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A HOME TO BE
THANKFUL FOR

This Thanksgiving, as you gather around the table with family and friends,
why not take a moment to consider what you’re most thankful for?

How about the opportunity to own a home you love?

At Community National Bank, we’re here to help you achieve just
that. Whether you're a first-time buyer or looking to refinance,

| am ready to guide you through every
step, making the process smooth

and stress-free—just like your
Thanksgiving feast!

Let’s turn your dream of
homeownership into
something to be thankful
for this year.

VP, MORTGAGE ORIGINATOR
222838 g o - COM HIGH DEFINITION PHOTOS & WALKTHROUGH VIDEO

AERIAL PHOTOS | 3D TOURS
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c Community (O
Bank LENDER
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at stephanie.miller@n2co.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Permian Basin Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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VETERANS

HONORING ALL WHO SERVED
Billy Cobb * kK

Vietnam War
Veteran |

© (432) 210-3138 | Odessa, TX | itsyourmovetexas.net

4 - November 2024

Great home & auto

rates for any budget.

Surprisingly great rates await when you have options like bundling
your home and auto insurance. Call me for a quote today.

Like a good neighbor, State Farmis there.”

Chris Wray Insurance Agcy Inc
Chris Wray, Agent

1541 John Ben Shepard PKWY, #9B
Www.permianinsurance.com

Bus: 432-362-9729

Individual premiums and budgets will vary by customer. All applicants subject to State Farm® underwriting requirements.
Availability and amount of discounts and savings vary by state.

State Farm Mutual Automobile Insurance Company State Farm Florida Insurance Company State Farm County Mutual Insurance Company of Texas
State Farm Indemnity Company Winter Haven, FL State Farm Lloyds

State Farm Fire and Casualty Company Richardson, TX

State Farm General Insurance Company

Bloomington, IL

o StateFarm-



MEET THE PERMIAN BASIN REAL PRODUCERS TEAM

Stephanie Miller Madison Coble Carolyn Foley Brittany Cisneros
Owner/Publisher Editor In Chief Ad Strategist Social Media Coordinator
Advertising Sales

Jacki Donaldson Elizabeth McCabe JC & Seila Stone
Writer Writer Photographer
The Stones Photo + Film

LICENSED IN ECTOR COUNTY . =~ ™

& PROUDLY SERVING OTHER N fRes e TE AMW“RK
COUNTIES THROUGHOUT TEXAS W L i
Coming together is a beginning

Keeping together is progress
4526 E University Blvd, Bldg 2 Suite A
Odessa, Texas /9762

Working together is succesy
432.368.3600 | www.basinabstract.com

6 - November 2024

" The Copeland Group

Insurance Solutions

WE'VE BEEN HERE. WE'LL BE HERE.

Odessa/Midland Permian Basin San Angelo/ Concho Valley

432-366-8888 325-617-7709
2240 E. 52nd St. 2901 Sherwood Way Suite 120
Odessa, TX 79762 San Angelo, TX 76901

WWW.THECOPELANDGROUP.COM



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

CUSTOM GIFTS

Gibbi’s Custom Creations
(432) 266-0788
www.GibbisCC.com

CUSTOM PATIO SCREENS
Inside Outside

Custom Screens

Randy Sims

(432) 413-2949
www.iocustomscreen.com

HOME & PROPERTY
INSPECTIONS

Be There Home Inspections
Terry Tucker

(432) 638-7800

Sheba Services LLC.
James Lyons

(432) 894-0080
sheba-services-Il.
ueniweb.com

Streamline Inspections
Paul Cisneros

(432) 559-1740
www.streamline
inspections.net

HOME WARRANTY
Achosa Home Warranty
Mysti Hodges

(254) 727-5227

Motorized Screens - Manual Retractable Screens

INSURANCE
Copeland Group
Insurance Solutions
Liz Springer

(432) 692-0333

State Farm

Chris Wray

(432) 362-9729
www.permianinsurance.com

MORTGAGE

Community National Bank
Melissa Johnson

(432) 262-4838
www.cnbtx.bank

Gina Reyes
Mortgage Broker
Gina Reyes

(432) 741-1269
cattellmortgage.com/
GREYES

Marq It Lending
Patty Marquez
(432) 352-7679
Loan Originator
Lacie Lee

(817) 729-6247
friendleeloans.com

Prime Lending (Midland)
David Wade

(432) 689-2559
lo.primelending.com/
davidwade

Prime Lending (Odessa)
(432) 550-201
lo.primelending.com/odessa

Revolution Mortgage
Miranda Bird

(432) 269-3191
www.BirdHomelLoans.com

Summit Mortgage Solutions
Misty Locknane

(432) 230-6278
www.MistyLocknane.com

MOVING SERVICES

It’s Your Move

Moving Company

Angela Galan

(432) 210-3138
www.ltsYourMoveTexas.net

PHOTOGRAPHY/

REAL ESTATE

The Stones Photo and Film
Seila Stone

(432) 210-4199
www.thestones
photofilm.comwW

ROOFING

Chappell Roofing

(432) 631-9358
www.chappellroofing.com

ROOFING & STORM
RESTORATION

Luby Construction Group
Cody Brasher

(432) 2011231
www.LubyConstruction.com

SETTLEMENT SERVICES
Priority Settlement
Group of Texas

Iris Cash

(512) 829-0659

TERMITE & PEST CONTROL
x-Pert Pest Services

Lonnie Mccomas

(432) 352-5534

TITLE & ESCROW
Basin Abstract & Title
Mike Withrow

(432) 368-2600

Lone Star Abstract

& Title Co Inc

Jack Campbell

(432) 683-1818
www.lonestarabstract.com

TRANSFORM

THE QUTDOORS

www.iocustomscreens.com

Motorized Awnings - Indoor Motorized Window Shades

8 - November 2024

INSIDE 0U

* CUSTOM SCREENS »

432-413-2949

i

TSIDE

HAPPY
THANKSGIVING!

WISHING BLESSINGS TO YOU AND YOUR FAMILY!

Siuke " .

Streamline

INSPECTIONS

PRIORITY

Iris Cash

Escrow Officer

(512) 829-0659

220 Commercial Drive
Suite F

Harker Heights, Texas

PrioritySettlementGroup.com

Let’sTMkl&"‘

all your mortgage
needs with the

Q Hind Jeom

REVOLUTION MORTGAGE

Scan Here
to Connect!

{2} COMPANY NMLS#1686046

MIRANDA BIRD - BRANCH PRODUCTION SALES MANAGER - NMLS#1676328
ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity
Lender NMLS #1686046 (Nationwide Multistate Licensing System - www.nmlsconsumeraccess.org)
Terms, conditions, and restrictions may apply. All information contained herein is for informational
purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or
implied. Not a commitment to extend credit.

Branch Address: 3303 N Midkiff Rd., Suite 115, Midland, TX 79705 - Branch NMLS: 2418796 -

Branch Phone: 432-348-5110

Permian Basin Real Producers - 9



What's the Difference?

Between a Mortgage Broker & a Retail Lender...

®)

— | ONE STOP SHOP Solutions tha_tF_E;;\%/E GR?WTH! 432.741.1269
& COOD P Gina@cattellinc.com
DDJ ! 2400 N. Grandview Avenue
BANKS/RETAIL LENDERS BROKER/WHOLESALER L Odessa, TX 79761
i cattellmortgage.com/greyes

* Limited banking hours Call or text me anytime
* 1-800 numbers (no direct line) Lower rates
* Higher rates (Wholesale) 125 lending options
« Just one lending option | work for you
« Employees work for the bank 100% commission.
* Multiple points of contact Incentivized to close loan ASAP
e Less accountability Your only point of contact
* Employees never pass NMLS Test; 100% accountable
Licensed through the bank only Passed National Mortgage Test;
State Licensed NMLS

S G Ay i Bl As a broker, | don't charge extra fees!

Coufuct me fodasy]

1099, P&L, or WVOE Only Asset Only
MORTGAGE BROKER

Foreign National & ITIN Program

Bank Statement

Fix & Flip And More!




Making
Dreams
Come True

By Beth McCabe
Photos by The Stones
Photo + Film

D

PRIME LENDING,
BRANCH MANAGER

IN MORTGAGE LENDING,
SUCCESS ISN’T JUST
ABOUT NUMBERS; IT’S
ABOUT THE PEOPLE BEHIND
THE TRANSACTIONS,

THE RELATIONSHIPS
FORGED, AND THE

DREAMS REALIZED. AT
PRIMELENDING, BRANCH
MANAGER DAVID WADE
EMBODIES THESE VALUES,
WITH OVER 18 YEARS OF
EXPERIENCE DEDICATED TO
MAKING HOMEOWNERSHIP
DREAMS A REALITY.

partner spotlight €4

aVi

d

Starting Young

David’s journey in the finance industry
began unexpectedly, as a bank teller at
the age of 18. Little did he know that
this humble start would pave the way
for a remarkable career trajectory.

He was promoted early on in his
career and started working in loans.
Then, he and his wife Sharon moved
from Amarillo, TX, to Midland, TX,
for an opportunity to work at a mort-
gage lender in June 2006.

Solid Work Ethic

One of David’s secrets to success lies
in his unwavering work ethic. He lives
by the mantra, “The best fertilizer is
the gardener’s feet.” For David, this
means being present in the proverbial
garden of his profession every day,
tending to it diligently. “I work 7 days
a week,” he shares. “Most of the busi-
ness is done on the weekends when
the real estate agents work. Our office
hours are Monday to Friday, but I take
calls after hours to work on pre-ap-
provals. In my industry, the people

who work hard are successful.”

Permian Basin Real Producers -

13



Leading a dedicated team of professionals at Winning in my world is
PrimeLending, David ensures a seamless process measured by smiles at
closing — when people

for clients. With two loan officers and two proces-

sors, totaling five people, there’s always someone

available to move transactions forward. “If I'm on are ha PPY with the
vacation, deals still close on time with no delay,” process and the service
that we give. 77

he assures. Accessibility is paramount in David’s
approach. “When you work with me, you have
access to my team’s cell phones, email, and can

come into the office to meet with us.”

David emphasizes the importance of face-to-face
interactions in an increasingly digital world.
“We have found with 18 years of success that if
we can get in front of people and work face to
face, especially first-time homebuyers, it lowers
their anxiety and builds rapport,” he explains.
This personal touch extends to every aspect of
their service, resulting in a high repeat rate of
clients. “All of our business is word of mouth,

referral, or repeat.”

A Rewarding Career

Passionate about his profession, David
measures success by the smiles at closing.
“Winning in my world is measured by smiles

at closing — when people are happy with the
process and the service that we give,” he states.
Beyond the numbers, it’s about the joy of hand-

ing over keys to new homeowners.

Family First

In his personal life, David finds balance through
family, including his wife Sharon, daughters Alice
and Sophia, and their dog Eleanor. Free time is
spent enjoying hobbies like golfing and cooking,
activities that bring laughter and lightness to his life.

Advice for Real Producers
For those embarking on their homeownership
journey, David offers sage advice: “Work with
someone that you know, like, and trust. Don’t take
a deal just because it’s cheap.” His commitment to
guiding clients through the process, holding their
hands every step of the way, sets him apart.
Contact David Wade:
In the world of mortgage lending, David Wade Branch Manager - Producing
isn’t just a branch manager; he’s a dream PrimeLending
maker, dedicated to ensuring that each client’s 3510 N Midkiff Road, Suite 200
journey to homeownership is as smooth and Midland, TX 79705
joyful as possible. Phone: 432-934-9230

14 - November 2024




VICE PRESIDENT OF SALES

M:254.727-5227
0: 888.509.2916
Mystih@AchosaHW.com

ACHOSA

Inspiring conversations
with the nation's
top real estate agents.

Same Brand, New Reach —
Tune in for free today

LISTEN ON e Spotify

Listen on
amazon music
N—

podcast.realproducersmag.com

16 - November 2024

Givineg You AN HONEST,
UNBIASED, & THOROUGH
EvaruAaTioN OF YOUR PROPERTY

432.638.7800
betherehomeinspections@gmail.com

TREC License 8016

ol
SUMMIT

aBAR RETT

FINANCIALGROUP

GET YOUR BUYERS
INTO THEIR

DREA
HOME!

Greetings, I'm Misty Locknane
{MMLS 2154972), your go-to
mortgage partner] My focus is
on bullding lasting relationships:
and simplifying the financing
process for your clients,
Whether they're first-time
homebuyers or seasoned
Investors, I'm here to provide
tailored mortgage solutions
with top-notch service. Let's

collaborate to close mong deals + Rostdential, investment & Commercial
smoothly and create an + Solutions Basod Advisar
exceptional home-buying + Extremuoly Competitive Rates
exporience for our clients. « Products for all Scanarios
Looking forward to working + Experionced & K fod: bl

: together! o Always Accessibly
* Top Notch Communication
* Loan Programs for Everybady
* Henaut & Truly Caras

GCC

432-266-0188
518 W Broadway St

Gibbi's Custom Creations F Andrews TX

EMBROIDERY | CUSTOM TSHIRTS
LASER ENGRAVING | DECALS
SIGNAGE | TEAM MERCHANDISE
PROMOTIONAL ITEMS
SO MUCH MORE!

VETERAN
OWNED

SHOP
NOW

GIBEISCC.COM




P> power team

By Beth McCabe
Photos by The Stones Photo + Film
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Mastering the Game

Few games require more strategy,
planning, and preparation than chess.
It’s a game that brought two brothers,
Ray and Matthew Martinez, together,
creating memories that would pre-
pare them for the game of life. Little
did they know, years later, that their
shared love of chess would inspire the
name of their real estate venture, The
Back Rank Team.

“Chess goes hand in hand with real
estate because we’re always trying

to checkmate a lot of the challenges
we come across,” explains Ray. With
chess being a strategy-based game,
the brothers see the game as a perfect
metaphor for the problem-solving
skills they bring to real estate.

Ray, 29, and Matthew, 26, share more
than just strikingly similar looks.
However, their personalities couldn’t
be more different. “I hate going out in
public with him because we look so
much alike,” jokes Matthew. Despite
these differences, chess remained
their common ground growing up,
eventually paving the way for their
joint real estate career.

“We’ve been playing chess since we
were kids, and it was one of the few
things we had in common,” says Ray.
“Now, it’s the foundation of our busi-
ness approach.”




In March 2023, the brothers both earned their real estate
licenses in the same week. Coming from diverse career
backgrounds—Ray from property management and
Matthew from supply chain planning in the oil and gas
sector—they felt a desire to contribute more to society. “I
didn’t feel like I was making a difference,” Matthew recalls.
“Helping someone find a home gives me a sense of fulfill-

ment I never got from my previous jobs.”

From Land Development to Real Estate Success
The brothers’ journey into real estate started with their
grandfather, who showed them the ropes in land develop-
ment. “We’d show people the land, and if they didn’t like

it, they’d ask us to help them find something else,” Ray
explains. This early experience in land development gave
them an edge when transitioning into real estate. They saw
an opportunity to expand their knowledge and serve more

clients in a meaningful way.

What started as a side project quickly became a full-time

venture. The brothers quit their respective jobs to fully

commit to real estate and never looked back. “We

had no idea the kind of traction we’d get,” Ray says.
“It got so busy that I had to leave my property man-
agement job because servicing our clients became

the priority.”

The Back Rank Team Approach

In their first official year, Ray and Matthew found
their niche in helping first-time homebuyers.
“There are so many people who don’t know how to
get started,” Matthew says. “We took that and ran

with it, becoming first-time homebuyer specialists.”

Ray and Matthew’s approach to real estate is rooted
in patience, education, and strategic planning. Ray
is the extroverted face of the team, handling client
meetings, negotiations, and the day-to-day dealings.
“Ray is a really good salesman,” Matthew notes.
“He’s great with clients, while I manage the behind-
the-scenes systems, strategy, and finances. We

complement each other really well.”

We’re here to help when the time is right for

them. Buying a home is a major life event,

and we’re honored to be part of that journey.

20 - November 2024

Chess goes hand in hand
with real estate because
we’re always trying to
checkmate a lot of the

challenges we come across, %

Matthew ensures clients are finan-
cially prepared and works closely
with lenders to facilitate smooth
transactions. “We don’t pressure
anyone to buy or sell,” says Ray.
“We’re here to help when the time
is right for them. Buying a home is a
major life event, and we’re honored

to be part of that journey.”

A Vision for the Future

The brothers are optimistic about
the future of The Back Rank Team.
“We hope to double everything,” Ray
shares. “We’ve already taken one
agent under our wing, and she’s doing
great. We want to build a team that

people want to be part of.”

‘When not working, Ray enjoys play-
ing guitar and hanging out with his
cousins and brother. “I love to grill,
cookout, and I am a big barbecue
guy,” he smiles. “When I'm not work-
ing, 'm completely the opposite,”
jokes Matthew, who describes him-
self as an introvert. An avid reader,
he converted his guest bedroom into
a personal library of business books,
sales books, and motivational books.
“I also like to journal as well,” adds
Matthew. He enjoys spending time
with his wife and two dogs and trav-

eling when possible.

Optimistic Outlook

With their combined skills and
strategic mindset, The Back Rank
Team is just getting started. Ray

and Matthew Martinez are changing
lives, one move at a time. Helping
people is what it is all about for these
two brothers. The best news? They
are just getting started. Stay tuned

for what they accomplish next!

—~—




A Season of Thanks for Our Real Estate Partners

This November, as we gather to give thanks, | want to extend a special offer to the dedicated agents of the Permian
As a proud sponsor of Real Producers and your go-to mortgage loan officer, | am grateful for your partnership and t

Exelusive Offer for agenis Refer your clients to me this month, and | will reimburse the appraisal fee at closing for the
I purchases. It's my way of saying thank you and ensuring your clients know how valued they truly are.

Friendlee Loan
Mortgage Loan Office

e to provid = t mort id d
N me OprOVI eeXper mor gage gUI ance an Support

Contact Me Today To Learn More! * Smooth and efficient closing process

817.729.6247 | FRIENDLEELOANS.COM « Competitive rates and custom loan solutions
LOANSBYLACIE@GMAIL.COM @ (9

LL.IB"I”'f ONSTRUCTION

— GROUP - -

,,,{’ Lone Star
Abstract & Title Co,, Inc.

As the leaves change, ensure vour investment is
protected.

Title insurance safcguards vou fromunexpected
claims and hidden issues with your property title.
Enjoy peace of mind this season knowing vour home

Is secure. ROOF INSPECTIONS « ROOF REPAIR & REPLACEMENT
INSURANCE ASSISTANCE

Licensed in Midland & Martin Counties

Serving all Counties Across Texas Commercial and Residential Roofing Contractor
www. LoneStarAbstract.com 432-201-1231 | www.lubyconstruction.com
bao North Loraine, Midland, TX 79701 5609 E County Road 120 | Midland, TX 79706

22 - November 2024

PRINT IS STILL ALIVE.

L;I (‘i | B

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

THE
N2 COMPANY.
STROLL. €3 greet [TIREAL PRODUCERS [BHLO@NL B hyport
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The Doss Team
at Midland
1st Choice

By Jacki Donaldson
Photos by The Stones
Photo + Film

Guided by Faith

KEET DOSS operates according to a guiding principle. “You know that

old song God Will Take Care of You?” he says while reflecting on his life

and career. “That is my mantra.” The 74-year old Seminole, TX, native who

thinks he might just be the oldest REALTOR @ in town, commits to paying forward his

gifts from God, dropping by local retirement homes to play the piano and sing for

residents; entertaining audiences on the Midland Community Theater stage; pouring

himself into all manner of church endeavors alongside Nancy, his wife of 51 years; and

tirelessly working to advance the real estate landscape.

In all areas of his life, Skeet tries
to put others first. “I have never
had the desire to grow a big busi-
ness because I've always felt one
of my obligations in real estate
has been to be a leader in the
local, state, and national levels to
protect my REALTOR® friends
and ensure we have the best tools
to utilize,” he shares. You'd be
hard-pressed to find a board or
committee that Skeet has not
served on. In the past 20 years,
he has held every office on the
local level, and some twice, and
has been on every committee at
least once, and some four times.
Skeet is also active in the Odessa
Board of REALTORS® and
headed up the Texas Association
of REALTORS® Political Action
Committee in 2010. He has
served at many state levels and
headed up the Permian Basin
Board of REALTORS. “My
mission in real estate has been
to make it a better place for the
people who work in it,” Skeet
remarks. He is currently try-

ing to inspire the West Texas
REALTORS® to unite in a new,

larger association.

Regarding the agents on The
Doss Team at Midland First
Choice, Skeet proudly explains
his role as broker/owner. “Most
important to me in this business
is for the people who work for
me to know I always have their
back and will provide a place
where they can work and earn
the most money possible,” he
states. “I pride myself and team
on our longevity in this business

and our reputation.”

Skeet began building his real
estate reputation when he got his
license in 1989. Previously, the
hard-working Baylor University
graduate, who had a paper route
at age 6 and held at least two jobs
throughout college, worked for
Sherwin Williams in Houston
for a year and then joined forces
with his dad in the oil and gas
business. The father and son
formed Doss & Doss, procur-

ing leases for oil companies for
20 years. When the economy
buckled in the late 1980s, Skeet,
knee-deep in raising two chil-
dren and putting them through
school, needed another source of

income. Residential real estate

was a natural progression. After
a few years of balancing both
careers, Skeet went full-time in

real estate.

Working with friends helped
Skeet cultivate a successful
business. “I am one of the lucky
ones,” he declares. “I got into
real estate as I was approaching
40, and having a circle of friends
in this town has benefitted me
greatly.” His work with non-prof-
its—Midland Arts Assembly,
Aphasia Center of West Texas,
Spectrum of Solutions, March of
Dimes, and more—expanded his
circle, and his unyielding work
ethic cemented his footprint as a

pillar of real estate.

During his tenure in the industry,
Skeet has witnessed and helped
institute real estate changes to
better meet the needs of agents,
buyers, sellers, and investors.
He’s seen lockboxes, MLS, and
computers evolve and has mar-
veled at how the local board has
grown from 130 people in 1999

to eight times that number. Skeet
looks forward to the future of
the ever-changing field in which

Permian Basin Real Producers - 25



Most important to
me in this business
is for the people
who work for me to
know I always have
their back and will
provide a place
where they can work
and earn the most
money possible.

he has become well-known as an

industry icon.

Skeet is also known for being a
devoted family man and always
having his beloved pup, Petunia,

by his side, often driving the sweet
girl around town in his prized

1963 Studebaker Lark. He names
his parents and Nancy as the best
things to ever happen to him and
cherishes time with Nancy, a
retired teacher and best wife ever;
their adult children, Zach and his
wife Vickie, and Dixie; and two
grandchildren, Wyatt and EJ. Skeet
and Nancy also count as a family
member a young man, Tyler Smart,
whom they took in 13 years ago.
Tyler is now married and a father
of two sons, one named Doss in

honor of Skeet and Nancy.

Skeet spent many years of his life
leading and teaching youth Sunday
school, directing youth choirs and
directing many youth group pro-
ductions. He has also served as a
Deacon of the Presbyterian Church
and currently sings gospel music
with his men’s group he has been a

member of for more than 25 years.

In 1904, a woman named Civilla D.
Martin wrote the hymn God Will
Take Care of You while confined

to bed due to illness. Her husband
had been away preaching when

she penned the song, and when

he returned home, he wrote the
music for the lyrics. The song has
reached a wide and varied audience
during its 120 years. Skeet is one of
many the song has inspired, and his
five-word mantra has moved him to
live a life of unwavering faith and
service to others. God Will Take
Care of You has served Skeet—and

everyone in his path—well.

My mission in real estate has

been to make it a better place
for the people who work in it.

Permian Basin Real Producers - 27
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MARY I'T LENDING
I I I | N—

A
A We understand how important it is for the sale of your client's home to run
A/ smoothly, and that when a sale is on the line, time is of the essence.

That is why quick turnaround times and exceeding of
customer expectations is something we strive to
accomplish with each roofing project,
every time.
R O O F I NG :

A Division of Flanagan State Bank - NMLS #: 408461

' We also know that not every client can afford to
pay for a new roof, but they can still get a new
roof installed today, and close without delay.

Chappell Roofing requires NO DOWN

PAYMENT, and the roof can be paid at closing _—-—_

from the proceeds of the home sale. Residential and Commercial

Download our app using the
QR code or contact us to send
a link directly to your phone!

V4 o HELPING TO KEEP
X-PERT PEST SERVICES THE REAL

et N REAL ESTATE

Residential & Commercial Pest Control
l ’ ""' < ) ’ -3
r f L

* Apply From Your Phone
» Get Loan Status Updates
* Upload Documents
 Helpful Calculators

SHEBA SERVICES,LLC.

v

PI LICENSE #25647
www.shebaservices.com
EMAIL: shebaservices69@gmail.com
CELL NUMBER: 432.894.0080
James Lyons, Owner

Patty Marquez Manuel Aguilar Daniela Marquez
Sr Loan Advisor and Branch Manager Loan Originator Loan Originator
NMLS #278552 NMLS #2289427 NMLS #1957002
Lonnie McComas, Owner (432) 352-7679 (432) 967-9055 (432) 257-7608

YOU'RE NEEDING AN INSPECTION?
LET ME BOOK THAT FOR YoU!

X-pertpestservices.com - 432-352-5534

4555 E University Suite D-5 - Odessa, TX - pmarquez®@fsbfamily.com @

28 - November 2024



YEARS OF
THE N2 COMPANY

Kick Off Your

Homeownership
Journey with PrimeLending

Score Big with PrimeLending
this Football Season —

Your Homeownership
Touchdown Awaits! &

Midland Branch Odessa Branch

NMLS: 644147 NMLS: 635894
(432) 689-2559 (432) 550-2011
3510 N Midkiff Rd, Ste 200 1541 IBS Pkwy, Ste 16
Midland, TX 79705 Odessa, TX 79761
X n E : -
. Il
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