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FORMERLY GRS TITLE SERVICES, LLC

The Junkluggers

TITLE AGENCIES IN THE COUNTRY PROVIDING will take away both!

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE

Junk Reovl The Green W&

Commercial & Residential Title Insurance * Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ¢ Recording Services ¢ 1031 Exchange Services

Clear your space and your mind with eco-friendly junk removal.

- Big or small, we'll lug it all!

() Exceptional service and on-time arrival
1 1
= l () Residential and commercial service
- ri @ Same-day and next-day appointments
! P | - (v) Receipts for any items we can donate —a
| m | .1 & , DONATE
(" Through a shared mission of keeping reusable items out
'\i of landfills, Remix Market RVA allows us to rehome items
RECYCLE that cannot be donated or recycled. Ask us about it today!
. . f_\ Andy Taylor, Owner
Michelle Rogers Elizabeth G. Steele, Esq. _
. &,ﬁ / 804-585-2210 + andy.taylor@junkluggers.com
Executive Vice President « Co-Head DC Metro Division VP - Business Development
(804) 486-9469 (804) 486-9465
mrogers@grs-title.com Isteele@grs-title.com r ket 0 J unkl U gge I‘SOfcentra I VA com

901 East Byrd Street, Suite 1510 * Richmond, VA 23219

T ] T L E g Stephanie Gordon, Remix Markef RVA Manager ﬁﬁlm_ s a1y
111 - D 804-299-3814 B
| = - E : k - II= ' i |' i F

7 T Tues - Fri: 10am - 6PM ‘v

Saturday: 9AM - 3PM

Kensington Vanguard National Land Services | kv-dcmetro.com e Wt
625 N. Washington Hwy,
Ashland, VA 23005
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

CLOSING ATTORNEY

them for supporting the REALTOR® community!

Dankos, Gordon & Tucker, P.C.

(804) 377-7421
DankosGordon.com

Tluchak, Redwood &
Culbertson, PLLC
(804) 257-7255
Sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical

(804) 836-7914
SSelectricalRVA.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 378-1100
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
Richmondinspector.com

6 - May 2024

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

HOME WARRANTY

Achosa Home Warranty

(757) 291-4398
Tina-Maddie@AchosaHW.com

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

HVAC

Blazer Heating Air & Plumbing
(804) 277-8972
BlazerService.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

Fancher Mortgage
Larry Nutt

(260) 571-0862
LarryNutt.com

First Heritage Mortgage

Joe Dunn

(804) 446-5642
FHMtg.com/officers/Joe-Dunn/

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

Princeton Mortgage
Brandon Park

(678) 365-0287
BrandonParkMortgage.com

PHOTOGRAPHY &
VIDEOGRAPHY
River City Media
(804) 389-9884
RiverCity.Media

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Lighthouse Visuals

(504) 451-0002
Lighthousevisuals.com/tag/
Richmond

RENOVATIONS

Renovation Sells

Ryan Dey

(804) 601-0039
RenovationSells.com/Richmond

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

TERMITE & PEST CONTROL
Hickman’s Termite

and Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Atlantic Coast Settlement
Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 543-4266
MRogers@grs-title.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

- diladesign

HOME STACING & INTERIOR DESICN

Helping you sell homes one staglng at a time.
Serving the Greater Richmond Area.

Call us for your next staging!
804.869.9416 | @diladesign_ | www.diladesign.com

Scott Broylés
Owner

WHY CHOOSE BLAZER?

- Financing Options
- Customer Satisfaction 100% Guaranteed
- Licensed & Insured Technicians
- Emergency Services Available 24/7
- NATE Certified HVAC Company

LAZER

CAHEATINGYAIR,

- ]
REAL PRODUCER SPECIAL
Free HVAC OR Plumbing Inspection*
Use for yourself, or gift to a buyer!

*One-time use only. Mention this ad. Offer valid for a limited time.

Bobby Broyles : Jason.VerIander
Marketing/Community Relations  General Manager

804 277 2458 | blazerserwce com
HEATING - AC - PLUMBING - AIR QUALITY - WATER HEATERS
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MEET THE RICHMOND REAL PRODUCERS TEAM

Scan the QR
code to view the
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Richmond Real Producers F ol 2 o I Richmond Real Producers
@realproducersrichmond & @realproducersrichmond

WDI Inspection
& Report
PLUS
1 Year Warranty gy
On All Inspections | . a4
DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views )

of The N2 Company but remain solely those of the author(s). The paid advertisements contained within Richmond Real To view our magazine online, visit o N LY 39 ‘ b |
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 richmondrealproducers.com and look A " Al
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| ANTS « BEES + CENTIPEDES + MICE * CRICKETS
i SE ASON MILLIPEDES * SPIDERS * FLEAS
3 RATS * BED BUGS * ROACHES + STINK BUGS * TERMITES

"We used PestNow during closing to take care of a minor pest problem. The experience was so
good we've signed up for the annual service package at our new home." - Mark Drew

If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Wendy@kristinbrindley.com.

for “magazine” or scan this QR code.
(Password: connecthere@richmond)

-
i "

with the inspection
fompany RVA Realtors

- have been raving
“about for 20 years!

Call to schedule today!

804.589.1009

info@pestnow.com * PestNowCVA.com
Estimates for Commercial Properties: commercial@pestnow.com

Now offering sewer scope inspections AND an
option for your clients to PAY AT CLOSING!

. )
’ 804-639-1171 » RichmondInspector.com r
v ) & "_‘_* l\f.-" a %y
FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY I (I D —

8 . May 2024




LISHER’S

NOTE

Dear Real Producers of Richmond,

Thope you’re all feeling the good vibes!
Recently, we came together as a commu-
nity for our March Magazine Party (yeah,
those gatherings that spark magic!). The
energy of sharing and growth was nothing

short of inspirational.

The questions we ask ourselves truly
shape our journey. So, let me throw a
couple your way: What’s your biggest
hope for this year? Who are you becom-
ing, and what epic achievements will we
be toasting to on December 31, 2024?

Mark your calendars for Havana Nights on
May 22nd! It will be a blast; we can’t wait to
hang out with you all. Also, a huge shoutout to
our newest preferred partner, SS Electrical!
We are excited to continue growing our com-

munity with amazing people.

As we soak up the joys of May, here’s a
little Irish blessing for you all: May the road
rise up to meet you, may the wind always
be at your back, may the sun shine warm
upon your face; may the rain fall soft upon
your fields and until we meet again. May
God hold you in the palm of His hand.

Happy May!

Kristin Brindley
Owner/Publisher

| Richmond Real Producers
313-971-8312

Kristin@kristinbrindley.com

www.richmondrealproducers.com

Your Neighborhood Electrician
is Raising the Standard for Electrical Services

10 - May 2024

Electrical
Solutions
Inc.

Residential « Commercial
Home Builders
Property Management
Generator

Contact us today!

804-836-7914
SSElectricalRVA.com

'g Voted ) HEBESYTS :')‘/
B'le'hé't RichmondiimesEbispateh’
redeiaemle] B €O T SH NICTIROW

. _'

[ REAL PRODUCERS.

powered by (T3 TEAM

See You There!

May 22, 2024 | 6 PM - 8:30 PM
Havana 59 — Downtown

For information on all Richmond Real Producers events, email info@richmondrealproducers.com.

- RIVER CITY MEDIA

BOUTIQUE MARKETING CONTENT

Residential Real Estate Photography « Commercial Photography « Drone « Video & Product Photography

. Immediate turn around &
lived up to everything that
was promised. | liked that
you supply a credit card to

OMER

the vendor to pay for your

REVIEW |,_ portion of the service. This
is the 2nd time | have used

#* your service in the past

A

‘ ‘* year & both times were

"‘ “ .' andled the same.
@ CX ) (Y handled the same
L '1"‘*&* & I§

A(-‘HOSA VA HOMEOWNMER

= HOME WARRANTY, LLC —

Meet your local mother-daughter team!

Maddie Podish

ales Executive

"Philip's real estate
photo sessions always

make my listings stand
out from the rest."

fima-me Scan here to book!
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TOGETHER, LET'S
ELIMATE THE'STRESS
OF BUYING A HOME.

-
We can't prgd-%t'the
unexpected, but we can
workitogether to build
relationships and create
a Smooth purchasing
experience for our

clients.
-y

Larry Nutt

Branch Manager, NMLS# 1228056

HOW | ELIMINATE STRESS

& Focused on communication
& Weekly updates to clients
@& 24 hour underwriting turn times

~ Contact Me

260.571.0862

Inutt@fanchermtg.com

& 7daysorless average on appraisals
& Real-time digital applications
@ 20 days or less average clear to close

www.larrynutt.com

e & & = & & @

804-282-8957

Hickman’s

Termite & Pest
Control

Wildlife Control

WDI/ WDO Inspections
Termite Treatments
Fungus/Mold Treatments
Pest Control

Free Pre-Sell Inspections
Vapor Barriers

Family Owned and Operated Since 1986

Our licensed and state certified staff will help with any wood
destroying or pest control needs that you might require.

(804) 282-8957

www.hickmanstermite.com
Serving the Richmond and Surrounding Area



P> legal hotline

By Katie Redwood, Esq.
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It is not uncommon for a buyer

to decide to add a spouse/sig-
nificant other/parent/child to
the Deed at closing. Ideally,
they can inform their real estate
agent prior to contract ratifica-
tion so that both title owners
are included in the purchase
agreement (be sure the names
of the parties match how they
want their names to read on the
Deed). Otherwise, an adden-
dum must be drawn up, adding
the additional buyer as a party
to the transaction. Be sure to
notify your closing attorney

as soon as this comes to your
attention so they can ensure the
Deed is prepared correctly. Have
the names run in a title search

to confirm there are no current

14 - May 2024

judgments in the buyer’s names
and that there has been a con-
versation about how the parties
want to take the title. In Virginia,
joint owners have three options
for holding title to real estate:

Tenants in Common

Each co-owner will own a specific
percentage of the property. They
can have equal shares (ex. 50/50)
or unequal shares (ex. 75/25).
Regardless of ownership percent-
age, both owners have a right to

use and enjoy the entire property.

If a co-owner dies, that person’s
share passes to his/her heirs

at law (if they die intestate) or
to his/her beneficiaries named
in a Will (if they die testate).

RT ORDERS

When selling a property where one of the co-ten-
ants has died without a Will, the title company
will usually require a recorded list of heirs and
two affidavits signed by persons who knew the
decedent and can confirm his/her heirs at law.
All heirs must be involved in the sale and sign the
purchase agreement. If the co-tenant died with a
Will, the title company must see it was probated.
If a named Executor was granted power of sale

in the Will and qualified, usually they can sign
documents on the transaction alone. Otherwise,

the beneficiaries will need to be involved.

Creditors can attach judgment liens to the property to
satisfy a debt owed by one of the tenants. That creditor
can file suit to force the sale of the property to enforce

the judgment and collect from the debtor’s share.

If the form of tenancy is ambiguous in the Deed, the

presumption is tenants in common, as that is the

default form of co-ownership in Virginia.

Joint Tenants with Right of Survivorship
Each owner must have an equal, undi-
vided ownership interest in the property.
When one joint tenant dies, that person’s
share automatically passes to the surviv-
ing joint tenant(s) outside of probate (the
property is not subject to disposition by

‘Will or intestate succession).

When selling a property where one of
the joint tenants has died, usually all
that will be required by the title com-
pany is a copy of their death certificate.
The surviving joint tenant(s) can sign all

documents on the transaction.

Similarly to Tenants in Common, cred-
itors can attach a lien to a joint tenant’s

property to satisfy a debt.

Tenants By the Entirety
This is only available to co-owners who
are married to each other. Similarly

to a joint tenancy with the right of

survivorship, upon the death  To help ensure that the real estate
of one spouse, their inter- contract is prepared correctly the first
est automatically passes time and that your buyer clients have
to the other spouse. The been given ample time to discuss these
title company will only title options with their closing attor-
require a copy of their death  ney, be sure to ask your purchasers
certificate upon resale. early in the process who is going to
go on the Deed. It could save a closing
This form of ownership delay or prevent a situation in which
offers some creditor a loved one gets left off the title.
protection. With the
exception of a judgment
against both owners and
federal and IRS liens,
creditors cannot attach Katie Redwood is a
partner at Tluchak,
Redwood & Culbertson,
PLLC. She has been a
licensed attorney practicing real
estate law in Virginia for over seven
years. Outside of the office, Katie enjoys
golfing and eating at local restaurants

in Richmond and is an avid Hokie fan.

one spouse’s lien to the
property. However, if
they get divorced during

their ownership period, the
tenancy by the entirety is
severed, and they will each
own as tenants in common.
At that point, a creditor’s
judgment attaches.

Are you ready to take your marketing to new heights? Unlock the

REAL ESTATE MARKETING

potential of your brand with our creative, memorable, and high-quality

content that leaves a lasting impression. Empower your brand identity

MADE EASY

and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.
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MARCH 14, 2024

Our Richmond Real
Producers Magazine Party
at the Brick House Diner on
Thursday, March 14th, was
an absolute blast! This exclu-
sive gathering honored our
featured agents and partners
from December, January,
February, and March, who
graced the pages of our
magazine. We hope you had
a fantastic time celebrat-

ing with us! Your ongoing
support is what truly makes

this community special.

A heartfelt thank you goes
out to Joe Dunn of First
Heritage Mortgage for
sponsoring the event and
to Philip Andrews and
HD Bros for capturing
stunning photos and videos
that beautifully captured

the party’s essence.

Once again, thank you
for being a part of this

FIRST

HERITAGE

MAGAZINE

i
4
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remarkable event. We
eagerly anticipate more
celebrations in 2024!

Wishing all of you
continued success

and prosperity.

While the magazine
parties are smaller
events to honor our
current features, we
cannot wait to see ALL
of you at our next
main event, Havana
Night, on May 22nd
at Havana 59.

For information on
all Richmond Real
Producers’ events,
email info@richmond

realproducers.com.

16 - May 2024

}} S peC|a | eve nts Photos by Philip Andrews
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NIKK
AXMAN

»» agent spotlight

By Amelia Rosewood
Photos by Philip Andrews &
Layna Rae Photography

STEPHANIE

HARDING

VENTURING FORWARD

Meet Nikki Axman and Stephanie Harding, the unstoppable
pair behind Venture Agency. As friends and owners, they
aim to provide a more personalized and boutique real estate
transaction experience. With a shared passion for excel-
lence, Nikki and Stephanie strive to redefine the industry
standard, offering tailored solutions and unparalleled service
to their clients.

Rooting Their History
Success in real estate often stems from a blend of passion,

perseverance, and personal experience. For Nikki and

Stephanie, the journey to becoming the driving force behind
Venture Agency is marked by a shared dedication to excel-
lence and a profound understanding of homeownership’s

transformative power.

Nikki, a Delaware native, was fueled by a determination to
carve her path to independence early in life. Armed with

a degree in Business Management from the University of
Delaware, she swiftly delved into the world of real estate,
initially venturing into new construction with Ryan Homes

in 2010. Relocating to Richmond to nurture both her career

g e
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and personal life, Nikki’s journey through vari-

ous roles within the real estate landscape offered
invaluable insights and connections that would

later shape the foundation of Venture Agency.

“I always knew I wanted to be in sales, working and
socializing with individuals, helping them find what
they need,” Nikki recalls.

Meanwhile, Stephanie, hailing from Richmond,
Virginia, forged her own path rooted in a love for
sports, hard work, and community. After graduat-
ing from VCU with a degree in Business Marketing,
Stephanie’s early endeavors in commercial real
estate and property management laid the ground-
work for her eventual transition into the new con-
struction industry. The intersection of motherhood
and her passion for real estate ignited Stephanie’s

drive to redefine her career trajectory.

“Growing up, I played a lot of sports and worked mul-
tiple jobs through college along with joining a sorority,
and I feel as though all of these things taught me the
value of working with others, time management, and

just what it means to work hard,” Stephanie notes.

The convergence of their paths at Ryan Homes
marked the beginning of a remarkable friend-

ship and professional partnership. Bonding over
shared aspirations and life experiences, Nikki and
Stephanie’s journey together blossomed amidst
the backdrop of career growth, motherhood, and a

deepening passion for the real estate industry.
Their decision to transition from new construc-

tion to resale real estate in 2017 marked a pivotal

moment in their careers. As they navigated the

20 - May 2024

complexities of parent-
hood and professional
growth, Nikki and
Stephanie realized the
profound impact they
could have by creating
a more personalized
boutique experience
for their clients. Thus,
Venture Agency was
born from a shared
vision to offer unpar-
alleled service and
support rooted in
authenticity, integrity and a deep

understanding of their clients’ needs.

“We love the fact that we are ‘the
power of TWO working for you’ and
we pride ourselves on giving cli-

ents exceptional service by sharing
resources from two dedicated agents,”
Stephanie says. “It is imperative that
we get to know our clients, make them
feel important, and understand their
goals— it’s not just about getting a
house under contract,” she notes. “By
creating a relationship with our clients
and not merely a transaction, our
partnership with our clients becomes
a lifelong connection. Because of that,
our business is fueled purely by refer-

rals, which aligns with our mission in

launching Venture Agency,” Nikki adds.

Remarkable Transition

Since starting as Realtors, Nikki and

Wil 7 TUANIN 'SR adls™ Riw

Stephanie are setting the
standard. With nearly $20
million in collective sales
volume and 47 transactions
closed in 2023, Nikki Axman
and Stephanie Harding are
reshaping the real estate
landscape as a duo. Their
projected volume for the
year exceeds $20 million,
demonstrating their commit-
ment to growth and client

satisfaction.

Accolades adorn their
journey, from MVP and
President’s Club status with
Ryan Homes to winning

the HBAR Rookie of the
Year award with Stylecraft.
Recognized as the “dynamic
duo,” their dedication to
service excellence and
community service also
earned them the Outstanding
Service Award for 2023.

Aside from their sales
and transactions, Nikki
and Stephanie succeed by
giving back.

“We often sponsor local
schools and sports teams
and visit and serve break-
fast and lunch at schools in

the surrounding areas for

i\ ENTURES

the hardworking teachers and staff. We’ve just
recently started focusing efforts on local first

responders,” Nikki reveals.

“Giving back to multiple charities in the area - just
to name a few, Fearless Frankie and the Children’s
Hospital of Richmond, the Youth Life Foundation of
Richmond, and Habitat for Humanity. We are always

looking for more ways to give back,” Stephanie adds.

Outside Transactions

When they step away from the fast-paced world of
real estate, Nikki and Stephanie find retreat and
inspiration in the precious moments their families
share together.

Nikki’s family, led by her husband Ben and their
trio—Peyton (9), Brooks (8), and Sloane (4)—
anchors her life. They cherish quality time, often
escaping for date nights filled with real estate talks

and relishing outdoor adven-
tures. Similarly, Stephanie’s
world revolves around her
husband, Chris, and their
kids—Kennedy (8), Lawson
(5), and Walker (3)—finding
joy in simple pleasures and
shared experiences alongside
their beloved golden retrievers,

Pennie and Cash.

Both Nikki and Stephanie
share a deep appreciation for

the great outdoors.

“As a family, we enjoy our
time together, whether a
weekly date night with Ben
sipping wine at the Boathouse
to catch a sunset or enjoying
the outdoors with the kids.
You can most likely find us
outdoors somewhere near the
water. Whether we are staying
nearby splashing in the pool or
traveling to Smith Mountain
Lake or OBX, we love chasing
a good time,” Nikki divulges.

“We love being outside and

spending time on the water

- specifically Smith Mountain Lake
and on the Chesapeake Bay. My kids
are also very active in sports so we
spend lots of time at sporting events

as well,” Stephanie explains.

Peering into the Future

Guided by favorite quotes and
personal philosophies, Nikki and
Stephanie envision a future where
success intertwines with family and
career. For Nikki, success is about
finding fulfillment in her work while
cherishing moments with loved ones.
Stephanie defines success through the
impact she makes and the pride she

feels as a mother and professional.

Their collective hope is for Venture
Agency to thrive, nurturing client
relationships that transcend business.
Nikki dreams of enriching experi-
ences with her family and instilling
values in her children. Stephanie
shares this vision, aspiring for growth

alongside family involvement.

Together, Nikki and Stephanie
embrace the future with optimism,
dedicated to building a legacy of suc-

cess while cherishing life’s moments.

-
> S E NN
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rising star

By George Paul Thomas
Photos by Philip Andrews

CHARTING SUCCESS WITH UNWAVERING FAITH

22 - May 2024

Meet Steve Parks, a former Military Police Officer
turned Realtor at Keeton & Co Real Estate. With a back-
ground rooted in discipline and a strong sense of duty,

Steve brings a unique perspective to real estate.

Drawing from his experience in law enforcement, Steve is
skilled at quickly navigating complex situations and ensuring
his clients feel supported. Whether helping first-time home-
buyers or assisting sellers, Steve’s commitment to profession-

alism and excellence shines through in every transaction.

Born and raised in Richmond, Virginia, Steve’s journey
into real estate is a testament to his resilience and deter-
mination. After graduating from Douglas Freeman High
School in 2001, he embarked on a thirteen-year career
in the U.S. Army, serving as a Military Police Officer.
Stationed in various countries, Steve’s military service

gave him invaluable experiences and a deep camaraderie.

“While in the army, I lived on three different continents,

was stationed in South Korea, Maryland, Belgium, and
Colorado, and completed two tours in Afghanistan. I sus-
tained significant injuries during my last tour in Afghanistan,

resulting in the end of my military career,” Steve recalls.

Following injuries that ended his military service, he
explored various professions, from travel agent to school
bus driver to print shop worker. Yet, his love for real estate,
fueled by encouragement from loved ones and his affinity for

connecting with people, led him to pursue a career change.

“My then fiancée, now wife, encouraged me to try real
estate, so in March of 2022, I began studying for the real
estate exam,” Steve shares. “On April 2nd, 2022, I passed
my test and became a licensed Realtor. I only met with one
broker, and when I heard about the Christian beliefs and the
way they operated, I didn’t want to talk with anyone else,

so I have been a part of Keeton & Co. since then,” he adds.

Transitioning from military life to real estate, he found ful-
fillment in helping clients navigate their property journeys.
He attributes his success to the guidance of mentors in the
military and real estate and remains committed to continuous
learning and growth. With a steadfast dedication to his cli-
ents and a desire to make a positive impact, Steve approaches

his real estate career passionately and purposefully.

“The military was one of the best times in my life, and I
loved being a part of the brotherhood it offered. But after
years of figuring out what I wanted to be, I can honestly
say that I absolutely love this career and have thoroughly

enjoyed my last two years in real estate,” Steve notes.
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In just a short time since April 2022, Steve has

achieved remarkable success in real estate. His
dedication is evident with $10,000,497 in total
sales and 27 closed deals. Last year, he achieved
$7,866,597 in sales with 17 transactions.

Despite his brief tenure, Steve has already earned

recognition. He received a Top Producer award for

surpassing $5 million in sales in his first full year.

During his real estate career, Steve treasures
time with his family. Married to Michele since
May 2023, they share their home with their three
children: Ayden (17), Carson (15), and Mallory
(14), plus their beloved mini-schnauzer, Winnie,
and their puppy French Bulldog Valentina “Val.”
They love exploring new cities, like their unfor-

gettable Destin and Pensacola, Florida trip.

“When I’'m not working in real estate, I enjoy a vari-
ety of hobbies,” Steve reveals. “I'm a big fan of col- the transformative power of a smile or a shared laugh to change
lege sports and love attending games. I also enjoy someone’s demeanor and outlook on life or their situation.
touring stadiums to get a behind-the-scenes look.”

Steve is committed to learning and adapting to new challenges in his

“Another passion of mine is hunting or fishing. real estate career. His goal is straightforward: to assist people with

Whether in the woods or on the water, it’s a time for ~ integrity and compassion. Steve trusts that by keeping God at the "Designed 2 Sell is simply the best home stager in Richmond!

me to unwind, reflect, and recharge. While some may  center of all he does and remaining true to his morals and values; \ They have staged hundreds of houses for my company over

find it dull, I find solace in the calmness, allowing he will continue to be able to bless others as he has been blessed. the past ten years, and they are always professional and

me to clear my mind and contemplate while waiting on-trend. Their work elicits a response in buyers that leads

for that prized deer, turkey, or fish,” Steve shares. Steve believes success is not measured in sales or dollars but by . to faster sales and for more money. Irecommend Tammy
your impact on those clients’ lives. Steve’s motto is to “believe d esli g ne d 2 se I I and her team in the most emphatic way I know possible,

with more business!"

in yourself.” He believes you’re the only one who can achieve

HOME STAGING Tammy Wilkerson

As Steve peers into the future, he acknowledges the goals, and you have to surround yourself with those who Frank Cava, Cava Companies Owner & President
life’s uncertainties. However, his vision remains push, challenge, and encourage you. Never stop learning, asking

clear: to spread kindness and laughter wherever questions, and challenging yourself. Despite downward trends or

he goes. Inspired by his father’s wisdom and tough times, mentality, passion, and desire will drive anyone to . .

favorite saying, “laugh every day,” he believes in achieve their goals and become what they are destined to be. (8 04) 640-4828 I deSIQ hed2selirva @ g mail.com

www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva
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INGENUITY WITH EMPATHY

icole Reed is an

accomplished real

estate professional

who wears multiple
hats with finesse. As a
seasoned Broker, REALTOR®,
and team lead, Nicole has
built a reputation as a trusted
expert. Her virtue promotes
expertise, responsiveness,
and tenacity, making her a
go-to figure for clients seeking
a seamless and successful
real estate experience.

Starting Out

Originally from Dayton, Ohio,
Nicole moved to Virginia in

1997 and graduated from high
school there in 1998. She studied
Business Administration and
Christian Leadership at AIU and

LU before becoming a VP banker,
small business advisor, lender, and
branch manager. After 16 years in the
banking industry, she shifted to real

estate, becoming a Realtor in 2016.

“I transitioned to real estate because
I wanted to create a lifestyle that I
had control over, where I could be
there for my family and have the
ability to determine my value,” she
honestly shares. “My gift is to serve
others, and I did that for 16 years in
the banking industry. However, I've
always had an interest in real estate,
although my position in the bank was
a conflict of interest. Once I left the
bank, that was no longer in my way,
and after further consideration and
conversation with my husband, it just
made all the sense for me to start my

career in real estate,” Nicole explains.

Her background in business,
leadership, and banking brings
a unique set of skills to the real
estate scene. Since becoming a
Realtor, the most fulfilling part
of her journey has been men-
toring and coaching her team
and other agents and witness-
ing them achieve their goals.
But like any other Realtor,
Nicole has experienced chal-

lenges throughout her career.

“I always tell people that real
estate is not for the faint at
heart. All my hardships have
allowed me to face the ups
and downs in real estate.
That gave me the advantage
of understanding how to help
any class of people exactly
where they are,” she affirms.
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Nicole’s resolute nature is the crucial factor behind
her current achievements. Her statistics from last
year prove this, which amounted to $20 million

in volume and 60 transactions. Her goal for this
year is to reach $60 million and 175 transac-

tions. Nicole calls this year her Triple Play Year.
Additionally, her career is adorned with recog-
nitions and awards. She is a three-time recipient
of The Icon Award, achieved Top 1% Statewide

in 2022, and ranked in the Top 5% nationally
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through Homesnap amongst other achieve-

ments she has received throughout her career.

Beyond these accomplishments, she has partnered
with several non-profit organizations, providing
financial literacy, clothing, and food drives for the
less fortunate. She also collaborates with organi-
zations that assist with student-athlete training
and education. These philanthropic endeavors
demonstrate that Nicole is not solely focused on

numbers; caring for others is her top priority.

Beyond Business

At the heart of Nicole’s world is her fam-
ily, where her husband James shares life’s
journey, manages the office at NRREA,

and collaborates in their real estate investments.
With five boys and an adorable one-year-old grand-

son, their home is a bustling hub of activity.

“We have five boys: James Jr. (27), Joshua (24), Jonathan
(21), Carl Jr. (20), and Nicholas (17). We also have a
grandson, Carlo, who is one year old,” Nicole shares.
“When I’'m not working, I like doing a lot of stuff, like
traveling. I love traveling. My goal is to visit a different
country once a quarter. Also, I love shopping and working

out. And I want to start learning how to golf,” she quips.

Looking forward, Nicole envisions personal growth in
her roles as a daughter, sister, wife, mother, and grand-

mother. Professionally, her goal is to foster a culture

where agents grow together and utilize their unique gifts.
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a C/oM | BLASSIC

Superior Stone Solutions ¢ Expert Craftsmanship « Precision Technology
Award-Winning Showroom -« Largest Selection of Natural Stone & Quartz
Products in VA

Get a free estimate
804-378-1100
Clossic@rgr)‘rie.c%emlproducers

F

“My short-term goal is to grow our new
division under NRREA called Redefined
Luxe, which I co-founded with Leslie
Marie Moseley (my soul sistah). This
division focuses on high-end residential
properties, builders, and developers. We
want to bring value to the underserved
and underexposed and add a fresh media
marketing approach to the seasoned

builders and developers,” she continues.

Before Nicole concludes her story,
she wants to leave this wisdom to

up-and-coming top producers.

“Stay focused and consistently invest

in personal and business development.
Choose a niche and commit wholeheart-
edly to it; maintaining a broad focus

can lead to distractions. Stay attuned to
the market, positioning yourself as the
go-to expert for your clients by deliv-
ering accurate and timely information.
Most importantly, always put your

clients first and do the right thing.”
The Fenway - Clay Street Builders -
Richmond Homearama 2021
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A WOW CUSTOMER

EXPERI “Yonce”

MATTERS

O] THE PAGE YONCE TEAM

Happy Customer
Adds Value To Sphere

Posiﬁve:GrowTh

Con’rinue_d Success

Help Me Help Ynul_

all Now:

Nancy anhf

ars Expernenc

Scores of 5-Star Reviews

NN

Page was extremely helpful,
responsive and Informed. He
knew a fremendous amount
about the cumrent market and
what options were available
and what best fit our needs. He
wids dlways there when we had
questions or concems.

-Cheryl L.

& Mortgage
Corporation
Focused on You

A *

My 3rd closing with Page
Yonce and as before smooth
as silk. Very competent and

great rates. Would recommend

highly.

-Thomas F.

s

Poge was awesome!l He was
always avallable to answer all

our quesfions and helped
make the whole process less

sfressful.

William O.

Restrictions apply. This ts an advertisemaent and not a8 commitment to lend. CAF Mortgage

Corporation NMLSH 147312 (nmisconsumeraccess.org) Equal Housing Lender,

[T T
LENDER

TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1to Mar 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2024, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some
teams may report each agent individually.

A DIFFERENT APPROACH TO REAL ESTATE CLOSINGS

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- April Lane, Google Review

&l ATLANTIC COAST

SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1 to Mar 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2024, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.

Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report
each agent individually.

We are on a mission to deliver
The Effortless Mortgage”

We back it up with The Princeton Promise:

$1,000 BACK at closing if our customer is unhappy for any reason.

= PRINCETON

MORTGAGE
BRANDON PARK

LENDING TEAM

POWERED BY PRINCETON MORTOAGE

) Brandon Park Branch Manager ® NMLS# 183765

'1\'1'%'{322 BrandonParkMortgage.com ¢ Brandon@princetonmortgage.com
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TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1 to Mar 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$

Units  (Selling $) Units  (Buying $) Units

Rank Name Office List

List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2024, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William

Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some
teams may report each agent individually.

Our attorneys are committed to your success!

We pride ourselves on providing
the knowledge, experience and
communication that is needed to
ensure a smooth and successful
real estate closing.

From buying the first home, to starting
TLUCHAK, REDWOQOD a business, to planning an estate...

‘ & CULBERTSON, PLLC

We build client relationships that last a lifetime.
COMMITTED TO YOUR SUCCESS!

(804) 257-7255
tluchaklaw.com | @ @tluchaklaw

Katie Redwood, Esq. Walter Culbertson, Esq. E. Sean Tluchak, Esq. 3721 Westerre Parkway, Suite E
katie@tluchaklaw.com walter@tluchaklaw.co ean@tluchaklaw.com Henrico, Va 23233
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Is It Time to fecycie Your
1. 1= Old Loan Officer?
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Ui _Your Buyers Into a “‘"
/Q% 4/ Gonfident Home Purchase! |
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Our GCommitment To You:

- Close on-time guarantee’ or we credit our lender fees back to your buyer (up to $1,585 back™)
- Tuesday update calls on every loan.
« Collect all income and asset documents prior to issuing a pre-approval letter.

N Ow O F F E R I N G o n A L L I n s p e c t i o n s « "This is contingent on the buyer providing all information in a timely manner.
a 90-Day Warranty + 5-Year Roof Warranty Let’s Get Your Buyer Home, Call Us Today!

<N Audrey Kidd Perry Shelton

- Full Inspection | . Senior Loan Officer Branch Manager
- Radon Testi ng . o - :;ML)S# 8736803 IZISML)S# 861228
; - 04) 419-0621 04) 419-0623

Thermal Imagmg HomeTln Sp ec tl on . akidd@firsthome.com pshelton@firsthome.com

- Sewer Scopes i ol 15+ Years Experience 18+ Years Experience

» Lead Testing Brad Gamlin | Owner
- Instant Reporting

V. i
FIRST HOME £
- Inspection Completed 804.404.2668 _ MORTGAGE
with a Team of TVYO BOOK NOW! AdvancedHomelnspect.com 15871 City View Drive, Suite 300-B, Midlothian, VA 23113
- Weekends & Evenings advanced804@yahoo.com e S A A

AV a i | a b I e Home Mortgage. Up to $1585 lender credit will be applied to First Home Mortgage's Application, Processing, and/or Undenwriting fees and will appear on the Closing Disclosure.
Offer expires 12/31/2023. Lender Credits are subject to the loan program and regulatory limitations which may restrict your ability to receive some or all of the credit.




YEARS OF
THE N2 COMPANY

This May, let's grow your

business together! Partner
with us, your dedicated
mortgage team, and together
we can plant the seeds for a

successful real estate season.
4 L

r

Joe Dunn FIRST
— H  ueriTace

.'I EVP, Southern Virginia Regional Sales Manager
NMLS ID #160856 D J0¢ DUNN LENDING
804.543.2261 | jdunn@fhmtg.com | JoeDunnLoans.com U's & Dunn Deail

@ This is an advertisement and not a guarantee of lending. Terms: and conditions apply. All approvals subject to undenwriting guidelines
S— Prepared 03/18,2024. First Hentage Mortgage, LLC Company NWLS ID #86548 (www.nmlsconsumeraccess.org)



