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Amplify Your Organizations 
Brand With High-Quality 
Content & Grow Your 
Business Today

info@crc-creative.com  |  205.381.9801  |  crc-creative.com

Let CRC Creative Show You The Impact 
You Can Make, Connect with Us Today! 
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Your Partner for Residential & Commercial Inspections
WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

CHI is the home of FLAT FEE INSPECTIONS. 
The fee is $380 on ALL inspections for homes under 
3,000 square feet. All homes 3,000 + square feet will 
be priced at the normal inspection rate.

Chris Cotten 
Founder & President of 
Cotten Home Inspections Inc.

CottenHomeInspections.com

205.213.1821

Joining Forces to Create a
Partnership �at Is On Point.

Local Operations
High Level of Expertise
Personalized Service

MortgagesByJustin.com
3501 Grandview Parkway, Birmingham

Justin Petrusson
VP – Mortgage Banker
C: 205.470.8000
jpetrusson@southpoint.bank
NMLS#: 351335

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at meredith.jones@realproducersmag.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BAKERY/CATERING/

CLOSING GIFTS

Rolls Bakery

Katie Cornutt

(205) 490-1111
rollsbakery.com/

BANKING & MORTGAGE 

LENDING

SouthPoint Bank The 

Petrusson Mortgage Team

Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

CLEANING - RESIDENTIAL

Southern Bio Clean

(205) 960-1423
southernbiollc.net/

HEALTH MARKETS

Karen Morse 

Insurance Agency

Karen Morse

(256) 426-0368
healthmarkets.com/kmorse

HEATING & COOLING

Veterans Heating & Cooling

Brian Green

(205) 535-5533
veteranshvacal.com

HOME & PROPERTY 

INSPECTIONS

Ally Property Inspections

Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections

Chris Cotten

(205) 213-1821
cottenhomeinspections.com

HVAC SERVICES

Nick’s Heating and Cooling

(601) 917-2238
callnicksheatingand
cooling.com/

INSURANCE: PROPERTY 

& CASUALTY

Alfa Insurance - The 

Vail Agency

Jacob Vail

(205) 837-5179
thevailagency.com/

Lambert Agency Insurance

Ashley Lambert

(205) 979-4331
lambertagency.com

LENDER

MortgageRight

(205) 335-4400
birmingham.mortgageright.
com/lincoln-smith/

MORTGAGE BROKER

AmeriCapital

Carissa Rickman

(205) 705-0881
carissarickman.com

MORTGAGE LENDERS

Gagliano Mortgage

Andy Gagliano

(205) 236-5667
birminghammortgage
company.com

Princeton Mortgage

Melanie Sanders

(865) 202-9082
www.princetonmortgage.
com/lo/melaniesanders

PEST & TERMITE CONTROL

Priority Pest and Termite

Justin Russell

(205) 675-7147
prioritypestandtermite.com

PHOTOGRAPHY- 

REAL ESTATE

Brendon Pinola 

Photography

(205) 607-0031
brendonpinola
photography.com

PHOTOGRAPHY/

VIDEO PRODUCTION

CRC Creative

Ryan Campbell

(205) 381-9801
crc-creative.com

PORTRAITURE/

PHOTOGRAPHY

David Graves Photography

David Graves

(205) 422-8610
davidgravesphotography.
mypixieset.com/

PROPERTY MANAGEMENT

Real Property 

Management Victory

Mary & Bud Ussery

(205) 793-0700
victoryrpm.com

Specialized Property 

Management

Jarrod Cook

(205) 767-8821

RESIDENTIAL MORTGAGE

Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

ROOFING CONTRACTOR

Cahaba Valley Roofing

Cayleb Coker

(205) 796-8755
cahabavalleyroofing.com

SECURITY & HOME 

DEFENSE TRAINING

Timberline Security Services

Amandalyn Barr

(205) 834-6983
timberlinesecurity
solutions.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

Talking Social

Logan McCabe

(205) 901-1895
talkingsocialllc.com/

TITLE & CLOSING SERVICES

Reli Title & Closing

Hannah Lewis

(205) 970-2200
reli.us

WINDOW TREATMENT: 

BLINDS/SHUTTERS/

SHADES

Bumble Bee Blinds 

of Birmingham

Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/
birmingham-al

205.490.1111 | 621 Montgomery HWY | Vestavia Hills
Sun/Mon – Closed | Tues-Friday 7-2PM | Saturday 8-1PM

RollsBakery.com
Order Something Yummy

for Your Next Showing, 

Scan Now!

The fac� behind the bus��!

Katie, Lennon, Caroline & Lyla

Sydney & Thomas

You are truly supporting a small business.

We �e so ��kful f� y
r l�e �d ���t!
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Elizabeth McCabe
Writer

If you are interested in contributing or nominating REALTORS® for certain 
stories, please email us at meredith.jones@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

B I R M I N G H A M
M E E T  T H E

Taylor Davis
Ad Strategist

Lanie Schaber
Ad Strategist

Katherine Fondren
Editor & Content 

Coordinator

Meredith Jones
Owner/Publisher

Nick Ingrisani
Writer

Brendon Pinola
Photographer

David Graves
Photographer

Zach Cohen
Writer

Ryan Campbell
Videographer

Adrian Lucas
Relationship & 
Event Manager

(205) 979-4412 | BirminghamMortgageCompany.com
4500 Valleydale Road, Ste F | NMLS #204149

Andy Gagliano | NMLS #208486

Two Events Per Month 
Focused On Helping You 

Grow Your Business

To see our schedule of upcoming events and
to register to attend, scan the QR code! 

We look forward to meeting you! 

Lunch & Learn | 1st Thursday of the Month 11:00 - 12:30
Our Lunch and Learns focus on mortgage and real estate 

based tools and strategies that you can immediately 
implement in your business.

Mastermind | 3rd Wednesday of the Month 9:30 - 11:00
Our Masterminds feature a guest speaker who will teach a 

topic focused on helping you or your business grow.

205.834.6893
TimberlineSecuritySolutions.com

Give the Gift of Safety: 
Christmas Gift Card 
Options Available

Come train with us!

Mastering Safety: 
Defensive Pistol Training

• Defensive Pistol Classes for All 
Levels (Beginner, Intermediate, 
Advanced)

• Private Pistol Classes

• CE Training for Realtors 

• Roof Replacement

• Storm Damage

• Emergency Tarping

• Gutter Replacement

LOCALLY OWNED, PERSONABLE CUSTOMER SERVICE

205.796.8755 · CahabaValleyRoofing.com
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205.907.4095 | BHamHomePhotos.com | BrendonPinolaPhotography.com

Turn Browsers into Buyers – Connect with Us.

The smarter way to shop...
• Health 
• Medicare
• Life Insurance
• Supplemental
• Long-Term Care
• Retirement

Karen Morse
Licensed Insurance Agent

(205) 201-4972
Kmorse@healthmarkets.com@HealthMarkets.com
7001 Crestwood Blvd.  Ste 610,  Birmingham, AL 
35210

Call today for your free quote!

(205) 201-4972

©2024 HealthMarkets  50712-HM-0324

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide except in  MA. Not all agents are licensed to sell all products. Service and product 
availability varies  by  state. Sales agents may be compensated based on enrollment. No obligation to  enroll. 

 

NMLS# 351964
NMLS# 2239

LINCOLN LIKES IT!
Experience:

Food:

Price: $$$$
All Real Producers should try it!
205.335.4400
LincolnsMortgage.com

CURRENT
C H A R C O A L  G R I L L

Ask me about the Steamed 
BAO
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From TV Advertising To

of Bumble Bee Blinds of Birmingham

Written by Nick Ingrisani
Photos by David Graves Photographypartner spotlight 

LAUNCHING A 
SUCCESSFUL FRANCHISEJEFF & MANDY

SWEATT
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Relationship Focused • Professional & Trustworthy
30+ Years Experience • Exceptional Service

Scan to learn more 
about our Realtor 
Referral Program!

Bud & Mary Ussery
205.793.0700 • VictoryRPM.com
4625 Valleydale Rd, Birmingham

Your Partner in 
Property Management!

Jeff and Mandy began 
exploring different 
franchise opportunities, 
meticulously evaluating 
their options before 
finally deciding on 
Bumble Bee Blinds.

“We looked for red flags 
every step of the way 

but just never found one 
with these guys. We were 

on the same page with their 
leadership, the support they 

offer, and the market potential. 
Everything fell into place.”

A year ago, Jeff and Mandy never 
would have guessed they’d own 
a company specializing in blinds, 
shades, and shutters. But once they 
committed, they jumped in and hit 
the ground running. Their plan was 
always for Jeff to handle the day-to-
day operations of the business, so in 
January 2024, Jeff was immersed 
in intensive training, learning the 
ropes of the new industry, purchasing 
products and vans, finding an office 
location, and setting up the busi-
ness infrastructure. Within 90 days, 
Bumble Bee Blinds of Birmingham 
was launched, and the company took 
off like a rocket. 

In just their third full month of opera-
tion, Jeff’s team led the franchise group 
in sales across the country, outper-
forming 36 other franchise owners. He 
attributes this rapid success to several 
factors including tapping into a niche in 
the market and being proactive about 
networking, building relationships, and 
getting their name out there.

“People trust us because they know 
I’m committed to doing business the 
right way and treating people right.”

A significant part of Jeff ’s strategy 
involves working closely with real 
estate agents through a referral 
system. “When real estate agents 
sell a home that needs window 

treatments, they refer their clients to us. 
We can then provide personalized rec-
ommendations that fit both the aesthetic 
and practical needs of the new home-
owners,” Jeff explains. This partnership 
has been mutually beneficial; it’s helped 
Bumble Bee Blinds of Birmingham 
quickly establish a foothold in the real 
estate market and has given real estate 
agents more tools to meet their clients’ 
needs in a quick, professional manner.

Looking ahead, Jeff is focused on growth 
and expanding the business by adding 
more salespeople and vehicles. This will 
ensure that they can meet the increasing 
demand while maintaining their high stan-
dards of service.

“Our vision for the business is built around 
quality—quality work, quality products, and 
quality people. We’re not just chasing dol-
lars; we’re focused on building a brand that 
people can trust.”

Outside of work, Jeff and Mandy share 
a love for travel and sports. They are big 
fans of Alabama football and enjoy explor-
ing new places and experiencing new 
cultures. “We don’t want to be people who 
say, ‘We wish we could do this or that.’ 
We’ve always made a goal and put a plan in 
place to make it happen,” Jeff says.

Married on St. Patrick’s Day in 2010, 
Jeff and Mandy are celebrating 14 years 
of marriage—their 2024 anniversary 
coincidentally aligned with their final day 
of training at Bumble Bee Blinds. Jeff sees 
these synchronicities as more than just 
coincidences; they are symbolic of the 
harmony and alignment he seeks in both 
his personal and professional life.

Jeff’s journey from broadcast journalism 
to becoming a successful franchise owner 
with Bumble Bee Blinds is a testament to 
his adaptability, commitment to quality, 
and dedication to treating people with 
kindness and respect. As he continues to 
grow the business, Jeff remains focused 
on the core values that have guided him 
throughout his career: integrity, hard 
work, and a genuine desire to help others.

““I’ve been in sales for 20+ years. 

It really comes down to what the 

customer needs, what they want, 

their pain points, and making sure 

you can provide a solution.”

Jeff and Mandy Sweatt both grew up 
in Birmingham, Alabama, and both 
attended the University of Alabama 
although they didn’t meet until years 
later. Jeff initially pursued a degree 
in broadcast journalism with a minor 
in marketing, while Mandy studied 
political science before moving on to 
law school at Mississippi College. As 
he neared graduation, Jeff realized 
that his true passion lay in marketing 
and sales rather than journalism. He 
quickly pivoted and landed his first 
job in TV advertising sales in 2002.

After four years learning the TV 
advertising business, Jeff accepted 
a role in May 2006 with CBS 42 and 
then spent an impressive seventeen-
and-a-half years, honing his skills and 
building a successful career. After 
just over two decades in the business, 
Jeff felt it was time for a change. 

“I wanted to do something else and 
wanted to have a bit more ownership. 
For 25 years, I was an employee, so I 
wanted to have control over some-
thing of my own.”

D A V I D  G R A V E S  P H O T O G R A P H Y

Headshotsare Personal
Look & Feel Like YOU.

PORTRAITS THAT FEEL PERSONAL
AND SET YOU APART.

Let’s Talk About A Headshot
Event for Your Team!

David Graves
205.422.8610  |       @DavidGraves_

DavidGravesPhotography.com
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According to the National Association of 

REALTORS®, 75% of real estate agents fail within 

the first year of entering the industry, and 87% 

are out of the business after five years. However, 

when Jessica Daviston launched her career in 

2015, she had no choice; she had to succeed.

Jessica launched her real estate career at 32 
years old. While starting a new career is a time 
of change and growth for most people, it held a 
particular meaning for Jessica. By then, she had 
been a stay-at-home mom for nearly a decade, 
raising her three daughters and focusing on family 
life, but she had never worked in a professional 
environment or established a career.

“After I got divorced, I looked at myself in the mir-
ror and knew I needed to make money. I was very 
green in many ways when it came to adult life. 
I didn’t have a career or any work experience. I 
didn’t even know how to log online and pay bills. I 
was sheltered. I was a great mom and volunteered 
any way I knew how, but professionally, I was 
very green,” Jessica shares humbly. “I got married 
young and started my adult life a little younger 
than planned, so moving into the workforce was a 
big change for me.”

While Jessica lacked experience, she had the drive 
to succeed. So, she set out to rebuild a life for 
herself and her family. As she assessed her options, 
real estate caught her attention. It didn’t require 
a long, formal education, offered the potential for 
flexibility, and matched her skills well. 

“I’m good with people, I’ve moved around a 
lot, and I knew sales would be a good fit. Real 
estate seemed to be a natural place for me,” 
Jessica continues.

Jessica officially began her real estate career in 
2015. Although it took her three months to close 
her first deal, her business took off from there. 
She ended up closing ten transactions in year one.

“I had a huge drive, good mentors, and great 
resources. I had to sell. I didn’t have a backup 
plan. There was no safety net, husband, or fam-
ily money, but I had the need to succeed, and I 
had faith in myself that I could make it work.”

Fast-forward to 2024, and Jessica has become 
one of Alabama’s top REALTORS®. She’s 
patient, intuitive, and driven. By combining a 

Overcoming the Odds

Written by Zachary Cohen
Photos by Brendon Pinola Photography 

featured agent
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LAMBERT AGENCY

T H E  P R E F E R R E D  C H O I C E  FO R
H O M E  I N S U R A N C E

Local & Independent Agency | Client Focused | Competitive Rates

YO U R  C L I E N T S  D E S E RV E  T H E  B E ST  S E RV I C E !

205.871.9101
LambertAgency.com

S C A N  FO R  M O R E
I N FO R M AT I O N ! CARISSA RICKMAN | NMLS 1591415

Americapital Funding Corp
Mortgage Loan Originator
(205) 705-0881  |  carissarickman.com
Carissa@realmomsmortgage.com

Strategic Partnerships,
Seamless Transactions

Join Forces with The Real Moms

KEEP YOUR CLIENTS
 COMFORTABLE. 

WE'LL HANDLE THE HVAC. �

     Offer Your Clients Peace of Mind with 
  Guaranteed Comfort from Our Locally 

205.583.6864 Integrity is Our First Priorty. �

soft personal approach with fierce negotiation tactics, she’s able to 
deliver the best of both worlds for her clients. Her clients also take 
note of her authentic approach to life and business. 

“I try to have a little fun when possible,” Jessica smiles. “This can be 
a stressful time for people.”

Jessica closed an impressive 27 transactions for nearly $13 million 
with LAH Sotheby’s International Realty in 2023. She’s also been 
featured on HGTV’s House Hunters twice.

“I’ve found my groove,” she continues. “My daughters are older, and 
home life is a bit easier without small children. I rely on past client 

referrals and word of mouth. I know how many trans-
actions I can take on at one time.”

Jessica’s twin daughters, Amilia and Bella 
(19), are in their first year at Auburn, 
while her youngest, Charlotte (14), is 
entering her teenage years. When 
she’s not selling real estate, you’ll find 
Jessica enjoying a musical with her 
daughters, looking at art, seeing live 
music, or eating and drinking her 
way through Birmingham. She’s a 
creative at heart with a passion for 
making life enjoyable.

“I hope people remember me as kind 
and fun. I hope I 

made them laugh 
from time to 
time. And I 
want to be a 
really good 
role model 

to my daughters and other women out 
there who are afraid to take initiative,” 
Jessica shares. “I don’t fit the cook-
ie-cutter thing, and I think my clients 
like that authenticity. I’m not a five 
or ten-year plan person. As a matter 
of fact, I hope my plans change. I like 
excitement in life.”

I HAD A HUGE DRIVE, GOOD 

MENTORS, AND GREAT RESOURCES. 
I had to sell. I didn't have a backup 

plan. There was no safety net, husband, 
or family money, but I had the need to 
succeed, and I had faith in myself that I 

could make it work.
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beautiful lake house. I wanted her to 
enjoy her time there and make memo-
ries with her kids, too.” This heartfelt 
gesture marked the beginning of their 
mission to give back.

“Since then, we’ve continued to give 
as much as we can,” Lauren says with 
tears of joy. They have donated time 
to families facing medical challenges, 
those in foster care unable to cross 
state lines, and individuals with severe 
special needs who struggle with long 
car rides. “It’s about allowing families 
to unplug, unwind, and reconnect with 
their loved ones,” she emphasizes.

Their generosity extends beyond 
individuals to include support for 
numerous international and domes-
tic fundraisers and school auctions, 
and they have committed time to 
local nonprofits, such as the Greater 
Birmingham Humane Society and the 
Bell Center. “We feel privileged to 
support these organizations,” Lauren 
remarks warmly.

Among their initiatives, Lauren and 
her family also honor veterans by 
offering discounted stays to help them 
relax and rejuvenate. “One of the 
major reasons we are able to support 
families and the community in this 
way is because of all the support I 
receive from my friends and family 
in my career,” she humbly acknowl-
edges. “I couldn’t do it without them.”

“It truly does fill my cup to give 
and serve others,” says REALTOR® 
Lauren Preston with Keller Williams 
Vestavia. Her heart to help others 
in this way started when she and 
her husband, Rob, purchased their 
first short-term rental property 
in August 2022. This waterfront, 
three-bedroom, two-bathroom home 
is in Riverside, Alabama, known as 
“Riverside Retreat.” 

“We renovated it from top to bottom,” 
says Lauren, “and as we were finish-
ing up, I felt an overwhelming sense 
of gratitude. It was the first vacation 
home that our family had ever had.” 
She especially looked forward to 
spending time there with their 
extended family.

“I wanted to use it as a tool to bless peo-
ple with as much as we could,” she says. 
She references the scripture James 1:17, 
“Every good and perfect gift is from 
above, coming down from the Father 
of the heavenly lights, who does not 
change like shifting shadows (NIV).” 
Lauren adds, “I’m just really thankful.” 

The first opportunity came unexpect-
edly. “About that time in 2022, there 
was a mom who had just fought her 
way through triple negative breast 
cancer and had three kids. We were 
friends in high school,” Lauren shares. 
“I was sitting there thinking about how 
my kids are healthy and we had this 

Lauren making a difference

Written by Elizabeth McCabe
Photos by Brendon Pinola Photography

Road to Real Estate 

Lauren’s journey into real estate began 
in late 2019, shortly after the birth of 
her second child. With a background in 
psychology and social work, including 
seven years in adoption and foster care 
services, she found her calling in help-
ing others through real estate. Since 
2020, she has consistently ranked 
in the top percentage of agents in 
Alabama, having sold over $48 million 
in real estate, with $14 million in sales 
in 2023 alone amidst a shifting market. 
She ranks in the top 1% of REALTORS® 
in the entire state of Alabama. 

“When I started in real estate, we were 
a young family barely making ends 
meet,” Lauren reflects. “My husband, 
a teacher, and I, a social worker, took 
a leap into investment properties, 
renovating and learning as we went.” 
Their journey of flipping houses not 
only fueled their passion for real estate 
but also their desire to give back.

Lauren credits her success to her 
strong network of friends, family, 
and clients who have supported her 
journey. “I don’t pay for leads or cold 
calls; it’s all about relationships and 
referrals,” she explains gratefully.

Lauren attributes much of her growth 
and success to Keller Williams 
Vestavia, praising the brokerage for 
its training and support under leaders 
like Jennifer Reeder-Toomer Hay 

Gifts Her Short-Term 
Vacation Rental To 

Bless Others PRESTON 
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Pre-Showing Home Cleanings
Post Construction/Remodel

Move-In/Move-Out Cleanings

Southern - Bio
Ensure Your

Listings Shine:
Partner with Us for

Spotless Homes

205-960-1423 or 205-388-2242 
southernbiollc.net

On Call
24/7

Contact us today to 
schedule a cleaning 

and make your 
property shine!

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

(whom Lauren says is the “ultimate teacher and 
supporter”) and Aaron Sims, who goes to bat 
for us. My favorite part of real estate is building 
relationships and negotiating contracts,” she 
reveals with enthusiasm.

She adds, “I’m good at reading and connect-
ing with others and knowing how to get my 
clients what they want. I’m not good at a 
lot of things,” she jokes, “but I am a great 
REALTOR®. It just clicks. It is truly where I’m 
meant to be.” 

Focusing on Family 

As a family-oriented REALTOR®, Lauren 
involves Rob and their three daughters (Nora, 
9; Nealy, 5; and Margot, 2) in their real estate 
ventures. Together, they teach them about 
financial literacy and sharing their love for 
helping others. “Rob just got his real estate 
license and it’s already coming in handy as an 
added support to my clients and our personal 
flipping business,” points out Lauren. 

When not working, it’s all about family time. 
“We enjoy making memories at our lake house 
when it’s not rented, and honestly, just being 
home together,” she says. 

Reflecting on her upbringing, Lauren acknowl-
edges the influence of her parents and 

grandmother, who instilled in her values of kindness, hard work, and 
creativity for solving problems. “My dad has a heart of gold and can 
fix anything; my mom showed kindness to everyone, and my grand-
mother has played a big role not only in my life, but also in making the 
kitchen at Riverside a chef’s dream,” she shares fondly.

Making a Positive Impact 

Lauren is an inspiration using her vacation rental to help raise funds 
for important causes and allow others to spend quality time together. 
As she continues to expand her real estate career, Lauren remains 
steadfast in her commitment to making a positive difference in the 
lives of others. This top producer wouldn’t have it any other way. 

One of the major reasons we are able to 
support families and the community in this 
way is because of all the support I receive from 
my friends and family in my career.
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On August 22, Birmingham Real Producers hosted our Vineyard 
Vibes Social at the stunning new Homewood branch of 
Southpoint Bank. The event brought together top REALTORS® 
and our valued partners to celebrate the featured REALTORS® 
from our latest magazine issue. Guests enjoyed wine and a delec-
table charcuterie spread courtesy of Rolls Bakery, and Lambert 
Agency Insurance presented our featured REALTORS® with a 
special wine gift. The atmosphere was relaxed yet vibrant, with a 
great turnout that allowed everyone to connect, collaborate, and 
enjoy each other’s company. We sincerely appreciate everyone 
who attended and made the night unforgettable.

A special thank you to the sponsors of this event:

Southpoint Bank - Homewood

Birmingham Real Producers

Photos by David Graves Photography

event recap

VINEYARD VIBES SOCIAL
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Never underestimate the discipline of sports to teach 
life lessons off the field. For Drew Taylor, this was a 
truth he carried with him from the courts and fields 
of his youth into a thriving career in real estate. 
“Playing sports throughout my youth, high school, 
and beyond taught me mental toughness and the value 
of relentless effort. I was never the most talented or 
the most athletic person on my teams, but I was never 
going to be outworked.” Drew believes that the grit 
and determination he learned through coaching and 
playing sports have been the driving forces behind his 
success in the Birmingham real estate scene.

Drew grew up in the Hoover area of Alabama, living 
what he describes as the quintessential 80s and 90s 
childhood. “I lived the typical American life, playing 
baseball and basketball religiously,” he recalls. His 
early experiences laid the groundwork for the com-
petitive spirit that would later fuel his professional 
success. After graduating from Shades Mountain 
Christian High School in 1997, Drew went on to study 
Business Finance at Samford University.

In 2005, after a brief stint as a pharmaceutical sales 
representative, Drew felt a calling to join the family 
business—real estate. His mother, Di Anne Taylor, 
had been a successful REALTOR® for 28 years at the 
time, and Drew admired her achievements. “Growing 
up, I watched her consistently hit sales volumes that 
had never been reached in Birmingham. She was one 
of the top producers in the area, and I wanted to be a 
part of that legacy,” Drew shares.

So, Team Taylor at eXp Realty was born. Di Anne, now 
with 47 years in the business, remains an active and 
integral part of the team. “She’s not only a wonderful 
grandmother to her seven grandkids but also contin-
ues to enjoy actively selling and mentoring the team,” 
Drew says with pride.

Meet Kimberly Taylor 

Today, Team Taylor consists of eight members, 
including Drew’s wife, Kimberly Taylor. Kimberly, a 
talented interior designer, joined the team six months 
ago, bringing her expertise to enhance their real 
estate services.

Kimberly, who grew up in the Indian Springs area of 
North Shelby County, attended Briarwood Christian 
School. She also attended Samford University, where 
she majored in Interior Design and was a cheerleader 
all four years. 

“We met during our senior year of college,” Drew 
recalls fondly. “We married soon after we graduated 
in 2002.” Kimberly enjoyed a successful career in 
interior design, which was ideal for a mother of four 
children (Caleb, 16; twins Ben and Libby, 13; and Anna 
Grace, 12). However, this past spring, she felt called to 
work in real estate with Drew. She is an asset to Team 
Taylor, where she is also co-owner. 

Kimberly provides interior design expertise to all 
clients. Drew explains, “Every listing needs a personal 
touch from an artistic viewpoint. With each listing, she 

Photo by Angela Blake
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gives her perspective for flow, décor, 
and prepping for photos.” Whether 
hanging a couple of pieces of artwork 
or bringing in a kitchen table and 
chairs, Kimberly makes a genuine 
difference with her expertise. 

“We’re excited to expand the staging 
aspect of our team,” Drew explains. 
He is thrilled that his wife joined him 
in real estate, which has helped Team 
Taylor become better than before. 

Tasting Sweet Success 

Team Taylor has blazed an incredible 
trail of success, overcoming obstacles 
in their path with grit and grace. 

Throughout his 19 years in real estate, 
Drew has tackled challenges head-on, 
including the Great Recession of 
2008. “The downturn taught us how 
to adapt, be creative, and truly be 
advisors to our clients during tough 
situations,” Drew notes. This opti-
mist believes that overcoming such 

obstacles has made him and his team 
more resilient and better equipped to 
handle the ever-changing real estate 
market. “We definitely aren’t scared 
of challenges,” he comments. Even 
with the recent NAR rules, Drew 
knows that it’s just another reason to 
shine in real estate. 

“Experienced agents are valuable,” 
he says. “It reinforces why we are 
valuable to the consumer.” 

Through his career in real estate, 
Drew has raised the bar. “We’ve 
been very blessed,” says Drew in 
a moment of reflection. His team 
recently switched brokerages to Keller 
Williams - Vestavia, and he couldn’t be 
happier about the transition, recon-
necting with 400 other real estate pro-
fessionals in the process that he knows 
from his rich history in real estate. 

Team Taylor has also risen in res-
idential real estate to be one of the 

top teams in Alabama, 
showing that there is no 
substitute for hard work 
and dedication.

“We do the best job that 
we can for clients in 
every transaction,” says 
Drew. “We treat every-
one like it’s the most 
important deal that we 
have.” Team Taylor sets 
the standard when it 
comes to service, which 
is why they have been 
able to excel in sales. 

Family First 

When Drew and 
Kimberly aren’t leading 
Team Taylor, they savor 
time with their four 
children.

Drew emphasizes the 
importance of being 

Photo by B
rendon Pinola PhotographyPhoto submitted by Drew Taylor

The downturn taught 
us how to adapt, be 

creative, and truly be 
advisors to our clients 

during tough situations.

present in his children’s lives. “Outside 
of work, being a dad and husband is my 
greatest calling. I pride myself on never 
missing a game, practice, or tournament. 
We find the most joy in watching our kids 
succeed in sports,” he says.

When it comes to what he wants to be 
remembered for, Drew’s answer is clear: 
“I want to be known as one of the most 
charitable people in the industry—not just 
with the money I’ve been blessed to earn, 
but also with my knowledge and time.” 
Drew and Kimberly are active support-
ers of their local church and YoungLife, a 
national high school ministry. They have a 
heart to help others.

Leading the Way 

Drew’s success in real estate is evident by 
his solid work ethic, drive, determination, 
and putting others first. He and Kimberly 
are committed to their clients, their col-
leagues, and their community. Team Taylor 
is destined for great things as they continue 
helping others with heart and hustle.

Photo by Angela Blake
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WWW.RELI.US

LEADING THE FUTURE 

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as well! They 
have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses. 

Look for this badge to know that you are working with one of the best, recommended by the best! 

You now have your own badge to 
use however you’d like to show 
that you’ve made it a part of this 
exclusive community of the top 
1-2% in real estate!

Missing your badge? 
Email Meredith.Jones@
realproducersmag.com

Using your badge? We’d love 
to see how! Show us how 
you are using your badge, 
and you may just find a 
picture of what you shared in 
the magazine! Social media, 
email signatures, web, list-
ings, marketing material... 
nothing’s off limits!

YOUR BIRMINGHAM REAL PRODUCERS

TOP 300 BADGE
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(205) 535-5533
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