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#1Loan Originator

In Collier County — Units and volume

#23 in the Nation
— Most loans closed

485 families served
$172,727,093 loan volume

] d
VENTURE

TITLE SERVICES

venturetitleservices.com

Purchase, refi, or real estate investment,
we make real estate dreams come true!

Your forever lender. o LA 1
Financing the world s Al
one loan at a time. R

Contact me today.

Lauren Maxwell MAXWELL
= Vice President | NMLS331415

laure naxwe ortgageloans.com M O RTG AG E T E AM
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 9130 Gallaris Court, Suite 101 | Naples



A renovated home will sell for up to 50%
more than one that has not been renovated

CONTACT US TODAY FOR A
FREE
ESTIMATE!

A S——— = =

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN = — -

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L : C D M

well, the Naples version of “a little money”—and this could sell quickly.”

-- High-End Realtors, Rupert and Karen Irby Fam"y OWﬂEd & Oper‘ath O FU"y |ICEﬂSEd & InSUI"ed O D\Iel" 25 year‘S Of gual"anteed WOF‘kmanShlp
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COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104




A Conclerge Travel Services
V- --‘ — Competitive Pricing
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PRIVATE JET AND HELICOF
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727.605.5000
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Santa makes.a special appearance on the yacht, delivering
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Insurance Your Power
Celebrate Hanukkah with a challah bar, latkes,
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SET SAIL NOW AT WWW.NAUTIMILES.COM

For more information or to book, contact Justin Perun
(941) 216-7625 - charters@nautimiles.com

Cover photo courtesy of Michelle Reed Photography.
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

Morgan Stanley

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

them for supporting the REALTOR® community!

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Boatman Ricci
Ernest A. Ricci, Esq.
(239) 431-0363

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Synergy Suites

Vince Marcantonio
(239) 682-6673

Venture X
Kathryn Parker
(239) 326-3455

ELECTRICAL CONTRACTOR

Coharbor Electric
Melissa Anderson
(941) 932-0806

ESTATE CONCIERGE
Luxure Lifestyle
Christine Lord

(239) 214-3805

FLOORING & TILE

Master Touch Tile & Stone
Chris Torres

(239) 443-8592

12 - November 2024

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

GENERAL CONTRACTOR
Becker Custom Builders
Blake Becker

(239) 285-7174

Dominion
Contracting Group
Butch Bacon

(239) 293-0049

GRAPHIC DESIGN &

PROMOTIONAL PRODUCTS

Smiley Graphics

& Promotions
Carolyn Castaneda
(239) 405-1527

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Patriot Home Inspections
Nick Brugal
(239) 667-1431

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

TailoredRisk
Insurance Advisors
Josh White

(239) 206-0618

XINSURANCE
Rick J. Lindsey
(801) 304-5510

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

Nationwide
Mortgage Bankers
Doris Inzone

(239) 376-1480

PAINTING SERVICES
MI Painter

Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PRIVATE JET CHARTER
Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property
Management

Dali Mihajlovic

(630) 915-1752

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

Esquire Land Title of Naples

Greisy Rodriguez
(239) 799-7171

FirstSource Title
Stacey Maczulis
(440) 522-9404

Trinity Title
Jamie Muni
(239) 330-1494

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini
(732) 479-8234

YACHT CHARTERS
Nautical Miles
Justin Perun

(312) 833-1277

Tax-Efficient Investing.

All Year Long.

When it comes to tax planning, you need to think ahead — not just at tax time, but 365
days a year. With access to many of the industry’s leading tax management solutions and
services, Morgan Stanley Financial Advisors can work with you to create a customized

tax-smart investment plan that helps you keep more of what you earn.

Stephanie A. Petrosini

CFP®, CLTC, CRPC®, QPFC
CERTIFIED FINANCIAL PLANNER™
Vice President | Financial Advisor

A\ Morgan Stanley

* 8889 Pelican Bay Blvd, Naples, FL 34108

Scan to Easily
Schedule Your Meeting

NMLS #1252909 | CA Insurance License #0126537
Office: 239-449-7885 | Cell: 732-479-8234 | stephanie.petrosini@morganstanley.com

Investing in the market entails the risk of principal loss as well as market volatility. The value of all types of investments may increase or decrease over varying time
periods. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances and objectives. CFP Board owns the marks
CFP®, CERTIFIED FINANCIAL PLANNERTM, and CFP® (with plaque design) in the US. © 2021 Morgan Stanley Smith Barney LLC. Member SIPC. MAR002 CRC
3234582 01/21 CS 9959216 02/21



Bundle a Radon
Test with a

General
Inspection and

SAVE

All Reports Provided Within

2 HOURS OF
COMPLETION

Scheduling Just Got Easier
Call or Text to Book Your Client's Inspection

239-216-7892 | joethehomepro.com

K% WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

an
Rule4-7.2(d).
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Andrew Regenhard Ellen Buchanan Andrea Hoffman Zachary Cohen
Owner/Publisher Editor Ad Strategist Writer
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Because O’Uf
Homes Won't Be.

Jess Wellar Michelle Reed Sheryl Moreno Hana Snajdrova Coby Corradino
Writer Photographer Photographer Photographer Videographer

(o)
Nominate a REALTOR® you’d like to see featured in this magazine by emailing 50 /0 REDUCED

Sy e o — . e R U TP BUILD TIME

TERMITE &
MOLD PROOF

Scan to )
Learn More )

250 MPH IMPACT

E"%?_ FOLLOW US ON !
j.?__. Er FACEBOOK & RES.:ANT
wrcen s JINO LAGRAM |

PRODUCERS PRODUCERS FIRE RATED
::
NORTHSTAR UP IO B

L OG/ES ENERGY SAVINGS

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at SWFL@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Kyle McLaughlin
kyle@northstartgi.com

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

Schedule an Exclusive Realtor
Tour to Learn More Call or Text

‘ NORTHSTARTGI.COM | OQO6H B
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GIVE YOUR CLIENTS THAT

N odfepr Dy Clogirg [rogpoetionce

Partner with Trinity Title for Seamless Efficiency

Streamlined Digital Closings
Straightforward Experiences
Enhanced Security
All-in-One Portal

Improved Transparency

Scan to Discover
A Modern Closing
Experience for You 4

¢ Your Clients |m E

Trinity Title

Simplify Your Closings. Increase Your Productivity.

239.330.1495 | trinitytitlefla.com

TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of
Truth-Driven Advocacy!

Contact Boatman Ricci Today
for Unparalleled Legal Guidance
for All of Your Legal Needs.

ERNEST A. RICCI, ESQ.

1, &h Boatman Ricci

> Truth Guided, RelatlonshlE Drﬁ“
aa il oF

Commercial Litigation | Business Litigation
Real Estate Litigation | Construction
Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
Complex Commercial Transactions

—

JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN



CELEBRATING

ELLENCE T

Dear Real Producers of Naples,

As we approach Thanksgiving — a time to reflect
on what we’re grateful for — I want to acknowledge
the recent devastation our community faced from
yet another hurricane. While we navigate these
challenges, we are deeply thankful for the safety of
our families and friends and for the many blessings
in our lives. In that spirit, I'm pleased to share that
we will be honoring that gratitude with our very
first awards gala on November 8th at Elite Jets.
This event will recognize the outstanding real estate
professionals who comprise our exceptional Real
Producers community, allowing us to express our

appreciation for their hard work and dedication.

With just days left until this celebration, I can confi-
dently say that this gala will be our most spectacular
yet. We're uniting the top agents and preferred part-
ners from both Naples Real Producers and Fort Myers

Real Producers for an unforgettable evening. We’ve

had some remarkable events in the past...but this
one holds a special significance for me. At the gala,
we’ll recognize many remarkable individuals who
have been nominated for awards by you — their

fellow professionals.

Here at Real Producers, it’s our mission to connect,

elevate, and inspire the local real estate community,

20 - November 2024

and as our organization approaches five successful
years this coming spring, I believe we’ve made great
strides toward that goal. I am deeply grateful to all

the standout agents who have shared their inspiring

stories with us and graced the pages of our publication.

A heartfelt thank-you also goes out to our preferred
industry partners, whose unwavering support has
made our exciting social events possible and who have
generously shared their exceptional services with
members of this community. Together, we truly repre-

sent the best of local real estate.

This gala is not just about celebrating the award
winners; it’s a chance to come together as a com-
munity and acknowledge all the successes we’ve
achieved. I genuinely can’t wait for this event and
hope to see everyone there. If you haven’t RSVP’d

yet, there’s still time.

Here’s to continued success for all of us!

Very respectfully yours,

Andrew Regenhard
Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

X

Don't Lose Clients Because of
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This Isn't Your Average Insurance Policy __|

Tailored Coverage
Larger Limits
Negotiated Deductibles

Endorsements

Stand Out as the REALTOR® Who Gets Things Done.

Ny |
“Uninsurable

-.j,._

Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 . xinsurance.com

> INSURANCEH

HOMEOWNERS 11
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FRIDAY, NOVEMBER 8TH
STARTS AT 5 P.M.
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Elite Jets
125 Aviation Drive South,
Naples, FL 34104

Get ready to celebrate the best in the industry at the
Real Producers’ Awards Gala — it’s going to be a night to
remember!

Come join us for a night of celebration and recognition!
Get ready to mingle with top producers in the industry,
enjoy delicious food, and dance the night away. This
event promises to be a night to remember, filled with
glamor and excitement. Don’t miss out on this opportu-
nity to network and honor the best in the business. Grab
your tickets now and get ready for a memorable evening
at the Real Producers’ Awards Gala!

Dress Code: Formal or Cocktail Attire

Note: This is a ticketed event, and everyone
is required to RSVP. No reservation, no entry.
(Check your inbox for your exclusive invitation.)
1 ticket per person.

Dinner and drinks are included with your ticket.

We look forward to celebrating with you and recognizing
the incredible talent within our community.

— -

If you have any questions, please feel free to email us at

Floors|Baths|Designs— ==
— = : — = : | swfl@n2co.com.



Realtors

P> from the desk of the president

AN IMPORTANT DISCUSSION ABOUT OUR

ETHICAL OBLIGATIONS

The NAR settlement has come and
gone, and REALTORS® are doing a
great job honing their skills to meet
the new requirements to ensure
consumers don’t see a hiccup in
buying or selling their homes or
investment properties. Seeing

our industry come together as a
community and work through these
changes in the best interest of our
buyers and sellers is wonderful.
Although we are clearly on a new
path forward, challenges still pop
up. One challenge we continue

to encounter is buyers who don’t
understand the concept of an

exclusive buyer-broker agreement.

Buyers are picky, and many are
short on time. Unfortunately, I
heard about one recently who
called to see a broker’s listing.
Before the showing, the listing
agent presented a Property Touring
Agreement for the potential buyer
to sign and asked if she was rep-
resented by another Realtor. Her

answer? “I am not sure.”

Article 16 of the NAR Code of
Ethics emphasizes respecting

the exclusive relationships

24 - November 2024

By Gia Arvin, 2024 president of Florida Realtors

between other Realtors and their
clients. It emphasizes not inter-
fering with another Realtor’s
business. Specifically, Article 16,
Standard of Practice 16-9 says:
“REALTORS®, prior to entering
into a representation agreement,
have an affirmative obligation to
make reasonable efforts to deter-
mine whether the prospect is sub-
ject to a current, valid exclusive
agreement to provide the same

type of real estate service.

The buyer above shared that she
had signed an agreement. After she
showed the listing agent a copy,
they advised her that it appeared
she had entered into an exclusive
agreement and that she should
contact her Realtor and have her
come to show the listing. The buyer
understood and contacted her
Realtor, who met us at the listing.
This scenario worked out for all
involved, but it reveals a challenge
Realtors need to address in all
dealings with consumers. Ethically,
we cannot interfere with an exclu-
sive relationship. Further, we do
not want to inadvertently obligate

a consumer to two commissions

if they do not reveal they are
exclusively represented when they
contact us to see property. The
best practice is to ask all potential
buyers if they are a party to an

exclusive agreement.

Not all agreements are exclusive,
and the contract language matters.
Exclusive agreements are some-
times verbal. We cannot provide
legal advice to consumers, but if
you need help with the purpose or
impact of a Florida Realtors form
contract, the Florida Realtors Legal
Hotline is here to empower you!
The Legal Hotline is accessible
Monday through Friday from 9 a.m.
to 4:45 p.m. or by email or phone.
This service is free to all Florida
Realtor members; you only need

your license number.

I am so proud of our industry

and how united we are standing
through the changes brought upon
by the new rules. I congratulate
all of you for continuing to make
Florida shine as you support our
economy by selling real estate

effectively and productively.

Gia Arvin, broker-owner of Matchmaker Realty in Gainesville, is the 2024 president of
Florida REALTORS®, the state’s largest professional trade association. She is active
in her residential brokerage and is a leader in regional, state, and national real
estate associations. Gia was the 2011 president of the Gainesville-Alachua County
Association of REALTORS® and the 2017 Florida president of the Women’s Council of
REALTORS®, among multiple other previous leadership positions.

DESIGNED FOR PROFESSIONALS

AMPLE PARKING INCLUDING COVERED

BALCONIES FOR ENJOYMENT & CALL PRIVAGY

CONFERENCE ROOM FEATURING PRIVAGY GLASS
ATTHE PUSH OF A BUTTON

MAILSERVIGE WITH PROFESSIONAL MAILING ADDRESS

PRIVATE, SHARED AND OPEN WORK SPACES

HIGHEST SPEED INTERNET

FREE COFFEE, TEA & FILTERED WATER

MODERN SOPHISTICATED LOBBY WITH GAFE AREA

HERMAN MILLER OFFICE FURNITURE THROUGHOUT

DOG00OOOC

PROFESSIONAL GRADE OFFIGE EQUIPMENT/PRINTERS, ETC.

SEGURE 24-HOUR ACCESS

N YNERISY AL TEN

ELEVEN TEN

Schedule a Tour Today!
synergysuites.com | 239.261.1824
INfo@synergysuites.com

1110 Pine Ridge Rd, Suite 201 | Naples, F




'BECKER

CUSTOM BUILDERS

Your Listings with
Becker Custom Builders

Fully Customized Home Builder : ' “ N 4 V\

Seamless Title
& Escrow Solutions

—

Luxury Design.

Exceptional Quality.
Superior Experience.

Your Discerning Cliénts Deserve Flawless Closings

Serving Southwest Florida Allfe Pelham, Owner
since 1988 actiontitledaples.com™ 239.262.2200
Comm’tted to Exce”ence ONE SINGLE POINT OF CONTACT | FULL SERVICE ON EVERY TRANSACTION

- TIMELY AND ACCURATE TITLE COMMITMENTS | SUPERIOR COMMUNICATION
| beckercustombuilders.com KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT UPLOAD CAPABILITY OR DROP OFF



RIGHT AT HOME sznycoren enoossyiacosson

Before moving to Naples in 2010,
Amy Kodak had built a successful
career as an art director. Born and
raised in Massachusetts, she gradu-
ated from the Rhode Island School of
Design, began her career as a graphic
designer, and worked her way up to
the role of art director for two differ-
ent companies, one in New York and
another in Cambridge, Massachusetts.
But after a few years at home with
her children, during which she free-
lanced and sold art, followed by a
relocation to Florida, she was tasked

with beginning again.

Landing a role as an art director at
the level she had previously held
was out of the question; the firms
she would be excited to work for

simply didn’t exist in Naples. So

Amy got creative.

L

“I had to figure out what I was going
to do,” Amy reflects. “When I moved
here, I had just gone through the
process of selling a home that my
husband and I had poured our time
and love and energy into: an 1835 old
captain’s house on Cape Cod. During
that process, I realized how much I
enjoyed the process of selling that
home, so I decided I would pursue

real estate.”

Amy took a chance on herself, and
it’s certainly paid off. She’s now
approaching 15 years in real estate,
during which she’s become one of

Naples’ top agents.
PAST AND PRESENT

Amy moved to Naples for the weather

and stayed for the community.

“We started coming here and renting
when my daughter was 2. We were
snowbirds, and my parents lived here,
so that’s how we got here. When we
decided to move here, we did our due
diligence traveling the state, and we
knew Naples was the place for us,”
Amy shares. “Every time we went
back to Cape Cod, we couldn’t wait to
get back here. We knew we wanted to

raise our family here.”

Amy is right at home in Naples —
and right at home in real estate. Her
past experiences have provided the
ideal backdrop for a successful real
estate career. Her marketing back-
ground and ability to work on a team
are essential to her business. Sales
were even a part of her role as an art
director, giving her a leg up when she

launched her real estate career.

Naples Real Producers - 29



“I was, in a sense, selling my designs
to companies. I'd present them to
marketing boards or CEOs, so it was
an easy transition. Those same types
of people became my real estate cli-

ents here,” Amy explains.

THE PROBLEM-SOLVING PRO

Amy’s business has steadily grown
over the past 14 years, with a sales vol-

ume in excess of $100 million to date.

Amy has discovered a love for helping
her clients find the perfect match. She
begins by determining their desired
lifestyle — what type of community
they desire, what style of home they
desire, and what their hobbies are —
and then sets off to find a match. Her
ability to communicate and discover

what clients really want is essential.

From left to right: Sam, Eliza,
Tom, Amy, and Chadd Kodak
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Amy Kodak is a -
Realtor with Gulf Coast
International Properti‘eﬁs
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Amy Kodak travels throughout the state and beyond with her children, who are competitive golfers. h r - |
) '\. | T ﬁ
“Living in Naples is a lot like choos- life. She moved to Naples with three explore new opportunities. Her three : r‘-—-— ==
ing the town you live in. Naples has young children in tow; now, she’s an children are at prominent universities 2
specific areas — whether it’s a golf empty nester for the first time. After and remain a huge part of her life. s -
course or a high rise — and they are many years of centering her life on 0 ﬁl C e @ M a rco Pa l n t e r' c 0 m

all like little towns. You need to figure  her children — traveling for golf “I want to be known as a good mother,
out what little town you need to live tournaments, volunteering in school, sister, wife, and a good citizen in my 239

in, and I can help make that happen,” and shuffling them from activity to community,” Amy shares. “I want to

-675-8224

Amy explains. activity — she now has more time continue to do what I’ve been doing. I

than ever for herself. That’s allowed want to continue to grow my business
Amy’s business has evolved over the her to double down on her daily a little each year. I love doing this.”

past 14 years, and so has her personal  yoga practice, paint more often, and

NAPLES HAS SPECIFIC AREAS — WHETHER IT’S A GOLF COURSE OR A HIGH RISE —
AND THEY ARE ALL LIKE LITTLE TOWNS. YOU NEED TO FIGURE OUT WHAT LITTLE
TOWN YOU NEED TO LIVE IN, AND I CAN HELP MAKE THAT HAPPEN.

G ommercializall

A Ry Pl L e R

32 - November 2024



4GRANITE

GARAGE FLOORS.

EPOXY COATING SYSTEMS

ESQUIRE LAND TITLE OF NAPLES

CoMMERcIAL & RESIDENTIAL
SETTLEMENT SERVICES

Esquire Land Title of Naples is a boutique title
company serving Naples, Florida and the
surrounding area. We offer comprehensive title and
closing services with the added benefit of an
in-house real estate attorney. We are committed to
excellence, collaboration, and building long-lasting
relationships. Our dedicated team ensures seamless
closings and prioritizes your success. We dare your
trusted partner for all your real estate closing needs.

PARTNER TODAY!

Irina Prell-Spearing, Attorney
irina@spearinglaw.com

: ! Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Greisy Rodriguez, LY L Fast & Easy Installation | Exclusive Realtor Discounts

Vice President - Partner
Esquire Land Title of Naples
greisy@esquirelandtitle.com

Give Your Clients the Edge They Deserve!
Keith Stopko

239.402.3656

granitegaragefloors.com

239.799.7171
esquirelandtitle.com



P> coaching corner

By Michael Dill

Getting a

Hea

I was speaking to a client a few weeks back, and

somewhere along the line in the conversation, we
were talking about getting a head start. And I had

a little aha epiphany. That phrase, “Get a head
start,” has been around for a long time, but it finally

occurred to me exactly what it meant.

Think about it: you’re in a race and someone gives
you a head start, so you’re a couple of paces out in
front of them before they shoot the gun or say go.
Psychologically, you're already out in front. You
now have more confidence. It gives you an edge.
You feel like you have a better chance of winning.
That’s all in the head. That’s why they call it a
head start.
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So what are you doing to give yourself a head start

in life? Are you affirming everything positive in

the world? Focusing on only the good? Writing
down your goals, creating plans, getting intentional
on where to spend your time, energy, effort, and
money? By consistently practicing these disciplines
— setting goals, making plans, and committing to

them — you’ll give yourself the advantage you need.

Are you in the gym taking care of yourself phys-
ically — getting stronger, getting leaner, keeping
your cardio up, increasing your energy? These

habits will give you a head start.

Are you feeding your mind? Reading the right

books on whatever you're looking for, whether it

be leadership, industry knowledge, communication,
mindset, whatever it may be? Reading those books
and taking in that knowledge while feeding your

mind will give yourself a head start.

Are you surrounding yourself with people who
move you forward, who make you feel uncomfort-
able, who force you to grow? Or are you hanging
out with people who keep you in a mediocre state?
Surrounding yourself with the right people will give
you a head start.

Stay close to your family. Be grateful for all the
good qualities they bring to the table. Love your

spouse and love your children. But don’t be too soft
on your children. Challenge and encourage them so
they, too, can begin to understand what it takes to
get a head start.

My client and I were just talking about it when the
epiphany came: a head start isn’t a physical thing
where I'm out five paces in front of another person
who’s behind me. That head start gives me a head
start. It gives me the confidence that I now have the

edge to win my race.

Do what it takes to get a head start for yourself so

you can have the confidence to win the race of life.

Coach Michael Dill is an award-winning, certified business coach, global speaker, and
published author. He is a proud ActionCOACH franchise partner, as well as the president
of Power & Ice Wealth Creation, a strategic leadership company. Michael brings more than
40 years of business and entrepreneurial experience to his leadership, team training, and
mentoring practice. To learn more, visit BusinessCoachMichaelDill.com.

’ \| WHEN YOU PARTNER WITH US YOUR
A CLIENTS ARE TREATED LIKE FAMILY

BrittanyMoore MOORELENDINGGROUP.COM

Regional Branch Manager
NMLS # 824215
239.292.4194
BMoore@moorelend.com

MOORE

b THAN A TRANSACTION

1) NMLS#: 1408486

Tyler Moore

Producing Branch Manager

239-292-4191
TMoore@Moorelend.com

MOORE

B e NS
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HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS

Let us help your team of realtors navigate
Florida’s volatile home insurance market.

Insurance volatilty in Florida is likely to increase, creating
undo friction in the real estate market. We can help!

Scan the QR code to
download my contact
We provide the education about carriers, their appetite information.
for various property conditions, and ways to mitigate the

volatility to help streamline home selling and buying.

OneGCroup has one of the largest portfolio of carriers to
ensure placement with the proper insurance to com-
plete your transactions.

Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.

Susan Atkeson

Account Executive and
Branch Manager—Naples
SAtkeson@OneCGroup.com
OneGroup.com/Naples-Florida
C 239-427-2001

6424 Naples Blvd,, Suite 301
Promenade at Naples Center
Naples, FL 34109

ONEGROUP

stacey
MaC

&
LUANN
VIZzONe

FirstSource Title
combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com
973.652.7077

firstsourcetitle.com

FirstSource
Title
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JOHN PAOLINI

TailoredRisk Insurance Advisors

John Paolini co-founded Sentry Insurance Advisors with Josh White in 2021. The firm has since rebranded as TailoredRisk Insurance Advisors.

WHERE HE BELONGS

John Paolini’s insurance journey began while he
was attending the University of Rhode Island. What
began as a job to pay for his books and bar bills

transformed into a bonafide career.

More than 35 years later, John is thriving in the
insurance business and the Southwest Florida
community. His career has taken him all over the
country, but one thing remains steady: his com-
mitment to coming through for his clients and

team members.

PUTTING THE PIECES TOGETHER

John’s insurance career began with Chubb, one of
the world’s largest publicly traded property and
casualty insurance companies. Chubb’s U.S. head-
quarters was previously located in John’s home
state of New Jersey, and they were the biggest

employer in town. John began as an intern, but

his role soon expanded. He went full-time after
graduating from college, beginning his longstanding

insurance career.

Over the ensuing decades, John rose through the
ranks and took on varied roles within the indus-
try. He spent 10 years in various underwriting
and marketing positions with Chubb, then moved
to AIG, Fireman’s Fund, Frank Crystal, and ACE

Insurance Co.

“While working for ACE Insurance Company,
which has an annual senior tour golf event in
Naples, I fell in love with Florida,” John reflects.
“I came down for six years in a row participating
in that tournament when I realized, ‘Why are we
not living in Naples?’ Our family had moved eight
or nine times corporately, so we made the move
in 2011

Naples Real Producers -
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IT’S ALL ABOUT THE PEOPLE

Although John loves insurance, for him, the

business has always been about relationships.
When he moved to Naples, he capitalized on the
opportunity to further center his values, leaving
the corporate environment and transitioning into

insurance consultation.

“I wanted to work here in Naples and raise our two
daughters here,” John explains. “I wanted to build a

business that would become a part of the community.”

John was a licensed insurance broker and served
as SVP, Private Risk Services with Gulfshore
Insurance. In 2016, Stone Point Capital recruited
him to serve as CEO of BridgePoint Risk
Management, a national insurance agency with
approximately 100 employees in five states. After
successfully selling BridgePoint in December
2020, John eagerly co-founded Sentry Insurance
Advisors alongside his partner, Josh White, in
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2021. Now, John and Josh are rebranding the

agency to TailoredRisk Insurance Advisors.

BUILT ON DOING THE RIGHT THING
TailoredRisk Insurance Advisors is built on a

people-first approach to business.

“We truly appreciate the many local professionals
who introduce their customers to our agency. We
receive referrals from attorneys, REALTORS®,
wealth advisors, accountants, and the like. It’s a
relationship business for us,” John explains. “When
they refer customers to us, their reputation is on
the line. They want to be confident that we will
tailor the best insurance solutions for each unique
client they introduce us to. If we don’t deliver, it
not only looks bad on us, but for the partner too.
We take that seriously. We want to make sure their
trust and confidence is well earned by delivering
custom solutions and personalized service for each

client they entrust us with.”

John is committed to building an agency with five
things in mind: community, family, clients, team-
mates, and local business partners. He believes if he
concentrates on those five groups, everything else

will take care of itself.

“We are not trying to build the largest agency in town.
‘We simply want to serve those five groups really
well. If we do that, we’ll have a happy existence here
in Naples. I absolutely love being here,” John beams.
“I'm living the second chapter of my life centered on

family and fun and this fantastic community.”

For more information, please visit
www.tailoredriskia.com.

- [TailoredRis

Insurance Advisors

BEYOND THE OFFICE

John Paolini and his wife,
Nicole, a mortgage lending
professional, have two
adult daughters. “I'm a big
family values guy. We’re
blessed to have great
friends. | love cooking and
entertaining friends at our
home. | enjoy ending most
days with a bourbon and a
cigar, appreciating all we are
working to build.”

Josh White (left) and John Paolini (right)
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Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

[ailoredRisk

Insurance Advisors

v  Unparalleled Communication
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local insurance agency as ‘s
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TailoredRisk Insurance Advisors. 4.
Florida Offices The new name reinforces their commitment to providing r
Naples Office Melbourne Office customized solutions for successful families in our community.
4851 Tamiami Trail North 6905 N Wickham Road

Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940

Orlando Office DOWNLOAD
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Suite 500, Orlando, FL 32819
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Feeling

Recognize the Signs & Reclaim

YOLL]" pOW@]" By Carlene Marie

In our fast-paced, goal-oriented society,
high performers often find themselves
running a race with no finish line.
Driven by ambition and the desire for
success, they might push themselves
relentlessly, often at the expense of
their well-being. This pursuit can

lead to burnout, a state of emotional,
mental, and physical exhaustion caused
by prolonged stress and overwork.
Recognizing the signs of burnout is
crucial to maintaining your health and

continuing your path to success.

UNDERSTANDING BURNOUT IN
HIGH PERFORMERS

Burnout isn’t just about feeling tired
or stressed; it’s a chronic condition
that gradually erodes your passion,
enthusiasm, and capacity for joy.

For high performers like yourselves,
burnout can be particularly insidious.
Your resilience, drive, and ability to
handle stress can make it harder to
recognize when you’re overextending
yourself. The very traits that make
you successful, such as perfectionism,
a strong work ethic, and a high level of
commitment, can also make you more

susceptible to burnout.
SIGNS OF BURNOUT

1 Emotional Exhaustion: You might
start feeling drained, even after
getting adequate rest. There may be a
lack of enthusiasm for your work or life
in general, feeling emotionally depleted

and unable to recharge.
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2 Reduced Performance and
Productivity: Despite working
long hours and putting in extra effort,
you may find your productivity slip-
ping. Concentrating, making decisions,
or completing tasks efficiently becomes
a struggle. This decline in performance
can lead to frustration and a sense of
inadequacy, further perpetuating the

cycle of burnout.

Detachment and Cynicism: You

may develop a negative, detached
outlook, becoming cynical about your
work, colleagues, or even yourself. This
sense of detachment can manifest as a
loss of passion for activities that once

brought you joy and satisfaction.

4 Physical Symptoms: Burnout
often manifests physically with
symptoms like headaches, digestive
issues, sleep disturbances, and a weak-
ened immune system. You might ignore
these signs, believing you can handle
anything, but these symptoms are your
body’s way of signaling that it’s time to

slow down and take care of yourself.

5 Decreased Satisfaction:
Burnout can cause a diminished
sense of satisfaction in both your per-
sonal and professional life. You might
find that despite achieving your goals,
you feel unfulfilled or unsatisfied,
leading to questions about your pur-
pose and feelings of disillusionment

with your achievements.

health & wellness

MINDPOWER: PAIN MEANS

PAY ATTENTION

In my Mindpower coaching philosophy,
pain is a powerful signal. It means “Pay
Attention.” It’s your unconscious mind
revealing what needs to come to the sur-
face, to your awareness. This pain can
also indicate where you're not aligned
with yourself and may persist until

you make a change. It’s an invitation to
pause and reflect on what your body and
mind are telling you. When you feel that
persistent ache or nagging thought, it’s
your inner wisdom guiding you to recog-
nize areas where you might be straying
from your true path or overextending

yourself beyond healthy limits.

RECLAIMING YOUR POWER

As a high performer, recognizing these
signs early and taking proactive steps
to address burnout is crucial. Here

are some practical strategies you can
implement to reclaim your energy and

realign with your true self:

1 Practice Self-Awareness: Start

by tuning into your body and
emotions. Pay attention to feelings of
fatigue, stress, or disconnection. Take
a moment each day to check in with
yourself through mindfulness practices
like deep breathing, meditation, or
journaling. Ask yourself, “What do I
need right now?” and allow yourself to

listen to the answer without judgment.

2 Establish Clear Boundaries:
Protect your time and energy by
setting healthy boundaries. This might

mean saying no to additional projects
that could overwhelm you or creat-

ing specific times for work and rest.
Remember, boundaries are not about
restriction but about creating space for

what truly matters to you.

3 Engage in Restorative Activities:
Reconnect with activities that
bring you joy and replenish your energy.
Whether it’s spending time in nature,
engaging in a creative hobby, or simply
taking a long bath, make time for what
nourishes your spirit and recharges

your body.

4 Realign with Your Values: Take
some time to reflect on your core
values and assess whether your current
path aligns with them. When we stray
from what truly matters to us, burnout
is more likely to occur. Realigning with
your values can provide a renewed

sense of purpose and direction.

5 Seek Support: Remember, you
don’t have to navigate burnout
alone. Consider reaching out for sup-
port from a coach or therapist who can
offer guidance and strategies to help
you manage stress, build resilience, and

achieve your goals sustainably.

As Oprah Winfrey wisely said, “You
can have it all. Just not all at once.”
Embrace the power of pacing yourself,
honoring your limits, and choosing
alignment over achievement at all
costs. By paying attention to the signals
your body and mind give you, you

can prevent burnout and sustain your
passion, energy, and joy in both your

personal and professional life.

Remember, true high performance is
about thriving, not just surviving. It’s
about creating a life where success and
well-being coexist, allowing you to live

fully and authentically.

Carlene Marie is a Certified
Master Mindpower Coach and
Certified Health, Wellness &
Life Coach. She specializes in
private and group coaching,
keynotes, workshops and
publications helping high
performers cultivate mental
toughness and emotional
resilience. With extensive
expertise in unlocking human
potential, Carlene Marie’s
programs empower and
guide toward lasting change
for optimal success in every
area of life.
CarleneMarie.com
513.383.5647

KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

__

16 Point Maintenance Check

|:|/ We arrive in hours not days
&/ Trusted Service Technicians

ROCKET
COOLING

239.694.4849
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featured agent

Since launching her career in
2014, Tracy LeBaron has been on
a mission to build her real estate
business with authenticity and
genuineness at the forefront.
Over the last year, Tracy has
rediscovered spirituality and pur-
pose, and she’s now working to
incorporate those elements into

her business.

“The next step is finding deeper
joy in this work,” Tracy says.
“The love, for me, comes from
the connection with the client
and the opportunity to be cre-
ative. So that’s what I'm setting

out to do.”
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One way Tracy brings her pas-
sion for creativity and connection
into her work is by leaning into
her love for staging and design.
She’s on the precipice of opening
a staging and decorating com-
pany that will be used exclusively
for her real estate clients. This
new venture will allow her to
transform homes into captivating
spaces that appeal to potential
buyers, enhancing the overall
marketability of the properties

she represents.

“The creative outlet brings me to
life. I love making a home beau-

tiful and figuring out how it will

A

By Zachary Cohen
By New Frame Photography

sell best,” Tracy beams. “Staging
allows me to highlight a home’s
best features and create an emo-
tional connection with the sellers
and buyers. It’s about creating

a vision that helps buyers see

themselves living in the space.”

Tracy was born in New Jersey
and raised in Louisiana. She has
fond memories of her childhood:
good food, good people, and a
down-to-earth lifestyle. This set
the stage for a life centered on

connection and service.




Tracy LeBaron is a Realtor with John R. Wood Properties.

THE LOVE, FOR
ME, COMES FROM
THE CONNECTION
WITH THE

CLIENT AND THE
OPPORTUNITY TO
BE CREATIVE.

52 - November 2024

Upon moving to Naples, Tracy
became the first person in her fam-
ily to own a home. It was a big deal
for her, foreshadowing her even-
tual entry into real estate sales.
Before becoming a REALTOR®,
she spent many years working in a

salon as a manicurist.

“I loved working for myself as a
nail tech,” Tracy recalls. “I had
studied psychology, and I became
a confident sounding board to
every person who came to me for
their nail appointment. Clients

came to love and trust me.”

At 40, Tracy realized it was time
for a change of career. A friend
had passed away, leaving Tracy her

house and the guardianship of her

husband, who had Alzheimer’s.
When Tracy went to sell that
home, it hit her — real estate

would be the perfect career choice.

“I had all these clients who loved
me and trusted me with all their
deepest, darkest secrets, but how
was I going to get their husbands
to sell a home with a manicurist
who is now a Realtor?” Tracy
reflects. “That was my biggest
challenge, but it worked.

“One of my nail clients was my
first client. They trusted me to list
a million-dollar property in Pelican
Bay. A developer bought that
property, and they loved that I was
genuine, so I became their Realtor.

From there, my business took off.”

I BECOME THE
PERSON THAT MY
CLIENT NEEDS BY
LISTENING AND
CARING.
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Fueled by her passion for design, Tracy LeBaron is set to launch a staging company for her real agents. Helping younger agents

estate business. succeed is one of her greatest

joys in real estate.

“My keys to success are simple,” “I do it with joy because I know
Today, Tracy remains with John R. Tracy explains. “I’'m really genuine, I'm making people’s lives better,”
Wood Properties, the same brokerage  and I'm a really good listener. It she smiles. “I'm always asking
she began with a decade ago. She has doesn’t matter if I'm working with a myself, “‘What’s one thing I can
worked hard to build her career and high-powered executive or a widow do today to better myself or ;
become a top agent. In 2024, she’s who needs emotional support to make someone else feel special a— -
tracking to close $20 million. sell her lifelong home. I become the in this world?”” W H Y P A R T N E R
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Nick Brugal
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patriotinspect.com
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PALM STAGING AND DESIGN

STAGING., DESIGNING. INSPIRING.

TO GROW YOUR BUSINESS

Kim
Regenhard

Partner Today and Let Our Proven Success Drive Your Next Sale
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|HouseMaster|

BEST

IN CLASS

For John Prete and his team at HouseMaster,
relationships come first. Since John took over
HouseMaster of Naples in 2003, he has made
relationships his number one priority, treating his clients
and partners with kindness, honesty, and respect. This
focus has been a winning method, helping him become
the number one HouseMaster franchise.

“That didn’t happen overnight, and it didn’t happen by luck,”
John says proudly. “It’s been 21 years of working at it, grinding,
bumps, and bruises. Many great things have happened. I want to

continue to grow. We have a great formula and a great company.”

POSITIVE PARTNERSHIPS

John’s father, Jack, previously owned the HouseMaster fran-
chise in Naples. Jack was diagnosed with cancer in the late ‘90s,
leading him to step back from the business’s daily operations and

focus on his health.

“When he got back to it, he decided life was too short, and he’d
rather be playing more golf at 70,” John reflects. “I had just

finished my MBA, and he said, ‘If you’d like to con-
sider moving to Naples and giving this a try, let’s

395

work something out.

In 2003, John took over the business operations.
Since then, he’s fallen in love with the inspecting
business. He strengthened the HouseMaster brand
and helped make it one of Southwest Florida’s go-to

home inspection providers.

To further this mission, John has been a dedicated
supporter of Real Producers in Southwest Florida,
frequently sponsoring their renowned networking

events held at upscale local venues.

“I've said forever that my definition of success is
not to meet 100 people. My definition is to get one-
on-one with one, two, or three people during the

night and have a good, solid conversation.

“I want to make sure REALTORS® know that I'm
not the enemy. We're not there to create a problem,

and we want the sale to go through as much as you

HouseMaster

L

239-430-8220
housemaster.com®
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do,” John shares. “After 21 years, I realize and feel their
pain. I understand when you’ve worked with a client,
the contract, do the negotiation ... and for us to cause

a disruption in the process is upsetting to me. When
someone searches for a house, we don’t want them to
start all over again. We’re there to give an honest opin-
ion about the home and help them get through the sale.”

Home inspectors are tasked with threading the needle.
While they don’t want to blow up transactions, they are
also responsible for providing an honest report on the
home’s condition. John has perfected the art of balance;
he is committed to providing the client with an honest,
transparent assessment of the house and helping to
ensure the deal goes through. As a licensed general con-
tractor, he has the knowledge to help a client understand
the inner workings of their home, as well as the scope of

any challenges that do pop up during an inspection.

“When you see a problem, I'm happy to explain it to
you,” he continues. “We want to speak honestly, follow
up with calming language, and tell them, “This is nor-
mal. We see this all the time.” We have the knowledge
and experience to guide them through concerns, but we

don’t back down from honest evaluation and reporting.”
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John Prete assumed ownership of the Naples franchise of HouseMaster from his father in 2003.

66

We want
the sale to
go through
as much as

you do.

2

ALWAYS AVAILABLE

John has an intimate understand-
ing of the real estate world, so he
knows how important it is to priori-

tize responsiveness.

“One of the things that separates us
starts with a phone call — to either
engage us or ask about an inspection.
I have two full-time people in the
office. They answer that phone after
hours, on weekends, and on holidays.
I want people to know we are here. If
there’s a problem or you need to get

in touch, we’re here,” John explains.

All of John’s inspectors are employees,
not independent contractors. That
means they have more accountability
and, thus, give better service. They also
have general liability insurance and

workman’s comp.

John and his team continue to work
for the client after the sale. If there
is an issue arising from the inspec-
tion, they’ll stand behind their work
and do what they need to fix any-
thing that’s missed.

“The inspection is three parts —
before, during, and after,” John
explains. “We give great service every

step of the way.”
For more information, visit

www.housemaster.com/
naples-fort-myers-home-inspection.

HouseMaster

Home inspections. Done Righl, Guaranteed.™
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Home Inspections Done Rig t_j_'l' 5 Simple Tips

to Stage Homes
for Max Value

+ Comprehensive Same Da’f Repnrtlng St

» Termite, Radon, Moid4 Pt, Wind Mitigation \ e\ LUXURY IS IN THE DETAILS
v voor e
\ By Luxure Lifestyle
* Only Company With A 1 Year Limited *
Guarantee CHECKIOUT OUR '_'"'-' Staging a home effectively is key to
5 STAR REVIEWS attracting potential buyers and maximizing
ONENE sales value. A well-staged home allows
rd at M o :-:" _:'-:_- : : buyers to visualize themselves living in the

space, making it more appealing and likely

4

PHONE: 239-430-8220 to sell faster. The goal of staging is to ‘ S
ouse as erg. WWW.NAPLES.HOUSEMASTER.COM enhance the home’s features while 1 Welcoming Entry: Add a console

creating a welcoming and aspirational table, a vase with flowers, and a

environment. From decluttering to mirror for a great first impression,
strategic use of decor, staging can highlight & making the space feel spacious.
the best aspects of a home and encourage
higher offers.

2 Lighting: Switch out dated light
fixtures with modern ceiling, table,
and floor lamps.

SUCCERS.,

PERSONAL BRANDING

3 Depersonalize: Remove personal
= items to allow potential buyers to
envision themselves in the space.

Neutral Colors: Neutral tones in
4 paint, decor, and furniture to
Now Offering REALTOR" appeal to a wider range of buyers.

Personal Branding Mini Sessions on Location.

5 Textures: Use crisp white linens
and add layers of pillows & throws
10 Book Your Session with textures in neutral tones.

Visit newframephotography.com

239.200.9099 8 GIVE YOUR CLIENTS

A 5-STAR EXPERIENCE

Contact info@luxurelifestyle.com for
real estate partnership opportunities.

NEW FRAME PHOTOGRAPHY
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cover story

By Zachary Cohen
Photos by Michelle Reed

MARC
JUDY

One Vision, One Mission

Marc Galanto and Judy Kemble may come from different
backgrounds, but their values and approach to real estate

align perfectly. The pair first teamed up in 2015, forming
the Naples Luxe Property Group with John R. Wood Christie’s
International Real Estate — a group that is now one of Naples’ best.
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Marc and Judy are always willing to go above and
beyond for their clients, whether vacuuming before
a house showing or sending a qualified referral. The
most essential part of their business is their focus
on building relationships. Marc and Judy treat
every client like family.

“Our partnership has thrived and grown because

we are not only partners but friends,” Judy shares.
TOGETHER AS ONE

Judy began her real estate career in 1983 while living
in the Chicago suburbs. She worked for a developer
focused on custom home building early in her career.
‘When she moved to Naples in 1999, she transitioned

into traditional residential real estate sales.

“I hate the cold. I always said after my last child
graduated from college that I was moving to a warm
state, and I have family here in Southwest Florida.
So that’s what I did,” Judy reflects.

Marc began his real estate career in his home state

of Connecticut in 2008 after many years in the
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restaurant industry. Encouraged by a friend to leave
the hustle and bustle of managing restaurants for
the greener pastures of real estate, he launched his
career amid a global recession. But that didn’t stop
him from steadily growing his business through
2014 when he moved to Naples.

“I never wanted to do it in a traditional office
setting; that didn’t appeal to me. I liked having
personal interactions and getting to know people in
the restaurant industry, so I parlayed my strengths
in the service industry to a different service — real
estate,” Marc reflects.

“After my folks purchased a place here in 2012, I
moved to Naples. I saw real estate was doing better
than in Connecticut, and I also wanted to get away

from the cold winters.”

When Marc’s parents purchased a vacation home
in Naples in 2014, Judy was their REALTOR®.
Marc relocated to Florida, connected with Judy,
and they began their professional partnership the
following year.

Top producers Marc Galanto and Judy Kemble co-founded

RN
the Naples Luxe Property Group with John R. Wood T ‘. -:-;-' 1 a —’r_‘“‘%
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A COMPLEMENTARY PAIR

Marc and Judy have been thriving together for
nearly a decade. While their skills are different,
their values and approach to real estate are per-
fectly aligned.

“Quite honestly — and this is the absolute
truth — there is nothing that doesn’t work,”
Judy says proudly.

“We each complement each other in different

areas,” Marc adds.

When Marc landed in Naples, Judy had already
been here 15 years. She was more familiar with the
communities, neighborhoods, and lifestyle, while
Marc didn’t yet know the ins and outs. Her exper-
tise helped him jumpstart his real estate business

and gain more confidence.

On the other hand, Marc’s technical aptitude has
helped Judy. He’s led the way in guiding their busi-
ness through more modern marketing programs,

thus growing their referral streams.

Quite honestly — and this is the absolute truth —

“But our philosophy is very similar when it comes
to how we treat our customers,” Marc says. “We
share the same core values and ethical beliefs. We

always want to put our customers first.”

Marc and Judy pride themselves on serving clients
at any price point. While many local Realtors only
focus on higher-end listings, Marc and Judy will
serve any client who trusts them. That approach
has worked well for them, culminating in a

21-transaction, $41.2 million year in 2023.

“We’ve been so blessed with so many customers who
have continued to refer their friends and relatives.

We don’t go searching for business; it just comes to us

through referrals. The market here is a strong market.

There is a strong demand here,” Judy explains.

“The most success for us is nurturing relation-
ships with past and current clients. They are our
number one champions, sending us business and
referrals. So we just focus our time and money
on that. For us, the legacy we want to leave is,
there is nothing more important to us than the

people we work with.”

THERE IS NOTHING THAT
DOESN'T WORK.

Prior to joining forces, Judy Kemble
was Marc Galanto’s parents’ Realtor.
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MAKE EVERY OFFER

Nationwide

Mortgage Bankers In¢
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Doris INnZone BUSINESS DEVELOPMENT MANAGER
239-376-1480 | dinzone@nmbnow.com | nmbnow.com




»» you ask. we deliver.

TRADES ¢

TRUSTED TRADES

are valuable vendors who know how to serve the needs of REALTORS®. You may not

require their services for every transaction, but when the need arises, you’re grateful for

them. This group of vendors is critical to your business. Most importantly, these additional

Trusted Trades will get the job done and make you look awesome to your clients!

Aluminum Design and Fabrication
(o9 COASTAL

Contact Us Today for
Fabrication Services
and Custom Fabrication

239.788.WELD

CoastalAluminum.com

3855 Davis Blvd

Naples, FL 34104

EXPERIENCE

Electrical
239)362-2502 LOCAL ELECTRICIANS
(CDHAFBQ‘HQI ECTRIC.COM [MMTS YD CAN TRUST
s '

=
SERVICE AREA: ~
CAPE CORAL TO NAPLES

& EVERYTHING IN BETWEEN.

COHARBOR
ELECTRIC
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Home Maintenance

Lot Our Solid ienitation
BECKER |

Q€ I bl
Handyman | Closets —— 4 '

Painting Screen Repair
Flooring | Pressure Washing
Cabingtry | And More! .

beckerhomemaintenance.com ,.

Junk Removal

239.500.JUNK (5865)
junkhaulingnaples.com

Private Office Plans at Venture X Naples

Venture X is a one-of-a-kind sustainable luxury co-working office
rooted in health and wellness, in the heart of Naples, with views of
the Coastal Skyline. The beautifully designed space has
floor-to-ceiling windows along each side of this location, allowing natural daylight into nearly
every corner. The 18,000 sq ft space is equipped with an open-inviting lounge and cafe, a podcast

room, a wellness room, conference rooms and a 30-person training room. Venture X is proud to
offer private offices of various sizes to meet the needs of you and your growing teams.
All offices come furnished with sit-to-stand desks and ergonomic chairs,
including 24/7 access, monthly conference room credits and further
access to a vibrant and welcoming
community.

$$ VENTURE X

THE FUTURE OF WORKSPACE

For more details, please contact

KATHRYN PARKER
Director of Sales Y A EASILY

BOOK YOUR
TOUR

kathryn.parker@venturex.com

239-326-3455

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103



PROFESSIONAL
B Lalasiifour com s

WE LIVE AND BREATH REAL ESTATE MARKETING & COMMERCIAL
CLEANING SERVICES

PROUDLY SERVING COMMUNITIES FROM
NAPLES TO ESTERO FOR OVER 25 YEARS

Residential Open House &
Cleaning Listing Cleaning

Move In & Out =gl Outdoor Cleaning
Cleaning By Services

=4 Rental Turnover Canstruction
=8 Cleaning Clean Up

Commercial Window & Sliding
. Cleaning Glass Doar Cleaning

FREE ON-5SITE ESTIMATES | 150+ & & & & & REVIEWS

ACCENT
CLEANING
SERVICES

.

THE ONLY TOUR PROVIDER IN SW FLORIDA
THAT PROMOTES AGENTS AND THEIR LISTINGS

Smiley Graphics & Promotions
We’re so much more than a print shop!

“MakelalLastingiImpression

with'Personalized
P < We're a proud partner with

Cutting/Boards 4 Prime Post, for all your sign

installation needs

PRIME ["OST

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691

SEAN . REAL ESTATE SERVICES ot | P == .o
CIAE] TO GROW YOUR BUSINESS IR s o 000
cl | * | o .I £ ‘ Printing | Wraps | Signs | Shirts | Engraving

www.LaCasaTour.com | 888.598.8687 | info@LaCasaTour.com Naples Real Producers - 73
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UNFORGETTABLE LUXURY
VALET PARKING

Five Star Valet sp
fvalet pa
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"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again."
-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash
was left behind!." -Tampa Homeowner

29

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132
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