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THE SECRET TO |
SHOW-READY HOMES

%2 Move In/Move Out Clean
% Home Staging

¥ Post Construction/Remodeling Cleaning
% Event & Holiday
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Ally Property Inspections and Timberline
Inspections merged to bring you years of combined
property inspection expertise. For the past 10 months

ALLY and Timberline have been working closely AR | . pest & termite
together. This merger is the natural next step in fully e 2 EANT T R
integrating the strengths of both companies. AN ._ t?;.-.;f?ﬁ?“? l; o :’_,*

3 - . -- ; * b . : .. r: _.’h"! .;‘1;}-;3:’5’1.‘.? -I
WHAT CAN REALTORS EXPECT? yoF € Gy o> b
« The Same Dedicated Team You've Always Known } ML
« A Broader Range Of Specialized Inspections

- Inspections Performed With Advanced Technology C U R R E N T

« Even More Thorough & Reliable Inspections N = ' = CHARCOAL GRILL

MOSDUND CONTROL PEST CONTROL TERMITE CONTROL ,
FREE Pest Spray & Inspection LINCOLN LIKES IT
With A 12-Month Service! Experience:
SAVE $99' Food:
= Price: 1555

All Real Producers should try it!

" I 205.335.4400
?E};EEBDDE;-BE TODAY! LincolnsMortgage.com
E% prim.'itypéstandtermite.cnm { MR()IFEGIfIG'IE

NMLS# 351964 @

(ENSER

MOVING WITH E'
CONFIDENCE (=

NMLS# 2239
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Call today for your free quote!
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. I (205) 201-4972
. | 3 Kmorse@healthmarkets.com@HealthMarkets.com
Lauren a Matthew Lelghton 7001 Crestwood Blvd. Ste 610, Birmingham, AL
Murphree - Lepore Harbuck 35210

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide exceptin MA. Not all agents are licensed to sell all products. Service and product
availability varies by state. Sales agents may be compensated based on enrollment. No obligation to enroll.
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SPECIALIZED .
PROPERTY MANAGEMENT" ALF

Your Partner for Residential & Commercial Inspections
WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

INSURANCE

Our Team Works For You.

"‘Hg—
& ™ CottenHomelnspections.com
- 5 205.213.1821
< S

' 6\(/{) n—;;ab

YOU SELL HOMES
WE MANAGE HOMES

Ask about our Realtor Referral Program.
Partner with Specialized to create a seamless
experience for rental home investors
and gain an even stronger advantage

over your competition! The Vail Agency

CHIl is the home of FLAT FEE INSPECTIONS.
The fee is $380 on ALL inspections for homes under
3,000 square feet. All homes 3,000 + square feet will
be priced at the normal inspection rate.

Call 205.767.8821 or email
jarrod@specialized247.com today! (205) 980- |
jarrod@specialized247.com today 205 . 980 9933 Gl Cotten ,Eﬁ,[_l_u_[“;'
Specialized247.com ThevallAgenCY.COm Founder & President of . TESTER

Cotten Home Inspections Inc.

2320 Highland Ave. S. | Suite 175 | Birmingham
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PREFERRED PARTNERS

RP

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

BAKERY/CATERING/
CLOSING GIFTS
Rolls Bakery

Katie Cornutt

(205) 490-1111
rollsbakery.com/

BANKING &
MORTGAGE LENDING
SouthPoint Bank

The Petrusson
Mortgage Team

Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

CLEANING - RESIDENTIAL
Southern Bio Clean

(205) 960-1423
southernbiollc.net/

HANDYMAN/HOME REPAIR
ACE Handyman Services
Steve Hartman

(205) 263-3961
AceHandymanServices.com

HEALTH MARKETS

Karen Morse

Insurance Agency

Karen Morse

(256) 426-0368
healthmarkets.com/kmorse

HEATING & COOLING
Veterans Heating & Cooling
Brian Green

(205) 535-5533
veteranshvacal.com

If you are interested in contributing or nominating REALTORS® for certain stories,

HOME &

PROPERTY INSPECTIONS
Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten

(205) 213-1821
cottenhomeinspections.com

HVAC SERVICES

Nick’s Heating and Cooling
(601) 917-2238
callnicksheating
andcooling.com/

INSURANCE: PROPERTY
& CASUALTY

Alfa Insurance -

The Vail Agency

Jacob Vail

(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert

(205) 979-4331
lambertagency.com

LENDER

MortgageRight

(205) 335-4400
birmingham.mortgageright.
com/lincoln-smith/

MORTGAGE BROKER
AmeriCapital

Carissa Rickman
(205) 705-0881
carissarickman.com

them for supporting the REALTOR® community!

MORTGAGE LENDERS
Princeton Mortgage
Melanie Sanders

(865) 202-9082
www.princeton
mortgage.com/
lo/melaniesanders

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell

(205) 675-7147
prioritypestandtermite.com

PHOTOGRAPHY-
REAL ESTATE
Brendon Pinola
Photography
(205) 607-0031
brendonpinola
photography.com

PHOTOGRAPHY/
VIDEO PRODUCTION
CRC Creative

Ryan Campbell

(205) 381-9801
crc-creative.com

PORTRAITURE/
PHOTOGRAPHY

David Graves Photography
David Graves

(205) 422-8610
davidgravesphotography.
mypixieset.com/

PROPERTY MANAGEMENT
Real Property
Management Victory

Mary & Bud Ussery

(205) 793-0700
victoryrpm.com

please email us at meredith.jones@realproducersmag.com.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Specialized

Property Management
Jarrod Cook

(205) 767-8821

RESIDENTIAL MORTGAGE
Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

ROOFING CONTRACTOR
Cahaba Valley Roofing
Cayleb Coker

(205) 796-8755
cahabavalleyroofing.com

SECURITY & HOME
DEFENSE TRAINING
Timberline Security Services
Amandalyn Barr

(205) 834-6983
timberlinesecurity
solutions.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Talking Social
Logan McCabe
(205) 901-1895
talkingsocialllc.com/

TITLE & CLOSING SERVICES
Reli Title & Closing

Hannah Lewis

(205) 970-2200

reli.us

WINDOW
TREATMENT: BLINDS/
SHUTTERS/SHADES
Bumble Bee Blinds

of Birmingham

Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/
birmingham-al

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Pro-
ducers but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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MEET THE

BIRMINGHAM

REAL PRODUCERS TEAM

Lanie Schaber
Ad Strategist

Katherine Fondren
Editor & Content
Coordinator

Meredith Jones
Owner/Publisher

Adrian Lucas Elizabeth McCabe Nick Ingrisani
Relationship & Writer Writer
Event Manager

Taylor Davis
Ad Strategist

Ryan Campbell
Videographer

David Graves
Photographer

Brendon Pinola

Zach Cohen
Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain
stories, please email us at meredith.jones@realproducersmag.com.
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YOUR BIRMINGHAM REAL PRODUCERS Amplify Your Organizations
Brand With High-Quality

D 3 O O BAD G Content & Grow Your

You now have your own badge to  Using your badge? We’d love -

use however you’d like to show to see how! Show us how m m B u s I n e S S To d ay
that you’ve made it a part of this  you are using your badge, ﬁ-F E E# m
exclusive community of the top and you may just find a Q &

1-2% in real estate! picture of what you shared in a * * * O 300
PARTNER

the magazine! Social media,

L]

Missing your badge? Email email signatures, web, list-

REAL PRODUCERS REAL PRODUCERS
Meredith.Jones ings, marketing material...
@realproducersmag.com nothing’s off limits! E E E E

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as well!
They have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses.

Look for this badge to know that you are working with one of the best, recommended by the best!

YOUR CLIENT COULD WIN A Photography

MORTGAGE-FREE YEAR!

When your clients close a loan with us this year,
they're automatically entered into our
Mortgage-Free Year Sweepstakes. Imagine the
excitement when your client finds out they
won an entire year of mortgage payments on us!
Let’s make dreams come true together.

Videography
Graphic Design
Web Design

Defensive Pistol Classes for All
Levels (Beginner, Intermediate,
Advanced)

Private Pistol Classes
CE Training for Realtors

Thomas Dickinson  Craig Jemison
Branch Manager EBranch Manager Mortgage L
NMLS 40424 MMLS 40427
2059074721 2 5

STOCKTON
MOETGAGE

Give the Gift of Safety:

Craeseng g _ Let CRC Creative Show You The Impact
You Can Make, Connect with Us Today!

Came thain with ua!

205.834.6893
TimberlineSecuritySolutions.com
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arvesting success

On September 26th, we had an incredi-
ble time celebrating the latest magazine
features at our Harvesting Success Fall
Brunch hosted at Reli Title and Closings’
beautiful Homewood office. The atmo-
sphere was energetic and inviting as
Birmingham’s top REALTORS® along
with our preferred vendor partners gath-

ered to network and celebrate together.

We enjoyed an amazing waffle and
breakfast spread from Rolls Bakery,
and Lambert Agency Insurance
treated us to delicious apple cider
mimosas, which were a huge hit with
everyone! We were excited to draw
one lucky REALTOR® as the winner
of a fantastic door prize: a two-hour
cleaning from the wonderful team at

Southern Charm Cleaning.

With the perfect combination of music,
mimosas, and great company, the event
was both fun and memorable. Special
thank you to all of our sponsors and to
Reli Title for hosting such a delightful

and successful event!

10 - November 2024
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Fall Brunch P event recap

Joining Forces to Create a
Partnership That Is On Point.

NG ooy
NN IES RN R

g—gﬁ 4

Local Operations
High Level of Expertise
Personalized Service

Justin Petrusson
g = g VP — Mortgage Banker
'ITH POIN'T 20> s
HOIME MOE GAGE jpetrusson@southpoint.bank
NMLS#: 351335

=" MortgagesByJustin.com

3501 Grandview Parkway, Birmingham
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LINCOLN
SMITH

AND HIS TEAM AT

DY partner spotlight

Written by Elizabeth McCabe
Photos by Brendon Pinola Photography

FOR ALL YOUR A Veteran-Owned
MORTGAGE NEEDS Company You Can Trust

MortgageRight, a
. X locally-based and vet-
Having the right mortgage Y

eran-owned company in

lender can make or break a Birmingham, Alabama, is

transaction. When it comes to proud to serve its commu-

securing the best mortgage nity with over 50 locations
9 gag across 48 states. With a deep

solutions, Lincoln Smith and commitment to clients, espe-

his team at Mo rtg age Rig ht cially veterans, MortgageRight
stand ready to keep offers something unique—its

. values of service and integrity.
deals moving smoothly

“We are one of the largest pri-

to the closing table. vately-owned mortgage companies
As producing branch in the Southeast,” says Lincoln.
. “We have a large, great team, and
manager, Lincoln we pride ourselves on serving our

brings 24 years of veterans and our community.”
experience, offering

This veteran focus sets
a customer-focused

MortgageRight apart. The team knows
approach that’s the challenges veterans face and spe-
as sea mless as cializes in offering tailored mortgage
- solutions that meet their specific needs.
it is personal. . . .

Lincoln and his team are passionate
about helping veterans achieve homeown-
ership and making their transition into a

new home as smooth as possible.

A Thriving Team Culture
Behind every successful mortgage transaction
is a dedicated team, and at MortgageRight,
Lincoln leads a growing group of over 10 loan
officers, loan partners, and processors. “We have
a fantastic culture,” Lincoln shares. “Everyone
is like family. We have fun, but we also take our
work seriously. We’re building strong relationships
with our REALTOR® partners by providing weekly

insights into market trends and mortgage updates.”

MORTGAGE
RIGHT

The team prides itself on delivering a
smooth, personalized experience for
every client. Whether it’s a first-time
homebuyer, a veteran, or a self-employed
individual needing specialized attention,
MortgageRight treats every client with
the care and dedication they would want
for themselves. “Our process is tailored to
each client,” Lincoln explains. “It’s about
creating a seamless experience for both
the client and the REALTOR®.”

The MortgageRight Difference

So why should clients choose
MortgageRight? For Lincoln and his
team, it’s simple—clients are treated
like family. “We hold your hand through
the entire process,” says team member
Camie Funk. “Buying a home is one of
the largest investments you’ll ever make,
and we’re here to make that transition as

smooth as possible.”

‘What makes MortgageRight even more reli-
able is its in-house approach. All underwrit-
ing, processing, and funding are done locally
in Birmingham. This not only ensures
efficiency but also gives the team full control

over every aspect of the mortgage process.

MortgageRight places a high value on
its REALTOR® partnerships, constantly
seeking co-branding and marketing
opportunities that benefit both sides.
“We love to collaborate with local
agents to enhance their production and
provide value to their clients,” Lincoln
notes. “Our goal is to make the entire
process—from application to closing—

effortless for both clients and agents.”

Birmingham Real Producers - 13



Lincoln

Smith

Leadership and Vision
Lincoln’s passion for the mortgage
industry extends beyond just closing
deals. His purpose is to mold future
leaders. “Throughout my career, I've
held various roles in the mortgage
industry, but I decided to become a
producing branch manager to leave
a lasting thumbprint on the next

generation of mortgage leaders,”

Lincoln shares. His branch is thriving,

and his goal is to become one of the
top-producing branches in Alabama
while maintaining a fun, motivating,
and client-centered culture. As the
producing branch manager, he is
also growing his client list, which is

a top priority on his list of goals.

Meet the MortgageRight Team
Lincoln has a highly qualified team
that excels in catering to clients and is
dedicated to serving them. “A trusted

team makes all the difference,” he adds.

Lincoln can’t say enough about his team:

Loan Officer Dave Molde, Loan Officer

14 - November 2024

Kevin Jemison, Loan Officer Camie Funk,
Loan Officer Tom Sparks, Loan Officer
Ashley Hatcher, Loan Officer/Processor
Addison Hoffman, Loan Officer Diana
Will, Loan Officer Estuardo Urizar, and
Loan Officer Scott Alsabrook.

“We are hoping for one more addition
to our team and then our team will be

complete,” says Lincoln.

Advice for REALTORS® from
the MortgageRight Team
The MortgageRight team doesn’t

just excel at lending—they’re

also a source of advice for their
REALTOR® partners. “Continue to
strive for leadership and perfec-
tion,” Lincoln encourages. Loan
Processor Addie Hoffman adds,
“Stay humble and kind in all your
interactions.” Diana Will states,
“Thank you for investing in an
industry that creates generational
wealth and changes lives.” Kevin
Jemison comments, “I would

love to partner with you, be an
asset, and help you grow your
business through open houses,

co-marketing, and more!”

Ready to Work with MortgageRight?
For those seeking a mortgage part-
ner they can trust, Lincoln Smith
and his team at MortgageRight
offer a winning combination

of experience, local expertise,

and a client-focused approach.
Whether you're a REALTOR®
looking for a reliable partner or a
client ready to secure a mortgage,
MortgageRight is ready to serve.

For More Information:
Lincoln Smith

P. (205) 335-4400

0. (205) 776-8401
lincoln@mortgageright.com
mortgageright280.com

205.907.4095 | BHamHomePhotos.com | BrendonPinolaPhotography.com

WE DELIVER THE
EFFORTLESS MORTGAGE™

AND BACK IT UP WITH
THE FRINCETON FROMISE:

If our customer is unhappy for any
reason, they can get $1,000 ar
closing. Mo strings attached.

HANDYMAN

——SERVICES

Steve Hartman e
Frapchise Daner

MELAMNIE SANDERS
MORTGAGE LOAN ORIGINATOR
B65-202-9082
maanders@princetonmongage com
princetonmaorigage comdo/melaniesanders
439 Grand Avenue, Ewing, MNJ 08628
NMLS 1133946

l= PRINCETON &
MOBRTGAGE o

Ace Handyman Services has an experienced team of Handymen who can
help with your punch list, whether you're buying, selling or renting a home

SCHEDULE A HANDYMAN

205.263.3961 g%

At:eHandymanSemces com =

1 | ncasly o]l madege it | ranchise
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BY THE
NUMBERS

HERE'S WHAT THE TOP
AGENTS IN BIRMINGHAM
SOLD IN 2023.

CAHABA VALLEY
ROOFING [j

LOCALLY OWNED, PERSONABLE CUSTOMER SERVICE

+ Roof Replacement + Emergency Tarping

+ Storm Damage + Gutter Replacement

205.796.8755 - CahabaValleyRoofing.com

@) $3.569,021,132
S VOLUME

W 8,469

! / TOTAL
| TRANSACTIONS

$11.8 M

AVERAGE
SALES VOLUME
PER AGENT

/3 28
I O] AVERAGE
m TRANSACTIONS

PER AGENT

TRUSTED EXPERTISE FOR
YOUR CLIENTS' COMFORT

Your Dependable HVAC Partner
‘é, for Real Estate Success

VETERANS

WRATINE

INSTALLATION
REPAIR « AIR QUALITY

Satisfaction Guaranteed ¢ 24/7 HVAC Service

Brian Green, SCAN TO REQUEST

A FREE QUOTE
Owner

UNITED STATES m|[m
AIR FORCE VETERAN }115?1
(205) 535-5533 =

AL#21006 VETERANSHVACAL.COM — F.I'i'

e
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“When I first graduated, I got my
dream job back in Memphis as a district
manager for Aldi, but my husband and I
were engaged, and he got his dream job
in Birmingham,” Lauren recalls. “After
six months, I realized my job wasn’t

a good fit, and he loved his work, so I

moved to Birmingham.”

Upon returning to Alabama, Lauren
set out to build a career and a social
network. She spent several years as
an account representative and freight
logistics broker before moving into
real estate in 2012.

“Gusty Gulas and my husband were fra-
ternity brothers. He hit it big in Zillow
and needed someone to work the leads
he was bringing in, so he talked to us,
and I joined him to sell houses instead

of freight,” Lauren explains.

Lauren got her real estate license while
on maternity leave with her first child,
assuming she would dabble in the
business. Yet, once she got licensed,
her competitive spirit took over. She
was named “Rookie of the Year” for her
brokerage and soon settled into real

estate as a full-time profession.

Real estate has proven to be the

perfect fit for Lauren and her family.

finding home

Lauren Murphree may not
have been born in Alabama,
but she’s found a home in
the Heart of Dixie. Born in
Atlanta, Georgia, and raised
in Hagerstown, Maryland,
and Memphis, Tennessee,
Lauren first came to Alabama
to attend college at the
University of Alabama in
Tuscaloosa. She graduated
with a dual degree in German
and marketing in 2006 and
has called Birmingham
home since 2007.

She’s found a great balance in raising
a family and helping her clients with
their real estate needs, often taking
her kids to showings and events.
She’s blessed to have a supportive
husband who helps her to prioritize

both family and career.

Flying High

Today, Lauren is a top agent at
RealtySouth. After six years on Gusty’s
team, she’s been a solo agent since
2018. In 2024, she closed an impressive
23 homes for $8.7 million.

So, what have been the keys to

Lauren’s success?

“I'm always available. I have strong
communication,” she says. “And I'm a
type A personality. I like lists, and I'm
very thorough. I'm also a bulldog. I
have a good personality for negotiating.
I'll tell you what the facts are, whether
you want to hear them or not. People
know I will give them the truth.”

Alongside her work selling real
estate, Lauren has developed a love
for staging, design, and real estate
investing. In 2023, she purchased

her first short-term rental property,
which she manages via Airbnb. She
has also maintained a long-term
rental property for ten years and reg-
ularly helps her clients find profitable

investment opportunities.

Lauren gains the most joy from mento-
ring agents and volunteering her time.
She stays involved at the Birmingham
Association of REALTORS®, where
she sits on several committees and

is a Leadership Academy graduate.
She is also a recipient of the Ada Mae
Garner Award, a Homes for Heroes
endorsed REALTOR®, and sits on the
Birmingham Regional Advisory Council
for the Make-A-Wish Foundation.

Birmingham Real Producers - 19



It’s All for Family

Lauren’s real estate journey began with her

FUN FACT

family at the center, and they continue to be her
Lauren speaks

inspiration for success. Today, she lives in Ross
Bridge with her husband, Wes, and their three
children, Kaitlyn (12), Emmett (8), and Elizabeth
Grace (5). All three kids play sports; if they

aren’t at a gymnastics event or soccer game,

German
fluently. She
studied abroad
at a college

you'll find Lauren and her family watching mov- A I
in Mannheim,

Rt ] Look & Feel Like YOU.

semester and

ies, playing tennis, camping, watching Alabama
football, or playing with their dog, Ritter.

leveraged her

I’].]. te].]. you What the B Ils (o land s
facts are, whether job with Aldi, a PORTRAITS THAT FEEL PERSONAL
coo Tk German company. —— AND SET YOU APART. —

RO TS SIS Lauren and her Let’s Talk About A Headshot
them or not. family still travel Event for Your Team!
People know I T

i1 give them regularly, and
wi ; 5

g her oldest child David Graves
the truth. is learning to )
Gl # 205.422.8610 | (o) @DavidGraves_
“ i DavidGravesPhotography.com

“My parents raised me to work
hard and love the Lord. I hope

my children say the same about

Your Partner in LAMBERT AGENCY
Property Management! THE PREFERRED CHOICE F(__)R

me one day. I pray my legacy is

hard work and that my children

are good members of society. And
I want to leave behind some good
REALTORS® that know how to

take care of people and give our indus-

try a good name,” Lauren closes.

YOUR CLIENTS DESERVE THE BEST SERVICE!

= g ———

REAL

Scan to learn mOI’ES m HHJNI:\EEET‘}ENT Vo Local & Independent Agency | Client Focused | Competitive Rates

about our Realtor
VICTORY .
Referral Program! a reighboty compony .o e isg . E E]
:E_'-' "j = SCAN FOR MORE

Y [INFORMATION!

Bud & Mary Ussery .
205.793.0700 e VictoryRPM.com N4l
4625 Valleydale Rd, Birmingham

Relationship Focused e Professional & Trustworthy
30+ Years Experience ® Exceptional Service

- .. L

(=] ek

LAMBERT AGENCY 205.871.9101
INSURANCE LambertAgency.com

Photo by Rachel Coffey Photograp

hy
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kag a difference . ficy ke e o . & ' I feel like it’s God who got me
. . - ' el e SR L into the world of real estate.
ritten by Nick Ingrisani 3

Photos by Brendon Pinola Photography

Matthew was born in Detroit, Michigan,

Aﬂ P e o A e v and spent the early years of his life

there before his family relocated to
Birmingham, Alabama, when he was
seven years old. Growing up in the
vibrant southern city, Matthew built
strong roots, staying in Birmingham
through his first year of college. Then,
he decided to shift gears and join the
Army, ultimately serving for 10 years.

; . : : : .I. - ‘. ; k .- 3 s : . . . = c : : -'..-
A JOURN EY " S ey . ey Iy 4 v ' After being stationed around the U.S.
: : oA SN
OF RESILIENCE T - 3 » F ' g and Germany and deployments to
e = . Bosnia and Iraq, Matthew returned to
AND SERVICE

Alabama, hoping to settle into civil-
ian life. He tried a few different jobs
before accepting a position in car sales,
which he did for seven years. During
that time, he met his future wife,
Stephanie. They got engaged in 2014
and began to look for a house to move
into together after their wedding.

! L_THERE’s ALWAYS _ U N\ B | -
¥ A CONNECTION o T S
 THAT SOMEBODY i (o e e <3 W
 WHO'SSERVED | —
- HASWITHOTHER | | e - N
- MILITARY MEMBERS. S e =

I-.: - : gl - ] - 1 r_"_ . " L & . - * : l1 = i |
& == = = i | j L . y ¥ i Birmingham Real Producers - 23
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While writing a contract for the purchase of

their new construction home, Matthew’s knack
for negotiation flustered the on-site salesperson.
At the closing table, impressed by his skills, the
builder asked Matthew if he had ever considered
becoming a REALTOR®, going so far as to offer
him a job if he pursued his real estate license.
Inspired by this conversation, Matthew decided to
make the jump into real estate.

After obtaining his real estate license in 2015,
Matthew transitioned into full-time real estate
work in January 2016. The early days were
shaped by mentorship from the same builder
who had encouraged him to make the career
switch. He trained Matthew for three months
and then placed him in his own neighborhood.
This foundation of selling new construction
homes allowed him to draw on the skills he’d
honed in car sales—primarily the ability to sell
what you see, provide excellent customer ser-
vice, and negotiate on behalf of your clients.

However, it was Matthew’s connection to his mil-
itary roots that truly set his real estate career in
motion. In 2016, he began working with Veterans
United Realty, a referral partner that connects
military personnel and veterans with homes and
agents. As an Army veteran, Matthew found he

had a natural rapport with these clients.

“Being a military vet myself, it doesn’t matter
what branch of the service somebody serves in.
There’s always a connection that somebody who'’s
served has with other military members. We know
how to speak the lingo; we know what each other
goes through. Also, when people are deployed and
experience those hardships, I can relate. So, if’
somebody ever deployed, there’s a connectivity
between them and me, and I can build a camara-

derie so they trust me and want to work with me.”

The trust he’s able to build with fellow veterans
paid off. In his first year, Matthew worked with 10
veteran clients. His business has grown steadily;
today, 98 percent of his clients are military mem-
bers or veterans. His hard work and dedication to
serving this community have earned him the title
of the number one referring agent for Veterans

United Realty in the Birmingham market.

Since 2020, Matthew has been with Keller
Williams Realty “BESTavia” (Vestavia), primarily
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selling residential homes. Matthew has been a solo agent

throughout his career, having built a solid business focused on
veterans and handling every aspect of business on his own. He
enjoys having full autonomy over his business but is consider-
ing getting an assistant to take some work off his plate, allow-

ing him to focus more on building and growing relationships

with past and future clients.

Reflecting on the traits that have helped him succeed, Matthew

emphasizes the importance of resilience and adaptability.

“Being resilient in and adaptable to this industry builds your
confidence. And then, when you're interacting with clients, they

feel confident in what you're doing and your ability to help them.”

Outside of work, Matthew is dedicated to his faith and fam-
ily. An active member and usher at Church of the Highlands,
Matthew’s Christian faith is a central pillar in his life. When
not serving his community or clients, he enjoys traveling with

his wife and their 7-year-old daughter, Harper.

Whether he’s negotiating a home deal or creating lasting
memories with his family, one thing remains constant:
Matthew is committed to integrity, strong relationships, and a

life of serving those who served.
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HARBUCK

Finding Her True Purpose

“I look up to my mom, Bonnie Johnson, so much that it’s evident in all aspects of my
life,” says Leighton Harbuck with ARC Realty. “My mom has been a REALTOR® for
many years.” Prior to being a REALTOR®, her mother was a teacher. “I just followed in

her footsteps and am so much like her now in so many ways,” smiles Leighton.

Before arriving on the real estate scene,
Leighton enjoyed being an elementary
school teacher and then a stay-at-home
mom. Although she initially was resis-
tant to getting her license, she had a
change of heart.

“When I saw my mom start real estate,

I wasn’t sure if I wanted to do it,” she

admits. “I always said I would never

be a REALTOR® because I saw how
hard my mom worked,” she laughs.

Leighton’s husband, Ryan, encouraged

her to get her license in 2018 and she

took his advice to heart.

“When I sold my first house, I realized

how much I loved helping others and
how it was my true passion,” she says.
Ironically, the first house was sold to

one of her former students.
full circle moment,” smiles Leighton.
“I educated them as a child and then
educated them again, in a huge life deci-

sion, later in life.”

Interestingly, Leighton never thought
she would be in the sales world.
However, never say never. “After I had

kids and wanted to stay at home with

our girls, my dream job, I felt like I

was meant for more,” she says. “God
then gave me this purpose in life to
serve other families. He has shown

me that this is my purpose. I can serve
other families, and in return, it serves
my family. I can still be a mom at my
daughter’s school functions, go on field
trips, and greet them when they get
home from school, all while helping
people buy and sell real estate. So, I am
able to put my family first but still serve

my clients well at the same time.”

A Heart to Serve Others

“I love to serve other families in the
biggest transactions of their life,”
explains Leighton. People ar; this Top

Producer’s passion.

Leighton’s heart for others was devel-
oped when she moved to Birmingham
from Florida while she was in middle
school. “It was very hard to move at
that time,” she says. “We sold our
house and moved here at an impact-
ful time in my life. It shaped me to be

confident in who I am and be ready
for change.” The move helped her to
be more adaptable and wholeheart-

edly embrace change.

Now, she sees children moving
from other towns and has a heart
of compassion for them. As a
former elementary school teacher,
she even wrote a children’s book
about moving, which can be a chal-

lenging event for a child.

“It’s called From A House to a Home,”
says Leighton proudly. She’s hop-
ing that her book will help children
transition to their new homes
successfully with anticipation and
excitement. “I grew a lot through
writing the book,” she points out.
“My hope is that the story in it reso-

nates with many little ones.”

A Wonderful Life

When Leighton isn’t meeting with
clients and showing homes, you can
find her with her family. Leighton is
married to her husband, Ryan, the
president of a local construction
company. They love to travel and
lead their busy lives together.




“We’ve been married for 15 years

now, and we have two beautiful girls,
Mae (11) and Maggie (9),” she shares.
In Leighton’s spare time, she helps to
coach the cheer squad. Ryan also stays

active in the girls’ lives.

“He coaches our youngest daughter’s
softball team,” explains Leighton.
“Softball and cheer are our world right
now.” Leighton takes every moment —
whether in the cheer squad or in sports

- to connect with others.

“When I’'m at cheer practice, a game, or
other kids’ activities, people often ask
me about the local real estate market,”
she says. She likes being of service to
others, and their local market expert
and is always eager to help them with

their real estate concerns.

Passionate About Life and Real Estate
Outside of work and family, Leighton
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enjoys playing tennis and is part of sev-
eral local leagues. Tennis has also pro-
vided opportunities to blend her social
life with her business. “I’ve helped
several people on my tennis teams buy
and sell homes,” she says. “It’s been a
great way to connect with people both

on and off the court.”

Leighton’s attention to detail extends
beyond the real estate transaction. She
also loves organizing, a skill she often
brings into her work. “It brings me

joy to help my clients organize their
homes and ensure everything is mar-
ket-ready,” she says. “It’s fun to pull

those two passions together.”

Mentoring and Faith

Despite her successes, Leighton
remains humble and grounded in her
faith. Her favorite Bible verse, Psalm
143:8, serves as her daily inspiration:

“Let the morning bring me word of

66

If you

care about
people and
serve them
well, it will
show in
your work.
I always
try to
make my
clients

feel like

they are

my top
priority.
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your unfailing love, for I have put my
trust in you. Show me the way I should

go, for to you I lift up my soul.”

“This verse reminds me that each day
is a new day to serve others—whether
in real estate, on the tennis court, or

with my family,” she reflects.

Leighton also enjoys mentoring new
agents and believes that being a good
REALTOR® starts with being a good per-
son. “If you care about people and serve
them well, it will show in your work,” she
advises. “I always try to make my clients

feel like they are my top priority.”

A Lasting Legacy

Leighton credits much of her suc-

cess to her mother’s influence. “As a
REALTOR®, my mom has been a great
example to me in many aspects of my
life,” she says. “She’s shown me that I can
enjoy life, be a good mom, and still have a

rewarding career that serves others.”

From a dedicated teacher to a stay-
at-home Mom, and now a thriving
REALTOR®, Leighton Harbuck has
found her purpose in serving others.
Whether through real estate, coaching

cheerleaders, spending time

Whether with her family or playing
tennis, she gives her full effort to
everything she does, leaving a lasting

impact on the people she encounters.
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