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17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181

We Offer Services in English & Español

REAL ESTATE TRANSACTIONS, LITIGATING, CRIMINAL AND CIVIL CASES

Joseph A Padula-Zamora
Attorney At Law

Don’t Be Scared of Your Legal Trouble

HIRE AN ATTORNEY WHO WILL TREAT YOU GREAT
No TRICKS, just expert guidance!
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC

(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.

(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC

(630) 563-5383
FryLawGroup.com

Law Office of 

James F. White, P.C.

(630) 466-1600
JWhite-Law.com

Niko Law LLC

(708) 966-9388
Niko-Law.com

Ranjha Law Group

(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963
Kelly-LawFirm.com

The Law Office of 

Damon M. Fisch P.C.

(630) 857-9511

Fisch.Law
Trivedi & Khan

(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.

(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182
Bella-Cleaning.com

CLIENT AND 

REFERRAL GIFTS

Cutco Closing Gifts 

Cut Above Gifts

(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS  

& STONE WORK

Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc

(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring

(630) 357-3331
GreatWesternFlooring.com

HEATING & COOLING

ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION

Phoenix Real Estate 

Solutions LLC

(708) 846-2883

The BrickKicker

(630) 420-9900
BrickKicker.com/
Chicagoland

White Glove Building 

Inspections

(630) 428-4555
WhiteGlove 
Inspections.com

HOME WARRANTY

Achosa Home Warranty 

Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty 

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE

Goosehead Insurance 

Boggs Agency

(630) 365-7248
Goosehead.com

Next Level  

Insurance Agency

Anthony Campanella

(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL 

& HAULING

JDog Junk Removal 

& Hauling

(630) 537-0610
JDogElmhurst.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER

A & N Mortgage Services

(773) 305-7037
ANmtg.com

Chase Home Loans

(630) 479-3296
Chase.com

Guaranteed Rate 

Alanna Seebauer

(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate 

Dan Gjeldum

(773) 435-0654
Rate.com/Dan

Guaranteed Rate 

Dan Rock

(630) 364-7509
rate.com/drock

Motto Mortgage 

Desmond Lawe

(708) 522-7713
www.mottomortgage.com/
offices/affiliated-libertyville/
desmondlawe

Neighborhood Loans 

Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans 

Jeffery LaRocco

(630) 701-0179
neighborhoodloans.com/
jeff-larocco/

Preferred Rate

Sergio Giangrande

(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Union Home Mortgage

Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE

Boerman Moving 

& Storage

(630) 972-1000
boerman.com

PAINTER

McMaster Painting 

& Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS

Rose Pest Solutions

1 (800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY

Portraits of Home

(708) 212-4206
POHphotography.com

PRINTING, DIRECT 

MAIL SERVICES

Marvin’s Mailers

(847) 710-2346
MarvinsMailers.com

PROMOTIONAL PRODUCTS

Multi Print and Digital

(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT

GC Realty & 

Development LLC

(630) 587-7400
GCRealtyInc.com

RADON MITIGATION

DuPage Radon Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO & PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959
KDEphotography.com

STAGING

Chicagoland Home Staging

(815) 577-2233
ChicagolandHomeStaging.com

TITLE INSURANCE

Chicago Title Insurance Company

(224) 242-6848
ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135
VisualFilmWorks.com



DuPage Real Producers • 98 • October 2024 @realproducers realproducersmag.com

* Real Estate Transactions

* Real Estate Litigation

* HOA Disputes

* Evictions

* Mechanics Lien Litigation

* Eminent Domain Litigation

Experienced Chicagoland 
Attorneys

WE ARE HERE TO HELP
www.fisch.law • 630-857-9511

Andy Burton

Publisher

andy.burton@n2co.com

@DuPageRealProducers

facebook.com/DuPageRealProducers

They grow up so fast. So cliché, but as the saying 
goes, clichés are cliché for a reason. Our older 
two daughters resemble adults now more than 
kids and our younger two are definitely not tod-
dlers anymore! If all goes to plan, our oldest will 
graduate from high school in three years. There 
seems to be an endless tension that exists as a 
parent of wanting your kids to be fully prepared to 
flawlessly handle every life situation while simul-
taneously encouraging them to take some risks, 
make mistakes, fail, and then learn from them. 

It’s not lost on me that as a parent I sit in the 
tension of giving my young ones autonomy to take 
responsibility and live with the positive or negative 
consequences of making their own decisions, while 
also being able to discern when to override those 
choices and intervene. This game of tug of war has 
become more heightened over the past couple of 
years in the Burton household. I always have to 
keep in mind that the end goal is for our kids to 
leave the nest. Childhood and early adolescence are 
simply a training ground for adulthood and beyond.

Our industry is going through a phase of tension. 
What will we learn over the next several months 
that will be beneficial to our business in 2025 and 
the years to come? My encouragement to you is to 
glean insights from your colleagues and realize that 
the information you absorb in the months to come 
is nothing short of a training ground for the next 
several years. We hope you can join us as we help 
the cause by reconnecting with the DuPage Real 
Producers community for our fall event at Sure 
Shot Pickleball at 1 PM on October 16th! Details 
and the registration link can be found on page 12.

note
PUBLISHER’S
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*Some loan applica�ons are not suited for digital delivery of asset, income, employment and other documenta�on required for loan approval. 
Caliber Home Loans, Inc., 1525 S. Beltline Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018.
All Rights Reserved. Equal Housing Lender. For real estate and lending professionals only and not for distribu�on to consumers.
This communica�on may contain informa�on that is privileged, confiden�al, legally privileged, and/or  exempt from disclosure
under applicable law. Distribu�on to the general public is prohibited. (18910_NC). 

LET ME HELP YOU 
WIN YOUR OFFERWIN YOUR OFFER

Bill Pendley
Branch Manager | NMLS# 211969

630-330-5626  |  BPendley@uhm.com

Partner with me to give your 
clients the mortgage experience 
they will RAVE about.

Your Partners in Design

630-357-3331
Greatwesternflooring.com

Great Service. Great Products.
Great Western.

Tile • Carpet • Hardwood • Vinyl
Laminate • Countertops • Window Coverings Design & Sales

Consultant - Naperville

Kate MacConnell

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368  •  ranjhalaw.com

FLOAT AWAY
We had a great experience with Isa, Alex, and the rest 

of the Ranjha Group team! We appreciate how 
professional the team is, specifically, the speed and 
clarity of the communication. We highly recommend 

working with them!
-Rolando H
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Scan to 
RSVP

Contact Chicagoland@ 
realproducersmag.com  

for event details

Food and Drinks Provided 
Must RSVP; Limited Capacity 

Private Event For DuPage Real 
Producers and Preferred Partners Only

events2024
FALL EVENT

DuPage Real Producers 

2024
FALL EVENT

Hosted by

WEDNESDAY, OCTOBER 16TH

1:00PM - 4:00PM

2244 Corporate Ln. Ste 100 
Naperville, IL 60563
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TYLER 
DAMERONDAMERON

P U T  M E  I N  C O A C H !

“We were quite lucky 

kids because we were 

taught the value of 

a dollar early on,” 

remembers Tyler 

Dameron, REALTOR® 

with Keller Williams 

in Naperville. “My 

parents owned a 

couple of businesses 

when we were 

growing up. We spent 

time in the back 

of the store, doing 

our homework and 

getting into trouble. 

Both my parents have 

been fearless leaders 

and role models 

that I’ve looked up 

to all my life.”

Growing up in Winfield, 
IL with his fearless 
parents and brother, 
Tyler started playing 
baseball almost as 
soon as he could walk. 
He continued play-
ing on travel teams 
and in high school, 
eventually earning a 
scholarship to play at 
St. Joseph’s College 

in Indiana. Unfortunately, almost 
immediately into his freshman year, 
he suffered a debilitating injury 
and had to move back home to get 
surgery and rehab. After recovery, 
Tyler transferred to Northern Illinois 
University to study psychology.

“I had a dream of being a child 
psychologist,” says Tyler. “The brain 
has always fascinated me, and I 
wanted to make a career out of it.”

When Tyler, who was always a bet-
ter athlete than a student, learned 
he would have to earn both a mas-
ter’s and a doctoral degree to pursue 
this dream of child psychology, he 
decided to shift gears and find a 
career where he could still lever-
age his education and background, 
but get there a little quicker. Tyler 
bartended at a bowling alley while 
plotting his next steps. Eventually, 
he found a job at a global IT com-
pany. Starting as a help desk agent, 
Tyler worked his way up to become 
a leader in the organization, man-
aging over sixty agents and almost 
a million clients worldwide. 

“It was an incredible journey of 
learning how businesses run, how to 
manage, and how to lead,” says Tyler.

After a decade in IT, however, the corporate 
grind began to wear on him. His kids were getting 
older, and he began to miss out on family time, 
especially the opportunity to coach their sports 
teams and cheer them on during games. The 
COVID-19 pandemic gave him the perfect chance 
to reflect on his present and future career path.

By Lauren Young
Photos by KDE Photography

on the rise
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WE'VE GOT YOU COVERED.

Liane Luckett

Tia Duderstadt

Account executive
Multi Million Dollar Producer

708-205-5193
lluckett@HWAhomewarranty.com

Account Executive
Million Dollar Producer

847-271-7968 
Tia.D@hwahomewarranty.com

Coverage You Can TRUST 
Give your buyers and sellers the coverage they deserve.

Always ask for the HWA FULL SERVICE 13-month company

Y O U R  LO C A L
R E P R E S E N TAT I V E S

Over  25  Year s
combined  exper ience !

h w a h o m e w a r r a n t y . c o m  •  8 8 8 . 4 9 2 . 7 3 5 9

Secure more listings and achieve 
higher oers by recommending a 
pre-sale inspection. Identifying and 
addressing issues before listing can 
increase your client's home value 
and attract more buyers. 

Partner with The BrickKickerto 
ensure your listings are 
market-ready and appealing.

Call or TEXT 800-821-1820 | brickkicker.com | request@brickkicker.com

Help Your Clients Maximize
Their Home's Value with
a Pre-Sale Inspection!

Mention This RP Ad to Receive
20% OFF your Pre-Listing Inspection.

*Only applies to Pre-Listing Inspections

CONTACT US TODAY

supporting his family. 
Tyler doesn’t necessar-
ily recommend others 
take this drastic leap 
of faith, but he knew it 
was what he had to do 
for his own well-being.

“I’m probably working 
more hours in real estate 
than I did in the corporate 
world, but I can design my 
own schedule around my 
family, which is what will 
always come first,” Tyler 
explains. “I’m so thankful 
for real estate because now I 
can support my family both 
financially and emotionally. 
I can coach my kids’ sports 
teams, we can go on vaca-
tions, and I can finally eat 
dinner with them at home.”

The freedom he’s found in real estate also allows Tyler to give 
back to his community in different ways. In partnership with 
his lender, he maintains a Creating Affordable Real Estate 
(CARE) program that offers closing credit assistance to active-
duty military veterans, healthcare workers, teachers, and first 
responders. He has also sponsored events for Support Over 
Stigma, an organization supporting veterans and those in need. 

When he’s not coaching his kids’ teams—Amelia (10) loves 
softball, and Miles (8) plays baseball—you can find Tyler 
coaching his colleagues and new agents in real estate. And 
he sees himself doing both for a long time to come.

“I love to coach, and I can see myself getting more ingrained into 
that type of role down the road,” Tyler says. “Coaching, men-
toring, and selling sounds like a pretty awesome life to me.”

“My kids were growing and starting to 
get into sports and other clubs, and I just 
didn’t have the time I wanted to spend 
with them,” says Tyler. “I’m a coach to 
the core, no matter what the subject is, 
and it pained me to not be able to coach 
my kids’ teams. I was searching for 
something that would allow me more 
flexibility in my daily schedule while still 
bringing in money to support the family.”

In addition to owning and running his 
own businesses, Tyler’s dad had a real 
estate license, which led to Tyler attending 
open houses and newly built communities just 
for fun as he grew up. Similarly, Tyler’s wife, 
Ashlee, has always been interested in real 
estate, combing through listings as a hobby.

“My wife used to look at million-dol-
lar properties and send me online links all 
the time,” says Tyler. “So when I sat down 
and thought about what I wanted to do 
next, real estate was the clear winner.”

At the advent of 2022, Tyler left his financially 
stable, but all-encompassing, full-time job in IT 
to launch his real estate career. He had no plan 
other than to sell houses and make sure he was 

IT WAS AN INCREDIBLE 
JOURNEY OF LEARNING HOW 

BUSINESSES RUN, HOW TO 
MANAGE, AND HOW TO LEAD.
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DUPAGE
PROPERTY 

MANAGEMENT
LET US PROVIDE YOU 

THE GC REALTY 

EXPERIENCE™

GC Realty & Development, LLC
gcrealtyinc.com  | Mark@gcrealtyinc.com
630-781-6744 Call or Text
219 E Irving Park Rd, Roselle, IL 60172

Mark Ainley

Founder / Podcast Co-Host

Our Spooktacular 
Deals Await!

OUR CLOS ING G I F TS  CAN'T  BE  BEAT

No Tricks, All Treats!

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

American made since 1949
CutAboveGifts@gmail.com

CutAboveGifts.com
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By Lauren Young
Photos by Kanda Photography

agent feature 

BUILDING WITH 
CONFIDENCE

“My decision to start in real 

estate was needs-based: my 

husband was very sick and in 

need of a heart transplant,” 

explains REALTOR® Ellyn Collins 

of Coldwell Banker in LaGrange. 

“Failure was not an option.”

Throughout Ellyn’s life and career, 
working through the health issues 
of others has built grit and persever-
ance into her character. It has also 
reframed her priorities: she focuses 
less on everyday challenges and more 
on what it takes to overcome them.

“These experiences have helped 
me to understand what I think 
is important in life,” says Ellyn. 
“Life is precious—a gift, and at 
times it is difficult. With strength 
and a positive attitude, I have 
always moved forward.”

Growing up in River Forest, Illinois, 
Ellyn was raised by a strong father 
with a notable work ethic. Inspired 
by her dad, she started working 
at age fifteen. After attending 
Lake Forest College, marrying, 
and having kids, Ellyn began 
working with young children at 
the LaGrange Area Department 
of Special Education—her first 
experience with being a cham-
pion for people with limitations.

“I had the chance to work with 
three-to-five-year-olds who had 
speech needs,” she says. “My role 
was to encourage and support 
them and to help create a posi-
tive learning environment.”

When Ellyn’s husband had to leave 
the workforce in 2015 due to a 
serious illness, she needed a career 
with flexibility and growth oppor-
tunities, and quickly. Her natural 
skills in communication, setting 
expectations, networking, and as 
a tenacious negotiator made her 
an instant success in real estate. 
Also, her experience in overcoming 
difficult personal situations has 
made her an ideal client advocate.

CollinsEllyn

Ellyn with her 
team: Michael 
and Jeanne
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PHOENIX
REAL ESTATE

SOLUTIONS LLC

708 Westchester Blvd. Westchester, IL 60154

708-846-2883  |  phoenixresolutions@gmail.com

INSPECT,

M
inority, Veteran-Ow

ned Business

We specialize

in first time

home buyers

WE
DON'T
JUST

WE TEACH

KEVIN CAMDEN | (630) 568-6656
Kevin@CamdenLawOffice.com | www.CamdenLawOffice.com

YOUR TRUSTED
ADVISOR
For All Things
Real Estate

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

CALL TODAY TO LEARN ABOUT OUR
technology-driven solutions

Ryan Hovarth
KEY ACCOUNT

MANAGER
224.242.6848

Ryan.Hovarth@CTT.com  

Molly Manzella
AVP EXECUTIVE

ACCOUNT MANAGER
630.464.4779

Molly.Manzella@CTT.com

Nancy Kroll
EXECUTIVE

ACCOUNT MANAGER
630.913.1399
Nancy.Kroll@CTT.com

Ellyn met Jeanne through their sim-
ilar love of fitness—something they 
still share. In fact, you can add “fitness 
instructor” to Ellyn’s long list of roles 
and skills, as she regularly teaches barre 
and deep water running. And Ellyn’s past 
community involvement included her 
active volunteer work at AMITA Health 
LaGrange (now AdventHealth LaGrange) 
and Hinsdale hospitals—a familiar 
setting for Ellyn and her family—where 
she served on one of their boards.

Looking forward, Ellyn aims to grow 
her vibrant and successful team, and 
mentor Michael to become her business 
partner. Through it all, she stays moti-
vated by focusing on putting her clients 

“My life experience enables me 
to have difficult conversations 
and better connect with people,” 
says Ellyn. “I can assist [clients] 
in managing the various big 
emotions tied to a home sale or 
purchase, and I am not afraid 
to tell clients what they need 
to hear, even if it’s not always 
what they want to hear.”

Because real estate is her 
chance to provide for her family 
and contribute to the lives of 
others, Ellyn sees her career as 
a privilege. Since she started 
her real estate career, Ellyn 
has seen continued success 
year after year, which has come 
mostly through referrals. As her 
confidence and reputation have 
grown, Ellyn has built out her 
team. About four years ago, Ellyn 
brought on Jeanne Blauw, a home 
stylist, and almost two years 
ago, Ellyn’s son, Michael, joined 
the team as a licensed agent.

“[Previously] Michael was in 
the medical device industry and 
was very successful. I discour-
aged his leaving and joining me, 
as I felt he had a better path 
forward with medical devices,” 
Ellyn shares. “Fortunately, 
he did not listen to me.”

first and her original reason for 
becoming a REALTOR®: a way to 
support herself and her family.

“I am passionate about putting 
a deal together. I am not driven 
by units sold or the commis-
sion,” states Ellyn. “I had to 
work to provide for my family 
while maintaining their emo-
tional and spiritual needs. There 
was so much on the line.” 

“Real estate is directly tied to my 
quality of life when I retire,” she 
adds. “I am working toward that 
goal while guiding others through 
to their real estate dreams.”

MY LIFE EXPERIENCE 
ENABLES ME TO 
HAVE DIFFICULT 

CONVERSATIONS AND 
BETTER CONNECT 

WITH PEOPLE.
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Stand Out. Stay Top of Mind. Sell More.

630.548.2650 • marvinsmailers.com • hello@marvinsmailers.com

 Compliments of:

Sue, Mia, Penny, Karen, Jennifer

630.207.7001
penny.obrien@bairdwarner.com

www.penny-obrien.com

Call Today
for a

FREE
Quote!

KIMBERLY
BISAILLON

Senior Sales Executive
847-975-6706

KimB@AchosaHW.com

Don’t Let Repair costs 
SPOOK your clients!

This is how we stand out in the industry: 
• Choose your own contractor to complete work.
• Contractors paid over the phone with a CC.
• 9.2 out of 10 rating with current customers.
• Free Seller's Coverage during listing period.
• Policies starting as low as $475 for a full year 
  of coverage. 
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“As a kid and young adult, I was always 

passionate about problem-solving and 

communication,” says Kris Maranda, managing 

partner of the Maranda Group with @properties 

Christie’s International Real Estate in Elmhurst. 

“I loved puzzles and games that require strategic 

thinking. They helped me develop analytical skills 

that are crucial for real estate market analysis.”

“These early interests and skills now play a signif-
icant role in negotiating deals, understanding 
client needs, and navigating the complexi-
ties of the real estate industry,” he says.

When we last checked in with 
Kris in June 2021, he was 
ramping up his business 
along with his team of 

three REALTORS®, 
as well as actively 
serving listings in DuPage 
and Cook Counties. Since 
then, Kris has expanded his 
service area to his native coun-
try of Albania, all while building his 
team’s skill sets and tech know-how. 
His ability to conform to an ever-changing 
industry is a consistent throughline in his story.

After moving to the US from Albania via Italy in 
the late 1990s, Kris worked as a Microsoft-certified 
computer engineer in Chicago for several years. By 
2005, he was looking for a new career to leverage 
his cultivated and particular business and comput-
ing skills. Real estate proved to be an ideal match.

“Real estate presents a unique opportunity 
to leverage both my business acumen and 
technical expertise,” explains Kris. “My com-
puting background enables me to harness 

technologies to drive efficiency, optimize processes, 
and enhance the overall customer experience.”

“My background in business provided me with a 
strong foundation in financial analysis, market 
research, and strategic planning, all of which are 
highly applicable in the real estate industry,” he 
continues. “Additionally, my experience in com-
puting equipped me with valuable technical skills 

and a keen understanding of how technol-
ogy can transform traditional sectors.”

Kris also has an entrepreneurial spirit 
and a competitive drive—the latter 

developed during his time as 
a professional basketball 

player in Albania. Today, 
whether he’s involved 

with investing 
in rental proper-

ties, flipping houses, or 
new-construction proj-

ects, he’s able to express and 
utilize both traits along with 

creativity and strategic thinking.

“I could talk about real estate trends and mar-
ket analysis all day,” he claims. “It’s fascinating 

to see how real estate evolves and impacts commu-
nities.” Kris says he loves to dive into data, discuss 
emerging trends, explore how different factors influ-
ence the market, and share insights and strategies 
with others who are passionate about the industry.

Kris’s team has enjoyed massive growth over the 
years. With over 2,000 successful transactions and 
over $350 million in sales, the Maranda Real Estate 
Group stands out as a top performer. Kris credits not 
only his ability to evolve with changing technologies 
and practices, but his team’s diversity for this success.

Kris  Maranda

By Lauren Young
Photos by KDE Photography

cover story 

ACHIEVING 
THE AMERICAN 

DREAM
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NO LENDER FEE AT 
CLOSE THROUGH 2024!
Guaranteed Rate is extending our 
gratitude to the end of the year!
Are you a U.S. Veteran or current member of 
the Armed Forces and looking to buy or re� a 
home?

I've been helping our friends in the Armed 
Forces �nd their perfect home, and I'm 
pleased to announce that there is no lender 
fee at close on VA loans through 2024.*

VA loan program highlights:
• No down payment

• No monthly mortgage insurance

• Relaxed credit policies

• VA re�nance options with 100% cash-out**

Contact me to learn more and save on your home �nancing today!

Producing Branch Manager

M: 847.343.0563 | O: 847.607.6132
alanna@rate.com | rate.com/alannaseebauer
N M L S # : 6 2 2 3 1 4  &  G R  N M L S # : 2 6 1 1

ALANNA SEEBAUER

Kris with 
his family.

We want to create 
a lasting legacy 
that reflects our 

values, commitment 
to excellence, and 

positive impact 
on the industry.

“I always emphasize several fac-
tors about our performance,” says 
Kris. “First, our diverse expertise 
and wide range of skills and expe-
riences. Next, our client-centered, 
personalized, and dedicated service. 
And finally, our strong team spirit, 
which is supported by our collabora-
tive and supportive environment.”

The team’s different backgrounds 
and fluency in Albanian, Italian, 
Spanish, Greek, and English allow 
them to effortlessly serve and develop 
and maintain long-lasting relation-
ships with their diverse clientele. 

While drawing in new clients and 
serving current clients are important 
goals for Kris’s team, so is commu-
nity involvement. Together, they 
support local food banks, environ-
mental groups, youth programs, and 
Habitat for Humanity through service 
and financial donations. These 
activities are in line with the team’s 
aim to contribute positively to the 
places where they work and live.

“We want to 
go above and 
beyond for 
our clients, and 
also create a last-
ing legacy that reflects 
our values, commitment to 
excellence, and positive impact 
on the industry,” says Kris.

Kris, his wife, Rudina, and their children—
aspiring dentist, Erina, and future lawyer, 
Kevin—are close. Together they enjoy traveling, 
outdoor adventures, and quiet dinners at home.

“I have a wonderful family that means the world to me,” he says. 
“Rudina shares my passion for real estate and often supports 
me in my business endeavors. On rare days where I’m unmoti-
vated, I stay focused by remembering my ‘why’: my family.”

When we asked Kris to reflect on his nearly twenty-year real estate 
career, he highlighted the people he’s met and the connections he’s 
kept. Ultimately, reaching the heights and enjoying the long-term 
success that he has means his American dream has been realized.

“I always had ‘the American dream’ in mind,” says Kris. “We came here 
from Albania without knowing many people and started from zero. If you 
have the [right] mindset and do the right thing, you can achieve anything.”
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From Horses to Homes

By Lauren Young
By KDE Photography

partner spotlight 
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“I live by the Golden Rule and the ‘good, 

better, best’ mindset: ‘Never let it rest until 

your good is better and your better is best,’”1 

shares Katherin Frankovic of KDE Photography 

Inc. Since 2008, KDE Photography Inc. has 

been providing Chicagoland real estate 

agents with professional and affordable 

photography and videography services: 

exceptional listing photography, personal 

marketing photos, event coverage, and more.

With an interest in art and photography since she 
was very young, Katherin became more seri-
ous about pursuing an art-related career in high 
school. While attending Columbia College Chicago, 
she was drawn to photojournalism through 
Professor John H. White, a Chicago Sun Times 
photographer, Pulitzer Prize winner, and source 
of Katherin’s “good, better, best” mindset. After 
graduation, Katherin completed a few intern-
ships at local newspapers until landing the gig of 
track photographer at Hawthorne Race Course.

“It was a perfect opportunity,” says Katherin. “My 
family was always involved with horses when 
I was growing up, so they have always been a 
part of my life in some way. My work even won 
the photography contract for the then Arlington 
International Racecourse for the photogra-
phy company I was working for at the time.”

These jobs led to more work in racing and other 
areas of the equestrian world. Katherin covered 
the FEI World Equestrian Games, the Kentucky 
Three-Day Event (then known as the Rolex 4* 
Three-Day Event), and other local, national, and 
international competitions. She even started an 
equestrian-focused photography company called 
Equipix to offer her services and sell her photos.

“I was very successful, but the hours that work 
required did not coincide with starting a family, 
so I started to look for a change,” says Katherin. “I 
took on the role of marketing coordinator for RE/
MAX Professionals Select and began to offer my 
photography services to REALTORS® for list-
ing photos. My business emerged from there.”
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Katherine with 
her family.

Katherine with her 
hose, Takoda.

Katherin’s subject matter may be different 
now, but her clients highly value how her 
deft skills and eye for detail, which made her 
such a successful equine photographer, pro-
duce standout real estate photos and video.

“I have very high standards, and I take a lot of pride 
in delivering quality work,” states Katherin. “I 
continue to use the ethics that I learned from John 
H. White every day to create not only beautiful, but 
also honest photos that tell the story of a home.”

Over the years, her business has evolved as 
she’s embraced the changes in market and 
customer expectations. For example, Katherin 
readily adopted aerial photography—even 
adding “professional drone pilot” to her reper-
toire—and video into her work and offerings. 

“The shift to video really happened during the 
pandemic, as agents were not able to show homes 
in person,” she explains. “Since then, video 
has become essential to almost all listings.”

Katherin has also developed a traveling photo studio 
for on location photo sessions. “I don’t just take 
photos, I also teach you how to position yourself for 
better photos and find your best angles,” she says. 

KDE Photography’s services also include 
tailored photography and personal market-
ing consultations because Katherin knows 
that building a personal brand is a key fac-
tor in the success of today’s agents. 

“I specialize in personalized service and 
will tailor my services to meet my cli-
ents’ specific needs,” she emphasizes.

When she steps out from behind the camera, 
Katherin spends most of her downtime with her 
husband of sixteen years, Michael, and their 
two children, Evan (13) and Avery (10). They 
frequently go camping in their RV and find other 
reasons to be outdoors, like hiking and biking, 
and Katherin has a particular love for gardening. 

I continue to use the ethics that I learned 
from John H. White every day to create 
not only beautiful, but also honest 
photos that tell the story of a home.

She can still talk about horses 
all day and enjoys trail rides 
on the family horse, Takoda. 

Katherin finds as much joy in 
her work in real estate as she 
did in the equestrian world. 
“I thoroughly enjoy helping 
my REALTOR® partners sell 
houses through my photog-
raphy,” she says. “It’s very 
gratifying to hear when they 
have received compliments on 
their listing or gained a new 
client because of my work.”

1 Quote is attributed to St. Jerome.

Contact Katherin at https://

www.kdephotography.com/ 

or call 630-244-9959 to learn 

more about the services KDE 

Photography Inc. provides.
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Residential Inspections | Commercial Inspections | Free Warranties
Radon Testing | Mold Testing | VOC Testing | EIFS/Dryvit™ Inspections
Thermal Inspections | Sewer Scope Inspections | Chimney Scope Inspections
FAA Drone Pilots | Multi-Inspector Team Serving All Of Chicagoland

TRUSTED SINCE 1990.TRUSTED SINCE 1990.
WOMAN OWNED

BUSINESS

630-428-4555 | INFO@WHITEGLOVEINSPECTIONS.COM | WHITEGLOVEINSPECTIONS.COM

Haunting Experience!
DON’T LET YOUR INSPECTION BE A

Where Options 
Meet Expertise

DESMOND LAWE
Mortgage Loan Originator

NMLS# 915359
Licensed States: IL

(708) 522-7713
501 Peterson Road, Suite 200B
Libertyville, IL 60048

It was a great experience working with 
Desmond! He made the process so easy."

- Leslie C.

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.

Here are three key things you could 
learn from reading the full book:

1. How to use empathy and active 
listening to understand and align with 
your counterparts’ motivations.

2. How to ask targeted questions to 
gain insight into the other person’s 
perspective.

3. How to move away from traditional 
compromise-based negotiation 

“Never Split the Difference” is a book 
written by former FBI hostage nego-
tiator Chris Voss. It outlines a set of 
strategies for successful negotiation 
and conflict resolution, based on the
author’s experiences in highstakes 
hostage situations. Chris argues that 
effective negotiation is less about 
logic and more about understanding 
the emotional needs and motivations 
of the other party.

He emphasizes the importance of lis-
tening actively and empathizing with 
the other person, as well as using 
strategic questions and “mirroring” 
to build rapport and gain insight into 
the other person’s perspective. The 
book is a valuable read for anyone 
who wants to improve their negotia-
tion skills, whether it’s for personal 
or professional purposes. Chris’ 
techniques
can be applied to a variety of situa-
tions, like real estate, sales, and even 
personal relationships. 

By understanding and applying these 
strategies, readers can learn to navi-
gate difficult conversations and reach 
more mutually beneficial outcomes. 

Never Split  
the Difference  
by Chris Voss

REAL DEAL BOOK CLUB: 

business article

Must -Reads for  Real  Estate ’s  Most 
Successfu l  P layers

tactics and focus on finding mutually 
beneficial outcomes.

If you’re interested in developing 
your negotiation skills and becoming 
a more effective communicator, it’s 
worth checking out.

Just finished reading a book you would like to 
share? Reach out to Melissa Lopez at melissa.
lopez@realproducersmag.com so that we can 
highlight you in a future issue.
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The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

CALL TO SCHEDULE

630-960-9422 

To find all our services, go to

www.bella-cleaning.com

Spotless Listings = Smooth Sales

20% SALE
on our carpet,

upholstery drapery and

tile cleaning services

S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

WE STAND
BEHIND 
EVERY 
TRANE.

Contact us right away, your local Trane Comfort
Specialists™ with the reputation for reliability.

630.537.8367
www.mycomfortemp.com

HIGHLY TRAINED EXPERTS
IN CUSTOMER SATISFACTION.

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.
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630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554

Experience. Knowledge. Results.Experience. Knowledge. Results.

Over 30 Years Of Experience In Real EstateOver 30 Years Of Experience In Real Estate

Don’t Let Real Estate Issues 

I'm Here to Help!
Haunt You.

Teams and Individuals from January 1, 2024 to August 31, 2024

TOP 150 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Dawn McKenna 28 $66,294,500 12 $24,549,500 40 $90,844,000

2 Tim Schiller 69 $56,839,791 43 $30,861,761 112 $87,701,552

3 Bryan Bomba 28 $37,810,157 27 $35,126,405 55 $72,936,562

4 Larysa Domino 21 $27,872,382 16 $23,101,400 37 $50,973,782

5 Linda Feinstein 32 $36,212,520 9 $14,447,500 41 $50,660,020

6 Kim Dalaskey 27 $23,033,000 35 $21,809,400 62 $44,842,400

7 Linda Little 77 $41,789,410 0 $0 77 $41,789,410

8 Kelly Stetler 20 $16,029,211 29 $24,898,250 49 $40,927,461

9 Lina Shah 18 $22,356,000 13 $13,922,490 31 $36,278,490

10 Lance Kammes 42 $19,561,218 35 $15,607,900 77 $35,169,118

11 Kris Berger 13 $19,317,000 14 $12,708,907 27 $32,025,907

12 Nathan Stillwell 26 $17,056,307 25 $14,689,100 51 $31,745,407

13 Christine Wilczek 39 $23,950,850 7 $5,321,000 46 $29,271,850

14 Anita Olsen 55 $27,289,839 0 $0 55 $27,289,839

15 Renee Hughes 19 $15,486,000 18 $11,455,900 37 $26,941,900

16 Alice Chin 22 $17,207,000 13 $8,619,600 35 $25,826,600

17 Maureen Rooney 18 $11,493,400 19 $14,036,183 37 $25,529,583

18 Courtney Stach 17 $19,572,000 4 $5,500,500 21 $25,072,500

19 Natalie Weber 14 $13,555,000 13 $11,451,601 27 $25,006,601

20 Tracy Anderson 7 $9,676,509 13 $15,173,624 20 $24,850,133

21 Julie Sutton 10 $15,529,000 4 $9,262,500 14 $24,791,500

22 Pat Murray 31 $21,622,812 6 $3,152,500 37 $24,775,312

23 Katie Minott 12 $12,337,400 11 $11,656,400 23 $23,993,800

24 Walter Burrell 12 $12,560,000 9 $9,993,500 21 $22,553,500

25 Tim Binning 49 $20,812,775 2 $1,205,000 51 $22,017,775

26 Sarah Leonard 13 $6,219,500 36 $15,246,300 49 $21,465,800

27 William White 23 $17,030,600 6 $4,310,000 29 $21,340,600

28 Lori Johanneson 22 $14,891,385 10 $6,295,500 32 $21,186,885

29 Jan Morel 9 $8,315,500 10 $12,041,000 19 $20,356,500

30 Bridget Salela 13 $15,031,999 4 $4,182,000 17 $19,213,999

31 Elaine Pagels 24 $14,314,500 10 $4,862,000 34 $19,176,500

32 Katherine Karvelas 7 $12,991,000 5 $5,858,000 12 $18,849,000

33 Patty Wardlow 20 $9,878,844 17 $8,857,000 37 $18,735,844

34 Mike Berg 30 $14,057,000 6 $4,559,250 36 $18,616,250

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Megan McCleary 6 $13,131,500 3 $5,084,000 9 $18,215,500

36 Ginny Stewart 9 $13,064,400 3 $3,967,900 12 $17,032,300

37 Sairavi Suribhotla 8 $4,063,400 23 $12,223,695 31 $16,287,095

38 Simran Dua 10 $6,958,500 11 $9,303,906 21 $16,262,406

39 Briana Murray 4 $3,198,990 7 $12,822,500 11 $16,021,490

40 Jeffrey Proctor 4 $6,106,000 8 $9,857,001 12 $15,963,001

41 Natasha Miller 16 $10,900,000 9 $4,613,990 25 $15,513,990

42 Michael Muisenga 8 $10,325,905 8 $5,148,500 16 $15,474,405

43 Julie Roback 15 $7,614,500 13 $7,656,500 28 $15,271,000

44 Virginia Jackson 13 $8,216,016 10 $6,932,410 23 $15,148,426

45 Tom Fosnot 26 $11,028,300 12 $4,089,800 38 $15,118,100

46 Michael Thornton 11 $5,022,500 20 $10,054,000 31 $15,076,500

47 Holley Kedzior 11 $6,371,277 15 $8,560,900 26 $14,932,177

48 Margaret Smego 9 $10,214,500 6 $4,609,900 15 $14,824,400

49 Jill Clark 11 $9,855,900 4 $4,494,900 15 $14,350,800

50 Jennifer Iaccino 8 $8,997,222 7 $5,031,000 15 $14,028,222
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Don’t Sweat The Clutter
We’ll take care of it!

Ray Hill, Owner  •  844-GET-JDOG  •  JDogJunkRemoval.com

American Owned • Veteran Operated

F R E E  E S T I M A T E S   •   E C O - F R I E N D L Y

C O M M U N I T Y  C O N N E C T E D   •   R E S P E C T F U L

O N - T I M E   •   L I C E N S E D  &  I N S U R E D

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Susan Hoerster 11 $6,260,500 12 $7,740,400 23 $14,000,900

52 Kim Moustis 18 $7,238,100 14 $6,720,900 32 $13,959,000

53 Eric Logan 16 $8,484,900 10 $5,455,000 26 $13,939,900

54 Ginny Leamy 11 $3,183,400 18 $10,384,990 29 $13,568,390

55 Beth Burtt 8 $6,329,000 6 $7,085,500 14 $13,414,500

56 Penny O'Brien 14 $9,447,277 7 $3,792,500 21 $13,239,777

57 Patrick Roach 9 $5,336,500 15 $7,806,500 24 $13,143,000

58 Nicholas Solano 17 $13,142,272 0 $0 17 $13,142,272

59 Julie Schwager 15 $8,474,200 8 $4,579,125 23 $13,053,325

60 Jackie Angiello 13 $7,225,500 9 $5,677,500 22 $12,903,000

61 Justin Greenberg 4 $2,632,000 22 $10,200,363 26 $12,832,363

62 Cindy Banks 20 $9,436,500 7 $3,240,962 27 $12,677,462

63 Holly Connors 17 $8,098,500 10 $4,266,555 27 $12,365,055

64 Susan Cook 5 $7,296,000 5 $4,999,499 10 $12,295,499

65 Moin Haque 9 $7,257,000 7 $4,835,990 16 $12,092,990

66 Keith McMahon 11 $6,660,500 9 $5,258,000 20 $11,918,500

67 Oriana Van Someren 5 $6,976,000 4 $4,785,000 9 $11,761,000

68 Yvonne Despinich 10 $9,787,500 3 $1,936,000 13 $11,723,500

69 Lisa Read 3 $4,100,000 2 $7,600,000 5 $11,700,000

70 Puneet Kapoor 9 $5,556,500 10 $6,111,390 19 $11,667,890

71 Joseph Champagne 10 $6,163,800 10 $5,336,000 20 $11,499,800

72 Debra Stenke-Lendino 6 $4,638,200 6 $6,700,500 12 $11,338,700

73 Chase Michels 9 $6,163,000 6 $5,156,500 15 $11,319,500

74 Michael LaFido 12 $10,607,900 1 $600,000 13 $11,207,900

75 Lisa Byrne 9 $6,189,322 8 $5,008,275 17 $11,197,597

76 Sabrina Glover 10 $4,078,000 14 $7,116,999 24 $11,194,999

77 Stana Vukajlovic 6 $8,662,000 3 $2,529,224 9 $11,191,224

78 Courtney Monaco 14 $7,264,500 11 $3,866,000 25 $11,130,500

79 Paul Baker 14 $5,238,704 14 $5,877,938 28 $11,116,642

80 Natalie Ryan 3 $3,488,000 5 $7,505,000 8 $10,993,000

81 Stacey Harvey 8 $5,992,000 8 $4,968,150 16 $10,960,150

82 Geri McCafferty 6 $7,830,000 3 $2,695,400 9 $10,525,400

83 Madison Verdun 6 $2,763,000 16 $7,537,400 22 $10,300,400

84 Brandon Blankenship 2 $976,000 15 $9,295,000 17 $10,271,000

Teams and Individuals from January 1, 2024 to August 31, 2024

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Kathie Frerman 5 $2,921,000 11 $7,322,715 16 $10,243,715

86 Christopher Cobb 9 $6,580,900 3 $3,660,000 12 $10,240,900

87 Cindy Purdom 8 $4,885,800 12 $5,317,375 20 $10,203,175

88 Gail Niermeyer 10 $7,612,000 3 $2,581,999 13 $10,193,999

89 Paul Mancini 6 $6,466,500 5 $3,700,000 11 $10,166,500

90 Maureen Aylward 10 $7,449,900 3 $2,698,000 13 $10,147,900

91 Vinita Arora 6 $3,339,000 13 $6,791,015 19 $10,130,015

92 Margaret Giffin 8 $5,467,000 8 $4,632,500 16 $10,099,500

93 Subhapriya Lakshmanan 2 $1,140,000 22 $8,729,210 24 $9,869,210

94 David Gust 12 $6,118,500 7 $3,574,500 19 $9,693,000

95 ElizaBeth Schoonenberg 8 $7,706,778 4 $1,986,000 12 $9,692,778

96 Chris Pequet 8 $8,953,000 1 $650,000 9 $9,603,000

97 Donald Romanelli 5 $5,431,500 5 $4,158,000 10 $9,589,500

98 Carrie Foley 5 $3,412,200 10 $6,154,000 15 $9,566,200

99 Jeff Salhani 4 $3,010,677 8 $6,255,000 12 $9,265,677

100 Anna Fiascone 3 $5,050,000 4 $4,160,000 7 $9,210,000
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Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.comwww.pohphotography.com  |  708-212-4206 |          cris_portraitsofhome_chicago

Cris Cunningham

Expert insurance advice from a member of your local community

Anthony Campanella

Anthony@NLinsagency.com
630-347-9855

Nextlevelinsagency.com

Elevate Your Coverage, Empower Your Future!

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133

(630) 941-8650 • DonnaCraftCain.com
Donna@DonnaCraftCain.com

CALL TODAY
for your tailored 
solution. We're 

here to help you 
close the deal. 

DEBORAH W. CAIN
DONNA CRAFT CAIN, P.C.

3 East Park Boulevard • Villa Park, IL 60181

Looking to
SIMPLIFY
Your Next
Transaction?
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 David Aranki 4 $6,666,867 3 $2,490,500 7 $9,157,367

102 Diane Coyle 15 $6,743,850 5 $2,337,999 20 $9,081,849

103 Sarah Machmouchi 12 $5,722,400 6 $3,327,500 18 $9,049,900

104 Denis Horgan 16 $6,489,500 7 $2,523,611 23 $9,013,111

105 Lisa Zeller-O'Malley 2 $1,910,000 6 $7,090,000 8 $9,000,000

106 Lea Smirniotis 4 $4,551,000 4 $4,391,867 8 $8,942,867

107 Tracy Driscoll 8 $5,848,000 4 $3,085,000 12 $8,933,000

108 Angela Testa-Kerivan 11 $6,895,100 4 $2,030,000 15 $8,925,100

109 Troy Cooper 6 $4,530,500 8 $4,391,900 14 $8,922,400

110 Joanna Matthies 5 $5,111,000 4 $3,777,500 9 $8,888,500

111 Sarah Swanson 1 $2,175,000 4 $6,660,000 5 $8,835,000

112 Melanie Young 13 $5,689,000 6 $3,100,000 19 $8,789,000

113 Kimberly Heller 15 $5,906,000 6 $2,878,520 21 $8,784,520

114 William Finfrock 1 $470,000 15 $8,299,000 16 $8,769,000

115 Rachna Jain 4 $4,442,115 5 $4,258,000 9 $8,700,115

116 Dimpi Mittal 6 $3,927,400 10 $4,746,777 16 $8,674,177

117 John Barry 4 $6,575,000 2 $2,095,000 6 $8,670,000

118 Cynthia Windeler 12 $5,915,719 3 $2,586,000 15 $8,501,719

119 Caroline Senetar 13 $7,419,800 2 $1,076,000 15 $8,495,800

120 Tom Makinney 6 $5,258,000 4 $3,170,000 10 $8,428,000

121 Ryan Cherney 15 $8,309,468 1 $85,000 16 $8,394,468

122 Catherine Bier 4 $1,914,500 8 $6,461,762 12 $8,376,262

123 Elaine Zannis 5 $4,695,000 3 $3,650,000 8 $8,345,000

124 Kimberly Brown-Lewis 4 $1,859,000 16 $6,463,100 20 $8,322,100

125 Thomas Pilafas 11 $7,320,600 1 $950,000 12 $8,270,600

126 Jennifer Conte 6 $5,251,000 6 $3,015,000 12 $8,266,000

127 Shelley Brzozowski 5 $4,191,000 5 $4,022,000 10 $8,213,000

128 Michael Odeh 11 $5,669,000 3 $2,524,000 14 $8,193,000

129 Kelly Dunlop 5 $3,062,454 10 $5,124,455 15 $8,186,909

130 Vanessa Carlson 11 $6,646,000 3 $1,515,000 14 $8,161,000

131 George Simic 6 $3,715,077 8 $4,408,965 14 $8,124,042

132 Charles McCann 10 $5,269,500 8 $2,818,000 18 $8,087,500

133 Christopher Lobrillo 25 $8,086,600 0 $0 25 $8,086,600

134 Sang Han 1 $832,248 9 $7,105,000 10 $7,937,248

Teams and Individuals from January 1, 2024 to August 31, 2024

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Lynda Wehrli 7 $3,932,000 5 $3,988,000 12 $7,920,000

136 Vipin Gulati 5 $1,732,000 7 $6,116,000 12 $7,848,000

137 Mary Braatz 12 $5,562,254 3 $2,272,500 15 $7,834,754

138 Mimi Collins 1 $6,000,000 2 $1,770,000 3 $7,770,000

139 Kathy McKinney 7 $4,657,000 5 $3,104,500 12 $7,761,500

140 Alexander Abramowicz 3 $4,305,000 2 $3,449,500 5 $7,754,500

141 Jack Brennan 4 $5,235,000 3 $2,510,000 7 $7,745,000

142 Jennifer Drohan 9 $4,925,600 6 $2,803,500 15 $7,729,100

143 Josie Morrison 15 $4,091,028 11 $3,611,000 26 $7,702,028

144 Bridget Carroll 7 $4,950,140 3 $2,625,000 10 $7,575,140

145 Colleen Verbiscer 1 $1,190,000 7 $6,363,100 8 $7,553,100

146 Lauren Dayton 1 $7,550,000 0 $0 1 $7,550,000

147 Marge Stefani 1 $1,775,000 3 $5,765,000 4 $7,540,000

148 Kris Maranda 8 $3,290,500 13 $4,209,400 21 $7,499,900

149 Carl Cho 5 $2,133,786 10 $5,363,500 15 $7,497,286

150 Julie Kaczor 8 $5,278,500 4 $2,195,000 12 $7,473,500
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At Trivedi & 
Khan our 

attorneys and 
paralegals have years 
of experience helping 

individuals, families, 
investors, developers and 
business owners in every 
aspect of residential and 

commercial real estate.

Our attorneys will ensure that the 
client's interests are protected, 

will deftly move the 
negotiation process along, 

and get to closing.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE • BUSINESS TRANSACTIONS

• COMMERCIAL LITIGATION

220 N. Green Street
3rd Floor

Chicago, IL 60607
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners in 

every aspect of residential and commercial real estate.
Our attorneys will ensure that the client'sinterests are protected, will deftly 

move thenegotiation process along, and get to closing.

847.260.5940
135 E Van Emmon St.  |  Yorkville, IL 60560
9894 Franklin Ave.  |  Franklin Park, IL 60131
 www.selectsurfaces.net  |  support@selectsurfaces.net

CLIENT KITCHEN
MAKEOVER
List your client's home in no time with our Kitchen Makeover Special.

Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!




