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RESTORING ROOFS,
noorne BUILDING

INSPECTIONS ARE ALWAYS FREE

PREVENT EXPENSIVE REPAIRS

e Early detection of roof damage can save you from expensive
repairs or full roof replacements.

e Addressing issues early helps extend the life of your roof.

. , , Q. ¥ MAXIMIZE INSURANCE COVERAGE
PERIMETER ROOFING specializes in offering f e
. . . : : e A thorough inspection ensures all damage is documented,
top-tier roofing services, including repair, replacement, making it easier to file successful insurance claims.
and maintenance, across the state of Georgia for both * Proper documentation increases the likelihood of getting full
residential and commercial properties. coverage for repairs.

VISIT OUR WEBSITE 3y
PerimeterRoofing.com AV Y SCHEDULE A

sautt-d FREE INSPECTION
CALL US s TODAY!
678.568.7992 o S N




Your Competltlve Edge

Atlanta's Best!
Home Inspections

Made Easy for YOU.

Our team makes the inspection process quick,
easy, and hassle-free, so you can worry less and
close the deal faster!

OUR SERV!CES INCLUDE:

UNITS° Offers Solutions for
Realtors and their Clients

* Off-Site hi for de ing
or staging a home

for staggered closing dates

« Short and Long-Term Storage for clients
building a home or who may have sold
their home quicker than expected

* Local Moves (both Do-It-Yourself
and Modlified Fuli Service)

UNITS

MOVIHG AMD PORTABLE 5TORSGE

Use a UNITS® container and off-site storage to help
declutter or stage a home for resale. A staged home
typically sefis faster and for a higher price.

Call Us Today at
800-285-3001

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com

100+ YEARS OF TEAM EXPERIENCE
Servimg the enfire Greater Atlanta Area

4 . November 2024

Show Your Clients

Lock & Leave Living

with Epcon Communities

THE COURTYARDS AT REDBUD LANE
102 Redbud Lane, Holly Springs, GA 30115

5150 Heardsville Road. Cumming, GA 30028

THE COURTYARDS AT POST ROAD
4157 Post Road, Cumming, GA 30040

THE COURTYARDS AT BAILEY FARMS
53+ Active Lifestvle Commininy

3046 Fence Road ME, Dacula, GA 30019

e THE COURTYARDS OF FRANKLIN GOLDMINE

Introduce your clients to
their new Epcon home today.

EpconAtlanta.com
678.345.6402
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Discover Low-Maintenance
Communities in Forsyth,
Cherokee and North Gwinnett
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Social Media into @
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CREATIVE STUDIO
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| J" i All in On

]OE TROVATO Purchase Business

‘ ' ) ' E ADVISOR While other lenders are chasing

refinances, we have been
PERSONAL NMLS 256911 » GRMA 26970 » COMPANY NMLS 1863962 perfecting our purchase process.
404.375.0779 | 401 MACY DRIVE STE B, ROSWELL, GA 30076
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PREFERRED PARTNERS
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SERVICING
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ATTORNEY - REAL ESTATE
Parkway Law Group

(404) 719-5155
ParkwayLawGroup.com

The Golden Team at Ganek
(404) 939-9919
ganekpc.com

BRANDING/PHOTO

& VIDEO

On Trend Creative Studio
(706) 296-0895
ontrendcreativestudio.com

BUILDER

Epcon Communities -
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CUSTOM HOME BUILDER
& REMODELER

Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

ESTATE SALES
Gleaton’s

Eric Gleaton
(678) 489-4928
gleatons.com

FLOORING

Floor Coverings
International
(678) 993-0808
www.fcifloors.com
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35+ LOCAL RELIABLE

R the Brem Dffic Suppan

ALL ATLANTA INSPECTION SERVICES PROVIDES A DETAILED

450+ Point Inspection

From Roof to Foundation on all Residential &

Commercial Properties

WE ALSO OFFER A FULL RANGE OF SPECIALIZED SERVICES":
MNew Construction Inspections | Commercial Property
Assessments | Radon Testing | Mold & Air Quality Testing |
Carbon Monoxide Testing | Lead-Based Paint Testing | Septic
Testing | Pool & Spa Inspections | Stucco Inspections | Sewer Line

Video Inspections And More

B info@AllAtlantalnspect.com L:2] www AllAtlantalnspect.com
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them for supporting the REALTOR® community!

GARAGE - FLOORING/
ORGANIZATION

Hello Garage of Atlanta
(470) 277-8905
www.hellogarage
ofatlanta.com/

HOME INSPECTION

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

BPG Inspections
(800) 285-3001
BPGlInspections.com

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

Spectrum Property
Inspections, LLC
(470) 216-7001
spectrumpropertyi
nspections.net

World Class Home
Inspections LLC
Brett Gordon

(678) 250-6653
worldclassps.com

HOME STAGING

Atlanta Home Staging
(678) 894-6548
www.atlhomestaging.com/

HOME STAGING & DESIGN
Design2Sell

Barbara Heil-Sonneck
(678) 505-1433
homedesign2sell.com

HOME WARRANTY
Achosa

Evyn Jackson

(423) 667-4505
AchosaHW.com

INSPECTIONS -
RESIDENTIAL AND
COMMERCIAL

All Atlanta - AmeriSpec
Donny Williams

(404) 405-40M
AllAtlantalnspect.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Clear View Insurance

Nick Stevens

(470) 423-8634
www.Clearviewlns.com

Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
(770) 410-1818
www.talktojay.com

INTERIOR DESIGN
Sarah Bowman Spaces
(678) 403-2925
www.spacesbysb.com/

MOLD TESTING &
REMEDIATION
World Class Home
Inspections LLC
Brett Gordon

(678) 250-6653
worldclassps.com

MOLD/WATER/

FIRE RESTORATION
Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

MORTGAGE BROKER
Atlanta Mortgage
Advisors, LLC

Joe Trovato

(404) 375-0779
www.JoeTrovato.com

Motto Mortgage Impact
Lauren Hale, GA
Division Leader

(912) 977-1551
laurenhale@
mottomortgage.com

MOVING COMPANY
Atlanta Moving Solutions
(770) 485-8384
atlantamovingsolutions.com

OUTDOOR LIVING
Archadeck | Outdoor Living
(470) 688-3564
archadeck.com/
roswell-buckhead

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196
www.alliesantos.com

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews

Dari Payrow

(770) 454-1800

rsandrews.com

PORTABLE STORAGE
Units Atlanta

(678) 838-6556
unitsatlanta.com

RADON TESTING

AND MITIGATION

Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

REAL ESTATE
PHOTOGRAPHY & M
Home Photo Source
(404) 795-4498

TRANSACTION MANAGEMENT
EDIA White Pickett Fence

(561) 203-9425

whitepickettfenceservices.com

www.homephotosource.com/

RENOVATIONS / ADDITIONS

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

ROOFING

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

TRAVEL ADVISOR/

TRAVEL CONCIERGE

Your Vacation Helper

(770) 262-4588
www.yourvacationhelper.com

WATER, FIRE,
MOLD RESTORATION
3 Lions Restoration
Spencer South

(770) 268-0300
3lions911.com

APARTMENT MOVING

70-485-8384

7
AllaannvlngSnluHuns.cum

SARAH
BOWMAN\
SPACES =

We craft spaces that
elevate your investment.

Founded by award-winning Atlanta-based

designer Sarah Bowman, we're rooted in

the principle that interior design is both
an art and a strategic asset.

RESIDENTIAL INTERIOR DESIGN
MODEL HOME STAGING
VACATION RENTAL DESIGN

WWW.SPACESBYSB.COM

LOCAL MOVING COMMERCIAL AND RESIDENTIAL MOVING
LONG DISTANCE MOVING & MORE!
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MEET THE

GREATER ATLANTA

REAL PRODUCERS TEAM

A8k

Aaron Hutchison Ashley Streight Lauren Denato
Owner & Publisher Director of Operations Ad Strategist

Shy Espinosa Alexandra Santos Regis Lawson
Virtual Assistant Photographer Photographer
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THE LEAVES ARE CHANGING BUT NOTHING
WILL "FALL" THROUGH THE CRACKS WITH US.

ATLANTA'S TRUSTED
TRANSACTION MANAGEMENT TEAM

L
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Finally, a home warranty that provides a better claims ACHOSA

experience by allowing the homeowner to use their own
service provider.

Evyn Jackson
Achosa Home Warranty
GA - Sr. Sales Executive

C: 4236674505 | 0:888509.2016 WWW.achosahw.com

Research less,

allypropertyinspections.com

404.193.3713

Let an experienced
travel professional plan
your hard-earned

vacation!

MOVING WITH
CONFIDENCE

0© 7702624588 I|Ed
vacationhelper@outlook.com ¢
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From FILM to FRAMES
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Mason grew up in Suwanee, Georgia, where

he honed his creative skills before attending
Georgia Southern University and majoring in
Film Production. He initially cut his teeth in

the world of television. Working on shows like
Lokar Car Show and Sam’s Garage, as well as the
feature film Going Viral, Mason gained valuable

experience—but something was missing.

“I loved working in film, but it didn’t fully
engage me,” Mason admits. “The pace was
often too slow for my liking, and I needed
something that would keep me on my toes.”
And he found just that when he noticed a gap in
the real estate media market. “I saw agents tak-
ing listing photos with their phones and knew
there had to be a better way.”

With that realization, Mason’s career pivoted.
After years of traveling and working 60-80
hours a week, he decided to leverage his talents
into building a business that would streamline
real estate marketing for agents. “95% of agents
I spoke with were using different providers for
photos, videos, and media. That’s when the idea
hit me—to create a business that provided all

those services under one roof,” he says.

Now, 2.5 years into running Home Photo Source,
Mason is thriving. His operation includes an
Operations Specialist who helps keep things
running smoothly, allowing him to focus on what
he loves: creating top-notch media and building

lasting relationships with his clients.

Mason is quick to credit his entrepreneurial
success to a strong influence in his life: his
mother. “She grew up in a disciplined house-
hold, and she instilled that same work ethic
in me,” he shares. Her motto, borrowed from
Mason’s grandfather, resonates deeply with

him: “An idle mind is the devil’s workshop.”

As a teen, Mason attended military school for

three years—a decision, he says, was driven

by his mom’s understanding of the importance
of structure. “At the time, I resisted it, like
any young man would, but it was honestly

one of the best things that happened to me,”
he reflects. “It taught me discipline, responsi-
bility, and the value of hard work, all things I

carry into my business today.”

Even as an adult navigating life’s challenges,
Mason leaned on his mother’s wisdom. In

2022, he faced a personal upheaval

when his parents divorced, a difficult
chapter in his life that deeply affected
him. “It was hard, no doubt. But it
also pushed me to channel that energy
into my work. That’s where I found a

sense of purpose again,” he shares.

Today, Mason’s pas-
sion lies in partnering
with dynamic real
estate agents who

are as dedicated to
their clients as he

is to his craft. “I

love collaborating

with realtors to

turn their clients’
dream homes into
reality. It’s incredibly
rewarding to see a
project come together
and know that the work
we do plays a critical role

in someone’s life,” he says.

The real reward, though, is seeing
how his work impacts the agents he
serves. “Hearing positive feedback
and knowing that I helped elevate
someone’s property listing is what
makes all the hard work worth it,”
Mason says. “I take pride in knowing
that the media we produce has a real,

tangible impact on their success.”
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Mason has big plans for Home Photo Source. “I
want to continue building lasting partnerships
with real estate professionals, helping them
enhance their property listings through innova-
tive marketing strategies,” he says. “It’s a win-

win where we both succeed.”

Away from the camera, Mason keeps things fun
with his competitive spirit. Golf and pickleball
are his go-to activities when he’s not working.
“Pickleball is a favorite in my family,” he shares,
adding that spending quality time with his mom
and grandfather is a priority, especially when it

involves traveling or hosting game nights.

Mason’s love for storytelling extends beyond real
estate as well. “I'm always creating adventure
videos and photos—anything that allows me to
explore my creative side,” he says. Traveling is
also a big part of his life, and he’s constantly seek-

ing new places and experiences to inspire him.

For Mason, success isn’t just about hitting business
milestones. “Success is about mindset and strat-
egy,” he explains. “You can achieve anything with
the right mix of discipline, strength, confidence,

and ambition. That’s what I strive for every day.”

His advice for others? “Take a risk! Everything
gets hard before it gets easy,” he says with a
grin. “Taking photos is just the beginning of
what 1 offer. I understand that a home is so much
more than four walls - it’s the space where mem-
ories are made, where families grow, and where
lives unfold. For most, it’s one of the biggest
investments and commitments they’ll ever make,
right alongside marriage and parenthood. When
someone decides to sell their home, they’re not
just moving; they’re closing a deeply personal
chapter of their life. That’s why I approach each
project with care and creativity, knowing that
my work helps bridge the gap between the life
they’ve lived and the future they’re building. My
goal is to not only capture the beauty of a prop-

erty but to honor the journey it represents.”

With a blend of creativity, discipline, and a
strong focus on client relationships, Mason
Anthony is a force to be reckoned with in
Atlanta’s real estate media world. And as he
continues to grow his business, one thing is

clear: he’s only just getting started.

R.S. Andrews

AIR CONDITIONING ¢ HEATING » PLUMBING * ELECTRICAL
Story After Story, We Deliver Smiles!

1. On Time Any Time
2. Trustworthy Techs
3. No Surprise Pricing

4. Satisfaction
Guaranteed

770-ANDRE
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SUPER SERVICE

WS RSAndrews.com
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LUXURY LIFESTYLE BY DESIGH

REALTORS « BURL.DERS » INWESTORS « HOMECWNERS

WE ARE YOUR TOP
MARKETING TOOL
FROM “FOR SALE” TO
(3] Su LDII
Boost your property's appeal with
expert design consultations and

tailored vacant home staging
solutions
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N |
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. QUOTE TODAY! I i
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INSURANCE GUY INSURANCE AGENCY

AUTO e HOME e LIFE

Thank You To All of Clear View Insurance's Realtor
Partners...And To Those Realtors We Don't Work With
Currently, Let's Chat About Why Homeowners Are
Thankful to Work With Clear View Insurance Agency!

i

470-423-8634

Nick@ClearViewIns.com
I.EARN MORE 12600 Deerfield Pkwy, Ste 100, Alpharetta, GA
We are continually adapting with the market &

adding carrier solutions to assist each client.
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A JOURNEY OF HEART, HOMES &
ADVOCATING FOR CHILDREN

6692

| LOVED THAT
NO PATIENT
IS THE SAME,

JUST LIKE NO

TRANSACTION

LEANNE ALLEN embodies the essence of Southern
charm, resilience, and success. A proud Metro Atlanta

native from Lawrenceville, she stands out as one of the

few who has never strayed far from her hometown.

From Healthcare to Real Estate
Leanne’s journey to becoming a top
real estate agent is as vibrant as her
personality. It all began in the health-
care field, where she earned both her
Undergraduate and Master’s degrees
in Cardiopulmonary Sciences from
Georgia State University, aiming for
a career in Respiratory Therapy. “My
first job was at Piedmont Hospital,
working in the Cardiac and Neonatal
ICU,” she recalls. “I earned a special-
ist designation as a Neonatal Pediatric
Specialist, attending high-risk
deliveries and caring for our most

vulnerable patients in a level 3 NICU.”

Her passion for making a tangible

difference drew her to healthcare,

where she also embraced a mentoring

role, guiding students from Georgia
State University in clinical settings.

However, life had other plans for her.

A New Direction in Life

After the birth of her daughter in 2015,
Leanne found herself at a crossroads.
“Clinical practice and education at the
University level wasn’t the path I wanted

to continue,” she explains. With her hus-
band, Jake, working as an inpatient Nurse
Practitioner, they faced the challenge of bal-
ancing demanding careers with raising young
children. Leanne wanted to remain impactful

while also being present for her family.

That’s when real estate caught her eye,
and it quickly became clear that this new
venture was a perfect fit. “I realized that
my experience in the hospital—a fast-
paced, ever-changing environment—mir-
rored much of what we experience in Real
Estate,” she says. Her ability to manage
stress, navigate emotions, and make quick
decisions became invaluable in her new
role. “I loved that no patient is the same,

just like no transaction is the same.”

IS THE SAME.



Thriving in Real Estate

In just a few years, Leanne transitioned from work-
ing as a lead of a Real Estate team to thriving as a
solo agent; landing in Gary Keller’s top 200 Agents
in her first year. She credits much of her success to
Keller Williams, a brokerage she chose for its com-
mitment to continuous education. “Coming from a
profession that required constant training, it was a

no-brainer to go with Keller Williams,” she asserts.

Despite her achievements, Leanne remains humble,
driven by the relationships she builds with her clients.
“I'm relationship-driven,” she states. “I want people

to say, ‘Because of Leanne, this happened.’ I like being

that glue, that connector, that trusted advisor.”

The Heart of the Market

Leanne’s thoughtful, people-first approach extends
to her view on market trends. “I see everyone
trying to find the next ‘easy button,” but really, we
just need to stick with the basics,” she observes.
“Transactions come when we build strong rela-
tionships and address our clients’ pain points.”
She is also there to celebrate life milestones along
with her clients with every facet of life. She truly
believes that the relationships with her cliente
extend far beyond the transaction, and they are

clients turned friends, for life.
Looking Ahead

As she continues to grow her business, Leanne is

excited about exploring the next phase of her career.

18 - November 2024

“I've been so focused on getting my solo business up
and running that I'm now ready to think bigger,” she
shares. She’s considering building a team, adding

more leverage, or even venturing into coaching. “It’s
chess, not checkers,” she adds with a smile, a phrase

borrowed from a colleague she admires.

Life Beyond Real Estate

Leanne is not just about work; she’s an avid traveler
and art enthusiast. “Traveling is my love language,”
she says, sharing her goal of taking her family on

quarterly trips to new destinations.

“I strive to provide my children the ability to
explore new places with no agenda and be a local
wherever we go.” Her passion for art also finds its
way into her real estate business, where she gifts
custom watercolors to her buyers and sellers, sym-

bolizing their unique experiences.

Giving Back to the Community

Leanne’s commitment to her community shines
through her involvement with the Mighty Millie
Foundation, a nonprofit founded in honor of Millie
Mracek, a brave child who fought against pedi-
atric cancer. The foundation aims to bring joy

to children across 119 pediatric cancer centers

by providing organic popsicles as well as raising
money for less toxic treatment options for chil-
dren with cancer. Leanne actively raises funds for
this cause by donating proceeds from her closings
and referrals every September as well as actively
engaging the community and her trusted partners
for their support. “I truly believe the Mighty Millie
Foundation makes a difference for the children

of our community.,” she emphasizes. “No child

should suffer from something so underfunded.”

Words of Wisdom

‘When asked what advice she has for new real estate
agents, Leanne is quick to respond. “Don’t reinvent
the wheel. Study someone you admire in the busi-
ness and implement what they did.” She encourages
agents to trust their instincts and create their own
opportunities. “Don’t wait for someone to hand you

an opportunity; you have to carve your own path.”

Whether navigating a complex transaction or
planning her next strategic move, Leanne’s
passion for people and personal growth shines
through. In a market where connection is every-
thing, Leanne Allen is the glue holding it all

together—one relationship at a time.

DON'T WAIT
FOR SOMEONE
TO HAND
YOU AN
OPPORTUNITY;
YOU HAVE TO
CARVE YOUR
OWN PATH.
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Start with new floors!

Buying or Selling? Start with new floors! Updated flooring is ranked as one of the top
home improvements. Work with one locally trusted team! Here's how it works:

« We bring a high-quality selection of options to your clients in our Mobile Flooring Showroom?®.
» Your clients work with our expert Design Associates and receive a down-to-the-penny quote.

» Enjoy professional installation and a follow-up guarantee!

FLOOR COVERINGS

uosmen sibay Agq oloud

€707 JaquaAoulpuimal 19A0D <

)

Book a FREE In-Home Consultation! @, *
Call (678) 993-0808 or visit fcifloors.com. 2r

Fack Floor Coverings Maternatfomal™ Bariness 3 medepredemnly mpned oad operared

& KW Southeast Region

Carpet ¢ Luxury Vinyl Plank ¢ Hardwood ¢ Laminate ¢ And More!




P> cover story

CEEEE———
Working in
Real Estate
for 34 Years
& Counting!

By Elizabeth McCabe
Photos by Allie Santos

“I’'m terrified of heights,” says Tary Drouault-Aldridge.

However, Tary is one to face her fears head-on. She decided

to go skydiving, determined to conquer her fears.

“I was trying to be brave
the whole way up, talking
about how I would do
flips,” she laughs. When
the door opened, she had
second thoughts. Her
tandem skydiver encour-
aged her to make the leap.
Scared to death, Tary
stepped into the air.

“It was so exhilarating,”
she recalls, “but I'll never
do it again.” Though she
jokes that it didn’t cure
her fear of heights, the
experience affirmed her
courage. This same cour-
age has propelled Tary to
success in real estate, a
career she never imagined
as a young girl growing

up in Newberg, Oregon.

Small Town Roots

Tary has fond memories
growing up in Newberg.
“We had no cell phones,
rode bikes all over town,
and just had to be home
when the streetlights came
on,” she says, recalling her
carefree days. However,
she also learned the impor-

tance of hard work.

“Each summer my friend
and I would ride a school
bus five days a week at
6:30am to pick strawberries
for school clothes money,”
she recalls. In the after-
noon, they would come back
home and play. The next
day, they would do it all

I was trying to be brave
the whole way up, talking

about how I would do flips.
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It was so exhilarating,
but I’ll never do it again.

over again. It helped Tary’s
hard-working mother of

three kids make ends meet.

Tary’s faith was her anchor.
“I rode the Joy Bus to
church,” she explains. This
special bus was decorated
with Bible verses and fun
colors, taking Tary to church
on Sundays. Her faith has
carried her through life’s tri-
als, helping her conquer chal-

lenges with grit and grace.

Road to Real Estate
Although Tary was origi-
nally going to go to college,
she had a change of heart.
With some family and life
curveballs being thrown

at her, it no longer made
sense. She had to pivot and
find a new path for her life.
Through adversity, Tary
had determination and
learned to be a fighter.

“I was going to do everything
on my own and move for-
ward with my life. I was 18
and real estate sounded like
a great idea.” Tary started
real estate school in 1990
and got her license. Gone
were the days of working

at Dairy Queen, making ice
cream cones with twirls on

top, and waiting tables.

She fell in love with real
estate. Tary explains, “I liked
seeing how people could
change their entire family

trajectory by buying a house.”
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Change the way you look at things, and the things you look at change.
If I can do this, anyone can.
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Eager to learn from others, Tary
knew she had to excel. “I was
eating spaghetti five days a week
to survive,” she jokes. She was
renting an apartment with friends

and wanted to learn from the best.

“I went to a real estate office and
asked to work for their two top
producers.” They agreed and Tary
learned the most valuable advice,
“Treat everyone like your family and

the business will take care of itself.”

Another secret to her success

was changing her environment.
After being licensed in Oregon for
6 years, Tary moved to Atlanta

in 1996 for a new chapter in life.
Tary got married and had two chil-
dren. Although they got divorced,
Tary kept moving forward. “It’s
made me a better person and

helped me grow and learn.”

Excelling in Real Estate

Now Tary caters to her clients with
her own team, Homes by Tary at
KW Atlanta Partners.

“I’'m passionate about loving on
my clients and strengthening
relationships.” Many of her clients
return to her over and over. “In
fact, now I'm helping my clients’
kids buy their first home and it’s
the best,” says Tary. “It’s just
about helping people. That’s what

it’s always been about.”

A Happy Homelife

Tary got remarried three years
ago to Jason, who joined her
team in January. They seam-
lessly blended their families
together. “I am so lucky to

have two bonus kids now.”

Tary has a daughter named
Taylor, who loves tennis and has
an adorable dog named Minnie.
Taylor, who bought her first home
three years ago, got her real estate

license and works on Tary’s team.

Camden, Tary’s son, an electrician
who practices jiu-jitsu. He recently
bought his first home. “Taylor was
his REALTOR® and that was a

proud mom moment,” she smiles.

Tary’s bonus daughter, Ansley,
recently graduated from college
and lives in Savannah, where she
works in property management.
Known for her fashion sense,
Ansley has “the coolest clothes
ever,” according to Tary. Aidan,
Tary’s bonus son, just graduated
from high school and is figuring
out his next steps. He’s into fashion
as well and was voted “Best Shoe

Game” in his yearbook.

As a family, they enjoy living

on the lake, playing games and
sharing meals together. To relax,
Tary plays tennis, treasures her
time with girlfriends, and travels.
“I have to have something to look
forward to,” she says, “basically

anywhere warm.”

Words of Wisdom

Tary’s favorite quote, “Change

the way you look at things, and
the things you look at change,”
encapsulates her approach to life.
After 34 years in the industry, Tary
has stood the test of time, espe-
cially with her perseverance. “If I
can do this, anyone can,” she says.
And with her track record, there’s
no doubt she’ll continue to soar to

new heights like never before.
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Agency Owner

678.835.7862
www.goosehead.com
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We only align ourselves with AM Best A Rated and Better Insurance Carriers.
Have your clients give Gary a call today to discuss their options!

6105 Atlanta Highway, Suite C Flowery Branch, GA 30542
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SPECTRUI

PROPERTY INSPEETI

Comprehensive
Inspections
That You Can Trust

Residential & Commercial Inspections
Radon Measurement Specialist

New Construction Inspector (ICC Certified)
Certified Residential Indoor Environmentalist
ASHI Certified Home Inspectors

470-216-7001

www.spectrumpropertyinspections.net

Help Makeja
Difference

in Our ATL Communities!
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Our Mission:

Some children only receive one meal a day,

and that is at school. We settle outstanding lunch debt

for a child at their school so that they have the opportunity eat a hearty meal.

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm,
healthy meal choice. As the child arrives at the register, they come to find out that their
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich
and a water. The child only eats a few nibbles of the sandwich because they are saving it
to bring home to share with their sibling for “dinner".

Perimeter Cares is a 501C3 Organization

nonate If you are a ATL agent and would like more information on how you can help, please call
President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,

email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge

[ ]
]Oln US In We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

DOillg MORE! 550 Maltbie St, Lawrenceville, GA 30046
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A Journey Fueled by Passion

“Every day is a surprise, a new problem to solve, and sometimes chaos,

but at the end of the day, I am helping people, and that’s what keeps me
in this; that’s why I love real estate,” shares Tristain O’Donnell.

Tristain’s entry into real estate was both
accidental and inevitable. Growing up
with a mother who worked in various
sectors of the industry, she was exposed
to its intricacies early on. As a single
mom, Tristain’s mother often brought
her to work, where Tristain learned
about the importance of communication
and customer service. This foundation

set the stage for her future success.

While studying at NC State University,
Tristain aimed to become an elementary
school teacher, majoring in early child-
hood education and psychology. However,
her path shifted when she began process-
ing loans for her mother between classes.
“That experience altered my entire trajec-
tory,” Tristain reflects. “That’s when I got
my first taste of the real estate bug and

started to fall in love with it.”

With her burgeoning passion, Tristain
felt that Raleigh wasn’t the right place
to build her career. Instead, she was
drawn to the growing atmosphere

of Atlanta. “Atlanta seemed like the
perfect place for young professionals
like me,” she explains. “I also followed
a guy here,” she laughs, “but don’t tell
my mom.” Tristain knew that the guy
wasn’t forever, but Atlanta and real

estate were there to stay.

Shifting Gears

Tristain spent years on the financing
side of real estate before transition-
ing to sales. “I became a loan officer
when I first moved to Atlanta in 2002,”

she says. After 10 years in financing,

she realized she wanted more from
her career while still remaining in
real estate. A friend encouraged her
to explore onsite condominium sales,
starting out as just a way to have
lunches and hang out together while
working daily. Before long, Tristain
found herself thriving in her new role

and it was uphill from there.

Now operating from the Engel &
Volkers Atlanta office, Tristain con-
tinues her ascent as a top agent in

her Brokerage. “I never got into real
estate with specific goals,” she candidly
admits. “I never focused on being a top
producer.” Instead, her approach is
about genuinely helping people (clients
and agents alike) and focusing on rela-
tionships rather than just transactions.
This philosophy has made her a notable

and respectable name in the industry.

Career Success

Tristain’s success speaks volumes. “I
never realize how much business I'm
doing until someone points out the
numbers to me,” she admits. She ranks
among the Top 10 agents in Atlanta,
according to the Atlanta REALTORS®
Association. In 2023, she achieved #8
in units closed, totaling 53 units and
over $22 million in volume. In 2022,
she ranked #10, closing over 67 units for
$35 million. “It’s fun and surprising,”
she says. “It speaks to how many people
I’'m helping.” She is also in the Top 1%
of agents in Georgia, per GAMLS stats,
and ranks among the Top 1.5% of agents

nationally by RealTrends.

669%

I never realize how much business I'm doing until

someone points out the numbers to me.

It speaks to how many people I’m helping.
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For Tristain, success is about more than
numbers. “People trust me to lead them
in the right direction; going above and
beyond is the norm, not the exception.”
It’s not just about buying and sell-

ing homes; it’s about people, sharing
knowledge and experience and rela-
tionships and treating people how you

would want to be treated in business.”

T T

She is passionate about her clients. “I
love different personalities—rude, nice,
it doesn’t matter,” she laughs. “I meet
people where they are and help them
get the real estate results they want in

the way they need.”

Work-Life Balance

Balancing work and family is essential
for Tristain. She has been married to
her husband, Ryan O’Donnell, for 10
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I love different personalities—rude, nice, it doesn’t matter.
I meet people where they are and help them get the real
estate results they want in the way they need.
years (together for 17 years) and they =~ hard—that’s my favorite motto,” she her love for people, education, and

have two sons: Kain (8) and Stone (7).  says. “Having kids helped me focus building meaningful relationships, she

“Their personalities and never-ending  on that.” She also makes time for per-  pours her heart into everything she

energy fuel me daily,” she says. sonal hobbies, as Tristain is an avid does. Her ever-growing list of referrals

tennis player. shows that her clients feel the same
For Tristain, maintaining a balance way. We can’t wait to see Tristain’s
between work and personal life is From closing loans to selling homes, business soar even more in the coming
key to success. “Work hard, play Tristain is an inspiration. With months and years!
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Inspect. Correct.

Mold Remediation
Water Restoration Services
Sewage Cleanup
Reconstruction Services
Fire Damage Restoration
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Consultation!

Licensed & Insured

24/7 Emergency Services
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BRANDING, LIFESTYLE, SPECIAL
OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196

Aconsantos@gmail.com
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SIBELE EXPERIENCED ATTORNEY! THE GOLDEN TEAM

YOUR TRUSTED SOURCE FOR REAL ESTATE CLOSINGS
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REAL ESTATE PARTNERSHIPS WITH SMART MORTGAGES!

BUYING
SELLING
REFINANCING
BUILDING YOUR DREAM HOME
COMMERCIAL AND RESIDENTIAL

MOTTO

MORTGAGE
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Mortgage Loan Originator / NmLs: 2094762

ALPHARETTA ERASELTON BUCKHEAD GWINMNETT KENMNESAW
M YW PERIMETER MARIETTA PONCEY-HIGHLAND TUCKER

Insurance made easy.
It's called service.

Get a quote today

oo StateFarm'

J Wiley Williams Ins Agcy Inc
Jay Williams, Agent

@World Class Home Inspections

A 5445 McGinnis Village Place, Sui
& MOI d R em edl ation Alpharatta, GA 30005-1732

- Bus: TT0-410-1818
Family Owned jay@talktojay.com

678.250.MOLD(6653) www.talktojay.com

MOLD TESTING & REMEDIATION
WATER DAMAGE REMOVAL
HOME INSPECTIONS
CLEANOUT SERVICES
ENCAPSULATION

Motto Mortgage Impact NMLS 1705770
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Atlanta Top Producers®*Trusted Legal
Partners for Real Estate Transactions

Residential Closings | Investor Services
Short Sale Negotiation | REO Seller Representation
Default Services | Commercial Closings

DocusSign, Virtual Closings, & Mail Away Options Available!

Parkway Law Group, LLC

We want to help you close more transactions, faster!
Attorneys at Law
404.719.5155

‘ A 2 A GROUP
ParkwayLawGroup.com
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