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May is National Moving Month—which means many .
people are looking for their first home or their next home, J PAINT PUL'SH

No matter where your clients are in the homebuying 4 CAR DETA|L|NG
process, move them forward with the Meritrust Home | . CERAMIC COATING

Loans Team. With local service, quick closing and ‘
personable service, your clients will be unpacking in their - I
new nome in No time.

Meritrust

§ HOME LOANS..
Scan to contact us! MeritrustHomelLoans.org

Subject to approval.
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We'll Help You

Navigate the
Health Insurance

M A ZE

Our health insurance brokers help you
select plans to save you money and
find great coverage

ICT INSURANCE GROUP

HEALTH|HOME|AUTO

316-440-6111 * > * A% o

BBB
9435 E Central Ave, Wichita KS 67206 | ictinsurance com Over 100 5-Star Google Reviews

Let's work
together to get
your client in a
home they love!

AL —
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v =
Mortgage Competitive
Professional Rates

NMOTTO

ORTGAGE

Why Motto?

Because we are the full package.

©» ©

Loan Easier
Options Application

CHARGED

316.680.1554

steven.myers@mottomortgage.com | mottocharged.com

910 1/2 EAST DOUGLAS AVE | WICHITA, KS 67202 NMLS #2263902




MEET YOUR WICHITA REAL PRODUCERS TEAM

Samantha Lucciarini Shenia Schlosser Amber Smith Dave Danielson
Owner/Publisher Ad Strategist Client Care Writer
316-258-4855 Coordinator

-

Jennifer Ruggles Allie Henwood

Andrew Montafio
Photographer Stylist and Photographer
Photographer
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NEW PARTNERS!

KEIISE.E
Tree

Experts

L
IHUFIAL UEl J:ui.;;:_-..._
416-494-8838

VORTEX

&bt Duct Closning & Home Services

6 - May 2024

andf l0ne

TM Fencing LLC

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED @ ‘Bg-‘,,.

¢ Tane Murphy, Owner [ ,,
(316) 218-3450 « tmfencingllc.com @M,“ T

You've Gotten Them to Closing...

Now We'll Take Them From Here...
To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

: ,4§

Scan fo Gef Moving On
Your Client's Quote

-y @Jz*m%%

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

%ome, IS
where the ﬂl/&a)bﬁ is.
Get pre-qualified to gain

bargaining power when negotiating
the price on your new home.

5/ NN
RCB BANK
Mortgage

RCBbank.bank/Mortgage

Jake Baird

Senior Mortgage Loan Qriginator
NMLS #757540

316.247.7725
Jake.baird@rcbbank.bank
10501 E. Berkeley Square Pkwy

sy e
A FIDFC LENDER
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PREFERRED PARTNERS

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

BUILDER/DEVELOPER
Schellenberg Development
schellenberg
development.com

CAR DETAILING

Tropical Details

(316) 494-9839
tropical-details.webflow.io

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandardscarpet
cleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION &
REMODELING

Wichita Construction

& Concrete

(316) 779-4123
wichitaconstructionlic.com

CONSTRUCTION

& ROOFING

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

ELECTRICIAN-
RESIDENTIAL/
COMMERCIAL

Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

HEALTH/HOME/
AUTO INSURANCE
ICT Insurance Group
(316) 440-6111
ictinsurance.com

HOME & PROPERTY
INSPECTIONS

Goodfellas Property Inspection
(316) 655-0280
goodfellasproperty
inspection.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

them for supporting the REALTOR® community!

HVAC SERVICES
Balanced Mechanical
Experience

(316) 243-8953
balancedmechanical
experience.business.site

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

/ REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MORTGAGE / LENDER
Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

MORTGAGE BANKER
Flat Branch Home Loans
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE BROKER:
RESIDENTIAL /
COMMERCIAL

JR Mortgage Group
(316) 3471409
jrmortgagegroup.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

US Bank
mortgage.usbank.com/
ks-wichita

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Allie Jael Photography
(316) 633-5547
alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Signature Real Estate Media
(316) 670-0658
signaturerealestatemedia.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

ROOFING AND
CONSTRUCTION
A & L Roofing

Art Lohrengel
(316) 721-5799
alroofing.org

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

TRUSTED TRADES

are valuable vendors who know how to

serve the needs of REALTORS®. You may not

require their services for every transaction,

but when the need arises, you're grateful for

them. This group of vendors is critical to your

business. Most importantly, these Trusted

Trades will get the job done and make you

look awesome to your clients!

> TRADES

316.9%0.0242 Google
HigherStandardsCarpetCleaning .com

AIR DUCT CLEANING

Blaine Rodman
316.293.8701
BlaineRodman(@knivesforlife.cam

$CUTCO

Cloaing Gifts

316.272.6849 | VortexDuctCleaning.com | VortexDuctCleaning@gmail.com

8 - May 2024 Wichita Real Producers - 9
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Carpet

32

Partner g A : .| Celebrating
Spotlight: W 4 ' Leaders:
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tion

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

PLUMBING HEATING & AIR CONDITIONING

‘Wichita’s Trusted Plumbing,
‘Heating & Air Conditioning
Company for Over a Century!

Scan to Fasily Boek Your Client's NWext Appeiniment

EISFRE) 1f 1t's pead, Call Fred
) 316.262.FRED
= icalledfred.com

Emergency ‘
Service

10 - May 2024

26

Top
Producer:
Kellie
Nesmith

Making A
Difference:
Veronica
Gillette
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Explore Our
Mortgage Options Today.

JAMIE SHERRI LISA RICK
WOHLGEMUTH RANGEL PEARSON RANGEL
Mortgoge Barkor anker Ko Jarike Mortgan rikar

u:S]E.SbE.EEBG m: 316.350.9729 m:316.339.4888 m:316.806.4892
jamiow@fbhl.com srangel@fbhl.com Ipearson{@ibhlcom  rrangel@fbhl.com

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best RateS

* PTP360° _ 2 ).
Interactive 360° Visual 3. 6-Star Service ? 4
Inspection Summary 7 ! | l i

* PTPEstimates’ 3 | 'S8

Pt By Pl st % b I
Cost estimate for Inspection . LK W

Summary items
1]

* PTPFloorPlan

An accurate floor plan of
the entire home

PTPHomeManual g ' M
Enewred by Caring = '
The digital owner's manual
for the home

i Heidi Holle-Williams
ﬁ
| B PiLLARTOPOST

HOME IMSPECTORS

Tats Shepherd

Closing Table,
Here We Come

Hancock Team
316-570-1444
hancockteamapillartopost.com
jasonhancock.pillartopost.com

M@ Sheoherd  316-869-1235
& Crovp - insurewithsig.com

Wichita Real Producers - 11
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MEET THE
COMMUNITY

Meet some of the Real Estate professionals of Wichita, KS

12 - May 2024 Wichita Real Producers - 13



JRMORTGAGEGROUP.COM - 316-247-9639

$500 CHECK
AT CLOSING

FOR ALL ACTIVELY EMPLOYED:
TEACHERS

FIRST RESPONDERS
HEALTHCARE PROFESSIONALS
CURRENT OR FORMER ARMED

PURPDSES OHLY. THIT I3 MOT A COMMITMENT T0 LEND OF CXTCMD CREDIT. INFORMATION
NOTICE M5 ARE SUBIECT TO CREDIT APPROVAL. OTHER SCSTRICTIONS MAY
roaM L] ] RTCAGEGHOUP. COM. COMPANY HMLISIDESIIE COMPANY HaME
L] B FHA. THIS 15 NOT A GOVERKMEMNT OFFER OB PEOGCEAM. VA
HOT AP

] :T‘“r; MATERIAL. nmm

* Roofing

* Siding

* Windows
 Guttering

* Fencing

* Decks

* Screened Porches

L 316-794-3430
@ burwellconstruction.com

14 - May 2024 Wichita Real Producers - 15
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WITH JASON JABARA, JABARA'S CARPET OUTLET

Buying or selling, new flooring can make a world of difference. We understand the

notion of “move-in ready” because you don’t want to rely on the buyer’s imagination.

Your proactive renovation will only turn heads, impress buyers, and add value to the

home if you make the right flooring selections. Below are a few questions you should

ask when making your decision.

10 QUESTIONS TO ASK BEFORE
BUYING FLOORING

Consider how the new flooring will
complement your interior style and
decorating scheme. Blending materi-

als may solve your design dilemmas.

Color is a major consideration when
buying flooring because it impacts the
entire room. Lighter can make rooms
feel larger but show stains and reveal
wear. Darker can make rooms feel
cozy but show dust and hair. Neutral
tones make it easy to change your

home décor down the road.

Ground-level and basement spaces
are more susceptible to moisture than
those upstairs, so consider the impact

on your flooring choice.

Ifit is an entry area or a play area for
pets and kids, look for flooring that

can handle wear.

Hard-surface flooring collects fewer
allergens. Add warmth and visual

interest with easy-to-clean rugs.

16 - May 2024

Not all flooring options are compat-
ible with subfloor heating. Consult a
flooring expert for help exploring the

options best for you.

Ask what is involved in cleaning and
upkeep and factor things like refinish-

ing and steaming into your decision.

You may be able to bring your floors

up to date with a new stain.

New flooring installation is more than
lining up boards and tiles. Know how
to safely dispose of the old flooring
and if you can return unused boxes

or pieces to the store. Some flooring

may require professional removal.
Wood can warp and buckle and carpet
can mold in humid environments.

If you need help turning imagination
into reality we are always here to help

with our in-stock REALTOR® program.

Jabaras.com | (316) 712-5920

P> ask the expert

Written by Jason Jabara

DON'T RELY ON YOUR BUYER'S IMAGINATION
MAKE YOUR CLIENT!S HOME

FLOOCRS

SW

SAVE up to $500

On select Anderson Tuftex®,
COREtec®, and Shaw Floors® products.

PLUS 24 MONTHS FINANCING*

*Subject to credit approval. Ask store associate
for complete rebate and financing details.

APRIL 19 - MAY 30

el 316-320-0443
www.jabaras.com

"MOVELIN READY”

SCAN TO JOIN
OUR REALTOR®
PROGRAM TODAY

) FI )
Photo by
Kelly Remacle

) PhoOtography

1816 N. Broadway St., Wichita, KS. 67214
HOURS Mon-Sat. 9am - 5pm

Feel at home with your
mortgage loan partner.

CRA Mortgage Loan Officer
316.768.5525
alejandra.gomez@usbank.com
NMLS#222758

Habla Espafiol

Mortgage Loan Officer
316-680-2249

beth.perigo@usbank.com
NMLS# 2135716

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available
in all states for all loan amounts. Interest rates and program terms are subject to change without notice.
Visit usbank.com to learn more about U.S. Bank products and services. Mortgage, home equity and
credit products are offered by U.S. Bank National Association. Deposit products are offered by U.S.
Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c 2/22

EQUAL HOUSING
LENDER

Wichita Real Producers - 17



Capturing Homes, Closing Deals: Results that Move Your Clients!

Andrew Montano
Owner

See what we can

Residential Packages ¢ Real Estate Videos do for your

f’ﬁ/ﬂfﬁ'ﬁ %

Marketing Kits  Drone Coverage & More! clients!

smerEn - 316.670.0658 « SignatureRealEstateMedia.com

-l

‘Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES

Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

l ITE Veteran-Owned
¥ | and Operated
- SE HABLA
ELECTRIC COMPANY ESPANOL

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com

18 - May 2024

DON'T GET CAUGHT IN THE
TAX SEASON STORM AGAIN

LET'S START YOUR BOOKKEEPING TODAY_ |

"Phelps Tax has given
me hours back that |
use to focus my time
and energy on my
highest dollar producing
activities. They really
have a passion for
helping me optimize my
time and money."

Emily Base,
Roy Real Estate Team

PITELPS

TAX + FINANCIAL

FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan Phelps, Owner 1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

Security 15t Title

We Protect Property Rights.

Security 1st Title offers licensed and trained
professionals to assist you with your title and
closing needs. Our local experienced staff
delivers exceptional service to protect property

rights of homeowners and lenders.

TITLE INSURANCE | CLOSINGS

CONTACT US (316) 267-8371

PRODUCTS AND SERVICES:

Residential and Commercial Transactions
Purchases and Refinances | MNew Construction
Foreclosure | HUD | ShortSales

Escrow Contract Servicing | 1031 Exchanges

1031 EXCHANGE | CONTRACT SERVICING

727 N. WACO AVE., SUITE 300 WICHITA, KS 67203

VISIT US ONLINE AT SECURITY1S5T.COM

Ad Space + Spotlights +
Exclusive Networking

WICHITA

REAL PRODUCERS.

ccccccccccccccccccc .

For advertising information, reach out to

SAMANTHA LUCCIARINI 316.258.4855
samantha.lucciarini@n2co.com

MODERN REPORTS
AGENTS & CLIENTS
APPRECIATE!

o CLIENT-FRIENDLY SERVICE
o ADVANCED TECHNOLOGY
e CLEAR COMMUNICATION

SCAN TO EASILY SCHEDULE
YOUR CLIENT'S INSPECTION

Offering agents the latest tools
and technology to make the
home inspection process easy.

Call or Text 316-655-0280
goodfellaspropertyinspection.com/for-agents

Wichita Real Producers - 19




CLEARING THE PATH

o

PY rising star

Photos By Allie Henwood
Written By Dave Danielson

ne of the true givens in the course of

crafting a real estate transaction is the fact
that there will be hurdles. The only question is
what will those challenges be.

Luckily, your clients have you on their side —
committing your expertise to their goals day in

and day out.

Kelli Chrisco brings that same mindset to her
work. As a REALTOR® with Real Broker, LLC,
Kelli knocks down the barriers and clears the

path ahead for those she serves.

“My nature is to help. I'm great at pushing
through challenges and paperwork,” Kelli

explains. “I want to help people with their

biggest financial decisions and help them invest

in themselves. I truly believe that owning real
estate is one of the best financial decisions you

can make for your financial future.”

Kelli smiles as she recounts those golden
moments when she’s showing a home and her
clients get that look in their eyes and say, “I
love this house.”

Kelli’s real estate journey kicked off in 2021. It

was the culmination of a long-held desire.

Wichita Real Producers -




“I've always wanted to be in real
estate. Our family’s REALTOR®
started in the 1950’s as the first female
agent in a male dominated field in her
area,” she says. “We were very close
and I had always hoped she would

be my mentor when the time came.
When she passed in 2016, I bought her
real estate signs and hung on to them
with the idea that one day I could start

working in this business, too.”

Prior to launching her real estate
business, Kelli gained valuable
experience with 25+ years in small
business, state and corporate careers.
Kelli’s husband, Jeremy Dean, has
been with Spirit for 18+ years. When
Spirit closed their plant in Oklahoma,
they transferred to the Wichita loca-

tion and now call Belle Plaine home.
That transition seemed like the right

time to get into the business.

As she remembers, “I decided 1
wanted to do real estate. Jeremy
said, ‘I believe in you.” So I quit my
commute career with the State of

Oklahoma and got my license.”

Kelli faced some normal hurdles as
she got her license. To begin with, she
had come to Kansas and didn’t know

anyone here. But that didn’t stop her.

“I jumped in and was with one firm
for a few months before running into
Lesley Perreault, who was building

a team at the time,” she recalls. “She
has been a huge mentor for me. A
team was the major contributor to

how quickly I learned the business.”

Kelli dedicated herself to learning
and growing. After about a year on
a team, she made the decision to go
out on her own — in March 2023. In
September last year she opened her

own office in Belle Plaine.

Steadily Kelli continues to gain
ground for her clients and in her
career. In fact, she has recorded

career sales volume over $8.2 million.

Away from work, family makes life
even more rewarding for Kelli. She
and Jeremy enjoy time with their
five adult children, parents, and their
dog, Scotty.

In their free time, one of their favor-
ite pursuits is riding motorcycles

across the country. They also have a
homestead where they enjoy raising

chickens and growing a garden.

Another passion is attending con-
certs. In fact, Jeremy is a musician
himself — singing and playing guitar.
During quiet times at home, you'll see
them on the front porch singing and

playing their favorite songs.

Giving back to her community is
something that energizes Kelli, as

well. One of her favorite groups to
support is Dress for Success.

As she says, “I was a single mom
who needed some help getting back
into the workforce and I feel that
organization is top-notch. Another
one of our favorites is the Down
Syndrome Society of Wichita.
Our adult daughter, Jaylah, attends
and has a lot of fun there learning life

skills and volunteering.”

In addition, Kelli co-hosts the Belle
Plaine and Surrounding Area
Business Network.

“I believe small businesses are very
important, so I like doing what I can
to support them in whatever way I
can,” she points out. “Our luncheons
provide vital small business learning
opportunities not normally found in

the rural areas.”

As she reflects on her own success,

4

Kelli shares valuable advice with

others who are considering their own

real estate career.

“I think it really begins with net-
working, collaborating and learn-
ing as much as you can from every
aspect of the industry,” she says.

“Also, be sure that you surround

66

| jumped into

the business not
knowing anyone
in the industry or
in Kansas for that
matter. Everything

I’ve done to get

where I’'m at now has

been all hard work
and perseverance.

2

yourself with others who are
successful at achieving their

goals in the business.”

With her straightforward,
authentic, and helpful approach
to life and business, Kelli is help-

ing her clients move forward.

“I jumped into the business not
knowing anyone in the industry
or in Kansas for that matter.
Everything I've done to get where
I'm at now has been all hard work

and perseverance,” she smiles.

“There’s no stopping me. It’s
been a climb and I feel like I have
accomplished a lot in the last few
years. I hope others who have

invested in me see that.”

It’s clear that they have. They
continue to be appreciative of
the way she takes the time and
invests her efforts to clear the
path for them.

Wichita Real Producers - 23



'BEST
OF WICHITA

e Uchiva e

FORTHE
LOVE OF
TREES

Why Kansas
Tree Experts?

e Prompt
* Professional
e On-Time
e On-Budget
e Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

Experts
Call for a Free Estimate

316-550-7609

kansastreeexperts.net

24 - May 2024

Keep Your Clients Comfortable.

Close Wore Deals.

Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

Open the door to homeownership
with 3-2-1 Home Plus, a low down
payment mortgage program

Questions: Let’s talk.
WEF'IF' :,I: [s? 5473

..........

Wichita Satellite | 254.760.3713
144 M Oliver &va, Suila 302, Wiekita KS 67208

Chris Lary-Cowel

HouseswithChris@gmail.com

316-640-1186

ARBOER|C

S NEWPHASEJUST
/S RELEASED WITH}
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A
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P> top producer

Photos By Jennifer Ruggles
Written By Dave Danielson

As Kellie Nesmith walks a property
that she represents, she envisions all

that can happen there.

While she works with all property
types as a REALTOR® with SunGroup
Real Estate and Appraisals, one of her
favorites is working with large parcels.
She thinks about the possibilities, as
well as the aspects of it all that feels

very familiar.

“I love selling, owning, and improving
land. I grew up on a ranch east of E1
Dorado - in Rosalia - and the people
and the way of life of the country are
my passion,” Kellie says. “I love helping
landowners of all sizes expand their

operations or start their dream.”

As Kellie grew and completed
high school, she went on to earn
her Marketing degree at Kansas

State University.

In 2001, she moved back to El Dorado
and first earned her real estate
license. She joined her family in real
estate. After a couple of years, she
met Seth, the man who would become

her husband.

In 2003, she moved to Hawaii. While
she was there, she earned her cer-
tified appraisal license and became

Co-Owner of an appraisal company.

She and Seth started their family and
welcomed their first daughter, Isla, into
the world. With their second child on
the way, they moved back to Kansas in
2009—just two months before their

daughter, Mahina, was born.

Eventually, Kellie eased back into

the family business, working as an

Appraiser and leading marketing
efforts. Then, around seven years ago,
she teamed up with her father in their

Farm and Ranch division.

“That’s where I felt like I really found

my niche,” Kellie smiles.

Through time she has continued building.
In 2023 she took her place among the
Top 25 Residential Real Estate Agents.

Kellie is quick to give credit to others
around her who have mentored her
along the way, including her father,

David Sundgren, and her brother, Zac.

“They have taught me so much,” Kellie
says. “Not only about the fundamen-
tals of real estate — but about being a
good person; a professional that can
be trusted.”

As Kellie says that is an important ele-

ments for everyone on the team.
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“My dad and Zac also stress that our
job is to inform and educate our clients
so that they can make choices they can
feel good about ... not for us to make

the decisions for them,” Kellie explains.

“I am also fortunate to be surrounded
by a great group at SunGroup. I am
constantly learning new things and
lessons. I truly enjoy my job and love

going to work.”

Away from work, Kellie treasures time
with her family, including her husband,
Seth, who is Assistant Director of

Sales and Operations at Wichita Open.

Seth and Kellie look forward to time
with their children—16-year-old
daughter, Isla; 14-year-old daughter,
Mahina; and 12-year-old son, Nash.

In their free time, they enjoy support-
ing their kids in a variety of school and
sports activities, as well as enjoying
fishing on their ranch.

They also enjoy getting away together
on excursions to Hawaii, and to Maine,
to visit Seth’s family. Another favorite

destination is Cabo.

Kellie has a big place in her heart for
Kansas State University. In fact, she
is a fifth-generation alumnus of the
university. Seth is equally involved in

Kansas University.

When it comes to giving back, Kellie
and Seth like to stay engaged. Seth has
worked in the mental health sector

for the majority of his career before

recently changing his path.

They have enjoyed supporting
groups such as Sunlight Children’s
Organization, as well as the Mental
Health Association of South Central
Kansas. In addition, when they lived
in Hawaii, they provided respite to
families with children with autism.
They served as foster parents for one

of them for a number of years.

Looking to the future, Kellie is defi-
nitely hooked on the path she is on.

“Real Estate is something I will always
do - always be a part of - it’s in my
blood,” Kellie says with a smile. “We
have added some newer agents to our
group and I am excited to help them
grow and continue the next generation

of SunGroup.”

Congratulations to Kellie Nesmith for the
way she embraces every opportunity on
behalf of her clients ... in turn, helping

them discover wide-open possibilities.
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Will King | Branch Manager/Loan Officer

Office: (316) 665-7343 | Cell: (316) 312-2936
ksloanman@usmortgage.com | kansasloanman.com

Partner with the
experts who célg,
navigate,complex
- - "
situationsfand ke?p
yourdealslon track.

A— (US MORTGAGE

CORPORATION

Helping You Make It Home.

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers
Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, Suite 140, Melville, NY 11747;
(B00)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Ride with the
No. 1 car insurer
in Kansas.

McEachern Ins and Fin Svcs Inc
Crystal McEachern, Agent
3636 N Ridge Rd Suite 555

Bus: 316-425-0925
crystal@callcrystalnow.com

With competitive rates
and personal service,
it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.”
LET'S TALK TODAY,

o StateFarm

Sabe Farm Mutual Atomcbile Insurance Company
1708164 Bloomington, IL
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Contact us today for a free quote!

Phone: 316.263-7777 * forsheepainting.com/

< OUR STUD,O

LLuserioesien 519 C

E. Douglas Ave.
WICHITA, KS

CELEBRATINGTHE INDIVIDAL =
WITH EXCEPTIONALINTERIOR DESGN N

UNIQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE "EVERYDAY". FROM
REMODELING TO DESIGN TO RESOURCES TO BUILDING, ~WMID 1S YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
MATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

CONSIDER IT o,
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Wendy Mayes,
ASID, CKD

316.358.9672
WENDYMDESIGN.COM

Life Can Be Unpredictable,
But Your Home
Warranty Shouldn’t:Be!,

| =4~ Give Your Clients the Power to Choose!

We Want to Help YOU!

- Educatl:i}on % Communication
- Same Day Reports

- Online Sghedﬁling
- Supra Key Holder, RSCK Member

INSPECTIONS

ACHOSA

— HOME WARRANTY, 11.C —
Finally, a home warranty that provides a better
claims experience by allowing the homeowner

George Brockman
Senior Sales Executive

417.880.5513

(31 E) S3S-290@ to use their own service provider. Restoring georgeb@achosahw.com
www.ictoroinspections.com Your Faith in Home Warranties! achosahw.com
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ROOFING &
CONSTRUCTION

DY partner spotlight

Photos By Andrew Montafio
Written By Dave Danielson

BUILDING WITH FAITH AND

You don’t have to look too far to find examples of
negativity in the world. But, despite what some
would have you believe, there are people who care

about giving you the best quality and value possible.

One of those positive role models is Owner
Daniel Kihle and his company — Kihle Roofing &
Construction. As those who have partnered and
worked with them know, they are built with faith
and integrity.

“The roofing industry as a whole hasn’t had the

best reputation in the past,” Daniel says.

“We make it our mission to change people’s minds
on that through the work we do. We do that

with high integrity, honesty and by delivering a
good-quality product at the end of the day. We all
really enjoy helping the people we work with.”

As Daniel came of age, he was a standout base-
ball player in high school who went on to further
perfect his craft on the diamond at the collegiate
level—at Wichita State University.

Once his college days were complete, Daniel started
working with a roofing company. After learning and
growing for several years, he made the decision to

go into business for himself.

Today, Kihle Roofing & Construction takes on a
wide range of projects, including roofs, siding, win-

dows, decks and more.

A leading ingredient to producing quality outcomes
and helping people win is with top-notch team-
work. And that’s what Daniel is proud to have with
his team, including his sales pros — Mike Zalcman,
Micah Cowen and Clay Winter; and his Project

Manager — Derek Neumann.

One of the strengths that partners who work with
the company get is a solid service experience that

works well with the real estate industry.

That doesn’t come by accident. Daniel grew up
around real estate. In fact, his father, Willie Kihle,
had owned Prudential Dining-Beard Realty, which

later became Berkshire Hathaway HomeServices.

“I don’t have all the knowledge that REALTORS®
have, but I know a lot more about real estate
because of my upbringing and the fact I've been
around it. I know the end goal and how to get

there,” Daniel says.

“We really like to help REALTORS® get to the end
goal. We know multiple ways to get there. We have
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a passion for real estate, since that
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was my upbringing. We really enjoy

—

the real estate community.”

Life is made even more fulfilling for
Daniel by his family, including his
wife of five years, Hannah, and their
children — 2-year-old son, Brooks;

and 5-month-old son, Tucker.

He also is very appreciative of
others in his family, including his

parents — Willie and Sondi. In fact,

Sondi, is an integral part of the team
at Kihle Roofing & Construction.

In their free time, Daniel and his
family like to spend a lot of time
enjoying the outdoors. One of their

favorites is spending time at the

AN NN

lake. Daniel also has a passion for
fishing and hunting.

It doesn’t take long when you talk
with Daniel to see the impact that
his faith and integrity have in his

life and business. Those who work
with the team at Kihle Roofing &
Construction appreciate the honesty
that the team puts to work in getting
clients and partners to the closing

table on time.

[\ =

“As a whole, our company is very
faith-based. We pride ourselves on
that. The Lord is going to take care
of'us,” he emphasizes. “That’s the
number one thing is trusting the
Lord and doing the right things.”

When you're looking for a partner
you can count on to be there for
your clients with faith and integ-
rity, look to Daniel at Kihle Roofing

& Construction.

Contact Kihle Roofing & Construction
Today! Cell: 316-239-9774
Email: Daniel@kihleroofing.com
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CONSTRUCTION & CONCRETE

LICENSED AND INSURED

ONSTRUCTIONLLC.COM
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UPGRADE YOUR LISTINGS

RESIDENTIAL AND COMMERCIAL
DECKS, PATIOS, DRIVEWAYS AND SIDEWALKS - REMODELING - DEMOLITION

“Mike and his team
made our home
buying process such
a breeze. Honesty
and integrity are hard
to'find now a days in
many businesses,
) but Mike provides
both with a smile. If
= you are looking for
b a mortgage,
¥ ‘give Mike a call”

~Trevor Lively

5.0 % ¥ % W W

100+ Google Reviews
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AMAVEN MEDIA
& MARKETING CO.

COMMERCIAL BUSINESS MEDIA AND
MARKETIMNG IN THE MIDWEST

MORESERVICES WE OFFER

GRAPHIC DESIGN WORK
MARKETING AND ADVERTISING
WEB DESIGN AND SEQ

BRAMD BUILDING
FHOTOGRAPHY & VIDEOGRAPHY

DRONE & 360 VIDEQ

Cscan e
OSHA X s rm%m:l

Ceitification ardl Cortified Science & Bunineis E
L at
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SIG

SIS

Looking for

flexibility?

You've found
your match!

WSIG
®We/They
Ulnsurance

Q Where you are

Looking for
s Long-Term partner +

About Me

Flexibility is my superpower. I'm
receptive to your needs and
willing to find alternate routes
to please you. You'll never feel
constrained or limited with me.
If you want to pivot, I'll pivot.

wheatstateinsurance.com

Local Service.

Custom gifts, tumblers, wall art, logo swag. awards,
event merch & more, created right down the street.

—¥ Laser Engraving | & Photos on Canvas
& UV Color Printing | ® Graphic Design

=

Pband

Drains:

DON'T SKIP THE SCOPE.

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

www.pbanddrains.com  316.636.7778  phanddrains@gmail.com
Master Plumbing Lic. #3368
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The real estate landscape is built on helping people
achieve their goals and finding their next place to
call home. But the road to get there can be dotted with

unforgiving potholes.

Tammy K. Schmidt takes immense pride in helping
people around those hazards. As a REALTOR® with
Berkshire Hathaway HomeServices PenFed Realty,
Tammy’s clients know without a doubt that she will

be on their side throughout the process.

“One thing 'm passionate about these days is
helping the elderly in finding affordable housing
solutions and navigating the complexities of the
real estate market, ensuring they are not taken
advantage of, as well as helping people learn to

invest,” Tammy says.

“It’s fulfilling to provide support and guidance to
this vulnerable demographic, helping them secure
comfortable and safe living arrangements without

facing exploitation or financial strain.”

Crossing a New Threshold

Tammy was born and raised in Wichita. Prior to
real estate, she worked as a transportation and
inventory manager for a highline dealership in
Wichita She made the decision to pursue real estate
professionally after she made her first home pur-
chase. As she recalls, the process was a rewarding
one for her.

“Within just a few years, I had made improve-
ments and turned my home for a profit. I called my
REALTOR®, Terry Tweed, we put it on the market
and sold it for a profit. I was hooked! I have a strong
passion for investing in real estate. For example,

I believe that if you don’t own a home, buy one,”
Tammy says. “Also, the best time to buy a home is
always five years ago. Don’t wait to buy real estate,
buy real estate and wait. As I mention to others,
landlords grow rich in their sleep, and 90% of all

millionaires become so through owning real estate.”

Terry encouraged Tammy to get her license. At the

time, she was a single mother of three.

“The idea of being self-employed was terrifying to
me,” she remembers. “Fast forward I purchased my

second home, updated it over a period of about five

realproducersmag.com

years with paint, flooring and more. And In 2006 I
remarried and decided now that I was a two-income

family it was time for a career change.”

In 2017, as she continued to grow, Tammy made the

decision to start her own team.

“Currently my daughter, Jessica Stilwell, my hus-
band, Larry Schmidt, Lori Bair and Mike Beyer are
on my team,” she says. “Starting a team has pushed

me to grow and find my weakness.”

Signs of Success

Through time Tammy has received a number of
awards, including Master Circle, Top-10 individ-
ual agent status, Chairman Gold, as well as Top 5

among large teams and Million in a Month. In the

process, she recorded over $10 million in sales

volume in 2023.
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I ENVISION REAL ESTATE AS A FOUNDATION

FOR MY FAMILY’S FUTURE AND A MEANS

TO CREATE A LASTING LEGACY.

She is quick to shine the spotlight on those
who have mentored her through time,
including Willie Kihle.

“Willie was my broker for 12 years before
retiring. He recognized potential in me
that I didn’t see in myself at the time,” she
smiles. “Willie wasn’t just a mentor but
areally good friend who taught me a lot
about the industry.”

Family Fulfillment

Away from work, life is even more fulfilling
for Tammy by her family, including her hus-
band of 18 years, Larry, her children, Ashley,

Jessica and Collin, and six grandchildren.

“Larry is my rock and better half. I found
true success when he entered my life in
2004. Having the right support system is
very important, and he embodies the true
meaning of unconditional support and love.
Larry left Union Pacific Railroad after 23
years to help assist in the management of

our rental properties and flips,” Tammy says.

“In 2023 we decided adding a commercial
division to the team would be a great benefit
to our clients. Larry obtained his license to
assist me on the residential side and learn

the commercial side of real estate.”

In her free time, Tammy loves spending time
with her grandchildren by the pool or at
their lake house. Traveling is another favor-
ite. She also likes to spend time with her
goldendoodles, Sadie and Finley.

“Outside of business, I devote time to prayer
daily, which strengthens my faith and helps
me grow as a person,” Tammy says. “I'm
passionate about contributing to my commu-
nity and strive to make a positive impact on

those around me. My faith has transformed
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me into a better person, enriching my roles as a

mother, friend and community member.”

When it comes to giving back, Tammy has been
engaged through time — including opening One Day
at a Time in 2018, providing a safe haven for those
embracing a new life in recovery. She also does
community outreach for the homeless and volun-

teers at the Lord’s Diner.

Grateful for the Journey
She feels a deep sense of gratitude for her journey

in life and the rewards of her life today.

“As a single mom for many years, finances were
tight, and we encountered many challenges. One
funny memory my kids often recall is our ‘going
out to eat’ tradition, where we’d bring home

a $1.99 chicken fried steak meal from KFC on
Wednesday nights because that’s all we could

afford,” Tammy remembers.

“Looking back, we laugh at those moments and
appreciate how far we’ve come. Overcoming these
challenges wasn’t easy, but it taught me resilience
and the importance of perseverance. I learned to

embrace opportunities, push past my fears, and

pursue my goals with determination. Today, I'm
grateful for the journey and the lessons learned
along the way.”

Tammy has a strong passion for supporting and
empowering women in real estate. As she points

out, 62% of real estate agents are women.

“I am passionate about helping them achieve home-
ownership and success in this industry,” Tammy
says. “Together, we are stronger, and by lifting each
other up, we can create a more inclusive and sup-
portive community for all. Let’s continue to build
each other up and strive for greater equality and

opportunity in real estate!”

Looking to the future, Tammy looks forward to

continuing to genuinely serving others.

“I envision real estate as a foundation for my family’s
future and a means to create a lasting legacy. It will
enable us to expand our portfolio and investments,”
she says. “Moreover, real estate will remain the
conduit through which I can assist others in realizing
their aspirations and dreams. I embrace opportuni-
ties, push past my fears, and pursue my goals with
determination. Today, I'm grateful and blessed for

the journey and the lessons learned along the way.”
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GET CLIENTS MARKET READY
OR MOVE IN READY

KIHLE CAN DO BOTHI
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DANIEL KIHLE

316.202.6859
KihleRoofing.com

ROOFING &
CONSTRUCTION

Licensed & Fully Insured
Value-Adding Results

to easily
schedule

KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

TITLE INSURANCE 101

WHAT IS TITLE INSURANCE?

The most accurate description aof title is a bundle of rights in real
property, A title search Is the process of determining frem the
publie recoard what these rights are and wha owns thern, A title
search is a means of determining that the person who is selling
the property kas the right to soll it and that the Buyer is gotting
all the rights to the property that he or she is paying for

WHAT CAN | EXPECT AT CLOSING!?

On the day of clesing. all decuments pertinent o the
transaction are signed. checks are disbursed and the legal
decuments are sent to the courthouse for afficial recording. Yeur
Escrow Closer will pravide a thorcugh overview of the
Settiement Statement and closing documents, Kansas Securned
Tithe is o disinterasted third party to the transaction

WHY DOES THE SELLER NEED TO
PRQVIDE TITLE INSURANCE?

Title insurance provides the Buyer evidence that the Seller owns
title ta the property and s free af title defects. The title insurance
policy that a Saeller provides to a Buyer is 3 guarantee that the
Seller is soliing a clear title to the real gstate. un-encumbered by
any legal attachments that miaht limit or jeopardize ownorship

WHY DOES THE BUYER MEED TITLE
INSURANCE?

Title insurance provides the Buyer protection against:
+ Errars in the public record
+ Midden defects noet diselosed in the public record
+Misiakes in examining the title of your new property
< Bankruptcies, divorces, sstatos, mechanic’s liens and gven
forged deeds are common title defacts
in addition to the Buyer's Owners Policy of Insurance, the Lender
will require a policy that guarantess its first llen positlon on the
FgErLy
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4‘0 ' Planet Home Lending’

WE'LL GET YOU HOME YOUR CLIENT'S

HAPPINESS IS AT THE
HEALT OF
WHAT WE DO

A STREAMLINED MORTGAGE EXPERIENCE THAT

EMPOWERS YOUR CLIENTS

* $100+ Billion servicing portfolio

* Options for manual and upfront underwriting

* Awarded Top 10 Fairest Lender by Fairplay

+ Named Most Loved Employer by National Mortgage Professional Magazine
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MICHELLE CRUBAUGH KRISTA ROSSON SAM HANSON ANABELLA RUIZ
Retail Branch Manager Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator
NMLS ID# 1201530 NMLS ID# 1774236 NMLS ID# 2163236 NMLS ID# 2411758
316-304-3910 316-680-4802 316-247-3094 316-247-3096

MCrubaugh@PlanetHomeLending.com KRosson@PlanetHomelLending.com SHanson@PlanetHomelLending.com Anabella.Ruiz@PlanetHomelLending.com
NMLS ID# 17022
2020 N Webb Rd, Suite 203 Wichita, KS 67206 | Branch NMLS ID# 1783529 | Equal Housing Lender. © 2023 Planet Home Lending, LLC | 321 Research Parkway, Suite 303, Meriden, (T 06450 (203) 265-5090 | NMLS ID# 17022 | For licensing information, go
to: www.nmlsconsumeraccess.org | AZ Mtg. Banker Lic. MB-0929069; Licensed by The Department of Financial Protection and Innovation under the CA Residential Mtg. Lending Act Lic #: 4130947; IL Residential Mtg.; Licensed by the NH Banking Dept ;
Licensed by the N) Dept. of Banking and Insurance; OH Mortgage Broker Act Mtg.; Rhode Island Licensed Lender; TX location 5020 Riverside Dr, Suite 300, Irving, TX 75039; Licensed Mortgage Banker—NYS Department of Financial Services—NY location 265
Broadhollow Rd, Suite 100, Melville, NY 11747. This s not a loan approval or commitment to lend, applications are subject to full review and approval, other terms and conditions may apply. This is an advertisement. Nothing in this advertisement should be

CEWBER  construed as an endorsement or recommendation of services of any other entities or persons shown.
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As we all know, in real estate, as in
other fields, good enough doesn’t stay
that way for long. In the process of
your career, you are continually adapt-
ing, improving and enhancing the value

you bring.

Veronica Gillette is someone who per-
sonifies that ideal, as well.

SERVICE AND RESULTS
As a REALTOR® with Heritage 1st,
Veronica dedicates herself to providing

P> making

Photos By Andrew Mo

LIFTING
THE BAR

the highest levels of service and results® FSIEEUIIE S IEEEE
to her clients. In turn, she lifts the bar

for the profession.

“My favorite parts of what I do in the
business are connecting and communi-

cating with people,” she emphasizes.

“I like to be a trusted resource and
someone that’s reliable. I like touching
base with clients whether they are
past or present and be able to bring a
piece of mind and the communication

part of it.”



teaching, that I also had the skills that

would allow me to break things down

in a way where people could under-
stand them.”

Her drive is easy to spot, and it’s cen-
tered around education and advocacy.
As Veronica says, she is energized by
helping others and making a positive

impact, whether that may be support-
ing other REALTORS®, clients or the

community at large.

“As soon as I became a licensed
REALTOR®, I found real estate very
rewarding. I thrive on serving a pur-
pose and figuring out how to make a
larger impact in addition to helping

people buy and sell,” she says.

MAKING A REAL DIFFERENCE
Veronica works with the Diversity,
Equity and Inclusion committee with the

South Central Kansas Board of Realtors.

As she points out, “I am passionate
about fair housing and redlining history.
I'want to better educate and support our
clients to make our housing, neighbor-

hoods and community more inclusive.”

When she has free time, she looks
forward to time spent with her family,
including her parents — Diana and
Gary — and her siblings, Andy and

Devin, as well as her sister-in-law,
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Genevieve, and her two nephews —

Hank and Owen.

“I'm blessed to have a loving family,”
she smiles. “Both of my parents are
retired and my mother is a fantastic
baker, and my father is a knowledge-

able handyman.”

LIFE ON THE GO
Away from work, Veronica stays very
active. She is a self-admitted nutrition

and gym “nerd.”

“I like exercising and I'm passionate
about having a nutritionally dense diet
with natural foods. I really enjoy local

eateries and coffee shops,” she says.

She also makes her presence known in
positive ways with her volunteering and

advocacy efforts for the community.

Veronica sits on the city of Wichita
Diversity, Inclusion and Civil Right
Advisory Board. Plus, she works as

a State Political Coordinator with

the Kansas Association of Realtors,
keeping members of the Kansas state
legislature apprised about ongoing real

estate issues.

In addition, she is active with the local
Chamber of Commerce and volunteers
with the Impact Team of the Wichita

Young Professionals organization.

On top of all of that, she maintains
her rewarding, full-time position

with Wichita Public Schools. In her
federally funded role, she supports the

Native American population academi-

cally and culturally.

SERVICE IN LIFE AND BUSINESS
Along the way, she has been recog-
nized for her impact. One example of

that came in 2023 when she received
the Young Professionals Network
award from RSCK, which is awarded
to a REALTOR® who exemplifies lead-

ership in their involvement at RSCK,

| am passionate about FAIR HOUSING
and redlining history. | want to better

educate and support our clients to —
make our housing, neighborhoods and
community MORE INCLUSIVE.

supports RPAC, and contributes their
time to bettering the community. She
also received the Good Apple Award
with Wichita Public Schools.

As she reflects on her career and plans
for the future, Veronica is quick to
recognize those who have helped her
along the way. One of those is current
RSCK President, Samar Edenfield.

As she says, “Samar is selfless and
passionate about our association and
community, and she empowered me
to share my voice and has encouraged

and supported my growth as a leader.”

Congratulations to Veronica Gillette
for her all-in efforts and contributions
that lift the bar, and make a tangible,

positive mark on the lives of her cli-

ents, as well as her community.
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It's the Heartland Way.

Brett & Hayley K.
Members since 2013

CREDIT UNION

A/ Heartland

48 . May 2024

LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

"I highly recommend Ben Henwood at Designer’s Home Gallery. | first used them in a client's home that needed the entire
home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer’s Home Gallery ever since. | don't have to shop around, he knows what | like, and he gets the job done smoothly.

|
For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your l o
clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” - —
.
-Janiece Erbert, REALTOR® i - "‘E]d
.
Keller Williams Signature Partners =S — -l
y. -

nouglyfloors com” = -
530N Hydrauhc Street Wichita, KS 67214
316-440-8888 | ben@no_uglyﬂoors.corp_
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