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By Ryan Zinn

publisher’s note

Whether taking in festive activities, reflecting 
on shared history or simply enjoying a quiet 
moment by the fire, October offers a unique 
blend of joy and contemplation.

As I sat down to write this month’s publisher’s 
note, I couldn’t help but smile. October brings a 
host of seasonal pleasures: cooler temperatures, 
crisp air, crunchy leaves, hayrides, apple picking 
and pumpkin patches. These are the hallmarks of 
the season that we all know and enjoy.

Amid these autumnal traditions, though, I’m tak-
ing a deliberate moment this month to acknowl-
edge Indigenous Peoples’ Day, celebrated on 
the second Monday in October. First nationally 
commemorated in 2021, this day reminds us of 
our nation’s complex history and offers a chance 
to honor the cultures, histories and contribu-
tions of Native Americans. This holiday is a time 
for reflection on the resilience and strength of 
Indigenous communities, who have faced genera-
tions of adversity with courage and spirit.

We at Brandywine Valley Real Producers are 
grateful for the support of our partners, contrib-
utors and readers. Your engagement and feed-
back drive us to deliver meaningful content each 
month. Each issue we produce is a testament to 
the collective efforts of our dedicated team and 
the invaluable input we receive from you. We are 
honored to share this journey with you and look 
forward to continuing to bring you stories that 
connect and resonate with our community.

I hope you find joy in the festive spirit of 
October. Take a moment to enjoy a warm mug of 
coffee or a cozy evening by the fire. The holidays 
are just around the corner, and there is much to 
look forward to.

Keep up the good work, my friends!

RYAN ZINN

Owner/Publisher

Brandywine Valley  

Real Producers

ryan.zinn@ 

realproducersmag.com
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Great Real Estate Media isn't
just about selling homes...
It's about selling YOU!

Scan here for $25 OFF your first photoshoot!

• Photo
• Video
• Drone
• Floorplan
• Matterport
• Social Media
• Home Staging

302-470-8272
www.wheelerhomeconcepts.com
         @wheelerhomeconcepts

ALL OF YOUR
PROFESSIONAL
CLEANING NEEDS

your trusted partner for 

Pre-listing and post-settlement
Cleanouts
Post construction/remodel
Tenant turnovers
Commercial
One-time deep cleanings
 and much more!

Contact Jean Today! 
302.544.2021
3Cs-Cleaning.com

Licensed & Insured

4TH GENERATION FAMILY-OWNED
AND OPERATED, SINCE 1959.

MOVING SERVICES | COMMERCIAL RELOCATION SERVICES | STORAGE SOLUTIONS
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info@americande.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CATERING/RESTAURANT

Bar Reverie

(302) 315-3663
4017 Kennett Pike
Greenville, DE 19807
BarReverie.com

CLEANING SERVICES

3Cs Cleaning Co.

(302) 544-2021
3Cs-Cleaning.com

GENERAL CONTRACTOR

JH Contracting Inc

(302) 893-4766
JHContractingDE.com

HOME & PROPERTY 

INSPECTIONS

Preferred Home 

Inspections Delaware

(302) 373-1033
PreferredInspectionsDE.com

JUNK REMOVAL 

& HAULING

Pyle Hauling & Junk 

Removal LLC

(302) 750-7227
PyleDEJunk.com

LANDSCAPE/CONTRACTOR

DiSabatino Landscaping

(302) 764-0408
disabatinoinc.com

MORTGAGE / BANKING

Del-One FCU

Christian Proctor

(302) 608-0309
Del-One.org

Pike Creek Morgage 

Services, Inc

Brian Atallian

(302) 892-2811
PikeCreekLoans.com

MOVING & STORAGE

American Van and 

Storage Co

(302) 369-0900
AmericanDE.com

SSW Moving & 

Junk Removal

(484) 319-8528
www.sswmoving.com

PAINTING CONTRACTOR

Ayala Painting LLC

(302) 652-1170
AyalaPainting.com

PORTRAIT PHOTOGRAPHY

Kirstie Donohue 

Photography, LLC

(302) 652-0074
KirstieDonohue.com

REAL ESTATE ATTORNEY

Ward & Taylor, LLC

(302) 225-3350
WardTaylor.com

REAL ESTATE MEDIA

Wheeler Home Concepts

(302) 562-4057
WheelerHomeConcepts.com

REAL ESTATE 

TRANSACTION 

COORDINATOR

Pathway Home Transactions

(302) 383-2996
www.pathwayhome 
transactions.com/

ROOFING CONTRACTOR

R&R Roofing

(302) 218-7474
RnRRoofing.com

WINDOWS, ROOFING, 

SIDING

PJ Fitzpatrick

(866) 971-0569
pjfitz.com

Change is in the air...
Don't let a roof slow closing!

Your Local Roofing Contractors

      Scot and his team at R&R do 
an excellent job. The quality and 
results prove it all. Competitive 
pricing with all the big and small 

companies out there. I highly 
recommend R&R for your 
roofing needs. - Gary S.

“

”
 302-654-ROOF (7663) | rnrroofing.com | RNRRoofing@Gmail.com 

LICENSED, INSURED,
& BONDED

Contact us today for a FREE Roofing Inspection!

SERVING THE TRI-STATE AREA FOR OVER 25 YEARS.
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Ingrid Archangelo’s journey into 
real estate has been marked by 
dedication, a deep commitment to 
excellence, and an entrepreneur-
ial spirit that led her to launch 
her own business, Pathway Home 
Transactions, just seven months 
ago. After working as a transac-
tion coordinator for eight years, 
Ingrid’s leap into business owner-
ship has already made a significant 
impact on the agents and clients 
she supports. Her keen attention 
to detail and passion for delivering 
exceptional service has positioned 
Pathway Home Transactions as a 
trusted partner in real estate.

A Commitment to Excellence 

What sets Ingrid apart isn’t just 
her ability to handle the complex 
details of real estate transactions but 
her passion for ensuring that every 
buyer and seller receives top-notch 
service. “All buyers and sellers 
should get the best service possible 
when making the biggest decision 
of their life,” Ingrid shares. Pathway 
Home Transactions was born out of 
this philosophy, allowing Ingrid to 
focus on providing agents with the 
peace of mind that every transaction 
is managed with care and preci-
sion. Ingrid takes pride in offering 
a “white glove service” experience, 
ensuring agents and clients alike feel 
confident throughout the process.P
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Transactions with 
Precision and Passion
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All buyers and sellers 
should get the best 

service possible when 
making the biggest 

decision of their life.

thrive, both on and off the mat. 
Together, we are building some-
thing special, one match at a time.”

Client Success as the 

Ultimate Reward 

For Ingrid, the most fulfilling part 
of her work is hearing clients 
express how indispensable her 
services are. She values the 
trust her clients place in her and 
measures success by the satisfac-
tion of the agents and clients she 
serves. “I love seeing agents happy 
when everything goes well, and 
their clients are so happy about 
the transaction,” Ingrid says.

Her advice for up-and-coming 
top producers is straightfor-
ward yet powerful: “Providing 
good client service is crucial for 
your business to grow! Clients 
will talk to their friends and 
family about the experience you 
provided, and that will either 
make or break you. Love your 
clients from start to finish, and 
the rewards will be forever.”

Passion for Giving Back 

Ingrid’s dedication to helping 
others extends beyond her pro-
fessional life. She is a passionate 
supporter of the Kind to Kids 
Foundation, an organization 
dedicated to helping children in 
foster care and victims of child 
abuse and neglect. The founda-
tion’s work, which offers educa-
tional and emotional support to 
children in need, resonates deeply 
with Ingrid and reflects her 
commitment to making a positive 
difference in the lives of others.

Looking Ahead with Purpose 

As she continues to grow her 
business, Ingrid remains focused 
on maintaining a healthy bal-
ance between her professional 
commitments, community 
involvement and personal life. 

Placid in 2022 alongside her hus-
band Joe, a memory she describes 
as “the most incredible experience 
ever.” Training and competing 
in triathlons not only keeps her 
grounded but also fuels her drive to 
excel in all aspects of her life, both 
personally and professionally.

But Ingrid’s dedication to commu-
nity involvement goes even further. 
At William Penn High School, she 
plays a pivotal role in supporting 

the wrestling program, a cause close 
to her heart. Alongside her husband, 
who serves as the head coach, Ingrid 
is a passionate advocate for the team. 
“For me, the joy of helping out extends 
far beyond the mat,” Ingrid explains. 
Whether she’s assisting with tourna-
ments, managing concession stands, 
or organizing events, her involvement 
is driven by a genuine love for the 
sport and for supporting young ath-
letes. “It’s about fostering a positive 
environment where our athletes can 

From Trust Industry to 

Real Estate Transactions 

Before diving into the 
real estate world, Ingrid 
worked in the personal 
trust industry at several 
major banks. This back-
ground in trust manage-
ment instilled in her the 
meticulous organizational 
skills that are now the 
backbone of her business. 
With every transaction, 
Ingrid channels these 
skills into helping real 
estate agents navigate 
the complexities of their 
work, ensuring every 
detail is accounted for.

Problem-Solving 

with Precision 

Ingrid’s approach to 
transaction coordina-
tion is centered around 
problem-solving and 
organization. “I thrive 
on solving problems and 
overcoming challenges,” 
she explains. “Whether 
navigating a tricky situ-
ation with a contract or 
finding a solution to an 
unexpected issue, I enjoy 
being the person who 
can make things hap-
pen.” Staying up-to-date 
on industry trends and 
regulations is critical to 
her role, allowing Ingrid 
to continuously offer the 
highest level of service.

Balancing Business, 

Triathlon Training, and 

Community Service 

Ingrid’s drive for excel-
lence extends beyond her 
professional life into her 
personal passion: triath-
lons. An accomplished 
triathlete, she competed 
in the Ironman Lake 
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302.893.4766 | jhcontractingde.com

Scan here to
see our work!

Interior Services | Exterior Services | Customized Improvements
Call JH Contracting today to discuss any home or business renovation needs. >>

andBEFORE AFTER

Quality Upgrades
For Top Market Value

Whether cherishing the time 
spent with her husband Joe, 
supporting young athletes at 
William Penn High School, 

or pursuing her passion 
for triathlons, she remains 
dedicated to excellence in 
all areas of her life. Her 

commitment to organization, 
problem-solving, and pro-
viding white-glove service 

ensures that Pathway Home 
will continue to thrive in 

the real estate community.

Ingrid Archangelo’s story 
is one of perseverance, 

passion, and an unwavering 
commitment to excellence—

both as the founder of 
Pathway Home Transactions 
and as a devoted community 

advocate and triathlete.

Call Ingrid for all of your 
transaction coordination 

needs in Pennsylvania 
and Delaware! 

https://www.pathway 

hometransactions.com/ 

Email: Ingrid@Pathway 

HomeTransactions.com  

Phone: 302-383-2996

302-475-4437
preferredinspectionsde.com

Fully Licensed & Insured

PARTNER WITH US TODAY

The Realtor’s 
Choice for 
Reliable 
Inspections

Cortland Bradley,
Owner

Cortland performed above and beyond 
service as he was able to not only get us our 
inspection but expedited the reports as well. 
Top tier professional and will continue to 
recommend him to all of my clients!
-Jeffrey Brannock

Residential  Home Inspections • Radon Testing
Terminte (WDI) Inspections • Home Maintenance Inspections 

302.643.4006 · www.sswmoving.com
Contact us today and ask about our Realtor Incentive Program!

Flexible • Experienced •  Fully Licensed and Insured

PARTNER WITH US
For Exceptional Moving and
Junk Removal Solutions!
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In just over five years, Sabri Thompson has emerged as one of 
the Brandywine Valley’s rising stars in the real estate world. 
His journey to success is more than a story of transactions 
and closing deals—it’s a testament to his dedication to helping 
others and finding purpose after a remarkable athletic career. 
Sabri’s path to real estate may not have been conventional, but 
his commitment to community, personal growth, and mentor-
ship sets him apart.

FROM COURTS TO CLOSINGS 

Before Sabri became a REALTOR®, his life revolved around 
athletics, culminating in a short basketball career. After 
transitioning from a career centered around sports, he found 
himself working as a program analyst for the federal govern-
ment. But Sabri knew there was something more out there for 
him—something that aligned with his desire to help people in a 
meaningful way. Real estate became that “something.” 

“I’ve always had a strong passion to help others,” Sabri says. 
“When I found real estate, I knew this was a way to give back 
to my community and be an advocate for homeownership.” His 
background in sports instilled values of discipline, hard work, 
and leadership, which now translate into his real estate business.

Sabri is not just selling homes; he’s helping people achieve 
dreams they once thought were out of reach, particularly 
first-generation and first-time homeowners.

LEADING WITH PASSION AND PURPOSE 

One of Sabri’s biggest accomplishments has been building a 
small team under the Foraker Realty Co. banner. “I’m passion-
ate about helping my teammates succeed and build their real 
estate businesses,” Sabri explains. 

SABRI 
THOMPSON

agent on the rise

Leadership is about much more than growing his 
own business—it’s about helping others find their 
purpose and achieve their goals. “Being in this role 
forces me to grow because it’s not just about me but 
others,” he shares.

Understanding that real estate is about constantly 
evolving, he embraces the discomfort that comes 

with growth. “Every day is different 
in real estate,” he says, “and you have 
to be willing to become a better per-
son daily to succeed.”

CHALLENGES AND REWARDS 

Like many up-and-coming agents in 
the Brandywine Valley, Sabri has faced 

his share of challenges. One of the 
biggest hurdles has been fine-tuning 
his lead generation strategies. “There 
are so many ways to generate leads, 
and I’ve pretty much tried them all,” 
he admits. Now, Sabri is focused on 
creating a more systematic approach 
to drive consistency and growth.

Despite the challenges, Sabri finds 
immense reward in helping first-time 
homeowners. “Helping someone 
become a homeowner when they 
didn’t even think it was possible is 
incredibly fulfilling,” he says. For 
Sabri, these moments are the most 
gratifying aspects of his career, 

F o r a k e r  Re a l t y  C o .

SABRI 
THOMPSON
B U I L D I N G  A  L E G A C Y
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302.652.1170  |  ayalapainting.com

Interior & Exterior Painting | Cabinet Refinishing | Staining
Wallpaper Removal | Power Washing | Drywall Services

Can Trust!Can Trust!
NEED PAINTING 

DONE IN A HURRY?
WE ALSO DO

“YESTERDAY” JOBS.

reminding him of why he chose 
this path in the first place.

SUCCESS AND THE  

BIGGER PICTURE 
When asked how he defines suc-
cess, Sabri’s answer is humble and 
introspective. “Success is subjec-
tive,” he reflects. “It’s not just about 
reaching big goals but about who 
you become along the way.” For 
Sabri, showing up every day, push-
ing past obstacles, and not giving up 
is the true essence of success.

Outside of real estate, Sabri 
stays grounded through fitness. 
Whether he’s running with his 
local “OwnPace Run Club,” or cre-
ating fitness content, Sabri finds 
peace and balance in physical 
activity. It’s also another way 
he gives back—sponsoring and 
leading local initiatives, including 

Shine a Light on Stroke and The 
Connect DE, a networking group 
for millennials.

LOOKING FORWARD 

Sabri’s journey is just beginning, 
but his dedication to his clients, 
team, and community already 
speaks volumes. As he continues 
to grow, he remains focused on 
making a lasting impact in the 
real estate world and beyond. “I’m 
thankful for the opportunity to be 
featured in [Brandywine Valley 
Real Producers],” Sabri says. “I 
look forward to networking more 
and continuing to support this 
amazing real estate community.”

With his unwavering passion for 
helping others and his commit-
ment to personal and professional 
growth, Sabri Thompson is cer-
tainly a rising star to watch.

EVERY DAY IS DIFFERENT IN REAL 

ESTATE, AND YOU HAVE TO BE 

WILLING TO BECOME A BETTER 

PERSON DAILY TO SUCCEED.
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By Dave Danielson
Photography by Josh Wheeler

cover story

B U I L D I N G 
O N  B E L I E F

The greatest achievements in 
business and life begin with 
the vision—and the confi-
dence that you can get there.

Two men who demonstrate 
that powerful trait are Rob 
Hoesterey and Corey Harris. 

As leaders of Crown Homes 
Real Estate, the fastest-grow-
ing independently owned real 
estate brokerage in Delaware, 
they are prime examples 
of what can happen when 
you believe in yourself and 
then take action forward.
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Taking a Risk 

Rob Hoesterey’s jour-
ney into real estate began 
with a bold leap of faith.

Formerly selling cars at 
a Maserati dealership in 
Chadds Ford, Rob’s intro-
duction to the industry was 
seemingly meant to be.

“I reached out to who I thought 
was the real estate agent that 
represented my wife and me,” 
Rob recalls. “Instead, I connected 
with someone who would change 
my career trajectory forever.”

The person that Rob talked with 
was impressed by Rob’s enthu-
siasm, potential and confidence. 
Their conversations led to Rob 
joining a real estate team, where 
he sold an astounding total of 
38 homes in his first year.

Corey Harris’s path mirrored 
Rob’s in its leap of faith and 
impact. Juggling a career in finan-
cial technology and part-time real 
estate, Corey realized his passion 
was in sales rather than fin-tech.

Inspired by successful agents and 
teams, Corey made a pivotal deci-
sion to dive into real estate full-
time, despite initial reservations.

“It was the best decision I ever 
made,” Corey affirms, reflect-
ing on the support of his wife 
and the motivation drawn from 
entrepreneurial ambition.

The Start of Something Special 

The partnership between Rob 
and Corey solidified through 
shared investment ventures and 
a mutual drive for success.

“We started doing investment 
deals together,” Rob explains. 

“And Corey extended an 
invitation to join him at 
Crown Homes Real Estate.”

What began as a conversa-
tion about opening a second 
office in North Wilmington 
quickly blossomed into a 
partnership that has since 
expanded across multiple 
locations, including five 
offices in Delaware and a 
forthcoming office in West 
Chester, Pennsylvania.

Founded in March 2022, 
Crown Home Real Estate 
isn’t just another brokerage; 
it’s a family legacy and a 
tribute to Corey’s grand-
father, who owned Crown 
Gifts, a gift and flower shop 
in New Castle, Delaware.

This spirit of family 
permeates the company’s 
culture, evident in the 
involvement of Corey’s 
siblings and Rob’s fami-
ly-oriented team structure.

“Culture is more important to us 
than anything,” Corey emphasizes.

Nurturing Success and Giving Back 

Central to Crown Home Real 
Estate’s mission is the empow-
erment of their agents.

“We provide agents the tools they 
haven’t had before to flourish,” Rob 
explains passionately. “It’s about 
enabling them to reach their desired 
levels of production and beyond.”

Corey echoes that thought, empha-
sizing the impact of their proprietary 
lead generation systems and sup-
port on agent growth and success.

Beyond business, Crown Homes 
Real Estate is deeply engaged 
with the community. “Brews 
and Backpacks,” an annual event 
spearheaded by the brokerage, is 
an example of their commitment 
to giving back. This initiative 
collects backpacks and school 
supplies for local students in need, 
distributed through partnerships 
with local police departments.

NEVER BE 
AFRAID TO BET 
ON YOURSELF.

CONSISTENCY COUPLED WITH THE 
RIGHT CULTURE AND MENTORSHIP 
WILL PROPEL YOU FORWARD.
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Advice and Vision for the Future 

Reflecting on their journey, Rob 
and Corey offer advice to aspir-
ing agents and entrepreneurs.

“Culture and mentorship are paramount,” 
Rob advises. “Find a brokerage that aligns 
with your values and invests in your growth.”

Corey emphasizes the importance 
of self-belief and consistency.

“Never be afraid to bet 
on yourself,” he urges. 
“Consistency coupled with the 
right culture and mentorship 
will propel you forward.”

Looking ahead, Rob and Corey 
envision continued growth 
and impact for Crown Homes 
Real Estate. With plans for 
expansion and a steadfast 
commitment to their agents 
and community, they con-
tinue to build on belief.
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Partner with Us 
for Hassle-Free 

Junk Removal
NO JOB IS TOO BIG OR TOO SMALL!

CONTACT US TODAY FOR YOUR FREE NO- OBLIGATION QUOTE!
(302) 750-7227 • PYLEDEJUNK.COM5.0

126 Google Reviews

SAME-DAY AND
NEXT-DAY SERVICES

AVAILABLE!

YOUR LEGAL TEAM FOR LIFE’S BIGGEST OCCASIONS



Del-One FTHB Program

• Del-One’s Self-Titled first-time home buyer loan has a 
variety of features that will allow prospective buyers to 
reach their goals of homeownership.

• 95% Loan to Value, meaning you would need 5% of the 
total purchase price available for your down payment.

• Seller assistance up to 6% and gifts are allowable.

• The biggest bonus of this program is NO mortgage 
insurance! This is an insurance premium that most 
lenders require when putting down less than 20% of 
the value of your new home for a down payment. It can 
be a very costly expense in addition to principal, 
interest, homeowner insurance, and property taxes.

Loan products are not federally insured by NCUA, and conditions/restrictions apply.

Simplifying Your Client's Home Financing Journey

Christian Proctor
Mortgage Loan Officer

NMLS ID 1508119

302-608-0309
270 Beiser Blvd. 
Dover, DE 19904

Christian.Proctor@Del-One.org

Scan here to 
apply now!

Every Step of the Way.


