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Check out what over 3,100 MIG customers have to say about their experience on

Mortgage Investors Group Supports Breast Cancer Awareness Month  #ThinkPinkMIG

Speedy Customer Follow-Ups

Fast Pre-Qualification 

Proven Track Record & Reputation

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BLINDS/WINDOW 

TREATMENTS

Desoto Window Treatments

(901) 833-7566

BRANDED CLOSING GIFTS

Cutco Closing Gifts

Ben Cunningham

(318) 364-7046

CARPET CLEANING

New Life Carpet 

Cleaning Services

(901) 569-5112
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services.com
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& COMMERCIAL

Holmes Clutch 

Cleaning, LLC
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PHOTOGRAPHY

Coco Productions

(901) 831-2282
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Crafting 
Beautiful,

Custom 
Stone
since 1906.

Limestone Mill
901-274-0883

200 Main Street
Gallaway, TN 38036

Jackson Showroom
731-664-5306
4405 US-45

Jackson, TN 38305

Arlington Showroom
901-382-6242

10455 Highway 64
Arlington, TN 38004

Jonesboro Showroom
3221 Shelby Dr

Jonesboro, AR 72404

@Christie Cut Stone

@christie_cut_stone
Ashley Koon Edwards
Supreme Lending, Limited Partnership
Producing Branch Manager, NMLS #723341

MORTGAGE LENDING DONE RIGHT

901-277-7982 • Ashley.koon@supremelending.com

I love the idea of being able to guide 
someone along the path of 

homeownership. The best part of my 
job is helping families realize their 

dream of owning a home. I’m always 
available for my clients so please 

contact me anytime.

“

“

C O N T E N TS
TABLE OF 

20
On the Rise: 
Alli Echlin

14
Partner 

Spotlight: 
Michelle 

Wilson with 
State Farm 
Insurance 

24
Power 

Couple:  
Nick & 

Amanda Lee

04
Preferred 
Partners

08
Meet the 

Team

30
Cover Story: 

Regina 
Hubbard



Memphis Real Producers • 98 • October 2024 @realproducers realproducersmag.com

1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE

Midsouth Inspections, we look at every angle 
to make sure your client's investment is safe.

LICENSED IN TENNESSEE & MISSISSIPPI • RESIDENTIAL & COMMERCIAL INSPECTIONS

ED HAAGA
901.628.7316

6510 Stage Rd,  Ste  1,  Bar t lett ,  TN 38134
901-382-0470 •  orders@edcotit le.com
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RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSING, REFINANCES, LEASES,

REMOTE CLOSING SERVICES (WE COME TO YOU), REO PROPERTY CLOSINGS, RELOCATIONS
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Memphis Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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There’s a buzz in the air, a feeling that something 
exciting is on the horizon for the Memphis real 
estate community. It’s one of those moments where 
you just know things are shifting, and in a good 
way. There’s a sense of possibility—like we’re all on 
the edge of something really great. It’s the kind of 
energy that reminds us why we love what we do and 
keeps us pushing forward.

Every deal we close, every new client we serve, 
every home that gets sold—it’s all part of a much 
bigger picture. We’re not just moving properties; 
we’re helping shape neighborhoods, build futures, 
and create lasting memories for people who call this 
city home. It’s important to remember that what we 
do has a ripple effect. We’re impacting lives in ways 
that go beyond the paperwork and the contracts.

What’s really exciting is knowing that the best days 
for Memphis real estate are ahead of us. This isn’t 
just blind optimism—this is about recognizing the 
opportunities right in front of us. We’re the ones 
who see potential where others might not. Whether 
it’s a home that just needs a little TLC or a neigh-
borhood that’s ready to thrive, we have the privi-
lege of being part of that transformation.

But greatness doesn’t just happen on its own. It’s 
built on the work we put in every day, the relation-
ships we foster, and the vision we share for what 
our city can become. As real estate professionals, 
we’re the ones who can bring that vision to life. 
And the best part? We get to do it together.

So as we look ahead, let’s stay inspired, stay 
focused, and keep building toward what’s next. 
Because something great is about to happen—for 
our clients, for our city, and for each of us. I believe 
that with all my heart. Let’s make sure we’re ready 
to embrace it when it does.

Together, we’re creating something amazing. Keep 
going—the future looks bright!
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is about to happen

something

GREAT

Contact us for a
complimentary
quote!

Commercial & Residential Services
Move-Ins/Outs | Floor Services | Upholstery Cleaning

COVID Defogging | Window Cleaning & More!

Wh�e Qu��y C�� F��!

Gary Holmes Jr. - Owner
901-864-1239

holmesclutchcleaning@gmail.com
HolmesClutchCleaning.com

      @holmesclutch

Protecting your Memphis 
Home and Business

Jonathan Torres
(901) 755-1800  |  fraseprotection.com

Smart Home Security  |  Security Cameras  |  Access Control
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FOLLOW US!
Be sure to follow us on Facebook and Instagram so you 
can find out who is being featured, check out upcoming 

events and much more!

@memphisrealproducers 

We’re focused on growing the personal and professional 
lives of top real estate agents while connecting them to 
top affiliates in the area so that the best of the best can 
grow their businesses together. We’re telling the true 
stories of real estate agents in the top markets around 

the country. Welcome to the cream of the crop.

announcement

REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!
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DOING WHAT’S RIGHT

Michelle Wilson
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W I T H  S T A T E  F A R M  I N S U R A N C E

“You’ll never go wrong doing what’s right.”

That simple yet powerful motto has guided 
Michelle Wilson throughout her life and career, 
shaping both her personal and professional 
journey. As a State Farm agent, a devoted wife, 
mother, and community advocate, Michelle has 

made it her mission to serve others with integrity 
and care, always striving to do what’s right for her 
clients, her family, and her community.

Michelle’s story begins in sunny southern California, 
where she grew up in the El Toro Laguna Beach 
area. Living by the ocean, watching sunsets from the 

cliffs of Laguna and Dana Point, was a huge part of 
her childhood. She was the oldest of three, raised by 
her amazing mother, Angie Price. One of her earliest 
jobs was working in her grandmother, June’s, busy 
real estate office. Their influence not only shaped 
Michelle’s work ethic but also her drive to build 
something meaningful in her own life.

At just 13 years old, Michelle met her future hus-
band at church summer camp—a southern boy with 
a charming accent that left her smitten. “I thought 
he hung the moon… and I still do,” she says with a 
smile. His Southern sayings like “fixin’ to go” won 
her over, and by 22, they were 
married. Twenty-five years ago, 
the couple moved to the Memphis 
area, where they’ve since built a 
beautiful life together.

Family is at the heart of every-
thing Michelle does. She and her 
husband have three children, two 
in-laws, and a grandson, Jackson, 
who lovingly calls her “MiMi.” 
Their daughter Courtney is a Nurse 
Practitioner, married to Stephen, 
a children’s minister. Their son 
Chip works at Mississippi College 
as the Director of Student Life and 
is married to Miranda, a labor and 
delivery nurse. Their youngest, 
James, is a graphic designer. “Our 
family is everything to us,” Michelle 
says. “We’re so blessed.”

Michelle’s career with State Farm 
started in 2005, and in 2011, she 
fulfilled her dream of opening her own agency. She 
chose State Farm for its reputation, strong products, 
and commitment to being a good neighbor. From the 
beginning, Michelle was determined to create an 
agency that wasn’t just about selling insurance, but 
about building relationships, providing real value, 
and making a lasting impact on the community. 

Much of her drive comes from her mother, Angie, 
who taught her the importance of hard work and 
perseverance. “My mom bought me my first saxo-
phone and told me if I wanted to be first chair, I had 
to practice and earn it,” Michelle recalls. That les-
son carried over into everything Michelle pursued 
in life—whether it was excelling in music, sports, 

or later, running her own business, she knew that 
success came from dedication and effort.

Before opening her own agency, Michelle gained valu-
able experience through a variety of roles, including 
time at FedEx, substitute teaching, and working as a 
bank officer at Patriot Bank. She also worked as a Life 
and Health Specialist for another State Farm agent. 
Along the way, two mentors played pivotal roles in 
her career development: Larry Jackson, President 
of Patriot Bank, and Jack Leonard, her father-in-law 
and a State Farm agent. Both guided Michelle in the 
early stages of her journey, teaching her how to lead a 

team and build a business from the 
ground up.

When Michelle opened her doors 
in 2011, she knew she wanted her 
agency to stand out by offering 
more than just insurance poli-
cies. Inspired by Walt Disney’s 
customer experience philoso-
phy, she crafted the I.C.A.R.E. 
approach for her team: Impression, 
Connection, Attitude, Response, 
and Exceptional. Michelle’s goal is 
for every customer to leave feeling 
valued, knowing they’ve received 
the best possible service. “We’re 
not just about providing insurance,” 
she says. “We’re about making 
people feel cared for and confident 
in the protection we offer.”

Michelle’s commitment to her com-
munity runs deep. She and her team 
actively participate in local initia-

tives, from organizing coat drives for children to sup-
porting veterans and military families. They’ve also 
collected items for Le Bonheur Children’s Hospital 
and hosted school supply drives. As a State Farm 
agent, it’s all about being a good neighbor, serving 
others and giving back,” Michelle says. “We love being 
part of this community.”

Her agency serves clients across Tennessee, 
Mississippi, Alabama, and Arkansas, offering a 
range of services including home, auto, life, health, 
and business insurance. With a team of experienced 
professionals, including her husband John, Kelly 
Ritter, Hayden Perry, and Emily Tabb, Michelle 
ensures that her agency meets the needs of every 

partner spotlight

Photos by 
Caleb Nelson

WE’RE NOT 

JUST ABOUT 

PROVIDING 

INSURANCE. 

WE’RE ABOUT 

MAKING PEOPLE 

FEEL CARED 

FOR AND 

CONFIDENT IN 

THE PROTECTION 

WE OFFER.
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customer, whether they’re first-time 
homebuyers or experienced investors. 
The agency also works closely with 
Realtors, offering expertise and support 
during the home-buying process.

Michelle has received numerous 
accolades for her work, including 
State Farm’s Honor Club Silver and 
Ambassador awards. But for her, success 
is about more than recognition. It’s about 
staying true to her values, providing 
remarkable customer experience, prod-
ucts and services. “Love God, work hard, 
serve people, and stay humble,” Michelle 
says, summing up the philosophy that 
drives both her life and her business.

Michelle Wilson’s agency is a tes-
tament to her dedication to doing 
what’s right. From her family to her 
community to her clients, she has 
built something truly special—an 
agency where people feel valued, 
cared for, and protected. And through 
it all, Michelle’s guiding principle 
remains the same: “You’ll never go 
wrong doing what’s right.”

For more information, please con-
tact Michelle at: (901) 590-1922 or 
michelle@michellewilsoninsurance.
com. You can also visit her website at: 
www.michellewilsoninsurance.com

As a State Farm agent,  i t ’s  al l  about being a 

good neighbor,  serving others and giving back. 

We love being part  of  this community.
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FROM MEMPHIS 
TO UKRAINE & 
BACK AGAIN

By Christina See
Photos by Elizabeth 
Looney Photography

on the rise

Raised in Germantown, TN, Alli Echlin’s 
journey has been anything but ordinary. 
She began her academic career at the 
University of Memphis but left after 
just one semester to pursue mission 
work, teaching conversational English 
in Kiev, Ukraine. Her time abroad fueled 
a passion for helping others, a passion 
that has guided her through various 
careers, eventually leading her to the 
vibrant world of Memphis real estate.

Alli has had professional ventures 
from opening and managing stores 
for Starbucks to Paralegal work for 
a local law firm. In 2015, she decided 
to pause her career to focus on family 
after they adopted their youngest 
daughter. However, in 2019, her life 
took a challenging turn when her 
husband was diagnosed with cancer. 
At the time, Alli was a stay-at-home 
mom and the primary caregiver for 
their daughter, who has cerebral 
palsy. Facing mounting medical bills, 

Alli needed a career that offered both 
flexibility and potential. Real estate, a 
field that felt second nature due to her 
mother’s past influence as a Realtor®, 
became the perfect fit. In 2020, driven 
by a desire to help her sister sell a 
house, Alli earned her real estate 
license. Although her sister ultimately 
decided not to sell, the experience was 
the catalyst that launched Alli into her 
real estate career.

After several successful years with a 
major brokerage, Alli made a pivotal 
decision in December 2023. Seeking a 
more intimate and Memphis-focused 
environment, she joined Bluff City 
Realty, where she was drawn by the 
mission and the opportunity to work 
alongside her long-time friend and 
broker, Jeff Howard.

Passionate About People and Purpose 
In all aspects of her life, Alli’s love 
for Jesus and His people is at the 

forefront. “In everything I do, I strive 
to bring honor and glory to Him,” 
she says. “I’m far from perfect, but 
through my love, authenticty and care 
for people, I hope they see a glimpse 
of Jesus.”

Professionally, Alli is known for her 
blend of business acumen and fun. 
She excels at educating clients, paying 
attention to detail, and fine-tuning 
systems to ensure every transaction 
is smooth and successful. But beyond 
that, she values making new friends 
and building lasting relationships. “I 
think one of the trends in real estate 
right now is fear,” Alli notes. “There 
are new and unusual changes to rules 
and practices. I want to help bring 
peace, calm, levity and understanding, 
whether it’s with other agents or my 
clients. Where I may lack knowledge 
or experience, I’m always willing to 
learn, grow, and go with the flow.”

Alli’s deep-rooted passion for people 
is a driving force in her real estate 
career. “I love helping people under-
stand what they’re doing and why, 
whether they’re buying or selling.” 
My goal is to empower my clients 
with the knowledge they need to 
make the best decisions for them-
selves, based on what’s right for 
them, not because of what I think 
they should do.”

A Life Filled with Love and Joy 
When she’s not working, Alli finds 

Alli

Echlin

meet

WHERE I MAY LACK 

KNOWLEDGE OR 

EXPERIENCE, I ’M 

ALWAYS WILLING TO 

LEARN, GROW, AND GO 

WITH THE FLOW.
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4660 Distriplex Dr Memphis TN 38118   BigLeagueMovers.com
901-486-6897    Sales@BigLeagueMovers.com

Fully licensed, bonded & insured.

ALL-INCLUSIVE
MOVING SERVICES

MOVING
LOCAL & LONG DISTANCE

STORAGE • WAREHOUSING

Our all-inclusive services help realtors and
small businesses by making their jobs easier!

STORAGE
SHORT TERM STORAGE

LONG TERM STORAGE VAULTS

MOVERS INCLUDED

PACKING
UNPACKING,
PLASTOMAT,

ANTIQUES

Big League Movers
 would like to congratulate 

Alli Echlin
on her "On the Rise"
Feature this month! 

Big League is the proud monthly 
sponsor of the "On the Rise" Article in 

Memphis Real Producers Magazine

joy in making her house a home. She 
loves cooking for her family, enter-
taining guests, and tackling home 
projects. Travel is another passion, 
and as a family, they prioritize cre-
ating cherished memories through 
experiences rather than material 
things. From planning trips to creat-
ing family movies, every moment is 
valued. Alli also enjoys listening to 
podcasts about parenting, marriage, 
and friendship through the lens of 
the Gospel. Her favorites include 
“Journey Women” and “Raising Girls 
& Boys.” For personal growth, she 
turns to mindset and healthy life-
style podcasts like “The Mel Robbins 
Podcast” and “Huberman Lab.”

Alli has been married to her husband, 
Bobby, a Collierville Firefighter with 
nearly 24 years of service, for 12 
years. They live in Cooper Young with 
their two daughters and two dogs. 
Kate, 17, is incredibly talented, partic-
ularly in color guard, while Miriam, 9, 
is a social butterfly with a fascination 
for robots and a determination to 
overcome the challenges of cerebral 
palsy. Monk & Suki, who’s also dis-
abled, are their 2 dogs, rescued right 
off the streets in the 901! Alli says 
her “Family is proof that we all have a 
place of belonging; no matter status, 
disability, past or circumstances!”

A Heart for Giving Back 
Alli’s advice to fellow Realtors® is 
simple: “Put people over profit.” She 
firmly believes that when you take care 
of people, business takes care of itself. 
“Sometimes the rewards are delayed, 
but the formula always works.”

The Echlin family is passionate about 
giving back, particularly through their 
support of the Streetdog Foundation. 
Before her real estate career, Alli 
dedicated much of her free time to 
volunteering with the organization, 
fostering over 30 dogs and adopting 
several. “Their mission of rescuing, 
rehabilitating, and rehoming dogs off 
the streets of Memphis is very close 
to my heart,” says Alli.

A Superpower and a Wild Ride 
If Alli could choose a superpower, 
it would be healing. “Wouldn’t it be 
something to heal someone right 
there on the spot? Healing chronic 
conditions, diseases, mental illness, 
cancer, wounds, brokenness, grief. I 
would love to be a healer,” she shares.

Reflecting on her career, Alli recalls 
a time when she almost dismissed a 
potential client. “At the start of my 
real estate career, I got a call from a 

man with a thick Northern accent, 
talking about buying an $800k to $1 
million home. He couldn’t remember 
where he got my name or number, 
and I thought it was a prank. But after 
doing my due diligence, I found out he 
was legitimate. He turned out to be 
one of my best and favorite clients to 
date. We’ve become great friends, and 
I’m so glad I didn’t hang up!”

And in a wild twist of fate, Alli once 
found herself stabbed in the leg with 
a syringe on a Metro train in Ukraine 
at just 19 years old—a shocking and 
eye-opening experience that only adds 
to the remarkable story of her life.

Alli Echlin embodies resilience, 
compassion, and a relentless drive 
to make a positive impact in every 
aspect of her life. Whether she’s 
guiding clients through the intricacies 
of real estate, fostering deep connec-
tions within her community, or cher-
ishing moments with her family, Alli’s 
warmth, integrity, and dedication 
shine through. Her journey is a testa-
ment to the power of faith, persever-
ance, and an unwavering commitment 
to putting people first.
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power couple

“If you take out the team in teamwork, it’s 

just work. Now who wants that?” - Matthew 

Woodring Stover

Amanda and Nick Lee have crafted a 
non-traditional real estate partnership that 
blends their distinct talents into a pow-
erhouse team at McWaters & Associates 
Realtors. While Nick brings a sharp ana-
lytical edge with his background as an 
appraiser, offering clients unparalleled 
market insights, Amanda excels in building 
deep, personal connections, guiding clients 
through the emotional journey of buying or 
selling a home. Together, they’ve created 
a unique synergy that not only sets them 
apart in the industry but also makes them an 
unstoppable force in the real estate market.

A FOUNDATION BUILT ON LOCAL ROOTS

Nick and Amanda both grew up in the 
Memphis area—Nick in Germantown and 
Amanda in Bartlett. From an early age, they 
were both deeply connected to their com-
munities, and these connections have only 
grown stronger over the years. Nick attended 
the University of Tennessee in Knoxville, 
where he majored in Finance and Marketing, 
while Amanda stayed closer to home, earning 
her degree in Accounting from the University 
of Memphis. Their educational paths, though 
different, provided them with complemen-
tary skills that have been instrumental in 
their real estate careers.

Reflecting on their entry into the professional 
world, Amanda shares, “Nick’s first job out 
of college was as a Trainee Appraiser in 
Knoxville, which really set the stage for his 
future in real estate. I started as a recruiter 
for the Baptist College of Health Sciences. 
It’s funny how we both found our way to real 
estate from such different beginnings.”

A SHARED JOURNEY INTO REAL ESTATE

Nick’s journey into real estate began 
while he was still in college. “I became 
an appraiser during my junior year at 

Tennessee in 2005,” Nick recalls. “By 2007, 
I was officially licensed, and two years later, 
I opened Advanced Appraisal Services 
Memphis. That experience gave me a unique 
insight into the market, which has been 
incredibly valuable in our real estate busi-
ness.” Amanda and Nick both earned their 
real estate licenses in 2013, and since then, 
they’ve been working together, bringing 
their distinct yet complementary skills to 
the table.

FINDING A HOME AT MCWATERS  
& ASSOCIATES

In September 2020, Amanda and Nick made 
the decision to join McWaters & Associates. 
The choice wasn’t just about finding a bro-
kerage; it was about finding a place that felt 
like home. “We met Lee McWaters and were 
immediately impressed by his experience 
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IT TAKES HARD WORK, TIME,  

AND DEDICATION TO BE 

IN THIS BUSINESS. IT’S NOT EASY OR 

FOR THE FAINT OF HEART, BUT YOU GET 

WHAT YOU PUT INTO IT.

and knowledge,” Amanda explains. 
“But what really drew us in was the 
family atmosphere. The story of Lee’s 
mother starting the company and it 
remaining a family business over the 
years resonated with us, especially 
since real estate has become our fam-
ily business as well.”

Amanda adds, “This year has been 
tough with Lee’s passing. One of our 
goals now is to carry on Lee’s legacy. 
McWaters has a wonderful group of 
agents that continue to run the busi-
ness like a family, and we’re proud to 
be a part of that.”

A UNIQUE PARTNERSHIP

One of the things that make Amanda 
and Nick stand out in the real 
estate market is their collaborative 
approach. When clients hire one 
of them, they get the expertise of 
both—a partnership that offers twice 
the knowledge and dedication. “We’re 
unique in that when you hire one of 
us, you get the other, whether you 
want them or not,” Amanda says with 
a laugh. “It’s invaluable, especially 
in today’s market, to have both an 
appraiser and a REALTOR repre-
senting you when making such an 
important investment.”

Nick’s background as an appraiser 
gives him a distinct edge in under-
standing market trends and property 
values. “My work provides insight into 
where houses are selling fast, where 
they’re sitting on the market, and 
where they’re selling below list price,” 
Nick explains. Amanda’s focus, on the 
other hand, is on building personal 
connections with clients. “I take a 
personal approach to my business and 
create a bond with my clients through-
out the process,” she says. “I want 
what’s best for them and treat them 
like family when guiding them through 
a search or transaction.”

PASSION AND DEDICATION

Both Amanda and Nick are driven 
by a deep passion for their work. 
They’re competitive by nature, 
always striving to be the best in their 
field. “Nick strives to be the best 
appraiser in our market,” Amanda 
shares. “He wants his lender clients 
to recommend him, and he wants 
REALTORS to call him when they 
need an appraiser’s opinion. I’m the 
same way—I want to sell every house 
in every neighborhood. Luckily, real 
estate is a business where you are 
rewarded for your hard work.”

Their shared commitment to excel-
lence is evident in everything they 
do, from how they handle trans-
actions to how they interact with 
clients. “Our past clients know, and 
future clients should know, that we 
pour everything we have into our 
clients,” Amanda emphasizes. “We 
hope that our hard work continues 
to lead to new opportunities.”

BALANCING WORK AND FAMILY

Despite their busy professional 
lives, Amanda and Nick never 
lose sight of what’s most import-
ant: their family. They have three 
children—Ryleigh, 9, Lawson, 7, 
and Peyton, 6—all of whom attend 
Dogwood Elementary School in 
Germantown. Amanda is actively 
involved in their school community, 
serving as the Treasurer of the 
PTO, while Nick coaches their kids’ 
sports teams. “Our lives are our 
kids and real estate,” Amanda says. 
“We’re always working, but we love 
our crazy busy lives.”

Nick adds, “I help coach Ryleigh’s 
travel softball team, and Lawson and 
I are currently coaching Peyton’s 
Germantown Football League flag 
football team. It’s a lot, but it’s also 
incredibly rewarding.”

GIVING BACK TO THE COMMUNITY

Amanda and Nick are also deeply com-
mitted to giving back to their community. 
“We love supporting local organizations, 
especially those tied to education and 
children,” Amanda shares. “With me 
being active on the Dogwood PTO, we 
always support local GMSD events and 
the Germantown Education Foundation. 
And when we joined McWaters, we 
began participating in the Youth Villages 
5K that our company runs in every year.”

They’ve also found a new cause close 
to their hearts. “More recently, some 
of our best friends have the sweetest 
little girl at Memphis Oral School for 
the Deaf, and we’ve enjoyed supporting 
them as well,” Amanda says.

ADVICE FOR ASPIRING REALTORS

For those considering a career in real 
estate, Amanda and Nick have some 
valuable advice: “It takes hard work, 
time, and dedication to be successful in 
this business,” Nick says. “It’s not easy 
or for the faint of heart, but you get 
what you put into it.”

Amanda agrees, adding, “That’s why 
we love it—because we’re willing to 
put so much into it. And if you’re will-
ing to do the same, the rewards can be 
incredible.”

LOOKING AHEAD

As Amanda and Nick Lee continue to 
build their real estate business, they 
remain focused on what matters most: 
family, hard work, and community. 
Their journey together, both person-
ally and professionally, is a powerful 
reminder of what can be achieved when 
you work as a team. With their unique 
blend of expertise, deep commitment 
to their clients, and passion for giving 
back, the Lees are sure to continue mak-
ing a positive impact in the Memphis 
real estate market for years to come.
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Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

NOMINATE YOUR 
FAVORITE AGENT: 
We are always accepting nominations 

for feature stories! If you know a 

colleague who is absolutely ON FIRE 

and deserving of celebration, we 

would love to feature them in an 

upcoming edition of Memphis Real Producers magazine! 

Categories may include Top Producer, Rising Star, Team 

Leader, Broker, Giving Back to the Community, etc. To 

nominate a fellow REALTOR®, simply scan this QR 

code and follow the prompts. We look forward to 

receiving your nominations!

RECOMMEND YOUR 
FAVORITE VENDOR: 
What makes our preferred partners 

different than any other “vendors 

list” is that we only partner with 

businesses that have been vetted 

and recommended by top agents. In 

other words, our preferred partners are trusted businesses 

that can be considered the best in their particular industry. 

Don’t see your favorite on our list? We would love your 

recommendations! Scan this QR code and recommend 

your favorite affiliate business and be sure to state 

what you love about them! We look forward to 

receiving your recommendations!

NOMINATIONS / 
RECOMMENDATIONS!

DOWN PAYMENT  
ASSISTANCE AVAILABLE

1, 2 AND 4 HOUR  
CE CLASSES AVAILABLE! 

Josh McKinney
Real Estate Industry Advisor

East TN
JMcKinney@thda.org

615-815-2158
865-394-8960

Kelly Dobbs
Real Estate Industry Advisor
West TN
KDobbs@thda.org
615- 815- 2141
731- 414- 0314

 *up to 5% sales price, max $15,000

5%* OR

$60005%* OR

$6000

Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography
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Teaching Ethics and Elevating Others

Despite her impressive career, Regina’s real passion lies in the 
classroom, where she has become a respected authority on real 
estate ethics. “Code of ethics is my game,” she explains. “I love 
teaching that because I feel like there’s a gap in our industry, 
and that’s where my passion lies.” As a seasoned educator, she 

has taught numerous real 
estate courses, helping new 
and experienced agents 
alike understand the impor-
tance of ethical practices 
in building a sustainable 
and successful career. In 
2022, Regina was selected 
as National Association of 
REALTORS Commitment 
to Excellence (C2EX) 

Ambassador of the Year. The first member to hold that title.

Her role as a mentor and guide goes beyond teaching, though. For 
Regina, leadership is about opening doors for others and helping 
them grow. “All I ever wanted to do was make a difference,” she 

Meet  
Regina

BREAKING BARRIERS & 
LEADING WITH PURPOSE 

AS THE FIRST BLACK 
WOMAN PRESIDENT OF 
TENNESSEE REALTORS®

cover story
Photos by Elizabeth Looney Photography

Regina Hubbard’s journey is nothing short of 
groundbreaking. In an industry where diversity 
is often still an uphill battle, she has shattered 
ceilings, becoming the first Black woman to serve 
as President of the Tennessee REALTORS® 
Association. Her leadership isn’t just a historic 
milestone—it’s a testament to her unwavering ded-
ication to service, her passion for education, and 
her relentless commitment to making a difference 
in the real estate industry. For over two decades, 
Regina has inspired countless agents to take action, 
get involved, and build lasting careers, all while 
breaking new ground in the process.

A Lifelong Dedication to Real Estate and Leadership

Regina’s real estate journey began in 1996, but 
her love for Memphis runs even deeper. Born and 
raised in the city, she has always been passionate 
about helping others and finding ways to make a 
meaningful impact. Her early career at AT&T pre-
sented a glass ceiling that, instead of discouraging 
her, motivated her to take a leap into real estate—a 
decision that would change not just her own life, 
but the lives of many others.

After getting her license, Regina and her hus-
band, Lester, founded their own brokerage, Lester 
Hubbard REALTORS®. 
Over the next 28 years, 
Regina became a pillar of 
the Memphis real estate 
community, serving in 
nearly every leadership 
position at the Memphis 
Area Association of 
REALTORS® (MAAR). 
From President and 
President-Elect to 
Secretary-Treasurer and Director, Regina’s influ-
ence has been felt throughout the association. In 
2009, her contributions were recognized when 
she was named MAAR’s REALTOR® of the Year, a 
moment that still fills her with pride and gratitude.

Code of ethics is my game. I love 
teaching that because I feel like 
there’s a gap in our industry, and 

that’s where my passion lies.
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says. “I didn’t look up—I looked around. Where am I, 
and what can I do to make a positive difference?” My 
philosophy is simply “Bloom where you are planted.” 
That philosophy has guided her through each stage of 
her career, from serving as President of the Women’s 
Council of REALTORS® (WCR) Memphis chapter 
in 2011 to representing Tennessee at the national 
level as a Director for the National Association of 
REALTORS® (NAR).

Breaking Barriers: Becoming the First Black Woman 
President of Tennessee REALTORS®

In 2023, Regina achieved something that had never 
been done before—she was elected as the first 
Black woman to serve as President of the Tennessee 
REALTORS® Association. The significance of this 
moment wasn’t lost on her, nor on the countless 
people she had inspired throughout her career. “I was 
amazed at how many people reached out, offering their 
support and sharing how I had helped and encouraged 
them along the way,” she reflects. It was a deeply 
humbling experience, and it reinforced her belief in the 
power of representation and mentorship.

Her presidency represents a turning point, not just 
for Regina but for the entire state. As the leader of 
over 36,000 REALTORS® across Tennessee, she is 
focused on advocating for homeownership, protecting 
property rights, and ensuring that all voices are heard. 
Regina’s historic achievement as President is a power-
ful reminder that leadership and opportunity should be 
accessible to all, regardless of background. Her presence 
in this role has opened doors for future generations 
of diverse leaders, setting an example of what’s pos-
sible when hard work, integrity, and dedication come 
together. Congresswoman Shirley Chism said “ If there 
is no seat at the table, bring a folding chair.” This quote 
has guided her throughout her leadership journey.. 

A Commitment to Inclusion and Diversity

Regina’s leadership philosophy is rooted in the belief that 
diversity of thought is what drives success. “I’ve always 
believed in surrounding myself with people who are 
smarter than me,” she says. “The most successful leaders 
don’t try to be the smartest person in the room. They 
surround themselves with experts and bring everyone’s 
strengths to the table.” This approach has helped Regina 
navigate the complexities of leading a statewide asso-
ciation, particularly during a year marked by political 
changes, legal challenges, and shifting market dynamics.

Her focus on inclusion goes beyond race—it’s about 
bringing together people with different experiences, 

perspectives, and ideas to solve problems and move 
the industry forward. “Corporations that have 
embraced diversity have thrived,” Regina says. “That’s 
what makes an organization successful, and it’s how 
we’re going to keep moving Tennessee REALTORS® in 
a positive direction.”

A Legacy of Service and Impact

Regina’s impact on the real estate industry extends 
far beyond her titles and accolades. In addition to her 
work with MAAR and the Tennessee REALTORS® 
Association, she has served on the Board of Directors 
for the Tennessee Housing Development Agency 
(THDA) since 2016, advocating for affordable housing 
and homeownership opportunities across the state. 
She’s also volunteered with Habitat for Humanity and 
has been honored with the Tri-State Defender’s “50 
Women of Excellence” Award for her contributions 
to the community. She has worked with Convergence 
Memphis since its inception in 2019. She has been 
a member of NAREB since she was first licensed. 
Recently, she became a member of NAHREP.

Yet, if you ask Regina what she’s most proud of, it’s not 
the awards or the titles—it’s the people she’s helped 
along the way. “What I love most is when agents come 
to me and say thank you for encouraging me, for help-
ing me,” she says. Those moments of mentorship and 
connection are what drive her, and they are the true 
legacy of her leadership.

Looking Forward: A Bright Future for  
Tennessee REALTORS®

As Regina continues to lead the Tennessee 
REALTORS® Association, her focus remains clear: 
advocating for REALTORS® and homeowners, fos-
tering diversity and inclusion, and ensuring that the 
organization continues to thrive in a rapidly changing 
industry. She knows that the challenges facing the real 
estate market are significant, but with a collaborative, 
forward-thinking approach, she believes the associa-
tion will emerge stronger than ever.

Regina Hubbard’s journey is far from over. As the 
first Black woman to serve as President of Tennessee 
REALTORS®, she’s already made history, but her true 
impact will be felt for years to come. Through her leader-
ship, mentorship, and unwavering commitment to mak-
ing a difference, she’s not just breaking barriers—she’s 
building bridges for the future. And in doing so, she’s 
ensuring that the next generation of REALTORS® will 
have the opportunity to follow in her footsteps, no matter 
where they come from or what obstacles they face.

What I love most 

is when agents 

come to me and 

say thank you for 

encouraging me, 

for helping me.
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T H E  A C E  A G E N C Y  L L C

YOUR #1 CHOICE
FOR INSURANCE

A L L E Y  E J L A L I
Office (662) 893-0928  |  Cell (843) 324-0930
AEjlali@alfains.com  |  www.alfainsurance.com/alleyejlali

THE BEST AGENTS
IN THE BUSINESS!

A U T O  |  L I F E  |  H O M E  |  C O M M E R C I A L

ACROSS THE STATE OF MISSISSIPPI

Preferred Vendor
with Crye-Leike.

PALMER
CONSTRUCTION

901-490-4742
wpalmer1@comcast.net

Free Estimates!

RESIDENTIAL & COMMERCIAL CONSTRUCTION

I n t o  A  C o z y  O a s i s  W i t h  O u r  
D e s i g n  S e r v i c e s  A n d  P i l l o w s .

l u x u r y i n t e r i o r b y t l . c o m

Transform Your Space 

Contact us today at 
901-857-6514 or email us at 
support@luxuryinteriorbytl.com 

SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, 
restrictions and conditions may apply. Not all loan programs or loan amounts available in all areas. Programs and guidelines subject to 
change without notice. Corporate o�ce: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2023 SWBC. All rights reserved.

Whether you’re buying your first home, moving up, or
down-sizing, I focus on helping you get the right loan product
for your particular situation. Contact me today to learn more

about the variety of loan products we have to o�er.

SHELLEY DUNN
Producing Branch Manager | NMLS #185241

901.870.1107
Email: shelley.dunn@swbc.com
Web: shelleydunn.com
7145 Swinnea Rd, Suite 1, Southaven, MS 38671

CALL NOW

www.lensmanphoto.com

972-814-1937

michael.berry@lensmanphoto.com

Honest Relationships. High-Quality Media.

PHOTOGRAPHY | VIDEO | AERIALS | TOURS

Sophie Anderson
sophie@medlocktitle.com

(901) 436-1414
www.medlocktitle.com MT

Medlock Title & Escrow
Real Estate Closing Services in Tennessee & Mississippi
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fall networking event recap

M E M P H I S 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

TOGETHER WE BUILD
RECAPSPECIAL THANKS TO OUR SPONSORS:

Renasant Bankz | Black Tie Moving | Homeway Construction | The Karlton Govan Lending Team

Shirley Pruitt
(901) 250-5900

shirleypruitt.com

Have a 
Challenging Loan? 
Don't Give Up....Just Call Shirley!

•  580 Credit Score & Above Qualification

•  Options for Self-Employed Buyers

•  Fast closing

•  First class personable service
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901-558-6299
 clacher@fteconnect.com

51 Germantown Court, Suite 101
Cordova, TN 38018

Carrie Lacher
Closer / Director

of Business
Development

After-hour closings,
mobile closings, and notary

services available.

Full Concierge Service,
Tailored to Fit your Hours

and Needs!
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JUSTIN HALL
901-569-5112
 justinpredators88@gmail.com
www.newlifecarpetcleaningservices.com 

CARPET CLEANING.
TILE AND GROUT CLEANING.
UPHOLSTERY CLEANING.
HARDWOOD FLOOR RESTORATION.

YOUR ONE-STOP
SHOP TO BRING
NEW LIFE TO
YOUR LISTINGS!

TEXT US FOR A
FREE ESTIMATE!

The Mid-South's leader in client-focused,
innovative closing solutions.

Saddle Creek Title, LLC

775 Ridge Lake Blvd. Suite 105,

Memphis, TN 38120

Phone: (901) 753-1600

Neal Hanna
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Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections



901-664-1669
homewayconstruction.com 

Call or Visit our Website for Quote!

MemphisMost Community'sChoice AwardWinner, 3 YearsRunning!

2 4 / 7  E M E R G E N C Y  S E R V I C E S  A V A I L A B L E !

ROOFING REMODEL

RESTORATION


