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: HAND YOUR CLIENT
Meritage  THE KEYS TO
LIFE.BUILT.BETTER.

THE WORLD OF TITLE AND ESCROW IS OFTEN
PERCEIVED AS SERIOUS AND COMPLEX, BUT
IT'S ALSO FULL OF SURPRISING AND
ENTERTAINING FACTS. HERE ARE A FEW FUN
TIDBITS TO RAISE YOUR TITLE 1Q:

Fon Focl) 1

The term 'escrow' originates from the
French word 'escroue,' meaning a
piece of paper.** This refers to the
ancient practice of using a written
document to hold funds in trust until a
certain event occurs.
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The average American spends about
$4,000 on title insurance** While this
may seem like a lot, it's a small price to
pay for peace of mind knowing that
your property is protected from
potential ownership disputes.

Fon Focl 3

The oldest surviving title insurance
policy in the United States dates back
to 1818.** This policy was issued by the
Philadelphia Contributionship for the
Insurance of Houses from Loss by Fire,
and it's still in effect today!

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they

want on a timeline that works for them.

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage

Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to =
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith ”}'
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any .
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without

prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation

to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved

@ 506 N Santa Cruz, Ave. Los Gatos, CA 6
. 408.799.8708
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KABI

Vanity - Kitchen - Closet

Customized Cabinets
Made In USA

(669) 298-1888
www.la-kabi.com




PREFERRED PARTNERS

CUSTOM CABINETRY
All Best Cabinet

(669) 298-1888
abcabinet.shop

EVENT VENUE
Callao Peruvian Cuisine
Pablo Delgado
(650) 454-5026

William Beyer
Insurance Agency
William “Billy” Beyer
(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION
SERVICES

them for supporting the REALTOR® community!

Nevarez Moving
Company, LLC

(408) 859-1106
nevarezmovingco.com

PROFESSIONAL
ORGANIZING
Home Method Co.
(916) 533-3315

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

XO Staging
(408) 561-0585
xostaging.com

TAX STRATEGY

Real Retirement Strategies
(510) 999-0539
realretirementstrategies.com

escrow, closing and home buying process.

5 Reasons to make First American Title your
new Fall favorite.

o Industry Leader: Mational underwriter of title insurance policies for more than 130 years.

9 Top Tools and Technology: FirstAm IgniteRE™ - Access property data, generate closing cost

estimates, securely communicate your transaction details, and more all in one location,

B Multicultural Resources: Information in 24 languages to help your clients understand the title,

0 Community Care: Work with people who care about the communities they serve. #FirstAmCaras

e Local Experience: Work with a local team from contract to the closing table.

www.callaoperuvian Freemodel homemethodco.com TITLE & ESCROW Want to learn more about these and other First American Title fall faverites? Contact us teday!
cuisine.com Laura Klein COMPANY
(650) 740-1228 REAL ESTATE BROKERAGE First American
HOME & TERMITE BRG Realty Corp Title Company
INSPECTION MORTGAGE / LENDER Gregg Bunker (408) 504-5596 Contact us today: 408-504-5596
CalPro Inspection Group US Bank (408) 781-1725 firstam.com

Andrea Quyn
(800) 474-3540

HOME BUILDER
Meritage Homes
(916) 206-1005
meritagehomes.com

(408) 398-2267
mortgage.usbank.com

US Bank

(650) 906-4121
mortgage.usbank.com/
ca-los-altos-liz-park

brgrealtycorp.com

REAL ESTATE MEDIA
Evoke Media

(408) 337-2391
evokemediare.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
Chicagotitle.com

SALON & SPA Cornerstone Title
INSURANCE AGENCY MORTGAGE LENDING Jon Edwards Salon & Spa Suzanne Borg
Mark Landis Real Retirement Strategies Ed Pardini (408) 601-9708
Insurance Agency (510) 999-0539 (707) 449-4988
Mark Landis realretirementstrategies.com jonedwardssalon Lawyers Title Company

@ @

Jack Lin

Kristy Bourdet

Lucy Grezdo

Ryan Sloan

Scan here to to
learn more about
FirstAm IgniteRE™

Jennifer Cortez

COCOHOME

(408) 910-6225 andspa.com/ (650) 801-3544

MOVING COMPANY Lawyerstitlebayarea.com e — LOVE.COCOHOME.COM
Sisemore Insurance Agency Fuller Moving Services STAGING A ﬁ ] —
Vanessa Sisemore (916) 349-1119 Coco Home -_:‘I’ E ‘TA ll EI
(925) 899-7926 fullermoving.com Coco Silver O s AL Mo DN A |

(650) 714-0637
lovecocohome.com

TOP 10 REASONS WHY YOU SHOULD
CHOOSE NEVAREZ MOVING COMPANY, LLC

HELLO@LOVECOCOHOME.COM

1. Most Preferred by Family & Friends

7 X There's a big difference

_ 2. FREE Estimates No Obligation PRESENTING A
(?} 7 ; 3. NO Hidden Fees H;ESET&ESM&LG
L/ ARES = 4. Family Owned and Operated IMPACT ON BUYERS
'ﬁmﬁfﬂ\g b between HAVING insurance
\'l]

5. 5-Star Moving Company on Google and Yelp

6. Courteous Quality Trained Professional Movers
7. NO Extra Charge On Weekends

8. Licensed and Insured

9. Guaranteed On-Time Arrival

10. Professional Uniformed Movers

o, OSRL

and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

As an agent experienced in Real Estate
transactions, | can help you & your clients with:

Vanessa Sisemore * Evidence of Insurance forms on short notice & timely (el T Fegrest o Bete SCAN HERE
Sisemore Insurance Agency « Fast, dependable service FOR A FREE
- Broad & tailored coverage options m Orland and Ada Nevarez QUOTE!
925-899-7926 « Competitive rates & a variety of discounts k4 : Owners/Founders
Vanessa@sisemoreagency.com * Extensive experience & creative policy options FARMERS —c X
www.farmersagent.com/vsisemore * Hard to place homes INSURANCE (408) 859-1106

nevarezmovingco.com | info@nevarezmovingco.com

6 - November 2024
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REAL PRODUCERS TEAM

Katie MacDiarmid Sandra Magana Michele Jerrell
Owner/Publisher Co- publisher Content Coordinator
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Jericho and Clarissa Ashley Maxwell Olha Melokhina
Corpuz Photographer Photographer

Media/Marketing Team

Nick Ingrisani Zach Cohen Dave Danielson

Writer Writer Writer

Brandon Jerrell David Cornwell Chris Menezes
Writer Writer Writer

8 - November 2024

Lauren Bell
Ad Strategist

Serving the Silicon Valley Region
© @homemethodco ¢ 916.234.3975

HOME

METHOD C¢

Scan here to see what
our clients have to say!

Referral Bonuses Paid

JUMBO LOANS
LOWER RATE.
MORE MONEY,

NO MATTER
WHERE YOU ARE

HOME BUYING FROCTS

I CAN HELP!

v warked with lots of peopls thrsaghout the United Sintes
with homa financing necds similar bo yours.
Immhmfﬂlwmuhuilﬂhiﬂ
o can trust e 1o do what's right for o,

Eddie Garcia

it MEbank.

Eddie. Garcla@iFslank.cam

WE SPECIALIZE IN
HOME INSURANCE

« Owner Occupied - Landlord < Construction ¢ Vacant ¢ Rehab

Mark Landis

Your Local Agent m

License # 0G95230 ' e
650-366-8274 (Office) FARMERS

408-910-6225 (Mobile) INSURANCE

mlandis@farmersagent.com

Silicon Valley Real Producers - 9
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TO OUR NEWEST PARTNER!

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

Callao Peruvian Cuisine
Pablo Delgado

callaoperuviancuisine.com

Our journey began with a strong friendship and a shared dedication to creating some-

thing truly special. Where a mutual passion for culinary excellence and a genuine

sense of community come together to create an unforgettable dining experience. Each
dish on our meticulously crafted menu and every detail of our warm ambiance reflect
the heart and soul we’ve poured into Callao. Located in downtown Los Altos at 376 N First St, We can’t wait to wel-

come you with open arms and serve you a taste of true Peruvian hospitality at Callao!

freemodel

You make

the sale

Fully managed renovations that help
clients sell for more.

- Laura Klein framadel cam
e ' Director of Partnerships 1
- ’1 "4 (650)740-1228 ;

|klein@freemodel.com

({GGC.BUNKER 'ﬁ'

DRE #01988314

gregg@greggbunker.com
tJ.; C: (408) 781-1725

REALTY CORP

RESIDENTIAL | COMMERCIAL

BUYING OR SELLING YOUR HOME?

Join over 500 agents nationwide at BRG Realty.
brgrealtycorp.com/join-our-team

$995 flat commission,
$12k annual cap,
Lead Gen & more!

1900 Camden Ave, San Jose CA 95124
0: 408.558.3636 * brgrealtycorp.com

BRG DRE#: 02075330

-

)
[ "
i E 4

CALPRO

INSPECTION GROUP

YOUR ONE-STOP SHOP FOR
INSPECTIONS & PEST CONTROL

o RESIDENTIAL o PEST CONTROL
o TERMITE o SEWER
o REPAIRS o MOLD

J 4.9 stars | 1,500 reviews

CALL OUR TEAM TODAY! (800) 474-3540 | CALPROGROUP.COM

10 - November 2024

MOVING SERVICES

HATHAN FULLER

with Farmers®

Get covered with a home insurance policy you can
tailor to your life.

Homemymners insurance is thene to help you ease he financial bunden of repainng or
rebullding your home and replacing your befongangs after co place disastors —a fire,
lightning strike, tornado or even a beeak-in. [talso can help cover your costsina lawsuit over
an mnjury — if, $ay, your dog bites a guest or your tréee damages yoar neighbor’s car,

Farmers is here to help as you plan for your life needs.,
L n Homa mﬂuml ‘ Umbreila w0 Boat  Gllb Motorcyce

Personal attention. Great rates. Call now!

510-527-4640

William “Billy*” Beyer

VnmLmlmntIUn_muimzlm m :
367 Codusa Ave, Kensingtor, CA 94707 FARMERS

wheyper@farmer sagent.com
agents. farmers.com, whseyer INSURANCE

Silicon Valley Real Producers - 11



rising star

By Brandon Jerrell
Photos by Olha Melokhina Photography

N

REA

DEEP RELATIONSHIPS

The things you say and the exact things you
do will be forgotten, but how you make others
feel will always be remembered. This is why
relationships are paramount in real estate,
and Andrea Key knows this well. Andrea Key,
REALTOR® with Christie’s International Real
Estate Sereno and this month’s Rising Star, puts

relationships at the forefront of her business.

Andrea was born and raised in Mountain View.
Her mom grew up in Palo Alto and her dad is from
Colombia. “I grew up very close to both my parents
and saw what life was like from an immigrant
perspective — growing up as first generation in
the United States and also life for a single working

mother who raised me primarily on her own.”

“Both my parents always stressed the importance
of education and hard work. My mom and I moved
a lot, always renting and sharing various one-bed-

room homes around Mountain View,” she shares.

At 19, she moved to Los Angeles to finish her

education where she earned a degree in Branding,

Design, and Merchandising from FIDM Los
Angeles. As she puts it, the culture of the big city
brought her out of her shell and enabled her to
grow her social and networking skills. She moved
back to the Bay Area in 2009.

During this time between Los Angeles and the Bay
Area, she spent ten years in the beauty industry

as a Regional Sales Manager for LA and Northern
California. She then transitioned from the beauty
industry to similar roles in hospitality management.
This included overseeing restaurant openings which
eventually led to a role overseeing the design of new

and existing businesses and sales presentations.

“Though I grew up with my mom always being a
renter, I always found real estate fascinating, espe-
cially after experiencing my own real estate transac-

tions in purchasing and selling our own first home.”

As it did for everyone, COVID-19 affected Andrea’s
business dramatically. “I enjoyed traveling all over
the country and meeting new people, but COVID

changed the business model and demand for my

Silicon Valley Real Producers - 13



work in an instant. I had already
started my real estate classes a year
before, as it was already a passion of
mine, and quickly decided to pivot
into a real estate career, part-time at
first and transitioned into full-time a

year later.”

With her background in business,
project management, and design,
she already had ample experience in
what are easily the fundamentals of
being a REALTOR®.

“What fulfills me most about selling
real estate is the profound opportunity
it offers to catalyze people’s life,” she
shares. “Every sale isn’t just about
property changing hands, it’s about
facilitating someone’s next chapter,
whether it’s a first-time homebuyer
stepping into the realm of homeowner-
ship or a family upgrading to accom-

modate their growing needs.”

Andrea’s business philosophy
revolves greatly around building deep
relationships: “Every client is either a
friend, a referral from a friend or cli-
ent, or someone I’ve connected with
at an open house.” She explains how
these relationships form the corner-
stone of her work as the foundation of

trust and integrity.

While design is her passion, Andrea
shares how it’s the relationships that
she builds with clients that truly
drive her. “I aim to showcase how

my attention to detail and dedication
ensure that my clients not only find
their dream homes but also secure the
best deals possible. I am committed to

their satisfaction.”

With her passion for design as a

powerful tool at her fingertips, she

provides innovative home design and

construction ideas for her clients.

“Instead of relying on conventional

methods, I continuously explore new | \ ==
ideas and trends to create unique

and desirable properties. Whether 1"

1
it’s implementing cutting-edge \(

architectural designs, incorporating smart home tech-
nology, or integrating sustainable building practices, I

do my best to stay ahead of the curve.”

To help her make these ideas a reality, she has also
forged strong partnerships with top Bay Area construc-
tion teams and local Artisans. This ensures that all
projects are executed with top-tier expertise, crafts-

manship, and attention to detail.

Tragically, Andrea’s mother was diagnosed with
cancer in November of 2021. “I was working
both my corporate job and in real estate at the
time, and once my mom started treatment,
I knew I had to shift my work-life balance
to be available to her as needed. With
the support of my former teammates,
I left my corporate job to be with her
as much as possible. My mom passed
away in February of 2023, and I am
forever grateful I had the ability to

be by her side as much as possible.”

| REFLECT
DAILY ON “I reflect daily on my mom’s legacy
MY MOM’S and the amazing person she was.
Her lifelong relationships, her
LEGACY impeccably ethical nature, and her
AND THE kind persona — she is everything
AMAZING I strive to be. Her absence is a
PERSON reminder to put my family and
SHE WAS close relationships first.”

“I've always had both my parents’
advice in my ear. My mom always
was adamant that the most important
thing was to do what made me happy.
My father has always pushed me to try
harder and be the best at what I do. A
blend of both of those feels like the defini-

tion of success to me.”

With family at the forefront of her life, she
is a proud mom of two boys: five and one years
old. “My oldest son is as passionate about playing
baseball as we are about watching it. My husband
coaches his Little League team, and I spend my time
watching them and trying to convert them from Braves
fans to Giants fans.” In her spare time, she loves to

spend time outdoors with her family.

Congratulations to Andrea Key, this month’s Rising

Star. Her genuine love for people is undoubtable.

Silicon Valley Real Producers - 15



P partner spotlight

By Brandon Jerrell
Photos by Olha Melokhina Photography
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WHAT MATTERS MOST

16 - November 2024

Life has an interesting way of unfolding. Every
moment leads into the next, and the best way to expe-
rience it is to enjoy it. This does not mean to let it pass
you by but rather means to take control of what you
can and graciously accept what you can’t. It means to

take control of what matters most to you.

Eddie Garcia, Private Wealth Mortgage Banker with
US Bank, approaches everything in life with this
outlook. He does what he can and avoids stressing
over the small stuff. “There is so much out of your
control, and you can’t stew over things,” he elaborates.

“Control what you can and make sure you begin every

day with a grateful mindset.”
W

g

Pivotal Military Service

Eddie was born in Santa Clara and attended high

school in San Jose. He is the youngest of six. He
attended San Jose City College for a year before join-
ing the military where he served for four years. As a
US Navy Corpsman attached to a US Marine infan-
try unit for all four years, he spent his time in Camp
Pendelton in Southern California, Okinawa Japan, and
South Korea.

He shares that joining the military was likely the most
pivotal moment of his life. “That made me grow up
quickly. I got to build lifelong friendships with various
personalities and people from all states. I got to be a
chameleon in being friends with many personalities

and people with opposing opinions.”

He explains how being in the military is all about
teamwork and accountability. In addition to developing
his communication skills, it taught him to be true to his
word as others continuously depend on him. Eddie sum-
marizes these strengths he learned from his military

experience as “to have integrity and don’t judge.”

Making Dreams Come True
After his service in the military, Eddie worked in the
medical field performing medical history exams. “I was

working two medical jobs and going to school in Los

Altos to try to get into Stanford’s Physician Assistant

Program when a high school buddy who was in the
mortgage broker world convinced me to get into his
field. That was January 2001 and I never looked back.”

“The business was enticing because of flexible hours,
and you got paid well. You got paid what you put in. I

was great at sales and networking.”

As an experienced Mortgage Loan Officer, Eddie
takes pride in being able to “make dreams come true”

for buyers purchasing their first or second home. He

48 N ey

5 T e e ™
Ill A NS NMNaa
1B-

NS I
A F —
f""""‘"’"‘-‘

7 ~—

o=




usbank

- ‘

i

I S
P — -
L

shares that he is in Private Wealth
which allows him to finance up to 75
million dollars if needed. He is also
in lot loan financing and construction

financing in all 50 states.

Eddie’s greatest professional advice

is to be present and positive. “We are
in a relationship business. Always be
connecting with good positive people.
Nobody has time for negative energy.
The foundation of my business has
been based on knowledge, integrity,
honesty, and providing the best service
possible to my clients by being a key
partner to my company’s goals and

values while supporting my team.”

As a bolster to this, he lists his favorite
quote as “You have to be present to
WIN!” He further emphasizes that
in-person relationship building and

networking are paramount for success.

Family First

Eddie’s greatest motivator is his
family. Nearly everything he does
for his business leads back to his
family in one way or another. For
Eddie, personal success is being able
to support his family on one income.
He also tacks on “watching my kids
become respectful adults,” to his

definition of success.

He is a loving husband and a proud
father of two. His son is currently

a freshman at California State

College drop off of Eddie’s son at California
State University, Fullerton

e
i it eV G St

South Korea

University, Fullerton, and his daughter is currently a freshman at
Leigh High School in Los Gatos. Eddie adds that he is considered a

disabled veteran which means that his children’s college tuition is

free as long as it is UC or another state university. He also adds that

his family fosters kittens and they are on their sixth batch of fosters.

When he is not working, he and his family love hiking and watching

scary movies. Beyond his family, he also likes to go to happy hours

with his friends and industry partners.

He used to love mountain biking but suffered two serious bike crashes
in 2018 and 2020. In 2018, he tore the ligaments in his AC, and in

2020 he tore his knee and patella tendon ultimately requiring surgery.

“I’ve not been back on a bike since the last crash as both took over a

year of rehab each time.” While he adamantly wants to get back on

and misses riding, the trauma from the crashes is holding him back.

However, his love of the outdoors has not been affected.

Eddie’s greatest
motivator is his family.
Nearly everything he
does for his business
leads back to his family
in one way or another.

Eddie’s love for his family is unde-
niable and his love for his family
directly translates to his dedication
to his career. He lists his greatest
achievement as “getting married,
serving my time in the Military, and
having my kids.” He shares that it is
watching his children grow up that
brings him the greatest fulfillment
and happiness. “Seeing my son off to
college and become a man gave me a
few tears of joy and happiness for him
in his journey to adulthood remem-
bering my time when I was 19 and off

to bootcamp and seeing the world.”

There is no doubt that Eddie Garcia
puts all of himself into his work for
the sake of what matters most to him
in life. For anyone in need of a loan,
Eddie Garcia with U.S. Bank is an

assured success for all parties.

Website: mortgage.usbank.com/

ca-san-jose-eduardo-garcia

Silicon Valley Real Producers - 19
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By David Cornwell
Photos by

Ashley Maxwell
Photography
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PUTTING THE PIECES TOGETHER

If REALTOR® Erin Feist of Intero Realty’s Joe
Valesco Group were a puzzle, there would be lots
of pieces — some found only in the last few years

by research or chance.

Adopted from her native South Korea by an
American family when she was 7 months old, Erin
bounced from country to country growing up.
She’s demure but also a competitive bodybuilder.

Starting life with one family, she now has two.

“Moving around is hard on any child, especially
during their grade school and teenage years,” she
says of the family’s many moves as they followed

her Mom’s career as a semiconductor engineer.

Austin, TX, Germany and Santa Cruz were some
of the places she and her three brothers lived

growing up.

“As hard as it was on me then, now as an adult I
appreciate having had the challenge. It’s made me
more culturally aware and curious; it’s given me

perspective and the gift of perseverance.”

20 - November 2024

She’s quickly found success in her new career as
a REALTOR®, with a volume of $20 million in her
first year in 2022 (top 10% in Santa Clara County)
and is already topping that this year with more
than $25 million year-to-date.

Her move to real estate came after a decade of

success in finance and private banking.

“I started to feel unfulfilled and felt like I was no
longer developing new skills,” she says. Right
before COVID, she switched careers and briefly
worked as the estate manager for a family in Los
Altos Hills.

“It was a short job but I quickly learned the per-
sonal fulfillment that comes from having a positive
impact on people’s lives,” she says, setting the

stage for a real estate career.
But first COVID came along.

“The quarantine was tough for me as an extro-

vert,” Erin says. Like so many around the world,




she began to struggle with anxiety and
depression. “Being alone during COVID
forced me to self-reflect and really
helped me understand myself better,”
she says. “I managed to pull myself out
of depression and gained a newfound
determination. Afterward, I won my
first bodybuilding show and started my

real estate career.”

Her interest in bodybuilding grew from
her love of weightlifting that developed
after a 2018 resolution to lose weight
and get fit. “It’s an important stress
outlet for me and makes me feel more

confident,” Erin says.

Even before COVID, she had a growing
curiosity about her health history and
started searching for her birth mother,
ultimately discovering birth-family

members she never knew existed.

Her search started using a beta version
of 23andMe genetic testing for health
and ancestry. “When I got the results
back, it said I was 100% Asian,” she
says, but otherwise didn’t seem to pro-

vide any useful information.

Her parents gave her a few documents

from the adoption agency with a few
small pieces of information about her
birth family. Erin contacted the agency
only to find there was only a 2 percent

chance her search would be successful.

Then in 2017, she got a letter from her
birth mother and flew to Korea to meet
her birth family for the first time —

three sisters and two brothers.

With Erin not speaking Korean and her
birth family not speaking English, she
hired a translator that first visit but
says subsequent meetings have been

capably facilitated by Google Translate.

That might have been the end of the
story but then a Minnesota woman
responded to an Instagram post of
Erin’s. “She said, ‘I don’t know if you
did a 23andMe test or if this is the right
Feist, but if it is, I just matched with

99

you as my sister on 23andMe.

In her first letter, her birth mother had
also given the briefest descriptions

of her other siblings, including one of

I managed to |
pull myself out
of depression
and gained

a newfound
determination.
Afterward, I

won my first
bodybuilding
show and started
my real estate

career.

whom Erin was unaware. All she knew
was the town he lived in and that he

played the cello.

“So I went on to Facebook and searched
the name in the city and there were
hundreds of matches because it’s such a
common name.” Then scrolling through
those hundreds of matches, she saw
one profile picture of a man with a
cello. It was indeed her brother. She
messaged him and the two have now

been reunited.

“Adoption is something that’s close to
my heart,” she says. “One day I hope to
be a mom and there’s nothing special
about me or my bloodline that I need to
pass on. Adopting children is definitely
something that’s high on my list.”

If Erin Feist were a puzzle there would
be plenty of pieces that when put
together reveal a woman with the skills
and personality to shoot to the top of
her profession and a very large and

caring heart.
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Ryan grew up on the East Coast in an incredi-
bly close family of six. Growing up, he watched
his father, a Nuclear Engineer and former
Naval Nuclear Officer, build their family home
while he “helped” as a little guy. He also saw
this mom and dad manage rental properties
with kindness, love, and integrity. These early
experiences sparked an interest in real estate

that only grew stronger over time.

Ryan went on to attend the United States
Naval Academy, drawn to the emphasis on
the strong character needed from future
teammates — prioritizing moral, mental,
. * and physical toughness. Graduating from

. the Academy 29 years after his dad gradu-
~  ated was a significant milestone in both of
" their lives and he went on to also serve
as a U.S. Naval Officer for eight years.

“My dad is my hero and role model. All

Iwanted to do growing up was be like

him. Growing up in a tight-knit, loving

b family has been a blessing. My mom
and dad’s experience as landlords,
especially their kindness towards ten-
ants, left a lasting impression on me.

VN Their example of hard work and loving
others has shaped my attention and

focus on relationships when it comes to

loving others and always improving.”

During Ryan’s military deployments, he
got his first taste of real estate investment
by renting out his condo while away on
deployment. It wasn’t long before he began
diving deep into 1031 exchanges, vacation
rentals, and multi-unit properties. Initially,
Ryan’s military career took him to San

Diego, where he fell in love with California.

After Ryan’s military career, he transi-
tioned into the tech industry and landed a
job at Google working with Google Maps in
South Bay. This period of his life honed his
analytical and leadership skills which would
later become invaluable in navigating the

competitive landscape of Silicon Valley

RETURN ON ; real estate.
RELAT' ONSH I Ps '/ | _I In 2015, a move to the Bay Area marked
& RETU ON = the beginning of his professional real

estate journey. Encouraged by local agents

INVEST \ E-NT i who quickly recognized his potential, he and
= |
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his teammate, Tim Pasken, became licensed real estate
agents, not just investors. Years later, they co-founded
R.O.I. Real Estate, a veteran-owned brokerage dedicated

to maximizing returns for their clients. Their team stands
out amongst the competition, selling for more than other
agents, thanks to a combination of military precision
helping their clients “win” through negotiation prowess

and a deep understanding of the local market. Every year of
their career, they were awarded the top 1% of agents by the
Santa Clara County Association of REALTORS® for their

objective performance.

“We approach each client with the same dedication and
precision as a mission, ensuring their success. [ have a
passion for helping unlock a home’s potential and getting
the maximum return on investment for my sellers. This
principle drives my work and is reflected in the name of my
company, R.O.1. Real Fstate.”

Their results speak for themselves. With over 100 five-star
reviews on Zillow, it’s clear that their clients appreciate
the comprehensive approach and attention to detail they
bring to the table. More than 98% of the homes they sell
receive multiple offers, often going for more than 10%
above neighborhood averages. These results are no acci-
dent; they are the product of a strategic approach that

includes expert negotiation skills.

“Unlike many REALTORS®, both Tim and I are credentialed
negotiators. I really enjoyed Harvard Business School’s
Negotiation Mastery program, and Tim has extensive legal

experience as a licensed attorney. This expertise signifi-

cantly benefits our clients during negotiations.”

But beyond the numbers and accolades, Ryan is
driven by the joy of helping clients unlock the full
potential of their homes. Whether it’s through
strategic remodeling, luxurious staging, or simply
understanding the market better than most, he
takes great pride in seeing homeowners achieve

results beyond their expectations. For Ryan, real

b f  estateisn’t just about buying and selling prop-

erties; it’s about helping people level up and net

more in their pockets.

Throughout his success in real estate, he remains
deeply rooted in the values instilled in him during
his time in the military and his upbringing in a
close-knit family. Ryan continues to put his rela-
tionships with family, friends, and clients at the

heart of everything he does.

When he’s not closing deals or helping clients maximize their
investments, he enjoys spending time training and loving

on his dog — the “pawsitive” mindset coach Hero, compet-
itive swimming on the National Championships and World
Aquatics stages, or embarking on new international adven-

tures with his family and best friends.

Looking ahead, the future looks bright for R.O.1. Real Estate.
With plans to expand their reach in the South Bay and help

even more sellers maximize their returns, the sky’s the limit.
For Ryan, success isn’t just about numbers; it’s about making -
a lasting relational impact, both in the lives of his clients and i ﬂ
within the community. His dad’s words and influence from »
childhood still ring true today, “The top three priorities in life

are: relationships, relationships, relationships.”
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So much to be Thankful for....

Hi Real Producers Community!!! We are so grateful for this amazing community. Thanks for the

continued support. And a special shout out to our partners we are extremely thankful for you.
Now lets hear what some of you are thankful/grateful for this season...

I’'m thankful for the
amazing weather we
have here in the Bay!

JERICHO CORPUZ
Evoke

28 - November 2024

| am deeply grateful for
the incredible support
I've received from
family, friends, clients,
and everyone in my
life, personally and
professionally. | would
be in a very different
place without a strong
community around me,
and | feel fortunate to
have such amazing
people by my side
every step of the way.

ANDREA KEY
Christies international
Sereno — Willow Glen

| am thankful that |
am surrounded by
co-workers, colleagues
& clients that are joyful
go-getters & happy to
be of service. My kind
of people.

SUZANNE BORG
Best in Title —
Cornerstone Title

Physical and emotional
health. My father died
when he was 55 due
to cancer and his
brother (my uncle)
died due to a stroke
at 38. As | get older |
notice so many people
struggling with mental
health issues. I'm also
increasingly thankful
for a healthy mindset
which will carry you
through the remaining
life journey.

SUNNY KIM
Compass

| am most thankful for
the time spent with
family, friends, and

colleagues. In-person

interactions are

incredibly meaningful,

as they allow us to
connect and build

genuine relationships.

JULIA WIXTED
Rainmaker Realty

I'm incredibly grateful
for the time | get to

spend with my mother,

especially after her
injury. Our recent
trip to Napa Valley,
enjoying wine tasting
and unforgettable
dinners in Yountville,

was our first adventure

in a long time, making
it even more special.

JENNIFER CORTEZ
First America Title

I’'m grateful to have
a business partner,
husband and best
friend all in one and
to have an exciting
career that challenges
me and keeps me on

my toes every single | am thankful for my
day. children, health and

friends and business.

I’m thankful for return-
on-investment, return-
on-happiness and

return-on-relationships! ANDREA QUYN
Cal Pro MARIANA
RYAN NICKELL PAPPALARDO
Compass

I’'m deeply grateful
for the opportunity to
connect, inspire, and

grow alongside the

incredible leaders
and producers in our children, my family, my
market. The dedication friends and for good

I’'m grateful for my

and passion along
with my family fuel my

| am thankful for family, purpose every day.
good health and

opportunities.

health. Im grateful
for the ability to
own and operate a
business as a female
EDDIE GARICA entreprenedur.
Us Bank
KIM SALISBURY

Home Method Co.

MARK LANDIS
State Farm Agent
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SatinHere

Our secure communication portal for all parties in your
next Real Estate transaction.

Our integrated technology solutions seamlessly work
together to provide a totally redesigned, transparent real
estate experience from the moment a transaction

is initiated through closing.

ld' Lawyers T]tle SERVING NORTHERN CALIFORNIA WITH OFFICES IN:

S Burlingame, Half Moon Bay, Menlo Park, San Carlos, and Saratoga
Rezieniial Commeranl Tite et Escroo Ser

WWW.LAWYERSTITLEBAYAREA.COM . People are the heartbeat of Lawyers Title

BRINGING YOU THE Leadership of a national lender.

Dedication of a local partner.

|ON EDWARDS jonedwardssalonandspa@gmail.com |

Why Settle for Ordinary
When You Can Have

We have everything you need
to look and feel your best.

536 East Main Street | Vacaville, CA 95688

www.jonedwardssalonandspa.com |

Get the personalized mortgage service and
step-by-step guidance you deserve, backed by
the strength and solutions U.S. Bank offers:

— Loan options to buy, build or borrow

— Fixed- and adjustable-rate mortgages

- Jumbo loans with increased lending limits
- FHA and VA mortgages available

Liz Park
WMortgage L
650-62
Owner, Pablo Delgado 650-906-4121 cal
Executive Chef & Owner, Arturo Bazan B pinilodnis

CaIIaoPeruwanCulsme colm
650.917.0300
376 First Street Los Altos

/EOIAE

30 - November 2024

Luxury and“Cémtempll“y IJ;\SSI()N‘.

Home Staging that will WOW

our i I B

. at your
your clients and buyers!

CALL OR EMAIL TODAY TO

SERVICE

SET AN APPOINTMENT
408.561.0585 info@Xostagingcom | . Book a shoot t evokemediare.com
XOStdging.Com i 1 408 337253 | hello@evokemediars com Jaricho and Clarissa | Cwnars
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YEARS OF
THE N2 COMPANY

Advisory services offered through Equity AdVISOTS LLC, a registered investment advisor.

Kery Worden

President

Direct/Text: 510-999-0539
Office Main: 877-234-0820
Fax: 877-334-9662

Real Retirement Strategies
4695 Chabot Dr., Suite 200
Pleasanton, CA 94588
Cal DRE Broker #01055855




