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Call or visit the website for more information!

518-615-6753 | info@HealthyHomes.info
HealthyHomesCapitalRegion.com

HealthyHomes.info
240 Excelsior Avenue, Saratoga Springs

M
O

L
D

 |
 R

A
D

O
N

 |
 O

D
O

R
 |

 IN
D

O
O

R
 A

IR
 Q

U
A

L
IT

Y

to Keep Homes & Businesses Healthy

Natural Solutions
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Residential & Commercial Moves • Interstate Moving 
Packing Services & Supplies • Moving Labor
Large & Heavy Items

CALL TODAY AND LET'S GET YOUR CLIENT HOME!
518-792-1837  |  MovesMadeEZ.net

HASSLE-FREE MOVING SERVICES BY THE CAPITAL REGION’S MOVING EXPERTS
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WANT TO BE FEATURED AS A 

OR KNOW SOMEONE WE SHOULD FEATURE?

RISING STAR? 
For more information, to nominate or to 

request to be featured, please email 

Info@CapitalRegionRealProducers.com. 

5 years or less in the business

At least $3 million in sales in one calendar year

Active on social media
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEY

Herzog Law Firm, PC

Daniel S. Glaser, Esq.

(518) 465-7581
dglaser@herzoglaw.com

Rohan & DeLancey, PC

(518) 265-0530
brohan@rohanlaw.com

ATTORNEY - REAL ESTATE

Salerno Law, P.C.

(518) 229-1089
SalernoLawNY.com

BRAND STRATEGIST/

SOCIAL MEDIA MANAGER

Your Social Liaison

Mike Baker

(518) 669-1462

CLEANING SERVICE

BD Homes Cleaning

(518) 212-7479
BDHomesCleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312
StrategicGifting.com

HOME INSPECTION

ACE Home Inspections

(518) 727-7091
AceHomeNY.com

Nestor Home 

Inspections, LLC

(518) 774-0002
NestorInspection.com

Top Gun Inspection Services

Josef Fasolino

(518) 956-0532
TopGunInspection
Services.com

MOLD ASSESSOR

Northeast Home Inspection 

& Mold Assessment, Inc.

(518) 858-9178
NorthEastHome
Inspectionsvcs.com

MOLD REMEDIATION

Healthy Homes

(518) 545-0688
HealthyHomes
CapitalRegion.com/

MORTGAGE

Broadview

Eric Cruz

(518) 458-2195
BroadviewFCU.com

Catskill Hudson Bank

Dawn Martinez

(845) 798-2896
CHBNY.com

Community Bank

(716) 539-5285
Cbna.com

Evolve Bank & Trust

Kristen Zorda

(518) 366-7999
GetEvolved.com/Zorda/

Fairway Independent 

Mortgage Corporation

Drew Aiello

(518) 573-2435
FairwayIndependentMC.com/
lo/Drew-Aiello-64814

Homestead Funding Corp

Dean Sunkes

(518) 857-6465
CliftonParkSouth.
HomeSteadFunding.com

MORTGAGE LENDING

Trustco Bank

Pratik Shah

(518) 650-5774
TrustcoBank.com

MOVING & STORAGE

Arnoff Moving & Storage

(518) 757-0657
Arnoff.com

Don’s Moving & Storage, Inc

(518) 462-0697
DonsMovers.com

Moving Made Ez

John Payne

(518) 792-1837
MovesMadeEz.net

PHOTOGRAPHY

Metroland Photo

Michael Gallitelli

(518) 459-8050
MetrolandPhoto.com

PROPERTY MANAGEMENT

Carda, LLC

(518) 441-7331
Cardallc.com

RADON/ASBESTOS/

MOLD/LEAD

AirWater Environmental

John Snyder

(518) 376-7345
AirWaterEnv.com

REAL ESTATE MEDIA

Hand & Frame Creative, LLC

Elizabeth Hayes

(518) 986-3230
HandandFrame.com

SEPTIC SERVICES

MG Septic

(518) 727-8699
Facebook.com/MGSeptic
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LET’S

THE DEAL
Daniel S.
Glaser, Esq.
(518) 465-7581 – Ext. 124
dglaser@herzoglaw.com
www.herzoglaw.com

Daniel S. Glaser joined 
the Herzog Law Firm in 
January 2020 after 
spending 11 years 
managing his own law 
firm. Daniel concentrates 
his practice on residential 
and commercial real 
estate representing 
buyers, sellers, and 
lenders. Daniel has a 
unique ability to keep 
everyone calm in 
stressful situations and 
believes this helps keep 
many transactions 
proceeding smoothly 
toward the closing table. 
Daniel understands that 
purchasing and selling 
real estate is one of the 
biggest transactions that 
clients will embark upon, 
and he is honored to 
guide them through 
every step of the way.

Daniel Glaser is a phenomenal 
real estate attorney. He is 
competent, thorough, and 
responsive. He has helped my 
clients get through some 
difficult closings. I highly 
recommend him to my clients 
for their real estate legal needs. 
I have used him on my real 
estate transactions as well.

- Rebekah O'Neil, Howard
Hanna Real Estate Services

“
“

THE DEAL

LET’S

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).

To view our magazine online, visit
capitalregionrealproducers.com 
and look for “magazine” or scan 

this QR code.
(Password: connecthere@crrp)

If you are interested in nominating REALTORS® to be featured, please email 
the publisher at Wendy@RealProducersKBTeam.com. 

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect 
the views of The N2 Company but remain solely those of the author(s). The paid advertisements contained within 
Capital Region Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of 
these companies.

M E E T  T H E  C A P I TA L  R E G I O N  R E A L  P R O D U C E R S  T E A M

Kristin Brindley 
Publisher 

Wendy Ross 
Operations Manager

Lexy Broussard 
Client Relations

Michael Gallitelli 
Photographer
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E N V I R O N M E N T A L  L L C
AIRWATER

• MOLD REMEDIATION • RADON MITIGATION
• WATER DAMAGE • ASBESTOS

• WELL WATER TREATMENT & WATER FILTRATION SYSTEMS
• SUMP PUMP REPLACEMENT • BOWING BASEMENT WALLS

• CRAWL SPACE MOISTURE MANAGEMENT

RESPONSIVE – HIGH QUALITY – NEAT AND CLEAN

JOHN SNYDER  |  518 376-7345
VIEW WEBSITE

MAJOR DEFECT SOLUTIONS

Publisher’s Note
Hello October, the Season of Transformation!

As we enter October, the air turns crisp, and the 
leaves begin their colorful dance, painting the world 
in red, orange, and gold hues. There’s a certain magic 
in the air, a sense of transformation and renewal as 
nature prepares for the quiet of winter.

October is a time for embracing change and cele-
brating the season’s beauty. It’s the month of cozy 
sweaters, warm drinks by the fire, and the excitement 
of Halloween. But it’s also a time for introspection, a 
chance to reflect on the year so far, and to set inten-
tions for the final months of 2024.

We’re thrilled to announce our 2025 event sched-
ule will be released soon! Stay tuned for more 

details—there will be fantastic opportunities to con-
nect, learn, and grow together.

As we journey through October, let’s remember: 
“Autumn carries more gold in its pocket than all the 
other seasons.” Here’s to embracing the richness and 
beauty of this transformative time.

Wishing you all an October filled with warmth, reflec-
tion, and the season’s magic. Happy October, everyone!

Kristin Brindley
Owner/Publisher
Capital Region Real Producers
313-971-8312 
Kristin@kristinbrindley.com

CapitalRegionRealProducers.com
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Nestor Home Inspections

Building Lifelong Trust With
Customers Through Transparency

Mark Nestor
518.774.0002 • nestorinspections.com

NYS ID# 1600007046

““
I have over 17 years of experience in residential construction 

including 5 years of experience as a mason. My knowledge of home 
construction is enhanced by my experience in plumbing, electrical, 

heating systems, roofing, siding, and flooring. 

I will provide a comprehensive report, complete with photos,
within 24 hours, or less!

I am committed to making sure our clients feel confident and 
informed throughout the inspection process. A home purchase is a 
serious decision, and I love to help families find the home that will 

keep them safe and happy for years to come.

legal hotline

By Erin P. 
DeLancey, 

Esq. 

When considering a mortgage, homebuyers are often 
faced with the decision between Federal Housing 
Administration (FHA) loans and conventional loans. 
Understanding the differences between these loan 
types is crucial, as they each cater to different bor-
rower profiles and financial situations.

1. DOWN PAYMENT REQUIREMENTS
FHA Loans: One of the major benefits of an FHA loan
is its lower down payment requirement. Borrowers
can put down as little as 3.5% of the purchase price,
making this option appealing to first-time homebuyers
or individuals with limited savings.

Conventional Loans: For conventional loans, down 
payment requirements vary. Typically, a 20% down 
payment is ideal to avoid private mortgage insurance 
(PMI), but many lenders offer options as low as 3-5%, 
although this may result in higher costs in the long run 
due to PMI.

2. CREDIT SCORE REQUIREMENTS
FHA Loans: FHA loans are more forgiving when it
comes to credit score. Borrowers can qualify with a
score as low as 580 for the 3.5% down payment, and
even those with scores between 500-579 can qualify
by putting down 10%.

Conventional Loans: Conventional mortgages, on the 
other hand, generally require a higher credit score. 
Most lenders prefer scores of at least 620, and higher 
scores can result in more favorable interest rates.

3. MORTGAGE INSURANCE
FHA Loans: FHA loans require both an upfront mort-
gage insurance premium (MIP) and annual mortgage
insurance. The upfront MIP is usually 1.75% of the loan
amount, while the annual premium is spread out over
monthly payments and remains for the life of the loan
unless a significant down payment (over 10%) is made.

Conventional Loans: With conventional loans, 
private mortgage insurance (PMI) is required if 
the down payment is less than 20%. Unlike FHA 
mortgage insurance, PMI can be canceled once 
the borrower reaches 20% equity in the home, 
providing potential long-term savings.

4. LOAN LIMITS
FHA Loans: The loan limits for FHA loans vary by
county, based on local housing prices. These limits
are usually lower than conventional loans, restrict-
ing the purchase of higher-priced homes.

Conventional Loans: Conventional loans typically 
offer higher loan limits. In high-cost areas, buyers 
can opt for “jumbo loans” if the property exceeds 
the standard conforming loan limit set by the 
Federal Housing Finance Agency (FHFA).

5. PROPERTY REQUIREMENTS
FHA Loans: FHA loans come with strict property
requirements. Homes must meet certain standards
for safety and livability, which can make the pro-
cess of purchasing a fixer-upper more difficult.

Conventional Loans: Conventional loans are less 
restrictive when it comes to property conditions, 
giving buyers more flexibility when choosing 
homes that may need repairs or renovations.

FHA loans are an excellent option for buyers with 
lower credit scores, smaller down payments, and 
first-time homebuyers. They provide accessibility 
but come with higher insurance costs over time. 
On the other hand, conventional loans are better 
suited for those with strong credit and larger down 
payments, offering flexibility and potential long-
term savings by avoiding ongoing insurance premi-
ums. The right loan choice depends on individual 
financial circumstances and homeownership goals.

Erin P. Delancey is a practicing 
attorney and a published 
author with a strong 
background in real estate law. 
She graduated from the Roger 

Williams School of Law in 2016 
and was admitted to the Bar in 2017. 

Erin specializes in residential and commercial real 
estate as a member of the boutique law firm Rohan 
& Delancey, PC, located in Albany, New York.

FHA LOANS VS. 
CONVENTIONAL LOAN 

PRODUCTS:

A ComparisonA Comparison
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By George Paul Thomas
Photos by Michael Gallitelli

CREATING HER PATH 

Mary Bintz’s journey began in Glens Falls, New 
York, where she was raised by her parents, who 
instilled in her the belief that she could achieve 
anything. After graduating from SUNY Brockport, 
Mary relocated to Albany, starting her professional 
and personal life. Her mother’s unwavering support 
played a pivotal role throughout her career, even 
when societal expectations leaned toward tradi-
tional roles for women. “She was my biggest fan 
and confidante, and I miss her every day,” Mary 
says. Her mother’s influence helped shape her as a 
trailblazer in a corporate setting, where Mary built 
a 25-year career in commercial banking, rising to 
become a national sales leader managing over 200 
employees across the country.

However, life took a sudden turn in 2015 when 
Mary was widowed unexpectedly, leaving her to 
navigate a new chapter with her two sons. “It was 
obviously devastating,” she recalls. “I was fortunate 
enough to take a year off from work to figure out 
what came next and focus on healing.” This life-al-
tering event shifted her perspective on work and 
time, leading her to re-evaluate her career.

A NEW BEGINNING 

Following the loss of her husband, Mary knew 
returning to a high-pressure banking career wasn’t 
feasible. The long hours and frequent travel no 
longer aligned with her priorities—mainly being 
present for her sons during their critical teenage 
years. As she sought a new career path that would 
offer more flexibility, real estate emerged as a 
promising option.

“I couldn’t imagine going back to 40-50 hour work-
weeks and traveling again. I didn’t want to miss my 
sons’ activities or family dinners,” Mary explains. 

B
I
N
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Mary

REDEFINING 

SUCCESS IN 

HER OWN WAY

Meet Mary Bintz, a REALTOR® known for her sharp business sense 
and hands-on approach. From the beginning of the home buying or 

selling journey, Mary sets a clear, strategic timeline and takes charge 
as soon as a deal is underway. With her experience meeting deadlines 

and thriving in high-pressure situations, Mary ensures that every step 
moves forward smoothly and efficiently, making her a powerhouse in 

fast-paced real estate markets.
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getevolved.com/zorda

Don't get spooked in this fall market!
It is no secret that buying a home 
can be complicated. That's why at 
Evolve Bank & Trust, we do home 
buying, evolved.

Our experts are ready to identify the 
best programs and rates available to 
you in today's market. And unlike a 
broker, we take care of the entire
mortgage process, from start to finish, 
ourselves. Our one-stop-shop lending 
approach helps take the stress o� you 
and allows our experts to tailor
solutions to fit your financial needs.

Deeply rooted in our communities, 
our Saratoga Springs team is proud 
to have Kristen Zorda. Kristen has 
lived in the area for decades and is a 
yoga enthusiast.

As an Evolve Senior Home Loan
Advisor, Kristen can help you find the 
right program for your needs. 
Schedule a time with Kristen to 
discuss our unique mortgage options.

Let's talk.

518.366.7999
Scan the QR code to get prequalified or apply today.
92 Congress Street | Saratoga Springs, NY 12866

Evolve Bank & Trust Loan Production and Representative Centers are not full-service branch locations of Evolve Bank & Trust. 

These o�ces do not engage in general banking transactions, such as deposits or payments, and only provide Residential 

Mortgage Loans. All loans subject to credit approval. Corporate NMLS# 509256.

Kristen Zorda
Senior Home Loan Advisor
NMLS# 58751

Inspired by colleagues who had 
successfully transitioned from 
banking into real estate, she 
took a leap into the industry.

Mary entered real estate, 
bringing her organizational 
skills, self-discipline, and 
empathy for clients navigat-
ing major life changes with-
out fully knowing what the 
industry would demand. What 
she found was a career that 
allowed her to help others 
and reshape her own life. Real 
estate offered the flexibility she 
needed, and what she initially 
thought might be a part-time 
endeavor quickly blossomed 
into a full-fledged career.

Eight years later, Mary finds fulfillment in help-
ing clients navigate one of life’s most significant 
transitions. Working with Coldwell Banker Prime 
Properties, she’s embraced the freedom that comes 
with running her own business. “After 25 years in 
corporate America, I love working for myself. It 
takes discipline, but success is very attainable in 
real estate.”

Since entering the real estate industry, Mary has 
consistently demonstrated her expertise and drive. 
In 2023 alone, she completed 18 transactions, total-
ing $5.4 million in sales volume. This year, she is 
on track to surpass those numbers with 20 transac-
tions and $6.8 million in volume.

Mary’s accomplishments have not gone unnoticed. She has 
earned the prestigious Coldwell Banker Pinnacle of Excellence 
Award for six consecutive years and was recognized by the 
Women’s Council of Realtors for two years. Additionally, 
she has been named an Albany Business Review “40 Under 
40” honoree and received the Albany Regional Chamber of 
Commerce’s Women of Excellence award. These accolades 
reflect both her dedication to her clients and her standing as a 
leader in the industry.

BEYOND THE HUSTLE 

In 2022, Mary married Joe LaDue, and they now live in a 
restored 1790s saltbox home in Averill Park. Family time is pre-
cious to Mary, whether it’s vacationing with her two sons, Jacob 

(29) and Joe (25) and stepson Jack (22), or
hosting holiday gatherings. She also dotes on
her 9-year-old Yorkie-Poo, Piper.

Mary’s free time is defined by an active life-
style. She and Joe enjoy hiking, golfing, and 
motorcycling, while Mary plays pickleball and 
takes fitness classes several times a week. 
Traveling remains her favorite pastime, with 
Greece and Croatia next on her list.

Mary is deeply committed to community 
work, serving on boards for organizations 
like the Regional Food Bank and the 100 
Women Who Care giving circle, continuing a 
lifelong passion for giving back.

DEFINING SUCCESS & STAYING MOTIVATED

For Mary, success is simple: “Being able to do 
the things I love with the people I love.” As she continues to grow 
her real estate business year after year, she remains focused on 
helping clients achieve their goals, motivated by the diversity and 
challenges each new day brings.

Mary’s commitment to professionalism is at the core of her work. 
“I take my clients’ trust and confidence in me very seriously, and 
I will always treat my fellow Realtors with respect,” she empha-
sizes. Looking to the future, both personally and professionally, 
Mary’s highest hope is to continue thriving in a career she loves 
while making time for family, adventure, and personal growth.

As Mary concludes her narrative, her advice to aspiring top pro-
ducers is clear: “Keep at it. Too many realtors give up too quickly. 
Building a business takes time, patience, and tenacity.” And she 
adds, “Don’t be afraid to ask for referrals, especially after helping 
someone with the largest financial decision of their lives.”
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SCHEDULE 
ONLINE!

Treating Clients
Like Family

HOME INSPECTION  |  MOLD ASSESSMENT | RADON  |  WOOD DESTROYING INSECTS

When inspecting a client’s house, I perform the 
home inspection as if it were my own son or 

daughter considering buying that house.
- Joe Fasolino

Top Gun Inspections Owner and NYS Inspector

(518) 956-0532  |  TopGunInspectionServices.com
info@topguninspectionservices.com
NYS #: 16000077491 · NYS Mold Lic. #: 00333

Providing Superior packing, storage, local and 
long-distance moving services to the Capital Region

S I N C E  1 9 5 2

www.donsmovers.com
(518) 462-0697 • glenn@donsmovers.com
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F L I P S ,  F A M I L Y ,  &  F O R T I T U D E

A A AM ND

By George Paul Thomas
Photos by Michael Gallitelli

R eal Estate success is often 
determined by being market 
savvy, having experience, and 

having a personal touch. And in this 
industry, Amanda Gould, affectionately 
known as AG, is rapidly making her 
mark. As a rising star under the Jules 
Paul Team at Miuccio Real Estate Group, 
Amanda embodies a unique blend 
of qualities that distinguish her from 
others. Her journey from flipping houses 
to guiding clients through the intricate 
process of buying and selling homes 
showcases her as a REALTOR® who is 
not only passionate about her work but 
also deeply committed to her clients.

From Watervliet to Real Estate 
Amanda Gould’s journey to becom-
ing a successful Realtor is deeply 
rooted in her upbringing and early 
life experiences. Born and raised in 
Watervliet, NY, Amanda grew up in 
a close-knit family with her parents, 
Mary Ann and Jim, and her older 
brother, Jimmy. “Growing up in 
Watervliet, hard-working, support-
ive people surrounded me, and that 
shaped who I am today,” Amanda 
recalls. A strong dedication to sports 
marked her early years. A three-sport 
athlete, Amanda excelled in soccer, 
basketball, and softball, a testament 
to her competitive spirit and determi-
nation. “Sports taught me discipline, 
teamwork, and resilience—lessons 
that have carried over into every 

rising star

G
O

U
LD

aspect of my life,” she reflects. Over 
the last few years, Amanda has also 
developed an interest and love for 
learning how to play golf, which has 
become one of her favorite pastimes. 

After high school, Amanda attended 
Southern Vermont College, earning 
an Associate’s degree in Business. 
Her professional journey began with 
the NYS Department of Taxation and 
Finance, where she worked for nine 
years, followed by a 2.5-year ten-
ure at the NYS Department of Civil 
Service. “My time in state service 
provided me with a solid foundation 

in project management and customer 
service,” she explains. “But it wasn’t 
until I started working alongside my 
late husband, Alex, in real estate that 
I found my true passion.” 

In 2010, Amanda met Alex, a con-
struction professional with a keen 
eye for real estate opportunities. 
Together, they embarked on a journey 
into the real estate market, initially 
focusing on flipping houses. “Real 
estate quickly became more than 
just a business for us—it was a way 
to bring our shared vision to life,” 
Amanda recalls. “We didn’t just flip 
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Rick Murphy Senior Loan Officer
Rmurphy@chbny.com | (518) 461-6116

877-CHBNY15  |  www.chbny.com

Lending made simple with

S I M P L E  M O R T G A G E

Call Rick today to discuss the
best loan for your client!

 NMLS# 481564

LEARN MORE!

houses; we transformed them into 
homes, creating spaces where people 
could envision their futures.”

Amanda’s success in the industry 
is evident in her impressive sales 
figures. “In my first year as a Realtor, 
I sold just under $5 million, which 
I’ve been told isn’t common,” she says 
with a smile. Her success didn’t stop 
there; her office had an award called 
the “Cardinal Classic,” given to the 
agent with the highest volume closed 
in the last quarter, and she won it in 
her first year as well.

Marked by Love 
Amanda’s professional journey is 
deeply intertwined with her personal 
life, particularly her relationship with 
Alex. Their shared passion for real 
estate led them to invest in several 
properties and navigate the complex-
ities of the market together. “Our real 
estate projects reflected our shared 
dreams and ambitions.”

Tragically, Amanda lost Alex two years 
ago, a devastating event that reshaped 
her life. “Losing a husband and raising 
a daughter alone is a journey marked 

by profound grief, immense strength, 
and unyielding resilience,” Amanda 
shares. Despite the challenges, she 
has continued to pursue their shared 
dream, finding solace and purpose in 
her work. “Real estate offers me the 
flexibility to be there for my daugh-
ter, Lianna, as much as possible,” 
she notes. “And I’m grateful for the 
support system that has helped me 
navigate this new chapter.”

Lianna, now 6.5 years old, is 
Amanda’s pride and joy. Described as 
“incredibly smart, courageous, deter-
mined, and compassionate,” Lianna 
is the center of Amanda’s world. “If 
I’m not working, I’m with Lianna,” 
Amanda explains. “We spend a lot of 
time together, whether traveling to 
Cape Cod in the summer, visiting our 
Lake House on Sacandaga Lake, or 
simply enjoying everyday moments.” 
Amanda is also fostering Lianna’s 
interest in real estate, a passion her 
daughter has already expressed by 
playing Realtor at school. “It’s heart-
warming to see her interest in what 
I do,” Amanda says. “Maybe one day, 
she’ll follow in my footsteps.”

Additionally, Amanda ran in the 
Falmouth 7 Mile Road Race in August 
in her husband’s memory with the 
Herren Project team, which raised 
over $77K

Building a Future 
Amanda’s approach to real estate is 
grounded in her dedication to her 
clients and belief in the transforma-
tive power of homeownership. “My 
slogan, ‘Bringing your Dreams Home,’ 
reflects my commitment to help-
ing clients achieve their real estate 
goals,” she explains.

For Amanda, success is not just about 
the numbers; it’s about the personal 
fulfillment that comes from help-
ing others find their dream homes. 
“Success to me is about personal 
fulfillment—achieving a sense of 
satisfaction and happiness in what I 

do, professionally and personally,” she 
explains. “It’s about positively impact-
ing others and continuously growing, 
both in my skills and as a person.”

Looking ahead, Amanda has big plans 
for the future. “I want to see more 
clients own the home of their dreams, 
invest in more properties for myself, 
and eventually retire to a house in 
Cape Cod,” she shares. “Traveling 
around Europe is also high on my list.” 
Through it all, Amanda remains com-
mitted to her clients, striving to offer 
personalized service and innovative 
strategies that ensure successful trans-
actions. “One thing I want this article 
to capture is my dedication to person-
alized client service and my passion 
for helping clients achieve their real 
estate dreams,” she emphasizes.

As Amanda continues to make her 
mark in the real estate industry, she 
offers valuable advice to others look-
ing to follow a similar path. “Stick 
with it,” she advises. “You’ll have 
your highs and lows, especially in 
this market, but the highs will always 
outweigh the lows. Be sure to stay at 
the top of their mind regarding your 
sphere of influence.”
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JOSEPHJOSEPH
Elevating Real Estate Standards

CARDINALECARDINALE
In the real estate market of Clifton Park, NY, one 
name stands out—Joseph Cardinale. As a team 
leader at Howard Hanna’s Clifton Park office, 
Joseph has carved out a niche with his innovative 
approach and dedication to client satisfaction. His 
journey from a mechanical and electrical engineer 
to a top real estate agent is a testament to his ver-
satility, hard work, and commitment to excellence.

From Engineering to Real Estate
Joseph's journey began in Cash Flow, New York, 
where he spent his early years before moving 
to Clover and finishing high school. His aca-
demic pursuits led him to Clarkson University, 
where he earned a mechanical and electrical 
engineering degree. After graduating, he moved 
to Jackson, Mississippi, for two years before 
returning to Albany. He purchased a house there 
and later moved to Del Mar. Eventually, he set-
tled in Coxsackie to raise his family. For nearly 
two decades, he lived in Coxsackie, managing a 
business in Hudson that specialized in manufac-
turing trailers, truck equipment, and material 
handling systems.

Joseph's professional career began as a project 
engineer at Frito-Lay, where the company's phi-
losophy profoundly influenced him. "I was always 
very impressed with Frito's philosophy, and I 
sort of carry that," he recalls. After his time at 
Frito-Lay, Joseph returned to Hudson to manage 
the family business, focusing on engineering and 
manufacturing. Despite the stability and success 
of this career, he felt the need for a new challenge.

His transition to real estate was serendipitous. 
In 2016, while facilitating a 1031 exchange, he 
obtained his real estate license to streamline the 
process. "I got my real estate license to make it 
easy to do the exchange, which seemed like fun. So 
I decided I would do it part-time.” By June 2017, 
it had become his full-time career. Balancing his 
engineering business and real estate, he gradually 
phased out of the former, fully immersing himself 
in the latter.

Today, Joseph leads The Joseph Cardinale Team, 
a group structured like a mini brokerage. The team 
comprises multiple agents, and he is transitioning 
some agents into buyers' agent roles. "The team 
primarily operates independently, but I assist with 
problem-solving and providing leads," Joseph says. 
He also handles contracts, while one of his agents 
manages showings and inspections.

Real estate gave Joseph a fresh avenue to apply his 
skills and passions. He was drawn to the dynamic 
nature of the market and the satisfaction of helping 
clients navigate significant life changes. His engi-
neering background proved invaluable, offering a 
deep understanding of construction and mechanics 
that set him apart from other realtors.

Since transitioning to real estate, Joseph has 
achieved notable success. By his third year, he 
became the number one team in Clifton Park with 
Howard Hanna. He received various awards for 
sales excellence and customer service, reflecting 
his dedication to the profession. His approach is 

By George Paul Thomas
Photos by Michael Gallitelli
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rooted in continuous improvement and innovation. 
He is always seeking new methods to enhance his 
listing processes and client satisfaction.

What sets Joseph's business apart is a combination 
of technical expertise and a client-first mentality. "I 
do think I do a very good job of listening to people 
first and hearing what they want and then tailoring a 
plan for what they want," he says. Whether secur-
ing a home in a competitive market or navigating 
complex transactions, he focuses on delivering the 
best outcomes for his clients. Real estate is not just a 
career for Joseph; it’s a passion.

Up-Close and Personal
Joseph, who has been divorced for nearly ten years, 
reflects positively on his past relationship, acknowl-
edging his ex-wife as a wonderful mother to their chil-
dren. His three sons have all carved their paths, living 
nearby and contributing to the family dynamic.

His oldest son, Morgan, recently returned from 
Australia after spending nine years there. Morgan 
works with a fire protection company, focusing on 
programming and system design. His middle son, 
Ethan, has joined Joseph's real estate team while 
pursuing a pre-medical path. The youngest, Reagan, 
is entrepreneurial and involved in buying and selling 
used cars, parts, and various items online. Reagan and 
Joseph frequently collaborate on projects, including 
breaking down buses and selling components.

When he's not working, Joseph is actively engaged in 
a range of interests. He enjoys hiking and stays active 
with regular excursions, recently hiking the Giant and 
Hurricane Mountains and exploring the Adirondacks. 
His passion for travel has taken him to diverse 
destinations, including Egypt, Italy, and Istanbul. He 
frequently takes day trips and short adventures, such 
as hiking in Red Rock Canyon in Las Vegas.

Joseph's hobbies include scuba diving and snor-
keling, though he prefers shorter beach visits. 
He is also preparing for a Tough Mudder event in 
Tennessee with a friend, reflecting his enthusiasm 
for physical challenges. Locally, he volunteers at 
food banks and supports charitable organizations 
like Make-A-Wish and the Salvation Army. He pre-
fers direct action over giving money, often buying 
meals for those in need he encounters on his travels.

Vision for Success
His slogan clearly captures Joseph’s business philos-
ophy: "When you call, I'll answer." This commitment 

stems from his frustrations with realtors, who were often 
difficult to reach, leading him to prioritize accessibility and 
responsiveness in his practice.

Joseph’s perspective on success revolves around enjoying 
life and providing exceptional service to his clients. For 
him, success is measured by the satisfaction of his clients, 
whether through a smooth home sale or helping them find 
a new place to live. He emphasizes that personal fulfillment 
and professional achievement are intertwined, believing 
that "success is what you make of it" and that maintaining a 
mindset focused on continuous improvement is crucial. His 
approach is to "run up the score," pushing beyond set goals 
to achieve more significant results.

Joseph aspires to continue growing his business and 
personal satisfaction. He remains dedicated to self-im-
provement, often listening to self-help books to refine his 
personal and professional life. His plans include further 
enhancing his business operations and maintaining a high 
level of client service.

For those entering the real estate industry, Joseph advises 
focusing on the fundamentals rather than being deterred by 
smaller deals. He underscores the importance of becoming 
an expert in the process and valuing every client inter-
action. "Don’t get caught up on trying to go for the home 
runs," he advises. Instead, prioritize taking care of clients, 
leading to success and referrals. Joseph also highlights the 
importance of hard work and a positive attitude, drawing 
from the wisdom of figures like Henry Ford: "If you think 
you can or you think you can’t, you’re right."



Capital Region Real Producers • 2928 • October 2024 @realproducers realproducersmag.com

Your Trusted Real Estate Firm
20+ Years of Experience • Contract-Based Representation • Locally and Woman Owned

Choosing the right attorney 
for your Real Estate 
transaction matters. The 
Salerno Law Office is a 
well-organized firm with 
experienced professionals 
who provide above-and- 
beyond service to both 
Sellers and Buyers. Kim and 
her team have an efficient 
process to make the Real 
Estate transaction seamless 
from start to finish. Their 
communication and 
transparency are one of the 
key factors that truly set them 
apart from the rest. Time and 
time again, I will always 
recommend this law office to 
all my real estate clients.

JENNA TUTTOLOMONDO
Licensed Real Estate 
Salesperson with Signature 
ONE Realty Group

"

"

Residential & Commercial Real Estate • New Construction

For Sale By Owner (FSBO) • Investment Properties

Relocations • Title Insurance�

KIMBERLY A. SALERNO, ESQ.
     16 Round Lake Road, Ballston Lake, NY

(518) 229-1089 (c)

Kim@SalernoLawNY.com

SalernoLawNY.com�
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special events

For those who attended the Capital Region Real Producers 
Magazine Party, we extend our sincerest appreciation for your 
presence. It was a pleasure having you join us at the exclusive gath-
ering held at 1369 Giffords Church Rd in Schenectady. We hope 
you had a fantastic time celebrating with us!

The event was a resounding success, and we want to express our 
heartfelt gratitude for your participation as one of our featured 
agents and esteemed partners. Your presence added extra signifi-
cance to the celebration, and we are immensely thankful for your 
ongoing support.

We would like to extend our appreciation to our sponsor, 
Community Bank, whose contribution made this success possible. 

Additionally, a special thank you goes to Michael Gallitelli of 
Metroland Photo for capturing stunning photos that beautifully 
captured the essence of the party.

Thank you again for being part of this remarkable celebration. We 
look forward to continuing our partnership and celebrating your 
achievements. If you have any questions or feedback, please get in 
touch with us.

Wishing all of you continued success and prosperity.

For more information on all Capital Region Real Producers events, 
please email us at info@capitalregionrealproducers.com.

CAPITAL REGION REAL PRODUCERS' 
SEPTEMBER MAGAZINE PARTY

S E P T E M B E R  1 7,  2 0 2 4
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Were you, the team or your business featured in an issue of Real Producers? 

Want a copy of your article or full magazines that you were featured in?

PRINT ME MORE!

C A P I T A L  R E G I O N 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S E P T E M B E R  2 0 2 4

LODER
MATTHEW

THE POWER OF GOING 
THE EXTRA MILE

RISING STAR

PAT DEVANEY

AGENT SPOTLIGHT

MELISSA SHUFELT
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LODER

MATTHEW

T H E  P O W E R  O F  G O I N G  T H E  E X T R A  M I L E

N
estled in the heart of Schoharie County, a 

place where rolling hills meet hardworking 

hands, Matthew Loder grew up 

understanding the value of community, hard work, 

and the importance of going above and beyond 

for others. This foundation has shaped him into 

the accomplished REALTOR®, broker and owner of 

Country Boy Realty, a name synonymous with trust 

and excellence in the region’s real estate market.

UNLEASHING POTENTIAL 

Matthew’s story begins in the same community 
he proudly serves today. Growing up in Schoharie 
County, his roots run deep in the local soil. With 
both parents dedicated to public service—his 
mother a schoolteacher and his father with the 
Farm Service Agency—Matthew learned the impor-
tance of commitment and integrity early on. “My 
parents had a strong work ethic and always went 
above and beyond for others,” Matthew recalls. 
“Even now, I still have former students or clients 
stop me to ask about my parents and how they 

positively impacted their lives. This always reso-
nates with me and underscores the importance of 
customer service and going the extra mile.”

Before he ever considered a career in real estate, 
Matthew was already showing the entrepreneurial 
spirit that would later define his success. At just 19, 
he purchased and operated a dry-cleaning business, 
a venture that taught him valuable lessons about 
hard work, customer service, and the intricacies 
of running a business. After successfully managing 
the business for several years, he sold it in 2006, 
paving the way for a new chapter in his life.

But real estate wasn’t just a sudden career switch; 
it was more of a natural progression. Growing up 
on a dairy farm, Matthew’s family was constantly 
buying or leasing land, and at 18, he made his first 
investment property purchase. His frequent inter-
actions with Alton Makely, the broker/owner of 
Country Boy Realty, were pivotal. “Al always sug-
gested I get my license,” Matthew shares. “In 2000, 
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Reprints! 

What the heck is a reprint? A reprint is a 4- 
page, magazine-quality-grade paper with your 
full article and photos, and you on the cover of 
the publication.

Why do I need those?  

These reprints are a professional marketing 
tool that can help brand you, your team and/or 
your business.
•	 Use on listing appointments
•	 Send out to friends and family 
•	 Send to clients with your holiday greetings
•	 Brokers, use as recruiting tools for capturing 

new talent 
•	 Use when farming your favorite neighborhood

What if I changed companies or need  

something corrected in my article? 

No worries! We can make any changes needed. 
We send you a proof, you approve, and then 
they are sent to you via FedEx.
 
Who can buy these?  

The REALTOR® who was featured, the broker, 
our partner or family. Anyone who wants to 
promote you!

How do I order? 

Email us at  
info@captialregionrealproducers.com.

Schedule a MOLD ASSESSMENT with John Fitzgerald!
518-858-9178 • northeasthomeinspectionsvcs.com

UID# : 16000091177 Mold Assessment License #:01822

DID YOUR BUYER FIND THE PERFECT HOME?
Make sure it's safe, healthy & ready for them to move in. 

• Mold Assessments

• General Home Inspections

• Radon Testing

• Water Quality

• Termite Inspections & More!

FREE Estimates!

• Educated on the latest laws & techniques.
• Owner portal to view property stats.
• Ability for tenants to auto-draft their payments.
• We know how to pick and screen good tenants.
• Serving the greater Saratoga area.

(518) 441-7331
cardallc.com
cardallcmanagement@gmail.com

V E T E R A N - O W N E D ,  L O C A L  B U S I N E S S

PROPERTY MANAGEMENT IS A TAX WRITE-OFF! 
SAVE MONEY AND ELIMINATE 
HEADACHES; CALL US TODAY.

PROPERTY MANAGEMENT IS A TAX WRITE-OFF! 
SAVE MONEY AND ELIMINATE 
HEADACHES; CALL US TODAY.

Why
Choose
Us?



EXCEPTIONAL &
HIGH-QUALITY

Real Estate Counsel & Representation

• Residential & Commercial Closings

• Lender Closing/Settlement Services

• Title Insurance (Searches, Examination,  
   Clearance)

• New Construction

• Investment Properties

• Landlord & Tenant Representation

• Property Management

• Bank Owned Real Property (REO)

• Deed Transfers

• Land Contracts

• Condos/Cooperative Apartments

and more!

Brian P. Rohan, Esq.
brohan@rohanlaw.com

Erin P. DeLancey, Esq.
edelancey@rohanlaw.com

(518) 438-0010
18 Computer Dr. West, Albany, NY

We also have satellite locations in Saratoga Springs & Glens 
Falls. Call to make an appointment!

Follow us on Facebook!

Additional Areas of Expertise: 
Business & Corporate Law, Trusts & 
Estates, and Vehicle & Tra�c Laws


