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AMERICAN HOMELAND
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Paramount Residential Mortgage Group, Inc MTWE IUID
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* As little as 3% down payment on Gonventional loans with NO MORTGAGE INSURANCE
* Conventional loans down to 620 credit

 FHA loans down to 500 credit score

* 0% Down Payment Assistance loans available

* 0% Down payment VA and USDA loans

* In-house Credit Goaching

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
« OUR SPECIAL $10,000 SELLER GUARANTEE

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay
stubs and bank statements, they can send the application to underwriting without an address. If the
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!
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IEREMY PUPE, PRMG Loveland Team Branch Manager | NMLS # 874571 K
013.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED

7 AREA LOCATIONS
PLUS A MOBILE OFFICE
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RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process B . :
moves swiftly so you can close ﬂ'_ Dlgliéxaptncegco;“ng

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.
- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. :
- Know your signature is secure with special encryption and extra layers of secur
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MMLS: 757304 | MLO-OH. 757304

MORTGAGE . 7, 513.633.8476

dave.scully@ruoff.com

PROVIDING QUALITY PACKING AND
0 AREA WIDE

IN NORTHERN KENTUCKY AND S UU THERN OHIO.

MOVING SERVICES
HOME INSPECTION
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20+ Licenses/Certs,

Flat hourly rates that is prorated to the minute - no rounding up! Open 7 days a week.

Li
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censed and insured moving company - Commercial and residential moving
Local and long distance moving - Locally Owned and Operated

BIG, BUEHIR, LTI S 513-802-3164 &
PG c oLy e al areawidehomeinspection.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CRM
Bonzo
(614) 357-2367

HOME INSPECTION

Area Wide Home Inspection
Adam Crock

(513) 802-3164

Master Home

Inspection Services

Brian Gibbs

(513) 519-2249
masterhiservices@gmail.com

Pillar to Post Home
Inspectors- The

Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024
Www.achosahw.com

If you are interested in contributing or nominating Realtors for certain stories,

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore
Insurance Agency
(513) 315-7845
www.kyler-moore
insurance
blueash.com/

LAW FIRM

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-41M

Annie Mac Home Mortgage
(757) 994-1848
tony-annie-mac.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Paramount Residential
Mortgage Group
(513) 432-6971

Ruoff Home Mortgage
Cody Coomer
(513) 486-4133

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Synergy One Lending
Jennifer Sheil
(513) 796-6024

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

MOVING/PACKING
& STORAGE

Big Blue Moving
(859) 608-2583

PHOTOGRAPHY
Cincy Photo Pro
Krista Silz

(513) 324-4206

please email us at patrick.braddick@realproducersmag.com.

Next Door Photo
Daniel Ziegler
(513) 297-3328

ROOFING SERVICES
SWORD Roofing- Cincinnati
Siding & Roofing Company
(513) 342-8584
Swordroof.com

TITLE AGENCY
American Homeland
Title Agency

(513) 863-9100
www.americanhomeland
title.com

TITLE COMPANY
Leo Grote LPA
(513) 554-3000
leogrotelpa.com

TRANSACTION
COORDINATOR
Agents Plus 1
Maria Carmosino
(513) 482-0465
agentsplusl.com/

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Cincinnati Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Forget Contingencies.

What if all of your Buyers could be Cash Buyers?

These All-Cash programs help you beat the heat of competitive bidding and contingency
offers..Work with us to get your buyers an unfair advantage over the competition.

| Buy Novée (aies

for more information!

SCAN CODE
TO GET STARTED

Area Manager

NMLS#: 20232

M: 513-461-9321

O: 513-769-2071
tautullo@annie-mac.con
linktr.ee/autullomortgageteam

ANNIEMAC HOME MORTGAGE

UTULLO

Corp NMLS# 338923. AnnieMac Home Mortgage, 11385 Montgomery Road, Suite 210, Cincinnati, OH 45249. ‘Cash Offer’ and ‘Buy Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash-
2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys
for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180
days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.
annie-mac.com/page/licensing. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A Division of AnnieMac
Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) Ohio License #MB.804128.000 and License #SM.501901.000, Licensed Mortgage Lender in Florida (#MLD252).



MEET THE

CINCINNATI

REAL PRODUCERS TEAM

LISTING PHOTOS AT
A MOMENT'’S NOTICE

When vou have sellers who are
ready to hit the market NOW,
you need a photographer

you can count on to get there
FAST.

Next Door Photos offers
convenient online booking,
with lead times as little as
TWO HOURS!

Patrick Braddick Taylor Davis Beth McCabe Emmi Abel-Rutter
Publisher Ad Strategist Senior Writer Writer

r

NEXT Scan QR Code - Let's grab coffee, my treat

Krista Silz Brenna Smith Geneva Eilertson Alexander DDDR
Photographer Photographer Reprint Coordinator Regueiro PHUTUS
Social Media Director

513-297-3328 | cincinnati.nextdoorphotos.com

daniel.ziegler@nextdoorphotos.com

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com

HAVE YOUR Achosa Home Warranty SPECIALIZING IN CUSTOMIZING MORTGAGE SOLUTIONS
(Wlia N gu]ij il | Giving Your Clients The Power To @4oose/ FOR BOTH PURCHASE AND REFINANCE TRANSACTIONS.

TOP 1% MORTGAGE ORIGINATOR

» 24/7 PREAPPROVAL SERVICE

+ ZERO LOANS DECLINED ONCE SUBMITTED

+ LOANS DOWN TO 580 CREDIT SCORE

« PRIMARY, VACATION, & INVESTMENT LOANS

« EXPERT IN ALL PURCHASE TRANSACTIONS, ESPECIALLY

W SR LISTINGHOMEINSPECTIONS S
‘ms_EWER SCOPE & SEPTIC TANK
% = RADONIMOLD'& MORE

FIRST TIME HOMEBUYERS
« ALL REFINANCING OPTIONS AVAILABLE.

CONV, FHA, VA, JUMBO, HELOC and ARM
+« RECOGNIZED SCOTSMAN GUIDE TOP ORIGINATOR 2019, 2020, 2021, 2022.
« RECOGNIZED IN BUSINESS COURIER FAST 55 FASTEST GROWING

PRIVATE COMPANIES 2018-2022.

T~
.

With Achosa, homeowners choose
their own service provider

MASTER

v

44
Kristen Moore .O:Q’Q:?.
Don’t Delay—Safeguard Your Sale with Radon Mitigation! 859 547 6024 ."%‘9.*.:. @ 513-006-2635 » WWW.ROBERT MORTBAGE
N . kristenm@achosahw.com - = . . v
913.513.2243 | MasterHIServices.com 0 | achoshecom ACHOSA STREET RMARGIAL 6964 TYLERSVILLE RD., STE. B » WEST CHESTER, OH 45069 & Robert Mahaffey,

NOW FULLY LICENSED FOR RADON MITIGATIONS MORTGAGE EXPERIENCE SPECIALIST

9#.' 2 President « NMLS 26082
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“DO NOT GO WHERE THE
PATH MAY LEAD, GOINSTEAD

community of Wall Street, just 45
minutes from the ocean and 30 min-

> cover story

Written by Elizabeth McCabe

utes from Manhattan.

A TRAILBLAZER.

A GO-GETTER.
ENTREPRENEUR.ALL OF
THESE WORDS DESCRIBE
PAIGE VON HOFFMANN
WITH COLDWELL BANKER
REALTY WITH THE “LIVIN’
IN CIN” TEAM.

“I’ve been a REALTOR® for 14 years,”
explains Paige. “I got licensed in
2011.” She entered the market during
“The Great Recession,” one of the
most challenging times in history
when the economy was at its lowest
following the financial crisis of 2007-
2008. For Paige, there was no other

direction but up.

Faced with personal hardships,
including the sudden loss of her
mother and the end of a short 2nd
marriage characterized by a 5-year
legal battle, she found herself in the
difficult position of starting a new
career. Though she humorously
notes that she felt more suited to be
a Walmart Greeter at the time, she
pushed forward, determined to carve

a successful path in real estate.

Paige’s career has been shaped by
her diverse experiences, having
spent most of her time at Keller
Williams before joining Coldwell
Banker Realty. Though working inde-
pendently the majority of that time,
she knew being part of a team would
ultimately provide the support she
needed to thrive.

A GLOBAL BACKGROUND
Originally from Summit, New

Jersey, Paige grew up in a bedroom

Photo Credit: Krista Silz of Cincy Photo WHERE THERE ISNO PATH
AND LEAVE A TRAIL” “I've always appreciated beauti-
~ RALPH WALDO EMERSON ful places, classical music, art and

architecture,” says Paige. “My par-
ents wanted to raise ‘well-rounded’
adults,” she points out. They suc-

ceeded in their mission.

She attended Skidmore College in
Saratoga Springs, New York, where
she earned a degree in Political
Economics and Soviet History, which
led her to study the Russian language.
She envisioned a future working in
International Politics, even spend-
ing a month in the Soviet Union and
considering a career at the American

embassy in St. Petersburg.

Before becoming a REALTOR®,
Paige’s career path was anything

but conventional. After working for
the Urban Institute, an economic
“think tank” involved in a research
project focused on the impact of
Reaganomics, she interviewed with
the CIA and realized she needed time

to consider her options.

“I bought a one-way ticket to Greece,

left the country, and traveled for 3

months pretty much by myself. I had

Cincinnati Real Producers - 11



a brother making a film in the south of
Spain, a Swedish cousin in Stockholm
who’s always ready to and other
Swedish relatives outside London. I'd
travel solo for weeks and then connect
with a family member somewhere.
Ultimately I settled in Paris, where I

lived and worked for close to 4 years.”

It was in Paris that she began working
with a partner of General Electric
Aircraft Engines, a job that ultimately
brought her to Cincinnati. Over the
years, Paige worked in the aircraft
engine industry, became a travel
agent, sold staffing services, and
spent a decade in pharmaceutical
sales with Abbott Labs.

Paige’s passion for real estate

began when she and her then-hus-
band started renovating properties
together. He handled the mechanics
of the homes while Paige focused on
aesthetics, learning the ins and outs
of renovation. The couple took on
mostly cosmetic, however at times
found themselves with “full gut” reno-
vations by necessity, and living in the
homes while restoring them to their
original beauty. Paige loved the chal-
lenge of bringing these homes back to
life, and although the marriage ended,

her joy for renovation and design

12 - November 2024

remained. She often jokes about being
a “frustrated interior designer” and
dreams of going back to school to

pursue it further.

‘When the pharmaceutical industry no
longer fulfilled her, Paige knew it was
time for a change. She turned to real
estate, driven by her love for architec-
ture and renovation. Starting her career
in 2011, she faced a tough market but
knew real estate was where she was
meant to be. Over the years, her ability
to see beyond what exists and envision
the potential in properties has been a

key asset in her success.




Real estate, for Paige, is more than
just sales—it’s about helping people
through significant life transitions.
Whether it’s a growing family, a
divorce, or a career change, buying
or selling a home represents a major
life shift. Paige brings empathy and
understanding to her clients, drawing
on her own diverse experiences to
support them through what can be a
stressful process.

“My different experiences have led
me to bring a whole lot of empathy to
whatever people are going through.
I'love that I have the opportunity to
do that,” she comments. “We all want
to feel at home and seek a sense of

belonging... somewhere.”

Her love for Cincinnati has grown
over the years, and she enjoys playing
tour guide for newcomers, helping
them discover the hidden gems of the
city. She often picks up clients and
friends from the Cincinnati Airport
and takes them to the Netherland
Plaza for a cocktail or a bite at what
has previously been known as The
Palm Court (now “The 19317, an
appropriate homage to the year the
hotel was built and of'its survival
through The Great Depression).
Clients are in awe of the place. Paige
enjoys helping clients discover every-

thing Cincinnati has to offer from its

14 - November 2024

rich history and historic architecture
to its vibrant neighborhoods, Paige
feels she knows Cincinnati inside and
out however is regularly surprised

when she discovers something new.

“When I transferred to Cincinnati in
the late ‘80s, I never thought I would
stay,” she says. “It’s been extraordi-

nary to see this city blossom.”

Cincinnati has so much to offer.
“Every time I turn around, I learn
something more about the extraor-
dinary events, inventions, parks,
structures, etc., which took place
here or had their genesis here. Even
the Cincinnati Ballet, the Symphony

and the Opera are all ranked among

£L

MY DIFFERENT EXPERIENCES
HAVE LED ME TO BRING A
WHOLE LOT OF EMPATHY TO
WHATEVER PEOPLE ARE GOING
THROUGH.ILOVE THAT I HAVE

THE OPPORTUNITY TO DO THAT.

the best in the country. For someone
who learned about opera listening to
Pavarotti sing at the Metropolitan, I

was blown away,” she says.

Paige has instilled a love of travel in
her two children, Turner and Hailey.
Turner, 27, lives in Philadelphia

and recently married his fiancée on
October 4th. Hailey, the younger of
the two, lives in Charleston, South
Carolina and works as a Leasing Agent.
Hailey just announced that she plans
to get her real estate license there. The
family shares a deep connection to the
East Coast, where Paige’s own jour-
ney began. They enjoy playing euchre
together and have recently welcomed a
new member to the family—an English
Lab named Lucca, after Paige’s favorite

village in Tuscany.

As an experienced REALTOR®, Paige

understands the challenges of the industry.
She emphasizes the importance of joining a
team, especially for those just starting out.
“Find a mentor, someone you can reach out
to for advice and guidance,” she advises.
Real estate school doesn’t teach you how to
run a business, negotiate deals, or navigate
the emotional and legal aspects of the job.
Learning those skills from experienced

professionals is crucial to success.

Together with her business partner, Jeff
Horner, Paige is building a thriving real
estate team. Their complementary skillsets
blend beautifully in team management and
through transactions, allowing them to
provide top-notch service to their clients.
What started as the two of them work-
ing with a Transaction Manager has now
blossomed into a team of eight with their
T.M., a Team Administrator and now four
dedicated agents.

She and Jeff are now

working hard at
getting “The
Livin’ in Cin

_nl "! e h )
LIVIN'IN CIN|
Experience”
real estate team
fully off the ground
and with their agents, honed into
a well-rounded machine. Helping
Cincinnatians discover their home-
town and newcomers find their

new home is what it is all about.

“We are developing new agents
and more experienced agents into
strong, knowledgeable, solu-
tions-oriented, professional fidu-
ciaries with systems and processes to

support them,” explains Paige.

For Paige von Hoffmann, real
estate is not just a career—it’s a
calling. Her journey, marked by
resilience, passion, and a deep
love for homes, has left a mark on
Cincinnati’s real estate landscape.
With each client she helps, she
continues to carve her own path,

leaving a trail for others to follow.

Cincinnati Real Producers - 15
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Numbers don’t lie. For Top Producer

thing is possible.

g Wrﬁi:gn by Eli Hillary Justice, she has made her

-3 Lphot ﬂedﬁ:_ markin real estate, one sale at a time.
3 - . ¥

Al ¥ ; ‘With her drive and dedication, any-

WA N any

Since obtaining her real estate
license in 2018, she has closed on 100
properties, reaching a career volume
of $35.7 million. 2023 saw Hillary
closing $11 million across 27 units,
and 2024 is shaping up to be another
exceptional year, with 31 units closed

so far and seven more pending.

FAMILY FIRST

Born in New Jersey and raised in
Cincinnati, Hillary’s life has been a bal-
ancing act of motherhood and work.

She’s done quite well juggling it all.

“Having my first child at 17 I had

to grow up very fast,” says Hillary.
“Although I had a great support
system of family and friends. I was
young, single and knew it was up to

me to support my son.”

Eager to make money, she attended
cosmetology school and got a decent
job (with benefits) at a local depart-
ment store in one of their salons.
Years later, Hillary found herself
divorced as a single parent of three

struggling to support her children.

“I worked as a sales rep for a water

restoration/mold remediation com-

entire online sale from start to finish,”
Hillary recalls. That experience
helped hone her organizational skills,

attention to detail, and ability to man-

Although her start to her real estate
career was slightly slow, she con-
tinued to be persistent. Her family

continued to come first.

F':}:, pany that gave me the flexibility to age the sales process—all of which
B \ _&\ = work while they were in school,” she translated perfectly into real estate. When Hillary’s mother fell ill during
o e - B g explains. “I also taught 6am spinning the pandemic, she took time off to
:).}..H__ =N classes before they got up to help ROAD TO REAL ESTATE care for her. After her mother’s pass-
i supplement my income.” A go-getter, At a turning point in her life, with her  ing, Hillary returned to real estate
-y - - Hilary would get the kids ready for children growing up and more time with renewed focus and drive.
b _‘.__- school and then go to her job. available to focus on a career, Hillary
= took the advice of a friend and got her ~ In 2021, she got laser focused,
Perhaps her most formative role real estate license. In October 2018, switched offices, and mentored under
came as an estate sale coordinator she got her real estate license in Ohio.  another agent for a year. “Then I
at Bverything but the House. “They Two years ago, she got her real estate  decided to join a team and did that for
would hand me the keys to a house license for Kentucky. 2 years, which was a great experi-
_ with a deadline. I would organize, ence. It gave me a lot of activity and
o = - i__’ 11 research, photograph, stage, write “I worked with a friend who was exposure. Last December, I made the
the descriptions and manage the an agent at the time,” she recalls. switch and came back to Coldwell
e
o Y _ - - - i
~a : - . incinnati Real Producers - 17




Banker as an independent agent,” says
Hillary. She’s been blazing her own

trail ever since.

One of Hillary’s greatest passions in
real estate is the ability to build some-
thing of her own. Her husband, Mark,
recently obtained his real estate
license to help her grow their busi-
ness. “It’s been exciting to see what I
can produce on my own,” Hillary says,
reflecting on her independent journey.
She loves what she does and it shows

with her enthusiasm.

A FAMILY CLOSE TO THE HEART
Family is at the core of everything
Hillary does. She takes great pride
in her children—Caleb, Owen, and
Grace—and her husband Mark.
Caleb, 31, recently bought his second
home with Hillary’s help. Owen,

27, who has a developmental dis-
ability, lives in a group home in
Anderson Township that is supported
by Living Arrangements for the
Developmentally Disabled (LADD)
and works at Kroger. Grace, 25, is a
recreational therapist in Michigan,
working with individuals who have

suffered traumatic brain injuries.

18 - November 2024

Hillary and Mark have been together
for 15 years, married for two, and
they share a 14-year-old lab mix
named Bella. In their free time, the

couple enjoys kayaking on the Little

Miami River and hiking in local parks.

Having lived in Anderson Township
for over 27 years, Hillary has deep ties
to the area. It’s where she raised her
family, and it remains the place she
proudly calls home. It’s also where

she’s built her real estate career,

helping countless clients find their perfect home in

the community she loves so much.

A HIDDEN TALENT: MANICURIST ON THE SIDE
Despite her busy schedule in real estate, Hillary
still maintains a small group of long-time clients at
a salon, where she continues to do nails a few hours
a week. “It’s my little escape,” she laughs. “I have
been committed to a small group of clients for the
past 15 years, and it’s a nice mental break from real
estate.” This side hustle offers her a chance to con-
nect with people in a different way while keeping

her creative side alive.

ADVICE FOR ASPIRING REALTORS®

Hillary’s journey has been one of resilience, hard
work, and continuous growth. To up-and-com-

ing agents, she offers a piece of advice: “Don’t be
afraid to ask questions and seek help, even from
the agent on the other side of the deal. Most of us
want what’s best for our clients, and many agents
enjoy collaborating towards a successful closing.”
She’s also found a love for networking and building
relationships within the community, something she

didn’t expect when she first started.

With six years of experience and counting, Hillary
Justice’s star continues to rise in the real estate
world. She’s a force to be reckoned with, combin-
ing passion, determination, and a deep love for her

family and community.

Cincinnati Real Producers - 19
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Schedule a furniture pickup today to
furnish empty spaces for people .
overcoming homelessness. Your W'if ]“‘-";] a |-~E

generosity restores hope and dignity. G V] ng E aS\/’.

A NEW i‘lFE SCHEDULE A
© M@ URNITURE BANK = |

PICKUP ONLINE

WE PICK UP THE A Market Ready IﬂSDeCtlon

FURNITURE FROM
Schedule your furniture pickup today. YOUR HOME

nifurniture.org

helps your listings stand out.

Giving your listings every advantage can benefit both yvou and vour clients. Here's why

getting a pre-listing inspection is a good idea:

Where Top Producers
Find Closing Solutions

r7 Léo Grote, L.P.A.
(El Fitle Insurance Agent

= Homes with a Market Ready inspection sell for more

» Any deficiencies are accounted for and called out in the report, preventing condition
issues from cropping up at the last minute

, * Fully understand the home before listing
R
* Gain seller confidence that they're getting the best price

KY L E R = M Oo R E * Create buyer trust through transparency about the home's condition

INSURANCE AGENCY LLC * PTP Virtual Open House and PTPFloorPlan Included. Creating a comprehensive and
INSURANCE DONE DIFFERENT transparent virtual tour of the property to potential buyvers

' The Capuano Team has been ensuring confident home ownership for over 25 years

CALL US TO FIND OUT WHAT o A R Rl | =
EREEDOM OF CHOICE CAN DO! We're here for vou and your clients!
Request an inspection for your next listing! e
The CHRUNG ToEM [E#%:ilE THE CAPUANO TEAM
513-771-6689 . i

| BPiLLARTOPOST

HOME INSPECTORS

Leo Grote,
LPA & President

cincinnatiiapillartopost.com ..}_ .
cincinnati.pillartopost.com E .

513.554.3000
LeoGroteLPA.com

10979 Reed Hartman Hwy, 209 « Blue Ash %
513-745-0250 - 9

Kyler-Moorelnsurance.com
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SHE TOOK A LEAP OF FAITH INTO REAL ESTATE

Turning 50 is often considered a milestone—a moment to
reflect and reevaluate life choices. For Nadine Catalano, it

marked a pivotal transition.

“When I turned 50, I just needed to do something else,”
she shares, reflecting on her decision to shift from running
a successful medical nonprofit for over two decades to
embarking on a new career path. After dedicating 23
years to her family’s business, which included managing
research grants, teaching

physicians surgical tech-

niques, and operating a tissue

transplant bank, Nadine felt

the pull to explore something

new. That something turned

out to be real estate.

“I took a huge leap of faith,”
Nadine recalls. Leaving
behind a stable, salaried
position for the uncertainty
of building her own business
was no small decision. The
transition was challenging—
not just financially, but also
personally, as Nadine had to
believe in herself and trust
her instincts. “The hardest
part was believing I could do
it,” she admits. But she did.

FROM MEDICINE TO
MARKETING HOMES
Nadine’s decision to join
Sibcy Cline REALTORS®
was a carefully thought-out
choice. As her son was about
to start high school, she con-
sidered several different bro-
kerages, ultimately choosing
Sibcy Cline because of their

strong support system for new recruits.

“I knew real estate was completely different from anything
I’d done before, and I wanted to be with a company that
would help me get started,” she explains. She appreciated
the hands-on approach, especially from Tim Mahoney,
who she remembers fondly for his persistent encourage-
ment. “He kept trial-closing me during our interview—ten
times, I think!” she laughs.

Eleven years later, Nadine has built a thriving real estate
career with Sibcy Cline, accumulating a career volume just
shy of $73 million, with $10 million in total sales last fiscal

year alone.

A LIFELONG CINCINNATIAN

Nadine’s roots run deep in Cincinnati, where she has

lived most of her life. Moving to Wyoming, Ohio, at the

age of 12, she eventually left for Ohio State University,
where she earned a mar-
keting degree. After a brief
time away, she returned to
Cincinnati and has since
lived in multiple areas, from
Hyde Park to Loveland.

“Having lived here my whole
life, I understand how the
neighborhoods have their
own personalities,” Nadine
shares. Her familiarity with
Cincinnati’s distinct commu-
nities has been a significant
advantage in her career.
“Matchmaking is a huge part
of what I do. I help people
find the right fit for their

families,” she explains.

Nadine currently lives in
downtown Cincinnati with her
partner, Gary, embracing the
urban lifestyle after years in
the suburbs. She’s experienced
it all, from suburban living

in Loveland to her current
urban adventures. “It’s helpful
to understand the nuances

of every part of the city,” she
notes, especially when work-

ing with relocation clients.

OVERCOMING CHALLENGES

One of the biggest hurdles Nadine has faced throughout
her career was learning to market herself. “I'm naturally
shy and introverted,” she confesses. The transition from
working behind the scenes in a nonprofit to promoting
herself as a trusted real estate professional wasn’t easy.
Early on, a friend tested her confidence, making her prove
why she should be hired as his REALTOR®. Though it was
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tough, the experience helped Nadine build
the self-assurance she needed. “That chal-
lenge, along with my training, really gave me

the confidence to succeed,” she reflects.

PASSIONATE ABOUT POSITIVITY

Today, Nadine is passionate about providing
her clients with accurate, factual informa-
tion and being a positive presence in their
lives. “Whether with clients, in daily life,

or even with other agents, I believe in being
cooperative and positive. It’s a breath of

fresh air for people,” she says.

Her ability to maintain a calm and optimis-

tic outlook stems from years of navigating
emotionally charged situations in her previous
career. “It was a great learning experience, and
I’ve been able to utilize a lot of those skills in
real estate,” she shares. Whether it’s handling
stressful negotiations or guiding families
through difficult decisions, Nadine approaches

each situation with empathy and expertise.

A FAMILY-ORIENTED LIFE

Nadine’s family is a core part of her life. Her
26-year-old son, Connor, recently moved to
Denver, Colorado, where he’s embraced an
outdoor lifestyle, hiking, mountain biking,
and skiing. Nadine is excited to visit him
soon, hoping to learn how to fly fish and

explore the beautiful Colorado scenery.

In her downtime, Nadine and Gary are

heavily involved in Cincinnati’s pickleball

24 - November 2024

YOU ARE YOUR BEST ASSET
AND YOUR WORST CRITIC.

I've learned to trust myself, and
that has made all the difference.

community. Gary even started the popular
pickleball scene at Sawyer Point, where hun-
dreds of people gather weekly. She’s also an

avid hiker and biker, exploring the parks and

urban environments in her city.

LIVING LIFE TO THE FULLEST

Nadine’s personal philosophy shines through
in both her business and personal life. “Living
your life is great for business,” she says.
Whether through her involvement in the com-
munity or her passion for the city she calls
home, Nadine’s vibrant approach to life fuels
her success as a top-producing REALTOR®.

For Nadine, the leap of faith she took at 50
has led to a rewarding second career. As

she continues to help families find their
perfect homes, her journey illustrates the
power of believing in yourself and embracing
change. “You are your best asset and your
worst critic,” she says. “I’ve learned to trust

myself, and that has made all the difference.”
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Cincinnati Native Has Over

THREE
DECADES

of Experience in Mortgages

He’s Good for
Laughs and Loans!

If there’s one person who can guide
clients through the often-daunting
world of mortgages with a smile (and
alaugh), it’s Dave Scully of Ruoff
Mortgage. With over three decades
of experience under his belt, Dave
brings a unique mix of wit, wisdom,
and the kind of patience you’d expect
from a man who’s helped countless
people secure their dream homes. Oh,
and did we mention he’s funnier than

Ray Romano? Just ask him!

Born and raised in the Queen City, Dave is a proud graduate of
Madeira High School and the University of Cincinnati. “I've lived

here almost my whole life,” he says.

After high school, he considered being a broadcaster. “I’ve got the
face and voice for it,” he says. Although he did some broadcasting

when he was younger, numbers made more sense for Dave.

Dave got his start in the mortgage industry back in November of

1991 after a friend convinced him that being a loan officer was the

way to go. Over 30 years later, he’s still at it, turning the often-

dry mortgage process into something a little less like paperwork

and a little more like a stand-up comedy routine.

Cincinnati Real Producers - 27



Jerry Seinfeld stole my show.
I’m funnier than Ray Romano
ever wanted to be.

A Financial Educator (With a Twist)

“I thought I wanted to be a teacher,” Dave reflects.
“Now, I get to educate people on how to buy
houses.” Although the process can be a little
intense, by the end, his clients know exactly how
everything works, from the paperwork to the

process itself.

His knack for making complicated things simple
and his sharp wit are what set him apart. “I take
all the applications over the phone, old school,”
he comments. Taking time to get to know people,
understand their personalities, and how to help
them is what he does best.

This personal touch is how he builds trust with his
clients — that, and his ability to make a mort-
gage application feel like anything but boring.
Connecting with others in a light-hearted manner
is what he does best. While applying for mort-
gages can be uncomfortable, Dave likes to put

people at ease.

He learned customer service skills when he used to
manage the Montgomery Inn Boathouse. Learning
to connect with people came naturally to him.
After all, you never know who you might run into.
Dave vividly recalls meeting Andre the Giant there,

which is something he still talks about today.

A Strong Support System

What’s helped Dave navigate the highs and lows of

the mortgage business? His amazing wife, Susan,

a speech-language pathologist at Jewish Hospital.
“She gets it,” Dave explains. “Her dad was an
OB-GYN who delivered babies for 30 years, so she
understands the unpredictable hours and late-night
calls. Babies come when they want and people buy

homes when they want,” he points out.

Their daughters, Claudia and Faith, have also
carved out impressive careers. Claudia works at
The Ohio State University School of Dentistry,
and Faith is in the communications department

at Macro-Helix a Division of McKesson, one of
the largest companies in the world. Don’t expect
them to work nights and weekends, though, Dave
laughs. They wanted professions with more work-

life balance.

Comedy Meets Mortgages

While mortgages are his bread and butter, Dave
secretly harbors dreams of stand-up comedy and
calls himself a frustrated stand-up comedian.
“Jerry Seinfeld stole my show,” he laughs. And
while he’s never made it to a Netflix special, Dave’s
humor does have a way of putting his clients at ease
during what can be a stressful time. “I'm funnier

than Ray Romano ever wanted to be,” he jokes.

One of his favorite mortgage-related stories? “I
once had a guy with a credit score of 379 ask what
that meant. I told him, ‘I could add my cholesterol

and triglyceride levels together and beat that.”

“I also asked a guy if there was a Jr. or a Sr. for
his surname. He said, ‘Mr. Sully, I've
already done graduated.” People still

laugh about that one.

If Dave can laugh while helping cli-

ents buy a house, that’s a win for him.

Contact Dave Scully

Need a mortgage and a good laugh?
Call Dave Scully at Ruoff Mortgage

at 513.633.8476 or email him at
dave.scully@ruoff.com. Just be ready
for some dad jokes mixed in with your

financial paperwork.
After all, a little humor goes a long

way — especially when you're getting

a mortgage.

Cincinnati Real Producers - 29



Rate

8K ways to
bring more
buyers home

¥ Awailibly b boprowers residing in spegilic census trachs in the lvted M52, Borrawars may mot awn army ather rasl esiate ol lime of closing amd will b required to abdain Nrsl Bme nemebays
counsefing irom o HUD spproved agency. M least one borrower must be o fist lime bome baver

i E||'H|NE P puechases ol ane b Bour unll homaed. Mirimunm brewer consribaticn ard FICD soors reguinements ﬂwh'. ﬂl]ﬂ"riﬂi‘!uﬂﬁ‘r e areditang Ilml'l'\llr-ﬂﬂ ﬂﬂf[l’i'll fuldstional restrictions apely,
[OE24-FaT0 40

Regional Manager/SVP of Mortgage Lending -k
(513) 609-4484
rate.com/RonErdmann E

ron.erdmann@rate.com

Opedating os Guaranieed Rale, Inc. in New Yark,

Ernm HESmG Lwoen Ron Erdeann NWILS £778342 | Gustanlecd Rate nc. DVBIA Bato; NMLS £2611 Fos Hosnsing information vislt minlsconiumeracoesa-ong, Equal Housing Lended. Conditions may
pphy. GA - Residontial Mongege Liceones F20973 BEE - Lic FSLMTGBED MM - Guaninioed Rade, Inc. dba Gubminteed Ralo ol Delmvaic. hosmried by the Mew Hampahice Banking Departmant - Lic # 1303708
MU < Licormsod in Nk Licensed Mortgege Bankoer - NJ Deparimont of Banking & |

Rank

20

21

22

23

24

26

27

28

29

30

31

32

33

Scott A. Oyler
Julie K. Back
Melissa J. Millsaps
Ragan McKinney
Peter D. Chabris

Rick J. Finn

Brittney Frietch
Andrew Gaydosh
Andrea DeStefano
Michael C. Hinckley
Bob Dorger

Eleanor D. Kowalchik
Shelley Miller Reed
Walter B. Gibler
Adam G. Marit

Amy Hackett Roe
Rakesh Ram
Heather R. Herr
Robbie Dorger

Jack C. Hinckley
Linda T. Destefano
Daniel Baron

Holly Finn

Cindy J. Shetterly
Monika Deroussel
Lee G. Robinson
Heather M. Stallmeyer
Ronald A. Bisher
Amy L. Markowski
Gina A. Dubell-Smith
Molly E. Blenk

Zach Singler

Megan S. Stacey

TOP 150 STANDINGS

Individuals | By Volume Jan 1- Sept 30 as of October 13th, 2024 at 9:36PM

Office

Coldwell Banker Realty
Sibcy Cline

Coldwell Banker Realty
Ragan McKinney Real Estate
Keller Williams Seven Hills
Coldwell Banker Realty

BF Realty

eXp Realty

Sibcy Cline

Coldwell Banker Realty
Comey & Shephard

Keller Williams Pinnacle Group
Coldwell Banker Realty
Coldwell Banker Realty

Real Link

Coldwell Banker Realty
Coldwell Banker Realty
Private Real Estate Collection
Comey & Shephard

Coldwell Banker Realty
Sibcy Cline

Keller Williams Advisors
Coldwell Banker Realty
Keller Williams Distinctive Re
eXp Realty

Robinson Sotheby's Internat'l
Coldwell Banker Realty
Coldwell Banker Realty

Real Brokerage Technologies
eXp Realty

Comey & Shephard

Re/Max Local Experts

Coldwell Banker Realty

Total Volume

191 $112,316,167
74 $100,564,015
274 $88,959,386
270 $66,022,853
201 $58,619,599
128 $57,546,830
136 $57,266,244
143 $46,614,345
64 $44,471123
57 $43,643,808
61 $43,346,980
91 $41,835,078
49 $41,789,297
89 $41,736,356
14 $40,240,472
45 $39,615,000
92 $38,892,000
89 $37,793,461
47 $37,269,680
48 $34,519,888
42 $32,628,520
94 $31,502,266
70 $30,993,210
94 $30,937,600
63 $30,078,100
29 $29,933,800
50 $29,770,401
92 $29,726,000
18 $29,458,394
52 $28,836,164
72 $28,751,400
49 $28,618,600
58 $27,299,598

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the

MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Sept 30 as of October 13th, 2024 at 9:36PM

Rank Name Office Total Volume

34 Kevin E. Hildebrand eXp Realty 81 $26,834,566
35 Tom Deutsch Jr. Coldwell Banker Realty 85 $26,582,972
36 Heather C. McColaugh BF Realty 65 $26,272,229
37 Micha Gleisinger Comey & Shephard 42 $25,750,000
38 Sue S. Lewis Sibcy Cline 52 $25,472,324
39 Christopher Holtman Real Link 77 $25,244,749
40 Tiffany B. Allen-Zeuch Sibcy Cline 44 $24,733,943
4 Julia Packer P. Wesselkamper Coldwell Banker Realty 49 $23,912,676
42 Jackie Quigley eXp Realty 43 $23,911,388
43 Helena F. Cameron Sibcy Cline 49 $23,388,849
44 Michael L. Murtland Comey & Shephard 60 $23,231,886
45 Diane Tafuri Sibcy Cline 33 $22,597,650
46 Tina A. Burton Sibcy Cline 56 $22,293,600
47 Kimberly K. Mansfield Keller Williams Advisors 64 $21,450,339
48 Chris R. Waits Sibcy Cline 55 $21,227,620
49 G. Tyler McConnell Comey & Shephard 56 $21,103,936
50 Tyler R. Minges Huff Realty 56 $20,683,300

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Creating a Stress Free Moving Experience

realtor.com

32 - November 2024

EDITED
SINESS
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-y

MACK TiE
MOVING

www.blacktiemoving.com

CHRIS HESS
(614) 599-3693

Rank Name Office Total Volume

51 Jon L. Bowling Re/Max Preferred Group 62 $20,478,819
52 Alexander Schafers Re/Max United Associates 62 $20,242,603
53 Flor D. McNally Keller Williams Advisors 90 $20,220,700
54 Mary Clare Baden eXp Realty 44 $20,190,500
55 Tyler A. Smith Re/Max United Associates 44 $20,003,040
56 Anna S. Bisher Coldwell Banker Realty 56 $19,813,000
57 Maura K. Cagney-Tipton Coldwell Banker Realty 63 $19,625,066
58 Jamie Gabbard Comey & Shephard 52 $19,498,900
59 Zachary Ferrell Keller Williams Advisors 72 $19,339,300
60 Lesli D. Norris Coldwell Banker Realty M $19,277,400
61 Patrick J. Cagney Coldwell Banker Realty 66 $19,246,760
62 Erin P. Fay Comey & Shephard 48 $19,037,800
63 Andrew H. Homan Coldwell Banker Realty 43 $19,013,650
64 Robert R. Smith Coldwell Banker Realty 55 $18,494,851
65 Robert DiTomassi Comey & Shephard 32 $18,413,500
66 Kelly Pear Comey & Shephard 32 $18,267,750
67 Janelle A. Sprandel Comey & Shephard 57 $18,018,420
68 Trent S. Ferrell Keller Williams Advisors 55 $17,970,890
69 Kimberly A. Price Plum Tree Realty 78 $17,872,330
70 Mitchell Ram Coldwell Banker Realty 34 $17,781,700
71 Sandra L. Peters Comey & Shephard 19 $17765,885
72 Courtne' C. Brass Coldwell Banker Realty 47 $17,705,925
73 Jon A. DeCurtins ERA Real Solutions Realty 39 $17,663,485
74 Jeri O'Brien-Lofgren Sibcy Cline 29 $17,489,500
75 Jason Reynolds Re/Max Alpha Real Estate 52 $17,165,600
76 Keli S. Williams Sibcy Cline 39 $17,034,450
77 Robert F. Stephens Comey & Shephard 21 $16,962,890
78 Bishnu L. Kharel Re/Max Preferred Group 46 $16,693,409
79 Donald W. Nagel Plum Tree Realty 73 $16,578,330
80 Brian P. Leisgang Keller Williams Advisors 44 $16,348,605
81 Evan Johnson Cutler Real Estate 32 $16,346,260
82 Heather Alley Keller Williams Advisors 29 $16,005,123
83 Nickolas G. Welage Plum Tree Realty 38 $15,999,855
84 Oscar Asesyan Coldwell Banker Realty 35 $15,791,616
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Sept 30 as of October 13th, 2024 at 9:36PM

Rank Name Office Total Volume Rank Name Office Total Volume
85 Beth Silber Coldwell Banker Realty 41 $15,569,900 101 Denise L. Gifford Keller Williams Advisors 44 $14,541,651
86 William Draznik Coldwell Banker Realty 37 $15,529,526 102 Robert J. Mahoney Sibcy Cline 26 $14,250,100
87 Michelle E. Hudepohl Coldwell Banker Realty 30 $15,398,082 103 Stefanie A. Creech Comey & Shephard 34 $1406,152
88 Sondra M. Parker Coldwell Banker Realty 35 $15,346,622 104 Steve Sylvester Comey & Shephard 16 $14,070,685
89 Ingrid K. Likes Coldwell Banker Realty 35 $15,271,750 105 Donald M. Johnson Cutler Real Estate 27 $14,023,900
90 Jeanne M. Rieder Hoeting, Realtors 49 $14,999,320 106 James Hurtubise Keller Williams Advisors 56 $13,923,000
91 Lanxi J. Song J Keller Williams Seven Hills 24 $14,907,800 107 Sue A. Wahl Comey & Shephard 42 $13,802,570
92 Mike Hildebrand eXp Realty 42 $14,861,900 108 Luke R. Luther Coldwell Banker Realty 20 $13,794,000
93 Robert Hines Coldwell Banker Realty 22 $14,818,656 109 Dianna Caldwell eXp Realty 39 $13,777,061
94 Regina M. Hamilton Sibcy Cline 4 $14,759,823 10 Kathy J. Kramer Sibcy Cline 26 $13,514,750
95 Deborah A. Martin Keller Williams Advisors 22 $14,749,973 m James E. Pitzer Il Coldwell Banker Realty 29 $13,513,354
96 Patrick Gunning Coldwell Banker Realty 20 $14,634,985 12 Drew Frietch BF Realty 28 $13,488,885
97 Jessica Bauer Comey & Shephard 43 $14,621,400 13 Ron Garland Comey & Shephard 36 $13,443,860
98 Tyler Dietz Keller Williams Seven Hills 51 $14,594,790 14 Sue M. Miller Comey & Shephard 42 $13,443,570
99 Molly Eynon Coldwell Banker Realty 41 $14,591,048 15 Adam D. Jessen Re/Max United Associates 39 $13,430,000
100 Elizabeth Waits Sibcy Cline 36 $14,547,320 16 Sara E. Limper Coldwell Banker Realty 38 $13,360,100
17 Larry L. Thinnes Sibcy Cline 25 $13,348,348
18 L M. Schwarb C & Shephard 30 13,280,300
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date ynn chwarber omey ephar $
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the 19 Darlene V. Todd Sibey Cline 31 $13,241,984
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. 120 Ugandhar Garapati ERA Real Solutions Realty 28 $13,153,564
121 Jennifer L. Allred Coldwell Banker Realty 35 $13,095,622
122 Michael P. Hines Coldwell Banker Realty 14 $13,000,727
123 Melissa B. Friede Century 21 Thacker & Associates 29 $12,991,725
124 Marc A. Cameron Sibcy Cline 25 $12,964,900
125 Rebecca A. Messenger Comey & Shephard 24 $12,941,414
126 Heather S. Kopf Kopf Hunter Haas 23 $12,894,000
127 Anne V. Bedinghaus Coldwell Banker Realty 57 $12,879,227
128 Kurt J. Lamping Sibcy Cline 43 $12,824,925
HELP YOUR CLIENTS
CLOSE CONFIDENTLY - 129 Debra Gentene Sibcy Cline 29 $12,738,200
PARTNER WITH US!
! n ' 130 John M. Bissman Keller Williams Pinnacle Group 30 $12,733,844
E,-
E ﬂ E v 131 Mark Schupp Sibcy Cline 47 $12,621100
™ Y o
L u ", =, aaps .
i el 1“ 132 Jeffrey Boyle Keller Williams Advisors 44 $12,476,950
]
E '.-l: it 133 Wendi J. Sheets eXp Realty 39 $12,426,400
r
! s 134 Erik Persson Sibcy Cline 17 $12,395,381

N 513-342-8584 « SwordRoof.com
L i .
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Sept 30 as of October 13th, 2024 at 9:36PM

RUOFF
TECHNOLOGY

Rank Name Office Total Volume
L] L]
With industry leading technology,
135 Timothy J. Mahoney I Sibcy Cline 14 $12,356,487 we make suire Ynur luan prﬂcess - D, ,t l CI .
- w1
136 Keith T. Taylor Comey & Shephard 39 $12,347,820 moves SWlft]y 50 yﬂll can C].OS'E - i Igl a 5 OSI ng
p ¢ a— Expericfre ————
137 Steve S. Early Sibcy Cline 15 $12,260,575 quickly and settle in sooner.
138 Amanda Gibbs Coldwell Banker Heritage 32 $12,252,393 y F 5 :
o - Avoid hand-signing page after page at closing.

139 Pamela S. Socha Keller Williams Pinnacle Group 33 $12,245,570 = ﬁ\ppw ‘_fDUI‘ d|glta| 5ignature to r'LE.‘EI'iy‘ a” ynur dGCUI'TIEnT_E in ﬁﬂﬁﬂﬂdS-
140 Alex J. Wagner Coldwell Banker Realty 40 $12,222,600 - Use a computer, mobile phgnar or tablet.
141 Douglas Manzler Keller Williams Advisors 18 $12175.879 - Know your signature is secure with special encryption and extra layers of securi
142 Ryan Riddell Keller Williams Community Part 4 $12,079,000
143 Kathryn M. Cousino Coldwell Banker Realty 8 $12,078,001 COdy Coomer

Senior Loan Officer
144 Sean Chmura Robinson Sotheby's Internat'l 14 $12,050,268 NMLS: 1019463 OH: MLO.042319.001
145 Myles Greely Keller Williams Community Part 40 $11,993,700

c: 513.479.4630
146 Barbie Woehrmyer Coldwell Banker Realty 3 $11,984,200

cody.coomer@ruoff.com
147 Barbara Druffel Comey & Shephard 19 $11,973,500
148 Elizabeth R. Mahoney Sibcy Cline 20 $11,954,505
149 Gregory J. Stanley Comey & Shephard 13 $11,935,439
150 Richard Davey Comey & Shephard 39 $11,895,070

What are your clients using daily,
that reminds them of you?

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Bringing Your Listings Into

PRINT IS STILL ALIVE.

Top Photographér by

Alignable, Peerspace —

REAL §REDUCERS | O
& Consumer Choice Awards

TRY OUR PRO BUNDLE DEALS FOR ONLY $275! Includes HD Photos, 8 Aerial Images, 1 Virtual

Twilight Enhancement, Detailed Floorplan

Let’s Turn Your Listings into Must-Sees * Book Your Shoot Today!
CincyPhotoPro.com - 513-741-8860 (call) - 513-741-8826 (text)
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Connect Your Client With A REAL Person!
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INSURANCE
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513.526.9853
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YEARS OF
Rp ‘ % THE N2 COMPANY

ﬁ Synergy One Lending

THE MODERN MORTGAGE EXPERIENCE™

Partner with Jennifer to ensure fast
easy transactions for your clients!

]
¢

Office: 513.796.6024 Text: 513.500.2703
jennifer@thesheilteam.com

wn
m
m
—
I
m
(%)
<
Z
m
P
©
<
o
Z
m
-
m
Z
=
Z
®
=
m
.
m
A
m
Z
(@)
m

Licensed in OH, IN, KY & FL @




