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NATIONAL
N PI PROPERTY
INSPECTIONS

BUILD TRUST, BUILD GONFIDENC!

Choose NPI's superior home inspection
services for your clients.

Professional Residential &

Giuseppe Volpato Commercial Inspections

New Haven West & North . . East Haven to East Lyme
. Water Quality Testing 4

volpato@npiinspect.com 0 griffithservices@aol.com
npiweb.com/Volpato ' Radon Testing npiweb.com/Griffith

203.871.7214 860.227 4249

Ron & Kate Griffith

We specialize in the guidance, tools

and services Lo protect you and your
family’sfuture! .
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NU-FACE

HOME IMPROVEMENTS

860-532-6322

855 Berlin Turnpike, Berlin, CT 06037

Roofing - Siding - Windows - Doors - Bathrooms STATE OF THE ART SHOWROOM
FOR ALL YOUR INSURANCE NEEDS

i Google ~ fifica 4y
Life ¥

Business Liability FAMILY OWNED | LOCALLY OWNED 4.9 STAR smm BBB
Insurance Agency Medicare . | RATING [ *5c3hte” )
T e Retirement Planning

aren Bellamy,
& WOMAN OWNED % brenont & O 203.288.5290

www.pioneerenvironmentalct.com + (203) 676-3603 264 Amity Road, Suite 103, Woodbridge, CT 06525 We proudly service a’ll Of COHHGCtlcut
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7 PHOTOGRAPHY Immersive 3D floor plans

for top-tier visual solutions

Interior/Exterior
2D and 3D Floor Plans ANA
Drone Photography . 2 N
Computer Generated Walk Thru  SSSSSIERES

Virtual Staging

2 _.\.I.:I:': 4

= =

N

EASY 24-HOUR ONLINE SCHEDULING
APPOINTMENTS 7-DAYS A WEEK
5 STAR AVERAGE GOOGLE RATING

RADON TESTING ¢ WELL INSPECTIONS 86042244496
STATE CERTIFIED FOR CRUMBLING SafeG ua rdCT.com

FOUNDATION INSPECTIONS , : "
Inspecting The Entire State of CT SPECIALIZING
[-N- HGFESR)

: 7 Industrial Rd * Prospect, CT 06712
GERMAN CARS- .
W NOW BEFORE YOU BUY oS () 52 74
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Debbie = A Leslie
Huscher Terres

Angi

AWARD '
OGS IN THE NEW ENGLAND AREA”
OUR CONTACT NUMBERS
| & CONNECTICUT MASSACHUSETTS NEW YORK RHODE ISLAND
+860-646-9983 +413-686-9383 +845-768-1300 +401-427-0305
CI.A“DIA OUR WEBSITE N SCHEDULE YOUR INSPECTION WITH US
WWW. SHERWOODINSPECTION.COM INSPECTIONS@SHERWOODINSPECTION.COM

SANTANGELO :
INTERIORS INSPECTORMW

SIS is proud to introduce lan Glanovsky, our Septic Services
Manager! lan brings a passion for educating homeowners to every
inspection.

lan operates in CT, MA, & NY. He previously worked in Western
Connecticut and parts of New York, specializing in septic inspections. He
brings a unigue blend of expertise to his role. He holds a Phase |
Subsurface Sewage Disposal Certification from the CT DPH and various
InterNACHI licenses related to septic systems.

Transform your listings and elevate vour clients” home-buying expericnce with our expert interior design services!

Al Claudia Santangelo Interiors we specialize in tuming houses inte dream homes. We understand that not every property checks all the boxes
for your clients, and that’s where we come in. Our team of experienced designers focuses on both sesthetics and functionality, ensuring every
space is beautilul, comlortable, and meets every day needs.

We offer free consults at your showings to help vour clients see the potential in a property.

Together, we can create inviting spaces that will captivate buyers and enhance the value of vour listings. “Taking the time to understand the prospective hwer all Lt il

my conversations to their specific needs. Some clients have had septic
systems all their lives, while others may not even know what a septic tank

1200 BOSTON POST RD. GUILFORD CT. 06437 203.458.8453 is. This interaction enhances the inspection process, making it smoother
and ensuring clients feel more engaged in comprehending the
information.”
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MEET THE

NEW HAVEN & MIDDLESEX

REAL PRODUCERS TEAM

Sam Kantrow Rise Visual Media Chris Devlin George Grotheer Jack Ardrey
Owner/Publisher Photography Special Projects Content Writer Operations Specialist
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at sam.kantrow@realproducersmag.com .
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

ESSEX THE
PAINTING COMPANY II
We Gugs

Exterior Painting
Interior Painting
Cabinet Painting

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners

Well Extensions | Well Chlorinations
860-510-2023

X dlt'!tlr'lQEl;'J!'l'l-pﬂﬂ'\-' \.“h e 7 day EMERGENCY SERVICE
. y.com : with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

FREE ESTIM.ATES‘\‘«~~~
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IICRC & BPI Certified Specialists

Priority Scheduling for Real Estate Transactions
Most projects can be remediated in ONE day
Mold Testing & Remediation

Water Restoration

Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

info@ctmoldpros.com

MOLD PROS




PREFERRED PARTNERS

RP

and thank them for supporting the REALTOR® community!

ATTORNEY
Law Offices of
Robert C. Leitze
(203) 453-8600
robertleitze.com

ATTORNEY - REAL ESTATE
Law Offices of Ryan

B. Corey, LLC

(203) 699-9422
coreylawoffices.com

AUTO DEALERSHIP/
FULL SERVICE FACILITY
MSport Motorwerx

(203) 592-8744
msportmotorwerx.com

BUILDER/DEVELOPER
Pinnacle Land
Development

(203) 2711115
pinnlanddevelopment.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CONSTRUCTION/
GENERAL CONTRACTING
Sunrise Cove Partners LLC
(203) 627-1655
srcpartnersct.com

CUSTOM FURNITURE
Modern Oak

(203) 494-2131
modern-oak.co

CUSTOM
WOODWORKING/
FURNITURE

Planeta Woodworking LLC
(860) 986-1155
planetawoodworking.com

DIGITAL MARKETING
Courtney Luft Design
(860) 917-1037
courtneyluftdesign.com

HEATING OIL/PROPANE
Amodio & Sons Fuel

& Energy Services

(203) 934-2651
amodiofuel.com
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HOME IMPROVEMENTS

/ EXTERIORS

Nu-Face Home Improvements
(860) 532-6322

nufacect.com

HOME INSPECTION
Sherwood Inspection
Services, LLC

(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar

To Post Home Inspectors
(203) 490-7855
mirandateam.pillartopost.com

INSPECTIONS

National Property Inspections
(E Haven to E Lyme)

(860) 227-4949
npiweb.com/griffith

National Property Inspections
(New Haven & West)

(203) 871-7214
npiweb.com/volpato

INSURANCE AGENCY
Connecticut Insurance
Exhange of Southington LLC
(860) 276-1255
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance - Karen
Bellamy Agency

(203) 288-5290
agents.farmers.com/ct/
woodbridge/karen-bellamy

INTERIOR DESIGN
Artisan Kitchen and Bath
(203) 458-8453

LAND CLEARING/
EXCAVATING
VegOut Forestry
(203) 815-6791
vegoutforestry.com

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
USL Outdoor Living

(203) 390-9093
usloutdoorliving.com

LANDSCAPING
S&R Landscape
Construction

(203) 445-8697

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage-
Dominic DeMilo

(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com

MOWING/LANDSCAPING
JC’s Landscaping

(203) 927-2058
jcslandscapingct.com

PAINTING

Essex Painting Company
(860) 510-2923
essexpaintingcompany.com

PAINTING /
POWERWASHING
Pro Coat Paint
(203) 907-6083
procoatpaintct.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

PERSONAL CONCIERGE
SERVICES

Sandhill Concierge

(401) 315-4709
sandhillconcierge.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
These businesses have been independently verified to provide the highest quality agents demand in their
vendors. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local

companies are proud to partner with you and make this magazine possible. Please support these businesses

PHOTOGRAPHER | REAL
ESTATE MEDIA

Rise Visual Media

(347) 239-5636
risevisualmedia.com

PHOTOGRAPHY/VIDEOGRAPHY/
VIRTUAL STAGING

Devlin Photography LLC

(860) 434-0005
devlinphotography.com

RADON TESTING AND MITIGATION
A & R Environmental

(860) 742-6767
arenvironmental.com

REAL ESTATE APPRAISAL
S.AT. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE ATTORNEY

Adam M Brouillard Attorney at Law
(203) 915-1836

brouillardlawct.com

REMODELING/CONSTRUCTION
Cityline Construction

(203) 430-2152
citylineconstructionlic.com

RESTORATION - WATER,
FIRE & MOLD

Pioneer Environmental
(203) 934-7332
pioneerenvironmentalct.com

SOFT / POWER WASHING
New England Aerial Cleaning
(855) 237-4255
newenglandaerialcleaning.com

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TRAVEL AGENCY / CUSTOM
TRAVEL PLANNING
Adventures by Jaime

(203) 767-6323
adventuresbyjaime.com

WATER SYSTEMS
The Well Guys
(203) 828-6129
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DISTRIBUTION:
This magazine will be delivered to the mailboxes
of the top 300 agents in New Haven and Middlesex

WHAT IS Real Producers?

We provide a platform to connect, elevate and inspire the top real estate professionals across the Connecticut Shoreline.

Counties every month. The selection of these
300 agents is based on compiled MLS data over
the last year. If you are receiving a hard copy of
the publication, it is because you belong to the

distinguished group representing the top 5%.

It is a privilege to intro- your connections, and acknowledge and highlighting the unique quali- CONTENT:

duce Real Producers to your unwavering commitment to ties that make each of you iconic. This publication revolves around YOU—the

our region and to cel- excellence in serving your clients. Connecticut Shoreline real estate community.
ebrate the exceptional In the years ahead, my goal is to conduct . Our aim is to share personal and distinctive sto-

contributions each of you = Real Producers originated as a simple  interviews with each of you, sharing ries about members of this community, provid-

2
o
=
w
S 3
< £ makestothe Connecticut  concept in 2015 in Indianapolis and your success stories in upcoming issues. ing a platform for you to inspire greatness in
% Q‘Eu Shoreline real estate com-  has rapidly expanded nationwide. I eagerly anticipate commemorating others. As we expand, our commitment remains
— & munity. Having lived here  The thriving Real Producers com- your achievements at our events, offer- to deliver fresh content exclusively centered
o & my whole life and worked = munity now spans over 130 loca- ing valuable tools and connections to on the top 5% and our Preferred Partners.

ﬁ in television/media for the  tions, revolutionizing the way the support the growth of your businesses, It’s important to note that we have nothing to
last 14 years, it brings me ~ real estate community collaborates and representing your collective passion sell to real estate agents; being featured in
profound joy and excite- throughout the U.S. As we begin for this industry that we all share. this publication is absolutely FREE. Agents can
ment to have the oppor- this journey together, I commit to be featured by nomination from a peer, leader,
tunity to showcase your fostering community connection and Here are some quick facts or influencer. We actively encourage nomina-
achievements, nurture forums dedicated to acknowledging about Real Producers: tions and appreciate learning about agents who

are making a significant impact in our market.

PREFERRED PARTNERS:

Those identified as “Preferred Partners” in the
index of this publication are integral members
of this exclusive community. You will find them
featured in every issue, participating in our pri-
vate events, and actively engaging in our online
community. We maintain a selective approach,

allowing only those businesses recommended

by members to be a part of our community.

Building Trust

with Quality Work

Design-build services

General contracting

Project management

Custom home building

Kitchen and bathroom remodels

Basement finishing

Additions and expansions

Commercial construction

CITYLINE CONSTRUCTION

203-430-2152

12 - November 2024 New Haven & Middlesex Real Producers - 13



to me anytime. I look forward to meeting

with every one of you in the near future.

I'would like to take a moment to acknowl-

edge our Preferred Partners for their vision

and belief. Their commitment is an essential
part of bringing New Haven & Middlesex Real
Producers to life and will provide the framework
for our continued growth and success. I also
would like to extend a heartfelt “thank you”

to my incredible team, all of whom orches-

trate the publication each and every month.

I appreciate you all and I look forward to
seeing you at our next event this winter! Enjoy
everything Fall in New England has to offer!

Sam Kantrow
Owner/Publisher

New Haven and Middlesex
County Real Producers

sam.kantrow@realproducersmag.com Home Stagmg Services
interiorsbylindsay.com
lindsay@interiorsbylindsay.com

203.506.7934

Each Preferred Partner showcased in this

TR p— blication has b dedb
FAST & EFFECTIVE! o tyon ou dvjetive s to provide

you with an extensive array of resources

to enhance your business, ensuring that

Transform Your Property With Ou

— SOFT WASHI

SEH EVENTS:

In addition to our monthly publication,

you consistently stand as a trusted referral

source for your clients and customers.

RESIDENTIAL bl ) we organize social and educational events
FOOF WASH i A BUIL OGS throughout the year. Our aim is to unite
-q _I:-_I_-_r-- St e sgencarey b e the best of the best while contributing to
and bolstering our local communities. And,
oG Wk SULAR PARELS/TARMS
el it ol a4 T of course, we fully intend to have a good g %
WO Wi HITELS § YEwSES time doing it! Information about upcoming o sl By A We’re the Specialists for the Outside of your Home

o Ddsced warm Al our digee con ek ag 1o events will be shared through the publi-
" - W CT HIC 0657971

cation. Stay tuned for exciting updates! « Decks, Patios, Outdoor Kitchens & Walkways
- Belgian Block, Asphalt & Water Features
« FREE Consultation

« Ask about our 3D Virtual Design

CONTRIBUTION:

If you are interested in contributing,
nominating REALTORS® for certain
features, know of additional top-notch

affiliate partners who would be a great

Contact Us Today!

(203) 390-9093
www.usloutdoorliving.com UU-':DDURL“”NG

fit for our community, or would sim-

n r@ n ply like to learn more, please reach out
YouTube

14 - November 2024 New Haven & Middlesex Real Producers - 15




REAL PRODUCERS
LAUNCH PARTY

October 10th, 2024

Thank you to
our sponsors

total ®

mortgage
evolution

| | PILLARTOPOST

HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

5

[#]

(s’
o
Home & Commerial Building Inspections

Since 1962

Check out our
Launch Party Video

16 - November 2024

Thank you, from the bottom of my heart for attending our Real Producers
Launch Party. Your stories are spectacular, your work has been remarkable,
and your drive to be there for your clients is unmatched. That is what makes
you in the top 300. Many of you are the top of your company, many train oth-

ers, teach, and grow the next generation of agents.

I do want to give a special shoutout to our sponsors from the Launch Party. Thank
you to Dominic Demilo of Total Mortgage for being our platinum sponsor for this
event. Dom is a great guy and is one of the most dedicated people I've seen to his
job. Another big thank you goes out to our gold sponsor Revolution Mortgage
out of Milford, run by Evan Potter and his team. I want to say thank you to The
Miranda Team: Pillar To Post Home Inspectors team for being a silver spon-
sor. And I would also like to thank Dave Sherwood of Sherwood Inspection

Services for being our silver sponsor and a great partner in our publication.

Today is the launch of a new era in our real estate in our state. It’s time to
end competition and create long lasting relationships through our commu-
nity. Thank you all for being a part of this, and for raising
a glass to the top agents who are involved in both the best,
and sometimes the toughest decisions of the lives of your

clients. Oh and stay tuned for our next event coming soon!

[ | | =

total O}
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total R = A g total O
Trorigag W RgE Vg : morigEge
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Saving Time
_in Real Estate.

CONCIFRGE

FOR REALTORS:

Personal errands

FOR BUYERS/SELLERS:

Packing & Unpacking | Home organization
Project management | Estate management
New town orientation

401-315-4709
sandhillconcierge.com

Event planning Operating out of Old Saybrook
and Essex, CT, servicing across

Executive assistance New England and surrounding areas.

RESIDENTIAL & COMMERCIAL CLEANING
LICENSED & INSURED

. GRAPHIC DESIGNER
Cleaning

Services:

@ Commercial
@ Residential
@ Airbnb/Rentals

ET ME

o } N _,..=" il . i I'n
HELP vou @R
|

BRING :

=
YOUR

BUSINESS (st

Real Estate &
Construction
Cleaning

WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY =

m B ] —
SERVING THE GREATER CONNECTICUT SHORELINE I l“"'} T 1 !_ ! | Brochures
g SRMBARE = B y

CONTACT US: 5 o, NEXT .

@f& mandvcleaning.com
(L) 860-227-7659

E @m.vcleaning

Ei mav cleaningLLC

ONTHE

W Apparel Design

"«.I.1I"

BEST ™ oy
LEVEL!

it = Tingy

e
., 2024

g Comuum®

4,
#,
"‘M; - g.¢""

COURTNEYLUFTDESIGN.COM
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Let ADVENTURES BY JAIME get you therel!

ADVENTURES
BY JAIME, LLC

JAIME WOOD
TRAVEL ADVISOR
GUILFORD, CT

JWOOD@ADVENTURESBYJAIME.COM

S =

"HERE ARE SOME OF

S S

GOOD REASONS TO

OUR PACKAGES: USE A TRAVEL ADVISOR:
» ALLINCLUSIVE VACATIONS - RECEIVE PERKS
-RIVERAND OCEANCRUISES ~ + PERSONALIZATION
-ROAD TRIPS - STRESS-FREE PLANNING

» WALT DISNEY DESTINATIONS - GET THE INS AND OUTS

- HONEYMOONS AND REGISTRIES OF DESTINATIONS

- NATIONAL PARKS e SAVE MONEY!

- GROUP TRAVEL

e e — e

Attorney At Law

* Real estate transactions
* Document preparation and review

e Buyer and seller representation

e Mortgage transactions

e Title issues

e Contractual obligations

e Commercial and residential property
e Leasing

37 Boston Street, Guilford, CT
203-453-8600
www.robertleitze.com

New Haven & Middlesex Real Producers - 21
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Anyone can read lines

off a script. Anyone can
pick up an instrument and
pluck out a few notes.
Anyone can pick up a
camera and take a picture.
For most, it is as easy

as opening an app on a
smartphone and tapping
the screen. One tap, you're
done. Simple. Anyone

can pick up a camera

and take a picture... but
few can compete with

the skill, craft, attention
to detail, and effort put

in by Chris of Devlin
Photography in Old

Lyme. With his expansive
portfolio, broad range of
photoshoot experience,
and willingness to go
above and beyond for

his clients, Chris puts
himself in a class of his
own in Connecticut-based
photography - oh, and

he plays music, too.

22 - November 2024

»» vendor spotlight

By George Grotheer

oviin

PHOTOGRAPHY

After earning a degree in marketing and a work-
ing behind (and in front of) the camera in
Los Angeles, Chris returned to the
northeast and began to pursue
photography as more than

just a hobby. During his

time in Los Angeles, he

developed a fascination

with the way lighting

enhanced a shot — he

describes it as essen-

tial to maximizing the

quality of photo or

video content. With

that in mind, Chris will

make the effort to secure

the perfect shot of a home

or other property listing -

even if it means coming back

the next day to get more natural
light inside or the perfect “puffy

cloud” backdrop for an exterior shot.

While most of Devlin’s experience has been in wed-
ding and family portrait photography — working dozens
of weddings every season for the last few decades, he
has also photographed a Cookbook that was published
nationally called “What’s Cooking In New England”.
Chris has worked across the region - from New York to

Springfield to Newport, and everywhere in between.

Wedding photography is very active work, and real estate
affords him the chance to take his time in putting together
an ideal collection of photos and videos. He is actively build-
ing up his clientele of Connecticut-based real estate agents
who know that a partnership with Devlin Photography

is a rewarding opportunity — and money well spent.



Chris Devlin loves photography - it is how he has built his life. He
calls photography something that gives him a chance to contrib-
ute a positive effect in the lives of others. At weddings, this
could be putting in the extra effort to get shots of a bride
dancing with her new father-in-law, or the smearing

of cake across a groom’s face. In real estate, this is
taking agents’ advice to optimize the shoot, using
technology like drones to enhance a photo collection,
and working with artificial intelligence to render

floor plans and walkthroughs for his clients.

As many musicians and music instructors will tell
aspiring performers: practice makes perfect. Sure,
anyone can try their hand at music - or at photogra-
phy... but not everyone will have the relentless pursuit
of the perfect shot in every scenario that elevates Devlin
Photography above other photographers in the area.

Photography
is something
that gives me
a chance to
contribute a
positive effect
in the lives

of others.

24 - November 2024 New Haven & Middlesex Real Producers - 25



P» the changing times

By Dave Sherwood, Sherwood Inspection Services

The real estate market has dras-  the real estate market in the
tically evolved over the last five spring of 2020. In many cases,
years, due in no small part to the  sellers did not want strangers in
COVID-19 pandemic. The mar- their homes - and some buyers
ket has shifted, as have bidder

interest and contract submis-

did not want to go into strangers’
homes. Realtors, inspectors, and
sions. Perhaps most significantly  appraisers alike began limiting
- the relationship between cli- their in-person interactions to
ents, realtors, and home inspec-  reduce the risk of contracting
tions has shifted in recent years.  the virus. Due to various shut-
downs, people were working from
Like all other areas of our lives, home, home-schooling their kids,

the pandemic began affecting and often sought to leave urban

environments for the spread-out
nature of a suburban or rural home.
This led to a “buying frenzy” across
Connecticut and across the coun-

try — and to a surge in employment
among realtors, mortgage companies,
attorneys, appraisers, and inspection

companies. The market was booming!

Of course, supply-and-demand is
a finicky line to walk, especially
with a global pandemic throwing a

wrench into everyday plans. When

make faster decisions — not

millennials and members of
“Gen Z” began to buy homes,
the demand remained high

always the wisest choice.
Sometimes, the buyer would
while supply dwindled. Housing be pushed into doing an
prices climbed, bidding wars inspection for information
commenced, and the mar-

ket changed again. The quick

purposes only... other times,
they would waive the inspec-
turnaround did not lend itself to tion entirely. Some, natu-
quick adjustments... and that was rally, lucked out with minor
especially true for inspections. issues - or none. Others found
structural problems, water
Rapidly changing conditions led damage, mold, and more -

buyers, sellers, and renters to

often causing thousands of

dollars in damage. While that trend has
subsided some, it led many to develop
a mistrust of all parties involved - from

inspectors to realtors to sellers.

Despite a return to normalcy in many
of our daily routines, the effects of
the pandemic are still being felt, and
may continue to impact this industry
for years to come. Still, many real-
tors are seeing a strong rebound in
recent months - indicating there may
be a light at the end of the tunnel.

\_

SPECIALIZE 1IN
EXTERIOR ano
INTERIOR PAINTING
SHEETROCKING
WHITEWASHING Aanp
POWERWASHING

203-907-6083

Youn Tusted Shoreline”
Wortgage Specialist

FANNIE AND FREDDIE
UNDERWRITING GUIDELINES

REVERSE MORTGAGE

FHA - FIRST TIME HOME
BUYERS SPECIALIST

USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

18 Pardee Place Ext
East Haven, CT 06512-2747

Patricia Beale
(203) 671-1940

Patty@branfordfinancial.com

Mike Perricone
(203) 488-6084
Mike@branfordfinancial.com

26 - November 2024
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HOME INSPECTORS

THE MIRANDATEAM

ONE CALL WILL HANDLE IT ALL

203.526.8183

We are a RESOURCE
for you & your clients!

“Itrust the Miranda Team with “Very professional inspectors.
all of my clients!” Highly recommend...5 STARS!"”
5/5 Margaret B., Realtor &/5 Christine 5., Realtor

VOTED BEST HOME INSPECTION COMPANY 4 YEARS IN A ROW!

We strive

for 100%
satisfaction
by completing
every project
on-time and
under-budget.

What Sets Us Apart?

' Same Day Reports

o Inspections within 48
hours of scheduling

| Always Non-Alarmist
o Stand Alone Services
o Free CEP Courses

o Cost Guides for Clients
o Free Events for Agents

Creating Confident
Home-Ownership for
Clients

£

Amodio & Sons
Fuel & Energy Services

Service at its best.

| oo & Sous ruer ois 2 NS

ENERGY SERVICES
ih sHEATINGs sCOOLING»

« Premium fuel (Oil and propane)

» Full-service Heatingand A/C

« 24/7 emergency services

« Family owned and operated for

3 generations

» Dependability

« Automatic oil and propane delivery

« Price protection and budget plans

« Honesty, Integrity, Quality Service

1000 B Post Rd
203'934'2651 | West Ha(zzsetr?,nCTof)tGSIG
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From Flood to Full
coverage, we've
got the bestug |
programsfols

your clients!

-
-
-
-
P

. |
4 ' _+~|-.
-

( Qe We serve all of Connecticut!

FLOOD - HOME - CONDO - RENTAL UNITS - AUTO - BUSINESS

CT Insurance Exchange of Southington | (860) 276-1255 | 1133 Meriden-Waterbury Trnpk, Plantsville, CT 06479

ADAM M. BROUILLARD - Attorney At Law

Providing trusted counsel in all aspects of
real estate transactions since 1998.

RESIDENTIAL | COMMERCIAL | REAL ESTATE DEVELOPMENT

(203) 915-1836 }/\
OFFICES AT: ==

339 Greene Street New Haven, CT ADAM M. BROUILLARD
171 Broad Street Mllford, CT (by appointment) CPeal Extara Attor ney :
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WILLIAM RAVEIS, MIDDLETOWN

It is a satisfying feeling to believe you have had the perfect
job at the perfect time. Baskin Robbins, Rothschild Wines,
the Durham Fair... the top realty team in Middlesex County...
yes, you could say Debbie Huscher leads an impressive life.

In her work in real estate, Huscher often reflects on an attitude she
held in college as she studied marketing - that her calling was in psy-
chology. As she approaches each client and each sale, she reminds
herself to try to keep people calm through a stressful time and that

the aim should be to do what is right for each person involved.

With twenty-one years of real estate experience under her belt,
Huscher is no stranger to the industry. While she grew up in
California, she soon found herself moving across the country to
pursue a career in wine and spirits in the greater Hartford area.
As she juggled that work and becoming a new mom, she quickly
found a home in the real estate community, building her career in
family real estate in the nutmeg state. She had two sons, volun-
teered in school classrooms, became involved with the Durham
Fair, and made her way

in Connecticut in a life on

Debbie and Husband Bob on a cruise

the east coast. She calls
herself a “rugby mom”
with her two boys having

played Division I rugby

Photography by
Rise Visual Media

and her husband coach-
ing with the team at Yale.

top agent €4

Debbie with sons Bobby and Jack

Photo by Rise Visual Media
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The Durham Fair — an autumn staple
in Connecticut frequented by thou-
sands every year and the largest
agricultural fair in the state — has
become more than a pet project for

Huscher. She was approached about

an opening as the coordinator of mar-
keting for the fair. She picked up that

mantle more than a decade ago and
now manages the fair’s social media
and exhibits, organizing the fair’s
advertising, marketing, sponsorships,
information booths, and more over
a dozen years of fair work. Huscher
says she loves the volunteer-led
effort, the regular meetings with a
tight-knit community of organizers,
and the reward of putting on a great
fair every year. The smiles on kids’

faces, she says, make it all worth it.

Debbie with Husband Bob & sons Bobby and Jack Huscher

Team Huscher:
Jaron Chaplin, Tanya Bottaro, Claudia O’Connell, Ellen Paklos
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In her work as one of Connecticut’s

top realtors, Huscher likes to keep

her operation small - even after two
decades of work in the state. She says
she has never had the desire to build
alarger team because she wants to be
hands-on with clients from the first
meeting to the final handshake. She has
built a core group on her team to work
together — allowing each realtor to have

a hand on the wheel in the process.

Much like the Durham Fair - real estate
takes a team to make everyone look
good... and if Debbie Huscher can keep
up her good work with both fair mar-
keting and selling homes, she’s going to

be looking just fine for years to come.
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Tired of
waiting for
the perfect
time to buy?

INTRODUCING

Welcome Home RateBreak

Save thousands during the first 2 years of a new mortgage with

Welcome Home RateBreak. This exclusive offer reduces your rate

by 2%’ the first year of your loan and 1% the year after when

choosing a HomeReady® or Home Possible® mortgage loan. 2%

As an added bonus, Welcome Home RateBreak is available atho
cost to you. D Ro P

This offer will save you thousands during the first 2 years in your IN YEAR 1
new home, making it easier for you to take care of home
furnishings, updates, and more.

Ready to explore your home mortgage options and save big?

1 The 2-1 temporary buydown offer is funded by Rocét Mortgage. Clients will receive an effective ratereduction of 2% below the note 1 %
rate in the first year and 1% below the note rate irthe second year. Offer only valid on HomeReady® orHome Possible® loans.

Maximum loan amount of $350,000. Buydown funds may not be redeemed for cash or credit and are nontranferable. This offer

cannot be retroactively applied to any loans in praess or closed loans. Offer is subject to changes @ cancellation at any time at the

sole discretion of Rocket Mortgage. Additional restictions/conditions may apply. This is not a commiment to lend.

Rocket Mortgage, LLC; NMLS #3030; www.NMLSConsumerAccess.org. Equal Housing Lender. Licensed in 50 staes. For additional

information please visit RocketProTPO.com.

Rocket Mortgage, 1050 Woodward Ave., Detroit, Ml 4226-1906
©2000-2024 Rocket Mortgage, LLC. All rights reserved. Lending services provided by Rocket Mortgage, LIC. I N YEAR 2

Brandon Parenti

BRANCH PRODUCTION ¢
SALES MANAGER
NMLS# 1187141 vo OT]

203.704.7061
bparenti@revolutionmortgage.com MORTGAGE
REVOLUTIONMORTGAGE.COM/BPARENTI

1=} COMPANY NMLS#1686046 Advertised in:CT

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolutian Mortgage is an Equal Housing Opportunity Lender NMLS
#1686046 (Nationwide Multistate Licensing System -www.nmlsconsumeraccess.org) Terms, conditions, and
restrictions may apply. All information contained rerein is for informational purposes only and, whileevery effort is
made to ensure accuracy, no guarantee is expressedor implied. Not a commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, MilfordT 06460 - Branch NMLS: 2477879 - Branch Phone:203) 872-2622
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CUSTOM
HANDMADE
FURNITURE + DECOR
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What We Do

Brush & fallen tree mulching

Land & lot clearing

*Limited* tree removal

Invasive species removal

Horse & ATV trails

Gravel road & driveway construction
Drainage - French drains - Culverts
Junky yard cleanup

Residential Commercial Farm/Horse Property Government

Mak Your Laﬂscping
Dream a Reality

Whether yvou're a homeowner or business owner,
our dedicated team will bring your vision to life,
creating a vibrant and inviting atmosphere that

will leave a lasting impre

MADISON
oy EARTH CARE

Est. 1972 ———

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD. | MADISON, CT 06443

By B

- SOLUTION

EXPERTISE, DEDICATION,
& Passion

Residential and Commercial * New Construction
Cabinet Painting * Deck and Fence Painting/Staining
Wallpaper Removal * Drywall Repair
Shutter Painting * Cleaning Services

860-362-8722 » www.spotlesssolutionct.com




eslie
['res

Terres entered the industry as
many young people do - pre-
pared to put in the legwork to
build a solid foundation for

38 - November 2024

a successful long-term career.
She found work on a team with
realtors in the Madison area

to help increase her confi-
dence. With a drive for suc-
cess guiding her rapid ascent,
Terres made her first personal
sale within two years of start-
ing out, and has completed

over 100 transactions since.

Of course, when things are
going well - life finds a way

to throw a curveball.

Leslie with coworker
Mike Tarantino

-

agent to watch

By George Grotheer
Photography by Rise Visual Media

Terres joined a small brokerage in
her hometown of Milford during
the height of the COVID-19 pan-
demic. The housing market was
unlike anything many working
realtors had ever seen, and for a
young agent still finding her way
to success — a global shutdown
was just the challenge she needed

to spark an even quicker climb.

‘When that curveball hangs, a good
hitter can knock it out of the park.

“Yeah, I loved it,” she says.

Terres says she took advantage of
the tools at her disposal during the
pandemic - selling condominiums
over FaceTime. She says many peo-
ple she knew had friends or family
who were looking to buy or sell,
and she built her network that way
- despite a rocky market situation.
She focused on those close to her

- and at just twenty-one years old,
she had a secure enough financial
situation to better set herself up for
the future. At that point, she was
hooked... real estate was all she

ever wanted to do from then on.

Fast forward to 2024: Terres has
partnered with another realtor in
her age group, Michael Tarantino,
and plans to maximize that
partnership for mutual gain. She
watches trends in lead generation

and marketing and spends much

Photo by Rise
Visual Media
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Photo by Rise
Visual Media
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4

Leslie, her
mom, and sister

of her time studying real estate.
Terres says she is fine-tuning

her craft to build connections . Q

and scale up her clientele nl,

and workload as soon as she My

can. She works for a small, l
——— |

family-run office and, on top

of her impressive sales acu-

men, has rented dozens of spaces in
the last year. Terres says she wants
to bring in rental-focused agents to
her operation so she can continue to

focus on building her sales resume.

While the hustle continues in the
office — Terres keeps her nose to
the grindstone in other areas of her
life. She is close to finishing her
bachelor’s degree in marketing, as

a personal goal, putting significant
effort into her continuing education.
She goes to the gym and runs on
the boardwalk near her home every
day, loves taking her dog for walks,
and spends plenty of time with her
family and social circle. On top of
that - if a skyrocketing career in
selling and renting properties wasn’t
enough for her - she loves home
design as well. She works hard and
fills her time — with her eyes on as
much success as she can attain with

her future always top of mind.

Now, about that goal of being the
best, as soon as she possibly can... if

she keeps this up, she’s on her way.
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A MULTIFACETED
e =~ |LAND DEVELOPMENT &

T sl REAL ESTATE COMPANY

= -~ BASED IN CONNECTICUT

SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

phil@pinnlanddevelopment.com
Mobile: 203.506-8155 | Office: 203.271.0423
200 Old Towne Road | Cheshire, CT 06410

ENHANCE
YOUR LISTING

Seamlessly transfer the
S warranty to the next
Y R \ homeowner, adding a strong
1 - selling point to your property.
. THE v 1 ! - Rest assured, potential issues
I!' ; o Y discovered during the septic
D B inspection won't jeopardize the
) sale of your home.Simply scan
SCAN ME 3 the QR code to schedule a septic
inspection for your listing.

Looking For

-
An Appraiser? ANDERSON WHY DO YOU NEED COVERED
You can depend on Dana Ajello. BROTHERS A SEPTIC PROTECTION PLAN COMPONENTS
S RC F a rtn ers A FLUSH WARRANTY PARTNER Protect your clients and your commission with Flush Jggp-nc TANK
B - 5 i x Warranty. Homeowners insurance typically doesn't cover
Providing appraisal services throughout Connecticut septic system failures, which can be a deal-breaker during / LEACHING FIELDS
ik . pre-sale inspections. Such issues not only risk reducing the
Q ua | lty CO nstru Ct| on Listing Consultations Bankruptcy sale price but may even lead to potential buyers walking / DISTRIBUTION BOX
Litigation support Tax assessment appeals & @ p away, endangering your hard-earned commission. +
i i i i Foreclosures Estate plannin Flush Warranty steps in where others step back. We cover
DeS | g n & B ul | d W|th 3 D M Od el n g FEMA support Dissolu[;ion of ?narriage Ekﬂi:;tc;srt%;ﬁtp;[;ccgyﬁ[eelgnrgggi;eavrg]tresg:chglwaeyr;t(s):giitciour ESEUATI\IIII\II\EGSEPTIC TANK
H |g h eSt Sta n d a I’C| S Probate Valuation for Trusts PUMPING INSPECTIONS REPAIRS reductions. By ref'erring your clients to Flush Warranty,

you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate

agent and safeguarding your commission. CAL L Us N OW:
Let us handle the messy septic system issues, So you can ( )
focus on closing the deal seamlessly. 203 707 8370

www.flushwarranty.com

203-627-1655 | bob@srcpartnersct.com
399 Sackett Point Road | North Haven, CT 06473

Let SRC design & build a quality custom home for you
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www.andersonsanitation.com

S.A.T. Appraisals LLC
203-671-4321 o deta2367@aol.com
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Windsor,
Connecticut

A GLIMPSE INTO REAL ESTATE

100 YEARS AGO

By RP Staff

Hotel Bond, Hartford
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Real estate 100 years ago was almost
unrecognizable compared to the
slick, tech-driven world we see today.
At the time, the process of buying
and selling homes was built on the
foundation of local relationships

and good old-fashioned legwork.

A World Without Listings (or Google)
Today, with the tap of a button, you
can view dozens of homes with virtual
tours, detailed listings, and high-reso-
lution photos. Back then? The “listing”
was a simple ad in the local newspaper,
usually just a couple of lines describing
a property for sale. If you were lucky,
there might be a tiny black-and-white
photograph to accompany the text,

but more often, you'd have to use your
imagination. Buyers would scour the
classified section of the newspaper

or word-of-mouth to find properties.
Interested? Time to hop in a carriage
or one of those new-fangled Model Ts
and go check it out in person. Driving
through neighborhoods wasn’t just
something done for fun—it was essential

if you wanted to see what was for sale.

Hyman Department Store

Real Estate Agents: The Original Networkers

In the 1920s, real estate agents were the ulti-
mate networkers. With no MLS (Multiple Listing
Service) to consolidate all available homes in one
place, these agents relied heavily on personal
connections. They often knew every property
for sale in their town—sometimes because they
had personally visited each one. A good repu-
tation meant everything, as trust and word-of-
mouth recommendations were the best ways

to get business.There was a lot less regulation,
too. The concept of licensing agents wasn’t yet
standardized, and there were far fewer legal
hurdles. That’s right, no online courses, no
brokerage tests—many real estate professionals
were simply people who had a knack for busi-

ness, a handshake, and a trustworthy smile.

Showings with a Twist
The home showing process in the 1920s was quite
different. Without cell phones or email, setting
up a property tour could take days. Buyers and
sellers met in person, and if you didn’t show up,
well, you just missed out. No follow-up email to
remind you! There was also much more emphasis
on the personal relationship between the buyer
and seller. Negotiations could happen right on
the spot, over a cup of tea in the parlor. Haggling
over the price wasn’t done through an endless
back-and-forth of emails, but through direct

conversation, sealed with a handshake.

Closing the Deal—On Paper

When it came to closing the deal, things were
more intimate—and more manual. Legal agree-
ments were drawn up by hand, sometimes right
there at the kitchen table of the house being
sold. With fewer regulations and less formal-
ized paperwork, closings could happen faster,
but they also left more room for error. Deals
were often secured with nothing more than a
simple contract and trust between the parties.
And instead of a wire transfer, you'd likely be

handing over a physical check or a wad of cash!

Real estate 100 years ago may have lacked the
technology, speed, and convenience of today,
but it had its own kind of charm. Buyers and
sellers relied on personal relationships, trust,
and intuition to make things happen. While
today’s transactions are often conducted
through screens and signatures, back then, it
was all about showing up—whether in your

best hat or your brand-new automobile!

New Haven & Middlesex Real Producers -
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AGAINST REAL ESTATE MISTAKES

BV LDP-NS 1 purchase .
2]) guarantee

Law Offices of

Ryan B. Corey, LLC

Thank You for Your Service.
Now, Let Us Serve You.

As a thank you for your dedication to serving
our country, Total Mortgage offers you and
your family exclusive financing benefits. As a
veteran of the U.S. military, you may be able to

take adva r“-tug_,ﬂ- of a VA Loan. 5 |
Exclusive Home Financing Benefits For Veterans (
% Low or no down payment - you may be able to finance
up to 100% of your home with a VA Loan !

% Gifts and grants are OK - we allow your entire down

paymentand closing costs to be gifted Dom i n ic De M i lo

% Lower closing costs - as a veteran, you may be eligible Sr. Mortgage Banker - s #1970440

for discounts and credits toward your closing costs 203.676.6926

% VA loans are assumable - you may be able to pass your ddemilo@totalmortgage.com

loan to future occupants of your home

Rt;donAir& WaterMitigatio.n = -I_ < E E tOtal O

Water Treatment Systems fe o o .
Established 1995 o\offadog El— mortgage

1331 Highland Avenue = Cheshire, CT 06410 = (203) 699-9422

=
AMERICAN-MADE, &% ~

HANDCRAFTED EXCELLENGE

= Environmental

Custom Handcrafted Furniture
Heirloom Cutting Boards & Butcher Blocks
Custom Home Décor & Signage

(860)-986-1155 (Text or Call)

0O @planetawoodworking

~ . e www.planetawoodworking.com

Serving All of New England

860-742-6767
35 Riverside Dr « Andover, CT

1156 HAIN bTREET | BHANFGHD cT 0134':!5 NMLS: ¢13Tr625 | T('}TAU\-*DRTGAGE CDH BHNHEHS DOMINTC DEMILO

£, 185 PLAING AOAD, 3
L58 2764, LICEMSIH
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CAPTURE EXEELLENCE,
ELEVATE YOUR: B RAND

PHOTO- {2?33} 993-6963
o VIDEO <(@)inoeiisevm.com




