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Close with Confidence

L 2021 3
Trusted Partner for Customers, Realtors, and Lenders WINNER

“As a Realtor, Cobalt is my go to settlement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in
answering questions. | give my clients the BEST service possible and | look for the same in the settlement
company. They have my complete confidence and are a 10+ in my book.”

- Michelle Sagatov, with the Michelle Sagatov Group

Attorney Owned | Independent Title and Settlement Company

Contact Cobalt for:
Residential or Commmercial Title Insurance & Settlement Services
Seller Side Closing | REFI | Preparation of Legal Documents

Jeff Nowak 703.646.1000
Founder & Principal Attorney 0® @ cobaltsettlements.com

71 FAIRWAY

INDEFERDENT MORTGAGE CORPORATION

ENJOY YOUR RETIREMENT ...
YOU'VE EARNED IT!

Turn your home equiity into tax-free cash®* with a reverse
mortgage loan. This loan allows qualified homeowners
62 and older to enhance their monthly cash flow while
eliminating their monthly principal and interest mortgage
payment (must continue to pay critical property charges, like
taxes and insurance). You can use your loan proceeds for just
about anything, like enhancing your lifestyle in retirement!

Some Benefits of a Reverse Mortgage:

- No monthly mortgage payments (must live in the home,
maintain it and pay critical property charges, like taxes
and insurance)

- Access a portion of your home equity as cash, monthly
payments or a growing line of credit

1#a
- Increased discretionary cash flow
- You own your home and can sell it at any time

- Minimal credit and property qualifications
DID YOU KNOW?

Fairway was named “"Best Overall Reverse Mortgage
Lender” by MarketWatch / CBS News (2023)**

Per the article, our hundreds of local offices, in-person Reverse Mnrtgage
support, strong customer reviews and competitive interest Lender
rates are some of what puts us on top! MoneyWatch / CBS News - 2023

“Thiz adverisement does not constitute: bak advice. Please consult a tax advisor regarding your specefic situation
*Bource; chsnews.com/news/best-reverse-morigage-companies-2023

A FAIRWAY £

DI AT CYSCRLAT N SCAN WERE

: Kelly A Katalinas

Branch Managar, NMLS 365493

Office: 703-868-9103

Fax: B66-544-1109

kelly.katalinas@fairwaymc.com

www. kellykatalinas.com

3201 Jermantown Road, Suite 220, Fairfax, VA 22030

Copyright©2024 Fairway Independent Mortgage Corporation NMLS #2289. 4750 5. Biltmore Lane, Madison, Wi 53718, 1-B66-912-4800. All rights
reserved. Reverse mortgage borrowers are required to obtain an eligibility certificate by receiving counseling sessions with a HUD-approved agency.
The youngest borrower must be at least 62 years old. Monthly reverse mortgage advances may affect eligibility for some other programs. This is not

an offer to enter into an agreement. Mot all customers will qualify. Information, rates and programs are subject to change without notice. All products

are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Opportunity. Fairway Independent Mortgage

Corporation is not affiliated with any government agencies. Materials are not from HUD or FHA. Licensed by the Department of Financial Protection i
and Innovation under the California Residential Mortgage Lending Act, License No 41DBO-TE367. Licensed by the Department of Financial Protection ]
and Innovation under the California Financing Law, HM’LS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act

License, Licensed by the NJ Department of Banking and Insurance. Fairway Independent Mortgage Corporation NMLS 1D #2289
(www.nmisconsumeraccess.org), Licensed in VA, DC, MD, FL, DE, NC, NJ, PA and CA
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BO LEE

LOAN OFFICER
703.967.9792
blee@princetonmortgage.com
www.callbolee.com

NMLS: 195871

PRINCETON
MORTGAGE
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If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online visit
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for “Magazine” or scan this QR code.
(Password: connecthere#novarp)
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DESIGN & BUILD

,}I% ) . 24/7 HOME SERVICE
iiﬁ & @ Emergency Services
2. W

= . . BEST PRICE SERVICE
HVAC  Plumbing Electrical Remodeling Pay Less For Repair

1-year FREE

HOME CARE PROGRAM

for your past and future customers

il
PricE S349 - FREE

PARTNER with LUKA Home
Services to skyrocket your
real estate opportunities!

Our Home Care Program Benefits
& Priority Schedule / emergency service
© 2 HVAC tune ups
@ Complete plumbing inspection
©@ Dispatch fees waived
©@ Exclusive discounts
© And many more advantages!
Contact Us (703) 483-1016

lukahomeservices.com



PREFERRED PARTNERS

ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

ENGINEERING -
STRUCTURAL & SOIL
Soil & Structure
Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

8 - October 2024

HOME INSPECTION
Biller & Associates

(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(844) 944-2629
Curbio.com

Design Pro Remodeling
(571) 470-1819
DesignProRemodeling.com

HOME WARRANTY
Cinch Home Services
(703) 380-5774
CinchRealEstate.com

Old Republic
Home Protection
Dirk Doud

(925) 285-8583
ORHP.com

HVAC

Luka Home Services
(703) 340-0771
LukaHomeServices.com

INSURANCE
Boizelle Insurance
Partnership

Bret Boizelle

(301) 948-2010
Boizelle.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

It’s Haul Good
(703) 646-9194
ltsHaulGood.com

them for supporting the REALTOR® community!

LIFE / BUSINESS COACH
With Heart Coaching
Skye Michiels

(215) 266-4643
WithHeartCoaching.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

LoanWorks, Inc.
Bo Lee

(703) 967-9792
CallBoLee.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING / STORAGE
Barry’s Best Mover
(703) 622-3061
BarrysBestMovers.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY-

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property
Management

(703) 592-6802
CirclePM.com

PMI Smart Choice
(703) 930-3333
PMISmartChoice.com

ROOFING
DryHome Roofing
& Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE
MANAGEMENT

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.
com/Move-Management

STAGING

Elevated Staging
and Design

(571) 888-9725
ElevatedStagingand
Design.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES

Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION VIDEO SERVICES
COORDINATOR HD Bros

Scalable RES (540) 840-1388

(703) 639-4166 HDBros.com
ScalableRES.com

VIRTUAL ASSISTANT
Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

VIDEO MARKETING/
BRANDING
Changeover Media
(703) 728-1230
ChangeoverMedia.com

YOUR CLIENTS DON'T SEE IT AS JUNH!
LET OUR FRIENDLY, COMPASSIONATE TEAMS

]
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Sam Richardson
Managing Partner

g

GET YOUR LISTING.BACH ON TRACH!

We're experts at helping seniors

feel good about saying goodbye

to their belongings as they plan
for their next life stage.

$71.749.9023

g Serving Fairfax and Northern VA
Learn More! 2
1
.dlﬁ-":l-ﬂ
“1.'
s u-l"-n
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MEET THE

NOVA

REAL PRODUCERS TEAM

Kristin Brindley Jennifer Chang Wendy Ross Lexy Broussard Ryan Corvello

Publisher Associate Publisher Operations Manager Client Relations Photographer

Scan the QR E " ‘-':E

code to view the

rest of the Kristin -'{9: ’%
- Oz

Brindley Team. Irly

Are Your Exteriors
- Ready For Winter?

% ,{/{ When it comes to exteriors, trust the experts!
Roofing ® Windows e Siding e Gutters

Roofmg &- Sldmg* Irq ,rF

| | [ TR
by i "IITLI “I.Ea‘-_

\:'_‘ - ._h e - ~ . \ % ]
CGOINTACT US FOR A FRIEEy! NSPECTION!
703-230-ROOF (7663) - DryHome.com

45921 Maries Rd, Suite 100 « Sterling, VA 20166 ﬂ@DryHome
Fairfax County, Loudoun County, Arlington County and Prince William County

10 - October 2024

TOWN & COUNTRY
MOVERS, INC. &

Local, Long Distance & International Specialist
We also offer short & long-term storage.

e townandcountrymovers.com

CLIENT & EMPLOYEE HOLIDAY THANK YOU GIFTS
All gifts can be branded with your logo on the ribbon or on outside packaging.

THANKS N
EL_IHFH =

SILVERADCI
"IN G

SILVERADO PRINTING CAN ASSIST WITH
ALL KINDS OF HOLIDAY-BRANDED GIFTS!

* CUSTOM ENGRAVED BOTTLES OF NAPA VALLEY WINE
(WINDSOR VINEYARDS])

* TOWERS OF CHOCOLATE

* GIFT BOXES WITH HOT CHOCOLATE DONUT BOMBS

* COCKTAIL MIXING KIT

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY PRESIDENT
Z703.a407.0268 // Tim@SilveradoPrinting.com

SilveradoPrinting.com

NOVA Real Producers - 11
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Hello October, the Season of Transformation!

As we step into October, the air turns crisp, and the
leaves begin their colorful dance, painting the world
in hues of red, orange, and gold. There’s a certain
magic in the air, a sense of transformation and

renewal as nature prepares for the quiet of winter.

October is a time for embracing change and cel-
ebrating the beauty of the season. It’s the month
of cozy sweaters, warm drinks by the fire, and the
excitement of Halloween. But it’s also a time for
introspection, a chance to reflect on the year so far
and to set intentions for the final months of 2024.

A big welcome to our newest preferred partner,
PMI Smart Choice! We're excited to have them
join our community and look forward to many won-

derful collaborations ahead.

Isher

)

We’re excited to kick off 2025 with an unforget-
table event on March 18th! Stay tuned for more
details—you won’t want to miss this incredible day

of inspiration and connection!

As we journey through October, let’s remember:
“Autumn carries more gold in its pocket than all the
other seasons.” Here’s to embracing the richness

and beauty of this transformative time.

Wishing you all an October filled with warmth,
reflection, and the magic of the season. Happy

October, everyone!

Kristin Brindley

Owner/Publisher
NOVA Real Producers
313-971-8312

Kristin@kristinbrindley.com

WWW. novarealproducers .com

s Note

a

Your ProperTy,g g2

Management Partner
To Help You:

Enjoy
LIFE

Grow
YOUR BUSINESS

Dream —
OF THE NEXT ADVENTU

pey \ Contact Patrick Page!
N 703.592.6802

% circlepm.com

Property Management

Stay focused on your clients,
we've got everything else!

Schedule a FREE business evaluation!

"Cyberbacker is perfect for people that are committed to their business. The level of skill
and accountability is very high. If you are truly looking to go to the “next level” you need to
be focused on the activities that give you the best ROI, Cyberbackers allow you to do
this!!!! Highly recommend this critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Amina Basic

(571) 410-0661 hriEI

va@cyberbacker.com  View All Of Our Services! T, L=

cyberbacker.com E! ot |

-f @cyberbackervirginia

NOVA Real Producers - 13
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Boosting Traffic & »

to your

Fall Market
Open Houses

Fall market is fast approaching, and maximizing open houses is crucial for maximizing

exposure and increasing the chances of selling your listing. A well-attended open house

can create a sense of urgency and competition among potential buyers, leading to better

offers. Here are several strategies to effectively boost traffic to your open house:

1. Leverage Social Media

Social media is a powerful tool for promoting an open house.
Create a Facebook event for your open house and invite your
friends, family, and local contacts to attend. Share the event on
community groups and local pages to reach a broader audience.
Utilize Instagram to post eye-catching photos and videos of the
property, highlighting its best features. Use relevant hashtags, such
as #OpenHouse, #RealEstate, and the city’s name, to increase vis-
ibility. Don’t forget to share the event on LinkedIn, where profes-

sional connections might be interested in investing or relocating.

2. Optimize Your Listing Online

Ensure your property listing is optimized on real estate platforms
like Zillow, Realtor.com, and MLS. Use high-quality photos, a
virtual tour, and a detailed description to attract more viewers.

Highlight the date and time of the open house prominently in

14 - October 2024

the listing. The easier for potential buyers to find
information about your open house, the more likely
they will attend.

3. Use Email Marketing

If you have a list of potential buyers or clients, send
out a targeted email campaign announcing the open
house. Include all the key details, such as date,
time, location, and a few appealing property images.
Highlight any special features, recent updates, or

unique aspects of the home to grab attention.

4. Partner with Local Businesses
Partnering with local businesses can help spread
the word about your open house. For example, you

could leave flyers or business cards in local cafes,

gyms, or community centers. Some businesses may be 6. Utilize Signage and Directional Cues

willing to include your open house information in their Strategic placement of signs around the neighborhood
newsletters or social media channels in exchange for a can greatly increase foot traffic to your open house. Place
small favor or a mention in your marketing materials. directional signs at busy intersections and throughout
Additionally, consider collaborating with local influencers ~ nearby streets to guide potential buyers to the property.
who can help promote the open house to their followers. Make sure your signs are clear, professional, and easy
to read from a distance. Balloons or flags attached to the
5. Engage the signs can also help catch the eye of passersby.
Neighborhood
Don’t underesti- By combining these strategies, you can significantly
mate the power of increase the visibility of your open house, attracting more
the local community potential buyers and increasing the likelihood of selling
in driving traffic to your listing.

your open house.
Engage with

neighbors by per-
sonally inviting
them to attend.

Many neighbors are curious about properties for
sale in their area and may know someone looking to
move into the neighborhood. You can also distribute
flyers door-to-door a few days before the event to

ensure that everyone in the vicinity is aware of the

open house.

IS YOUR CLIENT LOOKING FOR

HOMEOWNERS
INSURANCE?

AUTO * HOME * BUSINESS * LIFE

—.
Boizelle

Insurance Partnership
i e fere for go

We offér@ wide range of providers
“to fit théir needs—the best possibleq
overagejat the lowest possible cost.

= Let's Connect!
- - Bret Boizelle, CIC

-
4 . (301) 948-2010
* bret@boizelle.com
boizelle.com
2101 Gaither Rd, Ste 270, Rockville

=

) . L 4 Erie Ranked #1 in Customer Satisfaction
g Erie 1 T with the Home Insurance Claims Experience
InSUranCe I- For J.D. Power 2023 award information, visit jdpower.com/awards.

NOVA Real Producers - 15
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Our Mission:

" Transform Each

=L [l

- Space into an
i

\i Unforgettable

Experience.

EVENT GROU

AS A REALTOR, WE OFFER YOU!
Pay at closing Increase your listing potential 800-683-6683
Quick, easy, cost effective Virtual Tour and Open House ready
Strengthens your client relationship Turn-key service
Listing sells quicker and for more value Full integration with Town & Country Movers, Inc.

RYAN CORVELLO PHOTOGRAPHY

@ Reports Delivered Same Day! O&b{”lbw gy%

Pre-Purchase Final Walk-Through Radon
: Home Inspections Home Inspections Testing S C H E D U L E TO DAY A N D L ETIS M A K E YO U R
. Pre-Drywall Pre-Listin We inspect
Real Estate & Lifestyle Photographer Home Insr[y:)ections Home Inspec?ions 7 days a eveek! EVENT THE™FABSGESFHE T QMM

in Maryland, D.C., and Virginia

GXEWHU
Fusion Photography
Rk 2D and 3D Floor Plans CALL US OR SCHEDULE ONLINE! (301) 613-1676

Agent and Team Porfraits (703) 830-2229 | hhinsp.com GoldEventGroup.com

hhi@hhinsp.com

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

16 - October 2024
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BOCSON

OLD REPUBLIC HOME PROTECTION

Protecting What Matters Most

Perry Bocson, Account Executive at Old Republic Home
Protection, is more than just a representative of a

home warranty company; he is a dedicated professional
committed to providing peace of mind to homeowners
and real estate agents alike. With a decade of experi-
ence as a real estate agent before transitioning to the
home warranty side, Perry’s journey in the industry has
been marked by his commitment to service and his deep

understanding of the real estate world.

FROM REAL ESTATE TO HOME PROTECTION

Perry’s entry into the home warranty industry was

a natural progression after spending ten years as a

real estate agent. “I knew that understanding both
sides of the transaction—real estate and home war-
ranties—would allow me to serve my clients better,”
Perry explains. His experience as an agent has given
him unique insights into realtors’ challenges, especially

when their clients encounter home issues.

Working with Old Republic Home Protection, Perry
found an opportunity to offer a product he genuinely
believes in. “Our motto at Old Republic has always been
‘People Helping People,” which resonates with me,”
Perry says. “It’s not just about selling a warranty; it’s

about providing real value and peace of mind.”

NOVA Real Producers - 19



A COMMITMENT TO EXCELLENCE
Old Republic Home Protection

offers nationwide coverage, ensuring
clients nationwide can benefit from
their comprehensive home warranty
plans. Perry works closely with a
knowledgeable and talented support
team, ensuring that every step of the
warranty process is handled with care
and professionalism. “I have a direct
line to my support team, which allows
me to stay in constant communication
and address any issues promptly,”

Perry notes.

What truly sets Perry and Old
Republic apart is their dedication to
their clients—particularly the real
estate agents who trust them to pro-
tect their hard-earned commissions
and reputations. “When an agent’s
client has an issue, they aren’t sent
to an offshore call center. They call
me directly,” Perry emphasizes. “I'm
available seven days a week because

my agents work seven days a week.”

This level of accessibility and respon-
siveness is crucial in an industry
where time is of the essence. Perry
takes pride in being the go-to person
for his agents, handling the “dirty
work” so they can focus on what they
do best—selling homes. Old Republic
Home Protection also stands out with
no dollar limits on HVAC and refriger-
ant coverage and some of the highest
limits in the industry, ensuring that

clients are well-protected.

At the heart of Perry’s approach is a
deep understanding of the personal
nature of his work. “When agents
contact me, it’s often because their
clients are facing issues in their
homes, and that’s a very personal
matter,” Perry explains. “I always
keep that in mind and strive to bring a
professional yet personal approach to

every interaction.”

20 - October 2024

For Perry, success is more than just
selling warranties; it’s about being
there for his agents and their clients

when they need him most. “The only

place Success comes before Work is in

the dictionary,” Perry says, quoting a
favorite saying that motivates him to

give his all every day.

BEYOND THE OFFICE

When he’s not helping clients navigate
the complexities of home warranties,
Perry enjoys spending time in his home
studio, where he writes and produces
music. “Songwriting and playing guitar
and piano are my ways of unwinding,”
Perry shares. “It’s a creative outlet that

helps me decompress from the day-to-

day stresses of the job.”

Perry is also dedicated to building strong, long-lasting relation-
ships with his agents. “The future for me is all about continuing
to support my agents and helping Old Republic Home Protection
stand out from the competition,” he says.

LOOKING AHEAD

As Perry looks to the future, his focus remains on providing
exceptional service and building solid relationships with his
agents. “I'm here to protect my agents’ reputations and ensure
their clients are taken care of,” he says. “I look forward to con-

tinuing to be a trusted partner in their success.”

For more information on how Perry Bocson and Old Republic
Home Protection can assist you, call Perry at (540) 498-5632 or
email him at PerryB@orhp.com. Perry is available and responsive,
ready to help you with any questions or issues_you may have,

seven days a week.
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P» agent spotlight

By George Paul Thomas
Photos by Ryan Corvello
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A BLEND OF PROFESSIONALISM AND EMPATHY

Impeccable customer service, excep-
tional communication skills, and
skilled negotiation tactics collectively
enhance a person’s reputation, build
strong relationships, and achieve
better outcomes, making them stand
out as a valuable and effective profes-
sional. Ferris Eways, a REALTOR®
with Samson Properties, possesses all

these three qualities.

CHARTING NEW COURSES

Ferris’s journey from Northern
Virginia to a successful career in real
estate is a testament to his diverse
experiences and personal growth.

“I was born and raised in Northern
Virginia,” he shares. “I went to
Centreville High School in Fairfax
County, where I grew up playing
sports and helping my parents at their
restaurant, Joe’s Pizza and Subs.”
These formative years taught him
valuable lessons in work ethic and

customer service.

After high school, Ferris attended
Towson University, earning his
bachelor’s degree in just four years.
His career began with a strength
and conditioning internship with the
Washington Redskins, followed by a
role as a graduate assistant football
coach at Michigan State University,
where he obtained a master’s degree
in kinesiology. “My time at MSU was
instrumental in shaping my career,”

he notes.

Transitioning from coaching, Ferris
took on a teaching role and became
the Head Football Coach at Park View
High in Sterling, VA. However, as his
family grew, he realized the need for a
more flexible income source. “I started
working in real estate part-time and
needed a little more free time to help
support my family,” he explains. “My
mother, a realtor for over 30 years,
encouraged me to get my real estate

license,” Ferris shares.

Ferris’s success in real estate was
swift. “In my first year, I not only met
but exceeded my initial income goal
by earning an additional $40,000

in GCI,” he says. He transitioned to
real estate full-time in 2019 and has
achieved significant milestones. Last
year, he completed 32 transactions
with a total volume of $18 million
and is on track to reach $30 million
this year. His accomplishments have
earned him recognition as an NVAR
Top Producer from 2017 to 2024 and
a Northern Virginia Magazine Top
Agent from 2019 to 2024.

For Ferris, real estate is more than a
career; it is a passion. “The best part
of my job is when I give my buyer
clients ‘the call’ and tell them that
they got the house,” he says. “The
joy I hear over the phone or see in
person is incredibly fulfilling.” Ferris
applies the life lessons from his

previous roles to deliver exceptional

NOVA Real Producers - 23



service and satisfaction in his real

estate practice.

LIVING AND LOVING

Ferris and his wife, Amy, have been
partners in life and adventure since
their marriage in 2010. Together, they
are raising two sons, Colton, born

in 2013, and Landon, born in 2015.
Family time is a cornerstone of their
lives. “I currently coach both of my
sons in youth sports,” Ferris says.
“When not on the field, we love to
watch movies, grab ice cream, and

travel together.”

Despite their active family life, Ferris
finds joy in coaching his sons, playing
golf, and spending quality time with
Amy on dates or with friends. “I also
enjoy hanging out with friends when

I'm not working,” he adds.

Besides his professional and per-
sonal pursuits, Ferris is dedicated

to giving back to the community.

He proudly sponsors Hovatter and
Henrietta Lacks Elementary Schools

and supports several charitable

| BELIEVE THAT
HELPING OTHERS IS
THE BEST REWARD,
AND | WANT PEOPLE
TO UNDERSTAND
THAT THERE ARE
INDIVIDUALS WHO

TRULY CARE AND
WANT TO HELP.

organizations. His contributions
extend to Sprout Therapeutic Riding
Center, which aids individuals with
special needs; Loudoun Empty
Bowls, which provides meals to local
families; and Agami, which supports
children and schools in need in
Bangladesh.

TOWARDS NEW HORIZONS

Ferris draws motivation from General
Patton’s simple yet powerful words:
“Seek First to Understand!” This
guiding principle influences his per-

sonal life and professional approach.

For Ferris, success is defined by essen-
tial yet profound elements. “Success is
having a roof over your head, a family
to come home to, food on your plate,
clothes on your back, and your health,”
he explains. “If you have those things,

then you are truly blessed.”

Looking ahead, Ferris is focused on
continuous growth and improvement.
“We will continue to grow our business
and strive to improve daily,” he says.
His short-term goal is to refine his skills

and stay updated with market trends to
enhance client service. In the long term,
Ferris aims to consistently surpass

his previous achievements, ensuring
every client receives an exceptional real

estate experience.

Ferris wants to be recognized for his
real estate success and his genuine
commitment to helping others. “I am
here to not only help my clients but
also to support other realtors,” he
states. “I believe that helping others is
the best reward, and I want people to
understand that there are individuals

who truly care and want to help.”

As a seasoned professional, Ferris
offers valuable advice to up-and-com-
ing top producers in the real estate
industry. “Always take care of your
current clients first. Stop looking for
more clients and focus on providing
the best service possible for those you
assist. If you do a great job with your
current clients, you will receive many

referrals for new ones.”

A
\DE.

HD - Are you ready to take your marketing to new heights? Unlock the

REAL ESTATE MARKETING
MADE EASY

potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

SAVE $100 ON LISTING CONTENT!
ﬁ

i P oty comnd e e

Set up

a call using the QR

code to redeem credits.

VIDEO PROLC
REAL ESTATE MEDIA.

i..-

< OLD REPUBLIC HOME PROTECTION

Don’t risk your commission
A home warranty is an important addition
to your risk management strategy.

Contact me today
for details!

Perry Bocson

Account Execulive

BOD 282 T131 Ext. 1428
C: 540.4590.5632
PemyB@artip. com

my.ofhp. comipenybocson

PREPARE NOW FOR 2024

Taxes do not have to be
confusing or scary!
Let our experts work with you to evaluate
what you can do today to lessen the impact.
Proper planning today will save you a lot of
headaches next April!

Questions?
Schedule a meeting.

Robert LeMay, CPA

(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

& COMPANY

Accounting * Bookkeeping
Business Planning
Payroll » Tax Prep & More!
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{,' " With Our Bespoke Packages

Transaction and Listing Coordination.
One size doesn't fit all.

ALICIA BROWN | FOUNDER & CEO
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info@scalableres.com | ScalableRES.cOmM . = 444444 el

.-F = _ /- o |.
soresusaconon BLEAE " SCALABLE CBEST
with our transaction 0% ok 7 l“““““N
coordination team. F e \J ) REAL ESTATE SOLUTIONS

[=]

- NTFE : T
BUY A HAUNTED HousE\ LGRS,
_ tl',"e"l!LL“.?s"ﬁﬁL‘L‘fa:f.';%:s‘?fiﬁ'l‘i:.s%?"iﬂi’:?.‘i?aé’.','t’?..“‘{l.'é!r _ _ 0000000
homeowners (SR
for45years &

anw -
---------

WINNER

:-f|1

Can your buyers afford a major
repair or replacement after closing?

. Moving
CALL or EMAIL us today! f/” SerVI Ces

301-221-0357 | | cs v MY GUYS MOVING

Schedule me@RnHomeTech. com =T
: Hope Marquart X L ;
Tony Fernandez : : Award-winning, Residential & Commercial

Founder and
Local, Regional, National Moving & Storage

Protect them with a Cinch home warranty.

Lead Home Inspector
Fluent in English & Spanish HOME INSPECTION SERVICES

Sl D an et cinchrealestate.com (800) 247-3680

Serving MD, VA and DC Metro area i e e E e b o § Cnch oot mod o " (?03) 406-9605 MGmDUfng.CDm

rnhometech.com | 21214 Delevan Way | Germantown, MD 20876
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rising star

By George Paul Thomas
Photos by Ryan Corvello

-

The journey of buying

or selling a home can be
emotionally taxing and
stressful, but Sydney
Beckman focuses on
reducing her clients’ stress
to make the experience
smoother. She is not just
about packing boxes for
her clients. She prioritizes
spending quality time with
each client, assisting them in
any way they need.

Setting Out on the Path

Born and raised in Centreville, Virginia,
Sydney embarked on her educational
journey at Radford University, where
she earned a degree in business mar-
keting. After graduating, she returned
to Northern Virginia and spent several
years in Arlington before meeting her
husband. Their journey took them to
Pasadena, MD, and eventually to their

forever home in Warrenton.

Sydney reflects on her career transi-

tion: “I was always interested in real

estate. I enjoy being independent and
dislike working a 9-to-5 job. One of

my best friends got into real estate

right after we graduated from college,

and I always wondered why I didn’t

join them. However, I was too afraid
of having a commission-only job,

so I chose to work a 9-to-5 job for
many years. Finally, when something
changed at my company, I decided

to take the leap and try real estate.
Thankfully, it worked out.”

Her previous technology and cyberse-
curity sales career provided a strong
foundation, but Sydney’s passion for
real estate eventually led her to make
a significant career shift. Also, the
flexibility of real estate proved to be
the perfect fit for Sydney’s family
needs. She notes, “Being in real estate
helps me to be present for every-
thing they need, especially when my
husband is not home. It works well
with our schedule because I can make
my hours and ensure I'm there for

everything they need me for.”

Sydney is currently affiliated with
eXp Realty, LLC. She is part of the
Jennifer Mack Properties team,
which consists of eight members and
ranks among the top-producing teams
in Northern Virginia. Sydney has
demonstrated impressive growth and
success since starting her real estate

career in 2021.

In 2023, Sydney’s total transaction
volume was just under $7 million

across ten transactions. This year,

she is on track to more than double
her previous volume, with 15 transac-
tions closed or pending, totaling $9.2
million. Her outstanding performance
has earned her several accolades,
including being named a Top Producer
by NVAR for 2022 and 2023. The
Jennifer Mack Properties team has
also been recognized as one of the
Best of Washingtonians for 2024 and
a Top Producing Team by RealTrends
2024 and Northern VA Magazine.

Reflecting on her career achieve-
ments, Sydney emphasizes, “What
matters most to me is creating those
relationships and caring for my cli-
ents’ needs. I know that the business

will follow.”

A Family-Centered Life

Sydney’s life revolves around her
supportive family and their adven-
turous lifestyle. Her husband, Scott,
is a career firefighter in Baltimore
City and a licensed home inspector
across Virginia, DC, and Maryland.
The couple’s two children, Adeline (8)
and Briggs (4) keep their lives full of
energy and joy.

Sydney and Scott share a deep love for
live music. They attend multiple con-
certs each year and recently introduced
their daughter to the excitement of live
performances. Their passion for explor-

ing extends to frequent beach trips and
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I want'to become a

better agent every day Over 1000

5-StarReviews!
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and continue to build
long-lasting quality
relationships. I always want
to learn from my successes

and failures, to provide the

travels throughout Virginia. Despite
Scott’s demanding schedule, which
includes 24-hour shifts every week, the
family cherishes their time together,

whether relaxing at home or dining out.

Their two cats at home accompany
Sydney and Scott. Baloo, a Russian

Blue, and Nala, a mini Maine Coon.

When not working, Sydney indulges
in her love for shopping and reading.
She admits to having a “shopping
problem” but finds joy in supporting
local businesses, especially those on
Warrenton’s Main Street. Beyond
shopping, she enjoys spending quality
time with her family, watching her
kids participate in sports, and savor-

ing moments of peace.

Vision for Growth and Impact

Her favorite quote encapsulates
Sydney’s guiding principle in her real
estate career: “At the end of the day,
it’s not what you said or did, but how
you made someone feel.” She firmly
believes that the impact on how
people feel far outweighs the specifics
of what was said or done. This belief
drives her approach to client interac-

tions and personal connections.

To Sydney, success is not defined by

material possessions or financial gain
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best service to my clients

and other agents.

but by the ability to positively impact
others. “I believe it’s not about the
things we have, but what we give to
others,” she explains. She views suc-
cess as being remembered for kind-
ness and positive influence, focusing
on what she can teach her children
and others through her actions. Her
goal is for her children to be remem-
bered for their kindness and positive

impact on the world.

Looking ahead, Sydney and her
husband have started setting goals
for real estate investing. Though they
have not yet taken the plunge, they
are preparing to enter the market.
“Some of our long-term goals involve
my husband and I acquiring a beach
house in Nags Head and purchasing
investment properties for our chil-

dren to secure their financial future.”

Professionally, Sydney is committed
to continuous improvement and build-
ing enduring relationships. “I want to
become a better agent every day and
continue to build long-lasting quality
relationships. I always want to learn
from my successes and failures, to
provide the best service to my clients
and other agents,” she states. She
wants her clients and colleagues to
know she is a “down-to-earth, prob-

lem-solving agent who loves to talk

on the phone.” A direct conversation
is often more effective for her than a
lengthy text, reflecting her preference

for clear, personal communication.

As an established figure in the real
estate industry, Sydney has valuable
advice for aspiring top producers:
“Pick up the phonel!! Stay true to
yourself, follow your heart, and be a
good person! I'm a phone call agent.
It’s amazing to me how much further
you can go in any transaction if you
just pick up the phone and actually

call an agent to talk to them!”

WA, 123 JUNK.COM

Junk Removal « Furniture Removal
Appliance Removal « Cleanout Services

Proudly Serving VA, MD & DC
A Local DMV Small Business

Collin Wheeler

Founder
Call Collin directly.
703-956-1415

cwheeler@123junk.com

LET'S PARTNER UP
- --=-..|me-;

AGENTS DESERVE
PRI JM[LIx P: KRJ N} [{H

EXCELLENCE

HUCK HALI

Amazing Listing Photos

Photos, Videos, and 3D Tours to
Sell Your Listings Faster

Exclusive Offer
for Real Producers
up to

$200 OFF

-

. AmazingListingPhotos.com
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WE'LL HELP YOU BE A
REALTOR SUPERHERO

When you work with the experts at Caring Transitions,
you'll look like a superhero to your real estate clients.

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

» Downsizing « Free Consultations
« Space Plans « Clear Outs/Liquidations
« Senior Move Management « Estate Sales/Online Auctions

» New Home Set Up » Donations/Trash Disposal

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

e o
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.

ansitions

¥ Senior Relocation * Downsizing * Estate Sales

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com

—/«a/i for the largest and most

innovative professional estate
sale, auction, and personal
property firm in the DC area!

Estate & Moving Sales. Auctions & Appraisals

L_ <7 Servicing MD, DC & VA ey
Since 1972

FREE Consultations!
| ) Questions?
# Call Daniel Sanders!

(703) 256-8300 « (301) 580-9542

foursales.com ® questions@foursales.com €

FOUR SALES.

P
M We create spaces that

i sogig (/115/70/7¢- buyers!

MONICA MURPHY, OWNER
703.851.2690

PREFERREDSTAGING.COM

Get started with
a free estimate! to full kitchen renovations.
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THE REALTOR'S #1
PRE-SALE CONTRACTOR
FOR EVERY LISTING

Preparing a listing for market is a big
lift. Let us take care of it for you.

As general contractors who
specialize in pre-sale home updates
of any size, we have experience with
everything from touching up paint






In Northern Virginia’s competitive
real estate market, Tanya Johnson
stands out as a trusted expert and
advisor. As the founder of Tanya

& Co. and a Realtor with Keller
Williams Loudoun Gateway, Tanya is
renowned for her extensive industry
knowledge and sharp negotiation
skills. Clients trust her for her keen
eye for detail and deep understanding
of the local market. Tanya consis-
tently provides cutting-edge insights
and exceptional results, making her
aleading figure in the region’s real
estate scene. Her ability to navi-
gate the market’s complexities with
precision and integrity ensures her
clients are always well-informed and

well-represented.

Tanya’s journey into real estate is
rooted in a story of resilience and
adaptability. Born and raised in
Fairfax, Virginia, she pursued higher
education at Virginia Tech, earning a
degree in Finance in 1987. Her initial
career path led her through a man-
agement training program at a bank
and then into real estate settlements
before she took the leap into real
estate sales in 1997 while pregnant

with her second daughter.

Tanya’s transition into real estate
was driven by her passion for helping
people and her experience working in
real estate settlements. “I love help-
ing people and had always thought
about selling real estate, especially
when I was working for a real estate
settlement company,” she shares. Her

words brim with enthusiasm as she
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recounts her early days in the indus-
try, filled with determination and a

drive to succeed.

Her real estate career quickly

became the medium through which
she crafted her ideal life. “It allows
me to be in the best industry in the

world and help other people while

giving me flexibility and is finan-

cially rewarding,” Tanya explains.
Her dedication to her clients and her
deep knowledge of the contract sets
her apart from other Realtors. “Our
knowledge of the contract definitely
sets us apart. We are always think-
ing ahead on behalf of our clients to

make sure they are represented.”

It allows me to be in the best industry in the world and help other

people while giving me flexibility and is financially rewarding.

Tanya & Co. is a small, close-knit team
consisting of Tanya, a full-time licensed
operations manager (Brooke Kane), a
full-time agent (Michelle Gunessever),
part-time operations support (Cindy
Eckstein), and part-time marketing
support (Jorden Humphries). This
team structure allows them to provide
exceptional service while maintaining a
familial atmosphere. Last year, Tanya &
Co. completed 58 transactions totaling
$28.2 million in volume. This year, they
are on pace for 65 transactions and
$48.7 million in volume, underscoring

their continuous growth and success.

Amidst the hustle of real estate,

Tanya finds solace and joy in her
personal life, where family, pets,

and passions intertwine seamlessly.
“My husband, Kevin Stakem, and 1
actually moved to live on the water
in Montross, Virginia, which is in the
Northern Neck of Virginia, about two
hours south,” she shares warmly. “We
have two beautiful daughters: Ashley
(29), who got married last October to
Jackson Keener and lives in Raleigh,
NC, and our daughter, Jordan (27),
who lives in Charlotte, NC.”

Their household is also blessed
with beloved pets: two English Labs,
Harley and Bentley. “We joke that
we bought the boat and the pool for
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Know the contract
inside and out,
know the market by
studying trends, and
know the homes in
the area.

For Tanya,
success tran-
scends conven-
tional measures. “To
me, success means having

enough income to fund your perfect

life in all areas of your life,” she reflects. Her high-
est hope is to leave a legacy for her family, friends,
and community. In the long term, Tanya aims to
keep growing personally and professionally while

enjoying more time off with her family and friends

™

to create cherished experiences.

?? As she concludes her story, Tanya imparts invalu-
- able wisdom to aspiring top producers. “Know the
L contract inside and out, know the market by study-
ing trends, and know the homes in the area,” she
them,” Tanya laughs. When she steps away from the demands of advises. Her story is a testament to the power of
work, Tanya immerses herself in her passions, including spending  dedication, resilience, and the pursuit of excellence

time with family and friends at their house on the water, swim-

in the real estate industry.

ming, boating, playing volleyball, and relaxing.

Tanya and her team are also committed to positively impacting
their community. “We work regularly with The Good Shepherd
of Northern Virginia, which helps homeless women and children
in Loudoun County,” she explains. This engagement reflects
their dedication to giving back and supporting their community.
Additionally, Tanya is a committed supporter of the K5K-A Run
For Kendra, an initiative started in memory of her youngest sis-
ter, who passed away in 2012. This event provides college schol-
arships to high school seniors who have lost a parent to cancer.
Tanya sponsors the event (kbk.run) every year and works with

the Board to organize it with weekly meetings held via Zoom.

As Tanya gazes toward the horizon, she finds inspiration in her
favorite quotes: “You Make Your Own Luck” and “You Are The
Average of The Five People You Hang Out With.” These guiding
principles resonate deeply with her and align seamlessly with her
business ethos encapsulated in the slogan “Talk To Tanya & Co.

Before Buying or Selling Your Home.”
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PROVIDING MOVINGSERVICESTO NORTHERN VA & DC SINCE 2009

o RESIDENTIAL & COMMERCIAL MOVES e INTERIOR MOVING SERVICES ¢ JUNK REMOVAL & DISPOSAL
¢ BOAT & RV HAULING e GOVERNMENT MOVERS & DELIVERY

BARRY'S BEST MOVERS

YOUR MOVE SHOULD BE THE BARRY BEST!

“We’renot just one guy
with onetruck anymore.”

—
:'-4;._;;-[ Chris now has a team of experienced
5 BEST . ..
paRRY SEESTEES movers, all with a minimum of several

years of moving experience. They are
honest, punctual, and hard-working. For
the security of our customers, all
employees are fully bonded.

Text Today!
(703) 622-3061

Learn More!
BarrysBestMovers.com

oM
— G ARRYSBESTMOVERS e

Chris Barry

Owner & Founder

DON'T BE SCIIRED OF
THE BASEMENT!

» Propert
MarEage%ent

PMLSMART CHEICE

ASK-US WHY...
REALTORS PREFER

PMI SMART

CHOICE AS THEIR

#1 PICK FOR

PROPERTY EA
MANAGEMENT? scan o earn more

Our team can help
bring your basement
vision to life!

ORE Ih ) " am Nassar ;
MORE INFORMATION CED

703.930.3333

DesignProRemodeling.com

\ -
[

Adam Abdallah
Managing Partner
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’ve officially joined
Atlantic Bay
Mortgage Group’
and I’m excited to
meet you!

Sylvia Bae | Sr. Mortgage Banker

NMLS #1657524

Licensed in DC, VA, MD, GA #1657524, NC, SC, FL, TX
sylviabae@atlantichay.com
www.sylviabae.com

571-251-9854

Atlantic Bay.

Mortgage Group

>

Give me a call today, and let’s talk!

Information deamed reliable but not guaranteed. All loans subject to income verification, credit approval and property appraisal. Not a commitment to lend. Atlantic Bay
Mnrtgﬂigp Group, L.L.C. NMLS #72043 {nmisconsumeraccess.org) is an Equal Opportunity Lender, Located at 800 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452,
*Data derived from intermal metrics, 1-5-24.
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Real Easy Reels \

SOCIALMEBIAVIDEQ-PROBUCTION. MABE EASY

Are you ready to stand out on social media?
Packages starting at Introducing our innovative Real Easy Reels,

ERAIEEE N ED designed to captivate your audience and
' ' drive results!

HOW IT WORKS

In about 7 days, receive
professionally edited and
ready-to-post reels.

© 3 month minimurm contract

Choose from a curated list of
topics or pick your own.

Schedule a convenient shoot date
- we'll work around your
availability!

Schedule your ready-to-post reels
on your social media channels.

Film in person or virtually from
the comfort of your home or
office.

Relax, save time, and focus on
growing your business.

Virtual Production Live Production

Interview Style Over Video Call Script with Teleprompter or
Interview Style In Person

« 6 Videos/Month - $750/Month
« 12 Videos/Month - $1500/Month

b

* 6 Videos/Month - $500/Month
« 12 Videos/Month - $1000/Month

Ready to get started? Reach out to us via:
info@changeovermedia.com

202.854.0104

www.realeasyreels.com & O

O

CHANGEOVER




-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to August 31, 2024

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of Sept 5, 2024, for residential sales from January 1, 2024, to August 31, 2023, in Virginia,

Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved

are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

== Shawn Barsness
: c: 703.783.2322
v ph: 800.333 3004 x3830
J sharsnessfembracehomeloans.com

embrace

Embroce Home Loans, Inc. NMLS #2184; 25 Enterprise Canter; it
Middietabn, RIO2BA2. ph: 800 333 3004, wayw nmisconsumeroccessory, e S
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Individual Closed Data as reported to MLS from Jan. 1to August 31, 2024

- e e TOWN & COUNTRY

MOVE MANAGEMENT
*A Division of Town & Country Movers

Call today or request an estimate online!
(301) 450-2023 - TCMoveManagement.com
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Individual Closed Data as reported to MLS from Jan. 1 to August 31, 2024

BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

RANK NAME OFFICE SELLING SELLING
$ # $ # $ $

# $ # $

Disclaimer: Information based on MLS closed data as of Sept 5, 2024, for residential sales from January 1, 2024, to August 31, 2023, in Virginia,

Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved

are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND 1O

MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN [
480-203-6452 | Wade@Pruitt-Title.com ) R l l

DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182

Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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Individual Closed Data as reported to MLS from Jan. 1to August 31, 2024
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Disclaimer: Information based on MLS closed data as of Sept 5, 2024, for residential sales from January 1, 2024, to August 31, 2023, in Virginia,

Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved

are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Don’t be afraid to ask about our
one-month FREE storage!

Quality You Can Trust!

Local | Long Distance | International
Moving & Storage Services

s €— northAmerican

] B il s 0 fremssare

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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Disclaimer: Information based on MLS closed data as of Sept 5, 2024, for residential sales from January 1, 2024, to August 31, 2023, in Virginia,

Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved

are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

STRUCTURAL & DRAINAGE

INSPECTIONS

Foundation Cracks Wet Yards
Damaged Wood Framing Soil Erosion

Load-Bearing Walls Sloping Floors
Basement Waterproofing Stream Stabilization

SO]]_ & STRU(:TURE Licensed Professional Engineers
CONSULTING,INC. (703) 391-8911 / SoilAndStructure.com
info@soilandstructure.com / Licensed in VA, DC, MD & WV

y STRUCTURAL : GEOTECHNICAL - CIVIL
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ME MORE!

Were you, the team or your business featured in
an issue of NOVA Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!
What the heck is a reprint? A reprint is a four- or eight-page
magazine-quality-grade paper with your full article and photos

and you on the cover of the publication.

WHY DO | NEED THOSE?

A ‘ ®
E THE FIRST COMPANY THEY THINK OF

ake your presen known ! ocals and create a lasting !

impression with ongoing marketing efforts that ensure
ou're top of mind. Establish your company and stand out
: in your industry today!
— A

Scan Here To Create A Free
Account & Get Started.

) Call us for a customized discovery call
s to help strategize your business’s marketing efforts.
Plus, mention this ad and get your first print order.

@]m,arkétingmatte__rs
e design | print | mail iy
mymarketingmatters.com 301.590.9700

SEPTEMB‘

-

These reprints are a professional
marketing tool that can help brand
you, your team and/or your business.
* Use on listing appointments
+ Send out to friends and family
+ Send to clients with your
holiday greetings
* Brokers, use as recruiting tools for
capturing new talent
* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?
No worries! We can make any
changes needed. We send you a proof,
you approve, and then they are sent

to you via FedEx.

INSPECT | CONSULT | EDUCATE

Wh d
Proudly Servicing D.C., MD, VA, & WV Since 1995 enyou nee

electrical service, you
want professional and
reliable experts who will
treat you fairly.

That’s why you
should call
ProElectric for your
FREE estimate!

“'|F|“"I'!'
T Tk

5.0

Google Rating

Pre-Purchase
Pre-Drywall
Final Walk-Through
Radon Testing
Thermal Imaging
Mold Investigation

10% OFF* w/ code NOVA10

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our partner or

family. Anyone who wants to promote you!

52 . October 2024

*Offer valid for a limited time. Exclusions may apply.
Must mention code during scheduling.
HOW DO | ORDER?

Email us at info@novarealproducers.com .

(703) 225-8222
contact@proelectricva.com
ProElectricVA.com

Experienced,
Licensed Electricians

Scott Biller
Founder | ASHI Certified Inspector

571-528-6817 * billerandassociates.com
scott@billerandassociates.com

o |
PROE/ectric
| 0%
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ELEVATE YOUR LISTING. ATTRACT MORE BUYERS.

MAXIMIZE THE RETURN! WITHHFART

'ELEV;LTED'

STAGING & DESIGNS

CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

@ elevatedstaginganddesigns
O Elevated Staging and Designs
® @elevatedstaging

ERNORATE RRNRRE

Become 1% Better Every Single Day!

Interested in free resources such
as NAR settlement trainings?

[=] 5 [m]

[=]

Scan here for materials and a free consultation
with Founder & CEO, Skye Michiels.

E

Impact of Buyers Viewing a Staged Home

Learn More About Our Programs!

G0% g m _ Our mission is to
k.

7% f . Empower Everyone to Embrace Happiness,

Easier ta  Morg willing will Mo willing il Are mora

visualize  towalk  positively tocverlook negatiely  subpect of Healthiness, and Human Connection

propeity as through impact other impact FiiTe ] ] ! .
e e | R J through coaching, community, and a dedication
deooated decorated . .
to buyers sgainst _ - to continuous growth and improvement.

Taste Duyers taste

At AL
ASSOCRATION OF
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YEARS OF
Rp ‘ % THE N2 COMPANY

\ YA

A PROVEN SYSTEM
to boost your clients' offer acceptance

in competitive markets while enhancing
your reputation as a trusted realtor.

LEARN MORE

NATHAN BURCH, CMB

SVP, Senior Loan Officer
MNMLS 1D #: 231804

1L 8. 0.0 6.

GET IN TUUCH | had the pleasure of working with Nathan after

my agent referred me to him. He made my entire

Direct & Text: (703) 348-2166 first time home buying experience fantastic. It
Email: nathan@uellummnrtgage.cnm was so easy (| couldn't believe it). Nathan closed

= me within two weeks! Thank you so much!!
Website: www.NathanBurch.com
- TAMAR C



