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JORDAN RIVER
MOVING & STORAGE

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR

NW RooTts CONSTRUCTION
THE LEADING PREMIER BUILDER ° LOCALLY INSPIRED ° EXCEPTIONAL DETAIL

BARRELRIDGE.COM

SUNCADIA & TUMBLE CREEK'S
AWARD-WINNING BUILDER!
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f - _— 5 - } : . A LUXURY RENTAL HOME WITH INCREDIBLE VIEWS

| ; | = i;__" s o . w % :

i ik 1 0 | : ] il i ! A -
- : 1 \ _I-: i o i | I ol i’ . = “y
. ¥ L 7] T
| - = i

Design, build, and maintain the perfect

W k legacy house, second home, retirement
- i home, or income-producing rental home
SECURE STORAGE I FREE VISUAL EST-IMA.T_E \;vvi\:c:rcszlijvr\:iclzwar::ilLagac?ecrl’t-il}ij?dbzactztzfeegsk;uilder,
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART NW Roots iz:?t;tcg::év?r;n:xzfggrnceefo

us with plans in hand.

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N [ e L

CERTIFIED BUILDER - BIAW w0, CONTACT US TODAY TO BEGIN BUILDING THE HOME OF YOUR DREAMS!

VETERAN-OWNED
253.212.5182 212 W. RAILROAD ST,

WWW. J 0 R D A N R I V E R M 0 V I N G " C 0 M AwROCRCEI0P D NWROOTSCONSTRUCTION.COM CLE ELUM



Let’s Partner

Together

T (i [u]
SEih, T

“Ryan did a phenomenal job. He treated my clients

extremely well and educated them, while they
were relocating from California. This was my first
transaction with Ryan, and many more will come.
It is hard to find a good lender that will represent
you well, but Ryan did a great job. Kudos to him
and his team!” -Chris Dalto, MDG REAL

!5 Cornerstone’ fiiLesteam

HOME LENDING, INC.

T ey

- CashEdge Program
Never worry about a low
appraisal again.

- Power Purchase Certified
Program
10 Day Close (yes even on
jumbo loans)!

- Emerald City Real Estate
Syndicate
Complimentary access to
private coaching and brand
building collaboration.

- Realtor of the Month
Interview Series
Contact me if you would like
to be interviewed.

- Lead generation
Want leads to pass off to
your team that are
substantially cheaper than
Zillow?

I ow
i & i
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79 JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
&

Schedule
Intro Call

2/

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

o

We manage and
complete the
project!

 425-448-1600

AS-IS VALUE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$83,500

1L 8.8 & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

<4 scott@jccmove.com g jccconcierge.c

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
CUnditiun%er;zrt

Complimentary
Staging

Guaranteed
Results

LEEAEBITT N st Google Rating
A+ fating G VER'S S S &
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If you are interested in contributing or nominating Realtors for certain stories, please email us at
Shea.Robinson@realproducersmag.com.
Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Seattle Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Hi, my name is Melinda!
My specialties and services
include:

* Real Estate Photography
 High-quality, Hand-edited
photos
© Drone Photography
3D Matterport ® Video
 Reels @ Twilights
o Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites
* Printable Flyers e Teaser Videos

o Social Media Tiles

Visit my website to see new bundles.

206-859-9659

picshypixphotography.com

10 - May 2024
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Together, we guide people home.

MICHAEL COLAGROSSI

Branch Manager | NMLS # 60242 Team Colagrossiof

M: 425.223.1997 ( NFM Lend INg’
mikec@nfmlending.com

https://www.nfmlending.com/mcolagrossi

About Michael

As a seasoned mortgage originator with over two decades
of experience and a profound connection to our
community, I have a genuine passion for the lending
process. I consider myself fortunate to play a role in

Having the honor of assisting clients with what could
potentially be one of the most significant financial
decisions of their lives is truly a privilege.

positively impacting lives and contributing to the -
betterment of our local community by providing education —
and support to homebuyers. Michael Colagrossi

Meet Team Colagrossi

Molly Seefried

Senior Loan Processor
NMLS ID# M17427
425-344-6021
mollys@nfmlending.com

Jason Kidd

Loan Originator

NMLS ID# 269333
206-914-5433
jkidd@nfmlending.com

Nicki Syson
Administrative Assistant
nsyson@nfmlending.com

Chris Crome _'_3\ Gary Hgvykinson
- Loan Originator ey Loan Originator

NMLS ID# 48262 . .:-C NMLS ID# 359641
206-479-9726 . 253-312-5999
I ccrome@nfmlending.com garyh@nfmlending.com

Team Colagrossi of .
. 17455 68th Avenue NE, Suite 302 — . ’ ) o
’J NFM Lendi ng @ Kenmore, WA 98028 ﬂ L @) 425-223-1997



PREFERRED PARTNERS

RP

ASPHALT ROOF
REJUVENATION
Roof Maxx

(425) 306-7922
roofmaxx.com

CLIENT APPRECIATION/
CLOSING GIFTS

Cutco Closing Gifts

Matt Makowicz

(908) 705-5766

CONSULTING
Step Up Agent
(425) 503-4000
stepupagent.com

CUSTOM BUILDER

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

DOWNSIZING/
ESTATE SALES
Caring Transitions
of Mill Creek
(206) 739-7510
caringtransitions
millcreek.com

HOME / REAL

ESTATE INSPECTIONS
Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

12 - May 2024

HOME INSPECTION
WIN Home Inspection
(253) 508-4543
auburn.wini.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jeccconcierge.com

INSURANCE

Goosehead Insurance

(425) 818-9542
goosehead.com/agents/wa/
bellevue/charles-lindberg/

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

them for supporting the REALTOR® community!

NFM Lending

Mike Colagrossi
(425) 223-1997
nfmlending.com/
loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli
Wallick & Volk, Inc
Bryan Brzeg

(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers
(206) 462-3628
rainieros.com

MOVING & STORAGE
Jordan River

Moving & Storage
(425) 450-0808
jordanrivermoving.com

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

PAINTING/EPOXY FLOORS
All Covered Painting

(206) 682-7110
allcoveredpainting.com

PAINTING/REMODELING
Tenhulzen Painting Inc.
(425) 785-5327
tenhulzenpainting.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Jackie Phairow Photography
(425) 215-3303
jphairphotography.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
Peak 3 Visuals

(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

TITLE & ESCROW
NexTitle Puget Sound
(425) 440-6580
nextitle.com

WALLICK & VOLK'S
CASH TO WIN PROGRAM

Two ways to win:
1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million

Bryan Brzeg

Mortgage Advisor
MNLS #2040912 | WA MLO 2040912
bryan.brzeg@wvmb.com

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial
Protection and Innovations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859

b it T
LENDER

iz is not a commitment fo lend or extend credit. Equal Housing Lender.

ALL COVERED

CONCRETE COATINGS

ALL GOVERED PAINTING

Interior & Exteriors Commercial & Residential

i T : %f 2 x
GARAGES - PATIOS - WAL

ALLCOVEREDPAINTING.COM » 2 ALLCOVEREDCC.COM -
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MEET THE SEATTLE REAL PRODUCERS TEAM

Shea Robinson Lindsay Carl Roe Jenny Hart Barbara Kaitlyn Allison Frey

%

Owner Rucker- Publishing Danowski Pearson Neitman Writer g
Shea.Robinson@n2co.com Robinson Assistant Writing & Editing Freelance Writer Freelance Writer ] _:‘!r
Owner ads_seattlerp@n2co.com 5~

by

F

=
: I'Ig : ) Photography & Design
Jessica Ronzo Heather Mitts Rachael Ann Dru Solberg Melinda Wong  Jackie Phairow
Social Media Social Media FOCUSED FreeStyle Pics by Pix Photography : iy
Media Collective Production Real Estate The capture and design of fine art portraiture for your home.
Photography

www.jphairowphotography.com

Follow Us On Instagram and Facebook to Stay in the Loop!

Tag us in your posts and let’s help each other grow! STEP U P AG ENT

' ﬂ You should follow us on Instagram, @seattlerealproducers! Then we

can follow you, and everybody wins! Scan the QR code M E M B E R s H I P

ACCELERATOR PROGRAM

THE LITTLE KNOWN PATH TO BUILDING YOUR INFLUENCE AND A
RECURRING REVENUE STREAM WITHOUT HAVING TO SELL ANOTHER
HOME OR INVEST IN REAL ESTATE!

\ RAINIER OVERSEAS MOVERS

RELOCSATION SERVICES

“Providing full international and interstate
moving services.”

OUR SERVICES Aboutus

Since 1979, Rainier
Owverseqs hos moved
well over 50,000 families
to their new homes
throughaout the globe,
Cur nationwide netwaork
of movers, senving
virtually every
metropolitan area in the
country, are expert
packers and all have a
long history of
successfully sendcing
the particular needs of
our international and
interstate shipments.

DISCOVER A NEW WAY.

approach

to p a i n t - Serving premium

and landmark pro

our community impact on Instagram @novopainting

novopainting.com

ok | info‘rmm_iun-

WWW.STEPUPAGENT.COM
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Inspire. Empower. Create.

YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

Win more listings by delivering the best marketing presentations
and selling strategies for their home.

team@freestyleproduction.com | 425-802-6140

DON'T JUST GROW. EVOLVE.

freestyleproduction.com

PUBLISHER’S

Welcome to the May issue of Seattle

Real Producers!

We have seen a lot of changes in
our Spring weather, as well as
the real estate market. We’ve had
some amazing events the last few
months, and through collabora-
tion between quality brokers, as
well as our partners, there has
been a lot of value exchanged
amongst like minded real estate
professionals. There is nothing
more powerful in this industry
than true collaboration. This
month we are taking it to a whole
new level! Our goal each month
is to make an impact on the real
estate community. Please make
sure to check out the event invite
for our Real Impact event. We’ll
be featuring 6 local non profits
that all tackle a different issue in
our community and beyond. This
will be the most powerful event
we have ever hosted and we want
to fill the room with as many

amazing people as possible!

Full-service property management company for

Additionally, we bring you

more incredible stories of
successful and thriving agents
and the impact they make in
their community. Our cover
feature Heather Maddox with
Windermere found her stride in
2023. While many others around
her were struggling, Heather had
her best year ever in real estate,

and she continues to soar!

Our Rising Star Brandon Tuttle
of Sash Realty has hit the ground
running and found a niche help-

ing clients navigating change.

We also highlight the First
Citizen award presented

by Seattle King County of
Realtors. This year’s recipient
Tod Leiweke, not only does an
amazing job running major sports
franchises, but he pours his heart
and soul into giving back to his
community and making an impact

wherever he goes.

vacation or investment properties

Custom rental revenue projections

Expertise & guidance on the short-term rental market,

property optimization & regulations

$1000 referral bonus for each successful partnership

Let's meet to discuss how we can partner to ) -
help you and your clients - coffee on us! F N (_, I

Paul McQuis

" A

ton

We recap the YPN Brunch at the WAC in Seattle
where many talented brokers got to hear from Tere
Foster, Craig Gaudry and Renee McGahan. All of

which bring a different dynamic to real estate.

Finally, we have an incredibly unique and
sophisticated Notable Home presented by Mike
Moghaddas of Compass.

Our goal this month, make an impact, and we can’t

wait to see it all come together!

Warm Regards,
Shea Robinson

AVES

Sarah Carter

Seattle Real Producers - 17



Real Impact Event

Gathering Together to Make a Positive Impact in our Community

On May 22nd, from 6-8:30PM we invite you to

join us for a night of education, awareness and
impact. Whatever your path has been in real estate
there is a 100% chance that you have positively
impacted someone’s life. Our goal for this event is
to highlight 6 local non-profit organizations that

all tackle a different issue in our community. The
inspiration behind this event is completely organic
and authentic. Many agents in our community
strive to do more, but haven’t found something that
truly speaks to them. The term “giving back” can
be thrown around very nonchalantly. There will be
nothing cliché, or cavalier about this event. We will

make a Real Impact.

‘We have spoken to countless agents who are
heavily involved in charitable organizations, give

a percentage of their commission or have even
founded their own non profit. We want to continue
to celebrate those brokers and support them in
their cause. Additionally, we want to give brokers
an opportunity to see how they can give back and

impact those who need it most.

Our mission is to have each and every person leave

the winery with a plan of action full of inspiration

and purpose.

Our gracious host Mark Ryan Winery will be
providing delicious wine and an incredible space
for us to join together, learn from one another,
celebrate with those who spend each day making a

difference in the lives of those who need it most.

18 - May 2024

The food will be provided by an amazing locally owned restaurant:
In the heart of Woodinville Wine country, Heritage Bar and
Restaurant is a come-as-you-are kind of restaurant/bar that you’ll
love. Woodinville resident chef/owner Breanna Beike will showcase
her talent and passion for exquisite cuisine. Heritage is family friendly,

great for date night, and a wine-tourist “not to be missed” location.

HERITAGE

RE :.fullpANr}LL,Ha
Friends | Family | Food

A majority of the proceeds from the ticket sales will be evenly distrib-

uted among all 6 organizations.

Win A Trip!! To sweeten it up we will be raffling off a 7 day, 6 night

stay in Cabo San Lucas, Mexico!! Someone will win a trip for 2 for 7

days and 6 nights at Pueblo Bonito Sunset Beach. Extensive
grounds and with a private beach, this luxury hotel is on the
Baja Peninsula. It features 6 outdoor pools, a European spa
and tennis courts. Every suite at the Pueblo Bonito Sunset
Beach resort has a private balcony or terrace. The suites

are furnished with a formal living room and a kitchenette.
Bathrooms are spacious and include bathrobes and deluxe
amenities. Sunset Beach Resort’s award-winning spa has 19
treatment rooms with a wide variety of body and beauty treat-
ments. A modern gym is also on site. With over 10 restaurants
and four bars on site, it provides a variety of entertainment
and specialty drinks. Sunset Beach Pueblo Bonito provides a
free shuttle service to El Medano beach and sister properties
Pueblo Bonito Rosé and Pueblo Bonito Los Cabos.

Read here to learn about the non-profits we’ll be featuring.

Mary’s Place-
o M Vision: A community
a ry s where all families
Pl q C e have safety, stability,
and housing.

The Mary’s Place mission is to ensure that no child sleeps

outside by centering equity and opportunity for women and
families. Their values: Love, collaboration, equity, steward-
ship, accountability and responsiveness is at the heart of all

they do. For more information visit marysplaceseattle.org

Pushing Boundaries-

PUSH I N G !j Introducing the

BEOUMDARIES Puget Sound’s Ol’lly
FParalysis Therapy Center Paralysis Exercise
Therapy Center.

Pushing Boundaries’ mission is to provide intensive exercise
therapy that strengthens and supports people living with
paralysis, and their families, to maximize health and improve

quality of life. To learn more visit pushing-boundaries.org

Atlas Free- Accelerate and
resource the fight against
sex trafficking and exploita-
tion. As a nonprofit, they are
building a global movement

’ - uniting funders, adventurers,

and everyday people with the

At Ias Freea— best local organizations in

the world. They specialize in

finding and accelerating the
most effective frontline initiatives and creating resources
and tools to scale the fight against human trafficking. For

more information visit atlasfree.org

Seattle Real Producers - 19



Our team of experienced Advisors are dedicated to help you find
the proper insurance coverage for your family’s unique needs.

We understand that each family has different priorities and
concerns and we take time to listen to your specific situation and
provide tailored recommendations. Whether you're looking for
home insurance, auto insurance, or any other type of coverage, our
advisors have the knowledge and expertise to guide you through
the process and ensure that you have the protection you need.

ZGirls- Their mission

is to equip girls with the
tools and resources they
need to be confident,
centered, and courageous.
Their vision is to create

a world where all girls

and women live with zero

self-limitations. Started

by Olympic & NCAA
female athletes, ZGiRLS PROSTAR ADVISORS Pnns I nn
is a confidence-building program for middle school girls.

. i CHRIS VARGAS | (425) 948-1768 BRIAN WOLFE | (425) 200-0685
Every program is led by a professional female athlete who Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com I N S U R A N C E
teaches the girls how to develop a growth mindset, build KRIS JACKSON | (425) 279-5328 AUTO - HOME - LIFE - BUSINESS

self-worth, take on challenges and learn from failure, and Kris.Jackson@ProStarlnsurance.com

.. , INSURANCE BROKER
advocate for themselves. To learn more visit zgirls.org 10308 NE 183rd ST NE Bothell, WA 98011

Humble Design- At
Humble Design Seattle,

hearts do the heavy lifting RE AL ofao)

by offeri fresh start
HUMBLE DESIGN y oftering a fresh star E’gDDgi\Eg% R

d designi life-chang-
EEATTLE and designing a life-chang

PEAK 3

Wl U A L&

ing space. Their mission

WE'VE HELPED MARKET OVER
OF REAL ESTATE USING
THE POWER OF QUALITY MEDIA

is to change lives and

communities by transforming houses into homes for those W

emerging from homelessness. With warehouses filled with

L 5, 87
e

e W W

Learn how we can

donated furniture and household goods, they turn empty
houses into clean, dignified, and welcoming homes for the
recently homeless so that families can begin again. Their
services help provide our clients with sanctuary, stability, Same Brand, New Reach — Tune in for free today

and hope -- a critical element in ending the cycle of home-

(253) 561-1172

c (D dennis@peakIvisuals.com
Apple Podcasts EIEIENCH eSPOﬁfy amazon music

lessness. For more information visit Aumbledesign.org wiw. peak3visuals.com

Forefront Suicide Prevention- Forefront was founded
in 2013 by two UW School of Social Work professors, Sue
Eastgard, MSW, a national leader in youth suicide prevention,
and Jennifer Stuber, PhD, a public health policy expert, to

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

address suicide prevention at a policy and systems level, after
Dr. Stuber’s husband died by suicide.

To date, they have championed 11 Washington state

laws supporting suicide prevention through a range of
approaches: establishing and refining training requirements
for health care providers, reducing access to items like med-
ications and firearms (i.e. “lethal means safety” counseling
for individuals), and providing funding for training and tech-

nical assistance to organizations serving those at greater

risk of suicide. To learn more visit intheforefront.org

HIGHLAND

INSPECTION SERVICES
SEWER SCOPES - THERMAL IMAGING

a

This is an event you are not going to want to miss. Make I highly recommend working with the inspectors at Highland Home Inspections! | have referred
many clients to them and have been so impressed with the level of service and industry
knowledge they provide. No stone goes unturned during their inspections, their reports give me
and my clients the information needed to have strong negotiations and a clear mind for the home
buying process. | especially appreciate that they have a quick turnaround time for pre-inspections
during this competitive market! -Laura A.

sure to RSVP and we will see you there!

(253) 376-6659 Google
highlandhomeinspect.com farwan
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SEABROOK

+ REAL ESTATE -

SPRUCE
A Oceanfront Fernwood Farm District
: .| - N $2,600,000 $1,019,000 $1,525,000
- WASHINGTON'S BEACH TOWN; A

. F
b Bl -~

S
}I« ' 71 |
: | L=
U j

Discover the fastest-growing beach town on the West Coast

. N - Blueberry Hill Laurelhurst ASTER
Seabrook’s lTl(jbb}" Fernwood Farm District Fernwood
trails are like SEaTTiE $1,075,000 $1,995,000 $1,219,000

SEABROOK

portals back to the
vanishing art of

Want to learn more about
PORTLAND

owning a N cme In

b cin g 1 kl da Washington’s beach town?
CONNECT WITH AN AGENT TODAY
- Forbes
WWW.SEABROOKWA.COM SALES@SEABROOKWA.COM 360.276.7031 @SEABROOKREALESTATE




ELEVATE YOUR SPRING LISTING DEBUT
...WITH UNRIVAED_ELEGANCE i

lln B ILI —

Cabinets, Millwork, Decorative Paints,
Entry Doors, Custom Stains

The Tenhulzen Experience:

Ten h u Iz 1 g@ Unparalleled expertise
—Z Exclusive high-end services
PAINTING & £ Meticulous attention to detail
CONSTRUCTIO E A legacy of satisfied clients

Your vision, our passion

Contact us to discuss transforming E%5:E
your listing into a masterpiece. : gy
i

tenhulzenpainting.com | 425-785-5327 El- T
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esigned by highly-acclaimed mwworks
D Architecture & E&H Construction,

this built-to-last home is truly one-
of-a-kind. Sensational, naturally lit modern
interiors flow endlessly throughout this custom
open-concept West of Market masterpiece.
Designed with sustainable materials, this 3
bedroom + den offers minimalist lines & floor-
to-ceiling windows, allowing the outside in while
preserving privacy & tranquility. Magnificent
poured-in-place concrete forms, glass, and
steel emphasize nature & the surrounding

environment. Wood finishes pair with sliding

A

shutters that open to sunset views over the lake.
Nestled in highly desirable West of Market &
close to Google, Heritage Park, Waverly Beach,

top-rated Lake Washington schools & downtown

Kirkland, this gorgeous home is a true gem.
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uarantee
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Give engraved gifts with

forever branding using the largest

closing gifts program in North America.

>> The World's Finest Cutlery
MATT MAKOWICZ

908.705.5766 | cutcoclosinggifts.com Western Washington Consultant
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7 FROM BANKER TO BROKER

\ : Bob Steedman was happy as a banker. His coworkers were kind and smart, and Wells Fargo
: was the type of company you could spend your entire career with. When Bob and his ex-partner
. . ‘ adopted their first son, Zach, from Guatemala, it made sense for Bob to take paternity leave from
Wells. After three months caring for his new son, Bob retired from banking to take on a more
"L important role as stay at home dad. Soon, the small family of three expanded with the adoption
A i _ of Elias, their second son. Bob got involved in the PTSA, school committees, and immersing
"-ﬁ himself in charity work, organizing supplies and funding for a local homelessness project.

e After eight years caring for his young boys

EX
T
- 3
b4

prae and a divorce, Bob knew it was time to go back

e to work. Wells Fargo happily welcomed him

s ol

f sires & back, but this time it was different - many of

.

his previous coworkers had moved on and his

e
¥

b t job wasn’t the same as before. After a year,

. o Bob decided it was time for a career change.

; . Having always had a passion for real estate,
b i

) ] his new partner, David, a real estate broker

’ r* ‘ ’ - himself for 30 years, convinced him to take
I g theer

i the plunge. It was Memorial Day Weekend

- 2012, and Bob decided to enroll in a real estate

license class which started 3 days later on
P \. June 2nd. By July 2nd, he was fully licensed

-
-
]
:13”
L

-

seay t f and started his career at Coldwell Banker in

Capital Hill. He was officially on a new path!

s Barb Hindle, Managing Broker at Coldwell

-
-

84 0 Banker Capital Hill, took Bob under her wing.
. She taught him the ins and outs of Real Estate

contracts and negotiation. After about 15

+¥a
-t
-

months, Barb encouraged Bob to enroll in

their management program. With his back-

ground in financial services and manage-
ment as a former VP of Wells Fargo, he was
uniquely qualified to be a Managing Broker.
Before long, the President of Bain called Bob.

He wanted to know if Bob would consider the

x

Assistant Managing Broker position at their
Bellevue Office. Terrified and thrilled, Bob
took the job and got his managing broker’s
license within six months. For six years Bob
built relationships with his brokers, listened,
and helped guide them and the entire office to

success. He loved his job, his brokers, and his

staff, and had plenty of time for his family.
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In 2021, Lew Mason called. Lew was a legend in

the Eastside Real Estate market, overseeing the
top-producing Windermere office in the state. Lew
was retiring and asked to find his own replacement
as Managing Broker at the Yarrow Bay Windermere
office. Bob had always admired Windermere as a
company and the Yarrow Bay office, and always

knew one day, he’d join that company.

When Lew asked to meet for coffee Bob jumped
at the opportunity and after a few meetings, was
offered the role and has been the managing broker at
Yarrow Bay since. He makes sure he is always avail-
able to all brokers—from the seasoned veterans to
the ones only in the biz a few years. He loves his
job, working with some of the most respected
and successful brokers in the business. Bob
makes it his business to return calls from his
brokers as soon as possible, making himself as
available as possible to help support them in
their success. The collaborative spirit of the
Yarrow Bay office is amazing; Bob notes that
his brokers support one another as peers and
coworkers. It’s the Windermere culture he
nurtures and cherishes—his “why” state-

ment when asked about his work.

‘When not bonding with his brokers and cowork-
ers in Yarrow Bay, Bob enjoys traveling with his
partner, David, also a Yarrow Bay broker. He

and David make it a priority to get out of the
country every September. They travel light—
carry-on only— without a rigid travel itinerary.

This allows them to live like the locals, lever-
aging local public transit, Ubers, and Airbnb to
get fully immersed in the destination. They were
in Edinburgh, Scotland when Queen Elizabeth
passed away. They lived like Parisians in the third
Arrondissement, and quickly fell in love with all
things French. And in September 2022, they visited

what quickly became one of their favorite cities in

Europe thus far, Madrid, Spain. There, they enjoyed
the history, the people, and the amazing food at
“hole in the wall” and ancient restaurants scattered
all over the city. They have visited eight countries, a
few multiple times, and continue to tick off coun-

tries they have not visited.

Bob appreciates everything about his life; his
wonderful family, his amazing annual travel,

and a career in real estate that has fulfilled
him and enabled him to flourish in the other

aspects of his life as well.

Closings
in as few
as 8 days

Trust us to get it done

With banks facing instability, we want to
assure yvou that our fast and secure process
rermains the same. Our team is dedicated to
closing quickly for your clients while instilling
confidence every step of the way.

We're proud to back this with closings in as
few as 8 days. Whether your clients have found
their dream home or are starting the house
hunt, work with us to break through

the market's uncertainty.

Contact us to learn more.

Cindy Fraioli

Sales Manager
NMLS363088

D 4253644608

M 4257858202

F 4253644610

E cindy@thelraiolitearn.com
W cermncom/Cindy-Fraioli

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

1000 Dexter Avenue N Suite 310, Seattle, WA 28109 Equal Housing Opportunity. all loans subject to underwriting approval. Certain
restrictions apply. Call for details. All borrowers must meet minimum credit score, lcan-to-value, debt-te-incarme, and other requirements to qualify

for any mortgage program. CrassCountry Mortgage, LLC MMLS3029 NMLSIS8276 [www nmisconsumeraccess.org)
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Seattle King County First
Citizen Award Recipient

Presented by Seattle King County REALTORS®

“Our best days are in front of us.”

Sports innovator. An inspirational visionary.
A champion for inclusion. Acclaimed

humanitarian. Compassionate. Appreciative.

Those are just a few of the words that colleagues
use to describe Tod Leiweke, who has been
named 2024 Seattle King County First Citizen.
Not only is he known for being one of the top
sports business leaders in the country, but he is
also admired for his passion for inclusivity and
for his deep understanding of the positive impact
that sports can have on communities. “Our com-
munity needs heroes and extraordinary individ-
uals like TodLeiweke. We can rally around them,
highlight them to young people, and be inspired
by them,” said Michael Orbino, 2024 president
of Seattle King County REALTORS®.

As the 86th “First Citizen,” Leiweke joins a list
of distinguished honorees from the public and
private sectors. Past recipients include indi-
viduals, couples, families, and organizations
involved in humanitarian, health, education,
the arts, environmental, and other causes.
SKCR’s First Citizen Selection Committee
singled him out for his altruism, philanthropy,
and accomplishments as a leader in business,

sports, and civic concerns.

In discussing how the Kraken and Climate
Pledge Arena give back, Leiweke points to
One Roof Foundation, their joint philan-
thropic arm. The foundation’s work focuses
on three pillars: youth homelessness, access
to play and environmental justice. “We believe
all kids growing up should have a roof over
their heads, clean air to breathe and water to
drink, and access to play and be kids,” added
Leiweke, a father of two adult children.

32 - May 2024
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Among many charitable endeavors,
Leiweke chaired the 2008-2009 United
Way of King County annual campaign,
raising more than $100 million during

the Great Recession. He helped form the
Seahawks Spirit of 12 program that helps
raise money for organizations supporting
and empowering local youth. He is also
credited with being instrumental in launch-
ing the annual PGA TOUR’s Boeing Classic
golf tournament in 2005. Since then, that
event has raised more than $8.5 million

for Benaroya Research Institute (BRI) at

Virginia Mason Franciscan Health.

“Much like esteemed First Citizen

predecessors, Mr. Leiweke has elevated

the quality of life in our community and attention on positive community and  institutions, to various arts, environ-
beyond in numerous ways,” commented civic work being done to enhance the  mental, and civic organizations.
Michele Liang, chair of the First Citizen region’s well-being.
Committee. “He exemplifies being an Tickets for the May 16th not-for-
inspiring mentor, devoted volunteer, and Leiweke, CEO of the Seattle Kraken, profit civic celebration to honor First
accomplished business executive. We are will be honored at a civic banquet on Citizen Leiweke, which includes a
genuinely thrilled to honor and thank this ~ Thursday, May 16th at The Westin reception and banquet, are available
exceptionally deserving and generous Bellevue. The Seattle King County online at SeattleFirstCitizen.org. This
philanthropist and community leader,” First Citizen Award salutes “giving year’s event is presented by Seattle
added Liang, a real estate principal broker  back” whether by “time, treasure, King County Realtors (SKCR) in
at Compass Kirkland. or talent” and civic engagement that partnership with Windermere Real
enhances the region’s quality of life. Estate, Zillow, and media sponsor
Born in St. Louis, Tod has spent much Past recipients hail from both the pub-  Cascade PBS. Sponsorship infor-
of his professional life in the Pacific lic and private sectors, ranging from mation is available by contacting
Northwest and is a big champion of humanitarian groups, corporations, Darla White at the SKCR offices in
Seattle. “Seattle is a place where big ideas charitable, health, and educational Bellevue, 425-974-1015.

have been launched,” he commented.
Leiweke, 64, and his wife Tara, currently
reside in the Queen Anne neighborhood
of Seattle. They are part-owners of the
Kraken and Seattle Sounders FC.

“Tod is an incredible leader, and we
would not be where we are today with the
Kraken and Climate Pledge Arena without
him. Undoubtedly, his greatest passion is
giving back and creating long-lasting com-
munity impact through sports and enter-
tainment, and he truly leads by example,”

said Sam Holloway, Kraken owner.

What is the First Citizen Award
The Realtors established the First Citizen
award - believed to be the region’s oldest

such recognition -- in 1939, during the

Great Depression. It was created to focus
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2024 First Citizen Committee

y E .
The First Citizen Award Gala is planned every year by a team of REALTORS®, Affiliates, and staff of Seattle King County ’ M eet You r Iocal home ﬁ na ncl ng expens

REALTORS® and partners who volunteer their time to make each celebration unique to the recipient. Thanks so much to our

AT MAT

2024 committee for making the 86th event spectacular! | : S, gy, © =
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Michele Liang, Tammy Green Sarah Levinton Maria Reese 4
Committee Chair Lysa Griffith Michael Orbino Darla White . o

Amanda Aguiar Jacqui Haist Shelley Rossi Judy Nageli WhEﬂ YGU re ready fDI’ YDLIF I"IEXt hUmE prChaSE or I'E'r'l nance
Cheri Brennan Michele Hunt Savannah Scott Russ Hokanson » - »

Jessica Gockel Cassandra Joyner Sandy Sun we | | h ave th = |Da n tD ﬁt YD ur |Ife
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The First Citizen Award Gala is supported each year by our amazing longtime partners and sponsors each year. Without Visit our website or qive
their generous donations we would not be able to honor our amazing First Citizen each year. 3 ! %
foci: : us a call to get started
Our Partners: Our Sponsors: : 4 2 5 2 5 0 31 7 0 m -
We thank Windermere and Zillow for Media Sponsor: Wine Sponsor: - ® 1Ea
their continued partnership into 2024 Cascade PBS Tinte Cellars
E
Windermere | Zillow Signature Sponsors: Reception Sponsor: G u I l d -0
Compass, First American Title, Stone Installation
Helsell Fetterman LLP mor t d g e

Casey Qiness NMLS #265169; Guild Mortgage Co
IMLS #3274; Equal Housing Opportunity;

{www.nm SCONSUMeraccess,org).

To purchase tickets to the May 16th event, go to:

seattlefirstcitizen.org or scan the QR code.

Your Top-rated And Professional

Home Inspection Company ~ gooseheadw

INSURANI(

WIN

HOME INSPECTION

POWER OF CHOICE

Your Time is
Valuable.

'

,I--'; Dominic Van der Jagt @& = &
@_ License: WA Lic. #1938 @ D

4 425.818.9542

charles.lindberg@goosehead.com
253-508-4543 1 dvanderjagt@wini.com “auburn.wini.com
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The Heart of Real Estate:

HEATHER
MADDOX'S

Commitment to
Clients and Community

Looking back to 2008, Heather Maddox of Windermere Real Estate / PSR Inc.
Renton recalls: “Every client from my first two years has since bought and sold
more homes with me. I laid the foundation of my business then, creating raving

fans who would continue to share my name, and come back to me themselves.”

After growing up in Renton, Heather attended Western Washington University
(WWU) in Bellingham, graduating with her BA in Law and Justice. Seeking an
adventure led to a poker bet - and as a result, she and her best friend moved

to Chicago, where she continued her studies at John Marshall Law School and
worked at Perkins Coie LLP. Through friends visiting from Kirkland, Heather
met her future husband: “we immediately hit it off and dated long distance,”
she explains, “and after about a year I realized that I was more interested in
this guy than I was in law school - and so I moved back home to be closer to

him and my family.”

Back in Renton at 25, Heather found her opportunity in real estate. “I got a job
with Bryan Loveless, who was then (as now) a top producing agent. I helped
and shadowed him, getting a paid education in a business I found interesting,
fun, and fast-paced,” she continues. Realizing that Heather was developing a
desire to be her own agent, Brian mentored her, empowering her to take on her
own clients and build her contacts. “He eventually kicked me out, telling me -
it’s time, you are ready to be on your own, you are going to be great, and you

don’t need me. But I was terrified,” she remembers.

So, in March 2008 Heather went out on her own. That July, she married, and
she and her husband bought a second home, turning their first into a rental
property - and then the recession hit. Her first years in the business taught
Heather lessons critical to how she still runs her business today: “my husband

was in banking, also hit by the recession. We ran a super strict budget to pay

36 - May 2024
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our bills. Anything else got set aside for
the next month, and we lived off what we
truly needed.” A further lesson was how to
adapt to the market. “The recession was
an opportunity to buy at a reduced price,
so I started talking to everybody I could
find that wasn’t already a homeowner,
explaining why this was a wonderful time
to buy,” Heather says, “and I explained
their leverage, including getting their
closing costs covered. I had two decent
years in 2008 and 2009 primarily with
first time buyers. That experience laid the
foundation for a business with longevity,
pivoting as market conditions change over
time.” This was Heather’s springboard and
taught her to adapt to the conditions and
challenges of the market. She continues to
do a lot of business in this segment. “Even
in 2023 when interest rates were high, I
had 21 first time buyers,” she says, “and

despite the record high interest rates, it

was still a fantastic time to take advantage
of the shifting market.”

Today her business is diversified, 50/50
between buyers and sellers. “My focus is
the people. My price range is wide,” she
explains, “and I can list properties for
$275,000 or $2,000,000+ in the same
week. Everybody gets the same service,
staging, photos and, above all, excitement.
It’s all about my clients. I want them to

be happy with their purchase, never to
feel they were rushed into something, and
always to know they have made a worth-
while investment with a house earning
money all the time.” It can be no surprise

that 95% of Heather’s business comes

from referrals. She
has always operated
as a solo agent and is
now supported by two
assistants. Last year,
however, continuing
to sell 50 to 55 homes
a year, she brought in
another agent, Brandi,
to join her. Similarly
to how she entered the
profession, Heather is
encouraging Brandi to
build her own business

over time.

With a husband in an
equally demanding job
at Amazon, Heather
emphasizes how the
couple pulls together

to parent their three
kids who are aged five,
nine, and 12 - as well as
running their house-
hold. The couple are
mutually respectful of
the other’s career and
support each other with
the help of a full-time
nanny, as well as family,
especially grandpar-
ents. The demands of
real estate are a reality
that Heather shares
with other agents. “A
lot of people get into
real estate thinking

it’s a flexible career,”
she says, “but I would
say the opposite. It’s
only easy and flexible
until you’re selling
enough homes to make
a living. I've always had
childcare and worked
regular business hours.
You will find me in the
office from 8:30 to 5:30,
Monday through Friday
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unless I am client facing. My
kids have never known any-
thing different, and they are
proud to have a successful

working mom.”

Sports are an important
aspect of family life. “My
oldest daughter is on the ski
team at Alpental. My middle
daughter also skis and is on
every sports team she can
find - soccer, softball, and
basketball. My five-year-old
just started playing T-ball.

I coach the girls’ softball
team,” Heather enthuses,
“we work hard to support
our kids in whatever they are
passionate about. We can’t
make it to everything, but we

do our best.”

Heather’s definition of
success is spending time
with her family, and doing
the things she loves (one of
which might be surprising

- playing poker where she
revels in the strategy of the
game). Recently she discov-
ered a new kind of joy and
passion in educating other
agents. “I am speaking to a
group at Bellevue College
for kids interested in real
estate. I love my job. We
help people with their most
significant asset, and the
biggest purchase or sale of
their life,” she concludes,
“but we have a reputation
of being an unprofessional
industry and I want to see
that change. Perhaps this
younger generation can take

this in a different direction.”

Caring WE SUPPORT REALTORS
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1.2 Billion Dollars Worth 20+ Years
Happy Customers of Homes Inspected in Business

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 ¢ keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance

Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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Networking Brunch & Learn with

Photos by Jackie Phairow

On March 20th members
of YPN gathered at the
Washington Athletic
Club for a “Brunch
and Learn.” With a
room full of talented

m ni!}.unni m ﬂ'wuﬂmes m ﬂﬂnﬁnu

up-and-coming agents
in attendance, they were
extremely fortunate to
hear from a panel of
speakers including, Tere

Foster of Compass, Craig

Gaudry of Windermere
and Renee McGahan of
Keller Williams. Each
of these seasoned and

successful agents talked
through their real estate
career and what mile-
stones brought them to
where they are today.
Knowing that is nothing
is given in real estate,
and everything must be
earned, it was really fun
to see how much passion
there is in the industry,
whether you are a newer
agent or someone that
has been doing it for

over 35years.

YPN continues to grow
and elevate the real
estate industry in our
area, and we look for-
ward to collaborating on

future events!

42 . May 2024
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Professionally, he calls SASH his home,

a brokerage with culture and services
dedicated to the senior market. As he
explains, “My first experiences were

in hospitality, and I was always more
relationship focused rather than trans-
actional. At SASH we deliver a pat-
ent-pending concierge service dedicated
to seniors who want to be more hands-off

than younger buyers and sellers.”

Born and raised in the South Everett Mill
Creek area, Brandon attended Cascade
High School, followed by the Art Institute
of Seattle where he studied Culinary Arts
and Hospitality Management. Starting out
in small businesses, he worked across the
sector in food and beverage, rooms oper-
ations, and eventually became a senior
banquet manager at an international

luxury hotel chain.

Explaining his career change, Brandon
says, “During the pandemic I dove in head-
first into real estate, a business my part-
ner at the time knew well. I obtained my
license and was drawn to SASH because of

its services to the senior market based on

people’s needs rather than a dog-eat-dog

transaction business.” At SASH, he helps
clients with all their needs, from starter

homes to urban condos, to large estates.

TUTTLE
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Enthusing about why he gravitated to
this segment of the market and how he
finds satisfaction in working at SASH,
Brandon says, “In hospitality, seniors
were always my favorite customers, and
at SASH we provide a unique service to
all of our clients. We can help fund pack-
ing, downsizing, moving, and unpacking
at their new space. In some cases, we
can even provide a cash advance on their
net proceeds. We have a general
contractor license and can
manage repairs and renovations
to their home with contractors
we thoroughly vet. We function
as their house managers.” The
working environment at SASH
motivates Brandon: “We work
as solo agents, but with a team
mentality, and are always there

to help each other.”

Despite a busy professional life,
Brandon finds time for hobbies
and extensive charity work. His
passions include bowling (he’s
bowled a 300 game, twice),
cooking and baking (leveraging
his trained culinary skills), and
hiking and camping (he says
to send him any recommenda-
tions!). He understands the impor-
tance of relaxing and recharging
his batteries. “We can get worn out
in this industry, so it’s important to
take time for ourselves,” he says. “Go
to the spa, go wine tasting with friends,

try new happy hours and restaurants.”

Most passionately, Brandon is dedicated
to fundraising and community services
for local underprivileged communities.
“I’'m on the North County Regional
Board of Directors for Housing Hope, a
nonprofit in Snohomish County provid-
ing affordable housing. All of our benefi-
ciaries earn less than 50% of the median
income, with 50% of the homes housing
people facing homelessness. They come
to us through the state and associ-

ated programs,” he explains. Talking
about the challenges their clients face,

Brandon describes a vicious circle: “If

you’ve been incarcerated, you don’t reputation; people know SASH but reputation and satisfaction with his
have a home. If you don’t have a home, also want to trust their realtor to work and clients. As he concludes,
you don’t have a job. If you don’t have a serve their residents well.” “Everybody wants to make money,
job, you can’t get a home.” He sees his pay the bills, and live the life we
role as helping people build the skills Looking to the future, Brandon want. But there’s more to life than
necessary to maintain a steady life, hopes to expand his focus to invest that. Are your clients satisfied with
often in the face of addiction. “That’s a in rental properties and create a your work? What’s your reputation
difficult subject. A lot of the clients we passive income for himself. But in the community? How does suc-
work with struggle with addiction,” he his priority will always be his cess relate to your own happiness?”

says, “and even when they are recover-
ing, circumstances can put them around
active addicts. They get pulled back in,
making it hard to maintain their sobri-

ety and cleanliness.”

Brandon is eloquent about the many
others, including the social workers,
with whom he works: “We all work to
get people back on the right path. We
have grant writers to secure money
from the state. We raise funds through
galas, public donations, and founda-
tions set up by significant donors.” He
is excited by a new community project.
“It’s being built in Bothell. A church had
a chunk of land next door, and we are
building a community there. It’s hard
work for all involved, but rewarding to

make it happen,” he says proudly.

In a further commitment, Brandon has
been deepening his involvement with
Bellevue-based LifeWire, a nonprofit sup-
porting domestic violence survivors and
those escaping it. “A friend is on the board
of directors, and I've been a sponsor at
their galas,” he says. “It’s another difficult
subject and I want to do more, ideally
joining the board of directors.” Brandon
also pledges to causes like St Jude
Children’s Hospital and Seattle Children’s
Hospital, and urges others to join him.

In his professional life, Brandon attri-
butes his success to the referral network
he has built with the guidance of SASH.
“We network with senior living com-
munities and elder care providers,” he
explains. “I tour communities throughout
King and Snohomish Counties, partici-
pate in their networking events, and work

with their senior living and elder care

professionals. I've built a very strong
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ABOUT REAL PRODUCERS

Real Producers magazine started in Indianapolis

in 2015 and is now in over 100 markets across the
nation and spreading rapidly. Seattle Real Producers
launched in August 2019. Name a large city, and we
are there or will be soon! In every market, we take
the top 500 agents, based on the MLS production,
and build an exclusive magazine around those
agents. We share their stories, successes, market
trends, upcoming events — really, anything that will
connect, inform and inspire, we put in the monthly
publication. We strive to inform and inspire the
top-producing real estate agents in the local market
and connect them socially. The secondary focus is to
provide an avenue for our affiliate partners to create
relationships with these top performers on a level

that they might not be able to achieve on their own.

Q: Who receives Seattle Real Producers magazine?
A: The top 500 agents in King and Snohomish
counties. The list will reset at the end of every

year and will continue to update annually.

Q: What is the process for being

featured in this magazine?

A: It’s really simple — every feature you see has
first been nominated. You can nominate other
REALTORS®, affiliates, brokers, owners or

¥
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even yourself! Office leaders can also nominate
REALTORS®. We will consider anyone brought to
our attention who is in the top 500 because we don’t
know everyone’s story, so we need your help to
learn about them. It could be they have an amazing
story that needs to be told — perhaps they overcame
extreme obstacles, they are an exceptional leader,
have the best customer service, they give back to
the community in a big way, etc. The next step is an
interview with us to ensure it’s a good fit. If it all
works out, then we put the wheels in motion for our

writer to conduct an interview to write the article

and for our photographers to schedule a photo shoot.

Q: What does it cost a REALTOR®/

team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing,
my friends, so nominate away! We are not a pay-
to-play model. We share real stories of Real
Producers. Our goal is to showcase the best and

brightest and to collaborate. Elevate. Inspire.
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THE ROOF DOESN'T
ACTUALLY NEEDTO &»..
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LONG LIVE YOUR ASPHALT ROOF
Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can
save money!

RoofMaxx.com | (425) 306-7922
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BANKER RATES

BaAKKERHBURs =

Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on
Weekends

Lengthy Approval Processes @ Fast Approvals in 24 hours

@ Available 24/7, every day

Impersonal Service (J) Exceptional customer service

P®®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com
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©Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content

provided within this magazine is presented for information purposes only. This is not a commitment to lend or

extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval.
Other restrictions may apply.
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ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411




