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RESIDENTIAL & COMMERCIAL RENOVATIONS
NEW HOME CONSTRUCTION

Dominion
 Contracting Group

AS SEEN IN

“There’s opportunity here—you just have to see it. Put a little money into it—
well, the Naples version of “a little money”—and this could sell quickly.”

DCGSWFL.COM

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

Is Your Client's Home 
Market
Ready?

239-293-0049

-- High-End Realtors, Rupert and Karen Irby

A renovated home will sell for up to 50% 
more than one that has not been renovated

CONTACT US TODAY FOR A 

FREE
ESTIMATE!

Family owned & operated • Fully licensed & insured • Over 25 years of guaranteed workmanship
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Glass Railing Systems
Wire Railing Systems

Metal & ADA Railing Systems
Equipment Enclosures

Bahama Shutters
Louvered Panels

Sunshades, Grills
Aluminum and Steel Gates

Pool Cages and Screen Walls
Home Generator Support
Separator & Hoist Beams

Custom Fabrication Services
Structural Welding Services

(239) 788-WELD
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Concierge Travel Services
Competitive Pricing

Locally Owned & Operated

FLYSKYWAY.COM727.605.5000
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Are You Ready
to Elevate Your

Client Experience
with Luxury

Yacht Charters?

Are You Ready
to Elevate Your

Client Experience
with Luxury

Yacht Charters?
Exclusive Closing Gifts

Unforgettable Client Appreciation Parties
Host Exclusive Home Showings

on a Luxury Yacht

Justin Perun
941.216.7625 · charters@nautimiles.com
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REAL ESTATE EXPERTISE.
ATTORNEY ADVANTAGE.

PARTNER TODAY!
Irina Prell-Spearing, Attorney

irina@spearinglaw.com

Greisy Rodriguez, Naples Branch Manager
greisy@spearinglaw.com

239.231.2222
spearinglaw.com

Anticipating and resolving issues before 
they delay your deals

Residential and Commercial Real Estate Closings
Real Estate and Contract Law

Construction Disputes and Litigation  |  Wills, Trusts and Estates
Estate Administration  |  Business and Corporate Law

OF NAPLES

Elevate
Your Listings with

Becker Custom Builders
Fully Customized Home Builder 

Luxury Design.
Exceptional Quality.
Superior Experience.

The Becker Difference
Founded by husband and wife team, 

Blake and Kristen Becker, Becker 
Custom Builders brings a passion for 

Southwest Florida's beauty to life. 
With a focus on turning houses into 

Precision in every detail

239-285-7174 | beckercustombuilders.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ALUMINUM DESIGN 

& FABRICATION

Coastal Aluminum 

Design & Fabrication

Jake Cambria

(239) 595-9459

ATTORNEYS

Boatman Ricci

Ernest A. Ricci, Esq.

(239) 431-0363

Goodwin Law, P.A.

Matt Goodwin

(239) 207-3403

Prell-Spearing Law Firm

Irina Prell-Spearing

(239) 231-2222

Woods, Weidenmiller, 

Michetti & Rudnick, LLP

Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail 

Bookkeeping Professionals

Jennifer Cail

(239) 677-5888

CONSTRUCTION

Northstar Technologies

Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY

Synergy Suites

Vince Marcantonio

(239) 682-6673

Venture X

Kathryn Parker

(239) 326-3455

ELECTRICAL CONTRACTOR

Coharbor Electric

Melissa Anderson

(941) 932-0806

ESTATE CONCIERGE

Luxure Lifestyle

Christine Lord

(239) 214-3805

FLOORING & TILE

Master Touch Tile & Stone

Chris Torres

(239) 443-8592

FLOORING / GRANITE

Granite Garage Floors

Keith Stopko

(941) 233-3712

GENERAL CONTRACTOR

Becker Custom Builders

Blake Becker

(239) 285-7174

Dominion  

Contracting Group

Butch Bacon

(239) 293-0049

GRAPHIC DESIGN & 

PROMOTIONAL PRODUCTS

Smiley Graphics 

& Promotions

Carolyn Castaneda

(239) 405-1527

HANDYMAN

Becker Home Maintenance

Blake Becker

(239) 351-6820

HOME INSPECTION

HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro

Joe Nugent

(513) 238-4218

Patriot Home Inspections

Nick Brugal

(239) 667-1431

HOME STAGING

Palm Staging and Design

Kim Regenhard

(612) 840-1534

HOME WATCH & 

CONCIERGE SERVICES

Spectrum Concierge

Dave Feightner

(239) 777-6173

HVAC SERVICES

Rocket Cooling

Daniel Peregrin

(407) 782-8202

INSURANCE

Chapman Insurance Group

Jamin Eastman

(239) 307-0339

OneGroup Insurance

Thomas Wienckoski

(321) 446-4803

TailoredRisk  

Insurance Advisors

Josh White

(239) 206-0618

XINSURANCE

Rick J. Lindsey

(801) 304-5510

INTERIOR DESIGNER

Interiors By SBI

Sheryl Bleustein

(954) 445-0897

JUNK REMOVAL

Junk Hauling Naples

Shane Shadis

(239) 293-6721

MORTGAGE LENDER

Fluent Mortgage

Rajin Ramdeholl

(917) 337-7104

Maxwell Mortgage Team

Lauren Maxwell

(239) 596-0500

Moore Lending Group

Tyler Moore

(239) 292-4191

Nationwide  

Mortgage Bankers

Doris Inzone

(239) 376-1480

PAINTING SERVICES

MI Painter

Mariano Bernhardt

(239) 675-8224

PHOTOGRAPHY/PORTRAIT

Michelle Reed Photography

(239) 404-8158

New Frame Photography

Hana Snajdrova

(239) 200-9099

PHOTOGRAPHY/

REAL ESTATE

LaCasaTour

Sheryl Moreno

(888) 598-8687

PRIVATE JET CHARTER

Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT

ALL IN Property 

Management

Dali Mihajlovic

(630) 915-1752

ROOFING

SCM Roofing

Charles Smith

(813) 551-7645

TITLE COMPANY

Action Title Services

Allie Pelham

(239) 213-6721

FirstSource Title

Stacey Maczulis

(440) 522-9404

Trinity Title

Jamie Muni

(239) 330-1494

Venture Title Services

Ryan Marrie

(239) 734-2400

VALET SERVICES

5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT

Morgan Stanley

Stephanie Petrosini

(732) 479-8234

YACHT CHARTERS

Nautical Miles

Justin Perun

(312) 833-1277
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My passion is supporting 
businesses by giving my clients 
more time to focus on doing 
what they love most and 
providing key advice to help 
achieve business growth.

Scan to Easily 
Schedule Your 
Free Discovery 
Call and Get 
Personalized Advice

239.677.5888
medranoandcail.com
Follow Us

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Español

Do You Know the Three 
Steps to Take When 
Creating a Business 
Emergency Fund?

Investing in the market entails the risk of principal loss as well as market volatility. The value of all types of investments may increase or decrease over varying time 
periods. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances and objectives. CFP Board owns the marks 

CFP®, CERTIFIED FINANCIAL PLANNERTM, and CFP® (with plaque design) in the US. © 2021 Morgan Stanley Smith Barney LLC. Member SIPC. MAR002 CRC 
3234582 01/21 CS 9959216 02/21

NMLS #1252909 | CA Insurance License #0126537
Office: 239-449-7885 | Cell: 732-479-8234 | stephanie.petrosini@morganstanley.com

When it comes to tax planning, you need to think ahead — not just at tax time, but 365 

days a year. With access to many of the industry’s leading tax management solutions and 

services, Morgan Stanley Financial Advisors can work with you to create a customized 

tax-smart investment plan that helps you keep more of what you earn.

Tax-Efficient Investing.
All Year Long.

QPFC
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Bundle a Radon
Test with a

General
Inspection and

SAVE
$25

All Reports Provided within

2 HOURS OF
COMPLETION�

239-216-7892 | joethehomepro.com

Scheduling Just Got Easier
Call or Text to Book Your Client's Inspection

HUDDLE         SUCCESSUP
FORHUDDLE         SUCCESSUP
FOR

FOLLOW US ON 
FACEBOOK & 
INSTAGRAM@NAPLESREAL

PRODUCERS

@NAPLESREAL

PRODUCERS

FACEBOOK INSTAGRAM 

M E E T  T H E  N A P L E S  R E A L  P R O D U C E R S  T E A M

Coby Corradino
Videographer

Sheryl Moreno
Photographer

Michelle Reed
Photographer

Jess Wellar
Writer

Hana Snajdrova
Photographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing  

SWFL@n2co.com.

Ellen Buchanan
Editor

Andrew Regenhard
Owner/Publisher

Zachary Cohen
Writer

Andrea Hoffman
Ad Strategist

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at SWFL@n2co.com.
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Dear Real Producers of Naples,

As October arrives and the busy real 
estate season ramps up in Southwest 
Florida, we’re not just shifting gears; 
we’re entering the critical fourth  
quarter of 2024. This month offers a 
chance for reflection and anticipation, 
much like the journey of every top- 
performing Real Producer in our 
vibrant Naples real estate community. 
It marks our final push of the year, 
bringing renewed focus and energy as 
we assess our progress and prepare for 
a winning finish. October is a crucial 
time to consolidate our achievements 
and strategically position ourselves for 
end-of-year success, both profession-
ally and personally.

With our inaugural Awards Gala just 
around the corner on November 8th 
at Elite Jets, let’s seize this moment to 
recognize the exceptional efforts and 
results that define our industry. The 
gala will celebrate not only our business 
achievements but also the dedication 
and perseverance that drive us to excel 
in all areas of our lives. It’s a chance to 
honor those who have set high stan-
dards and achieved remarkable success. 
If you haven’t RSVP’d yet, check 
your inbox and do so ASAP. It 
promises to be an unforget-
table night of glamour and 
celebration. Looking forward 
to seeing you there!

Let October be a time to reflect 
on our progress as we enter Q4. Take 

advantage of the season’s energy to 
drive forward and prepare for our major 
celebration. As we get ready for the 
gala, let’s focus on finishing strong and 
celebrating our collective victories.

Here’s to a successful October and a 
memorable Awards Gala that highlights 
the best of Southwest Florida real 
estate and the triumphs of our excep-
tional colleagues.

Very respectfully yours,

ANDREW REGENHARD 

Owner/Publisher
Naples Real Producers

239-290-0692
andrew.regenhard@n2co.com

www.swflrp.com

OCTOBER: 

publisher’s note

s e t t i n g  t h e  s t a g e  f o r

YEAR-END SUCCESS

Don't Lose Clients Because of

Uninsurable
Homes

This Isn't Your Average Insurance Policy

Tailored Coverage

Larger Limits

Negotiated Deductibles

Endorsements

Stand Out as the REALTOR® Who Gets Things Done.
Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 • xinsurance.com
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The hiring of a lawyer is an 
important decision that should 
not be based solely on 
advertisements. Before  you 
decide to hire an attorney 
be sure to request free 
written information about 
qualifications and experience. 

Rule4-7.2(d). 

 

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,

including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070  |  lawfirmnaples.com

Michael Michetti • Joshua Rudnick • James “Jay” Caudill • Samuel Colburn

Big Firm Quality,
Small Town Service.

Michael Michetti • Joshua Rudnick • James “Jay” Caudill • Samuel Colburn • Brian Cordero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

From Contact to Contract

  

LEARN MORE 
ABOUT OUR 

PARTNERSHIP 
OPTIONS

What Sets Us apart ?
Discover the ALL IN Property Management Difference

What You Can Expect When Partnering with us
First Class Customer Service 
Endless Resources Under One Umbrella
Unparalleled Attention To Detail
Responsive, Friendly Interaction with our Team of Professionals 

Complete Design, Furnishing & Staging Services by our In-House Design Team
A Trusted Local Network of Vendors, Contractors & Preferred Partners 

Home Concierge Services - Comprehensive Visits Offered Between Guests 
Stellar Reputation, Effective Marketing Strategies & Proven Results

Setup and Installation of Smart Home Automation Services

In addition to our Core Property Management Services, we also offer:

DALI MIHAJLOVIC
Owner
239-451-3066
dali@allinpmfl.com
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Coupled Versus Uncoupled Compensation 
in a Post-Settlement World

By Gia Arvin, 2024 president of Florida Realtors 

from the desk of the president

Gia Arvin, broker-owner of Matchmaker Realty in Gainesville, is the 2024 president of 
Florida REALTORS®, the state’s largest professional trade association. She is active 
in her residential brokerage and is a leader in regional, state, and national real 
estate associations. Gia was the 2011 president of the Gainesville-Alachua County 
Association of REALTORS® and the 2017 Florida president of the Women’s Council of 

REALTORS®, among multiple other previous leadership positions.

The REALTOR® universe is now 
two months into the landmark 
Settlement that saw the removal 
of compensation in the MLS, the 
mandate of written agreements 
with buyers before touring prop-
erties, and the need to ensure 
that a contract for compensation 
exists in each transaction to 
ensure a buyer representative is 
paid for their work in procuring a 
residential property for a buyer. 
As we all learn a new normal, we 
encounter several terms that we 
did not use before. Two, specif-
ically, that keep popping up are 
“coupled” and “uncoupled.”

“Coupled” commission is when 
the seller typically pays a commis-
sion to their listing broker upon 
the successful sale of their home. 
The listing broker then shares 
this commission with the buyer’s 
broker who has represented the 
buyer in the transaction. This 
offer of compensation is what 

used to appear in the MLS. Now, it 
is necessary to contact the listing 
broker for details on their offer 
of compensation if you bring a 
buyer and successfully close a 
transaction. Under the terms of 
the settlement, a buyer repre-
sentative may only collect the 
amount agreed to by the buyer 
in the previously executed buyer 
representative agreement. 

The other commission method 
is known as “uncoupled.” In 
this model, the seller and buyer 
each negotiate and pay their 
respective agent’s commissions 
separately. In most residential 
sales, the buyer will incorporate 
the payment to their buyer rep-
resentative into their transaction 
by asking the seller to pay their 
buyer representative directly, 
either by a term of the sale or via 
a separately executed compen-
sation agreement between the 
seller and the buyer’s brokers.

Florida Realtors has released a 
menu of forms to assist Realtors 
navigate this new space and free 
classes are offered online for 
anyone needing more informa-
tion. In the event you encounter a 
transaction-specific question, the 
Florida Realtors’ legal hotline is 
available Monday through Friday 
until 4:45 p.m. at 407-438-1409. 
You just need to have your 
license number available.

We are so proud of our indus-
try’s professionalism as we nav-
igate our transactions following 
the Settlement implementation. 
We urge all Realtors to con-
tinue to cooperate profession-
ally and remember to always 
conduct business in a manner 
that keeps the Florida real 
estate industry thriving.

877.7.FLUENT
Contact Us Today!

myfmloan.com

Bank 

SCAN  TO 
DOWN LOAD

OUR  APP

credit and underwriting approval. Legal ©2024 Meadowbrook Financial Mortgage Bankers Corp. NMLS #177308 (www.nmlsconsumeraccess.
org). 1600 Stewart Ave, Suite 701, Westbury, NY 11590. 800.959.8892. 

4851 Tamiami Trail North

7380 W Sand Lake Road
Suite 500, Orlando, FL 32819

6905 N Wickham Road
Suite 402, Melbourne, FL 32940

Unparalleled Communication 

Streamlined Service

Faster Closings

More Solutions
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DESIGNED FOR PROFESSIONALS
Sophisticated Office Space

Schedule a Tour Today!
synergysuites.com  |  239.261.1824
info@synergysuites.com 
1110 Pine Ridge Rd, Suite 201  |  Naples, Fl

AMPLE PARKING INCLUDING COVERED 

BALCONIES FOR ENJOYMENT & CALL PRIVACY

CONFERENCE ROOM FEATURING PRIVACY GLASS
AT THE PUSH OF A BUTTON

MAIL SERVICE WITH PROFESSIONAL MAILING ADDRESS

PRIVATE, SHARED AND OPEN WORK SPACES

HIGHEST SPEED INTERNET

FREE COFFEE, TEA & FILTERED WATER

MODERN SOPHISTICATED LOBBY WITH CAFÉ AREA

HERMAN MILLER OFFICE FURNITURE THROUGHOUT

PROFESSIONAL GRADE OFFICE EQUIPMENT/PRINTERS, ETC.

SECURE 24-HOUR ACCESS
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PURPOSE
By Michael Dill

coaching corner

Today, hopefully, I’m going to 
help you find your purpose if you 
haven’t already found it. Many 
times, while having a conversa-
tion with an entrepreneur or a 
business owner, they share that 
they have a hard time finding 
their purpose. Why are they 
here? What do they stand for? 
When a coach says, “Take the 
weekend and write out your pur-
pose,” it’s simply not that easy.

I was blessed and very fortunate 
to find my purpose. However, up 
until I was 54 years old, I didn’t 
know my purpose. When I was 
looking at buying my coaching 
practice, I took a walk to filter 
through whether this was the 
right decision or not and, as I 
crossed the street, I had an out-
of-body experience where the 
big guy — God — touched me on 
the shoulder and set me straight, 
providing some clarity on where 
I needed to go. That experience 
has impacted me to this day.

When I finished that walk, I went 
over to the statue of Mother 
Mary that was out in front of the 
church, put my hand on her head 
and said, “I wasn’t looking for a 
sign, but if this is your sign, I’ll 
serve.” I realized, right then and 
there, that was my purpose. My 
purpose was to become the best 
I could be. To shine myself up to 
become my absolute best because 
I am going to be needed to help 
others down the road. That’s 
when I bought my coaching prac-
tice. And it has served me well. 
Most likely the best decision I 
ever made in my life, outside of 
marrying my wife, Susan.

When defining your purpose, 
the first question you have to 
ask yourself is: What impact do 
you want to make? The impact 
I wanted to make was to help 
business owners get more from 
themselves, their businesses, and 
their teams to create freedom, 
abundance, and wealth so they 
could do what they want, when 

they want, with whomever they 
want. That became my why — 
the impact I wanted to make.

So, number one, what impact 
do I want to make? Get clear on 
that. Write the answer to that 
question down. It could be with 
people, with the universe, in a 
certain industry — who knows? 
But what type of impact do you 
want to make?

When you get to that answer, start 
asking yourself where and with 
whom. Where do you want to 
make that impact? Some people 
like to go to the other side of the 
world and create missions in 
Africa, where they assist in the 
creation of clean water, schools, 
and churches, and where they take 
care of the underprivileged. That 
clarifies where they want to go 
and who they want to impact. For 
me, I wanted to have an impact on 
business owners, teams, CEOs, 
and leaders of organizations.

Once you get your where and 
your who, then you can ask, 
how? How am I going to impact 
them? And that’s where you 
begin to create a plan — the 
strategic plan of what needs 
to happen for you to be able to 
make that impact. However, most 
importantly, to get clear on your 
purpose, get clear on your “why.” 
Why do you want to make an 
impact on those people? Now, we 
could be selfish… We just want to 
feel the juice of helping others. 
But that’s not selfish. That’s a 
win-win, and that’s essentially 
why we’re here.

To get clear on your purpose, 
you figure out why you want 
to make an impact, where you 
want to make an impact, and on 
whom. As you begin to come up 
with the answers, you will find 
your purpose.

The other indirect benefit of this 
process is huge: we get stuck 
when we make it about us. What 
we don’t have, who said no … 
whatever it may be. When we 
don’t get what we want, we may 
get stuck and stay stuck because 
we’ve made it about us. However, 
when you put yourself out there 
to help others get what they want, 
Zig Ziglar said it best: “You can 
have everything in life you want if 
you will just help other people get 
what they want.”

When you are in a place of grati-
tude and abundance and focus pos-
itively in ways that resonate with 
you, including putting yourself 
out there to help others get what 
they want, you can discover your 
purpose and, in doing so, often find 
you’ll get what you want.

Coach Michael Dill is an 
award-winning, certified 

business coach, global speaker, 
and published author. He 
is a proud ActionCOACH 

franchise partner, as well as 
the president of Power & Ice 
Wealth Creation, a strategic 

leadership company. Michael 
brings more than 40 years of 
business and entrepreneurial 
experience to his leadership, 
team training, and mentoring 
practice. To learn more, visit 

BusinessCoachMichaelDill.com.

PURPOSE
FINDING YOUR

Free consultations

Our GAF lifetime roof system includes a 25 year 
workmanship warranty.

Locally owned and operated with 30+ years of 
combined experience.

Veterans, Active Duty Military, First Responders 
and Teachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a 
competitive price, exceptional customer service 
and outstanding quality!

"SCM Roofing was amazing and much faster than the 
  others I called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 
  -Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash 
  was left behind!." -Tampa Homeowner
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2022

Partner With Us for All
Your Client's Transactions

Florida’s Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration.
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GLPA.LAW  |   (239)  207-3403  |   9955 TAMIAMI  TRAIL  N,  SUITE  4 ,  NAPLES ,  FL  34108

SCAN
ME!

GET TITLE COMPANY RATES
& EXPERT GUIDANCE
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P R I O R I T I Z E  L I K E  A  P R O  W I T H  T H E

By Carlene Marie

health & wellness
OVERCOMING OBSTACLES: A CLIENT’S STORY 

One of my clients, a top-performing REALTOR®, 
often found herself caught in a cycle of organizing 
her workspace and catching up on minor tasks 
before she felt “ready” to tackle her main priorities. 
This routine felt productive and busy, but it was, 
in fact, a form of procrastination. She was delay-
ing diving into the core activities that would drive 
her success, like nurturing client relationships 
or strategizing for high-value listings. When she 
recognized this pattern, she began to implement 
Covey’s Big Rocks theory. She identified her most 
crucial tasks and scheduled them as non-negotia-
ble priorities. By focusing on these big rocks first, 
her productivity soared, and she felt more accom-
plished and less stressed.

THE TAKEAWAY 
Incorporating Covey’s Big Rocks theory into your daily routine can 
dramatically enhance your productivity and success. By focusing 
on what truly matters and making intentional choices about how 
you spend your time, you can achieve more with less stress.

Take five minutes today to identify your big rocks. Write them 
down, schedule them in, and commit to tackling them first thing 
tomorrow. Make this a daily habit and watch how your produc-
tivity and sense of accomplishment skyrocket. Success isn’t just 
about how much you do; it’s about doing what truly matters.

Prioritizing like a pro isn’t about squeezing more into your 
schedule. It’s about creating space for what really matters, 
where every moment counts to set you apart and lead to your 
remarkable success.

Carlene Marie is a Certified Master Mindpower Coach and Certified Health, Wellness & Life Coach. She 
specializes in private and group coaching, keynotes, workshops and publications helping high performers 
cultivate mental toughness and emotional resilience. With extensive expertise in unlocking human 
potential, Carlene Marie’s programs empower and guide toward lasting change for optimal success in 

every area of life. CarleneMarie.com | 513.383.5647
BIG ROCKS THEORY
Picture this: It’s 7 a.m. and your phone is already 
buzzing with messages. A new listing just hit the 
market, clients need updates, and your calendar 
is packed. The day hasn’t even fully begun and 
you’re already feeling the pressure. In the midst 
of this chaos, it’s easy to lose sight of what’s 
truly important. But what if the key to thriving in 
this high-stakes environment is not doing more, 
but focusing on the right things?

Stephen R. Covey’s “Big Rocks” theory offers a 
powerful framework for prioritizing what truly mat-
ters. Covey wisely said, “The key is not to prioritize 
what’s on your schedule, but to schedule your priori-
ties.” This principle is a game changer, especially for 
a high-performer who juggles countless tasks daily.

WHAT ARE YOUR BIG ROCKS? 

Imagine a jar representing your life or work sched-
ule. The big rocks are the essential tasks or goals 
that, if accomplished, will have the most significant 
impact. The smaller pebbles and sand represent the 
less important tasks that often fill up our days. The 
key to effective time management is to place the big 
rocks in the jar first, ensuring they take precedence 
over the smaller, less critical items.

These big rocks might include securing high-value 
listings, nurturing key client relationships, invest-
ing in professional development, or even dedicating 
time to self-care to sustain long-term success. The 
smaller pebbles could be administrative tasks, 
attending less critical meetings, or responding to 
non-urgent emails. By identifying and scheduling 
your big rocks first, you ensure that your most 
important tasks are prioritized and completed.

IMPLEMENTING THE BIG ROCKS THEORY 

To begin implementing this approach, start by 
identifying your big rocks for the week. What are 
the tasks that, if left undone, would significantly 
impede your success? Write these down and make 
them the focus of your daily schedule. I call these 
your MVPs — Most Valuable Priorities.

Next, commit to a daily routine where these big 
rocks are addressed first thing in the morning, 
before the day’s distractions take over. This prac-
tice aligns with one of my core Mindpower coach-
ing principles: Mastering your morning sets the 
tone for mastering your day. By tackling your most 
important tasks early, you set a productive momen-
tum that carries you through the rest of the day.
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(612) 840-1534 | palmstaginganddesign.com

Partner Today and Let Our Proven Success Drive Your Next Sale

STAGING TO GROW YOUR BUSINESS

Kim
Regenhard

Because Our Homes Won't Be

Scan to
Learn More

50% REDUCED
BUILD TIME

TERMITE &
MOLD PROOF

250 MPH IMPACT
RESISTANT

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

Kyle McLaughlin
kyle@northstartgi.com

NORTHSTARTGI.COM |                        Schedule an Exclusive Realtor
Tour to Learn More

239.610.0062
Call or Text

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

• Complimentary Lot/Land Due Diligence
   Consulting for Realtors & Clients
• Customizable Floor Plans Available, In-house
   Design Team!
• Flexible Payment Schedule or Financing Available
• Zoning and Code Interpretation (We coordinate
   with the County/City for you)
• We Guide Realtors and Clients from Design
   all the way to Occupancy
• We Pay Commissions To Realtors!

Are Your Clients Ready to

By the Future of Construction?
GET LITGET LITGET LIT
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DIRK
While living in Germany, where he was born and raised, Dirk Fischer began 

watching the television show Goodbye Deutschland! This popular series 

followed Germans who left the country in search of greener pastures. It 

also provided Dirk with his first introduction to life in Southwest Florida.

FISCHER
G O O D B Y E 
D E U T S C H L A N D

By Zachary Cohen
Photos by New Frame Photography

featured agent
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“Often, I saw things from Cape Coral. For a German 
who was exposed to 300 cloudy and rainy days, Cape 
Coral looked fantastic — palm trees, canals, and 
sun,” Dirk explains. “I tried to convince my wife for 
five years to leave Germany and live here.”

After several years, Dirk’s wife agreed to take the 
trip across the Atlantic to explore the U.S. Naturally, 
Cape Coral was their first stop. What began as a 
long, extended vacation in Southwest Florida quickly 
became more. Dirk and his wife fell in love with the 
weather and lifestyle of the area.

Meanwhile, Dirk was tasked with restarting his 
career in America. He ran an international trading 
company and sold real estate in the western part of 
Germany, but in the U.S., his first break came in an 
unlikely field — photography.

“By coincidence, I met Stuart Dunkin, the owner of 
Dunkin’s Diamonds. I had a passion for photography, 
and I showed him a few photos I took. He liked it so 
much he hired me to take photos for his next adver-
tising campaign,” Dirk explains.

That work quickly expanded into a full-blown video 
production company, which ironically led Dirk back 
into real estate. As he got more connected in the 
area, he started getting hired by real estate agents 
to provide photos and videos for their listings.

“That reignited my old passion for real estate,” 
Dirk shares.

In 2013 — five years after moving to Florida — 
Dirk got his real estate license. In 2014, he relo-
cated to Naples, where he’s been ever since.

Fast forward 10 years, Dirk is thriving in real 
estate and has had many big wins along the way. 
He was even featured on Goodbye Deutschland! 
three times from 2014 to 2018. His biggest suc-
cess, however, is the founding of Fischer Realty 
Int. LLC (doing business as 5th Homes, the broker-
age he started in 2015).

“I wanted to fix everything I saw was wrong in the 
industry,” Dirk explains. “Many brokers exploit their 
agents and don’t provide enough backup in terms of 
tech and office support. I wanted to give my agents 
something better. That was my motivation.”

Dirk has a unique model at 5th Homes. Every 
agent takes home 100 percent of their commission. 
Meanwhile, Dirk continues actively selling; he aver-
ages around $15 million per year. The brokerage 
has 10 agents, many of whom have been with him 
for years.

“I’m very specific when I’m hiring,” Dirk continues. 
“We have an office culture of friendship and mutual 
respect. There are people from seven different 
countries. We speak nine different languages. My 
firm has multiple brokers who could easily open 
their own brokerage. People are here because they 
want to be here.”

I GET 
THE 

JOB 
DONE.

Dirk Fischer founded Fischer Realty Int. LLC (doing business as 5th Homes LLC) in 2015.
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Dirk’s approach to selling real estate is just as unique. 
While many agents take a relationship-focused approach, 
earning their way into their clients’ inner circles, Dirk 
prefers a professional, transactional take on the business.

“I get the job done. I’m very transactional. I may not be as 
much fun as others,” he says frankly. “But I do focus on 
providing a stress-free experience for my clients and on 
getting them the best results, without imposing on their 
personal lives. 

“The way I see it, when someone hires me as an agent, 
they have professional expectations. They are not looking 
for a new friend or a new family member, so I focus on 
over-accomplishing what is expected of me. If a friend-
ship develops down the road, then that is a good thing. 
And that’s what works for me.”

Dirk Fischer is still passionate 
about photography and 
videography. He reviews 
cameras, lenses, and other 
gear on YouTube in his free 
time. “I don’t make money on 
it. I do it because I thoroughly 
enjoy it, and it balances my 
real estate life.”

FUN
FACT 
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Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts

Exclusive High-End Garage Floors
SET YOUR LISTINGS APART

Give Your Clients the Edge They Deserve!

Keith Stopko

239.402.3656

granitegaragefloors.com

Seamless Title
& Escrow Solutions

Taking Action

on Your DealsTaking Action

on Your Deals

Your Discerning Clients Deserve Flawless Closings
Allie Pelham, Owner

actiontitlenaples.com • 239.262.2200
Serving Southwest Florida

since 1988

ONE SINGLE POINT OF CONTACT | FULL SERVICE ON EVERY TRANSACTION
TIMELY AND ACCURATE TITLE COMMITMENTS | SUPERIOR COMMUNICATION

KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT UPLOAD CAPABILITY OR DROP OFF
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By Zachary Cohen
Photos by LaCasaTour

partner spotlight

Construction has long been a part of Butch Bacon’s life. 

He’s held his general contractor’s license since getting 

out of the U.S. Marine Corps in the early ‘90s, but his 

experience in construction dates back even further. His 

father was an electrical contractor, and many of his father’s 

friends were builders, framing contractors, plumbers, and 

HVAC experts. By the time Butch was in high school, he 

was spending his summers working in the trades.

DOMINION CONTRACTING GROUP

A
 S

T
E

A
D

Y
 H

A
N

D

After a four-year stint in the Marine 
Corps, Butch re-entered the construc-
tion world. He spent a decade with a 
local home builder before founding 
Dominion Contracting Group in 2009.
Over the past 30-plus years, Butch 
has supervised the construction of 
over a thousand single-family homes, 
along with countless extensive ren-
ovations and remodels. That experi-
ence has made Dominion Contracting 
Group one of Southwest Florida’s 
most well-respected contracting 
brands and a go-to resource for 
anyone who is looking to sell or has 
recently purchased a home.

The last few years have been a 
wild ride in the real estate world. 
When COVID-19 struck in early 
2020, many predicted the market 
would crash, but what followed 
was exactly the opposite. The real 
estate market accelerated, and 
so did home renovations. While 
people were stuck at home, they 
took on more home improve-
ment projects than ever. In a 
way, that was good for Dominion 
Contracting Group, but it also 
caused stress. Materials were 
expensive and hard to come by, as 
was good labor.



Naples Real Producers • 4746 • October 2024 @realproducers realproducersmag.com

“Over the past two years, the industry itself has changed so 
much. With COVID and what followed, it was a tough time 
with manpower, staffing, employees, and having the right 
guys on the team so we could still get stuff done and deliver 
the best quality. We were lucky to be able to find the right 
team to put out a near-perfect product,” Butch says proudly.

Butch credits his time in the Marine Corps with helping 
him develop the tenacity needed to get through tough times. 
During his time in the service, he developed discipline and a 
detail-oriented mindset that has allowed him to stay on top 
of things even in the most difficult of times.

“We stay focused on striving for perfection, because if 
you’re not shooting for perfection, what are you intending 
to do?” he says. 

Dominion Contracting Group offers residential and 

commercial remodels and renovations, including 

kitchens, baths, flooring, and paint. For more 

information, please visit www.dcgswfl.com. 

A FAMILY FOCUS

Beyond his professional achievements, Butch’s com-
mitment to excellence extends to his family life. Butch 
and his wife, Lori, have three children: Jake (17), Emma 
(16), and Asher (13). All three are standout athletes, and 
Emma and Asher are national champion wrestlers. 

“My goal as a parent is to make sure my kids have the 
tools for success in life so they can build their own lives 
and futures,” Butch says.

WE STAY FOCUSED ON 

STRIVING FOR 
PERFECTION, 

BECAUSE IF YOU’RE NOT 

SHOOTING FOR PERFECTION, 

WHAT ARE YOU INTENDING TO DO?

BACK TO BUSINESS 

Now, as the market settles into a new normal, Butch and his team 
are settling into a new groove too. The slower times have allowed 
him to give more of the hallmark, customer-focused experience he 
has come to be known for.

“It’s great to be able to take our time and work alongside the home-
owner and their designers,” Butch says. “REALTORS® sell and 
designers design and builders build. When we all stay in our lane 
and do what we are good at, it flows. For the business, our goal is 
always to provide a quality product at a reasonable price with cus-
tomer service that can’t be matched.”
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Over the past few decades, the 
population of Southwest Florida has 
ballooned. People from all corners 
of the world have flocked to Collier 
County to enjoy the region’s mar-
velous beaches, pristine waters, and 
carefree lifestyle. The population 
growth has brought in countless 
blessings, but it’s also made Naples 
natives something of a rarity.

Natalie Perez-Benitoa is one of 
those Naples natives, and she is 
immensely grateful for the opportu-
nity to grow up here.

“I’m a unicorn, as they say,” she 
says with a laugh. “Growing up here 
was awesome. I did not have the 
experience of trying to get away 
from the place I grew up. I loved 
everything about my childhood — 
the friendships and the lifestyle I 
was spoiled to have. It’s paradise. 
I’m so lucky to have grown up here.”

Natalie’s father is a local family law 
attorney, and her mother is an art 

teacher at Naples High School. They 
taught her the power of discipline, 
working hard, having an open mind, 
and being creative.

As she got older, Natalie’s ambi-
tions took her away from Naples for 
many years. She spent four years 
in New York, where she attended 
a performing arts college, began 
her acting career, and worked in 
hospitality. She then moved to Los 
Angeles, where she pursued an 
acting career in earnest.

“Along the way, I formed a sense 
of self and learned that building 
relationships is not only the key 
to business but to fulfillment. I 
learned that from auditioning and 
waitressing,” Natalie shares. “My 
favorite gigs were comedic — 
something to make people laugh 
and relate. I wanted to provide an 
experience for people.”

Natalie always sensed she had a 
desire to be an entrepreneur, but 

N A T I V E  R O O T S

N ATA L I E
P E R E Z - B E N I T O A

By Zachary Cohen
Photos by LaCasaTour

rising star
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she wasn’t sure how her entrepreneurial 
journey would unfold. When COVID-19 
struck in 2020, however, her dreams 
were fast-tracked. She was living in a 
studio apartment in Los Angeles when 
the world shut down. Stuck in California, 
she knew she was ready for a change. 
That’s when she turned to real estate.

“Everyone told me I was crazy because 
real estate was a saturated area, but I 
was an aspiring actress in LA, so I know 
a thing or two about saturated markets,” 
Natalie quips. “So I took my test and hit 
the ground running. 

“I always knew I had a knack for entre-
preneurship, but I didn’t know how it 
would work until real estate came along. 
I finally had a product to market, be cre-
ative with, and tell a story about.”

Natalie was licensed in early 2021 and 
joined Compass the following year. In 
2023, she closed 18 transactions for $7.5 
million, putting her in the upper echelon 
of Southwest Florida agents.

Rising Star Natalie Perez-Benitoa is a Realtor 
with The Bowers Group at Compass.
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Some of the keys to 
Natalie’s success have 
been her work ethic, her 
local knowledge, and her 
ability to leverage social 
media. She works with 
honesty, authenticity, 
and the lightheartedness 
that helped her become 
a great actress when she 
lived in Los Angeles.

“Real estate is a transaction 
that people make. It can be 
so tech-driven, but this  
business is still people-  
to-people. Showing 
honesty in social media is 
a tool I think we need to 
use,” Natalie shares. 

“Another key to my suc-
cess is having self-aware-
ness and making that a 
priority in my daily life.”

As she looks ahead, 
Natalie aspires to find 
ways to bring her creative 
side into real estate. 
She currently co-hosts, 
produces, and edits a 
podcast, Everybody Loves 
Naples, and dreams of 
running her own show 
on HGTV one day. But 
for the time being, she’s 
keenly focused on being 
the best real estate agent 
she can be.

“Buying and selling real 
estate doesn’t have to 
be stressful,” she says. 
“This can even be fun, 
and I think I have the 
tools to make that hap-
pen for people.”

BUYING AND 
SELLING REAL 

ESTATE DOESN'T 
HAVE TO BE 
STRESSFUL.
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venturex.com     239-300-9601     4850 Tamiami Trail North, Suite 301     Naples, FL 34103

Venture X is a one-of-a-kind sustainable luxury co-working o�ce 
rooted in health and wellness, in the heart of Naples, with views of 

the Coastal Skyline. The beautifully designed space has 
floor-to-ceiling windows along each side of this location, allowing natural daylight into nearly 

every corner. The 18,000 sq ft space is equipped with an open-inviting lounge and cafe, a podcast 
room, a wellness room, conference rooms and a 30-person training room. Venture X is proud to 

o�er private o�ces of various sizes to meet the needs of you and your growing teams. 
All o�ces come furnished with sit-to-stand desks and ergonomic chairs, 

including 24/7 access, monthly conference room credits and further 
access to a vibrant and welcoming 

community.

Private O�ce Plans at Venture X Naples

For more details, please contact 

KATHRYN PARKER
Director of Sales

kathryn.parker@venturex.com

239-326-3455
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Brittany Moore
Regional Branch Manager

NMLS # 824215
239.292.4194
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Tyler Moore
Producing Branch Manager

NMLS#: 1408486
239-292-4191

TMoore@Moorelend.com
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Truth Guided, Relationship Driven

By Zachary Cohen  |  Photos by New Frame Photography

partner spotlight

“To practice law with 
excellence for the blessing of 
others and advancement of the 
Kingdom of God.” 

This is the mission statement of 
local Naples law firm Boatman Ricci. 
A full-service legal boutique with 
commercial litigation and real estate 
law at its core, Boatman Ricci was 
founded in 2007 by Jim Boatman 
after nearly a decade of work in the 
legal industry.

The Birth of a Vision 
Jim is originally from Central Florida 
and graduated from Florida State 
University in 1997. After completing 
his law degree, he steadily built his 
practice, working his way up from law 
clerk to associate, eventually becom-
ing a seasoned litigator.

Jim saw the good, bad, and ugly sides 
of many law offices. That inspired him 
to build something unique — a firm 
that sought to make truth paramount 
and honor client–attorney relation-
ships. Armed with a laptop and a 
rented cubicle, he founded what was 
initially known as The Boatman Law 
Firm in 2007 with the slogan “Truth 
Guided, Relationship Driven.”

Jim and his young law firm assisted 
many Naples residents in fighting 
foreclosures during the 2008 eco-
nomic crisis while providing other 
transactional and litigation services. 
Building his network and capacity to 
bring in new casework meant he could 
purchase office space along Airport 
Boulevard in 2013, which became the 
first among four current Boatman 
Ricci offices (Fort Myers, Marco 
Island, Tallahassee, and Destin).

Ernie Joins the Team 
Meanwhile, Jim’s soon-to-be business 
partner, Ernest Ricci, was beginning 
his legal practice. Born and raised in 
Pittsburgh, Pennsylvania, and a grad-
uate of Dickinson College and the  
Ave Maria School of Law, Ernie received 
his license to practice law in Florida in 
2012. He would spend the next few  
years clerking under various judges 
in Naples, Fort Myers, and Charlotte 
County until an advert looking for an 
associate attorney on a Christian job site 
led him to Jim in 2015.

“Like I tell everyone about meeting 
my wife, it was love at first sight with 
Ernie,” Jim recounts playfully.

Ernie was hired as an associate. Two 
years later, he became a firm partner, 
and in 2020, Ernie became an equity 
shareholder. At that point, the firm’s 
name was changed to Boatman Ricci.

&
Boatman Ricci

Jim 
Boatman  
Jim 
Boatman  

Ernie RicciErnie Ricci
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Vigilance in Practice 
Today, Boatman Ricci employs 11 
attorneys operating out of five loca-
tions, with plans to add more asso-
ciates to better serve clients needing 
transactional services and legal repre-
sentation throughout Florida.

Jim, Ernie, and their team pride 
themselves on understanding the 
needs of REALTORS®, buyers,  
and sellers.

“Realtors need an effective office that 
can be responsive to inquiries about 
the status of things,” Jim explains. 
“But the secret sauce for us is that 
we are litigators. People are so often 
trying to marginalize concerns to get 
to the closing table, and while the 
closing is critical, what we bring to 
the table is the capacity to analyze 
situations and deal with a potential 
conflict in a way that gives people 
meaningful information and options 
while being sensitive to the fact that 
everyone wants to close a deal.”

Boatman Ricci provides first-class 
legal advice throughout a trans-
action. Having an attorney during 
a rough closing means your rep-
resentative has the capacity to 

intervene and extinguish disputes 
by using the legal infrastructure.

“If you’re just a yes-man for a trans-
actional Realtor,” Jim continues, 
“you might get through closing but 
then have unhappy clients because 
they weren’t told the implications of 
certain issues.” Having an attorney on 
standby with knowledge 
of the transactional 
framework can 
dispel these 
concerns 
altogether.

Alongside 
Boatman Ricci, 
a full-service law 
firm, Jim and Ernie 

lead Trinity Title, a Florida-based 
title company. Having an agency run 
by knowledgeable attorneys, Jim 
asserts, means Realtors can be pro-
vided a more efficient, well-informed 
closing experience.

“The goal of Trinity Title and Boatman 
Ricci is for real estate agents to have 
direct access to not only excellent 

closers but also attorneys who can 
help them deal with the constant 
issues that come up as you move from 
going under contract to closing. We 
want Realtors to feel like they have us 
on speed dial for issues that come up 
and get real, solid answers. We have 
experience in so many different areas, 
including litigation,” Jim shares.

“In many ways, it’s simple. We try to 
be excellent lawyers who give people 
high-level closing services and access 
to top litigators.”

For more information, visit  

www. boatmanricci.com. 

Jim 
Boatman

Ernie 
Ricci

In many ways, 
it’s simple. 

We try to be excellent 
lawyers who give people 

high-level closing 
services and access to 

top litigators.

Jim Boatman (left) and Ernie Ricci (right) teamed up to form Boatman Ricci in 2015.



Naples Real Producers • 6362 • October 2024 @realproducers realproducersmag.com

Trinity Title

GIVE YOUR CLIENTS THAT

Modern Day Closing Experience
Partner with Trinity Title for Seamless Efficiency

Scan to Discover
A Modern Closing
Experience for You

& Your Clients

Streamlined Digital Closings
Straightforward Experiences
Enhanced Security
All-in-One Portal
Improved Transparency

Simplify Your Closings. Increase Your Productivity.

239.330.1495 | trinitytitlefla.com
JAMES A. BOATMAN, JR., ESQ.

ERNEST A. RICCI, ESQ.

TRUTH GUIDED,  RELATIONSHIP DRIVEN.
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(239) 330-1494  |  boatmanricci.com  |  Naples | Marco Island | Fort Myers | Tallahassee | Destin
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B E T T I N G  O N  H I M S E L F

DAVID 
WILLIAM 
AUSTON

While today David William Auston sits atop the local real estate rankings, his career 
began in a much humbler fashion. David launched his real estate career in 2005, 
just before the real estate market meltdown. While many real estate agents were 
leaving the business from 2006 to 2009, David dug his heels in, fully committing 
to creating a sustainable real estate business, even amid a historic recession.

By Zachary Cohen
Photos by Michelle Reed

cover story
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David persevered with a com-
bination of hard work and 
creativity. His willingness to 
bet on himself and take risks 
ultimately allowed him to create 
the business of his dreams.

“By 2009, I realized that the top 
REALTORS® in Naples were the 
ones who lived in a community 
and specialized in that commu-
nity,” David shares. “By that time, 
I’d been here for a few years, and 
I found Mediterra the place I liked 
most. It was the place I wanted to 
live, meaning it’d be the easiest 
place to sell.”

There was only one issue with 
David’s plan, and it was a signif-
icant one: he couldn’t afford a 
home in Mediterra. So he began 
renting there. He also bought a 
club membership, using most of 
his savings to do so. His goal was 
clear: to meet as many commu-
nity members as possible.

David took a risk, but it worked. 
Within two years, he had built a 
strong enough business to pur-
chase a home in Mediterra. And 
now, 15 years later, Mediterra 

accounts for over 75 percent 
of his sales volume.

As Nasdaq’s 
President and 
CEO Adena 
Friedman said, 

“You can’t be suc-
cessful in business 

without taking risks. 
It’s really that simple.”

THE ROAD TO REAL ESTATE 

David was born in Toronto and 
raised in Battle Creek, Michigan. 
After graduating with a degree in 
economics from the University of 
Michigan in 2002, he spent three 

years in Denver, Colorado, selling cars. His first taste of 
sales was favorable, inspiring him to take the leap into 
real estate.

“One of my best friends, who is also a Realtor, had moved 
here to Naples before me and was doing well in the real 
estate business,” David recalls. “While I was in Denver, 
he convinced me to buy a rental home with him in Naples 
without even being here. I came down to visit the rental 
home he was living in — I owned half of it — and fell in 
love with the area.”

Naples had everything David desired: a small-town 
feel, ample business opportunities, and a friendly 

community. So in 2005, he packed his bags and moved 
to Southwest Florida.

“The combination of my best friend doing well and me 
having already had success in the sales world, and also 
the small-town feel — that was a mix I couldn’t pass up 
moving for.”

FINDING HIS GROOVE 

Although David’s real estate career began slowly amid a 
recession, he’s now one of Naples’s top agents. As an indi-
vidual agent with Amerivest Realty, he closed 22 trans-
actions for $75 million in 2023. He also has a licensed 

YOU CAN'T BE SUCCESSFUL IN 

BUSINESS WITHOUT TAKING RISKS. 

IT'S REALLY THAT SIMPLE.

David Auston’s wife, Lacey, also 
has her real estate license.
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assistant, Madeline Denison, who has been 
with him for 13 years.

In real estate, David is not only successful; 
he’s fulfilled. One of the reasons he was 
willing to leave the car business was due 
to a lack of fulfillment. Real estate, on the 
other hand, checks all the boxes for him.

“When I help somebody buy a home using 
my experience and knowledge, it can make 
a difference, and that is fulfilling,” he says.

Outside work, you’ll find David with his 
wife, Lacey, and three children: Pearl (11), 
Elenora (5), and Donna (1). Lacey also has 
her real estate license. As their kids get 
older, she plans to step into the business 
more deeply.

“When it’s not real estate, it’s typically 
spending time with my kids, whether 
it’s riding bikes to the Mediterra park or 
picking my kids up from dance practice. 
We enjoy taking vacations in the summer,” 
David explains.

“Generally speaking, if it’s not work, it’s 
about spending quality time with my kids. 
All of the clientele and friends I’m around 
on a daily basis are typically older and 
constantly reminding me that this phase 
with little kids passes very fast. So I try to 
spend quality time with my kids, whether 
it’s simple time at home or an activity out of 
the house. That’s what’s important to me.”

WHEN I HELP 

SOMEBODY BUY 

A HOME USING 

MY EXPERIENCE 

AND KNOWLEDGE, 

IT CAN MAKE 

A DIFFERENCE, 

AND THAT IS 

FULFILLING.

Allow Myself and My Team to Help
You with All of Your Mortgage Needs

MAKE EVERY OFFER

Doris Inzone  
239-376-1480  |  dinzone@nmbnow.com  |  nmbnow.com

YOUR TRUSTED MORTGAGE PARTNER

PURCHASE  |   INVESTOR FINANCING/DSCR  |   REFINANCE  |   NON QM/SELF EMPLOYED

Top performer David Auston is an individual agent with Amerivest Realty.
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you ask. we deliver.

TRUSTED 
MORE

Aluminum Design and Fabrication

10
YEARS

EXPERIENCE

Contact Us Today for
Fabrication Services
and Custom Fabrication

239.788.WELD
CoastalAluminum.com
3855 Davis Blvd
Naples, FL 34104

BIG OR SMALL
WE HAUL IT ALL!

Junk Removal

JUNK REMOVAL |  ESTATE CLEANOUTS |  DEMOLIT ION SERVICES
HURRICANE PREPARATION CLEAN UP

239.500.JUNK (5865)
junkhaulingnaples.com

Home Maintenance

Reputation
Guarantee

Let Our Solid Reputation
Be Your Guarantee

beckerhomemaintenance.com
239.351.6820

Handyman
Painting
Flooring

Cabinetry

Closets
Screen Repair

Pressure Washing
And More!

TRUSTED TRADES 

 are valuable vendors who know how to serve the needs of REALTORS®. You may not 

require their services for every transaction, but when the need arises, you’re grateful for 

them. This group of vendors is critical to your business. Most importantly, these additional 

Trusted Trades will get the job done and make you look awesome to your clients!
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We want to extend our heartfelt grat-
itude to everyone who joined us for 
our recent event. Your presence and 
enthusiasm truly made it special! The 
evening was filled with unforgettable 
moments, inspiring connections, and 
a celebration of our shared successes.

A special thank-you to our incred-
ible sponsors who made the eve-
ning possible: Lauren Maxwell of 
Maxwell Mortgage Team (Headline 
Sponsor), Fluent Mortgage 
(Beverage Sponsor), John Prete of 
HouseMaster (Catering Sponsor), 
Becker Custom Builders (Photo 
Booth Sponsor), FirstSource Title 
(Espresso Martini Wall Sponsor), and 
our high-top sponsors — Venture 
Title Services, Medrano & Cail 

September 5, 2024

Photos by Jake Maciosek and Samuel Saum

special events

Bookkeeping Professionals, and 
Xinsurance. We also appreciate all 
our preferred partners for their ongo-
ing support of our community vision.

We’re excited to keep the momentum 
going with our upcoming Awards 
Gala on November 8th. Don’t miss 
out on celebrating even more accom-
plishments with us — RSVP today for 
this exclusive event!

Once again, thank you to everyone who 
attended and contributed to making this 
event a success. We look forward to 
seeing you at the Awards Gala!

For information on all Naples  
Real Producers events, please email 
SWFL@n2co.com. 

Real Producers’ 
FALL SOCIAL at 

NAPLES MOTORSPORTS
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Stacey
Mac
&
LuAnn
Vizzone
FirstSource Title
combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all
of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
lvizzone@firstsourcetitle.com
973.652.7077

firstsourcetitle.com
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We're a proud partner with 
Prime Post, for all your sign 

installation needs

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691
smileygp.com

Printing  |  Wraps  |  Signs  |  Shirts  |  Engraving 

Struggling to Find the
Perfect Client Gift?

Make a Lasting Impression 
with Personalized
Cutting Boards

Now Offering REALTOR®
Personal Branding Mini Sessions on Location.

NEW FRAME PHOTOGRAPHY

SUCCESS looks like youlooks like you
HEADSHOTS

PERSONAL BRANDING

To Book Your Session
Visit newframephotography.com

239.200.9099



high in 
the sky

interiorsbysbi.com
954.445.0897
Award Winning Houzz & ASID Designer


