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HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

203.526.8183

We are a RESOURCE
for you & your clients!

“I trust the Miranda Team with “Very professional inspectors.
all of my clients!” Highly recommend...5 STARS!”
5/5 Margaret B., Realtor &/5 Christine 5., Realtor

VOTED BEST HOME INSPECTION COMPANY 4 YEARS IN A ROW!

Home Staging Services
interiorsbylindsay.com
lindsay@interiorsbylindsay.com
203.506.7934

What Sets Us Apart?

 Same Day Reports

o Inspections within 48
hours of scheduling

| Always Non-Alarmist
o Stand Alone Services
o Free CEP Courses

o Cost Guides for Clients
o Free Events for Agents

Creating Confident
Home-Ownership for
Clients

Home Restoration/Remediation Services
I SEmRT

& WOMAN OWNED %

www.pioneerenvironmentalct.com - (203) 676-3603

2 - October 2024

INSTALLATION

NU-FACE

HOME IMPROVEMENTS

860-532-6322

855 Berlin Turnpike, Berlin, CT 06037
STATE OF THE ART SHOWROOM

Google e <y

FAMILY OWNED | LOCALLY OWNED TN smm ees,

We proudly service all of Connecticut

Roofing - Siding - Windows - Doors - Bathrooms
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OUR CONTACT NUMBERS

CONNECTICUT MASSACHUSETTS NEW YORK S
+860-646-9983 +413-686-9383 +845-768-1300 +401-427-0305
OUR WEBSITE ﬁ SCHEDULE YOUR INSPECTION WITH US
WWW. SHERWOODINSPECTION.COM INSPECTIONS@SHERWOODINSPECTION.COM
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SIS is proud to introduce lan Glanovsky, our Septic Services
Manager! lan brings a passion for educating homeowners to every
inspection.

lan operates in CT, MA, & NY. He previously worked in Western
Connecticut and parts of New York, specializing in septic inspections. He
brings a unigue blend of expertise to his role. He holds a Phase |
Subsurface Sewage Disposal Cenrtification from the CT DPH and various
InterNACHI licenses related to septic systems.

“Taking the time to understand the prospective buyer allows me to tailor
my conversations to their specific needs. Some clients have had septic
systems all their lives, while others may not even know what a septic tank
is. This interaction enhances the inspection process, making it smoother
and ensuring clients feel more engaged in comprehending the
information.”
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Sam Kantrow Ed Bermudez George Grotheer Jack Ardrey
Owner/Publisher Photographer Content Writer Operations Specialist

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at sam.kantrow@realproducersmag.com .

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

CLAUDIA
SANTANGELO
INTERIORS

Transform your listings and elevate vour clients” home-buying expericnce with our expert interior design services!

Al Claudia Santangelo Interiors we specialize in tuming houses into dream homes. We understand that not every property checks all the boxes
for your clients, and that’s where we come in. Our team of experienced designers focuses on both sesthetics and functionality, ensuring every
space is beautilul, comloriable, and meets every day needs.

We offer free consults at your showings to help vour clients see the potential in a property.

Together, we can create inviting spaces that will captivate buyers and enhance the value of vour listings.

1200 BOSTON POST RD. GUILFORD CT. 06437 203.458.8453
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Bala total L mortgage

peekied by ‘J{e'ni Cests
Hjere Are Qome Benef ifs fo H;)meownership

BUILD EQUITY
Every mortgage payment brings you closer to owning your
home, rather than paying someone else’s mortgage!

STABLE MONTHLY PAYMENTS
Lock in a fixed-rate mortgage and say goodbye to
unpredictable rent hikes.

TAX BENEFITS
Homeownership can provide valuable tax deductions,
including mortgage interest and property taxes.

FREEDOM TO PERSONALIZE
Your home, your rules! Make improvements and decorate
as you wish, with no need to ask for landlord approval.

LONG-TERM INVESTMENT
Real estate has historically appreciated over time,
making homeownership a solid long-term investment.

COMMUNITY AND STABILITY
Own your space and plant roots in your community.
Homeownership often brings a sense of stability that
renting can't offer.

DOMINIC DEMILO

Sr. Mortgage Banker - nmus# 1970440

203.676.6926

ddemilo@totalmortgage.com

1156 MAIN STREET | BRANFORD, CT 06405 NMLS #1377625 | TOTALMORTGAGE.COM/BANKERS/DOMINIC-DEMILO

EQUAL HOUSING
LENDER




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. These businesses have been independently verified to provide the highest quality agents

demand in their vendors. Take a minute to familiarize yourself with the businesses sponsoring your

magazine. These local companies are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY
Law Offices of
Robert C. Leitze
(203) 453-8600
robertleitze.com

ATTORNEY -

REAL ESTATE

Law Offices of Ryan
B. Corey, LLC

(203) 699-9422
coreylawoffices.com

AUTO DEALERSHIP/
FULL SERVICE
FACILITY

MSport Motorwerx
(203) 592-8744
msportmotorwerx.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CUSTOM FURNITURE
Modern Oak

(203) 494-2131
modern-oak.co

DIGITAL MARKETING
Courtney Luft Design
(860) 9171037
courtneyluftdesign.com

HEATING OIL/PROPANE
Amodio & Sons Fuel

& Energy Services

(203) 934-2651
amodiofuel.com

HOME IMPROVEMENTS
/ EXTERIORS

Nu-Face Home
Improvements

(860) 532-6322
nufacect.com

8 - October 2024

HOME INSPECTION
Sherwood Inspection
Services, LLC

(860) 646-9983
www.sherwood
inspection.com

The Miranda Team:
Pillar To Post Home
Inspectors

(203) 490-7855
mirandateam.
pillartopost.com

INSPECTIONS
National Property
Inspections (E
Haven to E Lyme)
(860) 227-4949
npiweb.com/griffith

National Property
Inspections (New
Haven & West)
(203) 871-7214
npiweb.com/volpato

INTERIOR DESIGN
Artisan Kitchen
and Bath

(203) 458-8453

LAND CLEARING/
EXCAVATING
VegOut Forestry
(203) 815-6791
vegoutforestry.com

LANDSCAPE
DESIGNER/
LANDSCAPE
CONTRACTOR

USL Outdoor Living
(203) 390-9093
usloutdoorliving.com

LANDSCAPING
S&R Landscape Construction
(203) 445-8697

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage- Dominic DeMilo
(203) 676-6926
totalmortgage.com/bankers/
dominic-demilo

MOWING/LANDSCAPING
JC’s Landscaping

(203) 927-2058
jeslandscapingct.com

PAINTING

Essex Painting Company
(860) 510-2923
essexpaintingcompany.com

PAINTING / POWERWASHING
Pro Coat Paint

(203) 907-6083
procoatpaintct.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

PERSONAL CONCIERGE
SERVICES

Sandhill Concierge

(401) 315-4709
sandhillconcierge.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Rise Visual Media

(347) 239-5636
risevisualmedia.com

REMODELING/CONSTRUCTION
Cityline Construction

(203) 430-2152
citylineconstructionlic.com

RESTORATION - WATER,
FIRE & MOLD

Pioneer Environmental
(203) 934-7332
pioneerenvironmentalct.com

SOFT / POWER WASHING
New England Aerial Cleaning
(855) 237-4255
newenglandaerialcleaning.com

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TRAVEL AGENCY / CUSTOM
TRAVEL PLANNING
Adventures by Jaime

(203) 767-6323
adventuresbyjaime.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

Benefits for Realtors

FAST & EFFECTIVE!

Transform Your Property With Ou

— SOFT WASHI

SERVIC

RESIDENTIAL

FOOF WASH

Ll fhons Dnch Tk and

WRADIN WA

Urigue fvinred ware dor a wpod
iiey sevee

€ * Ls
(B55) AERIAL &

[i @ \’uﬁm

Residential

What We Do

Brush & fallen tree mulching

Land & lot clearing

*Limited* tree removal
Invasive species removal

Horse & ATV trails

Gravel road & driveway construction
Drainage - French drains - Culverts

Junky yard cleanup

COMMERCIAL

GLAES BUEL DIVES
ot Vi WIS, weditl bbb

cinrer Mprdicorsy g ome

SOLAR FANELE TARNE

e i Bt outpal ol

HOFELS & YEMIES

di el COh FOCh w0 Io 1T

voirk Al aned e
CRANIGET répoEtianing of

Fouirrerd

A®4

Commercial

GET IN TOUCH

FREE ESTIMATES

s s
o prmichect

Farm/Horse Property Government

£ Lrris Mo, HoL DROLES

ESSEX

PAINTING COMPANY

Exterior Painting
Interior Painting
Cabinet Painting

New Haven & Middlesex Real Producers - 9



NEW HAVEN & MIDDLESEX REAL PRODUCERS
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You're Invited: New Haven & Middlesex
Real Producers Launch Party!

Hey everyone!

We’re excited to invite you to

the New Haven & Middlesex

Real Producers Launch Party!
Join us at the fabulous new Volo
restaurant in North Haven on
October 10th from 5:30 to 7:30
pm for an evening filled with great

company and great conversations.

This is the perfect chance to
mingle with the top real estate
agents in our area and connect
with some of the best affiliates
who support our magazine—think
lenders, inspectors, builders,

and more. It’s all about building
relationships, collaborating with
like-minded professionals, and
strengthening the ties that

make our industry thrive.

Here’s what you can

look forward to:
* Meeting new,
up-and-coming real

estate stars and catch-

ing up with old friends.

* Building meaningful
connections with
successful agents and
top-tier vendors.

* Enjoying free food and
drinks in a laid-back

atmosphere.

We’re incredibly
grateful to our sponsors
for making this event
possible and can’t
wait to celebrate

with you all.

P> don’t miss out

Confirm your spot by
emailing us at sam.kantrow@
realproducersmag.com or

texting 203-435-6891.

Looking forward to

seeing you there!

Best,
Sam Kantrow

and team

Giuseppe Volpato
New Haven West & North

volpato@npiinspect.com
npiweb.comMolpato
203.871.7214

NATIONAL
PROPERTY
INSPECTIONS®

BUILD TRUST, BUILD GONFIDENGE %

Choose NPI's superior home inspection
services for your clients.

Ryan B. Corey, LLC

Professional Residential &

Water Quality Testing

Radon Testing

AGAINST REAL ESTATE MISTAKES

Law Offices of

1331 Highland Avenue = Cheshire, CT 06410 = (203) 699-9422

Ron & Kate Griffith
East Haven to East Lyme

grifithservices@acl .com
npiweb.com/Griffith

860.227 4249

New Haven & Middlesex Real Producers - 11



PAQ

ALL ABOUT NEW HAVEN &
MIDDLESEX REAL PRODUCERS

-"\-E

Q: WHO RECEIVES REAL PRO-

DUCERS MAGAZINES?

A: The top 300 real estate agents across
New Haven and Middlesex Coun-

ties and our preferred partners.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe that we are better together.

‘When we surround ourselves with other suc-

cessful, like-minded people, we grow to new
heights. Real Producers is a platform that
brings together the most accomplished indi-

viduals in the Connecticut real estate sector.

By curating an exclusive community com-
prised of the top 300 real estate agents and
RP-vetted businesses in each market, we
foster a shared space for sharing stories,

celebrating successes, discussing market

12 - October 2024

The first Real Producers magazine started
in Indianapolis in 2015. Real Producers is
now in over 130 markets across the nation
and is continuing to grow nationwide.

=/ .}’.}r— :

trends, and highlighting
upcoming events. Our monthly
publication is dedicated to
connecting, informing, and
inspiring, encompassing any-
thing that contributes to the

enrichment of our community.

Q: DOES REAL PRODUC-
ERS HAVE EVENTS?

A: Yes! We have spe-
cific networking events

throughout the year.

Q: WHAT IS THE PROCESS
FOR BEING FEATURED

IN THIS MAGAZINE?

A: The process for getting

featured in our magazine is

straightforward. To be eligible, you need to

be on the top 300 list, and we value nomi-
nations highly. Whether you're a real estate
agent, business, broker, owner, or someone
who admires the work of others, you can
nominate individuals, including yourself.
Even office leaders have the opportunity to
nominate outstanding real estate agents. We
take every nomination seriously and consider
anyone from the top 300 list who is brought
to our attention. While we cannot guarantee a
feature, we strongly encourage you to connect
with one of our team members, show support
for Real Producers, and participate in our
private events. These steps can enhance your

chances of being featured in our publication.

Q: WHAT DOES IT COST A REAL ESTATE
AGENT/TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!

We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: WHO ARE THE RP-VET-

TED BUSINESSES?

A: The RP-vetted businesses featured in our
publication represent the some of best in
the business in their respective categories
within the Connecticut Shoreline. You can
easily locate them in our index. We do not
randomly select businesses, nor do we col-
laborate with every business that approach-
es us. We prioritize businesses that have
received your stamp of approval through
recommendations and each business show-
cased has been personally recommended by
many of the top agents featured in our pub-
lication. Before featuring any business, our
team conducts additional vetting to ensure
they align with our community’s values and
bring substantial value. Our aim is to build
a robust network that not only includes the
best real estate agents but also features
top-tier businesses, fostering collective

growth and strength within our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a busi-

ness that works with top real estate

agents, please email or message us -

Email: sam.kantrow@
realproducersmag.com

FOR REALTORS:

Personal errands
Event planning
Executive assistance

FOR BUYERS/SELLERS:

Packing & Unpacking | Home organization

Project management | Estate management

New town orientation

TWHLL WATHR NEEDS”

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners
Well Extensions | Well Chlorinations

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

Saving Time
_in Real Estate.

CONCIFRGE

401-315-4709
sandhillconcierge.com

Operating out of Old Saybrook
and Essex, CT, servicing across
New England and surrounding areas.

We’re the Specialists for the Outside of your Home

CT HIC 0657971

« Decks, Patios, Outdoor Kitchens & Walkways
- Belgian Block, Asphalt & Water Features

« FREE Consultation

« Ask about our 3D Virtual Design

Contact Us Today!
(203) 390-9093

www.usloutdoorliving.com

s

OUTDOOR LIVING

New Haven & Middlesex Real Producers - 13



WHAT IS Real Producers?

WELCOME TO NEW HAVEN & MIDDLESEX REAL PRODUCERS!

We provide a platform to connect, elevate and inspire the top real estate professionals across the Connecticut Shoreline.

»» publisher’s note

By Sam Kantrow

It is a privilege to intro-
duce Real Producers to
our region and to cel-
ebrate the exceptional
contributions each of you
makes to the Connecticut
Shoreline real estate com-
munity. Having lived here
my whole life and worked
in television/media for the
last 14 years, it brings me
profound joy and excite-
ment to have the oppor-
tunity to showcase your

achievements, nurture

your connections, and acknowledge
your unwavering commitment to

excellence in serving your clients.

Real Producers originated as a sim-
ple concept in 2015 in Indianapolis
and has rapidly expanded nation-
wide. The thriving Real Producers
community now spans over 130 loca-
tions, revolutionizing the way the
real estate community collaborates
throughout the U.S. As we begin
this journey together, I commit to

fostering community connection and

forums dedicated to acknowledging

and highlighting the unique quali-

ties that make each of you iconic.

In the years ahead, my goal is to conduct
interviews with each of you, sharing
your success stories in upcoming issues.
I eagerly anticipate commemorating
your achievements at our events, offer-
ing valuable tools and connections to
support the growth of your businesses,
and representing your collective passion

for this industry that we all share.

Here are some quick facts

about Real Producers:

Ry
!

DISTRIBUTION:

This magazine will be delivered to the mailboxes
of the top 300 agents in New Haven and Middlesex
Counties every month. The selection of these

300 agents is based on compiled MLS data over
the last year. If you are receiving a hard copy of
the publication, it is because you belong to the

distinguished group representing the top 5%.

CONTENT:

This publication revolves around YOU—the
Connecticut Shoreline real estate community. Our aim
is to share personal and distinctive stories about mem-
bers of this community, providing a platform for you
to inspire greatness in others. As we expand, our com-
mitment remains to deliver fresh content exclusively

centered on the top 5% and our Preferred Partners.

It’s important to note that we have nothing to
sell to real estate agents; being featured in
this publication is absolutely FREE. Agents can
be featured by nomination from a peer, leader,
or influencer. We actively encourage nomina-
tions and appreciate learning about agents who

are making a significant impact in our market.

PREFERRED PARTNERS:

Those identified as “Preferred Partners” in the
index of this publication are integral members
of this exclusive community. You will find them
featured in every issue, participating in our pri-
vate events, and actively engaging in our online
community. We maintain a selective approach,
allowing only those businesses recommended

by members to be a part of our community.

SPECIALIZE 1IN
EXTERIOR ano
INTERIOR PAINTING
SHEETROCKING
WHITEWARSHING ano
POWERWASHING

203-907-6083

New Haven & Middlesex Real Producers - 15



Each Preferred Partner showcased in this publi-

cation has been recommended by one or more of
you. Our objective is to provide you with an exten-
sive array of resources to enhance your business,
ensuring that you consistently stand as a trusted

referral source for your clients and customers.

EVENTS:

In addition to our monthly publication, we orga-
nize social and educational events throughout
the year. Our aim is to unite the best of the best

while contributing to and bolstering our local

16 - October 2024

communities. And, of course, we fully
intend to have a good time doing it!
Information about upcoming events
will be shared through the publica-

tion. Stay tuned for exciting updates!

CONTRIBUTION:

If you are interested in contributing,
nominating REALTORS® for certain
features, know of additional top-
notch affiliate partners who would

be a great fit for our community, or

would simply like to learn more, please reach
out to me anytime. I look forward to meeting

with every one of you in the near future.

I would like to take a moment to acknowl-

edge our Preferred Partners for their vision
and belief. Their commitment is an essential
part of bringing New Haven & Middlesex Real
Producers to life and will provide the frame-
work for our continued growth and success.

I also would like to extend a heartfelt “thank
you” to my incredible team, all of whom orches-

trate The publication each and every month.

I appreciate you all and I look forward to
seeing you all at our upcoming event! Enjoy
everything Fall in New England has to offer!

Sam Kantrow

Owner/Publisher

New Haven and Middlesex County Real Producers
sam.kantrow@realproducersmag.com

DESIGMNER

SCAN HERE

3 Signs 5 Banners |

" Apparel Design \
- fal=]=4
& MORE!

COURTNEYLUFTDESIGN.COM

)) M&V Cleaning LLC

RESIDENTIAL & COMMERCIAL CLEANING
LICENSED & INSURED
Cleaning
Services:

@ Commercial

(/) Residential

@ Airbnb/Rentals
Real Estate &

Construction
Cleaning

WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY
SERVING THE GREATER CONMMECTICUT SHORELINE

COMMUNIT,

CONTACT US: Wt %,
‘ABEST ™

@E_ mandvcleaning.com
(L) 860-227-7659

E @m.vcleaning

Ei mav cleaningLLC
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%, 2024

g Comuum®

L
"
/]
L
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SECURE YOUR

A el SEPTIC SYSTEM

Let ADVENTURES BY JAIME get you there! S B i 4, 3k WITH OUR TRANSFERABLE

WARRANTY

ADVENTURES

s JAIME WOOD
TRAVEL ADVISOR
BY JAI M El LLC GUILFORD, CT

S s mrn e s,

| HERE ARE SOME OF GOOD REASONS TO

| OUR PACKAGES: USE A TRAVEL ADVISOR:
| *ALLINCLUSIVE VACATIONS « RECEIVE PERKS

| *RIVERAND OCEAN CRUISES * PERSONALIZATION

*ROAD TRIPS * STRESS-FREE PLANNING
* WALT DISNEY DESTINATIONS * GETTHEINS AND OUTS

» HONEYMOONS AND REGISTRIES OF DESTINATIONS ‘ adl O o :
* NATIONAL PARKS e SAVE MONEY! =g 5 Bl 'K - A\ .
» GROUP TRAVEL W i B e R - s A3 = L‘E,S

e FLUSH

.&_ — — We strive . WARRAMNTY ; : -I 1_ -- . = - - ._..I - e o gy (

P - a— \
% | Pl > e N o 4
L VP' FARENY for 1094 ENHANCE v
Amodio & Sons [ [ ~&T ) satisfaction YOUR LISTING
Fuel & Energy Services \ \ E3 R / ) by completing
C"' e, - o ' . D Seamlessly transfer the
— & —  e—-—— @ — — ?@Smuc-{@ every project . warranty to the next
Service at its best. iyl on-time and : , e
- - - - - = 1=1Z . - - T il 15 i 2o Rest assured, potential issues
under-budget.
I!' ; o - discovered during the septic
D b inspection won't jeopardize the

o ) sale of your home.Simply scan
Amodin & Sons FUEL Diis o (R ! SCAN ME ' the QR code to schedule a septic

ENERGY SERVICES | | inspection for your listing.
(b sHEATING=* sCOOLING» 4 =

. X B R T H E Rs Protect your clients and your commission with Flush Jsspnc TANK
» Premium fuel (Oil and propane) A FLUSH WARRANTY PARTNER Warranty. Homeowners insurance typically doesn't cover
» Full-service Heatingand A/C septic system fajlures, whic_h canbea deal-breaker c_iuring / LEACHING FIELDS
pre-sale inspections. Such issues not only risk reducing the
« 24/7 emergency services sale price but may even lead to potential buyers walking / DISTRIBUTION BOX
: har csion.

. Family owned and operated for @ p away, endangering your hard-earned commission +

3 generations K Flush Warranty steps in where others step back. We cover

L \ the costly septic system repairs and replacements that your ROUTINE SEPTIC TANK
« Dependability clients might face, helping to prevent sale delays or price CLEANING
PUMPING INSPECTIONS REPAIRS reductions. By referring your clients to Flush Warranty,

you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate

agent and safeguarding your commission. CAL L Us N OW:
Let us handle the messy septic system issues, So you can ( )
focus on closing the deal seamlessly. 203 707 8370

www.flushwarranty.com

« Automatic oil and propane delivery 42_
« Price protection and budget plans ) ‘ ,
< y

« Honesty, Integrity, Quality Service ‘ L = o
1000 B Post Rd
203'934'2651 | West Ha(zzsetr?,nCTof)tGSIG
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RE/MAX Alliance

agent to watch

By George Grotheer
Photography by Rise Visual Media

Real estate is in her blood.

Scott’s grandfather Robert
owned the Beasley Company
in New Haven County. After

many years, her father and

uncle took the reins. From the
time she reached adulthood,
Scott’s family has been gently
nudging her to pursue this work
as her career, to continue the

legacy for a third generation.

Scott’s journey into real estate
was not without its detours - she
wanted to work in travel sales and
make her living that way. It took

a pandemic era change of heart
for her to dive head-on into real
estate. She says she loves working
with clients and had had that as a
component of her previous work.
She came home to Connecticut and
picked up where she left off - join-
ing her dad in the family business.
Scott credits her father with her
training and subsequent success

- and by coupling her father’s
guidance with her own motiva-
tion, her career has taken off since

committing to real estate in 2021.

In the earliest days of her career,
Scott was a sponge. She quickly
understood the hustle mentality
of the gig, paying to be part of a brokerage, paying for
printing and advertising, and reaching out on her own
to potential clients. While the cold calls were outside
of her comfort zone at the outset, she used a deep base
of connections she already had in Connecticut to get
her start. She connected with dozens of the state’s

top realtors via Facebook early on so she could net-

work with those already established in the industry.

Social media has played a key role in the expansion
of Scott’s influence in her community. She used her
long list of Facebook friends to reconnect with peo-
ple from her past and began posting real estate videos
on Instagram about the steps to buy a home, how to
get pre-approved, and more. Soon, she had people
reaching out to her to establish long-term contacts

- in which someone may not be ready to buy a home

now but would be in the market in a few years.
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Scott puts the client
first — always insisting
that they are the pri-
ority in every engage-
ment, be it buying or
selling. She specializes
in first-time buyers
and sellers and aims

to take the stress and
complications out of
the equation for those
new to the market.
She maintains her
relationships by going
above and beyond

in communication -
sending personal cards
and buying gifts for
clients and potential
clients. Scott prides
herself on a roughly 90
percent success rate in
bringing first-time cli-
ents to the finish line

by closing on a deal.

While real estate has
been the world in
which Alexa Scott has
grown up and begun
to make a name for
herself, she has always
made time for family
and those close to her.
She recently tied the
knot with her husband
in Vermont - a place
where she spent her
winters skiing with
family. She trained in
classical ballet at the
New Haven Ballet and
still finds the time to
take an adult modern
dance class in Deep

River every week.

If she keeps up all her
success in Connecticut
real estate, she’ll be
dancing her way to

the top of the charts.
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Make Your Landscaping
Dream a Reality

VWhether voure a nomeownear or business owner
our dedicated team will bring your vision to life,
reating a vibrant and inviting atmosphere that

will leave a lasting impressior

MADISON
) EARTH CARE

— Est. 1972 ——

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD, | MADISON, CT 06443
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CUSTOM
HANDMADE
FURNITURE + DECOR

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

% N2 COMPANY

SOLUTION

EXPERTISE, DEDICATION,
& Passion

Residential and Commercial * New Construction
Cabinet Painting * Deck and Fence Painting/Staining
Wallpaper Removal * Drywall Repair
Shutter Painting * Cleaning Services

-

860-362-8722 » www.spotlesssolutionct.com




}} vendor s pOtI | g ht Pete Carlson is passionate about helping his

neighbors, and that is his goal when leading the
=y Ceaige Seinear way with CT Mold Pros. Look no further than
Photography by Rise Visual Media . . . .

the historic flooding in western Connecticut
last month for an example: his phone started
ringing at midnight on a Sunday night and he
made crews available to pitch in with all hands
on deck Monday morning. When something is
needed, Carlson gets his guys ready for work.
That is, in fact, how CT Mold Pros began.

Pete Carlson is a Building Performance
Institute Certified Building Scientist, with

a background in weatherization and energy

efficiency. Throughout his training and field
networking, he has formed a multitude of
relationships with home energy assessment
companies across Connecticut. The biggest
issue these companies are facing out in the

field is mold -preventing the operation from

saving people money on their energy bills.

And trying to find a remediation company
that can act quickly was also lacking. Bridging
this gap is where CT Mold Pros was born.

The rapid expansion of CT Mold Pros

has been led by an expanding client base
throughout all of CT. Carlson says custom-
ers relate to the company’s family-friendly
vibe exuded by the whole team, who he says
are all friends and get along well. CT Mold

Pros’ family atmosphere off the clock has

helped build camaraderie on it, and they
walk into every job for mold remediation

and water mitigation with a tight-knit team.
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They are in and out of
projects in short order,
connecting with home-
owners without much
disruption to their homes
or day-to-day lives. Many
projects are handled
day-of, increasing the
company’s capability to
handle more jobs day-to-

day and week- to-week.

S P E CI'/ANSEZAINEG

[N H G ESRD
EERIIAN CATREE
SYANBES . AN D ' S ERVANGES

Carlson says the next

7 Industrial Rd ¢ Prospect, CT 06712
Sales & Service: (203) 592-8744

several weeks will be

critical for business - as

hurricane season rolls

in, so, too, does the
peak of mold season. CT
Mold Pros has invested

in additional sales staff

and a new truck and
equipment to handle FANNIE AND FREDDIE
UNDERWRITING GUIDELINES
REVERSE MORTGAGE

FHA - FIRST TIME HOME
BUYERS SPECIALIST

USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

what they expect will

be a very busy autumn.
Carlson says his team is
constantly evaluating the

needs and adding more

crews to be able to keep
lead time to days, instead
of weeks. As realtors look

to buy or sell homes - or,

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

WW Patricia Beale Mike Perricone

(203) 671-1940 (203) 488-6084
Patty@branfordfinancial.com Mike@branfordfinancial.com

at least, share photos of
properties — Carlson’s

crew can handle water
18 Pardee Place Ext

East Haven, CT 06512-2747

or mold damage quickly,

making sure everything is

cleaned up and present-
able before moving on

to their next challenge.

Occasionally, that chal-

lenge will be a once-in-

a-thousand-year storm,
but even when it isn’t, Design-build services
mold removal, basement .
. General contracting
pumping, removal and b

" . roject management
demolition, you name it. I 9
Custom home building

When duty calls, CT Mold Kitchen and bathroom remodels

Pros will be ready to go. Basement finishing

Additions and expansions

Commercial construction

8 CITYLINE

203-430-2152
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COLDWELL BAN

From a humble upbringing

in the Quiet Corner to a job

in downtown Manhattan on
September 11th, 2001, to
standing alone atop a list of his
peers... each step in Joel Lucas’s
journey has had a profound
impact to make him the man

he is today. Perhaps it is his
unique life experience and knack
for storytelling (or impressive
sales acumen) that has drawn
people in over the years, leading
him to the top spot among
realtors in Middlesex County.

Joel grew up on his grand-

mother’s farm in Chaplin - less

than a fifteen-minute drive

from UConn - as one of seven

kids. He left home at seventeen

years old to pick up a mail-

room job and had to learn how

to work, cook, and live on a

budget. Those formative years

helped him develop remarkable

communication skills - skills he has carried with
him over the decades to make him a powerful pres-

ence among Connecticut real estate professionals.

His work life eventually took him to downtown
Manhattan at the turn of the century — working next
door to the World Trade Center at the time of the

Joel with close
friend & realtor
Cathy Lynch

September 11th terrorist attacks. As was the
case for many, the tragedy had a significant
impact on his life. In the days, weeks, and
months to follow, Joel found himself back
home in Connecticut, looking for a fresh
start. He would find that fresh start in a new

career path: getting his real estate license.
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and Jeel at the
Breakers in Florida
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Joel says plenty of established pro-
fessionals offered him key advice as

he started out - to have a plan at the
outset of each sale and to spend money
on himself to make money
for himself. He paid his dues,
spending plenty on advertis-
ing and promotion to build a
name for himself. He found
leads on Realtor.com and
Zillow, connecting him with
potential clients he has now
worked with for years. He
credits his relationships for
much of his success over his

two decades in real estate.

Joel and his partner, Terry,
have no kids of their own -
and that has given Joel the
gift of considering each client
and customer to be a mem-

ber of his extended family.

oriarty { ———




With over twenty years of experience

under his belt, nearly $300 million in

sales, and almost a thousand connections
made with buyers and sellers, Joel has

firmly made his mark on Connecticut real
estate with no plans to stop anytime soon

- there will always be another story to tell.

No Tricks,

L

Zz

i
L o T
S BRI N,

L= | $ FOR YOUR HOME FINANCING %

people from different

walks of life - from

those secking a place This Halloween, don't let the mortgage process scare you. Whether you're looking
i1 Conmeotiont to : il to buy your first home or refinance, we've got loan options that are a real treat!
get away from New ‘] . ! £ With competitive rates, fast approvals, and a smooth, stress-free process, we'll help
York, Boston, or : o e you make the home of your dreams a reality—without any tricks along the way.
Philadelphia to those R :

looking to take a step

into home owner-

ship for the first

time. That extends . A - Ready to sweeten your deal? Contact me today and let's make
to other brokers - he 2 ' this October a spook-tacular one for your home financing!

says he tries to be
helpful, kind, and
courteous to them as

he considers them to

EVAN POTTER

Branch Production Sales Manager
NMLS# 691465

be friends “almost as
close as family.” He
treasures his commu-
nity - having created
a Facebook group
called “Old Saybrook:
People, Home, Food,

Garden & Events.”

C 203.530.0109
E epotter@revolutionmortgage.com
W revolutionmortgage.com/epotter

Nearly three thou-

sand people are part

of this network, & . . J. 1=} COMPANY NMLS#1686046

and Joel considers . o ol | -~ ps. 7 ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide

each one a friend. e ! P ;s Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein
L r , is for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a

commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622
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When | came
to the House of
Hope, | was able
tob d and be
like a child again!”

EAN

?ﬁll God;

All God’s Children International (AGCI) is a faith-based
orphan care ministry with a mission to provide love and
care to every child in need. Founded in 1991, AGCI works to
empower local leaders to intervene for vulnerable children
and create opportunities for faith, family and independence.
They are committed to holistic solutions that address the
deep-rooted cycles keeping kids in institutions, working
instead toward their integration into loving families. Over
the years, AGCI has cared for thousands of children and has
provided life-changing support for vulnerable children and

families across more than 30 countries.

Fenean’s* life is a powerful testament to the transformative

impact of AGCI’s compassionate guidance. Seeking better
educational opportunities, she left her village at the age of 12
to live with family in Ethiopia. Unfortunately, she endured
severe abuse and ran away after just three months. Living on
the streets, she was at extreme risk of being trafficked, until
she was discovered by local police and referred to AGCI and
the Tim Tebow Foundation House of Hope. During her time at

36 - October 2024

House of Hope, Fenean received trauma-informed counseling
and was slowly restored to her confident, loving self. She was
reunited with her family last year; AGCI provided the necessary

tools and support to ensure they would remain together.

As in Fenean’s case, AGCI endorses a tailored approach,
collaborating with leaders in each region they serve to
address the specific challenges faced by those communities.
Together with their local teams, AGCI develops effective,
culturally appropriate and sustainable solutions. By
partnering with AGCI, N2GIVES helps uphold this life-
changing mission to break the cycle that traps children in
institutions, perpetuates systemic poverty in families, and

prevents vulnerable young adults from pursuing their dreams.

*name changed for privacy reasons
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ciiorey. @ N2GIVES

IICRC & BPI Certified Specialists
Priority Scheduling for Real Estate Transactions
Most projects can be remediated in ONE day
Mold Testing & Remediation V
Water Restoration © @
Indoor Air Quality Testing & Solutions @ 4‘\

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

MOLD PROS

info@ctmoldpros.com
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