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JORDAN RIVER

MOVING & STORAGE

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR

R |

i
_AING & SToRAGE UROAN Elvn

I
MOTNG & STORAGE

"

“SECURE STORAGE | FREE VISUAL ESTIMATE
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
425-450-0808

206-236-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM
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. | | NW Roots CONSTRUCTION
Amongst a rapidly expanding pool of builders, Bobby Graham

and his team at NW Roots Construction have steadfastly PREMIER BUILDER e LOCALLY INSPIRED e EXCEPTIONAL DETAIL
maintained their leading edge and reputation as a premier

choice for discerning clients looking to build their dream

home, remodel a legacy home, or develop an investment HOME FEATURED - BARREL RIDGE
property in Suncadia, Tumble Creek, and the surrounding area. A LUXURY RENTAL HOME WITH INCREDIBLE VIEWS
Bobby's focus extends beyond merely constructing BARRELRIDGE.COM
homes—it's about giving back to the community. He believes

in significant investments in local causes through financial

contributions and hands-on involvement. NW Roots actively

participates in high school work programs and hosts college

interns, nurturing the next generation of leaders. As president

of the Central Washington Home Builders Association, Bobby

champions improved building practices locally and within the

industry. Despite numerous accolades, including the 2022

Builder of the Year award, Multiple Tour of Home Award

winners, and nominations at the state level, NW Roots'

essence lies in teamwork and constructive relationships with

fellow builders. Collaboration and camaraderie are their

cornerstones, believing that uplifting one another elevates the

industry and better serves the community. NW Roots is one of

the proud State "Certified Builders" by the Building Association

of Washington. Bobby welcomes local competition as

motivation to stay current and operate within best practices,

never resting on awards or accolades. Ask for their best in

class 3-year warranty as a prime example. He and his team

actively engage in education, embracing a growth mindset to

consistently strive for excellence. Self-proclaimed "Home

Building Science Nerds." Many builders can construct houses,

but building a team that maintains a top builder status with a

five-star rating year after year takes true excellence. NW Roots

is standing by to support you.

THE HOME OF YOUR DREAMS!

253.212.5182
NWROOTSCONSTRUCTION.COM
212 W. RAILROAD ST, CLE ELUM

CERTIFIED BUILDER - BIAW - VETERAN-OWNED
CONTRACTOR LICENSE # NWROORC8230P




. Cornerstone® ﬁ"_Esteam

HOME LENDING

local
expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S 2ND AVE
Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

- InstaApproved Mortgage Program
10 Day Close (yes even on jumbo loans)!

- Big Box Renovation Program
your clients can finance their own installation services from Lowe’s or
Home Depot into their loan.

- Payment Affordability Program _
market your listings to attract more buyers as they care about one thing-affordability! .Your role as a lead.lng real estate agent /\E]J
We can help you with your listings without dropping the price. is already challenging. Let me offer my

assistance to make it easier for you. M C C INnNNess \

You don't have to worry about your
h*ﬂ*“lil

WW Niles ‘ MORTGAGE ADVISOR >Zillow |"-!'" clients being my clients; I'm here to FA M I LY
23 Niles Team at Cornerstone Home Lending ﬁt‘:ﬁ' i support you. Feel free to reach out to

FIVE STAR 206.949.4326 Direct | TheNilesTeam@Houseloan.com Google et e ——————

B * NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender Rk

_— i

me if you need any help. INSURANCE
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TRANSFORM YOUR EVENINGS

with QUTDOOR LIGHTING

o~
®- - ' >

(f'l"zke your tltle & escrow relahonshlp to

the NEX'ﬁIevel You ha\ﬁearned it!
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HOLIDAY PERMANENT RODFLINE

LANDSCAPES DECKS & DRIVEWAYS

For over 20 years, Outdoor Lighting Perspectives
has been transforming homes with expert design,

impeccable installation and thoughtful maintenance. with the purchase “Fﬂ_““‘
Add beauty, safety and security to your home for ‘Cummlhcu::iE:Talo::s:zqul’mum._mdug-:.

years to come.

N HTI I LE SCAN HERE TO SCHEDULE A
PU G ET s OUND COMPLIMENTARY DESIGN CONSULTATION Authorized Dealsr of
® 425-406-3383 @ gemstone lights

Randy Cornwall J.D., PRESIDENT
RJCornwall@NexTitle.com | 206.713.5501 | NexTitleJV.com

@® OutdoorLights.com



) JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
W

Schedule
Intro Call

@

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

O

We manage and
complete the
project!

AS-1S VALLE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$683,500

L & & & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
Ct:nditiun’l,!er;zrt

Complimentary
Staging

Guaranteed
Results

LECHERITTY EStiMEss Google Rating

£ -448- 2
 425-448-1600 A+ gating IR S & S

] scott@jccmove.com @ jccconcierge.com >

BEB.
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Augie Bukowski

Branch Manager | NMLS # 107696

M: 206.380.9989
abukowski@loandepot.com
https://www.loanDepot.com/abukowski

Mike Colagrossi

Branch Manager | NMLS # 60242
M: 425.223.1997

34 mikec@loandepot.com
https://www.loanDepot.com/mikec

Roman i =y Allison g
Shulyak ; P { Trull & . o

~ Lisa Boyd e - About Loan Depot NW Group

With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

If you are interested in contributing or nominating REALTORS® for certain stories, please email Chad e Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our
at Shea.Robinson@N2Co.com. expertise to provide accurate, timely, and reliable advice tailored to your unique needs.
o o - i ) ) ) e Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain . . . .. L. . . .
solely those of the author(s). The paid advertisements contained within the Seattle Real Producers magazine are not endorsed or recommended by The N2 Company or that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. transactions on track.

e Customized Loan Solutions: Whether you're clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of
loan products designed to meet their specific requirements.

o Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our
local knowledge helps us anticipate challenges and seize opportunities unique to this area.

¢ Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride
ourselves on being responsive, transparent, and supportive throughout the entire process.

g(} TI CO R TI TLE i . : y R . Vo Start Your Home Journey with Confidence

TITLE & ESCROW EXPERTS f A Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert
' guidance and personalized solutions.

TOP PRODUCERS SERVING e : | - | Meet The Team
TOP PRODUCERS "

Jeff Connor
Closing Manager

Molly Seefried

Production Manager

Nicki Syson

Client Relations

DISCOVER SEAMLESS CLOSINGS
WHERE CONSISTENCY MEETS EXCELLENCE

425-344-6021
mseefried@loandepot.com

(509) 592-3812

nsyson@loandepot.com .
jeffconnor@loandepot.com

NMLS# | 74457

MYT]EDHGOM | 844—MYTICOH ’oan‘_)epotx g 222 3rd Ave S, Edmonds, WA 98020 9 mikec@loandepot.com 425-223-1997

10 - November 2024



MEET THE SEATTLE REAL PRODUCERS TEAM

Shea Robinson Lindsay Carl Roe Jenny Hart Barbara Kaitlyn

Owner Rucker- Publishing Danowski Pearson Neitman
Shea.Robinson@n2co.com Robinson Assistant Writing & Editing Freelance Writer Freelance Writer
Owner ads_seattlerp@n2co.com

- e
] ! 4 S
i ¥
Allison Frey Jessica Ronzo Heather Mitts Rachael Ann Dru Solberg Melinda Wong  Jackie Phairow
Writer Social Media Social Media FOCUSED FreeStyle Pics by Pix Photography
Media Collective Production Real Estate
Photography

Follow Us On Instagram and Facebook to Stay in the Loop!

Tag us in your posts and let’s help each other grow!

' ﬂ You should follow us on Instagram, @seattlerealproducers! Then
we can follow you, and everybody wins! Scan the QR code.

DISCOVER A NEW WAY.

We wve

approach

to paint.

NOVO

PAINTING & PROPERTY SERVICES

novopainting.com

12 - November 2024

The capture and design of fine art portraiture for your home.
www.jphairowphotography.com

' WALLICK & VOLK'S

CASH TO WIN PROGRAM

WV fasir
foWIN
Two ways to win:

1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million

Bryan Brzeg

Mortgage Advisor
MMLS #2040912 | WA MLO 2040912

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial bryan.brzeg@rwm b.com
Protection and Innowvations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859
Lﬁ Thiz iz not a commitment to lend or extend credit. Equal Housing Lender. ‘

Seattle Real Producers - 13



PREFERRED PARTNERS

CATERING

Heritage Restaurant|Bar
(425) 419-4760
heritagewoodinville.com

COMMERCIAL PRINTING
& MARKETING

Postcard Leader

(425) 666-8201
postcardleader.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjh.com/pacific-northwest/

DOWNSIZING/
ESTATE SALES
Caring Transitions
of Mill Creek
(206) 739-7510
caringtransitions
millcreek.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Ascent Wealth Solutions
(425) 766-5790
ascentwealthsolutions.com

FLOORING
Floor Coverings
International
(425) 541-1550
fcifloors.com

HOME / REAL

ESTATE INSPECTIONS
Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

14 - November 2024

Pillar to Post
Home Inspectors
(425) 886-5435
ashbeckteam.pillar
topost.com

HOME INSPECTION
Hastings Home Inspection
(206) 366-5364
HastingsHome
Inspection.com

WIN Home Inspection
(253) 508-4543
auburn.wini.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jeccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

INSURANCE AGENCY
McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/
cameron-mcginness-
everett-wa.html

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

BECU
(206) 770-9615

them for supporting the REALTOR® community!

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Loan Depot

Mike Colagrossi
(425) 223-1997
nfmlending.com/
loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Wallick & Volk, Inc
Bryan Brzeg

(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers
(206) 462-3628
rainieros.com

MOVING & STORAGE
Jordan River

Moving & Storage
(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING
Outdoor Lighting
Perspectives

(425) 278-4101
OutdoorLights.com/
North-Sound

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PAINTING:
INTERIOR/EXTERIOR
All Covered Painting
(206) 682-7110
allcoveredpainting.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Peak 3 Visuals
(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Freestyle Production
(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

TITLE & ESCROW
Chicago Title

(206) 628-5666
usechicagotitle.com

First American Title
(206) 728-0400
firstamking.com

NexTitle Puget Sound
(425) 440-6580
nextitle.com

Ticor Title
(206) 720-0114
myticor.com

ALL GOVERED PAINTING

Interior & Exterior Commercial & Residential

GARAGES - P

ALL COVERED

CONCRETE COATINGS

ATIOS - WALKWAYS

ALLCOVEREDOCC.COM -

UNLOCK YOUR FULL POTENTIAL
WITH STRATEGIC FINANCIAL ADVICE

Are you a top-performing real estate agent
looking to maximize your financial success?

O aport advisors specialize in providing tadlored financial
strategies that align with your uniquee goals and neaeds,

Why Choose Us?

= Custornized financial plans designed for high achéevers

= Expert gusdance to opfimize your eamings and
irmeestments

* Provon straftegies to holp you achiove kong-teom
financial security

Take control of your financial future today, Partner with

us for strategic financial advice that propels you to tha

nact vl

CONTACT US NOW AND START YOUR JOURNEY TO
FINANCIAL EXCELLENCE!

FERhANDD PORINA 2o Cbes § & ] | Ty R
FRAMWE BUSICHIO ¢ a5 sus [T

TRl F 20BN W4l RELLIVUE wa sECaL

Hastings Home
i B Inspection

« Peace of Mind
':-'jr Feace 0 IIFl'l U

PEAK 3

VIiSuaAaLS

WE'VE HELPED MARKET OVER
OF REAL ESTATE USING
THE POWER OF QUALITY MEDIA

Learn |

(253) 561-1172

dennis@peakIvisuals.com

wanw. peak3visuals.com

Seattle Real Producers - 15
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Full Service I]eSIgn Print, & Mall for Realtors

We have cansrstenﬂy used the |
*. outstanding marketing materials from '

. YNPS and Umbrella to promote our
real estate business. With their
support, our team successfully

closed 68 transactions last year.”

— J.D. Hall, Realtor
EDDM Postcards

Every Door Direct postcards are great
for geographic farming. Reach your

Chﬂﬂse fmm 3 ﬁrEﬂt target neighborhoods for only

Postcard ng rams = \ME=E 20 cents per address for postage!
PLUS...Free Marketing Advice Direct Mail Posteards

' Lugp I]ESIgn : PN o sy Got a mailing list? Our high-quality custom

- Social Media Graphics and Ads (SR 0ee®  designs feature your personal branding and
- Business Cards and Stationery IS 4533  contactinfo. We even offer Dynamic OR codes
- Note Cards and Envelopes _ s~ that send you real-time client scans via email

- House Flyers '
- Brochures — Postcard Leader

+ Door Hangers 22l - Toobusyto maintain a consistent mailing

- Sellers and Buyers Booklets program? Postcard Leader automatically
prints and mails jumbo 11"x 6" full color

- Presentation Folders : _, —— = | posteardsto your database every month,

- Signs and Banners -

- Stickers and Labels For complete details and pricing, contact us today.
Successtully promoting hundreds .

of Washington State realtors including ﬁ“‘ REL] Q} Your Neighborhood
Keller Williams, Remax, John L. Scott, G raphics ¥ PRINT SHOP
Win@ermere, Compass, EXP, Century 21, Marty: 253.951.3052 Nick: 206.601.9878
Skyline, REAL, and so many more! marty@umbrellagraphics.com sales@ynprintshop.com

INSULATION

Your Attic &
Crawli Space
EXpert

Attic Insulation - Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion ¢+ Sump Pump & Crawl Drainage

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com

Licensed, Bonded & Insured
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AT NELSON LAKES

We are so excited to bring you another quality publica-
tion highlighting the best and brightest in real estate in
the PNW. As we approach the end of another dynamic
year, the real estate market in King and Snohomish con-
tinues to evolve. This year in Real Estate has presented

many challenges and just as many opportunities.

Despite the usual seasonal slowdown, the mar-
ket in our region is still bustling. In both King and

Snohomish counties, suburban areas continue to see

high demand, and the recent rate cut has injected new

energy into what’s typically a quieter time of year. your dedication, expertise, and leadership, all of

You will find a “By the Numbers” page in the publica- which set the tone for success in our industry.

tion that shows the overall production of the top 500

agents who make up our Seattle Real Producers. This As always, we want to extend a special thanks

page shows that through September this group has to our valued partners whose ongoing support

done more than one billion over what was completed helps drive our publication, quality events, and

in all of 2023! That is something to celebrate! the root of new valuable relationships. Here’s NEWLY COMPLETED DREAMY, SINGLE-LEVEL LIVING IN THE
to finishing 2024 on a high note and laying PREMIER NELSON LAKES AT SUNCADIA COMMUNITY

This month we are excited to share some incredi- the foundation for an even stronger 2025!

ble stories, a fabulous Notable Home, a nonprofit
that focuses on veterans and paying homage Warm Regards,
to the the sacrifices they made for our coun-

try, and so much more! We are here to celebrate

Full-service property management company for
vacation or investment properties

Custom rental revenue projections

Expertise & guidance on the short-term rental market,
property optimization & regulations

Exclusive referral program & tools for our real estate partners LUXURIOUS LAKE HOUSE STYLE IN SUNCADIA BY A+R HOMES

Let's meet to discuss how we can partner to
help you and your clients - coffee on us!

These residenc fer th htful plans for loved ones to spend time together while still preserving

AVES

privacy. Every single eler it has been carefully curated and hand-selected to be fresh

Learn more at MelsonLakesSuncadia.com

Paul McQuiston Sarah Carter

EARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM

18 - November 2024




Discover the fastest-growing beach town on the West Coast

“Seabrook’s mossy
trails are like portals
back to the vanishing
art of being a kid.”

- Forbes

SEABROOK

WWW.SEABROOKWA.COM

SEABROOK

REAL ESTATE

Lot 1652 The Sellwood A Lily Pad
Oceanfront South of Market Greenway
$2,600,000 $1,145,000 $1,169,000

The Yarrow Fish Tales Live Work C

Fernwood Front Street Pacific Landing
$569,000 $1,299,000 $2,400,000
4

Want to learn more about
owning a home in

Washington’s beach town?

CONMECT WITH AN AGENT TODAY

- l. :‘.I — .:II
¥ 8 +
i 1 i -
e = Al
o e\‘ fm'
) A

-i-
e
B

SALESOQSEABROOKWA.COM 360.276.7031 GSEABROOKREALESTATE



P> non profit

THE HONOR
FLIGHT NETWORK

Written by Denise Rouleau, Board Member Puget Sound Honor Flight - Photos by Eaton Ford & Michael Bury

A full flight of Veterans and
their Guardians on the way
from Seattl

A JOURNEY OF GRATITUDE AND REMEMBRANCE

In the spring of 2005, something remarkable began in Springfield, Ohio. Earl Morse, a Physician

Assistant and Retired Air Force Captain, was working at a VA clinic when he had an idea that would
change lives. The World War II Memorial in Washington, D.C. had just been completed and Earl knew
many of the senior veterans he served might never get a chance to see it. So he invited 11 of his fellow
private pilot friends to join him, each taking one of his WWII patients to D.C. with two stipulations: The
veteran paid nothing, and the pilots served as escorts in D.C. In May of 2005, the first Honor Flight
trip took place and by the end of that year, 137 WWII veterans had made the trip to Washington, D.C.

Then in late 2005, Jeff Miller, a busi-
ness owner in North Carolina who
was inspired by Morse, had a similar
idea but on the largest scale possible
- he wanted to charter commercial
jets. He formed Honor Air and began
flying large groups of local WWII
veterans on charter jets. By the end of
2006, Honor Air had flown more than
300 WWII veterans to their memo-
rial. In February of 2007 Morse and
Miller met in Washington, D.C. at the
first “Summit” and merged into what
is now known as the Honor Flight
Network -- a movement that would

soon capture the nation’s hearts.

At the close of 2023, nearly 300,000
American veterans of WWII, Korean,
and Vietnam wars have taken part

in an Honor Flight. Among them are
over 1,850 veterans from Western
Washington, thanks to Puget Sound
Honor Flight, which was formed in
March 2013. The organization’s inau-
gural trip took place in October of
that year, during a government shut-
down. Despite the obstacles—includ-
ing having to move road barriers to
provide bus access—the trip of all-
WWII veterans was an overwhelming
success. Nearly every veteran on that
first flight said the same thing: “It was
the best weekend of my life.”

Since then, four times a year, veter-
ans from Western Washington gather
at Sea-Tac Airport for a three-day
journey they will never forget.
Thanks to Alaska Airlines, they are
treated with the utmost care from
start to finish. These trips are still
completely free for the veterans—a
long- overdue “thank you” for their
service to our country. During their
time in the D.C. area, the veterans
visit a dozen memorials and monu-
ments, each standing as a testament
to their service and sacrifice—
including the WWII Memorial,
Vietnam Veteran’s Memorial, Korean
Memorial, and Arlington National

Cemetery, where over 400,000 souls

iy i e ™
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Veteran in front of the Wall of Stars in the World War Il Memorial. The 4,048
gold stars represent Americans who gave their lives in service during World
War |l. Each star represents approximately 100 service members.

Changing of the Guard at the Tomb of the Unknown Soldier.

rest. These hallowed sites evoke deep Guard at the Tomb of the Unknown

emotions. At Arlington, the veterans Soldier, a moment that often brings

witness the solemn Changing of the tears to their eyes.
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Ensuring the safety and wellbeing

of each veteran is the highest pri-

ority. Each is accompanied by a
Guardian—whether family or volun-
teer, a dedicated individual whose sole
responsibility is to ensure their veteran
returns home safely and in good spirits.
These Guardians pay their own way to
accompany a veteran on this cathartic
journey—a privilege they hold dear.
For many veterans, the trip offers
something more than just memories. It
provides a chance to share stories they
have kept locked away for decades, and
to find solace among others who under-

stand their pain. This is especially

true for Vietnam veterans, who often
returned home to a country that did not
welcome them. For them, the words
“thank you” are like a balm for wounds

that have festered for years.

One veteran, Mr. L., summed up his
experience: “I am unable to explain
the relief I now feel from the Vietnam
unwelcomed veteran syndrome.”
Others echoed his sentiment. Mr. P.
said, “Your efforts and dedication are
giving veterans the acceptance they
need, the dignity they are due, the
validation they crave, and the closure

they deserve.” Another veteran, Mr.

J., shared, “I never felt welcomed
home from the Vietnam War until
my trip. I am at peace now and free.

Thank you so very much!”

By the end of 2024, Puget Sound Honor
Flight will have completed 38 trips,
with four more scheduled in 2025.
None of this would be possible without
the incredible support of an all-vol-
unteer board, medical staff, photogra-
phers, and a logistics crew who ensure
every detail is precisely planned. Each
trip is a monumental effort, costing

approximately $1,000 per veteran.

‘ ‘ | never felt welcomed home from the Vietham War until my trip.
I am at peace now and free. Thank you so very much!

The Vietnam Veterans Memorial chronologically lists the names of 58,318 Americans who gave their lives in service to their country.
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This is where you come in. Your
tax-deductible donation, whether indi-
vidual or corporate, makes these trips
possible. If you are a WWII, Korea or
Vietnam era veteran, or know some-
one who is, please visit www.puget-
soundhonorflight.org to learn more
and apply. And if you feel moved to
support this mission, consider donating
or volunteering. Every dollar brings
us closer to giving another veteran the
best weekend of their life.

TO LEARN MORE, CONTACT:

Denise Rouleau

206.390.5830
drouleau@honorflight.org

Board Member / Puget Sound Honor
Flight National Board Member / Honor
Flight Network

Welcome home ceremony with friends and family.
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Your trusted partner
in mortgage lending.

You need more than just a lender for your clients’ home loan. You need a partner
that works with you (and them) every step of the way. With flexible financing, clear
communication, 97%+ on-time closing, and a world-class NPS, BECU feels like an
extension of your team. Because we all want to get your client into the home of

their dreams. Power in People.
Membership required. Restrictions apply. Boeing Employees’ Credit Union m

e NMLS 1D 490518, All Pacific NW residents are eligible to join. Insured by NCUA. A NOT-FOR-PROFIT CREDIT UNION

Learn more at becu.org/realestateagents

Heritage and Tarte offer custom
catering options designed
specifically for your event.

Whether a special family gathering
or office function, let Heritage &
Tarte be your one-stop shop!

For more information contact
elise@heritagewoodinville.com

' HERITAGE
REST&URANT}LEAR n@ IJ",I_ M
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I f
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Friends | Family | Food N

heritagewoodinville.com tartewoodinville.com



> notable home

Presented by Kimberly Morgan Storey, Coldwell Banker Danforth
Photos by Luminate Media

elcome to this one-of-a-kind estate, where luxury meets
breathtaking beauty. This former Weyerhauser Mansion
offers unparalleled privacy & sweeping Western panoramic

views of the Puget Sound. Watch ferries glide across & enjoy

the surrounding wildlife. Nestled on 1.29 acres of lush, mature landscaping

with medium bank waterfront, this home offers timeless elegance. Features

6 beds, 8 baths, stunning crystal chandeliers, 2 primary suites, wine room,
exercise rm, in-ground pool for relaxing, 2 kitchens including a chef’s
kitchen & great rm that opens to an outdoor patio; this estate is perfect for
everyday living & grand entertaining. Unwind every evening with spectacular
sunsets—this isn’t just a home, it’s a serene retreat. Assumable Loan!
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Unwind every evening with spectacular sunsets—

this isn’t just a home, it’s a serene retreat.
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G U Ild o Access your home’s equity

mortgage with a piggyback loan

Taking out a second mortgage that piggybacks alongside your first mortgage can allow you to use
the equity built in your home. A piggyback loan can be accessed as a home equity loan (HELOAN).

G2 HELOAN guidelines:
%l ﬁ * Creditscores as low as 680

« Loan amounts up to $500,000
» Up to 90% of your home's equity

Visit our website or

give us a call to learn more Ebﬂ'-E

"I

!, 425.250.3170 S
Casey Qiness NMLS #265169; Guild Mortgage Co.

MNMLS #3274; Equal Housing Opportunity;

[wwiw. nmlsconsumeraccess.org),

Aithansed bo do busirass in the itates of Blaka, Adcona, Califonsm, Colomdn, Floed

A ou, Monlens, Messda, Diegon, South Cetcling, Texes, Was
AT DR DOIRART. AT BKEODS OTR90F, AT LO L & O02TTES; Licensad by tha Departorant of Financia | Protection sed lnnowadion undar The Cal B

&, Cwargia, ldahs, Miss cereng. Branch NMLS 0 37704;

- .'---\.r.1-. r:#.: R MAL-TF 6

Taer b port of Gasld Mortgags, not & ssparst wit ratwe sre misjact fo changs
onn products. Slate

w antity, Guikd Martgage Company; NAMLS B33T4; Fqual Fosaing Oppachnity; wans. nmisconmemaricee o
wiiort raticn. Al bsans subdeal 1o enderaviior approvel Tarms and condifions spoly, Adwiys consall &n stoountant or ta advisor far hull sligiby requererants on G cdducion, "Thede ar
ranlrictions and syl reguinmmets will spply b on ineedor podeline

Your Top-rated And Professional
Home Inspection Company

We can't thank you enough.

There's no time more fitting to express
our sincere appreciation for you and the T YT ITYT
trust you have placed in us.
Thanksgiving from all of us at
First Amerlcan Title.

Dominic Van der Jagt D & 2
License: WA Lic. #1938 @ v {;l

253-508-4543 - dvanderjagt@wini.com

auburn.wini.com
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»» agent spotlight

Written by Dave Danielson
Photos by Freestyle Production
Photo location provided by MGM Construction

BUILDING FORWARD

One of the most rewarding parts of
business is setting and achieving goals
... and continuing to take the next steps
in your life. That’s a spirit that is alive
and well within Roman Shulyak. Roman

is Founder and Managing Broker of
Kronos Real Estate. In turn, he is building
forward for himself and those around him.

Roman’s journey into real estate began after he
found success in another walk of life. “I grew up
working with my dad at a diesel shop,” Shulyak
recalls. Working alongside his father, his early days
were characterized by hands-on work and a drive
for learning. His life took a turn when a neighbor,
who owned a painting company, hired him to paint
houses. One of those houses belonged to Dennis
Brown, the former Managing Broker at SASH
Realty. The connection with Brown proved to be
pivotal. Through their work relationship, Shulyak
was introduced to the world of real estate. “Dennis

got me excited about it,” he says.

At the time, Roman was wrapping up his nursing
pre-requisites, but found himself increasingly drawn
to real estate. With Brown’s encouragement and
mentorship, Shulyak embarked on his real estate
career, earning his license in November 2013. He
landed his first sale and kept building from there.

After 11 years with SASH Realty (six of which were
spent as a Managing Broker) Roman decided it was
time to strike out on his own. In turn, Kronos Real
Estate was born. His new brokerage represents not
just a business venture but a personal mission to
create a supportive and dynamic environment for
other brokers. Kronos Real Estate was designed

to start small with Shulyak leading the charge, but
he plans to expand by bringing other ambitious
brokers on board. “I’ve had a lot of people asking
me for help and wanting to work with me,” Shulyak
explains. “I'm excited to bring on other brokers

along with my Transaction Coordinator.”

One of Shulyak’s most notable strengths is his
skill in negotiation. For him, real estate is not just
about buying and selling properties but about mas-
tering the art of negotiation and ensuring all par-
ties involved are satisfied. “My favorite part is the
negotiation,” Shulyak says. “I love knowing both
sides and getting everyone happy.” This passion
has led to significant achievements. For instance,
Kronos Real Estate has nearly $50 million in real
estate under contract currently including many
double-sided deals such as a notable $9.5 million
warehouse in Auburn, multiple presale homes in
Issaquah for $5.5 million and $3.3 million, along
with a recent sale in Ravensdale for $2.8 mil-
lion, where he brought the seller and the buyer
together through Social Media.
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Shulyak’s dedication to fully repre-

senting his clients shines through in
every deal he handles. His commit-
ment to securing the best possible
outcomes for his clients is a corner-
stone of his business philosophy. “I
love fully representing my clients to
the best of my ability so they can get
the best deal possible,” he explains.

Family plays a central role in
Shulyak’s life. He is married to
Oksana, and they have a three-year-
old son, Remi, and a new baby daugh-
ter, Amie. “They are my motivation
to push along and keep going,” he
says warmly. Shulyak’s dedication to

his family is evident in his downtime
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activities. He enjoys cruising in his
sports car with friends and family,
spending time at the park with Remi,
and maintaining his fitness through

running and workouts.

Shulyak’s commitment extends
beyond his brokerage and family life.
He is an active participant in several
organizations, including serving on
the board for the Young Professionals
Network (YPN). Through YPN, he
helps organize monthly networking
events aimed at fostering growth
and development within the real
estate community. In addition,
Shulyak is involved with his church’s

kids ministry and usher staff.

His contributions to the real estate indus-
try have not gone unnoticed. In 2022,
Shulyak was honored with the 30 Under
30 award by the National Association of
Realtors (NAR) and also received recogni-
tion from 425 Magazine. These accolades
underscore his commitment to excellence

and his impact on the industry.

For those entering the real estate field,
Shulyak offers this sage advice. “It’s so
much more competitive,” he warns. His
strategy for new agents is to leverage
their personal sphere of influence. “Make
sure everyone knows you are an agent
and that you are available to help them,”
he suggests. He emphasizes the impor-
tance of building relationships and being
transparent about your current inventory
and capabilities. As he says, “Deliver a VIP

experience to make it smooth for them.”

At the heart of Shulyak’s professional
philosophy is a spirit of selflessness
and generosity. He prides himself on
being open and willing to help others
improve their craft. Additionally, he

is dedicated to giving back, includ-

ing supporting causes in Ukraine and
other areas of need. With Kronos Real
Estate, Roman is not only shaping his
future but also setting a new standard

for client service and professional

integrity in the real estate industry.
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1 LOVE FULLY
REPRESENTING
MY CLIENTS TO
THE BEST OF MY
ABILITY SO THEY

CAN GET THE BEST

DEAL POSSIBLE.
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A\?a"".g WE SUPPORT REALTORS
L= WITH LIQUIDATIONS AND RELOCATIONS
Mill Creek, Everett & Snohomish TO GET AHOME READY TO SELL.

Senior Relocation
Senior Moving Assistance

Packing Services :

Senior Resettling Services e
® Estate Sales

Charity Estate Auctions

Online Estate Auctions ,
—

risting!Visser,
President & Owner :
cvisser@caringtransitions.com W
(206)-739-7510 - caringtransitionsmillcreek.con

{SPECTIDN SERVICES, LLE

B e B 1 el P e 1 S EV

Get started at tjh.com/buy o fik e Bl o 7 R 0:,_ m i
Thomas James Homes is unlocking access to Seattle’s coolest 1.2 Billion Dollars Worth
neighborhoods, one hew home at a time Happy Customers of Homes Inspected in Business
Paocific Northwest l finicom | @ThomosJomesHomes | (877) 381-4092 Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.
Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 « keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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DOING WORK

HERE’S WHAT THE TOP
500 AGENTS IN KING AND
SNOHOMISH COUNTY SOLD
FROM 01/01/24-09/30/24

2024

BY THE NUMBERS

12,024

TOTAL TRANSACTIONS

s $16,379,381.119
TOTAL SALES VOLUME

AVERAGE
SALES I
VOLUME

QD e

TRANSACTION #
PER AGENT

CHICAGO TITLE
' OF WASHINGTON

Experience The Chicago

Title Difference

As the leading title and escrow company in King County, Chicago

Title of Washington is proud to be your trusted partner. With a

heritage of excellence and a commitment to unparalleled service,

we have earned our place as the number one choice for agents,

realtors, attorneys, lenders, and builders.

Why Choose Us?

I]II Fortune 300 Company: Backed by the strength and stability of a

Fortune 300 company, we bring unmatched financial security and

resources to every transaction.

o

Market Leader: We are the top company in our market, chosen
for our expertise and dedication to delivering exceptional results.

up Trusted by Professionals: Cur clients include the best in the
business, from top real estate agents to leading builders and
attorneys, all of whom rely en our comprehensive services and

expert guidance.

Partner with us and see why we are the preferred choice for those who demand the

best in title and escrow services.

For more information, visit us at www.usechicagotitle.com or scan the QR code!

% Rainier

OVERSEAS MOVERS, INC.

EXPERTISE

LOCAL TOUCH

Free International Moving Quotes by
Experts. Trusted, Reliable Service,

International &

Interstate Moving Bvite]  for more
Customs i=" information
Clearance

% Airfreight

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

>
| [ PILLARTOPOST

HOME INSPECTORS
SEWER SCOPES - MOLD TESTING * HOME INSPECTIONS

(425) 836-5435

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com
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FLOOR COVERINGS

Your Flooring Partner

T

=ser

—r.

Improve your
listings with
new floors!

All types of flooring,
many installed within days

Custom solutions for every
room & budget

0% financing for 1 year

Licensed, insured

general contractors E‘PE' PERFE('

CHRIS AND ANDREA HANSEN, OWNERS
FLOOR COVERINGS INTERNATIONAL
HELLO.SEAEAST@FCIFLOORS.COM (425) 229.8529

Hi, my name is Melinda!
My specialties and services
include:

 Real Estate Photography J
 High-quality, Hand-edited &=
photos 3
 Drone Photography
e 3D Matterport e Video
* Reels e Twilights
* Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites

e Printable Flyers e Teaser Videos

 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

Our team of experienced Advisors are dedicated to help you find
the proper insurance coverage for your family’s unique needs.

We understand that each family has different priorities and
concerns and we take time to listen to your specific situation and
provide tailored recommendations. Whether you're looking for
home insurance, auto insurance, or any other type of coverage, our
advisors have the knowledge and expertise to guide you through
the process and ensure that you have the protection you need.

PROSTAR ADVISORS * nns nn

CHRIS VARGAS | (425) 948-1768 BRIAN WOLFE | (425) 200-0685 I N S U RA N C E

Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com
KRIS JACKSON | (425) 279-5328 AUTO - HOME - LIFE - BUSINESS

Kris.Jackson@ProStarlnsurance.com
INSURANCE BROKER
10308 NE 183rd ST NE Bothell, WA 98011

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

HIGHLAND

I highly recommend working with the inspectors at Highland Home Inspections! | have referred INSPECTION SERVICES
many clients to them and have been so impressed with the level of service and industry \ SEWER SCOPES « THERMAL IMAGING
knowledge they provide. No stone goes unturned during their inspections, their reports give me |

and my clients the information needed to have strong negotiations and a clear mind for the home

buying process. | especially appreciate that they have a quick turnaround time for pre-inspections Il (253) 376-6659

during this competitive market! -Laura A. | L highlandhomeinspect.com
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Written by Barbara Pearson
Photos by Focused Media Collective

the power of
artnership

Allison Trull and Lisa Boyd’s Enduring Impact on Puget Sound Real Estate

With more than three decades of working together, the Boyd & Trull team of Coldwell Banker
Bain attributes their success to sharing the same values and work ethic. “We are a total
partnership,” said Lisa Boyd, “we have different strengths because of our backgrounds, but
we work together on everything.” Added Allison Trull, “often we will look at a property from
different perspectives when assessing value, but our direction and end values will be the same.”

Admitted statistical junkies, Lisa and
Allison love to track the data, details
and nuances that drive the mar-

ket. They cover the greater
Puget Sound area, enjoying
the challenge to see trends
and opportunities that
come from a more global
perspective. “Servicing a
wider area has enabled us
to be more attuned to our
clients’ desires and open
opportunities for them

to meet their long-term

goals,” Allison reflected.

With her B.S. in Building
Construction from the
University of Washington, Lisa
brings an engineer’s and architect’s
eye to real estate. Coming from a high-
end construction background with her family

building Street of Dream homes and developing proper-
ties, Lisa thought that being a realtor would be a brief stop
before taking over the family business. “What I discovered
was that I loved the diversity, flexibility and opportunities

that come from helping clients,” she explained.

About the time Allison married her high school sweetheart —
who happens to be Lisa’s brother - Lisa was expecting her first

child and invited Allison to join her in the business. With a B.A.

in Public Relations and Hospitality from Washington State
University, Allison’s marketing and positioning background
working on national launch campaigns, corporate relocation,
sales, and brand awareness brought a cadre of transferable
skills to the business. Some 30 years later the pair agrees: it’s a

partnership that works, both professionally and personally.

“We both love the stories and history of our area,” said

Allison, “I am a fifth generation Seattleite with deep roots,

reaching back to when Washington was just

a territory, so I love to trace the legacy

and lore of an area and a property.

I enjoy reading the chain of title,

the layers of development and
knowing the special details

that make each neighbor-

hood unique.”

The partners have built
their business on forming
long-term relationships
with their clients, assisting
them through lifestyle and
family changes. They pride
themselves on being present
for their clients as needs arise.
Noted Lisa: “our clients become
a part of our fabric, and we want to
be a part of their world long after the
sale. We welcome the opportunity to be a
resource for referrals, counsel, and assessment

as they enjoy and grow their investment.”

Another key piece to their business is collaboration and
working alongside other agents in the business be it mentor-
ing, helping them buy or sell their personal homes or joining
ventures for marketing tandem properties together. “To be
trusted to help a fellow agent with their property is an honor
we hold in the highest regard,” said Allison. They are both
thankful to be involved in the real estate community as mem-
bers of Forum XXII - an invitation only alliance of top brokers
fostering cooperation with an emphasis on ethics. Allison has
been tapped to serve as a Member at Large for the Seattle
King County Board of Realtors for the upcoming year. “We
pride ourselves on being a realtor’s realtor, with regards to

being easy to work with and knowledgeable,” Lisa remarked.

Personally, both Lisa and Allison are avid cooks who enjoy

the challenge of culinary execution. They love learning tried
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6 Not all deals are easy.
We work hard to both
empathize and also keep
global to move through a
chapter for a fresh start.

We love finding
the sweet spot for

our clients. 79

and true favorites, an easy shortcut or tackling a
new skill set from friends and family. “Food unites
us and also has the ability to transport us,” Allison
noted, “Lisa has an uncanny ability to peel out fla-
vors of a dish to recreate it at home, while I love an
excuse to throw a party and celebrate.” They both
agree that they are thankful for family, friends,

and colleagues as they continue their successful

personal and professional partnership.

Travel is another shared passion. “We both enjoy
seeing new sites, architecture, views and most of
all the people when you enter a new place,” said
Allison. “It invigorates the soul to travel - be it a
weekend escape to Suncadia or a boat trip down
the Mekong River, unplugging and immersing your-

self in nature enables me to appreciate the details

in life. I truly treasure the chance to see new things
and I am always amazed at how small the world is
with regards to connections and how vast it is to

learn and enjoy.”

As they reflect on their work, Allison noted: “not
all deals are easy. We work hard to both empathize
and also keep global to move through a chapter

for a fresh start.” Added Lisa, “we love finding the
sweet spot for our clients. When we meet them
outside of a professional setting, we see their eyes
light up, arms outstretched to give us a hug or just
a twinkle with happiness and gratitude. Often, it’s
much more than the price we negotiated, it’s the
attention to fulfilling their needs and holding out
for the right fit, the right timing and that ‘it’ factor.”
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“ There are those leaders who seem to be made for what
they do. That’s definitely the case when you talk with
Tom Skepetaris and Rebecca Mitsui.

Together, as King County’s top listing duo for homes
sold, they find joy each day “making it rain” for their

clients and colleagues at Alchemy Real Estate.

Tom Skepetaris

Tom’s introduction to real estate was, in his words,
“fate.” As Tom recalls, “I was at a point in my life where
I needed a fresh start in my career. One day I was look-
ing through the Help Wanted section of the paper and
came across an advertisement for a real estate career.

Something inside me said I should give it a try.”

It was then that Tom joined the John L Scott real estate
office in Magnolia. There he gleaned knowledge from

the experienced group of brokers in the office who were
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mentors to him. Closing his first sale was a pivotal

moment for Tom. “I knew then that I had found my

thing, and that’s how it all started,” he says.

Over time, Tom’s dedication paid off. He found joy in
working with first-time buyers and developed a knack
for selling in new developments, often working seven
days a week on large projects, which allowed him to

hone his sales skills and build lasting relationships.

“I love talking to people,” Tom shares. “And in
those early years, I learned how to really connect

with clients.”

Eventually, Tom transitioned to Alchemy, drawn to
its diverse real estate model. He knew that Alchemy’s
approach to new construction sales and working with
multiple developers coupled with a robust resale busi-

ness was exactly what he was looking for.



Rebecca Mitsui

Rebecca’s path to real estate started in a much differ-
ent place. She was inspired by her grandfather, who
worked as a chief engineer on an Alaskan crabbing
boat. With his earnings, he would buy rental proper-
ties, ultimately accumulating a dozen properties over
his career. One of those properties became the home
for Rebecca and her brother and sister, being raised by
their single mom. Her grandfather’s ability to provide a
stable home for the family is something she will never
forget. This early exposure seeing how real estate can
change lives left an indelible impression on Rebecca,

sparking her interest in the field.

Rebecca began her real estate career after being a
stay-at-home mom for nearly a decade. In 2001, when
her youngest daughter started kindergarten, she was
drawn to do a career that would give her a sense of
fulfillment. She chose real estate, realizing that her
natural inclination to help people could make a differ-

ence in her clients’ lives.

“I've always been someone who is inspired to help others
achieve their dreams,” she explains. “Real estate gave me
the chance to combine that passion with a career that’s

both challenging and rewarding. The best part— it’s fun!”

In 2019, having already built her team, Mitsui Real
Estate Group, Rebecca was leading several agents in

a successful business built mainly on referrals from
her long time focus on providing service at a high
level. However, she was drawn to Alchemy’s business
model and reputation in the industry. She admired
their ability to innovate with their land use knowledge,
something that she knew would help her diversify her

career further.

Eventually, she was wooed over to Alchemy, where
she brought her team and her expertise in listings. “It’s
funny, after 20 years in the business, I thought I knew
everything,” she laughs, “but moving my business to
Alchemy showed me that there was still so much more

to learn, and it excited me!”

A Dynamic Partnership

When Rebecca teamed up with Alchemy, Tom was
already Seattle’s top listing broker. Together they
discovered that while Tom thrived on working with
buyers, Rebecca loved everything about listings— from
marketing to client engagement to networking with
fellow brokers. This natural balance created an organic
synergy between the two, and soon they found them-

selves working together seamlessly.
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We don’t even
think of it as
ajob. It's a
fun lifestyle,
and we can’t
imagine doing
anything else.

77

“We complement each other perfectly,” says Tom. “Sometimes
I’'m the good cop, sometimes she’s the good cop; it just depends
on the situation. But we’ve figured out how to leverage both of

our strengths.” Rebecca adds, “It’s a yin and yang partnership.”

Working in tandem Tom and Rebecca brought their com-
bined expertise to new construction projects, a thriving
resale business, and everything in between. They built
relationships with developers across King County, working
on multiple listings simultaneously while ensuring that each

client always felt like their only client.

“Our shared phone number and email keep us both up to

date on all of the moving parts and pieces of our business,”

i

comments Rebecca. “Our entire team works very hard to
let Tom and I do what we love to do, be the ‘face’ of our
business. We feel very lucky to be at the point in our career
doing what we love most. We are able to do all client-facing
interactions to keep our clients feeling pampered. Unlike
other top teams, we do not hand our clients over to anyone

else, that is just not who we are.”

Their collaborative approach, complemented by Alchemy’s
robust infrastructure, has allowed them to navigate the
often-complicated world of Seattle’s real estate market.

“Alchemy specializes in the Seattle corridor,” Tom explains.

“Our group understands the zonihg, city codes, and has even

pioneered property types in Seattle like live-work units.”

-



The Alchemy Formula: A Unique Business Model

What sets Alchemy apart from other real estate companies,

according to both Tom and Rebecca, is its holistic approach.

“There’s not a company in Seattle that does it all like
Alchemy,” shares Tom. “From land use to acquisitions to
property management to development to retail sales, we
cover all aspects of real estate. The brian power and years of

experience underneath our roof cannot be compared.”

This model has enabled the Tom and Rebecca Team to pro-
vide a full spectrum of services to their clients. Their success
is driven by a deep understanding of the market, the ability
to navigate complex deals, and a commitment to working as

long as it takes to get the job done.

“Gabe Rosenshine, the founder of Alchemy, always says, ‘lead
with value,” Rebecca notes. “That’s something we all really
embrace. It’s not just about making a sale; it’s about doing the
right thing for the client and creating value for them. That’s

the secret sauce how we earn and keep their business”

Alchemy’s culture, which emphasizes hard work, passion,

and integrity, has helped Tom and Rebecca thrive.

“If you buy into the culture of working until the job is done
and dedicate leading with value to your clients, you’ll suc-

ceed,” Tom asserts. “We call it the Alchemy Formula.”

Defining Success: More Than Just Numbers

For both Tom and Rebecca, success in real estate goes

beyond making money. “It’s not about the money,” says Tom.
“It’s about making sure the client feels comfortable and
confident in their purchase. If I'm making a living and happy

doing it, that’s enough for me.”

One of Tom and Rebecca’s most rewarding experiences
involved selling a house for a couple who had gone through

several real estate transactions during their 45-year marriage.

“They told us that this was the best experience they’d ever
had and they said they had so much fun with us,” she recalls.
“That’s what makes it all worth it.”

Future Growth

As Tom and Rebecca look toward the future, they are
excited about the potential for growth. While they’re open to
expanding their team, they are hyper focused on maintaining

the organic nature of their success.

“We’re definitely in growth mode,” states Rebecca. “That
said, we want to find people who can passionately embrace

the culture of Alchemy.”

For Tom and Rebecca, real estate is more than just a job—it’s
a lifestyle. Their journey together at Alchemy, built on trust,
mutual respect, and a shared commitment to excellence, has
not only elevated their careers but also changed the lives of

the clients they serve.

As Tom puts it, “We don’t even think of it as a job. It’s a fun

lifestyle, and we can’t imagine doing anything else.”
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Closings
in as few
as 8 days

Trust us to get it done
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Contact us to learn more. F R=- =- S T YL =-

Inspire. Empower. Create.

Cindy Fraioli YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

Win more listings by delivering the best marketing presentations
and selling strategies for their home.

team@freestyleproduction.com | 425-802-6140

DON'T JUST GROW. EVOLVE.

freestyleproduction.com
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BANKER RATES
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Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on f
Available 24/7, every da
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® Lengthy Approval Processes @ Fast Approvals in 24 hours
® Impersonal Service @ Exceptional customer service

® Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com
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