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. FREE ROOF INSPECTION AND DETAILED PHOTO
AND VIDEO ROOF REPORTS FOR NEW LISTINGS
¥ | \

REAL ESTATE €3
PARTNERSHIP

PROGR

‘  Professional Roof Inspections: Comprehensive

" photo and video inspections by experienced
The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2 roofing experts

employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive - High-Quality Visuals: Detailed, high-resolution
distributions of profits once realized in a highly controlled business model. images and videos to showcase the roof's

& SOLAR

condition
f IAT r D + Fast and Reliable: Quick turnaround to meet tight listing deadlines
W E-"&‘ b D L}E kCT' * Increase Buyer Confidence: Provide potential buyers with clear, professional assessments of the roof's state
: . . . . . + Cost-Effective: Absolutely free for new real estate listings, saving you and your clients mone

Absolute best industry marketing tech stack -« Credit union and small bank partnerships available y 9 9y y y

) : : . 2 i & - Detailed Reports: Receive a thorough report highlighting any areas of concern and recommended maintenance
Direct seller/servicer with Fannie, Freddie - [TIN, asset depletion, renovation, HECM and many o o

Ty i . ] + Boost Your Listings: Enhance the appeal and transparency of your property listings
and Ginnie Servicing portfolio other niche products . :
: : 7 it _ - Local Expertise: Trusted and knowledgeable local roofing company with a

Multiple lead generating verticals - Lead monitoring for FICO changes, debt, listings, proven track record CONTACT US TODAY
Consistent two-week closings mortgage inquiries and more - Easy Scheduling: Convenient appointment scheduling to fit your timeline
Multiple brokering outlets « In-house decisions for all products - Enhance Your Reputation: Offer an additional service to your clients, setting
No overlays - Affinity Partnership Program you apart from other realtors

+ Roof Tune-Ups and roof certifications available as needed

Contact Us Today to Schedule Your Free Roof Inspection!

Let's Partner! Call TODAY for Details! AR prar 2

JD PECK 7194281020 T

| BRANCH MANGER 2 jdpeck@prmg.net b | zackstark, | COROOFING.COM
et e s comss ) . (719) 232-8747
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PREFERRED PARTNERS

RP

NEW SPONSORS!
Legacy Al

(719) 416-8988
legacyvoiceai.com

ART AND

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysgallery.com

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Classic Homes: Timber
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

CONCRETE
Colorado Custom
Masonry Plus
(719) 342-5959
ccmpluslic.com

CONCRETE LEVELING
CrackerJack Mud Jacking
(719) 520-1099
crackerjackmudjacking.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM CLOTHING
Inherent Clothier

(719) 481-1038

123 N Tejon St.

Colorado Springs, CO 80903

4 . October 2024

ELECTRICIAN

Blackout Electric

(719) 401-8500
www.blackoutelectricllc.com

ESTATE SALES & AUCTIONS
Schur Success Group

(719) 667-1000
schursuccessgroup.com

FENCE BUILDER

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

HANDYMAN

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

HARDWOOD FLOORING
Handcrafted Floors

(719) 648-2940
coloradohand
craftedfloors.com

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

them for supporting the REALTOR® community!

JUNK REMOVAL
COS Hauling
(719) 357-7147
coshauling.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

MASONRY
Colorado Custom
Masonry Plus
(719) 342-5959
ccmpluslic.com

MORTGAGE

Central Bank

(719) 332-7497
applywithteamslater.com

Edge Home Finance
Zack Tarbet

(719) 424-0561
edgehomefinance.com/
team-member/zack-tarbet

Fairway Independent
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Mint Lending
Jessica Jones
(719) 439-6440
mintlending.net

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing/

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
S5starmovingandstorage.com

Arrow Moving and Storage
arrowmoving.net

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL
ESTATE MEDIA
Freedom Real

Estate Photography
Ryan Warrum

(719) 675-5115
freedomrephoto.com

Griffin Marketing Agency
(435) 523-9498
griffinmarketingagency.com

Hommati
(719) 357-5273
hommati.com

PLUMBING

Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand
drainservice.com

NOTARY

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

ROOFING

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

SOLAR

CO Roofing & Solar
Zack Stark

(719) 232-8747
www.coroofing.com

STAGER

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

N~ xrthEn

aenViCE S

YOUR NATIONWIDE MOBILE
NOTARY & SIGNING SERVICE

“Tiftony is o continuous learmer, ensuring
she knows everything she needs to know 1o
support clients, | trust her explicitly and

e

would highly recommend her to anyone

for your real estate and loan presentations.”

~Tyler Essegian, Paramount Title

www.northendnotaryservices

STUCCO CONSTRUCTION
Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

First American Title
(303) 334-2186
firstamcolorado.com

VACATION RENTAL
MANAGEMENT

Travel to Profit Management
Kayla Olson

(719) 460-4244

WATER DAMAGE
RESTORATION
Absolute Water Damage
and Mitigation

(719) 238-5064
absolutewaterdamage
andmitigation.com

WINDOW REPLACEMENT
Windows America

(719) 337-5851
windowscoloradospringsco.com

Professional, Exper
Notaries Right To ‘iﬂ

Tiffany Sck

Cawniar, Inda
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MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM

LISTED IN ORDER:
Brian Gowdy

Our ViSion ’ . - : Publisher | Advertising Sales

719-313-3028

for COZOT'adO f - - . - Vo . 1 brian.gowdy@n2co.com
L - Sue Hunyady

Springs Real [ : Vs - : Ad Specialist

COSads@realproducersmag.com
Pro d ucers: - i Tabby Halsrud. .
3 Content Coordinator & Writer
cosrealproducerscontent@n2co.com
Jenny Bower-Ashpaugh
Appointment Manager

To elevate the 'y - Aimee Garske

. Client Concierge
culture in real =1
Heidi Mossman

estate so agents Photographer
know each other = 719-789-5558
L Maria Bay

! - Photographer
each other more : = 541-213-5435

better and treat

humanely. Better | il Barbara Gart

Writer

Sara Cripe

Social Media Manager
transactions, sara@connectgrafiks.com
For articles, coverage, and advertising, contact Stefy Ruiz

Brian Gowdy at 719-313-3028; brian.gowdy@ Event Coordinator
realproducersmag.com. Geneva Eilertson

business for p
DISCLAIMER: Any articles included in this publication and/or opinions Reprints Manager

everyone involved. expressed therein do not necessarily reflect the views of The N2 Company geneva@realproducersmag.com
d/b/a Real Producers but remain solely those of the author(s). The paid
advertisements contained within the Colorado Springs Real Producers
magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be
held liable or responsible for business practices of these companies.

communication

results in smoother

happier clients
and more repeat

DON’T LIKE THE RENTAL RETURNS YOUR INVENSTMENT PROPERY IS GETTING?

Thanks to Travel to Profit's expertise, our occupancy rates have exceeded
our expectations, and we’ve received countless glowing reviews. We've
gone from her managing | property to obtaining 4 in different states
because of their excellence. If you're looking for a property manager
who truly cares about your investment and your guests’ experiences,
look no further!.

Kayla Ingalina

Real Estate Investor & Travel to Profit Client

6 - October 2024

WWW.TRAVELTOPROFIT.COM

Al Build Cost:
$299

one-time feel

Level Up
Your
Team Today

Are you ready to transform your real estate team or brokerage?
Introducing Al MENTORMAX
Your personal Al Role Play Coach for success in today's fast-paced market.

Elevate your team and brokerage now!

*Tailored Coaching
for Agents

N Q Data-driven insights

for Team Leads and

r‘ Brokers

‘ *Improved Agent
Confidence

Why should you use Al?

*Enhance your
Expertise

Efficient Onboarding for
New Agents

*Consistency in

Training Enhanced Brokerage

Reputation and Agent

Adaptability to Market Dynamics Retention

Schedule a Role Play Demo

$249 per month:
includes 1,000 minutes
of role play time

@ 719-496-8988

$149 per month:
includes 500 minutes
of role play time

@ www.legacyvoiceai.com



THE POWER OFMutuality

@  This month, I'm sharing a post written by a friend and are surrounded by proféessionals who have their Here’s to mutual success,
6 colleague, Jeff White, who publishers Memphis Real best interests at heart. --Jeft’ White
S) Producers and Chattanooga Real Producers. Jeff and I
" have similar visions with our platforms and I cannot have Finally, mutuality is a way of doing business that Thank you,
g written this better than Jeff. With that said, here are elevates everyone involved. By fostering mutual Brian Gowdy
é’ Jeff’s words copy and pasted (with his permission) below: support and shared success, we create a collabora- PUBLISHER | ADVERTISING SALES
g tive, innovative, and ultimately, more successtul 719-313-3028 | brian.gowdy@n2co.com
O Thereis a term I have come to really love real estate community.
recently... MUTUALITY.
ﬁ y

Mutuality is a principle of interdependence and shared
benefit, and it is essential for building strong, trusting

relationships. This concept is crucial not only between

reflections
FROM THE EDITOR

top agents but also with our trusted affiliate partners.
Mutuality fosters a collaborative environment where

everyone can thrive.

For top agents, mutuality means viewing colleagues as

collaborators rather than competitors. Sharing insights This month I noticed a theme emerging among our there isn’t just one “right” way to make a differ-
and strategies can elevate the entire team, creating a cul- featured agents: the importance of giving back. I ence in the lives of others. Sometimes the smallest
ture of learning and growth. Seasoned agents can mentor have been reflecting on how we all do this in differ- ~ moments make a big impact. I enjoyed seeing so

ent ways. Some may donate financially while others  many different examples of giving back this month.

volunteer or give their time in various ways. But These agents are true inspirations!

some of us may “give back” in more subtle ways.

Brian Gowdy and Colleen Rippey (publisher of Baltimore Real

Producers and Coastal Real Producers) randomly encountering Maybe it’s in the way we show up for others in Tabby Halsrud
each other on the 7-mile hike around Jenny Lake in Grand Teton our daily interactions, the attention we give or the Content Coordinator & Editor |
National Park! (photo taken July 2024) . . . . . .

energy we bring to various situations, or in how we Lead Writer

are there to offer support just when someone needs cosrealproducerscontent
newcomers, who, in turn, bring fresh perspectives and it. I have learned from my own life experiences that @n2co.com

enerqy. This exchange enhances individual perfor-

mance and strengthens the team’s overall capability.

Mutuality extends to our relationships with affiliate

3 ...'. T ik . - s & et> | partners, such as mortgage brokers, home inspectors, 4
' ¥ iy and marketing professionals. Building strong, mutual B I L L 5
vn u R FR I E N n s . relationships with these partners involves recognizing X .

. . . . . Plumbing & Drain
W I TH A T R “ c KI their value, respecting their expertise, and working
u L together towards common goals. This synerqy leads

= . 7 e to superior service and greater client satistaction. c 0 I_U RA I] D s P R I N G S
Colorado Spr‘ings Hauling ___. _ A mortgage broker who understands_your clients’ PLUMBING SPECIALISTS

and Junk Removal Services 4

needs can offer tailored solutions, while a marketing

professional aligned with your goals can create more Repair « Remodel « Water Heaters « Gas « Sewer Services
effective campaigns. Hydro Jetting « Video Inspection « Excavation

Embracing mutuality encourages transparency, FAMILY OWNED AND OPERATED
Visit us online or call E trust, and open communication—all vital for lasting T
M for a FREE estimate relationships. When clients see their agent’s network - Contact us today

HCA UDLI S ]rr!\ (719) 357-7147 - of'trusted partners working seamlessly together, it ﬁ BESTm e (719)598-4775 Your go-to plumbing contractor that

- L instills confidence and peace of mind. They know they 9
F . . . . a
=) coshauling.com [m]4# ‘_‘*Sﬂ!ﬂﬂﬁ billsplumbinganddrainservice.com you can trust and always delivers.

e Junk Removal
¢ Yard Debris Removal
* Material Delivery

8 - October 2024 Colorado Springs Real Producers - 9



CLEANING SVCS.

(719) 313-7650

STAGE. SHINE. SELL.
Elevate Your Listings with
\ Peak Clean’s Stage Cleaning

Services!

What Can Bonzo Do
For Your Busine ___‘-,::::;- Move Outs - Stage Cleaning - Residential . Office Spaces
Connect
gonveﬁe . Partner with us today
onve | 719.313.7650
GetBonzo.com peakcleaningsvs@gmail.com
Unlock

> 3% Commission
> Free Site Evaluation
> Free Advertising for Listings

G.]J. Gardner. Fowes

Call 719 394-9179 or visit GJGardner.com

o & B

EMCCEDOWM CUSTOM HOME ACCESSARY
REBUILD BUILD DWELLING UNIT

10 - October 2024




After a 22-year military career followed

by an 8-year long retirement, Sam Sparks
shifted into real estate at the invitation

of a friend. Sam joined his friend at Keller
Williams and worked there a few years
before ultimately joining Kerri Kilgore at
Realty One Group. While he was retired,
Sam supported his military wife, took an
active role in raising their boys, and coached

his son’s soccer and baseball teams.

P» rising star

Written by Tabby Halsrud
Casa Bay Photography

SPARKS

Sam and his wife are well-connected in the
military community and while he has served
a lot of military personnel and vets, he tries
not to focus on any one niche. Sam prefers
to help anyone who wants to buy or sell a
home. He recalls what it was like to be a
young military member purchasing his own
first home, feeling overwhelmed by the VA
process. He enjoys helping others navigate
the process so they don’t have to continue

renting for longer than necessary.

Sam is used to putting his head down and
working hard to find solutions - skills he
learned in the military that have served him
well. One of the challenges with his transi-
tion into real estate was learning how to put
himself out there and be more open about
himself, his successes, and his struggles.
This felt difficult in the beginning after a
long career of holding information close and
being protective of personal information.
Now, he has changed the way he talks to new
agents and encourages them to be honest if
they are struggling. He wants them to know
that real estate isn’t always as easy as it

looks, but they are not alone.

Sam is grateful for those who helped him
early in his real estate career - the friend
who helped him get started in real estate and
more recently, Kerri Kilgore. He knows their
support and guidance has been instrumental

to his path and to his successes.




Sam appreciates that both his long-time military

We’re here to help you understand these new requirements so you

career and his family have been paramount in shap-

can better serve your clients. If you want more info, more details, or
ing him into the person he is today. He and his wife .

. ) . . 1
have been married 24 years and have three boys, AL AT office for a short P IR call us tﬂda}"-
ages ranging from 16 to 27. The family still enjoys

regular dinners together. When not working, Sam

enjoys anything outdoors - especially kayak- H O U S E B I I_ L 24 -109 8

ing, hiking, and camping. This family also

o el oo Ty O > No Fault Eviction (90 Days) vs Termination Notice (30 Days)
Costa Rica and Ireland. Sam loves taking - TE na nt gE’tS Fil'St Right Df Refusal

road trips into the mountains with his

family and hopes to be able to make
@ -~ time for golfing again someday soon.
: |

How does it affect you and your clients?
NEW terminology. NEW timelines. NEW tenant rights.
All the rules have changed!

. =
P
_1'

Sl

In.
.\1';—
™

When must you post a 90-Day No Fault Eviction?

When selling the property.

When the rental owner is moving back
to the property.

When completing substantial repairs.

When tenant refuses to sign a new lease.

When converting or demolishing the property.

When tenant pays late.

a5 WNE

Visit ALLCOUNTYREALTORS.COM

Scott Glascock, Owner and Property Manager (719) 445-7172
All County® Colorado Springs, CRMC contact@allcountycs.com

811 S Tejon St, Colo Spgs, CO 80903 allcountyrealtors.com
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OVERWHELMED = o5 LR,

Original Art & Framing ¢ Hanging & Delivery Available 0

"As a REALTOR
W l TH F R I G H TE N I N G Your local move in the Colorado Springs Metro Area for a h:,: in Colorado
worry-free experience. Springs, itis a

Tq S KS? Visit us online for updated information.

orlysgallery.com - 719.630.3371
NO MOl‘e.’ 730 South Tejon, Colorado Springs

M The On-Call Assistant is
Here to Save the Day.

breath of fresh air to
Every detail is handled with expert care and professionalism. refer vendors like 5-Star
Moving & Storage
to my clients. Meeting Melysa only a year ago,
I was enamored by her humility and candor.
Knowing how hectic and stressful the moving
process can be, the 5-Star Moving & Storage

Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm

Closed Sunday & Monday: Appointments Available! . . . . . .
Projects handled with expert precision from accepting items

— - for storage, delivery, and set up in their home.

D |
' Brick and Mortar Home Inspections, values the
relationships we create with our agents and clients!

As an Interstate Agent for Wheaton World Wide Moving, team is hands down my #1 choice for my friends,
Click below to find out how we leverage the power of our national van line network to family, and clients! My most recent client worked
move across the country effortlessly. with Melysa and her team and was blown away
, e - by how fast they communicated,
¥ | = XS 's Need Storage? Ask about our 20,000 sq ft, Dept of Defense accommodated last-minute changes, and
bt | e approved for our military members' state-of-the-art facility went above and beyond their expectations.’
=t - _ ) 8" = f With 24 hr Survei”anCE. ~ Kendall SukachAssociate BrOker, REALTOR®

USDOT 70719 | MC 87113

Wheoton

(3

Aimee Garske
COO0O/Co Founder

I | schEpULING PO RED WIDE MOV ©

Speak to our customer care team at 0 ..! M A D E EASY
719-648-2835

We move your Life
i

Michael Shenuk
CEO/Co Founder

Moving & Storage, Inc.

Best Mover and

. CALL OR EMAILTODAY FOR A FREE ESTIMATE - L Best Storage
Theoncallassistant.com Brick and Mort . 219297 7755 2 BEST, v st stora
719-208-4605 Horhl,'cé INgI!}ECTIOh? S, |ﬁ£ ‘ info@5starmovingandstorage.com « 5starmovingandstorage.com %S RIN[:S Z:f?ezﬁ(;l:;:r::eﬁz
Woman AND Locally Owned & Operated ereDazette who voted for us!

16 - October 2024



niche REALTOR®

Written by Tabby Halsrud
Casa Bay Photography

At the age of 3, Kieshia Mace-Pearson was
placed into foster care. Her parents were addicts
and her mom ended up in prison. While living
with her foster family, Kieshia took an interest
in the homes they would pass as they took walks
through the neighborhood. She remembers
seeing families sitting down to dinner through
windows, all the while missing her own

family. Kieshia was longing for what had been
stripped away from her: a sense of safety and
security and a home. These early experiences
planted a desire to help bring these things to
others. Kieshia, who had seven siblings, was
later reunited with her mom and her dad, who

recently passed away from cancer.

Kieshia never had a desire to go to college. She
felt she wasn’t the academic type and knew
she couldn’t sit still and focus in a classroom
(she has since learned that she has ADHD).
Instead, Kieshia joined the military in 2010 at
the age of 17. A fun fact she shared: when the
recruiter presented the job choices, Kieshia
asked which one would let her shower the
most. Her recruiter burst out laughing, saying
it was the funniest question he’d heard in 20
years of recruiting—and he’d never been asked
that before. Kieshia laughed as she recalled
the moment. She ended up choosing to be a
cook in the Army, a role that felt perfectly

aligned with her heart for serving others.

While in the Army, Kieshia noticed that

a lot of her brothers and sisters in arms
weren’t familiar with their benefits. She
watched many military personnel strug-

gle with homelessness and wanted to help
them understand they could buy a house.
Kieshia left the military in 2017 and got into
real estate, serving many military personnel.
The biggest obstacle in her new career was
that she had moved to Colorado Springs from
South Dakota, not knowing anyone. As soon
as she got her license, she started getting
involved so she could meet people. She joined
the Junior League of Colorado Springs and
attended HOA meetings.

Kieshia knew she wanted to be a listing agent
from the start, but the traditional path—
starting as a showing agent, moving to a
buyer’s agent, and eventually transitioning

to listings—just didn’t feel right for her.




Instead, she sought a quicker route.
Recognizing the constant buying and
selling among military families in
her subdivision, she focused on get-
ting to know her neighbors and felt

a strong pull to build a tighter-knit
community. Understanding firsthand
the challenge of moving frequently
and not knowing anyone, she began
hosting free monthly activities and
events in her neighborhood. She also
launched two book clubs: one for

the larger community, now boasting
1,600 members, and one specifically
for her neighborhood.

Kieshia’s passion for community
involvement extends far beyond her
neighborhood. She and her husband,
Killan, volunteer monthly for Care
and Share Food Bank and regularly
contribute to Habitat for Humanity,
Partners in Housing, and even vol-
unteer in the housing department at
Fort Carson. Kieshia encourages oth-
ers to make a difference: “Volunteer
hours make a huge impact, and I
urge everyone to get involved with
our local nonprofits to directly sup-

port local families.”

In her spare time, Kieshia enjoys
relaxing at home, hiking with Killan,
and sipping coffee at locally-owned
spots like Old Towne Coffee in
Fountain. She loves attending small-
town events like farmers markets
and Saturday in the Square. At
home, Kieshia and Killan have a
“mini petting zoo” with four dogs
and two cats. They also have 24
nieces and nephews and love hosting
monthly sleepovers for those who

live nearby.

In 2021, Kieshia helped a multi-
tude of clients who were going
through a divorce. In serving these
clients, she came to understand
how unique each experience
was - ranging from amiability and
easy transactions, to restraining

orders and difficult transactions.

3 \

She had been in business for about
three years at the time, and couldn’t
imagine having to navigate the
more difficult transactions as a new
agent. Kieshia began researching
how to better serve this niche and
ultimately got her designation as a
Certified Divorce Real Estate expert
through Ilumni, the leading divorce
education institute for real estate
agents. With only a 10% acceptance
rate, the application process was
rigorous and required reference
letters from peers and from profes-
sionals in the legal community, as
well as interviews with judges and
attorneys. Getting the designation
required her to attend specialized

legal classes and divorce hearings.

A 2024 Best of the Springs recipient,
Kieshia still serves anyone looking
to sell or buy real estate, but her
primary focus is on divorcing home-
owners. She makes it a goal when
possible to help one spouse stay in
the home to continue building its
value; when that’s not possible, she
works to sell. She is now the Real
Estate Chair of the El Paso County
Bar Association and facilitates the
education of attorneys on different
real estate matters. She also testi-
fies in court as an expert witness.
Kieshia’s divorce expertise extends
beyond real estate transactions, too.
Kieshia provides a free monthly
workshop for people going through
or contemplating divorce. Called
Second Saturday, this workshop
hosts different expert speakers every
month, and attendees come to learn
and ask questions. Experts include
attorneys, judges, mediators, and

financial representatives.

As a CDRE, Kieshia understands the
challenges of navigating high-stress
transactions with many moving
pieces. She’s happy to be a resource
for any attorneys and agents who
need extra support in managing the

selling process during a divorce.
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719-291-4145
Handh-fencing.com - Fencing; wood, vinyl, chain-link For over a century, our name has meant stability and
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making at our core. With a large footprint and an
experienced team;, we're proud to serve Coloradae.
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If you're in need of an experienced, friendly electrician 3D Virtual Tours | Floor Plans

that values trust and won't hit you with hidden costs, Vi | Enh
Blackout Electric is the one to call. Highly recommend! irtual Enhancements

— Julie Robertson, RE/MAX Real Estate Group

Find out more at:

centralbank.net/colorado

Panel/Subpanel installation or upgrades | Service Inspections
Remodels/Additions | LED retrofits | Hot Tub | Generac Installs | Generator Plugs
Service | Outdoor Lighting | Electrical Repairs | Fixture Upgrades | Trouble Shooting
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THE DREAM 1S

THE 1S SOLD SEPERATELY.
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Relax and just be yourself, we take care of everything else
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FIDELITY MORTGAGE

SOLUTIONS

Capture the moments and cherish the
memories with Casa Bay Pholography, where
th fun and beautiful

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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1331 Wahsatch Avenue | Colorado Springs, CO
WA H S A z < H A ; / E N z ; E Agent: Ben Day | Brokerage: LIV Sotheby’s

Presented by Ben Day

Want to feature one of your Luxury Listings in Colorado Springs Real Producers? Hire one of our Preferred Real Estate Photographers to
Photography by Griffin Marketing Agency photograph it and we can spotlight it for you! Our Preferred Real Estate Photographers are listed under “Photographer”
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CHECK RATES LIVE!!
LCMLOANS.COM/INTEREST-RATES

SCHURSUCCESS
— GROUP —

Low Interest Rate « Fast Underwriting
7amto 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Are your clients looking to ESTATE

liguidate an entire household, SALES
or sell just one or two Items?
W help! L
RSO /. S i T Contact Low Cost Mortgage Today!
‘ N the stress out of selling! Ll (}-_U IDATION

SINGLE ITEM MIKE FLOREN, OWNER, NMLS #1574886

Premium Carpet ‘ CALL WITH : :
Cloaning, Restoration | QUESTIONS HOUSEHOLD MIKE@LCMLOANS.COM | 720-448-6610
spalr Serylces Ll S EMpP" LCMLOANS.COM | 719-362-0439
‘ SOl Corret enalrs 685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

0 Air Ducts And Dryer Vent Cleanings
Pet Damage - Upholstery Cleaning A5
Low Cost Mortgage LLC NMLS #2357261, Low Cost Mortgage is not endorsed by, o acting on behalf of or at the direction of, the' U5, Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the L5, department of Agriculture or the Federal
Government. All programs are subject to credit and income qualification, This is not a guarantee of financing or a firm offer of credit.

(7193 T 100D

FLOORS & MOR

Tile And Grout Cleaning [ INFORSCHURSUCCESSGROWLT.COM
- Schedule today W e
719.896.6274 | Absolutefloorsandmore.com
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Born and raised in Colorado Springs,
Matthew Klinker graduated from
Doherty High School in 2013. An avid
soccer player through high school,
he also loved cars and off-roading
with his dad. While he didn’t pursue
soccer as a career, he did believe

the adage, “if you do what you love,
you’ll never work a day in your life.”
Matthew attended Lincoln College

of Technology in Aurora, where he
studied Automotive. He found a job

working on cars but soon realized he

didn’t want to make a living at it and
really only enjoyed working on his own

_PD rising star

service advisor and writer for Subaru. 1 Written by Tabby Halsrud
Casa Bay Photography

cars. He transitioned to working as a

In the meantime, Matthew and his o —.

wife purchased their first home and

made a lot of updates to it before

v : . . they sold it. They then purchased
i h‘-\ ‘\ and later sold a new build. Through

f the process of buying and selling

their own homes, Matthew became
interested in real estate as a potential
career. He had been working in the
automotive industry for seven years,
which was physically demanding
and tiring. After his daughter was
born, the long hours began taking
a toll on him and affected the time
he was able to spend with his
family. After a home sale created
extra cash for him and his wife,
Matthew decided it was the per-

fect time to change careers.

—\  In2022, he jumped into real estate
: F

and now works with Ryan Van

Ornum at the Wolfpack Property
Group. He loves the freedom and
the opportunities his new career
provides. The biggest adjustment for
Matthew...? “I had to learn discipline
to do the work every day. Real estate
is whatever you make of it. It’s up to
me to decide if I want to do good.”
Matthew’s business comes from his
vast social circle, the people he meets
when out networking, open houses,
and some online leads. While he

doesn’t focus on a specific niche, he



has helped a lot of first time home
buyers see that it’s not as hard to buy
a house as they thought it would be.

Matthew and his wife met in high
school and have been married for
seven years. Their daughter is now

3 years old and has recently started
preschool. Both his marriage and
becoming a father have shaped him
into the man he is today. For fun,
Matthew enjoys riding dirt bikes.

He and his wife are big sports fans
and hold season tickets to both the
Avalanche and Broncos. Matthew has
a TikTok page, BBQ Realtor, where
he shares the process and the finished
product from barbecuing and smoking

meats like brisket and ribs.

When asked what it means to be
featured, Matthew said, “It’s cool to
be recognized for the hard work,
especially being so new in the
business. I've done really
well in my first two years
and I appreciate being

recognized for that.”

Stretch Your Legs.

Large Lots and
2.5 Acre Homesites

rRId c ®
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D20 & D49 Schools | Quick Move-in Homes | From the S600s

American

CEIED’

719-900-4603 719-888-3445 719-495-9825

amlegendhomes.com ClassicHomes.com VHCO.com
Sold From Sterfing Banch: 9974 Antelope Ravine Or. @006 Antelope Ravine Dr,
8111 Pennydale Drive Colorado Springs, CO 80908 Colorado Springs, CO 80908
Colorado Springs, CO BO908
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INTEGRATING HOUSEPLANTS

INTO YOUR HOME

Home is our safe haven and
personal sanctuary where
we can fully be ourselves,
free of unwelcome con-
straints, demands and
expectations. At home,
we foster the inner state
we desire whether that be
peace, restfulness, nourish-
ment, rejuvenation, calm-
ness, joy, or enrichment.
Home is the place where we create our own style of beauty as
we enjoy leisure time and care for our wellbeing. How does your
home support your physical, mental, emotional, and spiritual
wellbeing? Is your home a restorative niche for you? Does it help

you set aside feelings of stress, exhaustion or overwhelm?

Integrating houseplants into your home can help you create a
comfortable, nourishing space that welcomes you at the end of
along day and provides a sense of comfort and relaxation. Lush
houseplants bring some of the benefits of nature indoors and help

us feel calm and grounded.

Choosing the right houseplants for your interior space is as sim-
ple as understanding the indoor environment, such as available
lighting and levels of dryness or humidity, as well as giving some
thought to how much time you want to spend caring for your
plants. How much light is available inside your home? Do you have
many large windows? Or a few smaller ones? Which direction do
the windows face? All plants need access to some light - whether
that be near a window or from grow lights - but not all plants can
tolerate the same level of light. Some do better with early morning

sun and others will thrive in the later afternoon sun.

34 . October 2024
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Watering is another important factor in houseplant
selection. Do you have time to water weekly or do
you need plants that will thrive with less frequent
watering? All houseplants need to be watered

but different plants will require different levels of
watering care - not all plants need or want to be
watered weekly. Humidity affects watering sched-
ules and the ability of our houseplants to thrive.
Our dry Colorado climate makes it difficult for

some varieties of houseplants to do well.

Introducing the Houseplant Nanny

I often hear people say that they love houseplants
but haven’t been successful in keeping them alive;
some think they have a black thumb. I believe that
these individuals just haven’t found their right
plant match yet - so I am here to help! I help people
choose the right houseplants and offer care tips

to create a lush green space inside their home or
business. I provide a variety of consultative and
hands-on support services for those who want to
green up their environments. For realtors, stagers,
and short-term rental owners who want to inte-
grate indoor houseplants into their listings and
rentals, I provide plant rentals and care plans and

handle the regular care to keep the plants thriving.

Contact the Houseplant Nanny at houseplantnanny@
gmail.com, visit www.nurturemyplants.com for
more information, or follow @houseplantnanny on

Facebook for care tips and inspiration.

}} SpeC|a | featu [@  Written by Tabby Halsrud
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While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’
hometown lender since 1995. And over that time, we’ve helped more than 130,000 families find their perfect loan.
So when you're ready to buy, we’re ready to help. Because we love to lend where we live.

morgage .
. solutionsfinandial

Apply Now Leanna Hardwick
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370

Leanna.Hardwick@MortgageSolutions.net
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HVAC

AVOID HOME
INSPECTION
ISSUES

Performing maintenance,
tune-up and cleaning prior
to showing a home, ca help

ensure smoother closings! : 2 ) 2023 PARADE OF HOMES WINNER—THE GRANDVIEW
P Trusted Local Experts a0 Voted Best: Overall Home, Kitchen, Master Suite,

» VIP Maintenance Plans ! W\ | ."II : Architectural Exterior & Floor Plan!
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Written by Tabby Halsrud and Carrie Lukins
Casa Bay Photography

Preston

SMITH

Carrie Lukins and Preston Smith didn’t
just stumble into real estate—they crafted
their paths with intention and purpose.
For Carrie, it all began in 2007 when
her military husband was transferred to
Colorado Springs. With a background
steeped in architecture, thanks to her
custom builder father and her global
travels, Carrie found her
niche in real estate. But she
didn’t just want any job—
she wanted the right one.
“When I first started out, I
did a lot of interviews and
asked a lot of questions.
Rather than focusing on
who wanted me on their
team, I decided who I
wanted to align with,” she
recalls. That decision led
her to Sellstate Alliance
Realty, a company she
eventually purchased
in 2018. It was there
that she partnered
with Preston
Smith, and
together, they
built a business
rooted in shared
values and a vision

for excellence.

Preston Smith, a Colorado

resident since 1978, has been a

relentless worker from a young

age. His career, marked by
impressive sales achievements at
companies like Sunshine Audio,
Car Toys, and AT&T, eventually
led him to real estate. It was
Tom, the owner of Sellstate
Alliance Realty at the time, who
encouraged Preston to consider
a career in real estate. Preston
took the leap, balancing dual
jobs for 11 months before fully

committing to real estate. His
dedication paid off when he won
the Rookie of the Year Award

in 2016. It was at a National
Sellstate Summit in Florida that
Preston and Carrie first dis-
cussed the idea of partnering—a
conversation that would lead to a

powerhouse collaboration.

Today, Carrie and Preston helm a
multi-faceted, family-owned bro-
kerage with offices in Colorado

Springs and Pueblo, as well as a

third franchise agreement. Their
venture includes The Real Estate
Academy of Colorado, an afford-
able pre-licensing school that
empowers aspiring agents to pur-
sue real estate while maintaining
their current jobs. Graduates

can then choose to join Sellstate

Alliance or any other brokerage.

New agents at Sellstate Alliance
are welcomed with an 8-week
mentorship program designed

to equip them with the tools for
success. The program covers
everything from contract writing
to understanding the intrica-
cies of the real estate industry.
Preston emphasizes, “Our goal

is to give the best service that

a brokerage is supposed to give
and to help the agents be the best
they can be.” The mentorship
integrates Brian Icenhower’s
training system with top-tier
technology, providing agents

with a solid foundation.

Carrie and Preston’s comple-
mentary skills are the backbone
of their partnership. Preston
handles the business and com-
pliance aspects, while Carrie
focuses on relationship-building
and strategic planning. Their
unique strengths create a bal-
anced leadership that benefits
both new and seasoned agents.
“We are completely different!”
Preston admits. “I’'m a black-and-
white numbers and contracts guy,
while Carrie is the heart—she’s
the one who remembers the name
of the puppy when I don’t even
remember they have a dog.” This
dynamic duo offers a holistic
approach to mentoring, teaching
agents everything from LLC setup

to effective time management.

Beyond real estate, Carrie and
Preston are deeply committed
to giving back to their commu-

nity. Shortly after becoming

Colorado Springs Real Producers - 39




partners, they founded The COS
Network, a nonprofit organi-
zation dedicated to supporting
local initiatives. Their efforts
extend to programs like the K9
challenge coins, where proceeds
benefit local police depart-
ments. Additionally, they are
passionate supporters of the
national program Homes for
Heroes, which they’ve expanded
into 719 Heroes. This initiative

rewards military personnel, law

enforcement officers, firefighters,

40 - October 2024

healthcare professionals, and
educators by giving them a per-
centage of the commission after

closing.

As of early August, Carrie

and Preston have assisted 238
heroes, giving back almost
$700,000 in 2024 alone, with
over $4.1 million returned to
the community over six years.
Preston’s personal experiences
fuel his dedication to helping

those in need, particularly the

unhoused population. “We were
from very humble beginnings
y & ’
and that is why I work so hard
helping the unhoused popula-
S

tion,” Preston shares.

Carrie and Preston seek agents
who are not only skilled but

also have a passion for making

a difference. Their agents are
actively involved in community
events, such as the Badges and
Bogeys Tournament for the
Police Foundation of Colorado
Springs, where agents and police
officers team up for a day of golf

and camaraderie.

In their personal lives, both
Carrie and Preston are proud
grandparents and enjoy spending
time with their families. Preston,
an avid golfer, makes time to hit
the greens most days and is also
passionate about understanding
medicine and health. Carrie, who
has traveled extensively and has
a large, close-knit family, enjoys
raising her grandson and staying
connected with her many nieces

and nephews.

Although they have been fea-
tured in Colorado Springs Real
Producers before, Carrie and
Preston are honored to grace
the cover. “To be recognized
among the great agents in our
community—it’s an honor and is
very humbling,” Preston reflects.
Carrie adds, “We were born for
real estate—it is the vehicle that
allows us to follow our passion

and give back.”

Together, Carrie Lukins and

Preston Smith exemplify what it
means to lead with purpose, pas-
sion, and a commitment to excel-

lence in real estate and beyond.

& by

N

We were born for
real estate—it is
the vehicle that

allows us to follow
our passion and

give back.
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I’'m a black-and-white numbers
and contracts guy, while Carrie
is the heart—she’s the one
who remembers the name of
the puppy when I don’t even

remember they have a dog.
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Zack Tarbet

Edge Home Finance
719-424-0561
zack@zacktmt.com
NMLS 2040562

THE TARBET MORTGAGE TEAM
Residential, Commercial, & Investment
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HOME INSPECTION, INC. 719-641-155
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for Windows in Colorado Springs

Lifetime warranty on parts & Labor
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1155 Kelly Johnson Blvd #150
Colorado Springs, CO 80920

There's never a

second chance

to make a first
impression!
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Worldwide Moving
WE HELP MOVE LIVES FORWARD:

Delivering Excellence for Top Producers and Their Clients

LONG DISTANCE | LOCAL | STORAGE

JALLIED

The Careful Movers

LET'S GET YOU A FREE QUOTE!
719.602.9617 | ColemanAllied.com

AT?ENTD@N RE‘ALT@@@D

" T ) ROOFING

& SOLAR

As the busy season ramps up and hail
storms become more frequent, ensuring
your listings are protected is crucial. Call us
as soon as you get a listing so we can get
ahead of any roof issues that may be called out during the home inspection. Our proactive
approach safeguards your listings, saving you time, hassle and potentially costly surprises.

DON'T WAIT, ACT NOW TO SECURE PEACE OF MIND FOR YOUR
CLIENTS AND MAXIMIZE THE VALUE OF YOUR LISTINGS.

* FREE Roof Inspections
* FREE Roof Tune-Ups Included with All Roof Certifications

* FREE 1hr CE Course - Navigating Real Estate Transactions
with Insurance Claims

CONTACT US TODAY

* FREE 1hr CE Course - Recognizing the Value of Solar in
Real Estate Transactions
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Uasiar  APARTMENTASSICUTION i s o

PIKES PEAK ASSOCIATION OF REALTORS DImeramsnms ¢ IOURSEEE TELEN&8n

Zack Stark, COROOFING.COM

(719) 232-8747
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MERCIE CURBOW
A vacation to Colorado changed the trajectory

of Mercie’s adult life, after a visit she shifted her
plans from settling in Lubbock Texas and decided

to make Colorado Springs home. Mercie initially
joined BiggsKofford, a CPA firm, which ultimately
led to her real estate career. Jerry Biggs and Kurt
Kofford were instrumental mentors for Mercie and
she modeled her real estate business using lessons

learned from them.

Mercie loves connecting with her clients and bring-
ing people together through their homes. She has
also developed a niche testifying for divorce cases

regarding valuations. Outside of work, Mercie loves
taking photos of people and landscapes and scrap-
booking photos of her niece and nephew. She also

enjoys hiking, golfing, live music and reading.

FUN FACT: Mercie was raised on a farm/ranch
and grew up riding horses, working cattle & driving
a tractor!

October 2024

AARON SALLADAY

Former dirt bike racer and VW Enthusiast, Aaron

Salladay became a lender before earning his real
estate license about a year ago. Passionate about
education, he is also a licensed substitute teacher.
Aaron took the initiative to start an accountability
group in his office, and enjoys connecting with his
sphere of influence, which is how he finds most of

his real estate business.

Outside of work, Aaron enjoys rebuilding cars and
admits he likes going fast. He is a runner, mountain
biker, and has a cabin in Westcliffe that offers the

occasional escape.

FUN FACT: Aaron is an introvert.

Bonus fun fact, General Palmer brought Aaron’s
mom’s side of the family here from England in the
1800s and they can be spotted in a photo that hangs
at the Garden of the Gods.

ALZIRA ESCOBAR-PRUITT

Did you know? Alzira Escobar-Pruitt owned a

restaurant for three years in Georgia; she sold Z’s
Cafe during the 2008 recession. Originally from
Spain, Alzira attended college in Georgia and has
also lived in Texas; it was in Texas when she had

her first introduction to real estate. She has a
master’s degree in criminology and has worked as
a paralegal. After the passing of her parents, Alzira
realized that law school wasn’t her own dream and
she began exploring what *she* really wanted for

herself, discovering a latent passion for real estate.

Alzira got her license in 2020 and being impressed
by the level of education Scott Sufak provided,
she joined his team. She is proud of the fact that
she completed the Pikes Peak Association of
REALTORS® Leadership Academy.

Outside of work, Alzira enjoys hiking and road
bikes. She is one skydive away from being able to

jump solo and has her pilot’s license, too.

FUN FACT: English is Alzira’s third language after
Spanish and Portuguese.

Follow Colorado Springs Real Producers on social
media for more agent snapshots!

JOE CUCHIARA

Joe Cuchiara’s family moved frequently, from

Washington state to the Midwest, but their journey
finally led them to Colorado Springs right after he
graduated from high school. Joe was a dishwasher
and then a cook at Conway’s Red Top, but his path
took a turn when the owner of the company his
father worked for decided to open a Schwinn bicy-
cle shop. At just 19, Joe was tasked with research-
ing how to operate and manage the business, which
he did, and soon after found himself running the
store. As fate would have it, a few years later, Joe

became the owner.

In 1992, Schwinn Bicycle Company filed for bank-
ruptcy, and at age 35, Joe faced the challenge of
beginning a new career and enrolled in real estate
school. He earned his license in 1993 and transi-
tioned from counseling those seeking health, fun,
and fitness to counseling those considering buying or
selling a slightly more significant asset! Known for
his consultative approach to selling, he believes that
information and education are paramount to empow-

ering clients in their decision-making process.

He cherishes the freedom and flexibility his career
offers. Outside of work, Joe and his wife, Devon,
run an Airbnb, using it as a platform to showcase

and represent the vibrant community he loves with
warm hospitality to those traveling from outside

Colorado Springs.

Colorado Springs Real Producers -
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Inspections Over Coffee

"Chris with Handcrafted Floors has been an Inspector Wes Robbins
amazing asset for my clients! His work is
impeccable and his prices very reasonable.

If h d floori P
mEargerel; sl What brought you to this field?
install or refinishing, Chris
is the one to call!"

| came to the home inspection business from
the restaurant industry. | wanted to'learn

-Tempe Krieger,
TeampSecundg ' more about homes while still being in'a —

position to interact with and help people. | COfF
Get A Free Consultation & Estimate e

scottyman1701@gmail.com What do you love about your work?

719-648-2940
My favorite part of being a home inspector is

when homebuyers feel empowered by, fhe
information I've given them.

WH womas § Fun facts;

orage Co., Inc.
. ; 18 You can find me climbing in the flatirons, frail

Arrow Moving and Storage also provides storage solutions . ) . :
for both homeowners and businesses. Whether you need rnmng and hungmg out with oy Heeler, River.

to store items while waiting to move into your new When I'm not outside | love to cook and bake. | :

building, or just want to alleviate all the clutter, our love ca mpfire cooki ng[ 0

secured climate-controlled warehouse is the perfect .
solution for all your storage needs. [ "~ y
Moving Services : Residential - Office - Corporate 720-845-JAVA [5232} r. e \ =| 1 =
International - Specialized - Warehousing Distribution and Storage FrﬂnirﬂngEﬂinspecﬁonsovercnffeu.comL f" e j1 _f';',_ .
Call us or visit our website for a quote: d InspectionsOverCoffee.com l

719.573.3460 - arrowmoving.net
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Are you looking for classes?

At First American TiﬂE-‘, we know the value Jamie Madsen | Account Excoutive
L jmadsen@irstam.com

of education. So, to help our local real estate R s
community stay up to date on our rapidly changing -

industry, we regularly bring together leading R |
instructors to provide in-person and online classes. e

Contact us today for an upcoming class schedule

COLORADO’S

PREMIERE REAL ESTATE MEDIA COMPANY

Photo | Video | Drone | 3D Virtual Tcru.rs | Virtual Staging | Floor Plans | Listing Websites
if >

F

GRIFFIN

MARKETING

=

-~

Colorado Springs | Denver | Fort Collins | Grand Junction | Mountain Resort Communities

jacob@griffinmarketingagency.com | (435) 523-9498 | griffinmarketingagency.com
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FAIRWAY
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A New Way to Finance
Your Next Home
Non-QM Available

Looking to buy a home, but don’t have a traditional stream of income? No problem!
Fairway has you covered with our latest non-QM option. This new program could
give you the flexible financing you need

* Loan amounts from $150,000 to $4,000,000

* FICO Scores down to 660
Alternative income document options include:
« 12 or 24 months of personal or business bank statements for self- employment
« Asset utilization
e One or two years of 1099s

Reach out to your
HOME BUYING HYPE WOMAN
BRITTNEY HANSEN

Branch Manager | Loan Officer
NMLS 1474567 | CO, FL, TX & OK
brittney.hansen@fairwaymec.com

Cell 719.505.6924 | Efax 866.936.0678

13570 Meadowgrass Drive, Suite 200 Colorado Springs. CO-80921
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A Division of Stewart Title Company

EMPIRE TITLE MAIN:

5555 Tech Center Dr. Ste 110
Colorado Springs, CO. 80919
719.884.5300

CANON CITY:

1220 Main Street
Canon City, CO. 81212
719.275.4900

WE DON'’T SUCCEED UNLESS YOU DO!
Empire Title - etcos.com

EMPIRE TITLE NORTH:

8605 Explorer Dr. Ste 250
Colorado Springs, CO. 80920
719.884.5300

PUEBLO:

1401 Fortino Blvd. Ste A
Pueblo, CO 81008
7195442323




