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STARTING IN THE 200'S-800'S + YOUR LOT

+ GRANITE KITCHEN COUNTERTOPS

+ HARDWOOD FLOORS

+ SOLID POUR FOUNDATION 10-INCH
+ 2X6 EXTERIOR WALLS

+ STEEL | BEAMS
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MOVEMENT MORTGAGE PRESENTS:

THINKING OUTSIDE
OF THE (TOOL) BOX

How to get more listings and sales with our renovation loan programs.

Preparing a listing for market
is a big lift. Let us take care
of it for you. As general
contractors who specialize in
pre-sale home updates of any
size, we have experience with
everything from touching up
paint to full kitchen
renovations.

Agents! Join us on May 16th while our industry professionals
uncover how you can earn more business with renovation loans.
Thursday, May 16th | 4PM-6PM

Don’'s Appliances
5958 Baum Blvd, Pittsburgh, PA 15206

Don’t miss incredible cooking from
special guest Chef Anthony & local brews
from the Penn Brewery Beer Truck!

scan the QR code to register & reserve your spot.

NMLS: 39179 @

Learn more and get started with a free
estimate for projects of any size!

curbio.com
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Ben Snowden Kendra Katie Connelly Lisa Corna Ray Cordero
Owner/Publisher Woodward Ads Manager Scheduling Mainline
Operations Coordinator Photography
Manager

Jessica Rick Peter Theis Connor Alex Regueiro
Bachmann Szymanski Peter Theis Zarefross Social Media
Jessica Bachmann Rick Szymanski Photography Burgh Brothers Manager
Photography Photography Media/

Property Vids

If you are interested in contributing or nominating Realtors for certain stories,
please email us at ben.snowden@realproducersmag.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Pittsburgh Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

6 - May 2024

As a seasoned professional in the real estate industry, I've encountered my
fair share of challenges when it comes to the title and settlement pracess.
However, ever since my team and | integrated Avenue to Close into our
workflow, those challenges have become a thing of the past.

Avenue to Close has truly redefined efficiency and reliability in our
operations. Their commitment to staying on top of their game is
unparalleled. Whenever a problem arises, their team jumps into
action swiftly, ensuring minimal disruptions to our workflow.

Thanks to Avenue to Close, we can now focus wholeheartedly
on serving our clients, knowing that the title and settlement
pracess is in capable hands. Their dedication to excellence
has not only simplified our workload but has also instilled a
sense of trust and confidence in our team.

Without hesitation, | highly recommend Avenue to Close
to anyone in the real estate industry. Their expertise,
professionalism, and dedication to customer
satisfaction make them an invaluable partner in our
journey towards success.

The Lindy Sgambati-Cox Team

"W AVENUE | PENNSTR

TO CLOSE REAL ESTATE SETTLEMENT COMPANY

Avenue To Close is a multi-member joint venture dedicated to AvenueToClose.com
creating passive wealth opportunities for our partners & their families. 4001 Stonewood Dr.

CALL US TODAY! (724) 205-0326 Wexford, PA 15090

Let's get you closing faster.

Ask about our new program created

C OBBLES TONI

I'napegtbions
Irispresct with s ctlletinea:

The Inspection Company
that is changing the industry.

Come and Join the Conversation at
www.cobblestoneinspections.com

just for real estate agents!

Scan The QR Code
Below For Our
Humber and Email

Schedule Your Cobblestone Inspection

724.252.8005

Pittsburgh Real Producers - 7
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DODGEBALL
CHARITY EVENT

Get your team signed up before Monday, May 13th for our first annual
Dodgeball Charity Event! The winner of the tournament will get to
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AL , #
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donate the winnings to their charity of choosing! $250 a team,
six players per team. Refreshments and snacks will be on site

SAVE THE DATE

Wednesday,
May 22nd

North Park North Park Sports Complex
Sports Complex Wednesday, May 22nd
Mam-2pm

Check your inboxes for details or reach out to Ben
at ben.snowden@realproducersmag.com!

Marino Harris
(412) 874-8437
marino@superiorclosings.com

SuperiorClosings.com

Pittsburgh Real Producers - 9



This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

BUILDER
D R Horton America’s Builder
(412) 848-2334

Weaver Homes
(724) 625-7800

BUILDER - CUSTOM
Parry Custom Homes

CERTIFIED PUBLIC
ACCOUNTANT &
CONSULTANT

DGPerry, CPAs + Advisors
(412) 571-0500

HOME INSPECTION
Cobblestone Inspections
(724) 252-8005

First Class Home
Inspections LLC
(570) 660-9337

PREFERRED PARTNERS

Pillar to Post
(412) 292-0293

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY
Achosa Home Wararanty
(412) 606-1236

INSURANCE
Goosehead Insurance
Lisa Carr

(412) 719-8961

Goosehead Insurance
Samantha Bauer
(724) 510-0200

JUNK REMOVAL SERVICES
Pittsburgh Junk Company
(412) 206-1125

MOLD REMEDIATION
Air Tech Environmental
(724) 344-3645

MORTGAGE
AJM Mortgage Inc.
(724) 933-8666

Citizens Bank Mortgage
Laurie Nelson
(412) 298-0692

Holland Mortgage Advisors
(412) 921-5263 x1102

Jeff Mountain -
Movement Mortgage
(412) 607-5117

PA Capital Mortgage
(412) 447-8683

PAINTING/ GENERAL
CONTRACTING

Clean Work Contracting
(412) 977-1991

PHOTOGRAPHY
Peter Theis Photography
(412) 580-2424

ROOFING & ROOF REPAIR
Planet Roof
(724) 243-3297

TITLE COMPANY
Assured Settlement
Solutions
412-349-8510

Avenue to Close
(412) 404-7285

Blue Sky Closing Services
(412) 595-7263

Laurel Settlement Group LLC
(724) 744-8016

Lawyers Settlement
and Abstract
(412) 406-8946

Penn Bridge Land Abstract
412-367-0901

Pennsylvania Land Titles
(724) 612-5697

Superior Closing Services
(412) 874-8437

VIDEO PRODUCTION/
MARKETING/
PHOTOGRAPHY
Property Vids Productions
(814) 7011441
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PAINTING PROFESSIONALLY WITH CONSIDERATIONIAND CARE |

We are a local, highly skilled team that has been working with Real Estate
professionals for over 5 years. Our skillset allows us to tackle quick, must be done
~ projects like FHA and VA compliance issues or large, full scope renovations!

"4 A12-977-1991 | INFO@CWPGH.COM

CLEAN

CONTRACTING
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Moe Walker
412-951-5195

Rich Darr Jettie L. Bergman
412-915-5479 412-477-9400

700 McKnight Park Dr # 710 Pittsburgh, PA 15237




P> top producer
coulter & castillo group

Written by Kendra Woodward
Photography by Mainline Photography
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LAUREN

COULTER

& DINA

CASTILLO

Better Agents Through Hands-on Experience

Pittsburgh Real Producers - 13
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A Team Built On Learning By Example

A journey that began with a vision of collaboration and empow-
erment, the Lauren Coulter and Dina Castillo Group officially
formed in 2021. Their hands-on approach to mentoring agents
is a major characteristic that sets them apart, with a focus on
providing personalized guidance and support every step of the
way. From listening in on phone calls to teaching agents how to
present themselves with confidence, Lauren and Dina ensure
that their team members are empowered to succeed. “We’re not

trying to be a mega team in a year,” explains Dina. “It’s really

been about slow growth with the right people.”

14 - May 2024

We push
social media,
push video
for every
property,
and we
shoot videos
monthly
that are
educational.

Alongside Abby Daniels, Meagan Brannon, and
Christi Fredrick, Lauren and Dina are focused
on quality over quantity, which is evident in
their commitment to nurturing their team and
maintaining an extension of their own work
ethic and values. “I want them to be as empow-
ered as possible when they’re working with us,”
Lauren says. “We don’t just make our agents
learn the curriculum and then throw them to
the wolves.” Dina adds, “We want our team to

be an extension of how Lauren and I work.”

Too many up and coming agents try to do everything them-
selves, but Dina offers that you grow when you open yourself
up to knowledge of agents who have been in the game lon-
ger. “Ask a lot of questions and find a mentor,” she advises.
“Making money in the beginning should be the least of your

worries. You want to learn, learn, learn as much as you can.”

A Little Bit Of Background

Lauren’s journey into real estate is a testament to her
passion for helping others and her entrepreneurial spirit.
With a background in human resources and labor relations,
Lauren found her calling in real estate after experienc-

ing firsthand the joy of the housing market when she was
assisting friends in finding their dream home. Admittedly
she says she was having a blast helping them in their search.
So she reached out to her former REALTOR® about how
she thought she would be a good fit and beams, “I gave it a
whirl.” Her transition into the industry was seamless, driven

by a desire to make a meaningful impact in people’s lives.

For Dina, the path to real estate was a journey of self-dis-
covery and perseverance. A former professional ballet
dancer, Dina’s decision to pursue real estate stemmed from
a desire for personal growth and financial stability when
she had a “what am I doing with my life” kind of moment.
Her dedication to ballet from age 12 had her so immersed
in the world of dance, she needed something to bridge the
gap between that life and her next career path. The poten-
tial for unlimited perks and personal growth had her ready
to work for a new future in real estate and her unwavering
work ethic have made her a respected figure in the industry,

admired for her integrity and commitment to excellence.

Focus, Fulfillment, First-Time Homebuyers,

and A Fresh Perspective

For Lauren and Dina the most fulfilling aspect of their work is
the opportunity to help clients transition into new phases of
their lives. From first-time homebuyers to seasoned sellers,
each transaction represents a chapter in their clients’ stories,
and they take pride in guiding them through this journey
with care and compassion. “You get to share these little joys
with people,” Lauren prides. Not only that, but they both
agree that they’ve also made friends along the way, they truly
enjoy working with their clients, and most importantly the

job allows them to spend more time with their children.

As social media has been a major game changer in the lives of
many agents, Lauren and Dina are no stranger to the platform.
As Dina explains, “We push social media, push video for every
property, and we shoot videos monthly that are educational.”
Their clients know them for their marketing tactics and expect
their “white-gloved” service with staging and full service atten-
tion to details. “What really makes us unique in the Pittsburgh

market, for our clients, is our marketing,” Dina boasts.

Pittsburgh Real Producers - 15
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Beyond their professional endeavors, Lauren and
Dina are dedicated supporters of various charitable
causes and organizations within the Pittsburgh com-
munity. From McGuire Memorial to Lending Hearts,
Beth El Congregation and the Jewish Federation of
Pittsburgh, both are committed to giving back and

making a positive impact in the lives of others.

We’re not
trying to be
a mega team
in a year. It’s
really been
about slow
growth with
the right
people.

- May 2024

Family As The Priority

Outside of real estate however, family is at the heart of every-
thing they do. For Lauren and her husband, Ryan, they cher-
ish moments with their two children, Blair and Gavin, and
their beloved dog, Dublin. Whether cheering on Penn State

at football games, exploring new destinations, or cooking and
baking together, family time is a priority for the Coulters.
Lauren jokes that since both she and Ryan attended Penn

State their kids aren’t going to know any other school exists.

Similarly, Dina and her husband, Alex, treasure quality time with
their two children, Maison and Harper, and their adorable dogs,

Parker and Cosmo. Despite their busy schedules, because real

estate agents “have like no time” as Dina jokes,
the family makes time for Shabbat dinners
every Friday night, Dina teaches ballet classes
at the Ballet Academy of Pittsburgh, and the
family enjoys going to shows downtown and

supporting Pittsburgh’s rich art scene.

As Lauren and Dina continue to empower
excellence and redefine the standards
of real estate in Pittsburgh, their team
remains steadfast in their commitment to

integrity, innovation, and above all, the

well-being of their clients and community.

Pittsburgh Real Producers - 17



Real Estate Photography, iGuide 360 Tours, Social Media Reels, Video Tours, Drone + MORE

Megan Bove, Closing Coordinator Manager

/

. DON'TLET YOUR
&(ﬁfﬁ;\ SPRING BE A DRIP

Choose your own contractor
to fix your leaky roof.

MIRANDA GULA

(412) 606-1236

mirandag@achosahw.com |

sa“iirLg VIENT

ALWAYS
BE

-

Brett Solomon, Esqwre
—

412.406.8946

1350 Old Freeport Road | Suite 2AR
Pittsburgh, PA 15238

PUT YOUR JUNK

WE TAKE

- Furniture

- Appliances

« Construction Debris

- Estate Clean Outs

- Office Clean Outs

- Storage Space Clean Outs

Not Sure? Just Ask!

RESIDENTIAL & COMMERCIAL

Whenever possible we will donate or recycle
your junk because we like the planet.

We offer one hour appointment windows.

OVER 100 REVIEWS
Locally Owned in the South Hills

412-206-1125

www.pittsburghjunkcompany.com
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P> partner spotlight

Written by Kendra Woodward
Photography by Theis Media

Brett Solomon

LAWYERS SETTLEMENT & ABSTRACT, LLC

REDEFINING WHAT SUCCESS MEANS

As the visionary founder of Lawyers Settlement

& Abstract, Brett Solomon has transformed the
landscape of real estate law with his unwavering
dedication to excellence and commitment to
leveraging technology for unparalleled efficiency.
A Pittsburgh-based title company, managed by

a lawyer, Lawyers Settlement & Abstract is the
culmination of over two decades of knowledge and
experience in the title industry...but its roots have

been entrenched in real estate since Brett was born.

Brett’s journey to success is deeply rooted in his
Pittsburgh upbringing, with a mother long-since-es-
tablished in the world of real estate as a seasoned
agent now with Berkshire Hathaway, his early expo-
sure to the industry sparked a passion that would

shape his professional trajectory. “I think my interest

T

in real estate started with my mother and tagging along on list-
ing appointments with her,” Brett admits. Despite his fondness
for the industry however, he wanted to be a tax attorney and

began laying the groundwork for a thriving career.

Upon graduating from the University of Maryland with a degree
in Marketing and Economics, Brett spent a year working with
Miramax Films in New York city before returning to Pittsburgh
and graduating from the University of Pittsburgh School of
Law in 1999. After earning his degree, Brett immersed himself
in the intricacies of law, honing his skills at a mid-sized law
firm until the summer of 2018. With his work extended into
the Pennsylvania and Maryland state courts, as well as US
Bankruptcy courts throughout the United States, he admits the
experience taught him how to manage a high-volume prac-
tice, while also juggling real estate closings for his mother,

agents, investors, and lenders he met throughout his career.

Pittsburgh Real Producers - 21



However, it was in the wake of the subprime mortgage crisis
in 2010, and the volatility of the legal practice, that Brett’s
entrepreneurial spirit began to flourish and he began lay-
ing the groundwork for what would later become Lawyers
Settlement & Abstract. After 19 years at his law firm, Brett
set out to leverage his leadership skills and ability to juggle
a large caseload in the title insurance industry, recognizing a
need for a new approach to real estate transactions, and made
the bold decision to launch Lawyers Settlement & Abstract

- a full-service title company. “Starting my own title com-
pany was no small feat or easy task,” he admits. “I learned a

lot about myself'in the process and what I was capable of.”

From its inception, technology has always been at the fore-
front of Brett’s vision for Lawyers Settlement & Abstract.
By embracing cutting-edge
platforms like Qualia he has rFar : w
revolutionized the closing

process, streamlining opera-

tions and ensuring seamless

transactions for his clients.

During COVID, Brett took

that technological-initiative

a step further by becoming a

Remote Online Notary (RON),

giving his clients the ability to

have documents notarized no

matter their location. “RON

closings are eventually going

to be mainstream. COVID just

hastened this process and 1

wanted to be in front of it.”

With a keen eye for innova-

tion and a commitment to

staying ahead of the curve,

Brett positioned his com-

pany as a leader in the digital

landscape of real estate. “I

love the real estate busi-

ness and the role Lawyers

Settlement plays in it,” he

explains. “I always want

to be a “value-add” for my

clients whether it’s helping them find financing for their
project, helping them with their legal needs ancillary to their
real estate purchase, or just providing guidance from my

time as a lawyer, a title agent, and a real estate investor.”

At the root of his passion however, is helping people. Whether it’s

helping his investor clients with strategy or helping home buyers

feel more confident throughout the closing process, his main goal
is to be the person his clients can lean on. And with 25 years of
experience as a practicing lawyer, it’s apparent that Brett’s sheer

knowledge of the industry is a major benefit to his clients.

22 - May 2024
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Since 2019, Megan Bove has played an integral :
part to the team’s growth and continued success
as the Manager of their Closing Coordinators.

With a long history spent witnessing her mother

clients that trust me with the biggest
investment they may ever make.

working as an Operations Manager of several real

estate brokerages over the course of her 20+ year
s 111
|

career, it seemed fitting that Megan find herself

working with real estate professionals as well.

For Brett, success transcends mere financial gains
or professional accolades. As a devoted husband and
father he finds fulfillment in the simple joys of family

life, cherishing each moment spent with his wife and

)

two daughters. When he realized how much he was
missing out on due to checking his phone and fend-
ing off the little things that

L L
-«

popped up, Brett had more
fuel to head out on his own.
He associated the feeling to
that of fending off dodgeballs
24/17, never knowing when he
would have a moment of rest.
“All T was trying to do was
stay afloat and not get hit.”

The integrated use of

technology combined with

Brett’s years of experience in =t b Bl Qg - bk =i

various management roles,

i
B
%
i

e

has set Lawyers Settlement

& Abstract to be one very

well-oiled machine. Thanks

to that streamlining in

operations, Brett is able
to cherish the time he gets
to spend with his family,
watching them grow and

experience new things. They

also enjoy hanging out with
their two dogs, Forbes and
Murray, who are twins and
were named as an homage to

his wife and his city roots.

With his signature motto, “Always be closing,” inspired

by the iconic film Glengarry Glen Ross, Brett embod-

ies the spirit of determination and tenacity that

defines his approach to business and life. Through

his unwavering work ethic and steadfast commit-

ment to his craft, he continues to pave the way for

excellence in Pittsburgh’s real estate landscape,

finding success in helping out young investors and

making sure his transactions close on time. “I love ol - : o g
the people I work with and the clients that trust me ' ' i 1 .

with the biggest investment they may ever make.”



Making the loan process

DG Perry

CPAs + Advisors

seamless and easy
for over 20 years!

24 - May 2024

Lisa Warheit
Mortgage Consultant
NMLS #1897078

Cell: 724-290-8258

www.LisaWarheit.com

REAL

PRODUCERS
PODCAST

e st REMINGTON RAMSEY

Same Brand, New Reach -
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify’

Listen on

amazon music
N1

BUTLER COUNTY

MERCER o CLARION 1. WINTERWOOD
Single-Family Homes
117 Winterwood Drive
Butler, PA16001

\ 2. HIGHFIELD TRAILS | Coming Soon!
Wm; i &8 N Single-Family Ranch Homes

w ~<¢'»L Jerome Drive, Butler, PA
BUTLER
3. SENECAHILLS | Coming Soon!
no a W 23 Townhomes
u u Metcalf Road, Harmony, PA
bu i Id i ng i n BEAVER 4. HIDDEN SPRINGS

FALLS \{ v Single-Family Homes
100 Hidden Springs Drive

57¢] a Connoquenessing Brough, PA16053

MOON
TOWNSHIP ALLEGHENY COUNTY

PITTSBURGH 5. McCANDLESS SQUARE
el At Coming Soon! Townhomes
Hopkins Street, Wexford, PA

|l

Pittsburgh!

% D
w76 v 0 6. MILLSTONE | Coming Soon!
Single-Family Homes

Real Estate Agent\ \ a a SREENEBURG 1850 Gill Hall Rd., Jefferson Hills, PA

’ 7.NEWBURY | Coming Soon!

Omm|SS|On 2 o Single-Family Homes,

Townhomes & Villas

@ MT PLEASANT @ Saturday Way, Bridgeville PA 15342
o ) WASHINGTON COUNTY
o 8. EDWARD M. RYAN ESTATES
- Coming Soon! Townhomes
PR .
VN / Hanover Lane, Washington PA

Pittsburghmarketing@drhorton.com | DRHorton.com

D.R. Horton is equal housing opportunity builder. *3% commission valid on D.R. Horton Homes in the Western PA Division. Commission to be paid to
broker at the time of closing only. Offer is subject to change or cancellation at any time without notice. Offer is only available on new home contracts
that are written and ratified 11/1/23 - 12/31/23 and close per contract guidelines. Cannot be combined with any other offer. Total commission paid
is subject to limitations, if any, on total broker commission imposed by homebuyer's lender. Home and community information, including pricing,
included features, terms, availability and amenities, are subject to change and prior sale at any time without notice or obligation. Map is not to scale,
intended for illustration purposes only.

SPRING means... warmer weather... longer days... flowers blooming
And A Hot Spring Real Estate Market!

Spring Is Far More Than Just The Changing Of Seasons; It's A Rebirth Of The Soul!

‘ * o -
. ASSURED SETTLEMENT SOLUTIONS
Good Luck To Reol Estate Ogents &

WMﬂwr’s m N%s Everywhere

/\SSUDED

Settlement Solutions

Licensed in PA, FL & OH - Residential & Commercial Closings
4268 NORTHERN PIKE, MONROEVILLE, PA 15146
(412) 349-8510 | ASCLOSINGS.COM

. T -
-
. i -
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P» REALTOR® life

Written by Kendra Woodward
Photography by Jessica Bachmann Photography

A rare breed in real estate, as Ryan Stoner’s
friends describe him, the rising agent doesn’t
use social media platforms or Al tools to
gain leads. Every single email, text, call, and
message is scripted by him and specifically
designed for its intended client. Alongside
this unique trait of his is a drive to make his
client’s journey as seamless and enjoyable as
possible, which he accomplishes by learning,
digesting, and continuing to evolve as an
agent. For Ryan, knowledge is the key to
success in real estate, second to which is
growing from that which you have learned.

Armed with a background in Marketing
from Slippery Rock University, Ryan
continued his educational journey
when he moved to Wilmington, North
Carolina. While there, he worked
several jobs, initially starting out as

a CSS worker taking care of chil-

dren that needed help learning life
skills and social interactions. But

after bouncing around to several

other career fields, it was his Team
Leader, Caren Stauffer, that ultimately
piqued his interest in real estate.

Although he didn’t ulti-
mately start pursuing real
estate full time until 2021,
Ryan has hacked the sys-
tem by understanding that
progress and knowledge
truly are the foundation
of becoming a successful
agent. “Real estate isn’t
for the faint of heart,” he
admits. “As you progress
and learn, you come up

with your own techniques.”

For Ryan, real estate isn’t
just about buying and
selling properties - it’s
about making a positive
impact on the lives of
others. Whether he’s
helping a first-time home-
buyer find their dream
home or assisting a seller
navigate the complexi-
ties of the market, Ryan
approaches each inter-
action with empathy and
enthusiasm. “I just love
interacting with other

people. I love helping.”

Pittsburgh Real Producers - 27



One of the most fulfilling aspects of
Ryan’s work is the opportunity to
give back to his community. Actively
involved in various recovery pro-
grams, he is dedicated to uplifting
others and spreading hope wherever
he goes. His genuine passion for help-
ing others shines through in every
aspect of his work, earning him the

trust and admiration of his clients.

A true role model and mentor, Ryan
draws inspiration from his par-

ents’ resilience and determination.

Despite facing numerous hardships,

he watched his father’s dedication to

28 - May 2024

their family’s happiness despite
job losses and company shut-
downs. Ryan was amazed by his
mother and father’s drive to put
food on the table from a young
age, and installs that same

character into his son as well.

Thanks to his parents and the
support from his sister, Kristen
Stoner-Howard, Ryan learned
the value of hard work and the
importance of family. This lesson
drives Ryan to work tirelessly
for his clients, ensuring that they

never have to go without as well.

Just like his mother and father
did, Ryan places family as the
utmost important aspect of his
life. “They push me to be a bet-
ter person and a better man,”
he beams. And after his wife
contracted a heart condition
from her bout with COVID,
they had to change their lives
around to accommodate their
new lifestyle. The life changing
event further engrained the
value of family for Ryan and
while he may be an individ-
ual agent, he recently added
his wife, Jordan, to his team
as they have started taking

on the industry together.

In his free time, Ryan
enjoys being very
involved in his son,
Giovanni’s (aka Gino) life.
Gino is one of his main
inspirations and Ryan
lives by the saying “I am
the man today that I want
my son to grow up to

be.” Ryan believes he can
only do this by leading by
example. In his free time
he helps coach his sons’
sports teams and jokes
that his only hobbies

are eating and grabbing
coffee. However, those
truly aren’t his only inter-
ests as the family enjoys
traveling and trying new
cuisines. No matter if they
are driving around locally
or on a trip in Hawaii,
Ryan and Jordan often
tag team social media to
find the coolest and most

unique spots to eat.

Reflecting on his journey,
Ryan emphasizes the
importance of continu-
ous learning and growth.
Real estate, he acknowl-
edges, is not just about
seeing cool houses - it
requires a deep well of
knowledge and expertise.
By staying curious and
adaptable, Ryan contin-
ues to evolve, ensuring
that he remains at the

forefront of his industry.

“It’s not all just showing
houses and smiling,”
Ryan remarks. “Nobody
sees what happens in
between points A and B.
The amount of knowl-
edge that’s needed to be
a successful REALTOR®
is immense - I learn,

I digest, and I go to

the next thing.”
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rising star

Written by Kendra Woodward
Photography by Theis Media
Photographed at RE/MAX Select
Fox Chapel / Chapel Harbor

PAVING THE WAY
FOR THE NEXT
GENERATION IN
REAL ESTATE

Licensed in 2020,
Shannon’s journey to
becoming a top real estate
agent has been nothing
short of remarkable. With
a slogan that perfectly
encapsulates her work
ethic - “l will outwork
anyone else” - Shannon is
committed to going above
and beyond for her clients,
ensuring their real estate
dreams become a reality.

Coming from the small
town of Mansfield,
Pennsylvania, Shannon’s
upbringing instilled the
value of hard work and
perseverance from an
early age. She graduated
from Indiana University of
Pennsylvania with a degree
in Applied Physics and
Mathematics, and initially
came to Pittsburgh to work
at Tesla as her first job out
of college. Little did she
know, it would set her on

a path towards her future
career in real estate as
well as sticking around in

the city we all love so well.




While working at the dealer-
ship, Shannon made a sale to
areal estate agent and the two
became fast friends. During
their normal chats, real estate
as a career was brought up
many times, and she quickly
realized it was something

she was meant to do.

For Shannon, the most
fulfilling aspect of her work
lies in the relationships

she builds with her clients.
With a keen eye for detail,
honed by her technical
background, Shannon guides
her clients through every
step of the buying or selling
process, ensuring a smooth
and seamless experience. “I
take notice of every piece

of information, whether it
relates to a client’s real estate
needs or getting to know

them as a person,” she says.

With youth on her side,
Shannon has a fresh outlook
in an industry that is quickly
outgrowing its core genera-
tion. She uses modern tech-
nology as a tool to help her
and her clients navigate the
transaction process. “I never
leave the house without my
iPad!” she admits. “Coming
into the digital era, there is
no need to continue wasting
paper when I can pull things
up electronically and instan-
taneously. Usually my clients
prefer it that way too.”
Applying this mindset to her
business model, Shannon
quickly realized how it allows
her to connect with millen-
nials and younger genera-
tions, while adding value and
teaching older generations
how it can help make the

process easier for them.
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Outside of her thriving
career, Shannon admits
she wouldn’t be able to

do what she does without
the support of her fiancé,
Nick. He joins her at open
houses and meeting new
clients, and is always in the
background matching her
energy. Nick is the ‘chef
of the house’ and sets her

up for success by mak-

ing delicious meals and
packing her lunches when
he knows she has a full day
of appointments. When
Shannon needs a little
brain break, she looks for-
ward to snuggling up to her
highly energetic Savannah

Snow feline, Bliss.

Despite the demands of her
busy schedule, Shannon
makes time for the simple
joys in life. Whether it’s
trying out a new recipe,
exploring Pittsburgh’s
vibrant culinary scene,
traversing a new hiking trail,
or hitting the golf course
with Nick, she strives to find
a healthy work-life balance.
Shannon jokingly admits
that the weekends are not
for relaxing, because that’s
when she’s out showing
properties, holding open
houses, and negotiating
offers. However, Shannon
and Nick find ways to
dedicate time for family and
friends, and they make it all

work in their favor.

Described by family, friends, clients, and
coworkers as one of the hardest working indi-
viduals they know, Shannon’s mission in life is
clear: to make a positive impact on those around
her. She’s a note-taker, savvy with technology,
has a laser sharp memory, and strives to go
above and beyond. With a passion for connect-
ing with clients of all ages and backgrounds, she
brings a unique perspective to the real estate
market, bridging the gap between generations

with her youthful energy and also her wisdom.

| TAKE NOTICE OF EVERY PIECE OF INFORMATION,
WHETHER IT RELATES TO A CLIENT’S REAL ESTATE -
NEEDS OR GETTING TO KNOW THEM AS A PERSON
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o mons sert of A= X/ ' Your Property Is Our Priority
do the impossible ) :

everyday. We move from <5 . |

‘What will people think of _ ' What makes us the
me? to ‘How can | make A . [ . .

this work for my family?” top pICK for mOV|ng

i ' i Wi . Pittsburgh, PA?

Full-Service Move

Laurie E. Nelson | NMLS #144149

Senior Loan Officer & 2¥Citizens z LAURIE NEL%?%;&&E Professional Packing Services
New Construction Specialist DePellegrini | Nelson Climate-Controlled Storage

Phone: 412-298-0692
Laurie.Nelson@CitizensBank.com

Local & Long Distance

Do You Have Clients

Who Don’t

Want to Move
____but Need to
lock Their

{412}419 2620
Local and Lang Dhstarce

truehold

Keith Jimenez | Market Manager | 412.303.1117

Let Miracle Movers of Pittsburgh take the
Adding Truehold’s Sale-Leaseback to your toolkit helps you: haSSIe out Of your Client's upcoming move!

v Delight current clients who are unsure about selling with a
new offering: sell your home but continue to live in it.

v’ Start attracting new clients who might not have
reached out otherwise

. RATED #1 IN PITTSBURGH FOR OVER 6 YEARS

only offer to “buy, sell, or invest” in real estate.
(412) 419-2620
PittsburghMiracleMovers@gmail.com ﬁ

36 - May 2024



TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2024

# First Name Last Name Office List Sold Total Total Sales
1 John Marzullo Compass RE 12 60 72 $16,318,590.00
2 Georgie Smigel Coldwell Banker 17 18 35 $13,929,704.00
3 Sarah Madia RE/MAX Select Realty 15 3 18 $12,467,900.00
4 Melissa Barker RE/MAX Select Realty 20 31 51 $9,555,239.00
5 Jordan Jankowski Compass RE 6 24 30 $9,301,409.00
6 Michael Reed Coldwell Banker 8 27 35 $9,031,485.00
7 Jane Herrmann Berkshire Hathaway The Preferred Realty 8 3 1 $8,846,500.00
8 Corey Weber RE/MAX Select Realty 14 32 46 $8,371,669.00
9 Daniel Scioscia Berkshire Hathaway The Preferred Realty 2 2 4 $8,110,000.00
10 Joe Yost Compass RE 7 15 22 $8,070,400.00
1" Jim Dolanch Century 21 Frontier Realty 13 10 23 $7,842111.00
12 John Adair Coldwell Banker 9 10 19 $7,452,700.00
13 Kimberly Maier Berkshire Hathaway The Preferred Realty 5 2 7 $7,314,668.00
14 Heather Kaczorowski Piatt Sotheby's International Realty 12 12 24 $7,292,001.00
15 Steve Limani Realty ONE Gold Standard 16 13 29 $6,897,900.00
16 Robyn Jones Piatt Sotheby's International Realty 5 3 8 $6,851,000.00
17 Lauren Coulter Compass RE 8 1" 19 $6,677,741.00
18 Rich Dallas Berkshire Hathaway The Preferred Realty 12 10 22 $6,622,100.00
19 Scott Ludwick Berkshire Hathaway The Preferred Realty 17 9 26 $6,550,739.00
20 Libby Sosinski Keller Williams Realty 59 1 60 $6,383,472.00
21 Jason Rakers RE/MAX Select Realty 6 5 n $6,240,000.00
22 Cass Zielinski Piatt Sotheby's International Realty 2 8 10 $6,198,931.00
23 Emily Fraser Piatt Sotheby's International Realty 8 17 25 $6,162,842.00
24 Nathaniel Nieland Coldwell Banker 2 13 15 $6,129,500.00
25 Michele Belice Howard Hanna 4 5 9 $5,999,800.00
26 Gia Albanowski Berkshire Hathaway The Preferred Realty 10 3 13 $5,957,250.00
27 Michelle Mattioli Howard Hanna 3 4 7 $5,711,011.00
28 Jackie Allenberg Piatt Sotheby's International Realty 1 3 4 $5,675,000.00
29 Jill Stehnach RE/MAX Select Realty 7 7 14 $5,674,350.00
30 Ryan Bibza Compass RE 6 14 20 $5,623,900.00
AN Michele Stillwagon Piatt Sotheby's International Realty 1 2 3 $5,600,000.00
32 Marianne Hall Howard Hanna 7 13 20 $5,558,402.00
33 Charles Swidzinski Berkshire Hathaway The Preferred Realty 21 12 33 $5,556,001.00
34 Christine Wilson Compass RE 8 7 15 $5,478131.00

38 - May 2024

# First Name Last Name Office List Sold Total Total Sales
35 Donna Tidwell Berkshire Hathaway The Preferred Realty 19 9 28 $5,366,925.00
36 Nancy Kaclik Berkshire Hathaway The Preferred Realty 3 1 4 $5,333,500.00
37 Mikal Merlina Piatt Sotheby's International Realty 3 4 7 $5,314,900.00
38 Debra Donahue Howard Hanna 5 4 9 $5,227,000.00
39 Brock Hanna Coldwell Banker 3 14 17 $5,221,085.00
40 Marcia Dolan Berkshire Hathaway The Preferred Realty 6 4 10 $5,206,500.00
41 Joanne Bates Berkshire Hathaway The Preferred Realty 6 1" 17 $5,164,400.00
42 Nancy Rossi RE/MAX Select Realty 13 5 18 $5,156,000.00
43 Zita Billmann Coldwell Banker 5 2 7 $5,138,240.00
44 Jennifer Mascaro Coldwell Banker " 7 18 $5,132,200.00
45 Gina Cuccaro Berkshire Hathaway The Preferred Realty 10 7 17 $5,127,300.00
46 Jeannine Mullen Howard Hanna 5 3 8 $5,120,990.00
47 Erica Shulsky Exp Realty 4 8 12 $5,048,980.00
48 Melissa Merriman Keller Williams Realty " 10 21 $5,016,140.00
49 Marilyn Davis Berkshire Hathaway The Preferred Realty 14 8 22 $4,996,800.00
50 Erin Mikolich Berkshire Hathaway The Preferred Realty 12 3 15 $4,961,800.00

Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

PA CAPITA

— MORTGAG

Bryan Miller, President - NMLS#134167

412-44-QUOTE | www.pacapitaimortgage.com | bmiller@pacapitalmortgage.com

Licensed by the PA Dept. of Banking and Securities NMLS#1149774
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2024

# First Name Last Name Office List Sold Total Total Sales # First Name Last Name Office List Sold Total Total Sales
51 Julie Rost Berkshire Hathaway The Preferred Realty 6 6 12 $4,959,900.00 85 Tracy Harris Berkshire Hathaway The Preferred Realty 4 2 6 $3,809,500.00
52 Ryan Shedlock Howard Hanna 23 14 37 $4,896,035.00 86 Erin Berg Berkshire Hathaway The Preferred Realty 8 3 1 $3,797,900.00
53 Dan Haeck Coldwell Banker 10 5 15 $4,823,430.00 87 Dale McKinley Highland Resort Realty 8 3 " $3,791,750.00
54 Danielle Mach Howard Hanna 5 2 7 $4,762,000.00 88 Austin Rusert Coldwell Banker 5 5 10 $3,754,600.00
55 Brian Niklaus Berkshire Hathaway The Preferred Realty 4 3 7 $4,747,000.00 89 Michael Netzel Keller Williams Realty 6 5 " $3,752,301.00
56 Angela Hoying Pulkowski Berkshire Hathaway The Preferred Realty 4 3 7 $4,732,000.00 90 Jan Livingston Berkshire Hathaway The Preferred Realty 7 6 13 $3,738,400.00
57 Adam Slivka Century 21 Fairways 10 14 24 $4,683,000.00 91 Nancy Ware Berkshire Hathaway The Preferred Realty 9 3 12 $3,716,400.00
58 Vera Purcell Howard Hanna 5 5 10 $4,663,097.00 92 Melissa Reich Rubinoff Realty 3 1 4 $3,714,000.00
59 Michael Pohlot Janus Realty Advisors 35 5 40 $4,643,855.00 93 DJ Fairley Exp Realty 14 2 16 $3,705,400.00
60 Katie Boutros Engel & Vslkers Pittsburgh 4 2 6 $4,633,498.00 94 Betsy Wotherspoon Berkshire Hathaway The Preferred Realty 6 3 9 $3,674,900.00
61 Kaedi Knepshield Piatt Sotheby's International Realty 2 5 7 $4,579,890.00 95 Eli LaBelle RE/MAX Select Realty 1 6 7 $3,664,750.00
62 Rick Maiella Howard Hanna 9 10 19 $4,577,600.00 96 Shanna Funwela Coldwell Banker 10 8 18 $3,662,000.00
63 Gina Giampietro RE/MAX Select Realty 17 2 19 $4,558,899.00 97 Sara Minshull Redfin Corp 1 7 8 $3,641,000.00
64 Roxanne Humes Coldwell Banker n 12 23 $4,515,900.00 98 Deanna Marra Howard Hanna 1 1 2 $3,600,000.00
65 Kim Marie Angiulli Coldwell Banker 3 2 5 $4,514,500.00 99 Kimberly Yot Piatt Sotheby's International Realty 1 1 12 $3,597,900.00
66 Barbara Baker Berkshire Hathaway The Preferred Realty 5 5 10 $4,435,340.00 100 Tarasa Hurley Keller Williams Realty 3 4 7 $3,597,230.00
67 Rachel Marchionda Howard Hanna " 7 18 $4,368,300.00
68 JoAnn Echtler Berkshire Hathaway The Preferred Realty 4 7 1 $4,347,589.00
69 Ned Bruns RE/MAX Select Realty 5 5 10 $4,155,500.00 Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range

listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.
70 Melissa Shipley Berkshire Hathaway The Preferred Realty 7 10 17 $4,120,720.00
71 Justin Cummings RE/MAX Select Realty 6 3 9 $4,103,500.00
72 Pamela Michalek-Shirey RE/MAX Heritage 8 1 9 $4,077,400.00
73 Anthony Leone Coldwell Banker 12 5 17 $4,069,100.00
74 Ruth Weigers Berkshire Hathaway The Preferred Realty 7 8 15 $4,051,900.00 Review from Chris B 03/20/2024
75 Maureen States Neighborhood Realty Services 9 6 15 $4,038,056.00 . bkl bt Phenomenal communication and expediency.

What an amazingly kind staff.
76 Roxanne Mirabile Berkshire Hathaway The Preferred Realty 4 6 10 $3,973,500.00 Katie handled the clnsing and she is a trua prnfgsgional_
) u e Can't wait to work with Blue Sky again.
77 Deborah Reddick RE/MAX 360 Realty 4 7 n $3,941,000.00
78 Kristi Stebler Berkshire Hathaway The Preferred Realty 5 7 12 $3,937,450.00 Closlng Services, Inc.
29 A Bai Y aH 5 : 3 $3.920.096.00 Review from Kelly L 01/08/2024
my ar oward Ranna eI It was a wonderful experience with the team.
80 Eileen Allan Compass RE 6 5 1 $3,880,000.00 Fast and easy closing,
81 Liam Tennies Deacon & Hoover Real Estate Advisors 1 9 10 $3,875,941.00 Review from Michelle D 11/30/2023
Easy, efficient, pleasant.
82 Lauren Shepherd Howard Hanna 3 4 7 $3,849,500.00 We would use them again in a heart beat.
Used them twice. Both times were great.
83 Jeff Selvoski Exp Realty 1 7 18 $3,845,922.00 ;
, . @ katie.mannarino@blueskycsi.com e 412-595-7263

84 Melinda Lynch Berkshire Hathaway The Preferred Realty 2 8 10 $3,827,200.00

40 - May 2024
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2024

# First Name Last Name Office List Sold Total Total Sales

101 Melanie Marsh Compass RE 6 1 7 $3,562,500.00
102 Rachael Schafer Berkshire Hathaway The Preferred Realty 4 6 10 $3,545,864.00
103 Beth Ali Coldwell Banker 4 4 8 $3,535,847.00
104 Reed Pirain NextHome PPM Realty 5 6 " $3,533,100.00
105 Katina Boetger-Hunter Coldwell Banker 8 9 17 $3,524,640.00
106 Geoff Smathers Howard Hanna 4 3 7 $3,522,000.00
107 Jennifer Crouse Compass RE 5 4 9 $3,507,900.00
108 Kelly Cheponis Howard Hanna 4 3 7 $3,504,201.00
109 Bonnie Loya Coldwell Banker 6 3 9 $3,453,800.00
10 Ariel Harat RE/MAX Real Estate Solution 7 3 10 $3,452,400.00
m Lindy Sgambati-Cox Berkshire Hathaway The Preferred Realty 6 10 16 $3,418,200.00
12 Carissa Sitterly Howard Hanna 4 4 8 $3,399,960.00
13 Dean Korber Howard Hanna 13 8 21 $3,383,900.00
14 Linda Honeywill Berkshire Hathaway The Preferred Realty 3 2 5 $3,353,945.00
15 Brian Czapor Piatt Sotheby's International Realty 6 7 13 $3,351,500.00
116 Elaine Shetler-Libent Keller Williams Realty 5 5 10 $3,342,400.00
17 Patty Pellegrini Berkshire Hathaway The Preferred Realty 5 3 8 $3,314,500.00
18 John Fincham Keller Williams Realty 7 12 19 $3,299,616.00
119 Denise Ardisson Realty ONE Gold Standard 6 7 13 $3,288,300.00
120 Ronalyn Mitcheltree Howard Hanna 9 0 9 $3,274,500.00
121 Jack Hutterer Berkshire Hathaway The Preferred Realty 8 5 13 $3,257,600.00
122 Nichole Merrell Coldwell Banker 4 3 7 $3,255,000.00
123 Daniel Howell Coldwell Banker 7 6 13 $3,219,450.00
124 Racheallee Lacek Piatt Sotheby's International Realty 3 2 5 $3,214,500.00
125 Lillian Denhardt Compass RE 2 6 8 $3,208,000.00
126 Christina Talotta RE/MAX Select Realty 4 4 8 $3,188,800.00
127 Laura Sauereisen Piatt Sotheby's International Realty 2 2 4 $3,177,000.00

128 Pamela Auld RE/MAX Home Center 7 3 10 $3,148,500.00
129 Malini Jaganathan Howard Hanna 2 3 5 $3,104,621.00

130 Jingli Zhang Keller Williams Realty 0 6 6 $3,057,980.00
131 Susan Ulam Coldwell Banker 5 5 10 $3,011,500.00

132 Aida Agovic-Corna RE/MAX Select Realty 5 5 10 $3,001,000.00
133 Jerome Yoders Coldwell Banker 4 9 13 $2,991,000.00
134 Nila Porter Berkshire Hathaway The Preferred Realty 2 3 5 $2,980,000.00

42 . May 2024

# First Name Last Name Office Total Total Sales

135 Angie Flowers Coldwell Banker " $2,969,700.00
136 Lynne Bingham Howard Hanna 6 $2,956,900.00
137 Jenny Barnick Compass RE 5 5 10 $2,954,950.00
138 Diane McConaghy RE/MAX Select Realty 5 6 " $2,948,500.00
139 Jay Mosby Berkshire Hathaway The Preferred Realty 6 6 12 $2,947,200.00
140 Susan Gill Century 21 Fairways 7 3 10 $2,918,690.00
141 Jeanne McDade Keller Williams Realty 4 0 4 $2,905,000.00
142 Matthew Shanty Exp Realty 5 7 12 $2,889,100.00
143 Devon Lauer Howard Hanna 5 1 6 $2,874,000.00
144 John Geisler Coldwell Banker 5 5 10 $2,869,800.00
145 Katarzyna Sharbaugh RE/MAX Heritage 4 5 9 $2,858,500.00
146 Jeff Earley Coldwell Banker 5 4 9 $2,853,800.00
147 Jackie Horvath Howard Hanna 5 4 9 $2,846,000.00
148 Theresa White RE/MAX Select Realty 1 9 10 $2,842,895.00
149 Susan Deely 1% Lisa Metro Pgh 7 4 1" $2,831,887.00

150 Brenda Griffith Keller Williams Realty 4 3 7 $2,826,900.00

Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

Pillar to Post Home Inspection
Packages include even more
exclusive and innovative features
than ever. These new services
deliver speed, ease and
convenience, getting you to
closings faster, saving you time
and delighting your clients.

~_ ™\ RUGGIERI TEAM
B PILLARTOPOST

HOME INSPECTORS

(412) 292-0293
matt.ruggieri@pillartopost.com
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TOP 200 STANDINGS

Teams and Individuals Closed date from January 1- March 31, 2024

# First Name Last Name Office List Sold Total Total Sales

151 Lori Hummel Howard Hanna 6 3 9 $2,820,000.00
152 Stephanie Kerchner RE/MAX Select Realty 4 3 7 $2,812,690.00
153 Mark Gulla RE/MAX Select Realty 10 3 13 $2,812,000.00
154 Rachael Shroyer Berkshire Hathaway The Preferred Realty 1 4 15 $2,811,800.00

155 Kathy Wallace Compass RE 2 2 4 $2,807,190.00

156 Morgan Mackey River Point Realty 7 3 10 $2,798,920.00
157 Melissa Spergel Realty ONE Gold Standard 1 5 6 $2,795,000.00
158 Brenda Deems Berkshire Hathaway The Preferred Realty 6 8 14 $2,786,836.00
159 Deborah Kane Howard Hanna 5 6 " $2,775,400.00
160 Sara McCauley Berkshire Hathaway The Preferred Realty 7 1 8 $2,771,650.00

161 Alexis Cuervo RE/MAX Select Realty 4 6 10 $2,767,900.00
162 Christa Ross RE/MAX Select Realty 2 6 8 $2,765,500.00
163 Sabrina Geraci Howard Hanna 1 3 4 $2,760,000.00
164 Sara Augustine RE/MAX City Life 1 6 7 $2,758,400.00
165 Pamela Morford Berkshire Hathaway The Preferred Realty 1 1 2 $2,699,000.00
166 Brian Schmidt RE/MAX Home Center 7 5 12 $2,690,450.00
167 Tina Marie Cicero Compass RE 3 3 6 $2,679,580.00
168 Vicki Pilato Berkshire Hathaway The Preferred Realty 3 6 9 $2,656,500.00
169 Erin Wikert Park Place Realty Group 3 8 1 $2,632,500.00
170 Renee Konzier Piatt Sotheby's International Realty 3 5 8 $2,625,000.00
7 Roslyn Neiman Howard Hanna 2 1 3 $2,625,000.00
172 David Onufer Howard Hanna 2 2 4 $2,603,298.00
173 Cristin Zorman Piatt Sotheby's International Realty 4 0 4 $2,600,000.00
174 John Skapinac RE/MAX Select Realty 5 4 9 $2,589,810.00
175 Vincent Taglieri Berkshire Hathaway The Preferred Realty 1 9 10 $2,582,900.00
176 Patti Garrigan Century 21 American Heritage Realty 5 8 13 $2,553,200.00
177 Mary Anne Hanna Howard Hanna 1 1 2 $2,542,000.00
178 Tony Nucci Howard Hanna 2 0 2 $2,525,716.00

179 Joshua Crowe Berkshire Hathaway The Preferred Realty 12 2 14 $2,519,000.00
180 Diane DiGregory Realty ONE Gold Standard 2 6 8 $2,516,900.00
181 Judi Sahayda Keller Williams Realty 6 1 7 $2,514,200.00
182 Rachel Gordon Keller Williams Realty 2 7 9 $2,513,677.00

183 Pia Colucci RE/MAX Realy Brokers 2 0 2 $2,506,829.00

44 . May 2024

# First Name Last Name Office List Sold Total Total Sales

184 Jeffrey Dawson Century 21 Frontier Realty 5 4 9 $2,497,800.00
185 Marie Slagus Howard Hanna 8 6 14 $2,489,800.00
186 Melissa Beck Compass RE 3 5 8 $2,480,000.00
187 Wendy Kelly Berkshire Hathaway The Preferred Realty 15 4 19 $2,474,100.00

188 Linda Corcoran Coldwell Banker 3 3 6 $2,474,000.00
189 Robert Moncavage Priority Realty LLC 32 1 33 $2,450,960.00
190 Nicholas Griffith Arbors Real Estate LLC 7 0 7 $2,440,400.00
191 Denise Bortolotti Piatt Sotheby's International Realty 2 4 6 $2,440,000.00
192 Marjory Stawiarski RE/MAX Home Center 3 4 7 $2,411,900.00

193 Vicki Rutherford Berkshire Hathaway The Preferred Realty 7 2 9 $2,401,650.00
194 Nicholas Fix Berkshire Hathaway The Preferred Realty 1 4 5 $2,387,000.00
195 Dawn Ross Berkshire Hathaway The Preferred Realty 3 4 7 $2,383,000.00
196 Li An Berkshire Hathaway The Preferred Realty 1 3 4 $2,380,330.00
197 Colleen Anthony Howard Hanna 5 4 9 $2,379,700.00
198 Andrea Ehrenreich Howard Hanna 3 0 3 $2,365,075.00
199 Maria Werner RE/MAX South Inc 7 2 9 $2,364,100.00
200 Jeffrey Johnson Piatt Sotheby's International Realty 5 2 7 $2,361,851.00

Disclaimer: Information pulled by Trend Graphics and based on reported numbers to MLS. New construction or numbers not reported to MLS within the date range
listed are not included. For Sale By Owner transactions not reported to MLS are not included. MLS is not responsible for submitting this data. Data may vary up to 3%.

IN MAGAZINE

But don’t just take our

word for it. Take theirs.
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YEARS OF
Rp ‘ % THE N2 COMPANY

Unlock the potential of your client's dream home with HMA Renovation Lending
solutions. Our tailored lending options are designed to turn these visions into
reality, one renovation at a time. Experience the transformation as we bring your
client's dream home to life with flexible and innovative financing.

HOMESTYLE RENOVATION LOAN

From kitchen upgrades to landscaping - the homestyle renovation loan gives
homeowners the funds to renovate their primary, secondary, and investment properties.

FHA STANDARD 203 (K) LOAN

Allows buyers to purchase or refinance a home that needs work and then rolls the
rencvation costs into their mortgage.

*3.5% down payment required | no income limits

CALL TO LEARN MORE: (412) 921-5263 | HMAmortgage.com

4640 Campbells Run Road | Pittsburgh, PA 15205 | Company NMLS 1D: 139164 | &




