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Small Business

) of the Year ’

We make loans easier.
More loan options means more opportunities for your clients.

Portfolio Lending Products Remodel & Construction Loans

Physician, Dental & Pharmacist Specialty Loans Home Equity Lines & Home Equity Loans

Jumbo Loans Lot & Land Loans

your Partner for Adjustable Rate Products Conventional Loans — Fannie Mae/Freddie Mac

Bridge Loans Government Loans - FHA/VA/USDA/
Kentucky Housing

C&l Lending .
CRA/LMI Lending Products

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation Commercial Real Estate Lending

WiFi - Custom Surround Sound - Outdoor Audio

Centralized loan operations and serving teams
Medical Specialty loans located in Central Kentucky.

". h [ A s/ WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

REPUBLIC YA resecea PATRICIA
BANK R o R oo
& . Mort\;;;izgilj Momager ) ten tsl/n'i?nzrésﬁigﬁ’

9 e .
It SJUSt easier here. NMLS ID #3379 NMLS ID #827418
RepublicBank.com  Member FDIC 502-542-9425 L 859-519-3369

46 | . Call TODAY for a FREE consultation
. Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
‘ SO Utlons (859) 788-4600 | 4650lut|0n5-com @ Company Loan Originator 1D #402606.

We also do commercial!

Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V

VolIP Phones - Digital Signage - Network Consulting - and More!

EQUALHOUSING
LENDER

FOLLOW US ON SOCIAL MEDIA! G o
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Commitment

Your succass is our priority.
‘We are dedicated 1o
dedivenng exceptional
sarvice, treating avary
cliont with the respect and

attention they deserve

THE LAND GROUP
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' Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!”" - Lauren

Statewide Mortgage

Mare than a loan

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

HouseMaster

Mome Inspections. Doae Right Guarntend ™

HRES LURKIN
L\l\".‘ Ll g

coverage Complimentary Home
Concierge for Buyers!

Kourtney
Funk
Regional Sales Monager

Veteran Discount

kourtneyf@hemewarrantyinc.com e P B
(606)315-5144 Q@ N e
L .I - .I i r .
@ Protect your home's appliances today! r f‘_'&, 8 5 2 9 6 'D 2 5 0
5 homewarrantyinc.com/register S, YRR, < S FRob e

“initial coverage term FNVIRONMENTAL FAQTOR B I
v ntators s MOLD & AIR QUALITY
coverage, limitations, and exclusions ;
at homewarmantyinc.comterms. Home ﬂWarramy, ' Qu

~> TESTING AVAILABLE
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Bonzo

(614) 357-2367
getbonzo.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.

them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions

(859) 788-4600
www.46solutions.com/

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME &

PROPERTY INSPECTIONS
Wright Choice

Property Inspection

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

is where your story begins

( BOOK NOW )

L T e — @ ViOE bt g f E Lmae ’
B59.585,6790 @tonlawittrephoto tonlawittrephotofgmailcom

6 - October 2024

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Bank Of England -
Jordan Hoskins
(502) 542-0363
JordanBOE.com

Republic Bank -
Patricia Morgeson
(859) 519-3369

Republic Bank -
Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY

Brianna Loring Photography
(270) 505-9535
www.briannaloring.com/

Keni Parks Photography
(859) 797-8910
Keniparks.com

PHOTOGRAPHY &
VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
(502) 536-7884
www.breathewright
services.com

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal
estatemedia.com

ROOFING

Empire Restoration
(859) 494-5546
www.empireky.com/

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW

Kentucky Abstract
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless

Transaction Coordinating
(502) 445-0200
seamlesstransactionlic.com

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OPERATED

# JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

No job is too big or too small for Junk Magicians
Lexington - we're here to help you clean up
your space! Give us a call today to book a free
no obligation estimate!

You'll be glad you did!

MAKING YOUR JUNK VANISH!

(859) 533-1420

@ junkmagicianslexington.com
S info@junkmagicianslexington.com : s :
Licensed Demolition Contractors ~ BEI AFTER

Bluegrass Real Producers - 7



2 Breathe

MEET THE

BLUEGRASS THE SCARIEST THING
OULD BE IN YOUR AIR

THE HALLOWEEN SEASON IS FULL OF SPOOKY
SURPRISES, BUT RADON SHOULDN'T BE ONE OF
THEM. PROTECT YOUR HOME FROM THE
DANGERS YOU CAN'T SEE.

AR

Call today and schedule your radon test or mitigation

(502) 536-7884 | breathewrightservices.com

Aaron Hutchison Dan Allsup Lauren Denato Brett Rybak
Owner and Publisher Publishing Assistant Ad Strategist Writer

MYTHS

- 20% Down is Required
YOU R MOVE « Perfect Credit is Required FACTS
PARTN ER: - Renting is Cheaper - 3% (or even less) Down

‘ | b et usthandle thptuying is Possible
- el the moving

it Less-than-Perfect-Credit
. KN 3 Programs are Available
Beth McCabe Dan Steele Renée Hensley Keni Parks p 1 ,SJ‘O Gfou can focus
on the closing

+ Renting May be Cheaper
but You Don't Build Equity

S
/‘ Mﬁ‘n&u AGE

Jordan Hoskins
Mortgage Advisor

(502) 542-0363
NMLS# 2213129

Writer Writer Photography Keni Parks Photography

* Residential Move ¢« Long-Distance/Interstate Moves
« Commercial/Office Moves « Transition Moves

« Furniture Delivery « Labor for Hire « Junk Removal/Yard Waste E‘ O

BLUEGRASS

« Estate Clean Out/Donations « Rearranges * Piano Moving pepppaisant

(859) 893 - 2602 + fromheretothereky(@gmail.com ¢ fromheretothereky.com

@ Bank of England Mortgage is a division of Bank of England.
193 KENTUCKY AVENUE, LEXINGTON, KY 40502

= NMLS 418481 Member FDIC

8 - October 2024 Bluegrass Real Producers - 9



P you ask. we deliver. g

TRUSTED

TRADES

TRUSTED TRADES are valuable affiliates who know how to

serve the needs of REALTORS®. You may not require their

services for every transaction, but when the need arises,

you’re grateful for them. This group of partners is critical to @

your business. Most importantly, these Trusted Trades will get

the job done and make you look awesome to your clients!

Concrete Lifting
& '
e
B-Level Concrete Lifting

& 1/2 the cost of replacement!

Q\{ﬂ Does not damage surrounding landscape
_aa /mmediately ready for foot traffic.

Repaired in hours while it would require
days toremove and replace

‘)f Eliminates trip hazards

\ 859-474-LIFT BLevelConcreteLifting.com

859-474-5438

10 - October 2024

Exterior CIeaning

VOURTOUGH-To-TAcﬂ -t
cleaning team ||| 3

Exterior cleaning to make properie :
look their best! & y

Window & Gutter Cleaning; -
House & Pressure Wospﬁ;

Free estimates 859-972-715

Financial Services
Let’s put your plans

thrivent

f Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663

Real Estate Photography

Gabriel McBride
b 606-510-7628

107 5photography.com

1075

'.,‘\ ] }L“H[ IMNE “( I 'lq]{'i‘ Specializing in residential design,

remodeling, and new construction.

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Roofing

ﬁ:srnnnﬂuﬁ
ROOFOM r‘/
859.494.5546 #

RESIDENTIAL

3500 0F FULL ROOF REPLACEMENT ROOFING COMPANY
when mentioning this ad IN THE BLUEGRASS

Insulation
TH ER@UQ@QW%Z—@REF & NEW! Now offering

Concrete Lifting!
Commercial & Residential Insulation

® Spray Foam
® Blown-In Cellulose [ g

e Acoustical Spray-On S8 =3
* Fireproofing i

Serving Lexington & P Corn" — Thermal, Moisture, &
surrounding areas Vice-President |\/|O'|O| Resistant

<
(859)293-4606 &)
Info@Thermospraylex.com  s-Level concrete Lifting

S’rcuging

TURNING OET THE STAGE.
HOUSES } LEXINGTON
INTO HOME "8 J

© Short Term Rental Furnishing, Packag

859-255-2800 WWW WESETTHESTAGE CUM e CHASE BALLINGER@WESETTHESTAGE CoM

Marketing
Build an Online Presence

That Will Grow Your Business

I\ Advertising - Websites - Content Creation

www.forgemarketinggroup.com
F'O'RG E (678) 904-5474

Waterproofing Foundation Repair

]
ate ’ Basement &
our basement or ! & Crawlspace
. aIce Waterproofing

859:744-7500

9P BDry

Bluegrass Real Producers - 11
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D) on the rise

Written By Brett Rybak
Photos By Keni Parks Photography

For Amy Mills, the journey from childhood in Cambodia to a thriving career and life in central
Kentucky has been a long but fruitful one. From coming to the United States at 6 years old knowing
very little English, to now being able to find her niche serving the Asian-American community in ways
she never thought possible, Mills has enjoyed the ride every step of the way.

Mills now serves as both a Sites and
Buildings Specialist for the Kentucky
Cabinet for Economic Development
and as a licensed REALTOR® in cen-
tral Kentucky. Both lines of work have
proven to be rewarding but she would
not be where she is today without

several stops along the way.

Coming to the U.S. at such a young
age, Mills spent a considerable
amount of time getting to know the
English language throughout grade
school. She graduated from George
Rogers Clark High School and even-
tually went to school at Georgetown
College, where she majored in
psychology and minored in childhood
development, two fields that she
admits are a far cry from the career
path she has found herself in. After
graduation, Mills had the opportu-
nity to work under the public health
commissioner before moving into
her role at the Kentucky Cabinet for

Economic Development.

“I started off as a Compliance
Specialist at the Cabinet monitoring
grants and tax credits before jumping
into real estate around 18 months
ago,” Mills said. “I’ve really enjoyed
finding a niche in the Asian-American
community. Being tri-lingual in
Khmer, English and Mandarin, has
allowed me to serve a completely
underserved community that means

a lot to me. The purchase of a home
can often result in your largest asset
and potentially your largest debt and
liability. Helping people in my com-
munity through this process, often in
a different language and culture, can
present its fair share of challenges but

is always a rewarding one.”

The other side of her career working
in economic development has also pro-

vided its own set of challenges.

“Working as a Sites and Building Specialist
with global companies who are looking to
grow/locate their business in Kentucky is
different from my job as a REALTOR®,” Mills
said. “Companies have more specific specifi-
cations requirements like ensuring the proper
infrastructure is in place for new on-site devel-
opment and growth. Working together to come
up with a strategic plan and networking with
local economic developers has been a highlight
in my career. Companies locating here do a lot

of good for Kentucky and our region.”

That’s not the only satisfying aspect of Mills’
career, though.

T _F
I

=
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“Working with clients from the very
beginning of their home search, seeing
deals develop and placing someone in
their dream home to securing their first
investment property, that’s fulfilling for
me,” Mills said. “Overcoming the chal-
lenges and seeing things come to fruition
is incredibly rewarding. Being a REALTOR
keeps me local, but being with the Cabinet
for Economic Development allows me the
opportunity to work throughout Kentucky
and see real estate from a different per-
spective, helping businesses relocate and
assisting with potential incentives that can

be given is awesome.”

However, it’s not all work for Mills, who
lives in Frankfort with her husband, Reed,

and golden doodle, Louie.

“Reed and I love to travel,” Mills added.
“I enjoy trying new foods, being around
family and friends, networking and learn-

ing from others.

When asked, “Who is somebody I really
look up to and can learn from?” The

answer is simple.

For Mills, the people she can often look
up to are the people who brought her

here, her parents.

14 - October 2024

“My family is truly living the

American dream,” Mills said. “My par-
ents came here with nothing and have
worked hard to run a successful busi-
ness in Winchester, where they have
had to relocate three separate times
to a larger space. The struggles and
hardships they went through for our
family starting off and their unwav-

ering resilience to build a business

of their own have instilled in me a
tremendous amount of pride, grate-
fulness and drive. I'm thankful to have
been given all these opportunities and
I don’t take them for granted.”

Mills certainly isn’t taking the oppor-
tunities for granted. Through both
of her positions in her career, she is

paying them forward.

@ 2024 REAL ESTATE SUCCESS SECRETS

|deas that Work: 10 Social Marketing Tips

[Fenoinc[i®)]

— M EDI A

ASK THE EXPERT

“What if | don’t have time to
constantly post to social media?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

SOCIAL MEDIA IS NOT THE
ULTIMATE OR ONLY
MARKETING YOUR BUSINESS
NEEDS, BUT IT IS IMPORTANT!

Social media is not “optional” anymore but
more an expectation. So, if you are going to
have to do it, do it well. The first thing we
need to remember is that social media, is
above all else, SOCIAL. While it can be an
outlet for learning, mostly people are on
social to unwind and mindlessly scroll.

Most realtors are great salespeople. We get
it, selling is what you do. The problem is that
marketing and sales are NOT the same. They
go hand in hand but one feeds the other and
you must have both! So in this month’s “Ask
the Expert” we are focusing on the “Do’s”
and “Don’ts” of marketing your brand vs
selling yourself on social media.

www.pending.media

P

Don't just focus on your listings,
pendings, and SOLDS!

Showing your success builds trust between
yourself and your potential clients. But
HOW you showcase that success can be
either VERY powerful or very off-putting.

¢ Focus on building your brand loyalty
and trust. Your reputation matters and
you bring a lot to the table in every
transaction. Show that off.

e Share your wisdom with thought
leadership articles on Linkedin.

¢ Considering writing long form posts on
social.

¢ Putan emphasis on creating and
maintaining a review funnel through
Google. This will power the engine that
is your “marketing machine” and make
for GREAT social media posting fodder!

Find out what works and do more
of that on your social channels!

Consider utilizing a free content scheduling
service to allow you to pre-create content
and have it auto-posted to your platforms.

e Create content that leaves margins. This
will allow you crop and create vertical,
square or horizontal content from a
single piece of media saving you time
and effort. (video and photos)

¢ Use similar yet varied pieces of content
on different days for different platforms.
Take 1idea or photo/video and postitin
a few different ways tailored to each
platform. Simply blanketing every
platform with the SAME graphic on
Monday will likely not produce the
results you want.

Change your perspective on HOW
you showcase your listings.

¢ Tease your listings with video and link to
your listing / website.

¢ Tag other businesses and friends to grow!

¢ Use the listing photos one at a time to
“drip” campaign to your audience. You
never know what someone may fallin love
with (hint: it's usually NOT the first front
photo of the home!)

« Utilize lesser popular functions of social to
capture different audiences. For example:
stories, reels and posts. Each of these have
different algorithms, pull in different
viewers and can be optimized in
differently.

Want a FREE
Consultation? _ :

-




Unlocking Efficiency
in Real Estate: How
Seamless Transaction
Coordinating
Transforms
the Industry

P affiliate spotlight

Triumph in Real Estate: How
Seamless Transaction Coordinating
Elevates Success Through
Resilience and Expertise

In the intricate world of real estate, where
precision and adaptability define success,
Seamless Transaction Coordinating emerges
as a beacon of excellence. This Louisville-
based company, founded by Chelsea Russell,
not only manages the complexities of real
estate transactions but also exemplifies how
the skills honed through personal resilience
and the demands of homeschooling can be

leveraged to drive unparalleled success.

About Seamless Transaction Coordinating
Seamless Transaction Coordinating is
more than a service provider; it is a part-
ner in success, dedicated to empowering
real estate agents to focus on what they do
best—serving their clients. Specializing
in contract-to-close and listing services,
Seamless takes charge of every detail in
real estate transactions. From coordi-
nating communications between buyers,
sellers, lenders, and title companies to
ensuring compliance and scheduling clos-
ings, Seamless brings a level of meticu-
lousness that transforms the way realtors
work. On the listing side, the company
handles everything from appointments
and paperwork to MLS listings, allowing

agents to operate at their peak efficiency.

Despite its Louisville roots, Seamless
Transaction Coordinating operates virtu-
ally, extending its bespoke services across
nine states. The team, comprising three
dedicated remote professionals, embodies
the company’s commitment to excellence,
ensuring every transaction is handled with

the utmost care and precision.

Homeschooling: The Bedrock of
Organizational Mastery

The success of Seamless Transaction
Coordinating is deeply intertwined with
Chelsea Russell’s background as a homes-
chool mom. Homeschooling three children
demanded exceptional organizational skills,
time management, and the ability to

juggle multiple responsibilities—skills

that have seamlessly transferred into
the realm of real estate. When Chelsea
faced the formidable challenges of
poverty and homelessness, it was these
skills, honed through years of homes-
chooling, that enabled her to navigate

adversity with grace and determination.

A chance encounter with a realtor,
who recognized Chelsea’s potential,
opened the door to a new career as a
transaction coordinator. The metic-
ulous planning required in homes-
chooling translated effortlessly into
managing complex real estate transac-
tions. Chelsea’s innate ability to multi-
task and her commitment to excellence
allowed her to quickly establish a
reputation for reliability and precision.
Her journey from a homeschooling
mom to the founder of a successful
business is a powerful example of how
the skills cultivated in one arena can

fuel success in another.

Perseverance: The Heart of Seamless
Transaction Coordinating

Chelsea’s journey is not just one of skill
but of perseverance. Overcoming the
trials of financial hardship and home-

lessness, Chelsea envisioned a future

where she could help realtors reclaim
their time and provide flexible work
opportunities for others, particularly
mothers. This vision became the
foundation of Seamless Transaction
Coordinating, which quickly grew,
doubling in size during its first year.
Chelsea’s commitment to empowering
others led to the addition of Megan,

a single mother of three, to the team.
Megan’s contributions have been
instrumental in the company’s success.
The company’s growth continued as
Chelsea’s husband, Corey, joined full-
time, bringing his own strengths to the

business after a job loss.

A Distinctive Approach Rooted in
Empathy and Precision

What truly sets Seamless
Transaction Coordinating apart is its
unique blend of empathy and preci-
sion. Chelsea understands that real-
tors, like homeschool moms, juggle
multiple roles—counselor, negotia-
tor, coordinator, and more. This deep

understanding enables Seamless to

connect with clients on a personal




level, offering customized
support that meets their spe-
cific needs. With over 1,000
closed deals, Seamless is not
just a well-oiled machine but
a trusted partner that brings
both a personal touch and
professional expertise to

every transaction.

This empathetic approach is
mirrored in how the com-
pany interacts with clients.
Just as Chelsea tailored her
homeschooling methods to
suit each child’s learning
style, Seamless tailors its
services to match the unique
needs of each realtor. This
personalized attention
ensures that realtors can
focus on their strengths,
confident that every admin-
istrative detail is handled

with the utmost care.

Positioned for the Future

As the real estate industry
continues to evolve, Seamless
Transaction Coordinating

is at the forefront of this
transformation. The rising
costs of in-house adminis-
trative roles and the demand
for continuous training are
prompting more real estate
professionals to explore
outsourcing. Seamless offers
a sophisticated and cost-ef-
fective alternative, providing
expert transaction coordina-
tors who are compensated
based on performance,
ensuring high-quality service
without the overhead of tra-
ditional staffing.

A Life of Balance
and Fulfillment
Outside of their professional

pursuits, Chelsea and Corey

lead a life of balance and
fulfillment on their small
homestead. Here, they grow
their own food and enjoy
the simple pleasures of
family life. Weekends are
filled with soccer games,
home-cooked meals, and
creative projects around
their home. Their deep
involvement in their church
community and love for the
outdoors further enrich
their lives, providing a well-
rounded foundation that fuels

their professional success.

An Invitation to Elevate
Your Business

For top-producing realtors
looking to enhance their
efficiency and streamline
their operations, Seamless
Transaction Coordinating

offers more than just

administrative support—it offers a
partnership that elevates your business.
By entrusting their transactions to
Seamless, real estate professionals can
focus on delivering exceptional service
to their clients, knowing that every

detail is meticulously managed.

Seamless Transaction Coordinating
stands as a testament to resilience,
expertise, and the power of a well-
honed skill set. Join them in trans-
forming the real estate experience,

one transaction at a time.

seamlesstransactionllc.com
502-354-7986

A Modern Approach

Professional Photo r-‘_'f_a'|5‘hy\| 4K Videos | Virtual Tours | Floor Plans | Branding

—

Book Now

(502)-330-4600

bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com

Seomless Transaction
Coordinating

5004450200
trarmgsearsbeutranasctioniic com

wrarar seamibeastranactionlic rom

AGENTS

FEELNG OVERWHELMED?

3 WAYS

SEAMLESS TRANSACTION
COORDINATING WILL HELP

1) We send all documents to be filled
and signed.
2) We monitor all deadlines.
3) We streamline communication with
-all parties.

E*E 4 _ .';:
HOME INSPECTION
859.388.0530

CHCHOMEINSPECTION.COM

Proudly effering complete inspections for your residential
and commercial needs. We can usually fit inspections in
within 3 days and get your inspection back to you same

day or next day!
Serving all of Kentucky
ks
1@
L.
SEPTIC BUDGET AIR GUALITY MFD. HOME
SEWER ESTIMATES RADOM EMGINEER
MOLD CERTIFICATION
CHIMNEY POOL ROOF TERMITE
AND MORE!
WE WORK WHEN YOU WORK!
CALL TO SCHEDULE ANYTIME!
EASILY BOOK ONLINE

Bluegrass Real Producers - 19
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The idea of switching gears and going
into real estate was actually the sugges-
tion of Shevawn’s soon-to-be mother-

in-law, Myrna Downing, who has been a

REALTOR® in Lexington for more than
30 years. Myrna saw Shevawn’s potential
with her outgoing personality, her educa-

tion, and experience.

Shevawn became a REALTOR® in
January 2015. She is so grateful for this
career and how it has changed her life
and her family’s future. “If I knew how

my life would be transformed, I would

have left social work a long time ago!”

Helping Families Build Wealth

Shevawn loves helping families build
wealth through real estate. She shares, “I
have personally experienced the difference
real estate investing can make for your fam-

ily and I want to share that with others.”

This Top Producer took her own advice
to heart. When Shevawn first found suc-
cess in real estate, she didn’t spend her
earnings lavishly. Instead, she purchased
investment properties. In the process,
she was able to help clients in dire situ-
ations. As Shevawn says, “Foreclosure
is not the answer.” Saving people
from foreclosure, as Shevawn has
done for others, is priceless.
Currently, she owns sev-
eral long-term and several

short-term rentals.

A Legacy of Resilience

% ’ Shevawn’s story is one of
! resilience, empowerment,
\‘ and the pursuit of dreams.
From a carefree country
I{ childhood to facing life’s
challenges head-on, she
has emerged as a beacon
of strength, courage and
determination. She serves
as an inspiration to all
who dare to defy expec-
tations and embrace

their true potential.

your property’s potential

(859) 797-8910
keniparksphotography.com
kenilparks@gmail.com

Precise Title
Services

Whene precivion is the ley...”

Real Estate Title & Escrow Company
Servicing Central Kentucky

Converse

104 Boston Square, Georgetown, KY
Convert

(502) 603-0164

orders@precisetitle.net

GetBonzo.com
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The Power of Partnership: Bluegrass Properties Group and Indigo & Co Realty

Real estate is a challenging profession. With fluctuating market conditions, low inventory,
and the new NAR agreement, it’s not a career for the faint of heart. Why go the road

alone? Partnering together is innovative and is revolutionizing the real estate industry.

Enter Kristine Cassata and Mary Ann
Morris, who built a successful col-
laboration, leading their respective
brokerages, Indigo & Co Realty and
Bluegrass Properties Group, with a
blend of complementary strengths and

a commitment to excellence.

Meet Kristine Cassata &

Mary Ann Morris

Kristine Cassata, originally from
Rochester, New York, moved to
Georgetown in 2006. With a degree in
business administration and a concen-
tration in marketing, Kristine’s journey
to real estate began after various roles,
including outside sales and being a sub-
stitute teacher for seven years while her
children were young. “That experience
connected me to a brand-new commu-
nity I wouldn’t have known otherwise,”

she reflects. It was the suggestion of an

22 . October 2024

elderly couple that led her to finally pur-
sue a career in real estate. “You know
what you need to do—be a REALTOR®,”
they said. Taking their advice to heart,
Kristine obtained her real estate license
in 2014 and began her career with
Keller Williams, where she quickly

became a top-producing agent.

Mary Ann Morris, a West Tennessee
native, began her career in 2005 after
gaining experience in various corporate
sales roles. She earned her broker’s
license in 2019 and found a passion for
training and developing other agents.
“I enjoy problem-solving, it’s easier to
solve other people’s problems than my
own,” Mary Ann says with a laugh. Her
expertise and leadership eventually led
her to become the principal broker of a
major real estate firm, where she suc-

cessfully managed over 200 agents.

The Birth of a Partnership

Kristine and Mary Ann first crossed
paths at their previous brokerage in
2015. By 2020, both were ready for

a change. “We were both ready to do
something different,” says Mary Ann.

“I had stepped away from the princi-
pal broker role and was searching for
another brokerage to align with. We
started to explore what a potential
partnership between us might look
like.” This mutual desire for something
new inspired them to launch their own
brokerages with Mary Ann operating as
the Principal Broker for both companies.
Kristine established Indigo & Co Realty
in Georgetown, where she serves as the
sole owner, while Mary Ann opened
Bluegrass Properties Group, which has

since grown to 30 agents.




THERE’S NO
SLOWING DOWN.

66

WE’RE CONSTANTLY LEARNING BECAUSE
THINGS ARE CONSTANTEYECHANGING.

“Our strengths are differ-
ent, and that is what makes
us a good team,” Kristine
explains. “Mary Ann focuses
on agent development, while
I have a passion for growing
the business and working
directly with buyers and sell-

ers. It’s a great balance.”

United in Excellence

The partnership between
Kristine and Mary Ann is
unique, with both leading
separate but connected bro-
kerages. “We have the same
mindset, philosophy, and
goals,” Kristine notes. “It’s
easy for us to collaborate on
different aspects of the busi-
ness because our personalities

complement each other.”

Focusing on a boutique-style
approach, both women
prioritize providing
top-notch service
to their agents

and clients.

- “There are so
b many different
A ways to work in

this business, but

our partnership has
brought a lot of talent to
us,” Kristine says. “Iron
sharpens iron—we have
achieved that together.”

Mary Ann adds,
“This partnership has
stretched me in ways
I never imagined, particu-

larly in regard to education
and staying ahead of market
trends. It’s all about making
sure our agents are successful

in their careers.”

When Not Working
Outside of work, Kristine and
Mary Ann are more than just

business partners—they are

close friends who enjoy traveling, indulging in
fine dining, and sharing life’s moments. “Real
estate can be all-consuming, so it’s important to
have fun together,” Mary Ann says. “Kristine is
an excellent cook, and we both love to explore

new places with our families.”

Kristine’s love for cooking is rooted in her Italian
heritage. “I love to cook, especially for my fam-

ily,” she says. “Aside from working and entertain-
ing, I love to travel.” Kristine is married to David,
and she has three grown children: Allie (and son-
in-law Scott), Jordan, who works in the mortgage
business, and Carter, who is starting his master’s

program at the University of Tampa.

Mary Ann’s husband, Mike, and their daugh-
ter, Kendal, along with her husband Chris,
round out her family. “We couldn’t do this
without some level of fun together,” Mary
Ann says. “Real estate is not always fun but
sharing the journey with someone you respect
makes all the difference.”

The Future of Real Estate

Looking ahead, both Kristine and Mary Ann see
a bright future for their business relationship.
“There’s no slowing down,” Mary Ann says
confidently. “We’re constantly learning because

things are constantly changing.”

Kristine echoes this sentiment, emphasizing the
importance of client-focused service. “We've
developed trust with our clients by educating
them throughout the process—from the moment
they consider buying or selling until the keys

are exchanged. Those relationships make us

successful, whether at Bluegrass or Indigo.”

What’s next for these two successful real
estate professionals? “I see our future busi-
ness relationship going on forever,” Mary Ann
candidly comments. Kristine adds, “A lot of
people do real estate through their golden
years. I don’t want to stop. I can’t imagine

doing real estate without Mary Ann.”

In a world where partnerships can be challeng-
ing, Kristine Cassata and Mary Ann Morris
have found the secret to success: trust, respect,
and a shared commitment to excellence. Their
story showcases the power of collaboration in

real estate and beyond.
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TAKE A BREAK FROM REAL ESTATE
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GO FROM LISTED TO SOLD!

(. ) BLUE MN

j&’ pPESTATE SALES.

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

_ Title Solutions:
ey 10Smoothdlrinsactions.

KENTUCKY ABSTRACT |48
& TITLE SERVICES |2

One Stop Shop For:
Title Research
Loan Closings

Escrow Closings

Cash Closings KENTUCKY ABSTRACT & TITLE SERVICES, LLC

Deeds 219 E. Mt. Vernon St., Ste. 3 ® Somerset, KY 42501 ¢ 606-679-6315
Title Insurance monika@kyabstractandtitle.com e orders@kyabstractandtitle.com




YOU CAN TRUST
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Ready to talk with your clients about
Government Loan programs? We can help.

AN
|| VALoans
AN
|| FHALoans
AN
|1 Rural Housing Loans
AN
Hubbard L_| Low Closing Costs
. AN
Mechanical LI Flexible Underwriting
Comforimaker
A Proud Merber ofthe Gaier Famiy® Connect with a lender today! traditionalbank.com/lenders

BOILERS - PLUMBING - HVAC

RESIDENTAL & COMMERCIAL
859.340.4509 - HubbardMechanical.com

Bl Traditional Bank 2 e

EQUAL HOUSING
LENDER
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