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QRS iop tooking SHIELDING
Your Client's Homes with
Confidence

QE 1t ELrL| o@ts

ROOFING - GUTTERS - SIDING

RESIDENTIAL & COMMERCIAL

From refinancing to a new home purchase, our mortgage experts will guide you through every
step of the process. To get started, apply online today at trustmark.com/mortgage.

Jason Sykes
ﬁ Loan Originator

)‘ -y 1363 West Government Street | Brandon, MS 39042 // T t I
: E 0
N 601.825.1847 Office | 601.503.0069 Mobile / rus mar (

i jsykes@trustmark.com | NMLS# 75787




PREFERRED PARTNERS

ADVERTISING /
MARKETING
WLBT

(601) 941-1629
WLBT.com

CLOSING ATTORNEY
Renfroe and Perilloux
(601) 932-1011

CONSTRUCTION

& ROOFING

Van Parham Construction
and Roofing

(601) 624-3365
Vanparham.com

COUNTERTOPS

& FLOORING
Mississippi Pro Design
Center, LLC

(601) 870-9881
Www.mississippi
prodesign.com

Renfrow Decorative Center
(601) 373-8408

DESIGN AND STAGING
G Design LLC
(601) 408-5651

ELECTRICAL SERVICE
COMPANY

T and K White

Electric Co LLC

(601) 456-0803

FOUNDATIONS &
WATERPROOFING
Superior Foundation
Services

(601) 941-2125
Https://superior.ms

GUTTERS
Complete Exteriors
(601) 326-2755
Www.complete
exteriorsms.com
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HOME INSPECTION
Five Star Inspections
(601) 942-4151

Magnolia Inspections, LLC
(601) 454-4347

Mississippi’s Best
Home Inspections
(601) 953-4897

Smith Home Inspections
(601) 310-3199

HOME MAINTENANCE
Steady Home Maintenance
(601) 500-5040
steadyhome
maintenance.com

HOME WARRANTY
First American
Home Warranty
(601) 212-4441

INSURANCE

Cole Mitchell Southern
Farm Bureau

(601) 856-3705

Insurance Protection
Specialists

Tyler Wiltshire

(662) 466-6589

Jeff Zachary - State
Farm Insurance
(601) 362-4100

Riverside Insurance
Agency, Inc
(601) 371-8355

INSURANCE &
FINANCIAL SERVICES
Matt Pitts State Farm
(601) 500-7631
Www.sfontherez.com

businesses and thank them for supporting the publication!

INSURANCE AGENCY
Goosehead Insurance
- Kyle Killens

(662) 352-8957

LANDSCAPING
MGC Landscapes
(601) 906-2593

MORTGAGE / LENDER
Diversified Mortgage Corp.
(601) 919-0066
Www.diversified
mortcorp.com

MORTGAGE LENDER
Cadence Bank

(228) 897-3399
Www.cadence
bank.com/mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Mississippi Mortgage
(601) 316-7326
WWW.Mmississippi
mortgage.com

Trustmark Mortgage
(601) 825-1847
HTTPS//jsykes-trustmark.
mortgagewebcenter.com

MOVERS/RELOCATION
Movemint LLC

(769) 447-3040
Www.movemintlic.com

The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

This section has been created to give you easier access when searching for a trusted neighborhood
vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the publication. These

local businesses are proud to partner with you and make this magazine possible. Please support these

MOVING SERVICES
Mighty Strong Movers
(769) 231-9012
Www.mightystrong
movers.com

PHOTOGRAPHY
Abe Draper Photography
(662) 219-5707

PLUMBING

Anglin Plumbing Service
(601) 421-6215
Www.anglinplumbing
service.com

PLUMBING SERVICES
3D Plumbing

(601) 910-5154
Www.3dplumbingms.com

REAL ESTATE TITLE/
ATTORNEY

Luckett Land Title
(601) 622-8191

RESTORATION SERVICES
Paul Davis Restoration
(601) 398-0260
Www.pauldavisflowood

ROOFING AND
CONSTRUCTION

Halo Roofing & Restoration
(601) 717-0236

Watkins Construction
& Roofing

(601) 966-8233
www.watkins
constructioninc.com

ROOFING CONTRACTOR
Complete Exteriors

(601) 326-2755
Www.complete
exteriorsms.com

TERMITE & PEST CONTROL
Family Termite and
Environmental Inc.

(601) 933-1014

KEVIN

LANGFORD
NMLS# 70252

ELAINE

TONEY
NMLS# 90873

MELISSA

USRY GROBE
NMLS# 730127

HYNETHIA MATT

RICHARD WELCH
NMLS# 1465529 NMLS# 1040218

CONTACT US TODAY

COMMUNITY BANK
MORTGAGE

COMMUNITYBANK.NET | f | MEMBERFDIC | {5} EQUAL HOUSING LENDER
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PROTECTING WHAT MATTERS MOST

ROOFING & RESTORATION

www.haloroofingms.com | info@haloroofingms.com | (601) 906-4711



MEET THE CENTRAL MISSISSIPPI REAL PRODUCERS TEAM

Dees Hinton Abe Draper Carolyn Foley Susan Marquez
Owner/Publisher Photographer Ad Strategist Writer

A

Kayland Partee Cindy Raborn Gingerlyn Wallace

Videographer / Assistant Publisher/ Creative Marketing
Photographer Event Coordinator Director

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at dees.hinton@realproducersmag.com.

Real coverage is stronger
than the weather.

When it's storm season, there are supplies to purchase
and precautions to take to make sure you and your home
are as safe as possible. But to really weather the storm,
you need real strength. With home coverage from

Farm Bureau® Insurance, you can rest assured that no
matter how strong the winds - your coveragesisistronger.

Talk to your local Farm Bureau Insurance Agent today. FARM

BUREAU

INSURANCE

Cole Mitchell

Agent msfbins.com
601-856-3705

Cole.Mitchell@sfbcic.com

Auto. Home. Life.

Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

officers works to bring that vision to life by providing customers with quality products and superior service.

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Z
257,
/”I

Lisa Jenkins
100 Primos Road
Flowood, MS 39232

(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol St
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E
Clinton, MS 39056

(601) 201-7201
NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946

CADENCE

Bank

Janice Shumaker
120 Service Drive
Brandon, MS 39042

(601) 832-8227
NMLS #484957

Connie Stacy
407 Hwy 80 E
Clinton, MS 39056

(601) 260-7047
NMLS #484955

Greg Shows
120 Colony Crossing
Madison, MS 39110

(601) 573-9262
NMLS #746590

Michael Williams
1451 Canton Mart Road
Jackson, MS 39211

(601) 594-5731
NMLS #54479

Beth Jones
820 South Street
Vicksburg, MS 39180

(601) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith
2600 N State St
Jackson, MS 39216

(601) 942-9024
NMLS# 922113

Visit us online at CadenceBank.com/Mortgage

Connect With Us

@ Certain conditions apply. This is not a commitment to lend or rate guarantee
LENBER  © 2023 Cadence Bank. All Rights Reserved. Member FDIC. NMLS# 410279

* Mississippi Farm Bureau® Casualty Insurance Company, * Southern Farm Bureau® Casualty Insurance Company, * Southern Farm Bureau® Life Insurance Co., Jackson, MS

fJinfolv]Q)
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& Armstrong AN

Local, long-distance & international moving
Short & long-term storage

Full or partial packing/unpacking
Convenient virtual survey options

Crating & specialty item packing

-+ Home rengvation moving & storage

o o

-+ Organization & settling-in services
-+ Appliance & specialty item dis/reassembly
DY publisher’s note: dees hinton 1223 Highway 51 | Madison, MS 39110 | 601.856.8504 | goarmstrong.com
E I Ev n T I N G Tie Your Closings With the Best!
* Residential & Commercial < After-hours Closings
Real Estate Closings * Mobile, STATE-WIDE
* Title Confirmation Closings
J E R f » Title Searches * Certificates of Title
ames L. CNIroc . riye Litigation * Business Formations
Let’s talk Elevating! - Providing Opportunities for Connection with others in Renfroe & Perilloux, PLLC * Wills and Estates ° Bankruptcy
the Central Mississippi Real Estate world. 648 Lakeland East Drive, Suite A
In a world often characterized by competition and - Sharing resources, connections, or platforms to help Flowood, MS 39232
individualism, the act of elevating others can be showcase business, people and services. 601.932.1011 * www.MSLawfirm.biz
a transformative force. Elevating others involves - Encouraging Collaboration which promotes business : : : :
recognizing their successes, providing support, and growth and teamwork.

fostering an environment where they can grow and
thrive. One of Central Mississippi Elevating others is a powerful and
essential practice that can lead to sig-

nificant positive change. By fostering an Commer C‘l al

environment of support and empower-
ment, we not only enhance the lives of Advertisi gle|
those around us but also contribute to a
more compassionate and collaborative Ed|1’[}r](]]
society. In the end, when we lift others,
we elevate ourselves as well, creating a REUI Estate

brighter future for everyone.

Real Producers main mission is
to elevate our REALTORS® and

Preferred Partners!

HAPPY BIRTHDAY TO:
Nov. 1 Abe Draper

Nov. 1 Suzie McDowell
Nov. 1 Michelle Whatley
Nov. 7 Tabatha Johnson
Nov. 11 Andrew White
Nov. 11 Ella Manns

Nov. 20 Bethany Foote

When individuals support one
another, they create a network of
trust that enhances well-being,
promotes a sense of belonging, and

creates increased success - person-

Nov. 21 Cindy Page

Nov. 21 Cathy Magee Byrd
Nov. 22 Mary Allen Bennett
Nov. 23 Jenny Price

Event

ally and professionally.
Happy Thanksgiving
from the entire
CMRP team!

Dees

CMRP Elevates Our Community by:

» Sharing the Stories of our
REALTORS® and Preferred Partners.

» Recognizing Achievements and
Successes within our community.

Nov. 24 Allan Summerlin
Nov. 26 Dawn Hall
Nov. 29 Emily Phillips

10 - November 2024




Your local agent for home & auto

Call me for a quote today

o StateFarm-

Matt Pitts, Agent

1139 Old Fannin Road Suite G
Brandon, MS 39047-9258
601-500-7631
www.sfontherez.com
matt@sfontherez.com

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL

Gobble Up the

pil g
First American
: Home Warranty™
Show gratitude for your clients this Thanksgiving
with home warranty protection. When a covered . B \ Your Local Resource
household item unexpectedly breaks, they'llbe | AN - Mary A"en BEI‘I nett
thankful to you for recommending our gourd- \ & 601.212.4441

S - N ]  mbennett@firstam.com

Kasey Finklea Office: (601) 608-7746 s
Loan Officer Mobile: (601) 502-6444 UNIONHOME
NMLS 69607 578 Lakeland East Drive, Suite C MORTGAGE

kfinklea@uhm.com Flowood, MS 39232 www.uhm.com

LENDER

Post Tension
Cables

FOUNDATION

SERVICES

Prevention is the

BEST SOLUTIO

Superior.MS 601.941.2125

Water

Management

[=]

[=];

"l

Ar

Crawl Space
Encapsulation Retaining Walls Helical Pier

Schedule an Estimate

superior.ms/schedule-an-estimate/

Foundation Repair



top producer

Written by Susan Marquez
Photography by Abe Draper Photography

DURRELL

NITA DURRELL NEVER TAKES
SUCCESS FOR GRANTED

NITA DURRELL had dreams of being a morning anchor
on Good Morning America in New York. While she
didn’t reach the Big Apple, she found significant suc-
cess in the broadcast industry by anchoring, produc-
ing, and shooting video for the news at WCBI News

in Columbus after graduating from college. “I was
determined to turn my internship into a full-time job,

and I made it happen.”

As a child, Nita moved around a lot because her dad
was in the Army, even living in Germany for a time.
But her home base was always Crystal Springs. She
and her three siblings thrived in Copiah County. Nita
was a cheerleader, played the clarinet in the band, ran
track and served on the student council. “I was a well-

rounded social butterfly.”

She attended Mississippi State where she majored in
communications and was a member of Zeta Phi Beta
Sorority, Inc. While at MSU, she met her now-husband,

Greg Durrell, who was an architecture major.

Nita was serious about working in television. “I learned
as much as I could about every aspect of the station,
from engineering to sales and understanding how the

money flowed.”

She left north Mississippi after a long courtship with
Greg. “He got a job in central Mississippi at JH&H
Architects.” Nita went to work at Fox 40, where she
was a producer and did some reporting. She and Greg
married in 2007.

While working on a story at the capitol, Nita met a con-
sultant who asked if she was interested in getting into
political public relations. “I believe God prepares us for
every season we are in.” She went to work at the House
of Representatives, sitting in on various conversations
between those in political power, “It absolutely pulled

the veil back for me.”

She met Erin Barham, communications director of
Mississippi State Medicaid, and began doing PR work
for the agency. “I worked in communications and built
programs the administrative staff used across the
state.” It was rewarding for Nita to see that through the
programs she developed employees were able to learn

new skills and receive pay raises.
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But in 2011 she made a career change. “I got my real
estate license in 2011.” The seed for change was
planted when Nita and Greg had a good experience
when purchasing their first home in Clinton. “I felt I
could provide a service to other people. I could help
them understand how important home ownership is.

It strengthens a community.”

Nita attended real estate classes in Flowood. “I had
an amazing instructor - John Phillips. I still carry
the things he taught with me.” As she looked for

a broker, Nita met Clay Beard. “He taught me so
much.” When she decided to branch out on her own,

Clay was very supportive.

She got her broker’s license in 2017 and launched
Durrell Realty Group. “I value my husband’s opinion,
because I know he wants to see me thrive and do
well. He turned to Habakkuk 2:2, “Write the vision
and make it plain upon tablets, that he may run who
reads it.” Greg told me to put my vision on paper,
and in writing my plan I began to appreciate how he

made me slow down and think and pray about it.”

Durrell Realty Group now has thirteen agents. “I
intentionally try to keep it small, because I'm very
hands on,” Nita states. “I think it’s important to
have a good balance. I try to help my agents
navigate the world as a mom, wife, and agent.

I'm very family-oriented and I treat my agents

like family. When one wins, we all win.”

Nita and Greg have two daughters, Addison

Grace (11) and Ariel Faith (10). “My oldest is a
dancer, singer, and musician who is on a competition
dance team, sings in the choir, and plays the saxo-
phone. She wants to be a lawyer. My youngest is our
creative one. She is rough and tumble, funny, and
plays soccer. She has such a big heart, and like her

dad, she loves to draw.”

Between her children’s activities and open houses,
Nita says she stays busy. The girls often attend open
houses with her. “I want them to see our work ethic
and to realize that nothing is given to us.” Greg now
owns his own architectural firm, Durrell Design

Group in Jackson.

When time allows, the family enjoys taking trips.
“We love to travel when we have the opportunity.
I want my girls to experience other places while
teaching them to love Mississippi. The girls were
amazed how people walk a lot in Washington, DC.
And we loved the food and culture in Hawaii. It’s

been amazing for me to experience as a mom.”

ILDERS
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HOME BUILDERS
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3 Family is so
important to me.
That’s what drives me.

HOME BU

ME BUILDERS

ASS&EMTJM gfF JALKSON @

HOMEBUILD
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“We

make popcorn and pile up on the couch with blankets and snacks.

Friday nights at the Durrell home are reserved for movies.

It’s the best time for me.”

The family attends church at PineLake in Clinton. “Family is so
important to me,” Nita says. “That’s what drives me. I want to see
them do well.” She loves her work, although it can sometimes be
emotionally draining because it’s not just a job, she is passionate
about her clients real estate goals “I believe it’s important to sur-

round myself with the right people and I have done that. I pray,

push forward, and take a rest when needed.” Greg is Nita’s big-

gest cheerleader. “I wouldn’t be where I am today without him.

He looks out for our family with such a big heart and he gives us

the tools we need to push forward.”
There is a scripture that Nita holds on to, Jeremiah 29:11. For 7/
know the plans I have for you,” declares the Lord, “plans to prosper

you and not to harm you, plans to give you hope and a future.”

Nita’s recipe for a good life is a simple one. Work hard. Dream

big. Do what you love. “And most of all, thank God every day. Be

grateful. I don’t take any of this for granted.”

Central Mississippi Real Producers - 17



LOCAL = LONG DISTANCE « COMMERCIAL « RESIDENTIAL

o Wi

STRESS-FREE orSenies

@ Local - Long Distance

@ Residential - Commercial
@ Senior Relocation

@ Delivery and Drive Service
@ Short Term Storage

With our range of services including packing and unpacking, & Packing & Unpacking
storage solutions, and a team of highly skilled movers, you can @ Load & Unload Assistance IGHTY STROWs
trust that your belongings are in capable hands. Free Onsite and Video Estimates Mo vew !

mightystrongmovers.com « 769-231-9012 / Joshua Armstrong, President - >z _ '
A QT s o N s VAN PARHAM

" : ’ - ; CONSTRUCTION & ROOQFING

Call Van A Realtor's Best Friend! 601-624-3365 » vanparham.com

= INeed Professional Roofin

= & Plumbing Services? 0

Parham Plumbing * Max - 601-624-0497

With owr warmest wishes!
Paul Dovis of Central Mississippi

5 b (T 0 N o’ i
www.pauldavisflowsod com 5 g - - Pre-Sale Camera Inspections
P iBreozco JEES T =& - ; New Water Heaters

-k Slab Leaks

_"l"_c STEADY

HOME MAINTEMNANCE
Your Personal Handyman

FO R Licensed and Insured

info@steadyhomemaintenance.com
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LaJesca Woodard knows how to work hard to
overcome obstacles. It’s a lesson she learned in high
school, when she was a junior at St. Joseph Catholic
School in Madison. “We returned to the school about
midnight after playing a basketball game in Wesson,”

she recalls. “We were starting a tournament the next

day. I told my coach goodbye and the next thing I

knew, I woke up in intensive care at UMMC.”

LaJesca had been hit head-on by a drunk driver just
after turning out of the school onto Highway 463.
She suffered massive injuries, returning to school
several weeks later in a wheelchair. Her faith,
strength, motivation, and the support from
family and friends helped her to not only

survive and heal, but to thrive.

In May of 2005, two weeks after grad-

uating from Tougaloo College, LaJesca

started in the Master of Biomedical
program (PortalTrack). She was doing
well until she became overwhelmed
while studying for a gross anatomy
class. “Between my junior and senior
year, I never had a break - I needed
electives that conflicted with my chemis-
try classes, therefore I took both sessions
of summer school. I took the test, and was
convinced I did poorly.” It turns out she had
passed the exam with flying colors, but at
that time she knew she needed to step back
and reassess. She went to work in the call
center for BankPlus on the day before she
and her husband, John, Jr., closed on their
first home, July 30, 2006.

LaJesca quickly moved up through

BankPlus. Within six months she was

a teller at the Jackson Street branch in
Ridgeland. Six months later she was a
customer service rep at the Gluckstadt
branch. At the same time she was working
on her MBA. “I finished in eleven months
with an online accelerated program. I got
my MBA in November 2007.”

Fall of 2008, LaJesca decided to get a Master
of Art in teaching from Belhaven. “My original plan
was to teach before I decided on the dental school
route. John was already teaching, so I assumed it

would be better for me to do something different.”

Wiritten bySusan Marquez | Photography by Abe Draper Photography

P rising star
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LaJesca taught for a few years before she was exposed to
real estate when she and John were looking at moving.
“Joshunda Purvis, a member of our church at the time,
was a REALTOR® and showed us houses. I realized how
much I loved touring them and I asked a lot of questions.
She said she thought I'd make a good Realtor(R).” June
of 2015, LaJesca took classes at the Real Estate Training
Institute (RETI) in Brandon and studied like she was back

in school. “I took it very seriously.”

On the last couple of days of the course, different brokers
came in to talk with the class. “The late Ron Ainsworth
from Keller Williams came in and explained that they
would train for success. I felt it was a great fit for me.”
She got her real estate license in August 2015. She hon-

estly thought it would be a side-gig for her, but she went

a full year without doing anything with it. “I simply didn’t have the balance of
time. I thought about it and realized I like real estate and I enjoy helping peo-
ple. After talking with John, I decided I could make a go of it if I could spend
more time on it.” LaJesca says she has learned and grown a lot at Keller
Williams, and she has made many connections, and because of that she has

received referrals from agents in other states.

“It’s so rewarding to me to see people achieve part of the American
dream. To know they put their trust in me, and that I have a part in
helping them make one of the biggest financial decisions of their
lives is an honor. I love seeing the look on a seller’s face, too,
when they are selling a home and moving up - or even down-

sizing. They trust me with their memories and family history.

And to see a new homebuyer go from renting to owning, espe-

cially when they are the first in their family to own a home, is
extremely rewarding. I think that’s the part of real estate I enjoy
the most. But the residual perk is being present with my kids and

being involved with their activities.”

Between her husband, her children, her mother, and their
church, LaJesca’s days are full. “I realize life is brief, so I
cherish each moment I have with them all.” LaJesca and
John have been married for 22 years. “Second to Jesus,
he is the love of my life. He has been with me through
the best of the best and the worst of the worst. He’s
truly my God-send.” John works with the Mississippi
State Department of Education as a Federal pro-
gram specialist and serves as Pastor at the Ark
of Safety Ministry in Canton. They share three
beautiful children together. John, III (Tre’) age
16, Abigail (Abbi), age 12, and James Andrew

(Andy), who is seven.
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___ Great home & auto
rates for any budget.

;'{;f: Zk“gzﬁ'; Agent Surprisingly great rates await when you have options like bundling
ake Lour .

Jackson. MS 39232 your home and auto insurance. Call me for a quote today.

Bus: 601-362-4100

jeff@jeffzachary.net

Like a good neighbor, State Farmis there.”

State Farrn Mutual Autormobile Insurance Company
State Farm Indemnity Company

State Farm Florida Insurance Company
Winter Haven, FL

State Farrn County Mutual Insurance Company of Texas

State Farm Lioyds §
ateFarm
101551

State Farm Fire and Casualty Company Individual premiums and budgets will vary by customer. All applicants subject to State Farm*
glmm Far rT" G"‘i'l“"r"" Irsurance Company underwriting requiremants, Availability and amount of discounts and savings vary by state,
oomington,

CREATING J5eautiful Spaces,
SPEClFlCAl_:LY DES|GNED FOR YOU

e

PLUMBING

« Tankless & Traditional Water Heaters

» Sewer Replacement & Repair

* Water Leaks

« Commercial & Residential Plumbing Repair

Dylan Anglin, Owner

ngdﬁﬂmmmmn
601.906.2583

(601) 421-6215 « anglinplumbing.com

Need help selling
a luxury home?

" Scanthe QR code to
A contact WLBT and
ask about Studio 3!

STUDIO'Y WLBTJ

ON YOUR SIDE

Explore the content at

wlbt.com/studio3

Inspections You Gan Trust!
Prompt and Reliable

== Buyer Inspections | Seller’s Inspections
Investment Property Inspections | Commercial Inspections

f

¢ Electrical Panel Upgrade

¢ Indoor & Outdoor
Lighting Installation

¢ Troubleshooting

¢ New Residential
Construction

¢ Ceiling Fan

' e+ Recessed Lights

¢ Circuit Breaker

g Replacement
¢ TV Mounting

Offermg PAY AT CI.OSE'

Dave Riegel, Owner

Serving Central Mississippi |
B (601) 953-4897 | Jackson, Mississippi

TIMOTHY WHITE
CALL TODAY FOR OWNER

601-456-0803
A FREE ESTIMATE! ; ; o S—— . ,
S # tandkelecticco@omai.com mississippisbesthomeinspections.com

24 - November 2024
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Smith Home
Inspections, LLC |

DY partner spotlight

Written by Susan Marquez
Photography by Abe Draper Photography

With a Focus on
Knowledge and Trust

Josh Smith began his career as
a commercial diver, working

offshore all over the world. “I

. o . gt
went to a commercial diving N
school, and for fifteen years The Richton native met his wife, Bridget, in Hattiesburg. “She’s a chem-
I b d t of H ¢ " ist and works as the technical director of Westlake Chemical.” Her job
was based out o ouston. . .
requires her to travel a good bit.

He was in Africa when his
son started Walking, and T had no idea what I was going to do, and I was scared to death.” With

d ined . money he had saved, Josh took several classes to get licensed as a home
etermined not to miss more inspector. “I went into this with the mentality that this had to work.”

milestones, Josh went back to

the drawing board. “I had to

He started his business, Smith Home Inspections, LLC eight years ago
and he has never looked back. “I first started looking at houses, and
figure out what I could do to took classes on mold testing, water, radon testing, and I also invested
stay home.” in digital equipment so I can also shoot elevations in houses if folks are

concerned about foundations.”
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‘When he started his business,

Josh says he tried to meet as many
REALTORS® as he could. “I developed
relationships with them. If people
know they can trust you, they know
you will do a good job. I want to know
that I am helping clients get the best
house they can and that they know as

much about it as possible.”

Real estate agents know that Josh is
going to work with them every way pos-
sible. “I want to get a deal to the finish
line as much as they do.” While he is
checking everything he can on a home,
Josh says he tries not to scare clients.
“There is no such thing as a perfect
house. What I do is try to explain the
solutions to any problems I may find.
A lot of times my role may hold up a
closing and I am very sensitive to that.
But if I know I have inspected a house
that someone can’t buy, I have to say
something. I also offer a discount for
the next inspection.” He offers same
day reporting, because he doesn’t want

anyone waiting on him.

Josh explains that some homeowners
will have a pre-listing inspection to

avoid surprises down the road. “All

=Y

If people
know they
can trust
you, they
know you

~ willdoa

~ good job..

- e, e e

inspections work on the same stan-

dard of practice.”

‘When inspecting a home, Josh says
they look for mold throughout the
house. “We also offer products and
services that protect homeowners,
including Sewer Guard that cov-

ers the main line from the house

to the road, and the Platinum Roof
Protection Plan that comes with a
low $500 deductible. We also offer
RecallChek, which covers the air con-
ditioner, dishwasher, oven, refrigera-
tor, etc. The company also offers free

ADT security system set-up.

Smith Home Inspections also offers a
concierge service that provides utility
set-up. “It’s a great service for people

who are moving in from out of town.”

In order to stay on the top of his
game, Josh attends conferences to
gain more knowledge in areas that

can be beneficial to his clients.

Josh and Bridget have three children,
Isaac (10), Claire (8), and Emma (4).
They live in Madison County, north

of Canton.
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TWO MEN AND A TRUCK.
‘Movers Who Care.”

Each franchise is independently awned and operated,

Agent
tyler.wiltshire@ips-ms.com

601-392-4040
662-466-6583 con

{SE;"‘.."" Free to do what’s right for you™

0N

] L]
AN LA

fﬁ'h;‘,:;:,‘_:, rroGRESVE: BEBE v Metlife #stagedbyg - G Design LLC » 601.408.5651
= ot Property Staging | Interior Design | Unique Decor | Marketing & Events
Mationwide' =) ;i .
TRAVELERSJ E l 'ﬁt.-.....- F,-:: E?REMQ.E;T gdgmgnpgge sta.gedb?\gdesign
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BUYER INSPECTIONS « SELLER INSPECTIONS « MOLD TESTING

\ Smith Home
Inspections, LLC 4
b ;

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck A
a Full Concierge Service and More! e

To lean more, or schedule an inspection online, Joshua Smith
visit www.SmithHomlnspectionsLLC.com Certified Home Inspections
MHIB #0681
Ok MOLDSAFE SEWER DD 2. 601-310-3199
-y -
- Purchase Units - MS
per Scotsman’s Guide
USDA Producer - US
per Scoisman’s Guide
DPA Producer - MS
par MS Home Corp

We have the products, Team,

& Experienceé to Help You

CcLOSE MOREIN 24!

’*"TAM“YTER@“E& Lo sess caTe
ENVIRONMENTAL

MMLE #145052 | NMLS #1 760608

Flowood, M5 38222
e 601-318.7326 | 0 500- 5870077

saan@MSmangage com
601-933-1014 e
www.family-termite.com « office@family-termite.com e - -z @
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Paul Hopper was our featured Top
Producer in the September 2019
issue. He is continually growing
and building Hopper Properties.
Investing in other and new ideas

seems to be a big key to his

continued success!

32 - November 2024

WHAT CHANGES HAVE OCCURRED

IN YOUR CAREER SINCE YOU

WERE FEATURED?

I have been involved in land development
since 2011, but in the last 5 years I have
integrated that as part of our retail broker-
age. This addition has played a vital role in
our company’s growth over recent years and

continues to set us apart in the industry.

WHAT CHANGES HAVE OCCURRED

IN YOUR PERSONAL LIFE SINCE YOU
WERE FEATURED?

Gina and I now have 3 kids: Hayes (5), Eva
(2) and Trace (<1).

We built a home on acreage out in Flora,
MS about 2 years ago and have not missed
the neighborhood life one bit!

WHAT DO YOU THINK HAS CHANGED
THE MOST IN THE INDUSTRY IN THE
PAST 5 YEARS?

The Covid craze created the highest of
highs in regards to home/land values and
multiple offer situations. With interest
rates nearly tripling in such a short time
period afterwards, we are now experienc-
ing a swift change in inventory and days
on market. The analogy of a roller coaster
is often used in describing the volatility
of different industries. In real estate right
now I think it’s safe to say “Welcome to
Six Flags!”

WHAT ARE YOUR REAL ESTATE GOALS
FOR THE FUTURE?

My goal is to continue to build the Hopper
brand through innovative marketing and
investing in our team of talented agents.
We never set out to be the largest firm and I
have no desire to change that mindset now.
As we continue to move towards a buyer’s
market, I think it will be an opportune time
to double down on our future through hard

work and determination.

WHAT WOULD YOU SAY IS YOUR SECRET
IN YOUR CONTINUED SUCCESS?

It seems elementary to me, but just doing
the right thing in every situation. I do not
headhunt or recruit agents simply out

of respect for other brokerages. Always
remain forward thinking and keeping a
growth mindset. Do not wait for things to

come to you or you will just end up
watching someone else get it. Treat
others with respect and give back

to those that helped you along the
way. Stay humble and be vulnerable,
always asking questions striving to

learn more.

WHAT ADVICE WOULD YOU GIVE TO
NEW OR ASPIRING REALTORS®?
Don’t do it. No, I'm kidding! Spend a
lot time learning as much as you can
about different elements and topics

in whichever asset class you want to
focus on. Having a knowledge of not
only the current market values but
also the complex issues will translate

as value to your potential clients.

WHAT DO YOU LIKE BEST ABOUT
THE REAL ESTATE INDUSTRY

AND WHY?

The diversification from homes,

land and commercial properties that
provide countless niche opportunities
and income avenues. Also, the ability
to be available at random times for

family functions is priceless to me.

WHAT DO YOU LIKE LEAST ABOUT
THE REAL ESTATE INDUSTRY TODAY
AND WHY?

The expectations of being available
24/7 can be taxing in a world of
instant gratification. Knowing when
to take a break from the hamster

wheel has always been tough for me.

HOW DO YOU ACHIEVE A WORK/
LIFE BALANCE?

I have not always been able to

check this box if we’re being honest.
Financial discipline over the years
though has allowed me to invest in
passive income properties such as
office, warehouse, single family rent-
als, farm leases, etc. That has allowed
more time to spend with my family
instead of chasing the next deal down
and it has been very rewarding. It

is something we must all constantly
work on because we are trained to
grind by trade and commission-based

income stops when you stop.

DON’T DO IT.
NO, I’'M KIDDING!

Spend a lot time learning

as much as you can about

different elements and
topics in whichever asset
class you want to
focus on.

IF YOU WERE NOT IN THE REAL
ESTATE INDUSTRY, WHAT WOULD
BE YOUR CHOSEN CAREER

AND WHY?

A trackhoe operator because I enjoy
tearing stuff up!

DO YOU HAVE ANY NEW HOBBIES?
I recently got into chainsaw mill-

ing. I have a love for big trees and
purchased a 54” Alaskan Mill. Gina
hasn’t really approved the new hobby
yet though.

WHAT IS THE BEST VACATION

YOU HAVE BEEN ON IN THE

PAST 5 YEARS?

Taking our son Hayes on his first trip
to the Rocky Mountains in Colorado

this summer.

IF YOU COULD HELP ANY
CELEBRITY BUY A HOME, WHO
WOULD IT BE AND WHY?
Probably Donald Trump so I can
go ahead and retire on the commis-

sion check.
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WISHING YOU AND
YOUR FAMILY A

/

HAPPY

Jackson - Brandon - Madison - Hattiesburg REAL ESTATE CLOSINGS TITLE INSURANCE

www.LandClosings.com

601-414-4141

Plumbing

Water - Sewer - Gas
(601) 910-5154

Residential & Commercial
Kitchen ¢ Bath ¢ Drain Cleaning
Sewer Camera Inspection

Licensed & Insured | Call Today!

www.3dplumbingms.com

’ ACCREDITED
e e o S
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FIVESTAR

* Kx Kk Kk X
INSPECTIONS

STANDARD HOME INSPECTIONS
NEW CONSTRUCTION INSPECTIONS

601-942-4151 - fivestarinspectionsms@gmail.com

RENK@W

DECORATIVE CENTER

2 goosehead’

INSURANCE

Fast Coverage

We can quote and bind policies within an hour of initial contact.
We also look at the client's portfolio (including auto and umbrel-
la), to ensure no discounts are left on the table.

Binder Changes in 1 Hour

Our dedicated Binder team returns binder change requests with-

in an hour of receipt, even if you're needing the binder for a re-
finance.

Marketing Support

We're happy to partner with you for marketing events, one-on-
one strategy and advanced marketing tools that harness in-
depth data to drive your business.

Let's Work Together!

Kyle Killens

Agency Owner

Goosehead Insurance

404 Enterprise Drive, Suite E

Oxford, MS 38655

Email - Kyle.Killens@Goosehead.com
Direct — 662.352.8957

Mice to meet you!

Moot central Mississippi's favorite now maoving company!
In three years of serving the Jackson-Metro area, we have
received nothing but 5-star reviews--65 and counting!

Give us a call and find out why!

601-255-4432

www.movemintilc.com
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P> where are they now?

McGehee

Pam McGehee was featured as a Rising Star in the July
2019 issue. She was featured along side Christi Chandler.
While they went their separate ways professionally for a
while, they are both now working together again at The
Chandler Group. Read more of Pam’s life update here:

WHAT CHANGES HAVE OCCURRED IN YOUR CAREER
SINCE YOU WERE FEATURED?

Christi Chandler and I went our separate ways and dis-
solved the team and went in different directions profes-
sionally. Then after a couple of years she finally opened up
her new brokerage so then I went “HOME”.
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Pam McGehee, July 2019

WHAT CHANGES HAVE OCCURRED IN YOUR PERSONAL
LIFE SINCE YOU WERE FEATURED?

‘We moved from a house we had lived in for 12 years that
we loved so and bought a smaller house so we could build
our “Forever Home”. Our oldest Tae’ graduated from MS
State and started her career as a Junior Designer in Dallas
TX. And our two boys are in school Parker is playing foot-
ball and Clayton is getting ready to play football.

WHAT DO YOU THINK HAS CHANGED THE MOST IN
THE INDUSTRY IN THE PAST 5 YEARS?
Besides the normal contracts and forms just being more

transparent about how Realtors are paid to our clients.

WHAT ARE YOUR REAL ESTATE GOALS FOR
THE FUTURE?
To continue to grow my business and serve my

clients well.

WHAT WOULD YOU SAY IS YOUR SECRET IN YOUR
CONTINUED SUCCESS?

Honesty! and always to be looking for your

other opportunity.

WHAT ADVICE WOULD YOU GIVE TO NEW OR
ASPIRING REALTORS®?

Hustle and always market yourself.

WHAT DO YOU LIKE BEST ABOUT THE REAL ESTATE
INDUSTRY AND WHY?

I love working with different people daily and that every
day is different and every transaction is different. There is

never a twin transaction in this industry.

WHAT DO YOU LIKE LEAST ABOUT THE REAL ESTATE
INDUSTRY TODAY AND WHY?
‘When my clients are having to part with a home due to

financial or personal reasons. And when a buyer finds out

he cannot be approved due to credit.

HOW DO YOU ACHIEVE A WORK/LIFE BALANCE?

It’s easy most of the time. I schedule my appointments

around my personal life for the most part.

IF YOU WERE NOT IN THE REAL ESTATE INDUSTRY,
WHAT WOULD BE YOUR CHOSEN CAREER AND WHY?
If I were not in the real estate industry I would go to
school to be a holistic doctor. 11 years ago I was diagnosed
with Hashimoto’s which is an autoimmune disease. Since
then, I researched and fought for my health! Seeing a
Functional Medicine doctor is what saved my life! Other
doctors would not hear of the medicines they gave me
were not working although my blood work said they were.
Functional and Holistic medicine and healthy lifestyle is

my 2nd passion.

DO YOU HAVE ANY NEW HOBBIES?

Besides being with my family and watching football and
baseball I do love to travel when I can. But my family is my
biggest hobby.

WHAT IS THE BEST VACATION YOU HAVE BEEN ON IN
THE PAST 5 YEARS?

Gosh that’s a hard one. New York City was amazing
because I got to experience the city life with my entire
family but also going to Alaska with my husband and
experiencing that beauty was also AMAZING! I love my
girl trips also! They all have their special memories - that’s

for sure!

IF YOU COULD HELP ANY CELEBRITY BUY A HOME,
WHO WOULD IT BE AND WHY?

Nick Saban! Because I feel like we share a lot of the same
values and I love him and his wife and what they do for
community! And we both LOVE SOME ROLL TIDE!

Central Mississippi Real Producers - 37



ATRUSTEDLENDER

Virgie Palmer
HMLS# 1.] 3207

Your local bank, making local decisions for quick
approvals and seamless closings. Trust us with your
home buying journey. That's The Power of

Ask for details today.
601.484.5223 YourCNB.com

Team Magnolia
Is Ready To Serve You'

El‘/ Standard Home Inspections
[/ New Construction Inspections
D\/ Commercial Property Inspections

[/ Free Reinspections

Mﬂg“ﬂlla un I
I“SI]EB“I]“S [ Certified Mold Inspections

D\/ 24/7 Online Appointment Scheduling

RESIDENTIAL & COMMERCIAL

1490 W. Government St. | Suite 7 | Brandon, MS 39042

www.Magnolialnspector.com | 601.454.4073 office
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ARE
YOU

OVERED" ,

RIVERSIDE

INSURANCE AGENCY

Get The Insurance You Need At A Price You Can Afford

Helping you find the best value on auto insurance, home
insurance, business insurance, and more from several of

Mississippi’s most trusted carriers.

209 Park Place Cove, Ste. E 5606 I-55 S.
Pearl, MS 39208 Byram, MS 39272

769-251-0115 601-371-8355

WWW.RIVERSIDE1IST.COM



YEARS OF
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LET WATKINS

watkins |- [/ACKIL[E

YOUR LEAK!

SPECIALTIES Roof Repair Commercial Roofing

Roof Replacement™ " Custom Flashing
Roof Wash Siding
Metal Roofs Gutters

10 YEAR LABOR WARRANTY
LICENSED BONDED INSURED

SCAN ME SCHEDULE YOUR NO-COST
ROOF ASSESSMENT TODAY!

M s01-966-8233
NoMoreRoofLeak.com




