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HOME INSPECTION

859.388.0530
CHCHOMEINSPECTION.COM
Proudly offering complete inspections for your residential

and commercial needs. We can usually fit inspections in
within 3 days and get your inspection back to you same

day or next day!
Serving all of Kentucky
SEPTIC MFD. HOME
SEWER EMGIMEER
CERTIFICATION

&)

CHIMNEY

AND MORE!

WE WORHK WHEN YOU WORK!
CALL TO SCHEDULE ANYTIME!
EASILY BOOK ONLINE
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Spotlight:

We're your local choice for mortgage loans

e

Whether you're helping clients purchase their first house, or build their dream home, nobody

understands the importance of home better than a local bank. We have a mortgage solution

for your customers, with loans for all income levels. Working with a Traditional Bank lender
you and your clients will be less stressed, more informed and ready to move this fall.

traditionalbank.com/home-finance

To find a local lender visit us at . Traditional

Bank

EQUAL HOUSING

MEMBER FDIC LENDER




PREFERRED PARTNERS

AUDIO VIDEO / IT
46Solutions

(859) 788-4600
www.46solutions.com/

CRM

Bonzo

(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME &

PROPERTY INSPECTIONS
Wright Choice

Property Inspection

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

6 - November 2024

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Luminate Bank -
Jordan Hoskins
(502) 542-0363

Mortgage Investors Group
Scott Mayes

(859) 286-4394
migkentucky.com/

Republic Bank -
Patricia Morgeson
(859) 519-3369

Republic Bank -
Rebecca Elliott
(502) 867-7648

them for supporting the REALTOR® community!

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY

Brianna Loring Photography
(270) 505-9535
www.briannaloring.com/

Keni Parks Photography
(859) 797-8910
Keniparks.com

PHOTOGRAPHY &
VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
(502) 536-7884
www.breathewright
services.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

ROOFING

Empire Restoration
(859) 494-5546
www.empireky.com/

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW

Kentucky Abstract
and Title Services

(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless Transaction
Coordinating

(502) 445-0200
seamlesstransactionllc.com

' Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!”" - Lauren

/‘T_
Statewide Mortgage

Mare than a loan

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

No job is too big or too small for Junk Magicians
Lexington - we're here to help you clean up
your space! Give us a call today to book a free
no obligation estimate!

You'll be glad you did!

o
JUNK MAGICIANS

MAKIMNG YOUR JUNK VAMNISH!

(859) 533-1420

@ junkmagicianslexington.com
S info@junkmagicianslexington.com
Licensed Demolition Contractors

Bluegrass Real Producers - 7



MYTHS

+ 20% Down is Required
- Perfect Credit is Required

MEET THE Lumiane * Renting is Cheaper

than Buying
Home Loans
s &
+ 3% (or even less) Down

REAL PRODUCERS TEAM is Possible

+ Less-than-Perfect-Credit
Programs are Available

- Renting May be Cheaper
but You Don't Build Equity

Aaron Hutchison Dan Allsup Lauren Denato
Owner and Publisher Publishing Assistant Ad Strategist

Precise Title
Services

14-month’

Brett Rybak Beth McCabe Renée Hensley Keni Parks cnvarage To our agent partners...
Writer Writer Photography Keni Parks Photography mmwbuﬂmﬂ
2 Buyer Plan Tiers
Choose Your Contractor
Kourtney
LIVE Call Answering Funk
Regional Sales Monager
Active Military and “ .
If you are interested in contributing or nominating REALTORS® for certain stories, Veteran Discount kourtneyf@homewarrantyinc.com
please email us at ahutch@realproducersmag.com. (606)315-5144 O @
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Real EState Tlt I e & Escrow Co m pa ny ,‘{
= Producers but remain solely those of the author(s). The paid advertisements contained within the Bluegrass Real Producers magazine are not endorsed or Servicin ntral Kentuck NiA+ ¥
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business = ¢ g Ce a c Le Y iasim ﬁﬂeﬂmhmuppm tw
practices of these companies. mmﬂm
104 Boston Square, Georgetown, KY "Initiat coverage term
Review the levms and conditions,
(5 02) 603'01 64 coverage, limitations, and exclusions
orders@precisetitle.net at homewnrrantying. comyTerms. Home .Warranty,
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»» you ask. we deliver.

TRUSTED

TRADES

TRUSTED TRADES are valuable affiliates who know how to

serve the needs of REALTORS®. You may not require their

services for every transaction, but when the need arises,

you’re grateful for them. This group of partners is critical to @

your business. Most importantly, these Trusted Trades will get

the job done and make you look awesome to your clients!

Concrete Lifting
& '
e
B-Level Concrete Lifting

& 1/2 the cost of replacement!

Q\{ﬂ Does not damage surrounding landscape
_aa /mmediately ready for foot traffic.

Repaired in hours while it would require
days toremove and replace

‘)f Eliminates trip hazards

\ 859-474-LIFT BLevelConcreteLifting.com

859-474-5438

10 - November 2024

Exterior CIeaning

VOURTOUGH-To-TAcﬂ -t
cleaning team ||| 3

Exterior cleaning to make properie :
look their best! & y

Window & Gutter Cleaning; -
House & Pressure Wospﬁ;

Free estimates 859-972-715

Financial Services
Let’s put your plans

thrivent

f Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663

Real Estate Photography

Gabriel McBride
b 606-510-7628

107 5photography.com

1075

'.,‘\ ] }L“H[ IMNE “( I 'lq]{'i‘ Specializing in residential design,

remodeling, and new construction.

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Roofing

ﬁ:srnnnﬂuﬁ
ROOFOM r‘/
859.494.5546 #

RESIDENTIAL

3500 0F FULL ROOF REPLACEMENT ROOFING COMPANY
when mentioning this ad IN THE BLUEGRASS

Insulation
TH ER@UQ@QW%Z—@REF & NEW! Now offering

Concrete Lifting!
Commercial & Residential Insulation

® Spray Foam
® Blown-In Cellulose [ g

e Acoustical Spray-On S8 =3
* Fireproofing i

Serving Lexington & P Corn" — Thermal, Moisture, &
surrounding areas Vice-President 1 |\/|O'|O| Resistant

<
(859)293-4606 &)

Info@Thermospraylex.com  s-Level concrete Lifting

Staging

TURNING ! OET THE STAGE.
HOUSES 6} LEXINGTON
INTO HOME & J

© Short Term Rental Furnishing, Packag

859-255-2800 WWW WESETTHESTAGE CUM e CHASE BALLINGER@WESETTHESTAGE CoM

Marketing
Build an Online Presence

That Will Grow Your Business

I\ Advertising - Websites - Content Creation
F QR G E www.forgemarketinggroup.com

(678) 904-5474

Waterproofing Foundation Repair

]
ate ’ Basement &
our basement or ! & Crawlspace
. aIce Waterproofing

859:744-7500

9P BDry

Bluegrass Real Producers - 11



P> broker spotlight

Writtgn By Brett Rybak
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Most days, you will find Karen Saltzman bouncing between her work as principal broker

of National Real Estate, her work with her own clients and her favorite work of all - as
wife to Chad, mom to Andrew (12) and Parker (10) and stepmom to Estella (9).

“I wake up early, and the cadence of
my day follows my kids’ schedules,”
Saltzman stated. “Sometimes, I feel like
I juggle pretty well, but anyone who
has worked in real estate long enough
can attest to the ups and downs of our
industry, so sometimes finding balance
is tricky. We’ve built an incredible life
together. It’s been hard. But all things

considered, I feel so lucky.”

To say Saltzman has taken a long,
winding road to this life would be an
understatement. After growing up

in Mississippi and going to college at
Mississippi College, Saltzman’s career
quite literally sent her to Little Rock,
Arkansas, to Washington, D.C., back
to Little Rock, back to Mississippi and
finally to Lexington.

The first five years of Saltzman’s
career were spent working in pol-
itics. During this time, she worked

in Washington, D.C., for the U.S.
Department of Labor and the U.S.
Department of Homeland Security,
while also holding political roles in
her two stints in Arkansas. In 2009,
Saltzman returned to Mississippi

and began five years of work at the
Mississippi Development Authority,
ultimately serving as the director of
the state’s energy office, focused on
energy policy and economic devel-
opment. In 2014, with 18-month-old
Andrew in tow, her family moved to
Lexington for what she thought would
be another five-year stint. Parker
was born shortly after their arrival in
Kentucky, and not quite three years
later, she found herself needing to
forge an entirely new path for herself

and her two young children.

She did just that.

“I was at a class for women going
through divorce when I met Jennifer
Williams, who was the principal
broker at Keller Williams Greater
Lexington at the time,” Saltzman said.
“Jennifer was teaching a section of the
class about real estate issues. She gave
me great advice about my house and
we stayed in touch. I'd been struggling
with the idea of going back into the
professional life I’d had before I moved
to Kentucky, with long hours and a lot
of travel and how that would impact
my boys. A few months later, kind of

on a whim, I shot her a text to ask if

she thought I could sell houses and
she said yes. I owe my career to her

confidence in me.”

Saltzman earned her real estate license
in 2017, was with Keller Williams
Greater Lexington from 2018-2020 and
then branched out with three others

to form Lifstyl National, a partnership
with Lifstyl Real Estate, in 2020. She
then obtained her broker’s license

in 2021 and was managing broker of
Lifstyl National until she took the leap
to become independent with National
Real Estate in the summer of 2023.

We’ve built an incredible life
together. It’s been hard. But all

things considered, I feel so lucky.

Bluegrass Real Producers - 13



‘While she crafted this new, fruit-

ful professional career, Saltzman
remarried. She prioritizes being
involved in her kids’ lives, having
served on the PTA board at Liberty
Elementary for the past seven years,
including three years at president,
and sponsoring and being the team
mom of her boys’ baseball team.

Oh, and that class for women going
through divorce where Saltzman met
Jennifer Williams? Saltzman now
teaches that class after seeing the

impact that it’s had on her personally.

The world of real estate has seen

a significant amount of changes in
recent months, which in turn has
caused Saltzman to educate her-
self while also keeping her team
and clients abreast of new prac-
tices. National Real Estate, aptly
named after its location on National
Avenue in Lexington, is now the
home to approximately 50 agents

brokered by Saltzman.

“We knew these changes were coming

down the pike and have been pre-

paring for months,” Saltzman said.

REAL

14 - November 2024
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“It’s something we’ve taken seriously,
making sure we train agents on new
protocols in relation to the National
Association of Realtors settlement, but
it’s also been about navigating issues as
they arise. We want to make sure our
clients are comfortable, and we can do

our jobs to the best of our ability.”

But in the end, the job is all about
helping clients adjust to a major

change in their life.
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“Easily, the best part of my job is
being at closing with a client who
is beginning a new chapter of their
family’s story,” Saltzman added.
“Whether they are buying or sell-
ing, helping them move forward
into this new chapter is what I

enjoy the most.”

Saltzman surely is helping others with
their new chapters, just as she has

embraced a new chapter of her own.

Easily, the best
part of my job is

being at closing

with a client who
is beginning a new
chapter of their

family’s story.
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WRIEH T CHOICE

PROPERTY INSPECTION

ENJOY FALL WITH A SAFE
AND SEGURE HOM

MAKE THE-WRIGHT CHOICE
AND CHOOSE US FOR ALL OF
YOUR INSPECTION NEEDS!

@ 2024 REAL ESTATE SUCCESS SECRETS

|deas that Work: 10 Social Marketing Tips

Converse
Convert

GetBonzo.com

e ———

'FROM HERE.TO THERE ,

o I ——

The Premier Movers of the Bluegrass

YOUR MOVE

(Ui« " PARTNER:
) % Let usthandle
- ' ‘the moving

P"so you can focus
E-.... * on the closing

« Commercial/Office Moves « Transition Moves i
« Furniture Delivery « Labor for Hire « Junk Removal/Yard Waste E‘ 0
« Estate Clean Out/Donations « Rearranges * Piano Moving
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* Residential Move ¢« Long-Distance/Interstate Moves

BLUEGRASS o

(859) 893 - 2602 + fromheretothereky(@gmail.com ¢« fromheretothereky.com
193 KENTUCKY AVENUE, LEXINGTON, KY 40502
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ASK THE EXPERT

“What if | don’t have time to
constantly post to social media?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

SOCIAL MEDIA IS NOT THE
ULTIMATE OR ONLY
MARKETING YOUR BUSINESS
NEEDS, BUT IT IS IMPORTANT!

WEALTONSr =i

Social media is not “optional” anymore but
more an expectation. So, if you are going to
have to do it, do it well. The first thing we
need to remember is that social media, is
above all else, SOCIAL. While it can be an
outlet for learning, mostly people are on
social to unwind and mindlessly scroll.

Most realtors are great salespeople. We get
it, selling is what you do. The problem is that
marketing and sales are NOT the same. They
go hand in hand but one feeds the other and
you must have both! So in this month’s “Ask
the Expert” we are focusing on the “Do’s”
and “"Don’ts” of marketing your brand vs
selling yourself on social media.

www.pending.media

- o

Don't just focus on your listings,

pendings, and SOLDS!

Showing your success builds trust between
yourself and your potential clients. But
HOW you showcase that success can be
either VERY powerful or very off-putting.

¢ Focus on building your brand loyalty
and trust. Your reputation matters and
you bring a lot to the table in every
transaction. Show that off.

e Share your wisdom with thought
leadership articles on Linkedin.

¢ Considering writing long form posts on
social.

¢ Putan emphasis on creating and
maintaining a review funnel through
Google. This will power the engine that
is your “marketing machine” and make
for GREAT social media posting fodder!

Find out what works and do more
of that on your social channels!

Consider utilizing a free content scheduling
service to allow you to pre-create content
and have it auto-posted to your platforms.

e Create content that leaves margins. This
will allow you crop and create vertical,
square or horizontal content from a
single piece of media saving you time
and effort. (video and photos)

¢ Use similar yet varied pieces of content

on different days for different platforms.
Take 1idea or photo/video and postitin
a few different ways tailored to each
platform. Simply blanketing every
platform with the SAME graphic on
Monday will likely not produce the
results you want.

Change your perspective on HOW
you showcase your listings.

Want a FREE
Consultation? _

Tease your listings with video and link to
your listing / website.

Tag other businesses and friends to grow!
Use the listing photos one at a time to
“drip” campaign to your audience. You
never know what someone may fallin love
with (hint: it's usually NOT the first front
photo of the home!)

Utilize lesser popular functions of social to
capture different audiences. For example:
stories, reels and posts. Each of these have
different algorithms, pull in different
viewers and can be optimized in
differently.

>




P> cover story

Photos By Keni Parks Photography
Written by Elizabeth McCabe

SCOTTY

“I was known at Ball Homes for my
colorful outfits,” he says with a grin.
“Being a golfer, I could wear pink
slacks, green slacks, orange slacks, or
even blue slacks. People would ask,
‘Who is the guy wearing the green

pants?’ That’s how people knew me.”

Whether it’s his colorful pants or his
fun-loving approach to life, Scotty’s
brightly colored wardrobe is as bold as

his approach to life and business.

With his drive and dedication, Scotty
has built an impressive career

in real estate. Known for

“never cutting corners” and always
delivering for his clients, he’s a
trusted name in Lexington’s booming

real estate market.

A Strong Foundation

Born at Langley Air Force Base in
Virginia, the Floro family moved to
Lexington in 1973 where his father

was Post Commander of The Bluegrass
Army Depot. Scotty’s path to success
was deeply influenced by his military
upbringing. “I had a great childhood, but
it was strict. My father was a colonel in

the Army, and even at home, we

\ had to dress right.”

This strict upbringing made Scotty
the man he is today. “I made bet-
ter choices having that type of
foundation at home,” he says with
gratitude. “I was too darn scared

to make the wrong ones.”

Following family tradition, Scotty
initially envisioned a career in the
military. “I come from a long line of
Army officers. We’ve been involved in
every major conflict since World War I
through the Afghan War. When I grad-
uated from high school, I went straight
into basic training, knowing I wanted to

become an officer.”




| LOVE THIS

COUNTRY SO MUCH
AND | ENJOY
HELPING VETERANS

“ WHENEVER | CAN

Scotty’s military journey took him
through Desert Storm in 1991, an
experience that shaped him deeply.
“There were times I feared for my
life,” he admits. With a military career,
he knew that there could be 10-15
more deployments. “You’re rolling the
dice whether you come home or not.

I had done it once and made it home,
but I didn’t want to play Russian

Roulette with my life anymore.”

After returning to the U.S., Scotty
completed his degree at the University
of Kentucky, where he ended up

going through the ROTC program. “I
graduated college and my father had
the honor of commissioning me as a
Second Lieutenant,” he says. Following
college, he began a short-lived teach-
ing career at Henry Clay High School.
But soon, he realized teaching wasn’t
for him. “I started a lawn and land-
scape company, and it grew into a huge
enterprise. That kept me busy until I

stumbled into real estate.”

Pursuing His Path

Scotty’s entry into real estate came from
an unexpected place — a basketball
court. “I was playing basketball with a
REALTOR® one Friday night, and after
we lost the game, he said, ‘Scotty, you'd
make a great real estate agent.” At first, I
thought he was kidding, but he was seri-
ous. He told me to take the real estate
class, get my license, and that he’d help

me get into new construction.”

Two weeks later, Scotty had his real
estate license and sold his landscape
company. “The rest is history,” he says.
That was in 2003. Now, 21 years later,
at the age of 53, he’s built a remarkable
career in residential real estate, partic-

ularly in new construction.

“I specialize in new construction
because I've been in it from day one,”
Scotty explains. “I spent 11-12 years
with Ball Homes, Central Kentucky’s
largest homebuilder. I know everything

about new construction, but I also

handle resales, flips, and I dabble in the
horse business. I understand that world

too, so I don’t mind showing farms.”

Building Relationships, Not Just Sales
Scotty believes success in real estate isn’t
about chasing numbers. “When you focus
too much on the money, you miss the
connections. For the first 10 years of my
career, | was all about the numbers. Then
Irealized that building relationships is
what matters. Take an interest in people’s
lives, their needs, and their families,

and the numbers will follow. I tell young
agents — stop chasing the numbers and

start forming personal connections.”

Love for Family and Country

Family has always been at the center
of Scotty’s life. “I'm very close with
my brothers and sister. My dad, who
we called ‘the Colonel,” was my rock.
Even though he passed in 2001, there
are times when I can hear his voice

during quiet moments. He always

taught us to never give up.”

B
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I WANT TO FINISH AS STRONG AS | STARTED.
I’'M NOT READY TO SLOW DOWN, AND | PLAN TO
KEEP GOING STRONG FOR ANOTHER TEN YEARS.

One person who holds a very

special place in Scotty’s heart is

his mother, known affectionately

as “Mama Flo” or “Flocahontas.”
“She’s had dementia for about 10
years, and I’ve been taking care of
her. She’s a Facebook sensation
because people love to follow my
posts about her.” He loves her dearly
and would do anything for her.

Scotty married last year to his long-
time girlfriend Rosemary DeCenzo-
Floro, who is also a real estate
agent. They have been together five
years and now live all together with
Rosemary’s two children. Portia, 20,
is a Junior at EKU and is studying
Psychology and Houston, 18, is also

22 - November 2024

areal estate agent. Yes, three agents
under one roof! There’s never a dull

conversation in that house.

Scotty also has a deep love for his
country, a passion that led him

to be a guest speaker at Garrett
Morgan Elementary School’s
Veterans Day event. “I love this
country so much, and I enjoy help-

ing veterans whenever I can.”

Looking Ahead

As Scotty reflects on his career, his

goals are simple: “I want to finish as
strong as I started. I'm not ready to

slow down, and I plan to keep going
strong for another ten years. I want
to be remembered as one of the top

agents when all is said and done.”

Outside of real estate, Scotty
enjoys spending time on the golf
course. Rosemary often goes
with him and Houston as well.
As for Portia, she drives the
cart with a good book to read.
“We spend a lot of quality time
golfing together as a family. It’s
our way of relaxing and enjoy-

ing each other’s company.”

In the ever-evolving world of real
estate, Scotty Floro continues to
stand out — not just because of
his colorful outfits, but because
of his genuine commitment to

his clients and his unwavering
dedication to building relation-

ships that last a lifetime.

N\ Breathe Wright

—— - .

GIVE THANKS FOR FRESH
AIR AND PEAGE OF MIND

TRUST US TO KEEP YOUR AIR
CLEAN THIS SEASON!

e
|

Call today and schedule your radon test or mitigation E
(502) 536-7884 | breathewrightservices.com -

your property’s potential

(859) 797-8910
keniparksphotography.com
kenilparks@gmail.com
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® commerce . o TR

@ @ lexington
Small Business

Your Partner for

of the Year 3
o 8

HOME TE CHNOLOG Y

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation __

WiFi - Custom Surround Sound - Outdoor Audio

We also do commercial!

Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V
VolIP Phones - Digital Signage - Network Consulting - and More!

‘h A6Solutions

P

pi.?

Call TODAY for a FREE consultation
(859) 788-4600 | 46Solutions.com
FOLLOW US ON SOCIAL MEDIA! 00

?Jgﬂ 2 ¥

BY THE
NUMBERS

Jo0 Ao S$3,004,988,038
GRASS SOLD IN 2023 SALES VOLUME

3,803 ‘ @
|I||

QD

TRANSACTIONS
PER AGENT

AVERAGE
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P> affiliate spotlight

Republic Bank

A Dynamic Duo with a Passion for Community and Client Care

With a combined experience of more than 50 years, Patricia
Morgeson and Rebecca Elliott of Republic Bank exemplify
dedication and expertise in the banking industry. Both women
have carved out successful careers at Republic Bank, a
Louisville-based financial institution founded in 1982 that has
made its mark by offering comprehensive banking services
with a personal touch. Their shared commitment to client suc-

cess and community involvement is at the heart of their work.

“I’'ve been in banking for nearly 23 years, and I'm proud to
say all of those years have been with Republic Bank” said
Patricia Morgeson, Vice President and Private Banking

Officer. “Banks are banks, and rates are rates, but it’s the
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people inside that set them apart. That’s where Republic
Bank, and I like to think myself, shine.”

Rebecca Elliott, VP and manager of Republic Bank’s CKY
mortgage team, echoed that sentiment, emphasizing that
client care and strong communication are core values. “I've
been with Republic Bank for 8 years, and each year, I'm hon-
ored as a top producer. What really sets us apart is the way

we care about our clients,” she said.

A Range of Services
Republic Bank has a variety of services available to meet

the needs of realtors and their clients. “As a Private Banking

Officer, I offer products that provide 95%-
100% financing with no PMI for primary
residences. We also have commercial
products for professionals looking to

buy into or start their own practices,”
Morgeson explained. For Elliott, the

focus is on offering a full suite of lending
options, including “conventional financing,
VA, FHA, USDA, KHC, construction loans,
bridge loans, HELOCs, and HEALs.”

Both women pride themselves on their
personal service. Morgeson added, “My
clients have access to my personal number
and can reach me anytime, even outside

of regular business hours. If I can’t help
them personally, I navigate them through
the bank’s internal departments to find
answers. It’s all about attention to detail
and doing things right the first time.”

Mentorship and Influence

The success of these two powerhouse
women didn’t happen overnight, and they
both credit mentors and life lessons for
their achievements. Morgeson reflected
on her journey, saying, “I’ve had several
managers and mentors over the years
who helped guide me. The culture at
Republic Bank has been instrumental

in fulfilling that mentorship need in my

professional career.”

Elliott’s path to success started young

and was deeply influenced by teachers
and friends. “I didn’t have a lot of sup-
port growing up, but I was lucky to have
teachers and friends who showed me my
strengths and helped me build on them,”
she shared. “I started out as a loan proces-
sor at a small mortgage company, and by
the age of 23, I had started my own mort-

gage company, which I ran for 11 years.”

The Joy of Helping Clients

Both Morgeson and Elliott take great
pride in the relationships they’ve built
with their clients over the years. “Many
of my clients have been with me for so
long that the line between client and
friend is blurred,” Morgeson said. “I want
to see my clients succeed not just profes-

sionally but personally too.”

Rebecca Elliott
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Patricia Morgeson

Elliott agreed, sharing, “Helping folks with the dream of homeown-
ership and building wealth through real estate is the most reward-
ing part of my role. I survived the housing market crisis of 2008,
which was a challenging time for everyone, but it made me more

determined to provide compassionate service to every client.”

Defining Success

When asked about how they define success, both women
offered thoughtful answers that reflected their values.
“Success for me is when a client refers their family or friends

to me. It’s the ultimate compliment,” Morgeson said. “It shows
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that they trust me to take care of the
people they care about.”

For Elliott, success is about making a dif-
ference. “Going to bed at night knowing you
did your best and waking up knowing you're
going to make a difference - that’s success.
It’s about being happy and grateful for all

that you have,” she said.

Family and Interests Outside of Work
Morgeson and Elliott are equally passionate
about their families and community work.
Morgeson, who’s been married to her high
school sweetheart for 22 years, enjoys
watching her two boys grow up. “They are
my world, and I wouldn’t have it any other
way. When I'm not working, I enjoy the
outdoors, house projects, and spending time

with my family and friends.”

Elliott, who is married to her husband
Dave and has two kids and a granddaugh-
ter, practices and teaches yoga in her
spare time. “Yoga is a great way to learn to
be present and content. It helps me with
self-care, and I love helping others with

self-love too,” she explained.

Both women are also involved in non-
profit work. Morgeson is passionate about
Habitat for Humanity and Big Brothers Big
Sisters, while Elliott focuses on helping

others through yoga and self-care.

Looking Forward

When asked what they would change
about the industry, both women high-
lighted the importance of teamwork and
building strong client relationships. “We
should all want to help each other be suc-
cessful,” Elliott said. Morgeson added, “If
you haven’t been happy with the quality
of your lending or deposit services in the
past, give me a chance to beat your expec-

tations. It’s just what I do.”

With a focus on client care, community
involvement, and a passion for their
work, it’s clear that Patricia Morgeson
and Rebecca Elliott of Republic Bank are
not just banking officers—they’re trusted
partners in their clients’ journeys toward

financial success.
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BRIANNA LORING

PHOTOGRAPHY

GO FROM LISTED TO SOLD!

WE'LL SET THE STAGE. PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.

) BLUE MON

Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483

Title Solutions:
Yoh ey tb Smooth&ansactzons. N

‘-rk

& TITLE SERVICES

One Stop Shop For:
Title Research
Loan Closings

Escrow Closings

Cash Closings KENTUCKY ABSTRACT & TITLE SERVICES, LLC

Deeds 219 E. Mt. Vernon St., Ste. 3 ¢ Somerset, KY 42501 ¢ 606-679-6315
Title Insurance monika@kyabstractandtitle.com ¢ orders@kyabstractandtitle.com

We make loans easier.
More loan options means more opportunities for your clients.

Portfolio Lending Products Remodel & Construction Loans

Physician, Dental & Pharmacist Specialty Loans Home Equity Lines & Home Equity Loans
Jumbo Loans Lot & Land Loans

Conventional Loans — Fannie Mae/Freddie Mac

Government Loans - FHA/VA/USDA/
Kentucky Housing

CRA/LMI Lending Products

Adjustable Rate Products

Bridge Loans

C&l Lending

Commercial Real Estate Lending

Centralized loan operations and serving teams

Medical Specialty loans located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

REPUBLIC REBECCA PATRICIA
BANK ELLIOTT MORGESON
Mort\;;cgee F;:i:j /e\/r\: ;ager APS::/S::: Ezgi?nzrggizt,

|t’sjust easier here.

RepublicBank.com  Member FDIC

NMLS ID #827418
859-519-3369

NMLS ID #3379
502-542-9425

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
Company Loan Originator ID #402606.

EQUALHOUSING
LENDER
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