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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC

(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.

(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC

(630) 563-5383
FryLawGroup.com

Law Office of 

James F. White, P.C.

(630) 466-1600
JWhite-Law.com

Niko Law LLC

(708) 966-9388
Niko-Law.com

Ranjha Law Group

(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963
Kelly-LawFirm.com

The Law Office of 

Damon M. Fisch P.C.

(630) 857-9511
Fisch.Law

Trivedi & Khan

(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.

(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182
Bella-Cleaning.com

CLIENT AND 

REFERRAL GIFTS

Cutco Closing Gifts 

Cut Above Gifts

(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS 

& STONE WORK

Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc

(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring

(630) 357-3331
GreatWesternFlooring.com

FRAMING

If These Wall Could Talk

(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING

ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION

The BrickKicker

(630) 420-9900
BrickKicker.com/Chicagoland

White Glove Building 

Inspections

(630) 428-4555
WhiteGloveInspections.com

HOME WARRANTY

Achosa Home Warranty 

Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home  

Warranty of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE

Goosehead Insurance 

Boggs Agency

(630) 365-7248
Goosehead.com

Next Level Insurance Agency

Anthony Campanella

(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL & HAULING

JDog Junk Removal & Hauling

(630) 537-0610
JDogElmhurst.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER

A & N Mortgage Services

(773) 305-7037
ANmtg.com

Chase Home Loans

(630) 479-3296
Chase.com

Guaranteed Rate 

Alanna Seebauer

(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate  

Dan Gjeldum

(773) 435-0654
Rate.com/Dan

Guaranteed Rate  

Dan Rock

(630) 364-7509
rate.com/drock

Motto Mortgage 

Desmond Lawe

(708) 522-7713
www.mottomortgage.
com/offices/
affiliated-libertyville/
desmondlawe

Neighborhood Loans 

Archie Vetter

(708) 261-5583
AVetterLender.com 

Neighborhood Loans 

Jeffery LaRocco

(630) 701-0179
neighborhoodloans.
com/jeff-larocco/

Preferred Rate

Sergio Giangrande

(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Union Home Mortgage

Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE

Boerman Moving 

& Storage

(630) 972-1000
boerman.com

PAINTER

McMaster Painting 

& Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY

Portraits of Home

(708) 212-4206
POHphotography.com

PRINTING, DIRECT 

MAIL SERVICES

Marvin’s Mailers

(847) 710-2346
MarvinsMailers.com

PROMOTIONAL PRODUCTS

Multi Print and Digital

(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT

GC Realty & Development LLC

(630) 587-7400
GCRealtyInc.com

RADON MITIGATION

DuPage Radon Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO 

& PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959
KDEphotography.com

RESTAURANT

Modern Plate

(630) 361-6304
ModernPlateElmhurst.com

STAGING

Chicagoland Home Staging

(815) 577-2233
ChicagolandHomeStaging.com

TITLE INSURANCE

Chicago Title Insurance 

Company

(224) 242-6848
ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135
VisualFilmWorks.com

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.
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* Real Estate Transactions

* Real Estate Litigation

* HOA Disputes

* Evictions

* Mechanics Lien Litigation

* Eminent Domain Litigation

Experienced Chicagoland 
Attorneys

WE ARE HERE TO HELP
www.fisch.law • 630-857-9511

I genuinely enjoy what I do 
for a living. I would even go 
out on a limb and say that I 
love my profession. Please 
hear me loud and clear: I’m 
not expressing that I love or 
enjoy every single day of my 
job. There are some weeks 
when negative experiences 
outnumber positive ones. I 
think that’s why I get along 
and can relate to so many 
REALTORS® and real 
estate adjacent industries. 
We are all striving to do 
similar things as it pertains 
to the conversion path:

• Connect with a prospect
• Build a relationship
• Establish trust
• Remain top of mind
• Follow up tactfully
• Wait for the right time
• Fulfill the need

The parallels in the roles 
of our internal team 

at DuPage Real 
Producers compared 
to the daily actions 
of REALTORS® is 
uncanny. Why do 
we keep doing this 
when there is a 
constant avalanche 
of items that don’t 
go as planned? That 
answer is different for 
everyone, but what 
I know is that it’s 
easier to go through 
something when you 
know someone else 
who is going through 
the same thing.

It was great to get 
the DuPage Real 
Producers community 
together last month at 
Sure Shot Pickleball 
for our fall event. 
Photos will be in the 
December issue! 

n
o

te
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Residential Inspections | Commercial Inspections | Free Warranties
Radon Testing | Mold Testing | VOC Testing | EIFS/Dryvit™ Inspections
Thermal Inspections | Sewer Scope Inspections | Chimney Scope Inspections
FAA Drone Pilots | Multi-Inspector Team Serving All Of Chicagoland

TRUSTED SINCE 1990.TRUSTED SINCE 1990.
WOMAN OWNED

BUSINESS

630-428-4555 | INFO@WHITEGLOVEINSPECTIONS.COM | WHITEGLOVEINSPECTIONS.COM

YOUR CLIENT DESERVES
THE BEST INSPECTION

Thankful
for Quality
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By Lauren Young
Photos by Cris Cunningham

partner spotlight 

“In today’s world you have to be creative and fully 
aware of the changing market to win,” says Bill 
Pendley, branch manager of Union Home Mortgage 
in Chicago. “Somebody who isn’t a hunter or isn’t 
fully committed will not succeed in this market. My 
ambition and motivation have increased because 
of the competitive nature of the current market.”

“It takes me back to my days as an ath-
lete. I love competition,” he adds.

Like in many areas of 
real estate, the mort-
gage industry has seen 
significant transfor-
mations over the last 
half-decade due to the 
pandemic and shifts 
in the housing market. 
Almost every aspect of 
the industry and envi-
ronment has changed, 
and quickly. Over the 
past year, in particular, 
Bill has changed with it.

“Earlier this year 
there were some major 
changes in the indus-
try and at my former 
company,” says Bill. 
“Previously, I was 
working as a solo loan 
officer under a branch 
and regional manager. 
Ultimately, the chang-
ing market led me to 
align myself with a few 
other top producers 
who joined forces with 
Union Home Mortgage.”

At Union Home Mortgage (UHM), Bill is now tasked with building 
“a company within a company.” His long-term vision is to continue 
to grow his brand along with the company’s through creative ways. 
To do so, he’s taking a page out of many agents’ playbooks, turning 
to content creation and today’s media and social media outlets. 

He started an educational video podcast called Loans and 
Drones (filmed and edited by Visual Filmworks), in which he 
speaks to real estate agents and entrepreneurs about their busi-
nesses and where they draw inspiration, and showcases what 

they are doing to bring 
about their success. 
After just thirteen 
episodes, he’s already 
seen a positive impact 
on his personal profile 
and his business.

“It’s been a big suc-
cess so far for not 
only my business, but 
for the REALTORS® 
featured,” he says. 
“In fact, one of the 
agents I interviewed 
received a $700,000 
listing from one 
Instagram reel clipped 
from the podcast.”

Through his podcast, 
social media promo-
tion, and other media 
formats, Bill empha-
sizes what differenti-
ates UHM from other 
mortgage lenders, such 
as their speed and 
efficiency, but most 
importantly, their 
customer-first culture. 

Mixing 
Media and 
Mortgages

BILL PENDLEY
WITH UNION HOME MORTGAGE

Bill with 
his family.
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“We value integrity and doing things 
the right way when it comes to mort-
gages,” says Bill. “We are known as a 
very reputable servicer. Our staff honors 
their word, hence our slogan, ‘promises 
are kept.’ With us, clients do not have to 
worry about their loans closing on time.”

UHM’s hottest offering is a five-day 
bridge loan. With this service, clients 
can get funds from their current home’s 
equity to purchase a new home in just 
five days. Bill says this unique service 
has raised eyebrows across the indus-
try, and that it is just one example of 
how they aim to disrupt lending.

�������������������������������������������������
�	������������������������������

Lighting That

Inspires

To learn more about the services Union Home Mortgage provides  
its clients, you can reach Bill at www.uhm.com/loan-officers/ 
bill-pendley or by calling him at 630-330-5626.

When not creating content or serving his team, Bill is an active 
and proud family man. He and his wife, Laura, just welcomed 
their new daughter, Gianna (GiGi) a year ago. She and her big 
sister, Jordan, give Bill extra motivation to prioritize family time.

“Being a girl dad is the best,” declares Bill. “I’m very intentional about 
my weekly daddy-daughter dates with my four-year-old.” On most 
nights after dinner, you’ll find the whole family out walking together, 
looking for frogs, catching fireflies, and talking about the moon.

Looking forward, Bill aims to continue his media develop-
ment, expand his team, and leverage his network to benefit 
both his company and their strategic real estate partners. 
Mutually helpful relationships are a key part of his vision.

“The goal this year is to continue to build more referral partners as 
well as a team of like-minded individuals who concentrate on media 
production that complements business development,” says Bill. 

“My vision for the next several years is to build a media-driven 
branch that will allow loan consultants and REALTORS® alike 
to co-brand together,” he adds. “Ultimately, I would love to have 
a space where local REALTORS® and loan consultants can come 
together for media creation, continuing education classes, socializ-

ing, and collaborative learning.”

To that end, Bill is using his tech 
knowledge to efficiently create and 
distribute reels and other social 
media content for REALTORS® 
and other colleagues, as well as 
for his brand and company. “[After 
working together] REALTORS® 
have appreciated that they didn’t 
have to spend hours behind the 
camera or computer,” says Bill.

Through it all, Bill is leaning on his 
competitive nature and background; 
he sees his experience in team 
sports gives him a real advantage.

“I was always a competitive athlete 
growing up,” he explains. “Sports 

teach you how to adapt and change with the circumstances. It 
instills mental toughness and how to get back up when you get 
knocked down. I’ve found that former athletes who work in this 
industry have an edge when it comes to adapting and closing a 
deal. But it’s integrity that will always make you a winner.”

WE VALUE 
INTEGRITY 

AND DOING 
THINGS THE 
RIGHT WAY 

WHEN IT 
COMES TO 

MORTGAGES.
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REFLECT 

ON THE 

JOURNEY

By Lauren Young
Photos by Cris Cunningham

cover story Kelly “My hope is that other real 
estate professionals and agents 
can take a step back and reflect 

on their own journey and 
remember ‘the whys’ that made 
them decide to take this career 

path,” says REALTOR® Kelly Bitto 
of eXp Realty® in Naperville. 

Kelly with her husband, 
Alex, and daughter, Abby.

“Getting a real estate license is the easy part,” she says. 
“We have to take our roles to another level in provid-
ing customer service [because] it’s not about us.”

When we last checked in with Kelly at the beginning of 2020, 
she was setting some big goals—like passing $100 million 
in career sales—motivated by her two biggest “whys”: her 
clients and her family. They were the reasons why she left a 
successful corporate career to pursue her real estate dreams.

“When I was at the advertising agency NSA, I was on the 
fast track to becoming one of their youngest VPs,” explains 
Kelly. “I elected to leave for CareerBuilder (a start-up at 
the time) and work from home with the idea that it would 
provide me with more time with my daughter, Abby.”

Kelly loved her corporate career and was doing well, but 
it was demanding on her time and she traveled frequently. 

When Abby was in preschool, Kelly’s boss wouldn’t give 
her time off to attend a graduation program. It was the 
“ah-ha” moment she needed to make a change. Since her 
switch to real estate in 2005, Kelly has focused her efforts 
on formalizing and optimizing her customers’ experiences.

“We need to be professionals and provide top service 
to our clients,” says Kelly. “An agent’s success is deter-
mined by how your client feels on closing day and their 
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Senior Mortgage Loan Originator

   

 

Alanna  Nicolosi

EQUAL HOUSING LENDOR Alanna Nicolosi NMLS #622314
Applicant subject to credit and underwriting approval. Restrictions apply. Guaranteed Rate, INC dba Rate; NMLS #2611; For 
licensing information visit nmlsconsumeraccess.org.

Are you looking for a new lending partner? I have 25+ years of experience as a 
mortgage loan originator. I am committed to providing you and your clients with 
accurate, timely, and honest mortgage advice.

Count on me to be a positive addition to your successful team, delivering loans  
on time, every time!  

CONTACT ME TODAY, I’m always available!

LET ME HELP YOUR CLIENTS 
FALL IN LOVE WITH THE 
PERFECT HOME THIS SEASON

M: 847.343.0563  | O: 847.607.6132
Alanna@Rate.com
Rate.com/AlannaNicolosi
NMLS# 622314 & GR NMLS# 2611

reflection on the journey that got them to that day. 
When an agent has a great journey with their cli-
ent, their business will thrive, and we all win.”

In the time since we last spoke to Kelly, the real 
estate market has often resembled a roller coaster 
what with a global pandemic, spiking prices, and 
changes in technology. However, the one thing that 
has been consistent in Kelly’s career is change.

“The industry is going through great change. 
It takes true professionalism to support and 
guide our clients through the ever-changing 
process,” Kelly says. “We do so much more 
than walk in and out of homes. We truly have 
the ability to impact other people’s lives.”

“I started my business knocking on doors in 
2005, successfully built my business during the 
housing crisis, and continued to excel through 
the many market shifts,” she adds. “As a profes-
sional, you ebb and flow and adjust your business 
to account for the changes in the industry.”

In addition to her evolving business, Kelly’s personal 
life has evolved and changed. Abby has completed 
college and her university golf career, and thanks to 
the flexibility of real estate, Kelly didn’t miss a sin-
gle tournament. Also, Kelly’s husband of thirty-five 
years, Alex, recently retired. They are enjoying his 
newfound freedom by traveling frequently. Through 
all these transitions, Kelly’s focus on her clients has 
never wavered. And that commitment has paid off.  

“I am very fortunate to have built my business 
around great people,” says Kelly. “When clients call 
me a second or third time to assist them in this pro-
cess, that means the world to me. I am now working 
with clients’ kids too, which brings me great joy.”

In her downtime, Kelly, like her daughter, is an avid 
golfer. She’s also working with Alex and Abby to 
establish new traditions, as well as reflecting on her 
journey and being appreciative of her full life.

“When you live a very full life, there are many moments 
you can reflect upon—moments that influenced the 
journey and decisions that formed you along the way,” 
says Kelly. “There is not a ‘one moment.’ Rather, it is a 
lifetime of accomplishments, challenges, and people that 
make you who you are and get you to where you are.”

Looking forward, Kelly is excited to continue building 
her business by referral, one client at a time, and serving 
her clients with great professionalism. She has taken on 
a mentor role with other agents and the combination of 
the two gives her renewed energy. If we wait another four 
years to check in with Kelly, she’ll likely still be in no hurry 
to wind down because her “whys” remain firmly in place. 
“Real estate will always be a part of my life,” she says.

“WHEN YOU LIVE A VERY FULL LIFE, THERE ARE MANY MOMENTS YOU CAN REFLECT UPON — 
MOMENTS THAT INFLUENCED THE JOURNEY AND DECISIONS THAT FORMED YOU ALONG THE WAY.”

KEVIN CAMDEN | (630) 568-6656
Kevin@CamdenLawOffice.com | www.CamdenLawOffice.com

YOUR TRUSTED
ADVISOR
For All Things
Real Estate
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“As a lifelong entrepreneur, I always 

knew I wanted a full-time career 

that offered me the opportunity 

to run my own business,” says 

agent Wendy Pusczan of Keller 

Williams in Naperville. “After a 

divorce, a single life, and finally 

a new marriage, I was at last in a 

partnership that offered me the 

support and opportunity to take 

a gamble and live out my dream 

of becoming a REALTOR®.”

Wendy inherited her entrepreneurial 
spirit from her parents who founded 
their own office supply business imme-
diately after they were married. Wendy, 
who grew up in Chicago, watched her 
parents partner together to make their 
dreams a reality. Their inspiring exam-
ple made a tremendous imprint on her.

“I grew up in a family business where 
my parents offered summer jobs to me 
and all my friends,” she says. “They 
taught us to set goals and overachieve.”

As a female salesperson, Wendy’s 
mother, Fern Pullman, was a pioneer 
in her industry and showed Wendy 
that women could do anything they 
set their minds to. Wendy’s par-
ents also demonstrated that the 
path to success in any business is 
to treat your clients with respect 
and provide exceptional service. 

“They also showed me that you can 
build a strong business through creating 
clients for life—that strong relation-
ships are the foundation and corner-
stone of everything,” says Wendy.

After high school, Wendy attended the 
University of Illinois Urbana-Champaign to 
study speech communications and computer 
science. She worked in computer sales 
for twelve years, earned her MBA from 
Loyola University at night, and bought her 
first condo at age twenty-three. Over the 
next several years, Wendy would reach the 
highest heights as a top-performing sales-
person, as well as experience the lowest 
lows in her personal and professional lives.

“I had a very successful career,” Wendy 
says. “I got married and built my dream 
home. The only thing missing in my life 
was kids. After eight years of struggling 
with infertility, we decided to adopt our 
daughters, Jade and Cloe, from Russia.”

However, life wasn’t simple for Wendy. 
“My ex-husband was unable to work due to 
mental health issues, so I had to support my 
daughters on my own; I was the sole pro-
vider,” she explains. “I’d wanted to become 
a REALTOR® for years, but I needed the 
insurance benefits of my previous job. I 
went through a divorce, lost my job, and 
eventually lost my dream home. The fear 
of being homeless and disappointing my 
daughters hovered over me for years.”

WendyPusczanWendyPusczanWendyPusczan
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(630) 941-8650 • DonnaCraftCain.com
Donna@DonnaCraftCain.com

CALL TODAY
for your tailored 
solution. We're 

here to help you 
close the deal. 

DEBORAH W. CAIN
DONNA CRAFT CAIN, P.C.

3 East Park Boulevard • Villa Park, IL 60181

Looking to
SIMPLIFY
Your Next
Transaction?DUPAGE

PROPERTY 
MANAGEMENT
LET US PROVIDE YOU 

THE GC REALTY 

EXPERIENCE™

GC Realty & Development, LLC
gcrealtyinc.com  | Mark@gcrealtyinc.com
630-781-6744 Call or Text
219 E Irving Park Rd, Roselle, IL 60172

Mark Ainley

Founder / Podcast Co-Host

Recalling her life lessons from 
childhood, Wendy returned to her 
entrepreneurial roots to obtain 
a new career and a fresh start. 

“My mom is one who never 
took no for an answer,” Wendy 
says. “She would find a solu-
tion for everything. If one door 
closed, another would open, 
and she’d be there to open it.”

In addition to wanting to run her own business that 
held unlimited opportunities, Wendy dreamt of a job 
where she could give back and make a difference in 
other people’s lives. Real estate checked all those boxes. 
Wendy struggled in her first year, but she soon found 
success, opportunities to give back, and even true love.

“When I met my now husband, Brian, we realized 
we had so much in common,” Wendy says. “He even 

had two adopted daughters too—twins, Maddie and Alicia, 
from Poland. We fell in love, got married on the beach in 
Michigan, and bought a new home together as a family. Having 
a true partner allowed me to thrive in my new career.”

Wendy and Brian are not only partners in life, but also in 
their real estate business. Brian is a buyer’s agent who is also 
certified in commercial real estate. Along with their market-
ing director, Danielle Graves, they hope to someday add more 
agents and expand into other states to help more people.

“While working with your spouse is always 
a challenge, it has brought us even closer,” 
shares Wendy. “I’ve never been happier.”

When they need to unwind, you’ll find Wendy, 
Brian, and their four daughters, along with 
extended family, relaxing at their lake home in 
Wisconsin. Wendy also supports causes and 
charities in her community, especially those 
that help the homeless. “Money is good for the 
good money can do” is a motto she lives by.

Keller Williams selected Wendy to be their Luxury Regional 
Ambassador, a role she considers a huge honor. Working with first-
time homebuyers, however, is still what brings her the most joy. 

“I try to go to all my closings because they remind me 
why I do what I do,” says Wendy. “The client’s excite-
ment, tears, and smiles at the closing table and when 
I hand over the keys ... there is no better feeling in 
the world than knowing I helped them get there.”

You can build a strong 
business through creating 

clients for life—that 
strong relationships 

are the foundation and 
cornerstone of everything.

Wendy with her 
husband, Brian.

A Realtor’s Best-kept SecretBest-kept Secret in Elmhurst

Meet your clients at a place where exceptional dining meets comfort and class. Modern Plate 
Elmhurst offers a refined space for realtors to host clients, featuring chef-driven dishes that are 
sure to impress. From intimate meetings to large-scale events, we provide the perfect 
environment to foster business relationships and make connections over a shared meal.

Book your table today!
(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, Elmhurst, IL

RESERVATIONS | CATERING | PRIVATE EVENTS
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*Some loan applica�ons are not suited for digital delivery of asset, income, employment and other documenta�on required for loan approval. 
Caliber Home Loans, Inc., 1525 S. Beltline Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018.
All Rights Reserved. Equal Housing Lender. For real estate and lending professionals only and not for distribu�on to consumers.
This communica�on may contain informa�on that is privileged, confiden�al, legally privileged, and/or  exempt from disclosure
under applicable law. Distribu�on to the general public is prohibited. (18910_NC). 

LET ME HELP YOU 
WIN YOUR OFFERWIN YOUR OFFER

Bill Pendley
Branch Manager | NMLS# 211969

630-330-5626  |  BPendley@uhm.com

Partner with me to give your 
clients the mortgage experience 
they will RAVE about.

Your Partners in Design

630-357-3331
Greatwesternflooring.com

Great Service. Great Products.
Great Western.

Tile • Carpet • Hardwood • Vinyl
Laminate • Countertops • Window Coverings Design & Sales

Consultant - Naperville

Kate MacConnell

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368  •  ranjhalaw.com

FLOAT AWAY
We had a great experience with Isa, Alex, and the rest 

of the Ranjha Group team! We appreciate how 
professional the team is, specifically, the speed and 
clarity of the communication. We highly recommend 

working with them!
-Rolando H

• Various channels to make an           
  appointment. Call, Text, Email, or simply  
  scan the QR code to book online.

• Thorough inspections with expert and  
  unbiased insights.

• Reports filled with information,       
  photos and supplemental resources  
  such as HomeBinder delivered         
  within 24 hours of Inspection. 

Call or TEXT 800-821-1820 | brickkicker.com | request@brickkicker.com

Fast, Reliable, and 
Hassle-Free Service
Quick and Easy Home Inspection 

Process with The BrickKicker!

Mention This RP Ad to Receive
20% OFF your Pre-Listing Inspection.

*Only applies to Pre-Listing Inspections

CONTACT US TODAY
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By Lauren Young
Photos by KDE Photography

on the rise

“REALTORS® are uniquely positioned to help 
bridge life events for people and highlight 
a solution-based approach to customer 
interactions,” says Dain Laverty, managing 
partner at Property Pals USA. “There are different 
types of REALTORS® and, like in any industry, 
we are far more powerful when we collaborate 
as a group than [we are] as individuals.” 

Before venturing into the collaborative world 
of real estate, Dain worked for technology com-
panies in sales roles that focused on domestic 
and international expansion. Never an “avid” 
student in the classroom, even during his time 
studying business and finance at San Francisco 
State University, Dain considers himself a 
student of life experiences and relationships; he 
gained both in spades while growing up in a mil-
itary family that was stationed across the globe. 

“I’ve been fortunate enough to travel and 
live in different parts of the world for 
extended periods of time, and it gave me a 
better understanding of people,” Dain says. 
“It reinforced empathy and understanding 
for people from different walks of life.” 

The idea of a career in real estate only occurred 
to Dain after his job at a food-tech firm ended 
unexpectedly. Left with little, he was forced to 
rethink his future career path with a fresh and 
open perspective, while also wondering how he 
could best leverage his background in business 
development and his personal connections. 

“I was laid off during the pandemic and 
needed to find my place in life,” he explains. 
“My sales experience allowed for a natural 
transition into real estate, which I saw as an 
opportunity to not only parlay the skills I’d 
gained in the tech industry, but also place a 
greater focus on customer interactions.” 

PIVOTING WITH PURPOSE
DAIN LAVERTYDAIN LAVERTY

Dain faced the usual challenges of all new 
REALTORS® plus a few more. Along with the decision 
to work with more distressed properties, he took a 
chance on higher rewards by taking on additional risk. 
By investing much of his own capital in his burgeon-
ing business, Dain put his own money on the line. 

“We started this business with unemployment checks 
and routinely ate two-for-$3 McChicken® sand-
wiches at McDonald’s and Walgreens-brand saltines 
with peanut butter to save and reinvest whatever 
[money] we could into the business,” he recalls.



DuPage Real Producers • 2928 • November 2024 @realproducers realproducersmag.com

CALL TO SCHEDULE

630-960-9422 

To find all our services, go to

www.bella-cleaning.com

Spotless Listings = Smooth Sales

20% SALE
on our carpet,

upholstery drapery and

tile cleaning services

S E R V I N G  C H I C A G O  &  S U B U R B S

Kevin McVicker, Owner
GET A QUOTE      773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

$

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c e

T h e  R i g h t  C o l o r  M a k e s  
A l l  T h e  D i f f e r e n c eKIMBERLY BISAILLON

   Senior Sales Executive
   847-975-6706
   KimB@AchosaHW.com
"I filed a claim with Achosa HW the Tuesday before Thanksgiving day. I was in a panic because it 
was my turn to host the family for Thanksgiving dinner. I had 28 guests arriving in 48 hour and my 
oven was not turning on. My appliance contractor came out to my house on Tuesday evening and 
was able to fix the issue I was having. Achosa approved my claim and paid my tech all in one 
phone call. So Thankful for Achosa Home Warranty!" - 2023 Homeowner Testimonial

Dain also leans on his analytical and business 
development expertise to continually create and 
refine the mature sales strategies that have been 
driving the company’s impressive growth. 

“Right now we are passionate about creating 
predictable marketing channels that we can 
reverse engineer to hit our goals and take out the 
guesswork when we’re trying to predict what our 
productivity will look like in the next thirty to 
sixty days,” Dain explains. “From fallout rates to 
appointments to contract rates—it is something 
that we have seen work time and again. This will 
be where our biggest opportunity for growth 
will come from in the next twelve months.”

When not finding new 
ways to impact his 
business, Dain is always 
on the lookout for ways 
to impact his commu-
nity. Through support-
ing organizations like 
The Simple Good, a 
nonprofit that focuses 
on empowering young 
people through art and 
education, Dain aims 
to spread positivity in 
his neighborhood and 
beyond. In his down-
time, he enjoys swim-
ming; salsa dancing 
with his wife, Gli; and 
continuing his lifelong 
passion of traveling. 

Looking forward, 
Dain has big goals for 
Property Pals USA and 

his team. While he also hopes to one day move into 
property ownership and investment, in his role 
and in real estate, Dain has found the ideal mix of 
everyday puzzles and long-term development. 

“Starting a real estate business has been, far 
and away, the most challenging thing that 
I’ve ever done,” he says. “You have to learn 
to love the process, building, and dirty work 
of getting out there and taking action.” 

“Real estate is my future,” affirms Dain. “I have 
found something that I’m naturally talented 
at and I’m building my future around it.”

Since the early days, in 
addition to doubling down on 
buying and selling off-mar-
ket or distressed homes, 
Dain has worked to create 
processes and systems for 
vetting properties to reduce 
the unknowns. And over the 
last nearly four years, his 
team at Property Pals USA 
continues to fine-tune and 
improve to make the inter-
actions with their customers 
as seamless as possible. 

Despite the hurdles he’s come 
up against, Dain believes the 
results make the daily grind 
worth it, especially when 
it comes to clients who are 
facing situations where they 
don’t know where to turn. 

“Creating winning situations 
for sellers and buyers is the 
most rewarding part of being 
an agent,” he says. “Those 
outcomes align heavily with 
why I got into the business.” 

CREATING 
WINNING 

SITUATIONS 
FOR 

SELLERS 
AND 

BUYERS IS 
THE MOST 

REWARDING 
PART OF 

BEING AN 
AGENT.
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www.pohphotography.com  |  708-212-4206 |          cris_portraitsofhome_chicago

Cris Cunningham

Where Options 
Meet Expertise

DESMOND LAWE
Mortgage Loan Originator

NMLS# 915359
Licensed States: IL

(708) 522-7713
501 Peterson Road, Suite 200B
Libertyville, IL 60048

It was a great experience working with 
Desmond! He made the process so easy."

- Leslie C.
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Expert insurance advice from a member of your local community

Anthony Campanella

Anthony@NLinsagency.com
630-347-9855

Nextlevelinsagency.com

Elevate Your Coverage, Empower Your Future!

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com
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630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554

Experience. Knowledge. Results.Experience. Knowledge. Results.

Over 30 Years Of Experience In Real EstateOver 30 Years Of Experience In Real Estate

You'll be thankful you did!

Trust James F. White For
Smooth Transactions

Teams and Individuals from January 1, 2024 to September 30, 2024

TOP 150 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Dawn McKenna 35 $77,854,660 14 $29,199,500 49 $107,054,160

2 Tim Schiller 77 $63,275,291 49 $35,713,261 126 $98,988,552

3 Bryan Bomba 31 $45,035,157 28 $36,296,405 59 $81,331,562

4 Larysa Domino 23 $31,819,882 17 $24,496,400 40 $56,316,282

5 Linda Feinstein 33 $36,687,520 12 $16,869,000 45 $53,556,520

6 Kim Dalaskey 31 $26,073,000 40 $27,199,400 71 $53,272,400

7 Linda Little 89 $47,624,785 0 $0 89 $47,624,785

8 Kelly Stetler 21 $16,451,211 30 $26,229,707 51 $42,680,918

9 Lina Shah 22 $26,686,000 14 $15,166,490 36 $41,852,490

10 Lance Kammes 49 $22,902,818 40 $17,605,350 89 $40,508,168

11 Christine Wilczek 46 $29,486,850 12 $8,319,000 58 $37,805,850

12 Kris Berger 15 $21,617,000 16 $15,463,907 31 $37,080,907

13 Nathan Stillwell 29 $18,962,297 28 $16,995,600 57 $35,957,897

14 Anita Olsen 64 $31,805,374 0 $0 64 $31,805,374

15 Renee Hughes 20 $15,866,000 20 $13,480,900 40 $29,346,900

16 Julie Sutton 10 $15,529,000 5 $13,442,500 15 $28,971,500

17 Pat Murray 34 $24,558,812 7 $4,028,500 41 $28,587,312

18 Courtney Stach 19 $21,666,000 5 $6,173,000 24 $27,839,000

19 Maureen Rooney 20 $13,183,400 20 $14,596,183 40 $27,779,583

20 Alice Chin 26 $18,451,000 14 $9,126,600 40 $27,577,600

21 Katie Minott 13 $14,397,400 12 $12,661,400 25 $27,058,800

22 Natalie Weber 16 $15,152,500 13 $11,451,601 29 $26,604,101

23 Sarah Leonard 17 $7,508,500 41 $18,325,505 58 $25,834,005

24 Tracy Anderson 8 $10,476,509 13 $15,173,624 21 $25,650,133

25 Jan Morel 12 $11,065,000 12 $13,641,000 24 $24,706,000

26 Tim Binning 54 $22,858,015 3 $1,653,990 57 $24,512,005

27 William White 25 $18,515,600 7 $5,360,000 32 $23,875,600

28 Walter Burrell 13 $13,470,000 9 $9,993,500 22 $23,463,500

29 Lori Johanneson 25 $16,628,385 11 $6,602,500 36 $23,230,885

30 Patty Wardlow 23 $12,010,844 17 $9,038,000 40 $21,048,844

31 Katherine Karvelas 8 $13,570,000 6 $6,478,000 14 $20,048,000

32 Beth Burtt 11 $9,006,000 9 $10,789,500 20 $19,795,500

33 Elaine Pagels 24 $14,314,500 11 $5,364,000 35 $19,678,500

34 Mike Berg 33 $14,873,750 6 $4,559,250 39 $19,433,000

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Bridget Salela 13 $15,031,999 4 $4,182,000 17 $19,213,999

36 Nicholas Solano 24 $18,514,203 0 $0 24 $18,514,203

37 Ginny Stewart 10 $14,264,400 3 $3,967,900 13 $18,232,300

38 Megan McCleary 6 $13,131,500 3 $5,084,000 9 $18,215,500

39 Jeffrey Proctor 5 $7,501,000 9 $10,642,001 14 $18,143,001

40 Sairavi Suribhotla 8 $4,063,400 26 $14,012,685 34 $18,076,085

41 Simran Dua 12 $8,249,400 11 $9,303,906 23 $17,553,306

42 Briana Murray 5 $4,723,990 7 $12,822,500 12 $17,546,490

43 Holley Kedzior 13 $7,945,277 16 $9,572,900 29 $17,518,177

44 Michael Thornton 13 $6,384,500 22 $10,885,700 35 $17,270,200

45 Virginia Jackson 15 $9,324,266 11 $7,581,410 26 $16,905,676

46 Julie Roback 17 $8,172,000 15 $8,709,000 32 $16,881,000

47 Natasha Miller 18 $12,101,500 9 $4,613,990 27 $16,715,490

48 Julie Schwager 17 $10,164,200 9 $5,879,125 26 $16,043,325

49 Margaret Smego 9 $10,214,500 7 $5,759,900 16 $15,974,400

50 Tom Fosnot 27 $11,419,300 12 $4,089,800 39 $15,509,100
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Don’t Sweat The Clutter
We’ll take care of it!

Ray Hill, Owner  •  844-GET-JDOG  •  JDogJunkRemoval.com

American Owned • Veteran Operated

F R E E  E S T I M A T E S   •   E C O - F R I E N D L Y

C O M M U N I T Y  C O N N E C T E D   •   R E S P E C T F U L

O N - T I M E   •   L I C E N S E D  &  I N S U R E D

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Michael Muisenga 8 $10,325,905 8 $5,148,500 16 $15,474,405

52 Susan Hoerster 12 $7,210,870 13 $8,125,400 25 $15,336,270

53 Justin Greenberg 6 $3,715,000 25 $11,526,463 31 $15,241,463

54 Penny O'Brien 16 $10,730,777 8 $4,363,500 24 $15,094,277

55 Eric Logan 18 $9,511,900 10 $5,455,000 28 $14,966,900

56 Jill Clark 11 $9,855,900 5 $4,984,800 16 $14,840,700

57 Sabrina Glover 14 $5,923,000 17 $8,881,999 31 $14,804,999

58 Kim Moustis 20 $7,973,100 14 $6,720,900 34 $14,694,000

59 Patrick Roach 10 $5,688,500 18 $8,946,500 28 $14,635,000

60 Jackie Angiello 14 $7,800,500 11 $6,581,500 25 $14,382,000

61 Jennifer Iaccino 8 $8,997,222 7 $5,031,000 15 $14,028,222

62 ElizaBeth Schoonenberg 10 $11,566,496 5 $2,334,000 15 $13,900,496

63 Ginny Leamy 12 $3,389,400 18 $10,384,990 30 $13,774,390

64 Kathie Frerman 7 $4,396,000 13 $9,325,215 20 $13,721,215

65 Cindy Banks 21 $10,321,500 7 $3,240,962 28 $13,562,462

66 Natalie Ryan 4 $4,328,000 6 $9,080,000 10 $13,408,000

67 Moin Haque 9 $7,257,000 8 $5,460,990 17 $12,717,990

68 Vinita Arora 7 $4,151,000 15 $8,471,552 22 $12,622,552

69 Chase Michels 10 $7,423,000 6 $5,156,500 16 $12,579,500

70 Courtney Monaco 15 $8,045,500 13 $4,524,500 28 $12,570,000

71 Stana Vukajlovic 7 $9,912,000 3 $2,529,224 10 $12,441,224

72 Maureen Aylward 13 $9,735,400 3 $2,698,000 16 $12,433,400

73 Lisa Byrne 10 $6,760,322 10 $5,637,275 20 $12,397,597

74 Holly Connors 17 $8,098,500 10 $4,266,555 27 $12,365,055

75 Keith McMahon 11 $6,660,500 10 $5,698,000 21 $12,358,500

76 Paul Baker 17 $6,441,704 14 $5,877,938 31 $12,319,642

77 Susan Cook 5 $7,296,000 5 $4,999,499 10 $12,295,499

78 Anna Fiascone 3 $5,050,000 6 $6,975,000 9 $12,025,000

79 Cindy Purdom 9 $5,210,800 14 $6,557,375 23 $11,768,175

80 Oriana Van Someren 5 $6,976,000 4 $4,785,000 9 $11,761,000

81 Joseph Champagne 11 $6,413,800 10 $5,336,000 21 $11,749,800

82 Yvonne Despinich 10 $9,787,500 3 $1,936,000 13 $11,723,500

83 Lisa Read 3 $4,100,000 2 $7,600,000 5 $11,700,000

84 Vipin Gulati 7 $3,422,000 9 $8,276,000 16 $11,698,000

Teams and Individuals from January 1, 2024 to September 30, 2024

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Puneet Kapoor 9 $5,556,500 10 $6,111,390 19 $11,667,890

86 Debra Stenke-Lendino 7 $4,873,200 6 $6,700,500 13 $11,573,700

87 Jeff Salhani 4 $3,010,677 11 $8,294,000 15 $11,304,677

88 Michael LaFido 12 $10,607,900 1 $600,000 13 $11,207,900

89 Margaret Giffin 8 $5,467,000 9 $5,610,000 17 $11,077,000

90 Stacey Harvey 8 $5,992,000 8 $4,968,150 16 $10,960,150

91 Tracy Driscoll 10 $6,978,000 6 $3,945,000 16 $10,923,000

92 Brandon Blankenship 3 $1,403,500 16 $9,502,500 19 $10,906,000

93 Denis Horgan 17 $6,959,400 10 $3,890,311 27 $10,849,711

94 Subhapriya Lakshmanan 2 $1,140,000 24 $9,693,760 26 $10,833,760

95 Dimpi Mittal 7 $4,162,400 13 $6,647,777 20 $10,810,177

96 Madison Verdun 7 $3,192,500 16 $7,537,400 23 $10,729,900

97 Kristen Jungles 11 $7,421,418 5 $3,176,900 16 $10,598,318

98 Carrie Foley 6 $4,427,200 10 $6,154,000 16 $10,581,200

99 Geri McCafferty 6 $7,830,000 3 $2,695,400 9 $10,525,400

100 David Aranki 5 $7,998,324 3 $2,490,500 8 $10,488,824
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LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

CALL TODAY TO LEARN ABOUT OUR
technology-driven solutions

Ryan Hovarth
KEY ACCOUNT

MANAGER
224.242.6848

Ryan.Hovarth@CTT.com  

Molly Manzella
AVP EXECUTIVE

ACCOUNT MANAGER
630.464.4779

Molly.Manzella@CTT.com

Nancy Kroll
EXECUTIVE

ACCOUNT MANAGER
630.913.1399
Nancy.Kroll@CTT.com

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

Stand Out. Stay Top of Mind. Sell More.

630.548.2650 • marvinsmailers.com • hello@marvinsmailers.com

 Compliments of:

Sue, Mia, Penny, Karen, Jennifer

630.207.7001
penny.obrien@bairdwarner.com

www.penny-obrien.com

WE'VE GOT YOU COVERED.

Liane Luckett

Tia Duderstadt

Account executive
Multi Million Dollar Producer

708-205-5193
lluckett@HWAhomewarranty.com

Account Executive
Million Dollar Producer

847-271-7968 
Tia.D@hwahomewarranty.com

Coverage You Can TRUST 
Give your buyers and sellers the coverage they deserve.

Always ask for the HWA FULL SERVICE 13-month company

Y O U R  LO C A L
R E P R E S E N TAT I V E S

Over  25  Year s
combined  exper ience !

h w a h o m e w a r r a n t y . c o m  •  8 8 8 . 4 9 2 . 7 3 5 9
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Sarah Machmouchi 14 $6,521,400 7 $3,833,500 21 $10,354,900

102 Donald Romanelli 5 $5,431,500 6 $4,908,000 11 $10,339,500

103 Carl Cho 7 $3,353,686 12 $6,926,707 19 $10,280,393

104 Christopher Cobb 9 $6,580,900 3 $3,660,000 12 $10,240,900

105 Gail Niermeyer 10 $7,612,000 3 $2,581,999 13 $10,193,999

106 Paul Mancini 6 $6,466,500 5 $3,700,000 11 $10,166,500

107 Lea Smirniotis 5 $4,999,000 5 $5,130,867 10 $10,129,867

108 William Finfrock 1 $470,000 17 $9,534,000 18 $10,004,000

109 Tom Makinney 6 $5,258,000 5 $4,720,000 11 $9,978,000

110 Kimberly Heller 17 $7,075,500 6 $2,878,520 23 $9,954,020

111 Thomas Pilafas 13 $8,390,600 2 $1,410,000 15 $9,800,600

112 Jennifer Conte 8 $6,381,000 7 $3,405,000 15 $9,786,000

113 Angela Testa-Kerivan 13 $7,755,100 4 $2,030,000 17 $9,785,100

114 Kimberly Brown-Lewis 6 $2,429,000 18 $7,272,000 24 $9,701,000

115 David Gust 12 $6,118,500 7 $3,574,500 19 $9,693,000

116 Kathryn Pinto 10 $6,153,663 5 $3,534,000 15 $9,687,663

117 Chris Pequet 8 $8,953,000 1 $650,000 9 $9,603,000

118 Ryan Cherney 19 $9,410,368 1 $85,000 20 $9,495,368

119 Christopher Lobrillo 30 $9,492,500 0 $0 30 $9,492,500

120 Kevin Layton 5 $4,055,000 6 $5,348,338 11 $9,403,338

121 John Barry 4 $6,575,000 4 $2,800,000 8 $9,375,000

122 Caroline Senetar 15 $8,289,700 2 $1,076,000 17 $9,365,700

123 Catherine Bier 4 $1,914,500 9 $7,412,132 13 $9,326,632

124 Michael Odeh 13 $6,461,000 4 $2,784,000 17 $9,245,000

125 Lynda Wehrli 8 $4,327,000 6 $4,887,000 14 $9,214,000

126 Melanie Young 14 $5,989,000 6 $3,100,000 20 $9,089,000

127 Diane Coyle 15 $6,743,850 5 $2,337,999 20 $9,081,849

128 Fabio Brancati 4 $3,325,000 9 $5,715,000 13 $9,040,000

129 Lisa Zeller-O'Malley 2 $1,910,000 6 $7,090,000 8 $9,000,000

130 Jeff Stainer 8 $4,629,977 8 $4,347,000 16 $8,976,977

131 Shelley Brzozowski 6 $4,930,000 5 $4,022,000 11 $8,952,000

132 Troy Cooper 6 $4,530,500 8 $4,391,900 14 $8,922,400

133 Joanna Matthies 5 $5,111,000 4 $3,777,500 9 $8,888,500

134 Sarah Swanson 1 $2,175,000 4 $6,660,000 5 $8,835,000

Teams and Individuals from January 1, 2024 to September 30, 2024

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date 
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through 
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS® 
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Cynthia Windeler 12 $5,915,719 4 $2,884,000 16 $8,799,719

136 Jack Brennan 5 $6,194,000 3 $2,510,000 8 $8,704,000

137 Rachna Jain 4 $4,442,115 5 $4,258,000 9 $8,700,115

138 Kristi Gorski 6 $3,113,000 9 $5,468,000 15 $8,581,000

139 Kelly Dunlop 5 $3,062,454 11 $5,489,455 16 $8,551,909

140 Cory Tanzer 6 $3,572,899 7 $4,942,799 13 $8,515,698

141 Jennifer Drohan 10 $5,289,600 7 $3,223,500 17 $8,513,100

142 Josie Morrison 16 $4,441,028 12 $4,026,000 28 $8,467,028

143 Kelly Kirchheimer 6 $5,011,500 5 $3,438,500 11 $8,450,000

144 Jennifer Vande Lune 3 $3,785,000 5 $4,660,000 8 $8,445,000

145 Linda Ryan 8 $4,679,000 5 $3,746,337 13 $8,425,337

146 Craig Sebert 5 $2,497,000 10 $5,913,500 15 $8,410,500

147 Elaine Zannis 5 $4,695,000 3 $3,650,000 8 $8,345,000

148 Kathy McKinney 8 $5,232,000 5 $3,104,500 13 $8,336,500

149 Charles McCann 11 $5,484,500 8 $2,818,000 19 $8,302,500

150 Christopher Campbell 13 $5,923,300 4 $2,315,000 17 $8,238,300
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847.260.5940
135 E Van Emmon St.  |  Yorkville, IL 60560
9894 Franklin Ave.  |  Franklin Park, IL 60131
 www.selectsurfaces.net  |  support@selectsurfaces.net

CLIENT KITCHEN
MAKEOVER
List your client's home in no time with our Kitchen Makeover Special.

Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!



At Trivedi & 
Khan our 

attorneys and 
paralegals have years 
of experience helping 

individuals, families, 
investors, developers and 
business owners in every 
aspect of residential and 

commercial real estate.

Our attorneys will ensure that the 
client's interests are protected, 

will deftly move the 
negotiation process along, 

and get to closing.

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE • BUSINESS TRANSACTIONS

• COMMERCIAL LITIGATION

220 N. Green Street
3rd Floor

Chicago, IL 60607
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners in 

every aspect of residential and commercial real estate.
Our attorneys will ensure that the client'sinterests are protected, will deftly 

move thenegotiation process along, and get to closing.


