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(= PREMIERBANK

EXPECT MORE

Every Great Listing

Starts With a Solid Foundation!

[ D5AM

DRIVEWAYS . PATIOS . WALKWAYS

CHANGE THE WAY YOUR CLIENTS DO MORTGAGE! \ \

A Full-Service Bank with In-House Financing

Specialty Loan Options Available!
Bridge Loans | Low Down Payment Loans
Mortgages for Self-Employed Clients & More!

BRIAN HART

Mortgage Manager | NMLS #494732
bhart@premierbankne.com
C: (319) 538-8968

: e
Jgl ACCREDITED = -~ - "
3 BUSINESS L

CHRIS ELLIS

Mortgage Financing | NMLS #1482248
Cel I IS@ prem Ierbankne com professional, easy to communicate with,
C: (402) 641_0906 ti‘mely, and the price was fair! | would

highly recommend them!"

"Sam the Concrete Man was very

- STACEY PENROD

Call or Text for a free estimate.

PremierBankNE.com
Member aksarben.samtheconcreteman.com

=) 16802 Burke St.
LENDER Omaha, NE 68118 FDIC
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TOOLS YOU DIDN'T KNOW
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21 SIMPLE

Mobile co-branded app
You will have the ability to monitor
the loan status.
You will have the ability to see who
has applied or sent documentation.
You will have the ability to share a
cobranded application link to the
borrower to complete an application
and get pre-qualified with me.
Every potential borrower will see your
logo and headshot - keeping buyers

— —
—

EEDED

<> TotalExpert

As a preferred Realtor Partner you will
have access to:

Create professional-quality Single
Property Sites in less than 10 minutes
using your MLS#.

Open House and program flyers.
Create your own lead capture sign-in
forms for your open houses and
events.

NATIONWIDE
Bkl

N
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Trusted
Choice

insurance
OB

TRAvELersT ) obeind FOREMOST

ITHSURAKCE GROUP

! u II n , Irance PROGRESSIVE
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Get a quote
today!

(402) 991-6688
MylInsuranceOmaha.com

Contact management.
tied to you!

| FREE FREE
O homebot |

Empowers customers to build wealth through homeownership.
An easy way to stay connected with your past clients and prospects.
A personalized monthly email that helps homeowners make educated
home wealth decisions about their investment.
Branded to you so that you stay top of mind.
They can track their current home value, understand their equity
position, calculate the trade-up potential, and so much more.

$25 per month with a one time set up fee of $50.

EMILY ZACH

Residential Mortgage Loan Originator

402.403.3213

SCAN HERE

TO START CO-BRANDING
ON SIMPLENEXUS NOW!

MORTGAGE COMPANY

ME LOAN TEAM

ﬁpeoples W/\ ezach@peoplesmortgage.com

17330 WRIGHT ST. SUITE 200, OMAHA, NE 68130
LO Licensing: FL-LO61973 GA-464868 1A-27768 IL-031.0052518 NE OK-MLO24480 SD-464868.MLO TX NMLS-464868 Company Licensing: Peoples Mortgage Company, A DBA of
Moria Development, Inc. FL-MLD1223 GA-42496, Loan Officers licensed in GA are Georgia ResidenXal Mortgage Licensees 1A-2014-0040 IL-MB.6760899 For licensing informalon,
g0 to: nmlsconsumeraccess.org NE-NE6274 OK-ML010188 SD-ML.05091 TX peoplesmortgage.com/license NMLS-6274 | Equal Housing Lender
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Stacey.Penrod@n2co.com.
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CYRUS JAFFERY
FOUNDER & CEO

CYRUS@TEAMCYRUS.COM
402.213.9890

3

Same Brand, New Reach — Tune in for free today

a
;!

Listen on .
amazon music
~—

,LAEJpIe Podcasts RS & e Spotify’

6 - November 2024

JAFFERY INSURANCE -

& FINANCIAL SERVICES
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PROTECTING YOUR MOST VALUABLE ASSETS:
AUTO

JE 0 S I o

BOBBY JAFFERY
VP OF SALES
BOBBY@JAFFERYINSURANCE.COM

402.718.5206

JAFFERYINSURANCE.COM



This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

AUTO DETAILING
Owner’s Pride

(402) 715-9749
ownersprideclub.com

CABINETRY/
COUNTERTOPS
Level Countertops,
Cabinets & Flooring
(402) 889-6257
levelomaha.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES
Graze Craze

(531) 999-1293
grazecraze.com/

omaha-ne-midtowncrossing

CLOSETS & STORAGE
The Closet Factory
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.
samtheconcreteman.com

CONSTRUCTION/
GENERAL CONTRACTING
Ideal Construction

(402) 592-4020
idealconstruction.com

CUSTOM CABINETS
Cabinet Design Studio
(531) 301-9550
cabinetsomaha.com

8 - November 2024

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

EXERCISE / PERSONAL
TRAINER

The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTOR
Streamline Services
(402) 690-6154
streamline370.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

HVAC

Haines Climate Control
(402) 981-4131
hainesclimatecontrol.com

Skradski Heating & Cooling

(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance

Terri Scholting
(402) 234-2504
tscholtingagency.com

AXNT Insurance
(402) 380-5318

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

them for supporting the REALTOR® community!

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MORTGAGE LENDING
Barrett Financial Group
(402) 316-8176
LizSchreiber.com

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

CMG Home Loans
Stacy Thorne

(402) 871-8128
cmghomeloans.com

Core Bank
(402) 898-3328
corebank.com

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Northwest Bank
(402) 334-0300
bank-northwest.com

Peoples Mortgage
Emily Zach

(402) 403-3213
ezach.loans.
peoplesmortgage.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

U.S. Bank
Brittany Green
(402) 289-9021
USBank.com

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145

firefightersonthemove.com

PHOTOGRAPHER

Natalie Jensen Photography

(402) 505-0522
nataliejensen
photography.com

PRINTING / PROMOTIONAL

Digital Express
(402) 614-0047
digxprint.com

PROPERTY MANAGEMENT

NHS Commercial
Property Management
(402) 512-3525
heartlandforrent.com

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Amoura Productions
(402) 991-2095
amouraproductions.com

ROOFING & EXTERIORS
Red Rhino Roofs

(402) 502-4270
redrhinoroofs.com

From Open Houses to Closing Deals:
éDﬂe/y Cecadton!

Polbsod Lokl for

WINDOW TREATMENTS/
CUSTOM

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

TERMITE & PEST CONTROL
Lien Termite & Pest

(402) 397-8884
lienpestcontrol.com

WOMEN’S BOUTIQUE
Beau Joyau

(402) 301-7103
VIDEOGRAPHY/MARKETING beaujoyau.shop
Glory Visuals i
(402) 216-4830 15 e
gloryvisuals.com ,r H
WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

B

402.301.7103 |

Sophisticated Fashion
Handmade Polish Stoneware
Statement Jewelry

WBeaw)oya

fe A

l ra E
i
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Life Style Accessories

Experience the art of fashion—uvisit us today!
2947 S 108th St, Omaha

&

-

-

e

TAKE YOUR DREAM SPACE TO THE NEXT LEVEL

Our designers will make the design process simple & fast.

VISIT OUR SHOWROOM

CONTACT US TODAY

402.889.6257
info@levelomaha.com
levelomaha.com

19019 Evans St., Suite 109
Elkhorn, NE 68022
Monday-Friday
8:00 am. - 5:00 p.m.

Omaha Real Producers - 9
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TOP PRODUCERS, /A, AN
TOP RESULTS: ‘ﬁ,

Guaranteeing Your -
Clients' Financial |
Success

ty.Hemphill-Wilson, Branch Manager

NMLS #324285
READY T0 ELEVATE 1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976

YOUR MORTGAGE misty.hemphillwilson@rate.com | rate.com
GAME? 760 W Gold Coast Rd #109,
Papillion, Nebraska 68046

We Have The Man Power

& Equipment to Get the Job
Done Fast & Efficiently Offering
A Less Stressful Moving
Experience for Your Clients.

 STAGED TO

Staging Consultatlons | Vacant Home Staging | Paint Consultations | Furniture Rental

REﬁBRf‘_NGED ® 402.981.3509 Increase your sales.
_J{“_F“f il @ RearrangedForChange.com Partner with us now! [m];

AAAANEING AMATING INTERIGRS

ced designers are avail

INFO@CABINETSOMAHA.COM | {531} 301-9550 | WWW CJ‘:HE!NETSUMAHPL COM Takea'u'irtutnur
Studio appointments praferred but walk-ins a sleom of our Showroom

10 - November 2024 Omaha Real Producers - 11




MEET THE OMAHA REAL PRODUCERS TEAM

Code of Ethics
Training Course .o

MEET YOUR REALTOR® ETHICS REQUIREMENT

The Mational Association of REALTORSE requires

STACEY PENROD SHENIA SCHLOSSER DAVE DANIELSON

. completion of ethics training every three year
Publisher Editor Ad Strategist Writer Tli-l'le Id:aI;F'lnE i::_: DEElE[E:I'IbEf?:'; ;{]24 s
Stacey.Penrod@ OmahaNE.ads@n2co.com i -
n2co.com 8:00 AM - 12:00 PM

402-677-7744 Register: omaharealtors.com/code_of_ethics_training

»*)
iE

Iy

JESS WELLAR NATALIE JENSEN MARGARET WOLF

Writer Photographer Social Media Manager
NatalieJensen mwolfphotography.com
Photography.com

Brent & Brad’s
Excellent

I g VA & FHA
AUSTNHALL  DARREN CLAUSEN Adventure ..

Videographer Videographer : :
GloryVisuals.com GloryVisuals.com Attending this class, you will be able to better identify
hello@gloryvisuals.com hello@gloryvisuals.com FHA and VA Loan benefils for buyers and sellers.
Approved for 3 hours of continuing education. Led
by Brent Rasmussen and Brad Domibrosky
9:00AM - 12:00PM

Register: omaharealtors.com/excellent_adventure

12 - November 2024




The next time your
client needs a new
roof or repairs,

st our locally and

For just $550, protect yoursel
and your clients with our

Cody Bousema 1 Z-Month

Ready to Order:

(402) 597-2169 Home

Questions:

APPLIANGES orEeratl \Warra nty.

ily-owned company
to complete your project

HEATING & COOLING

to perfection.
402.733.0981

THOMPSONROOFINGOMAHA.COM
BTHOMPSOMNROOFINGECOX.NET

Over 20 years of
showing buyers what
they want before
they step in the door

Offering photography, videography,
drone, and more for real estate

L Scan to
*3}! SEE ALL
i3 SERVICES

SERVICEONE’

NN 4
==

PLUMBING yvv

12M HW_Ad.7.5x4.875.0MA HW.7.23) |

RECEIVEUP TO

productions e

L
o OFF CLOSING COSTS!

1
amoura i u—l

SERVICES

UNLOCK THE POTENTIAL

N 4

Will DeRosear Sam Hamrick Ryan Schlabs

- o . 402-689-8410 402-536-0636 531-301-2093
0 F Yo U R L I s T I N G s N Df:.}if; ; t qgiiifﬁ{: :: ;;;:1; p! NML5#635430 NMLS#885700 NMLS#720173
YOUR ONE STOP SOLUTION FOR:

Handyman Repairs
Electrical & Plumbing NORTHWEST BANK 14320 Arbor 5t, Omaha | 9719 Giles Rd, La Vista
Carpentry & Drywall 3333 N 168th Ct, Omaha | NW.bank

Flooring & Painting

Siding & Gutters

Decks & Fences

Concrete & Driveway Caulking

402.690.6154 | streamline370.com

Omaha Real Producers - 15




Dear Realtors and Trusted Partners,

As we enter the month of November, we at Omaha
Real Producers take this opportunity to reflect on

our journey together. We are deeply grateful for the
incredible real estate professionals who inspire us
with their stories and experiences, as well as for our
dedicated partners whose support makes our publica-
tion and events possible. Your contributions have been

invaluable to our growth and success over the years.

Embracing a mindset of gratitude has profoundly
impacted my life, and I want to share the importance
of this perspective. Research shows that individuals
who regularly practice gratitude tend to experience
greater happiness and improved health. According to
a study published in the Journal of Happiness Studies,
grateful individuals report fewer health complaints
and enjoy better emotional well-being. This attitude
of abundance is essential to cultivating joy in both

personal and professional realms.

The challenges of 2024 have reminded us of life’s unpre-
dictability — from natural disasters to personal hard-
ships. These events have a way of putting our struggles
into perspective. When we focus on our blessings, it
becomes clear that what may seem like insurmountable

issues often pale in comparison to the greater picture.

16 - November 2024

»» publisher’s note

Each day, I strive to remind myself of the good in my life,

which consistently brings a smile to my face.

A grateful heart fosters an abundance mindset, creating a
positive feedback loop. The more we appreciate what we
have, the more we open ourselves to new opportunities and
successes. This principle applies not only in our personal
lives but also in our businesses. Every small win, when

celebrated, paves the way for greater achievements.

As we enter this season of thanks, I encourage you to reflect
on your own journey. Acknowledge your accomplishments and
the incredible people around you. With a heart full of gratitude,

you will attract even more positivity and success into your life.

Join us soon for our end-of-year holiday party — we’ll be
sharing details shortly.

Wishing you all a joyful Thanksgiving filled with blessings
and abundance!

‘Warm regards,

Stacey Penrod
Owner/Publisher
Omaha Real Producers
402-677-7744

Stacey.Penrod@n2co.com

Enhance your brand visibility
and attract more business

ersive experience on the
ngTime-+ Listing Showcase.
elps you boost engagement
posure on Zillow by bringing-this intergctive’/ 22
iding high-resolution HOR :

v 3D Home® tours-and

floor plans. ding to ShowingTime#*.datd,

Showcase Listings sell nearly 15% faster than
comparable listings nearby.

CONTACT US TODAY

for more details about our

%"ﬁ Showcase Listing buridfes! Ll amoura
AT T B productions

Residential | Commercial | Patio

ACCENT

&y We Can
Transform

Your Clients
,ﬂ New Home

(402) 390:2667

Ll

I
i

M

Locally oW Id and >

Call or visit today'
2611 N 204th St, Ste. 105, Elkhorn

OmahaWindowCovering.com

Omaha Real Producers - 17



Don’t Settle for Less!

Finance with The Thorne
Team at CMG home loans!

Advantages of Working with The Thorne

Team at CMG Home Loans:

Save Time,
More Money,
Less Stress.

We offer reduced rates for buyers to
walk them back through the home, put
report and warranty in their name and

1. Allows for the 2. Reduces time to 3. Seller can make
seller to make closing by reducing/ repaire/improvements
repairs before listing.  eliminating inspection  per Inspection, list for
contigency. more money!

On-Time Closing Guarantee™: Buyers close as soon as 21 days after stand behind it for 1 year from date of
submitting a complete application. This applies to purchases only. inspection.
$2,000 on us if buyers don't get to the closing table on time! ;

Reliable Preapprovals Fast Turn Times New Purchase Loans Refinance Options

)-&

5. It shows the sellers 4. Eliminates ‘buyer
are being proactive inspection' surprises,
and the home is which are often costly,
time consuming and
etressful.

NEBRASKA'S MOST EXPERIENCED INSPECTION TEAM

402-506-5711

INSPECTIXUSA.COM

OEFIC RN ECT DU A OO
0| grapectisafin

Contact our team today to get started on your homeownership journey!

Stacy Thorne Brittany Westover Shannon Jones
Loan Officer Loan Officer Production Assistant l‘BBdf to sell.
NMLS ID# 228625 NMLS ID# 1634780 NMLS ID# 2581684 att

(531) 215-0789 (402) 871-8535 (480) 750-4265
sthorne@cmgfi.com bwestover@cmgfi.com shannonj@cmghomeloans.com

FHORNE TEAM

John Wanninger, Keith Helson,
wWhner Co-Owner

*The On Time Close Guarantee is valid for FHA, VA and Conventional (Agency only) Purchases only (No loan contingency). All required credit documents and the property appraisal
must be received by CMG within 4 days of the closing date. The guarantee will be reduced if the closing costs do not meet or exceed the amount of the guarantee. The On Time Close
Guarantee will not apply in any of the following cases: (1) Changes to the original closing date, contract, or loan terms. (2) Delays due to unforeseeable events, including weather or
natural disaster. (3) Delays caused by third parties, including but not limited to appraisal and title services. (4) If loan application is withdrawn or denied. CMG reserves the right to
amend, terminate or withdraw the On Time Close Guarantee at any time without prior notice. This Guarantee expires 12/31/2024. Consult with your loan officer for more details.

@ CMG Mortgage, Inc. dba CMG Home Loans dba CMG Financial, NMLS# 1820, is an equal housing lender. To verify our complete list of state licenses, please visit
% www.cmgfi.com/corporate/licensing and www.nmilsconsumeraccess.org. Branch NMLS ID# 2061100 | 105 N. Randolph Weeping Water, NE 68463 (JN#1472988992)

PROPEATY
MAHAGEMENT

YOUR PREMIER

Property Management Company

- SUPPLEMENTAL INSUR

Make A Lasting Impression...

Auto Wash ¢ Detailing ¢ Protection Services & more!

f 5 - Let Me Find Your Family the
; Perfect Healthcare Solution

THOUSANDS OF INSURANCE PLANS,

NATIONALLY RECOGNIZED BRANDS. ;
' Proudly serving the Greater Omaha,

JON JACOBI, LUTCF, FSS
LICENSED INSURANCE CONSULTANT
402.517.0732
Jonathan.Jacobi@HealthMarkets.com

HealthMarkets Insurance Agency, Inc. is licensed in all states.
Service and product availability varies. Agents may be
compensated based on enrollment. No obligation to enrol
©2021 HealthMarkets 46841-HM-1220

Lincoln, York and Surrounding Areas

a4k

WWW.HEARTLANDFORRENT.COM
joebushrealty@gmail.com
402-253-T92

Joe Bush

>
Scan to bookKVour -
appointment today!

OWNER’S PRIDE 402.715.9749 - OwnersPrideOma.com ¢ 13730 P St, Omaha

=] ]
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_h\ " By Jess Wellar

Photos by Natalie Jensen

A Successful Village

“l had the coolest job ever. | traveled
to Mexico many times a year, spoke
fluent Spanish, and hosted fashion
shows for the First Lady of Mexico
when Vincente Fox was president.
But | had no idea what was in store
for me when | thought the best part
of my life was over,” recalls Diane
Hughes, the powerhouse REALTOR®
behind The Agency Group at BHHS
Ambassador Real Estate in Omaha,
Nebraska. “But where there’s a will,
there’s a way.”

From a high-profile career in com-
mercial real estate to overcoming
life-changing health challenges, Diane
has come out on top with grit, a work
ethic second to none, and plenty of

support from those around her.

Overcoming the Odds

Before venturing into residential real
estate in 2012, Diane spent nearly
two decades in commercial real
estate, first as director of marketing

and development at Westroads Mall

in Omaha before managing luxury proper-
ties in South Texas. But a spinal condition
drastically altered her life after the birth
of her first child.

“I had total spinal reconstructive surgery,
followed by a pulmonary embolism,” Diane
shares. “I became legally disabled, and it was
the most humbling thing to experience while
I'had my spine rebuilt out of metal.” But
Diane didn’t let that setback define her. “I
was raised by parents who were hard work-

ers, so it’s all I've ever known,” she says.

While many agents claim to stage homes,
DIANE TAKES IT TO A WHOLE NEW LEVEL.

Omaha Real Producers - 21



From left to right: Thomas Berney, Diane Hughes,

That determination, combined with
her background in commercial real
estate, made the transition to resi-
dential real estate a natural fit. Her
resilience and ability to pivot in the
face of adversity are qualities she
now passes on to her team. Diane
takes her role as a mentor seriously,
knowing firsthand how vital it is to
have the right support and guidance.
“I love mentoring, and I get no greater
joy than seeing someone else suc-

ceed,” she says.

Better Together

Diane has cultivated a nationally
ranked team, number 18 among small
teams at BHHS, and she’s quick to
credit their success to the strong
bonds and work ethic they all share.
“We do things a little differently on
our team; it takes at least six months
to a year of apprenticeship to join us,”
she points out. “And you can’t be on

this team and not work hard.”

Diane’s power team includes Tanner
Snow and Thomas Berney, who have
been with her for years, as well as
recently added showing agents Eddy
Hernandez and Bianka Alvarado. “I'm

probably part friend, part mentor, and

22 - November 2024

Tanner Snow

part mom, but they all keep me
young!” she adds with a laugh.

Diane’s approach to building

a team isn’t just about sourc-
ing talented agents though;
it’s about fostering a family
environment where everyone
is encouraged to grow and
excel together. “I would like to
recruit a few more people, but
they would have to be really
hard workers who are moti-
vated and the right fit for our

small family,” she explains.

But the village doesn’t stop
with her agents. Diane’s father,
Dave Wager, and her son,
Kylon, also play crucial roles,
especially when it comes to
renovations. “My father, who is 80, is still working
hard and helping us with installations, while my
son handles all of our projects with his company,
K2 Renovations. They are both a huge part of why
this business model works,” Diane acknowledges.

“It truly takes a village!”

Staging Like No One Else
If there’s one thing that sets Diane and her team
apart from other Realtors, it’s their approach to

staging. While many agents claim to stage homes,

Diane takes it to a whole

new level.

“I know there are a lot of
people out there that say
they ‘stage,” but until you’ve
spent nearly $750,000 on
furniture inventory and

have the overhead of a huge,
5,000-square-foot ware-
house, it’s just not the same,”

she emphasizes.

Diane’s team doesn’t just place
a few pieces of furniture in

a home either; they trans-
form every listing from top

to bottom. “We will handle
granite, backsplash, paint,
carpet, deferred maintenance,
and repairs,” she offers. “We
also have two professional
stagers on payroll as well:
Taylor Backman, who is also
an assistant, as well as April
Kratky, to ensure every single
listing is transformed — every

single time.”

Diane’s passion for staging
and renovation comes from

her own personal challenges

ey T AL
WA A A

she faced when buying a home in

Omaha. The nightmare scenario

motivated her to do better for
clients. “It was truly a horrific
real estate experience — three
years with no kitchen while
my husband was deployed. I
was cooking for my kids in my

laundry room with a toaster oven
and mini fridge,” she remembers.
“I realized that I could certainly
do it better by working hard and

offering more value.”

On the Homefront

At the heart of everything Diane

does is her family. Married to Erik, a
retired Air Force officer now working
in oil and gas, Diane cherishes the
time she spends with her hubby and
children, Kennedy and Kylon Betts, as
well as two precious grandchildren.
Her daughter, Kennedy, is an amazing
dancer and has been interning with
the team for several years. “I'm hoping
she’ll join the team when she finishes
college,” Diane says proudly.
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Outside the office, Diane treasures
spending time with her loved ones,
cuddling mini and micro goldendoodles,
Jet and Jolene, and indulging in her pas-
sions for art, decorating, and collecting

vintage luxury fashion items.

Even with all her success, Diane isn’t
ready to rest on her laurels. “I'm not
there yet,” she says when asked about
how she defines winning. “When I am, I
will find a better work-life balance and

travel more!”
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Diane Hughes (second from right) with her son Kylon Betts,
daughter Kennedy Hughes, and father David Wager

Her long-term goals include possibly having a

second home in France, where her husband holds

cleanwaterguys

WATER. FURE AND SIMPLE®

citizenship, and continuing to grow her team with

motivated agents who share her relentless work
ethic. Through it all, Diane remains grounded by

her family and her passion for her profession.

“I'm happy when I'm healthy and physically able
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to work. That is my Zen,” she concludes. “Going
through some serious health issues and fighting
for your life gives you a different perspective on
what matters. Ultimately, I just want to share

successes, because alone they’re hollow.”
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P partner spotlight

By Jess Wellar

MARYSLADEK

MY INSURANCE

Mary Sladek, owner of My Insurance
in Omaha, explains a recent trend in
home insurance that top REALTORS®
should definitely be in the loop about.

“We have seen people that were

not able to buy a home because
they could not get home insurance
for various reasons, such as too
many claims on their history,” Mary

points out. “We are doing our best to

educate on the importance of pre-
approvals and making sure Realtors
understand what could prevent
someone from getting home insur-

ance, while being an extension of the

great service our referral partners

are already providing.”

With nearly 25 years of insurance
industry experience, Mary and her

seasoned team are able to help avoid

Making Life Easier

such scenarios of disappointment
with a proactive, advice-oriented
approach to protecting clients’

future insurability.

From Banking to Insurance

After a banking career as a retail branch
manager and lender, Mary found her-
self drawn to insurance and financial
services. Her pivot was inspired by her

husband and his family’s involvement

-
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Mary Sladek is the owner of My Insurance, LLC.

in the insurance industry. “I met and
married my husband, Mike, while we
were both working at FNBO,” Mary
reflects with a smile. “I was interested
in insurance and financial services and
joined Mike’s parents in their Farmers
agency in 2000.”

It wasn’t long before Mary’s drive led
her to start her own insurance agency
with Farmers. Her personalized
service and reliable advice gained her
a loyal following. But as her business
evolved, she recognized the need to
offer her clients more carrier options.
“I have always worked on a referral
basis rather than soliciting individ-
ual clients,” she notes. “Wanting to
provide more carrier options for my
clients and partners, I chose to move
to an independent agency model and
started My Insurance LLC in January
of 2012

Mary’s clients’ satisfaction certainly

paid off — many of her existing clients

30 - November 2024

followed her when she transitioned
to her independent agency. Today,
nearly 12 years later, My Insurance is

a top-producing personal lines agency.

A Trusted Advisor

My Insurance offers a variety of home
and auto insurance products to clients
purchasing or refinancing homes. The
agency is also licensed to serve cli-
ents across Nebraska, lowa, Kansas,
Missouri, and Arizona, allowing them
to provide insurance solutions to a
wide range of homeowners across

multiple states.

“We are a small business with access
to multiple top-rated carriers,” Mary
explains. “This allows us to select
competitive options to best fit each
client’s individual insurance needs,
both initially and on each subsequent

annual renewal.”

“We make insurance easy,” Mary

says, sharing the company’s motto.

“We work directly with our Realtor and
mortgage partners to solve a need by pro-
viding knowledgeable, honest advice and
fast, friendly service, along with compet-
itive options.” The team also prides itself
on maintaining a strong reputation within
the local real estate community, working

almost exclusively by referral.

My Insurance operates as a fully remote
team, allowing staff agents the flexi-

bility to work from their home offices.
The team includes Office Manager Jen
Molina, Senior Account Manager Kristene
Peterson, and Account Manager Vicki
Heckerson. All are fully licensed with

many years of industry experience.

Service-Oriented

‘What sets My Insurance apart from other
agencies is the team’s commitment to ser-
vice over sales, focusing on building rela-
tionships and providing value. “Our new
clients are referred to us by trusted busi-
ness partners or current customers who

have been pleased with the service they
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received,” Mary says. “We believe our
culture of always doing what’s best for
our clients and partners in every sit-
uation earns us the privilege of their

continued support.”

The agency’s service-driven
approach ensures that every interac-
tion is geared toward solving prob-
lems and providing peace of mind.

“A win for us is providing an easy
process where both the customer and
the lender have the insurance piece
of the real estate transaction satisfied
in a timely, efficient way,” Mary
explains. “We maintain great product
offerings, knowledgeable staff, and
competitive pricing, along with a

‘We’ll do our best’ culture.”

Beyond the Business

When she’s not working, Mary’s
world revolves around her loved ones.
She and Mike will be celebrating

their 25th wedding anniversary this
Valentine’s, and together they trea-
sure time with their two daughters,
their spouses, and five active grand-

children, ranging in age from 14 to 6.

“Both of our daughters live locally, so
I'love attending my grandchildrens’

events — dance competitions, plenty

Mary and Mike Sladek with their children and grandchildren

of sports, show choir, and piano recitals, or
just a backyard BBQ and splashing in the
pool,” Mary shares.

The couple also loves visiting their home
in North Scottsdale, Arizona, where they
enjoy hiking, golfing, and entertaining

family and friends.

Giving back to the community is a top
priority to Mary, as well, and she notes her
agency is involved in many local organi-
zations. “My Insurance supports the real
estate community through our membership
and participation in the Omaha Area Board
of REALTORS®, and Women’s Council

of REALTORS®,” Mary notes. “We are

also active Sarpy Chamber members and
sponsors of both Reagan and Manchester
Elementary Schools, Gretna Booster Club,
and the Millard and Elkhorn Sports teams.”

Looking Ahead

Mary has witnessed a great deal of change
over the years, from regulatory shifts to
market fluctuations. She notes today’s
insurance landscape is being shaped by a
“perfect storm” of challenges, including
supply chain issues, inflation, workforce
shortages, and unprecedented claims from
natural catastrophes. “This has presented
underwriting and high premium challenges

that, in some cases, have affected the ability

for some to purchase a home,” she
elaborates. As a result, Mary foresees
pre-approval for home insurance
becoming as essential to real estate

transactions as mortgage pre-approval.

Mary is dedicated to helping Realtors
understand these challenges and nav-
igate them effectively. Her proactive
approach ensures that both her cli-
ents and partners are well-prepared

for any challenges that may arise.

“We will continue to add state
licenses as needed to serve our
clients’ needs,” Mary concludes. “We
are one of the largest independent
personal lines property and casualty
agencies in the country and continue
to outpace our competition as top
producers by providing exceptional

products and unprecedented service.”

Photo by Rachael Kay Artistry

For more information on how

My Insurance can help with

your insurance needs, contact
Mary Sladek and her team at
402-991-6688 or visit their website
at www.MylnsuranceOmaha.com.
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By Dave Danielson

RIN-OBERHAUSER

Driven by the Details

hose who scale the heights

of the tallest moun-

tains get there one foot
at a time. The same holds true
with success in business. Erin
Oberhauser exemplifies that sense
of dedication and hard work. As a
REALTOR®, team leader and asso-
ciate broker with Nebraska Realty,
Erin is truly driven by the details

when it comes to helping others

achieve their dreams.

‘With more than two decades of
experience, she has built a reputa-
tion for offering exceptional service,
creating a business founded on
referrals and repeat clients, and
leading her team with the same care

and guidance she offers her clients.

From Client to REALTOR®
Erin’s journey into real estate began
in an unexpected way. She first

experienced the process as a client,

buying and selling her own home.
During that time, a survey from her
Realtor sparked her interest in the
profession. “I had to fill out a sur-
vey for my Realtor at the time, and
I thought, ‘This would be fun to do
myself,”” Erin recalls. That thought
eventually led her to earn her real
estate license on March 20, 2000, a
date that marked the beginning of a

fulfilling career.

Looking back, Erin notes that her

love for the profession grew quickly.
“I hit the ground running and sold at
least one house every month during

my first year,” she says.

For Erin, real estate wasn’t just a
career shift — it was the start of

something she truly enjoyed.

Hard Work and Relationships
Erin’s early success didn’t come

from relying on friends and family

for business. Instead, she put in
the hard work, doing open houses
and focusing on phone duty and
new construction to build her client
base. “The people in my sphere
weren’t buying yet,” she explains.
“I did open houses, made the phone
duty desk my second office, and

sat hours and hours of model duty
for any builder’s agent that would
have me. Once I proved myself,

the business came in, and now my
business is 100 percent referrals

and repeats.”

That early determination and
willingness to prove herself laid

the foundation for a career built on
relationships. Erin’s clients not only
trust her expertise but also return
to her again and again for future
transactions. Today, her real estate
business thrives entirely on the loy-

alty and satisfaction of past clients.
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A Passion for Paperwork and People
While many Realtors might shy

away from the administrative side

of the business, Erin thrives on it.

“I really like the paperwork part of
the business. I love the contracts,”
she says. Her attention to detail and
love for contracts may stem from her
early interest in law, but it’s also what
helps her ensure every transaction is

smooth and legally sound.

Beyond the paperwork, Erin finds joy
in working with different people and
helping them through one of life’s most
significant decisions — buying or sell-
ing a home. “I also love all the different

people I work with,” she adds.

Leading Team Oberhauser

As the leader of Team Oberhauser,
Erin is committed to helping not only
her clients but also her team mem-
bers. “There are four of us right now,
including Aundrea Ewing, Erica
Ringer, and Christi Stewart,” she
says. “I'm here to help them and
guide them. They all have wicked
smart brains, and you’ll see their

names in lights someday.”

Her role as a team leader and asso-
ciate broker allows her to share her
experience and knowledge with newer
agents, helping them navigate the com-

plexities of the real estate market.

For Erin, leading a team is about
more than just overseeing transac-
tions. It’s about mentoring and creat-
ing an environment where her team
members can grow and succeed, just
as she has over the past 20 years. “I
want them to run circles around me,”
she says. “My goal is for them to put

my numbers to shame.”

Wonderful Life

While real estate is a significant

part of Erin’s life, family always
comes first. She and her husband

Paul have been married for 25 years,

36 - November 2024

WHEN YOU APPROACH IT FROM A SERVICE
STANDPOINT, BUSINESS WILL COME TO YOU.

WHEN YOU APPROACH IT FROM A SALES-ONLY
STANDPOINT, YOU WORK 100 TIMES HARDER
THAN THE NEXT GUY AND FAIL QUICKLY.”

and together they have two children,
Wyatt, 17, and Kyra, 16, both attend-
ing Millard West. Erin cherishes time
spent with her family and is fortunate
to have about 99.9 percent of her
extended family here in Omaha. The
Oberhausers rarely go a week without
spending time with their parents, sib-
lings, nieces, nephews, aunts, uncles
and cousins. Erin has also been

gifted with an astounding number of
amazing friends. She and Paul love

to travel with those friends too. Her
mantra is “Life is Good,” and it’s hard
to argue with that when you look at

the life she and Paul have built.

Erin is passionate about giving back

to the community. She serves as a
founding board member of Operation
Super Jack, an organization that raises
money to support families dealing with
pediatric cancer. This cause is partic-
ularly close to her heart, as her family
lost her nephew, Jack Speichert, to
brain cancer when he was just 3 years
old. She is also a charter member of
the Omaha Rotary Night Club.

The Lighter Side

Real estate is a serious business, but
it’s not without its lighter moments.
Erin recalls some of the more
humorous situations she’s encoun-
tered over the years, including one

memorable instance when she was

pregnant. “I had to crawl out of a

bathroom window because the door
was broken,” she laughs. Another
time, she pretended to be a painter
while reviewing a house because the
homeowner mistook her for a painter,
and she did not want anything to do
with that particular property. And in
one particularly unusual showing, she
discovered someone squatting over a
suitcase in the property. As she says,
“We literally had to call 911 because
we didn’t know if he was dead or
alive! It ended up he was alive, and
that was the day I learned what a
crack pipe looked like.”

Erin Oberhauser leads Team Oberhauser at Nebraska Realty.

These stories remind Erin — and her
clients — that while buying or selling a
home can be stressful, it’s important to

keep a sense of humor along the way.

Lifting Others

For those new to the industry, Erin
has straightforward but valuable
advice. “Don’t lie, and answer your
phone,” she emphasizes. Erin believes
that approaching real estate from a
service standpoint rather than solely
as a sales job makes all the difference.

“When you approach it from a service

standpoint, business will come to you.
When you approach it from a sales-
only standpoint, you work 100 times
harder than the next guy and fail

quickly,” she says.

Her philosophy of service over sales
has clearly paid off, as evidenced by her

successful career and loyal client base.

A REALTOR® Who Cares
At the end of the day, Erin wants her
clients to remember her as someone

who made the process easier and less
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stressful, while maybe adding in a

dash of humor.

“We always have fun working
together,” she says. “I try to take away
their stress and make it easy for my
clients. I'm constantly reminding them
that things a/ways work out, and that
‘thoughts become things.” It’s easy for
buyers or sellers to get bogged down
when transactions get bumpy, but at
the end of the day, I want my clients to
know that, together, we will do what-
ever we can to ensure a successful and

happy closing.

“I am in their corner. I want them to
feel that communication was always
open, and that they never had to

worry or wonder where we were in

the process. And when it’s all said and
done, I want them to think of me and

Erin Oberhauser with her husband, Paul,

smile ... and maybe chuckle a little.”
and their children, Kyra and Wyatt
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THOROUGH APPROACH. REAL RESULTS.

When you talk with Nick Pacal, it's easy to see the passion
he has for the profession. You can see it in the way he is a
true lifelong student of the business.

E ,
"

rising star

By Dave Danielson
Photos by Natalie Jensen

As a REALTOR® with Prime Home Realty, Nick
puts this very thorough approach to work for

the best interests of his clients.

In April 2023, Nick Pacal made a major career
shift, earning his real estate license. After 20
years in sales and leading large teams across
the U.S., Nick was searching for something
more fulfilling. Real estate, with its emphasis
on connecting with people and helping them
find their perfect home, proved to be exactly
the challenge and opportunity he had been

looking for.

“I had friends in lending and family in construc-
tion who suggested I explore real estate,” Nick

recalls. “It just took off on its own.”

Since then, he has quickly found his footing
in the industry, closing in on $4.8 million in

volume in 2024 alone.

Personal Growth
For Nick, stepping into real estate wasn’t with-
out its challenges, but he approached it with a

sense of purpose and optimism.

“I came into it not knowing what to expect,”
he admits. “It’s hard to capture an individual’s
trust in the world we live in. But if you put
your best foot forward and are honest, people

will have that level of comfort.”

Trust and integrity form the bedrock of Nick’s
approach. His two decades in sales helped him
develop a strong understanding of what it takes
to establish trust, lead effectively, and connect
with people. But his transition to real estate
brought more than just career challenges. On

a personal level, the journey has been deeply

emotional, shaped by family and loss.

Nick’s father passed away when he was just
25, and his mother, who was the executive

director of the Autism Center of Nebraska,
passed away last year—just days after he

earned his real estate license.

“I didn’t come from a silver spoon family,”

Nick says. “I saw my parents struggle at times




growing up. I do this for my wife and
son. I believe people deserve fair
treatment, whether they’re buying a
$7,000 lot or a $1.2 million home.”

This belief in fairness and equal
treatment for all drives Nick’s com-

mitment to his clients. For him, real

estate is more than just transactions.

It’s about making sure every person,
no matter their budget, receives the

best service possible.

“It’s enough to fuel me for a life-

time,” he says.

56

Winning Connections
Nick’s passion for real estate is deeply
rooted in his love for connecting with peo-

ple and understanding their unique stories.

“I love learning about what people are
looking for on the buying, selling, or
investing side,” Nick explains. “I like
learning about their story and educating
them. You can never give enough infor-
mation about the market or the zip code
they’re about to live in. It requires you to
study the market and the numbers.”

Staying informed about the local mar-

ket is critical to Nick’s approach. He

emphasizes the importance of under-
standing neighborhoods, their his-
tories, and their trends. For him, it’s
not just about the individual transac-
tion—it’s about providing clients with
a complete picture of the community
they’re entering, ensuring they make

well-informed decisions.

“I really have an interest in knowing the
market, specifically each neighborhood

or zip code,” he says.

This dedication to staying informed and
continuously learning sets Nick apart.

He’s a firm believer that no matter how

Nick Pacal with his wife, Becky, and their son, Bryson

It’s hard to capture an

individual’s trust in the

experienced you are, there’s always impression on him, instilling the value = “You really need to spend time

more to learn. of service and involvement. every day studying market

world we live in. But

if you put your BEST

FOOT FORWARD AND
ARE HONEST, people

will have that level
of comfort.

“You need to spend time every sin-
gle day studying market trends,” he
advises. “And never stop learning.”

Family Foundation

Despite his busy schedule, Nick is
devoted to spending time with his
family and giving back to his com-
munity. His wife, Becky, and their
3-year-old son, Bryson, are at the

heart of his motivation.

“I eat, breathe, and live real estate,
but I also spend a lot of time with
my family and friends,” Nick says.
“I'm also a volunteer firefighter at

Boys Town.”

Nick’s commitment to helping others

extends beyond his real estate career.

His involvement as a volunteer fire-
fighter and his strong connection to
the community are important aspects
of who he is. His mother’s work as
the executive director of the Autism
Center of Nebraska left a lasting

In his free time, Nick enjoys playing
golf and reading books about self-
improvement. He’s always striving to
grow personally and professionally,
maintaining a balance between work,

family, and personal development.

Advice for Aspiring REALTORS®
For those considering a career in real
estate, Nick offers practical advice

rooted in his own experiences.

trends,” he says. “Take time

to call your support system,
because you will need those
folks. There will be good days
and challenging days. If you feel
like you're not moving the needle
forward, take a day off, reset, and
then just do it.”

Nick also encourages aspiring
agents to embrace the continuous

learning aspect of the profession.
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Nick Pacal, with Prime Home Realty, is a volunteer firefighter in Boys Town.

“Never stop learning,” he says. “The Nick’s genuine care for his clients and his passion for the industry
market is always changing, and drive him to continuously improve. “I truly care about what my
staying up-to-date on updates in the clients achieve when it comes to their real estate goals,” he says.

industry is critical.”

Truly, Nick’s thorough approach creates real results each day.
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»» historic property
listing spotlight

A TIMELESS GEM

Nestled in the charming neigh-
borhood of Bemis Park in Omaha,
Nebraska, the Zabriskie Residence
stands as a historic landmark that
epitomizes the grandeur of 19th-cen-
tury architecture. Erected in 1889,
this striking example of Queen Anne
style showcases intricate details and

exquisite craftsmanship that have
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captivated residents and visitors

alike for generations.

Perched majestically on a corner lot
along a picturesque tree-lined street,
the Zabriskie Residence exudes an
air of timeless elegance and sophis-
tication. Its distinctive turret rooms,

which adorn each of its three stories,

IN BEMIS PARK

offer breathtaking panoramic views of

the surrounding landscape, providing

the perfect setting for quiet contem-
plation or leisurely enjoyment of the

natural beauty that surrounds it.

More than just a beautiful historic
structure, the Zabriskie Residence

is a cherished piece of local history,
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having earned its place on the
National Register of Historic Places.
Its original gas light fixtures, ornate
woodwork, and captivating archi-
tecture reflect the story of a bygone
era while inviting modern comfort.
Despite its rich history and architec-
tural significance, the residence has

not remained frozen in time. It has

been thoughtfully updated to meet
the needs of contemporary living,
ensuring that its timeless charm con-
tinues to delight and inspire all who

enter its doors.

One of the standout features of this
remarkable home is its fully remod-

eled kitchen, which harmoniously

blends modern convenience

with historical authenticity. The
kitchen underwent a top-to-bottom
remodel, resulting in a space that is
both functional and visually stun-
ning. High-end appliances, custom
cabinetry with soft-close features,
and luxurious granite countertops

create a culinary hub that reflects




quality and sophistication. The design
optimizes space while honoring the his-
torical context, ensuring the home retains

its architectural integrity.

The Zabriskie Residence also boasts an
array of improvements that enhance its
livability. The electrical wiring has been
modernized, ensuring safety and reliability,
while the HVAC system, installed in 2023,
offers improved efficiency and comfort. The
driveway has been upgraded with thicker
concrete for enhanced durability, providing

a reliable foundation for years to come.

Balconies and wrap-around porches are
hallmark features of Queen Anne archi-
tecture, and this residence is no exception.
Balconies adorn the upper floors, providing
elevated outdoor spaces with scenic views,
while the wrap-around porch encircles the
home, offering ample room for outdoor

relaxation and socializing.

Bemis Park is not just a picturesque

location; it is a historic neighborhood

3524 Hawthorne Avenue, Omaha, NE 68131 | $430,000,000

BEEKSHIRE HATHAWAY

HomeServices

52 - November 2024

developed in the late 19th century, characterized by
architecturally diverse homes, tree-lined streets, and
a strong sense of community. The Zabriskie Residence
stands out for its exceptional representation of Queen
Anne architecture, embodying the style’s hallmark fea-
tures, including its asymmetrical facade, turret rooms,

and elaborate ornamentation.

For those with a passion for history and a desire to own
a piece of Omaha’s architectural heritage, the Zabriskie
Residence represents a rare opportunity. With its unpar-
alleled beauty, historical significance, and prime location
in the heart of Bemis Park, this magnificent home truly

stands as a symbol of enduring elegance and grace.
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Helping your clients make it home.
Local support backed by the strength
of a national lender.

We're here to provide the personalized mortgage service
and step-by-step guidance your clients deserve, backed
by the strength and solutions U.S. Bank offers:

+ U.S. Bank lending available in all 50 states

« Loan options for your needs to buy, build or borrow

« Conventional fixed- and adjustable-rate mortgages
« Jumbo loans with increased lending limits

» FHA and VA mortgages available

ONUSTO
ENSURE YOUR
CLIENT IS THE

ONLY ONE
MOVING IN!

 Residential & Commercial
Extermination

© Specialists in Rodents,
Ants, Termites,
Fleas & More!
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Contact us today
for a free estimate!

Brad Earl,
43 Years Of Experience

402.397.8884
LienPestControl.com

bank

Scott Hove

Mortgage Loan Officer
office: 402-963-2152
cell: 402-714-6280
scott.hove@usbank.com
NMLS # 502086

Summer Franco

Mortgage Sales Supervisor
office: 402-289-9021

cell: 402-850-9899
summer.franco@usbank.com
NMLS # 992463

Loan approval is subject to credit approval and program guidelines.
Not all loan programs are available in all states for all loan amounts.
Interest rates and program terms are subject to change without notice.
Visit usbank.com to learn more about U.S. Bank products and services.

Mortgage, home equity and credit products are offered by
U.S. Bank National Association. Deposit products are offered
by U.S. Bank National Association. Member FDIC.

LENDER ©2024 U.S. Bank

EQUAL HOUSING

With 14+ Leading
Insurance Providers,
We've Got You &
Your Clients Covered

JR Rivera

Insurance Broker
402-380-5318
axntinsurance.com
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Senior Mortgage
Banker

: s NMLS: 1049369
GLORY VISUALS : dibpin@ihlson
EXCELLENCE DELIVERED EVERY TIME i 5 s .
. : ’  402.250.9530
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Brad Dombrosky

Senior Mortgage
Banker

NMLS: 404109
brad.dombrosky@fbhl.com
402.512.0041

. READY To EL’EVA TE | ::\)Ar:-jfrizc?(z?f]bhl com
F‘Ot qu ﬂCh YOUR CLIENTS' | 402.960.0346
| GRRIEEREN S EXPERIENCE? i

402.581.9283 | FlatBranchHomelLoans.com | 541 N 155th Plaza

A division of Flat Branch Mortgage, Inc. Equal Housing Lender. NMLS: 224149 (nmlsconsumeraccess.org)

II IDE AL INTEGRITY. RESULTS. PROVEN.

CONSTRUCTION
EST 2001

COMPLETE COMMERCIAL
& RESIDENTIAL
CONSTRUCTION
SERVICES

General Contracting Services
Kitchen & Bath Remodels
Additions & Decks

- Basement Finishes

REQUEST AN
ESTIMATE TODAY!

- Concrete:
New + Removal & Replacement
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402.592.4020

IDEALCONSTRUCTION.COM
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Local Loans for
Your Greatest Goals

Whether you are building a new home or
purchasing an existing one, West Gate Bank can
help you to finance the home of your dreams.

Ready to get started? Contact a Lender Today!

Steve A Tyler
Kucirek E Peterson

US Navy Veteran Mortgage Lending Team
Mortgage Lending Team =

; d
402.292.1948 | 402.758.8716

skucirek@westgate.bank tpeterson@westgate.bank

NMLS# 1734948 NMLS# 406012

Guthrie ' Michael

Steen Bittner

Mortgage Lending Team r Residential
7 Construction Lending

402.758.8727 402.758.8730
|

gsteen@westgate.bank Y mbittner@westgate.bank

NMLS# 400111

WEST GATE BANK.

Our interest is you




