











DY publisher’s note

MONTEREY COUNTY REAL PRODUCERS!

Gratitude - the quality of being thankful; readiness

to show appreciation for and to return kindness.

I am filled with gratitude for our Real
Producers community, not just in this
month of Thanksgiving but when I
consider the caliber of people that I get
to work with. You make me proud to be

a part of this community. Thank you.
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A very special thank you to our partners,

Liz Grijalva, C2 Financial; Jeff McMullen,
CrossCountry Mortgage; and Liz Levine, US
Bank, for co-hosting our Oktoberfest event.

Did y’all have fun? That’s a rhetorical question
considering the laughter and conversation
that ensued. Not only was the Oktoberfest
flavorsome and festive, but some really great
business networking happened. Thank you
also to Ben Beesley with Keller Williams for

inviting us into his listing for the event site.

Feeling left out? Join us at the last

Real Producers event of the year! Look
inside this issue for details on attending
the Treats and Toys Mixer!

From my house to yours, I wish you a
wonderful Thanksgiving! May your turkey
be moist and your potatoes smooth, and
may you have room in your tummy for
leftovers, too! We have so much to be

grateful for if we just slow down and enjoy,

Laurie Martin,
publisher
831.272.4620

laurie.martin@n2co.com

® scarrmoving .com

CARR

your friendly neighborhood mov

Mark and Mary Scarr,

Office: (831) 737 9270

liense#1115950

WINDO WS | SHOWER DOORS
SLIDING GLASS DOORS | FRENCH DOORS
SHUTTERS | HONEYCOMBS
FAUX WOODS | VERTICALS

MILGARD.

WINDOWS and DOORS

glassworksbydesigninc.com
glassworksbydesigninc@yahoo.com

131 E ALISAL ST. SALINAS CA

After Hours: (831) 320-4293
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You’re Invited
to the Real Producers

E TREATS & TOYS £

P i

MIXER '

Join us for some holiday cheer as we network and socialize while supporting
the Seneca Family of Agencies, Kinship Center, with the donation of
toys that will be distributed to local families this holiday season.

Date: Wednesday, November 13th
Time: 11 AM -1 PM
Look for your email invitation to RSVP to attend

Please bring new unwrapped sports equipment, craft kits, or Target/Walmart
$25 gift cards to bring a smile to a child’s face. Or bring pajama bottoms,

adult sizes x-small - large. We are supporting children ages 12-17 years old.

©EIKINSHIP
D@ CENTER
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PENINSULA

We Do More Than Pump Septic Tanks

SEPTIC TANK SERVICE
Celebrating 60 Years

VIDEO INSPECTION OF SEWER LATERALS

SEWER AND STORM DRAINS CLEARED

HYDRO-JETTING SEWER, STORM & GREASE TRAP LINES SUMP PUMPS
PERFORMANCE EVALUATIONS FOR REMODELS i I SERVICED &

GREASE TRAP PUMPING & MAINTENANCE —— - - #45 INSTALLED

SEPTIC SYSTEMS PUMPED, SERVICED,
INSPECTED, REPAIRED & INSTALLED

® EMERGENCY SERVICES AVAILABLE
Senior, military & 1st responder discounts available MONTEREY PENINSULA 83 1 '659'2465

73 W. Carmel Valley Rd. Unit #28 | Carmel Valley 93924 | St. Contr. Lic. # 494738 | www.psts.net

CHAD HAWKER
NMLS #281011 | AREA MANAGER

831.521.9378
chawker@S1L.com
T E A M H A W K
P OWERED BY STNEAREEE NE LENDING ! Dolores Street 2 SW of 7th Unit D
il s PO Box 4571 Now is still
) Carmel | CA | 93921 ow is still a
<, % _I I. ° '
: ChadHawker.S1L.com good time to buy!
Synergy One Lending to
THE MODERN MORTGAGE EXPERIENCE™ disc“ss yol“' optionSI

Synergy One Lending, Inc.,, NMLS 1907235. 3131 Camino Del Rio N 150, San Diego, CA 92108. Toll Free #: (888) 995-1256. Synergy One Lending, Inc. is licensed in the following states: AK, AL, AR, AZ, CA- Licensed by the Department of Financial Protection and
Innovation under the California Residential Mortgage Lending Act; Loans made or arranged pursuant to a California Financing Law license, CO, CT, DC, DE, FL, GA- Georgia Residential Mortgage Licensee., HI, IA, ID, IL- lllinois Residential Mortgage Licensee., IN, KS,
KY, LA, MA- Licensed by the Massachusetts Division of Banks as a Broker and Lender as #MC1907235, MD, ME, MI, MN, MO, MS, MT, NC, ND, NE, NH, NJ- licensed by the N.J. Department of Banking and Insurance, NM, NV, OH, OK, OR, PA, RI- Rhode Island Licensed
Lender, SC, SD, TN, TX, UT, VA, VT, WA, W1, WV and WY. All Loans are Subject to Credit and Property Approval. Equal Housing Lender. www.nmlsconsumeraccess.org S1L072209

Service Areas:
Carmel « Monterey « Salinas - Gilroy
Santa Cruz « Watsonville « Hollister

What we offer:
? General Home Inspection
), Termite Inspection Py

MONASMITH i e

Home & Termite Inspection Fumigation
@ monasmithtermite.com VOTED

&) homeinspectorchuck@yahoo.com FIVE YEARS IN A ROW

v Family Business with Over 35 Years of Construction & Inspection Experience v/



FOLLOWED IN HIS FATHER’S

FOOTSTEPS TO REAL ESTATE

“My career goal is to continue the legacy of Town ‘N Country Realty, which my
father worked so hard to create. We are one of the few independent boutique
firms left,” says Broker/Owner Mike Handley of Town ‘N Country Realty, Inc.

Real estate has been part of Mike’s life since childhood, thanks ~ Urban Land Economics. He earned his real estate license and
to his father’s career as a REALTOR®. “I remember him bring-  joined his father at Town ‘N Country Realty in August 2000.
ing home MLS books “Confidential”; so I thought he

had a special job,” he recalls with a laugh. “My dad was the best mentor I could have asked for,”

Mike says. “His honest and straightforward approach
Growing up in South Salinas, Mike fondly to the business resonated with me, and I tried to
remembers a “childhood out of a fairy tale.” emulate him as much as possible.” His stepmother,
“The mornings smelled of chocolate from an escrow officer and manager, was also a valuable
the nearby Nestlé factory, and after school, resource. “Between the two of them, I had all the
my mom usually had freshly baked cookies support I needed. Any problem I faced had a solu-
or bread waiting,” he says. His mother played tion just a phone call away.”
a significant role in his upbringing,

whether through her involvement as Overcoming Challenges

PTA President or simply by creat- Starting in real estate at 23 years

‘MY DAD WAS
THE BEST
MENTOR|

~ COULD HAVE
'ASKED FOR. -~

ing a loving home environment. old came with challenges. “I had
to overcome the perception
Mike spent much of his child-

hood outdoors, making lifelong

about my age and lack of expe-
rience,” he explains. “None of
memories with friends—riding my friends were buying homes
bikes, chasing the ice cream yet, so convincing people to
truck, and playing kick the can. trust me was tough.” These

“Those early friendships remain obstacles pushed him to pur-

some of my closest friends to sue further education.

this day,” he notes.

L

- . }’*feéturg realtor - il s Mike earned his GRI
- i NS N A it o - : - _# Road to Real Estate (Graduate REALTOR®
g - 5 : ';g‘:;’:azét\:’ayzzaiipm’ Interface Vistal ol s Though inspired by his father, Institute) designation,
= - Z - T‘f'. M Yohs, - L = - - Mike’s path to real estate taking classes that provided
i s ¥ h—Sr= - F%- -y E wasn’t immediate. He worked advanced skills in listing pre-
- = at Star Market in high school, sentations, marketing tech-
Al progressing from bag boy to niques, and investment property
+ '.{_:_ checker. “Those formative analysis. “Those classes were a

years taught me customer game changer,” Mike says. “They
service and a strong work

ethic,” he reflects.

gave me the tools to stand out and

better serve clients.” Over time, he

gained confidence and established
After high school, Mike attended

Fresno State, majoring in Business

himself as a trusted consultant, help-
ing clients navigate the complexities

with an emphasis in Real Estate and of buying and selling homes.

Monterey County Real Producers - 13



Fatherhood + Food

Outside of work, Mike’s greatest joy is his
two daughters. Gabriella, 26, is a dolphin
trainer in Miami at the Seaquarium. “She
graduated from the University of Hawaii,”
Mike shares proudly. Natalie, 20, lives in
Daytona Beach and is considering a career
in aviation after graduating high school
early and earning her pilot’s license at
just 17. “She’s working as a gate agent for
American Airlines and is loving the free
flight benefits,” Mike laughs.

‘When not working or visiting his daugh-
ters, Mike enjoys cooking—especially
homemade lasagna with noodles from
scratch. “Most weekends, you’ll find me
by the BBQ), glass of wine in hand, enter-

taining friends,” he says.

£L

I’'M INCREDIBLY
GRATEFUL FOR THE

CAMARADERIE AND
FRIENDSHIPS IN
THIS BUSINESS.

Gratitude

As Thanksgiving approaches, Mike reflects,
I'm incredibly grateful for the camaraderie
and friendships in this business. My family,
mentors, colleagues, and the team at Town
‘N Country Realty have all played signifi-

cant roles in my journey.”

For Mike Handley, success goes beyond
building a thriving real estate business.
“It’s about continuing his father’s legacy,
nurturing relationships, and giving back
to the community that shaped him. With

a deep sense of gratitude, Mike moves
forward, always keeping his family, clients

and community at the heart of his work.

Nominate a colleague to be a
Featured Realtor. Contact
Laurie.Martin@realproducermag.com
to tell us who you’d like to see next.




o

s to make First American Title your new Fall favorite. : e, - Photos | Aerial Media | Twilight Photos | Videos = @

=
Incdustry Leader: National underwriter of title insurance policies for more than 130 years = k - il

L ¥ Q\‘- -
Top Tools and Technology: FirstAm IgniteRE™ - Access property data, generate closing cost s - -t

estimates, securely communicate your transaction details, and more all in one location.

Multicultural Resources: Information in 24 languages to help your clients understand the title,
escrow, closing and home buying process

Community Care: Work with people who care about the communities they serve. #FirstAmCares

Local Experience: Work with a local team from contract to the closing table.

q. _ ! | ' :
Excéﬁ‘h Mea‘ ia.
Extraordinary Service.

e has a great eye for detail. | try my best to make my listing look its best,
e still manages to catch something I've missed. EVERYTIME!!” — Renee F.

Tl Awenue | veen Mission & San Carlos)

I M RN Lm

WWWw. prlmeremedla net | (831) 207-3177

. ‘>>CUTCO - Only 9% of people can
LunCh and Learn i = il name their Realtor after2 INTERIOR DESIGN

=0 =¥ years. Put a system in
Join us the last Friday of every month o place today to brand your Specializing in home renovations
1 name with clients forever! and remodeling for kitchens,

Lunch on us | _ B ’ youns eﬁ / bathrooms, and more.
: . Drand wilth R
- of vallte e (831)682-1813 .

equest a Free

Timely topics every month

revivedesigncompany.com
Opportunities to meet and mingle with peers @ 9 -

Hear from special guest that we bring for f721 Y { i G IVE @revivedesignca
specialized topics : ,. . , 1! / As head of the 1 §
: : business gift division °

of Cutco for all of

Monterey County, |

. . . i y can't wait to connect - Never Consumed / Used Daily, Forever
Watch each month to receive the link to sign up with you!  Bectin Clace & Guarantesd Forever

- Engraved with your (or a client's) info

- 100% Tax Deductible as Marketing

Jeff McMullen
Branch Manager g + Increase top of Mind & Client Retention
NMLS 694626
O: 831.205.2066
M: 831.210.4034

F: 831.205.2066 o Contact Jeff Teresi to get your
jeff@teammcmullen.com e

- A Strategic Gifting System in place
e M .com/Jeff-McMull

ﬁm: TEA MCMULLENF (Z:i?w(:e??agida\e(E)riye,esziteBO K "

1Y CROSECOUMTRY MORTGASE™  Monterey, CA 93940 = - o (763) 639-6831

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions ik TheThankfuIGuy@gmaiI.com

apply. Call for details. All borrowers must meet minimum credit score, loan-to-value, debt-to-
income, and other requirements to qualify for any mortgage program. CrossCountry
Mortgage, LLC NMLS3029 (www.nmlsconsumeraccess.org). 3¢8j8up Amount of funds

received from cash-out refinance will be combined with mortgage principle and paid off over - = = I CUtCOCIOSInggTfts.com/consultant/jeff—teresl
the loan term by borrower., (3c8j8up) 'm
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First

P> meet our partner

American

Title

Company

Buying a house is often considered one of the most significant

investments that individuals and families make in their lifetimes. To

ensure the smooth processing and closing of these crucial transactions,

the title and settlement services experts at First American Title in

Monterey County are equipped with state-of-the-art technology

and a commitment to exceptional customer service, supporting

both homebuyers and sellers through the closing process.

First American’s Title officers are vital to
every real estate transaction. They metic-
ulously research a property’s history,
identifying potential issues like claims,
unpaid taxes, or liens while also veri-
fying the seller’s legal right to sell. The
escrow officers collect and confirm all
necessary documentation, prepare escrow
instructions, and conduct preliminary
title searches to evaluate the property’s
ownership status. They ensure that any
outstanding debts or obligations are
addressed prior to closing and review the

lender’s requirements as specified in the

escrow agreement. When all the terms of
the contract are met, the escrow officer

transfers the title to the new buyer.

From start to finish, First American Title
brings a wealth of expertise and local
experience to every transaction, ensuring
our clients feel confident and at ease every
step of the way. They have a deep-seated
tradition of viewing their customers as
partners on the real estate transaction
journey. Let’s take a moment to get to
know the Monterey County team that

makes all this magic happen:

First American Title™

@

?

1
"

]
]

4
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Ani Gomez is First American’s Area
Manager for the Central Coast, which
includes the Monterey County branches.
Ani enjoys attending sporting events.
Baseball, in particular, holds a special
place in her heart, especially because

her son plays on his college team.

Stacy Axan is the Area Sales Manager
for the Central Coast and has been
with First American Title for 31 years.
When she’s not promoting escrow and
title services, she enjoys exploring the
beautiful central coast hiking trails,
her book club, planning far away
travel vacations, and wine tasting

at our numerous local wineries.

Natalie Nickerson is a Senior Escrow
Officer and Area Manager at First
American, with 22 and a half years
of service. She and her husband,
Scott, have two adult children: Cale,
32, and Esme, 30. Natalie enjoys
traveling, playing pickleball, and
doing Pilates. She has a particular

love for jalapefos and spicy foods.

Rocio Acosta is a Senior Escrow
Officer and an industry veteran of

22 years, has spent the past two

years at First American. She is the
proud mother of two adult children,
Michael, 31, and Savine, 28, and the
grandmother of 2 ¥2-year-old Catalaya.
Rocio is an avid sports enthusiast

with a special fondness for baseball.

Georgia Gillenwater is a Senior
Escrow Assistant who has spent two
decades in the title and settlement
services industry, with the last two
years here at First American. Outside
of providing excellent service to

her customers, she cherishes time
with her family, enjoys hiking, and

indulges her passion for baking.

Tina Arcoleo is an Escrow Assistant
who has devoted the last four years

to the title and escrow industry, with
the past two years at First American.
Tina has a diverse array of interests
and passions. She loves playing tennis,
golfing, listening to music, spending
time with her best friends, and seeking
out good comedy. A fun fact about
Tina: she adores classic rock concerts
and has had the privilege of being

backstage at numerous shows.

Nicole McManus is an Escrow Officer
who has been in title and escrow for

the past 16 years, half of that time with
First American. When she is not tending
to her fraternal twins, Lola and Nico,

16, she loves interior design, making
music playlists, lounging by a pool,

and Aperol Spritzes. She previously

lived in Barcelona, Spain for 17 years.

Melanie Cimino is an Escrow Officer
who has dedicated 18 of her 19 years
in the industry to First American.
She and her husband, Joe, are

proud parents of two adult children,
Gianna, 24, and Angelo, 18. In her
spare time, Melanie enjoys attending
concerts, traveling, spending time

at the beach, hiking, and watching
sports, particularly football and
volleyball. She has a special affection
for dachshunds and is the proud dog
mom of a 1 ¥.-year-old female mini

long-haired dachshund named Ressi.

Theda White is an Escrow Assistant
who has recently rejoined First
American, bringing with her the
wealth of experience from her
previous seven-year tenure (1994-
2001). She is the proud mother of
two sons, Gabriel, 27, and Sebastian,
23. Outside the office, Theda enjoys
culinary pursuits and passionately

supports her favorite football team.



‘: OLD REPUBLIC HOME PROTECTION

REAL PRODUCERS MAGAZINE IS

H I R I N G onomsuces 8 GRATITUD
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s Include an Old Republic home warranty with every
e i <
.a“\ transaction, and you may: G R A{g =
* (Gain a competitive edge for your listings and sales.
. * Empower your clients to make informed decisions by sharing
the home warranty benefits.
+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.
Leave covered home system and appliance repairs to us so you
can focus on your clients.
Be the best,
Know someone who'’s looking for some work that will keep them in the real Trust the besl. Jim Scheldt
estate circle, and working with top Realtors? Real Producers is hiring and [=] [=] Senior Account Executive
e T: 980.308.6476
looking for a go-getter who’s ready to hit the ground running. g JimS@orhp.com
[= my.orhp.com{jimschaidt

Contact Laurie at Laurie.martin@n2co or call 831.272.4620 for more information and an interview.

Specializing in

¥ Medicare & Individual
Insurance Plans

3 4 ! +fik
i i "I'| r|
- OB V[/
ﬂith 50 many changes, 7l J 1
everyone needs to

=% | F Lcensep
10/15-12/7 ) o RV INSURANCE
| ‘ AGENT

LICENSE 0198433

831.277.8210

= At WIN Home Inspection Monterey,
we understand the importance of
family. Our father-son team, Robert
and Brannon, bring decades of
knowledge and expertise to ensure
your home is safe and sound, just
like we would for our own family.

/ Certified Insurance Agent
COVERED J www.jennifercarrinsurance.com [R:¥xiIMci-JoR:Yol-1:

WI N @ wini.com/monterey @ (831) 637-2194

HOME INSPECTION

CALIFORNIA
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giving back

Is a Trailblazer for Women Through Women’s Council

Originally from Mississippi in the early ‘60s, Jennifer Hardy remembers the times
when women weren’t equal. Little did she know that decades later, she would be a
trailblazer for women, empowering them through her work in Women’s Council.
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When you do what you love,

you never have to work.

“Women’s Council is a vibrant community of leaders
in the real estate industry. We focus on advancing our
members as leaders through education and develop-
ment opportunities, networking, and unrivaled culture

events,” says Jennifer.

Early Beginnings

As a child, Jennifer grew up in Houston, where she

was raised as a woman of faith. Shy as a child, Jennifer
started coming out of her shell, as she tried out and made
the precision drill team during her high school years. It

was a transformative experience.

“It brought my confidence out. I never danced because
it was discouraged in my religion, but dance gave me the

confidence I needed to grow as a woman,” she smiles.

As ayouth, Jennifer really loved interior design. Real estate
has more than fulfilled her desire for design. “Now, with real
estate, I can go into any house and get a visual on how to

improve things,” she comments. “I also get to help people.”

Jennifer initially took real estate courses in 1994 but had

to put her dreams on hold as she raised her three small
children. She worked in business administration, supporting
company presidents across various industries, until her chil-

dren were grown and she could finally follow her passion.

Following Her Passion

Twenty years later, as an empty nester, Jennifer decided
it was time to pursue her long-held dream. She was
inspired by the words of her daughter, “You have wanted
to do this for 20 years. If you don’t try it now, you’ll
never know if you will be successful.” Jennifer chose real
estate. “It was the best thing that I ever did,” she says.

She got licensed in real estate in 2016. “I started selling
houses right away,” she recalls. “I got my license in March
and had my first listing by May, with eight transactions my

first year. I haven’t stopped since,” she smiles. “I love it.”

Success = Helping Others

For Jennifer, success in her career is about more than just
closing deals; it’s about being a cheerleader for her clients.
“Success is helping clients and making sure they are happy
with the outcome. It’s about them trusting me to be their
go-to person because real estate is one of the most import-
ant decisions many people will make,” she says. Personally,
success means knowing she has made a difference in
someone’s life. “There are always rewards in giving. Give

because it’s the right thing to do,” she advises.

Looking forward, Jennifer is committed to giving back
through her work with the Women’s Council. As the
Events Director for 2024 and 2025, she is responsible
for organizing 6-8 events annually, fostering a commu-
nity where women can grow and thrive in their careers.
“It’s a great organization, and I'm really happy to be

involved with it.”

Family and Personal Life

Family is at the heart of Jennifer’s life, and her children
are her motivation. Married to Steve Hardy, an execu-
tive with a lumber company since 1986, the couple has
four children who have now flown the nest. “Spending
time with them is the most precious gift,” she says. The
recent wedding of their youngest daughter brought

the family together, creating cherished memories.
Jennifer also cares for her elderly parents, who live
with her. “It’s challenging, but I'm grateful to have the
time to spend with them during their later years,” she
says. Balancing her responsibilities at home and her
work in real estate and the Women’s Council, Jennifer
embodies the spirit of giving in every aspect of her

life. She is a firm believer in “you get what you give.”

As Jennifer reflects on her career, she expresses
gratitude for the path she has taken and the les-
sons learned along the way. “When you do what
you love, you never have to work,” she says. This

Top Producer wouldn’t have it any other way.

Realtors are generous people, giving above and beyone the call of duty to help the community. Nominate yourself or a colleague to be featured for Giving
Back. Contact Laurie.Martin@realproducersmag.com or phone 272-4620.
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Meet Your Monterey County |

Home Lending
Team!

We offer all the products and services
you would expect from a full-service
financial institution, AND
special programs that give back

to your buyers and the community.

Contact us Today! Now Accepting ITINs on Applications.

== Bay Federal

1524 N. Main Street | Salinas ERERLY BRI
831.479.6000 or tolHree at BEB.ABAYFED, ext. 8304
www.bayfed.com/HomelLoans

Federally Insured by NCUA | Equal Housing Lender

THANKSCIVING'

GREAT PRICING AND SERVICE FOR YOUR WHOLESALE FLOORING NEEDS

SERVING REALTORS, BUILDERS, DESIGNERS, PROPERTY MANAGERS & THEIR CLIENTS

490 N Main St | Salinas, CA 93901 | (831) 424-6484

26 - November 2024

|
Was Led to Real Estate Through a Google Search |
|J
Every REALTOR® has his own story about how they entered real estate. Juan Orozco is no exception.
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“Before real estate, I was a wine
producer at a winery for 6 years,” he
comments. While he was at the win-
ery, there weren’t many opportunities.
“I started googling how to make extra
money, and real estate always popped
up.” It was a sign and one that Juan

took seriously.
“I started studying and got my

license,” he smiles. “I started with a

company in Los Angeles in 2021.” He’s

28 - November 2024

been soaring in real estate ever since,
especially with his competitiveness,

drive, and determination.

Early Beginnings

Born in Mexico, Juan and his sister
came to the United States as children.
“I was 8,” recalls Juan. “I grew up in
Soledad and had a pretty normal child-
hood. I had alot of friends. It was tough
at first because it was a new life in a

completely different world.” That expe-

rience wastransformative for Juan.

“We had to adjust, and after I
started making friends, I had a
pretty normal life,” he says. An
athlete, Juan was passionate
about sports. “I used to eat, live,
and breathe soccer,” he says with
a chuckle. “I’ve been very com-

petitive since I was a little kid.”

“That competitive drive helps
me in real estate 100 percent,”
he comments. “Since I was a lit-
tle kid, I grew and became better
at soccer. I am very competi-
tive and don’t give up. I like the
challenge.” That same competi-
tiveness has helped him nego-
tiate deals for clients and move
contracts to the closing table.
Challenges don’t faze Juan, who
is an overcomer at heart, as he
navigates life’s obstacles with

grit and grace.

Overcoming Obstacles

Real estate isn’t for the faint of
heart. One of Juan’s challenges
with real estate is the fluctu-
ating market conditions. “You
have no control over that,” he
says. “It’s just a matter of how

you adapt to it.”

Last year was challenging for
all real estate professionals.
“Many people quit,” notes Juan.
“Instead of quitting, I looked for
more opportunities. I made more
phone calls, wrote more emails,
and sent out more flyers. Now
it’s paying off because this year
has been a great year for me.”
Potential buyers reached out to
Juan for their real estate needs.
His patience, coupled with his

perseverance, paid off.

Juan is very thankful for his men-
tor, Monica Wason, who is his
broker at M 2 Realty Group. “It’s
crucial to have a mentor in this
business,” he points out. “She has

given me the right advice to do

the right thing for the client.”
He couldn’t be more grateful.

A Rewarding Life

To Juan, success is doing what
you love and being happy. He
loves what he does. “I wake up
every day super excited to help
my clients find their home,” he
says. In his previous job, Juan
felt trapped, working long hours
and sacrificing time away from
his family. “Now I am excited
every day. I enjoy showing

houses and submitting offers.”

Family + Fun

‘When not working, Juan is a
devoted husband and father. He
has three children of his own and
a 4-year-old with his wife, Paula
Orozco, who has two other chil-
dren from her previous marriage,
ages 21 and 15. Juan and Paula

have been married since 2016.

“She has been my pillar in this
journey. She’s been super sup-
portive since day one, especially
last year. I thank my wife for my

success. She is a huge part of it.”

A self-described gym rat, Juan
loves to work out. “I'm in the

gym every single day,” he says.

Final Thoughts

“I will never forget where I
came from,” says Juan. “I will
always stay humble and stay
true to myself.” He has big
plans for the future, including
opening his own brokerage and
hiring other agents. With his
drive and determination, any-

thing is possible!

Rising Stars are Realtors who have
been in the industry for five years or
less and are quickly making a name
for themselves. Nominate a Rising
Star by contacting
Laurie.Martin@realproducersmag.com.
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| WAKE UP EVERY DAY
SUPER EXCITED TO HELP MY
CLIENTS FIND THEIR HOME.
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Looking Forward to this
A

Thanksgiving Season?

|

Football, turkey, pie, family gatherings, avoiding family gatherings, crisp air, and cool nights, or is it the
technicolor of falling leaves? Autumn and Thanksgiving harken to us with all the beauty that nature can muster
and it’s gorgeous! So we asked Realtors to chime in and tell us what they’re looking forward to most this
Thanksgiving season. Read on to learn more about what your colleagues have to say about this subject.

Deanna Pond, Coast
& Country Realty
“I absolutely love having all family

Andria Cutler, Keller Williams
“Seeing all the family together and

enjoying the great conversations.

My favorite part of Thanksgiving together and cooking a huge spread!

is making memories while playing I start my baking a week ahead
games and laughing together.” of time, baking cookies, cookies
& more cookies! Peanut butter,
Heidi Daniels, Century 21 chocolate chip, walnut, chewy
“My favorite part of Thanksgiving snickerdoodle, and sugar cookies
is the afterglow. When the dinner are favs at our house. Banana
is done, the table is cleared, and bread, triple berry, and pecan
we’re hanging out with each other pies are favorites in my home!”

and grazing on the leftovers.”
Patricia Ross, Sotheby’s
International Realty

“The best part of Thanksgiving is

122

seeing my kids and grandkids!

INTERFACE VISUAL PHOTOGRAPHY FOR REAL ESTATE
831-920-4598 - VISUAL1@MAC.COM

Look for our Question of the Month in the Real Producers Facebook Group page. Answer and join in the fun!
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Being a professional Realtor, I have had many occasions
to work with various property managers. In my

experience Coast and Valley Properties is by far the
most professional management company out there.

- Cam Watkins ¥ % 4 %
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AMY SALMINA,BROKER/OWNER

376 Main Street, Salinas, CA 93901

P. (831) 757-1270 | C. (831) 970-9540 | F. (831) 597-5500
www.coastandvalleypm.com | BRE #01494129




