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° We'll Help You
Get MOVlng Navigate the

with Meritrust Health Insurance

With a Meritrust home loan, you can be prepared to move in no time. Our
home loan experts provide a smooth, stress-free process so you can focus
on what matters most, and leave the rest to us.

Move with Meritrust for:
- Low fixed and adjustable rates

Special loan programs to suit your Our health insurance brokers help you
select plans to save you money and

needs with up to 100% financing

Fast closings, potentially as soon as 21 )
days find great coverage

gﬁm + Local servicing retained by Meritrust
P M § for the life of your loan

=50 - Quick pre-approvals to simplify your
purchase

Check our rates!
Learn more at MeritrustHomeLoans.org

\ Meritrust

HOME LOANS -

ICT INSURANCE GROUP

_ : HEALTH|HOME|AUTO
Kari Gilmore Alyssa York Jordan Taylor / Christy Barnett

NMLS# 442459 NMLS# 2431098 NMLS# 1842699 NMLS# 720062
Malorie McGaffin Andrew Yee Stephanie Davis ' 31 6 -44 o - 61 1 1 * * * * * g’ ACCREDITED
Bl BUSINESS

@ NMLS# 488627 NMLS# 217563 ’ NMLS# 807315
A [ r 9435 E Central Ave, Wichita KS 67206 | ictinsurance.com Over 100 5-Star Google Reviews




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

them for supporting the real estate community!

BLINDS/SHADES/
SHUTTERS/DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

BUILDER - CUSTOM HOMES
/ LUXURY REMODELS
Baalmann & Co.

(316) 651-6719
baalmannco.com

BUILDER/DEVELOPER
Schellenberg Development
schellenberg
development.com

BUSINESS COACHING

& STRATEGY

Business Advisory Solutions
(316) 500-3815
basadvisory.com

CAR DETAILING

Tropical Details

(316) 494-9839
tropical-details.webflow.io

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandards
carpetcleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION &
REMODELING

Wichita Construction

& Concrete

(316) 779-4123
wichitaconstructionllc.com
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CONSTRUCTION

& ROOFING

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-
RESIDENTIAL/COMMERCIAL
Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencinglic.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

GARAGE -
FLOORING/ORGANIZATION
GarageExperts of Wichita
(316) 867-9720
www.garageexperts.com/
wichita

HEALTH/HOME/
AUTO INSURANCE
ICT Insurance Group
(316) 440-6111
ictinsurance.com

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ksO01

HOME &

PROPERTY INSPECTIONS
ICT Pro Inspections

(316) 535-0900
ictproinspections.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS
STAGING/INTERIORS
Sweet Oakes Design

(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical
Experience

(316) 243-8953
balancedmechanical
experience.business.site

INSURANCE

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Wheat State

Insurance Group

(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

/ REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL &
MOVING SERVICES

Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER
Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

MORTGAGE BANKER
Cherry Creek Mortgage
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MORTGAGE PROTECTION/
LIFE INSURANCE

Jay Rohiman

Jay Rohiman

(316) 680-0971
agents.bankerslife.com/ks/
salina/328-n-ohio-st/jay-rohlman

MOVERS HOUSEHOLD

& OFFICE

American Movers

(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PAINTING: RESIDENTIAL
& COMMERCIAL

Roll Call Painting

(316) 800-6994
rollcallpainting.com

PHOTOGRAPHER

Aaron Patton Photography
(316) 712-0937
aaronpatton.net/

Allie Jael Photography
(316) 633-5547
alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 3471409
dynamocapital.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE & CLOSING SERVICES
Meridian Title Company
(316) 204-5088

www.mtc.llc/

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

‘Heating & Air Co

‘Wichita’s Trusted Plumbing,

Scan to Fasily Beek Yeur Client's Wext Appointment

oA 1 1t's Dead, Call Fred
e 316.262.FRED
icalledfred.com
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o ® Closing Gifts Find/Keep Clients

+ Best In Class Quality Gifts
+ Branding That Lasts Forev

Expressit

Easy
« Save Time with a Gifting MESSAGING HOliday
$CUTCO

o |
o vl ' - On-Demand Print/Mail Cards
osng j - Geographic/Demographic Targeted Lists
= . Automated/Personalized Cards, Gifts, & Edibles
= :
v J. T S .
® : AMERICAN MADE | TAX BENEFI Repeat & Referral Strategies @
Blaine Rodman Mark McGuigan Mailbox
b 316.293.8701 | BlaineRodman(@knivesforlife.com &> 620.506.1958 Fawen

Home Inspechon

i
Ensurlng Safety,
Building Trust

Certified & Insured

TRUSTED TRADES are valuable vendors who know how to serve the needs of
Licensed Agents. You may not require their services for every transaction, but when
the need arises, you’re grateful for them. This group of vendors is critical to your
business. Most importantly, these Trusted Trades will get the job done and make

e Sweet Oakes Designs

k“ Home Staging

==
you look awesome to your clients! .
@
pnbiEUS%véo*jﬁLE%'ﬁS?nnD 3]6.234.0007 | SweequkesDesigns.(I:om MaKayla Jﬁckson
I - .
Air Duct Cleaning Business Development Property Management
| 3

Your Partner

in Property
Management al%ﬂ
Repair Requests

STAY FOCUSED ON YOUR GOALS,
WE’LL TAKE CARE OF THE NUMBERS.

Achievegrowthsprofitability, and financial stability through
laccounting, bookkeeping, & payroll services.

RETAN

Business Advisory Solutions

Property

* Expert in FHA/VA Loan | Managemem
Repair Requirements

y

Rohlman
MORTGAGE
PROTECTION SPECIALIST

) 3 PMI WICHITA
* Licensed Professional

Company
* Generous Referral Fees

©316.680.0971 | jay.rohlman@bankerslife.com
3020 N CYPRESS ST, SUITE #170 | WICHITA, KS

Robbie Gouge  Nick Singer 316.500.3815 | BASadvisory.com

Founder & Strategic  Facilitator & Business . .
Advisor Bl 1440 E English St, Wichita

316.416.5975 | WichitaPropertyManagementinc.com

. We Sweat the Details,
Se You Dow't Have To!

Agents’ Shortcut to

\ Unmatched Sophistication
PPF
* Paint Correction

Ceramic Coating : &F:
Window Tinting e / _!"r g i

" =~
216.494.9839 T‘l ASK ABOUT OUR REFERRAL PROGRAM!
% TropicalDetailsLLC.com Chris Davies
t 3

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

C] ) — N N2COMPANY. —
E @ sTROLL (@ greet [EIREAL PRODUCERS B hyport

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

" 316.990.0242 Google
QRCEEValley Conter HigherStandardsCarpetCleaning.com
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publisher’s note

Welcome Our Newest Real Producers Partners! for your clients and for your own needs. So, go
ahead and add these standout companies to your
We’re thrilled to introduce the latest top-tier go-to list!
businesses joining the Real Producers family!
Recommended by top-performing agents and thor- And don’t forget, everything Real Producers does
oughly vetted by our team, these rockstar partners for the real estate industry is completely FREE,
are here to elevate your game. thanks to the support of these quality businesses
who are dedicated to serving the best agents in
As top Real Estate Agents, you know the value of town. Let’s show them some love!

having trusted vendors at your fingertips—both

Expresslt

MESSAGING

Garageﬁuperts

Be Unforgettable

Kansas WE CREATE PEACE OF MIND
SECURED . Il_?i!c Insurance « Lot & New Construction Closings

« Title Reports « Purchase & Refinance Cfc.l,im_:_;:'.

TITLE « Escrow . 1'[}31Ex;.'i;|cngr_=-

kstitle.com | 316-262-8261

8 - November 2024

LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

"I highly recommend Ben Henwood at Designer’s Home Gallery. | first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents). i

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer's Home Gallery ever since. | don't have to shop around; he knows what | like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer's Home Gallery!”

-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

nouglyfloors com” e
530N Hydfaullc-Street Wichita, KSJ672;4
316 440-8888 | b‘“n@nouglyﬂoors com

-~ --"'HF-J-{_‘:-- - = ..-.r

- ol -
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MEET YOUR WICHITA REAL PRODUCERS TEAM

Samantha Lucciarini Shenia Schlosser Amber Smith Dave Danielson
Owner/Publisher Ad Strategist Client Care Writer

Allie Henwood
Digital Sales Specialist Photographer Photographer Photographer

Rob Gau Jennifer Ruggles Baron Patton

If you are interested in contributing or nominating Agents for certain stories, please email
us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Where convemence
Meets ouallt S

L1

Hand Over Your Completed Insp"éction }
Sheet and We'll Take it From There
O - 1 _N
L ‘g #9484 ART LOHRENGEL, OWNER
' S 8W  CALL OR TEXT | 316-721-5799

)

A+ Rated Member
of the BBB since 1997

T W
-

and Wellmgton KS
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L

Chris Lary-Cowel

HouseswithChris@gmail.com

316-640-1186

ARBOER]|C

REEK

—NEW PHASE JUST
"RELEASED WITH»

“HALF ACRE LOTS %

AVAILABLE!

-l : s
=) | SCHELLENBERG

RE/MAX
PREMIER




OVER 90 YEARS OF
LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,

motorization, and more. From traditional to modern
and everything in between.

Schammerhorn has you covered.

% schammerhorn

Schammerhorn.com | 316.265.8659

2 ee——

WE'RE HERE FOR
LIFE OF vounmol‘\nﬁv

316-943-0600 | Wichita, KS 4 eatonroofing.com

GEXTERIORS
£ ROOFING  SIDING ® DOORS ® WINDOWS

W t =P s
.ﬁﬂ el r ) CT‘%T
-S\\ 11/ f
\gu —-’{:-'\.\‘. 'Hlt | | f h = j
LI/ T C
chhlta Real Producers First Annual
= 1/77TTTT W\ L=
/11NN
save the date
Attention all Top 300 Real Estate Agents, be sure to save the
date for February 15th from 5-9 PM at Kansas Star Casino.
FEBRUARY 1 5 2025
~
I \
\ .7
v
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L "OF WICHITA

The Whehin Eaghee

FOR THE Let's work
LOVE OF [ettrs)
TREES home they love!

Why Kansas
Tree Experts?

e Prompt
¢ Professional

e On-Time
A - e On-Budget !
Homeowhnership Shouldn't _
. * Fully Licensed & Insured for :
Be a Shot in the Dark! R Ly 5
Why Motto’
TREE TRIMMING & PRUNING Because we are the full package.
TREE REMOVAL =\ :[Iﬂ '
FENCING & REPAIR ’ N : — _
Mortgage Competitive Loan Easier
Professional Rates Options Application

Experts

Finally, a home warranty that provides a better
claims experience by allowing the homeowner
to use their own service provider. Restoring

- Your Faith in Home Warranties! Ca u- for a Free EStimate

u MOTTO crarcED

316-550-7609 MORTGAGE

: . ) .
316.680.1554
417.880.5513 o . .
georgeb@achosahw.com ACHOSA kansastreeex pe res.net steven.myers@mottomortgage.com | mottocharged.com

£ -
F -

910 1/2 EAST DOUGLAS AVE | WICHITA, KS 67202 NMLS #2263902
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The speed to market and the rapid
churn of offers makes those “first
impressions” of a property more
important than ever. Luckily, you have
a partner on your side who provides
lasting impact in that area ... Owner
MakKayla Jackson and Sweet Oakes
Designs & Home Staging.

<4

iner spotlight,

Stiffler
e Danielson

When MaKayla moved to Kansas in
2019, she had no idea that a cen-

tury-old home in Kingman would

change the course of her career. What
began as a personal project to restore
a 1907 home became the foundation
for her business, where she now
helps homeowners, builders, and Real

Estate Agents maximize their proper-

ty’s potential.

From Furniture to Founding a Business
MaKayla’s journey started after
she earned her Bachelor’s degree in

Business in 2016. Initially working in

DESIGNS & HOME STAGING

First Impressions. Lasting Impact.

human resources, she made a career
pivot when she moved from her
home state of Arkansas to Kansas,
pursuing a role in sales within the

furniture industry.

That job would become an essential
piece in shaping her love for design.
The turning point came when she
bought an old house that needed

major renovations.

“We decided to completely gut and
rebuild the house,” MaKayla recalls.
“The experience between the furnish-
ings and the extensive remodel led to

my passion for design.”

In 2023, MaKayla took a course to

become a certified staging design pro-
fessional. Armed with her new quali-
fications and a growing desire to help

others achieve the same beauty and




function she found in her own home,
she launched Sweet Oakes Designs &
Home Staging.

Why Home Staging Matters

For MaKayla, staging isn’t just about
arranging furniture or decorating—
it’s about creating a story for poten-
tial buyers. She understands that
first impressions are everything in
real estate, particularly when buyers
scroll through online listings.

“One thing I love about this job is
the emotional connection you’re
establishing with potential buyers,”
she explains. “When someone walks
in, they want to feel invited. When

they see a vacant home, they tend to

18 - November 2024

notice little things they might want to
change. Staging brings the space to
life, turning perceived negatives into

perceived positives.”

By staging homes, MaKayla transforms
them into warm, inviting spaces that
help prospective buyers envision their
lives there. “It’s about helping people
recognize the possibilities in every
space,” she says. “When a home is well
staged, it allows buyers to concentrate
on the overall feel and potential of the
property rather than getting caught up

in the small imperfections.”

A Trusted Partner
Though Sweet Oakes Designs &

Home Staging is still relatively new,

MaKayla has quickly built a repu-
tation for making the lives of Real

Estate Agents and sellers easier.

“I know this industry comes with

its fair share of stress,” MaKayla
says. “My mission is to alleviate that
pressure by ensuring each home is
expertly staged. Together, we can cre-
ate a seamless experience that helps
clients feel confident and excited

about their selling journey.”

Her staging services include both
vacant and occupied homes. Whether
a property is empty or fully furnished,
MaKayla knows how to present it in
the best light.

“For vacant homes, we carefully
curate our own selection of furni-
ture and accessories to transform
the space into a warm, inviting, and
lived-in environment,” she says.
“For occupied homes, we work with
homeowners to expertly rearrange
and declutter their existing furniture
to maximize the potential of what is
already in the home. Our goal is to
help present the property in the best
possible light, boosting its appeal to

potential buyers.”

This hands-on approach has made
MaKayla a trusted collaborator not
only for Agents but also for builders
and investors looking to get the best

return on their properties.

“I collaborate with Real Estate Agents,
sellers, builders, and investors,” she
explains. “The goal is to maximize
their investment and make sure they

get the best possible outcome.”

Running a One-Woman Business

As the sole owner and operator

of Sweet Oakes Designs & Home
Staging, MaKayla juggles many roles,
from client consultations to managing
her warehouse full of staging furni-

ture in Kingman.

“I'm the sole person handling every
aspect of my business” she says, noting
that while she hires help for moving
and other tasks, she remains involved

in every aspect of the business.

Her commitment to her clients is
reflected in the personalized care
she brings to each project. “I want
my Agent partners to feel that 'm
not just alleviating their workload,
but actively amplifying their suc-
cess.” she says. “My goal is to assist
them in achieving top dollar offers
and decrease their days on market.
By emphasizing the importance of
home staging, I aim to distinguish
their listings in a competitive market,
showcasing properties in a way that
resonates with potential buyers and
highlights their full potential”

M

| WANT MY AGENT PARTNERS
TO FEEL THAT I'M NOT
JUST ALLEVIATING THEIR
WORKLOAD, BUT ACTIVELY
AMPLIFYING THEIR SUCCESS.

)

The Emotional Side of Home Staging
While the real estate market can be
competitive, MaKayla sees her work as

more than just a business transaction.

“I love being able to transform an
empty house into something warm and
welcoming,” she says. “I aim to create
an atmosphere where people can feel
at home, where every corner reflects
comfort and every detail invites a
sense of belonging.” This emotional
connection is what sets Sweet Oakes
Designs & Home Staging apart.
MaKayla isn’t just staging a home for
sale; she’s creating a vision for poten-

tial buyers to fall in love with.

“When potential buyers step into

a beautifully staged home, they are
envisioning their future life within
those walls,” she says. “This visualiza-
tion is the key that unlocks their desire
to purchase, making home staging an

essential part of the selling process.”

Contact Sweet Oakes Designs &
Home Staging Today! Email: MaKayla@
sweetoakesdesigns.comPhone: 316-234-0007

Wichita Real Producers - 19



* Roofing

* Siding

* Windows
 Guttering

* Fencing

* Decks

 Screened Porches

L 316-794-3430
@ burwellconstruction.com

i*l- m
Roofing & Remodeling

(=] e =
o [1]

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best Rate
3. 6-Star Service

|
% Heidi Holle-Williams
N Tats Shepherd

Closing Table,
Here We Come

M@ Shecherd  316-869-1235
Wé’féﬁg”ce insurewithsig.com
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The Ultimate
Home Inspection

* PTP360"
Interactive 360° Visual
Inspection Summary

* PTPEstimates’

Cost estimate fnr.!nspectiﬂn
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

. PTPHomEMapual

The digital owner's manual
for the home

| IPILLAR POST"

HOME IMSPECTORS

Hancock Team

&' 316-570-1444
hancockteamapillartopost.com
jasonhancock.pillartopost.com

Interior & Exterior Painting

Receive $500 off with
the mention of Real Producers

(316) 800-6994

rollcallpainting.com

HJuality Painting

/

for Faster Closings

Cabinet Painting | Epoxy & Polymer Coatings

Jefferson Thorne

Owner
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WINNING
STRATEGIES

Photos By.-.}-;nnifer Ruggles
Written By Dave Danielson

FIELD

-

MAY

YOUR CHANCES
FOR SUCCESS
ARE GREATLY
INCREASED WHEN

YOU HAVE A
CLEAR VISION
AND THEN
SET OUT A
SOLID PLAN
OF ACTION TO

REACH IT.

That approach is
personified by Lisa
Mayfield, as well. As
a Commercial Advisor and
Licensed Agent with Berkshire
Hathaway HomeServices PenFed
Realty, Lisa puts winning strate-
gies in place for herself and those

around her.

Her journey from serving in the U.S.
Navy for over 20 years to becoming
one of Wichita’s leading real estate
professionals is nothing short of
inspiring. Since earning her real
estate license in March 2019, Lisa
has quickly made her mark with her
passion for helping others, her ded-
ication to her clients, and her love

for houses and architecture.

A Natural Transition to Real Estate
Before starting her real estate
career, Lisa served in the Navy,
dedicating more than two decades of
her life to her country. After retiring
from the military, she took a two-

year break.

“I was learning how to become

a civilian again. It’s very hard
transitioning back to civilian life
from being in such a structured,
totally different life for 20 years.
I also took care of my dad during
that time on a daily basis due to
him having liver cancer, then him

dying,” she remembers.

“During those two years though I
had lots of family and friends tell-

ing me about the stresses of buying

a home, so I’d break down the
process and contracts and finance

side of things helping them under-

stand the process. During that time

is when I decided to get my license.
I found that people had a hard time
understanding the process and

financing side of things. I thought I
could help them by getting my real

estate license.”

Her love for houses and architecture

was evident even from a young age.

“Growing up, I loved looking at

houses,” she recalls. “I'd ask my

mom to stop by open houses just so
I could see them. It was like visiting

a toy store.”

Today, Lisa is not only a successful
residential Agent but also an expe-
rienced Commercial Advisor. Her
love for the intricacies of buildings,
both new and old, combined with
her desire to help people, has made

her a trusted resource.

Passion for People
In just a few years, Lisa has

achieved remarkable success.

“I've had the privilege of helping
people achieve something they
never thought possible,” Lisa says.
“Whether it’s a family buying their
first home or someone purchasing
a property for their business, being
part of that chapter in their lives is

incredibly rewarding.”

Lisa’s empathy and drive to help oth-

ers come from her own experiences.

“I've faced a lot of challenges in my
life and career, but I always remem-
ber the strength my family taught

me,” she shares.

As a single mother who spent years

in the military, Lisa understands

the importance of perseverance and

having a backup plan—a lesson she

often shares with others.



Family Foundation

One of the things Lisa values most
about her real estate career is
the flexibility it offers.

“I'love that I get to be more
involved in my sons’ lives,”

she says.

Her three sons, Kyle, Kaleb,

and Jakob, are a central part
of her world. Despite her busy
schedule, Lisa makes sure to be
present for the little moments with

her family.
As she points out, “Real estate allows me to work
and still be there for them. It’s a balance I'm grate-

ful for.”

Family has always been a source of strength for

Lisa, and she carries that influence into her pro-

fessional life. She fondly remembers her grandpar-
ents, who taught her the value of hard work, the

importance of relationships, and practical skills

like maintaining homes. Her grandfather, a city
inspector, was a significant influence, as was her
grandmother, whose nurturing nature still inspires

Lisa today.

Serving the Community

Lisa’s commitment to service extends beyond her
clients. As a Wounded Warrior representative and
volunteer at the Wichita Animal Action League,
she remains dedicated to causes close to her heart.
She also teaches a home-buying class at the Air
National Guard, helping service members under-

stand the home-buying process.

“I’ve always been passionate about giving back,”
Lisa explains. “Whether it’s through my work with
Wounded Warriors or helping someone buy their
first home, it’s about making a positive impact in

people’s lives.”

Her military background has shaped her approach
to real estate, particularly in how she handles chal-

lenging situations.

“The Navy taught me to stay calm under pressure, to

think quickly, and to always have a plan,” Lisa says.

This mindset has been invaluable in her real estate

career, where negotiations and problem-solving are
a daily part of the job.

A Vision for the Future
While Lisa’s achievements in residential real estate
are impressive, she’s equally passionate about the

commercial side of her business.

“I'd love to get involved in more commercial projects,”
she shares. “It’s exciting to help businesses grow and

see how they contribute to the community.”

Her long-term goal is to continue growing her busi-
ness while maintaining the core values that have
brought her success—integrity, hard work, and a

genuine desire to help others.

“I don’t see other Agents as competition,” Lisa says.
“We’re all part of the same network, and we can

accomplish so much more by working together.”

Her advice to aspiring real estate professionals
is straightforward.

“Make sure you're passionate about this business,
and don’t treat it like a hobby,” she says. “If it’s your
passion, go all in. If not, have a backup plan.”

A Personal Approach to Success

For Lisa, success isn’t just about sales volume or
awards, though she has earned many, including the
Berkshire Hathaway Leading Edge Award and the
RSCK President’s Club recognition. Instead, it’s
about staying true to her values and helping others

achieve their dreams.

“Success is reaching the goals I set for myself,” she

says. “And those goals are always changing.”

Lisa definitely stays involved. She is on the Board of
Directors for the Walton State Bank. She has also
volunteered for the Wichita Animal Action League
through time.

When asked what she wants to be remembered for,

Lisa’s answer is clear.

“I want to be known as someone who genuinely
cared about her family, her friends, and her clients.
Someone who never gave up, no matter what life

threw at her.”

Lisa Mayfield’s journey from the U.S. Navy to real
estate is a testament to her resilience, dedication,
and passion for helping others. As she continues to
grow her business, both in residential and commer-
cial real estate, one thing remains constant—her
commitment to making a positive impact on the

lives of those she serves.
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P> agent to watch

Photos By Aaron Patton
Written By Dave Danielson

RIGHT PLACE. RIGHT TIME.

It’s funny what can step into our

lives when we least expect it.

That was the way it was for Real
Estate Agent Boone Downing with
Keller Williams Signature Partners
when he first found his future in

real estate.

It all started with a pivotal conver-

sation over lunch one day.

“I was searching for my next chal-

lenge,” he recalls.

During the meal, a friend suggested

that Boone consider real estate.

“I said okay,” Boone remembers
with a smile, reflecting on how a
casual conversation led to a signifi-

cant career change.

The transition into real estate was
smooth, thanks in large part to a
supportive mentor who provided

Boone with a solid foundation.

“I had a mentor that really set
my foundation up well,” Boone
explains. “She helped me with a

clear path of what to do next.”

This guidance was at the heart of
Boone beginning his rewarding

career in the business.

A PASSION FOR STORIES

One of Boone’s favorite aspects
of his work is interacting with
clients and learning about their

personal stories.

“I love seeing my clients show off
their houses and telling them about

their lives,” he says.

For Boone, understanding the
significance of a home in a family’s
life is deeply rewarding. Whether
it’s a first home or a place where
children were raised, Boone values
the stories that make each prop-

erty unique.

In the process, Boone is driven

by the desire to help clients see
their properties not just as houses
but as integral parts of their lives

and futures.
“I always want to hear the story

of why a house was important to a

family,” he explains.
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This personal connection is
what makes his work meaningful
and fulfilling.

FINDING SUCCESS

For Boone, success is multi-dimen-
sional. It’s not just about closing deals
but about building lasting relationships.

“I see success as securing a lifelong

relationship with people,” he says.

Boone’s competitive nature drives
him to excel in real estate, but his
focus is on creating enduring connec-

tions with clients.

“I like the challenge that real estate
provides of winning someone over,”
Boone explains. “I like to open peo-
ple’s eyes to the fact that their prop-
erty is their home, but also a vehicle

for so much more in their lives.”

REWARDING LIFE

Away from work, Boone enjoys
spending time with his partner,
Branden. Together, they explore the
local area, particularly enjoying rural

America and small-town experiences.

“We love cruising around, looking at

houses and land,” Boone shares.

Their weekends often include visits to
county fairs and demolition derbies,
reflecting Boone’s rural upbringing in

Southeast Kansas.

Boone’s connection to his roots is

evident in his hobbies and interests.

“I grew up on a farm and ranch,” he
says, and this background influences
his appreciation for the simpler, more

authentic aspects of life.

LEADING THE WAY FOR OTHERS

Boone’s advice for those entering
the real estate field is both practical

and encouraging.

“First, be yourself,” he advises.

“You have to be humble enough to
start over and learn something new
every single day. You don’t have to be
the best. You just have to be consis-
tent. You will learn. You just need to
consistently show up and you will

learn everything you need to know.”

He also emphasizes the importance of

enjoying the process.
“I believe in having fun,” Boone states.

“Find the fun in working with clients.

Having fun is a core value of mine.”

CORE VALUES OF CARE

Boone’s approach to real estate is
marked by thoughtfulness, loyalty,

and a touch of humor.

“I am extremely thoughtful, loyal, and
loving,” he says. “Yet my love for people

will come across a little differently.”

Boone’s high expectations for himself
and those around him are balanced by
his commitment to creating a positive

and enjoyable experience for his clients.

“I like to laugh and have fun,” Boone
adds. “Humor is such a big part of my

every day.”

This blend of professionalism and
personal touch is what makes Boone

stand out in the real estate industry.

IN CONCLUSION

Boone Downing’s journey from a quest
for a new challenge to a successful

real estate career is a testament to the
impact of embracing new opportunities
and building meaningful relationships.

His dedication to understanding his
clients’ stories, his commitment to
creating lasting connections, and
his approach of integrating fun and
humor into his work all contribute
to the success he has built that all
started by being in the right place at
the right time.
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A SURPRISING SHIFT TO
REAL ESTATE




A FAMILY AFFAIR

Together, they’ve built a reputation for
trustworthiness, integrity, and excep-

tional client service.

BUILDING RELATIONSHIPS

WITH CLIENTS

Tina’s passion for real estate is evi-
dent in her work, especially when it
comes to helping clients.

“I really love working with first-time
homebuyers and older clients who
are downsizing,” she shares. “There’s
something special about helping peo-
ple through such significant transi-

tions in their lives.”

Whether it’s the excitement of buying
a first home or the emotional process
of downsizing after decades in a family
home, Tina is there to guide her clients

with patience and understanding.

Her ability to connect with people on
a deeper level is one of her greatest
strengths. Tina’s background, grow-
ing up with deaf parents, also adds a
unique layer to her skill set. Fluent in
sign language, she’s able to assist deaf
clients with their real estate transac-
tions, providing them with a level of
service and communication that many

others in the field cannot.

“It’s important to me that everyone,
regardless of their circumstances,
feels comfortable and informed during

such a big decision,” she says.

INTEGRITY & DETERMINATION
Tina’s competitive nature drives her
to improve year after year, and she’s
constantly pushing herself to reach
new heights in her business. But at
the core of her work is a commitment
to doing right by her clients.

“I want people to remember me as
someone with high integrity,” she says.
“I hope they see that our team does the
best we can, and we provide them with
the information they need for one of

the biggest investments of their lives.”

This commitment to integrity is

also reflected in her involvement
with charitable organizations.
Tina is highly active in the
community, supporting causes
close to her heart, including the
Wichita Children’s Home and a
local hospice organization where

she volunteers.

“Giving back is a big part of who I
am,” Tina explains. “I believe that
helping others, whether through my
work or in my free time, is incredi-

bly important.”

ADVICE FOR

ASPIRING AGENTS

For those considering a career in real
estate, Tina offers simple but power-
ful advice.

“You need to have the determination.
When you get knocked down, get up
and keep going.”

This mindset has served her well in
her career, especially during those dif-
ficult early days when the transition
from corporate America to real estate
was full of uncertainty. Her resilience
and perseverance paid off, and she
encourages others to keep pushing

forward, even when things get tough.

Tina’s love for real estate shows no
signs of slowing down. She and her
family continue to set new goals and

strive to outdo themselves each year.

When they’re not working, the Bells
enjoy traveling, with a particular
fondness for their lake house in
Grove, Oklahoma, where they can
relax and recharge. Tina and Steve
enjoy time with their seven children,
10 grandchildren and one great-grand-
child and their dog.

As Tina looks to the future, she
remains focused on what matters
most: providing exceptional service to
her clients and working closely with

her family.

“Real estate has given us the opportu-
nity to build something together,” she
says. “It’s not just about the trans-
actions—it’s about the relationships

we’ve built along the way.”
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REECE

PASSION FOR THE PROFESSION

Those who have had a chance to work with and get
to know Jayna Reece know one thing for certain.
She is totally committed to the people she works
with day by day.

When Jayna Reece graduated from Wichita State
University in 2018 with a degree in Exercise
Science, she was well on her way to a career in
physical therapy. But life had other plans.

Today, Jayna is a highly successful Agent with
Keller Williams Hometown Partners, known for her
deep dedication to helping first-time homebuyers
and investors.

Making a Change
Jayna’s early professional years were spent in
physical therapy, working for Advanced Physical
Therapy, and her original plan was to earn a Ph.D.

in the field.

“I always knew I wanted to help people,” Jayna
explains. “I thought I would do that through physi-

cal therapy.” '
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The desire to impact people’s lives in a different

way began to grow stronger.

“With physical therapy, it was usually not a positive
point in someone’s life. It was sometimes met with
pain, frustration, and sadness even,” Jayna says. “I
realized I want to help someone with a more excit-
ing part of their lives. Something happy, something
they get to look forward to, and I thought I could do
that through this aeer more than PT or the health

care industry.”

Despite having no experience in sales, Jayna had a
natural advantage—her outgoing personality and

her drive to succeed.

“I’ve always had a lot of determination,” she says.
“I knew that if T applied myself and aligned with the

right people, success would follow.”

Jayna wasted no time getting started. In late 2018,
the same week she took her college finals, she

passed her real estate license exams.
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By the first week of 2019, Jayna had joined The Roy

Group at Keller Williams and started her career.

Strong Foundation

Jayna’s entry into real estate came at just the right
moment. A chance introduction to a neighbor of her
parents set the stage for her to connect with Megan,
areal estate professional who introduced her to

Ashley Haynes, a key figure at The Roy Group.

“I interviewed with Ashley, and she really helped
me understand the steps I needed to take to get

licensed,” Jayna recalls.

That introduction proved to be life-changing, as it
was the start of Jayna’s real estate career, which

has blossomed into a remarkable journey.

“I started at The Roy Group and have been here ever
since,” Jayna says with pride. “Those early relation-
ships helped me grow into the top buyer’s agent role.
It also helped me buy my first home at just 20 years
old, which was a huge milestone for me.”

Lifting Others
Today, Jayna specializes in working with buyers,

particularly first-time homebuyers, those looking

42 . November 2024

to relocate, and investors. Her niche lies in build-
ing strong relationships with her clients, ensuring
they feel supported and educated throughout the

home-buying process.

“Buying a home should be a fun experience,” she
says. “There will always be bumps in the road
because it’s real estate, but with the right agent, you

can navigate them with excitement and confidence.”

For Jayna, it’s all about building lifelong relation-
ships with her clients. She believes in turning the
stressful parts of real estate into opportunities for

connection and growth.

“My goal is for the experience to be so positive that

my clients become lifelong friends,” she says.

This approach has earned her a reputation as an
Agent who truly cares, leading to repeat clients and

numerous referrals.

Overcoming Challenges
Jayna’s journey hasn’t been without its challenges.
One of the biggest hurdles she’s faced is learning not to

tie her self-worth to the outcome of her transactions.

MY GOAL IS FOR THE
EXPERIENCE TO BE SO
POSITIVE THAT MY CLIENTS
BECOME LIFELONG FRIENDS.

“It’s something a lot of professionals strug-
gle with,” she admits. “As someone who’s
very competitive, I often found myself
comparing my success to others, which can

really steal your joy.”

The turning point for Jayna came through
conversations with other real estate pro-

fessionals, including her mentor, Josh Roy.

“Josh always told me not to get attached
to things I couldn’t control,” Jayna says.
“That advice, along with talking to other
agents and getting help from coaches,

really helped me find balance.”

Through personal growth and profes-
sional development, Jayna has learned
to release the stress of outcomes and

embrace the process.

“Now, I understand that part of what makes
me successful is that drive to succeed, but I

don’t let it consume me,” she says.

Mentorship and Paying It Forward

One of the most rewarding aspects of
Jayna’s career has been the opportunity
to mentor new agents. As a leader within
The Roy Group, she takes pride in helping
other Real Estate Agents find their footing

in the industry.

“I really enjoy developing leadership skills
and mentoring new agents,” she says. “It’s
a way for me to give back, just like my
mentor, Emily Base, did for me when I first
started. She showed me that you have to
show up and do the work to see results—
no excuses. She was patient, kind, and
always willing to help. I wouldn’t be where

I am today without her guidance.”

Jayna’s passion for real estate continues

to grow, and she knows that her future lies
firmly in the industry. “The potential for
growth in real estate is incredible,” she
says. “I’ve done a few flips, and I'd like to
continue working on investment properties

and rentals in the future.”
In the meantime, Jayna Reece continues

making a difference for those around her

with her true passion for the profession.
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WENDY MAYES DESIGN

ELEVATING KITCHEN AND BATHROOM FORM & FUNCTION

P» ask the expert

Written By Dave Danielson
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At the heart of your clients’ success in
selling and satisfaction with their homes

are kitchens and bathroom spaces.

Recently, Wendy Mayes ASID, CKD (with
Wendy Mayes Design) visited with us to
share her thoughts on elevating kitchen

and bathroom form and function.

Q: You have a strong passion for what
you do and you have a lot of expertise in
the kitchen and bathroom design areas.
Could you share how you got to this point
in the business?

Wendy: “I've never done anything else
other than design. I knew early on in
school that this was the direction I wanted
to head in terms of interior design. A high
school advisor guided me to Kansas State
University for an interior design degree.
That’s where I earned my Bachelor of
Science in Interior Design. I knew early
on that I wanted to focus more on residen-
tial than commercial. I got involved with

kitchen and bath organizations.”

Q: What are your views on form and func-
tion in the kitchen space?

Wendy: “Select your countertop for your
function not only your aesthetic desire.
We also get asked about brand continu-
ity. It’s okay to break a brand package of
appliances for the functions you want to
live with. Unless of course it’s an amazing
package price deal. In general, appliances

are not beautiful focal points.”

Q: When it comes to current styles, what
are your thoughts about white cabinets?
Are they still ‘in?"”

Wendy: “That’s a question I've consis-
tently been asked for over 20 years.
They’ve never been in or out. They are
always requested. And always classic

though the white may vary a bit.”

Q: What would you say to homeowners to
help with the aesthetic appeal of a space
when renovations are done?

Wendy: “One of the main things that
doesn’t take much work but that can make
a big aesthetic difference is avoiding ‘wall
acne.” If you have say during the process
in working with an electrician, take care
to avoid things like white light switches on
dark colors or outlet plates cut into walls,
backsplashes or cabinets that can stick

out like a sore thumb.”

Q: What'’s your favorite part of what you do?
Wendy: “My favorite is remodeling a space
that a homeowner may be dissatisfied with
... working with them to solve those prob-
lems and turning the space into something
that is much more functional and some-
thing that they love in their house.”

Q: Could you share the process of how
you like to work on projects?

Wendy: “There’s an initial contact for a
meet and greet. That is valuable for me
and the people I meet with. During that
time, we determine if we’re right for each
other. I can get a general idea of scope and
budget during that meeting. There is no
charge for that meeting. From there, we
have a second appointment at the home

to determine if we are going to enter into
a design phase. During that, we do a com-
plete design phase. That phase is helpful
for them, whether or not I am involved in
running the entire job through to comple-
tion. Sometimes a client will already have
a contractor that they may choose to work
with. I am very flexible with how I work
with people. What keeps me going for so
many years in the field Is the joy using my
creativity and interior design, working
with people and in custom remodeling. No
two jobs are the same. We’re always solv-

ing issues and never stop learning.”

Away from work, Wendy treasures time with family,

including her children. Her daughter is in high
school, and her son is beginning his career in the

electrical trade.

In her free time, she has a passion

i"ﬁ m,ﬂ e for travel and sports. She’s also
involved with the industry she loves,
as an NKBA Board Member, as well
as being engaged with the American

Society for Interior Designers.

As she says, “I'm very passionate

about reconnecting and re-estab-
lishing myself as a top professional
in my field. I enjoy giving back to the industry to
contribute to our professional organizations. For
quite a few years, I've been on the advisory board
of WSU Tech’s Interior Design Program, I used to

teach as an adjunct professor there.”
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CELEBRATING THE INDIVIDAL
WITH EXCEPTIONALINTERIOR DESIGN

UNIQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE "EVERYDAY". FROM
REMODELING TO DESIGN TO RESOURCES TO BUILDING, ~WMID 1S YOUR SINGLE SOURCE

SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
MATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672
WENDYMDESIGN.COM

For More Information:

WENDY MAYES AT WENDY MAYES DESIGN
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You need a home.
We've got the loan.
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STATE BANK

Andover Wichita

hri Almaui 511 N. Andover Rd. 1718 M. Webb
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Financing Your Real Estate Dreams
Quickly - Accurately - On time
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AMERICAN %\\\
ASSOCIATION
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WWW.DYNAMOCAPITAL.COM

() Security 1st Title

We're here to help.

Our team of licensed and trained
professionals is ready to assist you with a
wide range of products and services like

residential & commercial transactions,
property purchases & refinancing, new
construction and 1031 Exchange.

LOCATION DETAILS AVAILABLE ONLINE
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wary SECURITY1ST.COM
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PROGRAM TODAY
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— Photography
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'316-320-0443 | www.jabaras.com

1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5pm

NMLS #459176
Office: (316) 665-7343 | Cell: (316) 312-2936 —  ORPORATION
ksloanman@usmortgage.com | kansasloanman.com Helping You Make It Home-

Will King | Branch Manager/Loan Officer ﬁ—-= U S MO RTG AG E

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers
t intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS 1D#3901): 201 Old Country Road, Suite 140, Melville, NY 11747;

d Mortgage Company, License #MC.0025044

Certain restrictions may apply. This is no:
(800)LOANS-15. Kansas License
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and special thanks to our Veterans
and active service members.

Guild

mortgage

Sherri Rangel
Branch Manager

M: 316.350.9729

NMLS: 1367758
srangel@guildmortgage.net

Rick Rangel
Loan Officer
M: 316.806.4892

NMLS: 2140196
rrangel@guildmortgage.net

Any way you

Lo 7

we’re here to help!

Jamie Wohlgemuth
Loan Officer

M: 316.305.5390
NMLS: 2558992
jamiew@guildmortgage.net

qual Housing Opportunity; NMLS 3274. nmlsconsumeraccess.org; guildmortgage.com/licensing.




