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Leverage
My Knowledge
& Expertise To

Close Deals Quickly!

MATTHEW LUCAS
Senior Loan Officer
520.245.6553
LoansByLucas.com
NMLS 1064998

Matthew.Lucas@NovaHomeLoans.com
275 Rivulon Blvd. ,  Ste.  409 |  Gi lbert

MATTHEW LUCAS, SENIOR LOAN OFFICER, NMLS 1064998 / 275 RIVULON BLVD, STE 409, GILBERT, AZ 85297 / AZ BK 0902429 / EQUAL HOUSING OPPORTUNITY.
NOVA FINANCIAL & INVESTMENT CORPORATION, DBA NOVA® HOME LOANS NMLS: 3087  WWW.NMLSCONSUMERACCESS.ORG/ENTITYDETAILS.ASPX/COMPANY/3087

You've Got
ENOUGH

WEIGHING
On You...



Scottsdale Real Producers • 54 • May 2024 @realproducers realproducersmag.com

12
Feature: 
Nathan 
Janecek

24
Partner: 

Camelback 
Moving

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company (N2) but remain solely those of 
the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by N2 or the publisher. There-
fore, neither N2 nor the publisher may be held liable or responsible for the business practices of these companies.

NOTE: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email Chad at Chad.Jeske@RealProducersMag.com.

C O N T E N TS
TABLE OF 

01
Cover  
photo 
by The 

Capture 
Collective

11
Top 500 
Badges

08
Preferred 
PartnersTHANK YOU, 

PARTNERS!

18
On the 
Rise: 

Brittney 
Strumer



Scottsdale Real Producers • 76 • May 2024 @realproducers realproducersmag.com

Licensed & Insured | Supra Key (Lockbox) Access | Professional, Dependable, and Reliable | Highly Recommended

480-215-7264
INSPECTIONS@STRATTONINSPECTIONS.COM | WWW.STRATTONINSPECTIONS.COM

3303 E. Baseline Road # 119 | Gilbert, AZ 85234

• Residential Home Inspections
• Commercial Inspections
• Multi-Unit Inspections
• Pre-Sale Inspections
• New Build Phase Inspections
• One Year Warranty Inspections
• Sewer Scope Inspections
• Mold Inspections

THE #1  INSPECTION TEAM IN  THE  VALLEY

STRATTON INSPECTION SERVICES
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CamelbackMoving.com
Enroll Online today or call

602-564-6683

Become a VIP Partner and give your clients special savings and some peace
of mind. If a closing is delayed, 3 days, 2 nights, storage is FREE.

That’s one reason our motto is “Preserving Sanity One Move at a Time.”
(Membership is Free to Licensed Realtors®)

US DOT #1635834

CAMELBACK MOVING INC.

Remember
the Fallen

We have 850 
5 Star Reviews

PLUMBING  DRAINS  WATER HEATERS
24 HOUR SERVICE - 7 DAYS A WEEK

Mont Stephenson | Owner
602.757.6780

100PercentPlumber.com

CALL
for a FREE

Quote!

Leverage Our Expertise to Keep Plumbing Issues from Clogging Your Deals!

Your Pipeline to Success!

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTO, HOME &  

LIFE INSURANCE

Ted Mausbach American 
Family Insurance
Ted Mausbach
(480) 951-5058
8124 E Cactus Rd
Suite 420
Scottsdale, AZ 85260
www.tedmausbach 
agency.com

FINANCIAL ADVISOR

New York Life
Jarod Mills
(480) 766-1338
8665 E Krail St
Scottsdale, AZ 85250
www.newyorklife.com

HOME INSPECTION

Stratton Inspection 
Services LLC
Paul Stratton
(480) 215-7264

HOME WARRANTY

First American 
Home Warranty
Karynn Waas
(480) 760-5623
2411 W Rose Garden Ln  
STE 100
Phoenix, AZ 85027
www.Kwaas.fahwcard.com

MORTGAGE

Adrian Webb 
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Envoy Mortgage
Matt Askland
(480) 759-1500 x1001
www.alamedamortgage.com

Guaranteed Rate Affinity
Kyle Pugel
(480) 444-5701
4346 E Sands Dr,
Phoenix, AZ 85050
www.grarate.com/ 
kylepugel.com

Nova Home Loans
John Kean
(480) 284-3325
6245 E Broadway Blvd
Tucson, AZ 85711
www.novahomeloans.com

MOVERS

Camelback Moving
(602) 564-6683

PHOTOGRAPHY

The Capture Collective
(623) 734-6839
www.thecapture 
collective.com

PLUMBING

Code Blue Plumbing
John Gruber
(520) 297-9949
codeblueaz.com

PLUMBING / SEWER

100% Plumbing
Mont Stephenson
(602) 757-6780
17437 N 71st Dr
Suite 106
Glendale, AZ 85308
www.100percentplumber.com

REAL ESTATE 

PHOTOGRAPHY/

VIDEO/MATTERPORT

AZING REALTY MEDIA
(480) 243-3422
www.azingrealtymedia.com

ROOFING

AZ Roofing Works
(602) 283-3383

Eco Roofing Solutions
(480) 695-7736

State 48 Roofing
(480) 698-4828

TITLE AGENCY

Premier Title Agency
(602) 818-4115

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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Financial Services Professional, New York Life

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

BADGES

YOUR

SCOTTSDALE  
REAL 

PRODUCERS

CONGRATS FOR BEING ONE OF THE  

TOP 500 REALTORS® IN SCOTTSDALE!

Because you made the Scottsdale Real Producers 
squad, you now have your own EXCLUSIVE TOP 500 
badge to use in your marketing or however you’d like 

to show that you are a part of the exclusive community 
of the top 5% in Scottsdale.

Using your badge? We would love to see how! Show 

us how you are using your badge, and you just might 

find a picture of what you shared in the magazine! 

Social media, email signatures, web, listings, marketing 

material— nothing is off limits.

Our approved business partners/advertisers have their own 

badges as well. They are highly recommended by other 

top-producing REALTORS® and are some of Scottsdale’s 

most elite businesses, so give them a shot! 

Email scottsdale@realproducersmag.com  
to retrieve your badge.
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Written by Elizabeth McCabe
Photos by The Capture Collective

featured realtor

Originally from Wisconsin, Nathan made the move 
to Tempe, Arizona early in life with his family. He 
explains, “We were tired of scraping windshields and 
shoveling snow.” When his family saw a photo of 
their aunt and uncle basking in the sun by their pool 
in Arizona, they knew they wanted to follow in their 
footsteps...and they did!

Now Nathan works as a top-producing agent with 
Keller Williams Realty Sonoran Living, initially get-
ting his real estate license after buying his first house 
in 2013. “I was already a real estate nerd— watching 
every type of real estate show on HGTV,” he shares.

Nathan says, “I thought about playing professional golf 
after attending the University of Arizona. I soon real-
ized it was a costly profession and very time-consum-
ing.” Although his aspirations of going Pro dissipated, 
he did find a way to combine his real estate passion 
along with golf by joining the private golf club Gainey 
Ranch in 2016. Gainey Ranch is where he would form 
great relationships with many great friends who ulti-
mately turned into real estate clients as well.

JANECEK
NATHAN
FOUND HIS FOOTING, FOUNDATION, AND 

FUTURE IN REAL ESTATE

G O L F E R 

This Career Suits him to a Tee!
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Nathan’s business philosophy revolves around prior-
itizing client relationships and providing exceptional 
service beyond the transaction. With 90% of his leads 
coming from referrals and past clients, Nathan empha-
sizes the importance of being there for his clients 
every step of the way. From hosting client appreciation 
parties to organizing golf tournaments with exciting 
prizes, Nathan goes above and beyond to ensure his 
clients feel valued and supported.

“I do client appreciation parties often,” he says. 
Nathan has held them at his house with live music 
and catered food and held one at a $7 million dollar 
mansion this past October. At one client appreciation 
party, he even had a hole-in-one contest. “If people 
made the 60-foot putt on a putting green, they would 
win $10,000,” he shares. He purchased insurance in 
case someone did sink the putt. Although people got 
close, no one got a hole-in-one that night.

RELAXING AND RECHARGING 

When Nathan isn’t working, you can find him with his 
five-year-old Goldendoodle, Sunny, who takes up his 
spare time. He is a Phoenix Suns season ticket holder 
and takes time to crush calories on his Peloton and 

unwind through yoga as well. “I also have an infrared 
sauna and take a cold plunge every morning for four 
minutes,” he adds. This refreshing plunge gives him 
improved mental clarity and also reduces stress.

“Real estate transactions can be very stressful and 
very emotional,” he notes. “The more I can be centered 
and balance myself, the better I can help my clients.” 
His efforts are paying off, including being recognized 
as a top-producing agent in Maricopa County for the 
past three years.

As he continues to excel in his career, Nathan remains 
focused on his health, his clients, and his passion for 
both real estate and golf. When asked about what his 
future holds he said “I want to do more charity work, 
helping people in need.” With a solid foundation and 
a bright future ahead, Nathan Janecek is a shining 
example of what it means to thrive in real estate.

As a REALTOR®, do you rank in the top 500? Have you been 
successfully working in the real estate industry for many years 
and would like to share your story? Email us at scottsdale@

realproducersmag.com or reach out via social media to learn how.

“Golf can be an awesome network, you really 
get to know people during a four-hour golf 
round. It’s a great place to create relationships.” 
Gainey Ranch has also given him the opportu-
nity to compete in tournaments, in 2023 Nathan 
won the club championship. The accolade was 
the crème de la crème, which awarded Nathan 
his very own parking spot for a year, not to 
mention bragging rights.

Nathan’s relationships on the golf course have 
served him well in real estate. Growing his busi-
ness through his connections on the golf green. 
Golf also taught him lessons that he takes with 
him today.

“Golf is all about honesty,” comments Nathan. “It’s 
about working well with the people in your group. 
You can tie golf into a lot of different professions; 
people can usually tell if they’d want to work with 
you in business after playing golf with you.”

Nathan has many moments that he treasures in 
golf. He shares, “In 2010, I won a Fiesta Bowl Hole 
in One tournament. I won lots of prizes and a one-
year golf membership to a private golf course.”

Now Nathan plays once or twice a week, unless 
he’s gearing up for a tournament. “I love the 
game,” he raves. “It’s a great way to continue to 
hang out with friends and clients.”

EXCELLING IN REAL ESTATE 

Nathan’s early years in real estate were marked 
by determination and perseverance. Over 
time, Nathan diligently expanded his sphere of 
influence, leveraging his passion for golf to forge 
valuable connections within the community. He 
attributes much of his success to the lessons 
learned on the golf course: integrity, teamwork, 
and the importance of fostering genuine rela-
tionships. As he says, “Golf has been the fore-
front of my business.”

Throughout his career, Nathan (nicknamed 
“Real Estate Nate”) has remained loyal to Keller 
Williams Realty Sonoran Living, citing the 
company’s culture, values, and commitment 
to excellence as key factors in his decision to 
stay. With an emphasis on ethical practices and 
comprehensive training, Keller Williams has 
provided Nathan with the foundation to thrive 
in the competitive real estate market. “I love 
the culture at Keller Williams and feel like they 
attract great agents,” he comments.

GOLF IS ALL ABOUT HONESTY. 

IT’S ABOUT WORKING WELL WITH 

THE PEOPLE IN YOUR GROUP. 

YOU CAN TIE GOLF INTO A LOT 

OF DIFFERENT PROFESSIONS; 

PEOPLE CAN USUALLY TELL 

IF THEY’D WANT TO WORK 

WITH YOU IN BUSINESS AFTER 

PLAYING GOLF WITH YOU.
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 with

√ Maintenance √ Repairs √ Refelts √ Replacements √ Installs √ New Construction
Complimentary inspections & appointment 

scheduling: state48roofing.com 480-698-4828        @State48Roofing
ROC 325352Residential and Small Commercial

Sell homes faster with
#SexyRoofStatus
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realtor on the rise

“I LOVE helping people; there’s nothing more 
rewarding than helping your clients find the perfect 
home for their family. I literally cry thinking about it,” 
says REALTOR® Brittney Strumer. 
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A single mother of three children, 
Brittney pivoted during the pandemic. 
“I wasn’t able to work because every-
thing closed,” she explains. When 
sitting at home with her kids, she hated 
not being productive so she got her real 
estate license online. “I got my kids 
a month membership to KTR, which 
was the only indoor trampoline park 
because of COVID. I could barely afford 
it,” she admits. While they jumped for 
joy, Brittney finished school within 
several weeks and got her license in 
October that year.

“I took off running once I got my 
license,” she shares. She sold $8 mil-
lion her first year and is thankful for 
her mentor, Ben Marquez with eXp. 
Now Brittney is continuing to crush it 
in real estate as an independent agent. 
She’s also part of the REAL community 
team with Josh Trevillian.

Secrets to Success 
One secret to Brittney’s success is the 
advice she gives to new agents, “Work 

hard and don’t give up,” she says. “This 
is the best and most rewarding career 
ever.” Her only regret is not entering it 
15 years ago. 

Prior to real estate, Brittney also had 
invaluable preparation through the 
hospitality industry. A bartender for 
almost 15 years, she worked at Rehab 
Burger in Old Town Scottsdale, Toby 
Keith’s in Mesa, and San Felipes at 
Tempe Marketplace. “I have met so 
many great people in that industry and 
quite a few of them are also in the real 
estate or mortgage business with me 
now,” shares Brittney.

Fueled by Family 
“Everything I do is for my family,” 
smiles Brittney. She shares, “I have 
a 12-year-old daughter Brooklyn; she 
loves basketball and volleyball. “I have 
a 10-year-old daughter named Brielle 
who is absolutely OBSESSED with 
hockey and an 8-year-old son named 
Jasiah. He loves playing football, bas-
ketball, and baseball.”

As a family, everyone loves sports; 
Brittney stays pretty busy with each of 
their sports almost every day. Sports 
have a special place in her heart as 
well, especially since she still holds a 
few high school basketball records.

To relax, she and her kids love to go to 
the lake and the beach. “Our favor-
ite getaway would be Rocky Point or 
Hawaii,” she adds. 

With real estate, Brittney feels fortunate 
that she has the flexibility to be present 
at her children’s school functions and 
having more time with them. She admits, 
“Before real estate, I was never able 
to attend school functions or much of 
anything at all besides work.” Now times 
have changed for this top producer!

A Rewarding Career 
Making the shift from bartending to 
real estate has provided Brittney with 
fulfillment. “I love helping buyers 
find their dream home,” she shares. 
“It’s extremely rewarding. I also love 

meeting new people; most of my clients 
end up becoming family.”

Helping first-time home buyers is the 
most rewarding thing for her. Most 
importantly, Brittney truly cares about 
her clients. “I truly care about my clients 
and their best interests,” she concludes. 

Perseverance + Passion 
In every aspect of her life, Brittney 
Strumer embodies the qualities of 
resilience, compassion, and dedication 

that define true success. Her 
journey—from facing adversity 
head-on to achieving remarkable 
feats in real estate—serves as an 
inspiration to aspiring profession-
als to the transformative power 
of perseverance and passion. As 
she continues to make her mark 
in the industry, one thing remains 
certain: Brittney’s unwavering 
commitment to empowering oth-
ers and making a positive impact 
on the world around her.

Do you know of any awesome real estate 
professionals who have worked in the industry 
for five or more years and are still crushing it, 
or are one yourself? Email us at scottsdale@

realproducersmag.com to get the word out.
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PRESERVING SANITY ONE VIP 
PARTNERSHIP AT A TIME

CAMELBACK 
MOVING VIP 

PROGRAM
•	 Free for Realtors 

•	 Discounted hourly moving rates 

•	 Dedicated VIP crews 

•	 VIP Concierge 

•	 3 Days, 2 Nights FREE SIT 

Written by Dave Danielson
Photos by AZing Realty Media

partner spotlight

“Although our industry is transportation, the business that 
I’m in is delivering exceptional customer service. The ele-
vated experience of our VIP Program adds hospitality and a 
guarantee that your client’s concerns are dealt with before 
they even arise,” says Chad about the company’s mindset for 
the past 19 years.

Today Camelback Moving has completed over 74,000 
moves and more importantly is one of the most reputable 
and reviewed movers in Arizona. Providing residential and 
commercial services for both local and interstate moves they 

offer the full scope of services including packing, loading, 
office relocations, specialty installs, and storage as well as 
emergency packouts and evictions.

VIP Partner Program for Real Estate Agents 

Their VIP Partner Program is a hospitality experience 
tailored to REALTORS® and their clients’ needs. Exclusive 
benefits include lower hourly rates, dedicated VIP crews, 
a VIP Concierge, and up to 3 days and 2 nights of storage 
in transit (SIT) at no cost. The Partner Program provides 
communication, guidance, and a lifesaving plan B if there’s a 

delay in closing and a need for temporary storage. 
Today Camelback Moving is proud to be partnered 
with some of the top names in real estate and over 
5,000 individual agents across the Valley.

The Spark of the Program 

The inspiration for the VIP Partner Program came 
from a stay Chad had enjoyed at a high-end resort 
around five years ago.

“I had stayed there prior and on my return visit, 
I was amazed at how everyone knew who I was! 
They referenced my earlier stay and they knew 
my preferences which made it a dazzling service 
experience. We decided to put that same approach 
to work for our partners and clients here.”

Sustainable Growth of the Program 

In recent years Camelback Moving has strategically invested 
in sustainable growth and expanded its team to ensure they’re 
engaged with agents and offices throughout Arizona. This 
includes a team of VIP Liaisons across the Valley to serve our 
partners and clients.

Marie Renfro, who oversees the program gave this snapshot, 
“As a VIP, you and your referred clients have access to top-tier 
professionals as well as caring customer service every step of the 
way. We put a lot of emphasis on integrity, and we break things 
down for customers in a detailed way.”

Maggie Gautier is a VIP Liaison in the West Valley for Camelback 
Moving and explained, “We realized early on that REALTORS® 
were our ‘source of the source’ and developed our VIP Partner 
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Program to impart the most value to your referrals as 
a REALTOR®. When REALTORS® refer to Camelback 
Moving, they are getting a truly vetted resource with 
more than 1,000 online ratings.”

In the East Valley, Jenni Vega gets to see the benefits 
of the program firsthand. “The VIP Program is such 
a unique offering that REALTORS® can take advan-
tage of, and it helps them look like rock stars to their 
clients! It’s a no-brainer for every Real Producer 
REALTOR® to be a part of this program!”

Another VIP Liaison in the West Valley Joseph 
Marine, he says “As a REALTOR® and a Camelback 
Moving VIP Program representative, I have the unique 
advantage of seeing all sides. It’s a great program from 
an award-winning company.” 

The VIP Partner Program includes an elevated VIP 
Concierge Service, including up-to-date and ongoing 

communication with REALTORS® about referred 
clients so they are always in the loop. Marie, who 
also oversees this aspect of the program says, “We 
cultivate relationships with our VIP Partners and 
keep a line of communication open just for them.” 

For more information about Camelback Moving 

and The VIP Partner Program, or if you or your 

clients have an upcoming move, please give us a 

call and see why our motto is “Preserving Sanity 

One Move at a Time.”

(602) 564-6683

Our preferred partners are nominated by REALTORS® like you! 
If you work with a vendor who you love and know they do 
great work, please send their contact info to us at scottsdale@

realproducersmag.com.
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Do you want a free FREE BINSR Repair Estimate... with inspection results?

SPECIALIZING IN
SEWER SCOPE 
INSPECTIONS

Schedule Online Now!  
www.codeblueaz.com

ROC 319497

24 Hr Emergency Service

Email infophx@codeblueaz.com     Call Now 928-500-2937

Discount for Veterans, Teachers and Realtors  |  We are Phoenix’s Realtors Specialists

MAXLINER TRENCHLESS
CIPP SOLUTIONS



Matthew Askland
Branch Manager

C: 480.759.1500
EnvoyMortgage.com/Matthew-Askland
Matthew.Askland@EnvoyMortgage.com
NMLS #168130 | Envoy NMLS #6666

Providing Your Clients
 the Home Buying 
Experience They 

DESERVE

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may 
not be available in all states. Reverse Mortgages will be brokered to a third-party lender. By refinancing the existing loan, the total finance 
charges may be higher over the life of the loan. Other restrictions and limitations may apply. This is not a commitment to lend - Envoy 
Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX  77043, 877-232-2461  - 
www.envoymortgage.com | AZ - Envoy Mortgage, L.P. – Mortgage Banker Licensee – License # 0908096 CA - Envoy Mortgage, L.P. – 
Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act – License # 413 
0597 | Other authorized trade names:  Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy 
Mortgage, L.P.; Envoy Mortgage, Limited Partnership; Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP 
(USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01172024

We Offer Lender Paid 
1-0 Buydown 

Envoy's lender-funded buydown programs allow the cost of the 
buydown to be built into the pricing. This means, no seller concessions 
are needed and no money out of pocket for the borrower at closing for 

the buydown subsidy.

Rate Saver 
Program


