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A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com
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Offering 3%
Buyer Agent

Compensation

QUICK
MOVE-IN
HOMES
AVAILABLE

Shop our floorplans,
see our homes in
progress, and tour our
communities to start
the journey to your
new home.

Available homes
from Murrells
Inlet, SCto
Ocean Isle, NC!

Let us make it easy
for you to find the
perfect home.

843.417.9575
DrHoRton.com

@2024 D.R. Horton is an equal Housing
opportunity builder. Home and community
information, including pricing , included
features, terms, availability and amenities
are subject to change or prior sale at any
time without notice or obligation.




PREFERRED PARTNERS

RP

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

APPRAISAL SERVICES
For What It’s Worth
Michael Sichitano

(843) 808-1533

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FENCING

Creative Fencing
Brandon Krotz

(843) 267-7254
creativefencingllc.com/

FINANCIAL ADVISOR
Palmetto Coast Capital, LLC
David G. Wurster

(843) 504-4583
www.palmettocoast
capital.com
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FLOORING

Door to Door

Kitchens & Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GOLF

Project Golf

(808) 306-1435
www.projectgolf.org

HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION

Island Inspections, LLC
Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown

Property Inspections
Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom
Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Old Republic
Home Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

MEDSPA

Dunes MedSpa
Amanda Howard

(864) 934-6149

4710 Oleander Dr
Myrtle Beach, SC 29577
www.dunesmedspa.com

MORTGAGE / LENDER
Nation One
(843) 813-6745

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at anita.jones@realproducersmag.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpestservice.com/?

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

ROOFING

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS
& PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

SOLAR
Simple Sustainable Solutions
(843) 421-4353

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Phil-and his team are very prafessional, we relocated
from New Jersey and we're laoking Tor a property and
hod prabiems obtaining financing after six manths of
agany. We contacted Bhil ond his team made the
tronsaction a Reality, Thei transparency ond dear-cut
anproach helped us to make this a reality. Thonk you
50 much. - Google Review

nmend them to any
= Team! - Google Review

The Team that Never Says No!

888.695.3774 | TeamC@NationOne.com | N1Mortgag

Your Most Trusted Lender
NATION ONE in the Lowcountry...

ges




MEET THE CAROLINA COAST REAL PRODUCERS TEAM

L'dm o
Bill Poulin Anita Jones Jeremy Kierez
Publisher / Owner Publisher / Owner Photographer

THE WORLD'S

Anna Price Dave Danielson Donald Hovis l& ﬁ @ E 8 u

Ad Strategist Writer Photographer

|
If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com M E M B E R S 0 N LY

FOLLOW US ON FACEBOOK AND INSTAGRAM

0 https://www.facebook.com/carolinacoastrealproducersmag https://www.instagram.com/carolinacoastrealproducersmag B UA I l I U B '
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COASTAL

NSURANCE GROLULP

Close MORE Real Estate
Transactions with the

We Buy and You Join Get Unlimited, Reserve a Boat
INSURANCE | Maintain Boats the Club FREE Training and Enjoy!
% k to provide insurance value to our clients through the
PARTNER nat ! -
et S O e chiont ouetomer saviee - " W NORTH MYRTLE BEACH MURRELLS INLET SOUTHPORT, NC
@Harbourgate Marina @ Crazy Sister Marina @ Southport Marina

& Wacca Wache Marina
843-808-0291 AUTO = HOME = BUSINESS < LIFE

info@coastalinsureit.com

www.coastalinsurancellc.com BOAT < FLOOD < RV * RENTERS

1136 44th Avenue North, Suite 101 | Myrtle Beach, SC GOLF CART = JEWELRY F RE E DO M BOATC LU B . COM o 843'732'3777
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RP REALTOR RAVES: BEST BITES IN TOWN

RESTAURANTS

IN THE STRAND

Roaftop Bar & Lounge | Live Music | Happy Hour | Lunch Specials

Our Real Producers Brag on
Their Favorite Restaurants

~Legendary~

YOUR RESTAURANT REFERRAL HERE

Tues-Thurs 5-8:30PM [ Fri & Sat 5-9PM
Wi-Fi * FranksandQutback.com
Bars Open 4PM

10434 Ocean Hwy * Pawleys Island SC
Reservations Suggested
(843)237-3030

With over 20 years of experience cooking
'Y in the finest restaurants, our chef and
owner is excited to present his vision to
you and all our guests. Our caring and
committed staff will ensure you have a
fantastic experience with us.

Stay tuned for exclusive RP-hosted experiences
at these fine establishments.

As a valued REALTOR® partner, we invite you to nominate your favorite local restaurants as additions to

Our staff are second to none in providing our dining guide at bill.poulin@n2co.com or anita.jones@n2co.com. Your recommendations will not only

our guests with an exceptional fine

showcase your expertise in the area but also contribute to creating a delightful experience for clients.
dining experience.

(843) 945-9310 | 41ndstreetbarandgrill.com

4109 North Kines Highway, Myrtle Beach,
South Carolina 29571, United States
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Our Story...

“We Love Our Customers”

Julie A.- owner

Main Showroom  NOEEIEZTEII Coastal Decor
& Mattress Gallery Sun 1pm -Spm Rugs & More Store
10356 SC Hwy 90, LR ihattuiaead 527 Hwy 17 N., NMB
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Shopseasidefurniture.com F*

© A great selection of quality
furniture and accessories.
Knowledgeable and helpful
staff. Fair prices. We've
bought several times here

JOHN THOMAS
FURMNITLURE

over the past 10 years. V. Nichols

© Seaside sold us a beautiful piece of furniture
and was super helpful, helped us every step of
the way. They have even helped my family buy
several pieces. Again, my family love Seaside

and love their helpfulness. ;. o

® My very favorite furniture store on the Grand
Strand!! Lots more than just furniture! I have

worked with several people there and they are all

great. A busy store but never pushy, and they
spent time with me matching different pieces

together, answering my many questions. 7. singleion
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“At Seaside Furniture
Gallery & Accents we

are focused on finding

Te=t) | every client at every
re ' budget. We have many

SLY returning clients due to

Y our relaxed, collaborative

environment.“

General Manager

p
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FROM
STRUGGLES TO
SUCCESS:

JAVID
JILSON’

INSPIRING
JOURNEY

David, who recently marked two
years as a realtor in April, shares
a journey filled with diverse
experiences, challenges, and
unwavering determination.
David embarked on his real
estate journey in April 2022,
a decision preceded by
a meticulous preparation
period. “I completed my
coursework the previous
year and applied to the real
estate board for approval,”
he recalls. “I took a brief
hiatus to prepare for
my wedding. After the
wedding festivities and
honeymoon, | passed
the estate exam on
March 29, 2022.

Before real estate,
David’s work history
reads like a fascinat-
ing mosaic of diverse
roles and industries.
“I’ve done a little bit
of everything and been
everywhere,” he says
with a chuckle. From
fast food and door-to-
door sales to truck driving
and furniture moving,
David’s extensive back-
ground spans decades. He

held roles such as director

of operations for a relocation company and traffic
manager at a playground manufacturing company.
When the company relocated, David took a leap
into furthering his education, which marked the
beginning of a significant chapter in his life as he is

now in pursuit of his doctoral degree.

The pivotal moment that steered David towards
real estate was the onset of the COVID-19 pan-
demic. “My role at a community college, funded
by a grant, was affected as the education system
underwent closures,” he explains. Faced with

the disappearance of the grant and his position,
David didn’t back down. Instead, he launched his
own courier business, specializing in transporting
documents between law offices and the court-
house. “Seizing this opportunity, I successfully
built a small business that not only supplemented
my adjunct teaching income but also sustained me
through the challenging times of the pandemic.”
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David’s decision to become a realtor was deeply

personal. “I became a realtor because it aligns
with my deep-rooted desire to own my own busi-
ness, be my own boss, and chart my own path,” he
says. His passion for helping people, a consistent
theme throughout his various ventures, made real
estate an appealing path. “ I eagerly seized the
chance to explore real estate when the opportu-

nity presented itself.”

Born in upstate New York and raised in Savannah,
Georgia, David’s formative years were shaped

by significant challenges. “After graduating from
high school, I moved to Wilmington, NC, driven

by a desire to establish independence,” he shares.
Despite personal struggles and familial constraints,
these very challenges molded David into the person
he is today. “My father, despite being perceived as
overbearing, instilled values and principles that,

ironically, became the foundation of my character.”

Carolina Coast Real Producers - 13
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Confronting negative attitudes, selfishness, and

stubborn defiance were crucial steps in his path to
success. “Breaking free from the victim mentality
was pivotal,” he says. Embracing personal growth
and seeking guidance from others transformed
his life. “Learning to learn became a transforma-
tive process, and I embraced the idea that each
experience, whether positive or challenging, held

valuable lessons.”

In his business, David is passionate about helping
others and education. “I find great satisfaction in
meeting people and establishing both personal and
professional connections,” he says. The dynamic
nature of real estate appeals to his love for learn-
ing, with each day presenting new challenges,

situations, and opportunities.

The most rewarding part of David’s business is
helping individuals navigate the journey to home-

ownership. “I can remember buying my first home

14 - October 2024
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NEVER LET THE GOOD BE
THE ENEMY OF THE BEST.

77

and how daunting it seemed, so to be able to help
others achieve that goal is very rewarding,” he
says. For David, success is defined by overcoming
obstacles and pressing forward towards his goals.
“Each person defines success in their own way, but
for me, it’s meeting the milestones I've set in my

life,” he explains.

David’s family plays a significant role in his life. He
is recently married to his wonderful wife, Melissa,
who has been a huge supporter of his career
change into real estate. Melissa, a book lover with
an impressive collection, and her three children,
Dalton, Nathan, and Abbi, make up David’s cher-
ished family. “We love to travel together, attend
concerts, and enjoy our evening viewing of Wheel

of Fortune and Jeopardy,” he shares.

Outside of work, David’s interests include traveling,
attending concerts, playing disc golf, learning to surf,
and playing the guitar. He is also passionate about
supporting charities such as Sonshine Recovery
Ministries, Fresh Brewed Coffee House, Adaptive
Surf Project, and South by Southeast: SXSE.

In offering advice to aspiring realtors, David
emphasizes the importance of staying green and
continuously learning. “I was once told if you are
green, you grow; if you are ripe, you rot,” he says.
“There is something to learn from everyone, even if

it is what not to do.”

David wants to be remembered for his passion

for helping others achieve their real estate goals
and treating everyone with equal professionalism.
“Whether you are buying a $5,000 piece of land or
a multi-million-dollar home, I’ll give you profes-

sional service from beginning to end,” he asserts.

His favorite quote, “Never let the good be the
enemy of the best,” perfectly encapsulates his phi-
losophy. David Wilson’s story is a testament to the
power of resilience, continuous learning, and the
enduring influence of one’s roots. His journey from
diverse job roles to a successful real estate career is
an inspiration to anyone seeking to chart their own

path and make a lasting impact.

MONARCHROOFING.BIZ

GUTTERS

SOLAR

TEMPORARY TARPING

FREE INSPECTIONS ROOF TUNE UP!

Proudly servings the
Grand Strand and
Surrounding Areas -.

S EET R i
e S e R e

sloanhomeinspections.com
+1843.209.4792 | MON-SUN
sloanhomeinspections@yahoo.com

[OCALLY,OWNEDAND OPERATED ") (0) 5

What Can Bonzo Do
For Your Business?

s Connect
Converse
Convert

GetBonzo.com
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P> feature agent

SCHNEIDER

Written By Anita Jones
Photography By Jeremy Kierez -
High Tide Content

Lucy Schneider
isn’t just a name

in the real estate

industry; she’s a
story of perseverance,
passion, and unwavering
commitment to her clients.
With nineteen years of expe-
rience and a career volume
of $60 million, Lucy has
made her mark as
a top producer,
securing this
accolade for the
last three years.
But her journey
to the top wasn’t
just about numbers—
it’s about a life lived with
purpose, family values, and

an unshakeable work ethic.

From Transportation

to Transformation

Lucy’s path to real estate
was not a direct one. Before
she became a realtor, Lucy
worked as an account exec-
utive in the freight transpor-

tation industry. However,

A REALTOR WITH her most important role
INTEGRITY, DEDICATION, & came when she decided to

step back from her career
A LEGACY OF SUCCESS to be a stay-at-home mom,
raising her three children.
“Being there for my children
was always my goal,” Lucy
shares. “But as my youngest
daughter started kindergar-
ten, I found myself drawn to

the world of real estate.”

That interest blossomed while work-
ing part-time as a personal assistant
for a top-producing realtor. The
experience ignited a passion in Lucy,
and she knew this was the career that
would allow her to balance her pro-
fessional ambitions with her dedica-

tion to her family.

A Journey Rooted in Family and Faith
Born and raised near Cleveland, Ohio,
Lucy is the youngest of six children.
Family has always been at the heart

of who she is. She credits her mother
as her greatest inspiration—a woman
who faced many challenges but
remained steadfast in her faith. “She
instilled those same values in me with-

out even realizing it,” Lucy reflects.

Lucy’s early years in real estate
were met with the trials of a crash-
ing market. “The hardest part was
dealing with short sales,” she recalls.
“Clients would often give up after
waiting months for a response from
the bank.” But Lucy’s determination
to learn and adapt saw her through
those tough times, and she emerged
stronger, more resilient, and with

a deeper understanding of the

ever-changing market.

Building Lasting Relationships

Today, Lucy is passionate about her
work with SH June Real Estate,
where she continues to help families
find their perfect homes. “Real estate
is still the perfect fit for me,” she says.
“It allows me to balance my career
and my family while also taking time

to travel more.”

For Lucy, the most rewarding part

of her job is the relationships she’s
built along the way. “Meeting so many
wonderful people and building lasting
connections—that’s what makes this

career so fulfilling.”

Lucy and her husband, Mark, who
were high school sweethearts, have
been married since 1990. Together,
they’ve raised three children—
Heather, Zack, and Hannah—who

Carolina Coast Real Producers - 17



have all pursued their passions, from

sports to golf to competitive cycling.
As a family, they share a love for
Cleveland sports teams, especially
the Cleveland Browns, and enjoy
spending time together at the beach,
exploring local establishments, and
listening to live music. An animal
lover at heart, Lucy is currently

on her third Boxer, Dolly, and she
cherishes her time with family, close
friends, and the occasional golf game
with her husband.

18 - October 2024

Lucy’s advice to up-and-coming
realtors is simple yet profound: “Stay
consistent and do not give up. Be
responsive, follow up, and stay top of
mind. It takes time to build your busi-
ness, so be patient. Before you know
it, you will be getting repeat business

and referrals.”

And if there is one thing Lucy wants
to be remembered for, it’s this: “I

treat every client the way I would

want to be treated, ensuring they fully

understand every step of the buying

or selling process.”

MEETING SO MANY
WONDERFUL

PEOPLE AND
BUILDING LASTING
CONNECTIONS—
THAT’S WHAT MAKES

THIS CAREER SO

FULFILLING. ,,

Lucy Schneider’s story is one of

integrity, dedication, and profes-
sionalism—values that have guided
her throughout her career and life.
Her favorite quote, “Nobody wins
afraid of losing,” by Chris Stapleton,
perfectly encapsulates her approach
to life and business.

As she looks to the future, Lucy
remains committed to her clients,

her family, and the legacy she’s

building—one of honesty, hard work,

and lasting success.
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© 25% Off Your 1st Listing Shoot :
Use promo code 25DISCTEP.

Awarded Best Photographer
by Readers of North Strand News

* Listing Photos (interior, exterior, community amenities) e« Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans « Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

Living R 843-780-2996

info@tideseyephotography.com
www.tideseyephotography.com

Southern Li

custom bunder program

PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA
>
) > n @tides eye photography
Featured in @tides eye real estate imagery
Southern Living @ TIDES EYE @tideseyerealestateimagery
Magazine PHOTOGRGPHY @tideseyephoto
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Island House

We wrapped up our summer with a
wonderful event at The Big Chill Island
House on our beautiful waterway at
Barefoot Landing! Thanks to the High Tide
Content team for the great photography and
videography. Our Real Producers are quite

photographic as you can see.
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P» g3 rp end of summer event

Photography By Jeremy Kierez - High Tide Content
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DON'T MISS THIS EXC JSIV

DES’:GNTHEEIGN

Taland, BUYING

THEM OURSELVES CREATIVE FENCING

— - —4

- Residential Home Inspections LETIS GET CREATIVE"

« Indoor Air Quality Now Offering S“%”WW/W forre wild. “WW

- Pool/ Hot tub Inspections Commercial Inspections! VINYL = WOOD = ALUMINUM
. Only Company with
» Thermal Imagin
,e a_ 3 a?’ g i Residential, Commerecial,
+ Wind Mitigation Inspections and General Contractor's
« Irrigation Inspection License.

» Mold Inspection

e VANS ¢ TRUCKS « TRAILERS

- f;"j""‘i’lﬁgulﬂu  WALL WRAPS « FLOOR WRAPS

843-817-8810 - islandinspectionsllc@gmail.com - lslandmspectmns"c com 1788 Highway 501

Kl © (2 weis Pinterest CREATIVEFENCINGLLC.COM - (843) 267-7254 Myrtle Beach, SC 29577

e 843-808-9301 @ DesignTheSignMB@gmail.com
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HOLDEM BEACH

LITTLE RIVER

CONwWAY
@ MORTH MYRTLE BEACH
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See how Chesapeake Homes will make a difference in your client’s new home purchase. E S A
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Selling in Longs

pr Seven New
m---;
Luxury Home

_Selingin Myrﬂu Beach _ Now Salhn-g in Calabash Communities To

omes Choose From!

Beilc Reassurance. e % gee the Coy & Minovation. Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &




HIGH TIDE CONTENT

CAPTURING REAL ESTATE WITH
JEREMY KIEREZ: THE VISION BEHIND
HIGH TIDE CONTENT

In the heart of Myrtle Beach, South Carolina,
Jeremy Kierez has built something remark-

able. As the founder and lead Real Estate Media
Specialist of High Tide Content, Jeremy has made a

significant impact on the Grand Strand’s real estate
landscape since he established the company in
2018. High Tide Content is not just another media

company; it is a creative powerhouse dedicated NTTTTTTY
to delivering high-quality media and marketing [ MY 'I'*'ﬂ. !
services tailored specifically for realtors, home n I ' 1 %}

' |

builders, and vacation rental companies.

22884048

THE BEGINNINGS OF HIGH
TIDE CONTENT

Jeremy’s journey into the world of
real estate media began with a keen
observation in early 2018. “I saw a
need along The Grand Strand for
high-quality real estate video tours and
drone photo/video,” Jeremy recalls.
With a passion for visual storytelling
and a knack for innovation, he started
by offering video services, quickly
expanding to include a comprehensive
suite of offerings, including photog-
raphy, drone footage, 3D tours, and
more. The goal was simple yet ambi-
tious: to become the one-stop shop for

real estate media needs.

Today, High Tide Content operates
with a dedicated team of five pro-
fessionals, including four full-time
shooters and a client service special-
ist, all committed to serving their
clients seven days a week. Every
team member is FAA drone certified,
and the company is fully insured,
ensuring safety and professionalism

at every shoot.

SETTING HIGH TIDE APART
What makes High Tide Content
stand out in a crowded market? “We
are a team of shooters that strive

to get your project completed with
eye-catching results and in a timely
manner,” Jeremy explains. This
commitment to quality and efficiency
has earned High Tide Content a rep-
utation for reliability and excellence.
“We’re not just here to take pictures;
we are here to tell the story of a
home, to highlight its best features
in a way that makes potential buyers

say, ‘Wow.”

Moreover, the company’s dedication
to being available and responsive sets
them apart. Whether it’s a last-minute
request or a complex shoot involving
multiple media formats, Jeremy and
his team are always ready to deliver
exceptional results that help proper-

ties sell faster and for more money.

A PERSONAL TOUCH IN
PROFESSIONAL WORK

For Jeremy, the most fulfilling part of
his work is knowing the impact it has
on clients and their businesses. “We
understand that selling a property

is usually the homeowner’s largest
asset,” he shares. “When we can
deliver media that helps everyone say
‘WOWY and gets the property sold,
we know we have done our job well
and have exceeded our clients’ expec-
tations. That is always our goal, and

why we love what we do.”

This personal connection extends
beyond his work and into his family
life. Jeremy and his wife, Alex, who
moved to Myrtle Beach in 2016, have
fully embraced the coastal lifestyle with
their son, Kace. “We love going to all

of the attractions that our area offers,”
Jeremy says, “from Barefoot Landing to
The Marsh Walk.” Outside of work, you
can find Jeremy enjoying family time,
exploring local attractions, or simply

relaxing at home with his dogs.

ADAPTING TO AN

EVOLVING INDUSTRY

The world of real estate media is con-
stantly evolving, and Jeremy has been
at the forefront of these changes.
“When we first started, REALTORS®
were mainly only utilizing photos

and 3D tours for their marketing,”
Jeremy notes. However, the past few
years have seen a significant shift
towards video content, driven by the
rise of social media platforms. From
horizontal and vertical home videos
to high-end brand awareness videos
featuring agents, Jeremy has adapted
High Tide Content’s offerings to meet

these new demands.

DEFINING SUCCESS AND
LEAVING A LEGACY

For Jeremy, success is about more
than just business growth; it’s about
creating a meaningful life for his
family, his team, and his community.
“Being able to create a life that my

family, myself, and our team can love
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WE’RE NOT JUST HERE TO TAKE

PICTURES; WE ARE HERE TO TELL THE

STORY OF A HOME, TO HIGHLIGHT ITS

BEST FEATURES IN A WAY THAT MAKES
POTENTIAL BUYERS SAY, ‘WOw.’

while doing work that matters to the community —

that’s success,” he reflects.

Looking to the future, Jeremy hopes to be remem-
bered not just as a talented photographer and
businessman, but as a good dad, husband, leader,
and person who made a positive impact on those
around him. “Our team would love the opportunity
to serve you,” he concludes, inviting top-producing
REALTORS® to experience the High Tide differ-
ence. With a blend of passion, professionalism,
and personal touch, Jeremy Kierez and High Tide
Content are not just capturing properties — they’re

capturing the essence of the Grand Strand.
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FOR MORE INFORMATION OR TO BOOK
A SERVICE, YOU CAN REACH JEREMY
AND HIS TEAM AT 843-885-3088 or
visit the High Tide Booking page @
https://www.hightidecontent.com/book
to make an appointment.

Protecting the rights and interests of our clients
through every step of real estate transactions

Personal Injury  Criminal Defense ¢ Real Estate Law ¢ Business Law
Civil Litigation « Mediation ¢ Collection & Foreclosure

Joye Nappier Risher & Hardin LLC

whardin@inletlaw.com
inletlaw.com

843-357-6454

3575 Highway 17 Business
Murrells Inlet, SC
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Providing Commerical and
Residential Appraisal Services
Throughout Horry, Georgetown, and
Brunswick Counties

“We pride ourselves in extensive
knowledge of the marketplace, providing
exceptional service and
industry-leading turn-around time.”

843-808-1533 QO M
fwiwa.com | Info@fwiwa.com
1045 London Street, Unit 202, Myrtle Beach, SC 29577

David G. Wurster PALMETTO

CFP®, MBA, RFC® COAST

Certified Financial Planner™ Cﬂ{’ ECTAL

Thiral Ylaagement

1293 Professional Dr., Suite 205
Myrtle Beach, SC 29577

P: 843.712.2752 F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com
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Water Damage Foundation Issues

« Utilizing the « Helping realtors grow «Financial planning  « An established,

appropriate their wealth through strategies to deal experienced
retirement accounts  equity markets AND real  with the variability of  resource for you

for realtors. estate. agent's income. and your clients.

Don’t waive the home inspection!

Without a home inspection, your buyer may get stuck
with costly repairs due to undiscovered defects within
the property. These issues could be expensive to fix or
make the property unsafe and/or unsuitable. A home
inspection provides valuable information about the
condition of the property so you know you're making
the best home-buying decision.

CALL: ‘E 43 } 360-4354 | TEXT: [ 8 43! 800-2320 Securitie ices offered through C or Networks LLC, member FINRA/SIPC,

a broker-dealer a g estment adviser. Cetera i eparate ownership from any other named entity.

€) RIVERTOWNINSPECTS.COM @
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:. OLD REPUBLIC HOME PROTECTION
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Meet the unsung hero
of your business plan

Adding an Old Republic home warranty could contribute
to your successful business plan by:

Contact me today for details!

Stephanie Midgett
Senior Account Executive
B00.282.7131 Ext. 1070

* Providing a competitive edge for your listings and sales

* Building client trust by offering professional solutions, showing
you care about their well-being before, during, and after the sale

+ Boosting your reputation, which could result in more referrals

This is o paid adwertisement

21 £ lin DAL+
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Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists take care of it all

oy Senior Relocation Estate Sales
J-;_“:",. Packing Online Auctions
=4 Move Management Home Clean-Outs
Resettling and MORE

Downsizing

Caring Caring Transitions of Myrtle Beach

."\ Transitions CaringTransitionsMyrtleBeach.com | (843) 650-0885

- Senior Relocation - Downsizing - Estate Sales -

cblanton@caringtransitions.net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.
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Innovate Real Est

From Dental Hygienist to ']I'op Re
- An Inspiring Journey of Resilien
Dedication, and Succg&
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hen you meet Becki Lewis,

you instantly feel her vibrant

energy and passion for
life. Becki, a REALTOR® and member
of the National Association of Realtors,
has swiftly climbed the ranks in the real
estate world. In just four years, she has
amassed a career volume of $62.5 million,
with an impressive $18.9 million in total
volume last year alone. She was honored
with awards such as the 2021 BRG Rising
Star, the 2021 BRG Elite Club, the 2022
BRG Elite Club top 10% of MLS, and the
2023 BRG Ring of Honor top 2% of MLS.

Becki’s journey into real estate began in
July 2020. “Before I became a realtor,

I spent 25 years as a dental hygienist,”
she recalls. “When we moved from New
Jersey, my master plan was to leave

my career in dental hygiene behind

and start anew in real estate in South

Carolina.” But life had other plans. The
day after she signed up for real estate
classes, her sister was diagnosed with
stage 4 breast cancer. Becki put her
dreams on hold to become her sister’s
caretaker, a decision that speaks vol-

umes about her character.

“My sister was upset that I postponed
the classes to take care of her. I made
her a promise before she passed away
that I would follow through with my
dream to become a REALTOR®;”
Becki shares. “I dragged my feet for a
while, battling fear and complacency.
Then Covid hit, and my 20-year mar-
riage ended. I was at the lowest point
of my life feeling broken, betrayed
and not enough. I decided there was
no way to go but up and it was time to
take a leap of faith, believe in myself

and fulfill my promise to my sister.”

Balancing Acts and Breaking Through:
For the first eight months of her real
estate career, Becki juggled dental
hygiene, real estate, and taking care
of her children and home. “It was

a heavy load, and I knew I couldn’t
keep it up without burning out. I
needed to transition to full-time real
estate to provide the best service to
my clients,” she explains. Becki set a
production volume goal and reached
it in just eight months. “Looking back,
T have no regrets. I am so grateful that

Itook a chance on myself.”

Becki’s love for helping others shines
through in her work. “I’ve always

had a servant’s heart,” she says. “As

a mother, sister, daughter, caretaker,
and dental hygienist, I'm an empath by
nature. I recognized the value of those
qualities in helping people through the
stressful process of buying or selling a
home.” Becki’s ability to nurture mean-
ingful relationships with her clients is
evident. “One of the things I love now
is looking around my home and seeing
trinkets and thoughtful gifts from past

clients. Each piece tells a story.”

Roots and Role Models:

Born in Phoenix, Arizona, and raised in
New Jersey, Becki is a self-proclaimed
“Jersey Girl” - sweet and spicy when
needed. She looks up to her parents,
Victor and Eileen Lewis, who instilled
in her the values of confidence,
kindness, hard work, and dedication.

“My dad was a recovered alcoholic
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for 42 years, and I always admired
his strength and dedication to helping
others,” she reflects. Her team leader,
Chris Koppel, is another significant
role model. “Chris is a fierce leader, a
veteran, a visionary, and a nurturer.

She never hesitates to help others.”

Becki has faced numerous challenges
on her journey. “I had to overcome the
fear of the unknown and the idea that
T had to be perfect all the time,” she
says. “I realized that progress was the
goal, not perfection. It is within those
struggles that real growth happens.
Saying yes to my calling has allowed

me to become a thriving realtor.”

Looking ahead, Becki’s dreams and
goals are intertwined with real estate.
“I would love to step into a leadership
role in my brokerage and mentor
others,” she shares. “On a personal
level, I want to invest in real estate

and build my own portfolio.”

For Becki, success is not measured
monetarily. “Success is always learning,
always growing. It’s being passionate,
grateful, and happy with the life you are
living. It’s making an impact on others
and achieving the goals you set for

yourself,” she explains.
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Family and Fun:

Becki’s family includes her two
children: Ava, 21, a senior at the
University of Pittsburgh studying

to be an occupational therapist, and
Aidan, 18, a freshman at the University
of South Carolina Honors College.
They enjoy vacationing, working out,
watching movies, taking beach walks,
playing board games, and bargain
shopping. Becki also loves supporting
local charities through her team’s

quarterly fundraisers.

Outside of work, Becki starts her day
at the gym at 6:15 am. “It’s a great
way for me to start my day focused
and driven,” she says. She also enjoys
gardening, beach walks, and river
boat runs. And here’s a fun fact: Becki

has a shoe addiction! “If you look in

my closet, all my shoe boxes have pictures
on the outside so I can see what’s in each
box from afar,” she laughs. Plus, she’ll
dance anywhere - on the beach, in the
street, at the gym, and she doesn’t care

who’s watching!

Advice for Aspiring Realtors:

“Believe in yourself,” Becki advises. “Real
estate is a numbers game. Put in the work,
make the calls, and set the appointments.
The more you do, the quicker you will find
success. You set the pace of your destiny.

Fast and furious is how I roll!”

Becki wants to be remembered as caring,

kind, compassionate, knowledgeable, and

professional. Her favorite quote, “Still I Rise”

by Maya Angelou, encapsulates her journey.

Her motto? “Say no and watch me GO!”

Becki Lewis leaves us with this powerful
message: “If it is worth doing, do it with
your whole heart. Never underestimate
the power of passion and determination, it

is how I built my real estate career.”

SLEEKER SILHOUETTE

HO MEEDLES | NO BRUISING

NO NEEDLES, NO BRUISING

VISIBLE RESULTS AFTER
JUST 4 TREATMENTS

PERFORMED BY TOP-TIER
AESTHETIC SPECIALISTS

4710 OLEANDER DRIVE | MYRTLE BEACH SC 29577
843.450.4429 | DUNESMEDSPA.COM

FROM OUR HOME TO YOUR
HOME PEST CONTROL.

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports
* Residential Pest Control
* Termite Control

o Rodent Control

LOCALLY
OWNED &
OPERATED

100*

Satisfaction
Guarantee

00 E.Dooz to ;_S.Dooz

Kitchens & Floors

WE'LL BRING THE SHOWROOM T0 You!
FLOORING SERVICES

Exclusive Shaw Flooring
Luxury Vinyl
100% Nylon Carpet

Porcelain & Ceramic
Engineered Hardwood

WE pay CASH roR avL_REAL
PRODUCERS REFERRALSII |UST TELL
US YOU'RE A REAL PRODUCERS
MEMBER WHEN YOU CALL!

Ask For Kevin: 347-709-7033

KITCHEN CABINETS

1836 LONESTAR ST.
CONWAY, SC 29526

g < B m—
WWW.DOOR2DOORPRO.COM
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5 Year Anniversary Fundraising Campaign

VILYXSEIMY MOVERS

Your Property Is Our Priority

What makes us the
top pick for moving
companies in

oy * Project Golf celebrates 5 years of helping to GATOPE * ) f St ': o __ __ 7 T s
‘f g improve the lives of 750+ Veterans and 200+ —_ 10 , ; N < Myrtle BeaCh, SC
PrU BCtG fU rg i Underserved Youth r— == W=

MYRTLE BEACH * Become a Circle of Champions Member with a EE"—E
donation of $600/year or more ".1:|."-"| Full-Service Move
Dedicated to advocating the virtues of * For more information go to Projectgolf.org ﬁ . . .
: L . . isi : Professional Packing Services
golf, along with providing an introduction Total Fundraising Goal: $100,000 L g

to the game, instruction, and improved 2051 Golf Academy Way, North Myrtle Beach, SC 29582 - : ' Climate-Controlled Storage
. 843-390-7500 * Director@projectgolf.org * projectgolf.or : = .

access for all golfers @projectg g ° projectg 9 9 Local & Long Distance

I ]
As a member of the Coastal Carolina

Association of REALTORS®, we've

worked closely with Myrtle Beach Area
Realtors for over 10 years!

s xfenr SN » fﬁ
- _I_ljJ 0PT 0.“0 'JJ‘ELJJ‘L!‘J - New construction preclosemspectlons
/! <ali ns ] DRy RBDDIT -1l month inspection for new construction
ISSENIINGINTOSHEIRNEWHDME Lsting inspections

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!
TOP: @ BDTTOM ‘ ﬂgﬁggg{ggcgggdh' John Pate, Certified Roof Inspector | 843-231-8532

Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com (843) 447 - 9 5 2 5 o Mm i rac | e.movers.m b @g ma i I .Com f
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YEARS OF
Rp ‘ % THE N2 COMPANY

DREAM FINDERS HOMES

The perfect mix of lifestyle and location is all yours: a vibrant, coastal lifestyle, along with
Dream Finders Homes' unparalleled quality and style. Whether you choose a stunning

single-family hoame or luxury townhome, you'll find the key to a better life starts here.

EXPLORE COMMUNITIES

DreamFindersHomes.com | 866-948-9017




