colors, so they can feel
confident that their NEW home will be their DREAM home.

content that gets results.

preferred media company for Metro

Detroit's top producing REALTORS Don't let your clients walk away from a home that checks every other box. Give us a shot, and your clients

will thank you for it!
STYLISHDETROIT

STYLISHDETROIT.COM = (313) 799-36848

-The Ellisons

and a better

mj‘lﬂ!@ ‘f\fh\/ Wweare

.

Rendering

CONNESIEWIIFRESE

Jon Wojtowicz, Broker / Owner | NMLS# 1220580 (248) 817-1761 ﬂ @EllisonPaintingMI
0 248.480.4467 | M 248.225.6728 . o : . o
jon@mybetterrate.com | mybetterrate.com www.ellisonpainting.com !OI @EllisonPaintingMI

390 Park St, Suite 100, Birmingham, MI

v/ Better Rate'

MORTEBAGE

Get a FREE
personalized
quote today!

e info@ellisonpainting.com

Equal Housing Lender, Company NMLS: 1852295, State Licensing: CA LIC# DRE 02092189 | CA 60DBO113152
CO Mortgage Company Registration | FL LIC# MLD1865 | MI LIC# FLO022505 | NE Mortgage Banker License | OH RM.804713.000




top producer

By Robbyn Moore
Photos by Jay Dunbar of
Great Lakes Aerial Video Services
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Technological Expertise Fused With Passionate Service

In 2019, Luyao Jiang embarked on a
transformative journey as a full-time

real estate agent, a role that seamlessly
melds her passion for people and her solid
technological prowess. Her path into this
dynamic industry was inspired by a series of

life-changing events and decisions.

Originally from China, Luyao moved to
the U.S. in 2012 with a vision to broaden
her horizons and deepen her knowledge.
She pursued advanced education, earn-
ing both a bachelor’s and master’s degree
in computer science, which laid a robust
foundation in technology and honed her
problem-solving skills, preparing her for

the challenges ahead.

After her educational journey, Luyao ven-
tured into the tech industry as a software
engineer in a leading company. However,
in 2017, a new exciting chapter in her life
commenced — motherhood. “I embraced
the joy and responsibilities of being a
mother,” Luyao recalled. “I prioritized my
daughter’s upbringing and decided to step
back from my blossoming career to focus

on full-time parenting.”

During this time of caregiving, Luyao
explored new interests and a career path
that offered flexibility while also allowing
her opportunities to leverage her skills and
professional goals. “I was drawn to real
estate because of the dynamic nature of the
industry, the opportunity to help people

navigate significant life transitions, and

the potential for personal and professional
growth,” she shared.

Luyao’s husband, Ni, has been an unwaver-
ing source of support. His encouragement
and belief in Luyao’s dreams have been
invaluable, allowing her the freedom to
pursue a career and chart her own course.
“While I dedicate myself to serving clients
and managing various aspects of our busi-
ness, he selflessly manages family responsi-
bilities and actively participates in our real
estate ventures,” Luyao shared. “Together,
we collaborate on investment property

management and industry research,

Oakland County Real Producers - 17




I strive to
uphold my
business
operations
with ethical
standards and a
sense of social
responsibility,
aspiring to
establish a
legacy defined
by integrity
and service.

%

fostering a shared commitment of staying informed and
ahead in the housing market. Our daily exchanges of
thoughts and ideas serve as a testament to our mutual

dedication to success in the real estate industry.”

When she’s not working, Luyao and her husband cherish
moments with their 7-year-old daughter, Lynni. Together,

they enjoy skiing, tennis and swimming.

Luyao’s inclination toward social interaction has always
been a driving force in her life. Within two years after
graduation, Luyao founded a Chinese foodie lover group,
which aimed to connect young professionals who shared
enthusiasm for exploring culinary delights across the
Metro Detroit area. The group flourished, boasting an
active membership of over 1,000 Chinese young profes-
sionals by 2017, with more than 70 events held throughout
2015 to 2020. “What began as a pure interest during my
days has evolved into a valuable resource network in my
career as an agent,” Luyao explained. “These connections
not only enrich my personal life but also serve as critical
leads and referrals, enabling me to forge meaningful con-

nections within the real estate community and beyond.”

Luyao is presently affiliated with eXp Realty. In a com-

mendably brief span of five years, she has reached an

impressive career volume of $41 million. Notably, $18 mil-

lion of this total was secured just in the past year. “I prior-
itize networking and community engagement to establish
trusting relationships with potential clients,” Luyao said.
“By aligning myself with local events and organizations,
I've positioned myself as a valued advisor in the industry.
My approach is marked by professionalism, efficiency, and

expertise as I assist clients to find their ideal properties.”

By dedicating herself to remaining at the forefront of indus-
try trends, Luyao harnesses the power of advanced tech-
nology and data analytics to elevate the client experience
and optimize results. “I am able to offer innovative solutions
that are specifically tailored to the unique needs of each cli-
ent,” she said. “My approach includes embracing technology
to streamline processes, enhance client experiences, and
maintain a competitive edge. I actively engage digital tools
and platforms that support efficiency and effectiveness in
all aspects of my work.” Luyao’s digital marketing strategies
include social media campaigns, targeted advertising and
email newsletters to reach a broad audience to showcase
her capabilities. “I recognize the importance of personalized
communication, striving to understand and cater to each

client’s unique needs,” she added.

e | .

Luyao’s professional journey was significantly shaped by
the mentorship of Jack Liang, a former broker at Autocity
Realty. “His thorough mentorship spanned the spectrum of
real estate knowledge — from the careful examination of
market properties to the effective communication with cli-
ents — helping them find their ideal homes and understand-
ing the intricacies of investment properties,” she shared.
“My success today is largely attributed to his mentorship; I

am profoundly appreciative of his guidance and support.”

With a deep commitment to her community, Luyao’s
engagement in the real estate industry enables her to
positively influence her local residents by promoting
homeownership, stimulating economic expansion, and
enhancing the overall welfare of individuals and families.
“I strive to uphold my business operations with ethical
standards and a sense of social responsibility, aspiring to
establish a legacy defined by integrity and service,” Luyao
said. “I believe that understanding and prioritizing the
unique needs and aspirations of everyone are fundamental
to success in the real estate industry. By fostering trust,
communication, and empathy, I strive to create an excep-

tional experience for every client.”

Oakland County Real Producers - 19




Chris Kas-Marogi, .'I
President,

Direct Line: 248-970-0041
Chris@Clear2Mortgage.c
NMLS: 1159930 i

Chris Essak,
Director of Sales,

=

Direct Line: 248-331-9418
Chris.E@Clear2Mortgage.com| FY
NMLS: 1461156 A

Lucas Barbat,

Director of Sales,

Direct Line: 248-436-4914
Lucas@Clear2Mortgage.com
NMLS: 1675654

S Same Day Pre Approval. Realtor Preferred Broker.
( : e Y Go gle Conventional, FHA, VA, First Time Homebuyer.
|_ [ A R 4 . www.Clear2Mortgage.com ¢ 248-970-0040
T e * 219 S Main St. Ste 111 Royal Oak, M| 48067
M O R T G A G E " e e NMLS: 1911663

Galloway & )
Hommel 1759

Attorneys and Counselors

Real Estate Challenges,
REAL SOLUTIONS |

We can help with ALL of
your real estate transactions

Real Estate Mediation | Boundary Line Disputes | Ownership Disputes | Brokerage Law

GallowayHommel.com | 248.574.4450 | 916 S. Main Street, Royal Oak, M| 48067

20 - October 2024
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AERIAL VIDEO SERVICES
& PHOTOGRAPHY

ONE STOP SHOP

AERIAL VIDEOS - AERIAL PHOTOS
LISTING PHOTOS
W ALKTHROUGH

VIDEOS

FLOOR PLANS
PROPERTY
WEBSITES

FREE MARKETING
VIRTUAL STAGING
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N Renovation
" Sells

Renovate o Sell | Maximize [quity ]Timeiess Design

IS = e
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Chat with Nary Newniann

(248) 9B3-1626
mary@renovationsells.com

Give us 5%

OF YOUR CONFIDENCE

We’'ll Earn the Other 95%!

Home Inspections can be scheduled within 48 hours.

248-550-9492 e totalhouseinspection.com

s
1 W s
TO'mEL Nl - nr@ @totalhouseinsepction

’IINSPE(TION

i

- r
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A Morse Moving & Storage
Agen v Alllog Vo Lines

* Expert Fleet Allocation for Real Estate

¢ Seamless Client Transitions &
Personalized Service

* Active Involvement in Real Estate
Industry Events

» Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage

734.484.1717
morsemoving.com

USDOT 274486 | PUCO HHG#509459-HG E
[ ]
[ ] T o
iNNE 8 Mﬁ : "
N
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partner spotlight

WINNING IMPRINTS

MAKING AN IMPRESSION LONG AFTER THE CLOSING

By Robbyn Moore | Photos by Renae Frances Photography

Winning Imprints & Custom Trophies
is a locally revered, woman-owned
business, thriving in Metro Detroit for
over three decades. They specialize in
crafting custom-engraved awards and
trophies for a diverse clientele, includ-
ing schools, businesses, nonprofits,
sports teams and individuals. Beyond
trophies, their licensed promotional
products services allow for a wide
selection of custom-decorated apparel
and branded giveaways suitable for
any size project. In January of 2024,
they doubled in size when they opened
up a showroom attached to their pro-

duction space.

Co-owners Emma Zerkel and Stacey
Colombus, two educators from the
same school — albeit, with a six-year
gap — only met the day they became
business partners. “Prior to this ven-
ture, I had spent close to two decades
contributing to my husband’s family
business, which is dedicated to selling
American-made clothing and promo-
tional items,” Emma shared. “For the
last four of those years, we rented
space in a building owned by Stacey’s
husband’s family.” Along with Stacey’s
experience as a teacher, she had a
background in corporate business and
was a devoted stay-at-home parent.
“When my husband brought me the
opportunity in the form of a unique
job purchase, it marked the start of a
decade-long partnership in business,
which has matured into a cherished
friendship,” Stacey said fondly. “And
besides, I wouldn’t want to be a

‘Trophy Wife’ to anyone else.”

The office space was once a trophy
shop owned by a retiring gentleman

and now serves as the production

room and showroom. Given Emma’s
background in decoration and whole-
sale promotional products, the
addition of personalized trophies
complemented her existing skills. As a
team, they have collectively expanded
their competencies to include trophy
building, apparel decoration, and
graphic design as well as engraving —
which include using multiple machines
to imprint on various materials.
Currently, they employ three dedicated
staff members and look forward to
further growth.

Real estate agents are among the com-
pany’s repeat customers, frequently
seeking personalized closing gifts

and branded giveaways. “These items
serve as effective advertising tools,
helping agents to remain memorable to
their clients,” Emma explained. “This
is particularly crucial given that 70%
of homebuyers forget their agent’s

name within a year. Our team excels

in creating branded gifts that foster
long-term recognition and connec-
tions. Additionally, these promotional
products boost brand visibility, facili-
tate networking, and express gratitude

toward clients, promoting loyalty.”

Despite being an affordable marketing
solution, branded items yield a signifi-
cant return on investment, surpassing
other advertising methods. “We think
that our full range of services help our
customers to ‘brand like a champion,”
Stacey said. “We can really help our
customers personalize nearly any phys-

ical product from one to one million.”

Both women concurred that the most
rewarding aspects of their work are
the creative journey and the resultant
positive impact on their clients. “The
process of devising custom solutions
enables us to immerse ourselves
deeply in the creative process, push-

ing the boundaries and exploring new

e




concepts,” Emma said. “The thrill of
sourcing new products introduces

a layer of discovery and innovation,
keeping each project fresh and engag-
ing. However, beyond the creativity
and discovery, the relationships we
cultivate with small businesses bring
us the most gratification — the oppor-
tunity to aid businesses in establishing
and evolving their brand is immensely
fulfilling.”

Emma highlighted the impact of the
digital transition on customer prefer-
ences, as clients increasingly opt for
online transactions and self-service
solutions in pursuit of cost savings.
However, the potential decrease

in quality often leads customers to
appreciate the critical role of pro-
fessional expertise. “In response

to this, we have prioritized educat-

ing clients about the advantages of
engaging professionals over relying
on digital shortcuts, underscoring
that true cost-effectiveness lies in the
quality and strategic expertise they
provide,” Emma said. “This approach
acknowledges the ongoing digital
transformation while emphasizing the
significance of professional guidance
for achieving superior results, above
the temptation of cheaper online alter-
natives.” Stacey added that one of the
most significant changes over time has
been the escalating cost of materials.
“We frequently receive updates from
our vendors and warehouses regarding
price increases, which help us prepare

our project quotes more accurately.”

A unique gift that is popular among
real estate professionals include
personalized bamboo cutting boards.
“As part of an exclusive deal, we offer
a purchase of five and receive an
additional one at no extra cost,” Stacey
said. “This offer applies to a selection
of cutting boards readily available in
our store inventory. We meticulously
record customer orders, guarantee-
ing a swift turnaround, making these

cutting boards an ideal closing gift.
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Furthermore, we provide customiza-
tion options, enabling personalization
on the front and your logo or contact
information on the reverse side, all

included in the price.”

Emma aims to expand the business to
a level that creates significant employ-
ment opportunities for individuals
with disabilities. “With a background
in autistic studies and personal
experience as a parent of a son on the
spectrum, I deeply understand the
significance of fostering an inclusive
environment where everyone feels
they belong and can contribute effec-
tively,” she said. “My vision extends
beyond mere numerical growth. I want
to focus on a nurturing space where
diversity is celebrated and individuals
with disabilities thrive profession-
ally. This initiative aims to overcome
employment barriers often faced by
these individuals, underscoring the
value of their unique skills and per-
spectives, thereby making a substan-

tial difference in their lives.”
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Stacey envisions success as
building a business known for its
exceptional service, personalized
touch and memorable experiences.
“I look forward to engaging with all
customers, old and new, and creat-
ing special memories,” she shared.
“My hope is to be recognized for
the strong customer relationships
we’ve built and the successful part-
nership I have with Emma, which is

areflection of our shared passion.”

Personalized gifts, particularly as
closing or holiday gestures, are

an effective means to reinforce
your brand while also delighting
your clients for years, providing a
consistent reminder of your ser-
vice, blending personalization and
brand recognition seamlessly. For
more information about Winning
Imprints & Custom Trophies, visit
winningimprints.com or follow

them on Facebook or Instagram.

HI

Serving Oakland,
Macomb, and
Lapeer counties.

Hodge Home Inspections

.
MAKE MONEY.

DON'T LET YOUR DREAM HOME BECOME A NIGHTMARE

SAVE MONEY.

SAVE TIME.

What Can Bonzo Do
For Your Business?
s Connect

Converse
Convert

= Scan to
g% Learn More

Erik Hodge * 248-388-4783

erikhodge@hhiservices.org « www.hhiservices.org

Preapprovals
Purchase & Refinance
Wide Variety of Products
Mortgage Reviews
On-Time Closings
Marketing Support

BECKY ALLEY A
SENIOH LOAN GREICER

HMLS [0 133979 (GAN 43173 | BRANCH NHLER 2562040 _
CO-HOST OF THE HARDCORE MOSTBADE REAL ESTATE & BUSIMESS SHOW
LICENSED: CA. CO, FL. GA, IL, TN, HY, M1, MO, HC, O, 5C. TH, TX
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. g At

J‘d be happy to

CARVE 0UT

some time
for your mortgage
needs.

Home Inspection ¢« Radon Testing

Water Quality Testing ¢ Air Quality Testing
Thermal Imaging ¢ Sewer Scope Inspections

HHI is an InterNACHI and ICA

Certified Home Inspector.
NACHI21041416 | ICA # 24628
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P> we ask, you answer
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What’s a tool you use that is beneficial 9
NEK XX\ S ARNS

for you and your business that you think
o K PN

others should know about?
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Follow Up Boss
MACKENZIE BOBBY — ANTHONY DJON
LUXURY REAL ESTATE

Al If you can’t articulate what you need to say to
get your foot in the door, I strongly recommend
that you use Al

CAMERON BOUTROS — ANTHONY DJON
LUXURY REAL ESTATE

Showing assistants! Leverage your time!
KRISTIN CRAIG — KELLER WILLIAMS SHOWCASE

I live out of my Google Calendar.
JAKE DAVIS — OHANA PROPERTIES —
BROOKSTONE, REALTORS®
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Not exactly a tool, but we believe that
excellent customer service is the most
important service that you can provide
for your client. We are here 24/7 for
our clients, and they love it!

STEVE & KIM DURECKI —

GREAT LAKES AERIAL VIDEO
SERVICES AND PHOTOGRAPHY

CRM, to ensure follow-up. Follow-up is
the most important.

DAWN HENDRIX — COLDWELL
BANKER PROFESSIONALS

I would suggest a solid business plan
— one where you take your time to
develop and truly put in use.

LOREN HOTCHKISS — REAL ESTATE
ONE OXFORD

Canva and ChatGPT or Al
REBECCA JANOWAK —
RE/MAX ECLIPSE

A casual call, periodically to past clients.

ADRIANE KIZY — GOLDEN KEY
REALTY GROUP

Actually picking up the phone and
talking to people! Much more personal
than text or email.

LINDA WELLS — RE/MAX NEXUS

I feel like creating your own material through
Canva is something a lot of agents do, but it is
important to me and my business. Being able
to have a personal touch and control all of my
marketing is very important to me.

KATIE WRIGHT — RE/MAX ECLIPSE

Definitely any CRM to make sure you are keep-
ing in touch with past and future clients.
ERICA WOOD — RE/MAX ECLIPSE

Do you want to answer our question of the month? Email
terra.csotty@realproducersmag.com.
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Opening doors
when

« comprehensive expertise

* personalized approach

» diverse range of options

* long-term support

» exceptional customer service

Amanda Leonard

Loan Officer NMLS #1907328
43252 Woodward Ave. Suite 202
Bloomfield Hills, Ml 48302

Action

ESTATE SALES
* Rich & Christy Shearer

ESTATE LIQUIDATION
APPRAISALS
CLEANOUTS

755 W. Big Beaver Rd. Suite 2020 Troy, MI. 48084
586-228-9090 | actionestate.com

Visit us on Facebook and instagram
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INSPECTED ONCE,
INSPECTED RIGHT!

We're there for you every step of the way.

CROSSCOUNTRY®

MORTGAGE™

248-895-2278

amanda.leonard@ccm.com
crosscountrymortgage.com/amanda-leonard
O © @mortgagesbymanda

Realtors’
Best Friend!

Junk
Removal

* Appliances ¢ Garage cleanouts

¢ Furniture ¢ Old swing sets and playscapes
* Trash ¢ Sheds and outbuildings

¢ Yard debris And much more!

¢ Hot tubs

We save closings!

248-224-2188
burlyguys.com

The Official Sponsors of Empty Space!

Available
nights and
weekends!

CONFIDENCE

Helping you plan a bright future!

Smart Strategies
Market Expertise
Exceptional Results

lNVESTMENT Let's connect! w

AT, T T PR . BT

Steven Unruh | 248.385.2238 Ei‘iﬂﬁ‘-—'—]E
InvestorPropertySpecialist.com =1, T
sunruhproperty@gmail.com |"'::_" I 1
755 W. Big Beaver Ste 2020, Troy Eh’:ﬁn-.#

Mike Bashore, Ag
930 i

5
24 Hour Pho

HOME INSPECTION

SEWER SCOPE

RADON TESTING
COMMERCIAL/RESIDENTIAL WATER TESTING

Get surprisingly
great Home &
Auto rates.

Here's the deal, our Home
and Auto rates are already
great. But when you combine

armcom  With State Farm®, you can
save even more. Call me to
discover your surprisingly
great rates on Home and
Auto today.

venin Bs

Weekend

o StateFarm
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dynamic duo

By Robbyn Moore

Photos by Jay Dunbar of Great
Lakes Aerial Video Services
Photos taken at Lombardo
Homes Model at Concord Park
in Canton

A COUPLE’S EMPOWERMENT FROM RENTING TO HOMEOWNERSHIP

When Danny and Amber Lauer formed

The Lauer Power Team at 3DX Real Estate,
they brought with them corporate sales
experience, in-depth leasing knowledge and
understanding, and their combined passion
of helping others. “It was during our time
working at an apartment community that
we discovered how well we complemented
each other’s strengths,” Amber recalled.
Today, Amber and Danny are redefining the
real estate landscape with their empathetic
and unique approach. They believe in
leading with understanding and compassion
rather than mirroring the challenges that
come their way, proving that they are a
dynamic husband-and-wife team, and a
force to be reckoned with in the industry.

Danny and Amber’s journey to busi-
ness ownership began while leasing
apartments in Ypsilanti. Years later,
when Amber made the decision to
step away from work — driven by her
desire to spend more time with their
growing family — Danny took a posi-
tion as an account executive at United
Wholesale Mortgage (UWM) while
also obtaining his real estate license.
“We were always inspired by our love
for the leasing world,” Amber said.
“We recognized that becoming agents
was the natural progression in our
careers, so when the timing was right,
I secured my real estate license and
began focusing on building our real
estate brand. Once my business began

to flourish, Danny joined forces with

me to create a balance between work
and family life.”

Soon, Danny and Amber’s jobs didn’t
feel like work, because they enjoyed
doing it so much. “By synergizing our
abilities, we believed we could achieve
far greater results working together
rather than independently,” Danny
shared. “Collaborating to pursue a
shared objective seemed like the logi-
cal choice.” In 2017, they embarked on

their joint real estate career.

The Lauers find immense joy in mak-
ing a significant impact on people’s
lives through their real estate endeav-
ors. “Our work is more than just a
job,” Amber explained. “It is a fulfill-
ing and enjoyable experience. Thanks
to Barbara Corcoran, we learned the
importance of persistence and how
overcoming the fear of failure were

the keys to achieving success.”

Life events have shaped who Amber

and Danny are today. Amber’s early
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exposure to different cultures during a trip

to Malta with her mother instilled in her a
desire for a balanced life and a passion for
mental health. “I wanted to create a lifestyle
that allowed me to enjoy life while helping
others, and being an agent made that dream a
reality,” she shared. Danny drew inspiration
from watching his mother build her business
from home, igniting his confidence in his
ability to do the same. “Real estate became
my chosen path where I could leverage my
passion for making a difference in the lives of
others while utilizing my knack for navigating

complex transactions,” Danny explained.

From a young age, Amber thrived on engaging
with people, captivating audiences, and mak-
ing sales experiences memorable. “Amber’s
outgoing personality and natural sales ability
perfectly aligned with her aspirations to

be aleader and a sought-after consultant,”
Danny said of his wife. Similarly, Danny

was born with a natural inclination toward
sales and a genuine desire to assist others.
“His passion for educating people about the
products they buy extended beyond his own
sales endeavors,” Amber said proudly. “In

the real estate realm, Danny goes above and
beyond to gather information for clients, even
in challenging situations where resources

are scarce. His dedication to help clients find

their dream home has been unwavering.”

Amber and Danny are on a mission to
empower people to transition from renting
to homeownership. They believe that media
narratives often discourage individuals from
pursuing homeownership while investors
capitalize on the market. “We are deter-
mined to challenge this narrative and
emphasize the importance of owning a
home as one of life’s greatest assets,”
Amber said.

In addition to Amber and Danny,
The Lauer Power Team consists
of two agents and a transaction
coordinator. Their team approach
guarantees that every aspect of a
transaction receives meticulous
attention. Danny focuses on the
financial aspects, ensuring that
clients make informed decisions

based on bottom line numbers and

list prices. As for Amber, she excels in com-
munication and negotiation, securing smooth
transactions and effective marketing strate-

gies for the sale of clients’ homes.

Real estate is more than just a job for Amber
and Danny: It is a dream and future goal that
intertwines beautifully with their personal
lives. A priceless advantage of their chosen
profession is being able to be present in the
lives of their daughters — Savanna, 10, and
Nina, 8. Outside of their professional lives,
Amber and Danny are just as active. Amber
is a culinary enthusiast, constantly learning
new recipes and organizing different corners
of their home. Danny, on the other hand, is a
Jiu-Jitsu practitioner who is training hard to
earn his purple belt with aspirations to coach

others in the future.

Danny and Amber’s advice to fellow agents is
simple: stop “selling” real estate. “We believe
in guiding clients toward their best purchase
possible,” Amber stated. “We invest time in
thorough research, understanding our clients’
wants in detail, ensuring that they know pre-

cisely what they are buying.”

While the couple is known for their fun-loving
personalities and generosity, they have also
proven themselves with their relentless work
ethic. “We operate our business meticulously,
but we firmly believe that fun coexists with
professionalism,” Danny said. “We have
found that the more we enjoy our work, the

more we organically attract our clientele.”

Amber and Danny bring professionalism,
expertise and a genuine passion for helping
others in their real estate business. According
to the couple, real estate is not for the faint-
hearted. “The work is challenging and can

lead to burnout if pursued solely for monetary
gains,” Amber said. Danny echoed her thoughts
by saying, “The real reward lies in digging deep
for information, going beyond the job descrip-
tion to assist clients, and showing them the real
value of having an agent.” With the right mind-
set and attitude, Amber and Danny have truly
illuminated the importance of being an agent
and of making a significant difference.




Making the Move to
Y_our New Home Easier!

ur exisiing

James Taveggia

Area Sales Manager | NMLS #23433
C586.772.8800 | O 586.343.0446
Jtaveggia@uhm.com

Reach out today to find out how | can help
bridge the path to your new home!

UN# ON H OME ! Promises Kept.

Er Union Hame Marigage Corp. | MMLS 2226 | nmisconsumeraceess ang | 5241 Dow Circle West, Strongsville OH 441736

R P gl ok Make Your Homes Stand Apart
SRR . . B with World-Class Art

* Residential & Light

Commercial Inspections _ .
Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting

for high-end clients.

 Sewer Scope ¢ Radon Testing

WE KNOW PEOPRE,
WE KNOW TITLE,
LET US GET TO KNOW YOU!

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

**Ask me about getting
IR/Thermography added CONTACT US TODAY
on for FREE!

(313) 447-0058 | AllianceTitleMl.com
248_621_0400 CustamerService(@AlliancelitleM|.com

rkearns@wini.com ¢ waterford.wini.com

PARK WEST (ch‘TW»)R GALLERY Contact our Michigan Senior Consultant,

Mike Snodgrass, at 248-204-6886 or
parkwestgallery.com msnodgrass@parkwestgallery.com
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rising star Ni C O Ze

EMPOWERING DREAMS

Nicole Abbiss is a force of nature. A real estate
agent for nearly five years, she has amassed an
impressive career volume of $28 million all while
raising two children as a single mom. She is a proud
member of Keller Williams Metro and the National
Association of REALTORS® (NAR), and has not
only achieved professional success but has also

become a role model for many aspiring agents.

Nicole began her real estate career in October of
2019. Prior to becoming an agent, she juggled a
part-time job in marketing while raising her chil-
dren. Her decision to enter the real estate industry
stemmed from when she was dissatisfied with the
service her agent gave her while she was relocating.
Nicole then decided to take matters into her own
hands and found her new home by herself. This
experience ignited her passion to make sure that
others would have a seamless experience when

buying or selling their home.

Nicole finds fulfillment in various aspects of her
business. From helping farmers sell their prop-
erties to assisting buyers in finding their dream
homes, she approaches each task with vigor and
dedication. “I love meeting new people,” she said.
“Envisioning how I can help them achieve their

housing dreams is incredibly rewarding.”

As an agent, Nicole stands out for her dedication to
her clients. “I am a very fast-paced individual,” she
said. “Helping others fulfill their goals and dreams,

especially in the realm of homeownership, requires

Iy
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strategic planning, and that’s where I excel.” Her

ability to strategize and execute plans has not only
earned her accolades, including being in the Top
300 in Oakland County, but has also built her a

reputation for reliability and excellence.

Photos by Jay Dunbar of Great Lakes Aerial Video Services
Photos taken at Lombardo Homes Model at Stillwater Crossing in Macomb Township
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For Nicole, a huge accomplishment in her thriving career was

when she was chosen to assist local athletes and celebrities with
buying or selling confidentially. “I was referred by a past client to
the head of the Keller Williams Sports + Entertainment division,”
she explained. “They select only one agent from each market

center to be a part of this program, and I have been selected.”

Nicole’s journey, however, hasn’t been without difficulties along
the way. “Every day poses new challenges, but I sincerely love
what I do, and I can’t imagine stopping now!” she said. Her resil-
ience stems from a foundation built on independence, shaped by
early life experiences and the loss of loved ones. “Being so young
and losing a parent made me very independent,” she shared.

“That independence has been instrumental in my success.”

For Nicole, success is about creating
a better future for her family and
her clients. “Success is working hard
to provide for my family and ensur-
ing that my children have a secure

future,” she said.

Family is at the core of Nicole’s life.
Her children, Rhianna and Isaiah, are
not just her pride and joy but also her
inspiration. “They are my heart and
soul,” Nicole said, smiling. “I want

to show them what hard work and
dedication can achieve.” As a family,
they enjoy traveling, working out, and

indulging in movie nights.

Despite her busy schedule, Nicole
remains committed to giving back to
her community. “The form of charity
that is the dearest to my heart is
helping those in my community
directly,” she explained. “Finding a
local family in desperate need and
giving to them directly is what moti-
vates me to keep working so hard.
There are single mothers with chil-
dren in desperate situations, grand-
parents who are sick, and elderly
raising their grandchildren with
barely enough to eat. I can share
some resources on how to locate
these families directly.” Whatever
the cause she’s supporting, Nicole’s

philanthropy knows no bounds.

Nicole envisions expanding her hori-
zons and possibly starting her own
brokerage. “I want to be remembered
for my integrity, morals, and dedica-
tion,” she added.

For aspiring agents, Nicole leaves a
message of inspiration: “Be a good
person, work hard, have integrity, and
you will be rewarded. No obstacle is
insurmountable with determination
and faith in God.”

You're Invited!

Mortgage Center will be hosting the Real
Producers October in-person event!

We've partnered heavily with Real Producers in
2024 and the bottom line shows! If your buyers
have been using Mortgage Center, then you
already know.

Don't miss this opportunity to come meet the team and see how
Mortgage Center can streamline your buyer’s experience.

Mortgage Center equips its realtor partners with all of the tools
and services they need to help their buyers save money and
close faster.

* Reduced Seller Concessions
¢ Incentives for all Borrowers
» Fast Approvals & Closing

* 40 Mortgage Products

Scan & Learn More
NMLS# 282701
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MODERMN REALTOR

Scott Duncan, Sr. Lending Manager

248-846-8491

Andrew Holder, Lending Manager

248-846-9748

Tim Leszczynski, VP of Operations

248-467-6013
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Mortgage options for your clients'
needs to buy, build or borrow.

Work with a national lender that cares about your
clients as much as you do. With over 20 years of service
at LS. Bank, I'm here to provide the personalized
martgage experience and guidance they deserve.

- Mortgage options for a wide price range of homes
to meet the needs of your clients, from first-time
buyers to those looking for their next home

— Construction loans for new home builds or
renovations and financing for vacant land/lots

~ Partfolio loans for unigue situations

- Financing in all 50 states

Ted Edginton

Mortgage Loan Officer

2010 Coile St. Suite 100
Birmingham, M| 48002-70z8
office: 248-991-9390

cell: 248-866-9460
ted.edginton@usbank.com
NMLS # 502442

To learn maore, visit my
mortgage loan officer webpage.

@ Loan approval is subject to credit approval and program
guidelines. Mot all loan programs are avaiable in all states for all
LExDER loan amounis. Interest rates and program terms are subject to
change without notice, Visit usbank com to leam more about LS. Bank
products and services. Mortgage, home equity and credit products are
offered by LS, Bank National Association. Deposit products are offered by
LS. Bank National Association. Member FDIC. 22024 LS. Bank

|
Hom':é Rehab & lRenovation
Residential & Commercial Cleaning

Investme%t Trash C%t' & Turn Oyer:
L] , j. *m

INDUSTRIAL
SERVICES

248.457.5075

DBIndustrialServices.com
6659 Highland Road #106-A, Waterford
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RENAE FRANCES
PHOTOGRAPHY

Powerful Branding Photography

for Realtors & Business Owners.

Branding ¢ Marketing ¢ Headshots

STITLEOCITY"

CINRFAL SERVCT AT AN LINRTAL PCT

THE TITLEOCITY DIFFERENCE

C-OWHLOAD DUR
TITLEGCITY AP

COMPETITIVELY DPERATING M ALL BF COUNTIES IM MICHIGAN

Stop Paying
for Multiple
Subscription

WE HAVE
EVERYTHING IM
ONECONNEXTION!

24 Infuslon::
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FREE QUOTES!
USUALLY SAME DAY!

HOME STAGING EXPERTS
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If.-'ﬁn"x‘-ﬁ-f' J-rf'.:__;. fghie ) eV ice

2016 - 2022

Best of Houzz
Service

ImpactHomeStagingExperts.com

or call 248-591-4290
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event recap

Photos by Renae Frances Photography

HOUR

AT GREAT OAKS COUNTRY CLUB

Thank you all for attending!

Special thanks to Ted Edington with U.S. Bank for sponsoring appetizers, Mike Bashore from State

Farm for covering the first round, and Renae Frances Photography for taking photos!

mbank o StateFarm RENAE FRANCES

TED EDGINTON frraviwiviaiaid PHOTOGRAPHY

Epd odginioniusbani.com wiwwi bashoretsrsicer.com

TP -
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Do you want to sponsor an upcoming event? Reach out to terra.csotty@n2co.com.

Helping Your Client

Wik i Hfomel

H ORI Z ON
__'___..-—"-'-'—_ ___\-_--_-_"‘-\—\_

Our dedicated team
prioritizes a smooth
and positive mortgage
experience for your
clients, allowing you
to close seamlessly.

Over 800

reviews can't be wrong.
Scan to see what everyone
is raving about!

Joshua M Rubin

248.797.5206 e o R

HorizonFinancialGroup.com . NMLS# 135902

30150 Telegraph Rd, Suite 320, Bingham Farms ey
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Helping you Safeguard
Your Client's Home and
Your Reputation!

\\\
\_ List of services:

- * Residential/Commercial Inspection
" e Sewer Inspection

Imperative Home

— * Mold & Radon Testing

Scan to easily E :

Tiffany Williams

Certified Master Home Inspector
248.820.4750
ImperativeHomeSolutions.com

Solutions

them!

book your client's W3, 1
appointment for "E% i

00600

Close more deals & sell faster!

$25 OFF

a 44 truckload or more

We'll help declutter, stage, & cleanout

We donate, recycle, and repurpose

|
1 LAY :
as much as possible to keep your
e
|

Same-day & next-day appointments

iterms out of landfills.

Fully insured, prompt, & friendly staff

Receive a tax-deductible receipt for
any iterms donated on yvour behalf

Call Us or Book Online Today!

248

@mnc |
WWW.MmnNCpropSety

— . |
—

Oakland County’s Real Estate

MOVES FAST

Follow Oakland County Real Producers
on social media to keep up.

(S
=

@OaklandCountyRealProducers

(Rp @OaklandCountyRealProducers o ¢ o

OAKLAND COUNTY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

n @OaklandCountyRealProducers

Call Zack
today!

RYAN-QARANA ZACK JABRO
PRESIDENT AND COO CEO

CELL: 248-425-0058 CELL: 248-245-5202 CELL: 248-860-2049
RyanQ@Extremeloans.com ZackJ@Extremeloans.com JoeK@extremeloans.com

INGREASE YOUR COMMISSIONS WITH
EXTREME

LOANS —

ARE YOU A REALTOR LOOKING TO BOOST YOUR EARNINGS? LOOK MO FURTHER! EXTREME LOANS IS HERE TG
HELP YOU MAXIMIZE YOUR COMMISSIONS AND SKYROCKET YOUR SUCCESS.

JOSEPH KASSIS
BRANCH MANAGER

29444 Northwestern Hwy,

Ste. 100 Southfield, Ml 48034 Compdny NwLS i 2dos

www.extremeloans.com
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Preferred locations...

Serving Wayne, Oakland and
Macomb counties with @ locations.

Bloomfield Hills Plymouth Livonic
Clarkston Shelby Township Grosse Pointe Woods
Farmington Hills Clinton Township Wyandotte
~
>,

Our products and se 2s include:

» Commercial title insurance
* Residential title insurance

* Escrow services

* Over 25 locations statewide

atatitle.com

—
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TOP MORTGAGE BROKER
IN METRO DETROIT

10-YEAR INDUSTRY PRO 6 INVESTOR FRIENDLY PRODUCTS
IN-HOUSE PROCESSING TEAM 6 VERIFIED PRE-APPROVALS
6 EXTENSIVE FIRST TIME HOMEBUYER PROGRAMS
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ERIC STITES
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EXECUTIVE LOAN OFFICER SILVERLINE

NMLS# 2048481

LEND

Eric@SilverlineLending.com

Main: 810-459-0316

Winning Imprints specializes in enhancing your
business brand through every phase from initial
meetings to finalizing deals. Our extensive selection
includes promotional products, printed materials,
and gifts customized specifically for real estate
agents. Rely on our expertise and exceptional
customer service to bring an element of refinement

to your sales.
W7 Winning . ...,

IMPRINTS
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SILVERLINELENDING.COM | NOVI, MI
OVER 380 5-STAR Google REVIEWS
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HOME INSPECTION
SERVICES

SEWER SCOPE
SERVICES

Jake Baker - (248) 808-3822
Info@pointsnorthhomeinspections.com
Pointsnorthhomeinspections.com §
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NEW DECORATED MODELS NOW OPEN!

Lombardo Homes is proud to introduce new decorated models this summer! Thoughtfully crafted with today’s home buyers in mind,
these new models showcase current design trends, as well as open floor plans, private primary suites, and work-from-home spaces.
We invite you to bring your clients to tour a new Lombardo Homes decorated model this season!

Broadmoor in Howell Cider Creek in Fenton
Located south off E Highland Road, west of Latson Road Located north off Lobdell Road, west of Linden Road
NOW OPEN! NOW OPEN!

Cider Creek | 810-354-7545 | cidercreek@lombardohomes.com | Located north off Lobdell Road, west of Linden Road

info@lombardohomes.com | LombardoHomes.com ’# I b
Broadmoor | 248-697-2630 | broadmoor@lombardohomes.com | Located south off E Highland Road, west of Latson Road "/ Om ar O @
HOMES

EQUALHOUSING
OPRGRTUNITY



