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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Peoples Bank

Laci Walton

(806) 776-2088
peoplesbanktexas.com/

Prime Lending Lubbock

lo.primelending.com/
abbi.brickey/

Revolution Mortgage Lubbock

(806) 681-7095
www.revolution
mortgage.com/

Texas Tech Credit Union 

Home Loan Center

(806) 470-4886
texastechfcu.org/home-loans

Texas Tech Credit Union 

Homes Loans

Larissa Cable

(806) 831-2840
www.larissa.texastechfcu.org

Thrive Mortgage

Phebe Roach

(806) 773-0531
www.thrivemortgage.com

Western Bank Mortgage

(806) 792-9700
westernbank.com/
personal/mortgage/

MOVING COMPANY

Hart Moving and Storage

Courtney Henson

(806) 763-4191
hartmovingandstorage.com

PHOTOGRAPHY

Alicea Jare Photography

Alicea Jare

(575) 825-5588
aliceajare.com

Rowdie Bright Photography

Rowdie Richardson

(979) 224-6757
rowdiebright.com

PHOTOGRAPHY/REAL ESTATE

DayDream Photography

(817) 983-1203
daydreamphotography.com

PUMP AND WELL SERVICES

Thunder Pump Service

(806) 781-3061
thunderpumpservice.com

RESTORATION

Carpet Tech Lubbock

(806) 795-5142
www.carpettech.com/

ROOFING

CanTex Roofing

(806) 475-0010
cantexroofing.com

Plains Roofing

Travis Warmoth

(806) 748-0702
plainsroofing.com

SURVEYOR

LJA

Tim Barry

(214) 545-3453
www.lja.com

TERMITE & PEST CONTROL

Rusty’s Bug Stop

(806) 777-7424
rustysbugstop.com

TITLE COMPANY

American Land Title

(806) 344-8470

Hub City Title

(806) 412-1234
hubcitytitle.com

Lubbock Abstract

Steve Shanklin

(806) 798-9800
Lubbockabstract.com

Service Title

(806) 794-9966
servicetitleco.com

Western Title

(806) 795-9143
westerntitlelubbock.com

WATER FILTRATION/

PURIFICATION

Culligan Water of Lubbock

(806) 792-3341
culliganlubbock.com/

NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans

to protect their most valuable asset.

Call 806-470-0535 now
for Reliable Foundation Service

WestTech Foundation Repair, LLC

WHEN SHIFT 
HAPPENS!

WHEN SHIFT 
HAPPENS!

APPRAISAL SERVICES

Hub City Appraisals

(806) 239-5520
hubcityappraisals.com

BANK / MORTGAGE / 

FINANCIAL SERVICES

Lubbock National Bank

(806) 473-6235
lubbocknational.com

BUILDER

Betenbough Homes

(806) 777-0907
betenbough.com/homes/
lubbock

D.R. Horton Lubbock

(432) 238-4324
DRhorton.com

Dan Wilson Homes 

& Southern Homes 

by Dan Wilson

(806) 698-6626
danwilsonhomes.com

CARPET CLEANING

Carpet Tech Lubbock

(806) 795-5142
www.carpettech.com/

ELECTRIC

South Plains Electric Co-op

Lynn Simmons

(806) 775-7826
SPEC.coop

ELECTRICIAN

Action Electric

(806) 239-7595
actionelectriclbk.com

FINANCIAL ADVISOR

Valerie Hinojosa — 

Edward Jones

(806) 783-3072
www.edwardjones.com

FINANCIAL SERVICES

Rosas Financial Solutions

(806) 831-3073
rosasfinancialsolutions.com

FLOORING

Winder Flooring

(806) 474-6462
winderflooring.com

FOUNDATION REPAIR

WestTech Foundation Repair

(806) 500-3367
westtechfoundation.com

GLASS

CanTex Roofing

(806) 475-0010
cantexroofing.com

HEALTH

Restore Hyper Wellness 

+ Cryotherapy

(806) 621-2796
restore.com

HEATING/ AIR 

CONDITIONING

Fire & Ice Heating & Cooling

(806) 422-1087

HOME INSPECTION

Bentley Home Inspections

(806) 503-5469
www.bentleyhome
inspections.com 

Hub City Home Inspection

Remington Reeder

(806) 786-6444
hubcityhomeinspections.com

Joe Bellar Real 

Estate Inspectors

(806) 786-1375
joebellar.com

HOME STAGING

Hub City Staging

(806) 252-0062
Hubcitystaging.com

INSURANCE AGENCY

Ana Borrego, Agent

Ana Borrego

(806) 745-2555
www.anaborrego.com

Grimes Insurance

Ryan Reynolds

(806) 762-0544
grimesinsurance.com

Shar Merchant 

— Archgate Insurance

(469) 583-9906
www.archgateinsurance.com

LADIES CLOTHING, 

SHOES & ACCESSORIES

J. Hoffman’s

(806) 795-8290
JHoffmans.com

MORTGAGE

Alliance Credit Union

alliancecutx.com

Alliance Credit Union

Candice Gerron

(806) 507-0631
alliancecutx.com

Benchmark Mortgage

(806) 300-8805
lubbock.benchmark.us

City Bank Mortgage

(806) 792-7101
city.bank/mortgage

D.R. Horton 

Lubbock Mortgage

(432) 203-8038

NEXA Mortgage LLC

Jacob Faske

(806) 201-2081
jacobfaske.com
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R E A L  P R O D U C E R S  T E A M

Dan Clark

Writer
Kaelea Pena

RP Assistant & Writer
Britney Sherley

RP Assistant

Alicea Mullins

Alicea Jare Photography
575-825-5588

www.aliceajare.com

Jacki Donaldson 
Managing Editor & Writer

352-332-5171
jacki.donaldson@n2co.com

Kathy McCandless Pettit 
Publisher/Owner/

Connector
806-368-1526
kathy.pettit@

realproducersmag.com

Rowdie Richardson

Rowdie Bright Photography
979-224-6757

rowdie.bright@gmail.com

Haley Madewell

Haley D. Photography
haleydphoto@gmail.com

432-230-5817

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Lubbock Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at kathy.pettit@realproducersmag.com, or call 806.368.1526
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Story by Kaelea Pena
Photos by Haley D. Photography

top producer

From a young age, Jen Colley’s weekends were filled with 
visiting open houses, turning door knobs, and exploring 
homes with her mom. This cherished pastime would even-
tually shape her career. Real estate was in her blood—her 
mom introduced her to it, and her dad worked in commer-
cial real estate for a major oil company.

Jen’s career began as a kindergarten teacher at Lubbock-
Cooper ISD, where she taught for five years. After having 
two boys just a year apart, she transitioned to teaching 
preschool part-time for another five years while also 
spending time at home. During this period, this lifelong 
self-starter started considering a career change, inspired 
by conversations with close friends and mentors in the 
real estate industry, Brenda Roberts and Trey Payne. 
The paperwork involved in real estate was the only thing 
holding her back. “All I wanted to do was show houses and 
was intimidated by the paperwork; little did I know that 
everything about real estate (paperwork and all) quickly 
turned into a passion,” Jen recalls.

In March 2015, Jen officially launched her career as a 
REALTOR®. Choosing the right brokerage was a criti-
cal decision, and with the guidance of her mentor, she 
arranged a meeting with Tara Newton at Keller Williams. 

After that meeting, she had found the right fit and quickly 
joined the brokerage, never looking back. The Keller 
Williams culture impressed her, along with the excitement 
she saw and the many agents working together. “I didn’t 
know much about the industry then, but I trusted and 
admired an agent who loved working there, which was 
important to me,” Jen says with a smile.

Jen’s team is known for creating personalized gift baskets 
based on what they learn about their clients throughout the 
home-buying process. “We love giving gifts that our clients 
can use in their homes, with their families, or to create last-
ing memories,” Jen explains. Her team knows the impor-
tance of building relationships; they enjoy mingling with 
their clients at community events, church, local sports, and 
more anytime they get a chance. “Our clients are the most 
loyal out there, and we love it,” Jen proudly shares.

The most rewarding part of Jen’s work is serving her 
clients with the highest level of care and making them 
feel valued. Her team’s relationships with each other and 
clients matter most to her.

Jen draws energy from the people around her, which is why 
she has a team. In moments when she needs to recharge, KW

TEAM
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she turns to those who inspire, motivate, and challenge her to 
be better. “I’m truly blessed to work for a company that values 
God, Family, and Business above everything else. I am so 
thankful to be surrounded by people who lift me up and push 
me to grow daily.” Jen expresses.

Faith is a cornerstone of Jen’s life. When asked how she 
defines success, she explains that it’s about honoring God 

I’m truly blessed to work for a company that values God, Family, and Business 
above everything else. I am so thankful to be surrounded by people who lift me 

up and push me to grow daily.”

as a wife, mom, friend, and leader. 
Professionally, success is conducting 
business with integrity and a ser-
vant’s heart.

Jen believes that what sets her team 
apart is focusing on relationships. 
“We are committed to nurturing the 
relationships God has placed in our 
lives,” she remarks. When meeting 
with clients, her primary goal is to 
build trust and transparency, ensur-
ing they feel confident and comfort-
able working with her and her team.

When she’s not working, Jen enjoys 
relaxing at the lake with her husband, 
Coby, and their three kids, Camren, 
Crew, and Chandler. Family time is 
a retreat from work. Their love and 
support fuel her passion for what she 
does. She is deeply grateful for her 
husband of 20 years. “I couldn’t do 
life without him,” Jen says. She also 
cherishes her role as a mother, feeling 
blessed that the Lord entrusted her 
with her wonderful children.

Jen aspires to be remembered as 
someone who loved God and others 
and whose life and family reflected 
Christ’s love. “I want my friends to 
know that I genuinely cared for and 
valued them,” Jen comments. “My 
prayer is that others feel loved and 
important around me.” She hopes 
her children remember her as an 
intentional and present mom, not just 
focused on work or the next deal. As 
for her team members, she wants 
them to be remembered for their pos-

itive culture; how they prioritize their client’s needs above 
their own; and, of course, for how fun they are.

Jennifer Colley Team

Keller Williams Realty

806-928-3233

jencolley@kw.com
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(806) 239-7595
actionelectric98@gmail.com

actionelectriclbk.com

Home Inspection
Repairs

Electrical
Remodeling

Installations

LED
Upgrades

Solar
Panels

Backup
Generators
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 spotlight REALTOR®

Story by Kaelea Pena
Photos by Rowdie Richardson, 
Rowdie Bright Photography
Melissa dressed by J. Hoffman’s

Melissa Sharkey knows a thing 
or two about the work ethic 
necessary to be successful 
in commission sales. From 
selling radio advertising 
to wedding planning and 
selling property to families, 
she has shown the innovative 
qualities and tenacity to thrive 
and succeed. And now, she’s 
starting a new journey as a 
REALTOR® by joining the  
Amy Tapp Realty team.

Before becoming a REALTOR®, Melissa 
sold radio advertising for KFMX, 
KOOL 98, KQBR- The Bear, Z102, and 
KFYO with Clear Channel Radio here 
in Lubbock. She also did wedding plan-
ning. “I loved being a wedding planner; 
it was just a lot of late nights on the 
weekends,” Melissa communicates.

After living in Dallas, Melissa and her 
husband, Chris, decided to move back 
to Lubbock to settle down. Already 
making a location change, she decided 
the time was right to find a new 
career. She felt that real estate was 
in her realm of commission sales and 
was more rewarding as she and her 
husband wanted to start a family. 

Melissa started her real estate career 
shortly after buying her first home 
in February 2006. One of her goals 
was to get her real estate license, and 
she notes that she couldn’t have done 
it without her husband’s support. 
“Being a REALTOR® has changed my 
life for the better,” Melissa smiles.

Before moving to Amy Tapp’s team, 
Melissa was with Exit Realty of 
Lubbock for six years and was ready 
for a change. “Both brokers are equally 
amazing, and I wouldn’t have changed 
my decision to be at either of them,” 
expresses Melissa, who made her 
mark on the Exit team and is ready to 
make a difference with her new broker. 

“My goal is to buy several investment 
properties and land to prepare for 
retirement,” Melissa shares. 

What makes real estate so differ-
ent from other professions is the 
time, work ethic, and passion that 
REALTORS® must have. Melissa has 
them all; she loves helping families 
buy a home, especially when they 
thought it was impossible. “I love 
being the person people think of when 
life takes a turn—I love helping peo-
ple,” Melissa discloses.

Melissa describes that what makes 
being a REALTOR® so fulfilling is 
helping people invest in property. As 
a result, she started by helping with 
events at the Lubbock Association of 
REALTORS® (LAR) and was fortu-
nate enough to be on LAR’s Board of 
Directors, where she learned about 
the importance of TREPAC and 
other committees within the organi-
zation that work behind the scenes. 
Melissa also volunteers with several 
non-profit organizations in Lubbock. 
Every week, she and her husband 
deliver food for Meals on Wheels. 
“The YWCA of Lubbock is my old 
stomping grounds,” she highlights. 
“I have volunteered with Lubbock 
Lemonade Day; Women of Excellence; 
and Wine, Women, and Shoes, and I 
am always looking for the next volun-
teer opportunity. A
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To balance her workload, Melissa enjoys riding her bike 
on bike trails or long-distance routes. On the weekend, 
she loves farmers’ markets, hanging out with friends, and 
attending live music concerts. She and her family love to 
travel and go to Siesta Keys, FL, every year. “They have 
the best sunset I’ve seen in the U.S.,” Melissa declares.

After celebrating 27 years of marriage, Melissa and 
her husband have recently become empty-nesters. 
Their oldest daughter, Keegan, works for Alliance 
Credit Union, and their youngest, Rylan, goes to Texas 
Tech while working at Palm Beach Tan. Now that the 
kids are older and have busy lives, the family vaca-
tions together. Melissa adds that they all love music 
festivals, mentioning that their favorite is Austin City 
Limits; they go every October. “Date night is very 
important to my husband and me, and one of our 
favorites is to First Friday Art Trail,” she comments. 

Melissa has worked hard for the accomplishments and 
job titles she has earned and says she owes everything 
to her Lord and Savior. She is extremely grateful for 
the life God has given her. She is also thankful for her 
husband, who supports her crazy ideas, and Keegan 
and Rylan for being strong, independent women of 
God. “I am thankful for my clients and the people who 
send referrals my way, I couldn’t do real estate with-
out them,” Melissa reminds us.

Melissa Sharkey
Amy Tapp Realty
806-928-4382
melissa@sharkey.homes

I am thankful 
for my clients 
and the 
people who 
send referrals 
my way, I 
couldn’t do 
real estate 
without them.
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Travis Warmoth covered a lot of ground on 
his way to running and operating a successful 
roofing business in the Lubbock area. 
Sometimes, life guides you on a roundabout 
path to where you want to be, and Travis’ story 
is no different. 

“My original plan was a lot different,” Travis reflects. He 
graduated from Texas Tech with a bachelor’s degree in biol-
ogy, moved on to the Health Science Center, and earned a 
Master of Molecular Pathology. After a seemingly fulfilling 
year in the field, he decided to apply to medical school. By 
his second year in medical school, Travis became a little 
distracted. He laughs, “I distinctly remember teaching 
myself how to tig weld aluminum while listening to a renal 
physiology lecture to keep myself entertained.”

Becoming enthralled with the construction of the new 
Health Science Center across the street and lingering 
around watching the goings on, he questioned whether he 
wanted to commit those hours to a field he wasn’t sure he 
loved. No stranger to hard days and long hours, as he grew 
up in a family of physicians, he knew that 12-16 hour work-
days were often the norm.

While Travis was initially content with his path in medicine, 
a chance encounter during college would lead him down a 
different road. A self-proclaimed movie buff, Travis found 
himself out with friends, where he met Emily, his future 
wife. “Some mutual friends invited her along for a movie 
night, and we just bonded,” Travis recalls. Their connection 
deepened over time, and after they were married, Travis 
faced a pivotal decision. After much reflection and a few 
difficult conversations, he withdrew from medical school to 
pursue a career that aligned more closely with his passions.

Embracing his newfound passion for hands-on work, Travis 
launched his own contracting business specializing in ren-
ovations and smart-home technology. Business flourished, 
but a conversation with his father-in-law, Jimmy Garth, the 
owner of Plains Roofing, would set Travis on yet another 
unexpected course. Jimmy mentioned needing help at his 
roofing company, and Travis, eager for a new challenge, 
offered his assistance.

Roughly five years later, Travis began to transition into 
a leadership role to allow Jimmy to operate in a capacity 
more conducive to a level work-life balance. While Jimmy 
has been the backbone of the business for about 50 years, 
Travis’ role has begun to bear a larger brunt of the weight, 
and he thrived in that element. Travis proudly states, “I 
enjoy being involved in the whole process—from loading 

Travis Warmoth
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Jimmy Garth and Travis Warmoth

Jimmy Garth



Lubbock Real Producers • 2928 • October 2024 @realproducers realproducersmag.com

shingles to planning and payroll. I’m half in the 
office, half in the field on the roof. I don’t feel bad 
asking someone to do something because I’m will-
ing to do it myself.”

Is a roofing company a vital cog in a real estate 
agent’s network of businesses? Most definitely, and 
Plains Roofing has been serving the Lubbock area 
since 1939. Transparent pricing and clear commu-
nication are the foundation of the business model, 
so you can expect the best product for the best 
price. Travis states, “We are committed to being 
honest and transparent. We aren’t going to try to 
upsell your clients on a service or product that isn’t 
necessary.” By maintaining their own inventory and 
a year-round workforce, Travis and team ensure 
consistent access to quality materials and skilled 
labor, even during the off-season and hail season.

Travis prides himself on his availability and atten-
tion to detail when operating the business. In terms 
of insurance claims, he’s a problem-solver. “I like 
the sense of relief I see when I tell people not to 
worry about anything, and I’ll take care of every-
thing,” he says. 

At the end of the day, Travis likes to play hard, 
too. He thoroughly enjoys renovating rooms in his 
home just to relax. When he’s able to get out of the 
house, he enjoys mountain biking, camping, and 
hanging out at the lake. And when he’s at home, he 
is perfectly content to spend time with his wife, 
their 19-month-old daughter, Eloise, and their 
dogs, Billie and Edgar. 

Travis’ journey is a testament to the fact that 
sometimes, the most fulfilling paths are the ones 
we stumble upon unexpectedly. From medical 
school to roofing, his diverse experiences have 
shaped him into a well-rounded leader who values 
hard work, honesty, and a strong work ethic.

As Plains Roofing continues to thrive under his 
guidance, Travis remains committed to upholding 
the company’s legacy of excellence while adapting to 
the ever-changing industry landscape. His hands-on 
approach and passion for problem-solving and cus-
tomer satisfaction set him apart as a trusted partner 
for homeowners and real estate agents.

PlainsRoofing.com | 806-748-0702 | PlainsRoofing@gmail.com

Hire a professional roofing company you can

Just ask your neighbors, we can help!
Call us today for a free quote.

TRUST.
Real Estate Inspection | Insurance Claims | Residential & Commercial | Serving Lubbock since 1939

FOR THE BEST ROOF, OUR QUALITY IS PROOF.
Regular roof inspections are critical in protecting your residential or commercial property.

NEW LOOK.
SAME TRUSTED COMPANY.

I like the sense of relief I see when I tell people 

not to worry about anything, and 

I’ll take care of everything.

Photo by Ariel Camille Photos Travis Warmouth
Plains Roofing
806-748-0702
travis@plainsroofing.net
plainsroofing.com
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Perched Real Estate 
Company

featured REALTOR®
Story by Kaelea Pena
Photos by Alicea Mullins, Alicea Jare Photography 
(unless otherwise noted)
Brandi dressed by J. Hoffman’s

Brandi Longoria’s passion for leading others 
ignites her career and life. Before becoming 
a REALTOR®, she was a stay-at-home mom 

with her three amazing kiddos, a group fit-
ness director for Bodyworks for more than a 
decade, and a Zumba instructor for 16 years. 
As her family grew and went off to school, 
she had more time on her hands and wanted 
to venture out into a new professional field. 

Becoming a real estate agent felt natural 
for Brandi as she already owned invest-
ment properties and had renovated 
several homes, so where to start?

Brandi began her career in real 
estate in November 2015 but has 
recently changed brokerages. 

Perched Real Estate is a newer 
brokerage that Brandi was thrilled to 
join, and she was excited to be its first 
agent. “The vision, goals, mindset, and 
morals of Perched Real Estate all align 
with my standards and beliefs,” Brandi 
discloses. Being a smaller brokerage 
works incredibly well for Brandi, 
especially in how she operates her 
business and serves her clients. 

Brandi and her husband have been 
married for less than one year. 

They are a blended family with eight kids 
and two granddaughters. Brandi reveals 
their kids work with her in their family 
businesses, which is one way they spend 

time together. “We work hard and play 
harder,” Brandi affirms. 

Brandi and her husband, Adam, own and operate 
BAM Construction and All American Lawn 
and Landscape. They also buy, renovate, flip, 
and hold investment properties. “We consider 
ourselves a one-stop shop for our clients as 

our services cover so many buyer, seller, and 
investor needs,” Brandi highlights. She 

adds that her passion for leading others 
powers her as she helps her clients in a 
capacity much larger than solely taking 
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THE VISION, GOALS, 
MINDSET, AND MORALS OF 
PERCHED REAL ESTATE ALL 
ALIGN WITH MY STANDARDS 
AND BELIEFS.
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(575) 825-5588 • aliceajare.com
aliceajare@gmail.com

ADD ME TO YOUR CONTACTS!

St�d Out
w�h Stu��g Head��s

care of the transaction. “I am honored serve my clients from start 
to finish and beyond,” Brandi assures.

With Brandi and her husband owning construction and lawn com-
panies and investing, they can offer a plethora of helpful services 
and knowledge throughout the entire process, taking care of repairs 
and renovations, getting lawns in tip-top shape, offering pre-listing 
cleans, negotiating repairs with buyers, and so much more. 

Brandi and Adam walk clients through and offer project esti-
mates and use the information when structuring and negotiating 
offers. They also help investors find and purchase properties, 
serving as the general contractor for renovations to get houses 
under contract. “I am knowledgeable as well with all types of 
investing, whether looking to fix and flip, buy and hold, etc.,” 
Brandi reports, adding that she and her clients have fun. “I show 
up as me—authentic,” she voices. “Life is too short to take things 
too seriously.” Brandi, a glass-half-full girl, strives to eliminate or 
lessen frustrations and obstacles with an upbeat, positive energy.

“I consider myself incredibly blessed that more than 90% of my 
business is people I know,” Brandi shares. She states that her 
clients are friends, family, acquaintances, and their referrals. “I 
see myself continuing to serve my sphere and love my people as I 
am needed,” she voices. 

When asked what makes her work fulfilling, Brandi says, 
“My clients.” Whether helping a sweet family become 
first-time home buyers, helping a client purchase a first 
investment property, assisting someone through a difficult 
season, or lightening the load through a smooth process, 
Brandi’s joy shines through. “I consider it all a blessing for 
sure,” Brandi smiles. 

Brandi would not do anything differently after almost a 
decade into real estate. She believes that everything has 
transitioned and expanded as it should have. “Real estate 
for me at the beginning was something that was just ‘extra’ 
for my family, and it helped provide supplemental income 
for braces, vacations, or Christmas,” Brandi discloses. 
Now, her business and clientele continue to grow; she 
closed more than $5 million in sales last year. “I love what 
I do and hope I prove it with every encounter I have with 
my clients,” Brandi expresses.

Brandi Longoria
Perched Real Estate Company
806-544-4601
brandi@perchedinlbkrealty.com

LIFE IS TOO SHORT TO TAKE 
THINGS TOO SERIOUSLY.

Photo by Haley Madewell
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Full-Service Packing,
Moving & Storage

Fully Insured & Bonded

Locally Owned & Operated

FREE, GUARANTEED Estimates

REALTOR® Discounts

Local & Long-Distance Moves

HartMovingandStorage.com

Before you start,
call Hart!

(806) 763-4191

Jeremy Pool,
owner
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SUPPORT 
SUNSHINE KIDS 
TO BRIGHTEN 
THE LIVES 
OF CHILDREN 
WITH CANCER

By Bambi Temple & Blair Hayes | Berkshire Hathaway HomeServices Premier Properties

making a difference 

Sunshine Kids is a non-profit focused on giving children 
with cancer diagnoses the opportunity to get away and 
enjoy an all-inclusive vacation experience. Its mission is to 
bring joy, hope, and relief to these brave young warriors, 
providing a much-needed break from the treatment regi-
mens and hospital stays that have become an all-too-famil-
iar part of their lives.

Sunshine Kids believes every child deserves the chance to 
be a kid, laugh, play, and make memories with their loved 
ones, free from the burdens of illness and medical treat-
ment, which is why Berkshire Hathaway HomeServices 
Premier Properties is dedicated to this charity.

October 2023 marked our inaugural annual fundraising 
campaign for the Lubbock office. Last year, we hosted a 5K 
and fun run/walk. The event included donations procured 
from sponsorships from the generosity of local small 
businesses and participants’ entry fees. We raised several 
thousand dollars and donated it directly to Sunshine 
Kids. While we were thrilled to offer that to our charity of 
choice, our goal is to grow it each year so we can continue 
offering more.

This October, we also plan to host another family- and 
pet-friendly event. It may look different than in 2023 
because we plan to refine the event each year, so stay 
tuned for more details. In the meantime, check out the fol-
lowing resources to learn more about Sunshine Kids and 
how you can support this amazing cause and stay up-to-
date on upcoming fundraisers, including ours. 

Together, we can make a difference in the lives of children 
dealing with the hardship of a cancer diagnosis. Join us in 
our mission to provide joy, hope, and relief to those who 
most need it.

https://www.sunshinekids.org/

https://www.sunshinekids.org/fundraisers.html

Bambi Temple | Berkshire Hathaway HomeServices 

Premier Properties 

Blair Hayes | Berkshire Hathaway HomeServices 

Premier Properties 
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Cryotherapy • Red Light Therapy  • Infrared Sauna 
Compression • IV Drip Therapy • Hydrafacial™

Neveskin (Facials, Body Contouring)
Weight Management • IM Injections 

Payment plans as low as 0% interest for 3 months

WITH THE

CALL TODAY TO BOOK WITH
ESTHETICIANS LEXI & MISTY

Your Skin Will Love You.
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If you were to ask each of the seven 
Benchmark Mortgage Loan Officers what 
is most important about their work in 
the multifaceted, competitive lending 
industry, you would hear the same 
word time and again—relationships. 
Relationship-based businesses embrace 
the principle that solid, enduring 
connections with customers, partners, 
and employees are the key to long-
term success, and the Benchmark 
team believes when people come first, 
everyone wins.

partner spotlight
Story by Jacki Donaldson
Photos by Rowdie Richardson, Rowdie Bright Photography
Ladies dressed by J. Hoffman’s

BENCHMARK MORTGAGE

Lubbock’s locally managed mortgage branch of 
Benchmark Mortgage provides superior service and 
ensures that all parties to a real estate transaction 
have a positive experience. Branch Manager Cindi 
Lea, a mortgage professional for 31 years, shares, 
“Our goal is to advise our clients about how to 
align the right home loan to match their financial 
goals. We help them choose from a wide array of 
loan products, educate them on those products, and 
assist them to make decisions that are in line with 
their financial needs.” 
 
What sets the company apart? “Decades of industry 
experience with strong, trusted relationships,” Cindi 
expresses. “We have a proven track record of closing 
loans quickly and efficiently, ensuring our clients 
receive exceptional service and timely results.”

Loan Officer Brooke Borchardt, who has worked in 
the industry for 24 years, does not hesitate to men-
tion relationships when she speaks of the joy she 
finds in her career. “Even though it is a business, 
I try to learn about each of my families and build 
a lasting friendship or relationship with each of 
them,” she explains. “Watching my families getting 
the keys to their new house at closing is a big deal.” 
 
Branch Manager Christine Covington, a 22-year 
industry veteran and top 1% loan officer in the nation 
for the past six years, continually strives to do her 
best for clients. “My focus is on finding the right loan 
program for all clients and coaching them to make 
the right decisions so they can qualify for better 
options.” Nothing makes her happier than working 
with REALTORS® to achieve client success.
 

Part of Benchmark’s client-success equation is customizing 
lending solutions. For example, the company specializes 
in serving military and first responders, offering tailored 
loan solutions and understanding their unique challenges. 
“As experts in VA loans, we are committed to fast, smooth 
transactions that honor the service and sacrifice of these 
essential community members,” Cindi shares. Christine adds, 
“Benchmark is proud to be the No. 1 VA lender in Lubbock 
and the No. 22 VA lender in the nation. Through our annual 
Boot Shoot event, we’ve raised millions of dollars for veteran 
charities and even founded our own 501(c)(3) organization 
to provide scholarships to the Brain Treatment Center for 
Veterans. Our commitment to serving those who have served 
our country is at the heart of what we do.” To further assist 
homebuyers, the team leverages 3-2-1 buydown programs 
(with rates as low as 3.625), community lending with spe-
cial-rate programs in specific locations, and down-payment 
assistance programs.
 
Loan Officer Brittany Rangel, also in the top 1% of originators 
in the nation, graduated college to become a teacher and never 
imagined she would be “teaching” people through purchasing 
their first home, investment properties, and second homes. 
Now, she can’t imagine doing anything else. “God has given me 
an opportunity to create relationships by helping and guiding 
people, which I take very seriously,” says the girl who leaves 
sparkle and joy with everyone she encounters. “Helping peo-
ple make their dreams come true will never get old.” 
 
Loan Officer Cody Hedges shares Brittany’s sentiment. The 
former firefighter is always eager to assist and never too busy 
to take a call. “I work with many first-time homebuyers and 
love guiding them through the process in a way that makes 
sense to someone who has not purchased a home,” he com-
ments. “I handle each client with the care they deserve.”
 
Building relationships comes naturally for Loan Officer and 
Operations Manager Amanda Luna, who has loved real estate 
since high school when she worked at a local title company. 
After 25 years in the field, Amanda’s passion shines bright. “I 
love helping people with their home loan process, answering 
questions, and especially seeing customers get the keys to their 
new home,” she smiles. Her passion extends to her work family. 
“I love the people I work with and love spending time with them 
outside of work, too. I work with some fun and funny people.”
 
No day is like another in the mortgage space. “Each customer 
has a different story, wants, and needs,” Loan Officer Dorinda 
Sherwood remarks. “We get to lead and solve problems daily, 



Lubbock Real Producers • 4342 • October 2024 @realproducers realproducersmag.com

Brittany 
Rangel
LOAN OFFICER 
NMLS# 1281003 

806-474-3600

brangel@benchmark.us

https://brittanyrangel.

benchmark.us

Christine 
Covington
BRANCH 
MANAGER 
NMLS# 793354

806-548-6284

ccovington@bench-

mark.us

https://ccovington.

benchmark.us

Dorinda 
Sherwood
LOAN OFFICER 
NMLS# 335851 

806-543-0943

dorinda.sherwood@

benchmark.us

https://

dorindasherwood.

benchmark.us 

Amanda 
Luna
LOAN OFFICER 
& OPERATIONS 
MANAGER 
NMLS# 809445 

806-702-0022

amanda.luna@ 

benchmark.us

https://amandaluna.

benchmark.us

which keeps us on our toes and learning the business that 
continues to evolve.” Dorinda hopes people remember her as 
someone who positively impacted people’s lives. 
 
Cindi hopes people remember Benchmark as a company that 
delivers on promises, including timely closings, clear commu-
nication, and reliable pre-approvals. “Benchmark Mortgage 
provides expertise in navigating complex transactions and 
building strong relationships,” she emphasizes. “We provide 
a seamless, trustworthy experience for our REALTORS® and 
clients, and we do it with passion and heart.” 
 
Indeed, when people come first, everyone wins.

Cindi Lea
BRANCH 
MANAGER 
NMLS# 424401

806-535-8009

cindi.lea@benchmark.us

https://cindilea.bench-

mark.us

Brooke 
Borchardt
LOAN OFFICER 
NMLS# 335841 P) 

806-790-5554

brookeb@benchmark.us

https://brookeb. 

benchmark.us 

Cody 
Hedges
LOAN OFFICER 
NMLS# 1699524 

806-445-5344

cody.hedges@

benchmark.us

https://codyhedges.

benchmark.us
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Contact Us

ELEVATE YOUR 

ELEVATE YOUR 

Listings

Success

806-370-1108 • WinderFlooring.com hubcityinspection@gmail.com | TREC# 24751

806-786-6444
Call or text to schedule
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letter from the president
By LAR President Michael Hutton

The Turkeys for TREPAC event hosted by the Lubbock 
Association of REALTORS® (LAR) is an initiative that 
blends community service with real estate advocacy. This 
event, which supports the South Plains Food Bank, is part 
of LAR’s ongoing efforts to contribute to local charitable 
causes while promoting the Texas REALTORS® Political 
Action Committee (TREPAC). TREPAC plays a vital role 
in protecting owners’ private property rights and ensuring 
favorable legislative outcomes for the real estate industry.

Turkeys for TREPAC exemplifies how community 
engagement and advocacy can go hand in hand. The event 
encourages LAR members and residents to invest their 
money, with proceeds supporting both TREPAC and the 
South Plains Food Bank. The food bank, which serves 
families across the South Plains, relies on community 
donations to provide meals for those in need, particu-
larly during the holiday season. By participating in this 
event, we, REALTORS®, demonstrate our commitment 

to addressing hunger in our community while supporting 
a cause that safeguards our profession. Giving is simple 
in terms of fighting hunger. Turkeys are $35 each, two for 
$50, five for $110, and 10 for $250. The dollar amount goes 
toward your total investment in TREPAC for 2024-2025.

The collaboration between LAR and the South Plains Food 
Bank highlights the importance of building strong commu-
nity ties. For us, REALTORS®, we show that our influence 
goes beyond property transactions—we are active partic-
ipants in the well-being of Lubbock’s broader community. 
The event also helps REALTORS® educate the public about 
the critical work of TREPAC, which affects local and state-
level policies that influence property ownership and real 
estate regulations.

Turkeys for TREPAC not only brings food to the tables of 
those in need, but also reinforces the role of REALTORS® 
as key advocates for our clients and the entire community.

GIVE TO TURKEYS FOR TREPAC TO 
FIGHT HUNGER

806-781-3061

thunder pumpser v ice@gmai l .com •  www.thunder pumpser v ice .com

Specializing in residential, commercial and agricultural wells

WATER WELL INSTALLATION | WATER WELL REPAIRS | WATER PUMP MAINTENANCE
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806.786.1375

INSPECTION SERVICES
∙ Structural ∙ Wells∙ Plumbing ∙ Irrigation
∙ Electrical ∙ Septic∙ Mechanical ∙ Pools

This team of professionals is always in your corner!

Jesse Beversdorf, License 24187 Nicole Suter. Office Manager

Brittnee Shirey, License 23197 Kelly Cummings, License 21901Joe Bellar, License 4743

Joe's experience and building knowledge will provide you
with impeccable confidence. 

SINCE 1999

Joe Bellar
Real Estate
Inspection, LLC

FAQFAQ
ABOUT THIS MAGAZINE

Q: WHAT IS THE PROCESS FOR BEING FEATURED  

IN THIS MAGAZINE?

A: The process is simple. Every feature you see 
has first been nominated. You can nominate 
REALTORS®, agents, affiliates, brokers, owners, or 
even yourself. Office leaders can also nominate real 
estate agents. We will consider anyone you bring 
to our attention because we don’t know everyone’s 
story, and we need your help to learn more.

A nomination currently looks like this: You email us 
at kathy.pettit@realproducersmag.com with 
the subject line “Nomination: (Name of Nominee)” 
and explain why you are nominating the individual. 
Maybe the person has an amazing story that we 
need to tell, or perhaps someone overcame extreme 
obstacles, is an exceptional leader, has the best 
customer service, or gives back to the community 
in a big way. The next step is an interview with us 
to ensure a good fit, and then we put the wheels in 
motion for our writer and photographer. 

Q: WHAT IS THE COST TO FEATURE A REALTOR®,  

AGENT OR TEAM?

A: Zero, zilch, zippo, nada, nil. The feature costs 
nothing, my friends, so nominate away! We are 
not a pay-to-play model. We share real stories of 
Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a preferred partner in the front 
of the magazine is a part of this community and will 
have an ad in every issue of the magazine, attend 
our quarterly events, and be a part of our online 
community. We don’t just find these businesses off 
the street, nor do we work with all businesses that 
approach us. One or many of you have recommended 
every preferred partner you see in this publication. 
We won’t even meet with a business that you have 
not vetted and stamped for approval, in a sense. 
Our goal is to create a powerhouse network for the 
REALTORS® and agents in the area and for the best 
affiliates so we can grow stronger together.

Q: HOW CAN I RECOMMEND A 

PREFERRED PARTNER?

A: If you have a recommendation for a local busi-
ness that works with top real estate agents, please 
let us know. Send an email to  
kathy.pettit@realproducersmag.com.

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 300 agents in Lubbock. We pulled the Lubbock MLS 
numbers (by volume) from January 1, 2021, through December 31, 
2021. We cut the list off at #300, and the distribution was born. 

Welcome to Lubbock Real 

Producers! Some of you may be 

wondering what this publication is all 

about, which is why we have created 

this FAQ page. Here, we will answer the most 

commonly asked questions from around the 

country regarding our program. My door is always 

open to discuss anything regarding this community — 

this publication is 100% designed to be your voice!
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Jacob Faske
Mortgage Solution Specialist
(806) 201-2081
jfaske@nexamortgage.com
www.jacobfaske.com

# F I N A N C E W I T H F A S K E

empowered by

Borrowers can use large
amounts of assets as income.

According to allowable
guidelines, depleting assets
can be used as an average

over the life of the loan,
which would be optimal on

15-year-loan terms.

Reach out to learn more; coffee’s on me.




