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COMPETE WITH

YU U R V I S I U N . TRANSFORMING HOMES AND BUSINESSES

THROUGHOUT THE TREASURE VALLEY WITH
EXCEPTIONAL PAINTING SOLUTIONS.
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SCAN ME! Fead

Norm Blaskoski Michael Ceglio : -
Producing Branch Manager Loan Consultant g HEWGmerIOﬂn

NMLS # S189R8 MMLS # 4576810 FUNDING

916-220-6614 208-353-6122
norm.blaskoski@nafinc.com rnichael.ceglio@nafinc.com

Experienced Painters High-Quality Products

Our professionals are I“GI'"I c“nlci We use only the highest quality
highly skilled, with years of paints, coating, and other
experience in residential PAI“TI “G materials for beautiful, durable,

and commercial projects. and long lasting results.

Radon Testing - Indoor Air Quality Testing - Pest Inspections O .‘ .
Well Water Productivity & Potability Testing - Mold & Particle ID Testing Attention to Detail Customer Satisfaction

BEFORE

) T From surface preparation to We take the time to listen to your
~ 4 HIEE P i color selection and painting, no needs, provide recommendations, and
S = - detail is overlooked to ensure a maintain open communications
» |_,|.r' I_f -
Don’t Buy a Home Without Our Seal of Approwa] smooth, seamless finish. throughout the process.
Maximize your listing
value today with our all INCLUDED WITH EVERY INSPECTION:

ENHANCEMENT CO. inclusive services! - 120-Day $3,000 Warranty, Including for Mold & Roof Leaks"
?/2% / 24 ’ ?WM/M @g . « InterNACHI's "We'll Buy Your Home" Guarantee”® F O R A F R E E Q U OT E
WE l-?Aﬂl’(E CARE OF ": ALL! « Refer with Confidence — Qur EG0 Insurance Covers You!
) i - « 4K Drone Roof Inspection for Applicable Roofs 0 w ( 2 0 8) 4 7 7 = 8 8 3 5
Our seamless and transparent process with guarantee
you a higher listing price, maximizing your profit! *EXCLUSIONS APPLY. ASK FOR DETAILS.

Call today for a FREE consultation! 208.283.2792

g/ﬂ%&% ?zhgém | spencer@homenhancmentco.com

www.jimmeadowsdesigns.com

@ RightChoicePaintingldaho.com
RightChoicePaintingservices@gmail.com
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MEET THE BOISE REAL PRODUCERS TEAM

Tim Ganley Jordan Reich Cy Gilbert Garret Leo
Owner/Publisher Photographer Photographer Photographer
Luxury Portfolio International Syringa Media Co Lux Real Estate Media

Dan Allsup Carrie Holmes Nikki Keller
Ad & Content Manager Social Media Manager Event Planning

If you are interest in contributing or nominating Agents for certain stories, please email us at tim.ganley@realproducersmag.com

Olive and Vyne

PASSION FOR EXTRAORDINARY FOOD & WINE
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- THE SHOP FOR FOODIES & WINEAUX'S-

Boutique Wine Bar | Curated Wine Selection | Wine Events | Wine & Culinary Travel Groups
Olive Oil & Balsamic Tasting Room | Local Food Products | Gourmet Charcuterie Items | Unique Kitchen Gifts|
The BEST Gift Boxes in the Treasure Valley - Taking Holiday Orders Now!

COME VISIT US
600 S RIVERSHORE LN STE 140/160

| 2 @www.uliveandwne.cum @Uliueanduyne,eagle ., 208-939-6775
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BUILDER FLOORING - HARDWOOD

Swaggart Builders Phillips Hardwood

(208) 204-1730 (208) 608-1228
phillipshardwoodid.com/

CLOSING GIFTS

Gifts With an Edge

(509) 701-2130

www.giftswithanedge.com

HOME INSPECTION

Boise Home Inspections

(208) 794-3483

www.boisehome

COACHING inspections.com

Roxy Feller Mindset and

Confidence Life Coach Presidential Inspections

(208) 713-2949 (208) 573-5300

roxyfeller.com www.presidentialhome
inspections.com

Sharon Ozuna LLC

(206) 300-9577

www.sharonozuna.com

HOME RENOVATIONS
Home Enhancement Co
(208) 282-2792

EVENT SERVICES www.jimmeadows

The Venue Assistant designs.com

(805) 407-3996

www.thevenueassistant.com

PREFERRED PARTNERS

(805) 812.1880 | nikkiethetvagroup.com

LEYYOUR

GUEST
ISJOUR

At The TVA Group, we specialize in crafting unforgettable GU E ST

PR and live event experiences for discerning clients who
demand exceflence.

Whether it's a high profile event or a strategic brand activation, our team is
dedicated to elevating your vision and delivering perfection at every turn.

Let us transform your moments into extraordinary experiences.

The TVA Group specializes in live

events marketing and public relations.
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them for supporting the REALTOR® community!

Renovation Sells

Treasure Valley

(208) 581-4309
renovationsells.com/location/
treasure-valley

HOME STAGING

Creative Touch

Staging & Design

(208) 292-7715
www.homestagingboise.com

LANDSCAPE CURBING
Border Magic
(986) 213-5767

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
Legacy Landscape Design
(208) 906-6237

MOLD REMEDIATION
Boise Mold Removal
(208) 412-0899
boise-moldremoval.com

MORTGAGE / LENDER
Castle & Cooke

Mortgage LLC

(208) 859-3303
www.castlecookemortgage.
com/suzi-boyle

Fassio Funding Group
(208) 340-4929
www.jarrodfassio.com

New American Funding
(916) 220-6614
www.newamerican
funding.com

Summit Mortgage
Corporation

(208) 939-0002
www.summitmortgage
idaho.com

The Morrell Team Powered
by JMJ Financial

(208) 957-3245
themorrellteam.com

PAINTING

Cruz Painting LLC
(208) 617-6999
www.cruzpaintingid.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Right Choice Painting
(208) 477-8835
www.rightchoice
paintingidaho.com

PHOTOGRAPHY
Jordan Mikal Photo & Film
(208) 761-7298

Lux Real Estate Media
(208) 912-4984
www.luxrealestatemedia.com

Syringa Media Co
(208) 353-6300
www.syringamedia.co

POWER WASHING/
HOUSE WASH

Martian Power Washing
(208) 440-9180

none

PROPERTY MANAGEMENT
24k Property Management
(208) 696-1292
www.24kproperties.com

ROOFING

Summers Roofing
(208) 908-3536
www.summersroofing-
construction.com/

SOCIAL MEDIA
Approved By Carrie, LLC
(208) 713-2699
approvedbycarrie.com

SOLAR

Native Solar

(208) 447-7921
www.mynativesolar.com

TRANSACTION
COORDINATOR
Kugler & Co Real
Estate Services
(208) 629-9712

WINDOW TINTING

Idaho Window Tinting Inc
(208) 442-5501
idahowindowtinting.com

s
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UNLOCK NEW POSSIBILITIES
SN GAR

- — __-—-i"" }

new custom home builder
spec home builder

ILD SOMETHING EXTRAORDINARY TOGETHER.

Contact us today! (208) 204-1730

A Great Partner in
Helping You Sell Homes!

At the big game. At the recital.
At the family dinner.

Your First Standard
Package Stage | g We know it's possible to be there for the moments that matter in your life.
We have over 650 sales professionals who prove it. Even Entrepreneur,

Inc., and Fortune acknowledge our outstanding company culture.

Work from home. Make your own schedule.
Uncapped commissions.

AP
(208) 292-7715

DEs\ 0‘1 www.HomeStagingBoise.com

Learn more about open positions in your area at n2co.com/opportunities.
Fill out a short form and we’'ll be in touch.

N2 PUBLISHING | REAL PRODUCERS | BELOCAL
MEDICAL PROFESSIONALS | N2DIGITAL

Helping Sellers Create a Beautiful Home,
Buyers Can Envision As Their Own

THE

N2 COMPANY

Boise Real Producers - 7



P> publisher’s note

By Tim Ganley

EMBRACING
THE
JOURNEY

As we step into November, a season that naturally
invites reflection and gratitude, I find myself'looking
back—not at a finished product, but at the ongoing
growth of Boise Real Producers. This journey, much like
the real estate careers we celebrate, is far from com-
plete. Instead, it’s a story of continuous progress, driven
by the passion and dedication of every agent, partner,

and member of our community.

‘When we talk about growth, it’s not just about the mile-
stones we've reached, but the evolving relationships and
shared experiences that make this publication thrive.
From agents who are just beginning their climb to sea-
soned professionals who continue to innovate, the stories
we tell aren’t ones of finished success, but of ongoing
development, perseverance, and ambition. Each issue,

each connection, is a step forward in this shared journey.

I'm grateful for every REALTOR®, partner, and sponsor
who has believed in the vision of Boise Real Producers
from the start—and continues to believe in its poten-
tial. We are still growing, still learning, still pushing the
boundaries of what this community can achieve together.
And that’s what excites me the most: the understanding
that there’s always room for more. More stories to tell,
more connections to foster, and more opportunities to
showcase the incredible talent and passion within our

real estate community.

As we enter the holiday season, I'm reminded that
growth is a continuous process, one that never truly
stops. Whether you’re a rising star or a seasoned pro-
fessional, the journey forward is ongoing, and it’s some-
thing we all share. Together, we’re not just celebrating

success—we’re building it, step by step.

Thank you for being part of this ever-growing community.

Tlook forward to the future we’re all helping to create.

TIM GANLEY
Owner/Publisher
Boise Real Producers
tim.ganley@RealProducersMag.com

1oy

Providing a platform to celebrate and unite the top
real estate professionals across the Treasure Valley!

Idaho RESIDENTIAL & COMMERCIAL

el WINDOW TINTING

Tinting.com

We can provide -
Sun Control / Security /
Privacy Film

CALL FOR A FREE ESTIMATE, WE WILL COME TO YOU!
208.442.5501 | Idahowindowtinting@yahoo.com

DITCH THE
BASKET

BOISE-HOME

INSPECTIONS

|
. A]L Quality » Well & Water Testing

KNOW BEFORE YOU BUY OR SELL

s
i

: est an\
‘inspection today!

DANNY
” HAMMOCK
o Master Certified
w (208)}794-3483
509.701.2130
tara@giftswithanedge.com www.boisehomeinspections.com
www.giftswithanedge.com a
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COACHES

By Roxy Feller

Achieving success in real estate
requires more than hard work and
market knowledge—it demands the
right mindset. The Law of Attraction
helps foster positive thinking,

visualization, and aligning actions with

goals. For real estate agents, these
principles can be powerful tools to
grow their business. By combining
positive thinking with intentional
actions, such as setting clear goals
and visualizing outcomes, agents
can stay motivated and focused on
business growth objectives.

Here’s how agents can integrate these strategies
into their daily routine to attract more clients,
close more deals, and experience greater pro-

fessional satisfaction:

Create a vision board with images of dream
deals, ideal clients, office space, and personal
goals. This visual reminder keeps ambitions

front and center.

Spending a few minutes each day visualizing
successful transactions, satisfied clients, and
business growth can help manifest those out-
comes. By picturing success, agents can prime

their minds for positive results.

Using daily affirmations like “I am a successful
real estate agent,” or “I attract clients who value
my expertise” fosters a positive mindset that

helps create success.

By keeping a journal to record daily successes
and moments of gratitude, agents can develop

a positive mental framework. This focus on the
good makes it easier to stay motivated and resil-

ient, even when challenges arise.

M Renovation
Sells

Renovations
Simplified

Chat with Pqul & Kristen
Your Treasure Valley Renovation Experts kristen@renovationsell renovationselis.com

It’s crucial for agents to set clear, specific, and
achievable business goals—whether it’s the
number of listings, sales volume, or client sat-
isfaction. Focusing on desired outcomes allows
agents to trust that the path to achieving them

will unfold naturally.

Agents should prioritize building authentic, pos-
itive relationships. By surrounding themselves
with people who reflect their values, they attract

clients and colleagues similarly aligned.

A positive attitude is contagious. Agents who
bring enthusiasm and optimism to their interac-
tions become more memorable and likable, which

helps them stand out in a competitive market.

Once goals are set, agents must take proactive
steps toward achieving them, like attending net-
working events, improving marketing materials,

or investing in professional development.

How it Works

(1] Tell Us About

1' [ nir ]r.'l!'.'u'?fl_

@ Tour

stimate

Renovate Today,

! 'Il'.! 1 Later

Expert Design,

Before | Qp 7

o A
IHENed

Project

By
Jr ALNen

(208) 581-4309
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Consistent, aligned actions are key to turning
intentions into results. Agents who stay com-
mitted to their vision—whether through daily
efforts or long-term strategies—are more likely

to see their goals come to fruition.

Mindfulness helps agents stay present, reduce
stress, and maintain a positive outlook. Regular
mindfulness practices improve focus, helping
agents remain calm and centered, even during

busy times.

A simple meditation practice helps agents visu-
alize success, foster clarity, and cultivate a calm,

focused mindset that supports long-term growth.

Agents may harbor limiting beliefs about their
abilities or the market. Identifying and reframing
these beliefs into positive, empowering ones is

essential for success.

Working with a coach or mentor can help
agents break through mental barriers and stay
focused on their goals. Support systems are
crucial for maintaining momentum and build-

ing confidence.

Decorating the office with motivational
quotes, plants, and images that symbolize
success helps reinforce a positive mindset and

inspire productivity.

12 - November 2024

Spending time with positive, successful individ-
uals helps agents stay motivated and energized.
This environment creates the ideal conditions

for success to thrive.

By focusing on high-quality service and
genuinely helping clients, agents will natu-
rally attract more business and referrals. A
strong service mindset fosters trust and loyalty.
Satisfied clients lead to positive reviews and
word-of-mouth referrals, helping agents grow

their business organically.

Celebrating every success, no matter how small,
reinforces a positive mindset and encourages
more success. Acknowledging accomplishments

helps agents maintain motivation.

Regular reflection on achievements helps agents
stay focused on their progress, further fueling

their drive for success.

Some of these practices may seem “cheesy” or
“silly,” but trust me—they work! These founda-
tional mindset principles changed my life and
the lives of my clients. They will change yours
too if you stay consistent. By integrating the
Law of Attraction principles into daily routines
and business practices, real estate agents can
create an environment that attracts success and
positive outcomes. Start today and watch your

business—and life—transform.

If you're ready to elevate your real estate career and leverage the Law of
Attraction, I'm here to help. As a coach, I've guided many agents to success.
Contact me, Roxy Feller, for a complimentary consultation, and let’s create

a strategy that aligns your mindset with your business goals. Let’s start
attracting the future you’ve always dreamed of!

g B

‘IJ.

v

Headshots

Real Estate Photography
Social Media & Branding Consulting

Digitel Wiedia for Aspiring Professionaly’
VOorld Clags /77#/5&@ Widterialy’
Award Vinning }Z)Aafogmfﬁe/

call now for free consultation

AL, am

Cy Gilbert
(208) 353-6300

Www.syringamedia.co

<\

Coach, Cl?nsult%&Trainer

Adding systems or processes?
Coaching administrative staff?

Need help with hiring?

ICAN HELP!

Schedule time with me.

www.sharonozuna.com
206-300-9577
sharon@sharonozuna.com

KUGLER AND CO.
REAL ESTATE SERVICES

SERVICES PROVIDED:

- Contract to Close

- Listing Prep and
Maintenance

- Misc. Document
Generation

- A la Carte Services

AW o as Needed

JACKIE KUGLER
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P> what is this thing?

14 - November 2024

to the

BOISE REAL,
PRODUCERS

Community!

WHAT IS BOISE REAL PRODUCERS?
This magazine may be completely new
to you, but I’ve been working on this
launch for several months and I firmly
believe in the mission of this publication.
Real Producers is in over 140 markets
across the U.S., where each city has its
own version of Real Producers. I'm very
excited to bring this magazine to our

Boise real estate market!

If we haven’t met, you might be wonder-
ing, “What is Boise Real Producers, and

why am I receiving this magazine?”
It’s simple. You’ve earned it!

You are one of the top 500 REALTORS®
in Boise by dollar sales volume, and only
the top 500 will receive this for FREE

every month moving forward.

If you are holding this magazine in your

hand, you should be incredibly proud!

+ You can’t buy this magazine.
+ You can’t pay to be featured in
this magazine.

+ You can’t pay to attend our social events.

You must be nominated to be featured in
this magazine and you must fall within
the top 500 in Boise.

This magazine will be a vehicle to high-
light all the top-producing agents across
the Treasure Valley and to share what

makes them so special.

WHAT DOES THIS MAGAZINE MEAN TO
THE REALTOR®?

It is a badge of honor to be receiving this
magazine out of the thousands of agents in
our area. We want to validate your busi-
ness and achievements! There are so many
incredible real estate agents who don’t get
the opportunity to be in the spotlight as
they should. We will celebrate our local leg-
ends, industry icons and rising stars each

month and all the success they’ve created.

WHAT DOES THIS MAGAZINE MEAN TO
OUR PREFERRED PARTNERS?

Our partners hold a special piece to this
puzzle since their partnership helps sup-
port our monthly publication. Without
them, we wouldn’t be able to feature

our top agents or host our social events.
Each business in our magazine has been
vetted and personally referred to Boise
Real Producers, so you can trust they’re
doing good work! If you are looking for a
great business to try or to use, I strongly

suggest our preferred partners.

WHAT CONTENT WILL BE FEATURED

EACH MONTH?

+ Cover Story

+ Rising Star

+ Industry Icons (Coming Soon)

+ Partner Spotlight featuring a
Preferred Partner

+ Social event recaps (Coming Soon)

» Other content will be added as we con-

tinue to grow our publication

Seamless. Fast.

Do you need a trusted solar contact?
How about the top rep at the top company in Idaho? N A T I V E

(208) 477- 7921 // Bob@mynativesolar.com

VOTED IDAHO'S BEST SOLAR COMPANY 2 YEARS IN A ROW

LUXURY

Capture more than an image; capture the emotion |IP rorrrouio

Most media professionals don't understand branding, meaning your audience
misses what you are communicating 90% of the time. We capture 100%.

3

-

Results come from actions, actions come from results. /

Luxury Branding & Marketing + Quality Customer Generation & Qualification
International Media Production & Services
Specializing in Luxury, Development, Commercial, Ranch & Private Equity Sales

Jordan Mikal Reich - (208) 761-7298 - Entrepreneur of the Year 2023

High Level Branding & Marketing Luxury, Development, Commercial, Ranch & Private Equity Sales
International Published & Accredited Fine Artist - www.keytoelevate.com - Jordan@keytoelevate.com
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Lindsa

KENNEDY

Homes of Idaho

16 - November 2024

Photos by Garrett Leo, Lux Real Estate Media

Lindsay Kennedy - H3 Realty
1. 3 years in Real Estate

2. 2023 Volume - $9,671,678
3. Last Year - 26 Transactions

Q: Describe your journey into real estate.
What drew you to this profession?

A: 1 started real estate in 2022, and from
the moment I got licensed, I worked as
hard as I could to learn everything—from
contracts and legalities to opening a lock-
box. After that, I hit the ground running,
gaining as much knowledge and experi-
ence as possible. I had 9 transactions in
my first 9 months and 26 in 2023. I have
been constantly learning and I absolutely
love helping people with one of the most

important decisions of their lives.

Q: What might surprise people to know
about you?

A: 1 was apolice officer for 12 years!

Q: What life event(s) led you to become
a real estate agent?

A: After 12 years as a police officer and
having three kids, I realized it was time for
a change. My youngest had a life-threaten-
ing health issue as an infant, and I needed
more work-life balance. I'm still figuring
that out, but this career allows me to be a

mom, wife, and provider for my family.
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Q: Can you tell us about any awards
you’ve won?

A: 1 was nominated and won the 2024
Rookie of the Year for Boise Regional
realtors. I've also received top producer
awards for Homes of Idaho, and I've
earned over 40 five-star reviews from my
clients on Zillow and Realtor.com.

Q: What are you passionate about in
real estate?

A: Integrity is my number one priority. I
learned its value in the police academy and
have carried into my real estate career. I'm
also passionate about helping people, nego-
tiating the best deals, and building relation-
ships with clients—many of whom start off

as strangers and end up as friends.

Q: What are you passionate about out-
side of real estate?

A: My family! I have three boys—Hunter
(7), Hudson (6), and Hank (4)—and
watching them play sports is my favorite
thing in the world. They keep my husband
and me very busy! My husband John and
I have been married for 10 years. He’s a
police sergeant in California, and we met
while working together 14 years ago. My
husband commutes weekly for work, but
we love living here in Idaho. I even named

my business, H3 Realty, after my boys.

Q: When you’re not working, what do
you enjoy doing?

A: My husband is big into BBQing—he
even developed his own BBQ app called
Qitup (Q-it-up). We love cooking and have
even won a few chili cook-offs! We also

love spending time at home with our kids.

Q: How has your past shaped who you
are today?

A: My experience as a police officer has
definitely shaped me. Every call was differ-
ent, and in real estate, every client is dif-
ferent. I've used my life skills and integrity
to build trust and confidence with clients.
On a lighter note, real estate and police
work are surprisingly similar! Both involve

spending half your life in a car, usually

18 - November 2024

THE TWO CAREERS
ARE MORE ALIKE THAN
YOU’D THINK!

eating questionable snacks between each call (or

showing). You get to walk into strangers’ homes like

you own the place, and before you know it, you've

somehow become a financial advisor, therapist, and

crisis negotiator all in one. The only real difference?

Inreal estate, the only thing you're likely to handcuff

is your phone to your hand! The two careers are

more alike than you’d think!

Q: Who do you look up to, and where do you find

inspiration?

A: First and foremost, God. I believe He has a path

for all of us, and trusting in Him keeps me going, even

when times are hard. I also look up to successful

agents and hope to follow in their footsteps one day.

Q: What legacy do
you want to leave
on the real estate
industry?

A: 1 want to be
known for work-
ing hard, helping
families, and doing
honest work. It’s
about working for
the families, not the

money.

Q: What is your
favorite quote?
A:“I can do all things
through Him (Christ)
who strengthens me.”

—Philippians 4:13
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FREE SOCIAL MEDIA REEL with Purchased Package! (Zé Wi C 6%

What is a Mindset & Confidence Life Coach?

| speak and coach on creating transformative experiences by helping individuals improve various aspects of their
personal and professional lives. | guide my clients on how to overcome their own obstacles and become the
incredible person they were born to be by developing the right mindset!

Don't wish it was easier, wish you were better.

| work with people to break through their barriers and self-limiting beliefs so they can enjoy a fulfilled life.
Here's how:

« BUILD SELF-ESTEEM & OVERCOME SELF DOUBT
« BUILD RESILIENCE TO OVERCOME SETBACKS & ADVERSITY
“« )

* FINDING & MAINTAINING MOTIVATION & DRIVE Roxy’s message translates

« MANAGE STRESS & MAINTAIN A BALANCED LIFE to both business and everyday
: i | « UNDERSTANDING & MANAGING EMOTIONS life.
S — . _ « OVERCOMING PROCRASTINATION
“ Repairs and Restoration S UPMMEE RS « ADDRESSING & REDUCING FEARS & ANXIETIES
= Custom waterproofing FaO) O E L NG ) ) )
= Chimney Repairs o o — Jeff E Collins | Vice President Internal
= Leak and Damage repairs _ Operations of Hayden Beverage

» social media _ Scanto | 10+ YEARS
management 4 book a FREE : EXPERIENCE

designed for strategy call
} loan officers
= and real estate

Meet the Ex-Mortgage Pro turned
Social Media CEQ

agents
- I1coaching on
how to use social
' media for your www.roxyfeller.com ﬂ roxyfeller
. business. T / A g o _ \ .
| Call Idaho’s most trusted professional today - FE .
for a free estimate! f 1N ROXY@ ROXYFE' ler.com ,@ roxyfeller

www.summersroofing-construction.com | (208) 908-3536

208-713-2949
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Photos by Jordan Reich

- AND THE JOURNEY

TO REAL ESTATE -
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For Sage Hickam, service is not just a word; it’s the fabric of his life.

His path from military service to law enforcement, and eventually to

real estate, is marked by sacrifice, and the kind of grit that can only

come from facing the hardest moments life has to offer. Today, Sage

is a top-producing real estate agent, but his journey to get here was

anything but easy. It was forged in the fires of combat, the heartache of

trauma, and a deep desire to rebuild his life for the sake of his family.

A CALL TO SERVE

Sage was born into a family that knew
the meaning of sacrifice. His father, a
Marine Vietnam veteran, instilled in
him a deep sense of duty from a young
age. While his mother, who battled
mental health challenges, showed him
the importance of perseverance. This
combination of responsibility and resil-
ience laid the foundation for what would

become a life devoted to serving others.

At just 18 years old, Sage enlisted in the
Idaho Army National Guard. In 2010, he
was deployed to Baghdad, Iraq, where
he spent a year in an environment of
uncertainty and danger. It was a time
that would test him in ways he could
never have imagined. “There’s some-
thing about being thousands of miles
from home, in a war zone, that changes
you,” he reflects. “You grow up fast, and

you learn what really matters.”

The weight of his service overseas
stayed with him, but Sage was never
one to back down from a challenge.
‘When he returned home, his sense of
duty pulled him into a new direction—

law enforcement.

FROM COMBAT TO
THE STREETS

Sage joined the Ada County Sheriff’s
Office and quickly rose through the
ranks, taking on roles that would test
not only his skills but also his emo-
tional and mental fortitude. As a patrol
officer and K9 handler, Sage saw the
best and worst of humanity, often

within the same shift.

But in 2017, one moment would forever

alter the course of his life.

It was an ordinary day when a call
quickly spiraled into chaos for Sage.

A 911 call came in from a frightened
homeowner reporting a suspect, high

on methamphetamine, trying to break
into their home. When Sage arrived on
the scene and confronted the individual,
the situation escalated, he suddenly
found himself staring down the barrel of
a shotgun. Sage fired at the suspect, who
then retreated into the house, setting it
on fire and tragically taking two inno-
cent lives with him. Sage recognizes the
fragility of life and is grateful to be here
today, knowing how easily the outcome

could have been different.

“That moment changed everything,”
Sage says quietly. “I almost lost my life.
I left that day with a commendation
medal, but what I really walked away
with was PTSD.”

The trauma from that day didn’t fade. It
followed him home, affecting every part
of his life. “It’s one thing to face danger
in combat, but when it happens in your
own community, it hits different,” Sage
explains. “I was angry, broken. I had lost
faith, not just in the world, but in myself.”

By 2019, Sage knew he couldn’t con-
tinue in law enforcement. The weight
of his experiences had become too
heavy, and he made the painful decision
to step away from the career that had
defined him for so long. “I didn’t know
how I was going to provide for my
family. I didn’t know where to turn,” he

admits. “I was angry at God. I was lost.”

A NEW BEGINNING IN
REAL ESTATE

But even in his darkest moments, Sage
held onto the hope that there was
something better waiting for him. In
late 2020, he took a leap of faith and
pursued real estate full-time, looking
for a career where he could channel his
work ethic into something positive—
something that would allow him to
provide for his family and find a sense

of purpose again.

“I wanted to get paid for how hard I
worked, not on an hourly wage,” he
says. “And I wanted to work in a space
where I could be around people in a
positive setting. Real estate gave me

that chance.”

Since then, Sage has flourished in real
estate, closing over $14 million year-
to-date. But for him, it’s not just about
the financial success. It’s about building
something new—a life for his wife
Kristen and their three children, Jonah,
Jaxon, and Brynnlee. “They’re every-
thing to me,” Sage says. “I wouldn’t be
here without my Lord and Savior Jesus
Christ and my wife. She’s been my
support through it all.”
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The path wasn’t easy. There were

moments of doubt and days when the
trauma from his past felt too over-
whelming. But Sage’s resilience, his
faith, and his deep love for his family

pushed him forward.

FINDING PURPOSE
AFTER TRAUMA

Sage’s transition from service to real
estate wasn’t just about switching
careers—it was about rebuilding his
life. “I had to find a way to take care

of my family and regain control over
my life,” he reflects. Today, his real
estate business is thriving, but he never
forgets where he came from or the

experiences that shaped him.

He’s currently working on building ten
tiny homes in Wilder and has flipped
multiple properties, including the one
he now lives in with his family. But
even more than the projects, it’s the
opportunity to help others find secu-
rity and stability through real estate

that drives him.

“I love helping people build wealth

and find homes where they can create
memories with their families. It’s a
privilege to be part of that process,”
Sage says. For him, real estate is about
more than transactions—it’s about
giving people a foundation for their
future, just like he’s worked to build for

his own family.

24 - November 2024

A LEGACY OF LOVE
AND SERVICE

When asked about his legacy, Sage

doesn’t talk about his achievements in

real estate or his accolades from the

military or law enforcement. Instead, he

says, “I don’t care if anyone remembers

me in real estate. I want my family to
know that I loved the Lord and that I

loved them.”

| love helping people
build wealth and find
homes where they
can create memories
with their families.
It’s a privilege to be

part of that process.

For Sage, his greatest accomplishments
aren’t the deals he’s closed but the

relationships he’s built—with his family,
with God, and with the clients who trust

him to guide them through one of the

biggest decisions of their lives.

Sage Hickam’s story isn’t just about

success. It’s about the strength to keep

moving forward, the importance of
faith, and the deep dedication to those

we love, even in the face of life’s great-

est challenges.

Boise Real Producers - 25



the social edge €4

UNLOCKING
REAL ESTATE
SUCCESS
THROUGH

SOCIAL MEDIA:

Why Realtors Need
to Get Social

By Carrie Holmes, Owner of Approved By Carrie
Social Media Manager & Instagram Coach

In today’s fast-paced digital world, social media
has become a powerful tool for connection,
relationship-building, and business. During my
21-year mortgage career, I found success in an
unexpected way—through social media. It not
only helped elevate my career but also ignited
a passion for teaching others, especially real
estate agents, how to use these platforms to

grow their businesses.

Last year, I fully embraced this passion. I hung
up my mortgage license and launched my
social media management agency, Approved
By Carrie. With my background in both real
estate and mortgages, I help professionals
nationwide use social media in strategic and
authentic ways to expand their client base and
build trust.

Why Should Realtors Use Social Media?

For real estate agents, social media isn’t
optional—it’s essential. In a field driven by rela-
tionships and trust, your online presence can
break down barriers even before meeting poten-
tial clients. The key is authenticity. People want
to know who you are, not just as a real estate
agent, but as a person. By sharing relatable con-
tent, you create familiarity, which lowers their

guard, reduces objections, and builds trust.

The Numbers Don’t Lie
If you’re unsure about the value of social

media, consider these stats:
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¢ Instagram: Over 1.3 billion monthly users,

with 70% discovering new products or ser-
vices, including real estate agents.

« TikTok: With 1 billion active users,
it’s a hotspot for younger buy-
ers entering the market.

+ Facebook: With 2.8 billion monthly users, it
remains a favorite for real estate profession-
als and clients alike.

+ YouTube: The second-largest search engine,
with 2.5 billion monthly users, perfect for
property tours and showcasing expertise.

+ LinkedIn: A professional network of 900
million users, ideal for establishing authority

in your niche.

Buyers and sellers research agents on these
platforms before they ever pick up the phone.
Consistent, authentic posting helps you establish

yourself as the go-to expert in your market.

- W

Be the Mayor of Your Town

Boise is one of the fastest-growing cities in the
U.S., making social media even more crucial.
People relocating often turn to Instagram,
YouTube, and Facebook to get a feel for the city
and its neighborhoods. Realtors here have a
unique opportunity to position themselves as

local experts.

Share your favorite coffee spots, local restau-
rants, or hiking trails. Highlight weekend
activities or showcase hidden gems. You’re not
just selling a house—you’re selling a life-
style. When you share your genuine love for
your town, people will trust you to help them

become a part of it, too.

Keep It Real and Build Trust

Social media allows you to go beyond a
business card. Share your successes, but also
be open about your challenges. Talk about
handing the keys to a first-time buyer or a
deal that fell through and how you handled it.
Vulnerability can be powerful in connecting

with people.

Your audience wants to see your true person-
ality. People aren’t just looking for an agent;
they’re looking for someone they can trust
during one of the biggest financial decisions of

their lives.

Ready to Elevate Your Social Media Game?
If you’re ready to take your real estate busi-
ness to the next level through social media,
let’s chat! Follow me on Instagram, Facebook,
TikTok, and LinkedIn @approvedbycarrie. I
also offer a free strategy call to help you get
started on the right path. Let’s make your

social media presence as authentic as you are.

OUR SERVICES

FREISURE WASHING

RESIDENTIAL &
COMMERCIAL

LOW PRESSURE HOUSE

WASHING —
DRIVEWAY/CONCRETE
CLEANING

COMMERCIAL SERVICES

CONTACT US
(208)809-3352

AGENT REFERRAL
BONUSES

a, We specialize in investment property
management, we're not Realtors!

@, We'll send your clients back to you when
it comes time to sell!!

Professional Photography Thorough Tenant Screening

Site Inspection Reports Owner Portal Access
Highly Responsive Team Maintenance Coordination

Flat Fee Managment Monthly Statements

www.24kProperties.com
(208)696-1292

info@24kproperties.com

'Peace of mind is worth its weight in gold'

Boise Real Producers - 27



P» partner spotlight: summit mortgage

Immerman

A Career of Integrity,
Diligence, and Service in
Mortgage Lending

Photos By Cy Gilbert, Sryinga Media

Bill Zimmerman has spent the last 28 years
helping people achieve their dreams of
homeownership. As a Sr. Mortgage Advisor
and Regional/Branch Manager with Summit
Mortgage Corporation since 2008, he has builta
successful career based on trust, expertise, and
a genuine passion for guiding clients through
the lending process. From his early days in the
mortgage industry to becomingatrusted partner
for real estate professionals, Bill’s journey has

been one of continuous growth and adaptation.

Though Bill initially pursued a career in

the music industry, early on he found his
path in mortgage lending—a field where

he discovered fulfillment in helping others.
With nearly three decades of experience,
Bill has earned a reputation for providing an
easy, stress-free lending experience while
consistently delivering on his promises.

His attention to detail and genuine care for
his clients have made him a standout in the
industry. Known for going above and beyond,
Bill has built lasting relationships with both
his clients and the real estate professionals

who refer them to him.

Although Bill’s original goal was to build a
career in music—having earned a degree
in Music Industry/Business from BYU—
his focus shifted when he met his wife,
Stephanie, and started a family. With a
growing family to support, Bill realized
that mortgage lending offered the stability
and opportunity he needed, and he quickly
discovered a new talent for helping people

secure their homes.




Over the years, Bill has earned
multiple Summit President’s

Club production awards, and his
business has thrived, with approx-
imately 75% of his clients coming
from real estate agent referrals.

“I love seeing my clients enjoy a
smooth, stress-free lending pro-
cess,” Bill says. “That’s what makes
all the hard work worthwhile.”

One of the key offerings that sets
Bill apart from others in the indus-
try is Summit Mortgage’s $10,000
Seller’s Choice Guarantee. This
unique program ensures that for
qualifying borrowers, Summit will
either close the loan or pay the
seller $10,000 out of pocket. This
guarantee gives buyers and sellers
confidence and makes their offers
stand out in competitive markets.
In fact, Summit’s internal data
show that those buyers who are
approved for the $10,000 Seller’s
Choice Guarantee are TWICE as
likely to have their offer accepted
and close on their dream home
than those who make an offer with
only a traditional pre-approval
letter! Bill’s dedication to providing
top-notch service is evident in his
consistently high client ratings and
five-star reviews highlighting his
commitment to making the process

as easy as possible.

Beyond his work in the mortgage
industry, Bill is deeply involved

in his community. A member of
the Hobble Creek Ward of The
Church of Jesus Christ of Latter-
Day Saints, Bill dedicates much of
his time to serving his neighbors
and mentoring youth. His values of
hard work, faith, and family were
shaped by his upbringing in rural

Minnesota, where he spent his

childhood on a 20-acre hobby farm.

Those early experiences taught Bill

the importance of responsibility
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and the value of work-
ing toward long-term
goals—Ilessons that have
stayed with him through-

out his life and career.

Despite his busy profes-
sional life, Bill has man-
aged to maintain a healthy
work-life balance, thanks
to Summit Mortgage’s
remote work setup, which
has been in place since
2009. This flexibility has
allowed him to be present
for his family, which
includes 10 children—
eight boys and two girls—
and a granddaughter.

Bill takes great pride in
supporting his children in
their activities, whether
it’s attending sporting
events, fine arts performances, or
family gatherings. When Bill isn’t
working, he enjoys a wide variety of
hobbies (mainly whatever his kids
enjoy doing at the time!), from trav-
eling and fishing to listening to music

and spending time with his family.

As he looks to the future, Bill hopes
to leave a legacy of integrity and
care in the mortgage industry. “I
want people to know that I did my
job with integrity and that I truly
cared about the people I worked
with,” he says. “In a world full of
chaos, I strive to be a steady and

calming influence.”

Bill continues to make a positive
impact on his clients and the real
estate community. He is passion-
ate about educating others on the
home-buying process, creating
educational videos for real estate
agents and clients to help them nav-
igate financial markets and lending

options with confidence.

Bill Zimmerman’s career is a

testament to the power of adapt-

ability, expertise, and genuine care.

His success isn’t just measured in

numbers, but in the relationships

he’s built and the trust he’s earned.

For Bill, every loan is an opportu-
nity to make a positive difference
in someone’s life, and that’s what

truly drives him.

£LTD

I love seeing my clients
enjoy a smooth, stress-

free lending process.

THAT’S WHAT
MAKES ALL THE
HARD WORK
WORTHWHILE.

BEFORE LS A : =%/ \_ BEFORE

w ruzpaintingid.com
(208) 617-6999

v Free Estimate

interior/exterior paint | cabinet refinish/stain | stucco/drywall/texture repair

o

= N COMMERCIALAN‘B‘R‘ES‘I‘BENTIAL

Just the Flooring Service
- Provider for You!

“PICK ME!”

THE SELLER'S CHOICE $10K
UNDERWRITING GUARANTEE
MAKES T HAPPEN.

$100¢ SELLER'S

BILL ZIMMERMAN CHE

sonal Mortgage Consultant

CALL ME TODAY TO LEARN MORE!

208.939.0002
PHILLIPS

HARDWOOD

Installation. Refinish. Repair.

INSTALLATION. REFINISH. REPAIR.

FIoormg-Ge;.\uce ‘Hardwood Floor Repair Service
Hardwood Refinishing - Solid Hardwood Flooring
" Engineered Hardwood Flooring - Flooring Installation

- BOOK A FREE IN HOME CONSULTATION NOW!
- Dan Phillips | (208) 608-1228 | phillipshardwoodid.com
¥ -

- D
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Iransform any House Into a Welcoming Home Sanctuary With Our Expert Landscape Design

a. We Put Mold
-, to Shame.

Services: ; - 4 - A
, Thorough Inspections & Assessments ; 4 “illil I l,'fﬂaﬁ’#
* Effective Mold Removal & Remediation | Preventative Treatments o i,

N COR AN T

----- T - -

- Residential & Commercial Solutions | Veteran Discounts

3 Year Warranty on ALL remediation jobs
ASK about our new build limited LIFETIME warranty program!

Our Commitment:
Honesty: Transparent assessments and processes

Communication: Keeping you informed every step of the way

Drive: Dedicated to delivering top-notch results with warrantied solutions

Schedule your FREE
assessment today!
(208) 412-0899

boise-moldremoval.com
info@boise-moldremoval.com

€3 Castle & Cooke __YOUR FRIENDLY
MGRTT&?” ' - NEIGHBORHOOD
Sl | MORTGAGE LENDER

+ Personalized service for your
unique situation.
+ Comprehensive range of loan »
St Landscapes that Exceed your Expectations
+ Lightning fast closing times
powered by cutting-edge See your vision come to life with 2-D Rendering & 3-D Video Walkthroughs
technology.

+ Flexible service hours, including :
nights & weekends. Landscape & Hardscape Services: Master Plan & Install
Don't just take our word for it, check out our 5-sta : : : o Renovation Concepts + Project Management
Google Reviews. We'd love to work with you - contac pore caiecen Ein 3 Fireplace or Firepits Patios & Covers » Walkways
us today to get started! p A\ " Pools - Water Features

Decorative Retaining Walls + Outdoor Kitchens

Suzi BGYIE Mardee Rosenkrance Ask me about my Installation Rebate Program!
Branch Manager Loan Officer o

HMLS ID# 37610 MMLS 1715836 ? Jaleene Jarvis + 208-908-1465

0 208-859-3303 y Q 208-447-7428

m shoyle@castiecookemortgoge.com = mrosenkrance@castlecookemortgoge.com
@ costlocookemorigoge.com) suri- boyle D oppiywithmordee.com

LegacyOutdoorLivingDesign.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

Creati\/e. -ast. Accurate.

=, WORK WITH A LENDER YOU CAN TRUST

What sets The Morrell Team apart is speed and creativity. We find ways to get

loans done, and we dao the small things well, day in and day out. This, in turn,

results in more closed deals and more referrals for you, the agent. Matt, Brad,

and Jen are siblings who are all licensed loan officers with a combined 30+

years in finance, capable of handling the first-time home buyer with care or

[ complex business owners and real estate investors needing creativity to get a
A M loan. All done in-house from start to finish with full control over processing,
underwriting, and funding! We have 50+ investors to choose from, giving us
competitive rates while not having to broker and give up control, leading to the

POWERED BY best possible borrower experience.
JMJ FINANCIAL ‘ \@

b

Call us today to start getting your clients the service they deserve!

The Morrell Team - "Experience the Difference”

MATTHEW MORRELL
MORTGAGE ADVISOR

FOR A HELPING HAND GIVE ME A CALL (mxl\

208.407.4633 a8

JHL FERARCLAL

SCAN HERE TO LEARN MORE

c. 208.407.4633

e. mmorrell@jmj.me
w. themorrellteam.com
NMLS # 1008478




