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Classic Quality. Classic Service.
Classic Roofing.

Avoid Delays

Partner with Classic Roofing for Fast, Reliable Service

20+ Years of Experience | GAF Certified Contractor

Lifetime Warranty

Ask About Roofs for Troops
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We Offer Solutions, & NO Nonsense

NO NO
Dishonesty Gimmicks
NO NO
Problems Headaches

Meet Toby & Lucy,
Your Roof's Best Friends

A
classic

ROOFING

Partner Today!
803.590.7870

Modern Techniques with a Classic Approach cla ssicroofingsc.com




#w Fabulous Realtors! #

Wanting to help more clients, close more deals and grow
your business? #:

Scan the QR code below to unlock a treasure trove of
valuable resources designed to make you an even better
realtor.

From market insights and negotiation tips to helpful scripts
and more, these resources are tailored to boost your success
and make your job easier and more fun. £

.
>
&

Let's embark on this journey
together and elevate your real
estate game!

i

I'm here to help you shine! #
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lﬁary Gervais Brantley

NZ O IH”" Certified Mortgage Advisor
803-862-7220 iioems
S - marygervais@nfmlending.com
g NFM Lending’ www.nfmlending.com/mbrantley
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NEW LEVEL

BCONSTRUCTION

SPECIALIZING IN COMPLETE

HOME RENOVATIONS AND NEW

HOME CONSTRUCTION

.

Pre-Listing Property
Enhancements

Post-Sale Home
Transformations

Tailored Designs for
Every Space

Call Us Today!
803.546.6631
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The Hurd Johnson Agency

2 ooosehead’

INSURANCE

THE HOME CLOSING SPECIALISTS

TheHurdJohnsonAgency.com

e

High Networth Homes - Multifamily - Rentals - Manufactured Homes - EVERYTHING In Between

8 - November 2024

Jermaine Johnson
803.402.6323

l

MOVING / STORAGE
Pro Help Moving
and Storage

(803) 776-4357
prohelpmovers.com

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

TRANSACTION
COORDINATOR
Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

TREE SERVICE
MW Landscaping
and Tree Service
(803) 386-5824

m This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
m are proud to partner with you and make this magazine possible. Please support these businesses and thank
m them for supporting the REALTOR® community!
h FLOORING Hazelwood Heating and Air LANDSCAPING
Premier Flooring (803) 762-9000 Sigman Enterprises, LLC
m (803) 466-3055 (803) 427-6596
www.premierflooringsc.com Jaco Heating and Air
< (803) 873-6432 MORTGAGE
HOME IMPROVEMENT jacohvac.com Atlantic Bay Mortgage
u New level Construction - Mark Smith
(803) 546-6631 Magnolia Roofing (803) 920-8914
& Remodeling AtlanticBay.com/MarkSmith
n HOME INSPECTION (843) 908-5752
Integrity Property magnoliaroofssc.com John Hinks Jr. Mortgage
m Inspections, LLC Team-Lending Path
m (803) 521-4816 Premiere Roofing (803) 832-2472
integrityproperty (803) 732-3322 johnhinksjr.com
m inspectionslic.com roofteam.com
Kevin Kuper -
m Key Home Inspections INSURANCE Guaranteed Rate Affinity
(803) 708-8325 Goosehead Insurance (803) 361-8249
“ keyhomesc.com -Hurd Johnson Agency homeloansbykevin.com
m (803) 403-1107
Magnolia Inspection Co. goosehead.com/agents/sc/ Mary Gervais Brantley-
m (864) 529-2924 columbia/barrett-hurd-and- NFM Lending
magnoliainspections.com jermaine-johnson (803) 862-7220
m nfmlending.com/mbrantley
HOME RESTORATION Powers Insurance Experts
& REPAIR (803) 451-0094 The Palmetto
Classic Roofing choosepie.com Mortgage Group
(803) 590-7870 (803) 360-3796
classicroofingsc.com The Trey Cantey Agency- travisblayton.com
Alistate Insurance Co.
Davis Climate Control (803) 769-0051 United Home Loan
(803) 359-6638 Services Inc.
davisclimatecontrol.com (864) 326-3860
uhlsinc.com

JACOB STEVENSON
Owner & Lead Inspector

MAGNOLIA ' = ﬂ_-i#

INSPECTION CO.

We are a locally owned and operated
full service home inspection company.

We prioritize clear communication with your
clients, ensuring that the inspection process is
free of unnecessary stress. We offer
comprehensive, detailed, and easy-to-read
Home Inspection reports within 24 hours.

* Home Inspections

* CL100s

* HVAC Inspections

* Pre-Drywall Inspections

* Re-Inspections . 864.529.7924
esommercic inspections jacob@Magnolialnspections.com
@ Magnolialnspections.com

|
Barrett Hurd
803.616.7999

Integrity | Professionalism | Spirit of Excellence

YOUR TIME,
YOUR PRODUCTIVITY, &
YOUR BUSINESS

o
F

PROFESSIONALLY CLEANED EXTERIOR

Soft Washing | Presoure Washing | Planl-friendly
Homes | Decks | Tences | Driveways | Concrele | More

© 9 AONIOV VNA | 3SO1D OL 1OVIINOD

Let Us Master Your Transactions!

Set Your Business Apart by Adding Us fo Your Team

S@M Loevine

803.302.8039

803-567-1150 (4 X SERVICING GREATER
WASHEDSC@GMAILCON \\“§ ™/ 7 COLUMBIA, SC

shayna@levinecontracttoclose.com d‘W hedge
levinecontracttoclose.com ww w- m -wm
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MEET THE COLUMBIA REAL PRODUCERS TEAM
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Andrea Hoffman
Director of Client
Experiences,

L2 W
"

LT

Sheena Summers
Account Executive
sheena.summers@n2co.com

sc.ads@n2co.com 843-560-2681

Robert Smith
Co-Owner & Publisher
Advertising Sales
robert.smith@realproducersmag.com 402-560-4555
843-560-6278

Sierra Smith Amy Porter
Co- Owner & Publisher Director of

sierra.smith@n2co.com Content/Relations
amy.porter@n2co.com

WELCOMETO
CARRIAGE ESTATES

Shayla Tabor

Chelsea Marne Tres Dabney Beth McCabe
Photographer Photographer Photographer Writer
Chelsea Marne Photography hello@staborstudios.com tres.dabney@truenorthprod.com
chelseamarnephotography@gmail.com 713-402-8989 803-427-0150
724-289-6179

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

GATHERING ROOM

OWMNER'S SUITE

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

KITCHEN

803.769.0051
treycantey@allstate.com

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.

10 - November 2024

START AT

$390,900+

COMMUNITY OVERVIEW

Walcome to Carriage Estates, where brand-new
homes are available now in the heart of Lexington.
This exciting new community is just minutes from
Lake Murray, offering you easy access to serene
lakeside activities and picturesgue views during
your downtime.

Carriage Estates is also on the brink of unveiling
a range of new amenities, including a community
clubhouse, recreational facilities, and scenic
walking trails, enhancing your lifestyle with even
rmore opportunities for relaxation and enjoyment,




Ensure
Every Listing
Feels Like

Installation | Repair
Preventative Maintenance Plans

JACO HEATING

Will Jaco
803-319-6798 AND AIR
jacohvac.com

12 - November 2024

»» publisher’s note

NOVEMBER 2024

HAPPY THANKSGIVING!

Happy Thanksgiving, Columbia!

As we enter the season of gratitude, it’s the perfect time
to celebrate the incredible individuals who make our

real estate community thrive.

First, we are honored to feature Hope Derrick, our
Cover Feature Realtor. Hope’s dedication to her clients
and commitment to excellence are truly inspiring. Her
leadership and professionalism continue to raise the bar,

making her a standout in our industry.

Next, let’s recognize Zeke Riddle, our Top Producer.
Zeke’s tireless work ethic, remarkable achievements,
and unwavering passion for helping clients achieve their

dreams make him a true leader in real estate.

We also shine a light on Desmond Meade, our
Celebrating Leader Realtor. Desmond’s mentorship
and influence have shaped the careers of many rising
stars in our field. His dedication to guiding others speaks

volumes about his character and the legacy he’s building.

Finally, a huge thanks to our Amazing Preferred
Partner, Premiere Roofing. Their reliable service and
exceptional commitment to supporting the real estate
community make them an indispensable partner in the

success of many.

As we gather this Thanksgiving, let’s reflect on
the relationships we’ve built and the achievements
we’ve made together. Here’s to a season of gratitude,

growth, and opportunity.
Wishing you all a Happy Thanksgiving!
‘Warmly,

Robert Smith-
Co-Owner/
Advertising Sales
Sierra Smith-

Robert Smith Sierra Smith Co-Owner/ Publisher

SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

Our BuNDLE Effortlessly Schedule Your

g‘g SEERQTT( PackaGes OFFER ' Client’s Inspection with
INSPECTIONS LLC SAVINGS FOR our Convenient
i Your CLIENTS! One-Stop-Shop Service

HARRELL, MARTIN
} l\4 & PEACE, P.A.
Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353

harrellmartinpeace.com

[l
L
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NEW

1 CO

SPONSORS

We are excited to introduce our newest business sponsors, who bring fresh perspectives,
innovative solutions, and a drive for success to our community. With their expertise and vision,
they are poised to make a significant impact in their respective industries.

We welcome these dynamic companies with open arms and look forward to witnessing their

growth and achievements as valued members of our network.

Premier Flooring
2016 Chapin Road,
Chapin SC 29036
(803) 466-3055

PREMIER

— FLOGRING —
Welcome to Premier Flooring,
the residential division of
Contract Flooring Services, LLC. We’ve worked hard to build
a solid reputation in the commercial market and have com-
pleted dozens of projects in the local Irmo-Chapin-Prosperity
area in just the last few years. At the same time, we started
doing more and more residential flooring for friends, cowork-
ers, and contractors. Partners, installers, and project manag-
ers all call the area home. Our new showroom opened in July,
2024 - Next door to Carolina Stone Craftsman on Chapin Rd.
We aim to earn your trust with competitive pricing, excellent
value, and professionalism. Our team brings generations of
expertise to every project, ensuring quality craftsmanship, and
lasting results. Whether seeking classic hardwood elegance,
modern tile innovation, or the newest realistic 3D printed
vinyl planks, Premier Flooring offers exceptional value and
personalized service transforming your home’s foundation

into a beautiful and functional space.

Premier Flooring has experienced staff on hand waiting to
help you with the buying process and experienced installers
to bring your new floors to life. For all your flooring needs,
we have products to help your dreams become reality. We

pride ourselves on taking excellent care of our customers.
We offer the highest quality products and services with

lots of large samples to browse. Contact us today for a free

in-home estimate or visit our showroom in Chapin, SC.

14 - November 2024

Davis Climate Control

Jay Topolski DAV | S
130 Centrum Dr CLIMATE
Suite 3A, CONTROL

Irmo, SC 29063
(803) 359-6638

Davis climate control is a family
owned company that provides real
estate inspections as well as repairs,
troubleshooting, replacements, and

ductwork repair and replacement.

Hazelwood Heatingand ———

guirky g, s cenor, wonren s
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Air LLC

Frankie Hazelwood
209 Bridlewood Rd
Lexington, SC 29073
803-762-9000

I'm here to take care of
all your HVAC needs.
We do duct work and
replacement. install
antibacterial UV lights and units.
Replacement of systems and repairs.

Family owed and operated.

REAL ESTATE INSPECTIONS - REAL ESTATE REPAIRS - SECOND OPINIONS
HUAC UNIT REPAIR AND REPLACEMENT - DUCTIORK REPAIR OR INSTALLATION

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

' - [ X ] UU
o] W
PROFESSIONAL COMPETITIVE FAMILY SCHEDULE
& RELIABLE PRICES OWNED SERVICES

DAV'S OUR FAMILY OWNED BUSINESS
Ensures to respond to every

CLI MATE customer’s heating and cooling

CONTROL

The Name You Can Trust

needs as if they were our own

. r~
CONTROL SERVICE SCAN
FOR AN

803.359.6638 g7
DAVISCLIMATECONTROL.COM QUOTE

Enhance Your

Property Listings

| with Stunning
Curb Appeal!

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE E‘.TETE S

BEST

The'? State

¢) (803) 386-5824
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PREMIERE

DY preferred partner spotlight

16 - November 2024

MILLER

ROBINSON

NG

Written By: Amy Porter

ARTRITRY
TLELL

LED BY MILLER
ROBINSON AND
HIS WIFE LESLIE,
THIS FAMILY-
ORIENTED
BUSINESS IS
BASED IN IRMO
AND PRIDES ITSELF

ON EXCEEDING

CUSTOMER
EXPECTATIONS
ONE JOB AT

A TIME.

RESIDENTIAL
COMMERCIAL

e ——
whremannts| | PREMIERE RODFING

PREMIERE ROOFING

Established in 2008, Premiere
Roofing has been a trusted name in
residential and commercial roofing
services in the Midlands of South
Carolina. Led by Miller Robinson and
his wife Leslie, this family-oriented
business is based in Irmo and prides
itself on exceeding customer expec-
tations one job at a time. Miller, orig-
inally from Columbia, SC, developed
his passion for roofing after years

of solving homeowner issues with
roofs, gutters, siding, and windows.
With a strong foundation in corporate
America and a drive to make a differ-
ence in his community, Miller and his
team have built a business known for
constant communication and respon-

siveness throughout each project.

The Robinson family, including their
two daughters, Riley and Kendall, and
their two beloved dogs, Brody and

Macy, and this family calls Chapin
home. Outside of work, Miller enjoys
golfing and traveling, but his real
pride lies in the work his team does
every day. With a 4.9-star rating and
over 630 glowing Google reviews,
Premiere Roofing has set the standard
for quality and customer satisfaction

in the region.

Columbia Real Producers -
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Premiere Roofing’s commitment

to the community goes beyond just
business. Each year, the company
partners with Homeworks to pro-
vide a roof for a homeowner in need,
exemplifying their belief in giving

back. One of the most touching

stories from the business is when

the team repaired the roof of a man TO MILLER ,

whose wife was battling cancer, free
of charge. The man, who was blind, SUCCESS IS
was overwhelmed with gratitude, and

it’s moments like these that showcase DEFINED BY
the heart behind Premiere Roofing.

CREATING

To Miller, success is defined by
creating opportunities rather than
OPPORTUNITIES

waiting for them, and Premiere
Roofing embodies this through its

dedication to delivering top-tier RATHER THAN

services. With a team that values

respect, trust, and care, they con- WAITING FOR

tinue to serve customers across the
Columbia and Charleston areas with THEM 5 AND
integrity and excellence.

PREMIERE

For more information, visit roofteam.

com or follow them on Instagram at ROOFING
premiere_roofing_llc and on Facebook

at Premiere Roofing. EMBODIES THIS
Premiere Roofing THROUGH ITS

Miller Robinson DEDICATION TO
10029 Broad River Road

Irmo, SC 29063
803-732-3322 TIER SERVICES.

DELIVERING TOP-

18 - November 2024



HA‘N‘DOFF' to Us for a Winning Mortgage Drive
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% % XN Don't Just Take Our Word
g "Travis and his F‘>almetto Mortgage f ; Take lt FrOm
: team are my go to lender. They are iy One Of Our Partners
friendly and easy to work with as a = N g
buyer and as an agent. They are great N I s g

at keeping everyone informed as to
the status of the loan and getting the Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful

loans closed on time. | hlghly commuhication, industry-leading knowledge, and
recommend them." . expertise with every loan product to get the deal

closed. A Scotsman Guide Top 1% Originator with a
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|

Top 3 Retail Mortgage Lending Company
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'fTFaws Blayton

LOCALLY , - ( 'carefulattentlon ',z SR v ~INMLS #1493984 j_-,__:':_;‘f:-"_
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& 2‘" would make sure We had the best kgl 2L y -

~ I s ,_- thayton@palmettomtg com.-

o 4 Bt pb55|ble Ioan for us. Traws “and hIS team -
OPERATED | ~were thrown a few curveballs during our-
, e M process but made sure we got to closmg‘-
~on time. If you have the chance to use ,’
Travis to close your loan, you'd-be '
making a mistake by using anyone €lse."

iy 803. 360.3796 |.travisblayton.com
 426'S Lake Drive; Lexingfon, SC-29072

THE
% 803.908.7131 ‘ PALMETTO
@ MAGNOLIAROOFSSC.COM , - - MORTGAGE GROUP
e I — & FREE ESTIMATES ﬂ/ﬁ?%@/ M ' POWERED BY CROSSCOUNTRY MORTGAGE™
Roofing & Remodeling \ } 4 4

B MAGNOLIAROOFINGSC@GMAIL.COM
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* HOPE DERRICK

Photos By: Chelsea Marne Photography (Chelsea Marne) | Written By: Amy Porter

Hope Derrick, a seasoned Realtor
with Keller Williams Realty, has
established herself as a dedicated real
estate professional in several Midland
Counties in SC. Born and raised in
Gilbert, South Carolina, Hope’s deep
roots in the community have shaped
her passion for helping others achieve
their dream of homeownership.
Married to Mike Derrick, with two
grown daughters and a one-year-old
grandson, Hope’s journey into real
estate is one defined by family values

and a desire to leave a lasting legacy.

After starting her career in accounting
and property management, Hope took
a 20-year hiatus to focus on raising her
children. During this time, she engaged
in various roles, from direct sales to
working at her children’s school, and
even managing an office at a local
church. In 2016, with her daughters
grown, Hope decided to return to the
workforce, obtaining her real estate
license. What began as a part-time
venture soon blossomed into a thriving
full-time career, exceeding her initial
expectations. “Some say I found my
calling,” she shares, reflecting on how

her business quickly grew, helping to

support her family and secure their

financial future.

In 2019, Hope’s husband, Mike, left
his 30-year career as a truck driver
to join her in real estate full-time, a
transition expedited by the effects
of the COVID-19 pandemic. In 2022,
their eldest daughter Haleigh fol-
lowed suit by initially joining as a
part-time agent and later becom-
ing their Director of Operations.
Together, they have built a real estate
team that not only thrives but also

Columbia Real Producers - 23



gives back to the community they

love. Hope’s long-term vision is clear:
“Our dream and goal is to continue to
grow our team at a level that supports

and gives back to our community.”

The team’s expertise spans new
construction, lakefront properties,
residential homes, and land. Hope
manages both buyers and sellers,
Mike focuses solely on buyers, with
a specialization in land sales. Her
approach to real estate is simple

yet powerful: everyone deserves
homeownership, regardless of their
financial situation. Hope is passionate
about helping young buyers under-
stand the process and budget respon-
sibly, ensuring they don’t overextend
themselves. “What I give out returns
to me,” she notes, highlighting the
importance of reputation and integ-

rity in her work.

To date, Hope and her team have sold
365 homes with a total volume of $78

million. In 2023 alone, their sales

volume reached $21.7 million. This
success is rooted in her unwavering
dedication to her clients and her belief
in Keller Williams’ values: God, family,
and business. “We are an agent-owned
brokerage where owning and running
your own business is not only encour-
aged, but we are helped along the

way to be successful,” Hope explains,
adding that the training, support,

and shared belief systems at Keller
Williams are key to her success. She is
also blessed to have the amazing sup-

port from her community and clients.

Outside of real estate, Hope and
her family are avid travelers and
RV enthusiasts, with Alaska and

Hawaii being among their favorite

24 - November 2024

destinations. They enjoy exploring
national parks, attending Clemson
games, and spending time by their
pool with family and friends. Hope
and her family also recently launched
her own non-profit organization,
P.O.P. (Passion Over People), in mem-
ory of their Pop, Paul Ray Derrick,
who passed away in 2021. The non-
profit supports local causes, from
fundraiser dinners to helping children

in need.

For Hope, success is about more than
just financial gain—it’s about leaving
alegacy for her grandchildren and
making a lasting impact on the lives of
others. “I want to do big things in my
community,” she says. “Real estate
funds that ability and the WHY that

I have for my family.” She is particu-
larly passionate about helping young
people achieve their dreams and
build wealth, believing that everyone

deserves a place to call home.

Hope Derrick’s advice to aspiring
realtors is simple: “Consistency.
Follow the systems and models, do
the work, and the business will come.
Success is simple, not easy.” For her,
success is being able to enjoy life’s big
and small moments without worrying
about how to make them happen—
and that’s what she strives to bring to

every client she serves.

In the words of Sir Isaac Newton,
one of Hope’s favorite quotes: “If I
have seen further than others, it is by
standing on the shoulders of giants.”
Hope Derrick continues to stand tall
in the real estate industry, building
dreams, fostering community, and
creating a legacy that will be remem-

bered for generations to come.




is Your Hometownortgage Banker

Mark worked really Mark is exceptional!
hard to get us . hirs ey Pl He s extremely
approved! Even with patient. He got
us both owning our and always called everything done for a
£ & 1 £€ mebackextremely 39 {1 yeung

own businesses and quick closing and was

quickly. Great

all the documents o always positive about
. . communication! . .
required, he made it getting everything
as easy as possible! done on time.
Jeremy T. of Chapin, SC Sandra H. of Clinton, SC Marleah G. of Lexington, SC
Via Experience.com Via Experience.com Via Experience.com
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Delivering The Peace of Mind All Homebuyers Deserve

Mark Smith

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

#*"%

"! ATE

Mortgage Group

/\ Atlantic Ba
/-\ ¥

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial
professionals only and not intended for distribution to the general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at
600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.
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E Can't Come to the

Store? No Worries!
Find Your New Floors From
the Comfort of Your Home

i

PREMIER

—— FLOORING —

A division of Contract Flooring Services LLC

|
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Partner with Columbia Real
Producers Flooring Experts

Chapin SC 29036

ASK ABOUT OUR EXCLUSIVE
REAL ESTATE DISCOUNTS!

2016 Chapin Road,

@ (803) 466-3055



A REAL ESTATE JOURNEY ROOTED IN

SERVICE

DESMOND MEADE

SUCCESS

Desmond Meade, a seasoned real estate
professional with nearly two decades of
experience, currently works with Keller
Williams Preferred. Described as an easy-
going, laid-back individual, Desmond is
passionate about helping people achieve their
real estate dreams while also prioritizing
family. His journey into real estate began after
his retirement from the Army in 2005, where he
found a fulfilling second career that provided

an opportunity like no other.

Over the past 19 years, Desmond has special-

A firm believer in building meaningful
connections with his clients, Desmond
ensures every buyer is guided through the
home-buying process with clarity and care.
His strategy revolves around personalized
consultations, where he actively listens
and asks thoughtful questions to fully
understand his clients’ goals. One memo-
rable experience that remains close to his
heart is helping a first-time homebuyer
who never believed homeownership was
possible. Witnessing her joy at receiving

the keys to her new home remains one of

ized in real estate across multiple areas,
including Columbia, Elgin, Blythewood,
Lexington, Irmo, Lugoff, and West
Columbia. His career started at Carson

the highlights of his career.

With a career volume of $85 million and

an impressive $14 million in sales last year,
& Associates, where he worked for three  Desmond’s success is undeniable. However,
years before transitioning to Keller his achievements have not come without
Williams Realty in 2008.

The decision to join Keller

challenges. He acknowledges that working

for oneself requires immense dedication
Williams was rooted in and accountability. To stay on track and

[ the company’s strong ensure continued success, Desmond hired

training programs, areal estate coach to maintain focus on his -
supportive culture, goals year after year.
and cutting-edge

technology. Desmond ~ Desmond credits much of his growth =3

began his career to mentors like Howard Wilkerson and
\ as an independent
agent but launched

his own real estate

Preston Young, both of whom played

pivotal roles in shaping his real estate (I ; S SR ATERRR o : r

B> celebrating leaders

Photos By: The Roaming Lens (Leah Watt)
Written By: Amy Porter

career. Howard, who got him started as a
team four years young agent, and Preston, who mentored
ago, focusing on him as a Broker in Charge, provided him

empowering others with invaluable training and support

within the industry. along the way. ; e b
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- l L Currently, Desmond is passionate about
coaching and training other Realtors, with
a focus on helping them find success in the
industry. He finds great reward in educat-
ing both clients and agents and witnessing
the results of the knowledge they’ve gained.
As he looks toward the future, Desmond
aims to increase his focus on real estate
investing while continuing to provide top-

notch service to his clients.

Outside of his business, Desmond is deeply
involved in his community. He supports
Keller Williams Cares, an organization that

assists communities in times of natural

- .,

disasters and provides support to agents

and their families in emergency situations.

On a personal level, Desmond is married

to Tandra Meade, and together they have a

son, Delshaun Meade, and three grandchil-
dren: Delly, DeMya, and Delshaun Jr. As a
family, they enjoy traveling and shopping

with their grandchildren. When not work-

ing or spending time with family, Desmond

can often be found at sporting events,
- indulging in his love for football, basketball,

’ / and baseball games.
CLARITY &g, 3
IS POWER.

For Desmond, success is defined by max-
imizing his potential in all that he does,
ensuring that he gives his best effort every
day. A unique fact about Desmond that
many may not know is his fear of birds, a
detail that adds to his easy-going and relat-

able personality.

To aspiring top producers, Desmond offers
a simple piece of advice: be consistent. He
believes that putting people first is the key
to running a successful business, and above
all, he hopes to be remembered for always

seeing the good in others.

Desmond’s favorite quote, “Clarity is
Power,” encapsulates his approach to both
life and business. It’s a guiding principle
that has fueled his impressive career and
continues to inspire him as he helps others
on their own journeys to success.
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‘S:T’:,"’;z:: g?:;frg:r g~ Professional HVAC Solutions
— B e for REALTORS®
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Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

* Pre-Sale Inspections
& Assessments

Bryan Caskey * Repairs

ATTORNEY
803.708.3252
CaskeyLawOffice.com

ENHANGE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

%| PRO-HELP .
MOVERS

803.776.4357
Brandon & Parker ProHelpMovers.com
owners DOT#3304870 | MC#1048763 | PSC#9838

« Maintenance

Bryan Caskey

» System Upgrades

* Replacements

* Air Quality Improvement

» Post-Sale Services & more!

3 1 e

Hazelwood Heatl'ng and Air"

PRINT IS STILL ALIVE.

Celebrating two decades of print | 'm
excellence, now 800 niche -

magazines strong (and counting).

Give me a call and let’s
maximize your home
sales potential!

Frankie Hazelwood
Owner, HVAC Tech
803.762.9000
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COLUMBIA REAL PRODUCERS MAGAZINE

PRINT

ME MORE!

Were you, your broker, or the team
featured in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

Were you, your broker, or the
team featured in an issue of Real
Producers? Want a copy of your

article or full magazines that you

were featured in?

REPRINTS!
What the heck is a reprint? A reprint is a four- or
eight-page bound, printed piece on magazine-grade

paper with your full article — and you on the cover.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that
can help brand you, your team, and/or your business.
* Use on listing appointments
* Send out to friends and family
* Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent

+ Use when farming your favorite neighborhood

34 - November 2024

COLUMBIA

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED
ON MY ARTICLE?

No worries! We can make any changes needed. We send you a

proof, you approve, and then they are sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our partner,

or family. Anyone who wants to promote you.

HOW DO | ORDER?

https://columbiarealproducers.com/promos

‘ lendingpath

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
. Apple Podcasts

REAL

R TS T WITH
O @i ESTATLAGEWTE

LISTEN ON e Spotify:

Listen on

amazon music

AT REMINGTOMN RAMSEY
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KNOWLEDGE K&eRuJs:;

REAL ESTATE
MARKET

ZEKE T. RIDDLE

With over 32 years of combined

experience in real estate and mort-
gages, Zeke T. Riddle has established
himself as a respected and dedicated
Broker Associate at Coldwell Banker
Realty’s Lake Murray Irmo Office.
His journey in the real estate indus-
try began in 2007 after a pivotal
shift from his role as a Regional Vice
President at Wells Fargo, a transition
driven by the closure of his lending
division. Embracing the change, Zeke
obtained his real estate license and
has been passionately serving the

Columbia market ever since.

Zeke’s career in real estate has been
marked by a commitment to edu-
cation and client-focused service.
Specializing in luxury homes, new
construction, land development,

and first-time home buyers, Zeke
emphasizes the importance of guiding
his clients through every step of

the buying and selling process. His

approach is grounded in a philosophy
of education and personalized care,
ensuring that clients are well-in-
formed and comfortable throughout

their transactions.

Beginning his career with Century

21 Bob Capes in 2007, Zeke’s profes-
sional path has seen him contribute to
several prominent real estate firms.
After Century 21 closed in 2008, he
joined Prudential Real Estate, only

to later accept a position with ERA
Wilder as the Broker In Charge of the
Chapin office. Since 2016, Zeke has
been a vital part of Coldwell Banker,
drawn to the company’s global reach
and market dominance. He values
Coldwell Banker for its extensive net-
work and the strength it provides in

the competitive real estate landscape.

Beyond his professional achieve-
ments, Zeke is deeply involved

in his community. His volunteer
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work includes serving on the Men’s
Ministry team at his church and
acting as an Ambassador for Every
Man A Warrior, a program dedicated
to equipping men with essential life
skills. Zeke also leads an annual BBQ
fundraiser for Sharing God’s Love in

Irmo, SC, supporting those in need.

A memorable aspect of Zeke’s
career includes a poignant success
story involving a client navigating

a challenging divorce and foreclo-
sure. Zeke’s intervention helped the
client secure a new home, providing
stability and comfort for her and her
children during a tumultuous time.
This experience highlights Zeke’s

commitment to making a meaningful

impact on his clients’ lives.

With nearly 800 homes sold and a
remarkable $9.5 million in volume
last year, Zeke’s career reflects
his dedication and expertise. His
approach to real estate is not just

about transactions but about building

November 2024

REMAINS COMMITTED TO HIS CLIENTS

THAT DEFINE HIS CAREER.

lasting relationships and fostering a

positive impact on his clients’ lives.

Zeke’s personal life is just as fulfilling.
He and his wife Lori, married for over
32 years, share a love for travel and
outdoor adventures. Their children,
Camille and Tucker, are successful in
their own right, with Camille working
in marketing and Tucker pursuing

a degree in mechanical engineer-

ing. Zeke’s hobbies include off-road
excursions with his Land Rover and
backpacking on the Appalachian
Trail, where he continues to chase his

dream of completing the entire trail.

In closing, Zeke T. Riddle exemplifies
the essence of dedication, compassion,
and professionalism in real estate. His
passion for helping others, whether in
real estate or through community ser-
vice, underscores his belief in genuine
care and authenticity. As he looks to
the future, Zeke remains committed to
his clients and community, embodying
the values of service and integrity that

define his career.

Favorite Quote: Philippians 4:6-7

Do not be anxious about anything,
but in everything by prayer and
petition, with thanksgiving, present
your requests to God. And the

peace of God which transcends all
understanding, will guard your hearts
and your minds in Christ Jesus.
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T ELEVATE YOUR REAL ESTATE BUSINESS

PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!

RESIDENTIAL - COMMERCIAL - WATERPROOFING

JOIN USTO LEARN:

YOUR PARTNER FOR % {;\_jr O
R EA I- E STAT E The LatestinRoofing  Thelmpact of Roofing  Tips for:pjn; Roofing

' Materials & Technologies on Property Valuations  Issues During Showings
u c c E s s || CONTACT US AT 803-884-3148

T0 SCHEDULE YOUR COMPLIMENTARY LUNCH & LEARN.

i
-9
RI"'I?E 803.884.9148

3 EE ROOFTEAM.COM
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YEARS OF
Rp ‘ % THE N2 COMPANY

fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.
hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

@" FE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVIGES, INC. 803.215.1715 | mwalker@uhlsinc.com

NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



