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When you need a getaway that’s close to home, you need The Club at Kona Kai. Let our private
members-only club be your home away from home in Southern California. The privileges of
membership include a private beach, reserved poolside cabanas, fine dining, a luxurious spa, fitness
center, two waterfront pools, private member events, over 20 fitness classes and so much more.

Schedule a tour and picture
yourself on our serene island.

Jeff Hornick
Club Membership Sales

jhornick@sdkonakai.com

CONTENT
THAT WORKS

AS HARD AS YOU DOQO!

PHOTO | VIDEO | AERIAL | + MORE

—— MENTION THIS AD FOR 25% OFF YOUR FIRST PROJECT —

— GOLDEN LENS MEDIA —

i @ 619-861-6202 e
Iq il o L
1' ] HOUER @ goldeniensmedia.com ofEs

SCAM IOR WIBSITE




TABLE OF

Infuse " - Agentto
Insights: L =2 A Watch:
Maryam i\ : - Janell
Habashi ' \ ' 1y

Partner Legal
Spotlight: Pointers:
Memo .". Eric R.
Cardona - ) Ginder Esq
Renovate
~ San Diego

If you are interested in contributing or nominating REALTORS® for certain stories, please email
cathy.ginder@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Your Neighborhood Property Managers
Rent It Like You Mean It

OUR REALTOR
PARTNER PLEDGE
We Don’t Do Sales...

So You Will NEVER
“Lose” A Client.
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We Are Here For All Your Property Management Needs

CONTACT US TODAY! 858.779.0577 | GOLDENWESTMANAGEMENT.COM

4 . November 2024

() ZERO COST LEAD GENERATION ALTERNATIVE
) EXGLUSIVE RCCESS TO PROPRIETARY RUMR AND WISPR INVENTORY
i) THE FASTEST GROWING NETWORK OF REALTORS IN THE US

L) 619-777-6432
WISPRNETWORK.COM

Spotless Places

v/ Comprehensive commercial cleaning

v/ Key Turnover Cleaning & Sanitation Services
/ Floor Maintenance (buffing, stripping & waxing)
/ Post-Event Cleaning & Post-Construction

/ Window Cleaning

THE MOST TRUSTED NAME IN ESCROW™

Eco-friendly cleaning product

619.885.8857 ( callltext )

rapidocleaningsd@gmail.com TAILORED CLEANING PLANS
OO @rapidocleaning 100% SATISFACTION & RELIABILITY GUARANTEE

www.OakwoodEscrow.com
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“CHECK OUT OUR
NEW SPONSORS!”
apx1031

Jake Schiro

(800) 436-1031
apx1031.com

Infuse System Business &
Development Coaching

Maryam Habashi
(702) 338-6011
infusesystem.com

Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

Rapido Cleaning Services
Fernando Nielson
(619) 885-8857

PREFERRED PARTNERS

—=CALIFO

Transaction Processing
Services, Inc

Angela Ackerman
(602) 573-8756
mytpsinc.com

“THANK YOU TO OUR
RENEWING SPONSORS!”
Transactions Realty

of San Diego

Veronique Miramontes
(619) 246-7493
www.transactionsrealty.com

ASSOCIATION

OF REALTORS®

Pacific Southwest
Association of Realtors
(619) 421-781
www.PSAR.org

Yblﬂ' ustwo;thy partne for a smooth
transaction. Contact us today to connect
you with one of our Escrow teams.

‘ ‘ “My escrow team at
California Preferred is
AMAZING!

-L. Morgan

e CALIFORNIA | ESCROW

PREFERRED

— F Ay
(T

Martha Garcia
(619) 651-6331
martha@californiapreferred.com

6 - November 2024

INC.

Paige Jenkins
(858) 449-1096
Paige@cpemetro.com

them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE/
CONSTRUCTION LAW
Ginder Law Group

Eric Ginder

(760) 294-7736

EDUCATION
VAREP

Derek Barksdale
(619) 254-1496
VAREP.net

ESCROW SERVICES
California Preferred Escrow
Martha Garcia

(619) 651-6331
www.californiapreferred
escrow.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-9011
newventureescrow.com/
contact/chula-vista-branch/

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com

FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan
(619) 964-2327
www.worldsystembuilder.
com/mypage/jonathanp/

HARD MONEY LENDER
First Security Mortgage
Home Loans, Inc.

Joy Parker

(858) 565-4466
www.1stsecurity
mortgage.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunks
haulingjunk.com

Linked Preview
Brandon Pease
(928) 322-6960

HOME INSPECTION
Morrison Plus
Home Inspections
Danielle Wolter
(619) 672-7951

PHOTOGRAPHY/VIDEO
PRODUCTION
SureshotProductions
(858) 880-5626
NATURAL HAZARD sureshotsproductions.com
DISCLOSURE

“The” Disclosure Report NHD

(619) 921-5527

HOME STAGING
Yellow Rose Home Staging
Bess Ouahidi

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Sign Setters

(858) 775-7465
www.yellowrose
homestaging.com

HOME WARRANTY
Super Home Warranty
Leslie Grillon

(936) 499-6088
www.hellosuper.com

PHOTOGRAPHY

Elizabeth Ireland Photography
Elizabeth Incrocci

(858) 395-6273
www.elizabethirelandphoto.com

PHOTOGRAPHY &
VIDEOGRAPHY/REAL ESTATE
Golden Lens Media

David Jaskulke
(951) 216-4451
www.signsetters.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
www.GoldenWest

Calder Pearce
(619) 861-6202
goldenlensmedia.com

Management.com
INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

LISTING SERVICE
Wispr

Lara Gabriele
(512) 638-7486
wispr.homewayz.io

DESERT C

MARKETING
Bonzo

Jason Perkins
(614) 357-2367
getbonzo.com

Fowered by Securm. Choice Lending

CLOSE IN 21 DAYS OR LESS,
NO HIDDEN FEES & LOW RATES!

Gewing ofl g Gan Picys Duily

MEDITATION & REIKI
The Light Within

Dawn Ressel

(415) 971-7465
www.lightwithinheal.com

MORTGAGE

Desert Coast Home Loans
Stephanie Garmo

(619) 944-9728

Gold Standard Mortgage
Brandon Goldberg

Shane Stokes Stephanie Garmo
(949) 636-1981 - - L "

P [N 1 v s CHFicar | NPALS L2000

(619) 944-9728

Stephanis@GarmoHomeloans com

(858) 245-3114

SSiakesiSecureChoicol ending com

SCL Corporate Office, 1650 Spruce 5t. Suite 100, Riverside, CJ

.“ —

REAL ESTATE ATTORNEY
SoCal Realty Law

Shanna Welsh-Levin

(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Sarah Haliburton

(619) 751-7934
renovatesandiego.com

RESORT & HOTEL

Kona Kai San Diego Resort
Scott Ostrander

(619) 452-3138
www.resortkonakai.com/
private-club/

SOCIAL MEDIA MARKETING/
MANAGEMENT

Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

TITLE INSURANCE
First American Title
www.firstamericantitle.com

Ticor Title

Tony Santiago
(619) 410-7917
www.ticorsd.com

[2S

TRANSACTION PROCESSING

SERVICES, INC

LET US HANDLE
THAT- SO YOU
DON'T HAVE TO!

858.221.0168 | support@mytpsinc.com
www.mytpsinc.com
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LINKED
PREVIEVY

A VETERAN OWNED BUSINESS

MEET THE METRO SOUTH REAL PRODUCERS TEAM ‘

- I e
. . (F5
CATHY GINDER AMANDA RENZI ERIC R. GINDER ESQ. ANNIE PETERSEN Maryam Habashi
Publisher/Owner Social Media Manager Writer Business

Development Coach UAL‘TY PHOTOGRAPHY e MATTERPORT 3D o D

) RO
HIGH \c/l\RTUAL STAGING * TESTIMONIALS * 24-HOUR RETU'\:Q,:;\, VIDEG

BRANDON PEASE JUN LEE - SURESHOT CALDER PEARCE

PHOTOGRAPHY LINKED PREVIEW PRODUCTIONS GOLDEN LENS
Photographer LLC Photographer MEDIA
Photographer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email cathy.ginder@realproducersmag.com.

SUPER

Home Warranty. Reinvented.

; . . As:::i:l?:e >
K REMOVAL, SO Broken ) [=l
GENERAL LABOR, DONATION PICKUP 5 wamomnce e

SELLHOMES s

FASTER $20 OFF

With College Hunks ALL SERVICES

= Bringing Listings to Life
One Room At ATime

Leslie Grillon
936-499-6088
hellosuper.com
leslie@hellosuper.com

Contact us Today!
(928) 322-6960
linkedpreview.com

3 56’5’/!/:7; BST (o‘j/g?oihomgl)iga 8 5 8 -2 | B -46 U 0

Poway & Del Mar.
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publisher’s note €4

Greetings!

Welcome to November! This is
the month traditionally known
for being thankful for our lives,
family and country. We cele-
brate with family and friends our
Thanksgiving dinner, enjoying
time spent and delicious foods
that are a tradition for our
families. Our top agent Edna
Mitchell is thankful every day.
An immigrant from Guatemala,
Edna witnessed her parents
achieve the American Dream,
buying their own home, and she

strives every day to help others

10 - November 2024

reach it too. Our partner spot-
light, Memo Cardona, grew up in
the tough area of Barrio Logan,
and now through his company,
Renovate San Diego, is able

to revive and renew that area
among many others here in San
Diego. He is thankful to play a
part in creating beautiful homes
for families to enjoy and make
memories in. Our agent to watch,
Janell O’Meara is thankful

too. Her first career as a nurse
enables her to have patience and
empathy with her clients, helping
to build a network of trust. Here
at Metro South, we are thankful

to be celebrating our second
anniversary! Yes, it’s been two
years since we first started this
journey! How quickly it’s gone
by. We hope you all have enjoyed
reading about all the agents
profiled and sneak peaks into our
preferred partners lives as well.
Keep reading, we have a great
lineup for year three, we are just
getting started!

Cheers!
Cathy Ginder-Publisher

cathy.ginder@n2co.com
858-735-8026

PHOTOGRAPHY

FORTRAIT | FAMILY | EVEMT | PROPERTY

WWW. ELIZABETHIRELANDPHOTO.COM

(858) 395-6273

BOOKINGEELIZADETHIRELANDPHOTO.COM

Veronique
paMiramontes

ransaction Coordinator

Véronique (Vee) Miramontes

Realtor e Independent Transaction Coordinator

Transactions Realty of San Diego
Tel: 619-777-TRSD (8773)
Vee@TransactionsRealty.com
www.TransactionsRealty.com

M-F: 9:00-5:00

DRE # 01235618

Framarty bmapact jemy
=+ SR —
o 1OREza\Vithj
- We perform thorough, detailed home inspections, with the
following additional services offered:
- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

- Detailed, comprehensive, narrative style inspection reports
- provided the SAME DAY!

- Customer service is our top priority - we
go above and beyond in every inspection

pluse

MorrisO)n

Property Inspections

.. America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951

Metro South San Diego Real Producers - 11




infuse insights

Transformational Business Development Coach

Introducing Maryam and INFUSE
Insights: A Game-Changer for Realtors,
Affiliates, and Business Owners

We’re excited to welcome Maryam, a
highly experienced Transformational
Business Development Coach, to the
Metro South San Diego Real Producers
(MSSDRP) team. With nearly three
decades of experience in sales, lead-
ership, and business development,
Maryam has empowered professionals
across various industries. Now, she’s
bringing her expertise to our commu-
nity through her new monthly publica-
tion, INFUSE Insights.

Whether you're a Top Producer, Team
Leader, or Executive, INFUSE Insights
will provide valuable takeaways to help
you achieve sustained success. Each
month, Maryam will share the “what”
and “why” behind the principles that
drive personal, professional, and finan-

cial growth. These high-level insights

INFUSE system
Coaches Top Producers,
Team Leaders & Executives

will highlight the
core strategies
that have led to
her transformative

coaching results.

Here’s what you can expect from

INFUSE Insights:

« Cross-Industry Principles: Whether
you’re selling homes, building part-
nerships, or growing a small busi-
ness, the insights will be relevant
for a wide range of professionals
seeking growth.

Sales and Leadership Strategies:
Gain clarity on key concepts that
lead to success, from effective
leadership practices to innovative
sales techniques.

Growth Tools: While Maryam will
share impactful strategies, her full,
customized coaching experience is
available for those seeking deeper,
personalized guidance to achieve

measurable growth.

TRANSFORMATIONAL BUSINESS DEVELOPMENT COACH

Transform your results! Our proven

SYSTEM mentors you to 4X weekly

sales and recruiting appointments, while

boosting closing ratios from 30% to 50%.

Achieve massive sales growth without

sacrificing work-life balance.

12 - November 2024

EXPERIENCE NEXT LEVEL GROWTH - Scan to Book a Call!

Maryam Habashi, M.Ed.
Certified Behavior

MARYAM E=

Over the past five years, Maryam

has had the privilege of connecting,
collaborating, and mentoring amaz-

ing people, all with the support and
leadership of Jessie Wright with San
Diego Real Producers. These experi-
ences have enriched her work, allowing
her to bring even greater value to the
MSSDRP community.

Stay tuned for the first edition of
INFUSE Insights —an exciting oppor-
tunity to transform your business,
whether you’re solo or an entrepreneur.
Get ready to think outside the box as
you implement systems that drive your

business toward next-level growth!
MARYAM HABASHI, M.Ed.

Founder 1 INFUSE system
INFUSEsystem.com

Z

INFUSE system

infusesystem.com

Do You Plan to Execute a 1031 Exchange

American Property Exchange (APX 1031) is a
leading provider of tax-deferred 1031 exchange
services. Take advantage of a 1031 exchange on

the sale of your investment property to defer
capital gains and preserve wealth.

A P X JRUKE!

American Property Exchange Services, LLC1031 Exchange Services
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Protecting Real Estate Investors and Real Estate Professionals

L ﬂmeZt

First
Security
Mortgage
Real Estate Loans & Trust Deed Investments
Since 1972

* Equity Based RReal Estate Loans
» Hard Money Loans Made Easy
« Purchase / Refinance / Cash Out

Broker Associate
DRE:01829323
NMLS:2223041
Cell: 619-920-4700

joy@1stsecuritymortgage.com

Experience Our
Webinar Series
For Landlords

socalrealtylaw.com
swelsh @socalrealtylaw.com
(619)332-1609

SURESHOTS

Jun Lee

858.880.5626
team@sureshotsproductions.com
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P» agent to
watch

Janell

O MEARA

Embracing Leadership

Builds Success

16 - November 2024

When did you get into
Real Estate and what
did you do prior?

My Real Estate

career began in 2013.

I'm a USD Graduate
with a double Major in
Communication Studies and
Psychology. Previously in the
nursing field for various hospi-
tals and clinics throughout San
Diego. Multiple departments
to include Emergency Room,
Cardiac Lab, Phlebotomy lab,
Gastroenterology, Geriatrics,
Psychiatrics’, and others. A
career in Real Estate became
anatural path for me as 1
began to realize how many
different hats one must wear
in this field. There are many
parallels. My passion for
assisting people in mak-
ing challenging decisions,
being able to understand
human behavior, complex
decision making, being able
to empathize and building
trust are all components that
both careers embody. Real
Estate offers great flexibility
with clients yet is fulfilling as
it requires continued education
and building trust, ethics and
professionalism. My diverse
background helped ease me
into the unique set of skills that
make a successful Realtor.

What Made you decide to

take the path of Leadership
more seriously?

I'was looking to take my real
estate career to the next level.
After joining Women’s Council
of Realtors, I was tapped on
the shoulder and asked to step
up my leadership skills. My
roles included Events Chair
Committee Chair, First Vice
-President, Current President

Elect and incoming President

for 2025! I decided to take

the plunge when the market
slowed down a bit, and dive
into a more education focus. At
that time my plan for profes-
sional development was to
expand my knowledge in both
leadership skills and deepen
my expertise in advanced edu-
cation. This included earning
additional designations through
‘Women’s Council of Realtors,
California Association

of Realtors and National
Association of Realtors. I plan
to continue with my role in
Women’s Council of Realtors
and beyond. I hope to achieve
and sharpen my skills in
Team building, Presentation
skills and to really be a leader
like those who have led me
along my way. I have been
given such drive to move
forward with leadership, that
I want more! The Leadership
Academy this year has really
shown me a taste for what
leadership is all about. 'm
currently in a Leadership
Academy for California. I

was just accepted into The
National Leadership Institute
that is National level. There
were only two Realtor’s in
California chosen. This was a
huge honor. I truly feel blessed!

What has been the

most rewarding part of

your business?

The most rewarding part has
been building lasting rela-
tionships with clients. Seeing
families settle into their dream
homes and knowing I played a
part in that milestone is truly
fulfilling. Many of my clients
become friends, and watching
their lives unfold in homes
I've helped them secure is

incredibly gratifying. For me,

Success is when I wake up
excited to do what I do every
day, knowing that my career
makes a real difference in
people’s lives. It’s about
more than closing deals it’s
about the relationships, the
trust, and the fact that I still
get invited to housewarming
party’s years after the sale.
It’s those little things that
remind me that I'm not just
helping people buy homes
I'm helping them build a
future filled with memories.

What was your biggest chal-
lenge as a realtor?

The biggest challenge has
been adapting to market
fluctuations and managing
client expectations during
volatile periods. Educating
clients about realistic time-
lines, market values, and
the importance of patience
in a competitive market can
be tough but crucial. The
current National Association
of Realtor’s Class Action
Lawsuits, explanations of
new forms and process
changes has been hard to
adjust to as the Real Estate
Community is not used to
such a major change all

at once in our industry.
Learning how to adapt

and pivot, has been both
challenging and rewarding.
Knowing that I can under-
stand and explain to clients,
both buyers and sellers is
key to being successful. “For
every problem, there is a
solution! “(Martha Mosier-
President of Berkshire
Hathaway HomeServices
California Properties.)
Keeping this quote in mind is

extremely helpful.

What ’ s your favorite part of
being a realtor?

My favorite part is the thrill
of closing a deal where

both the buyer and seller
are happy. It’s incredibly
rewarding to see hard work
and dedication translate into
a positive outcome for all
parties involved. Knowing
that I was truly able to make
a difference in lives, aligns

with my personal philosophy.

Define success

Success, to me, is achieving
balance between professional
growth and personal fulfill-
ment. It’s about making a pos-
itive impact in my clients lives
while continuously learning

and growing in my career.

Tell us about your family

My three Children, My
Daughter and My Identical
Twin boys are my Why. My
children have taught me that
perseverance is key. Never
give up on your dreams,
always walk looking ahead,
never behind. Being a Mom,
is my favorite gift that I

was blessed with. All three
Children are miracle babies
thus, driving me forward in
life and my career. The perse-
verance it took to have them
has shaped and taught me
how to be patience and incor-
porate long term thinking.
Both the joy and challenges
they bring to my life, fuels
passion for success. Enduring
that journey to bring them
into the world strengthened
my resilience, hope, and
determination. These quali-
ties now influence my career
and leadership in real estate.

I Love my Kids!

Any favorite books?

The Go-Giver- by Bob Burg
and John David Mann is a
business parable that tells
the story of a young and
ambitious salesman who

is struggling to achieve
success. Eager to close a big
deal, Joe seeks advice from
a legendary consultant who
introduces him to a series of
“Go-Givers” people who’ve
achieved extraordinary
success by giving rather than
focusing solely on taking.
The story emphasizes the
importance of generosity,
collaboration, and authentic
relationships in both busi-

ness and life.

Building genuine

relationships is
what will set you

apart and keep

your business
thriving long-term.

RAA

Are there any charities or
organizations you support?
Yes, I have been actively
involved in supporting
Habitat for Humanity,
Children’s Hospital, Cat
Rescues, Cystic Fibrosis,
Suicide Prevention, Housing
and community well-be-

ing are causes close to my

heart. 'm a Past President
of the Charitable Foundation
of Berkshire Hathaway
HomeServices as well as A

current board member.

What are your hobbies

and interests outside of

the business?

I enjoy hiking along the San
Diego coast and exploring
the various trails around the
city. I love cooking, entertain-
ing and spending time with
family and friends. I enjoy
the Art of the Theatre com-
munity. I have Volunteered
at various San Diego area
Theater and Dance compa-

nies for 15 years.

Given your status and exper-
tise, what is some advice you
would give the up-and-com-
ing top producer?
Consistency is key. Stay ded-
icated to your clients, learn
the market inside and out,
and never stop networking.
Building genuine relation-
ships is what will set you
apart and keep your business

thriving long-term.

In closing, is there anything
else you would like to include
in the article?

I'd like to emphasize that real
estate is not just about trans-
actions; it’s about people. If
you focus on building trust
and adding value to your
clients’ lives, the success will
follow naturally. Follow your
dreams, even if they lead to
an unknown or unexpected
path. I would have never
thought of Real Estate as a
Career years ago. Now that it
is my career, I can’t imagine
anything different!

Metro South San Diego Real Producers - 17



AL First American Title™ Women's Council o
YVe are > IREALTORS
tha nk'FUI f@r yOu, San Diego County

We would like to take this opportunity to express our sincere gratitude for your
continued support and trust in our services. Your confidence in our capabilities is
invaluable to us, and we want to assure you that we are dedicated to exceeding
your expectations at every turn. If you have yet to experience the services of

First American Title, we encourage you to give us a try. You'll be thankful you did.

' JEREMY LIPSEY - Team East County
i 619.454.9306 - jlipsey@firstam.com - www. TeamEastCounty.com

Follow Me on Instagram! @ jeremylipseyfirstamericantitle

INSTALLATIOIN
OUTSHINE THE COMPETITION ON SOCIAL

See How Renzi Social Co. Can Redefines Your Social Media. % YOUR MISSION. SHOULD YOU CHOOSE TO ACCEPTIT

San Diego Realtors, It's Time to Shine! Elevate your digital presence and outpace 10 JOIN US FOR THE INSTALLATION OF THE 2025 WOMEN'S
the competition with the expert touch of Renzi Social Co. We're not just a social _ COUNCIL OF REALTORS SAN DIEGO!

media management company; we're your gateway to turning online interactions into :

real-world success.

STRESS-FREE POSTING LEADS, NOT JUST LIKES STRATEGIC PLANNING CONTENT PHOTOS DONE FOR YOU

KONA KAI RESORT

OFFERING A | believe in empowering businesses with the tools and insights they need to thrive in this
FREE SOCIAL  digital world. That's why | am offering a FREE Social Media Audit, scan the code and

e s -~ = rst
MEDIAAUDIT  sign up for your free audit today. E] d THURSDAY — / / — NOVEMBER

o

609-402-1729 renzisocialco@gmail.com

6:00-10:00PM

OUR SERVICES:
YELLOW * Home Staging
ROSE * Expert AirBnB Services
« Furnish Your Rental SLIP INTO YOUR BEST BLACK-TIE (OPTIONAL) ATTIRE, ENJOY

HOME STAGING * Interior Design DRINKS, FOOD, LIVE MUSIC, & DANCING AT KONA KAI RESORT.

* Remodel and Renovate

DON’T MISS THIS GLAMOROUS, HIGH-STAKES EVENT!

GET YOUR TICKETS TODAY

Ye| |OW ROSQ CONTACT US! 858-775-7465

#SHAKENNOTSTIRRED
info@yellowrosehomestaging.com

HOME STAGING
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RENOVATE
SAN DIEGO

-

-

-

TRANSFORMING TEMPORARY TROUBLES

By Annie Petersen | Photos By Jun Lee- Sureshot Productions

Memo Cardona sometimes
stands in empty homes with
foundation issues or unwanted
trespassers. Other times it’s a
tragic death or just a very out-
dated home. And even sometimes
he has to buy them with an
unwanted seller’s ex-spouse or

even seller’s family member.

As the CEO of Renovate San
Diego, Memo’s journey into the
real estate industry started 20
years ago as an agent and since
then has seen everything from
boom to bust, from short sales
and foreclosures to the frenzy of

a hot market.

When talking with Memo about
starting Renovate San Diego in
2020 and how the name came to

be it is all about action.

-

“We’re putting life back into
these neighborhoods and adding
value to its neighbors. We take
the ugliest house on the block,
and we breathe life back into the
house. Then, we get a family that
is going to enjoy it, share loving
memories in it and allow them
to fulfill the American Dream by

becoming its owner.”

That’s what Renovate San Diego
is all about: a verb, something that
the company is doing, to give back

to a city he now thrives in.

His company acts as an investor
for entire communities and the
people who serve them: real estate
agents, lenders, termite compa-
nies, home inspectors, contractors,
electricians, plumbers, gardeners,

roofers, etc. The list resembles

somewhat of a Thanksgiving gro-
cery shopping list!

“I want to empower agents,” said
Memo. “We want to be another
tool for their business. We

want them to have the ability to
provide options for their sellers,
especially if they have a problem-
atic property. We come from a

place of contribution”

That’s where Memo and his com-
pany come in: the agent comes to
him with a “problematic” home,
they buy it, they fix what may
need to be fixed, and once it is
ready to be sold, the agent sells it
on the MLS. In the end, the val-
ues for the entire neighborhood
go up which in turn boosts the
opportunities for listing agents

and potential sellers.
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It’s truly like transforming the
neighborhoods’ blight into future

long-term wealth.

Reflecting on his own life transi-
tion from his humble beginnings
in the neighborhoods of Southeast
San Diego, he’s aware how much
he is investing in the community

he left all those years ago.

“It’s millions of dollars of knowl-
edge, because I came from there,
I know those neighborhoods
block by block,” he said of the

inner city.

“I have countless stories and
experiences living there,” he
said. “Which was a blessing
because it gave me an immense

hunger to succeed.”

And this reflects right into his

charitable actions, Memo is a

supporter of the Lucky Duck
Foundation, which is all about
addressing homelessness
throughout San Diego County.

“We align with people who share
our beliefs and who are action
takers: people who support our
communities - it’s our inner

belief system.”

Memo’s excitement carries over
to other sectors of the industry.
His support and wanting to give
back to the real estate agent com-
munity was the motivation for

his other two companies.

Premier Agency Real Estate, it’s a
100% commission split brokerage
designed to directly benefit agents
in keeping their money and sup-
port them in investing it back in
their own personal development,

marketing, and their brand.

Forward Mortgage, focused on
helping agents and their buyers
obtain financing for their pur-
chase. His goal was to establish
a mortgage bank whose primary
mission is to support the agent

community.

Each company continues to grow
and thrive and are a direct reflec-

tion of their Go-Giver approach.

Memo is proud to be a San
Diegan. Always giving back to
his communities in different
ways. You can see a reoccurring
theme in his work and businesses
of a selfless individual who is
always willing to offer help and
give unconditionally. He has
built these reputations over the
years and its fruits are now a
direct reflection in our San Diego
neighborhoods.

We’re putting life back into these neighborhoods and adding

value to its neighbors. We take the ugliest house on the block,

and we breathe life back into the house. Then, we get a family

it, share loving memories in it and allow
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A CAUTIONARY TALE

TENANCY

By Eric R. Ginder, Esq.

“So, why are you terminating
the tenancy” is a question I find
myself asking many, many sellers
lately when they call my office.
Almost inevitably, the response
is “I’'m selling the property, and
my agent told me to call you so
we can get the tenant out and get
it listed.” The conversation that
occurs next is rarely pleasant.
Let’s start with the TPA.

+ The Tenant Protection Act

As we know, 2018 gave us the
Tenant Protection Act; statewide
rent control and a tremendous
shift of management power
away from the property owner
and to the state. In addition to
limiting the amount an owner
can increase the monthly rent,
the TPA also severely limits
an owner’s ability to terminate
a tenancy. Unless a tenant is
breaching the lease (i.e., failing
to pay rent, committing crime on
the property etc.) an owner can
only terminate a tenancy under
following four scenarios:
+ Owner move-in
+ Intent to demolish or substan-
tially remodel the unit
+ Withdrawal of the unit from
the rental market
+ The owner complying with
a government order or local
law that requires the tenant

to leave

An owner selling the property
is not one of the four scenarios
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allowing an owner to terminate
a tenancy and evict a tenant.
Remember, the TPA is really
supposed to apply to multi-
unit buildings. The owner of a
ten-unit apartment, for exam-
ple, has no reason to evict the
tenants when the building is
sold. Although single family
homes and condos are supposed
to be exempt, a curious quirk in
the TPA makes it applicable to
condos and single-family resi-
dences unless the lease specifi-
cally states that the property is
TPA-exempt. Many sellers that
are getting out of the landlord
business have old, expired leases
that do not contain the magic
language exempting their prop-
erty from the TPA.

Most owners that I speak with
end up saying “I’ll just check
the box for withdrawal of the
unit from the rental market,
that’ll work, right?” Well, yes,
technically. But now the seller
and listing agent have disclosure
issue and the buyer’s agent has a
potential “red flag”.
« Withdrawal of the Property
from the Rental Market

If the owner’s lease does not
contain the TPA exemption, and
an owner removes the property
from the rental market, the
removal runs with the property
and applies to the new owner. If

the new buyer is an investor who

intends to rent the property, he
or she won’t be able to realize
that goal and rent the property. A
buyer who intended to reside in
the property may have a change
of plans and end up renting it
out. If the new owner rents the
property after it is withdrawn
from the rental market, and the
former tenant finds out, there
will likely be expensive legal
action and severe penalties. The
buyer/new owner will pass their
legal fees, damages and fines to

the seller and brokers.

The takeaway here is that 1)
listing agent should not advise
the owner of a non-TPA exempt
rental unit to simply terminate
a tenancy because the owner
intends to the list property for
sale and 2) owners of prop-
erties that have been rented
should disclose to the buyers
whether or not a tenancy has
been terminated and for what
reason. C.A.R. is offering an
“assist” here, as they are making
changes to the SPQ to include
language about former/ter-
minated tenancies. If a buyer
receives a disclosure stating that
seller terminated a tenancy by
withdrawing the unit from the
rental market, the agent/broker
should advise the buyer to talk
to an attorney if they have any
inclination to rent the property,

even in the future.
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Private energy healing sessions  Meditation and spiritual classes
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+ Residentials

« Short-Term Rentals
 Airbnbs / Vacation Rentals
« Home Staging

» Lobbies / Offices

EMPOWERING REALTORS,
SECURING SELLERS!

Boost your reputation and gain a competitive edge
by partnering with us to provide sellers with up to
125K in coverage for post-closing disputes or
lawsuits, ensuring protection beyond the sale.

mpower Your Clients with Confidence - Call Now!

Gaby Sevilla

Sales Account Executive
Gaby@NewVentureEscrow.com
619.948.9011

Tania Marks

Sr. Account Executive
Tania@NewVentureEscrow.com
619.807.0711

For more information please visit our website:
NewVentureEscrow.com
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THE BEATING HEART OF REAL ESTATE

It only takes one conversation with Edna to know
she is a beating heart of possibility for anyone she
meets whether in her real estate career, as a mom

or as a friend.

“Being empowered, being an empowered woman,
an empowered Latina, and being able to keep

S
going no matter what obstacles life brings, you can
achieve them” said Edna Mitchell during a conver-

sation in the first days of autumn.

As Founder of the Edna Mitchell Group, and a
Realtor at Finest City Homes, Edna sees real
estate as more than just a transaction, it is about
building relationships and being there with people
during some of the more challenging times of their
life. Edna often finds herself in situations where
her presence as a supportive figure is essential,
whether someone is going through a divorce, has
lost a loved one, or there is more emotion involved
in a sale than what is apparent from the “for-sale”

sign on the front lawn.

Recently, Edna attended a listing appointment with
a woman going through a divorce, and the meeting
became less about the sale and more about sup-
porting her, encouraging her and showing empathy.
With care, Edna advised her on all her options,
allowing the woman to make the best decision for

her family.

“I enjoy being there for people
and being a light for them,
especially in a situation

that’s probably an upsetting

one” she said. “They feel

By Annie Petersen
Photos by Brandon Pease- Linked Preview, LLC

that I care and that I am passionate about what I

i i
am doing.

For Edna, real estate is more than a job, it’s a call-
ing rooted in her personal life experiences. At 17,
she witnessed the profound impact of her parents
purchasing their first home. This defining moment
came after immigrating from Guatemala to Los
Angeles, renting for about 12 years, and living as
a small family of first four, then five, in a one-bed-
room apartment. In the South-Central part of Los
Angeles, Edna’s family lived through loud nights,
the Rodney King riots, and even nearly lost their
building to a fire. Then, they moved to Utah and

within a year, her parents became homeowners.

“Seeing how proud they were and know-
ing now that my parents own a house
free and clear, that they are mort-

gage free. We are immigrants




and we're a true testament of the American Dream”  focused on “how can we expand the ownership within

she said. the Hispanic community?”

It’s that experience that lights her from within, The possibility of that expansion is grounded in a deep

knowing that many people go through dark times connection to faith, hope, and spirituality. It’s what

and seek someone who embodies hope and pos- keeps Edna going. She believes Realtors may earn

sibility. She is inspired to be that person for all money and invest in material things, but often forget to

women, for her children and particularly for the invest in themselves. She advocates for investing not

Hispanic community. only in properties but also in personal development.

Recently named the incoming Vice President of When she’s on the road or not actively working on her
the National Association of Hispanic Real Estate listings, you’ll find Edna listening to personal develop-
Professionals, Edna said, “Even though we’re ment industry leaders like Lewis Howes, Jay Shetty,
realtors and lenders, all that competition and the podcast “The Subtle Art of Not Giving a F*ck.”
goes out the window because we’re
“I’ve gone through life-changing events that have
shaped me into who I am now,” she said. “There is a
lesson in everything, and sometimes when we’re win-
ning, we’re not learning. It’s in the dark places where
we learn the most. And that applies to work too- how
can I improve, and how can I change the system to

better help people.”

Imagine five-year-old Edna, the one who lived in Los

Angeles, who at the time never thought it was possible
to reach for the sky. She now knows it is possible and

wants to make it possible for others.
In her own words, what she wants you to know:

™~ “I want them to know that everything is going

to be okay, and they can continue to show

up and try again, and try again, and

not give up. Even successful people TH B S A

have days where they fail or feel

like they’re not good enough. LESSON IN

I believe that if you keep
believing in yourself, and ¥, EVERYTHING ’
continue to give your- 4 & SOMETIMES

self opportunities,

you will win. There W H E N W E g R E

is no way you’re going
to lose if you keep bettinz W I N N I N G 9
on yourself.” W E ’ R E N O T

LEARNING.
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Termite & Pest Control

SERVING SAN DIEGO &
SOUTHWEST RIVERSIDE COUNTIES

| seters

REAL ESTATE SIGN PRINTING,

DESIGN, INSTALLATION,
REMOVAL & STORAGE

| .Iil:- ._"”l‘.r l f ”r.

SignSetters.com &
BestPrintedSigns.com

30 - November 2024

The Disclosure Report for

REAL PRODUCERS

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT

YOUR TRUSTED LOCAL
INVESTOR PARTNER

(619) 603-0915 .

@RENOVATESANDIEGOLLC

Whatf:a Helprde rrj
Ft:.lr va‘ur,su Eé‘!s“:’

YOUR HOME LOAN SURGEONS
THE GOLDBERS TEaM

FORGET
the Financing

NMLS# 859086
Loan Consultant

(949) 636-198I

brandon@goldstandardmortgage.com | www.loansurgeon.com
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»» around town

Meet Your Local Candidates

Women’s Council & PSAR Sponsored Event
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fff) TICOR TITLE

YOUR ELITE TITLE TEAM

RESIDENTIAL - COMMERCIAL «+ PURCHASE - REFINANCE

With over 90 years of combined expeﬁence in the title industry, we have
Ehe Mﬁd&g and Experence you neec in ﬂ bum B

“CARING IS OUR
COMPEIITIVE EDGE”

COREENA MULLOY TONY SANTIAGO SANDRA BANTEIR JOSE MELARA
Sales Executive Senior Sales Executive Sales Executive Senjor Sales Executive
(619) 567-9277 (6194107917 {619) 890.5553 (619) 495.7605
CoreenaMulloy@ticortide.com |  Tony.Santiago@ticortitle.com Sandra.Banteir@ticortitle.com Jose.Melara@ticortite.com



YEARS OF
THE N2 COMPANY

The REAL ESTATE MARKET
is changing; do you have a
risk management program for

your real estate business?

If not, call me, let's talk!

ERIC GINDER, ESQ

Ginder Law Group
eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile




