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We are your partners in this journey and are
committed to helping you grow your business.

OUR GOAL IS TO GET YOU MORE
DEALS AND TRUST US THAT

Cyndi Burrola
Commercial, Luxury

Cyndi has over 23 years
of experience in the Title
Industry and Mortgage
Industry. Her
understanding of
Underwriting and Title
processes gives her an
incredible ability to
problem-solve with ease.
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Joe Cespedes
Bilingual Spanish
& English Speaker

California-born Joe has
been helping our team
for over 7 years in
different ways and we
are so proud to have him
officially on our team. We
have loved having his
positive personality
around and so do our
clients. Joe has been in
the industry for over 14
years and he is all about
our clients!

Kristi Bowdish
First-Time
Home Buyers

Kristi is a positive energy
around the office, her
personality is contagious
and is super helpful to all.

She has great people skills,

is loving, open-minded
and patient.

NOVATION"

TITLE INSURANCE AGENCY
NovationTitle.com

Tristan Hammett
Growth Partner

Tristan was drawn to
Novation after seeing
how she could help
redefine Title and
homeownership. Her
attention to incredible
customer service and
work ethic make her a
perfect fit with our
Novation family.

480-455-7602
ASK US HOW!
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Your Perfect
Paw-tner fc
Top Prod
Agents!

Kim Hendry o

KIM HENDRY
TEAM

AT
CMGHOME LOANS

Area Sales Manager Retail Lending

NMLS# 288635

801.688.0599 | KHendry@CMGHomeloans.com
CMGFl.com/mysite/Kim-Hendry

2825 E Cottonwood Parkway

Suite 500 Office 526a, Salt Lake City, UT 84121
BRANCH NMLS# 2477668

CORPORATE NMLS# 1820 =Y{ENBER

Scan to learn how our
services can help you
grow your business and
better serve your clients!
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Lauren Heininger

(801) 516-4517
Lauren@MesaMediaRealEstate.com
Salt Lake City, UT
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MEET THE SALT LAKE CITY REAL PRODUCERS TEAM

Mike Maletich Marissa McCutchan Katherine Fondren Lanie Schaber
Owner Publisher Editor Ad Strategist
412-606-9954 951-233-4899
mike.maletich@n2co.com marissa@n2co.com

If you are interested in contributing
or nominating REALTORS® for
certain stories, please email us at

™ Mike.Maletich@n2co.com
DISCLAIMER: Any articles included in this
publication and/or opinions expressed therein
do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely
those of the author(s). The paid advertisements
contained within the magazine are not endorsed
or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor

the publisher may be held liable or responsible for
business practices of these companies.

Mitzie Maletich Kendra Woodward
Photo Shoot & Writer
Promo Coordinator

SELL CONFIDENTLY

WITH OUR LAND SURVEYING EXPERTISE!
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Taylor McKeithen

I N T E R I O R S

J 5 Uran Line Wonks

The following is only some of the many services
we provide related to:

¢ Property Line Location (Records of Survey)
® Encroachment Verification
e Subdivision and Parcel Re-Configuration
* Topographic Mapping
¢ Building and Construction Staking

Let’s team up for comprehensive property
insights to support your sales!

Phil Richter
801.845.6118

UtahLineWorks.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!
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REMODELING Arbor Financial Group Mesa Media
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(801) 462-3137
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HOME INSPECTION (801) 209-3850 Picher Perfect Roofing
All-Points Inspections (801) 330-3309
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Combining her passion for design with

an unwavering commitment to excep-

66

Helping our
buyers is
going above
and beyond.

tional service, Paige Steckling has
become a driving force behind Utah’s
Finest REALTORS® and a prominent
figure at Engel & Mokers Brokerage.
She is redefining the standard of’
excellence in the industry with her
personal touch and dedication to

client satistaction.

Born in North County San Diego and
raised in Valley Center, Paige’s journey
into real estate began at an early age
with a work ethic shaped by the influ-
ence of her parents and family. With a
stay-at-home mom who instilled in her
the value of hard work and a dad who
encouraged her entrepreneurial spirit,
the eldest of five siblings learned the
importance of dedication and determi-

nation from a young age.

“I always thought I would be a stay-
at-home mom growing up, but then

I always loved the idea of starting a
business and having income...which
my dad had a lot to do with,” Paige
reflects. Her mother always ensured
the house was orderly and looked
amazing, but also managed to ensure
the kids were involved in anything
they wanted. If her mom could make it
happen, she did. “She totally encour-
aged us and would drive us to the best

lessons, whatever we wanted to be

involved in, and was very involved in
every aspect of me and all my sib-
lings’ lives.” Paige’s dad, on the other
hand, is the influence that gave her
the courage to do anything she set

her mind to, to try new things, and
take the path less traveled. A quote on
their refrigerator growing up perfectly
encompassed her mom’s life motto and
her dad’s entrepreneurial spirit - “No
matter how you feel, get up, dress up,

show up, and never give up.”
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After moving to Utah to attend Brigham Young
University for interior design, with both her
parents serving as alumni, Paige’s career took a
serendipitous turn when she found herself working
as a personal stylist at Nordstrom. It was here that
she honed her skills in client relations and sales,
laying the foundation for her future success in real
estate. “I was selling outfits before I was selling
real estate,” she humors. The job was unique from

a typical sales position, in which you would build

a report with your clients directly and select attire
when they so needed - anything from a new top to

a capsule vacation wardrobe, or even a fancy event.
She had a personal phone that linked her directly to

her clients, and she worked with them one-on-one.

When she transitioned into real estate, Paige lev-
eraged her sphere, informing them of her next ven-
ture, and was able to capture many of them early
on. This gave her a good head start on building her
sphere of influence, which she solidified when she
joined a team as a buyers agent. She spent her first
couple of years in the industry learning everything
she could from the senior agents, which put her on
a fast track for success. Once she had the knowl-
edge and confidence, she headed out on her own,
gaining traction quickly with her focus on staging

and client attentiveness.

One of the key stepping stones to her rapid success
was a garage full of furniture and home decor for
staging. Paige and her husband would personally
stage every listing, moving each item in and out

of the listing, using her expertise to enhance the
appeal of her listings. When that became a full-time
job in itself, they started hiring out stagers. But one
thing remains constant ... every listing gets staged!
It’s the key to making a house feel like home to
every potential buyer that walks through the door.

As her business grew, Paige expanded her team and
now boasts a dedicated stager who helps bring her
listings to life, as well as a couple buyers agents and
a full time administrator. “I would say my biggest
thing is I want to just blow people away with the
service that we offer.” From personalized marketing
strategies to innovative social media campaigns,
they leave no stone unturned in their quest to
exceed expectations. Simply put, Paige boasts,

“Helping our buyers is going above and beyond.”

Outside of work, Paige finds joy in spending time
with her husband, Mike, and their two boys, MJ
and West. As a true partnership, they support

each other both in the home and in their respective

endeavors, which allows them both to grow individ-

ually and as a family unit. They believe in balance

and teamwork in all things. “Having that support

enables me to grow my business while also nurtur-

ing my personal life.”

Whether they’re skiing, boating, heading off to Deer
Valley, golfing with the boys, or boxing, Paige and

her family enjoy staying active and living life to the

fullest. She doesn’t take things too seriously and

understands that life is all about growing. “We’re

here in this life to grow and to learn, and to develop

our character. So, whether it’s learning to accept

things as they are and finding peace where you're at

now, or just growing as a person in general.”

As Paige continues to make her mark on the Utah

real estate landscape, she remains steadfast in her

commitment to always move forward. “If you're not

growing a business, I think (you should be) growing

and learning as a person, and experiencing things

that will craft your character, your best self, and

your house. Becoming who you’re supposed to be is

what life is all about.”




Over 30 years of local experi
Trusted institution in our con

Available student support,
12 hours a day/7 days a week

Peer endorsement from previou

: Heather Swanger, Owner
UTAH 801.566.4120

UtahRealEstateSchool.com

REAL ESTATE

Student@UtahRealEstateSchool.com

Monarch & Company, LLC

GEMNERAL COMNTRACTOR

Trust A Realtor-Owned Painting Partner
Who Understands Agent Needs!
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Professional Results ¢ Efficient & On-Time
Trustworthy - Feel Safe Leaving The Key

Father & Son Owned

Michael Dunning Michael Dunning
General Contractor Real Estate Agent/Painter
385.505.2497 385.515.3245
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Ensuring a Top Notch Moving
Experience for Your Clients
Contact us today for a stress-free move!

TOP NOTCH

Local & Long Distance Moves

Furniture & Appliance Delivery

Junk Removal & More
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Timote Houma, Owner
801.300.5535

TopNotchMovers.SLC@gmail.com S

Securing the Right
Loan at the Best Rate )
for Your Clients!

MyMortgageGuyDante.com
Dante@ArborFG.com LENDER

ARBOR

FINANCIAL GROUP

Lo

Over a decade of industry
experience

Expertise in tailored
mortgage solutions

Local presence for
community-specific insights

Professional interactions
with a personal touch

Dante Esquibel

LOAN OFFICER
NMLS #1027113 | ARBOR NMLS #236669

SCANTO
CONTACT
ME TODAY!
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Written by Kendra Woodward
Photography by Fireflies Photography
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With a unique blend of backgrounds and
education, Ryan Taylor and Jennifer
McKeithen have been on a rapid trajectory
towards success with their most recent
endeavor, Taylor McKeithen Interiors. The
powerhouse duo is elevating the staging
market with their vision and disrupting the
industry standards when it comes to both

agent and client expectations of staging.

Ryan cultivated his love... for design through a
series of transformative experiences growing up.
The various inspirations and knowledge in design
and architecture that he witnessed while living in
locales like New York, Hong Kong and Paris greatly
influenced his desire to further explore the many

facets of real estate and interior design.

With a background in interior design and a knack
for reworking spaces, Ryan found his niche in
staging, where he discovered his innate talent for
creating visually stunning environments despite
his initial venture in cosmeceutical sales. With 15
years of experience under his belt, Ryan has put
his interior design skills to the test and coupled it
with his trade show experience to create a winning

combination in moving, rearranging, and staging.

Inspired from a young age by a mother who was
always working on a home project, redecorating,
wallpapering, painting, or rearranging furniture,
Ryan’s mom instilled a creative passion that has
continued to stimulate his creative processes to
this day. Additionally, it was also a local designer
in Salt Lake that helped hone Ryan’s path in design,

creating his unique touch and style.

AN FORMING
ICES WITH MORE

A

Jennifer’s journey... into the world of design began
in Salt Lake City, Utah, where she spent years honing
her craft in various creative endeavors inspired by her
mother’s spirit and tendency to always be painting
something. Initially starting out as a makeup artist
with Mac Cosmetics at Nordstrom, Jennifer was
flexing her creative brain in ways she never imagined
would help her later in interior design. She would
spend her college years obtaining a cosmetology
license and degree in interior design from the New
York Institute of Art and Design.

Her diverse background provided a keen eye for aes-
thetics, color theory, and a deep understanding of spa-
tial planning, as her time spent in the beauty industry
complimented her soon to be career in interior design.
She jokes that in the beginning, she was transforming
faces, but now, she’s transforming spaces and has

always had a fondness for connecting with people.

Jennifer started staging when she met Ryan and
admits how she loves the instant gratification that
comes with it and has a passion for staying in the
know with trends and spatial planning. Together
with Ryan and the early influence a local designer
had on her, Jennifer is fully immersed in the indus-
try. Her favorite thing to hear a client say is, “Well,

now we don’t want to move.”

Despite the unsettling times... Ryan and
Jennifer’s paths converged during the tumultu-

ous times of the COVID-19 pandemic, when fate
brought them together to embark on this new chap-
ter in their professional lives. Bonding over their
shared passion for design and entrepreneurship,
the two joined forces and opened Taylor McKeithen
Interiors, a partnership founded on friendship,

mutual respect, and a shared vision for excellence.

Salt Lake City Real Producers - 17




With some help early on from an agent that Jennifer
considers a “godsend”, the two were able to set forth a
plan and fell seamlessly into the roles. Their expertise
in high-end design and meticulous attention to detail
has earned Taylor McKeithen Interiors a reputation
for transforming spaces and exceeding client expecta-
tions. From implementing innovative design concepts
to providing personalized staging solutions, they go

above and beyond to deliver exceptional results.

Their goal is simple... to
create spaces that not only
look beautiful but also feel
like home. All while pro-

viding a buffer between
the agent and

their clients,

which often leads to more creative freedom and They know not every primary suite is going to

better return on investment. They’re able to speak need a massive bed and two nightstands, and

professionally about what needs to be changed they can also provide key feedback to increase

from an outside professional perspective, and the value of a home with small items such

clients not only appreciate that, but also embrace as swapping out an outdated light fixture for

it. Jennifer adds, “We can better transform a room
by knowing how to do that.”

something more characteristic of the home.

Ryan and Jennifer have also set themselves

One of the key pillars of their success lies in their apart further with their fluency in design

collaborative approach to design, where they lever- programs where they can mock up the vision

age their complementary skills and backgrounds to of aroom and create renderings. “We have

create truly unique and memorable spaces. the knowledge in design software, so have a

Unlike many stagers who use a sort much larger base to work from,” Jennifer

of “cookie cutter” approach to their boasts. To take even more care of the

projects, Taylor McKeithen Interiors client’s property, they have their own

sees the space and then envisions movers and warehouse employees

what it could be accordingly. as well, making it possible for them
to be available at the drop of a hat.
“We have the capability to do so
because we own a moving com-

pany,” Ryan explains.

Beyond their professional
endeavors, Jennifer and Ryan
find joy in their personal lives,

where they share a deep love for
family, pets, and outdoor adventures.
Jennifer and her husband, Matt, have
three kids, and she jokes that they
run a little farm at their house (with a
dog, cat, hedgehog, and hermit crabs).
They attend lots of soccer games on
the weekends, and she enjoys running

marathons when time allows.

Ryan is also married to Matt, funny
enough, and they have two fur babies
together - a Cava-poo and Yorkie-poo.
Home projects and traveling are their
biggest hobbies, but they also enjoy
restauranting, food, and any reason
to be social. With supportive spouses

il»

1 by their side, they embrace every
{ opportunity to explore new horizons

and create lasting memories.

As Taylor McKeithen Interiors con-

tinues to make its mark on the world
of design, Jennifer and Ryan remain
committed to their core values of creativity,
integrity, and excellence. With each project
they undertake, they strive to leave a lasting

impression, one space at a time.
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An Advocate for Others and A Champion for Knowledge

With her slogan “Bringing value to your home,”
Abril Burgoyne embodies the ethos of service and
excellence that defines her career. Emerging not
only as a top performer but as a dedicated advocate
for her clients and community, Abril’s dedication

to client education has earned her a reputation for
going the extra mile to ensure her clients are happy

and knowledgeable of their options.

Born in California and raised in Mexico before
settling in Utah, Abril’s journey to success is

a testament to her resilience and determina-
tion. After graduating from USU (Utah State
University) with a bachelor’s in business admin-
istration and having yet learned the English
language, she embarked on a path that led her

to become a licensed real estate agent in 2014.
Initially part-time, having jumped into real estate
with the need to sell off some properties she and
her husband had acquired, Abril’s commitment to
her craft and love for learning saw her transition
to full-time status in 2019, a decision that would

pave the way for her remarkable achievements.

As a solo agent, with a team of five dedicated indi-
viduals supporting her from behind the scenes, Abril
thrives on the opportunity to meet new people and
witness the transformative power of homeowner-
ship. “Seeing how people achieve financial freedom
through buying a home is incredibly fulfilling,” she
shares, emphasizing the profound impact that home-

ownership can have on individuals and families.

In 2022, Burgoyne’s stellar performance cata-
pulted her to the top of the rankings, earning her
the coveted title of #1 in Utah and #42 nationally
according to NAHREP. Yet, amidst her success,
Abril remains grounded in her commitment to her

clients’ best interests.

In 2021, Burgoyne faced unprecedented challenges
in new construction, with rising prices and con-
tractual disputes threatening her clients’ invest-
ments. With clients having extra long contracts
due to their new build in the face of the pandemic,
builders were attempting to cancel contracts in an
attempt to resell the homes at an inflated price.
But Abril took swift and decisive action, rallying
behind her clients to protect their rights by hiring
a lawyer who would fight for their rights. Through
her unwavering advocacy and legal support, she
successfully secured all of her clients’ contracts at
their original prices without costing them a dime in
legal fees - a testament to her tenacity and dedica-

tion to her clients’ well-being.

A journey of continuous learning and growth, Abril
embraces the guidance of mentors and coaches
continuously and emphasizes the importance of
education and mentorship for newcomers entering
the industry. While she may not have been able to
benefit from the knowledge and training that larger
brokerages offer, she insists it’s a right of passage
for agents who are looking to pursue this industry

full-time and be successful. “Sometimes all you

-
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need is a little direction,” she advises. While a team
might take a percentage of the commission, it is
invaluable information and can place you leagues

ahead of your competitors.

For Abril, knowledge is power, not only within
oneself but also for her clients. “I’'m always
learning,” she beams, which is a testament to her
involvement within the Latino community, 99%
of her clientele in fact. For a community that was
raised on buying homes in cash, navigating the
lengthy process here in America and understand-
ing loans was a major curveball. From this expe-
rience, she created a monthly class that teaches
her community the intricacies of buying a home,

so they can empower themselves.

Further expanding the idea, Abril set to social
media to spread awareness and also benefit her
sellers. She’s a big advocate for social media plat-
forms and uses them to her advantage by posting
her listings online with photos and walkthroughs

- therefore expanding her reach beyond her sphere,
so her followers can view houses virtually and

reach out to her more directly.

[ =

BRINGING
~ VALUE
| TO YOUR

Beyond her professional endeavors, Abril is
also a staunch advocate for charitable causes,
demonstrating her commitment to making a
positive impact in her community. Whether
supporting local dog shelters or hosting educa-
tional classes on home buying, she leverages her

platform to effect meaningful change.

At home, Burgoyne finds joy in the company

of her partner, Nathan, their three children—
Ana, Kelsey, and Jason—and their beloved
dog, Linda. A lover of travel, perpetual learn-
ing, and music, she approaches life with curi-
osity and enthusiasm, embodying the spirit
of lifelong learning and exploration. Always
looking to learn something new, she just took

up guitar lessons.

As Abril Burgoyne continues to make her
mark in the world of real estate and beyond,
her unwavering dedication to her clients,
community, and family serves as an inspira-
tion to all who have the privilege of crossing

paths with her.
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Jolene Rickard Lehman, General Manager
0: 801.455.7697 | C: 801.518.7355
AllPointsinspect.com | ClientCare@AllPointsinspect.com




