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info@thekitchenworks.com  |  (260) 657-3331

Your Local Luxury Design Showroom

 Custom Cabinetry – Grabill Cabinets
and Dutch Made Cabinetry
 Cabinet Hardware and Accessories
 Fine Appliances

 Countertops
 Visual Comfort and

Hudson Valley Lighting
 Design Services

The

Kitchenworks
Custom Cabinetry & Fine Appliances

OPENING SOON
127 W Wayne St Suite 100,

Fort Wayne, IN 46802
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7763 Coldwater Rd. Fort Wayne IN  |  260-445-5484
Wayne Home & Design Co.       waynehomedesignco

SCAN CODE TO SEE OFF-MARKET
HOMES FOR SALE

Primehomes-fw.com
260-437-4866

1028 W Cook Rd Suite C
Fort Wayne In 46825
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

NON-PROFIT/CHARITABLE 

ORGANIZATION

Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PLUMBING & HVAC SERVICES

Flow-Tech Plumbing & Heating

(260) 248-2021
flowtechpandh.com 

PROFESSIONAL JUNK 

REMOVAL & HAULING

3:16 Removal

(260) 466-5219
www.316removalfw.com 

Flying Dutchmen Inc.

(260) 431-7103
www.flyingdutchmeninc.com/

PROPERTY MANAGEMENT

Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE PHOTOGRAPHY 

/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

RESTAURANT / EVENT CENTER

Charlie’s Place

(260) 241-3342
www.thecharliehorsefw.com

RESTORATION/REMODEL

Springfield Restoration 

& Remodeling

(260) 657-3351
springfieldrestoration.com 

ROOFING SERVICES

260 Roofing LLC

(260) 433-1677
260roofing.com

SCHOOLS - PRIVATE SCHOOLS

Lakewood Park Christian School

(260) 925-1393
5555 County Road 29
Auburn, IN 46706
www.lakewoodpark
christianschool.com

SIGNS & GRAPHICS

GraphX Direct, Inc

(260) 478-8697
graphxdirect.com

TITLE & ESCROW

Home Title Group

(260) 450-2453
www.hometitlegroup.com/

Meridian Title

(260) 490-1100
MeridianTitle.com

Near North Title

(260) 451-0112

Trademark Title

(260) 490-9500

AIR DUCT CLEANING

DustOff Disaster Recovery

(260) 600-7610
dustoffduct.com

BUILDER

D.R. Horton

(260) 490-4131

Fox Homes

(260) 438-4668
Foxhomesllc.com

Kiracofe Homes LLC

(260) 705-7600
kiracofehomes.com 

Lancia Homes

(260) 489-4433
lanciahomes.com 

Legacy Homes

(260) 704-2680
legacyhomesfw.com

Prime Homes

(260) 437-4866
primehomes-fw.com

Quality Crafted Homes

(260) 493-1655

Rivers Edge Construction 

& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

Star Homes Inc by 

Delagrange and Richhart

(260) 755-5999
www.starhomesinc.com

Windsor Homes

(260) 490-1302

CARPET & AIR DUCT 

CLEANING

Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLIENT APPRECIATION/ 

CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/
myshop/judy-filler

COACHING

Cheviron Coaching

(260) 466-3757
chevironcoaching.com/

CUSTOM CABINETRY

Madison Cabinets

(260) 639-3915
madisoncabinets.com 

CUSTOM KITCHENS 

& CABINETS

The Kitchenworks 

of Fort Wayne

(260) 657-3311
thekitchenworks.com

DECKS & FENCES

Five Star Decks and Fencing

(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry

(260) 484-3136
5050 Great Oak Ct. 
Fort Wayne, IN 46825
middletondentistry.com 

ESSENTIAL SERVICES/

HEALTH CARE

Janel Eckert, ACN

(260) 312-1840

FITNESS STUDIO 

& CLASSES

Triumph Studios

(260) 438-9414
www.triumph-studio.com/

FLOORING

3 Kings Flooring

(260) 489-4839
3kingsflooring.com

GRAPHIC DESIGN 

& PRINTING

INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/

DESIGN/GIFTS

Wayne Home & Design Co.

(260) 445-5484

HOME INSPECTION

Aardvark Home 

Inspectors, Inc

(800) 662-2080

Gold Key 

wzInspection Services

(260) 463-6558

House Call Home Inspection 

of Northern Indiana

(844) 264-0404

National Property 

Inspections

Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE 

SPECIALIST/HANDYMAN

HOMEstretch

(260) 442-7429
home-stretch.com

HOME WARRANTY

Home Warranty Inc.

(260) 433-4027
homewarrantyinc.com

INSURANCE

American Family Insurance

Ami Webster

(260) 637-9500
winwithwebster.com 

Ducharme Agency

(260) 209-4684
ducharmeagency.com

Goosehead Insurance

(260) 494-4030
260insurance.com

MORTGAGE LENDER

3Rivers Federal 

Credit Union

(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage

Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood 

Financial- Ft Wayne

(260) 240-4797

Diamond Residential 

Mortgage

(260) 240-8669

Everwise Credit Union

(260) 338-1888
www.everwisecu.com/

Go Home Loans

Greg Thomas

(260) 705-4000

Midwest America 

Federal Credit Union

(260) 263-1890
www.mwafcu.org 

Movement Mortgage

(260) 602-0940
Lexi.Davis@Movement.Com

Ruoff Mortgage - 

Nick Staker

(260) 760-7467
www.nickstaker.com

MOVING & JUNK HAULING

Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING

Hoover The Mover

(260) 459-6926
hoovermover.com
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104 Waterplant Drive, Antwerp, OH, 45813

Find Us On Social Media!
260-444-7678 OR 419-506-1559 Decks, Fencing, Concrete, 

Pergolas, Gazebos, & More!
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WE OFFER 
• Home Inspections 
• Wood-Destroying 
  Insect Inspections 
• Radon Inspections

Inspect to
Protect.

Schedule today!
844-264-0404

Scheduling@HouseCallNI.com

260-459-6926     

Starting is easy. Contact us for
a FREE ESTIMATE!

www.hoovermover.com

We are extremely fortunate to work with so many 
amazing people within the  Real Estate Industry!

Thank you for trusting us with all of your client's moving needs. 
We are the lucky ones!

Say Hello
To

Fall!Marissa Good
Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at jon.good@realproducersmag.com.

M E E T  T H E

F O R T  WAY N E
R E A L  P R O D U C E R S  T E A M

Amy Deck
Director of  
Operations

Jon Good
Owner/Publisher

Dustin McKibben
Photography/

Video

Heidi Holtsclaw
Ad Manager

Lydia Riggers
Social Media Coordinator
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David Oyer
(260) 437-5713
NMLS# 368087

Cheryl Richey
(260) 341-0301
NMLS# 493681

Grant Sinn
(260) 494-9939
NMLS# 1973382

Madi Cook
(260) 444-7509
NMLS# 2230059

Alyssa Hatfield
(574) 253-1665
NMLS# 2125080

Renee Hiner
(260) 580-3176
NMLS# 310651

We have the key to We have the key to YOUR YOUR new home.new home.  

Call one of our Loan Officers at (260) 240-8669

See if you See if you pre-qualifypre-qualify today! today!  

diamondresidential.com/fortwayne

#186805

This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation, 
underwritingguidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all 
states. Not all borrowerswill qualify. Diamond Residential Mortgage Corporation, 582 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing 
information, go to:www.nmlsconsumeraccess.org/EntityDetails.aspx/COMPANY/186805. Diamond Residential Mortgage Corporation is not affiliated with or acting on 
behalf of or at thedirection of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.

10301 Dawson's Creek Blvd, Building 2, Ste B Fort Wayne, IN 46825

“We were blown away with the attention to detail they put into every product in our home. The home 
design idea finished above our expectations and the quality was beyond measure”

“Working with Kiracofe Homes was extremely easy because they are an efficient, professional, 
trustworthy team who really want to deliver a good product.” 

P: (260) 750-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825

Where We Build:
Fort Wayne • Auburn • Garrett • Angola

Van Wert • New Haven • Huntertown

(260) 250-4131 
3484 STELLHORN RD.
FORT WAYNE, IN 46815
260insurance.com
joe.guardiola@goosehead.com

We are a realtor and lender-focused insurance agency, 
trusted with over 180 insurance companies nationwide. 

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

HELP US, 
HELP THEM.
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THE INSPIRING JOURNEY OF 

AMI WEBSTER

Protecting DREAMS & 
BUILDING Community

partner spotlight

Ami Webster, the dynamic owner of 

Webster & Associates LLC, has quickly 

established herself as a rising star in the 

insurance industry. With three years at 

the helm of her own agency and 15 years 

of industry experience, Ami’s journey 

has been defined by her unwavering 

commitment to her clients and her 

community. Her dedication has earned her 

a remarkable array of awards, including 

the 2023 American Family Indiana Rising 

Star Award, recognizing her as the top new 

agent within her first five years. In 2022, 

she was honored as the American Family 

Indiana Agent of the Year, distinguishing 

her as the leading agency owner among 

129 agents. Her agency is also recognized 

as an American Star Certified Agency and 

has consistently earned the AFLIC Life 

Persistency Award for the past two years. 

Ami’s exceptional work in life insurance has 

been celebrated with the Distinguished 

Life Diamond Award and the All American 

Award for three consecutive years.

However, it is the Indiana State Community Impact Award 
that holds the most significance for Ami. Awarded by her 
peers in 2021, this recognition reflects her deep involvement 
in the Fort Wayne community, where she volunteers her 
time and raises funds for causes she is passionate about. Ami 
is actively engaged with Wellspring Interfaith Ministries, 
teaches high school economics through Junior Achievement, 
and serves on the board of Bring It Push It Own It, a local 
nonprofit. Her commitment to community service is a cor-
nerstone of both her professional and personal life.

Ami’s approach to insurance is as unique as it is effective. At 
Webster & Associates LLC, the philosophy is simple: “We don’t 
sell insurance; we protect dreams.” This motto encapsulates 
Ami’s dedication to providing more than just policies; she 

offers peace of mind. Her extensive knowledge of the industry, 
combined with her ability to connect with clients on a personal 
level, sets her apart from the competition. She treats each cli-
ent as a friend, ensuring they fully understand their insurance 
coverage and why it’s essential. Rather than seeing herself as a 
salesperson, Ami views herself as a problem solver dedicated 
to educating her clients and safeguarding their dreams.

In addition to her work with individual clients, Ami spe-
cializes in providing comprehensive insurance solutions 
tailored for realtors and their clients. Her agency offers 
homeowners, auto, and life insurance, along with person-
alized service that meets the unique needs of each client. 
Ami’s dedication to education extends to her partnerships 
with realtors, providing resources to help them enhance 
their professional expertise.

Despite the success, Ami’s journey in the insurance indus-
try has not been without its challenges. This year has been 
particularly difficult, testing her ability to navigate factors 
beyond her control. Nevertheless, she has risen to the 
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occasion, finding creative ways 
to grow her business and assist 
her clients. This resilience is a 
testament to her leadership and 
problem-solving skills, qualities 
that have significantly contrib-
uted to her success.

For Ami, success is not just 
about building a thriving 
business; it’s about making 
a lasting impact on her 
community. Her involvement 
in local causes, such as 
Junior Achievement and 
NeighborLink, underscores 
her belief that a successful 
business is one that gives back 
and stands the test of time. 
Outside of her professional life, 
Ami is a dedicated wife and 
mother. She has been married 
to her husband Chad for over 
ten years, and together they 
have a nine-year-old daughter, 
Caitlin, as well as two adult 
children, Haleigh and Caden. 
The Webster family is also 
deeply involved in the local 
sports community, serving 
as a billet family for the Fort 
Wayne Spacemen hockey team. 
This role has been particularly 
rewarding for Ami, who, as 
an only child, cherishes the 
extended family experience.

Ami’s commitment to health and fitness is 
another key aspect of her life. She enjoys 
working out and lifting weights, a passion that 
led her to become a trainer with Derreck Eby 
and his team at Hercules. Earlier this year, 
Ami earned her credentials as a nutrition 
and weight loss specialist with the National 
Academy of Sports Medicine (NASM). Through 
coaching, Ami continues to help others, this 
time by guiding them toward their health and 
fitness goals, offering a different but equally 
fulfilling way to make a positive impact.

As Ami Webster looks to the future, she remains focused on 
continuing to grow her business while deepening her involve-
ment in the community. Her passion for helping others, both 
through her work in insurance and her community service, is 
evident in everything she does. With a clear vision of success 
that goes beyond financial metrics, Ami is set to continue mak-
ing a difference in the lives of her clients and the Fort Wayne 
community for years to come.

WITH A CLEAR VISION OF SUCCESS THAT 
GOES BEYOND FINANCIAL METRICS, 

AMI IS SET TO CONTINUE 
MAKING A DIFFERENCE IN 
THE LIVES OF HER CLIENTS.
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WEALTH: 
PART 2 

By Austin Cheviron

cheviron 
coaching 
corner

(See last month’s issue for Part 1)

In the last issue, we discussed the 
importance of creating a financial 
vision. This is the foundation of 
all success. As the good book says, 
“Without a vision, people perish.” 
If you haven’t yet crafted your 
vision, take some quiet time to do 
that work.

This part of the journey starts 
with getting control of profes-
sional finances. I used to wonder 
why so many real estate agents 
earn $100,000+ a year yet have 
little to show for it. After becom-
ing one myself, the reason became 
clear. We’re taught how to make 
money but not what to do with it 
once it’s made. Realizing this, I 
went to work.

The first step was changing my 
mindset. I learned there’s a role in 
business specifically for managing 
finances: the CFO. I studied the 
role and thinking of a CFO and 
even sought advice from clients 
who were CFOs. After a few 
months, I had a plan.

A system was essential to manage 
my money effectively. Without it, 

I would likely end up like many 
others, far from achieving my 
vision. So, I created what I call 
my “Wealth Machine”—a system 
designed to ensure my money is 
well-managed and working for me.

I quickly learned that after 
properly managing money, there 
isn’t much left over. This led 
me to scrutinize my expenses. 
I discovered a clear distinction 
between money that was spent 
and money that was invested. 
Identifying this allowed me to 
eliminate unnecessary spending, 
giving me a bit of a cushion for 
when finances got tight.

The final realization brought 
everything full circle from my 
initial work. Being the best CFO 
for my business required investing 
time in my finances. It became 
apparent that if you keep pouring 
water into a bucket with a hole, 
it will never stay full. I decided it 
was time to fix the bucket. In real 
estate, no one teaches you this; it’s 
always about making money, not 
managing it. Perhaps that’s why so 
few real estate agents truly retire.

Part 3/3 continues next month...
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Lights OFF, Sweat ON

We move together,  we grow together,  we triumph together!

260.217.0820
1730 Apple Glen Blvd  | Fort Wayne, IN 46804

info@triumph-studio.com 

In the dance of life, let Triumph Studio be the rhythm that resonates with 
the beating hearts of those who seek to triumph over their challenges.

TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH!
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National Property Inspections is Fort Wayne’s first choice 
for home inspections. Our professionally trained inspectors 
have years of experience identifying the condition of 
hundreds of your home’s most vital systems. With fast 
turnaround, comprehensive, easy-to-understand reports 
and friendly service, our team is here to answer all of your 
questions any time in the inspection process. MENTION THIS AD

And Your Clients Receive

Their NPI Inspection in the
Month of September!

Your clients can trust NPI Fort Wayne, 
your local home experts.

Check Our Our Free
Fall Home Maintenance Checklist

260-209-4684
ducharmeagency.com
spencerd@ducharmeagency.com

We protect what 
matters to you!

We write policies to best 
serve our clients.

Contact us today!

Need home, auto, life, or business insurance?

Serving Top Agents & Their Clients for Nearly 40 Years 

Large Selection of
Building Sites 

Award-Winning
Builder

In-House 
Designers 

Quality 
Built 

www.qualitycraftedhomes.com 4237 Flagstaff Cove
Fort Wayne, IN 46815260.486.5788

contact us today!
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HOW MANY YEARS HAVE YOU BEEN A REALTOR? 

One Year
WHAT IS YOUR CAREER VOLUME AS A REALTOR? 

$2,224,850.00
WHAT WAS YOUR TOTAL VOLUME LAST YEAR? 

First 6 Months: $1,334,700.00
WHAT AWARDS HAVE YOU ACHIEVED AS A REALTOR? 

Outstanding Sales 1-3 Million

WHEN DID YOU START YOUR CAREER IN REAL ESTATE? 

I started my career in real estate just under 
a year after my son Lincoln was born. When 
he was 5 months old, in frigid early January... 
I decided what better time to invest in taking 
the real estate course and to be ready to hit 
the ground running once summer hit! 

WHAT DID YOU DO BEFORE YOU BECAME A REALTOR? 

Prior to real estate, I filled many different 
roles all focusing on sales, public relations, 
and customer service. I catered weddings and 
was a waitress all throughout high school and 
college as well as coaching Wildcat Baseball 
during the summers. It was a great way to 
earn some extra money while playing 3 sports 
in High School and during the intensive train-
ing/playing schedule while playing Collegiate 
Softball. During my Junior year in college, I 
worked at Ace Hardware and took on a job 
as a dispatcher working for a local trucking 
company, quickly working my way up to the 
office and account manager. I learned many 
great skills during my few years with Elite 
Freight Services, but then received an offer as 

an office administrative recruiting manager 
for the Greater Fort Wayne Area working 
for the Fortune 500 Company, Robert Half. I 
absolutely loved everything about the inside 
and outside sales aspect of the job plus I was 
helping not only businesses find solid workers 
but helping people who were struggling to 
find jobs, improve their skills and get hired! 
After covid hit and a long furlough period with 
the company, I accepted a job opportunity 
with Sleep Number as a Sales Representative 
which quickly turned into filling a second role 
as their Regional Sales Trainer for their 16 
Midwest stores! What a thrill that was... but 
then... it was time to start a family and my son, 
Lincoln, was born. So, I rather quickly realized 
I wanted and needed to be more of a “work 
from home mom.” That’s when I decided: 
What better time to get into Real Estate, and 
see what I can do.

WHAT ARE YOU PASSIONATE ABOUT RIGHT 

NOW IN YOUR BUSINESS? 

Wow... What am I not passionate about in 
the real estate industry...it’s all so exciting! 
Real Estate is all about collaborating and 
helping others out whether it be Sellers, 
Buyers, other Realtors, Builders, or Industry 
Partnered Businesses. I especially love New 
Construction, Country Living, Lake Properties 
and the opportunity to bring people together 
to Help Make Dreams Come True. The best 
way that I know how to help is to contin-
ually work to become better educated and 

rising star
Photo Cred: Dustin McKibben

L I N D S T R A N D
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knowledgeable about everything real estate related. I am 
very passionate about education and am focused on acting 
as a sponge to soak up and gain as much knowledge and 
experience as I possibly can to be the best Realtor I can be 
for my clients. 

WHAT HAS BEEN THE MOST REWARDING PART OF YOUR BUSINESS? 

The most rewarding part of my business is helping my buy-
ers and sellers negotiate their offers to make sure that they 
accomplish their needs and wants. It sure does feel good 
when you can make that call and deliver good news to your 
buyers that their offer was accepted or when you’re work-
ing with a seller, calling to let them know they have multiple 
offers and that they get choose the best one for them! At the 
end of the transaction, I love seeing clients at the closing 
table with cheerful faces and pure joy when they walk away.

WHAT WAS YOUR BIGGEST CHALLENGE AS A REALTOR? 

My biggest challenge as a Realtor has been being a mother 
to two wonderful babies under 2 while juggling my new 
career responsibilities. While I want to be present and raise 
my kids in my own home, cared for by me, I also want to 
have a full-time challenging and rewarding career. It has 
been a bit of a challenge to juggle both, but I have an awe-
some support team behind me with my husband, dad (the 
majority of the time) and my brothers and sisters as well 
who are always there to help make it all possible.

HOW DOES REAL ESTATE FIT INTO YOUR DREAMS AND GOALS? 

I have always wanted to follow in my dad’s footsteps, as he 
has been a Realtor for over 40 years. Growing up with a dad 
in real estate, tagging along to showings, listing appoint-
ments, closings, etc. are some of the best childhood memo-
ries I have. My dad has always been my role model because 
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he was the hardest working 
man I ever knew and the best 
dad to me and my 10 siblings. I 
admire his work ethic, dedi-
cation, attention to detail and 
pleasant character. After a 
year of being in the industry 
and starting a family of my 
own, he sure did make it look 
a lot easier than it actually is, 
but I am loving it! 

WHAT’S YOUR FAVORITE PART OF 

BEING A REALTOR? 

My favorite part of being a 
Realtor is networking. I have 
always enjoyed social events, 
working with people and 
creating long lasting friend-
ships. During my short time 
as a Realtor, I have met so 
many incredible, outstanding 

people from other Realtors 
to Builders, to clients, to loan 
officers, to closers and to my 
clients’, family’s and friends’ 
referrals... All of which I am 
truly grateful for! It has been 
an exciting year and journey 
thus far and I cannot wait 
to see what the future holds 
with who else I will have the 
pleasure of meeting and getting 
to know!

DEFINE SUCCESS. 

Success to me is living a 
well-balanced life filled with 
purpose, passion, love and joy.

TELL US ABOUT YOUR FAMILY. 

It’s big... REALLY BIG... In 
addition to my wonderful 
husband TJ and our two little 

ones, Lincoln and Gracie, I 
have 4 sisters and 6 broth-
ers... aunts, uncles, cousins, 
nieces and nephews galore. We 
pretty much ALL love to eat 
great food, MOST love to cook 
and bake, we all love to play 
sports and have loads of FUN 
together! We work hard and 
play hard and are always there 
for each other.

FAVORITE BOOKS? 

Hmmm... right NOW? Well, 
maybe... The Wheels On The 
Bus Go Round and Round???

ARE THERE ANY CHARITIES OR 

ORGANIZATIONS YOU SUPPORT? 

Gigi’s Playhouse is an incredi-
ble non-profit organization that 
aims to change the way the 

SUCCESS TO ME IS LIVING 
A WELL-BALANCED 
LIFE FILLED WITH

PURPOSE, 
PASSION, 
LOVE & JOY.
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world views Down syndrome and send 
a global message of acceptance for 
all. Their mission is to create a world 
where people with Down syndrome 
are embraced in their families, schools, 
and communities. Gigi’s has been a 
blessing to so many people with Down 
syndrome including my awesome 
sister, Anna.

WHAT ARE YOUR HOBBIES AND

INTERESTS OUTSIDE OF THE BUSINESS? 

I love cooking, baking, playing all 
sports, coaching youth sports, live 

music, dancing, landscaping, remod-
eling and new construction projects, 
organic gardening & farming (we raise 
our own beef, pork, chicken/eggs, 
turkeys, have 20 beehives for lots of 
honey and over 100 fruit trees of all 
kinds on our family farm), driving trac-
tors and operating farm equipment, 
bonfires, hayrides, lake life, volunteer-
ing... being on the board of the 3 Rivers 
Natural Grocery and Co-op, being 
the co-chair of the Northeast Indiana 
Beekeeper’s Association Annual Field 
Day for several years, and being active 

in my neighborhood association... and 
man-o-man... can I ever sing Karoake... 
like a cow in the pasture!

GIVEN YOUR STATUS AND EXPERTISE, WHAT 

IS SOME ADVICE YOU WOULD GIVE THE UP 

AND COMING TOP PRODUCER? 

Never stop learning, work hard, 
work together, be grateful for all the 
opportunities AND the bumps and 
bruises along the way (they make us 
wiser and stronger), Never Give Up, 
Never Surrender... and most of all... 
HAVE FUN!

IN CLOSING, IS THERE ANYTHING ELSE YOU 

WOULD LIKE TO COMMUNICATE USING THIS 

FT. WAYNE REAL PRODUCER PLATFORM? 

Everyone Is Unique and We All have 
Special Gifts... USE Your Gifts, Be a 
Part of the Solution, Get Involved, Give 
Back and Embrace Change! Oh, and 
one more thing... Be VERY CAREFUL 
about putting your magnetic 
signs on OTHER’s vehicles... with 
QUESTIONABLE DRIVING SKILLS!

ALYSSA LINDSTRAND

Real Estate Agent at Uptown Realty Group

c: 260.466.8666

Email: alyssalindstrand@uptownrg.com

4646 W. Jefferson Blvd - Suite100

Fort Wayne IN, 46804
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Upstate Alliance of REALTORS
3403 E. Dupont Road 
Fort Wayne, IN 46825

Phone: (260) 426-4700
Fax: (260) 422-9966

Email: info@upstarindiana.com 

COMMITTEE MEMBERS

YPN! 

upstar update

MEET YOUR

The Committee for the UPSTAR Young Professionals Network (UPSTAR YPN) is responsible for 
planning and coordinating events, educational sessions, networking, and outreach initiatives for 

the larger YPN membership. It is FREE to join to all current UPSTAR Alliance Members. 

Applications are available at the UPSTAR office or by reaching out to Membership Officer 
Jonathan Morales (JonathanMorales@Allstate.com). 

DAWN GILREATHWA DA NICHOLE JEHL CARLY MIRWALDT  

JUSTIN LONGARDNERRENEE HINER   JONATHAN MORALES SAMANTHA MASON

CASEY LANGE BROOKLYNN SAYLOR   
D E S I G N .
B U I L D .
R E P E AT.

foxhomesllc.com
260-715-9440

| New Home 
Construction 

| Kitchen & Bath 
Renovation 

| Whole Home 
Remodels

Chris Russell Director of Engagement 
Email: chris.russell@destinyrescue.org
Mobile: (765) 610-9366

Scan to make
your impact!

"To keep a roof over her head, Namazzi sold the only thing she had: her body. Nemazzi 
was forced to go to extremes to continue living with the guilt and self-loathing she 

endured. She fell even deeper into her drug addiction..."

Read the rest
of Namazzi's
story here!

Resident & Commercial Junk Removal, Property Clean-outs, Light Demo, and More!

Killian Miller
316 Removal
(260) 466 - 5219
www.316removalfw.com
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JUDY FILLER SENIOR CAUSE ENTREPRENEUR
260-445-6299 (Call or text)

onehopewine.com/myshop/judy-filler

CLOSINGS | THANKFUL FOR YOU | JUST BECAUSE

Treat your people
to the taste of
the holidays!

Contact me for details and pricing!

MIKE
HERNANDEZPETERSON
260.888.4698

MHP@SPRINGFIELDRESTORATION.COM

We're your local, full-service 
restoration company, specializing

in water mitigation and mold 
remediation.

Our team of experts will keep your 
clients & your deals AFLOAT when 

any property "surprises" SPRING up!

WATER RESTORATION

MOLD REMEDIATION



Ft Wayne Real Producers • 3736 • October 2024 @realproducers realproducersmag.com

CHARLIE'S PLACE

Fort Wayne's spot for craft cocktails, great eats, brunch 
and more! Join us on one of the best outdoor patios in 
town! Hosting an event or client appreciation party? 

Contact us to book the Venue at Charlie's Place, reserve a 
large party at Charlie's Place, or rent our mobile bar! 

4201 N Wells St., Fort Wayne, IN

260-483-2929 info@thecharl iehorsefw.com

(260) 483- 3913 or (260) 637- 8781

carpetmastersfw.com

Our family has been serving the area for
over 20 years. Our certified technicians use 
the latest in high-tech cleaning equipment

to ensure the job is done at the highest
level possible. We pride ourselves on our 

reputation of being respectful and 
trustworthy. 

We can't wait to work with you and your 
clients in the years ahead!

Carpet Cleaning | Furniture Cleaning

Area Rugs | Tile & Grout

Air Duct Cleaning | Auto, Boat & RV Cleaning

Residential & Commercial

Cleaned,
Fresh,

RENEWED
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Your Go-To Solution for All Things Unconventional

Flying Dutchmen Inc.
partner profile

In just three years, Flying Dutchmen Inc., led by 
Taylor Sorg, has carved a unique niche in the real 
estate and construction industries. The company’s tag-
line, “Need Clutch; Call Dutch,” perfectly encapsulates 
its ethos—when others falter, the Flying Dutchmen 
rise to the occasion.

THE BIRTH OF A UNIQUE SERVICE PROVIDER 

Flying Dutchmen Inc. was founded with a singular 
vision: to serve the specific needs of real estate pro-
fessionals and general contractors. Taylor recognized 
that real estate professionals often face challenges 
that require more than just standard services; they 
need a partner who can handle the unexpected and the 
unconventional. With this in mind, Flying Dutchmen 
Inc. was designed to be that reliable partner who can 
step in and take on the toughest tasks with confidence.

COMPREHENSIVE SERVICES TAILORED FOR REALTORS 

Flying Dutchmen Inc. offers an extensive range of services 
that cater specifically to the needs of realtors. Understanding 
the unique demands of the real estate industry, the company 
has developed expertise in several key areas:

-   TRASH OUTS: Clearing out properties, whether it’s 
preparing for a new sazle or post-eviction, is a task that 
Flying Dutchmen handles with efficiency and thorough-
ness. They ensure that properties are clean and ready for 
the next steps, saving realtors valuable time and effort.

-   TEAR DOWNS: When a property requires demolition, 
whether partial or complete, Flying Dutchmen steps in to 
manage the entire process. Their team ensures that the 
teardown is conducted safely, efficiently, and in compli-
ance with all relevant regulations.

-   LOT CLEARING: Preparing a lot for new 
construction or sale often requires clearing 
overgrowth, debris, and other obstacles. The Flying 
Dutchmen team is equipped to clear lots quickly, 
ensuring that they are ready for development or 
presentation to potential buyers.

-   TRIM WORK: First impressions matter in real estate. 
Flying Dutchmen provides trim work to enhance the 
aesthetic appeal of properties, ensuring they are pre-
sented in the best possible light to potential buyers.

-   REMODEL DEMOLITION (COMMERCIAL AND 

RESIDENTIAL): Whether it’s a residential home or 
a commercial building, Flying Dutchmen handles 
all aspects of remodel demolition. They remove old 
materials and structures with precision, preparing 
spaces for the next phase of renovation.

-   FLOORING REMOVAL: Old flooring can be a signifi-
cant obstacle in property renovation. The team at Flying 
Dutchmen specializes in the careful removal of flooring, 
allowing for new installations to proceed without delay.

Beyond these core services, Taylor and his team are known 
for stepping in when others won’t. They’ve taken on unique 
challenges that go beyond the usual scope of work, such as:

-   REMOVING 5,000-POUND SAFES: When a massive, 
immovable object needs to be taken out, Flying Dutchmen 
has the expertise and equipment to get the job done.

-   PUMPING OUT FLOODED BASEMENTS: Water dam-
age can be devastating to a property. Flying Dutchmen 
provides emergency services like pumping out flooded 
basements, helping to mitigate damage and prepare the 
property for restoration.
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-   MOVING CLIENTS ACROSS STATE LINES: Realtors 
often deal with clients who are relocating. Flying 
Dutchmen steps in to assist with these moves, 
ensuring that the process is smooth and stress-free 
for both the realtor and the client.

WHAT SETS FLYING DUTCHMEN APART 

In an industry where reliability and responsiveness 
are paramount, Flying Dutchmen Inc. stands out by 
consistently delivering high-quality service with a per-
sonal touch. Taylor has built the company’s reputation 
on being a trusted partner who is not just competent 

but also deeply committed to the success of his clients. This 
is not just about completing tasks; it’s about owning the 
challenges faced by their clients and going above and beyond 
to provide solutions.

A TEAM OF PROBLEM SOLVERS 

The strength of Flying Dutchmen Inc. lies in its team—an 
eclectic group of individuals who bring their unique talents 
and quirks to the table. Zak, one of the longest-serving mem-
bers, joined even before the company began taking on exter-
nal clients. His knack for finding treasure among trash is 
legendary, with stories of discovering items like a prosthetic 

leg he dreams of turning into a lamp and a tube sock full 
of quarters that funded a wedding ring.

Wes, another vital team member, joined during his senior 
year of high school and has been with the company for three 
years. A natural athlete, Wes’s energy and work ethic set 
him apart, making him an invaluable asset to the team. Then 
there’s Alex, affectionately nicknamed Quartermain for his 
soap opera star-like appearance. Alex is not only a meticu-
lous painter but also a bit of a conspiracy theorist, adding a 
touch of intrigue to the team dynamics. The newest mem-
ber, Sydney, fresh out of high school, has already impressed 
the team with impeccable manners and a strong work ethic.

THE PHILOSOPHY BEHIND THE SUCCESS 

For Taylor, success is not just about financial gain or industry 
accolades; it’s about being present and purposeful in every task. The 
company believes in the ancient practice of breaking bread together—
often sharing meals or coffee with clients and partners, reinforcing 
the bonds that make for good business. This sense of community and 
shared purpose is a cornerstone of the Flying Dutchmen philosophy.

LOOKING TO THE FUTURE 

Despite their success, Flying Dutchmen Inc. remains committed 
to innovation and growth. If there’s one thing Taylor would like 
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to see change in the industry, 
it’s the creation of a “Trash 
Olympics” where trash crews 
could compete to determine the 
ultimate “trash master.” This 
whimsical idea reflects the com-
pany’s fun-loving yet competi-
tive spirit, always striving to be 
the best at what they do.

Flying Dutchmen Inc. is more 
than just a service provider; 
they are a team of dedicated 
professionals who take pride in 
tackling the toughest challenges. 
With their unique blend of skills, 
a strong sense of community, 
and an unwavering commitment 
to their clients, Flying Dutchmen 
Inc. is poised to continue making 
waves in the industry for years 
to come. Whether you’re a real-
tor in need of a reliable partner 
or a contractor looking for a 
team that can handle the unex-
pected, Flying Dutchmen Inc. is 
the name to remember—
”Need Clutch; Call Dutch.”

N E E D  C LU TC H ; C A L L  D U TC H .
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CUSTOM COUNTERTOPS  |  CUSTOM CABINETS  |  CABINET REPAIRS & ADD-ONS

MADISON
CABINETS

HEATH GUENIN
260-639-3915
14727 Bruick Dr. Hoagland, IN  46745
heath@madisoncabinets.com
www.facebook.com/madisoncabinet  |        @madisoncabinets
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Todd Stock, a respected leader in the 
real estate industry, has built an impres-
sive career as the Broker/Owner of RE/
MAX Results. Since being licensed in 
1991, Todd has dedicated over three 
decades to real estate, amassing a 
wealth of experience and recognition. 
His accolades include induction into the 
RE/MAX Hall of Fame, the prestigious 
RE/MAX of Indiana Broker/Owner of 
the Year award in 2003 and 2008, and 
the RE/MAX Eagle Award. His influence 
extends beyond sales volumes, demon-
strated by his role as a top contributor 
to the Children’s Miracle Network in 
Indiana and his leadership positions 
as past Chairman of the Board for the 
Steuben County Community Foundation 
and a board member of UPSTAR and the 
Northeast Indiana Board of Realtors.

From a young age, Todd felt the pull 
towards real estate, a passion that 
became evident during his high school 
years. His journey into the field was 
influenced by several key figures: his 
parents, his grandfather, and his former 
business partner Larry Phillips, who 

RE/MAX Results

celebrating leaders

TODD TODD 
STOCKSTOCK
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served as a mentor. Additionally, motivational speaker Jim Rohn 
made a significant impact on Todd during his early twenties, 
shaping his mindset and approach to business and life.

Educationally, Todd started at Hillsdale College, where he played 
basketball and tennis, before transferring to Indiana University, 
where he earned a degree in History. His time in college also pro-
vided a formative professional experience, working as a personal 
assistant for the Broker/Owner of RE/MAX in Bloomington, 
Indiana. This role, which involved supporting a prominent com-
mercial broker and community leader, gave Todd a unique insight 
into the industry and a significant head start when he began his 
full-time real estate career.

Todd finds the most rewarding aspect of his role in leadership is 
the ability to impact lives positively. He thrives on coaching and 
developing his agents, helping them achieve new heights in both 
their professional and personal lives. Navigating the challenges 
of the 2008-09 recession and the evolving market dynamics 
of recent years, including increased competition and industry 
changes, have tested Todd’s resilience and strategic acumen. Yet, 
under his leadership, RE/MAX Results has continued to grow, 
adapting and thriving despite these pressures.
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Todd attributes his success to a combination of factors, including his 
faith, family, and an unwavering support system. He emphasizes the 
importance of perseverance and grit, qualities that have been crucial 
in overcoming the numerous challenges he has faced. He is also a 
firm believer in lifelong learning and has always sought to surround 
himself with talented individuals who contribute to the company’s 
collective success. To Todd, success is measured not by the endpoint 
but by the progress made from the starting line—a philosophy that 
reflects his commitment to growth and improvement.

Family plays a central role in Todd’s life. He and his wife, Melyssa, have 
been married for 25 years and share three daughters: Maggie, who is 
pursuing a career in orthodontics as a senior at Miami of Ohio; Molly, a 

sophomore at Indiana University studying Tourism, 
Hospitality, and Event Management; and Caroline, 
a senior at Homestead High School who is active 
in tennis and student leadership and is currently 
deciding on her college path. Melyssa, a dedicated 
Language Arts teacher at Summit Middle School, is 
deeply involved in her daughters’ lives and enjoys 
working out and socializing with friends.

Outside of his professional commitments, Todd 
maintains an active lifestyle. He works out almost 
daily and enjoys a variety of sports, including golf, 
tennis, pickleball, and skiing. He is also an enthusi-
astic cyclist, often seen riding either on the road or 
on his Peloton. Todd and his family have a passion 
for travel, having explored Europe multiple times 
and visited many regions across the United States.

Todd’s leadership philosophy is reflected in the 
unique culture of RE/MAX Results. He attributes 
the company’s success to the commitment and 
energy of its agents, describing a collaborative, 
supportive environment where everyone is deeply 
invested in each other’s success. This high level of 
engagement and dedication has made their training 
sessions so popular that they often reach stand-
ing-room-only capacity, illustrating the team’s 
shared drive and enthusiasm. Todd’s vision for the 
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company is clear: “My goal for our company is to 
be THE place top producing agents want to be and 
work. From training, resources, support staff, facil-
ities to leadership and culture, I want great people 
who are committed to real estate as their profes-
sion to want to be associated with our company 
because we make their lives and businesses better.”

As part of this vision, Todd is spearheading an 
exciting new development for RE/MAX Results in 
Fort Wayne. He plans to merge the company’s two 
current offices into one state-of-the-art facility on 
Illinois Road, a location chosen for its easy access 
and visibility for agents. The new mixed-use space 
will feature a modern training facility capable of 
accommodating events for both agents and the com-
pany. “The opportunity to help our agents grow their 
businesses and for RE/MAX to grow in the market 
with a new facility is exciting, and we are very much 
looking forward to making that a reality. A new 
facility is the last piece of our strategic plan to have 
a company that is different in every way from what 
agents are used to experiencing,” Todd explains.

Looking ahead, Todd envisions a real estate indus-
try with higher barriers to entry, advocating for 
increased educational requirements and profes-
sional standards. He believes that elevating these 
standards would enhance the professionalism 
of the industry and improve the level of service 
provided to consumers. Reflecting on his journey, 
Todd expresses that if he could change anything, he 
would have embraced failure faster, recognizing it 
as a critical driver of growth and learning.

For those considering a career in real estate, Todd’s 
advice is clear: embrace the relational aspect of the 
business, prioritize service, and be a self-starter. 
His story is a testament to the power of dedication, 
strategic leadership, and a commitment to helping 
others succeed. Todd Stock’s legacy in the real 
estate industry is not just about sales figures and 
awards but about the lasting impact he has made on 
the lives of those around him.
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John Lemler 260-704-2680 | Holly Delagrange 260-615-4269

Model Home In the Quarry open
every Sunday 1-4pm or by appointment

 16865 Feldspar Lane, Huntertown

L E G A C Y  H O M E S
by Delagrange

Call for more information about our
2 NEW Northwest Villa Communities!

Experience the 
L E G A C Y  D I F F E R E N C E

• THE QUARRY • THE PRESERVES • SHADOW CREEK • TULLYMORE • VILLAS, SINGLE-FAMILY, OR YOUR SITE

C H E C K O U T  O U R  N E W  L I S T I N G  I N  T U L L Y M O R E  R U N  V I L L A S
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A  D E C A D E  O F  E X C E L L E N C E

JAMES FELGER
cover story
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In the competitive world of real estate, 

success is often measured by the size 

of deals closed or the awards collected. 

But for James Felger, a top Realtor at 

Cornerstone Home Advisors, success is 

defined by much more than numbers—

it’s about the relationships built, the 

legacy left behind, and the team he’s 

cultivated over a decade-long career.

From the outset, James knew real estate was his calling. 
“I have always wanted to be a Realtor,” he recalls. “After 
many years in upper management, I took the plunge and 
have never looked back.” This wasn’t just a leap of faith; it 
was a calculated move supported by years of experience in 
business management and a strong educational background 
from Trine University, where he earned his Business 
Degree. His education and previous career in management 
have been pivotal in helping him grow a thriving business. 
“Education has allowed me to grow a thriving business in 
an industry full of continued learning. My years spent in 
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management equipped me to oversee 
my team while steadily increasing 
volume,” he explains.

Since entering the real estate industry, 
James has built an impressive port-
folio. His accomplishments in 2023 
alone, with $18 million in closed sales, 
add to a career total of $93 million—a 
figure that speaks to his expertise 
and commitment. But James is quick 
to emphasize that these numbers are 
not what drive him. “I strongly feel 
awards and recognition in this industry 
can often be given to those seeking 

awards. My biggest accomplishment in 
real estate has been building a team of 
successful agents who maximize their 
potential,” he says.

The cornerstone of James’s approach 
to real estate lies in the relationships 
he forms with his clients. Unlike 
some Realtors who rely on aggressive 
marketing tactics, James’s business 
thrives entirely on referrals. “The 
relationships I have built with incred-
ible people while helping them to buy, 
sell, and invest are the most reward-
ing aspects of my career,” he shares. 

“I work entirely by referral, and refer-
rals from my people will always be my 
greatest compliment.”

However, the path to success hasn’t 
been without its hurdles. Over the 
past decade, James has navigated 
a real estate market that has been 
significantly influenced by historic 
events, requiring him to adapt to rapid 
changes in procedures while contin-
uously building his business. “The 
market has been greatly affected by 
historic events over the last decade. 
Navigating through rapid procedure 

E D U C AT I O N 

H A S 

A L LOW E D 

M E  TO 

G R OW  A 

T H R I V I N G 

B U S I N E S S 

I N  A N 

I N D U S T RY 

F U L L  O F 

C O N T I N U E D 

L E A R N I N G .
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changes alongside tirelessly building a business was 
extremely challenging. Each challenge has been a 
building block of my professional and personal char-
acter,” he reflects.

A key factor in James’s success has been his unwav-
ering commitment to integrity and respect in every 
transaction. “My success is a testament to hard work 
and dedication. Dealing in truths, facts, and mutual 
respect is the very driving force that has successfully 

scaled my business year over year,” he notes. For 
James, success isn’t just about financial gain—it’s 
about leaving a lasting impact. “Success is happiness. 
Success is legacy.”

Central to James’s legacy is the team he has built 
at Cornerstone Home Advisors, a firm that stands 
out in the crowded real estate market. Alongside 
his business partner, Darlene Bullock-Sterk, James 

I  WO R K  E N T I R E LY  BY  R E F E R R A L ,  &  R E F E R R A L S  F R O M  M Y 

P E O P L E  W I L L  A LWAYS  B E  M Y  G R E AT E S T  C O M P L I M E N T.
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has created a support system that 
is unparalleled. “Darlene has been 
an asset in helping me structure a 
flawless blueprint that can guarantee 
success for new agents,” James says. 
“The support system we have created 
for our team is truly bar none, and I 
couldn’t be happier with the well-oiled 
machine we have built.”

This commitment to team-building 
extends to James’s vision for the 
industry. He is passionate about 
addressing the disconnect in training 
that many new agents experience. 
“Too many agents aren’t receiving 
enough hands-on training. I take great 
pride in knowing my team is being 
provided with the tools and support to 
be the best,” he says. This dedication 
to nurturing talent is part of what 
makes Cornerstone Home Advisors a 
standout firm in the region.

When asked if there is anything he 
would change about his journey, 

James is unequivocal. “Hindsight 
is 20/20. I wouldn’t change a single 
thing that has led me to where I 
am today,” he affirms. His advice 
to aspiring Realtors is clear and 
practical: “It is the hardest yet most 
rewarding career you could imag-
ine. You have to show great disci-
pline and hustle to be successful. I 
strongly recommend finding a group 
of people that can help you reach 
your potential. If you aren’t getting 
the support you need to grow, find a 
better group.”

Beyond his professional life, James 
is deeply connected to his family and 
community. A Fort Wayne native, he 
cherishes time spent with his two 
daughters, Hannah and Rebecca, and 
his grandson, JJ, who has “stolen my 
heart.” When he’s not closing deals 
or mentoring his team, James enjoys 
his passion for sport and luxury 
cars, often taking leisurely drives or 
exploring the Fort Wayne trails.

As James looks to the 
future, his focus remains on 
growing his business while 
helping others achieve their 
potential. “We are always 
looking to grow Cornerstone 
Home Advisors and would 
love to continue to help new 
or struggling agents reach 
their full potential,” he 
says. In a field where many 
are focused solely on the 
bottom line, James Felger’s 
story is a powerful reminder 
that true success is about 
much more than numbers. 
It’s about building relation-
ships, fostering growth, and 
leaving a lasting legacy.
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More Impact, More Schools, More Support

THAT MEAN MORE
MORTGAGES

Branch Leader
Lexi Davis
260.602.0940

Loan O�cer 
Shanna Warner 
330.608.2068

MEET
THE

TEAM

trademarktitleinc.com

LET'S GO GIRLS!
Jen Luke

574-532-5988
Aimee Clinkenbeard

260-415-6866
Jessica Maxwell
260-414-1638
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Jon Good

Let’s get real. This movement has 
caught fire. What movement am I 
referring to? The movement that 
you all know as Real Producers. 
Indianapolis was the starting 
point for a program that is now 
in over 130 markets across the 
country. That’s a lot of traction 
in under nine years. As we grew, 
we knew that we wanted to brand 
ourselves the same across the 
board but never lost sight of the 
local mission.

This magazine has been suc-
cessful because of its ability to 
connect top-producing agents 
with preferred partners and with 
each other. There are many other 
reasons that make it successful, 
but, at its core, that is what this 
is all about.

The vision is simple: We want to 
be a one-stop shop for top-pro-
ducing agents in every market 
across the nation. How do we do 

that? In my opinion, three main 
groups of people stand to benefit 
from this monthly publication: the 
REALTORS® featured, the partners 
that advertise and the publishers 
who produce the magazine.

What’s in it for the REALTOR®? It is 
truly a badge of honor to receive the 
magazine. Being in the top 300 out 
of 1,500-plus agents is an accom-
plishment in itself. There are count-
less perks to being featured in the 
magazine, but one of my favorites is 
the element of humanizing a local 
legend in real estate.

What’s in it for our partners? The 
struggle is real. How do we connect 
with influential, top-producing 
agents in our market? How do we 
cultivate relationships with this 
group? Our partners get constant 
exposure through the monthly 
magazine and the quarterly events. 
The hard work is done. Partners just 
need to show up!

What’s in it for the pub-
lisher? Our publishers have 
the unique ability to connect 
with a group of people that 
is otherwise pretty difficult 
to get in front of. We are all 
busy building our own busi-
nesses. Our publishers are 
entrusted with featuring top 
agents, connecting our part-
ners and producing quality 
content regularly.

Where do you fit in all this? 
It’s simple. Connect us with 
people. Who should be on the 
next cover? What business is 
catering to REALTORS® at 
a high level? Who should be 
our next publisher to launch 
a Real Producers magazine in 
a new market?

Join the movement. 

The REAL UpdateThe REAL Update

remember we pay referrals

P: 260-333-7368  Ext. 105  |  M: 260-438-1087
tammie@opendoorrandr.com  |  www.opendoorrandr.com

Tammie Jones
Owner/Managing Broker/Property Manager
A 500 S. Grandstaff Dr. Suite F  |  Auburn, IN 46706

Let us help you    
 find the perfect property 

to invest in!

Janel C. Eckert 
ACN
Independent Business Owner

(260) 312-1840
janel.eckert@1791.com

Healthcare that 
Works Better and 

Feels Better
Impact Health Sharing is an 

affordable alternative to traditional 
health insurance.

Impact is a caring community of people who 
share in each other’s medical bills and is for 

anyone interested in sharing, acting responsibly 
together, and saving on health care.

FREE TELEMEDICINE
Access a licensed doctor 
from the comfort of your 
home 24/7...with no 
consulting fees.

GREAT RX PRICING
Receive industry-
leading discounts
on everyday
prescriptions.

COMPREHENSIVE MEDICAL
Sharing includes medical 
services for preventative, 
maternity, accident, illness 
and injuries.

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.



Ft Wayne Real Producers • 7170 • October 2024 @realproducers realproducersmag.com



Ft Wayne Real Producers • 7372 • October 2024 @realproducers realproducersmag.com

260-482-3334

LOCAL SERVICING.

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

ONE TIME CLOSE.

decision-making & friendly local 
servicing that you can trust. We provide 
the key to easy home ownership with an 
array of lending options.

Conventional Mortgage Loans 
(15, 20, or 30 Years)

Home Construction Loans 

1st Time Home Buyer Financing

Zero or Low Down Payment Available
FHA, VA, and USDA

Lot & Land Loans

Unsecured Home Improvement Loans

Adjustable Rate Mortgages (5/5 & 7/7)

Please consult us for terms and details. Not all borrowers qualify and must meet underwriting guidelines. Subject to 
credit review and approval. This does not constitute a commitment to lend.

YOUR 1HOME#
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COME VISIT US AT: NO INSURANCE?
NO PROBLEM! 4302 E State Blvd. 

Fort Wayne, IN 46815
260.484.3136

5050 Great Oak Court 
46825

Year-End Top 100 Standings: From January 1, 2024, to August 31, 2024

TOP 100 STANDINGS

# Agent Office Units Volume Average

1  Chad Metzger Metzger Property Services, LLC - UPMEPS 85 $25,228,347 $296,804

2  Leslie Ferguson Regan & Ferguson Group - UPREFE 32.5 $22,661,070 $697,263

3  Heather Regan Regan & Ferguson Group - UPREFE 32.5 $22,661,070 $697,263

4  Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 48 $20,520,805 $427,516

5  Tim Haber CENTURY 21 Bradley Realty, Inc - UPBRAD 57 $19,543,943 $342,876

6  Beth Goldsmith North Eastern Group Realty - UPNOEA 35 $18,464,800 $527,565

7  Brandon Steffen Steffen Group - UPSTEF 25 $17,383,025 $695,321

8  Bradley Noll Noll Team Real Estate - UPNTRE 46.5 $17,221,989 $370,365

9  Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE 70 $16,712,032 $238,743

10  Geoff Cavender eXp Realty, LLC - UPEXPR 41 $15,677,450 $382,376

11  Gregory Brown CENTURY 21 Bradley Realty, Inc - UPBRAD 40 $15,558,160 $388,954

12  Evan Riecke Encore Sotheby's International Realty - UPENSO 32 $15,444,400 $482,637

13  Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 106 $13,913,350 $131,258

14  Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 51 $13,810,500 $270,794

15  Brandon Ferrell Keller Williams Realty Group - UPKEPR 44.5 $13,708,456 $308,055

16 Candice Everage CENTURY 21 Bradley -Kendallville - NE2236 53 $13,588,300 $256,383 

17  Warren Barnes North Eastern Group Realty - UPNOEA 50 $12,580,171 $251,603

18  James Felger Mike Thomas Assoc., Inc - UPMTAS 51 $12,552,349 $246,124

19  Wendy France CENTURY 21 Bradley Realty, Inc - UPBRAD 31 $11,778,950 $379,966

20  Bradley Stinson North Eastern Group Realty - UPNOEA 28 $11,729,600 $418,914

21  Jessica Arnold North Eastern Group Realty - UPNOEA 35 $11,612,385 $331,782

22  A.J. Sheehe CENTURY 21 Bradley Realty, Inc - UPBRAD 22 $11,432,700 $519,668

23  Kelly York North Eastern Group Realty - UPNOEA 42 $11,377,852 $270,901

24  Richard Fletcher North Eastern Group Realty - UPNOEA 29.5 $11,246,690 $381,243

25  Cecilia Espinoza Espinoza Realtors - UPESRE 52 $11,157,250 $214,562

26  John Garcia Impact Realty LLC - UPIMPA 28 $11,055,575 $394,841

27  Mary Sherer ERA Crossroads - UPSHAA 43 $10,592,984 $246,348

28  Scott Pressler Keller Williams Realty Group - UPKEPR 30 $10,573,500 $352,450

29  Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 45.5 $10,251,841 $225,315

30  Trevor Gray Krueckeberg Auction And Realty - UPKRAU 31 $10,102,451 $325,885

31 Joseph Wootan List With Freedom.com LLC - NE2283 41 $9,775,550 $238,428 

32  Tina Stuckey RE/MAX Results - UPREMX01 35 $9,742,950 $278,370

33  Justin Walborn Mike Thomas Assoc., Inc - UPMTAS 28.5 $9,725,400 $341,242

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim 
responsibility for the stats reported to/by MLS. Data is based on UPSTAR counties. 

# Agent Office Units Volume Average

34 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 16.5 $9,697,135 $587,705 

35  Raylene Webb eXp Realty, LLC - UPEXPR 55 $9,552,045 $173,673

36  Jordan Wildman eXp Realty, LLC - UPEXPR 46 $9,503,663 $206,601

37  John-Michael Segyde Coldwell Banker Real Estate Group - UPRWGR06 35 $9,502,018 $271,486

38  Jim Owen CENTURY 21 Bradley Realty, Inc - UPBRAD 38 $9,465,230 $249,085

39  Tyler Jackson Fort Wayne Property Group, LLC - UPFOPR 43 $9,170,030 $213,256

40  Kerri Morningstar CENTURY 21 Bradley Realty, Inc - UPBRAD 26 $9,166,300 $352,550

41  David Springer Mike Thomas Assoc., Inc - UPMTAS 19 $9,014,800 $474,463

42  Lori Stinson North Eastern Group Realty - UPNOEA 29 $8,843,742 $304,956

43 Daniel Orlando Mike Thomas Associates - NE341 25 $8,808,201 $352,328 

44 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 27 $8,794,404 $325,718 

45  Andrea Shepherd Mike Thomas Assoc., Inc - UPMTAS 32 $8,756,850 $273,651

46  Alan Scherer North Eastern Group Realty - UPNOEA 17.5 $8,627,100 $492,977

47  Ginger Miller CENTURY 21 Bradley Realty, Inc - UPBRAD 24 $8,619,721 $359,155

48  Martin Brandenberger Coldwell Banker Real Estate Group - UPRWGR09 19 $8,580,500 $451,605

49  Michael Kirchberg Uptown Realty Group - UPUTRG 27 $8,449,230 $312,934

50 Mark Bock Mike Thomas Associates - NE344 31 $8,390,595 $270,664 
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# Agent Office Units Volume Average

51  Frank Shepler CENTURY 21 Bradley Realty, Inc - UPBRAD 20 $8,293,833 $414,691

52  Leah Marker Mike Thomas Assoc., Inc - UPMTAS 15 $8,256,600 $550,440

53  Erin Poiry Mike Thomas Assoc., Inc - UPMTAS 19.5 $8,146,541 $417,771

54  Son Huynh CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $8,125,907 $325,036

55  Jami Barker RE/MAX Results - UPREMX01 24 $8,079,100 $336,629

56  Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 17 $8,047,365 $473,374

57  Heather Sanders eXp Realty, LLC - UPEXPR 28 $7,908,595 $282,449

58  Lynette Johnson North Eastern Group Realty - UPNOEA 17 $7,850,301 $461,782

59  Emily Ganshorn CENTURY 21 Bradley Realty, Inc - UPBRAD 50.5 $7,837,920 $155,206

60  Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 28 $7,813,340 $279,047

61  Alyssa Schendel North Eastern Group Realty - UPNOEA 36 $7,810,000 $216,944

62  Noel Frost Coldwell Banker Real Estate Group - UPRWGR09 27 $7,746,540 $286,908

63  Isabella Reed Keller Williams Realty Group - UPKEPR 24 $7,708,225 $321,176

64  Cindy Bluhm Mike Thomas Assoc., Inc - UPMTAS 22 $7,624,754 $346,579

65  Ray Smith American Dream Team Real Estate Brokers - UPADTR 28 $7,610,695 $271,810

66  Beth Walker Fairfield Group REALTORS, Inc. - UPFAGR 28.5 $7,598,950 $266,629

67  Troy Wieland Wieland Real Estate - UPWREE 20 $7,585,524 $379,276

68 Anita Hess CENTURY 21 Bradley -Kendallville - NE2236 28 $7,503,405 $267,978 

69  Kimberly Ward North Eastern Group Realty - UPNOEA 84 $7,460,834 $88,819

70  Matthew Hawkins Wieland Real Estate - UPWREE 28 $7,457,520 $266,340

71  Jackie Clark Coldwell Banker Real Estate Group - UPRWGR09 20 $7,439,950 $371,997

72  Emily Ewing North Eastern Group Realty - UPNOEA 25.5 $7,380,700 $289,439

73  Kaleefa Simpson eXp Realty, LLC - UPEXPR 42 $7,361,600 $175,276

74  Jeffery Holtsclaw CENTURY 21 Bradley Realty, Inc - UPBRAD 27 $7,339,700 $271,840

75  Johanna Pardon Mike Thomas Assoc., Inc - UPMTAS 16 $7,273,915 $454,619

76  April West Scheerer McCulloch Real Estate - UPSMRE 40 $7,264,200 $181,605

77  Courtney Ousley North Eastern Group Realty - UPNOEA 21 $7,228,050 $344,192

78 Kyle J. Ness Ness Bros. Realtors & Auctioneers - UPRLNB02 23 $7,220,100 $313,917

79  Linda Williams Coldwell Banker Real Estate Group - UPRWGR09 29 $7,205,754 $248,474

80  Michael McKinney Mike Thomas Assoc., Inc - UPMTAS 19 $7,166,700 $377,194

81  Wade Griffin North Eastern Group Realty - UPNOEA 15 $7,127,170 $475,144

82  Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 27 $7,085,113 $262,411

83  Andy Zoda Coldwell Banker Real Estate Group - UPRWGR05 35 $7,068,000 $201,942

TOP 100 STANDINGS

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim 
responsibility for the stats reported to/by MLS. Data is based on UPSTAR counties. 

# Agent Office Units Volume Average

84  Corey Malcolm RE/MAX Results - UPREMX01 22 $6,996,343 $318,015

85  Jody Holloway Coldwell Banker Holloway - UPCOHO 35 $6,975,709 $199,305

86  Andrea Gates Coldwell Banker Real Estate Group - UPRWGR09 28 $6,868,630 $245,308

87  Brittany Fischbach Keller Williams Realty Group - UPKEPR 23 $6,862,422 $298,366

88  Randy Harvey Coldwell Banker Real Estate Group - UPRWGR06 33 $6,846,198 $207,460

89 Christy Thomson RE/MAX Results - Angola Office - NE30 24 $6,831,600 $284,650 

90  Ian Barnhart Coldwell Banker Real Estate Group - UPRWGR05 22.5 $6,811,650 $302,740

91 Patty Couperthwaite Coldwell Banker Real Estate Group - NE9 14.5 $6,781,450 $467,686 

92  Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 26 $6,780,525 $260,789

93  Justin Longardner CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $6,759,000 $270,360

94  Har Mee Dar JM Realty Associates, Inc. - UPJMRA 32 $6,740,400 $210,637

95  Lacey Caffee Ideal REALTORS - UPREID 21.5 $6,660,913 $309,809

96 Matthew Leckner Coldwell Banker Real Estate Group - NE9 14.5 $6,626,300 $456,986 

97  Charity Middleton Noll Team Real Estate - UPNTRE 18 $6,624,700 $368,038

98  Timothy Green Sterling Realty Advisors - UPSTAS 24 $6,599,300 $274,970

99  Joelle Ruefer Encore Sotheby's International Realty - UPENSO 14 $6,538,700 $467,050

100  Josh Krueckeberg Krueckeberg Auction And Realty - UPKRAU 12.5 $6,437,900 $515,032

Year-End Top 100 Standings: From January 1, 2024, to August 31, 2024
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ACROSS
1. System of pipes and fixtures 
for water distribution and 
waste removal.

5. Insects that can damage 
wood structures. 

7. Heating, Ventilation, and 
Air Conditioning system.

8. A channel at the edge of a 
roof for carrying o rainwater.

10. The base structure of a 
building.

DOWN
2. A type of fungus that can 
grow in damp areas of a home.

3. Material used to prevent 
heat loss or gain.

4. The lower level of a house, 
often partially or fully 
underground.

6. Related to the wiring and 
systems for electricity in a 
home.
 
9. Material covering the top of 
a house.

1-800-662-2080
Call Us Today to Schedule an Inspection

AARDVARKINSPECT.COM

HOW WELL DO YOU KNOW YOUR HOME?

Show o your home inspection knowledge
with Aardvark Home Inspectors

"Inspector’s Insight" Crossword

Show o your home inspection knowledge
with Aardvark Home Inspectors

"Inspector’s Insight" CrosswordPRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).
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STAR HOMES
by Delagrange and Richhart, Inc.

MODEL HOMESCOMMUNITIES

If you have questions or would like further information,
contact Amanda Blackburn at 260-755-5999

For over 60 years, Star Homes has committed to 
delivering the highest level of design, 
craftsmanship, and quality to Fort Wayne and 
surrounding areas in Indiana and Ohio. Whether it 
is a custom home, lake cottage, or renovation, we 
take pride in combining your vision with our 
dedication to building you "The Perfect Place to 
Call Home".



Stacey Kreigh
smkriegh@drhorton.com
260.341.0151

LOCATION,
LOCATION,
LOCATION!
We sell in Fort Wayne, 
Bluffton, New Haven, 
Woodburn, Auburn, 
and Warsaw. 
All great school districts!

D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as 
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or 

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility 
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.


