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Beilc Reassurance. e % gee the Coy & Minovation. Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

APPRAISAL SERVICES
For What It’s Worth
Michael Sichitano

(843) 808-1533

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FENCING

Creative Fencing
Brandon Krotz

(843) 267-7254
creativefencingllc.com/

4 - November 2024

FLOORING

Door to Door

Kitchens & Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION
Island Inspections, LLC
Matt Smoak

(843) 817-8810
www.island
inspectionslic.com

Rivertown Property
Inspections

Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom
Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Old Republic Home
Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastal
insurancellc.com/

MORTGAGE / LENDER
Nation One
(843) 813-6745

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at anita.jones@realproducersmag.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpest
service.com/?

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

ROOFING

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS
& PRINTING
Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

VILYXSEIMY MOVERS

Your Property Is Our Priority

What makes us the
top pick for moving
companies in
Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

(843) 447-9525 e miracle.movers.mb@gmail.com §
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Our Story...

“We Love Our Customers”

Julie A.- owner

Main Showroom  NOEEIEZTEII Coastal Decor
& Mattress Gallery Sun 1pm -Spm Rugs & More Store
10356 SC Hwy 90, LR ihattuiaead 527 Hwy 17 N., NMB
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Shopseasidefurniture.com F*

© A great selection of quality
furniture and accessories.
Knowledgeable and helpful
staff. Fair prices. We've
bought several times here

JOHN THOMAS
FURMNITLURE

over the past 10 years. V. Nichols

© Seaside sold us a beautiful piece of furniture
and was super helpful, helped us every step of
the way. They have even helped my family buy
several pieces. Again, my family love Seaside

and love their helpfulness. ;. o

® My very favorite furniture store on the Grand
Strand!! Lots more than just furniture! I have

worked with several people there and they are all

great. A busy store but never pushy, and they
spent time with me matching different pieces

together, answering my many questions. 7. singleion
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“At Seaside Furniture
Gallery & Accents we

are focused on finding

Te=t) | every client at every
re ' budget. We have many

SLY returning clients due to

Y our relaxed, collaborative

environment.“

General Manager
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MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Anita Jones Jeremy Kierez
Publisher / Owner Photographer

DESIGNTHESIGN

1),

Anna Price Dave Danielson Donald Hovis
Ad Strategist Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
FOLLOW US ON FACEBOOK AND INSTAGRAM

0 https://www.facebook.com/carolinacoastrealproducersmag https://www.instagram.com/carolinacoastrealproducersmag

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

e i e e VANS ¢ TRUCKS ¢ TRAILERS
 WALL WRAPS * FLOOR WRAPS

1788 Highway 501

8 - November 2024
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MEMBERS-ONLY
BOAT CLUB!

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!
NORTH MYRTLE BEACH MURRELLS INLET SOUTHPORT, NC
@Harbourgate Marina @ Crazy Sister Marina @ Southport Marina

& Wacca Wache Marina

FREEDOMBOATCLUB.COM - 843-732-3777

Offering 3%
Buyer Agent

 Compensation /

D'RHORITON

ft/wr’s Euitater

QUICK
MOVE-IN
HOMES
AVAILABLE

Shop our floorplans,
see our homes in
progress, and tour our
communities to start
the journey to your
new home.

Available homes
from Murrells
Inlet, SCto
Ocean Isle, NC!

Let us make it easy
for you to find the
perfect home.

843.417.9575
DrHoRton.com

@2024 D.R. Horton is an equal Housing
opportunity builder. Home and community
information, including pricing , included
features, terms, availability and amenities
are subject to change or prior sale at any
time without notice or obligation.
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RP REALTOR RAVES: BEST BITES IN TOWN

RESTAURANTS

IN THE STRAND

Roaftop Bar & Lounge | Live Music | Happy Hour | Lunch Specials

Our Real Producers Brag on
Their Favorite Restaurants

~Legendary~

YOUR RESTAURANT REFERRAL HERE

Tues-Thurs 5-8:30PM [ Fri & Sat 5-9PM
Wi-Fi * FranksandQutback.com
Bars Open 4PM

10434 Ocean Hwy * Pawleys Island SC
Reservations Suggested
(843)237-3030

With over 20 years of experience cooking
'Y in the finest restaurants, our chef and
owner is excited to present his vision to
you and all our guests. Our caring and
committed staff will ensure you have a
fantastic experience with us.

Stay tuned for exclusive RP-hosted experiences
at these fine establishments.

As a valued REALTOR® partner, we invite you to nominate your favorite local restaurants as additions to

Our staff are second to none in providing our dining guide at bill.poulin@n2co.com or anita.jones@n2co.com. Your recommendations will not only

our guests with an exceptional fine

showcase your expertise in the area but also contribute to creating a delightful experience for clients.
dining experience.

(843) 945-9310 | 41ndstreetbarandgrill.com

4109 North Kines Highway, Myrtle Beach,
South Carolina 29571, United States



Your Most Trusted Lender

i L..-- NATION ONE in the Lowcountry...
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MORTGAGE CORPORATION

AwardEd BESt PhOtographer : 25% Off Your 1st Listing Shoot
by Readers of North Strand News : Use promo code 25DISCTEP.

| would love to share our experience...Phil,
Theresia, Tyler, Amber are the dream teaml! Our
loon was probably one of the hardest to approve
but those 4 definitely made sure we got approved
Lo be in our homel Thank you somuch! | would
definitely recommend them to anyonel! Thank you
to Mation One Team! - Google Review

 Listing Photos (interior, exterior, community amenities) ¢ Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans ¢ Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

843-780-2996 [

info@tideseyephotography.com Gliaice

= {({Jf!f"{/

www.tideseyephotography.com L ﬁ

PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA
j

Southern lem‘

custom builder program

The Team that Never Says No!

888.695.3774 | TeamC@NationOne.com | N1Mortgages.com
) n @tides eye photography
Featured in @tides eye real estate imagery

Southern Living C @tideseyerealestateimagery
Magazine TIDE ERY GPHY . @tideseyephoto
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rising star

Written By Anita Jones

Photography By Donald Hovis - Tides Eye Photography
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DANA WILSON’S journey into the world of
real estate is a testament to her resilience,
passion, and dedication. As a REALTOR®
with Better Homes & Gardens Elliott
Coastal Living, Dana has quickly risen

to prominence, achieving remarkable
success in just three years. Her career
volume as a realtor stands at an impressive
$27,970,969.00, with a total volume of
$10,755,800.00 last year alone.

Her accolades include the 2023 Better
Homes and Gardens Elliott Coastal
Living Top Sales Agent of the Year,

the 2023 Better Homes and Gardens
Platinum Award for being in the top 6%
of the brand, the 2022 Rookie of the
Year, and the 2022 Better Homes and
Gardens Gold Award for being in the top
10% of the brand.

Reflecting on her journey, Dana shares,
“I started my career in real estate in
2021 after deciding to challenge myself
with something new. Reflecting on her
journey, Dana shares, “I began my real
estate career in 2021, seeking a new
challenge. From the very start, I fell in
love with the industry and knew this
was what I was meant to do. My success
would not have been possible without
my husband, Steven, who has been an
unwavering source of support in every
aspect of our lives together. I also owe
a great deal of credit to my broker, Ron

Jackson. He has been instrumental in my

real estate success by providing support,
training, and challenging me to grow,

which Ilove.”

Before entering the real estate indus-
try, Dana was the Vice President of
Municipal Tank Coating & Sandblasting,
Inc., a family business started by her
father in 1991. “We cleaned and painted
the interior and exterior of elevated
and ground storage water tanks,” Dana
recalls. “Working side by side with my
dad for 25 years, I learned the impor-
tance of a strong work ethic from him.
He was a strong, kind, loving, and gener-

ous man who taught me so much.”

Dana’s life took a challenging turn when

her father passed away in 2015. “It was

A REAL ESTATE
POWERHOUSE WITH A HEART

the most challenging time in my life,”
Dana admits. “I lost one of the most
important people in my life and was
left to run the business on my own. It
was overwhelming and exhilarating. I
learned so much about myself during
this time and appreciated all the les-
sons my daddy had taught me.”

Her transition into real estate was
driven by her love for people and
problem-solving. “Buying and selling
property is a complex process that

takes patience, dedication, and care,”

she explains. “I am passionate about
people and care deeply about my cli-
ents. The most rewarding part of my
business is forming relationships that

last way beyond the transaction.”

Dana’s roots are deeply planted in
North Carolina. Raised in Hamlet,
NC, she moved to Rockingham after
getting married to Steven Wilson,
where they raised their two sons.
Dana holds a Bachelor’s Degree in
Sociology from UNC Pembroke. “My

Carolina Coast Real Producers - 17




family is everything to me,” Dana says with a smile.
“I've been happily married for 30 years to my hus-
band, Steven. Our sons, Weston and Ryley, are both
talented musicians. Recently, Ryley and his wife,
Drachel, moved to Myrtle Beach, and we’re excited

to become grandparents soon.”

Outside of real estate, Dana enjoys spending time
with her family, taking walks on the beach with

her Toy Australian Shepherd, Chee Chee, cooking,
and traveling. “Since our boys graduated from high
school and moved away, we’ve enjoyed doing family

destination vacations and holidays together.”

Dana’s advice for aspiring top producers is simple
yet profound: “Embrace your mistakes and be open
to learning from them.” She wants to be remem-
bered for how she treats people. “I work hard to
take care of the people in my life, whether it’s my

family, friends, clients, or strangers.”

For those looking to buy or sell real estate

in the SC area, Dana extends a heartfelt
Y '. invitation. “You have a friend in me,” she
says warmly. “Please call, text, or email

me at 910-206-2919 or dana.wilson@

elliottcoastalliving.com.”

Dana’s favorite quote encapsulates
her optimistic and determined spirit:
“Anyone knows an ant can’t move a
rubber tree plant, but he’s got high

hopes. Optimization and gratitude

bring sunshine to any rainy day.”

Dana Wilson is more than just a

top producer in real estate; she’s a
L4 . dedicated professional who gen-
],'-1 uinely cares about her clients

" | andworks tirelessly to ensure

i ‘;1 their success. Her story is an
inspiring testament to the
power of resilience, passion,
and the unwavering support

of family.

Jf

SINCE OUR BOYS
GRADUATED FROM

, HIGH SCHOOL AND
MOVED AWAY, WE’VE
ENJOYED DOING FAMILY
DESTINATION VACATIONS
AND HOLIDAYS TOGETHER.
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Providing Commerical and

Residential Appraisal Services
Throughout Horry, Georgetown, and
Brunswick Counties

843-808-1533 OO M : f:
fwiwa.com | Info@fwiwa.com _ e e
1045 London Street, Unit 202, Myrtle Beach, SC 29577

Talands= BUYING
THEM OURSELVES

MAKE MONEY.
SAVE MONEY.

» Residential Home Inspections

« Indoor Air Quality Now Offering .
« Pool/ Hot tub Inspections Commercial Inspections! What Can Bonzo Do bﬂ/
. Thermal Imaging Only Gompany with For Your Business? _ & % ‘

: 13 1 i Residential, Commercial,
+ Wind Mitigation Inspections and General Contractor's Connect

« Irrigation Inspection License. cConverse i _ . . . .
- Mold Inspection , Convert Protecting the rights and interests of our clients

through every step of real estate transactions

Personal Injury * Criminal Defense ¢ Real Estate Law ¢ Business Law
Civil Litigation » Mediation ¢ Collection & Foreclosure

Joye Nappier Risher & Hardin LLC

843-817-8810 - islandinspectionsllic@gmail.com « Islandinspectionslic.com

K1 © (2 v Pinterest

20 - November 2024

GetBonzo.com whardin@inletlaw.com | inletlaw.com | 843-357-6454
3575 Highway 17 Business Murrells Inlet, SC



P» feature agent

Written By Anita Jones

Photography By Jeremy Kierez - High Tide Content

For over three decades, Roz Murray has been a prominent
figure in Myrtle Beach real estate.

Reflecting on her journey, Roz shares, “It all began in 1989 when
| was working at Haig Point on Daufuskie Island. | obtained my
license then, but it wasn’t until | relocated to Myrtle Beach in
1993 that | truly committed to real estate.”

Roz was searching for a career that
would allow her to balance her pro-
fessional ambitions with the demands
of raising two young daughters. “With
my husband’s demanding career as an
executive chef, flexibility was key,”
she explains. Her decision to move to
Myrtle Beach was initially met with
hesitation. “I was apprehensive about
starting over in a new city, especially
with a young family, but I saw the
growth in Myrtle Beach and knew it

was an incredible opportunity.”

She began her real estate career
with Prudential Burroughs &
Chapin, where she quickly became
a consistent sales leader. “I was
determined to understand every
corner of the Grand Strand,” Roz
recalls. “I spent countless hours
driving around, familiarizing myself
with different communities.” This
dedication led to numerous acco-
lades, including top monthly and
annual production levels in both
listings and sales. Her exceptional
performance earned her the presti-
gious Chairman’s Circle Gold level,

placing her among the top agents.

A Trailblazer in Myrtle
Beach Real Estate

In 2010, Roz transitioned to RE/
MAX Southern Shores, where she
continues to thrive. “I've always
believed in staying ahead of the
market, constantly educating myself
to better serve my clients,” she says.
Her efforts have been recognized with
numerous awards, and she consis-
tently ranks among the top 100 RE/
MAX agents in South Carolina. She
has been inducted into the RE/MAX
Hall of Fame and has earned the RE/
MAX Lifetime Achievement Award

distinction. “Recognition is nice, but

my real satisfaction comes from the

trust my clients place in me.”

Roz credits much of her success

to the skills she developed in the
food and beverage industry. “Before
real estate, I worked in hospitality
and catering in cities like Boston,
Albuquerque, and Las Vegas,” she
shares. “That experience taught me
the importance of customer ser-
vice, which I carried into my real
estate career.” Her management role
at the Haig Point Club, where she
first opened the food and beverage
amenities alongside her husband was
pivotal. “It was after having my first
child that I shifted into the sales and
marketing division. Here, I became
the broker referral liaison, marketing
Haig Point to area real estate compa-
nies. That’s when the spark for real

estate truly ignited.”

Roz’s commitment to delivering a
superior customer experience has
been a cornerstone of her career.

“I've always believed that personal
connections are key. For me, it’s about

more than just closing deals; it’s about

Carolina Coast Real Producers - 23
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building lasting relationships.” This
dedication is evident in the fact that
the majority of her business comes
from client referrals. “My clients
know they can trust me, and that’s
the greatest compliment

I can receive.”

Self-motivation and a desire to help
others drive Roz’s approach to real
estate. “I never saw myself as a sales-
person,” she admits. “I see myself as a
trusted advisor. My goal is to educate
my clients and give them the infor-
mation they need to make informed
decisions. I treat them how I would

want to be treated.”

Outside of her professional life, Roz
is an avid runner and fitness enthu-
siast. “I run three miles almost every
day,” she says. “Staying fit is essential
to my well-being. It keeps me bal-
anced.” Roz also loves to travel and
cherishes time spent with her family,
especially her two daughters who
now live in New York City. “Family

is everything to me, and I make it a
priority to stay connected no matter

where life takes us.”

In addition to her personal and pro-
fessional pursuits, Roz is passion-
ate about giving back. “One of the
things I'm most proud of is my sta-
tus as a Miracle Agent supporting
the Children’s Miracle Network,”

she shares.

Roz Murray’s journey in real estate
is a story of perseverance, dedi-
cation, and a passion for helping
others. As she continues to make

an impact in the Myrtle Beach

real estate market, Roz remains
arespected leader and trusted
advisor. “For me, it’s always been
about making a positive difference in
the lives of those I serve,” she says.

“That’s what drives me every day.”

YOUR GRAND STRAND REAL ESTATE MEDIA TEAM
EST 2018 | Licensed & Insured | Photo | Video | Drone | 3D | Creative

A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com




) COMMERCIAL

©@ NEW CONSTRUCTION

« ROOF REPAIRS

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports
* Residential Pest Control
* Termite Control
* Rodent Control

~* Commercial Pest Control

26 - November 2024

FROM OUR HOME TO YOUR
HOME PEST CONTROL.

MONARCHROOFING.BIZ

« GUTTERS

« SOLAR
“TEMPORARY TARPING

@ FREE INSPECTIONS

LOCALLY
OWNED &
OPERATED

100*

Satisfaction
Guarantee

00 cgbooz to S)oot

Kitchens & Floors

WE'LL BRING THE SHOWROOM T0 YOU!

FLOORING SERVICE

Exclusive Shaw Flooring
Luxury Vinyl
100% Nylon Carpet
Porcelain & Ceramic

Engineered Hardwood

Wi pay (ASH FoR ALL_REAL
PRODUCERS REFERRALSII |UST TELL
US ¥OU'RE A REAL PRODUCERS
MEMEER WHEN YOU CaLL!

Ask For Keviw: 347-709-7033

KITCHEN CABINETS

1836 LONESTAR ST.
CONWAY, SC 29526

WWW.DOOR2DOORPRO.COM

$ L D —

C

-
COASTAL

INSURANCE GROLUP

Close MORE
Real Estate
Transactions with the

RIGHT INSURANCE
PARTNER

Sarah Sichitano

843-808-0291
info@coastalinsureit.com

. ~
www.coastalinsurancellc.com

1045 London St, Ste 201, Myrtle Beach SC 29577

Proudly servings the
Grand Strand and i
Surroundmg Areas

sloanhomeinspections.com
+1843.209.4792 | MON-SUN
sloanhomeinspections@yahoo.com

[OCALLY,OWNEDAND OPERATED M) (0) 5
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AUTO = HOME < BUSINESS < LIFE

BOAT < FLOOD < RV * RENTERS

GOLF CART < JEWELRY

i [ i

CREATIVE F ENCING
LET'S GET CREATIVE!!

SWWWW%%WW

VINYL = WOOD = ALUMINUM

WE TAKE PRIDE AND OWNERSHIP OF THE INSTALL!

CREATIVEFENCINGLLC.COM - (843) 267-7254

Carolina Coast Real Producers - 27
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Written By Anita Jones
Photography By Jeremy Kierez - High Tide Content
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BRANDON KROTZ

BUILDING BOUNDARIES, BUILDING TRUST:
THE INSPIRING JOURNEY OF CREATIVE FENCING

In the dynamic world of real estate, the perfect
home is about more than just its interior—it’s
about the spaces that surround it, the boundaries
that define it, and the security that ensures peace
of mind. At the forefront of this vision is Creative
Fencing, a company that has made it their mis-
sion to redefine what a fence can be. For founder
Brandon Krotz, this business is not just about
installing fences; it’s about building trust, security,

and lasting relationships with every customer.

From Humble Beginnings to Building Dreams

For Brandon, the love for construction started with
a simple yet transformative project: putting in his
own fence. “I decided on this industry because I love
the construction field,” he recalls. “It all started with
putting in my own fence. I love to see the finished
product, the happiness from customers, and the

joy of their dogs being able to have a space to run
around.” This passion for creating spaces where
families—and their pets—can thrive was the catalyst
that led to the founding of Creative Fencing.

Key to his success has been his self-motivation and
the unwavering support from his wife. “I always
try to think ahead and work towards the goals I

set for myself,” he explains. “I always wanted to

28 - November 2024

do something bigger. Here at Creative Fencing, we
embrace passion, make customers family, and we

always say, ‘Let’s get creative!”

Crafting a Legacy of Quality and Integrity

Founded on principles of superior craftsman-

ship and unparalleled customer service, Creative
Fencing has quickly become a trusted name in the
community. Every project, whether it’s a classic
wooden picket fence or a modern, high-security
perimeter, is approached with the same dedication

and attention to detail.

“Every home deserves a fence that not only looks
great but also stands the test of time,” says Brandon.
“We take pride in using only the highest quality
materials and the latest installation techniques. Our
goal is to provide our clients with fences that are
both beautiful and functional.”

‘What truly sets Creative Fencing apart is their com-
mitment to their customers. “I enjoy being able to
provide a service so people don’t have to walk their
pets and can have privacy in a beautiful space,” he
shares. “But it’s not just about the customers. I love
being able to provide opportunities for installers to
make money for their families. Watching them grow

and learn is incredibly rewarding.”




Supporting Realtors, Strengthening Communities
For realtors who understand the importance of
curb appeal, Creative Fencing offers a valuable
partnership. The company is ready to collaborate
with real estate professionals, providing solutions
that enhance the value and attractiveness of prop-

erties on the market.

“A well-designed and well-built fence can be a
game-changer when it comes to selling a home,”
says Brandon. “We are here to support realtors by
offering their clients quality fencing options that

will help their properties stand out.”

Over the years, Creative Fencing has seen significant
changes in customer satisfaction and community
support. “The growth of customer satisfaction and
networking has been incredible,” Brandon notes.

“Our community has truly embraced what we do.”

Balancing Business and Family Life

As the CEO of a growing company, Brandon
understands the challenges of balancing work and
family life. He is a devoted husband and father to
two children, Brandon Jr. and Briella, and two dogs,
Bella and Sammi. “I love to be able to provide for
my family and watch my kids grow and enjoy life.
Showing them how success is built from hard work
and dedication is important to me,” he says. “Being
able to spend time with them, whether it’s at sport-
ing events, their own activities, or enjoying the

outdoors, is bittersweet as I watch them grow.”

Despite the demands of running a business,
Brandon values his downtime. “When I do get time
off, I like to watch shows with my wife. We are
quite adventurous when it comes to dining, and we
love trying different foods together,” he shares.

Looking Ahead: Defining Success

For Brandon, success is not just about building a

profitable business—it’s about achieving his goal
of making Creative Fencing one of Horry County’s
top fencing companies. “I define success by being
able to reach that goal while maintaining the qual-
ity and integrity that we’ve built our reputation

on,” he concludes.

With a strong foundation, a clear vision, and a deep
passion for what they do, Creative Fencing is not
just building fences—they are building a legacy of

excellence, one satisfied customer at a time.

| define success by being
ableto reach that goal while
maintaining the‘quality and
integrity thattwe’ve built our
reputation on.
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A LEGACY OF TRUST
AND EXCELLENCE IN
REAL ESTATE

From the student halls of Coastal
Carolina University (CCU) to the
dynamic world of real estate, Colby
Stopper’s journey has been one of
ambition, adaptability, and a deep-
rooted commitment to his clients.
Over the past 13 years, Colby has
become a trusted name in the indus-
try cultivating lasting, meaningful

relationships along the way.

FINDING HIS PATH

Originally hailing from Williamsport,
PA, Colby’s path to real estate was not
straightforward. As a sport manage-
ment major at CCU, his initial dream
was to break into the business side

of sports. However, life had different
plans. Inspired by his parents, who he
describes as great role models, Colby
found himself drawn to the opportu-
nities and challenges of real estate.
“My parents taught me the value of
hard work and dedication,” Colby
recalls, “and those lessons have been

pivotal in my career.”

A CAREER BUILT ON

OVERCOMING CHALLENGES

Like many successful realtors, Colby’s
journey has not been without its hur-
dles. Entering the real estate market
at a young age, he faced the chal-
lenges of building a reputation from
scratch. “I had to prove myself time
and time again,” he says. “But I stayed
focused, remained adaptable, and
always kept my clients’ best interests
at heart.”
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This perseverance paid off. Colby’s dedication to his craft and his clients has
earned him several accolades, including the eXp Icon Award and the Centurion
Producer. Yet, for Colby, the greatest reward is not the awards but the trust and
loyalty of his clients. “The majority of my business comes from past clients,” he
shares. “There’s no greater compliment than when someone trusts you enough
to refer you to their family and friends.”

PASSION AND PURPOSE IN REAL ESTATE

Today, Colby is passionate about more than just closing deals. His real estate
practice is centered on helping buyers and sellers achieve their dreams and
creating a ripple effect of satisfaction and trust. “For me, success is more than
just hitting targets,” Colby explains. “It’s about living a life that empowers and
inspires others. True success is measured by the positive impact we have on
those around us.”

Looking ahead, Colby envisions a future where he continues to blend his passion
for real estate with his desire to mentor up-and-coming realtors. “Real estate has
provided me with the means to care for my family and support others in finding
their dream homes,” he says. “My goal is to continue doing that while also helping

the next generation of realtors find their footing in this industry.”

LIFE BEYOND THE LISTINGS

Outside of his professional life, Colby is a family man at heart. He and his wife,
Danielle, along with their daughter, Sophia, and their dog, Jeter, enjoy spending
time together exploring new destinations, hiking, or simply relaxing at home.
“Our favorite moments are often the simplest,” Colby notes. “Whether it’s going

on a walk or watching a movie together, it’s those moments that matter the most.”

Colby also believes in maintaining a healthy lifestyle, a value he shares with his
wife. The couple has participated in Spartan Races together, demonstrating their
shared commitment to pushing themselves to new heights. “It’s not just about
physical health,” Colby says. “It’s about setting goals and challenging ourselves to

achieve them.”

ADVICE FOR ASPIRING REALTORS

For those looking to make their mark in real
estate, Colby’s advice is clear: “Stay consis-
tent, stay focused, stay hungry, and be adapt-
able to change. Think relational versus
transactional when it comes to your cli-
entele.” It’s advice that has guided his

career and helped him build a busi-

ness based on trust and integrity.

As Colby continues to make his

mark in the world of real estate, he
remains grounded in his values and

driven by a desire to make a difference. “If
it is to be, it is up to me,” he says, quoting
his favorite motto. It’s a fitting reflection of
arealtor whose success is defined not just
by numbers, but by the lives he touches
and the legacy he builds.
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Focus on Success
We'll Handle the Repairs

and you may:

the home warranty benefits.

can focus on your clients.

AQHOODOO

RIVERTOWN

Gﬁr

Holiday Party Season is Upon Us!

The 360 photo booth is the perfect addition to your upcoming
company celebration. We typically exchange the photo booth
for a sponsorship tier equivalent with the value of the booth

(which Is determined on how many hours you need the booth).

Props included! Scan the QR code to inguire today!

CALL: (843) 360-4354 | TEXT: (843) 800-2320
{) RIVERTOWNINSPECTS.COM @&
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+ Gain a competitive edge for your listings and sales.

* Empower your clients to make informed decisions by sharing

* Build client trust by offering professional solutions, showing you T: 980.308.6510
care about their well-being before, during, and after the sale. %L@Iﬂ
il i el

Leave covered home system and appliance repairs to us so you

Prople: Wolping Frople

9 360 PHOTO BOOTH

Include an Old Republic home warranty with every transaction,

Be the best. Trust the best.

Stephanie Midgett

Senior Account Executive

This is a paid advertisemend

<0 OLD REPUBLIC INSURANCE GROUP

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:

Listen

am
~

on music

AT REMINGTOMN RAMSEY

Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists take care of it all
Senior Relocation Estate Sales

,,:_-_;' Packing Online Auctions
=4 Move Management Home Clean-Outs
Resettling and MORE

Downsizing

Caring Transitions of Myrtle Beach

."\ TranSitionS® CaringTransitionsMyrtleBeach.com | (843) 650-0885

- Senior Relocation - Downsizing - Estate Sales -

cblanton@caringtransitions.net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

—
As a member of the Coastal Carolina |
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

ERTYANSEECTIONEN
01T I W 'J,‘UJ,UJJK‘JH 4 - New construction preclose i;lspections
HASTONDERYRBUUI) - 11 month inspection for new construction
IDDENIUN N IO NRE NN R DN gListinginspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TUP/ﬁ}BﬂTTﬂM No Roof Too High! 5oy pate, Certified Roof Inspector | 843-231-8532

Drone Certified and Licensed . . . .
\ Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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YEARS OF
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DREAM FINDERS HOMES

The perfect mix of lifestyle and location is all yours: a vibrant, coastal lifestyle, along with
Dream Finders Homes' unparalleled quality and style. Whether you choose a stunning

single-family hoame or luxury townhome, you'll find the key to a better life starts here.

EXPLORE COMMUNITIES

DreamFindersHomes.com | 866-948-9017




