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} CHARITY'S

PLUMBING SOLUTIONS .

One Stop Shop For Plumbing and
Water Treatment!

WE SPECIALIZE IN:
Water Heater Installation | Soft Water
System Installations | Reverse Osmosis
Systems | Pressure Regulating Valve
Replacement | Faucet Replacement
Shower Head Replacement | Toilet
Installation | Video Drain Inspections.

-

Q Free Quote Contact me any time to discuss this
Q Competitive Pricing opportunity for your clients!

° Customer Satisfaction TIHEQ U I Z

0 Certified & Insured Plumbers TEAM
Amber Rulz PrimeLendingm

Loan Originator NMLS 630442

18 YEARS OF RESIDENTIAL PLUMBING EXPERIENCE

Office (623) 269-6944

Mobile (602) 695-1658 7121 W. Bell Rd., Suite 250 & 260

ROC: 348216 amber.ruiz@primelending.com Glendale, AZ 85308

(602) 806-7648

Chari tys Plumbin g Solutions.com Scan CO de to Learn More! * All lender closing costs such as origination, processing, underwriting, and closing will be waived, borrower is still responsible for third party fees such as VA funding fee, title, and
info @c ha ritys p| umbin gs olutions.com e appraisal etc. Down payment waiver is based on VA eligibility. This offer is valid until 12/31/2024. Savings only applies to direct originations made by PrimeLending for first mortgage
purchase or refinance transactions, and is not available on loans obtained through mortgage brokers. Only one offer per loan transaction is available, and savings cannot be combined with
Follow us on f v} EQURLHOUSING  any other offer or bond program. Savings will reflect on Closing Disclosure at closing. All loans subject to credit approval. Rates and fees subject to change. ©2024 PrimeLending, a
b LENDER  PlainsCapital Company (PrimeLending). (NMLS: 13649) For licensing information go to www.nmlsconsumeraccess.org. Equal Housing Lender. PrimeLending AZ Lic. no. BK 0907334.
v112023.

lo.primelending.com/amber.ruiz
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If you are interested in contributing or nominating agents for a story in future issues,
please email us at laura.robinson@RealProducersMag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the West Valley Real Producers magazine are not endorsed or recommended by
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MAKE INSPECTING GREAT AGAIN!
YOUR INSPECTION EXPERT!

Bringing an education based approach to revolutionize the inspection industry! Resale, New Construction,

11mo Warranties, Investments, Rentals, Pool and Spas, Termite, Commercial Properties, Home Energy Assessment and More.

TOM WHITE

1 Army Veteran

. 602-499-7573
thomas@azprecisioninsp.com
@ www.AZPrecisionInsp.com
@ @azprecisioninsp
@foundationuphomeservices
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REAL PRODUCERS TEAM
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Laura Robinson Heather Johnson
Owner/Publisher Ad Manager Writer Photographer Photographer

Kendra Woodward Sarah Medina Ensuel Kola

L

=4 1-0 LENDER PAID BUY DOWN
< %, AND NO DOWN PAYMENT
e -«1[ % Conventional Loan Options Available

o 7 SR e S

Brian E.Spitulski, OWNER-FOUNDER

CELL: 20¢
AZ OFFIC
www.Pri
Licensed

WWW.PRISMLENDINGPARTNERS.COM, NMLS# 880824 NORTHWEST FUNDING GROUP, INC,, 0925488 & 101770. THE PRINCIPAL, INTEREST AND MI

30-YEAR FIXED-RATE LOAN AT 6.999% AND 97% LOAN-TO-VALUE (LTV) IS $1390.47. THE ANNUAL PERCENTAGE RATE (APR) IS 7.573% WITH

RGES OF $5,600. THE PRINCIPAL AND INTEREST PAYMENTS, WHICH WILL CONTINUE FOR 360 MONTHS UNTIL PAID IN FULL, DO NOT INCLUDE TAXES Sl
PREMIUMS, WHICH WILL RESULT IN A HIGHER ACTUAL MONTHLY PAYMENT. RATES CURRENT AS OF 6/7/2024. SUBJECT TO BORROWER APPROVAL. LENDER
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PREFERRED PARTNERS

CARPET CLEANING
Desertwide Services

Stacy Carpenter

(480) 294-7228
www.desertwideservices.com

CLOSING GIFTS
Cutco

Sylia Honne

(623) 606-1454
www.cutcogifting.com

FLOORING

First Stop Flooring

Dave Andrews

(602) 691-5685

www firststopflooring.com

GARAGE DOORS
Mr Garage Door
Anthony Portee
(602) 509-8653

GENERAL CONTRACTOR
On Target Contracting
Aaron Lavazza

(480) 618-7181
www.ontargetcontracting.com

HEALTH INSURANCE
HealthMarkets

James Shoffer

(602) 421-901
www.healthmarkets.com

HOME INSPECTION

AZ Residential Home
Inspections

Noel Childs

(480) 717-85M1
www.azrinspections.com

Precision Property
Inspections

Thomas White

(602) 499-7573
www.azprecisioninsp.com

HOME RENOVATIONS
AB Construction Services
Alejandro Arreguin

(602) 802-6546

HOME WARRANTY
United Home Warranty
Samara Nuvamsa
(855) 763-0323
www.unitedhw.com

HVAC

Worlock Air Conditioning
and Heating

Bill Worlock

(623) 561-0168
www.worlockair.com

INSURANCE

My Insurance Boss

Eloisa Garcia

(480) 915-5903
www.myinsuranceboss.com

Sunset Valley

Insurance Agency

Ashley French

(480) 578-0750
www.sunsetvalleyinsurance
agency.com

JUNK REMOVAL
Desertwide Services

Stacy Carpenter

(480) 294-7228
www.desertwideservices.com

LANDSCAPING
Keating Konnection
Zach Keating

(630) 913-0815
www.keating
konnectionllc.com

MORTGAGE

Prime Lending

Amber Ruiz

(602) 695-1658
www.primelending.com

Prism Lending Partners
Brian Spitulski

(206) 499-4726
www.prismlending
partners.com

them for supporting the REALTOR® community!

The Rolstad Group

Blaine & Whitney Rolstad
(509) 869-4359
www.canopymortgage.com

MORTGAGE / BANKING
Credit Union West
Maria Brunner

(602) 631-3212
www.cuwest.org

MOVING / STORAGE
Just In Time

George Phillips
(602) 740-4727
www.jitmoving.com

Poindexter Moving
Anthony Mullinax

(480) 376-7412
www.poindextermoving.com

NOTARY

Signature Seal by

Susan Jordan

(602) 695-6928
sjnotarypublic.my.canva.site

PAINTING

Elite Custom Painting
Sam Diligianis

(602) 708-4444
www.elitecustom
paintingaz.com

Valley Wide Painting Pros
Dave Walls

(623) 244-9799
www.vwpaintingpros.com

PEST CONTROL
Firehouse Pest

Control Services
Colten Gonzales

(480) 877-0175
www.firehousepest.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PET & HOME SITTING
Keating Konnection
Lynette Keating

(630) 913-0815
www.keating
konnectionllc.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Mill City

Jim LeVoir

(651) 325-6301
www.millcityteam.com

Picture My Listing LLC
Ensuel Kola

(480) 463-0634
www.picturemylisting.com

PLUMBING

Charitys Plumbing Solutions
Charity Tovar

(602) 853-5981
www.charitysplumbing
solutions.com

PROPERTY MANAGEMENT
GoldenWest

Management, Inc

Jayson Yoss

(602) 765-4750
www.GoldenWest
Management.com

ROOFING
Fernando Roofing
Carlos Gomez
(602) 900-6785

Vortex Roofing LLC
Nathan Tucker

(623) 363-3903
www.vortex-roofing.com

TITLE & ESCROW
Magnus Title Agency
Kelly Rivera

(480) 241-7562
www.magnustitle.com

M MAGNUS TITLE AGENCY

WITH MAGNUS YOU MATTER

’ll’]’] ‘H’Wdﬂ\{}tu‘ }EOT’ pOIT"tI’]eY’S"\iPS

with wonJemEu’ real estate agents.

480-241-7562
Kelly.rivera@magnustitle.com
MagnusTitle.com

(G) magnus_title_arrowhead

19420 N 59th Ave Suite B233

SERVICES:
Construction
Electrical °
Handyman -

Contrracting

~0OnTarget
7

OnTargetContracting.com

contact@ontargetcontracting.com

602.711.3222

Licensed — Bonded — Insured

ROC #345786
ROC #348964

DESERTWIDE SERVICES 1,

ONE CALL, DOES IT ALL! ® SERVING REALTORS SINCE 2011

480.294.7228

Info@DesertwideServices.com

« TILE/GROUT CLEANING

MOVE INfouT
CLEANING

CARPET CLEANING JUNK HAULING

DesertwideServices.com

#Fast, Reliable Service! #Cnmpetltive Pricing! *UaUeywide! #Licensed & Insured
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}} Veteran help Spotllght ‘ Written by Kendra Woodward

Easing The Home Buying Journey For Veterans and Agents Alike

Megan Trentin, a seasoned real estate professional, is taking her passion
for supporting veterans to a new level with the launch of, Armed Forces
Across America (AFAA). In its soft launch, AFAA has already made
strides in assisting military families and veterans with their relocation
needs, offering a unique and tailored approach that prioritizes easing
the homebuying journey for veterans and getting them the best support
along the way.

8 - November 2024

AFAA is a nationwide military reloca-
tion company with a network of vetted
agents who are experienced in VA
loans and military relocations. When
a veteran or service member contacts
AFAA, they are matched with an agent
who not only meets their extremely
high standards, but is also well-versed
in the complexities of VA loan transac-
tions. “We place veterans with agents
who know the VA processes in and out

to ease their journey,” Megan explains.

Unlike other referral networks,
AFAA does not charge its agents a
monthly fee or sell military buyers’
or sellers’ information. Megan and
her team diligently seek out the best
professionals in the industry, assuring
they’ve met their strict guidelines
and requirements. Megan personally
interviews each agent, ensuring their
VA production levels are adequate
and their commitment to serving
veterans aligns with AFAA’s mis-
sion. This hands-on approach allows
Megan and her team to monitor the
agent-veteran relationship through-
out the entire process, stepping in to
ensure veterans receive the highest

level of service when needed.

What sets AFAA apart from other
relocation networks is its unique struc-
ture. The company provides agents
with more production opportunities
through downlines, allowing them to
earn 25% referral fees while staying
involved in the veteran’s relocation
process. On top of that, agents receive
a lifetime 10% referral agreement
every time their referred military
buyer or seller uses AFAA network
agents to buy or sell, giving them long-

term incentives for staying involved.

Military buyers and sellers also ben-
efit from this model as AFAA gives
back to veterans by offering 10% of
everything the network makes from
a transaction, which typically results
in an additional $500-$1,000 for the
veteran at closing. “We want to make

sure the veteran is taken care of.”

IT’S SCARY. I WAS LIKE,
WE GOT TO DO BETTER.
WE HAVE TO FIND A
SOLUTION FOR THIS.

Veterans have the freedom to work
with their preferred lender while hav-
ing access to shopping the network’s
source of top performing mortgage
brokers, and AFAA’s network of
brokers ensures they receive the best

possible service.

David was
in Samara,
Irag 2006-
2007 and
Baghdad,
Iraq
2008-2009

Megan’s motivation for launching

AFAA stems from her personal
experience as the wife of Retired US
ARMY 1SG David Trentin. Through
her own real estate business, Megan
began noticing the challenges faced by
military buyers and sellers, especially
with so many sight-unseen purchases.
Slowly, the horror stories began
stacking up - poor service, inexperi-

enced agents, and worse...veterans

being forced to come up with extra
money at closing due to mistakes on
the agent’s behalf throughout the
process. This inspired Megan to find
a solution. “It’s already stressful
moving site unseen, because you’re
working within the confines of mili-
tary timelines. It’s scary. I was like,
we gotta do better. We have to find a

solution for this.”

Driven by a commitment to doing
better for veterans, the company has
aligned itself with various organiza-
tions that support veterans’ well-being,
including Veteran Trash Talk, a podcast
and apparel company co-founded by
Megan’s husband, David. The company
focuses on preventing soldier suicide by
providing a platform for soldiers to con-
nect, blow off steam, and access mental
health resources. Through partnerships
like this, AFAA continues its mission to
malke a positive impact on the lives of

military families.

Outside of their efforts to support
veterans, Megan and David enjoy
spending time with their four children
- Alisha, Tyler (currently in basic
training), Haylee, and Lennon - and
their German Shepherd, Jet. With
family connections in Germany and
Italy, they enjoy traveling and spend-

ing time with loved ones abroad.

For more information, visit www.

ArmedForcesAcrossAmerica.com
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JUST-IN Tl/v\E | WOVER
MOVING &

STORAGE % W

"MOVING MADE SIMPLE!"

JITMOVING com 602-641-9211

OFAMILY OWNED AND 2 ACCREDITED ~ OHOME AND OFFICE OPROFESSIONAL, EXPERIENCED, INSURED MOVERS

NOTARY
Serlice

Are you in need of a reliable

HOME SOLUTIONS & REMODELING
Bath Remodeling Kitchen Remodeling

- . S
Flooring Interior & Exterior Painting
mobile notary service? Look no

further than Susan Jordan
experienced and professional
Public Notary.

Our Service:

Power o f Attorney
General Notary

Real Estate Documents

Get In Touch

Alejandro Arreguin
602-802-6546

abconstructionservicesaz@gmail.com

© 602-695-6928
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" REALESTATE PROFESSIONAL

?,ET_RSO NAL PURCHASES.*

Sty Yooy

ACCOUNT EXECUTIVE

| k Samara@unitedhw.com

DISCOUNT ON UNITED

HOME WARRANTY

REAL ESTATE SERVICE

623-745-6426

BRANDED CONTENT FOR THE MODERN AGE

FROM PHOTOS TO SORIALMEDIA CREATION
CONTACT US FOR YOUR FREE CONSULTATION
| o
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Mil]Z 456 4521
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" TYOUR "
FIRST RESPONSE
TO PEST CONTROL! ([, &)

General Pest Control i

Termite Inspections
Termite Treatments
Scorpion Control

q a | & More
: IREd 480.877.0175

FirehousePest.com

COLTEN GONZALES, ownNER
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graphy by Sareh Medina

partner spotlight

HOMAS

WHITE

'RECISION PROPERTY INSPECTIONS

Y

MAKE INSPECTING
GREAT AGAIN

Thomas White, the founder of
Precision Property Inspections,
brings a unique blend of military
discipline, real estate acumen, and

a sheer passion for helping others

through his work as a home inspector.

Born in Newport News, Virginia, and
raised in the small town of Poquoson,
Virginia, Thomas grew up crabbing,
oystering, and fishing with his grand-
fathers. This early blue-collar mental-
ity and a life of hands-on experiences

set the stage for his later ventures.

Thomas’s journey into home inspec-
tions is as multifaceted as his
background. After joining the Army
in 2007, he was stationed at Fort
Huachuca for advanced training in
Military Intelligence, followed by his
duty station at Fort Belvoir near DC.
After years of deployments, includ-
ing 19 tours to Afghanistan, Iraq,
Africa, and South America support-
ing Special Operations, Thomas
grew weary of the constant separa-

tion and the challenges of military

life. Despite working as a civilian

defense contractor, the constant
bouncing around had him searching
for something more permanent. With
his wife at the time wanting to be

closer to her family, they settled on

buying a house in Buckeye.

While attending Christopher
Newport University, Thomas’
interest in real estate was sparked
during a summer off when his cousin
introduced him to a real estate
investor who eventually taught him
everything from comping houses

to buying foreclosures at auctions
and everything in between. After
witnessing and taking part in buying

up foreclosed properties, showing up

rr‘
. |||":' "|

et "'.'f'l' ﬂ

to auctions with thousands of dol-
lars in cashier’s checks, and seeing
how quick they could turn a profit,
Thomas describes the experience
saying, “It’s kind of like buying a
stock, but you can’t manipulate the
stock. With real estate, you can
completely control everything about
it...even double or triple the value of

a home in just 90 days.”

However, it wasn’t just about invest-
ing; Thomas gleaned the importance
of maintaining quality relationships
in real estate during that time. And
after walking through so many houses,
doing quick inspections of what they
could see visually and learning the
ins-and-outs of how the homes were
built, Thomas became very in-tune
with what a house needed and boasts
that he could pull the trigger on an
investment just by a quick 30 second
look. He recalls during that time as
well, “Whenever someone bothered us
at a foreclosed house, we’d just say we
were inspectors,” he laughs. But this
sparked a realization: by becoming a
certified home inspector,
he could confidently
make investment deci-

sions and identify good

_\ L':- J deals at a glance, and
while out on his next
hbﬁ; E deployment the idea
of becoming a home

inspector took root.

MAKE HEPEICTING
WEAT ASY AT

Back home, Thomas
started running the
numbers on industry
and going over the pros
and cons between selling
or investing in real
estate and becoming an
inspector. Turns out,
while Phoenix had over
60k agents at the time...

West Valley Real Producers - 13



they only had about 800 inspectors! And with 33k houses sold in
2021, Thomas deduced that about $1.2M was being left on the table

each year and he wanted to find a way to capture some of that.

After years working in aviation,
inspecting aircrafts, Thomas found
the transition to home inspection to
be a logical step. “The two are very
similar,” he says, noting that the skills
required to inspect aircrafts and
homes overlap significantly. “Working
on aircrafts, everything is smashed
together in a tiny little package;

whereas in a house, everything is just spanned out.”

When he finally decided to pursue home inspection, Thomas
admits he committed fully. “I didn’t want to have a backup plan. I
just wanted to come home, build and create this business, and go
full steam ahead.” So, he started the arduous process of obtain-
ing his certifications, taking the necessary classes, and passed
on his first try despite the 80% failure rate. “It’s really just about

discipline,” he prides.

Despite being young in the game still, Thomas attri-
butes much of his success to his partnership with
Joe Worthy of Foundation Up Home Services. They
met at a networking event, and when Joe was diag-
nosed with Stage 3 colon cancer, he asked Thomas
to take over his business temporarily using a profit
sharing model to benefit them both. This partner-
ship blossomed into a cooperative relationship,
with the two running their businesses separately
under their parent company JMT Ventures. They're
now completing over 100 inspections a month,

Joe is cancer free, and they have also launched
Southwest Commercial Inspection, a commercial
inspection company this past July. Their mutual
interest in the industry, and in succeeding, keeps

them pushing one another, Thomas even joking that

their relationship is more like CO-OPetition.

MAXEWNSRECTIN
GREAAGAIN

Beyond his professional

life, Thomas is a dedicated
single father to his two boys,
Maddox (6) and Easton (9),
and he’s deeply committed
to personal development,
inspired by figures like Andy
Frisella, Patrick Bet-David,
and Tony Robbins. He works
out daily, eats healthily, and
practices ice baths, all in an
effort to perfect his mind,
body, and spirit. “If you can’t
be the best version of your-
self, how can you give your

maximum effort to others?”

-

Tom playing men’s league baseball.

With six years in the

Army and ten years as a
Department of Defense
contractor, Thomas’s expe-
riences have shaped his
mental toughness and work
ethic. “If there’s been a con-
flict somewhere in the last
16 years, I've probably been
there.” This background has
instilled in him a relentless
drive to succeed, citing, “I
don’t know that ’'m smarter
than anyone else, but I’ll

outwork everybody.”

www.azprecisioninsp.com
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LEARN MORE!

WE ARE HERE TO HELPL ®

Licensed * Bonded ¢ Insured
Family Owned & Operated
Helpful & Knowledgeable Staff
Highest Quality Products
Huge Inventory

In-house Designh Consultants
Bath & Showers

Countertops

~ Rich- 602-642-0678 Dave- 602-832-4109

FirstStopFlooring.com

The Smarter

Way to Shop

* Health
* Medicare

« Life Insurance
+ Supplemental R
- Long-Term Care =
« Retirement

Call today for your free quote!

(602) 421-9011

Dr. James Shoffer

Licensed Insurance Agent

(602) 421-9011 health
jshoffer@HealthMarkets.com marKetS

10001 W Bell Road Suite 102 Sun City
AZ 85351

HealthMarkets Insurance Agency Inc. is licensed as an insurance agency in all 50 states
and the District of Columbia. Not all agents are licensed to sell all products. Service

and product availability varies by state. Agents may be compensated based on enrollment.
©2024 HealthMarkets 50712-HM-0324
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HELPING YOU RTE X
MAKE THAT OOF[NG
SIGN TURN FROM

"FORSALE”
w”SOLD”!

We are a family-owned and operated business with over
30 years of experience. Whether your needs

are Roofing, Roof Repairs, or Inspections
and Assessments we are
here for you!

FOLLOW US ON @

623-363-3903

nathan@vortex-roofing.com

Scan Here to visit
ROC# 336073 Vortex-Roofing.com

Find A Loan That’s
Right For You

Whether you are buying a new
home, refinancing, or renovating
your current home, we are here
to help! We offer low-interest
loans, minimal fees, and caring
service, so you can enter your
next stage of homeownership
with confidence.

Maria R. Brunner
maria.brunner@cuwest.org
NMLS #512744
602.631.3449

Our real estate specialists and
mortgage originators are NMLS
registered and are here to be your
trusted advocates throughout the loan
process.

Visit cuwest.org/loans for more information

CREDIT UNION

WEST:

We de busingss in

W e ey Bl K d s e 2
#et L Ly T Gl S B 2l T L it et
accoedance with the Federal
Fair Housing Law and the
Equal Cosdit Opportenity Act
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P> feature story

Story written b Kendra Woodward
y by Jaune Farrar

A LIFETIME OF SERVICE

Kimberly L. Childs genuinely embodies the spirit
of resilience, adaptability, and service on the
Sibbach Team with eXp Realty, LLC. Born in
Racine, Wisconsin, Kimberly spent part of her
childhood in Dublin, California, before embarking
on an extraordinary journey with the military that
would take her all around the world and eventu-

ally lead her to a successful career in real estate.

“I contracted into the U.S. Army immediately
upon graduating from high school,” Kim shares.
“My entire ambition at the time was to travel the
world and receive money to attend college.” And
boy did she get her wish! Stationed in Germany on
her first active duty mission, and only 9 months
on station, Kim’s unit received word that they
were deploying to Desert Storm, of which she
served through Desert Shield. Kim traveled to
multiple countries and states after that, serving a

total of 30 years with the Army.

Throughout these three decades, Kimberly
acquired a wealth of experience and skills - com-
pleting her Bachelor Degree in Business, working

as a Student Career Counselor, and working in

meeting planning and project management for

a prominent healthcare association. Active for
14.5 years and a reservist for 15 years, Kimberly
held four military occupational specialties during
this time, including Human Resources Specialist,

Military Police, Recruiter, and serving her final

role as an Army Reserve Career Counselor and

Special Missions Master Sergeant.

‘While Kimberly learned many values and life
skills over the course of her service, it was the
discipline, work ethic, and confidence that was
instilled in her that helped her succeed in her
endeavors - all of which she brings to the table as

areal estate professional.

“My final positions in the military, however
demanding, provided me with a flexible work
schedule, which allowed me to chauffeur my
children to and from school and activities, while
also instilling in me the tenacity and motivation
of being a self-starter used to a rigorous work
schedule,” she explains. Because of this, real
estate made for the perfect career transition for

Kim entering back into civilian life.

In 2001, Kim and her husband decided they
wanted to relocate to Arizona, and while it took
another seven years to make that dream a reality,
thanks to her military transfer request getting
approved, they have loved every minute in their
new home. “We love the easy living,” Kim beams.
“Eight months of perfect weather with no snow is
heaven to us. Not to mention, it’s sunny practi-

cally everyday.”




After making the move and purchasing their
home, Kimberly’s interest in real estate

only continued to grow. “I still loved going

to open houses and watching the market
years after purchasing our home, and I recall
providing advice to family and friends on the
various areas in the valley and encouraging
them to purchase a home” she explains. And
it was this love for Arizona that inspired her
slogan, “AZ Living is Easy!” Then in 2015,

Kimberly transitioned into real estate full-

Kim with her husband Noel

time, bringing with her the same dedication
and drive that had defined her military
career. “My military duties were all about making mission. So, it only
made sense that I transitioned into real estate upon my retirement from

the Army!,” she quips.

As a REALTOR®, Kimberly finds fulfillment in negotiating the best deals
for her clients and helping them achieve their dreams. Whether

it’s purchasing their first home, land lot, navigating a VA
home loan, or building a custom home, Kimberly admits,
“To see all the hard work of my first time homebuyers
come to fruition as they walk across the threshold of their
very first home or helping soldiers navigate the purchase
of a home with their VA home
loan - a benefit they’ve sacrificed
their lives for to receive - is truly
priceless.” Kimberly services on
average over $8 million dollars
in VA Home Loans a year. This
year, Kimberly has already
exceeded that amount. She is
very proud of the Soldiers she
serves, because they are pur-

chasing at a younger age every

year. The average age of the Soldiers she

assists is 30 years old.

Kim, Noel, and their two son.

Recalling the moment she went off to war
with the Army at age 19, Kimberly admits
many of the life lessons she gleaned from
that initial mission taught her the value

of exactly how “free” our freedom is in
America. “It was the moment I learned that
freedom wasn’t free, and for the record, it
never will be.” This experience shaped her
understanding of sacrifice and the value

of hard work - principles she continues to

apply in her real estate career.

Her many achievements in real estate
include; a sales production that would
equate to 4 consecutive years as a Gold
Category President’s Roundtable and
Sales Award; being awarded a 2023 Top
Sales Person Award by the Sibbach Team,
and currently ranked the number five most
productive team in 2024 by the Phoenix
Business Journal (a ranking the Sibbach
Team has held for the last eight years

in a row). Despite these achievements,
Kimberly remains humble and grateful. “I
wake up most days feeling like the luckiest
woman in the world,” she prides. With her
husband, her rock, by
her side, Kimberly is
enjoying “retirement”
as an agent. Their
two sons, Lourde and
London are exten-
sions of their fami-
ly’s love for music,
and their father’s
engineering back-
ground. With Lourde
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| WAKE UP MOST DAYS
FEELING LIKE THE
LUCKIEST WOMAN IN
THE WORLD.




attending Berklee College of Music in Boston and
London having just achieved an undergraduate
degree in Aerospace Engineering from UC San
Diego. Kim’s next mission is mentoring realtors

new to the industry who seek her out for guidance

and support, as she feels that it is so very import-

ant to support one another in such a challenging
industry. She is also still working on convincing her
mother, Gloria, to join her team in the real estate
business, though Gloria is currently busy writing

children’s books.

A testament to the power of perseverance, adapt-

ability, and passion - from her service in the U.S.

Army to her thriving real estate career in Arizona

- Kimberly embodies the spirit of a REALTOR® by

helping others find their own piece of paradise in

the Grand Canyon State. As she continues to build

her career, Kimberly remains deeply appreciative

of her clients, citing, “I want to thank my clients

for choosing me to be their REALTOR®. Many have 3

even been crazy enough to become very endearing ' = SCANHERE TO

and genuine friends. How awesome is that!” ) gy EARN MORE

Your Neighborhood

Eloisa Garcia
(480) 915-5903

Property Managers
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OUR REALTOR PARTNER PLEDGE
We Don’t Do Sales...Your Clients Stay Yours!
We Protect You From Negative Tenant Reviews.
We Are Your Landlord-Tenant Experts.

Why Realtors
are Partnering
with US...

Exclusive Pricing

Access special rates unavailable to the public.

$10,000 Free Valuation

Enhance your clients' peace of mind.

Complimentary Storage ¢ Personal
Free storage solutions for your clients. ¢ Professional

e Commercial

¢ Non-Profit

* Special Events
Unlock These Exclusive Benefits TODAY * Pets

* Notary Services

GoldenwWest

Personalized Service Management Inc.

Meet with our owner for a customized moving plan.

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 602-765-4750

GoldenWestManagement.com

Contact us for more information
at 480-462-7888 or info@poindextermoving.com
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West Valley Real Producers

LAUNCH EVENT?

Thank you to our sponsors, Fernando Roofing, Y LATEEE ekt
Credit Union West and GoldenWest Management J &) . & Ay . / | o g

Let’s recap on our first celebration at The Palm Valley Golf Club. Thank you to all that came
and celebrated with us. It was amazing to see so many people come together,
building connections and helping each other

grow here in the West Valley.
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»» thank you to our platinum event sponsor

FERNANDC
FING

Giving back to the community they love!

0>CUTCO

Gifting

STAY TOP OF MIND —— CLOSING GIFTS
TAX DEDUCTIBLE REFERRAL GIFTS
CUSTOM ENGRAVINGS HOUSE ANNIVERSARIES

™ Foyever
Lr T

“Zach and his crew
landscaped my neighbors
and my yard with rock. They
were very prompt from giving
us an estimate and then
coming to do the work. We
couldn't have asked for any
other firm to do any better
work. They answered our
questions and worked diligently to do the best possible
job for us in a timely fashion. I highly recommend calling

In 1998, Fernando made the

journey from Guatemala to

“With more than 25 years of industry experience,
Fernando Roofing has proudly served customers through-
Arizona, driven by the aspira- out the valley, and we are eager to assist you as well. Our

owti,wa, ywwa@tww
tion to achieve the American commitment to excellence is evident from the moment you
dream and improve his life as contact us; we strive to foster enduring relationships with

aroofer. He began his career our clients, who become part of our extended family. We

as a crew member, gradually ¢ Fernando take pride in imparting valuable knowledge about roofing, . . . Y
i » e Bocting , ; i Keating Konnection for all your landscaping needs.
advancing to the position of e ensuring that our customers are well-informed about their

-Gary Bender

foreman through hard work roofs and the roofing process.

and dedication. Over the

years, Fernando has shared his expertise with his sons, Giving back to the community is a
Carlos and Juan, and together they now operate Fernando  core value for us, and we are grate-
Roofing, a testament to their commitment to quality and ful for the blessings we receive. On
family values in the roofing industry. the first Saturday of each month,

we dedicate our time to feeding
. those in need, preparing enough
freshly cooked and seasoned burg-
ers for up to 300 individuals, along
with providing ice-cold water and
sodas, all while sharing the gospel PRI NT IS STI LL ALIVE_
of Christ. We are passionate about

our work and welcome any leads

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

or referrals to help us continue

our mission of supporting those

in need. As licensed roofers, we
pride ourselves on our integrity and
experience, aiming to change the

narrative surrounding unreliable

THE
% N2 COMPANY

STROLL. €3 greet [EIREAL PRODUCERS [BELOENL  oBe hyport

roofing services.”

Call 602-904-2902 for a FREE ESTIMATE OR INSPECTION TODAY!



thank you to our gold event sponsors

Credit Union GoldenWest

West Management
Maria - 6026313449 Garrett - 602-765-4750

AZ RESIDENTIAL » Licensing and Certifications - ASHI Certified Home Inspector #251956

AZ Certified Home Inspector #52791

NOEL CHILDS, ACI
SCAN HERETO VISIT

Architecture
Civil Engineering

Home |ﬂSpeCtIODS RESIDENTIAL | COMMERCIAL | NEWHOME | ANNIVERSARY | LUXURY

GoldenWest (480) 717-851

Management Inc.

YOUR LOCAL WEST
VALLEY MORTGAGE
ORIGINATORS!

AUTO « HOME - UMBRELLA « AND MORE

RIS -

BLAINE ROLSTAD

PRODUCING BRANCH MANAGER
NMLS#171489 | LO-1026774
509-869-4359
BRolstad@CanopyMortgage.com

WHITNEY ROLSTAD

MORTGAGE LOAN OFFICER
NMLS#1443147 | LO-1026773
509-995-3632
WRolstad@CanopyMortgage.com
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ASHLEY FREMCH
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This is not a loan commitment or guarantee of any kind. Loan approval and rate are dependent LEARN MOR E . " Ll ;‘\“Ji. i.

upon borrower credit, collateral, financial history, and program availability at time of origination. T . T
ates and terms are subject to change without notice. Aﬁloans subject to credit and property 4 8 0 5?8 D ?’5 D ‘ " L _l_-. 5 \

approval. Cano;éy Mortgage, LLC 360 Technology Ct Suite 200 Lindon, UT 84042 NMLS ID#1359687 . - ettt e

qual Housing Lender www.nmlsconsumeraccess.org 877.426.5500 ENSURANCE AGENCY, LLE
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A HEART

FOR SERVICE,
A PASSION FOR
REAL ESTATE

rising star

Photography by Sarah Medina
Written by Kendra Woodward
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In just a few short years, Stephen
Levesque has not only laid the
foundation for his real estate brand, The
VA Real Estate Team with Best Homes
Real Estate, he found his niche focusing
on helping veterans achieve their
homeownership dreams. His tagline,
“Your Home, Our Mission,” reflects

his dedication to serving his clients,
particularly fellow members of the

military community.

Born in Aliquippa, Pennsylvania,

and raised in Clarksville, Virginia,

Stephen moved to Arizona in 2009.
His journey to real estate began
with an interest in business that
emerged during his college years
at Grand Canyon University, where
he pursued a degree in Music
Education. In college, Stephen
admits he caught the “business
bug” and started selling energy
drinks to fellow students. Barely
working any hours, he was making
$2k a month, and his passion for
entrepreneurship only continued
to blossom after college. After
exploring various careers,
including life insurance and
sales, Stephen ultimately found

his true calling in real estate.

Initially starting out,
Stephen mirrored his

> aunt in the indus-

\ try, citing, “My

aunt was always
there for me

when I needed



advice and that was a huge thing when it comes
to work ethic and character.” Quickly becoming
intrigued by real estate investing, he would dive
into whatever he could find - flips, flip to hold,
land to lease - you name it, he tried it. And it was
through this experience that Stephen realized in
order to be successful with these endeavors, he
should get his license...so he did.

Stephen’s journey into real estate wasn’t with-
out its challenges however. “I joined the Army
National Guard three years ago while I was

still developing my sphere and it was difficult,”
he explains. “Every time I left or came back, I
essentially had to restart my business.” The real
estate market, as he describes it, can feel “bipo-
lar” at times, but he maintained his momentum

by focusing on his strengths and connections.

“Being a problem solver at the end of the day...
it’s the most stressful part of the job, but the
most fulfilling.”

As a current member of the Army National Guard,
Stephen understands the unique challenges mil-
itary families face and has a passion for helping

veterans that goes far beyond the transaction.

Frequently hosting veteran seminars in partner-
ship with loan officers to educate military person-
nel about the homebuying process and VA loans,
Stephen tries to connect his fellow soldiers with
the help they need. “Having that military affilia-

tion connects you with all others in the military.

It doesn’t matter their title or

MOS, we’re all connected.”

Whether it’s negotiating on
behalf of his clients or finding
creative solutions, Stephen pri-
oritizes providing an exceptional
experience, explaining, “Meeting
people in all different situations,
you have to negotiate on your
client’s behalf.” His commitment
to service is also reflected in his
stellar Google reviews, which he
proudly directs potential clients
toward as a testament to his

work ethic.

One of Stephen’s key pieces

of advice for new agents is

simple: “Don’t use the market
as an excuse for any lulls in
your business. Don’t use the
market as an excuse to not

do the work.” By treating real
estate like a 9-to-5 job and
staying consistent, Stephen

believes success in real estate

is achievable, regardless of

market conditions. As well,
using the tools you have at
your disposal, admitting he’s
been able to generate a lot
of business through texting
and utilizing the CRM his
brokerage provides. Stephen
also explains that you have
to roll with the eb and flow

of the market, and take what

“
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it gives you - explaining how

it seems this year has been
more about listings than sales,
which has ignited his passion
for the industry once more and

allowed him to delve into new

tools and techniques.

Outside of real estate, Stephen
enjoys spending time with his
wife, Ellie, and their daughter,
Hollie. Stephen hits the gym
every day, and enjoys spending
his free time taking Ellie out for
date night, hosting friends for
game nights, and frequenting his

church community groups.

Stephen’s future goals are
ambitious but attainable, given
his work ethic and dedication.
His three-year goal is to sell

100 homes, and in the next five
to ten years, he hopes to grow
his team with high-producing,
client-focused agents. For now
however, Stephen is focused

on building The VA Real Estate
Team brand and continuing to
serve his military community.
With his strong foundation of
service, passion for helping
others, and a clear vision for the
future, Stephen is on a mission
to make a lasting impact in the
real estate world - one home and

one veteran at a time.




ORLOCK AIR L ONING

REPAIR - INSTALL - MAINTAIN

REAL ESTATE
PHOTOGRAPHY

PHOTOGRAPHY | VIDEQGRAPHY | AERIALS |
TWILIGHT | FLOOR PLAN | 3D VIRTUAL TOUR

$100 OFF
YOUR FIRST

N -
Picture My
Listing

FHETAS - TIDEES - RERUALS

—
e -
e e ]

L

oﬁies C'mfortahle!

PAINTING PROS

INTERIDR - EXTERIOR - EFOXY FLOORS « GARAGE STORAGE

Wee youwr go-Lo painlew for youw buyens & seller!

Spacial diseounts are plwigs affered to elients referred through real estate professionats

‘| :

worlockair.com | (623) 254

NOLIGC 1627 S 104TH LN.
IAPAGE ToLLeson arizona
ARA

——== 602.509.8653
ORe

4
2| anthony@mrgaragedooraz.com
65 W)

T ST | o =
- 3 el F ‘ P = e =
FOLLOW USON 90 [623)244-8798 | info@VWPaintingPros.com | www.YWPaintingPros.com

24-Hour Emergency Scan Here to
Maintenance Available

34 - November 2024




YEARS OF
THE N2 COMPANY

A Legacy of Excellence

A IN ROOFING SOLUTIONS
A \ y With over 25 years of experience, Fernando

. Roofing is a family-owned business dedicated
- to craftsmanship and expertise.

602-904-2902
fernandoroofing1981@icloud.com
Fernando-Roofing.com

Follow us on © ROC 339796
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